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URgTRUSTED PROFESSIONALS!

-

Schedule ONLINE

or CALL today!
240-224-3144
GACServices.com

4.9 Google Rating

227 E. Deer Park Drive
Gaithersburg, Maryland 20877

SCAN to SCHEDULE

Serving Montgomery County,
Frederick County, Howard County

and Carroll County, MD
WSSC: 72505 HVAC: 02-7541 Electric: 4172

During Construction/Renovation

Fixed and Adjus

Payments Erest

inale closing -'*l'-'-"i nd
and construction loan

After construction complete:

Options avai

[@ble Rates Available

naneing available:
260,000
$1,500,000
30,000

10,000

only during

acquisition

o principal and interest
d over life of the loan
j@anent loan with flexible

Help your buyers build or renovate their dream homes.
Speak with Tina today to get them started!

WASHINGTONIAN
2()29

ane fems are availabie, Member FDIC. Eiu:ﬂ Hpusing Landar, NMLSE 406352, Sandy Spring Bank, the 558 Loga, Fram here: For here. are regis: e
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m Sandy Spring Bank

'l‘!Ol) Tina Del Casale -~ =

MORTGAGE
PROFESSIONAL
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of Sandy Spring Bank. Copyright 2022 Sandy Spring Barnk. Al rights resarved,
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U e the Home Todd is a detail-oriented, knowledgeable attorney who
Bar delivers amazing customer service each time a client of

mine choose to settle with his office. We have done over

100 closings with his company and he continues to

Todd Greenbaum
Owner and Founder
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PREFERRED PARTNERS
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This section has been created to give you easier access when searching for a trusted real estate

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These

local businesses are proud to partner with you and make this magazine possible. Please support

these businesses and thank them for supporting the REALTOR® community!

CLEANING SERVICE
Fresh Home Cleaning
(240) 855-7268
Fresh-HomeCleaning.com

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

DOWNSIZING/
ESTATE SALES
Caring Transitions Inc
(301) 683-7363
CaringTransitions
Rockville.com

EVENT PLANNING &
MANAGEMENT

Rescue Event Planning
(301) 798-4489
RescueEventPlanning.com

FINANCIAL COACHING
& BOOKKEEPING
Alchemy of Money
(202) 567-7960
AlchemyOfMoney.co

FINANCIAL PLANNING
Socium Advisors

(203) 848-4870
Tripp-Kelly.com

FLOORING
Floormax

(301) 206-2200
FloormaxFloors.com

HOME INSPECTION
BPG Inspections
(703) 881-6617
BPGInspections.com

Kenneth Cox &
Associates, LLC
(202) 298-7868

National Property Inspections
(240) 409-3711
NPlweb.com

ProTec Inspection Services
(301) 972-8531
ProTec-Inspections.com

HOME RENOVATION
Curbio

(810) 300-9432
Curbio.com

HOME REPAIR
Punchlist USA, Inc.
(202) 769-4356
PunchlistUSA.com

HOME WARRANTY

ARW Home

(561) 226-4145
ARWHome.com/RealEstate

Cinch Home Services
(410) 730-7423
CinchRealEstate.com

HWA Home Warranty
Camille Perhacs

(512) 987-4884
HWAHomeWarranty.com

Protect The Investment
(202) 422-3821
PTIWarranty.com

HVAC SERVICES
GAC Services
(301) 926-3253
GACServices.com

INSURANCE
Goosehead Insurance
(202) 558-0530
JenniferLindsay
Insurance.com

INVESTMENTS
Joseph Asamoah
(301) 379-0357
JoeAsamoah.com

JUNK REMOVAL
123JUNK

(800) 364-5778
123JUNK.com

MOLD REMEDIATION
Mold Gone

(240) 970-6533
MoldGone.net

MORTGAGE

Draper and Kramer
Mortgage Corp.
Melissa Rich

(703) 927-2626
DKMortgage.com/Rich

First Home Mortgage
Ryan Paquin
(301) 332-1589

First Washington Mortgage
Chanin Wisler

(301) 526-0020
ChaninWisler.info

Guaranteed Rate
John Jones

(571) 242-0864
Rate.com/CraigMiller

Intercoastal Mortgage
Jordan Dobbs

(301) 785-7162
JDobbs.ICMTG.com

Monarch Mortgage
Richard Early

(301) 332-2184
Monarch1893.com/
rockville/rearly

Sandy Spring Bank
Tina Del Casale
(301) 523-1893
SSBTina.com

Sandy Spring Bank
Skip Clasper

(301) 928-7523
SSBSkip.com

U.S. Bank

David Le

(703) 424-5369
Mortgage.USBank.com/VA-
Fairfax-David-Le

Vellum Mortgage
Greg Kingsbury
(301) 254-1486
KingsburyMortgage
Team.com

MOVING / STORAGE
Bargain Movers

(301) 685-6789
BargainMoversinc.com

Interstate Moving

& Storage

(703) 226-3279
Moveinterstate.com

Moyer & Sons Moving
& Storage

(301) 869-3896
MoyerAndSons.com

Perry Moving, LLC
Sam Perry

(410) 799-0022
perrymoving.com

Town & Country Movers
(301) 670-4600
TownAndCountry
Movers.com

PEST CONTROL
My Pest Pros
(202) 255-4886
MyPestPros.com

PHOTOGRAPHY

Ryan Corvello Photography
(757) 685-2077
CorvelloPhotography.com

PRINTING, DIRECT
MAIL SERVICES

My Marketing Matters
(301) 590-9700
MyMarketingMatters.com

PROPERTY MANAGEMENT
Streamline

Property Management

(301) 237-4950
StreamlineManagement.com

REMODELING & PAINTING
Beautiful Home Services LLC
(703) 268-8434
BeautifulHomeServices.com

REMODELING/BUILDING/
HOME IMPROVEMENTS
Absolute Building

and Construction

(202) 468-8662
AbsoluteBandC.com

SECURITY & SMART HOME
Tranquility Smart Homes and
Security, LLC.

(240) 994-5415
TranquilitySHS.com

SENIOR MOVE
MANAGEMENT

Moyer Move Management
(240) 426-9074
MoyerMoveManagement.com

STAGING

On Time Staging
(301) 379-0367
OnTimeStaging.com

Town & Country Movers
(301) 670-4600
TownAndCountry
Movers.com

TITLE COMPANY

Eastern Title & Settlement
(240) 403-1285
EasternTitle.net

Legacy Settlement Services
(919) 441-1848
LegacyForTitle.com

MBH Settlement Group
(703) 277-6806
MBH.com

Peak Settlements, LLC
(301) 528-1M
PeakSettlements.com

Prime Title Group, LLC
(301) 341-6444
PrimeTitleLLC.com

Stewart Title and Escrow
(480) 203-6452
DCTitleGuy.com

Title Town Settlements
(301) 840-3910
TitleTownSettlements.com

VIDEO MARKETING/BRANDING
Dream Real Estate TV

(301) 674-4804
DreamRealEstateTV.com

VIDEO SERVICES
HDBros

(833) 437-4686
HDBros.com

DC Metro Real Producers - 7



MEET THE

D C M E T R O Ready to build? We're ready to help
[ find the best loan for you.
REAL PRODUCERS TEAM

usbank.com/mortgage

Kristin Brindley Ellen Buchanan Wendy Ross
Publisher Editor Operations Manager

We'll help you explore financing options that may fit
your needs. Enjoy competitive rates, experienced
support and step-by-step guidance that may make
your dream of homeownership a reality.

Jaime Lane Jess Wellar Zachary Cohen
Executive Assistant & Staff Writer/Copy Editor Writer
Publishing Manager

4

David Le

Mortgage Loan Officer

Lot / Construction-Perm Specialist
3251 Old Lee Hwy, Suite 206
Fairfax, VA 22030

office: 703.345.1536

cell: 703.424.5369
david.le1@usbank.com

NMLS # 1444207

To learmn more, visit my
mortgage loan officer
webpage.

Christopher Menezes Ryan Corvello Bobby Cockerille
Writer Photographer Videographer

If you are interested in nominating REALTORS® to be featured in the magazine,
please email Wendy@kristinbrindley.com.

(Ebank

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views

of The N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within To view our magazine online, visit ! : :
the DC Metro Real Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, demetrorealproducers.com and look Loan approval is subject to credit approval and program guidelines. Not all loan programs are available in all states for all loan amounts.
neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies. for “magazine” or scan this QR code @ Interest vates and program lemms are subject fo change. without notice. Visit usbankcom fo leam move aboul U5, Bank products and

e S2vices. Morigage, home equity and credil products are offered by LS. Bank Mational Association. Deposit products are offered by

(Password: connectheredcrp! ) Lenper LS. Bank National Association, Member FDIC ©2021 U.S, Bank 283401
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Northwestern Mutual

PARTNER. PLAN. PROTECT. PROSPER.

Learn how we offer customized solutions designed
for DC Metro Real Producers like you.

Herbert Valentine Kelly, Il
Financial Advisor

8484 Westpark Dr. Suite 700
McLean, VA 22102

lUXUM W[M—@KMNMW Al KE%—H([E fVEMﬁ

COVERED

Save your clients
by getting
them ¢

Enrcll them in the new

- CONSIDER ITHADIED!

At Rescue Event Planning, our mission is to take
your biggest visions and turn them into an
elegant, stress-free, well-organized unigue event.

We strive to focus on our client’s best interests
and needs while providing affordable,
high-quality event planning, event decor, and

management services.

One client, one event,
one experience at a time,

Dear DC Metro Real Producers,

Given the recent tragic events in
Ukraine, the freedoms I enjoy wak-
ing up to each day in America have
been top of mind lately and make
me feel more grateful than ever for
the sacrifices others have made to
protect our sacred liberties. Living
on the doorstep of our nation’s cap-
ital, I often reflect on our country’s
incredible grit as we went from being
the underdogs to becoming the pow-

erhouse we are today.

As you go about your Fourth of
July BBQs, picnics, and fireworks,
my hope is that you will pause to
remember all of the courageous
men and women that came before
us, many paying the ultimate price
to ensure the privilege of celebrat-
ing true independence this holiday.
Nothing great is easily won, and I

believe our Real Producers can relate

» pliplisher’s note

Speaking of celebrations, I am really
looking forward to our upcoming
Casino Royale event this week! We
still have a few spots left at the gam-
ing tables for last-minute RSVPs, so
please be sure to sign up ASAP and
wear your best James Bond-inspired
attire as we gamble for a great cause
on July 12. All proceeds from
our Texas Hold ‘Em journey
will be donated to Love Justice
International as we aim to save
500 lives from being trafficked
this year. What better cause
this month than giving someone

their personal freedom?

Be sure to check out our DC Metro
Metro May Mastermind photos on
page 18, and thank you to all who
attended this educational event to
benefit LJI!

In addition to feeling grateful for
being an American, I feel especially

blessed to be on this wonderful

INDEPENDENCE DAY!

journey with our Real Producers
community. Thank you to our tal-
ented, diverse group of top agents and
preferred partners for helping make
our DC Metro sandbox a friendlier

one in which to work and play.

Have a happy and safe Fourth with

your loved ones, and see you soon!!

Owner/Publisher

DC Metro Real Producers

313-971-8312
Kristin@kristinbrindley.com
www.dcmetrorealproducers.com

ENTREFRENME

consider it handled. g :!" e 3 to that hard truth.

" MELISSA JAKES cco ~_ 301-798-4489

rescueeventplannl"g'com What are some of your all-time favorite songs about America?

~[f] @rescueeventplanning. ~Melissa@rescueéventplanning
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Your client found their DREAM HOME,
but have they found their DREAM INSURER?

}} special events s Goosehead Insurance takes care of your customers, offering a
o | choice of insurers and excellent service at competitive prices.

SERVICES INCLUDE:

s E E Yo U I H E R E! = HOME, Auto, Umbrella, Valuable Items, Boats, Recreational Vehicles
Discounts for HOME & AUTO Bundle

DC METRO REAL PRODUCERS PRESENTS

6 PM-9 PM

*See your email for
details and your

exclusive invitation! (3 Tastoe e - o
| \ " JENNIFER LINDSAY cpcu

AGENCY OWNER : License # 99951574

=y goosehead () $3
INSURANCE Quote! EI&CH

(202) 558-0530 - jennifer.lindsay@goosehead.com
jenniferlindsayinsurance.com
K1 ©@GooseheadlnsuranceJenniferLindsay

ffﬁ-\:‘)w [IN BRINCLEY

All proceeds from this event will be donated to charity.

For information on all DC Metro Real Producers events,

email info@dcmetrorealproducers.com.

7200 Wisconsin Avenue, Suite 500 Bethesda, MD 20814

Licensed in MD, VA, DC, PA & DE. Referrals can be made across the United States.




P> we ask...you tell!
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MELINDA ESTRIDGE

Long & Foster Real Estate

The biggest impact on our business was net-
working with other top agents from around
the country to assess what they were doing,
taking those ideas and making them our own.
Other parts of the country were much further
advanced than our state. I was one of the first
agents to hire an assistant and then a buyer’s
agent, a very new concept in our area. It was a
game-changer. In addition, having a great coach
to keep us accountable and continuing to grow

and hone our business practices was invaluable.

CARA PEARLMAN

Compass

T have taken a ton of classes and participated in
various coaching programs since I began my real
estate career 19-ish years ago! My favorite and
most impactful one I have attended thus far is

the “Ninja Installation.” It is a game-changer!

I am also still in coaching with the Tom Ferry
organization, which is helpful for ongoing
accountability, and I have found that helpful in
different ways. I am constantly reading, listening
to podcasts, and attending smaller local training
that our office offers. I think of myself as a “for-

ever student” and love learning.

MARJORIE DICK STUART

Coldwell Banker Realty

Ilearned how to be a strong listing agent from
Floyd Wickman. Best interactive class I ever took,
twice! So important in these difficult markets

where so many buyers’ agents are struggling.

PEGGY MAGNANELLI
RE/MAX Results
Brian Buffini, hands down. I love his system of

doing business ... 85% of my business is by referral.

KRISTIN BRINDLEY

DC Metro Real Producers

Some of the best coaching I've ever had is from
Tony Robbins. Walking on Fire was a good
time! I also enjoyed Darren Hardy’s “The Hero’s
Journey.” It’s a great course. And I've had my
coach with Southwestern Consulting for five

years now.

Schedule with NPI Inspections for so

PROVIDING PEACE OF MIND,
ONE HOME INSPECTION AT A TIME.
What Do We Offer?

Residential/Home Inspections (Buyer's Inspections)
Prelisting Home Inspections (Seller’s Inspections)
New Construction (Pre-closing Inspections)
Builder's Home Warranty Inspections

much more than a HOME INSPECTION!

=
s
une Ty

NATIONAL
PROPERTY
INSPECTIONS

\

www.npinspections.com

240-409-3711¢)

Locally Owned Franchise
MD Lic. #31227

Family Owned & Operated For Over 36 Years
FREE

In-Home

Estimates :'

BARGAIN MOVERs

FAMWY ONMED aag cppnes:

I 301.685.6789

www. BergainMoversinconm
= L=

Established in 1982 and located in,
Gaithersburg, MD, Bargain Movers
is one of the most trusted local
moving companies in the DMV.

RESIDENTIAL & COMMERCIAL
LOCAL & LONG-DISTANCE

%" 301.685.6789

7579 Rickenbacker Drive, Gaithersburg, MD 20879
www.bargainmoversinc.com

L0 8 8 & ¢

CHECK OUT OUR
5 STAR REVIEWS ONLINE!
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Full-Service Pest Control Campanyspeclallzmy
in Ants, Termites & M &Masqmtaes

pestpres

| We'll get rid of what's bugging you®

e

-
on any annual program

Must mention ad.
Exclusions may apply. Inquire for details.

Y

» WDI Inspections

* VA, MD & DC

o 10+ Years of Experience .

* Members of the NPMA & the Virginia
Pest Management Association

Call us today for a FREE quote!
703-665-4455

. WHAT DOES EVERYONE SAY ABOUT
WORKING WITH CAMILLE?

SHE ALWAYS ANSWERS!

NEED A LAST MINUTE HOME WARRANTY? SHE ANSWERS!
CLAIM NEEDING ASSISTANCE? YES! SHE WILL ANSWER!
UNSURE OF WHAT THE WARRANTY COVERS? CAMILLE
ALWAYS ANSWERS!

HWA OFFERS MORE FOR YOUR CLIENTS!

[¥ FREE LISTING COVERAGE

B uPTO $5,000 TOWARDS
HVAC ALONE!

. OMNLIME ORDERS AND CLAIMS

NO AGE RESTRICTICNS ON
APPLIANCES AND SYSTEMS

"We understand that every home is found or left in
different conditions; that is why putting together a

J custom cleaning plan for each home is important to us.”
- Alejandra Zelaya, Owner

Fﬂlmﬂh Monticello
o HWAhomewarranty.com

Camille.perhacs@hwahomewarranty.com

Some exclusions apply, see contract for details by visiting our website (3o|) 519-8035 I FRESH-HOMECLEANING.COM

16 - July 2022

JUMBO ADVANTAGE PROGRAM

Real Homebuying Requires

Real Financing Options

Skip Clasper of Sandy Spring Bank
presents our
Jumbo Advantage Loan Program
with No Investor Overlays
97 % financing up to $1,000,000 loan amount
95% financing up to $1,250,000 loan amount
90% financing up to $1,500,000 loan amount

Program highlights include:

e Please inquire about reduced PMI
e Available for Single Family and PUDs
e Available for Second Homes and Two unit Primary Homes

This product is available for Purchase and Rate/Term Refinance.

Skip Clasper y

Sales Manager, Vice President Sandy Spring Bank
NMLS # 197304 From here. For here.
301.928.7523 ®
sclasper@sandyspringbank.com Bethesda

7550 Wisconsin Avenue v

Bethesda, MD 20814 TOP

Terms and Conditions Apply. Member FDIC. Sandy Spring Bank PRODUCER
NMLS # 406382. © 2020 2022

APPLY NOW at SSBSKkip.com
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DC METRO REAL PRODUCERS’

What an inspirational and educational event our
Fourth Annual May Mastermind was! We had an
amazing time at the Bethesda North Marriott raising
money for a great cause and simultaneously learned
about influence, leadership, and leverage in our
market. Thank you, from the bottom of our hearts, to
all the DC Metro Real Producers, preferred partners,

and our brilliant speakers who participated!

Through the live auctioning of our speakers, DC
Metro Real Producers raised over $18,000, with

all proceeds going to Love Justice International to
prevent human trafficking. Our goal is to save 500
lives through LJI this year, and we appreciate your

continued support!

A huge thank-you to our event sponsors, Alchemy
of Money, Intercoastal Mortgage, Town

& Country Movers, Cinch Home Services,
Perry Moving, and Four Sales Ltd., as well as
HD Bros and Ryan Corvello, for capturing this
event on film. You are all absolutely amazing and
sincerely appreciated ... we couldn’t have done this

without you!

Check out photos from the Mastermind on the

following pages and also on our new Facebook

18 - July 2022
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page: www.facebook.com/kristinbrindleyrealproducers. If you

were one of our Top 500 attendees, be sure you join our new,
private Top 500 group today and tag yourself and your friends
in the pictures!

We can never express enough gratitude for our preferred part-
ners — we simply could not do what we do without your tremen-
dous support. Thank you again for being part of our special DC
Metro Real Producers community. As always, it was great seeing
everyone and connecting again as a community. We look forward

to seeing you again soon at our upcoming Casino Royale event!

For more information on all DC Metro Real Producers events,

please email us at info@dcmetrorealproducers.com.

Tha Alchemy of Monay®

\

C‘| nch MOVING & STORAGE {30

13T METRO

’ MAY 13, 2_022

-—
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TOWN & COUNTRY
MOVERS, INC. €2

ransifions §

REALTORS...
The DMV’s top mover for over 40 years. DO YOU HAVE
Let our family move your family. A HOUSE
Call today for a free estimate! _ 2?5 EIEE WITH
Tn‘p'N&t C'UHTFﬁ | e 0 -‘I sell it faster!
HovE 45 e | & A
all i Start your fully-integrated

partnership today! Give us a call. We can SORT, LIQUIDATE, DONATE and RECYCLE Household ltems
We'll have the home broom swept and back in your hands in a few weeks!

Rockville@CaringTransitions.com RELOCATION | DOWNSIZING | DECLUTTERING | ONLINE AUCTIONS

A ¥ N
lr--!'rfql;tJll.lv_-ﬂl"-"....... Lo

301-670-4600 | 800-683-6683

www.townandcountrymovers.com

(301) 683-7363 WWW. CarmgTransntmnsRuckwlle .com Joio "Jolm" Moreira @

& L. Franchizing Syste e Il righits TesEry CRTS

F'GENUINE LEADS
e /ITH;VIDEOS!

-

Email me for a FREE

[‘ “(nansfjonm each space it an unfjongetialole expenience.” VIDEO MARKETING GUIDE! %

« Pay at Closing - Experienced Team of Designers PAMELA DUBOIS
i DREAM REAL ESTATE TV
301-674-4804

pameladubois.com | pamelal0Ok.com
pamela@dreamrealestatetv.com

» 30 Day Minimum  * Realtor Loyalty Program |t

TOWN & COUNTRY s S
STAGING o R
RO N = Visit us online at townandcountrymovers.com/staging " DREAM REAL ESTATE TV
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words by wade

By Wade Vander Molen

A Brad Rozansky live home seller’s seminar. (Photo used with permission of The Rozansky Group at Compass)

3 EVENTS

Every REALTOR' Should Be Doing to

GENERATE BUSINES

Coming to you this month with some
marketing strategies that aren’t tech-
nology focused, but are, instead, in-
person-focused... Technology allows
us to leverage our time and get our
value messages out to as many people
as we can, but in-person events serve
as conduits to get face-to-face with
people with whom we want to do
business. There are REALTORS® who
shy away from large speaking oppor-
tunities, but others see it as a great
chance to share their value directly to

their target audience. There are three

24 - July 2022

specific speaking events that can help
agents create business for themselves

right now.

Home-Selling Seminars

With the market shifting, we all know
several people in our database or
farm who could benefit from selling
their investment property or primary
residence. The goal is to get face-to-
face with them to explain why now is
a good time to sell and how you and
your real estate team can make their

home sale easy and profitable. I would

reserve a local neighborhood club-
house, library, or local restaurant and
start inviting your database and social
media following (minus the Realtors).
Invite your favorite vendors to partic-
ipate and sell the team. The average
homeowner may not be aware of the
current market shift and why selling
can benefit them. Doing this will help

you grow your listing business.

Downsizing Seminars
The other major demographic of home-

owners that could greatly benefit from a

home sale is the downsizers — homeowners
who have lived in their primary residence
for many years and finally want to “cash out”
of their largest investment. A downsizing
seminar is similar to the home-selling semi-
nar but targets a very specific demographic.
The goal is to show them not only how they
can benefit from a home sale in this market
but how you and your team can assist with
the transition process. Having lived most

of your adult life in the same home, parting
with it comes with several challenges, from
decluttering to the emotional toll of leaving,
but the downsizing seminar gives you the
chance to convey your value to alleviate

their concerns.

Client Appreciation Events

One of the questions I ask Realtors when
I meet with them is, “Have you ever done
a client appreciation event?” I ask this
because, as we emerge out of the COVID
era, it is a great event to get back in front
of your past clients and sphere of influ-

ence. These events don’t need to be super

expensive and over the top. I have
client appreciation events at local
parks, bowling alleys, and Top
Golf. I would bring note cards
with every person’s full contact
information and make them verify
the information when they arrive.
If their phone number or email has
changed, they will tell you! This
allows you to update it correctly
in your CRM. The name of the
game is to grow new relationships
and expand existing ones, and this

event will help do that.

With the market shifting, it is
more important than ever to not
only grow your business by target-
ing would-be sellers but keeping
your database close to the chest as
every buyer and seller referral is
very important. Let’s get face-to-

face with your target audience!

Wade Vander

] fTi- Molen is the

director of sales/
\% marketing for
4 Stewart Title in the

Northern Virginia/

Washington, D.C., area and has

been in the title industry since
2005. Wade helps real estate
professionals with all facets of
their marketing and teaches

a new, sustainable business
model to help them grow their
businesses. You can visit Wade
at www.DCTitleGuy.com.

S MOLDGONE
-

10‘%, MILITARY

DISCOUNT

We appreciate our heroes and would
like to offer a special discount to all active
duty and veteran armed forces members.

o

CALL TO SCHEDULE YOUR SERVICE TODAY!

240-970-6533

mike@moldgone.net ¢ moldgone.net
2508 Locustwood P, Silver Spring, MD 20905
FAMILY-OWNED « NON-FRANCHISED

MIKE MULIERI

Chief Operations,
Financial Officer
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PROTECT THE INVESTMENT

HORAE WA R R ANTY COMAPANY

*FREE COVID-19 SANITATION TREATMENT*

YOUR IHOME IS ONE OF
YOUR BIGGEST

INVESTMENTS... PROTECT
I'" WITH
PTI WARRANTY!

OUR 1-2-3 PROCESS NO IOB I5 TOO SMALL

We have a defined process for sorting and
donating your items to a robust network of local
municipalities and non-profit erganizations. Qur
objective is te maximize what can be recycled
and donated and minimize what ends up in the
landfill. Our entire brand is built around this
process!

LIGHTNING QUICK TURNAROHND

Qur size allows us to turn around projects in
hours or days, making you look like a hero

to your client! Is your listing going to closing
tomomow? Don’t womry - we've got you covered
today!

HOME PROTECTION I5 OUR
PRIORITY

Qur professional haulers will protect the doors,
floors and banisters so that you don't have to
worry about one project turning into multiple.
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(307) 841-8566 - WIW.123JUNK.COM

Qur volume based pricing means that you only
pay for what we haul away.

WE'RE A REAL ESTATE FOCHSED
BUSINESS

We understand how emotional and stressful a
real estate transaction can be and we thrive in
making our clients feel comfortable with letting
their stuff go.

WE’RE A REFERRAL BUSINESS

Seventy percent of our business comes

through referrals from previous clients and
local business partners. We believe this is a
testament to the quality of our services and our
commitment to the client experience!

HE'E m Kevin Wheeler Bryce McCown:

We're a local, independently owned business Rmi’i‘;;‘i‘f;‘::ﬁ o B 1':“;_“1121?1 -
servicing only the Washington DC Area. o S ENE. 20 S

@ & O

T-PONATE 2 - RECYCLE 3 - PISPOSE

If you would like to find about personalized
coupons for you cllents, please reach out
to one of our team members:

STREAMLINE

PROPERTY MANAGEMENT

A'PARTN

YOU CAN?
TRUST

ng Multiple Rental Properties

g High-Quality Rental Properties

Contact us today to learn more about our
comprehensive management services or our
available units. We would love to hear from you!

SCOTT GOLDBERG
CEO & General Counsel

Fun Fact: Can juggle 3 round objects of identical size for almost 5 seconds

Scott@StreamlineManagement.com
(301) 237-4950
streamlinemanagement.com

Favorite Restaurant: Olazzo in Bethesda




marketing

By To

GROW YOUR

PERSONAL &

PROFESSIONAL
BRANDS

Your personal and professional brands are all professional brands, you will first need to define
about how you present yourself to the world, and your goals. Knowing your goals will allow you to
developing them in the right way will help you stay =~ make the changes necessary to progress in your

successful in all parts of your life. Whether you've desired direction.

been in the real estate business for 10 months or 10

years, it’s important to spend time developing your Dress for Success

personal and professional brands. As an agent, there’s a lot of overlap between when

you’re at work and at home. Because of this, it’s

you’re dressed and feel put together,
you will take your day more seri-
ously, giving you the boost you need

to get everything done.

Curate a Consistent Profile

One of the most critical aspects of your
brand is how you appear to your clients.
You want to come off as polished,
professional, trustworthy, helpful, and
respected. Stay active on your social
media profiles to help this reputation
extend beyond face-to-face meetings
with your clients. You don’t have to
update your pages every day, but having
a curated brand with professional con-
tent will go a long way when someone

looks for your profiles online.

Think About Overlap
As an agent, your schedule is con-
stantly changing. You go from not

working to working in a matter

of minutes, and you’re con-
stantly fielding calls, emails,

and questions. There’s a lot of
overlap between when you’re at
work and when you’re at home.
Because of this, it’s a good idea to
stay dressed, ready, and on top of

things for when duty calls.

Keep Learning

Continue your education by
attending classes and workshops
or obtaining new certifications and
licenses. This is an excellent way
to stay at the top of your game and
develop your personal and profes-
sional brands. As you continue to
learn, you will be putting your-
selfin a more favorable position

to advertise yourself and your
services, allowing you to help your

clients better.

With more than 25 years
of experience, Todd
Lebowitz is CEO and
Owner of My Marketing
Matters, which he runs
with his business partner
Ram Devaguptapu. Together, they
have grown the company to be a

recognized leader in real estate mar-
keting with more than 20,000 clients
locally, regionally, and nationwide.

ABOUT MY MARKETING MATTERS
Since 1982, My Marketing Matters
(MMM) has helped clients create and
implement effective marketing solutions
to reach their business goals. MMM is

a full-service real estate marketing firm
located in Gaithersburg, Maryland, with
clients across the Mid-Atlantic region
and nationally. MMM has grown to be

a leading marketing vendor offering
innovative print products and custom,
on-demand marketing materials through
their design portal.

marketin

design | print | mail

Web-to-Print Platform

Easy and fast online ordering for all
your marketing materials through our
web-to-print platform.

v Choose from one of our customizable v Find our full product and service

gmatters

Local, regio

We've launched our new website to
assist our clients in reaching their
business goals.

nal, and nation

MyMarketingMatters.com

templates offerings online

v Upload your own designs
v’ Print, ship, and mail on-demand

v Easily accessible pricing information
v FAQ’s, info, and support

al: Mailing list

s for every market!

@

List Manager

Our new list manager lets you create
targeted lists for a neighborhood, or
even from a single address.

v’ Create, maintain & edit lists right in
our system

v Improved data = Better deliverability

v No charge access, FREE!

POWERING PRINT + PRODUCTIVITY SINCE 1982

Define Your Goals

To best determine how to tailor your personal and
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an excellent idea to be dressed, ready, and in a

professional mindset for when duty calls. When

Get started on your next project today!
mymarketingmatters.com | 301.590.9700
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Guaranteed quality repairs & renovations
— no matter the circumstances

With our one-stop solution, you can order and complete any home improvement
project with just a few clicks — no matter the home or the timeframe.

=
= TN
Provide us with your project We'll send a line-item cost Book with a click! Our work is
details online estimate to your email within a day backed by our one-year warranty

T-"UNCHLIST %ﬁ

punchlistusa.com/rp

DC METRO

TROYCE GATEWOOD
TROYCE GATEWOOD & PARTNERS
KELLER WILLIAMS REALTY CENTRE
“I don’t cherry-pick leads. Everything
here is fair. We’re all working side by
side. I want to develop the agents and
help them identify their brand within
our brand. I want to create a culture

that cares for one another.”

“Do what you can, with what you've got, where you are.”

—Squire Bill Widener

ERICKA S. BLACK
COLDWELL BANKER
RESIDENTIAL BROKERAGE

“All young people should read Rick
Dad, Poor Dad before deciding on

a career path. That book is truly
the catapult to creating the life you
always wanted to live; you just need
to change your mindset and realize

success is freedom ... the freedom to

make your own choices. But the most important thing to do is not

to focus on the money in real estate. You need to genuinely care

about the person you’re helping, and the money will follow.”

DELANEY BURGESS

GAIL NYMAN GROUP

RE/MAX UNITED REAL ESTATE

“It’s you against you; I'm just compet-
ing against myself. I literally think
about this every single day.”

“Success is doing what you love and
being genuinely happy day to day. When
you're happy and doing what you love,
every day is a blessing.”

SAL RTHANI

NHABIT REAL ESTATE CO.

“As soon as anyone heard about my
recent arrival from Dubai, followed by
my background and the purpose of my
Uber driving [to learn the areal], they
loved it, and it opened doors. Within
only three months of Uber driving
and putting 10,000 miles on my SUV,

I picked up my first transaction for

purchase in Anacostia.”

Favorite quote: “Whatever doesn’t kill you only makes_you stronger.”

A Word from Our Preferred Partner:

i

KAYLA PEREIRA

TOWN & COUNTRY MOVERS

“We're still all about being fam-
ily-owned, so I'm here to build
relationships. Lunch and learns, one-
on-one with agents, connecting with
them to talk about our services. And
it’s not just moving — we do moving
and storage, as well as staging. Many

of the agents in Real Producers know

that we have a great reputation. We go above and beyond for

their clients so they can feel comfortable and proud to refer us.”
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KAYLA
PEREIRA

TOWN & COUNTRY MOVERS

Old-School Values, New-School Vision

P» partner spotlight

By Zachary Cohen
Photos by Aaron Lebo

Town & Country Movers Inc. is a
family-owned company based in the
Washington, D.C., metro area. Since
1977, the company has grown from
a small, local moving business to a
nationally recognized, independent

moving, storage, and staging company.

Over the years, Town & Country
Movers has made a name for them-
selves in the real estate world as well.
In 2017, they expanded into staging

services and are now positioned to
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provide a wide variety of services

during a real estate transaction.

Town & Country Movers’ track record
shows a consistent focus on growth.
This pattern continues with the hire
of Kayla Pereira, who joined the team
as the director of marketing in June
2021. She’s bringing in her expertise
in what she calls “guerrilla market-
ing,” as well as a renewed focus on

technology-based solutions.

It Runs in the Family
Kayla’s parents have run a property
management company since she was

a young child. She grew up helping

them out in the business and later took
on a full-time role as a leasing agent.
After graduating from Mount St. Mary’s
University, Kayla dove into property man-

agement and found a love for her work.

“I fell in love with it ... until COVID

hit, and it was more difficult to lease a
luxury apartment,” Kayla explains. “So

I went off to get a different job as an
account manager for property develop-
ment.” There, Kayla would connect with
lenders and real estate agents. And while
she enjoyed the work, to an extent, she
was, admittedly, bored. Stuck in an office
all day, she missed connection and

personal interaction.




From left to right: Jason Bass, Ryan Bass, and
Kayla Pereira, of Town & Country Movers.
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“That’s when I came across Town &
Country. It sounded aligned with what
I'was doing in the real estate realm. I
already had my own connections that I

felt I could bring to the company.”

After talking with the owners,
Kayla was brought on board. Her
role as director of marketing is to
help guide Town & Country Movers
into the future.

“We're still all about being fami-
ly-owned, so I'm here to build relation-
ships,” Kayla notes. “Lunch and learns,
one-on-one with agents, connecting
with them to talk about our services.

I’'m the guerrilla marketer. I'm more

EEISS

focused on going out to speak to agents
one-on-one, introducing the company,

and introducing myself.”

More than Moving

As the economy and the real estate
market continue to boom, Town &
Country Movers’ business is flourish-
ing as well. Their staging business,
founded in 2017, has become an inte-

gral part of their work.

“It’s not just moving — we do moving
and storage, as well as staging,”

Kayla explains.

One unique feature of Town &

Country Movers’ staging division is

their loyalty rewards program. It was
created specifically for REALTORS®;
they earn points for each stage, and

points can be redeemed for free stag-

ing services or gift cards.

Stepping Into the Future

A focus on family values, combined
with a scalable operation, allows Town
& Country Movers to provide the best
of both worlds — the personal care of
a small organization coupled with the
myriad of solutions that only a large

company can provide.

“Many of the agents in Real Producers
know that we have a great reputation.
We go above and beyond for their cli-
ents so they can feel comfortable and

proud to refer us,” Kayla says.

When Kevin and Dodi Bass founded
Town & Country Movers in 1977, they
did so with the vision of incorporat-
ing family values into the moving and
storage world. For over 40 years,
Town & Country Movers has been a
family-owned and operated business.
As the company looks into the future,
they do so by first remembering their
values. They understand that if they
treat their partners and clients like

family, the rest will follow.

Town & Country Movers services

the local markets of Maryland, D.C.,
and Virginia, has long-distance
capabilities in all 48 states, and
offers international moving services.
For more information, please visit
www.townandcountrymovers.com.

DC Metro Real Producers - 35



Providing Thorough Home Inspections,
One Satisfied Client At A Time!

* Comprehensive & Detailed Inspections
* Professional & Personable Service
* Radon Testing

KENNETH COX

0: (202) 298-7868
C: (202) 413-5475
kencox1@mac.com

Over 5 Billion in Real Estate Inspected

We are committed to
raising the standards of
your client's home inspection.

PO Box 5642, NW

CONTACT US TODAY! Washington, DC 20016

KENNETH COX & ASSOCIATES, LLC

JOHN SCHWARTZ
PARTNERSHIP DIRECTOR

LET'S CONNECT!

schwartz@hdbros.com
(202) 215-9962
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WORLD CLASS
ERVICE

AtiLegacy Settlement Services, we care
deeply about providing value to our
realtor and lender partners.

Welmakeltiourmission to provide value
oo uRbYy tailoring our services to your
PUSiness'siunigue needs and using the
foo|statiourdisposal'to help you grow

alongside us.

v

LEGACY | ™
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Morgane Barry

Licensed Title Agent
Legacy Settlement Services, MD DC VA FL

2936 O'Donnell Street, Baltimore, MD 21224

8659 National Pike, Suite P, Ellicott City, MD 21043
2000 Pennsylvania Ave NW, Washington, DC 20006
7315 Wisconsin Ave, #400W, Bethesda, MD 20814
201 N. Union Street, Suite 110, Alexandria, VA 22314

morgane@legacyfortitle.com
919.441.1848
www.legacyfortitle.com
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agent spotlight

By Jess Wellar -
Photo by Ryan Corvello

If you’ve ever wondered if a book can
really change a person’s life, wonder
no more ... Ericka S. Black is living
proof of the power of the pen to

change one’s mindset.

“I was going to school to be an attor-
ney, interning in an attorney’s office,
and one day, I looked over at my
boss’s book collection and saw Rich
Dad, Poor Dad just sitting there on his
shelf. I was curious, so I picked it up
and started reading ... and it all made
sense to me that I could achieve that

same financial freedom too!”

Ericka was inspired and took author
Robert Kiyosaki’s words to heart,
immediately implementing an
aggressive saving strategy while still
a freshman at North Carolina Central
University. Born and raised in Rich

Square, a small, ‘two-stop-light town’

in rural North Carolina, Ericka notes
she came from humble beginnings and
was always determined to succeed so
she could provide for her family and

give back to her community.

“I started working like crazy, taking
all these small, part-time gigs, focus
groups, odd jobs, you name it!” she
laughs. “But I was able to save and
buy my first house when I turned 24,
and by the time I was 25, I was the
proud owner of two houses. And then
I thought to myself, i/ can be a real
estate investor and liberate myself’
with financial freedom, why not be a
real estate agent and help others enjoy
that same sense of independence and

generational wealth creation?”

Ericka went on to graduate from
NCCU with a bachelor’s in sociol-

ogy and a master’s in public

Photos by Ryan Corvello
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administration. She received her

real estate license in 2012 and began

selling part-time while working at
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AND I'M THEIR

Ericka S. and Anthonio Black in front of their house that Ericka bought while she
was in college. (Photo by Amanda Andrade-Rhoades/The Washington Post)

the North Carolina governor’s D.C.
office for several years. But when the
governor lost the next election cycle,
Ericka decided it was time to go all-in

in real estate in 2014..

“It was scary to make that decision
and take the big leap, but I knew it was
sink or swim, and I decided to swim.

I grew up in an economically disad-
vantaged household. I didn’t want to
struggle; I wanted the freedom to be
successful, travel, save and give back...
I also loved the stability and spending
time with my family, so I got to work

as an entrepreneur,” Ericka recalls.

Ericka credits her grit and determina-
tion for helping propel her career, as
she is currently ranked number 1 in
the D.C. region of 11 Coldwell Banker
offices for the Mid-Atlantic Region,
based on sales volume. Last year,
Ericka helped over 50 families find
their dream home, closing approxi-
mately $26 million in sales, and says
she doesn’t plan on resting on her

laurels this year either.

Ericka was also appointed by Mayor
Muriel Bowser to the District of
Columbia Real Estate Commission
in 2019. “This commission of elected
members helps regulate real estate

licenses and protect consumers by
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upholding D.C. real estate license
laws,” she explains. “It’s a role I
enjoy and take very seriously. But,
first and foremost, I love helping my
clients learn about investing in real
estate to build wealth so they can

better their lives.”

“I think a lot of agents are in this busi-
ness for the money,” Ericka continues.
“But I actually care about my clients...
I care if this is a stepping stone house
for them or a dream home. I don’t
treat a sale as just another transac-
tion, I look at each home as a building
block, and I’'m their financial wealth
advisor, of sorts. I just love when my
clients tell me I made them feel like
they were my only client, no matter

the selling price point.”

When Ericka isn’t advising and edu-
cating clients about personal finance,
she has plenty of other passions to
keep her days filled to the brim —
spending time with her husband,
Anthonio, and their adopted black
lab, King, hanging out with other
family and friends, singing at her local
church, and supporting local charities

and organizations.

Ericka says she is all about giving back,
and when she wins, everyone in her

community wins. “When I became a

| DON'T TREAT A SALE
AS JUST ANOTHER .
will allow one to two
TRANSACTION, | LOOK i e
individuals annually to
AT EACH HOME AS A
BUILDING BLOCK,

FINANCIAL WEALTH
ADVISOR OF SORTS.

2020 recipient of NCCU’s
40 Under 40, I started a
scholarship to commem-
orate the honor; the 40

Under 40 endowment

receive funds in perpetu-
ity,” she explains. “I want
to continue to give back
and create scholarships
and endowments, and
I'want to make more
money so I can make

more of a difference.”

As Ericka looks to the future, she
hopes to continue to grow her business
to allow for even greater philanthropic
efforts and recommends all young
people read Rich Dad, Poor Dad before

they decide on a career path.

“That book is truly the catapult to
creating the life you always wanted

to live; you just need to change your
mindset and realize success is free-
dom—the freedom to make your own
choices,” Ericka advises. “But the most
important thing to do is not to focus on
the money in real estate. You need to
genuinely care about the person you're

helping, and the money will follow.”

Photo by Ryan Corvello

FIX FIRST,
PAY LATER

From repairs and refreshes
to whole-home renovations,
homeowners pay nothing
until their home sells.

Learn more with our free on-demand

curbio.

UroIO

Let us do the work for you.

POWERED
BY TECH

A modern home improvement
experience that gets you from
proposal to listing 60% faster,
and with peace-of-mind.

TURNKEY
CONCIERGE

Your dedicated Curbio team
takes care of every detail from
proposal to punch-list, saving
you hours and hassles.

overview webinar!

Com




For New & Next Level
Real Estate Investors
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) properties a selling edge.” ~Realtor
Title Services - Real Estate Settlements - Notary Services
Property Transfers - Deeds - Reverse Mortgage Settlements L , N & W |
Purchase, Refinance and Short Sale Settlements e R ey

Witness Only Closings You never get a second chance‘;;:
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Looking for an Experienced Title Attorney to make a W[WWM LYy

to Close Your Next Transaction? === ot us transform your client's home /=
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into a showplace that sells itself!

—

Eileen Asamoah | Founder & Principal | easamoah@comcast.net | 301-379-0367
www.ontimestaging.com | 6710 Laurel Bowie Rd, #921 | Bowie, MD 20715

P~ AN

Contact us today!
600 Jefferson Plaza #4

MD 20852 | 301-528-1111
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By Chris Menezes
Photos by Ryan Corve

RIHANI

BREAKING
BOUNDARIES

Sal Rihani has a certain tenacity, an
unrelenting courage that enables him to
face challenges head-on. This cour-
age, over the years, has grown into a
voracious appetite for adventure, which
he feeds both personally, with travel,
and professionally, with every client he
endeavors to help. His latest endeavor
includes being a father to his new baby
daughter, in addition to growing his
brokerage, Nhabit Real Estate Co.

While there were a few key moments
in Sal’s life that directly contributed to
his tenacious will and ultimate adven-
ture into real estate, he was born with
a certain amount of predetermined
adventure in his soul. While Sal’s
father’s family came to the U.S. in 1910,
Sal was born in Jordan and grew up in
Jedda, Saudi Arabia.

Sal’s father joined the rest of his family
in the U.S. in 1991, arriving in Boulder,
Colorado. Sal attended the University

of Colorado at Boulder with a triple

major in small business entrepreneur-
ship, marketing, and international busi-
ness. He earned a bachelor’s degree in
finance and started his career in public
finance/investment banking in Denver,

Colorado, as an analyst.

After working at his first job for 18
months, putting in 12- to 18-hour days
assisting a senior banker on a munic-
ipal bond deal worth $17 million, Sal
learned a valuable life lesson that
changed his mindset. Of course, this
lesson only occurred after catching a
potential mistake he made at the elev-

enth hour that put his job in jeopardy.

Sitting down with the senior banker
the next day, his heart racing with anx-
iety, Sal released a babble of profuse
apologies. Seeing how distraught Sal
was, the banker asked him a question.
“Sal,” he said, “what is the worst thing
that could have happened today?”

“I would be fired,” Sal responded.
“Then what?” he asked. Sal paused
and said, “I would brush up my
resume and look for another job.” The
banker asked again, “Then what?” Sal
said, “I’ll find one eventually.” Then,
the banker said something that for-

ever changed Sal’s perspective.

“Sal,” he said, “I would like to share a
story with you to give you some con-
text. I was infantry in Vietnam during
the war. As you might imagine, I saw
a lot of things during that time that I
will never forget. What I learned is
whatever doesn’t kill you only makes

you stronger.”

That last statement stuck with Sal and
created an almost fearless person who
loves to explore and push his bound-
aries to improve each day. Sal and his
wife have since hiked icebergs and
volcanoes, driven 100-plus miles in

blizzard conditions in the Arctic Circle,
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dined with monks in Bangkok, and con-
tinually seek life-enriching experiences,

including their latest — parenthood.

Professionally, Sal went on to become
an assistant vice president with
George K. Baum & Company and
eventually transitioned into financial
consulting, where he used his public
finance experience to help land devel-
opers. Sal also created, owned, and
sold several peripheral businesses,
including an insurance brokerage,

a consulting company, and a pest
control business in both the United

States and abroad.

Sal and his wife were living in Dubai
when they made the decision to
return to the U.S. and enter real
estate. The intent, according to Sal,
was to rekindle the connections he
made, both stateside and in Dubali, to
broker both individual and investment

transactions in real estate.

“We were planning to move to
Colorado after completion of my
wife’s program at Georgetown
University, but within three months
of living in the area, we fell in love
with the vibrant and diverse energy of
the metro area and decided to make

this home,” Sal explains.

As soon as anyone heard about

my recent arrival from Dubai,
followed by my background and
the purpose of my Uber driving,

they loved it, and it opened do

After deciding to stay in the D.C.
area, Sal pursued his real estate
license in 2015 and began searching
for the right brokerage. He recalls a
discussion with his first broker, who,
although he commended Sal on his
abilities, asked him how he expected
to guide his clients in this market

without having ever lived in the area.
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Taking this question to heart, Sal
remembered an article he read about
someone who sold jewelry out of

his car while driving for Uber and
resolved to become an Uber driver
to get more familiar with the area.
While driving people to and from
home or work, he’d ask questions
about their neighborhood and the

reasons they chose to live there.

“As soon as anyone heard about my
recent arrival from Dubai, followed
by my background and the purpose
of my Uber driving, they loved it,
and it opened doors,”
he says. “Within only
three months of Uber
driving and putting
10,000 miles on my
SUV, I picked up my
first transaction for a

purchase in Anacostia.”

Over the last five years,
Sal has generated well
over $200,000 of direct
revenue from commis-
sions and management
fees from the clients that
jumped in his car and
chose to work with him
during that time. Sal has

T

used that same outside-the-box mental-
ity and tenacious spirit growing Nhabit
Real Estate these past two years.

A virtual brokerage (since 2020) of
less than 20 agents that receive 100
percent of their commissions and
exceptional branding and marketing,
Nhabit Real Estate ranks within the
top 50 brokerages in the area. While
Sal says they still have a long way to
go as they carefully select new agents,
there is no doubt that, with Sal’s tenac-
ity and hunger for adventure, they will

continue to break boundaries.

A MOVERTAILORED TO YOUR HIGHEST STANDARDS.
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MOVING & STORAGE, INC.

e
M

@ Inspectionse

We're your FIRST REFERRAL because we
SET THE BAR for home inspections.
Add BPG Inspections® to your list of referrals now!

» Home Inspections (Phase 1, 2 and 3)
o New Construction (RNS)

e Radon

o Termite (DC & VA)

o Air Testing

+ Chimney Inspections (Level 2) ’
» Water Testing

» Sewer Scope Inspections

» Structural Engineer Evaluations

» FREE Infrared Scans With ALL Home Inspections
PRE-OFFER EVALUATIONS $400 WITH REPORT"

800-285-3001

100+ YEARS OF TEAM EXPERIENCE
Serving DC, MD and NOVA

24/7 Online Inspection Scheduling!

Visit ezo.bpginspection.com

BPGInspections.com
K1 @BPGDMV
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RYAN CORVELLO PHOTOGRAPHY

WHY CHOOSE TRANQUILITY +

The DMV's first certified Ring Installation team, securely
mount, install and defend your domain. Choose locks and
cameras in a system that works.bestsforyou and control it
from your device, anywhere in the world.

-

Book Your FREE

= Consult Today! - .
Tranquility tranq:”tyshs.cgm Real Estate Photography

240-994-5415 S in Maryland, D.C., and Virginia
info@tranquilityshs.com CE‘*"“”‘J Y 9

Fusion Photography
2D and 3D Floor Plans

Agent and Team Portraifs

"Think Smart, Think Tranquility”

4 Veteran Owned and Operated rin 5
Aloruned Hart
by NICK GRILLO 9 i

corvellophotography.com ¢ ryancorvello@gmail.com ¢ 757-685-2077

PROVIDING PEACE OF MIND
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DONATED THIS YEAR TO HELP END MODERN-DAY SLAVERY.

N2<=

GIVES That's why The N2 Company - e L v/ Facilitate real estate purchases, construction, refinances, or equity loans
the company behind this publication MONEY TO FREE 2 SLAVES p ’ ’ ’ quity .

and 850+ others like it - is financially FROM CAPTIVITY.

committed to end human trafficking.

Prime Title Group provides:

\/ Comprehensive title services and professional settlement, escrow, and closing services.

Lawrence O. Elliott, Jr.
Attorney & Counselor at Law

A lawrence@primetitlellc.com

et (301) 341-6444
A GIVING PROGRAM BY m E* {6 Visit nZgiVeS.Com to learn more A - primetitle"C.Com RI E
THE N2 COMPANY = & about our giving program. 9701 Apollo Drive, ‘ ITLE G Ro U P

Suite 101 Largo, MD 20774 0 20+ Years Experience

Thanks to the businesses within these pages, our Area Directors, and readers like you, we're able to break the chains of this horrible reality.
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rSing star
By Robert Radin
Photos by Ryan Corvello

Burgess

Finding Herself
through Real Estate

Delaney Irene Burgess has been in real estate for
six years and has been a licensed agent for the past
four. She is a member of the Gail Nyman Group

at RE/MAX United Real Estate. For the last four
years, the team consisted of just Gail Nyman, Gail’s
husband, and Delaney. But just a couple of months
ago, the team grew to nine people and now includes
Delaney’s father, who followed her into real estate
and joined her team. “Because he saw how much

fun I was having,” she laughs.

In her short career so far, Delaney has already won
numerous awards and accolades. She made the

Top 40 Under 40 for RE/MAX in 2020, Top 20 Up
and Coming REALTORS® with Yahoo Finance, a
top-five REALTOR® on social media in Maryland,
and recently made the RE/MAX Hall of Fame. For
the past three years, Delaney’s been in the Platinum
Club with RE/MAX but just recently was elevated
to the Chairman’s Club.

Coming out of high school, Delaney worked as a
receptionist and as a server part-time. She was
very unhappy and says she realized she had to
make a change. So she started asking everyone if
they knew anyone who was hiring. Her mother was
working at a brokerage at the time, and an oppor-
tunity as an assistant for a new construction agent
opened up. “I literally took the job right away and
sat in the model homes. That’s how I got started,”
she recalls. “And then I realized, I'm actually kind

of good at this. Let me try to get my license.”

Delaney would go on to get her license and found
that real estate seemed to bring out the best in her.
Five or six years ago, she says, no one would have

believed she would end up in the service industry

because she was so painfully shy. “But real estate
got me out of my shell,” she says. “In the last two
years, I've found myself. I've definitely developed

into who I think I'm supposed to be.”

Delaney’s day begins at 4 a.m. and starts with going
to the gym for a workout, making a big breakfast,
and taking her puppy, Franklin, for a walk. Then,

she listens to motivational podcasts and relaxes

while waiting for the workday to begin.
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happy and

doing what
you love,
every day is

a blessing.

Delaney sold $29 million in 2020.
This surprised her, she says, because
she does not keep track of sales. “I'm
not a very competitive person,” she
says. Something Delaney says that
does motivate her is the idea that
“It’s you against you; I'm just com-
peting against myself.’ I literally think
about this every single day.”

Focusing on her clients rather than
sales is what Delaney says is key to
her success. And a game-changer for
her business, she emphasizes, has
been her team leader, Gail Nyman.
“She really has been just amazing and

a huge influence in my life.”

Delaney explains that what sets her
apart is relationship building. “My
clients become my friends, which is
my biggest thing,” she says with a
smile. “I go to their family parties and
their cookouts. And that’s definitely
something I pride myself on, that

I’'m able to become friends with all

these people.” Success, she asserts,
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is “doing what you love and being gen-
uinely happy day to day. When you’re
happy and doing what you love, every

day is a blessing.”

One of Delaney’s short-term business
goals that she’s excited about is to
increase her client touch. “I would like
to come up with a client loyalty pro-
gram where I send yearly gifts, birth-
day gifts, Christmas gifts, a contractor
list ... just stay more involved with the
clients who have multiple transactions
with me,” she says. “I'd also love to
make the Top 30 Under 30 for the
National Association of REALTORS®.”
Long-term, Delaney would like to have
a couple of investment properties and

start her own team.

Delaney gives back to the community
by donating to her church, NewLife
Calvert, and works with End Hunger,
providing food to the less fortunate.
She also works with Christmas in
April, which helps families with

needed renovations to their homes.

In just six years, Rising
Star Delaney Burgess is
a RE/MAX Hall of Famer.

One of her team’s plans in 2022 is
to donate to a different charity each
month. Delaney has chosen Project

ECHO, a homeless shelter in her area.

Delaney’s ultimate goal, she says,
is to continue to grow and to start
her own team of successful, top-

producing agents.

At the rate she is going, Delaney
will very likely achieve this sooner

than later.

¥

FULL-SERVICE MOVING SOLUTIONS
Senior Move Management = Space Planning & Design = Downsizing & Organizing
Packing, Unpacking & Settling In = Professional Moving & Storage = Donation, Disposal, & Dispersal = Staging

moyermovemanagement.com
CALL US TODAY: 301-685-7900 Maryland/DC - 703-740-9912 Virginia

REALTORS...HOW GAN WE HELP YOU AND YOUR GLIENTS?

WE PREPARE HOMES FOR SALE

Ashar Farhan

absolutebnc@gmail.com
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BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
FOLLOW US ON INSTAGRAM TODAY

@realproducers

FLOORMAX HELPS REALTORS SELL HOMES FASTER!

FLOORMAX now offers more
than floors! Ask about our
Home Improvement Services

Painting/Drywall

Carpentry

Electrical

Plumbing

Finished Basements

Bath & Kitchen Remodeling

Fireplace Surrounds

Landscaping/Yard Clean-up
...AND MORE!

=n a true partner to
business. They are

Carpet | Hardwood | Ceramic | Laminate | Vinyl | Refinish Wood Floors | Handyman

IMMEDIATE INSTALLATION: GET YOUR LISTING ON THE MARKET FAST!
Call Joe at 301.206.2200 or email at Joseph.Jafloormaxfloors.com
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The Alchemy of Money

THE WEALTH BUILDING PLATFORM
FOR REAL ESTATE ENTREPRENEURS

Bookkeeping | CFO Services
Financial Coaching | Investment Opportunities

This is phenomenal. It has helped my husband and me in so
many ways, both business and personal. We've made so many
changes in our business because of it, including opening an

investing holding account and increasing our investment
portfolio. | highly recommend this.
Katie Womble
CEO, Morgan Womble Group at Keller Williams

Brandon Green
Chief Alchemist

[ 202-567-7960

8 Unlock our FREE
Millionaire Planner

@ alchemyofmoney.co
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cover StO ry << My father asked me to take a real completely. She joined a team and

estate class with him. I thought, found success as a buyer’s agent.
By Zachary Cohen C e .
Photos by Angie Auth ‘Okay, I can do that.” I thought Eventually, she became an individual

he needed something extra to do agent, where she continued to earn
“Tt began with a sweet little because of his age. So I did it for recognition and accolades.

S tory,” Troyce Gatewood begins him, but it turned out he was doing
) ) it for me.” “One year, I went to an end-of-the-
with a smile. year party. The broker was giving
On the day of the final exam, out awards and saying all these
The year was 2004. After staying Troyce’s father never showed accolades and accomplishments of
up. Troyce passed her exam and the person being awarded, and they

at home with her children for - . ,
promptly transitioned into a career  ended up calling my name for the

several years, Troyce returned to in real estate. top-producing award.”

the workforce in 2001. By 2004,

she was workin g as a corporate “On the final exam day, he didn’t Troyce was ecstatic with the recogni-

. . show. I was like, ‘What is happen- tion, but the following year, she missed

catering manager, a JOb that ing?’ I didn’t put the pieces together the award by just a few hundred dollars.
proved to be demanding for a until many years later. He saw some-  That lit a fire beneath her. She became

mother of three. That's when her thing in me and got me started onmy  determined to take her business to the

real estate path. He actually never next level. She got coaching and eventu-

father made a proposition that i
planned to become a REALTOR®.” ally started her own team.

would reshape her life.

Rising to the Top “I was doing 50 transactions on my

In real estate, Troyce dove in own, doing admin, working with
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buyers, and raising three kids. It

was a lot,” Troyce says. “I missed
the camaraderie of being on a team.

I missed being around other people
that were trying to crush it and learn
and do the best they could.”

Troyce Gatewood & Partners

The first person Troyce recruited was
her husband, Joe. Together, they built
a business plan and hired their first

administrative staff' and agents.

“We made big mistakes along the

way,” Troyce admits. “I was going so
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Troyce Gatewood founded Troyce Gatewood & Partners with her husband, Joe.

fast that I didn’t think about what I
really wanted from the team. Who am
1? Why work with me?”

So Troyce began to home in on the
culture she wanted to develop. She
wanted to build a team that valued
trust, care, and inclusivity. She

wanted to treat her agents as part-

ners, not subordinates.

Slowly, the culture of Troyce Gatewood
& Partners began to take shape, and
the sales volume has followed. In 2021,

the team closed 288 transactions for

LL

We're all working
side by side. I
want to develop
the agents and
help them identify
their brand within
our brand. I want
to create a culture
that cares for

one another.

$125 million. The team
now has 20 members
(13 agents).

“I don’t cherry-pick
leads. Everything here
is fair. We’re all work-
ing side by side. I want
to develop the agents
and help them identify
their brand within our
brand. I want to create
a culture that cares
for one another,”

Troyce explains.

Troyce has found a
particular affinity for
helping female agents
develop thriving busi-
nesses. She sees real
estate as an opportunity
for women to empower
themselves and be more

present in their lives.

“It’s been so exciting
watching the women

on our team grow ...
witnessing the changes
in their lives, them flour-
ishing. They come into

a whole new person. It’s

really impactful.”




Living in Joy

As the team has grown, Troyce has
shifted her focus from her personal
production to developing her agents.
She’s committed to helping those

around her.

“Everyone on the team wakes up
excited to come to work,” Joe says.
“Troyce always talks about this being
her happy place, and she wants every-

one to feel the same way.”

Troyce and Joe have created a few
auxiliary businesses to complement
their work in residential sales. They
own and operate TGP Homes, which
helps sellers finance and renovate
homes prior to being listed, and

TGP Gives, a nonprofit organization
devoted to giving back a portion of the

team’s proceeds to the community.

As Troyce and Joe look ahead, they
imagine continued growth at a sus-

tainable level.

“Our vision is becoming a reality,”
Joe says. “We started off in Frederick
County and just opened a branch in
Montgomery County. We started the
nonprofit. We started TGP Homes.
There are a lot of things we are look-
ing forward to in the future. We want

to grow very methodically.”

Beyond Real Estate

Troyce and Joe have three adult
children. They enjoy playing games
together, hiking, biking, and playing
tennis. “We have a family tennis
challenge. Our boys have been trying
to beat us for years. We still win,”
Troyce laughs. “Joe was a tennis pro
back in the day, so he’s got a lot of

tricks .. a slight advantage.”
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WE CAN CLOSE HOME PURCHASES
IN JUST 14 DAYS!

o I A

Don't let financing delays jeopardize your
home purchase transaction. At Draper and
Kramer Mortgage Corp., we routinely close
home purchase loans in three weeks or less,
and we can even close many loans in just

14 days! From preapproval to closing, we go
above and beyond to accelerate your home
financing experience.

* Same-day preapprovals

T -

* Prioritization of home
purchase transactions

woai |
i

Speedy in-house underwriting

Streamlined DK Xpress™ digital
mortgage experience

* Funds wired ahead of schedule

i\
-,
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;/ i - : d * Smooth and timely closings
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MELISSA RICH

SVP of Residential Lending
NMLS ID #1124764

e

Call Me our home financing needs.

0 202-768-7131
M 703-927-2626

1140 3rd St NE - Office 2159 & 2140
Washington, DC 20002
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P» home matters

By Shauna Osborne

Stocking'
the Home’h

Bar

useful thing many of us
have learned from a years-
long global pandemic is

how to make do — and even enjoy

ourselves — with what we have

at home. The familiar social act

of grabbing a drink with friends
was off-limits for months, leaving
cocktail lovers ample time to hone
their at-home mixology skills.
Planning to show off your drink-
mixing prowess this summer? Here
are a few suggestions for stocking

the home bar...

First, consider the drink-making
occasions you have coming up to
guide your selections. Do you need

a versatile collection of spirits such
that the most popular bar drinks can
be whipped up with ease? Or are you
mainly planning for intimate gather-
ings, focusing on favored drinks you
want to perfect or a particular spirit

you wish to explore?

Generally, according to most mixolo-
gy experts, a well-rounded home bar
should include at least one bottle of

each core liquor:

+ Vodka: Most home bartenders will

benefit from having two bottles of
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this indispensable spirit on hand —
one budget-friendly bottle for mixing
tall drinks, like bloody Marys, and a
top-shelf bottle for smooth sippers
like martinis.

* Rum: Two bottles of rum — one
light and one dark — will make
concocting summery daiquiris,
mojitos, and mai tais a breeze.

+ Gin: A high-quality bottle of dry gin
is essential for beloved cocktails like
the gin and tonic and dry martini.

+ Tequila: Sweet summer sunshine
and good tequila go hand in hand ... in
a delightful margarita. A nice bottle
of blanco (or silver) tequila is the best
choice for your home bar.

+ Whiskey: A premium bourbon

and a blended whiskey are excellent
options for both sipping and classic

cocktails like an old fashioned.

EXTRAS:

* Brandy: Once considered a core
spirit, brandy is the star in classic
cocktails such as the sidecar and
brandy alexander.

+ Various liqueurs (choose

one or many, depending on

your preferences): amaretto,
coffee, orange, Irish

cream, vermouth

* Fruit juices, such as lemon, lime,
orange, cranberry, and pineapple

+ Sodas, such as club soda, tonic
water, ginger ale, cola, and diet cola
+ Citrus garnishes (twists, wheels,
slices), such as lemon, lime, or orange
* Bitters

* Simple syrup

Cheers to cold drinks and sunshine

this summer!

WE CLOSE
NYWHERE, ANYTIME.

Let Eastern Title bring a unique convenience & peace of

LR

mind to your buying & selling process today!

EASTERN

% TITLE & SETTLEMENT

6100 Executive Blvd., Suite 410

Rockville, MD 20852

3 Research Place, Suite 201

Rockville, MD 20850

112 E. Broad St.
Falls Church, VA 22046

3926 12th St NE
Washington, DC 20017

JUST OPENED! OCEAN CITY
11113 Manklin Meadows Lane | Berlin, MD 21811

240-403-1285

| EasternTitle.com



THE BEST MOVE guaranteed Rate

YOU'LL EVER MAKE

MOVING & STORAGE O))
Celebrating 100 Years of Excellence

e Third-generation, family owned and operated

e Premiere local, national & international moving
e Full-service packing and crating services

e Long & Short Term climate controlled storage

e Mobile vaults for staging / small shipments

e Fully trained, security screened crews in uniform
e Adhere to CDC safety and PPE recommendations

e Dedicated customer service coordinators

Contact us today for a free estimate at

e et Help your clients lock in a
(247 National Drive  Hanover, MD 21076 WWW.perrymoving.com better rate before it’s too Iate

And keep them low for longer with Lock ‘n’ Roll!

Scan to enroll today:

Ohyz10)
]
.

ARW fione)
B eautifu l Home Warranty

HOME SERVICES._ Industry Leading Coverage
From the Kitchen to the Curb™

Guaranteed Rate’s Lock 'n' Roll program keeps you safe from rate hikes while you look
for your perfect home:

Kitchen & Bathroom Remadeling, mlr!
Basement nlnﬂﬁlngl:lmnwlnﬂﬂnc
= Rate Locks for 60, 75 and 90 days « All property types are eligible
Making —t . . . .
PR « Renegotiation or extensions are available only with a « Avariety of fixed-rate loan terms
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! ‘ﬁ;‘ Call me today to lock in a low rate for your clients while they shop!
“I (VL Patti O’ Connor

f A : I
Choose Your REALTOR® Inspection Water and VPo MDrtgagF Lendmg
Contractor Concierge Service Guarantee  Sewer Coverage

C: (307)922-7734
rate.com/pattioconnor pattil.oconnor@rate.com
1300 M T7th Street, Suite 570, Arlington, VA 22209

Call or visit 1-877-ARW-AGNT
arwhome.com/realestate
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CONTACT US FOR A FREE IN-HOME ESTIMATE:
501-B16-3255 OR WWW.BEAUTIFULHOMESERVICES.COM
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Teams and Individuals Closed Data from January 1to May 31, 2022

nFiiﬂlE[ISDN TEAM | guaranteew -TOP 250 STANDINGS

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $

JOSH FRIEDSON

Senior Vice President of Mortgage Lending

Ranked Top 1% of Mortgage Originators in the US*

WHY WORK WITH US?

Jumbo loan programs Lightning fast closings
o Up to $9.5M o As few as 14 days to close
with a fully underwritten
Primary, 2nd home & credit approval**
investment financing

Long term locks up to 365 Interest only options
days

Lock 'N' Roll program Alternative documentation

o Lockyour rate for 90 loans available
days while you shop

LET'S CONNECT!

Re (703) 647-5970 B4 josh.friedson@rate.com
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Disclaimer: Information based on MLS closed data as of June 6, 2022, for residential sales from January 1, 2022, to May 31, 2022, in Virginia, Maryland,
and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery, and Prince Georges Counties
in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data.
Some teams may report each agent individually.
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Teams and Individuals Closed Data from January 1to May 31, 2022

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES
# $ # $

TOTAL

RANK NAME OFFICE SELLING  SELLING BUYING BUYING SALES TOTAL
# $ # $

Disclaimer: Information based on MLS closed data as of June 6, 2022, for residential sales from January 1, 2022, to May 31, 2022, in Virginia,
Maryland, and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery, and
Prince Georges Counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report each agent individually.
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Disclaimer: Information based on MLS closed data as of June 6, 2022, for residential sales from January 1, 2022, to May 31, 2022, in Virginia,
Maryland, and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery, and
Prince Georges Counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report each agent individually.
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Teams and Individuals Closed Data from January 1to May 31, 2022

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $ # $ # $

Disclaimer: Information based on MLS closed data as of June 6, 2022, for residential sales from January 1, 2022, to May 31, 2022, in Virginia,
Maryland, and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery, and
Prince Georges Counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report each agent individually.

ANY HOME
- ANY SIZE
ANY TIME

20+ Inspectors | 24/7 Scheduling | DMV

Residential & Commercial  Radon Testing
Mold Sampling * Pool Inspections ¢ Termite
Inspections ¢ Sewer Scopes & More!

e
(301) 972-8531 * ClientCare@ProTec-Inspections.com ¢ ProTec-Inspections.com

Disclaimer: Information based on MLS closed data as of June 6, 2022, for residential sales from January 1, 2022, to May 31, 2022, in Virginia,
Maryland, and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery, and
Prince Georges Counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report each agent individually.
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Teams and Individuals Closed Data from January 1to May 31, 2022

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $ # $ # $

Disclaimer: Information based on MLS closed data as of June 6, 2022, for residential sales from January 1, 2022, to May 31, 2022, in Virginia,
Maryland, and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery, and Prince
Georges Counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for
submitting this data. Some teams may report each agent individually.

What Makes The Jordan Dobbs Mortgage Team Unique?

L A AN E RN R EEEE RN RN RERE N RERREE RN ERERNREN.]

Ability to Close in JUST 10 DAYS!
- 30 days is industry standard)
_ Always Available
Weekends, nights_we answer the phone and respond to emails
Easy & Online "
Loan documents can be from your right into the app

Verification of Employment, Income & Assets
We are one of just 5 lenders nationally that have a tool that validates employment, income & assets
which eases the burden on our clients so they do not need to manually provide sensitive information

f Knowl
mmmlummmﬁﬁsmmmm
& be creative in structuring keans o help clients get approved
And Quite Honestly, We Are Fun to Work With (and modest, too!)

Disclaimer: Information based on MLS closed data as of June 6, 2022, for residential sales from January 1, 2022, to May 31, 2022, in Virginia, ’
Maryland, and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery, and Prince - ‘ ] : ; - M !"I
Georges Counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for Ly f S | le»:;flié
submitting this data. Some teams may report each agent individually. ’ ~ i i
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Teams and Individuals Closed Data from January 1to May 31, 2022

TOTAL RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $ # $ # $

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES

Disclaimer: Information based on MLS closed data as of June 6, 2022, for residential sales from January 1, 2022, to May 31, 2022, in Virginia,
Maryland, and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery, and
Prince Georges Counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report each agent individually.

Disclaimer: Information based on MLS closed data as of June 6, 2022, for residential sales from January 1, 2022, to May 31, 2022, in Virginia,
Maryland, and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery, and
Prince Georges Counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report each agent individually.

OUR FOCUS
Suemert Grpie IS ON YOUR NEEDS

"BEST TEAM IN THE TITLE INDUSTRY!
ALWAS A SMOOTH AND GOOD EXPERIENCE.

19+ YEARS EXPERIENCE | YOU WILL LOVE MY FIRST-CLASS SERVICE! % _.\ --t'_-..
\ She. e

- X

YOUR PASSION AND CARE FOR YOUR CLIENTS COMES
THROUGH WHEN WE SEE THE SMILING FACES ON CLOSING DAY!

L

VA | CONVENTIONAL | JUMBO | BANK STATEMENT LOANS | FHA | DOCTOR LOANS | INVESTMENT PRODUCTS

< *% Chanin Wisler Sy
W

EXCELLENT SERVICE WITH EXCEPTIONAL STAFF."

Wls]er ﬁ 2233 Wisconsin Ave NW Ste 232
Washington, DC 20007-4153
Mo rtga ge Loan Officer Choose Chanin - Low Rates, Less Stress NMILSEATSTY

- FACEBOOK| LINDA B. | MAY 2021

Looking For Exceptional Service And A Smooth, S Closing Thz d : 4/ . . . \are . o
On Your Needs? Contact MBH at one of our 20 offices in DC, MD &\VA. MBH.COM : 1‘ ! 301-526-0020 | chanin@firstwashingtonmortgage.com | www.ChaninWisler.info ﬂ
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Teams and Individuals Closed Data from January 1to May 31, 2022

RANK NAME OFFICE SELL-  SELLING BUYING BUYING SALES TOTAL
ING# $ # $

Disclaimer: Information based on MLS closed data as of June 6, 2022, for residential sales from January 1, 2022, to May 31, 2022, in Virginia,
Maryland, and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery, and Prince
Georges Counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible
for submitting this data. Some teams may report each agent individually.

UST CLOSED!'

Stewart Title is dedicated to putting your clients first and providing service that exceeds their every expectation!

A

TetusicloseyournextiEscrowideallfor _
EF'—;L"J.'r,-. T ‘L y _*':‘*JJMW e E_.k:}:

stewart tlﬁe | Offices To Seurve You in Virginia, Maryland, and D.C.

Real partners. Real possibilities.™ FAIRFAX - RESTON - WASHINGTON, D.C. - FREDERICK : CROFTON - TOWSON
- = - —_._,' ~— 1 -

Wade Vander Molen
10505 Judicial Drive Ste 300, Fairfax, VA 22030

480-203-6452 - www.DCTitleGuy.com - wvander@stewart.com
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RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
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Disclaimer: Information based on MLS closed data as of June 6, 2022, for residential sales from January 1, 2022, to May 31, 2022, in Virginia,
Maryland, and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery, and Prince
Georges Counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible
for submitting this data. Some teams may report each agent individually.

DC METRO

REAL PRODUCERS.

CONNECTING. ELEVATING INSPIRING.

WANT TO BE FEATURED AS A

R I s I N G ‘k 5 years or less in the business
* At least $5 million in sales in one calendar year

OR KNOW SOMEONE WE
SHOULD FEATURE?

* Active on social media

For more information, to nominate, or to request to be featured, please email
info@dcmetrorealproducers.com or visit www.dcmetrorealproducers.com!
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FIRST HOME
MORTGAGETE

Quality You Can Trust!

”

WHY CHOOSE US?

Largest private lender in the state of Maryland
Access to a variety of loan programs and competitive interest rates
Faster processing turn times because loans are processed, approved, and closed locally
Commitment to customer service
Conventional, FHA, VA and USDA Financing
Chenoa Fund, 100% FHA Financing
100% VA Financing
Second mortgage up to 95% financing
Consistent pre-qualifications and on-time closings
: : ' : First time home buyer down payment assistance programs
D.C. Metro area locations in Landover, Springfield and Sterling Grant programs for first responders and teachers
5% down conventional loans no PMI
* Long term rate locks with a float down option.

We look forward to working with you!

Local | Long Distance | International
Moving & Storage Services

For more information about preferred

pricing and special programs for your a ’NTERS“TE

‘ . - Ryan Paquin Erin Johnson Ryan Kurrle
cli ents, call Sherrl}'I Skinner at MOVING | RELDCATION | LDGISTICS Branch Manager/Loan Officer Branch Sales MaJnager/Loan Officer Sales Manager/Loan Officer
¢ NMLS ID 187868 NMLS ID 215208 NMLS ID 1631310
443-377-1589 240-216-8824 410-504-7152

703.226.3282

-
e 7
=
i F 4
& I 4
Olu Ajayi Scott Palmer DeLani Estrill Blake Price Kyle Davidson Zac Rucci
Loan Officer Loan Officer Loan Officer Loan Officer Loan Officer Loan Officer
NMLS ID 189732 NMLS ID 2082999 NMLS ID 1735558 NMLS ID 1423057 NMLS ID 2102662 NMLS ID 1550645
301-343-5551 443-758-3970 301-523-1196 301-440-0789 607-644-8440 301-535-3930

2200 Defense Highway, Suite 400, Crofton MD 21114 . 102 Centennial Street, Suite 101, La Plata, MD 20646
Branch NMLS ID 186980 ¢ Branch NMLS ID 2031819

This is not a guarantee to extend consumer credit as defined by Section 1026.2 of Regulation Z. Programs,
@ interest rates, terms and fees are subject to change without notice. Income restrictions, minimum credit
scores, and other program requirements and qualifications may apply to certain programs. All loans are
n FIRST HOME et subject to credit approval and property appraisal. First Home Mortgage Corporation NMLS ID #71603
MORTGAGE LENDER (www.nmlsconsumeraccess.org)

Sales@invan.com | Movelnterstate.com




./ VELLUM KT

MORTGAGE

CLIENTS
FOR LIF

Greg Kingsbury
Senior Vice President
NMLS 1D & 4748367

(202) 540-9999 Ext. 101

:J

greg@vellummortgage.com |
KingsburyMortgageleam.com

[




