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Visit ZickaHomes.com
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H O M E
Elevated Elegance.

Surround yourself in luxurious living with the elegance of a custom
Zicka home. Zicka Homes collaborates with you ro design and build a
home that'’s aestherically pleasing and functionally comfortable at
every tum.

We take your vision and build it into reality with an unrivaled atrention
to detail. Ir's more than just a home, it’s a work of lifestyle art.

Zicka Homes can huild to your specificarions on your current lor or
\\'it]'l'i]'i ﬂT'l'!" Uf T LiU\'L"lR_'.I!_"‘l“L"I'.I[.}- in h'ii;!ﬁl_'lnl I.L'l“.'t‘lil]]tl :;llh,] .a'ml'll..il.._!r‘_'\'ll._]'l'l.
We'd love to hear what you envision for your home environment and
help you attain it. With over five decades of experience and numerous
awards in our background, we're confident we can get you there. Please
give usa call 513.247.3500 or visit our websire at www.ZickaHomes.com

7 AREA LOCATIONS
PLUS A MOBILE OFFICE
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TOP 1% MORTGAGE ORIGINATOR

NOMINATE A COVER STORY
_. 24/7 PREAPPROVAL SERVICE

CINCINNATI ZERO LOANS DECLINED ONCE SUBMITTED

REAL PRODUCERS® LOANS DOWN TO 580 C€REDIT SCORE

PRIMARY, VACATION, &INVESTMENT LOANS
Please send all nominations to

EXPERT IN ALL PURCHASE TRANSACTIONS,
ESPECIALLY FIRST TIMEEHOMEBUY ERS

ALL REFINANCING OPTHIONS AVAILABLE.

patrick.braddick@realproducersmag.com CONV™EHA. VA, USDA

(6513) 768-4111 « WWW.ROBERT.MORTGAGE
STREEY FIMMSES. 6964 TYLERSVILLE RD., STE. B » WEST CHESTER, OH 45069

MORTEASE EXPERIENGE SPECIALIST

I?Dbr-’t |"'11.'If'l

4 . June 2022 Cincinnati Real Producers - 5



CLOSING GIFTS

Cutco Cutlery

(513) 687-0635
www.cuttingedgeemmi.com

CUSTOM FRAMING

ASM Custom Framing

(513) 763-9373
www.asmcustomframing.com

CUSTOM HOMES
Zicka Homes
(513) 477-2317

DIGITAL RESOURCES
Ocusell LLC

(504) 458-9208
www.ocusell.com

PREFERRED PARTNERS

ESTATE SALES
Caring Transitions
Cincinnati West
Rosie Harris

(513) 206-8988
cincywest.ctbids.com

Everything But The House
ebth.com

FINANCIAL ADVISORS
Monarch Financial Advisors
(513) 502-2637
Monarchfinancial
advisors.com

FURNITURE BANK
New Life Furniture
(513) 247-3054
www.nlfurniture.org

6 - June 2022

HEATING/ AIR
CONDITIONING
Greater Comfort Heating
and Air Conditioning
(859) 491-4915
greatercomfort.com

HOME INSPECTION
Horizon Point Inspections
(513) 831-1200
www.inspecthorizon.com

IPA Inspections
(513) 379-7988
Ipalnspections.com

Pillar to Post

Home Inspectors-

The Capuano Team

(513) 771-6689
cincinnati.pillartopost.com/

Safe Start Home Inspections

Nathan Wessel
(513) 968-4311
www.safestarthi.com

HOME STAGING

Design To Market LLC

Jo Potvin

(513) 265-0952
www.designtomarket.com

HOME THEATER/
HOME AUTOMATION
TECHNOLOGY
Hanson Audio Video
(513) 563-0444

HOME WARRANTY
Achosa Home Warranty
Jenna Wheeler

(937) 474-1866
www.achosahw.com

INSURANCE

Edwin O. Young IIl --
State Farm Ins.

(513) 631-6699
www.oakleyinsurance.net

LAW FIRM

Leo Grote LPA
(513) 554-3000
leogrotelpa.com

Yonas and Phillabaum LLC
(513) 427-6100
www.cincinnatiattorney.com

MORTGAGE LENDER
3rd Street Financial
Robert Mahaffey
(513) 769-4111

Annie Mac Home Mortgage
(513) 769-2071
tony-annie-mac.com

Guaranteed Rate
(513) 609-4484
www.rate.com/ronerdmann

Mercantile Bank

(513) 253-3558
www.mercbank.com/
locations/cincinnati-branch

Motto Mortgage
(419) 906-2082

Ruoff Home Mortgage
Dave Scully

(513) 633-8476
www.ruoff.com/davescully

Stockton Mortgage
(513) 486-4133
stockton.com/cody-coomer/

This section has been created to give you easier access when searching for a trusted real estate

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
Rp local businesses are proud to partner with you and make this magazine possible. Please support
these businesses and thank them for supporting the REALTOR® community!

MOVING COMPANY
Big Blue Moving
(859) 608-2583

Black Tie Moving
(614) 347-9007

PHOTOGRAPHY
Cincy Photo Pro
(513) 912-0022
cincyphotopro.com

Judy Gehrlich Media
Group, LLC

(513) 432-8788
www.judygehrlich
mediagroup.com

PHOTOGRAPHY AND
VIDEO SERVICES

Tim Spanagel Photo

& Video

Tim Spanagel

(513) 374-8656

RADON MITIGATION
Geiler Company

(513) 574-0025
www.geiler.com

TITLE AGENCY
American Homeland
Title Agency

(513) 863-9100
www.americanhomeland
title.com

Prodigy Title
(513) 870-9070
myprodigytitle.com

Whether you're buying, building or refinancing, | will work with you
through the entire process. | provide personalized service to help you
find a mortgage program best suited for your home buying goals.

= Fast & easy loan process, apply online, by phone or in person
= Wide array of mortgage products
* Low down payment, fixed and adjustable rate options

Maortgage Lender
awilliamsi@mercbank.com
NMLS #520724

YONAS & PHILLABAUM
LLC

AR RS A e

CRIMINAL DEFENSE
ESTAFE PLANNING
FAMILY LAW
PROBATE LAW
REAL ESTATE LAW

NOW ACCEPTING NEW CLIENTS

513.427.6100 | www.ypattorneys.com
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MEET THE CINCINNATI REAL PRODUCERS TEAM

Patrick Braddick Sandy Taylor Beth McCabe Emmi Abel-Rutter
Publisher Ad Manager Senior Writer Writer

Krista Silz Brenna Smith Geneva Eilertson Alexander Regueiro
Photographer Photographer Reprint Coordinator Social Media Director

Interested in custom reprints? Contact Geneva for details: geneva@realproducersmag.com

WHEN IT COMES TO RETIREMENT ....

Tax-free
Retirement
Income

: E Monarch Financial Advisors, LLC S i

Sue Burnett, FSA, EA, QKA *E;":-f-"’ T w’“"‘“"" e
i e LR LA
Investment Advisor Representative H”S,f,;g Hosivets
www.MonarchFinancialAdvisors.com af the Year B rhe ey
: . A . 2021 2020
monarchfinancialadvisors@gmail.com
513.502.2637

* Investment advisory services are offered by Core Investment Group, LLC

8 - June 2022

RUOFF
TECHNOLOGY

With industry leading technology,

we make sure your loan process T B . :
moves swiftly so you can close W— Dlg"E:f:_LiEgg5|ng

quickly and settle in sooner.

- Avoid hand-signing page after page at closing.

- Apply your digital signature to nearly all your documents in seconds.

- Use a computer, mobile phone, or tablet.

- Know your signature is secure with special encryption and extra layers of se

YA Ruoff

MORTGAGE

Dave Scully

SVP Area Manager
MMLS: 757304 | MLO-OH.7573204

513.633.8476

dave.scully@ruoff.com

Is your client's home far

from market-ready?
We are your total solution partner.

513.374.8656
]-.; ,PPFANA&EL tspanagel @gmail.com

atro.vinEn  Instagram- @timspanagelphoto

* Relocation

« Decluttering

* Liquidation

* Clean-Out

* Home Ready to Sell

% Caring

ransitions

Sambt Pkt alice) + Dowerileingg = Exhate Sabiy

Rosie Harris
(513)619-7906

rharris@caringtransitions.com

Cincinnati Real Producers - 9
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The pandemic had a silver lining for Andrew Maloney. When
he found himselflaid off from his job in the marketing world in
August 2020, the next chapter in life unfurled for him. Having
taken real estate classes seven years ago, Andrew’s mom, Holly

Maloney, had some words of wisdom.

“Your classes are still good for three more years at this point,”

she told him. “Take your test.”

Heeding his mother’s instruction, Andrew took the test several
days later and passed. “My mom has been in the industry for 20

years,” says Andrew. He was excited to join her team.

Andrew works with his parents, Holly and Tom, and is honored to be
a part of the Maloney Group. Ruthie Ober is also part of the team and

together they cover Ohio, Kentucky, and Indiana.

Life Before Real Estate

Originally from the West Side, Andrew attended Elder and Northern
Kentucky University where he earned his Bachelor of Fine Arts
Degree in Musical Theatre. He’s proud to be from Cincinnati and is

extremely knowledgeable about it.

After graduation, Andrew worked at Taste of Belgium for nine years

earning a position in their corporate office doing marketing, before

12 < June 2022

o

| treat people like
they are part of my
family. My marketing
skills — coming from
the marketing world
for so long — are
great for listings.

working for AGAR, an
Experiential Marketing
Agency in OTR. “I created
experiences for a living,” explains
Andrew. His notable accomplishments with AGAR
included an activation at The 2020 NBA All-Star
Game in Chicago, an event for a Japanese Airline in
NYC and traveling doing activations for clients at

high-profile events around the USA.

No stranger to the stage, Andrew goes to New York
City often for auditions. He has been called back

for Broadway and National Tours multiple times,
including numerous callbacks for Billy Elliot and
The Book of Mormon! He also made his international

debut in 2011, playing Action in West Side Story at




the Teatro Nacional Sucre in Quito,
Ecuador. Although he hasn’t been on
stage for three years, Andrew still
“performs,” whether through events,

his social media, or TikTok videos.

“I have to have a creative outlet,”

he says. “I make sure my market-

ing reflects that.” He is proud to

be a member of the Actors’ Equity
Association, The Union for Stage
Managers and Actors, and has been to
Washington, D.C. advocating for The

National Endowment for the Arts.

Theater taught Andrew the impor-
tance of perseverance. “Theater is
just like real estate. You may hear a
million nos before you hear a yes, but

your goal is to never give up!” he says.

Three In One

“I get to blend my three former
careers with theater, hospitality and
events,” says Andrew, “and hone in
on treating my clients like one of my
family. That’s the biggest thing I love
about real estate. I get to help people

in a big life moment.”

With theater, Andrew learned that his
performance could change someone’s
life and give them hope. The hospital-
ity profession added that white-glove
service Andrew brings to his clients
and allowed for a flexible schedule so

Andrew could still perform.

“I really get to do that with real estate.

I’'m part of someone’s life at a big

moment and get to help them, whether
someone passed away, welcoming a new
baby, or getting married. It’s usually a big life
chapter that pushes people to buy and sell
real estate, and I get to be a part of that.”

Andrew excels in catering to his clients.
He says, “I treat people like they are part
of my family. My marketing skills - com-
ing from the marketing world for so long
- are great for listings.” His compassion
and kindness were instilled in him by his
parents. Being open and communicative
with his clients and colleagues makes a

difference in the world of real estate.

“I love people,” explains Andrew. “I like
communicating with people. In theater, it’s
all about making people happy and chang-
ing people’s lives and being kind to one
another in this crazy world, and I think
we can use more of that in our industry,

especially in this market.”

Andrew’s career volume this year is $7
million in sales, and things are only climb-

ing for him.

Making An Impact

“I’'m not afraid to put myself out there,”
says Andrew. This performer at heart can
hold an audience. He also reaches out to
others and mentors other agents in real

estate as well as on social media.

Andrew is able to be a great mentor
because he has had an excellent men-
tor himself - his mother! He comments,
“In 2019, my mother got the CABR
REALTOR® of the Year. That really

pushed me to not only sell real estate

but also get involved in the industry.”

Andrew is proud to be the Vice
Chair of the Young Professionals
Network and is also the Membership
Director for the Women’s Council of
REALTORS® for Cincinnati.

Family Focused

One of five kids, Andrew is the second
oldest child in his family. He com-
ments, “It’s a lot of fun. We have a
diverse family and very eclectic in

our careers, including working at a
brewery, being a real estate agent, a
hairdresser, a service member, and

a researcher. We run the gamut on
different careers. It’s a testament to
my mom and dad that we could be our-
selves when growing up. They allowed

us to follow our passions in life.”

To relax and unwind from work,
Andrew enjoys sports. He is proud
to be a season-ticket holder to FC
Cincinnati as well as a season-ticket
holder for the Bengals. “I also attend
about 40 Reds games a year!” adds
Andrew. Shared experiences with

others are cherished by him.

“I like music too,” he adds. Going

to concerts and theatrical perfor-
mances provides human connection.
“Sporting events are a shared human
experience,” he says. One moment
that he treasures is the World Cup
Qualifier between Mexico and The
United States at TQL Stadium. When
The USMNT won, that collective
energy made an everlasting impres-

sion upon him.

“That’s something that I will never

forget,” he says.

From theater to real estate, any-
thing is possible for those who
believe in the power of perseverance.
Overcoming rejection and continuing
to press on has made Andrew who
he is today, making an impact on the

Cincinnati real estate world.

Cincinnati Real Producers - 15
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513-432-8788
gehrlichjudy@gmail.com

custom lraming

GO
JERSEYS?

BRING THEM INI

WE ARE THE%&}? AT COMMEMORATING
YOUR SPORTING ACHIEVEMENTS

e B3 . 9363
JSTOMFRAMING

16 - June 2022

"Wou can trust the Geiler Company
bacause they have been doing

it rieht for 3 eenerations.”

= Lary Sullivan Talk Showw Host
At Home with Gary Sullivan
| Heart Media

You need
it done fast.
You want it done
right. That's what
we do and we've been
doing It for 130 years

Since 1885

GEI[ER

PLUMBING, HEATING, AIR, RADON MITIGATION
513-574-0025

www.Geilercom

BEST
NKY  859.608.BLUE (2583) | WWW.BIGBLUEMOVINGKYCOM s g

PROVIDING QUALITY PACKING AND
MOVING SERVICES
IN NORTHERN KENTUCKY AND SOUTHERN OHIO.,

J\.L_..

Nﬂf'fhern Keﬂlﬂcky s

5/451.05

: =L #1 Muwng ':Dmpany

Flat hourly rates that is prorated to the minute - no rounding up! Open 7 days a week.
Licensed and insured moving company - Commercial and residential moving
Local and long distance moving - Locally Owned and Operated

New contract?
No problem.

At Stockton Mortgage, we pride ourselves
in helping you get your customers to the
closing table on time. Where other lenders
may struggle to meet the new contract
timelines, we're pacesetters in our industry.
If you aren't satisfied with the contract
timelines you're getting currently, let us help.

The Stockton Advantage

Cody Coomer
Branch Manager, NMLS: 1019463

Mobile: 513.479.4630

Office: 513.486.4133

Fax: 513.445.3109
ccoomer@stockton.com

Communication

STOCKTON

MORTGAGE

It’s what we’re known for. Our average Clear-to-Close
time is 17 business days.

Our automated in-process milestone emails keep
everyone involved in the transaction current on what’s
happening, from intent to proceed, to conditional
approval, all the way to clear-to-close!

Legacy

For 20 years, we’ve been finessing a streamlined process
which means we worry about the behind-the-scenes
work so you and your customers don’t have to.

Stockton Mortgage NMLS: 8259 | Equal
Housing Lender | nmlsconsumeraccess.org

* Air Quality Testing
* Visual Inspection

* Swab Sampling — Results
in 48 Hours

* Personalized Agent
Scheduling App

* Packages Available
Designed with the Clients
in Mind

* Full Mold Service
Discounted $50 with Basic
Inspection Package

* Family-Owned and
Operated by Retired
Firefighter

Chris Heywood, Owner

Y
HOTIZOHL" O11L

INSPE

CTIONS

513-831-1200 « www.inspecthorizon.com

Cincinnati Real Producers - 17



- N N.ree e .d

P> REALTOR® to watch

Written by Elizabeth McCabe | Photos by Tim Corbett-Spanagel

“My passion with real people find homes. He chose
estate is about the peo- the latter and it has rewarded
ple I get to know,” says him more than he ever
REALTOR® Zack Ferrell thought possible.

with Keller Williams

Realty. “I've tried not to “Now I throw customer-ap-
make it about myself. I try  preciation parties and give

to touch each person and away vacations,” says Zack.
get to know about them “I saw a former client of mine
and their families, the at dinner and picked up their

things they are interested check. I try to do what every-

in, and how to help them in

life in general.”

Zack actually entered real
estate at the advice of his
mother. Born and raised

in Middletown, Zack has
developed roots in the com-
munity through the years.
He comments, “My mom
was always in and out of real
estate. In college, I didn’t
know what I wanted to do
with my life. My mom asked
me, “‘Why don’t you get your
real estate license?””

Although Zack didn’t sell
a single house for the

first few months, he soon
discovered success in real
estate. He explains, “I
stopped making it about
myself and started making
it about other people.
People have always paid
me back way more than I
have ever given to them.
As much as I give, I receive

more in return.”

Nine years ago, Zack
entered real estate and
hasn’t looked back. He had
a choice to make when
launching into his career

— finish college or help

one else does but try to do it
bigger and better.”

To date, Zack has sold over
1,000 houses. Last year, he
and his team — The Ferrell
Team - did just over 142
sales, totaling 30 million.
Approximately 60% of that
volume was Zack’s. He has
two other agents and a full-

time administrator.

“Ironically, my business

partner is Spencer Ferrell,”
he says. “We have the same
name, but there is no relation,

and we’re not married.”

Investing in Real Estate

In addition to being a
REALTOR®, Zack also invests
in real estate. He comments, “I
own 57 rental units and have
flipped roughly 25 homes. I
have an investor’s mindset.
How can I go into a situation

and make it better?”

Zack also helps people get
investment properties who
might not have considered
doing so. “This creates gen-
erational wealth for them-
selves,” he says. “I helped
people when the market

wasn’t so great.”




IPUT ALOT OF
PASSION INTO
WHAT I DO.

I want to make

a difference in

people s lives.
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You Can Put That Fan Away! Depend on us
to keep them cool with our
*1-year plan which includes 2 visits on Preventative Maintenance

SMARTER HOME & ENTERTAINMENT

1 ' il

J [

31-Point Inspection « 10% Discount on all service repairs
5% Discount on all accessories * Priority Scheduling

HOME THEATER < HI-FI AUDIO HOME AUTOMATION

A Real Estate Family

One thing that makes Zack unique is that he comes from a real

. v - :
estate family. He says, “My mom manages all of my rentals for real | il ! G REATER COM FO R[
estate. My brother, 22, works for Domino’s Pizza and is in the mid- 1 1 e e 'R v ! HEATING & AIR CONDITIONING, INC.

dle of flipping this third house. I've never given him a dollar to WWW. greatercomfort com

. 859-491-4915

flip a house. Real estate runs in my whole family’s blood.

I lift everyone up through real estate.”

In his free time, Zack likes working out every
day, attending sporting events, and playing ﬁ 1
basketball. He owns a boat and likes to go [\

to Norris Lake in Tennessee and Caesar’s

Creek as well as Brookview Lake.

M -
[
Ly « Certified Control 4 Showroom for Smart Home Automation
Final Thoughts | + Home Theater - Whole Home Audio - Security
“Real estate has given me so much,” says . » Smart Lighting - Automated Shades - Climate Control
. . Cr o +TV's - Theater Seating - Furniture
Zack with a heart of gratitude. Real estate - Streaming Audio - High Performance Audio - Headphones

isn’t just a job; it’s a calling. “It has created - Custom Design, Installation and Support

a family and a community for me.” Zack’s « Free In-Home or Office Consultation

mission is simple. He concludes, “I try to give

Visit Us & Educate Your Home Buyers
(513) 563-0444 - HANSONAV.COM - 10800 MONTGOMERY RD - CINCINNATI

back to others what they have given to me.” 4

‘We are honored to feature Zack in this
month’s REALTOR® to Watch!
We will inspect your client's home

as if we were purchasing the property | | & 5%*OF PEOPLE

for our own family!
say that they would use thelr Realtor again,
but less than 9% actuelly do...

Why? They can't rememberiyour name!

LT i

- = k B T e ———
e - . “ 2] "'_n*
e o ! . 1l

"| feel much more comfortable knowing lan has looked
through a house because his work is so meticulous.

He explains all of the resulis of his inspection,

and didn't mind me nosing around and asking
questions while he worked. His reports are prompt

and easy to understand, complete with clearly

labeled pictures. | recommend him without reservation."
~ Emily

_ B 513.687.0635
I PA (513) 379-7988 . eabelrutter@gmail .com
lpalnspedions.com 14 www.360BusinessGrowth.com
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cover story

Written by Elizabeth McCabe | Photos by Krista Silz

ulia Wesselkamper’s name has become
synonymous with luxury real estate in
Greater Cincinnati. For more than 30
years, the award-winning REALTOR®
has been bringing together high-end homeowners
and discerning buyers — negotiating the sales and
purchases of some of the region’s most recognized,

admired, and beloved properties.

Julia is uniquely qualified to serve the city’s high-
end home market. In addition to being a Coldwell
Banker Global Luxury® specialist, she holds the
prestigious Certified Luxury Home Marketing
Specialist (CLHMS™) designation, recognized
around the globe as the gold standard. The long list
of Julia’s certifications, accreditations, accolades,
and industry awards fills pages. There is no doubt
that she shines “on paper,” but Julia’s personality

and professionalism are what attract clients and

keep them coming back to her with each new move.

Julia lives by these words by Mother Teresa — in
her personal life and in her interactions with clients
and colleagues: “Spread love wherever you go. Let
no one ever come to_you without leaving happier.”
Julia explains, “The minute I heard the quote, it
made an impact, and I adopted it as the way I want

to go through life and the mark I want to leave.”

Kindness, compassion, and acceptance are hall-
marks of any conversation with Julia. Quick with a
compliment and a ready listener, she is one of those
rare people who makes others immediately com-
fortable — a quality appreciated by clients facing
the sometimes stressful process of moving. Julia
combines her empathetic nature with extraordi-
nary competence and old-fashioned “roll-up-your-
sleeves” hard work. It is the “secret recipe” that has

propelled her to the top of her profession.
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Julia started working at the age of 10 as
a neighborhood babysitter. In her teens,
she worked at the Arby’s fast-food
restaurant in Kenwood, managing her
work shifts around school and sports.
She was a student-athlete at Indian Hill
High School, where she played on the

Girls’ Varsity Soccer team.

Julia grew up in a loving and supportive
home, the oldest of three children. “Our
mom sewed our clothes, and our dad
coached my soccer and softball teams,”
she recalls. “I was very close to all four
of my grandparents. They inspire me

to this day, as they all were amazing
people with exceptional moral codes

and incredible work ethics.”

Julia’s parents, Ed and Sharon
Packer, encouraged each of their
children to follow his or her own

path. Both were well regarded

26 - June 2022

Cincinnati REALTORS® — he serving
as a manager and she in both sales
and administration. It was at their
suggestion that Julia pursued real
estate. “My parents suggested that no
matter what I did after high school, I
get my real estate license, and always
have that as part of my education and

pursuits,” she says.

Julia secured her license in 1987 and
started making a name for herself in
the industry. “My father was my first
manager,” says Julia. “He taught me
how to take the best care of clients
and to always operate with integrity.”
Mom Sharon started her professional
partnership with Julia ten years

into Julia’s career with the arrival of
Julia’s son and the need to balance
motherhood and career. “Twenty-
four years ago, my mom became my
partner and team member. She turned

75 this past year, and now functions

as my Dotloop (real estate transaction
management software) liaison and

biggest cheerleader,” Julia says.

Julia has helped more than 1,500
clients and has sold more than $500
million worth of real estate. Someone
else might rest on those laurels, but
Julia ascribes to the philosophy that
REALTORS® need to stay curious,
keep learning, and keep growing to
deliver the very best experiences for

their clients.

Julia was a trailblazer in home stag-
ing, developing her own techniques
for showcasing a home’s features long
before home staging was a profes-
sion. She is an Accredited Staging
Professional (ASP), member of the
Real Estate Staging Association
(RESA), and CEO of Stage It! by Julia,

a full-service home staging company.




Julia offers her listing clients compli-
mentary staging services, a value-add
that distinguishes her in the market.
“I always enjoyed organizing and cre-
ating special spaces. I painted, deco-
rated, curated, and essentially staged
my bedroom in the 8th grade and took
pictures of it!” she laughs. “I would
hang out in my room designed by me!
For me, my passion for real estate
started with my love of architecture,
design, and energy of a space, then
translated into how that all works to
give people a feeling of safety, peace,

and a place to recharge.”

Last year, Julia made another
inspired move when she joined
her team with The Megan Stacey

Group — a visionary alliance and
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powerhouse partnership between
two top-producing teams at Coldwell
Banker Realty. “Megan and I are
friends and we had worked together,
which helped in our decision to grow
our businesses through partnership,”
Julia explains. “We hold similar val-
ues and philosophies on doing busi-
ness — producing an excellent job
for our clients with an emphasis on
honesty, integrity, and unparalleled
service. We are the highest-rank-

ing all-female team in the company,
which is important to me as a testi-

mony to female empowerment.”

“While I love to travel, Cincinnati
is home,” says Julia. Her love of com-

munity is evident in her long resume

of volunteer and philanthropic
endeavors that spans decades and
includes many of the Queen City’s
most highly regarded advocacy, help,

and arts organizations.

Julia is passionate about The Human
Rights Campaign and is a past
co-chair of the advocacy group’s
annual gala. She has shared her time,
talents and treasure on gala commit-
tees benefitting the Cincinnati Opera,
Cincinnati Zoo and Botanical Garden
(Zoofari), and The Children’s Home of
Cincinnati (Rockin’ Lobster Party).

Julia’s commitment to improving lives
in her hometown has included volun-
teerism and committee appointments

with Habitat for Humanity of Greater

Cincinnati, Lighthouse
Youth and Family Services,
and Kindervelt. She is a
member of the Cincinnati
Playhouse in the Park Board
of Trustees, who served

as co-chair of the theater’s

Spread LOV

wherever you go. Let
NO one ever come to you
without leaving happier.

Playhouse Pride event, as
well as a committee member
for ArtsWave Pride.

Julia is a resident of

Indian Hill. She shares

her life with her partner

of nearly 10 years and
spouse Julie Johnson, a
retired Cincinnati Police
Department Sergeant and
Public Information Officer
who oversees account-

ing and administration at
Stage It! by Julia. Son Chad
Wesselkamper is the cou-
ple’s pride and joy. A recent
graduate of Rice University’s
top-rated Shepherd School
of Music, Chad lives in
Houston, where he is a
performer, composer, and
recording artist with plans
to pursue graduate-level
music studies. The couple’s
three other great loves are
a trio of adorable dogs:
Yoshi (Akita), Zuri (French
Bulldog) and Beaux (French
Bulldog). Julia and Julie
also treasure time spent
with their large extended
family. “We are blessed to
have three of our parents
living, my mom and dad and
Julie’s father, plus a host of
siblings, cousins, aunts, and
uncles. We are very fortu-
nate that almost everyone

lives here in Cincinnati.”




sponsor spotlight

CUTCO

ARE A CUT ABOVE THE REST!

Written by Elizabeth McCabe
Photography by Kim Kalo

ant to be remembered long after a

real estate closing? Consider giving

clients a gift that will last for years
to come. Emmi Abel-Rutter, a sales representa-
tive of Cutco Closing Gifts, offers closing gifts

that are a cut above the rest.

“Real estate agents should have a system in
place to appreciate and engage their clients. A
lot of people don’t think about it,” says Emmi.
Instead of giving a consumable gift — such as a
bottle of wine or a gift card - why not give them

a gift that they can cherish for years to come?

Cutco is proud to have a Forever Guarantee,
ensuring that their knives will always cut

like new. A household name in cutlery, Cutco
has been in existence since 1949 with over 16
million customers. With exceptional craftsman-

ship, these knives were built to last.

Emmi, who has been with Cutco for almost nine
years, has seen her clients have success with
closing gifts. She comments, “It’s a very inter-
esting niche. There really aren’t any closing gift
companies approaching REALTORS® the same

way that we are.”

Leave An Impression

The average American uses a knife 200+ times

per.year, regardless of whether they describe

themselves as someone who “cooks,” which helps




keep their real estate agent top of’
mind. As Emmi says, “For someone
who cooks often, that can generate
over 300 touches. Cutco is the lowest
cost per touch as opposed to wine or a

gift card.”

Emmi adds, “When you are in a com-
petitive industry like real estate, brand-
ing should be prioritized as an element
of’your gifting.” With Cutco, real estate
agents can have their name and logo

engraved on the face of the knife.

Best of all, branded gifts are 100%
tax-deductible as advertising for
real estate agents. Knives will also
help REALTORS® stand out above

their competition.

‘What Cutco products does Emmi
recommend? The Santoku Shear
Utility Set is a very popular product,
says Emmi. Those who are looking

for a lower price point can choose a

one-piece set, such
as the Santoku-
Style Trimmer or a
Traditional Cheese
Knife. Or consider
the Welcome Home
Set or the Shear
Prep Set, which cli-
ents will love. Emmi
reassures clients,
“You can’t go wrong
with anything.”

Improve client
retention and
generate referrals
through Cutco
Closing Gifts.

Emmi shares, “I
have talked to a lot
of people who are
on the receiving end
of closing gifts.” She
emphasizes that
those who received
consumable gifts,

or no gift at all,
combined with not
receiving any value-based or relation-
ship-building communications after
their transaction, barely remember
their REALTOR® unless they had a
close personal relationship with them
prior to working together. “We put
something in their clients’ hands that
they can use and interact with every

single day.”

Emmi compares an engraved Cutco
knife to a business card in a client’s
house. She explains, “Imagine standing
in front a client multiple times a day

and handing them a business card.”

That’s what Cutco knives do for people.

“The kitchen is the most important
room in the house. Knives are used
every day,” she says. All the more rea-
son to purchase Cutco Closing Gifts.

Exceptional Products
The difference is in the details with

Cutco products. Not only have they

been around for decades, but they
hold up better than the competition.
Additionally, everything with a cut-

ting edge is American-made.

“I love the company and the prod-
ucts. I value our customer service,
how high-quality everything is, and
the guarantee that stands behind it.”
Emmi even sharpens knives for free
for those who have Cutco knives,

which is part of their guarantee.

Emmi encourages real estate agents
to get a client appreciation system
and program in place. She is happy
to talk to real estate agents to help
them formulate a plan to honor their
clients. As for gifting, she encourages
agents to give a gift two to four weeks
after closing to make the most impact

on their clients.

Affordable Options

Real estate agents will find Cutco
products affordable, especially
since this isn’t a new expense for
most agents. Instead, it’s reallocat-
ing money already being spent on
consumable items and “swag” to
high quality gifts that get a better
long-term return. They can split
the cost into six or 12 payments,
interest-free. Most agents stock up
on a six- or 12-month supply of gifts
that fit their budget and their busi-
ness, making their gifting a decision
that they only have to make once

or twice a year, versus before each

individual transaction.

Emmi is also happy to go into office
meetings of REALTORS® and teach
them about branding, client retention,
and gifting strategy to help their busi-

nesses long-term.

For more information, check out
Emmi’s website,
www.cuttingedgeemmi.com, or the
Cutco Closing Gifts website,
www.cutcoclosinggifts.com. She can
also be reached by email, eabelrutter@
gmail.com, or phone at 513.687.0635.
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Jenna Wheeler
Senior Sales Executive
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Your Cincinnati Real Estate Insurance Partner!

Edwin Young Il

Agent

013-631-6699

edwin@oakleyinsurance.net
www.oakleyinsurance.net

Homeowner Insurance
Condominium Insurance .
Renters Insurance B
Rental Property Insurance
Commercial Building Insurance

oo StateFarm ’

3218 Madison Rd. Ste. A
Cincinnati, OH 45209

PROVIDING INSURANCE &
FINAMCIAL SERVICES

ke P s [Tan, Fomungion, 1)

AMERICA'S BEST REAL ESTATE AGENTS

RECOGNIZED

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
FOLLOW US ON INSTAGRAM TODAY

@realproducers

Why is your choice for a Title Company vital to your success?

Because. .. it is the last impression your client has of you.
Select a Title Company you can trust to finish smooth and strong.
At Prodigy Title Agency, we offer:

Quick Turnaround on Numbers
Resolution of Title Issues
15 Years minimum Experience for our Staff
Experienced and Professional Closers

On-Staff Attorney Support

Make your job easier... PICK US...

Results You Can Trust

8080 Beckett Center Dr. - West Chester, Ohio 45069 - (513)870-9070

Why work with us:

« We have been servicing the Greater
Cincinnati and Morthern Kentucky region
for over 30 years.

« With our flexibility, we are able to close
transactions on nights & weekends at no
extra charge.

+ Keeping our clients in mind, we are willing
to travel to the most convenient location
for each closing.

e

A Trustworthy Partner
Who Understands YOU.

When it comes
important ¢

Leah Grote
(513)-554-3000
leah@leogrotelpa.com
https://lecgrotelpa.com/

NSy L

Safe Start

INTERNACHI® CERTIFIEp

SAFE START HOME
INSPECTIONS OFFERS:

» Full residential and commercial inspections
» State licensed Wood Destroying Insect Inspections
> State licensed Radon testing

We understand not everyone is in need of a full home

inspection and can customize to fit your needs. Whether
it is to just look in a crawlspace or inspect the plumbing
we can customize an inspection to fit your needs.

Office: 513-968-4311 Mobile: 937-321-7479
nwessel@safestarthi.com www.SafeStarthi.com
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Mortgage Brokers are going PUBLIC. In celebration of the occasion, Breon
Price was chosen to represent Motto Mortgage Apex in the closing of the
NYSE with UWMC.

Independent Mortgage Brokers, like Motto Mortgage, save their clients on
average, $3,700. So, in honor of National Mortgage Brokers Day, allow us to
acknowledge all that you do to help homebuyers find the best possible
mortgage for their dream home. Though COVID may have restricted our
distance, it has not restricted our business. We are here for you.

Let's find the right loan option for your client.
Give me a call to get started today.

ianasing Fartoe TUMOTTO
"/ MORTGAGE/

NMLS# 938631

. Office: 513-204-9587 .
(11} 1/ Breon.Price@mottomortgage.com T L2 EX
e & www.applywithapex.com '

Mo artgace Apex HNMLS D #F
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TOP 150 STANDINGS

Individuals | By Volume Closed date from Jan 1-April 30 as of May 9, 2022 at 1:17PM

Rank Name Office Total Volume

1 Julie K. Back Sibcy Cline 30 $35,586,758
2 Michael T. Maley Comey & Shepherd 135 $33,488,935
3 Ragan McKinney Ragan McKinney Real Estate 134 $29,482,492
4 Rick J. Finn Coldwell Banker Realty 66 $27,619,590
5 Daniel Watkins Comey & Shepherd 93 $25,205,474
6 Scott A. Oyler Coldwell Banker Realty 48 $22,899,967
7 Heather R. Herr Coldwell Banker Realty 53 $22,767,302
8 Kevin E. Hildebrand eXp Realty 57 $18,595,906
9 Walter B. Gibler Coldwell Banker Realty 44 $17,701,578
10 Megan S. Stacey Coldwell Banker Realty 34 $17,690,610
1 Kimberly A. Price Plum Tree Realty 74 $17,375,895
12 Holly Finn Coldwell Banker Realty 35 $17,312,968
13 Andrew Gaydosh eXp Realty 59 $16,469,700
14 Kimberly K. Mansfield Keller Williams Advisors 62 $16,209,216
15 Amy Hackett Roe Coldwell Banker Realty 21 $15,612,000
16 Adam G. Marit Real Link 49 $14,853,178
17 Ellie D. Kowalchik Keller Williams Pinnacle Group 37 $13,704,950
18 Peter D. Chabris Keller Williams Seven Hills Re 47 $13,566,202
19 Shelley Miller Reed Coldwell Banker Realty 17 $13,159,000
20 Amy L. Markowski Real Brokerage Technologies 62 $13,044,169
21 Ronald A. Bisher Coldwell Banker Realty 45 $12,663,299
22 Sue S. Lewis Sibcy Cline 26 $12,546,900
23 Andrea DeStefano Sibcy Cline 28 $12,268,043
24 Daniel Baron Keller Williams Advisors 42 $11,372,015
25 Bob Dorger Comey & Shepherd 18 $11,104,400
26 Helena F. Cameron Sibcy Cline 18 $10,975,160
27 Cindy J. Shetterly Keller Williams Distinctive Re 4 $10,907,800
28 Deborah A. Martin Keller Williams Advisors 13 $10,675,494
29 Tom Deutsch Jr. Coldwell Banker Realty 54 $10,477,000
30 Mike Hildebrand eXp Realty 33 $9,846,206
3 Andrew H. Homan Coldwell Banker Realty 21 $9,788,500
32 Celia B. Carroll Sibcy Cline 9 $9,769,000
33 Perrin G. March IV Robinson Sotheby's Internat'l 5 $9,718,500
34 Scott T. Ferguson Keller Williams Advisors 31 $9,691,435
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TOP 150 STANDINGS

Individuals | By Volume Closed date from Jan 1-April 30 as of May 9, 2022 at 1:17PM

Rank Name Office Total Volume
35 Jill O. Ferguson Keller Williams Advisors 30 $9,441,435
36 Zach Singler Re/Max Local Experts 16 $9,432,801
37 Michael L. Vazquez ERA Real Solutions Realty 28 $9,332,160
38 Michael C. Hinckley Coldwell Banker Realty 15 $9,312,000
39 Beth A. Brown Ciul eXp Realty 34 $8,947,152
40 Anna S. Bisher Coldwell Banker Realty 33 $8,942,699
4 Gregory J. Tassone Coldwell Banker Realty 13 $8,903,500
42 Larry L. Thinnes Sibcy Cline 24 $8,882,189
43 Jackie Quigley Comey & Shepherd 16 $8,853,000
44 Sarah A. Woody Keller Williams Advisors 33 $8,826,000
45 Nikki M. Hayden Coldwell Banker Realty 22 $8,620,200
46 Monika Deroussel eXp Realty 30 $8,512,300
47 Maura K. Cagney-Tipton Coldwell Banker Realty 32 $8,507,700
48 Patrick J. Cagney Coldwell Banker Realty 32 $8,494,348
49 Sondra M. Parker Coldwell Banker Realty 18 $8,402,800
50 Denise L. Gifford Keller Williams Advisors 23 $8,384,300

DISCLAIMER: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual
date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by
the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS® through
the MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information.
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Staging Works!
Home purchases are motivated by positive first impressions.
Home staging is a cost-effective way to create a competitive
advantage. Call Design to Market today at 513-265-0952.

We create first impressions that sell homes.

DESIGN
TO MARKET

HOME STAGING

designtomarket.com
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Rank Name Office Total Volume
51 Kelly Pear Comey & Shepherd 15 $8,310,500
52 Molly Eynon Coldwell Banker Realty 22 $8,237,000
53 Brittney Frietch Re/Max Preferred Group 26 $8,136,405
54 Molly E. Blenk Comey & Shepherd 23 $8,129,600
55 Robbie Dorger Comey & Shepherd 13 $8,086,500
56 Jennifer L. Day Re/Max Preferred Group 48 $8,011,556
57 Michael P. Hines Coldwell Banker Realty 12 $7,968,797
58 Julia Packer P. Wesselkamper Coldwell Banker Realty 14 $7,946,210
59 Linda T. Destefano Sibcy Cline 17 $7,894,240
60 Tammy Thome Century 21 Thacker & Assoc. 23 $7,884,302
61 Teresa Johnson Comey & Shepherd 26 $7,809,051
62 Roxanne B. Qualls Sibcy Cline 15 $7,727,087
63 Sara E. Limper Coldwell Banker Realty 22 $7,685,000
64 Ingrid K. Likes Coldwell Banker Realty 15 $7,610,900
65 Jon A. DeCurtins ERA Real Solutions Realty 18 $7,576,900
66 Diane Tafuri Sibcy Cline 12 $7,574,900
67 Rakesh Ram Coldwell Banker Realty 25 $7,495,550
68 Lindsay Spears Re/Max Incompass 36 $7,472,800
69 Hossam Elsayed Emerald Home Advisors 33 $7,457,700
70 Micha Gleisinger Comey & Shepherd 12 $7,437119
Al Sue Andrews Wahl Comey & Shepherd 27 $7,436,283
72 Lee G. Robinson Robinson Sotheby's Internat'l 10 $7,365,400
73 Regina M. Hamilton Sibcy Cline 17 $7,270,299
74 Tami Holmes HER LLC 25 $7,269,560
75 Robert J. Mahoney Sibcy Cline 14 $7,243,041
76 Marc A. Cameron Sibcy Cline 15 $7,205,500
77 Gina A. Dubell-Smith eXp Realty 18 $7164,610
78 Mary Clare Baden Coldwell Banker Realty 17 $7,074,400
79 Richard Davey Comey & Shepherd 23 $7,032,928
80 Keith T. Taylor Comey & Shepherd 23 $7,032,928
81 Jeanne M. Rieder Hoeting, Realtors 26 $6,963,500
82 Jamie Rudy Coldwell Banker Realty 23 $6,931,000
83 Jack C. Hinckley Coldwell Banker Realty 13 $6,919,761
84 Courtne' C. Brass Coldwell Banker Realty 17 $6,914,099
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TOP 150 STANDINGS

Individuals | By Volume Closed date from Jan 1-April 30 as of May 9, 2022 at 1:17PM

Rank Name Office Total Volume
85 Maryann D. Ries Coldwell Banker Realty 13 $6,852,900
86 Alexander Schafers Re/Max United Associates 25 $6,824,750
87 Mark Schupp Star One Real Estate 31 $6,752,700
88 Sue M. Miller Comey & Shepherd 24 $6,719,300
89 Lisa S. Morales Coldwell Banker Realty 26 $6,714,300
90 Cody M. Brownfield Redfin Corporation 16 $6,711,900
AN Rachel A. Silverman Coldwell Banker Realty 6 $6,650,904
92 Tina A. Burton Sibcy Cline 17 $6,621,192
93 M. Doug Spitz Coldwell Banker Realty 17 $6,613,942
94 Rebecca A. Messenger Comey & Shepherd 13 $6,558,500
95 Robert R. Smith Coldwell Banker Realty 27 $6,528,367
96 Jason Reynolds Re/Max Alpha Real Estate 20 $6,520,000
97 Tiffany B. Allen-Zeuch Sibcy Cline 18 $6,408,401
98 Donald M. Johnson Cutler Real Estate 30 $6,337,900
99 Lesli D. Norris Coldwell Banker Realty 20 $6,283,500
100 Anne V. Bedinghaus Coldwell Banker Realty 26 $6,275,900

DISCLAIMER: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual
date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by
the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS® through
the MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information.

Creating a Stress Free Moving Experience

realtor.com
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EDITED
SINESS

Y
Brack Tie
MOVING

" (614) 347-9007
www.blacktiemoving.com

Rank Name Office Total Volume
101 Tyler A. Smith Re/Max United Associates 19 $6,273,550
102 Toni K. Louis Re/Max Preferred Group 14 $6,198,700
103 Lanxi J. Song J Keller Williams Seven Hills Re 17 $6,157,500
104 Judy S. Recker Sibcy Cline 3 $6,107,500
105 Robert DiTomassi Comey & Shepherd 19 $6,003,000
106 Jonathan V. Price Coldwell Banker Realty 21 $5,959,950
107 Timothy J. Mahoney I Sibcy Cline 5 $5,880,000
108 Heather M. Stallmeyer Coldwell Banker Realty 12 $5,852,500
109 Beth Silber old 18 $5,841,000
10 Alice M. Jones Comey & Shepherd 20 $5,790,355
m Elizabeth R. Mahoney Sibcy Cline 13 $5,786,041
12 Eric Gross Keller Williams Pinnacle Group 17 $5,771,300
13 Holly S. Maloney eXp Realty 23 $5,748,788
14 John M. Bissman Keller Williams Pinnacle Group 20 $5,712,851
15 Dana Lynn Atti eXp Realty 14 $5,705,675
16 Brett A. Keppler TREO Realtors 23 $5,673,651
17 William Wall eXp Realty 20 $5,644,400
18 Brendan S. Morrissey Sibcy Cline 17 $5,603,600
19 Erin P. Fay Comey & Shepherd 18 $5,537,350
120 Sandra L. Peters Comey & Shepherd 10 $5,515,092
121 Nick G. Guetle Cincinnati Boardwalk 23 $5,513,700
122 Peter J. Duffy Comey & Shepherd 18 $5,500,204
123 Janelle A. Sprandel Comey & Shepherd 17 $5,498,845
124 Tyler R. Minges Huff Realty 21 $5,492,518
125 Brian P. Leisgang Keller Williams Advisors 21 $5,433,500
126 Michele Donovan Comey & Shepherd 21 $5,409,350
127 Varun Varma Coldwell Banker Realty 15 $5,371,419
128 Elizabeth Gerbus Akeley Comey & Shepherd 14 $5,371,024
129 Kassandra L. Faugno Red 1 Realty 18 $5,334,000
130 Flor D. McNally Keller Williams Advisors 27 $5,330,000
131 Lisa M. Phair Coldwell Banker Realty 17 $5,325,001
132 Ron Garland Comey & Shepherd 18 $5,312,000
133 Jacqueline L. Patrick Star One Real Estate 12 $5,210,500
134 Tammy Girdler Sibcy Cline 3 $5,199,900
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TOP 150 STANDINGS

Individuals | By Volume Closed date from Jan 1-April 30 as of May 9, 2022 at 1:17PM

Rank Name Office Total Volume

135 William Draznik Coldwell Banker Realty 20 $5,195,600

136 Bishnu L. Kharel Re/Max Preferred Group 17 $5191,374

137 Poonam Bhardwaj Coldwell Banker Realty 12 $5,168,800

138 Diane T. March Robinson Sotheby's Internat'l 3 $5,158,500

139 Chris R. Waits Sibcy Cline 21 $5,148,175

140 Oscar A. Asesyan Sibcy Cline 14 $5,069,200

141 Jessica Bauer Comey & Shepherd 18 $5,041,042

142 Marsha Bennett Coldwell Banker Heritage 21 $5,018,648

143 Jeanette Clifton Peelle, Lundy & Clifton Realty 27 $5,007,000

144 Brad Felblinger Redfin Corporation 15 $5,003,100

145 Evan Johnson Cutler Real Estate 21 $5,001,400

146 Dustin R. Hensley Keller Williams Pinnacle Group 16 $4,989,900

147 Jon L. Bowling Re/Max Preferred Group 18 $4,951,039

148 James Hurtubise Keller Williams Advisors 18 $4,945,500 INCLU DED WITH pREMIUM AND PRESTIGE PAC KAGES:
149 Andrew M. Hersey Star One Real Estate 15 $4,916,900

150 G. Shifali Rouse Coldwell Banker Realty 9 $4,884,000 F‘TPSEO pT pFIOD I'F'|ElF”I

Interactive 360" Visual
Inspection Summary
+ Brings the inspection report to life
+ Includes every room and

the exterior
+ Accessible any time

An accurate floor plan
of the entire home
+ se to determine furniture fit

I } [_- I.II r—
and placement k =

] i
= Share dimensions with contractors I"I_,-I-l— -L_l':_""_"]:

for estimating

DISCLAIMER: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual
date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by
the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS® through
the MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information.

DTEEstrmat_es PTPHomeManu_al pre—
WE E KE N D Cost estimate for Inspection The digital owner's manual ..__.:_
Summary items for the home
* Learn what recommended repairs » Download user manuals/warranty information
will cost + Find safety recalls on appliances e
- * Estimate based on local costs * Indicates age and useful remaining life = g
* Request an estimate with just a click of systems —
the
Erdmann Group | guaranteed Rate EARN MORE
Ron Erdmann Pl The Capuano Team O HERE > &
ional Manager & SVP of Mortgage Lending 51 3 771 6689
( 9-4484 . ) - .
) - , . cincinnati@pillartopost.com I I PILLAR TO POST
Ron.Erdmant n | Rate.com/RonErdmann 2101 : R i E
pillartopost.com/cincinnati —
Grandin Rd., Ste. B, Cincinnati, OH 45208 : : i HOME INSPECTORS
serving the Cincinnati area ]
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Experience The Ultimate Home Inspection Today!™
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FAST, FREE
pre-approvals & advice

Primary, vacation, &
investment loans available

Loans down to 580 credit score

Fannie Mae, Freddie Mac, -

FHA, VA & USDA Direct Lender cE
]

First-time homebuyer &
*0 DOWN payment programs

LET US TAKE CARE OF EVERYTHING

CONTACT ME TODAY! Personalized full service consignment services whether you are
TONY AUTULLO looking to sell a few items, downsize or manage a complete estate.

f 2 @.1 AGES f‘;' MAC HOME MORTGAGH
’ L NMLS# 20232
& Phone: 513-769-2071 : ==R U T U L LO E BT H com
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erieMat Home Morigage, 11585 Mongomery Road, Sete 200, Cincinnaty, (04 45749,
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thRiFT store NOW OPEN

The Sharonville Plaza, 12037 Lebanon Road, Sharonville

Gently used furniture including: vintage furniture,
antiques, jewelry, home decor & more!

When you shop, you help New Life Furniture Bank furnish 1,500
families who are overcoming homelessness in Cincinnati and NKY.

More information at nifurniture.org
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I:I SCHEDULE A WE PICK UP THE FURNITURE

L_J pickup ONLINE FROM YOUR HOME

Schedule your furniture pickup today at nifurniture.org




