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Partnerships with Chicagoland Home Staging go beyond home staging design services. We become part of your
extended home sales team, much like a marketing expert or handyman. We provide full vacant home staging,
staging consultation, and owner occupied staging.

Awards include nominations for Top 75 People in the Real Estate Staging World, the Most Influential People in
Staging, and four-time winner of the Top 10 Professional Home Staging Teams. Also featuring their insights are the
Wall Street Journal, Associated Press, LUXE Magazine, MSN, DuPage Real Producers, and the Chicago Tribune.

CH[S

CHICAGOLAND
— HOME STAGING —

Contact us today:
(815) 577-2233

info@chicagolandhomestaging.com
chicagolandhomestaging.com
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It’s more important to stay top of mind

: 0
now more than ever. Kick off the summer 25 /0 0 FF
season right by implementing Cutco Closing I I
Gifts into your business and build relationships SU mmer S(I e!

through thoughtful gift-giving!

v Custom engraving with your logo & contact info

v Creates top of mind awareness for your business

v 100% tax deductible*

v Generates a lifetime of impressions and
only needs to be given oncel

v Potential referral opportunity

%= American made since 1949
*consult your CPA
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MEET THE DUPAGE REAL PRODUCERS TEAM

Andy Burton Emily Burton Melissa Lopez Christine Thom Katie Cremean
Publisher Director of Partner Success Operations and Managing Editor Ad Strategist
and Editorial Content Content Specialist

Katherin Frankovic Abi Voightmann Travis Heberling Lauren Young Blair Piell
Photographer Photographer Videographer Writer Events Coordinator

If you are interested in contributing or nominating REALTORS® for certain stories,
please email us at andy.burton@realproducersmag.com
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but

remain solely those of the author(s). The paid advertisements contained within the DuPage Real Producers magazine are not endorsed or recommended by The N2 Company
or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

ABiV
PHOTOGRAPHY

CREATED
TO CREATE

ABiVPhotography.org

Contact via email abivphotography@gmail.com

or text 708-247-7031
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ATTORNEYS

Camden Law Office LLC
(630) 789-5896
CamdenLawOffice.com

Fry Law Group LLC
(630) 563-5383
FryLawGroup.com

Hawbecker & Garver, LLC
(630) 789-6833
HGLegal.com

Law Office of

Scott A. Brower

(630) 753-0008
BrowerLawOffice.com

Law Office of

Stuart D. Polizzi
(708) 476-6852
StuartPolizziLaw.com

PREFERRED PARTNERS

The Kelly Law Firm, P.C.
(630) 660-4963
Kelly-LawFirm.com

Trivedi & Khan
(312) 612-7619
TrivediKhan.com

CARPET/DRAPERY/
UPHOLSTERY CLEANING
Bella Custom Cleaning
(708) 579-3182
Bella-Cleaning.com

Koshgarian Rug Cleaners
(630) 325-0243
Koshgarian
RugCleaners.com

-

Connect with your clients and prospects every month by providing
engaging information they will keep, use and appreciate.

Direct mail marketing program
Monthly postcards - 12 per year
Customized branding, headshot and contact info
Set it and forget it

Contact Information:

InloCard

hello@infocardmarketing.com « 630.548.2650

CLIENT AND REFERRAL GIFTS
Cutco Closing Gifts/

Cut Above Gifts

(312) 899-6085
CutAboveGifts.com

DESIGN

Blair Crown Design Inc
(847) 903-2128
BlairCrownDesign.com

DESIGN/BUILDERS
FBC Remodel

(919) 986-9698
FBCRemodel.com

ESTATE SALES,
ORGANIZING & STAGING
DeClutter Box Organizing
& ReDesign Staging

(630) 968-7557
DeClutterBox.com

EVENT PLANNING
Paper to Party
(847) 903-2148
PaperToParty.com

FASHION STYLING
tristinstyling, Inc
(312) 291-4480
tristinstyling.com

FLOORING
Central Tile and Carpet
(630) 754-7877

HOME INSPECTION
Castle Home Inspection
(630) 462-1050
Castlelnspectors.com

Elite Inspections Inc
(224) 410-6004
InspectElite.com

HomeTeam Inspection Service
(630) 200-3952

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the DuPage Real Producers community!

White Glove

Building Inspections

(630) 428-4555
WhiteGlovelnspections.com

HOME STAGING

& DESIGN

Chicagoland Home Staging
(815) 577-2233
ChicagolandHome
Staging.com

Phoenix Rising
Home Staging

(312) 450-8365
ChicagoStaging.com

HOME WARRANTY
Achosa Home Warranty
(630) 209-2888
AchosaHW.com

Home Warranty

of America

(888) 492-7359
HWAHomeWarranty.com

INSURANCE
Goosehead Insurance
Boggs Agency

(630) 365-7248
Goosehead.com

Nick Pitzer

State Farm Agency
(630) 321-8900
Pitzerlnsurance.com

Tracie Rasmussen
BlueStone Advisors
(630) 947-3290
BlueStoneAdvisors.com

LIGHTING & HOME
FURNISHINGS
Hortons Home Lighting
(708) 352-2110
HortonsHome.com

MOLD REMEDIATION
Above Board Indoor
Environmental

(630) 973-6099
Aboveboard.Solutions

MORTGAGE / LENDER
Caliber Home Loans
Bill Pendley

(630) 330-5626

CrossCountry Mortgage
Kirk Taylor

(312) 919-0373
LuckyTaylorLoans.com

First Centennial Mortgage
(847) 343-0563
AlannaSeebauer.com

Guaranteed Rate
Dan Rock

(630) 364-7509
rate.com/drock

HomeTown Lenders, Inc.
(708) 478-3094 x128
HTLMokena.com

Loan Depot

Pat Cannone

(630) 965-8138
LoanDepot.com/PCannone

MOVING & STORAGE
Boerman Moving & Storage
(630) 972-1000
boerman.com

Prager Moving & Storage
(630) 276-1200
PragerMoving.com

PAINTER

McMaster Painting &
Decorating, Inc.

(773) 268-2050
McMasterPainting.com

PEST SOLUTIONS
Rose Pest Solutions
1-800-GOT-PESTS?
RosePestControl.com

PHOTOGRAPHY
ABiV Photography
(708) 247-7031
ABiVphotography.org

PRINTING, DIRECT
MAIL SERVICES
InfoCard Marketing
(630) 548-2650
InfoCardMarketing.com

REAL ESTATE VIDEO
& PHOTOGRAPHY
KDE Photography Inc.
(630) 244-9959
KDEphotography.com

TITLE INSURANCE
Chicago Title
Insurance Company
(224) 242-6848
ctic.com

VIDEOGRAPHER
Visual FilmWorks
Travis Heberling
(872) 356-8135
VisualFilmWorks.com

- LA WYERL;

because every transactiontjoryo

WHO LISTEN

ur clieitshouldbesiniooth and stress-free from contract to€losing.

HGLEGAL.COM | 26 BLAINE STREET, HINSDALE, IL 60521
PHONE 630-789-6833 | FAX 630-230-1119

= HAWBECKER
&@

Marketing

www.infocardmarketing.com HomeTeam.com/DuPage
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<7\ WEWILL TEACH YOU
ABOUT YOUR HOME

OVER 3,000 EFFICIENT INSPECTIONS PERFORMED

"Woytek was incredibly helpful at explaining all of the
different tests and observations he was making, and also
helped discover a leak that nobody was aware of prior to the
mspectnon Workmg with him was mcredlbly snmple, and he

got the inspection results back to me qui
recommend him for any inspection.” - .

inspectelite.com | (224) 410-6004

IL License Home Inspector #450.011805

B
 —

FPhotography * Videography . wmwm /*/ fer x:z,wr/mf/ Aealipra eence 20

&

630.244.9959 WWW, -:ﬁ':—\fpwo ography.com

AMERICA'S BEST REAL ESTATE AGENTS

RECOGNIZED

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
FOLLOW US ON INSTAGRAM TODAY

@realproducers

GET EVERY ISSUE
ON YOUR PHONE
OR TABLET

DOWNLOAD OUR
MOBILE APP!

Search DigaPub
- Choose lllinois
- DuPage Real Producers

It is definitely a badge of honor to hold the printed
version of DuPage Real Producers in your hands.
However, if you want access to every issue, then

download our mobile app while it is currently
free. Search “DigaPub” wherever you download

apps, choose Illinois, then select DuPage Real

Producers. You can share your featured story

from the app straight to Facebook as well!

Available on the p‘ GETITON

. App Store Google Play
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MORTGAGE MADE SIMPLE, SO YOU HAVE
MORE TIME TO MAKE MEMORIES.

IN-HOUSE PROCESSING,

26 YEARS TOP 1% OF ALL LOAN OFFICERS NATIONWIDE
OF EXPERIENCE UNDERWRITING AND CLOSING.

WITH OVER $140 MILLION FUNDED IN 2020;,

guaranteed Rate

Branch Manager
SVP of Mortgage Lending

TOP 1% MORTGAGE ORIGINATOR SINCE 2012
DRock@Rate.com

[F] @danrockmortgage
(@therockteamglenellyn

i Rate.com/DRock
[Y: 0: (630) 364-7509 C: (630) 688-5592 F: (773) 328-1698
i 536 Pennsylvania Ave., Glen Ellyn, IL 60137 NMLS ID: 194424

@Eﬂ“ﬂl— HOUSING LENDER Guaranteed Rate Inc.; NMLS #2611; For licensing information visit nmlsconsumeraccess.org. Equal Housing Lender. Conditions may apply « Dan Rock NMLS 1D: 194424

Applicant subject to credit and underwriting approval. Not all applicants will be approved for financing. Receipt of application does not represent an approval for financing or interest rate guarantee.

Restrictions may apply, contact Guaranteed Rate for current rates and for more information. *According to Mortgage Executive Magazine and Scotsman Guide.

PUBLISHER’S

We have a teenager in our home now. It’s surreal that those
words are even true. Our oldest child just turned thirteen at
the beginning of the month. I remember holding her in my
arms after she was born and relatives would come up to me
and say, “cherish every moment, because it goes by fast.” Of
course, at the time, I didn’t really think anything of it because
it seemed so far in the distance. I was busy adjusting to the

logistics of life helping to care for another human being.

This Father’s Day is extremely special to me as it has caused me
to process that our four kids will not live under our roof forever.
‘We have many years to go until this occurs, but the reality is
that our oldest child could be on her own in five years. I know
the real estate market is demanding but cherish the moments no
matter how difficult or rewarding. Someday you’ll look back and
realize that you have a “teenager” so appreciate and be inten-

tional about soaking up your experiences.

Speaking of quality experiences, we can’t

wait to see everyone again at our spring
event on June 2nd from 2:00 PM to 5:00
PM at Topgolf in Naperville (3211 Odyssey
Ct. Naperville, IL 60563)! Photos of the

venue and details can be found on page 20.

Andy Burton
Publisher
andy.burton@

RealProducersMag.com

@DuPageRealProducers

facebook.com/DuPageRealProducers
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Home Closings Should Be Easy.
Brower Law Has the Experience You Can Trust.

BROWER LAW OFFICE

Scott Brower
608 S Washington St, Ste 311
Naperville, IL 60540

630-753-0008

browerlawoffice.com

BLUESTONE

*HomeTown RIAEWEN(E
EASY AND
AFFORDABLE.

Protecting Everything that Matters to You

I
l\:e 2 l’ulL—se:.ri:e, ; YD COVERAGE THAT GIVES YOU REAL-LIFE ASSURANCE
ndependent brokerage . f s P
specializing in affluent '@ s @ - @
individuals and families. = . . .
We understand our clients’ ; Give your buyers and sellers piece of mind - always ask
needs, and focus on - for the HWA FULL SERVICE 13-month company! Call us
matching coverage to their x| today about our promotions!

| risk profile. %
PSISONML FIK profie. o YOUR LOCAL REPRESENTATIVES
carriers can often provide Ee Dver 30 Years Camine Experience!

broader coverage at 1-888-492-7359
— ¥ e www.hwahomewarranty.com
competitive prices.

Tracie Rasmussen Royce, MBA, CPRM
trasmussen@bluestoneadvisors.com
630.947.2290 Liane Luckelt Tiz Stutr - Duderstadl

Aaggunt Executive Aecount Enecutme = S = e i
« Primary / Second Home « Watercraft i s il Al i 708'932"2793 | m.hﬂm{lkem.ﬂﬂm f @HomeTownLet lf_lll‘jg
» + Auto/ Teen Driver = Cyber f Crime A
+ Jewelry f Collections « Water Backup
« Basements / Roofs « Business Owners

+ Personal Umbrella 19627 South La Grange Road Mokena, IL 60448 A divison of Hometown Ledders, Inc, NMLz 65084

HWA Offers repalrlreplacements on all major mechanicals and appllances due to
Call me for a quote tnday' age or wear and tear.
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»» agent feature

By Lauren Young
Photos by AbiV Photography

- Sabrinail

» (\)‘ </ r I rl )
S I
Fourth-Generation REALTOR® . “
Accepts Her Calling C

alle®.

Considering Sabrina Glover’s passion for real
estate and her determination when it comes

to closing deals, it may come as a surprise to

P

learn that Sabrina didn’t consider becoming a Initially, Sabrina earned her real estate

REALTOR® while she was growing up—espe- license to earn supplemental income, retain-

%
5

e
%
€

cially when you learn that her family has been in

the industry for four generations.

Sabrina’s great-grandfather, Samuel Romano, was
an agent in the 1950s and ’60s; her grandmother,

ing the flexibility to keep her full-time job as
an assistant. However, after quickly expe-
riencing all the personal rewards that came
with helping clients fall in love with their

new homes, she realized real estate should

UL RN

Camille Romano Failla, started Failla Realty in have been her career all along.
Brookfield, in 1979; and her father, Glenn Failla,
started as a REALTOR® in 1978. “He is still going

strong,” states Sabrina. “My father has held

“Before becoming a full-time REALTOR®, I was

more reserved and [felt] uncomfortable in the

Hes
%ﬁ
4

many titles over his forty-year career, including spotlight,” says Sabrina. “Now I'm more confi-

.;‘9
SIX g

dent in my abilities to put myself out there. My

o2

LaGrange Area Association Board President and

LaGrange Area Association MLS President in the
1990s. He was a great mentor to me in the early

years of my real estate career.”

Sabrina attended Downers Grove North where
she met her now-husband, Danny. They were
high school sweethearts—they dated senior year
and went to the prom together. Thirteen years
later, they reunited and married. But before that,
Sabrina attended Elmhurst College. She origi-
nally studied to be a math teacher but eventually
chose a different field.

“After a challenging, long-term substi-
tute-teacher position, I accepted a job as an exec-
utive assistant. That led me on a new path as well
as jobs during my twenties,” she says. “I learned

how to deal with all different types of people,

background in teaching is useful when guiding
clients through such a daunting process, and so

is the fact that real estate is ‘in my blood.”

Sabrina’s team, The Glover Team, recently
added a new member. “We are thrilled to
announce Krysti Cioch as the newest member
of The Glover Team! Krysti will be a signifi-
cant asset to our team. She has twenty years
of experience in sales and customer service,
and will help us make sure that we deliver
the same quality service and results that our

clients have come to expect,” says Sabrina.

“We are extremely grateful for all of our loyal
clients who have supported us over the years,”
she adds. “I am especially proud to take this next

step in expanding our team. I feel it symbolizes

Sabrina with her
4 husand, Danny, and
and task-driven to obtain success.” their son, Camren. future has in store for The Glover Team.”

how to prioritize, and how to be detail-oriented our success and I am excited to see what else the

14 - June 2022 DuPage Real Producers - 15




‘When not busy growing her business, Sabrina enjoys Sabring with

finding ways to unwind and focus on each day. her high school
sweetheart,

who thirteen years
later became
her husband.

“I enjoy the relaxation of yoga, and simple things

like starting my day on the patio with a cup of

<

CAMDEN LAW OFFICE, LLC

coffee,” says Sabrina. “It is the perfect way to
relax, gather my thoughts, and prepare for the day
ahead. When time allows, I love to sneak off to

Elysian Nail Spa for a mani-pedi.”

Helping Your Real Estate
Dreams Come True!

She also prioritizes giving back to her community, especially
through the organization Sharing Connections. This local charity
provides toys, coats, and other items to families in need during
the holiday season. She also supports the Downers Grove YMCA,
including their annual gala fundraiser to provide scholarships for

young children in the area.

“I love donating to this gala each year and attending in-person We T h a n k & s u p p 0 r t
to show my support,” she says. “My sister-in-law organizes the O u r Ve t e r a n s W h o

]
The couple’s extended family is large, and they are close and M a d e T h e U I t I m a t e

encouraging of each other. Sabrina’s husband, Danny, also S a c r i f i c e
[ ]

studied business and real estate in college and bought his first

event, so it is a very meaningful cause to our family.”

investment property at age nineteen. Together, they now own and

manage five single-family homes and four commercial properties. We A re > rou d To Wo r k Wi t h
Their shared experiences have made real estate not just a job to .

them, but a rewarding mission: a route to their “dream life” and Ve terans A n d P rovi d e T h em
the freedom to enjoy it. Sabrina and Danny’s dream life certainly With Securi ty In Their Real
includes their son, Camren (almost one), and his sister, who is E St a t e Tra nsa Ct i ons

expected to arrive in September.

“I don’t think there are many careers that reward you as much
personally with each transaction,” says Sabrina. “It is equally
satisfying when a client is happily in their new home and thank-

ful for my service.”

“I am honored to carry on the family tradition of real estate,” states

Sabrina. “I hope that my kids see how passionate I am about my

career, and that they can find something they love just as much.” s KEVIN CAMDEN | ( 630 ) 568-6656

“I feel so fortunate to be doing what we—my family and I—love

kevin@camdenlawoffice.com | www.camdenlawoffice.com

to do every day,” says Sabrina. “It really is a dream come true.”

16 - June 2022




One Call.
One Solution.

DOSE

PEST SOLUTIONS

Your preferred partner in
public health since 1860!

18 - June 2022

EVENT PLANNING ——

* Personal Touch * Theme Party Book

* Coordination * Printing
o Full o Thermography
o Partial o Flat

* Wording o Letterpress

* Calligraphy * Quick Turnaround

CALL LINDA TODAY TO GET STARTED!

papertoparty@comecast.net
847'903'21 48 papertoparty.com

WE TREAT

Realtors Can Trust Us

Setting a new standard of service for
home buyers and sellers

& Stuart direct 708-476-6852

_‘ Stuartpolizzi@stuartpolizzilaw.com

" See what sets us apart:
z,i @ stuartpolizzilaw.com @) stuartpolizzilaw

Prager is an excellent company with
wonderful owners. Many of my clients

a— have used them over the years and I

always hear good things.

- Caroline Senetar - RE/MAX of Naperville

Your clients deserve the best and Prager delivers!
Local, interstate & international moving professionals.

ﬁ' Steve Bonnichsen, VP of Sales & Marketing /\
Wf 155 Fort Hill Dr. | Naperville, IL 60540 | 630-276-1224
steveb@pragermoving.com Atlas

CASTLE

hnlfu imspection

—a

Prmuu? Mmﬂ’ gutaﬂohmdz for over 30 W

All Castle inspections include free warranty coverage.
{Plecse visit the website for details)

WWW. CASTI.EINSPECTORS COM
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Contact
Chicagoland@realproducersmag.com
for event details

—

3211 ODYSSEY CT I
NAPERVILLE, IL 60563 s

. —

Food and Drinks Provided e
Must RSVP; Limited Capacity

Private Event For DuPage Real Producers



Let us help you de-clutter this seasonl

THOUGHTFUL SOLUTIONS IN rNTEmQ_R DESIGN The FTy GTOMP, LLC

I'LL HELP YOU CLOSE YOUR DEAL FAST BY
PROVIDING A VISION TO YUR CLIENTS OF THEIR

599 Home Organizers
in Chicago, IL o e -
& Picked the Top 9 Vanessa Cici Fry, Attorney at Law:
Residential & Commercial Real Estate Law

+ DECLUTTERING
+ REDESIGN & STAGING USING WHAT YOU HAVE

_ % - MOVING SALE %
— = | - MOVE-IN, ORGANIZED UNPACKING
ONE LINCOLN CENTER

BLAIR CROWN : Ny b : — A
| . - g w 18W140 Butterfield Road, Suite 1100 | Oak Brook Terrace, IL 60181

DESIGN :
3 - -IT - . . .
224-?0?-01 38 1 Prof'i's"s‘iigls%”rgg‘:iw Phone 630-563-5383 | Fax 630-629-9767
T vanessa@frylawgroup.com

BLAIR@BLAIRCROWNDESIGN. COM

_ CHICAGO
Get great service TITLE

& great rates.
15847 ® 2022

175

o
3 S
ks g gro™

You know I'm always here
with Good Neighbor service. N 2 é
N2 DONATES ENOUGH

But I'm also here with
s - LET’S BUILD TOGETHER : i
GIVES Thatswhy The 2 COmPA - MONEY TO FREE 2 SLAVES

surprisingly great rates for
SiRLyIno. Callme for a quote Call me so we can tall about: the company behind this Publication
and 850+ others like it - is financially FROM CAPTIVITY.

to see how much you can
save. You might be surprised. InHere: Transparency & ¥ . L.
committed to end human trafficking.

DONATED THIS YEAR TO HELP END MODERN-DAY SLAVERY.

Chicage Agent One: |

Like a good neigl |k_.ur
Moblle Earnest Money Deposit

Target Marketing
Thanks to the businesses within these pages, our Area Directors, and readers like you, we're able to break the chains of this horrible reality.
RYAN HORVATH I u - .
A GIVING PROGRAM BY Visit n2gives.com to learn more
P 2202436848 | B mioiborrathcitos: NE O vPx o0 »
THE N2 COMPANY 3 |: f about our giving program.

DuPage Real Producers - 23
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»» agent feature

By Lauren Young
Photos by KDE Photography

MAC

Overcoming challenges has been a central theme in the life of Doug
MacArtney of Coldwell Banker Realty in Downers Grove. From
trying (and struggling) as an agent in the *80s, to starting his own
cleaning business, to making a comeback in real estate, grit and

perseverance have been his trademarks.

Real estate entered Doug’s world when he was a teenager: “Growing
up, my dad was in the corporate world,” he says. “We moved every
two or three years to some pretty awesome places, including Hawaii,
the Philippines, South Florida, southern California, Pennsylvania,
and finally, Illinois.” In the late 1970s, when Doug was seventeen, the

family settled in Hinsdale, where Doug’s father transitioned into real

Doug with his daughter, Abi.

DXE‘IQNEY

estate. Doug noticed a big transformation in his dad

that deeply influenced his future career path.

“Being a real estate broker can be stressful, but

it was not the type or level of stress I saw in my
dad prior to his leaving Corporate America,” Doug
says. “When he entered real estate, he became a
happier person. He loosened up. The change was

really quite extraordinary.”

After graduating from Hinsdale Central High School,
Doug attended Illinois State University on a music
scholarship. Music had been his singular passion

up to that point, but as his horizons broadened, the

prospect of a career in real estate came into view.

“Real estate ended up becoming my very first job
out of school in 1981,” says Doug. “However, I
found out that enthusiasm alone isn’t enough to
succeed in a profession. After struggling during
my first two years as an agent, I left with the goal

of someday returning.”

Over the next twenty years, Doug would hold roles
in restaurant management before owning and
operating a janitorial firm. In 2003, he decided to

DuPage Real Producers - 25




Doug with his
wife, Ann, at a
. Cubs game.

Doug with —— :
his grandkids.

26 - June 2022

give real estate another shot. His years of self-reliance had

taught him to always include a backup plan.

“When I came back to real estate, I had sold off my cleaning
business but retained two accounts,” he says. “For a few years,
to make ends meet, I personally cleaned those offices from
four to six a.m. every morning, before putting on my suit to sell

houses. You do what you have to do.”

Now, over a decade later, Doug has worked through those
early years, the 2008 recession and housing market crash,
and various other obstacles. He’d say each barrier has made

his passion stronger.

“It’s always something,” he explains. “I just ignore the noise and

do what works in any given situation.”

“The pandemic, especially at the
beginning, has been another chal-
lenge for many of us,” says Doug. “I
evaluated, made some adjustments,
redoubled my focus, and the result
was some incremental, but signifi-

cant, growth in my business.”

Like his father before him, Doug has
passed down his love of real estate
to the next generation. Last fall,
Doug’s daughter, Abi, announced
that she would be starting her own
journey as a REALTOR®.

“She just passed the state exam
and is now my shadow, learning
the business and how to deal with
me as a business partner,” Doug
laughs. “I am looking forward to

working with her.”

When not working with Abi, Doug makes an effort to give
back to his community. He supports the Realogy Charitable
Foundation, which benefits housing-related charities, the
Ronald McDonald House Charities chief among them. He also
supports Alzheimer’s research. Doug is also a major investor
with the REALTOR® Political Action Committee (RPAC),
whose focus is to protect the real estate industry and the

dream of homeownership.

In his free time, Doug loves spending time with his family:
Ann, his wife of thirty-five years; their three adult children;

and their seven grandchildren.

“We all like to get together for no reason at all, and as often as

we can manage,” he says. “While Ann and I are always expanding

BEING A REALTOR® HAS
ALLOWED ME TO BE
THERE FOR THE ONES

| LOVE, NO MATTER

WHAT CURVEBALLS LIFE
BRINGS...THAT IS A DREAM
COME TRUE FOR ME.”

our travel destination list, we particularly enjoy New
Orleans and the Florida Keys.” Doug also enjoys listening

to jazz and the blues, particularly Joe Bonamassa.

Looking to the future, Doug has no plans to
slow down. As long as he feels that he can be
effective, he’ll continue as a REALTOR® and

feel thankful for each opportunity.

“Being a REALTOR® has allowed me to be
there for the ones I love, no matter what
curveballs life brings,” he says. “That is a

dream come true for me.”

He adds, “Because I know how hard

it is to make it, I am as impressed
with a successful broker as I am

with a star NFL quarterback

or any performer. I am most
impressed by those who are
fighting their way to the top

without quitting.”
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ca" TOdayl Caliber has transformed home

financing into a streamlined,
Bill Pendley simple process that can get your
Loan Consultant | NMLS# 211969
5.5y borrowers home faster than ever
> o ® with our State of the Art Digital
i Bill.Pendley@CaliberHomeLoans.com Application Platform.

Advanced Technology. Personalized Guidance.
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Our attorneys will ensure that the client'sinterests are protected, will
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P» cover story

By Lauren Young
Photos by Abi Voigtmann

Growing up in
Indianapolis, Compass
REALTOR® Mike McCurry
played many sports, all
coached by his father.
When Mike was young, his
father started a local youth
football league with the
help of his friends. They
kicked off with just a few
teams, but eventually, the
organization grew to eight
teams per grade with a
field that rivaled the one at
their local high school.

“Our traveling teams

even went to Florida for
end-of-year bowl games,”
says Mike. “My family is
very proud of being a part
of something that had a
tremendous impact on our
community, and that feel-

ing stuck with me.”

To this day, serving his
community remains one
of the driving forces
behind Mike’s business

FORMER FOOTBALL PRO
TACKLES REAL ESTATE

to play for the USFL, an upstart competitor to the NFL. When
the league folded in 1986 after an antitrust lawsuit (Note: USFL
won the case, but the jury awarded them only one dollar; in
March of this year, the league announced its return), Mike was

left looking for his next move.

“During this time of transition, as I was looking for the next
direction to pivot in, I was introduced to the athletic director of
Hinsdale Central High School by an Indiana University football

friend, and he offered me
a job coaching,” says Mike.
“So, I relocated to Riverside

and moved in with my mom.”

The following spring,

Mike tried out at a camp
held for the then-new Arena
Football League. He became
the first player signed into
the AFL and played for the

Chicago Bruisers.

His football career contin-
ued. He was an offensive
lineman for the Minnesota
Vikings in the fall 1987
season. After his time with
the Vikings, Mike returned
to the AFL Chicago Bruisers
before needing back surgery
at the end of the season.
Unfortunately, that injury
forced him to end his profes-

sional football career.

Unable to continue playing
professionally, Mike had to

analyze and adapt yet again.

“Although coaching is tre-
mendously rewarding for me
personally, I realized it was
not going to pay the bills on
its own,” Mike says. “That’s
when I began investing in

real estate.”

Like for many, Mike’s first
year in real estate, 1990, was
tough. He only brought in
around $6,000 from his first
few listings, and one of those
came from a close friend who

showed early belief in him.

and personal lfe, | 47 S R \ ILLAALWAYS BE GRATEFUL TO
Mike went on to attend e T o AR THOSE WHO GAVE ME ASHOT
and play football at B ) i e IN THOSE BEGINNING YEARS:

Indiana University. After

graduation, he planned
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ALTHOUGH COACHING IS TREMENDOUSLY REWARDING FOR ME
PERSONALLY, | REALIZED IT WAS NOT GOING TO PAY THEBILLS

ON ITS OWN. THAT'S WHEN | BEGAN INVESTING IN REAL ESTATE.

32 - June 2022

“I’ll always be grateful to those who
gave me a shot in those beginning
years,” he says. “And, of course, 1
have abundant gratitude for my mom,
who allowed me to stay on her couch
and supported me while I started my

real estate career.”

Over the last thirty-two years, Mike
has worked through many changes in
the industry. He’s helped over 1,600
families buy and sell homes, but a few
listings stand out in his memory. One
of his favorites was the world-famous
Avery Coonley Playhouse in Riverside,
which was originally designed by
Frank Lloyd Wright as a school.

“The windows are uber-famous,

and many were sold to museums

Mike with his wife, Amy,
and their four children.

and collectors in the 1970s for at least $250K
each. They’re now in the best museums in the
world,” notes Mike. “The sale got international
attention, and we still get a lot of traffic to our

website just to see that listing.”

When he’s not working, Mike values the time
he spends with his wife, Amy, and their four
children. Because of his background, it’s
probably no surprise that the McCurry kids

are active in sports, nor that their dad is often
their coach. Mike’s sons, Micah and Noah, play
football; his middle daughter, Abigail, competes
in Special Olympics; and his youngest daugh-
ter, Elizabeth (“the best athlete,” boasts Mike),
plays basketball, volleyball, and lacrosse.
Together, they all gather around the backyard
pool—the center of the family’s summer relax-
ation. The McCurrys also stay involved at their
home church, Christ Church of Oak Brook. eee
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With a career volume of over $500M in closed deals over the
past three decades, Mike has just about seen it all, but he still
sees a future filled with potential. He finds this especially true
in Clarendon Hills, the fast-growing community Mike has called
home for decades, that has recently gained national recognition

as a great place to raise a family.

“My family and I live the ‘full-body’ real estate experience here
in Clarendon Hills,” says Mike. “Not only do we live here and
actively participate in the community, but we also purchase, rent,

and manage our own properties in the area.”

“I also help a lot of businesses in town, and I've leased and sold
many of the commercial buildings,” he says. “The Mike McCurry
Group has even recently launched a whole marketing campaign for

the area called ‘Are You Clarendon Hills?’ to get people involved.”

Mike’s focus on leaving a positive impact on his community all cir-
cles back to the experience of watching his father start and develop

the youth football league in his childhood days in Indianapolis.
Mike says, “In an up-trending town like this, I'm thrilled to have

even a little part in fueling its growth and in helping families make

meaningful moves here, just as my family has.”

34 . June 2022
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IN NEED OF

At FIRST CENTENNIAL MORTGAGE we offer
a variety of loan programs to fit your various
financial needs:

s Conventional s USDA & VA

m Renovation s FHA

m Refinancing = Jumbo \
s Down Payment s And more!

kol
. |\
Assistance
FOR ALL OF YOUR HOME FINANCING NEEDS, CALL TODAY! =

ALANNA SEEBAUER
Senior Mortgage Loan Officer "

M: 847.343.0563 O: 630.952.1584
Alanna@goFCM.com | AlannaSeebauer.com F]RST

303 W Main St STE 201 St. Charles, IL 60174 CENTENNIAL
M O

NMLS: 622314 | FL: LO22123 | IL: 031.0034816 | IN: 20609 | MI: 622314 R T C A C b
MN: MN-MLO-622314 | TN: 622314 | WI: 622314

NMLS #132763 (For licensing information, go to nmlsconsumeraccess.org) 877.463.2610. First Centennial Mortgage Corporation operates with the following licenses: FL #MLD160,
IL Residential Mortgage Licensee #MB.0004239, IN #15064, Ml #FL0O011684, MN #MN-MO-132763, TN #132763, WI #43972BA. This is not an offer for extension of credit or a

commitment to lend as defined by Section 12 CFR 1026.2 Regulation Z. Interest rates and products are subject to change at any time without notice or may not be available at the St
time of loan commitment or lock. All loans must satisfy company underwriting guidelines. 2471 W. Sullivan Rd, Aurora, IL 60506. 82615.2203 ~  oreonmunity

OVER $100,000
IN WARRANTY
» COVERAGE

v f',"l'.'rl'i'rﬂrrll o

SINCE 1990
e

48 HOUR GUARANTEE, WE WILL GET
¥YOU IN OR $25 OFF DURING THE
MONTH OF JUNE, JULY, AND AUGUST

RESIDENTIAL INSPECTION | COMMERCIAL INSPECTION | LUXURY HOME INSPECTION
RADON TESTING | MOLD TESTING| VOC TESTING
EIFS/DRYVIT® INSPECTION | THERMAL INSPECTION | SEWER SCOPE INSPECTION
FAA DRONE PILOTS | MULTI INSPECTOR TEAM SERVING ALL OF CHICAGOLAND
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REAL PROPUCERY SPECIAL PROMOTION

WITH PROTECT
CHRISTINE
MATSUNAGA

FASHION STYLIST OF

tristin

& THEIR HVAC
NTY TODAY!

CONNECTING.

! MIKE
i MCCURRY

FORMER FOOTBALL PRO
TACKLES REAL ESTATE

. INSPIRING.

AGENT FEATURES:
KAROLINE WHITTAKER &
TRISHA PELHANK

DOUG MACARTNEY

Were you, your broker, or the team
featured in an issue of Real Producers? oo

— -

You can order REPRINTS!
E WHAT ARE REPRINTS?
"
X A reprint is a four-page, magazine-quality grade paper copy
2 that includes a custom cover, your two-story pages, and a cus-

tom back cover with your logo and contact information.

Q: How does tristinstyling obtain the latest exclusive
luxury items first every time?

A: We have access fo the hottest items before they become available This is available in both physical copies as well as

-
| ' r 3 . . .
to the general public through the relationships I've cultivated within the | s W w digital-only options.

world's leading luxury retailers throughout my 20+ years in the styling

industry. We are able to generate and maintain these connections HOW CAN | USE REPRINTS?
parfly through the combined spending power of all our clientele. - Professional marketing

THE
Q: How can hiring tristinstyling save people money? KE L LY L Aw F l R M tool that can help brand

A: Clients love us for our ability to create new ouffits by using pieces you, your team, and/or
from their current wardrobe, combined with high end investment your business »>coersoy  FORMER FOOTBALL PRO
pieces, or fabulous inexpensive pieces fo make a great ouffit. While LOCATED IN THE HEART OF DOWNTOWN NAPERVILLE. . Use on listing appointments oo .. TACKLES REAL ESTATE

the U

some shylists might find it challenging to work within a budget, | find it

to be a lot of fun. I love to show clients how to find amazing pieces at HANDL'NG CLOS,NGS + More polished digital

version to share on social

unbelievable price points! , N A L L C H 'C AG O L A N D media and websites

Q: Why do people need tristinstyling when so many . Send out to
retailers offer styling services for free? COUNT' ES- fri .

riends and family
A: While styling services in retail stores are nice to have access fo,
customers are limited to shopping only in that one store. Clienfs who
want fo create a cohesive wardrobe that is unique to their personal
style choose to hire us for personal shopping audits because they
benefit from learning how fo expand their own wardrobe by shopping
all the current trends available from all retailers.

* Send to clients with

your holiday greetings

* Brokers, use as

recruiting tools for

PLLALWAYS BE GRATEFUL TO

Capturing new talent - e Sy THOSE WHO GAVE ME ASHOT,
i IN THOSE BEGINNING YEARS:

+ Use when farming your

favorite neighborhood

CONTACT
TRISTINSTYLING INC.
208 N GREEN ST.
CHICAGO, IL 60607
TRISTINSTYLING.COM

WHAT IF | CHANGED COMPANIES OR NEED SOMETHING CORRECTED ON MY ARTICLE?
No worries! We can make any changes needed. Our team will send you a

proof to approve before they are sent to you via FedEx.

HOW DO | GET STARTED?

LET'S GET SOCIAL Email Chicagoland@realproducersmag.com for additional information

e PATRICK KELLY
f y @ 111 E. JEFFERSON AVE., SUITE 103 J and to get started on your proof.
NAPERVILLE, IL 60540

PKELLY@KELLY-LAWFIRM.COM | 630.660.4963 | KELLY-LAWFIRM.COM
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Family Owned & Operated
Local Moving
Long Distance Moving
Packing
Custom Crating
Storage

Schedule a free In-home estimare today!

630.972.1000
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cleaning products. When you call Koshgarian Rug
can count on receiving high quality service with a professional staff.

leaners, Inc, you

! Cleaning Services Provided:
'.- &N In Home Wall to wall carpeting

A

I"I'uﬁ-)or and Outdoor Upholstery, including mattresses
Hardwood Surfaced Flooring and grout cleaning
Loose Area Rugs In Plant cleaning;
pickup and delivery service available

Koshgarian Rug Cleaners, Inc
248 E Ogden Ave | Hinsdale, IL 60521
630-325-0243 Hinsdale | 630-420-9181 Naperville

info@koshgarian.com | www.koshgarianrugcleaners.com

KOSHGARIAN

RUG CLEANERS INC

CREATING HEALTHY ENVIRONMENTS, SINCE 1906

goosehead
Boggs Agency

Goosehead agents work directly
with lenders and realtors to help
transactions close smoothly.

630-365-7248 | kevin.boggs@goosehead.com
181 5 Bloomingdale Rd Suite 104 | Bloomingdale, IL 40108 0
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HOME LIGHTING
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Visit Our Ultimate Lighting
Destination in La Grange

60 South La Grange Road | La Grange, IL 60525
HortonsHome.com | 708-352-2110



agent feature

By Jennifer Mitchell
Photos by KDE Photography

Karoline
Whittaker
Trisha
Pelhan
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From BFFs to
Business Partners

Karoline Whittaker and Trisha Pelhank aren’t
just business partners, they’re also best
friends. They’ve spent the last five years build-
ing a thriving business based on mutual respect
and appreciation for one another. They support
each other, encourage each other, and provide
incredible service to their clients. But best of

all, they’re just getting started.

As Karoline and Trisha map out what suc-
cess looks like for their real estate business,
their top priority is earning the respect of the
community they serve and live in. They want
to be a resource for people in all aspects of
home buying, selling, homeownership, and

home maintenance. eoe
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“We both come from large fami-

lies with strong connections to the
western suburbs,” claims Karoline.
“I'm the youngest of six, and I have
seventeen nieces and nephews and
one great-niece in the area. Trisha
has fourteen aunts and uncles, and
twenty-seven cousins, many of whom
still live around here. Our family

roots run deep.”

Trisha grew up in Downers Grove and
was surrounded by entrepreneurs.
Her parents were real estate enthu-
siasts, buying investment properties

and renovating homes.

“There is no question as to where my
love for real estate comes from,” says
Trisha. “I grew up exposed to many
aspects of real estate and watched
my parents succeed thanks to their
dedication, drive, and passion. It’s a
path I knew I would eventually want

to explore.”

42 . June 2022

Prior to teaming up with Karoline,
Trisha worked in office furniture
sales in commercial real estate; it
combined her love of home ren-
ovation with her desire to help
people find unique solutions to their
specific needs. But after some time,
it became evident to her that her
real passion was in residential real
estate. So in 2017, she became a
licensed residential real estate bro-
ker and joined Karoline at Jameson

Sotheby’s International Realty.

Karoline also came to residential
real estate after spending ten years
working in commercial real estate.
She was serving as the director of
operations of a national commer-
cial real estate office before she
resigned in 2012 to pursue residen-
tial real estate instead. Much like
Trisha, her passion for homes and
real estate started at a young age

through a family event.

“At the time, we
had three-year-
old sons that were
born weeks apart
and realized that
our youngest
children would be
in the same grade
as well. A beautiful
friendship was
formed that day,
and the rest, as
they say, is history.”
— Karoline

e
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Karoline and Trisha’s family together up at the lake house.

“Ilived in the same house for my
entire childhood, even when coming
home during breaks in college,” notes
Karoline. “For the first twenty-two
years of my life, I had the same perma-
nent address. So when my childhood
home was put on the market, I had so
many emotions. It was a significant
moment for my entire family. We were
leaving so many memories behind,

but it was a new chapter for my mom,
and I think it was this experience that

drew to me real estate.”

Karoline was already with Sotheby’s
when the Whittakers decided to move
from the city to Downers Grove. One
day, while she was at the playground
at Lester Elementary School where
her son was attending kindergarten,
she struck up a conversation with
another mom: Trisha. They realized
their oldest sons were in the same
class and that their other children

were also the same ages. oo
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“At the time, we had three-year-old sons that were born weeks
apart and realized that our youngest children would be in the same
grade as well. A beautiful friendship was formed that day, and the
rest, as they say, is history.”

Fast forward to four years later, the two friends had become thick as
thieves. Over coffee one day, Trisha mentioned wanting to go back to
work after having taken a few years off to spend time with her family.
Knowing that Trisha’s past involved real estate and that her family had
a long history in the industry, Karoline suggested Trisha get her real
estate license. Once Trisha decided that was the right move for her, the
two went into business together, forming the Whittaker Pelhank Group.

Since then, they’ve found tremendous success in the industry and have

remained best friends, and their families have become close too.

Karoline and her husband, Mike, have three boys:
Forrest (fourteen), Henry (eleven), and Thomas
(eight). Their sons are the same ages as Trisha and
her husband Brad’s kids: Jackson (fourteen), Joseph
(eleven), and Kinley (eight). Both families love spend-
ing time outdoors, whether it’s hiking, swimming at
the beach, fishing, or playing yard games. And when
Trisha and Karoline are able to sneak away together,
they love to practice yoga, treat themselves to a spa

day, or take their husbands out for a dinner date.

The two friends are united in their love of real
estate. Even on their days off, they can often be
found watching HGTV or flipping through home

design magazines.

“We’re both fascinated with all things involving a
home,” notes Trisha. “We gravitate toward design,
décor, landscaping, organization, functionality, and
everything in between. If a client needs help with

anything related to their home, we have the exper- Karoline and.-

tise and passion to help.” her family.
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Our Jumbo Loans may offer more loan options for
borrowers that don't fit the conventional mold.

- Loan amounts as high as $3,000,000
- Up to 90% loan-to-value under $1,500,000 (no mortgage insurance required)
. 30- Year fixed or 5/1 ARM and 10-Year Interest-Only with 40-Year Term options*
- 12- and 24-Month Bank Statement programs with P & L statements NOT required
- Faster funding times - Up to $1,000,000 cash out
- As little as 48 months' seasoning for foreclosure, short sale, or loan modification

More Options
Larger Loan
Amounts

We arrange but do not make loans. *40-year term, full amortizing mortgage loan where the payments for the first 10 years are
interest-only and no Principal. The loan amortizes over the remaining 30 years. This information is not intended to be an
indication of loan qualification, loan approval, or commitment to lend. Loans are subject to credit and property approval.
Other Limitations apply. Rates, terms, and availability of programs are subject to change without notice (032822721754b)

CONTACT Pat Cannone Loan Consultant NMLS #228900
ME TO (847) 504-0263 office - (630) 965-8138 cell
LEARN 1033 Skokie Blvd. Ste. 430 - Northbrook, IL 60062
MORE pcanneone@loanDepot.com - loanDepot.com/pccannone

8 loanDepot.com, LLC. NMLS# 174457
(www.nmlsconsumeraccess.org) Licensed by the IL
Department of Financial & Professional Regulation. For
licensing information, go to www.nmlsconsumeraccess.org
for more licensing information, please visit
MRALSHT AT www.loandepot.com/licensing.

HOMETEAM INSPECTION SERVICE.
ACCURACY THAT TURNS
FIRST-TIME HOME BUYERS
INTO LIFELONG CLIENTS.

What if you looked at the home inspection phase as an opportunity
rather than a hurdle? What if you had a team of expert inspectors who
understood what's at stake? And what if the report they provided
contained information that was not only accurate and thorough, but
was written in a way that added value to your client relationship? This
isn't a what-if scenario. It's simply a question of when you decide to
make HomeTeam part of your team.

We're more than inspectors. We're relationship builders.

630.200.3952 | hometeam.com

/Q/HomeTeam gz

Home Inspector License # 4500710532

ACCURATE  TRUSTED

Each office is indegendertly cvned and operorad ©2020 The HomeTeam Inspection Sarvice, Inc. All rights reserved
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Fami -Run Business That Rufis on Family Values

i i

There are a number of things that make the sales
and marketing team at Boerman Moving & Storage
unique, but two things stand out: The first is that
they conduct in-home estimates for all local clients
to ensure their pricing is as accurate as possible.

The second is that they were all brought into the

interview. As Boerman continued to grow, Trevor
introduced the Boerman family to his best friend,
Nick Ariano. Nick came to Boerman with years of
sales experience behind him that included sales in
craft beer and landscaping supplies, and two years’

experience conducting in-home estimates.

business by a friend or family member.

A few years later at Trevor and his now-wife Angela’s
Boerman Moving & Storage is a family-owned wedding, the Boerman family met Nick’s father-in-law,
business led by brothers Mike and Dan Boerman, Ken Wolff. When they learned that Ken was looking to
fourth-generation leaders. And when they say it’s do something new after thirty-two years in retail, they

a family business, they mean it. In fact, their sales knew they wanted him to join their team. Before they

and marketing teams were built on referrals from knew it, this family-owned business was bringing on a

friends and family. whole new family.

' ) rer Ak A Back when the company was first building its sales Outside of work, Trevor, Nick, and Ken enjoy weekend
p a r’[n er S poﬂ |g h‘t ; N team, Mike Boerman’s wife, Jina, was working with ice-fishing trips together, and during football season,
By Jennifer Mitchell ; R g IO 5 iy
PHotos by AbN Photography I { ;

a personal trainer, Trevor Turvey. Jina felt Trevor they host annual hot wings and chili cook-offs with
had great potential and would be a valuable asset to friends and family. And the Boerman family has been
the Boerman sales team. So she invited him in for an  excited to watch their team’s families continue to

The Boerman Movmg & Storage team Emlly Toepfer(Brand Marketmg Speuahst) Ken'Wolff (Sales) Trevor Turvey. (Sales)
Nick Ariano (Sales) and Kelly Bennett (Dlrector of Marketing).

DuPage Real Producers -




We’re an
honest,

family-owned

company
that’s small

enough that

you can call
and talk to

the owner,

but large
enough that
we can serve
a wide variety
of clients
across the
country.

- Kelly Bennett

grow. Nick and his wife, Brooklyn, welcomed their daughter,
Aubrey, to the world in March of 2021. She is doted on by
her grandparents, Ken and Linda. And Trevor and Angela are

expecting their first child, a girl, in September.

The company’s knack for finding great people through personal
connections continued. To keep up with the company’s fast
growth, the marketing team needed to grow. A church friend of
the Boermans introduced them to Kelly Bennett. Kelly was able
to add in an element of technology and graphic design they had
been missing, and through her work attending real estate-fo-
cused events, she also became a key player in the company’s
business development and growth. In 2019, she was promoted

to director of marketing and has held the role ever since.

Kelly upheld the tradition of hiring friends of family when
she brought on Emily Toepfer, the sister-in-law of her
husband’s colleague, whose work has given the company’s
social media and digital presence a fresh look, enhanced
their business development, and effectively grown and nur-

tured their connections in the real estate community.
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“Our sales and marketing teams were built on referrals
from family and friends, and the business is run the same
way. When a REALTOR® sends their clients our way, we
know they trust us to take great care of them—to treat
them as if they were part of the family,” says Kelly. “We’re
an honest, family-owned company that’s small enough that
you can call and talk to the owner, but large enough that we
can serve a wide variety of clients across the country. It’s
the best of both worlds.”

This family company runs on prized family values like
honesty, teamwork, and generosity. They take great pride in
being clear and upfront about their pricing and the levels of
services needed to complete each move. To provide clients
with the most accurate estimates, the sales team will come
out to the client’s home, walk through the house, and pro-

vide the client with a quote in person.

“After almost 100 years in business, we know each move
is unique,” says Kelly. “Being able to talk through all the
opportunities with each client is what ensures an accurate

estimate every time.”

v
-'--' -

Boerman Moving & Storage’s sale team with their families.

In addition to having stellar sales and marketing
teams, Boerman has stellar moving-crew teams
too. Their crews have worked together for many

years so their teamwork on each job hums.

An interstate agent for Bekins Van Lines,
Boerman can assist with moves across all fifty
states. The team even has a special represen-
tative, Richard Pryor, who helps coordinate
moves for NFL players and coaches who are
relocating to a new city. For clients located

in remote locations, Boerman’s inside sales
team, Pam Hagemaster and Ty Mangino, con-
duct thorough, over-the-phone estimates to

provide clients with accurate quotes.

To cultivate relationships with those in the
real estate community, Boerman hosts and
attends various REALTOR®-focused events
throughout the year. They are very involved
in industry groups, including the REALTORS®
Political Action Committee, Mainstreet

Organization of REALTORS®, Three
Rivers Association of REALTORS®,
and the REALTOR® Association of
Fox Valley. They also generously
give back to the broader community
through charitable events including an
annual winter coat drive to benefit the
WINGS Program’s domestic violence
shelter and food drives with the West
Suburban Community Pantry and
Move for Hunger. “Any nonperishable
food items that are unwanted by the
client during a move are picked up by
Boerman movers and dropped off at

the food pantry,” Kelly explains.

“We take a lot of pride in our work, says
Kelly. “So we take care of our clients,
our real estate partners, and our com-

munity as if they were extended family.”

#

Trevor Turvey and his wife,
Angela Turvey.

Nick with his family (wife, Brooklyn, and
their daughter, Aubrey) along with Ken
Wolff (Nick’s father in law).

Kelly Bennett and Emily Toepfer

To learn more about the
services Boerman Moving &
Storage provides its clients, visit
their website boerman.com or
call 630-972-1000.
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TAYLOR & TAYLOR

MORTGAGES ARE PERSONAL

LET US TREAT YOU LIKE A PART OF OUR FAMILY!

KIRK TAYLOR,
BRANCH MANAGER
NMLS 312131
CROSS COUNTRY MORTGAGE, LLC
NMLS 1770104
9130 GALLERIA COURT
#10TNAPLES, FL 34109

@I’p GROSSCOUNTRY

MORTGAGE™

e

. BN
312.919.0373

TAYLOR@MYCCMORTGAGE COM

WWWLUCKYTAYLORLOANS COM

Professional, Healthy & Courteous
Beautiful Cleaning

118 20% SALE

on our carpet,
upholstery drapery and
tile cleaning services

CALL TO SCHEDULE

630-960-9422

To find all our services, go to
www.bella-cleaning.com

50 - June 2022

Painting & Decorating
“Where Vision Becomes Reality”

SERVING CHICAGO & SUBURBS

Kevin McVicker, Owner
f E GET A QUOTE 773-268-2050
r info@mcmasterpainting.com
www.mcmasterpainting.com

e

AWARD-WINNING DESIGNERS.
SSS88 EXPERT PROJECT MANAGEMENT.

M| A TRULY TRANSPARENT PROCESS.
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FBC

REMODEL

PREMIERE REMODELING IN NAPERVILLE

Start your remodel today and discover why FBC Remodel has been
DuPage County's premiere neighborhood remodeling company for
nearly 25 years. With a remodeling process like no other, you, too,
can experience the FBC difference while we bring your dream home
to life!

BUILD JOY TODAY
630.934.1593 | WWW.FBCREMODEL.COM
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