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ROBINSON - HARRIS
TITLE & ESCROW:
WE'RE DIFFERENT AND WE'RE OKAY \X/ITHH:I:HAT
J W

What sets Robinson-Harris Title and Escrow apart is our customer focused approach that puts the needs
of our clients above all else. We work side by side with you to answer questions, address any complications
and provide an unmatched level of convenience not offered anywhere else. Our goal is to provide our
clients with real estate services at a time and place that best suits their busy schedule in a timely,

professional and courteous manner.
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Laura Franck

DIRECTOR OF CLIENT SERVICES
804-215-3401
lfranck@robinson-harristitle.com
wwwW.ROBINSON-HARRISTITLE.com

Give us a call today and let OUR SUCCESS be YOUR SUCCESS!
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AVE GOODBYE TO CLUTTER!

——— Eco-Friendly Junk Removal for Homes & Businesses ———

BIG OR SMALL, WE'LL LUGIT ALL!

The Junkluggers can help lug away old furniture,

appliances, electronics, heavy & dense materials, and more!
We'll even take big and bulky items off your hands like

hot tubs, pool tables and pianos.

Through a shared mission of keeping reusable

Say‘ e
n a
items out of landfills, ReMix Market RVA allows g the World, one ‘Ug at

us to upcycle items that cannot be donated or
-

recycled. Ask us about it today!

L y = ANDY TAYLOR, Owner

(804) 585-2210
andy.taylor@junkluggers.com

JunkluggersofCentralVA.com

Stephanie Gordon, ReMix Market RVA Manager
§ 804.299.3814
625 N. Washington Hwy., Ashland, VA 23005
=" Tues-Fri: 10am-6pm,
Saturday: 9am-3pm
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If you are interested in contributing or nominating REALTORS® for certain
stories, please email the publisher at wendy@kristinbrindley.com.

Rp To view our magazine online, visit richmondrealproducers.com and look
for “magazine” or scan this QR code. (Password: connecthere@richmond)

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Richmond Real

Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for business practices of these companies.
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We go out of our way to ensure your listings are ready!

We do extensive move-out cleanings, using our online checklists, so your listings will be
ready to sell! We can usually schedule move-out cleanings within 48 hours as we know
how important it is to get that house on the market.

Looking for a thank you gift for your clients? A gift certificate for a home cleaning is the
perfect way to thank them for their business.

We can help with unpleasant odors! The Ozonator releases ozone gas into the air to get
rid of bad smells and odors. Call us today to rent the Ozonator for your listed properties.

BUT, don't just take our word for it. Check out our reviews!

“Always willing to help out at the last minute with my rental properties when
I need a move-out deep house cleaning - trustworthy and reliable!” -Heidi G.

Loreley (Lore) L'Hommedieu, Owner

(804) 601-3043
BOOK ONLINE TODAY!
www.FiveStarMaids.com

FAMILY OWNED & OPERATED | OVER 20 YEARS OF EXPERIENCE
LICENSED & INSURED | BETTER BUSINESS BUREAU A+ RATING



PREFERRED PARTNERS
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CARPET & FLOORING
Jimmy’s Carpet Inc.
(804) 598-1264
JimmysCarpet.net

CARPET, WOOD, TILE &
UPHOLSTERY CLEANING
Professional Carpet
Cleaning Services Inc.
(804) 908-0901
PCCSRVA.com

CLEANING SERVICE
Five Star Maids
(804) 255-6514

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

HOME INSPECTION
Capitol Home Inspections
(804) 615-7730
RichmondInspector.com

HOME WARRANTY

ARW Home

Anne Lang

(703) 932-5754
ARWHome.com/RealEstate

Cinch Home Services
(410) 730-7423
CinchRealEstate.com

First American Home Warranty
Katie Williams

(804) 402-7269
HomeWarranty.FirstAm.com

HWA Home Warranty
Sharon Schwab

(224) 283-0714
HWAHomeWarranty.com

Old Republic Home Protection
Mary Garner DeVoe

(804) 453-8757
My.ORHP.com/MaryGarnerDevoe

INSURANCE

Goosehead Insurance Agency -
Finnell Agency

(804) 877-1596
JenniferLindsaylnsurance.com

JUNK REMOVAL

The Junkluggers, LLC

(804) 585-2210
JunkluggersofCentralVA.com

MORTGAGE

C&F Mortgage Corporation

Page Yonce

(804) 356-7034
CFMortgageCorp.com/Page-Yonce

First Home Mortgage
Perry Shelton
(804) 629-0631

FirstHome.com/Location/Richmond-ii

George Mason Mortgage LLC
Joe Dunn

(804) 543-2261
GMMLLC.com/JDunn

Guaranteed Rate
John Jones

(571) 242-0864
Rate.com/CraigMiller

MOVING / STORAGE
Dunmar Moving Systems
(804) 714-2520
Dunmar.com

Moxie Movers
(804) 874-8104
MoxieMovers.com

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support
these businesses and thank them for supporting the REALTOR® community!

Smartbox Moving and Storage
(804) 714-2528
SmartboxMovingandStorage.com

PHOTOGRAPHY

Ryan Corvello Photography
(757) 685-2077
CorvelloPhotography.com

PHOTOGRAPHY

& VIDEOGRAPHY

Virginia Architectural Imagery
(804) 389-9884
VirginiaArchitecturalimagery.com

REPURPOSED FURNITURE
& FINE HOME DECOR

The Junkluggers, LLC

(804) 585-2210
JunkluggersofCentralVA.com

STAGING

Designed 2 Sell

(804) 380-1022
DesignedToSellRVA.com

TERMITE & PEST CONTROL
Hickman’s Termite and

Pest Control

(804) 282-8957
HickmansTermite.com

TITLE COMPANY

Robinson Harris Title and Escrow
(804) 215-3401
RobinsonHarrisTitle.com

VIDEO SERVICES
HDBros

(833) 437-4686
HDBros.com

ey

MOXIE MOVERS
¢6 We had three different crews helping with various parts

of our move. Each team was awesome, professional and

honestly just made our move look easy! 99
- Kelly M., Facebook Review

For Estimates and Availability Call

804-928-1111
booking@moxiemovers.com
moxiemovers.com

1O

Independent and Locally Owned
Since 2011

Your Local Resource

Katie Williams

804.402.7249
katiewilliams@firstam.com

“I'm your home warranty expert,
e

o TPRaRT - - so you don't have to be!

FINNELL-AGENCY

Give Your Clients
What They Want

Did you know 77% of buyers
believe home warranties are
important?* Clearly, they value®
the peace of mind and budget
protection that comes with
coverage, so give them what
they want.

Contact me for details

*Based on sarvey of 1190 recent or prospeciive homebnes i)
FL, M OH, 0K, OF, TH, T UT, sed VA conducind Ot

WILLIAM FINNELL
804-877-1955 Office
804-877-1596 Cell

William.Finnell@goosehead.com
1806 Summit Ave, Ste 300,
Richmond, VA 23230

firstamrealestate.com - v
First American

Start Your Quote Today!

Home Warranty”

Richmond Real Producers - 7



The largest and most experienced home staging company in central Virginia,

Designed 2 Sell is a team of professional home stagers who assist realtors and

MEET THE

homeowners in evoking an emotional response from buyers. D2S is known for their

R I ( : H M O N D keen eye for design, attention to detail, and knowledge of the real estate market.

REAL PRODUCERS TEAM

Kristin Brindley Ellen Buchanan Wendy Ross
Publisher Editor Operations Manager

s
i ]
\ig

Jaime Lane Jess Wellar Zachary Cohen Christopher Menezes
Executive Assistant & Staff Writer/Copy Editor Writer Writer
Publishing Manager

designed 2 sell

HOME STAGING

‘ ‘ Designed 2 Sell is simply the best home stager in Richmond! They have staged
hundreds of houses for my company over the past ten years, and they are
always professional and on-trend. Their work elicits a response in buyers that
leads to faster sales and for more money. | recommend Tammy and her team
in the most emphatic way | know possible, with more business! , ,
- Frank Cava, Cava Companies

Ryan Corvello Philip Andrews Bobby Cockerille
Photographer Photographer Videographer

A

If you are interested in contributing or nominating REALTORS® for certain stories, please email Wendy@kristinbrindley.com.

804-660-8300 - designed2sellrva@gmail.com
www.desighed2sellrva.com

Tammy Wilkerson 0 @designed2sellrva @designed2sellrva

Owner & President

8 - June 2022 @realproducers




New Construction Inspections
Think your clients don't need an inspection
because it's a brand new home? You may think
again if you saw our reports. We offer phase
inspections, including Foundation, Pre-Drywall,
Final Walk-Through and One Year Home Warranty

Did you know that we offer
HOME CONSULTATIONS?
Take us with your on your next showmg'

. — - e

Do you have clients that have already waived
inspections and are all moved in?

We offer a $50 DISCOU NT

on post-closing inspections if done within
6 months of the closing date!

Trust the inspection company that RVA Realtors have been trusting for over 18 years!

All inspectors are VA Licensed, members of ASHI and CAPITOLHOME INSPECTIONS
hold their new construction specialty certification! \l

804-639-1171 RichmondInspector.com - |
!'«'..a.,* p o
FAMILY OWNED & LOCALLY OPERATED BY RAY & JENN MCMURDY HOME INSPECTION TEAM
. — LSRN &

YOUR HOME CLEAN YOU CAN COUNT ON

L
> As licensed professionals, we understand that clean carpets and
WARRANTY Q p CInCh fioors can add 1o the appeal, as well as the value, of a property.
EXPEETS HOME SEER E

We've got

you covered.

« Agents
« Sellers
Buyers

Contact vour local account executive and scan QR

rochure: @i' !_@

Katy Richards Ea-

|8\J-4 514 ?M- - 1-'
@cinchhs.co ‘E

cinchrealestate.com (800) 247-3680

code to download their

Give us o coll today to
schedule your FREE estimate!

(804) 908-7349
pccsrva.com

Connect with us on Facebook! 8PCCSRVA

+ char
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HAPPY

FATHER’S DAY!

publisher’s note
Dear Richmond Real Producers,

Happy Father’s Day! This month, we are appreci-
ating the fathers, grandfathers, stepfathers, and all
the other men in our lives who provide leadership,
love, and guidance. Accordingly, we are featuring
some inspiring superdads in this issue who also

happen to be Real Producers!

Me and my dad, David Brindley.

On page 19, be sure to check out answers to this
month’s “We Ask, You Tell” question, “Which book

has impacted your life and business the most?” by

members of our community! As a book lover myself,

I personally enjoyed reading this month’s terrific
responses to add to my own “must-read” list. And
if you haven’t responded to one of our monthly

“We Ask” questions lately, be sure to email us your
responses so you can see yourself in print and other

agents can enjoy your answers too!

Richmond Real Producers gathered together at
The Rec Room on Broad Street last month for our
marvelous May Launch Party! This was an extra
special occasion as it was officially the first time
we were able to get the entire Richmond Real
Producers community together in person for an

event! We truly appreciate our generous sponsors,

Tammy Wilkerson, of Designed 2 Sell; Joe Dunn, of

George Mason Mortgage; and Strategic Gifting for
making this event possible. Thank you to everyone
who turned out to celebrate our successful launch

of Richmond Real Producers last December!

Our quarterly events offer Real
Producers like yourselves a chance to
meet other top agents in person and
make lasting connections in an ever-ex-
panding digital world. Relationships
are key (especially in multi-offer
situations!), and these are amazing
opportunities for you to network
with your friends and colleagues, as
well as meet with preferred indus-
try partners within the local mar-
ket. I look forward to meeting each
of you at a Real Producers event
soon, as we have our Richmond
Casino Royale event coming

up on July 14 at xxxxx, as well

as our Richmond Mastermind

event on November 10th! Keep

an eye on your inbox for your

exclusive invitations!

In closing, I'd like to leave you with my
highest hope: As you celebrate this Father’s Day with your family,
in addition to the many gifts of appreciation and dinner outings,

let’s focus on sharing words of gratitude and love!
Wishing you continued success, health, and much happiness!

Kristin Brindley

Owner and Publisher
Richmond Real Producers
(313) 971-8312
Kristin@kristinbrindley.com
www.richmondrealproducers.com

KRISTIN BRIMNDLEY

ENTREFREMEUR, COMMECTOR, PUBLISHER

FOOD FOR THOUGHT

What'’s your favorite “dad joke” or piece of advice

imparted by your father or grandfather?




P> special events

SAVE THE DATE
JULY 14, 2022

RICHMOND REAL PRODUCERS PRESENTS

N/ DO—se

CASINO
ROYALE

O/ P\—B%e

6 PM-9 PM
LOCATION TBD

fﬁw IN BRINLEY

All proceeds from this event will be donated to charity.

email info@richmondrealproducers.com

For information on all Richmond Real Producers events,

S0 YOUR CLIENT IS MOVING.
LET US HELP WITH STORAGE &
MOVING, ALL AT THEIR OWN PAGE!

* LOCAL MOVING
* LONG-DISTANCE MOVING
« DECLUTTERING FOR SALE OF HOME

REFERRAL CODE:

Portable Storage & Moving RlchmondRP25 y

SMARTB[]X Ei

Simpler, Safer. Delivered.
1-87-SMARTBOX

u RW Scan to enroll today:
Home Warranty

Industry Leading Coverage

From the Kitchen to the Curb™

525 OFFE ﬂ

Virginia Architectural
IMAGERY

o E
LT I
S

Anne Lang

Territory Manager
703-932-5754
alang@arwhome.com

©

Choose Your REALTOR® Inspection Water and
Contractor Conclerge Service Guarantee  Sewer Coverage

Call or visit 1-877-ARW-AGNT

Product Photography

2022 ARW Home 301 Yamato Road. Ste 100E. Boca Raton. FL 3 51

Scan here
to book!

The Power Of Storytelling
Through A Lens

virginiaarchitecturalimagery.com
info@virginiaarchitecturalimagery.com

Specializing in: Residential Real (804) 389-9884

Estate Photography * Commercial

crushes it. He is extremely flexible and has

a rWthE co m"frea IEStatE Chotography « Drone * Video & “Phil shopls a/lvofmy listings and absolutely

“From the Kitchen to the Curb” is a trademark of ARW -h;mn

great attention to detail and quick turnaround
times. Definitely recommend to all!”

Richmond Real Producers - 13




P> we ask...you tell!

Which book has

impacted your life and

business the most?

14 - June 2022

PETER PETRAS

One South Realty Group

FEgo is the Enemy by Ryan Holiday. I've read it a
couple of times. Good wake-up call and easy to

look back and reflect on stressful and challeng-

ing moments.

ELIZABETH HAGEN

Joyner Fine Properties

Just Mercy by Bryan Stevenson. It’s a reminder
of the importance of fair housing and treating

everyone fairly.

HEATHER VALENTINE
Valentine Properties
Profit First by Mike Michalowicz provides a

great way to set up your business.

____._._—-—-—"'""'--"
______f_f

|
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TINA MORRIS

Keller Williams Midlothian

Atomic Habits by James Clear changes your
mindset. Gives you a better appreciation for the
simple things in your day-to-day life. Don’t think
of what you are doing as a means to an end.

Enjoy that part too.

Hands down, the book that has influenced me
the most is Rich Dad Poor Dad: What the Rich
Teach Their Kids About Money That the Poor
and Middle Class Do Not! by Robert Kiyosaki!
It’s what made me start my career in real estate.
After purchasing my first investment property
with a real estate agent who provided very

little guidance and lackluster customer service,
I figured it made sense for me to get my real
estate license and work for myself. Eight years
later, I have my own small team of agents and
professionals that served over 60 friends and cli-
ents last year and produced over $24 million in

volume. I definitely didn’t see that coming!

MAHMUD CHOWDHURY
Freedom 1 Realty
Steve Jobs by Walter Isaacson. He wasn’t pleas-

ant, but we got all these great inventions.

JAMES NAY
River City Elite Properties
Good to Great by Jim Collins.

ERIK COLLEY

ERA Woody Hogg & Assoc.

I do alot of Audible books. I listened to 7%e Book
on Rental Property Investing by Brandon Turner

six times. It will change your life.

SARAH HOLTON

Napier ERA

The Soul of an Entrepreneur by David Sax.

This book inspired me that I could own my own
business, choosing entrepreneurship over the
corporate rat race. This came at a time in my life
when I was just moving back to the U.S. from
being overseas as a military family, allowing me
the flexibility I needed to be there for my family.

KATY A. RICHARDS

Cinch Home Services

There are so many wonderful business books
available to us; my first one, years ago, was 7%e
Little Red Book of Selling: 12.5 Principles of’
Sales Greatness by Jeffrey Gitomer. I have read
several of Gitomer’s offerings. Another favorite
is Customer Satistaction is Worthless, Customer

Loyalty is Priceless.

There have been so many “self-help” and great
books on selling over the years, but my all-time
favorite writer is Mitch Albom. Tuesdays with
Morrie made me take a different look at life and
apply it to any profession. This, of all his books
that I have read, is my favorite, but 7%e Five

People You Meet in Heaven is a close second.

PHILIP ANDREWS
Virginia Architectural Imagery
Profit First by Mike Michalowicz.

ALICIA SOEKAWA

The Collaborative

The book that has most impacted my life
would be 7he Laws of Success by Napoleon
Hill. I read this with a mastermind group,
and it is truly the book that every other
business and success book is based on.
Originally published in 1928, it is amazing
how all of it really still applies today!

SUNDRA JOHNSON

J & S Real Estate

The book that has most impacted my life
is The Bible. Not only am I the principal
broker and owner of J & S Real Estate,
but I'm also an ordained minister. Many
of my clients are by referral from the
church congregation of Mt. Gilead,
which streams out to the world every
Wednesday and Sunday. I live my life by
the “Golden Rule” of treating my clients

as I would like to be treated.

JENNIFER MCMURDY

Capitol Home Inspections

Atomic Habits by James Clear. This book
has taught me that if you want better
results, your focus should not be on goals
but rather on systems. Habits are the “com-

pounded interest” of self-improvement.

JOE DUNN

George Mason Mortgage

The Go-Giver by Bob Burg and
John David Mann.

RAVI GUTTA

Robinhood Real Estate & Mortgage
Panchatantra is a collection of Indian
animal fables. The stories in Panchatantra
offer us the possibility of making our lives
richer and more meaningful. Through the
wisdom of'its fables, the book offers a
vision of ourselves, warts and all. In doing
so, it makes us aware of the fact that solu-

tions lie within ourselves.

Richmond Real Producers - 15



MARY GARNER DEVOE

Old Republic Home Protection

Over 20 years ago, I read John Maxwell’s
21 Irrefutable Laws of Leadership and

continually return to its truth. Many

people have heard me quote it, mention
it, recommend it, or have received it as

a gift from me. It stands the test of time
and is especially relevant now, when

we have so many people talking over
one another and trying to “manage” and
“control.” The world does not need more

managers, but it does crave true leaders.

ROBB MOSS
Long & Foster Christie’s International

The book that continues to influence

my life and career is 7he Secret by

Rhonda Byrne.

i..l

OLD REPUBLIC HOME PROTECTION

Xk

THE STARS ALIGN =N

when Real Producers work together! \

You're committed to your clients, and we're committed to you!
Add ORHP's home warranty to your winning team today.

Call or email me today
to learn more! Mary Garner DeVoe
Senlor Account Executive
BO0.282.713 Ext 1206
B4 453 8757
MaryGamerD@orhp.com
iy orhp. Comimarygamendavne

'._'_1 _:--_ - H|-_ f'_ . K F -}.- _:._
{ -'.-f'.:l‘..il' ke | r-'_-!.-;p-.-n.:j F r.-{:ru-!¢-
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KATIE WILLIAMS

First American Home Warranty

The Power of TED* (*The
Empowerment Dynamic) by David
Emerald. It is a wonderful book that
falls into several categories: self-
help, relationships, and growth. It
allowed me to see the relationship
I have with myself and others in
anew light. It is also one of those
books you can read again and again

to gain new insights.

KRISTIN BRINDLEY
Richmond Real Producers
Miracle Morning by Hal Elrod.

DONATED THIS YEAR TO HELP END MODERN-DAY SLAVERY.

The N2 Company - the company behind this
publication and 850+ others like it - is financially
committed to end human trafficking.

N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES FROM CAPTIVITY.

Thanks to the businesses within these pages, our
Area Directors, and readers like you, we're able to
break the chains of this horrible reality.

oo ] @ = £

Visit n2gives.com to learn more
about our giving program.

SA'E WITHBUGS!

GIVE HICKMAN"S)A CALL TODAY TO ENSURE
YOUR LISTINGS ARE PEST AND TERMITE FREE!

10% Military Discount*

One-Year Warranty on Termite Treatment & Real Estate Letters
Licensed and Insured

Hickman's

Termite & Pest Control
Family Owned & Operated
Since 1986

(804) 282-8957

www.hickmanstermite.com

Serving the Richmond area
*Exclusions Apply. Must mention ad for discount.



Locally Owned
& Family Operated Since 1995

Jlmmq“"CarpINC

3211 Anderson Hwy.

‘hatan lPlcks Wlnner for Best
Flooring Company

Stop by our Kid-Friendly store and visit Jimmy & Judy!
804-598-1264 » jimmyscarpel.net

r 13 Months of initial
coverage
Free Seller's Coverage

No age restrictions on
appliances/ systems
Dependable service
from qualified

technicians
* |Includes Up to $5K
HVAC Protection

P WK P

We've Got
E_ You Covered

Sharon Schwab
Account Executive
224.283.0714

Sharon.Schwab@
HWAhomewarranty.com

BOBBY COCKERILLE
PARTNERSHIP DIRECTOR

LET'S CONNECT!

bobby@hdbros.com
(571) 233-5327

18 - June 2022

RICHMON

REA

" WORDS OF WIS

MATT RUTLEDGE
HOMETOWN REALTY

“I believe in the old adage that the
harder I work, the luckier I get.
Getting started, I felt I needed to
work as hard as I did when I was in
the restaurant business. If I had to

work 55 to 60 hours a week with a

strict schedule, living paycheck to
paycheck, why would I not do this as
a REALTOR®, when there is truly no cap to one’s

income potential?”

“Listen. Sometimes you have just to ask the ques-

tion and let them answer. The key is to listen.”

PETER PETRAS

ONE SOUTH REALTY

“I really do try to keep emotion out
of it, which is difficult when you care
so much about your clients ... so just

treat every deal as if it was the home

DOM FROM THIS MONTH S FEATURES

you were buying for your own family.”

ODUCERS.

SENTS

B Stay Inspzred

A Word from Qur Preferred Partner:

ROBERT KFOURY
GUARANTEED RATE

“The most important thing to me

is relationships, both personal and
business. In my opinion, having good
relationships with the people you
surround yourself with is the key to

happiness and success.”

Richmond Real Producers - 19



GUARANTEED RATE

ROBERT KFOURY

partner spotlight |-%

By Chris Menezes

Photos by Philip Andrews

A Commitment to Love, Generosity,

LL

The most important thing

to me is relationships,
both personal and
business. In my

opinion, having good
relationships with the
people you surround
yourself with is the key to

happiness and success.

77

Robert Kfoury, Senior Vice President of
Mortgage Lending with Guaranteed Rate
strives to provide a high level of service,
speed, and quality to the mortgage
experience, allowing his real estate
partners to focus on their businesses
rather than worry about the mortgage
piece of the puzzle. Guaranteed Rate aids
him in his mission to help customers buy
their perfect home through a painless and

seamless mortgage process.

Last year, Guaranteed Rate ranked as a
top 3 retail mortgage lender according
to Scotsman Guide’s 2021 Top Mortgage

Lenders Retail Volume.

“Guaranteed Rate offers low mortgage
rates and a streamlined experience
that puts our customers first,” Robert
explains. “Whether you’re buying a
home, refinancing, or seeking a sec-
ond mortgage, Guaranteed Rate has

you covered. They help both seasoned

and Providing Value

homeowners and new buyers, using a
combination of digital mortgage tech-
nology and human touch for an outcome

suited to their needs.”

Guaranteed Rate prides itself on provid-
ing white-glove service from the begin-
ning to the end of the mortgage process.
They offer fast closings (as quickly as 14
days to the closing table) and a dedicated
appraisal panel that works with their
clients using an appraisal waiver tool to
quickly let clients know if they’re eligible

for an appraisal waiver.

“We have competitive jumbo rates and
access to over 18 different jumbo lenders,
offering a breadth of products, programs,
and pricing,” Robert says. “Our pro-
grams are designed to maximize options
for doctors with high student debt, low
down-payment options, and asset-based

mortgage needs.”

Richmond Real Producers - 21




“My parents always stressed the impor- Originally from Northern Virginia, Robert currently lives in

LL

tance of having a good work ethic and Robert attended Langley High School = Richmond with his wife,
acting with integrity in everything that you in McLean, Virginia, before heading Jesse, and their dog, Burkie.

Guaranteed Rate do. I live by those values today and strive south for college. He graduated from In their free time, they enjoy
to bring real value to others through the the College of Charleston in South exploring the city, finding

helps both seasoned w?rk Ido, e.znsuring tha‘.c everyone I work Caro.lifla wi‘.ch a degree in business live music, and taking Burkie

with feels like they are in good hands and administration and worked several to the park. They also love
can trust me. My parents’ love and gener- odd jobs in various industries before spending time outdoors and

homeowners and : L eonsi o . . .
osity are endless, and I’ll consider myself diving into the mortgage business 11 playing golf and tennis.

& successful if that’s how I am remembered years ago.
new buyers using a as well,” he says.

combination of digital
mortgage technology

and human touch.

77

Robert Kfoury is Senior Vice President of
Mortgage Lending with Guaranteed Rate.

Above all, it’s Robert’s passion for people
and his commitment to providing value
to those he works with that really sets
his business apart. One of the most

impactful experiences in Robert’s life

occurred when he was 12 years old after

his mom was diagnosed with a rare,
potentially life-threatening illness, forc-
ing him to face the unthinkable — that

his mom may not be around for much

Ll e S | [ e

longer. Luckily, his mom overcame the

illness, but the experience stuck with

him and made him infinitely more appre- g u a r a n te e d

ciative of all his parents did for him.

RNILS ID B 261 ) [EOLUAL HOUSING

LEMNDER
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P> rising star

By Jess Wellar
Photos by Philip Andrews

fPeter

PETER PETRAS REMEMBERS THE EXACT
MOMENT HIS LIFE CHANGED FOREVER, BOTH
PERSONALLY AND PROFESSIONALLY.

“My wife had just told me I was going to be a
dad,” Peter recalls with a chuckle. “This was just
before COVID-19 reached America ... and my
mind started racing a thousand miles an hour
thinking of everything that would be changing in
my life with a new family member on the way. I
tried to anticipate, but I had no idea how differ-

ent life would become.”

Born and raised in Richmond, Peter graduated
from Virginia Tech in 2014 with a degree in mar-
keting management and interned for a company

that did historic renovations, infill projects, and

new construction in his hometown. He says he
admired the owners of the company for their savvy
to snap up homes to remodel in less-popular neigh-
borhoods while the market was still recovering from

the Great Recession.

As the economy continued to gain steam, Peter
decided to pursue the same career path and moved
to Northern Virginia to become a project manager
in training with Ryan Homes. After three years
working in NOVA, though, Peter decided it was time
to return home to Richmond, where his wife Blair is

also from, so the two could raise a family there.
“Blair and I were actually in the same preschool
class together and began dating our senior year of

high school,” Peter notes with a smile. “My mom
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somehow managed to
unearth a picture of us
in preschool ... it was
actually pretty cool
to see some photo
evidence of the two
of us sitting next to

each other as kids.”

“There was always

a big draw to come
back to Richmond,” Peter
continues. “You can travel
anywhere here in under 30 min-
utes — which is rare for a city. It’s also

incredibly affordable for the quality of life, great
local restaurant scene, and my parents still live in
my childhood home in Bon Air.”

Bitten by the Sales Bug
Back in Richmond, Peter took a project man-
ager position with HHHunt Homes in 2017; he
enjoyed working for the company so much that
after two years passed, he decided to learn the
sales side of the business in hopes of eventu-
ally getting into a management position there.
But it didn’t take long for Peter to “get bit

with the sales bug,” as he describes it.

“I loved my company, but I also loved sales.
After I found out my wife was pregnant, I decided
it was now or never to strike out on my own. And
as my brother-in-law pointed out when I told him
the big news just pre-pandemic lockdown in March
of 2020, ‘Peter, it’s either going to be the best deci-
sion of your life ... or the worst decision you ever

made!” Turns out he was right.”

Peter interviewed with a few brokerages and
thought he had his mind made up before going to
talk to One South Realty.

“Once I met the team at One South, I just knew in
my gut it was the right fit. I started in early May
2020 ... and that brings me to where I am today.”

Although still a relatively new agent, Peter is
already enjoying fledgling success and notes his
construction experience has helped him consider-
ably to understand the inspection process and how
best to navigate what can often be an emotional
process. Peter closed $6.5 million in 2021 with 23

transactions and hopes to close $8 million to $12

Peier Pﬁras
is wife,
Blair, and thei e . .

R million in sales in 2022.

l

4o

Finding His “Why”

‘With a second child due in June, Peter credits

a Simon Sinek podcast for helping him find

his deep “why” in his real estate business and
notes he is more motivated than ever to up his

transactional volume to create a lifestyle that

affords him the flexibility to enjoy his young

family, just like his dad’s schedule did when he

was growing up.

“My dad ran his own business as an ophthal-
mologist. While he worked incredibly hard and
put in many long days, it also afforded him the
flexibility, as his own boss, to take time off for
a vacation, go to my baseball tournaments, or
anything else he wanted to be there for. I real-
ized my desire to make the transition into life

as a solo agent was driven by this desire to do

the same for my family.”

IREALLY DO TRY TO KEEP
EMOTION OUT OF IT, WHICH
IS DIFFICULT WHEN YOU
CARE SO MUCH ABOUT YOUR
CLIENT .. SO JUST TREAT
EVERY DEAL ASIF IT WAS THE
HOME YOU WERE BUYING FOR
YOUR OWN FAMILY.

“My career started on the construction side of real estate,” Peter

continues. “And it’s always been a goal of mine to get into the

development/investment side of things while that knowledge is

still fresh. I’'ve been lucky because that goal has come to fruition

over the past six months as I'm actively working on a couple of

projects, and I’'m excited to see how that portion of my career

grows in the years ahead.”

When Peter isn’t focused on his burgeoning business, he loves

spending time with Blair and their now toddling son, Brady, and

says he enjoys taking their 90-pound Catahoula leopard dog,

Griffey, on walks to the local park.

Two years on, Peter is quick to point out he still has a lot to learn

as an up-and-coming producer but offers some sage advice to

any would-be agents: “I really do try to keep emotion out of it,

which is difficult when you care so much about your client ... so

just treat every deal as if it was the home you were buying for

your own family.”

S o

—

-y

‘_"i"“'i-t-p

i i

e
.8
- o
' g
- 5 "
¥ b R
1 5
SL P Sd s
it L
o (A
. g
+ A‘-‘u‘,.
LR1 ..ll"tr
' N MR =
iy
" -r."“"
4 Y
tt AEAR LAY
. 4
MY LA
‘**.-n
ey,
‘--1..
LS o
™ L Bl
-1 =
g™ r‘-.'ql‘ =
o 5
o
== F ..l“i* !I.
. - L
» ":
L] - L]
s
"'~|| -
‘I
' 5=

Richmond Real Producers -

27



cover story

By Zachary Cohen
Photos by Philip Andrews

Building
a Family,
Building a
Business

)

aving kids often catalyzes profound changes in the lives of parents. Values, careers, and

hobbies are all re-evaluated as children reshape daily life. Matt Rutledge’s transition into

real estate was the direct result of his growing family, and his new career has set him on

a path to achieve more than he could have ever imagined.

TOUGHING IT OUT

Before becoming one of Richmond’s top
real estate agents, Matt spent 20 years

in the restaurant business. In that world,
he was faced with a regimented schedule,
long hours, little flexibility, and mediocre

earnings potential.

“When we had our third and fourth child

within a two-year period, I looked around
at folks in my industry, and I realized that
if I wanted to know my kids and stay mar-
ried, I needed to come up with something

else to do.”

Matt stepped back from the restaurant
industry and played Mr. Mom for the
next four years. During this time, he built
and scaled an online sales business that
replaced his restaurant general manager’s
salary while allowing him the flexibility

and time to enjoy his growing family.

“While my youngest two were tod-
dlers, I changed careers to provide
myself time to go to all the kids’ doc-
tor’s appointments, volunteer weekly
in their classrooms, assist the PTA
and WATCH D.O.G.S.® programs, and
help coach their youth sports teams,”
Matt reflects.

That all changed when Matt’s young-

est entered elementary school.
FINDING HIS CALLING

Matt had long held an interest in real
estate. He remembers hearing at a
young age that real estate sales and
investing were a good way to secure his
financial future. As his schedule opened
up, he realized he was finally ready to
pursue his dream. In early 2019, he got
his real estate license and set off on a

new professional adventure.

Matt found immediate success. He
had five deals under contract in his
first month, and he closed 35 deals
during his first seven months in

the business. In 2020, he closed 55
homes, and in 2021, he closed 65.

As he looks ahead, he hopes to build
more robust systems, automate pro-
cesses, begin investing in real estate,
and always look for more quality time

with his clients.

“I believe in the old adage that the
harder I work, the luckier I get.
Getting started, I felt I needed to
work as hard as I did when I was in
the restaurant business. If I had to
work 55 to 60 hours a week with a
strict schedule, living paycheck to
paycheck, why would I not do this as
a REALTOR® when there is truly no

cap to one’s income potential?”

Richmond Real Producers - 29



FAMILY FIRST

Matt is, first and foremost, a husband and father. He and his wife, Lindsey, have four
children: Kayeleigh (18), Dawson (16), Jackson (11), and Sawyer (9). Most of his time
outside real estate involves juggling his kids’ youth sporting events, cooking family

meals together, and finding quality one-on-one time with his wife or kids.

You’re not going to come across a REALTOR®
that works harder for his clients than | do.

I’'M BOOTS ON THE GROUND, READY TO WORK ANYTIME.

MR e UL
w I |

Matt’s work ethic allowed him to generate the luck

that has become his success. F"-— — "1' T
— u-.‘.p e
“As I was getting started, I prided myself on being the t“h
first one in the office every day. I was a firm believer
in getting out to do three open houses every week-
end. I then realized I was busy on the weekends but
had lots of time during the week to find some leads.
My brokerage is connected to a building company,
and I was able to start subbing in and covering some
of their model homes on those weekdays. Eventually,
the builder offered me a spot marketing one of their
neighborhoods with 140 sites. That was really the
start of it all for me.”

Matt has since grown his new construction business; he
represents and markets for three builders and manages/
markets five neighborhoods for that original builder.

Today, 75% of his business is new construction.

Whether he is selling new construction, resale
homes, or land, Matt is committed to working hard
for each and every client. He keeps himself acces-
sible from 6 a.m. to 11 p.m. every day, and his team
has the systems and processes to support his clients

during their time of transition.
“You're not going to come across a Realtor that

works harder for his clients than I do,” Matt beams.

“I'm boots on the ground, ready to work anytime.”
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Photo by Ryan Corvello

Richmond Real Producers wants to We enjoyed boutique bowling, a sea- Located in the Scott’s Addition

express our deepest thanks to River sonal menu from Chef Brad Slemaker, neighborhood, River City Roll is

City Roll for hosting us for our inau- trendy cocktails, and a dog-friendly Richmond’s social spot for live

gural Richmond Real Producers pre- patio that was, thankfully, heated and = music, as well, with one of the

launch magazine party in February! covered for our winter merriment! city’s best live concert venues and
a full-service bar. River City Roll
is also proud to offer 20 lanes of
“hyperbowling” to keep the fun

rollin’ all evening long!

What is “hyperbowling,” you ask?
Hyperbowling is a fun and color-

ful twist on the usual game, and

it also multiplies your pinfalls.

River City Roll is one of only eight

bowling facilities in the world to

offer hyperbowling, and don’t be

fooled ... it may look easy at first
J glance, but watch out — each level
i~

- increases in difficulty!

"

Photo by Ryan Corvello
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River City Roll, located at
933 Myers Street, off Arthur
Ashe Boulevard, is owned
by Richmond natives who
are proud of their amazing
city filled with cool, cre-
ative people. The owners
wanted to create a place
where everyone could come
enjoy a great meal, have a
blast with their friends, and

simply “let it roll.”

River City Roll can also host
your party and make sure it’s

one to remember. They specialize in

corporate events, private concerts, hol-

iday parties, networking conferences,

special occasions, happy hours, and

so much more. Bring the entire gang

to River City Roll and see why they’re

raising the bar of what a night out on

the town in Richmond can be!

Not in the mood to hit the town? No
problem! River City Roll now offers
carry-out and delivery options for a
quiet night in, so you can Netflix and

relax with upscale cuisine.
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Photo by Ryan Corvello

For more information on how you can let
the good times roll and reserve a lane, a
table, or catch an upcoming concert, call
River City Roll at 804-331-0416 or check out

their website today! www.rivercityroll.com.
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Teams and Individuals Closed Data from January 1 to April 30, 2022 _

-m Rank Name Office List List Volume Sold Sell Volume Total Total$

ni Ilin ni Buyin ni
Page Yonce | 36-Year Mortgage Veteran, Top Producer, Branch Manager, Vice President B o Baem e
g, L
&
Every client's
finances are unique to
them. Putting the pieces
The pre-approval puzzle is the FIRST STEP of their puzzle together
inhthe homeb;;yir;g pr?c:;ss. 'Be your client'rs needs to be handled with
f;h;mkf"'c;;::;ﬂéﬁf' PRVERARERIRET. the best of care. When
referring your clients,
Call today! send them to our
champion

Page Yonce pRESIDEN T mortgage

— pule

M: 804.356.7034 solver:

£ pyonce@cfmortgagecorp.com

www.PageYonce.com _

Disclaimer: Information based on MLS closed data as of May 4, 2022, for residential sales from January 1, 2022, to April 30, 2022, in Greater Richmond, Virginia,
(F O S e P
Focnsed an You umer and not a commitment 10 lenc
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TOP 100 STANDINGS

Teams and Individuals Closed Data from January 1to April 30, 2022

Rank Name Office List List Volume Sold Sell Volume Total Total$ Rank Name Office List List Volume Sold Sell Volume Total Total$
Units  (Selling $) Units  (Buying $) Units Units (Selling $) Units  (Buying $) Units

Disclaimer: Information based on MLS closed data as of May 4, 2022, for residential sales from January 1, 2022, to April 30, 2022, in Greater Richmond, Virginia,
by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan, Goochland, King William Counties.
Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. Some teams may report

each agent individually.
guara nteew

Hello Su

We missed you. Robert Kfoury
SVP of Mortgage Lending
{703) 927-9840
Summer is here and homes robert kfoury@rate.com

are hot on the market

With a wide array of loan programs, | can help your clients find the
mortgage that best fits their needs.

« A lightning-fast online application through = Diverse boan options and programs,

the Digital Mortgage.
= A smooth, streamlined process ensured
= |mpeccable service that has eamed wsa 95% by my elite beam. @
customer satisfaction score,” EiiAL DU LEMEN Cobert Dousy WWLS [Tk 838 oy CA - CA-DFPRS28 30, OO - MLOBH WL
Constant boan status updates, eve DE - MLO-A830ry, FL - LOGSEYS, M- MLOB28303, MO - BaBizoa ME \ Doonsed, YA - MUD-S25A7VA
+ Day-and-night availability. : .!I‘.!pﬂfr;h&w ) L Guaranteed Eate, e BMLS #7613; For lloensteg Information vish enisconsemeraccess. o
iy d = Lcp el By the Depart-rreent of Fleancial Probaction end Inseeation under ine Calfomia
*g4% Cuvioemen Sathilactionr Dote Sovrce: Guarsnteed Rate's DFent Sutiulaction 5umveys Pweraged pozo) i Applcant setf-répors cedl Rishdensial Bongage Lendisg Act = DE Uiterted by Be Delaware Siate Bank Coenissianer
senle 25 “noeds immovensal,* will not nun credst of provide oredit spoves wia the Dol Morgage. Applcand may request Credit scones = WA Miofigage Lender & Nongage Drokes License IMC260 = WD Supendsed Linder Lcosros ¥50Ma1 01
by coniaciing. |mestrs-gEaa)
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-TOP 100 STANDINGS
Teams and Individuals Closed Data from January 1to April 30, 2022 FIRST HOME

Rank Name Office List List Volume Sold Sell Volume Total Total$ M O R T G A G E

Do You Have A Client With A
Home Under Construction?

Are they worried about rates going up because they can't lock yet?

WE HAVE THE SOLUTION.

Disclaimer: Information based on MLS closed data as of May 4, 2022, for residential sales from January 1, 2022, to April 30, 2022, in Greater
Richmond, Virginia, by agents licensed in our service area, which includes Hanover, New Kent, Henrico, Charles City, Chesterfield, Powhatan,
Goochland, King William Counties. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible

for submitting this data. Some teams may report each agent individually.
110-Day

170-Day
230-Day
290-Day
350-Day

Contact me for more details on the extended lock.

MOVING & STORAGE SOLUTIONS

We are experts at determining your client's moving :
and storage needs and can offer 0 ough good things

for their particular circumstances. ing experience with
Dunﬁnw Fram the estimate to the

Local & Lone Dist Movi unload out of state, 1he'_.rWEreonﬂrna 1 PERRY SH ELTON
Sicat | Uni Lls an? Oglng and efficient, Every employee involved & Branch Manager | NMLS# 861228
© ohort-ierm & LOng-1erm Storage went above and beyond fo make our (804) 419-0623
» Full, Partial, & Fragile Packing Services Im‘ﬂ as easy & possible. | would nol oshelton@firsthome.com
+ International Moves Ihesttate to recommend Dunmar for : I .
« Crating and Specialized Handling gl firsthome.com/location/richmond-ii WEBSITE

15871 City View Drive, Suite 300-B, Midlothian, VA 23113
Nunmar _m11ED FREE ESTIMATES * '
This is not a guarantee to extend consumer credit as defined by Section 1026.2 of Regulation Z. Programs, interest rates, terms

wovina svsrews - sronsat - cosisics  Augent for Allied Van Lines * [800) 849-3399 - www.dunmar.com and fees are subject to change without notice. All loans are subject to credit approval and property appraisal. First Home |

Mortgage Corporation NMLS ID #71603 (www.nmlsconsumeraccess.org) LENDER
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YO LOCAL MORTGAGE LEND________

Spring is a great time for e
mortgage checkup so let::
GMM, a direct local Iender Wlth
Inzhouse processing,#
tnderwriting, closing and.

funding, take careiof y_G_L__Jr_CIEEHtS.

ASK US ABOUT:
v Construction Loans
v Conventional Loans
v FHA, VA & USDA Loans*
v Flexible Credit Requirements

JOE DUNN
SVP, Business

NMLS ID: 160856
(804) 543-2261

4401 Waterfrant Drive, Suite 240, Glen Allen, VA 23060 | George Mason Mortgags, LILC

Development Richmond

jdunn@gmmlic.com

v Grant Programs

v Low & No Down Payment Options
v Renovation Loans

v Shop & Lock + Safe Rate Protection

JOE DUNN

IT'S A DUNN DEAL

as
.,
wITH GEORGE MASON MORTGAGE

www.gmmllc.com/joe-dunn

ST NMLSH 153400 | wawnw nmilsconsumeracoess.ong

Equal Housing Lender | Advertising Notice: Mot a Commitment to Lend. Subject to Program Availability. "George Mason Mortgage is not
endarsed by, ar affiliated with any government agency or program, Vist wew.ammilc com/disclamens for full disclairmers



