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SETTLE DOWN IN WEST LUBBOCK

LOCATED AT SOTH & ALCOVE | STARTING IN THE $200'S | IN FRENSHIP ISD
SITE OF THE 2022 PARADE OF HOMES

LockIn ™ ®
Esg?pg@pe THE VINEYARDS
Your Rate!

Extended Rate Lock Program’

WESTTEXASLANDGUYS.COM

* 90,120,180, 270, & 345 day lock periods
« Conventional, FHA, & VA programs
* Primary purchase

 New construction

Call us at (806) 473-6400 or Iearn more at LubhockNatlonai com

@Home Loans
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Greatinsurance rates and coverages
to help you close more deals

SPEED

We provide same—day turn around
on binders (Evidence of Insurance)

for REALTORS® and Lenders
ACCESS

We represent over 75 companies to ensure
your clients get the best rates and coverages

LOCAL
100% Locally Owned and Operated

LONGEVITY

Protecting West Texans for over 70 years

WE’VE BEEN HELPING
YOUR CLIENTS WIN
FOR OVER 70 YEARS!

Grimeslnsurance.com

806-762-0544
1651 Broadway LBK, Texas, 79401

- July 2022

LUBBOCK
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Caroline Kelsick
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C.KelsickO@gmail.com

Jacki Donaldson
Managing Editor
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Jacki.Donaldson@
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Danielle Kidwell

Danielle.Kidwell@gmail.

Carissa Reddick
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CarissaReddick@yahoo.

Angela Diamond
Photography
(806) 787-6287
angelabachmann
photos@yahoo.com
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gmail.com

Alicea Jare
Photography
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www.aliceajare.com

Ragan Elizabeth
Photography
(806) 470-8194
raganelizabethphoto@
gmail.com

FAIRWAY

Cash™&
Guarantee

FAIRWAY

INDEPENDENT MORTGAGE CORPORATION

Fairway Cash Guarantee™ +
Fairway Advantage® Pre-Approval* =

CONFIDENCE IN CLOSING

At Fairway Independent Mortgage Corporation, we understand the importance of being the most favorable deal
on the table. The winning combination of a Fairway Cash Guarantee™ and a Fairway Advantage® Pre-Approval
will give you the buying power you need to compete with cash!

In fact, Fairway is so confident we will close that we will buy the seller's home if we cannot close for a
financing reason by the contracted date.
FAIRWAY CASH GUARANTEE™ ADVANTAGES:
» Seller will receive a cash guarantee.
» Buyer can compete with cash offers.
+ Borrower does not have to pay any additional
fees to use this program.

« If the guarantee is triggered, the seller may opt
for Fairway to NOT buy their home, and instead
walk away from the deal with $10,000 paid by
Fairway, and the contract will be terminated.

ADDITIONAL REGUIREMENTS/DETAILS:

« Borrower must have a Fairway
Advantage® Pre-Approval

» Borrower must be financing with an
FHA, VA or Conventional loan

« Borrower must be purchasing a
single-family residence

Mote: If the seller opts to have Fairway purchase their home, Fairway will pay the appraised value or the contract price, whichever is lower,
Contact me today for more details!
ZJFAIRWAY

INDEPENDENT MORTGAGE CORPORATION Tl M CAWLEY TRRM

Cameron Lambo

Aaron Garrett Loan Officer, NMLS #1752296

Loan Officer, NMLS #1594370

Office: 806-319-7327
cameron.lambo@fairwaymc.com
www.lubbockmortgagenews.com
6303 Indiana Ave., Suite 101
Lubbock, TX 79413

Office: 806-319-9700
aaron.garrett@fairwaymc.com
www.lubbockmortgagenews.com
6303 Indiana Ave., Suite 101
Lubbock, TX 79413

finG:-

* Fairway Advantage pre-approval is based on a full review of the borrower’s creditworthiness and is contingent upon there being no material changes in the borrower’s financial condition or creditworthiness at the time of final loan

approval. Final loan approval is subject to the ing conditions: (1) b has identified a suitable property, and a valid appraisal supports the proposed loan amount; (2) a valid title insurance binder has been issued; and (3)

borrower selects a mortgage program and locks in an interest rate that will support the pre-approved monthly payment amount. Loan must close before the expiration date provided in the pre-app! . Offer not avai on USDA,

bond, or DPA programs. Sale of home proceeds contingency not allowed. Gifts not deposited are not allowed. Please note that submitting verifying d ion is not a requi to receive an estimate of closing costs

associated with a mortgage loan. Copyright©2022 Fairway Independent Mortgage Corporation. NMLS#2289. 4750 S. Biltmore Lane, Madison, WI 53718, 1-866-912-4800. All rights reserved. Fairway is not affiliated with any government

agencies. This is not an offer to enter into an agreement. Not all customers will qualify. Information, rates and programs are subject to change without notice. All products are subject to credit and property approval. Other restrictions  zusi iousing
and limitations may apply. Equal Housing Opportunity. Licensed by the Department of Financial Protection and Innovation under the California Residential Mortgage Lending Act, License No 41DBO-78367. Licensed by the et
Department of Financial Protection and Innovation under the California Financing Law, NMLS #2289. Loans made or arranged pursuant to a California Residential Mortgage Lending Act License.
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SIGN DESIGN

GRAPHICS

For all
your design
needs!

806-792-1551

SignDesignGraphics.com

6625 W 19th St., #110 | Lubbock, TX 79407

SouTH\\WEST
BANK), &=

MORTGAGE

Contact us for a better
home buying experience.

Felix Cedillo Scott Smith Brandon Eckert
NHLS#979115 NHLS#8492086 NMLS#1599695
806-559-9506 BOG-ER0-4061 BOG-544-1741

PROTECTING

OUR TEXANS.

Fram life-changing events to everyday miracles, we're hera to help you
protect the people, places and things that matter most. For great rates
and no-hassie service. contact us for a FREE 360 Review™ today.

Katie Schafer, Agent

10615 Quaker Ave.

Lubbock, TX

O 806.7475271

M 806.679.1614

E kschafer@txfb-ins.com

TEXAS FARM BUREAU
INSURANCE

AUTO S HOME # LIFT

Cowmage and discouns ane subgect 1o giabfscalions and poloy Lenmes. and may vy by stualon
071 Tescas Farmn Bisreais bsurancs Conngarses |LLEDESA
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BANK ELECTRIC

Lubbock South Plains Electric Co-op
National Bank

(806) 378-8000
lubbocknational.com

Lynn Simmons
(806) 775-7826
SPEC.coop

BUILDER/DEVELOPER FOOD & CATERING
Wooded Forest LLC Homemade Goodness
(806) 548-2070 by Jada
(817) 964-7219

CLEANING facebook.com/homemade
SR Cleaning goodnessbyJada
and Services
Misty Roberts

(806) 891-9946

FOUNDATION REPAIR
WestTech Foundation Repair
Thomas Sexton

DIRTWORK 8221 Avenue D #2

Fecht Custom Dirtwork  Lubbock, TX 79404

(806) 893-8663 (806) 500-3367
fechtcustomdirtwork. westtechfoundation.com

PREFERRED PARTNERS

com

ENSURE THE
FOUNDATION IS SOLID!

WeslTech

NUMBER ONE IN STRUCTURAL REPAIRS

The team you can trust to assist with residential
remodel and new construction projects.

20 years of industry experience

Dedicated to bringing the latest advanced
technology in diagnosis and repairs to West Texans
to protect their most valuable asset.

Call 806-470-0535 now

for Reliable Foundation Service

8 - July 2022

HEALTH

Restore Hyper Wellness +
Cryotherapy

(806) 621-2796
restore.com

HOME BUILDER
D.R. Horton Lubbock
(806) 928-0770
DRhorton.com/texas/
lubbock#

HOME INSPECTION
Bedore Home Inspections
(806) 470-3538
Be4ore.com

Hub City Home Inspection
Remington Reeder

(806) 786-6444
hubcityhomeinspections.com

Joe Bellar

Real Estate Inspectors
(806) 786-1375
joebellar.com

HOME WARRANTY
Fidelity National
Home Warranty
Stacie Polozola
(806) 577-9675
homewarranty.com

INSURANCE

Samantha Mullins Agency,
Goosehead Insurance
Samantha Mullins

(806) 451-5452

INSURANCE AGENCY
Grimes Insurance
Ryan Reynolds

(806) 762-0544
grimesinsurance.com

Katie Schafer, Texas Farm
Bureau Insurance
(806) 679-1614

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

MORTGAGE
ABC Bank Home Loans
(806) 775-5110

Alliance Credit Union
(806) 798-5554
alliancecutx.com

Benchmark Mortgage
(806) 300-8805
lubbock.benchmark.us

Cardinal Financial
Whitney Chaney
(806) 470-4886
whitneychaney.com

City Bank Mortgage
(806) 792-7101
city.bank/mortgage

City First Mortgage, LLC
The Conner Team

Kate Conner

(806) 686-0402
mrandmrsmortgage.com

Fairway Mortgage
(972) 244-6766
fairwayindependentmc.
com

Jessica Carson
(806) 516-5219

Larissa Cable,
Mortgage Loan Officer
6219 TX - 327 Spur
Lubbock, TX 79424
(806) 776-0948

Lubbock National Bank
Kacy Putman

(806) 473-6400
lubbocknational.com

NEXA Mortgage LLC
Jacob Faske

(806) 201-2081
jacobfaske.com

Peoples Bank

Laci Walton

(806) 776-2088
peoplesbanktexas.com/

Primewest Mortgage
(806) 788-2826
primewestcorp.com

Southwest Bank Mortgage
(432) 552-5000
southwest.bank

Tom Couture and

Ashley Laycock

(806) 773-0496
texastechfcu.org/borrow/
home-loans

MOVING COMPANY

Hart Moving and Storage
Courtney Henson

(806) 763-4191
hartmovingandstorage.com

PHOTOGRAPHY

Alicea Jare Photography
Alicea Jare

(575) 825-5588
aliceajare.com

Angela Diamond Photography
(806) 787-6287

PROPERTY MANAGEMENT
Hub City Rentals

(806) 993-7368
hubcityrent.com

ROOFING

CanTex Roofing
Cory Flores

(806) 475-0010
cantexroofing.com

Good Guys Roofing

Chris Gist

(806) 853-7302
roofing.goodguysroofing.com

Plains Roofing
Jimmy Garth
(806) 748-0702
plainsroofing.com

SIGNS & GRAPHICS
Sign Design

Jereme Ragsdale

(806) 549-3158
signdesigngraphics.com

SURVEYOR
Where On Earth
Michael Newton
(432) 524-5198

TERMITE & PEST CONTROL
Rusty’s Bug Stop

(806) 777-7424
rustysbugstop.com

THANK You FOR VOTING Us BEST MORTGAGE COMPANY

2 YEARS IN A ROW: ‘BST OF LUBBOCK™ & ‘BEST OF THE WEST'!

S BENCHMARK
) MORTGAGE

L Tt Frmemand Srvas, L1 WMILAS T1AR

il /A Bge |
. d's A

Tiarkyouc Llubbock/

806-300-8805 | 12419 QUAKER AVENUE, LUBBOCK, TX 79424 | O

TITLE COMPANY
Hub City Title
(806) 412-1234
hubcitytitle.com

Lubbock Title & Abstract
Company

(806) 763-0431
Lubbockabstract.com

Service Title
(806) 794-9966
servicetitleco.com

Title One
(806) 771-7770
titleonetexas.com

Western Title
(806) 795-9143
westerntitlelubbock.com

BEST i WEST

e 2022
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Black Pearl Realty

Would you believe me if | told you
that with faith, hard work, and the
right people, one could build an
empire in just four years? If this
scenario sounds incredible to you,
that’s okay. Andi Dunlap, owner
of Black Pearl Realty, agrees. Her
story is incredible. As a REALTOR®,
she has uncovered a success that
she could never have imagined.
That success was waiting for her
on the other side of surprising

circumstances and uncertainty.

Even though Gary Dunlap, her
husband of 10 years, is a seasoned
mortgage broker with more than

20 years of experience, the idea of
becoming a full-commission house-
hold was intimidating, especially with
a newborn. In 2017, when Andi was
36 weeks pregnant with their now 4
Y -year-old daughter, Brayli Rae, she
was let go from what she thought was
a promising job opportunity with a
real estate developer. She made the
switch after working for more than
six years in payroll for an accounting
firm. It was a strategic move. Andi
had been taking real estate courses
on the side, and the job seemed ideal
for her situation. It would come

with full benefits, maternity leave,
and part-time hours after Brayli was
born. When it was all said and done,
her employer was unable to provide
maternity leave, and the job was no
longer a fit. The timing wasn’t great.
Andi and Gary had just purchased
their first home, and Brayli was on
her way. This kind of pressure could

strain any marriage.

Photo by Angela Diamond Photography:

Despite this shocking setback, Andi and Gary hung in there. Andi continued
studying for her real estate exam, which she passed in October that year.
Baby Brayli was just 3 weeks old. Andi spent her first year after activating
her license caring for her baby girl, not paying real estate much mind. In
2019, with Gary’s encouragement, she took the bold step to enroll Brayli in
daycare so that she could commit herself fully to her career. Her real estate
dreams quickly became her reality. It turned out that Gary and Andi made
quite the dynamic duo. As a team, they go above and beyond to meet the
needs of each client. Gary, with his extensive lending knowledge and willing-
ness to jump in and pick up the occasional closing gift, has been an indispens-
able resource for Black Pearl Realty. Clients who utilize both Gary and Andi’s
services enjoy a super-fast, more streamlined process, making the overall
transaction much easier. Even those clients who choose another lender reap
the benefits of the knowledge that Andi has gained from Gary about the
lending process. Having this kind of in-house mortgage lending connection,
coupled with the fact that she’s an incredibly driven, hard-working woman,
sets her apart from other REALTORS®.

Lubbock Real Producers - 11



Photo by Olive & Pearl|Photography

Andi trusted God’s plan for
her life by accepting the doors
that were closed and pivoting
to forge her own path. The
journey has been rewarding.
Now Andi has found a forever
career that allows her to build
generational wealth to pass
on to her children. That’s
right. After trying on and off
for the past couple of years,
Andi and Gary are expecting
their second child despite
taking a break from fertility
treatments. Another surprise.
Brayli is going to be a big
sister soon! With the support
of her husband, Andi strives
to set an example for

their children.

What she finds most fulfilling
about her career is her ability
to help others achieve things
they themselves may have
never thought possible. With
her expertise, Andi guides
her clients on the path to
homeownership, a vital tool
for financial freedom. She
can step in and assist those in
need when others might turn
their backs on them. She is
fortunate enough to provide
the life for her family that she
and Gary design while making

a difference in her community.

Andi is a dream chaser. She
dreams not just for herself, but
for her children as well. “It’s
my goal for our kids to have
pages and pages of passport
stamps from different coun-
tries,” she shares. Everyone’s
definition of success is dif-
ferent. Picture the home you
want. Imagine the kind of car
you'd like to drive. Envision an
amount in your bank account.
One day, you will look around,

and that will be your life.

That’s when you know you’ve
made it. As for Andi, she

has no intention of stopping
when she thinks she’s made
it. She knows that in this line
of work, the sky is the limit.
There is no cap on how well
you can do as a REALTOR®.
She says, “If you want more,

you can do more.”

Andi was generous enough
to leave us with some words
of wisdom for new agents.
First, she recommends
going full-time as soon as
you can. “It was the best
decision we have made,” she
shares. Then, you need to
find yourself a mentor, team
lead, or experienced top
agent to show you the ropes.
They must be someone with
a track record of success.
Don’t let them out of your
sight for the next six to 12
months. Go on every appoint-
ment—work from 8 a.m. to
8 p.m., and work weekends!
Remember, you will get

out what you put in. While
you are learning, build your
sphere and market to them.
We can’t all have a Gary, but
find a local lender who cares

about your success. Avoid

using the same lender as everyone else. If you're work-
ing with them, you should have a good reason for that.
You want someone who knows the ins and outs of clos-
ing deals. Finally, understand that other REALTORS®
are not your enemies. Viewing them as such will only
make transactions more difficult than they need to be.
REALTORS® need one another to make this industry
work. A gracious, respectful, and professional attitude
will take your real estate career further than you could

ever imagine. Dream big anyway.

Andi Dunlap, REALTOR®
Black Pearl Realty

(806) 773-2290
andi@adunlaprealty.com
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RUSTY & TAWNDRA FERGUSON

RUSTY'’S
BUG STOP

Story by Caroline Kelsick

Rusty and Tawndra Ferguson are the proud owners of Rusty’s Bug Stop,
alocally owned, full-service pest control company that services residen-
tial and commercial properties. They protect homes and businesses from
unwanted pests, including roaches, spiders, mice, termites, ants, and more.
Additionally, they perform WDI Inspections, also referred to as termite
inspections, for real estate transactions to assist homebuyers in purchasing
a home for their family. “Our sole principle at Rusty’s Bug Stop is to bring
excellent customer service and satisfaction into every home we step into,”
Tawndra shared. “We work very hard to build and maintain a one-on-one

relationship with every single customer we get the privilege of meeting.”

14 - July 2022

Originally from Portales, NM,
Tawndra and Rusty moved to
Lubbock in 1997 with their two young
children, Tyrel and Tessa. Soon after,

they moved to a home in between
Ropesville and Levelland, where they
have been for the last 22 years. Rusty
worked for a fertilizer company for
five years before switching to a job

in pest control. In 2007, the couple
took a leap of faith and decided to
start their own company. It started
out with just the two of them —Rusty
worked as the sole technician, sched-
uling his own appointments, while
Tawndra handled the office work
after getting home from her full-time
job. Two years after starting the com-
pany, Tawndra left her job to help
Rusty full time. Today, the company
employs five technicians while Rusty
handles all termite inspections. Their
daughter, Tessa, recently began
working alongside Tawndra in the

office. They are proud to be a locally

owned and family-operated pest

control company.

Outside of work, Rusty and Tawndra
love spending time with their chil-
dren and grandson, Terrik. Their
son, Tyrel, works as a food and bev-
erage manager at a resort hotel in
Scottsdale, AZ. Tessa and her son,
Terrik, live in Lubbock, and Rusty
and Tawndra love taking Terrik on
adventures. Rusty and Tawndra
spend their free time volunteering
at their church, fishing, riding their
ATV on trails, and vacationing in
the mountains. In both work and
life, Tawndra and Rusty want to be
known as gracious, caring people
who genuinely love others and the

work they do day to day.

Rusty and Tawndra want top-pro-
ducing REALTORS® to know they
can help in the home-buying process.
“One step that should not be over-
looked is having a termite inspection
completed, and Rusty’s Bug Stop can
be the one to do it for you!” Tawndra
shared. “We provide fast and efficient
service to meet your option period
deadlines and provide you and your
client a report within the hour. We
will be with your client every step

of the way to answer any and all

I

Tawndra and Rusty Fergu;on
with daughter, Tessa. Photo. .
by EMW Digital.

questions they might have about termites

and the inspection process.”

Each team member at Rusty’s Bug Stop
loves creating long-lasting relationships
with customers and teaching them about
pest control. Their technicians stay up to
date with the newest and most effective
treatments, making sure they can best
serve their customers. “Many of our
customers have been with us since the
business was just getting started and
have become like family to us,” Tawndra
said. “Without our wonderful customers,

we would not be where we are today!”

.
“THE BUG STOPS HERE!"
BOG-TTT-T424

Rusty and Tawndra Ferguson
Rusty’s Bug Stop
(806) 777-7424
rustysbugstop@gmail.com

www.rustysbugstop.com

s
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Let's Collaborate

to Get Your

Clients Home!

4

Jacob Faske
Mortgage Loan Officer
NMLS # 2152353

!

UB CIT

RENTALS, LLC

Property
management services
for tenants and owners

4703 S Loop 289 | Lubbock, TX 79424
(806) 993-RENT (7368) | hubcityrent.com
info@hubcityrent.com

NEXA Mortgage, LLC NMLS# 1660690
jfaske@nexamortgage.com
(806) 201-2081 | www.jacobfaske.com

NE XA

Mortgage

Serving the Lubbock area

Corporate Address:
3100 W Ray Road, Ste 201 Office #209
Chandler, AZ 85226 NMLS #1660690

16 - July 2022
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1216 Texas Avenue
806.763.0431

Lubbock ADSIFACY <o sonc +:
& Title Company 806.798.9800

www.LubbockAbstract.com

ALICEA JARE

FPEBTREENFE]

9/75-825-5588

aliceajare.com

Bed4ore

0
My name is HOME INSPECTIONS

Jason Bulls,
and | am the owner of

Be4ore Home Inspections.

My top priority is to inspect a

home as if | were purchasing it for
myself. | am here to ensure the
safety and security of every
property | inspect. Put your trust
and faith in Be4ore Home Pre-l.isting
|nsp.ect|ons. BeFor? . Pre-Purchase
buying, Before selling, -
and Before a home T Home Warra nty

warranty expires, . A Septic and Well
call Bedore S

Pool and Spa

Home Inspections.

TREC Li #24825

5820 BZND 5T. | LUBBOCK, TX | BO6.687.7245
preaprleesbernrk te xars oenmn

MORTGAGE

LACIE WALTCOHN

SLADE TER
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Pictured from left to right: Chase Hoodenpyle,
Kennedy Wood, Darcy Driggers, and Blaine Temple

For more than 40 years, the John Walton
Education Foundation has provided scholar-
ships to students who attend school here in
the Lubbock area. This has been a way for the
Lubbock Association of REALTORS® (LAR) to
help people in our community continue their

education dreams.

The foundation was created to fund scholar-
ships for students attending Lubbock Christian
University, Texas Tech University, Texas Tech
Health Sciences Center, Wayland Baptist
University, and South Plains College. Last year,
we started offering scholarships for students

attending a Lubbock area accredited trade school.

We awarded our first trade school scholarship
in 2021 to a single mom who wanted to pursue
a career in welding. Because of the schol-
arship, she was able to graduate in

May 2022 and has already found

a well-paying job that will enable '*ﬁ

her to support her children. And

3
this is just one of the great stories "
from past recipients.

S REALTORS®

At the end of May, we had
the opportunity to honor
the 2022 scholarship
recipients. Ten students
were awarded scholar-
ships to help with their
education needs. Those

recipients are:

Darcy Driggers, LCU
Chloe Gilliam, TTU
Chase Hoodenpyle, TTU
Lexi Howard, SPC

Alan Mann, LCU

Abigail Provost, TTU
Scout Sonnenberg, TTU
Seree Sturdivant, TTU
Blaine Temple, LCU
Kennedy Wood, TTU

letter from the president

By Rich Eberhardt, Lubbock Association of REALTORS®

The John Walton Education Foundation is
supported by donations from LAR members.
‘We are so appreciative of the people who
make donations to the foundation year after
year. If you haven’t donated to the founda-
tion in the past, I urge you to do so. All of the
money raised is used for scholarships. Not
only does donating make you feel good, but it’s

also a great tax write-off for your business.

You can find out more information about
the John Walton Education Foundation at
www.lubbockrealtors.com, and you can
scan the QR code below that will take you
directly to the donation page. I have been
supporting the foundation for many years,
and I encourage you, as the top producers
in the Lubbock area, to do the same. It only

takes a little to make a huge impact.

High resolution, powerful content for digital & print advertising

HAPPY w
INDEPENDENCE 4

Keep your clients
free from the worry

y Let me help your
clients maximize

of unexpected
their home warranty.

g J ///’f : /WV/ i

Angela’s photography is featured each
month in Lubbock Real Producers

appliance repair.

STACIE POLOZOLA
Sales Executive
806-577-9675

Specializing in real estate photography and headshots stacie.polozola@fnf.com

As a licensed Realtor herself,
Angela knows what her clients are looking for

FIDELITY®
NATIONAL
HOME WARRANTY

ADiamondPhotography@yahoo.com homewarranty.com

BANK ON BETTER MORTGAGE LENDING

Welcome Home Jessica!
We’re happy to have you back with your ABC Bank family.

V)

Jessica Carson, NMLS# 498811
Mortgage Loan Originator | Branch Manager
8065163898

v oy jearsond@theabebank com

MOER MWMLS R 1840077

Infinity
Mortgage
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Leigh Anne Brozo
began her real estate
career in February of
2006. After graduating
from high school, she
worked in banking before
going to school to be

a court reporter. She
then became a stay-at-
home mom for her twin
daughters, Aubrey and
Brittney. Years later,
Leigh Anne developed
an interest in becoming
a REALTOR®, despite
outsider doubts. “A
friend and neighbor of
mine was a REALTOR®
at the time and actually
tried to talk me out of it!”
Leigh Anne shared. “But

I really wanted to
give it a shot. I prayed
about it, took classes,
passed the test the
first time, and every-
thing just fell into
place.” Currently, she
works for WestMark
Companies as a resi-
dential sales manager

and agent.

For Leigh Anne,

the most fulfilling
part of real estate

is helping clients
and problem-solv-
ing. “A REALTOR®
wears a lot of hats
and problem solves
daily,” she said. “It is
not an easy career,
but it is a career that

is very rewarding.

Helping people fulfill
their dreams of
homeownership and
helping people fulfill
their financial goals
are two of the most
rewarding aspects of
the job.” Because of
her role as residential
sales manager, she
gets to lead other
agents at WestMark
each day, another
element of her career
that she cherishes.

“I strive to be their
biggest cheerleader,”
she said. “Constant
education, constant
learning, communica-
tion, and support. All
of these are neces-
sary to help others

achieve their goals.”
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Active and continual
learning is important
to Leigh Anne and the
WestMark team. “One
of our core values

at WestMark is to
pursue knowledge,”
Leigh Anne shared. “I
believe you can never
have enough knowl-
edge in real estate.
With 15 years of expe-
rience, I still learn
something new every
day.” The flexibility
and freedom of a real
estate career are also
important to Leigh
Anne. She has found
that this aspect of the
work fits well into her
career dreams and
goals. For new agents,
she recommends hav-
ing the right mindset.
“Have the mindset

of starting your own
business,” she shared.
“Be patient, be seen,
reach out to your
sphere every day, and
work hard. Invest in
yourself. It’s OK to

dream big!”

When she is not
working, Leigh Anne
loves spending time
with her family, her
husband of 27 years,
Jeremy, and her two
25-year-old twin
daughters. Leigh
Anne and Jeremy
love to travel — espe-
cially to visit the
mountains or the
beach — and to

visit their

WestMari( ':'-

COMPANIES
A Family of Real Estate Professionals

daughters whenever they
can. Attending Texas Tech

baseball games is another
one of their favorite
pastimes. Each morning,
Leigh Anne works out

at 5 a.m.; she enjoys the
solitude and finds exer-
cising to be therapeutic.
She is most grateful to
her family, who supports
her in everything she
does, and her work family,
whom she regards as the
best agents in Lubbock.
She also credits Pat Ham
as one of the most influ-

ential people in her real

estate career. “I was Pat’s
part-time assistant for
nine years,” Leigh Anne
shared. “I really don’t
know where I would be
without that experience
and opportunity.” She
strives to lead her career
with a positive attitude
no matter what adversity
she faces. To Leigh Anne,
success is defined by
loving your work. “Being
successful is to love
what you do,” she said.
“Success is accomplish-
ing whatever it is that

makes you happy.”

Leigh Anne Brozo, REALTOR®
WestMark Companies

(806) 239-3226

Ibrozo@westmarkrealtors.com

Full Service Packing, Moving & Storage
Fully Insured & Bonded
Locally Owned & Operated
FREE, GUARANTEED Estimates
Realtor Discounts
Local & Long Distance Moves

Before you start, Call Hart!

HartMovingandStorage.com
(806) 763-4191

MOVING & STORAGE I

806-763-4191
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LUBBUC LOCAL = FEEL MORE CONFIDENT
Lubbock’s preml_rtltle company - ' ~ TH’S SUMMER

LUGALLYI]WNDWITH*;BVER 25 HEAR UF-Es(PﬁTENB{}NDER ONE RODF- ',

restere cri0sN

HYPER WELLNESS
+ CRYOTHERAPY

CALL TODAY TO FIND OUT
ABOUT CRYO SLIMMING AND CR (OS(IN
(R CYRO TONING!
MAKE YOUR GLIENTS "DREAMHOME A REALITY5 _ P ' REDUCE THE APPEARANCE OF
< 7 R ' ' Cho dbin e, SN CELLULITE AND FIRM AND
ubcitytitle.com :
4415 66th Street A ® TIGHTEN SKIN.
fuli)tg 10kOTX 79414 Clty tltle .
OCK,
I 7604 MILWAUKEE AVE, STE 300 | LUBBOCK, TX 79424 | 806-386-8660 | RESTORE.COM

LUBBOCK LOCAL BUSINESS

806-786-6444

Call or Text to Schedule.

Samantha Mullins
Agency Owner
Office: 806-451-5452

Cell: 806-474-8052
Samantha.Mullins@goosehead.com

NM Ls#sz 5932 ;??ﬁgrankford Ave,
-~ - 806.776.0948 806.831.2840 ubbock, Tx
|! , M Drtga ge I_Uﬂl"l OH:ICEI' https://larissacable.zipforhome.com |-g L UTB7:540 )

CHAMBER OF COMMERCE
ATALYST » CONVENER - CHAMPION

mitims) Each sccount jnsured 4 up o $500.000. By members’ cha

TREC# 24751

Home & auto - Renters - Investment properties - Motorcycle & watercraft
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WHAT SETS YOU APART FROM OTHER
REALTORS®? I have a very strong work

ethic, and I “grind” or “hustle” a lot and am

WHEN DID YOU START YOUR CAREER
IN REAL ESTATE? I started in real estate in
November of 2019.

constantly working on how I can continue to

>

>

>

>

>

*

>

>

>

>

WHAT DID YOU DO BEFORE YOU
BECAME A REALTOR®? I worked in EMS
and was a stay-at-home mom before I became
a REALTOR®.

WHAT LIFE EVENTS LED YOU TO
BECOME A REAL ESTATE AGENT?1
wanted a career I could grow in and still be
able to be a mom and be there for my kids
and family. I want to be able to attend all my

kids’ functions and still have a great career.

WHAT DO YOU FIND MOST FULFILLING
ABOUT YOUR WORK? I love getting to help
people, whatever their circumstances are. I
enjoy making lasting friendships and being
able to connect and help people with one of

the biggest decisions of their lives.

HOW DOES REAL ESTATE FIT INTO YOUR
DREAMS AND GOALS? I have big dreams of
running a successful business and continuing

to grow my knowledge, and real estate has

grow and improve my business.

GIVEN YOUR STATUS AND EXPERTISE,
WHAT WOULD BE SOME ADVICE YOU
WOULD GIVE TO A NEW AGENT? Don’t
ever feel that you have learned enough. There
is always room for improvement, and there is
always something to learn in every situation to
make you a better agent and a better person.
Always be open-minded, listen and take the

advice given to you, and be open to growth.

TELL US ABOUT YOUR FAMILY AND WHAT
YOU ALL ENJOY DOING TOGETHER. I am
married to the love of my life for five years,
Blake Bartosh. We have two amazing girls;
Kaylie is 9 years old, and Kenzlee is 4. They
are very active kids and keep us busy! When
we have time, we love to swim as a family,

go bowling, or ride around in the Can-Am
together! We enjoy spending time together

whenever we can.

>

allowed me to do that.

>
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WHEN YOU AREN’T WORKING, WHAT’S YOUR
FAVORITE WAY TO SPEND TIME? If I am not working,
I love being with my family. Family is very important

to me! I want to spend as much time with my kids and
husband because tomorrow is not promised, and I want
to know that my time was spent showing them they are

loved. I enjoy swimming and crafts when there is time.

HOW WOULD YOU DEFINE SUCCESS?

I feel that if you have grown or improved and gotten
better in something, you have been successful. You don’t
always have to be number one or the best in everything.
If you learn something during the journey and have
grown to be a better person or have helped someone
when they were in need or helped them grow person-

ally, you have been successful.

HOW WOULD YOU DEFINE SUCCESS?

I want to be remembered for my bright, bubbly per-
sonality and having integrity and for working for my
clients. I want people to remember my strong work
ethic and that I helped people along my journey and
built others up. I want to be remembered as someone
who put her family first and was always willing to help

other people.

WHAT ARE YOU MOST GRATEFUL FOR?

I am so grateful for having a very strong sup-
port system. I could not do what I do if not for
Blake, my amazing, supportive husband, who
has helped me so much! I am grateful for my
understanding kids, who are flexible with my

changing schedules.

WHAT IS SOMETHING THAT NOT MANY
PEOPLE WOULD KNOW ABOUT YOU?

I graduated high school early at a young age
with a CNA license, which is when I knew

I wanted to help people. I then went into a
missions program and did mission work. After
mission work, I went to school for my para-
medic license. I loved working in EMS and get-
ting to help people during some of the scariest
moments of their lives. I think that experience
has helped me be the agent I am today. I am
able to connect with clients on a personal level,
no matter their situation. I have made some
very strong friendships with the clients I have

worked with. Blake and I also own the Bruno

Steel House in Ransom Canyon. Something funny about

me is I have a huge obsession with llamas. If I could own a

llama farm, I would be in heaven!

WHAT DOES THE FUTURE HOLD FOR YOU, PER-
SONALLY AND PROFESSIONALLY? The future goals
of the business are to run a successful team and share
my knowledge with other agents so they can have a
great business. Blake and I would also love to grow our
own personal investment portfolio. Personally, we look
forward to watching our girls grow to be successful
people. We want to travel more and are always wanting

to make new friendships and lasting relationships!

COURTNEY BARTOSH, REALTOR®
Taylor Reid Realty

The Bartosh Group

(806) 781-9476
courtneybartosh@taylorreid.com

Do you know another industry leader who we should feature in a
future issue of SSRP? Email us at ssrp@realproducersmag.com.
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GOOD GUYS ROOFING
RESIDENTIAL & COMMERCIAL

GOOD GUYS ROOFING,
YOUR ROOFER FOR LIFE

EXCELLENT SERVICE
INTEGRITY
CRAFTSMANSHIP

(806 853-7302
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STOP COMPETING IN

THE MULTIPLE OFFER GAME!

D'RHORTON
Almericas Buitater

Home for every stage in life.®
806-304-0504 | www.drhorton.com

Prices, plans, features, options and co-broke are su
We love change without notice. Additional restrictions may a
Real Square footages are approximate
Estate

Agents! CURRENTLY SELLING HOMES IN

FRENSHIP MESA, COOPER HEIGHTS, VIRIDIAN

westerntitlelubbock.com

NEW GROUND?
Local family-owned and operated

Land Cleaning - Demo - Water Drainage
- Snow Removal - Residential & Commercial Dirtwork

(806) 893-8663

806-793-0704

How can we help you this

SUMMER 2,

W\

ESTERN | ITLE

Cr O+ M+P- LAN-X

Since 1963

Here to help you all summer long!

30 - July 2022

Like us on Facebook at Fecht Custom Dirtwork

Our team is here to help you make the right home
financing choices today and plan for the right
financial decisions in the future.

Home Today. Dreams Tomorrow. Friends Forever.
Making Home Loans Great Again

Self-Employment
Specialists

CityFir

Mortgage Services, LLC

Goal-Directed

Experts

(806) 686-0402
5703 114th St. #200 Lubbock, TX 79424
Branch NMLS# 1940299
www.city1st.com/branches/texas/lubbock

Mortgage
Ninjas




featured
REALTOR®

Story by Carissa Reddick
Photography by Alicea Jare
Photography

ach of us has a choice She would work for them for 10 ¥4 years before accept-
to make. We can either ing a position at Visit Lubbock, The Convention and
answer the call in our Visitors Bureau. Andrea found the role genuinely

lives or ignore it. While predicting  impactful. Although she had grown up in Lubbock,

the future is impossible, living she wasn’t fully aware of all the wonderful

your purpose is invaluable. aspects that make Lubbock such a phenomenal

Andrea Bodine of Madewell

Real Estate knows this better
than anyone. “Real estate is my
love language,” Andrea says.
Truthfully, she’s always been a
REALTOR® at heart. How many
kids do you know who would

skip the cartoons and watch the
Saturday morning home show
with their moms? She didn’t know
it, but Andrea’s choice to follow
her passion and become the
REALTOR® she was always meant
to be would bring her success,
fulfillment, and even an incredible
opportunity to honor her dearly
departed mother’s legacy.

After graduating from Texas Tech
University with a degree in commu-
nication studies and public rela-
tions, Andrea was working with the
American Cancer Society as a district

representative. In 2002, however, a

friend of hers was approached about
a position with a local home builder,
David Rogers Homes. When her
friend asked her what she thought
about it, Andrea enthusiastically
told her, “If you don’t take it, I will!”
Fortunately, Andrea did not need to

take her friend’s position because
three months later, David Rogers

Homes had a role for Andrea as well.
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place to live. Thanks to her time with
Visit Lubbock, she is able to share
those aspects with current and pro-

spective Lubbockites alike.

Andrea had not yet truly embraced
her calling, despite working in the
field for some time. In 2014, at a con-
ference surrounded by thousands of
people and still mourning the recent
passing of her dear mother, Andrea
listened tearfully to Simon Sinek’s
“Golden Circle” presentation. While
meditating on the concept of the
“why” behind what you do, she could
hear God’s voice. He was telling her
that she wasn’t doing what she had
been called to do. “Life is too short
not to fulfill your calling,” she says.
This pivotal moment was the turning
point for Andrea. She began flipping
homes and working toward her real

estate license.

Andrea has found success doing
what she loves. Helping buyers find
their sanctuary in the world brings
her joy. Helping sellers move on to
the next chapter in their lives brings
her satisfaction. She takes pride in
the fact that she has learned her
craft well so that her clients can lean
on her expertise. If you're a new
REALTOR®, Andrea recommends
you do the same. She also sug-
gests that you track your
progress; reinvest in your
business; build strong
relationships with
others in the industry;
and, of course,
set aside money

for taxes.

By following the
aforementioned keys to
success, Andrea has been

able to provide a beautiful life

for her clients and her family. She is the loving mom of
4-year-old Raegan (RaeRae) and two fur babies, Charlie

and Beasley — her sweet, lazy labs. The choice to

answer her calling has allowed her to honor her mother’s
memory in the most incredible way. Her mother, Susan
E. Rushing, was a dedicated counselor and job place-
ment advisor at South Plains College. For a year and a
half after each closing, Andrea set aside money toward
a beautiful goal. On what would have been her moth-
er’s 68th birthday, November 28, 2018, she was able to
donate $10,000 to the college to start an endowed schol-
arship fund. The fund grew for three years, and the first
Susan E. Rushing scholarship was awarded in the spring
semester of 2022.

Trusting your passion can be nerve wracking. Speaking
of nerves, here’s a fun fact: Andrea’s ears aren’t pierced
because the thought of touching her ears makes her
nauseous. Is it a bit strange that Andrea is bold enough
to dive headfirst into real estate but can’t touch her own
ears? Of course. They say God doesn’t call the qualified
but qualifies the called. After 20 years of chasing this
love of hers, we feel confident saying that Andrea is
both called and qualified.

Madewell Real Estate
(806) 790-8138
andrea@madewellrec.com

NMLS 66247
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Cue the Fineworks!

Making the perfect home happen
for your clients! (//
i \\\

Whitney Chaney

Mortgage Loan Originator,
NMLS 1213629

Cardinal Financial Company, Limited Partnership, NMLS
13037 Quaker Avenue, Suite 200, Lubbock, TX 79423

Whitney.Chaney@CardinalFinancial.com
www.whitheychaney.com

806-470-4886
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- Hire a professional roofing
- company you can trust.

Just ask your neighbors, we can help! ™
Call us today for a free quote.

e

For the best roof, our quality is proof.
Regular roof inspections are critical in protecting
your residential or commercial property.

« for aII of your business and| fumlly affairs;

= ‘ S "h I

(817) 964-7219
jodamo2@icloud.com
facebook.com/homemadegoodnessbyJada

PlainsRoofing.com
806-748-0702 « PlainsRoofing@gmail.com

Being there, every minute, of every day. As your hometown electric
cooperative, it's not just our way of doing business, it's our way of life.
And as a Touchstone Energy® Cooperative, that means value that goes far
beyond the energy we provide, value you can't really put a price on.

@ v inc

SPEC.COOP » FOLLOW US OK SOCIAL MEDIA « 806-T75-TT66

36 - July 2022

You Are Busy.
| Can Help

SIMPLIFYING CLOSINGS, ONE PROPERTY AT A TIME.

TITLE

Homemade breakfast; Iunch ‘glnner Wore
grazingtables, goodness'boxes and more" -

WHERE—
ON EARTH, INC

Produsainal Latd Susviying

Wﬁ' On Earth

Steer them right by recommending a lender
that will be honest, transparent,
and will give them the BEST interest rate.*

ALLIANCE Home Loan Center is
o7 Pesple; (ot Profid.
U / & ALLIANCE =

HOME LOAN CENTER NMLS#MUG%
8401 Quaker Ave, Lubbock, TX 1. Sl ESi

Each account insured up to $500,000. By members’ choice, this institution is not federally insured.
*Loans subject to credit qualification and approval. Rate will be based on your creditworthiness and may be higher.
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ears ago, one of Jessica’s
mentors shared something that
has had a profound impact on
her professional career. He said,

“If you do what is right for the
customer, you'll never have to worry about
loan volume.” That advice has guided
Jessica in her successful career as a
mortgage loan officer.

Jessica began her 13-year career in the
mortgage business as a personal banker
in Southern California at Wells Fargo.
Nine years ago, life led Jessica and her
three children to Lubbock where she is a
mortgage loan officer and the mortgage
loan branch manager for West Texas at
ABC Bank. When she first started, she
was providing customers with credit
%% cards and home equity lines of credit.
James Arnold, CEO of ABC Bank
here in Lubbock, saw something in
Jessica and promoted her to mort-
gage loan officer when they first opened
their mortgage division. Fast forward

six years, and now she manages the

mortgage department in the Lubbock
market, not only producing her own
loans, but also recruiting loan officers
who work with her to help more fami-

lies live the American dream.

One of the biggest differences in
doing business in Lubbock versus
other markets is that to borrowers,
REALTORS®, and everyone involved
in the mortgage process, relationships
still matter, which is where Jessica
shines. She said, “One of the best
parts of being a lender here in West
Texas is that I get to form lifelong
relationships with REALTORS® and

borrowers alike.”

When you get to know Jessica, you
quickly learn that she is known as a
lender who fights for her borrowers.
‘When underwriters want to deny

the loan, Jessica goes to work. She
thrives working with the borrower, the
REALTOR®, and underwriting to find
creative solutions to close the loan.
She said, “Any lender can pre-qualify
borrowers and close easy deals. I want
to be known for closing deals regard-

less of how difficult they are.”

As one of the only lenders in Lubbock
who specializes in loans for Lubbock
Heroes, Jessica gets so much satisfac-
tion helping firefighters, police officers,
nurses, and teachers get into the homes
of their dreams. “It’s such a great way
to give back, to be able to help those

that help all of us so unselfishly every
day,” she said. “I love helping them real-
ize their dream of home ownership.”
Being a Heroes lender is important,

but knowing how to incorporate all the
Heroes credits in conjunction with her
other programs like down payment
assistance, bank statement only, first-
time home buyers, real estate investors,
medical professional loans, FHA, VA,
Home Ready, Home Possible, and Home
One and in-house options is really

where Jessica sets herself apart.

Jessica shares that one of the most
fulfilling parts of her role is, “When
your borrower gives you a big hug
at closing and tells you ‘thank you,
thank you, thank you for all you do.
‘We never thought this was possible.
It makes me feel like I have made a

difference in someone’s life.” One of

her favorite memories is when she
helped a lady buy her first house at
the age of 62. Jessica said, “She kept
telling me ‘I never thought I could be
a homeowner ever, and you made that
happen for me.” There were high fives
and tears of joy, and we both did a
happy dance after closing!”

When she’s not fighting for her bor-
rowers, building relationships with
REALTORS®, or recruiting new loan
officers, Jessica stays busy with her
three children, Nathan (17), Trenton
(15), and Taylor (10). When she isn’t
in the office, you’ll find Jessica either
with her kids, on the pickleball court,
or enjoying a Texas Tech basketball

or football game.

Throughout her successful mortgage
career, Jessica has found what her men-
tor taught her to be 100% true. As she
has pursued fighting for each and every
one of her borrowers to ensure they
fulfill their dreams of homeownership,
she has found that what has ensued is
increased loan volume each and every
year. “I am so incredibly fortunate to
have a career where I get to help people
live out their dreams,” she said. “It is

so rewarding and never feels like work.
I will forever be thankful to all the
REALTORS® who trust me with their
clients, James Arnold who took a risk

on me five years ago, and my children.”
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Get moving while
mortgage rates are
at all-time lows.

Take advantage and save on your next home
through our fast, easy home financing process.

Texas Tech Credit Unlon Mortgage Services |
Mew and Refinanced Mortgage Loans Home Equity Loans
Conventlonal, FHA, VA Loans Second Llens

HAT Downpayment Grants Jumbo Loans

Scotsman Guide |

Top Originators
2021 |

Tom Couture
MORTGAGE LOAN OFFICER nwmLs# ga2717

IT MO
SRED MBS B806.773.0496 moblle
\ / 4005 98th Street @ Apply in minutes at ttcu.mortgage
Mopraae® Lubbock, TX 79423 12X T Hansting L | Fecossty e oy WEUA

RUSTY’S BUG STOP

18 YEARS OF EXPERIENCE IN LUBBOCK

termite inspections - termite treatments - residential & commercial pest control
competitive pricing on all termite treatments

806.777.7424 | rustysbugstop.com
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THE
MAGIC

OF A TIDY
KITCHEN

A sparkling clean and clutter-free
kitchen? This idea feels like an

unattainable dream for many of us,
looking around at our overflowing
drawers and cabinets and jam-packed
countertops. The kitchen is the most-
used room in nearly every home,

the center of the family’s day-to-day
living, meaning it sees a whole lot of
activity every day ... and a whole lot
of mess. Luckily, the overwhelming
task of tidying up your kitchen can
be made easier by breaking the job
down into categories. Here are a

few questions to keep in mind while

working through your kitchen space:

How often do I use this? Do I have
multiples of this item? Would I buy
this again today? Does this item make

my life easier?

Ready to get started? Grab a box and

plunge in!

e Linens: Mismatched, worn out, or
heavily stained dish towels, cloths,
and oven mitts can be re-purposed
as cleaning rags, donated to an
animal shelter, or thrown out.

« Cooking utensils: Assess their
condition (look for cracks, peeling,

warping, etc.) and how many of

each you need, keeping in mind how
often you cook and what you use
most. Consider separating utensils
into “frequent use” and “seldom
use” spaces.

Kids’ utensils: Unless your children/
grandchildren are 3 and under, most
all the dinnerware you’ve kept for
them can go. Bye-bye, sippy cups!
Spices, oils, ete.: Pull everything
out and discard any you don’t use
or that are expired. Then, stick

to the basics, knowing that you
can always re-purchase “one-
recipe ingredients” in the future

if needed. Store these items out

of bright sunlight and with labels
facing forward.

Fridge/freezer: Take time to wipe
down and disinfect your fridge and
freezer from top to bottom, and
while in there, check expiration
dates and re-organize sensibly, with
items you use most at eye level.
Discard anything expired, freezer-
burned, disliked, or that is an

unnecessary multiple.

home matters €4

By Shauna Osborne

 Glasses and coffee mugs: First,
eliminate any chipped or cracked
glasses or mugs. Next, consider who
in the household uses what and how
often, plus how often your family
washes dishes. Coffee/tea drinkers
likely need one or two mugs per day,
and many of us have our favorites.
Likewise, beer/wine drinkers may
have preferred glasses or mugs. Some
pieces may have sentimental value, as
well. Donate what is left over.

e Junk drawer: This drawer (or
drawers) is a necessary but
potentially scary catch-all place.
Now’s the time to pull everything
out of there and see what’s been
lurking. Keep only what you need.
Discard anything expired, no longer
useful, or that would make more
sense elsewhere in your home.

 Toss: take-out items (sauce
packets, plastic cutlery, etc.);
mismatched, warped, or stained
storage containers; anything broken;
“unitasking” gadgets (spiralizer,

deep fryer, etc.)
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Serving you at three convenient locations:

(806) 763-8261 (806) 368-9507
4101 84th Street, Suite B * (806) 794-9966

1408 Buddy Holly Avenue, Suite B | 4720 South Loop 289

71 years of Sewice yow can comil on!
ServiceTitleCo.com ‘ S erViC C Titl cC n ﬂ

TimeWest
Mortgage

A DIVISION OF FIRSTBANK & TRUST
=} EQUAL HOUSING LENDER

The home you want.
The service you deserve.
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P> financial fitness

By Shauna Osborne and Elizabeth McCabe

S

Improving
Your Credit
Score

If you are looking to buy a
home or a car in the future,
especially in the current
markets, you may be
interested in improving your
credit score. The higher the
number, the more you can
potentially save in securing the
best loan. Here are a few tips.

TACKLE CREDIT CARD DEBT

If you have credit card debt, you're not
alone. Only 35% of credit card users
pay off their credit cards in full each
month. The other 65% carry a cred-

it card balance. Pay off credit cards
entirely each month to improve your
score. Resist the urge to move debt
around to a lower APR card. If you
have small balances on several credit
cards, knock those out first. For larger
balances, pay several times throughout
the month to have the lowest balance
by the end of the billing cycle. Your
credit score is directly affected by the

number of cards that have balances.

FOCUS ON REVOLVING CREDIT
When it comes to your credit score,
focus on the ratio of revolving credit
versus the amount actually utilized.
The smaller that percentage is — your
credit utilization — the higher your
credit score will be. In other words, if
you have a $10,000 credit card limit,
do not exceed 30% of that total (or

$3,000). Lower than 30% is even better!
Additionally, if your income has gone
up lately or you’ve accrued more years
of positive credit experience, you could
request higher credit limits, which
instantly lowers your overall credit

utilization and can boost your score.

BEWARE OF NEW ACCOUNTS

TOO QUICKLY

If you think increasing the number of
credit cards you have will increase
your available credit, think again. Be
wary of opening new accounts too
quickly, especially if you haven’t man-
aged credit for long. Generally, each
new application leads to a Zard inqui-
7y; these add up to have a compounding
effect on your credit score. Opening
new credit accounts also directly im-

pacts your average account age.

Improve your credit score by thinking
twice before you swipe. Taking small
steps now can pay off exponentially in

years to come.
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Welcome to Lubbock Real
Producers! Some of you may be
wondering what this publication
is all about, which is why we
have created this FAQ page. Here, we will
answer the most commonly asked questions

from around the country regarding our program.

My door is always open to discuss anything
regarding this community — this publication is
100% designed to be your voice!

Q: WHO RECEIVES THIS MAGAZINE?

A: The top 300 agents in Lubbock. We pulled the
Lubbock MLS numbers (by volume) from January
1, 2021, through December 31, 2021. We cut the list
off at #300, and the distribution was born.

Q: WHAT IS THE PROCESS FOR BEING FEATURED
IN THIS MAGAZINE?

A: The process is simple. Every feature you see

has first been nominated. You can nominate
REALTORS®, agents, affiliates, brokers, owners, or
even yourself. Office leaders can also nominate real
estate agents. We will consider anyone you bring
to our attention because we don’t know everyone’s

story, and we need your help to learn more.

A nomination currently looks like this: You email us
at kathy.pettit@realproducersmag.com

with the subject line “Nomination: (Name of Nominee)”
and explain why you are nominating the individual. Maybe
the person has an amazing story that we need to tell,

or perhaps someone overcame extreme obstacles, is an
exceptional leader, has the best customer service, or gives
back to the community in a big way. The next step is an
interview with us to ensure a good fit, and then we put the

wheels in motion for our writer and photographer.

Q: WHAT IS THE COST TO FEATURE A REALTOR®,
AGENT, OR TEAM?

A: Zero, zilch, zippo, nada, nil. The feature costs noth-
ing, my friends, so nominate away! We are not a pay-to-

play model. We share real stories of Real Producers.

Q: WHO ARE THE PREFERRED PARTNERS?

A: Anyone listed as a preferred partner in the front of the
magazine is a part of this community and will have an

ad in every issue of the magazine, attend our quarterly
events, and be a part of our online community. We don’t
just find these businesses off the street, nor do we work
with all businesses that approach us. One or many of

you have recommended every preferred partner you see
in this publication. We won’t even meet with a business
that you have not vetted and stamped for approval, in a
sense. Our goal is to create a powerhouse network for the
REALTORS® and agents in the area and for the best affili-

ates so we can grow stronger together.

Q: HOW CAN | RECOMMEND A PREFERRED PARTNER?
A: If you have a recommendation for a local business that
works with top real estate agents, please let us know. Send
an email to kathy.pettit@realproducersmag.com.

city.bank/mortgage | 800 OUR BANK We make OM‘WPM
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2 gwﬁ\SI\\JUr\\J@ ABC % Hasn't it been "just
Joe Bellar andoervices

Real Estate ‘BH“H a dream” long

Inspection, LLC commercial andaixesiaential, BANKING = MORTGAGE = INSURANCE o)
SINCE 1999 Apartments* Rent houses =X EQUAL HOUSING LENDER / MEMBER FDIC e n ou g h '

NOMEeSHor sale © OITICES HMLS# 460789

INSPECTION SERVICES Deep cleaning *Locally owned and operated

- Structural - Plumbing - Irrigation - Wells We also do

- Electrical - Mechanical - Pools - Septic make-readies

(from cleaning
to painting)!

Joe's experience and
building knowledge will
provide you with
impeccable confidence.

John Wagner, License 23632 Jesse Beversdorf. License 24187
This team of professionals is always in your corner!

806-891-9946 or 806-939-6899
or check us out on Facebook )

————

ROOFING & CONSTRUCTION..c

Jessica Carson
NMLS #498811
- 7 Mortgage Loan Originator
Branch Manager
ABC Bank Home Loans

wl B06G-516-3898
jcarson@theabcbank.com
—

Now is a great time to make that dream home a reality! With
our friendly and knowledgable team, you’'ll get the personal
attention and consideration you deserve.

Benny Gutierrez
NMLS #2274277
Mortgage Loan Originator
ABC Bank Home Loans
Cell: 575-390-2012
bgutierrez@theabcbank.com

Storm damaged roof?
. Trustworthj'professionals?
Need a freé assessment?

" -

FROM REPAIRS'TO REPLACEMENTS, WE ARE YOUR LOCAL
ROOFING AND CONSTRUCTION CONTRACTORS

IDALOU, TX
806-475-0010

AMARILLO, TX
806-221-2254

MIDLAND, TX
432-268-0112

www.theabcbank.com
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