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We love the energy and
excitement that comes with

the start of a new year. It's a time

We Know That Your Time Matters
We will be able to look at your projects

homeownership. We're looking typically within 24 hours of notice.
forward to working with you

You N It - We Fix It
to help our community G U_A R D I A N 0ol Name e FIY

Any projects that may consist of the exterior
members reach their goals ROOFING & CONSTRUCTION of your clients homes: Roofing, Siding,

and find joy in process. Windows, Gutters, Decks, Etc.
ROOFING = SIDING » WINDOWS

Meritrust 316.302.4100 A WINNING TEAM MEMBER

HOME LOANS .. GuardianRoofingLLC.com FOR A SUCCESS

that includes the goal of




Loan options for
MEET THE WICHITA REAL PRODUCERS TEAM your needs to buy,

i 'j' build or borrow

Samantha Lucciarini Ashley Streight Katherine Fondren Ashley Labus Jennifer Ruggles
Owner/Publisher Editor Ad Strategist Events Coordinator Photographer
316-258-4855

Peggy Pepper Alejandra Gomez Jessica Smith Steve Farmer
Mortgage Loan Officer CRA Mortgage Loan Oficer Mortgage Loan Officer Mortgage Sales Manager
316.448.4402 316.768,5525 316.320.3472 316.448.4398
- il peggy.pepper@usbank.com alejandra.gomez@usbank.com jessica.smith3@usbank.com steve. farmer@usbank.com
Kelly Remacle Adler Grey Dave Danielson Holly Bay, MMLS # 938242 NMLS # 222758 MMLS & 2167974 MMLS # 492459

Photographer Videography Writer Writer

If you are interested in contributing or nominating REALTORS® for certain stories, please
email us at samantha.lucciarini@realproducersmag.com. . . n
o n . 4 , 801 E. Douglas Street | 2nd Floor | Wichita, KS 67202 "
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The
- N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Wichita Real
Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for business practices of these companies.
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R&C .; Real Estate Photography

S

31 6 2 04 4{) [ . . Eall mg-; todayiforia Tr
RadicalBubblesicoms -

R&C Real Estate Photography | Owner: Andrew Montano | (316) 670-0658 | www.rcrealestatephoto.com | @rcrealéstatephoto
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Us fo You!
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HERITAGE

theheritageandover.com

J/zp@mﬁ E Kellogg Ave & orktonn Phry FOR MORE INFO ON OUR CURRENT INVENTORY
f CALL PB REALTY @ 316-729-1900
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Book now, and you'll
receive any candy
you'd like. We look
forward to helping
you crush your

goals in 2022! Bright Light

Give us a call so
we can protect
your clients from
the uneXpeCted. “When looking for a home inspector to recommend

for my clients, | look for thoroughness,
responsiveness and someone who my clients will like
Easily schedule and trust. Josh with Bright Light is just that! His
li iaht process is seamless. You will get a full report at the
online rig end of the inspection or shortly after, and if you have

now through any questions, he is happy to help answer them as
Josh Counce, Owner I 316-250-5221 i 9 they arise. My team and | love working with Josh.”
JOSH@BLINSPECTIONS.COM | BLINSPECTIONS.COM BLInspections.com Bobbie Lane, Bobbie Lane Realty Group
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The right
lender
is key.
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STATE BANK

Wichita Andover

THE M. Webb Rd, BN M. Andanwer Rd.
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CONCRETE
DRIVEWAY
SIDEWALKS
HVAC
ELECTRICIANS
GFCI'S

WINDOWS
GUTTERING
CARPORTS
PATIO COVERS
AWNINGS
STEEL BUILDINGS

VOUR‘QNE-STOP SHOP®
| ”__FOR ALL REPAIR REQUESTS

L Rooﬁng LLC, a
ocally owned and
operated general

contractor, has the
experience and
expertise required
to serve all of your
construction needs.

acceonen A+ A+ Rated Member of the BBB since 1997
S C

PLUMBING
SEWER LINE CHECKS Serving Wichita, El Dorado,
HORSE ARENAS and Wellington, KS

AIRPLANE HANGARS
SIDING

316-721-5799
alroofing.org

1!.135: JJMLLQ‘
| SERVICES FOR w
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PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

RP

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please

support these businesses and thank them for supporting the REALTOR® community!

BANKS

Credit Union of America
(316) 265-3272
CUofAmerica.com

BLINDS: SALES/REPAIRS/
CLEANING

Radical Bubbles

Ann Seybert

(316) 204-4694
radicalbubbles.com

BUILDER

Craig Sharp Homes
(316) 775-2129
craigsharphomes.com

BUILDER/DEVELOPER
Perfection Builders
(316) 729-1900
perfectionbuilders.com

CAR DEALERSHIP
Eddy’s Volvo

(316) 312-0440
eddysvolvo.com

CEILING REMOVAL/REPAIR
Texturite

(316) 393-0836
texturite.com

CLEANING &
RESTORATION
Good To Be Clean
(316) 320-6767
goodtobeclean.com

CLEANING/MAKE READY
First Impressions
Environmental

Kelly Dixon

(316) 522-8795
firstimpressionsenv.com
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CLOSING GIFTS

Cutco Closing Gifts
Blaine Rodman

(316) 293-8701
sharpbrandingtools.com

CONCRETE LEVELING
Midwest Foam Works
(316) 749-7200
midwestfoamworks.com

CONSTRUCTION /
MORTGAGE LOANS
Andover State Bank
(316) 219-16M1
goasb.com

CREDIT REPAIR/
CONSULTING

Credit Score Advocates
(316) 444-5333
creditscoreadvocates.com

DECKS/GENERAL
CONTRACTOR

Deck Doctor of Kansas
Adrian Hunt

(316) 992-7511

DEVELOPER

Schellenberg Development
(316) 721-2153
schellenbergdevelopment.com

DIRTWORK

C3 Skidskeer Services LLC
(316) 295-6626
www.facebook.com/C3Skid-
steerServicesLLC

EXTERIOR CLEANING /
PRESSURE WASHING

Clean Rite

(316) 665-0388
cleanritepressurewashing.com

FENCING

TM Fencing
Tane Murphy
(316) 218-3450

FINANCIAL PLANNING
Edward Jones

Jeff Christensen

(316) 990-1968
jeff.christensen@
edwardjones.com

FINANCIAL RESOURCES
Equisset

Angie Vailas

(316) 217-1178
equisset.com

FLOORING

Designer’s Home Gallery
Ben Henwood

(316) 440-8888
nouglyfloors.com

Jabara’s Carpet Outlet
Jason Jabara

(316) 267-2512
jabaras.com

FOUNDATION REPAIR &
WATER PROOFING

IWP Foundation Repair
(316) 308-8507
kansasfoundationrepair.com

GARAGE DOOR SERVICE
& INSTALLATION

Roberts Overdoors

(316) 788-1752
robertsoverdoors.com

HEALTH INSURANCE
No Nonsense
Healthcare Ninja
Chad Beisel

(785) 766-1584
nononsense
healthcareninja.com

HOME & PROPERTY
INSPECTIONS

Bright Light Inspections
Josh Counce

(316) 250-5221
blinspections.com

HOME INSPECTION

Pillar To Post

Jason Hancock

(316) 570-1444
jasonhancock.pillartopost.com

HOME LOANS

Grace Peterson Home Loans
Grace Peterson

(316) 992-7003
gracehomeloan.com

Heartland Credit Union
Michael Lorimor
(800) 428-8472

HOME WARRANTY
Achosa Home Warranty
George Brockman

(417) 983-3204
achosahw.com

Old Republic

Home Protection

Janell Enderson

(800) 282-7131 x1291
myorhp.com/JanellEnderson

INSURANCE

Wheat State Insurance Group
(316) 776-0777
wheatstateinsurance.com/

INSURANCE AGENCY
American Family Insurance
Dylan Hartnett

(316) 775-5522
agent.amfam.com/
dylan-hartnett/ks/augusta

INSURANCE BROKER
Zachary Insurance
(316) 773-1330
zacharyins.com

INSURANCE/FINANCIAL
SERVICES

State Farm Insurance
Crystal McEachern

(316) 425-0925
callcrystalnow.com

INTERIOR DESIGN

Interiors by Design Gallery
Ashley Labus

(316) 990-8262
interiorsbydesigngallery.com

LANDSCAPE DESIGN

& SERVICE

Total Landscape Solutions
Jeremiah Petrocci

(316) 217-3344

LENDER

RCB Bank
(316) 247-7704
rcbbank.com

Regent Financial Group
Brent Flower

(316) 882-4080
regentfinancial.com

US Mortgage Company
Will King

(316) 312-2936
kansasloanman.com

MORTGAGE
Benchmark

Bret Frerichs

(316) 990-9990
ksvahomeloans.com

Gateway Mortgage Group
gatewayloan.com/kandi-jones

Guardian Mortgage

Luke Landau

(913) 289-6018
LukeLandau@gmc-inc.com

Kanza Bank
(316) 636-5821
kanzabank.com

Meritrust Credit Union
meritrusthomeloans.com

Sierra Pacific Mortgage
sierrapacificmortgage.com

MORTGAGE BANKER

BNC National Bank

(913) 647-7006
bncnationalbank.com/wichita

MORTGAGE BROKER
Phoenix Mortgage Group
(316) 942-8228
phoenixmortgagegroup.com

MORTGAGE LENDER
Flatbranch

Aaron Clark

(316) 573-3996
fbhl.com

Planet Home Lending
Michelle Crubaugh

(316) 304-3910
planethomelending.com

MORTGAGE LENDING
US Bank

Steve Farmer

(316) 655-1700
mortgage.usbank.com/
steve-farmer-wichita-ks

MOVERS / PACKING SERVICES
Two Men And A Truck

Garret Petetman

(316) 558-5588
twomenwichita.com

TAX SPECIALIST
Phelps Tax

Ryan Phelps
(316) 262-1900
phelpstax.com

TITLE COMPANY
Kansas Secured Title
(316) 262-8261
kstitle.com

PHOTOGRAPHER

Jennifer Ruggles Photography
(615) 415-3029

jenniferruggles
photography.com

Security 1st Title
(316) 267-8371
securitylst.com

Kelly Remacle Photography
(816) 803-5061

VIDEOGRAPHY/
PHOTOGRAPHY

Adler Grey Collective
Adam Dreher

(316) 619-2620
adlergreyvideography.com

PLUMBING/HVAC
Frederick Plumbing Heating
& Air Conditioning

(316) 262-3713
icalledfred.com

POOL & SPA - DESIGN/BUILD
Shocker Pools WELL/LAGOON/SEPTIC
INSPECTIONS

First Impressions Environmental

Doug Baker

(316) 260-4717
shockerpools.com Kelly Dixon
(316) 522-8795
REAL ESTATE PHOTOGRAPHY / firstimpressionsenv.com
VIDEOGRAPHY

R & C Real Estate Photography

(316) 670-0658

rcrealestatephoto.com

ROOFING & CONSTRUCTION
A & L Roofing

Art Lohrengel

(316) 721-5799

alroofing.org

Guardian Roofing and Construction

(316) 302-4100
guardianroofingks.com
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REFINED FURNITURE RENTAL and INTERIORS
ARE NOW UNDER THE SAME OWNERSHIP!

S, BENCHMARHNEUER QULTS

YOUR VA HOME LOAN EXPERTS

YOU'VE SERVED US, NOW LET US SERVE YOU!

Veteran’s Administration or VA Loans are available for active, non-active and retired Army, Air Force,

Marine, Navy, National Guard and Coast Guard vets who meet the established service requirements.

The most notable features and benefits for those who qualify are:

H o m e I r"l S p eCt i O r‘l 100% financing/No down payment Available for purchase and refinance

No monthly mortgage insurance (PMI) Reduced costs for disabled veterans

Ride with the the Pillar To Post way. , _ _

No. 1 car insurer Gift funds acceptable for closing costs Seller can pay for closing costs

in Kansas. Whether your clients are buying No cash reserve requirements Seller pays for any required repairs
or selling, a Pillar To Post Home

Inspection will give them peace of A variety of terms or loan types available No pre-payment penalty
mind about the home's condition
Choose from our exclusive Home
Inspection Packages

McEachern Ins and Fin Sves Inc li"l“th CDI'I'IDETITI'JE rates *Printed & |:j_|git;_|| rgpgrtg ) D n_ .“I h h k d f h h d h l d. . d
Crystal McEachemn, Agent y 3 & . .
R E Ao, and personal service, A5 hauradt ta pratacl voi H MORE wi t e veteran be taken a vanta.gen We have ¢ ange the way VA lending is done :we
G s it's no wonder more " — will always do right by the veteran and provide first-class service that ensures our veterans receive
crystal@callcrystalnaw.com drivers trust State Farm®. SNSRI the American Dream of home ownership they deserve.”
As your local agent, I'm
here fo help life go right.® Hancock Team
LET’S TALK TODAY. e b, : BRET FRERICHS
316-570-1444 Branch Manager —

ety ok | Ofhce: 3167792002 ™M BENCHMARK
3 2118 N Tyler Rd, Bidg. B, Ste 101 MORTGAGE
ﬁ | /i Wich KS 67212 . S Ark-1.3-Ben Piasncial Servioes, LLL KMLSP 21458

% state Farm ] I PILLAR POST . | fait http:‘-:.«'.-'t';rél‘fr&ri::h.-:-.henc.l-.rnar'k.us--'

HOME INSPECTORS

1708164 Bloominghan, IL

Sabe Farm Mutual Atomcbile Insurance Company |

14 - January 2022




»» publisher’s note

And what a year it has been. Although
last year wasn’t as crazy as 2020, I
think we can all agree that 2021 flew
by and was its own special kind of
weird. While the craziness may not be
over just yet, how nice is it to have a
fresh start?

I am always so excited and hopeful
about the start of a New Year. Goal
setting, business development and
strategizing are my love language!

Of all the new implementations from
last year, some of my favorite hacks
are Gantt charts, leveraging LinkedIn
and time-blocking. While I got twice
as busy in 2021 launching a second
publication, sticking to a schedule
allowed me to work smarter and more
efficiently. If taking every Friday off
to recharge and focus on self-care is
one of your goals too, I'm happy to

share my learnings.

Let’s unpack what 2022 will hold for
the Wichita real estate community.
You can expect a very special 30
Under 30 edition after we publish
our 30th issue in the spring... Yes,
you read that right. We are almost 30

16 - January 2022

A*-P-JPY NEW YEAR!

-
AT

publications strong, and, believe me,

we are just getting started!

We will also continue with our
monthly Magazine Reveal happy
hours for that month’s featured agents
and any of our advertising business
partners. Connecting agents to one
another and to our Trusted Business

Partners is at the heart of what we do.

We’ve seen fellow Real Producers
publishers all across the nation suc-
cessfully and beautifully host inaugu-
ral Real Estate Award galas, and we
are excited to bring the same annual
recognition to the ICT! So, be on the
lookout for chances to nominate your
peers. And, unlike other recognition
in town, WRPis NEVER a pay-to-
play. We exist to inspire, connect and
elevate the real estate community so
agents do NOT pay to be featured, nor
do they pay to attend events.

Of course, we will continue

to interview hundreds more
agents, residential and com-
merecial, to bring you the

most relevant and interesting

content. Remember, you can reach
out anytime to nominate an agent or
request an interview. The first step to
being featured in the magazine is to
meet with me. And I look forward to
meeting every single one of you!

My hope for each of you is that you had
a chance to look back and deeply reflect
on last year, and spend some time get-
ting clear on where you’re headed and
what you’ll achieve in 2022. I'm hopeful
interest rates will stay low, y’all will
stay busy, and the inventory supply will
catch up with the demand.

We are proud to announce two of our
newest Trusted Business Partners,
R&C Real Estate Photography and
C3 Skidsteer Services, LLC. Both of
these businesses have been recom-
mended by top producers several
times over the past years. Be sure
to add them to_your vendor list and
SUPPORT LOCAL.

Sincerely,

Samantha Lucciarini
Owner, Publisher and
fellow REALTOR®

——— e e e ——

OWNED AND OPERATED
SINCE 1958

Our Mission is to provide our community
with the best available residential, commercial,
garage door and operator products and services. To
assemble a team of individuals with high morals, ethics

and standards who strive to continually improve on
customer service, installations and repairs. A company you
can trust to serve.

“We Love garages and care about yours” 316-788-1752

JAKE BAIRD it ﬁ‘l DAWN-BYERS T
g E— =

dential Lending Specialist esidgntial Lendin

If it's Dead, Call Fred

316-262-FRED
24-hr Emergency Service,

Make sure your heating system maintenance is done.
Neglecting your system can lead to dangerous
conditions or simply just be left in the cold all night.
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K‘Bepalr.the past and. stabilizethe future. ’

Let's put an end to boring head shots.

PERSONAL BRANDING SESSIONS BY

KELLY REMACLE

PHOTOGRAPHY .
kellyremaclephotography.com i
816 803 5061
SERVICES
. . Vo OpA0)
* Wall Support  Radon Testing/ Mitigation W
. g - 4 B ' * Crawlspace Encapsulation =+ Settlement el
L v : - e * Waterproofing
MOLD Remediation | j | _ _
Same Day Estimate HELPING OUR'KANSAS NEIGHBORS 316-308-8507¢+ KansasFoundationRepair.com ¢« BI@®
316'320'6767 Find Their Dream Home
<§ Qoﬂq
Clean Let’s get you home.
CLEANING € RESTORATION . ¢ =
( 7 GRACE PETERSON
_{:"""‘ 1 ] Senior Mortgage Banker

' - ] 316.9927003
iNi[}k Dieker = Owner e gpeterson@fbhl.com

10585 E 21st St. N

www.goodtobeclean.com

TAYLOR ASHPOLE - X
"l look f hel
"Let us help you protect your SHANE & MELISSA ISHAM ook forward to helping you
: {FORMATION, GO T0: "WIWWNMLSCONSUMERACCESS ORG" home for years to come.”
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through your repair request on
OWNERS the way to a smooth closing!”

MATT MEDRANO -




broker spotlight

Written by Ashley Streight | Photography by Kelly Remacle Pho

With an extensive journalism and PR background, Cari Westhoff
was made for the real estate industry, and it shows with her
nearly $20 million career volume. It was during her time working
as a busihéss reporter that she was first introduced to real estate,
but after watching her husband in the industry - he owns local
home inspection company Insight Inspections LLC - she decided

to venture into it herself.

“Being on this side of the interview isn’t something I’'m used to,”

she said.

She earned her real estate license in 2016 and began as an
independent agent at Keller Williams Hometown Partners. After
about a year there, an agent at KW Signature Partners asked
her to join his team. Though she and her husband knew it was in
their cards to eventually open their own brokerage, she took the

opportunity to join the team.

“I learned a lot — namely that being on a team is not for me. One
reason I left the 8-to-5 world was because I wanted freedom with
real estate. I wanted control to take my business in the direction
we wanted, and I felt like the team was putting me into a box that
I didn’t fit into; conforming to someone else’s personality and
how they do business. It took that experience for me to “find” my

real estate self and know what jives for me.”

After parting ways with the team, Cari stayed at KW Signature

Partners, creating her own branding of Cloud 9 Realty Group.

“With my background in marketing, my husband and I strategi-
cally thought about everything — name, colors, logo, branding,
etc. In the summer of 2019, I began pursuing my broker’s license.
Once I passed that summer, my husband -- since he was already
familiar with the business startup process — carried the brunt of
the work to establish Cloud 9 Realty Group LLC so that I could
own my own brokerage. The brokerage just celebrated its 2nd
birthday, and I couldn’t be more proud or excited of what we’ve

built and where we’re taking it.”

It wasn’t always a ray of sunshine, though. When she first moved

to Kansas from Colorado, she was starting her life from scratch.

“I didn’t have any friends or family here,” she said. “That pushed
me to be more open. A natural introvert, I have to fight the urge
to want to stay home. Even on the loneliest days, I would make
myself go to social and networking events. I slowly grew my
sphere, never knowing that 10 years later, these people would be
coming to me for real estate help. I'm still an introvert at heart,
even though many people would never think that about me, but
I've learned to work through it when I need to. And when I do get

that family time at home, it’s my opportunity to recharge.”



Cari is focused on growing the local
recognition of her brokerage, and

it’s paying off as more people around
town are familiar with the brand she’s

worked tirelessly to build.

“I'm constantly humbled that people
choose me to guide them through the
home buying and selling process. 1
still remember when my husband and
I bought our home and the feeling

we had. I go back to that regularly to
remind myself that’s how my clients
feel. I want them to be able to look
back and say I made the process easy

for them.”

Growing up, Cari’s mom was always
involved with her school activities
and sports. She never missed an
event, so that has always been Cari’s
goal with her family. Being in the
real estate industry gives her the
ability to do the same for her son.
She’s married to her husband, Justin,
and together, they have a 4-year-old
son, Parker. While her husband is a
home inspector, the two don’t work
together, “but it’s definitely fun to see

my agent friends work with him!”

The pair met in 2011 as part of a local

softball league and still play to this day.

22 - January 2022

“I joke that he asked me out even
AFTER seeing how terrible I am since

he grew up playing baseball.”

Now that their son is getting older,
the family spends most free time
doing activities and sports with him.
They also love traveling as often

as possible and are in the finishing
stages of adding on to their home,

which she calls a “labor of love.”

Her success hasn’t gone unnoticed
in the community. In fact, she’s had
several agents reach out to learn how

she’s done it.

“And they all have one thing in com-
mon: They want to work smarter, not
harder. They want to enjoy life more
and not be tied to real estate during
all waking hours. While I want to help
many families, I still want to be pres-
ent for my own. For me, success is

being proud of my business with the

constant desire to grow and do better,
but not at the expense of my personal

life and happiness.”

Something Cari has mastered through
both journalism and real estate is

people skills.

“When I started in real estate, I saw
other agents as my competition.

I quickly learned that to have the
happiest clients and smoothest trans-
actions, I needed to use my public
relations skills to build relationships
with other agents as well. Of course,
we’re each working in our clients’
best interests, but the entire process
will flow much better when we agents

actually cooperate with each other.”

Cari’s passion for helping others, along
with her natural skillset, has launched
her brokerage to a level of success she
used to dream of. Now, it’s her reality,

and she looks forward to the future.

['m constantly humbled that people choose

me to guide them through the home buying

and selling process.

For me, suécess is
belng proud of my
business with the
constant desire to
grow and do better,
but not at the expense
of my personal life

and happiness.
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Pe Ople e = W/ i DESIGN Let your clients work with our in-house designer or
F ® t &, T join them as we work to translate their dream home
E e — ===

from pins and pictures to plans. Design Development
typically takes a month to complete.

When you are looking for smart home loan

solutions cambined with a local and caring

PRICING o — Craig personally prices each home we build to ensure your
W — clients expectations are met on materials and finishes. He sets
"7 appropriate allowances that meet homeowners’ style and taste,

» ] not builder grade materials to get a cheaper price.

: : i REFINE With plans and pricing in hand, you can work ——
Derby Office

with your client and our team to modify as

needed. At this stage we can also help you find |
the perfect lot to start their new home! ——

West Office

llective |

Office 316.252.1465 Office 316.768.3060 Office 316.768.3053

https:/fwww.GatewayFirst.comfwichita-ks hitps:fwww.GatewayFirst.comfwichita-west-ks  hitps:/lwww.GatewayFirst.com/derby-ks

SIGN After the final red lines are complete, our office prepares
@ Gateway Mortgage, a division of Gateway First Bank. Equal Housing Lender. NMLS 7233, CDF"IUE.C_I documents for both }"DU al:.]d }"DUI' homeowner. _—&
They will know the total cost of their new home and you Z,
will know up front what your commission will be at closing.

YOUR INDEPENDENT _ \ . Let's Build! Within 3-4 weeks of contract signing we will break ground.
INSURANCE AGENT i - | 3 sl =3 Depending on the size of the home, construction will take 5-8 months.
e - %P TE During the build process we will continue to keep you and your clients

“ in the loop on the entire project.

MOVE-IN With the final punch list complete and the new home clean, we're
ready for closing! We work closely with you and your clients to
schedule when it is convenient for you.

WARRANTY Throughout their first year we provide your clients with a Home Warranty _D
that gives them peace of mind as they settle into their home and use =
their new fixtures and features. Should anything need an adjustment, thec_rm Slarp
NOW providing agents with clean homes full integrity and trust of the Craig Sharp Homes team will be there. ,ﬂm
for quick sales. Our cleaning services are
affordable enough for you to offer them to

. . . |
Saving you CA$H and covering your A$$ for 13 years! your clients as a bonus for listing with you!

Home ¢« Auto « Commercial » Bonds

Chris Zachary F ) Call us for a quote at
Mobile C518) 200-8050 o IMPRESZONS 316.522.8795 SHOW YOUR CLIENTS HOW GORGEOUS A NEW HOME CAN BE AT

chris@zacharyins.com — www.FISmartClean.com
www.zacharyins.com SMART Clean, LLC
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Your experience teaches you that the unexpected can
happen during the course of a real estate transaction.

When that happens, your clients look to your expertise.

That’s the same spirit that is brought to life by President
Joshua Owen and his team at Credit Score Advocates ...
a credit repair company with an approach that focuses
on answers and keeping solutions in sight to help them

boost their credit — and their outcomes in life.

“The passion I have for this work is helping people and
educating them on things they may not have had access
to before. I'm a big proponent on not focusing on the
problems that happened. We focus on the solutions,”

Joshua explains.

“Sometimes, our clients feel they need to explain to us
why they have bad credit. Instead of getting caught on

the why, our team focuses more on how credit works
and then we can figure out the faster, most cost-effi-
cient ways to improve their score. I understand that life
happens and, in most cases, it causes people to run into
rough financial patches. It’s more about what we can do

now to continue moving forward.”

4 Delivering on the Dream
] When you talk with Joshua, it’s easy to see the drive he
\ has to educate others ... to help them find the best possi-
1 ble path forward.

.

n Sig

h t .
B AN

“I come from a family of educators, so learning
something new is what our family does. I am always
intrigued by unique solutions and thinking differently.
I try to take those ideas and thought processes and

then make them more understandable for the average

person,” Joshua says.

“I like to help people in the real world with solutions.
‘When we work with a client, we look at the full pic-
ture. Instead of focusing singly on disputing, we look
to view the entire scoring algorithm. For that reason,
we view ourselves as credit-improvement specialists
instead of a credit repair company. We start with a
free credit review, and then we educate the client on
what is on their credit profile. As part of that, we also
let them know about the different impacts of those
items. Sometimes the client doesn’t even need to go
through a program; they can be helped by the free

advice we give in the review.”

Individualized Approach

Through the process of the individualized approach
that Joshua takes with clients, his team educates
clients on the best parts of their financial picture

to focus on to improve their credit scores as quickly

as possible.

“A good example of that is that when you look at
installment accounts, a lot of people think that paying

<

-

. partner spotlight <« &
- > '!" .‘
“y Dave Danielson | Photography by =
F“

Jennifer Ruggles Photography
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| like to help.people
in the real world
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When we work with ¥

a client, Welook at
the full picture.
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them down or paying off collection

items will help their score,” he says.

“But the reality is that it’s usually
more important to handle balances
on revolving accounts such as credit
cards first.”

Easing the Way
Joshua and his team provide a

straightforward, streamlined process.

“We start off with a free review to

see what’s on the client’s report. We

28 - January 2022

have a really high closure rate. Once
we can show our value in the review,
people understand that we are here
to help, rather than pad our client

numbers,” Joshua says.

“Once a client has signed up for a pro-
gram, we offer a detailed credit audit
to see what is being affected score-
wise, and we have a customized action
plan for what they need to do and what
not to do. We have different first work
fees for each individual plan, but our

disputing rounds is set at six monthly

payments of $99. We choose to dis-

pute all accounts to be time-efficient
for real estate transactions. Generally
speaking, our clients are normally
completed with the process of improv-

ing their scores in under 120 days.”

That success is reliant on the outstand-
ing team that Joshua feels honored to

work with at Credit Score Advocates.

“We have credit advocates that will
go through and make calls to our

affiliate teams and credit specialists

to complete the reviews. Most of the
people here in our business are family

members,” he says.

“My mom has been with us for two
years. My brother works for us with
some of our other businesses. That
allows me to focus on helping people

get qualified for houses.”

Wonderful Life
Family is at the heart of life for

Joshua, including his wife, Courtney.

“Courtney’s support of what I do
really makes a difference. She keeps
everything at home and with our
boys on track, which allows me to be
successful in focusing on our clients.
I couldn’t do it without all the hard

work she does,” Joshua says.

Joshua and Courtney look forward
to time spent with their two sons —

8-year-old Carter and 5-year-old Casen.

In their free time, they love sharing
experiences together, including travel.
A favorite is visiting aquariums — 17

of them so far, and counting.

“Carter and I love to play Monopoly,
Chess, Risk and Clue. He is very
strategic about how he plays for

an 8-year-old. Casen enjoys telling
stories and jokes. He is a one-of-
a-kind entertainer. We are also big
football fans ... especially of the
Steelers and Oklahoma State,” he
says. “We go to Stillwater where we
have a couple of Airbnbs. Although
it was a lot of work, we enjoyed

remodeling those places.”

Trusted Expertise

As Joshua thinks about the industry
he has a passion for being part of, he
focuses on the positive results of the

work he and his family help create.

“I like our clients to graduate our
program with a feeling of accomplish-
ment and to feel more prepared and
more educated about managing their
finances. At the same time, it makes
our team members feel successful each
day in educating people on what a lot

of people think is impossible to do.”

For more information, contact Credit
Score Advocates:

Websites:
www.creditscoreadvocates.com
www.KSCreditRepair.com

Office Phone: 316-444-5333
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It's the Heartland Way,

hcuhomeloans.com

- ﬂﬂf

BUSINESS + PROMOTIONAL REAL ESTATE PHOTQOS,
FILMS, DRONE SPECIALISTS VIDEO, MATTERPORT,
AND MORE.
ADLERGREYVIDEOGRAPHY.COM ADLERGREYCOLLECTIVE.COM

LOCALLY OWNED. LOCALLY OPERATED.

ot
TM Fencing LLC

Tane Murphy, Owner
(316) 218-3450

tmfencingllc@gmail.com

Bjaaiuzla: www.tmfencingllc.com €}

| S

’

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
FOLLOW US ON INSTAGRAM TODAY
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ACTIVELY PURSUING
THE POSSIBILITIES

Having a vision for the future is the spark. But mak-

DY celebrating leaders

Written by Dave Danielson | Photography
by Jennifer Ruggles Photography

ing it reality takes putting plans in motion.

That’s the spirit that Don Hamm brings to his cli-

ents, team members and community.

As Broker/Owner with Wheat State Realty, Don
makes dreams come true by actively pursuing

the possibilities.

“The passion I have for this business is really fueled

by helping people,” Don emphasizes.

“For me, it’s the thrill of trying to get a good deal on
a property. I enjoy the chase, the process of buying
and the whole action of trying to get a good deal on
behalf of my clients. I want everyone to be happy.”

Selfless Service
Out of high school, Don joined the Kansas Air
National Guard. He also attended college, earning

both a bachelor’s and master’s degree.

When his collegiate career was done, Don worked
as an engineer with Boeing and Hawker Beechcraft.
It was during that time that his interest in real

estate first started to work its way to the surface.

“Rental properties had always been of interest to

me. One of the things that appealed to me about




that was the fact that I wanted to

be in control of my destiny and my
retirement. I didn’t want to hold my
breath and hope that Uncle Sam will
be there for me during retirement,”

he remembers.

“So I started buying and selling homes
and growing my own portfolio. It was
fun, and I thought I had a knack for it.
So, when it came time for me to sell my

own home, I decided to get my license.”

Gaining Ground

It didn’t take long for Don to gain
traction in the business and start
building his reputation for results in

the area.

“When I got my license, I started
working for a small local brokerage.
The experience was good, and after

a few years, I decided I wanted to go
out on my own. So I started Wheat
State Realty, and I never looked back.”
Today, he has expanded his efforts to

serve area residents by adding a hand-

ful of agents, with more to come.

“As time goes on, I want to con-
tinue to grow our team here and add
additional experienced agents to our

team,” Don explains.

As a producing broker and a leader for
those in his firm, Don brings the best

of both worlds to those around him.

Don continues to take steps forward.
As he does, he holds a deep sense
of gratitude.

“It means a lot to me to know that

95 percent of my business is refer-
ral-based,” Don explains. “When you
get referrals from people, it means
you're doing something right. I've made

a lot of good friends in this business.”

To say clients trust Don is

an understatement.

When it comes to production, Don

doesn’t take credit for his agents’ sales.

Individually over the last 24 months,
Don’s production totals 135 units and

over $21 million in sales volume.

Life’s Highlights

Away from work, the heart of life for
Don is his family, including his wife,
Amy, and their two twin children —
their son, Mason, and their daughter,
Maddie — who are both seniors in
high school.

In his free time, Don likes to work on
the properties he has in his portfolio.
Golfis also a big, fun part of his life
that he looks forward to, as a member

of Crestview Country Club.

In addition, Don is a definite car
and airplane enthusiast. And one of
his favorite pursuits is supporting
his children through their school
activities and sports that they are

involved in.

“My son is an avid golfer and plays
at a 3-handicap. Maddie is an avid
soccer player and has received
college offers,” Don says. “So it looks
like we are going to be doing some
traveling the next few years to watch
the kids play.”

ONCE YOU FIND OUT YOU CAN MAKE A LIVING AT IT, THEN IT'S
ABOUT REFINING YOUR EFFORTS, AND HAVING FUN ALONG THE WAY.

When it comes to helping his com- Also, drawing on his own experience business, I say, ‘You can make as little
munity, Don has been involved in a being part of the United States Air money as you want. If you don’t put
number of ways through time. One of =~ Force, Don has a big place in his heart  any effort in, you’ll make nothing,” he
the chief outlets for his involvement for supporting the needs of veterans. says. “At the same time, I also point
is supporting local teachers. out that you can make as much as you
“That’s something that is very import-  want as well. There’s no cap on this.
“We have several friends who are ant for me,” he says. “Freedom is not Once you find out you can make a liv-
teachers. In many cases, teachers today  free, so I'm honored to serve those ing at it, then it’s about refining your
are forced to pay for things out of their ~ who have served us.” efforts, and having fun along the way.”

own pockets to provide needed supplies

for students in their classrooms,” he Leading by Example When you meet Don, you can see the
points out. “So we have helped out by As Don reflects on his own ongoing natural charisma and his larger-than-
buying long-lasting snacks for them to success in the industry, he offers life personality that fuels his work.
provide to students.” helpful tips for others who are pursu-

ing their own future as REALTORS®.  “Ilike to laugh and have fun in the

o - He definitely did ... purchasing more process of being there for people and
3 than 16,000 granola bars and then “When people who are interested in helping them along the way,” he says
distributing them across several working in real estate ask me how with a smile.
schools in the region. much money they can make in this
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TOP 50

NATIONWIDE VA
MORTGAGE LENDER

We service the majority <
of our loans! - : * SINKING DRIVEWAY SLABS

§ 2 - , P = ? & r

* SINKING STEPS/PORCHES

/

MICHELLE CRUBAUGH =) =g _ « TRIP HAZARDS

Retail Branch Manager
NMLS ID%1201530

* SINKING SLAB FOUNDATIONS

CALL ME TODAY L%

LOCAL & LONG DISTANCE : -~ ama = n * POOLS, PATIOS, WALKWAYS
PACKING SERVICES b SUPPLIES UG~ A' S
OVER 99% REFERRAL RATING

ANDA | .. ; + $36 Bili ci -
FULL-TIME EMPLOYEES - NO DAY LABORERS %36 Billion Servicing Portfolio

TRUCK
’ *  BACKGROUND-CHECKED & DRUG-TESTED ;
“Movete Who Cara.” MOVERS * Biweekly Budget Payment

FULLY INSURED Plan available

Call or go online for your free estimatel * True DIRECT Lender

TWOMENWICHITA COM @ | b e el ol il s www.midwestfoamworks.com
Ench franchise (s Exdeendenth cwvned s operted, 1 UX. BOT No. 2177855 Planet Hnme.lg.nmn,g lrmation, o In: wws. nmisconsameratcess.ore NMLS D #17027 (31 6) 749-7550

36 - January 2022




First Impressions
Environmental

The title of this section is “Ask the Expert,” and those that know me know I’'m very under-qualified to be called

an expert. However, with six years of experience, | prefer the word “poop-spert.” Jokes and laughs aside, we

figure in this business, there is a time to be serious and to enjoy life. Please use caution reading below, as the

following may cause you to learn. If you don’t learn from the article, please contact Aaron at 316.522.8795.

Poop. Feces. Yesterday’s meals.

Whatever you call it, it happens to all of us. Don’t
let it happen to you. ’'m not talking about stopping

a bodily function. I'm talking about not letting poop
enter your basement. A failing wastewater system
can cause a sewage backup into the home. Besides
the roof and foundation, wastewater systems are
one of the most expensive repairs that can be made
to a home. Costs start at $5,000 and rise from there.
Wastewater systems include lagoons, septic systems
and advanced septic systems and are found in every
county in Kansas - including the city of Wichita.
Having First Impressions Environmental inspect the
wastewater system can help identify any previously

unseen issues and prevent poop backups.

Nitrates and poop in the water.

Not a horror movie, but a possible reality. This can be
a reality for wells that aren’t maintained and con-
structed properly. Well repairs are easy and very nec-
essary. Testing water for bacteria and nitrates is easy
and cheap enough to be accessible to everyone. Wells
in Kansas are governed by state statutes no matter

their intended use. They have to be constructed and

Nerds rule the world.

As a Medical Laboratory Scientist, I am a microbiology
nerd and can identify issues with wells and wastewater
systems as well as the quality and safety of the water
flowing into the home. First Impressions Environmental
was created to be a fully impartial inspection service
with no direct connection to installers, therefore no

sway to my decisions.

Travel the world, or at least Kansas.
First Impressions Environmental inspects the

following areas:

Sedgwick County and all cities therein
Butler County and all cities therein
Sumner County, etc.

Harvey County, etc.

Reno County, etc.

Greenwood County, etc.

Kingman County, etc.

And other counties by request

For more informa- ﬁ\\

tion, please visit www.

We Understand
Commitment

You can rely on Edward
Jones for one-on-one
attention, our quality-
focused investment
philosophy and straight
talk about your financial
needs. To learn more,
call today.

Jeff Christensen, AAMS®
Financial Advisor

142 N Main Suite 115
El Dorado, KS 67042
316-322-0001

edwardjones.com
Member SIPC

Edward Jones

MAKING SENSE OF INVESTING

With us, your clients will always
have the HOME field advantage.

AARON CLARK

Senior Mortgage Banker
E: alark@fbhl.com | fbhl.com
M: 316.573.3996

7330 W 33rd St N, Ste 112
Wichita, KS 67205
NMLS: 1770738

FIRST IMPRESSIONS

maintained in the same manner. I inspect wells of any ~ FirstimpressionsENV.com

%’ h me t edm
e rio 2o

GE, INC. | FOR LICENSING INFORMATION, GO TO: NMLSCONSUMERACCESS.ORG

intended use and can protect the groundwater from or call 316.522.8785.

contamination, as well as the homeowners.

FB NMLS: 224149 | EQUAL HOUSING LENDER | A DIVISION OF FLAT
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Health Insurance Premiums are Rising.

Why stress when you can just relax? % Sunflower Bank
i . . %fji:}f:y °

¢ First National 1570
Guardian
Mortgage

Julie Strelow

NN TNo Nensense FHealthcare Ting
Office- 785-766-1584

Website- www.nononsensehealthcareninja.com
N Email- chad@nononsensehealthcareninja.com

ARE YOU

BUILDING???

If Your Current Lender Isn’t Offering 1%
Towards Closing Costs — MAKE THE SWITCH!

Give the pift T — Get back 1% of your loan amount as a lender credit to be

FULLY TAX DEDUCTIBLE i y -
of CutCo MADE IN USA used toward closing costs with our Builder One Program.
1 Program Features:
« 1%" of your loan amount as lender credit
BUILDER Eligibl i d d id I
ONE PROGRAM - Eligible on primary and secondary residences only

- Forall'of your =
~ closing gift needs

New construction only
Fixed-rate product

DESIGN « BUILD « MAINTENANCE

e - B SRT i
—

Julie Strelow
Mortgage Loan Originator | NMLS# 45917

o - 2

Mowing ¢ Bed Maintenance
Tree and Shrub Plantings ¢ Sod Installation
Landscape Design Program * Spring and Fall Cleanups

R R s e SR Iy s R i GuardianMortgageOnline.com | TheStrelowGroup.com

Hardscapes: Patios-Walls-Boulders

316.213.9347 | JulieStrelow@gmc-inc.com

i
- R d | lh “owand chming cost, rate peduction andfon prepaids. Cannot be whed hordown paymient, Program canmol be usid in conpunciion with the Henoes Progeam or combingd with oy olhar Afinity intentves:
BIEII"'.I'E oaman - H H Puichasa foans for primary residence only This is 2 1emporary ofier and the ender credit is not bed o theinterest e Limitations apply o the credt emount based on lazan 2mount. Consub your Gusndan
WwWww.liswicnita.com f o -

L] L] Morigage ke orginator bor detaib, Cartatn ferme and reshriclions apply. Program avallable only o quattied bormowers. Program sublect o change without notice. [kderwiting terms and condfions
+ A HER 4 q ¥ ¥ e | AL HOBUNG
= 7 appty. Loan subject o credit review and approval First Kational 1370 and Guardian Mongage ane divisions of Smflower Bank, NA. | NMLSS 70083 | Messber FDKC LENDER

5 et P —— Jeremiah Petrocci 31 6 21 3344
(316) 293-8701 l&]{"l'}ﬁ"’rl‘:l Owner . .
S ERING DIFTS

SHARPBRAMDINGTOOLS.COM e ad
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Written by Ashley Streight | Photography
by Jennifer Ruggles Photography
Starting Designer’s
Home Gallery from

an unfinished room

in his basement, Ben
Henwood recalls
opening the phone
book and starting with
the letter “A” to cold-
call businesses until he
found someone who
needed flooring. Now,
he’s outgrown not only
his basement but also
his first commercial
space and has moved
into his current building.
The flooring business
runs in the family, as

Ben’s uncle owned a

local flooring store.
Naturally, he worked
in the flooring industry

while attending Tabor
College for his Business
Administration degree
and learning the ins and

outs of the business.
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Now that he’s celebrating the company’s 10-year
anniversary, he’s extremely passionate about
growth. “Growing my team, pouring myself into
others and helping them reach their dreams and
reaching the success they didn’t know was possi-
ble,” Ben says. He has a complete understanding
that people are key to the continued success of the
legacy he’s building and says the most rewarding

part about it all is:

“The amazing people
I have met along the
way. I have friends who
share the same passion,
drive, goals and dreams
as me. The second most
rewarding part is the
amazing people who
trust us to help trans-
form their homes. Each
week, we see people
come in who aren’t
excited about remodel-
ing anymore. They have
been to several stores
before us and haven’t
had anyone ask them
the right questions to direct them towards answers
that make sense. When they leave our store, they
are shaking our hand and thanking us for caring and

making it fun again.”

Designer’s Home Gallery not only seeks to run a great
business in general, but their desire is to become the
go-to for all REALTORS® in town. “We can handle all

needs for buyers and sellers. From design, measur-

ing, quoting, materials,
installation, and payment
arrangements, we are

the one-stop shop.” Their
diligent efforts are paying
off, as they have received
the Wichita Eagle award
for Favorite Flooring
Store in Wichita for

three years running.

We asked Ben if there is
someone, in particular,

he looks up to, whether
it be personal or profes-

sional. His answer? “I

respect people who are ahead of me in business or
success who take the time to introduce me to oth-
ers, ask questions, make suggestions and encourage
the daily grind of owning a small business. Those
are the people who have allowed me to reach goals
I didn’t imagine possible, and now it is my respon-
sibility to pay that forward to newer business
owners.” To ensure he keeps his goals in line, he
surrounds himself with those who remain positive

and who are going to make a difference daily.

Ben has been married to his wife, Azure, for 24
years, and she is a dedicated 6th-grade teacher.
They have three children (Adam, Ashlee and Allie)
and two absolutely adorable dogs, Poly and Marble.
Outside of running a successful flooring company,
he enjoys golf, golf and a little more golf! Family
comes first for the Henwoods. He tells us that even
though he often works weekends, he never misses

church on Sunday.

“I serve at Life Church with the 5-year-old children.
They are so much fun, full of life, and they say just
about anything. I recently had a little boy say I
looked tired. I asked him why he thinks I'm tired,

and he said I had bags under my eyes,” Ben laughed.

In every way possible, he wants to make a differ-
ence - to his family, to his coworkers, friends,
customers and everyone he comes in contact with.
At Designer’s Home Gallery, you can count on an
experience unmatched in the industry and for them
to be a trusted extension to your business as a real
estate agent. In his final notes with us, he said: “Life
is too short to live on ugly floors. That is why our

motto is ‘Saving the world from ugly floors!””
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eddysvolvocarsofwichita.com

(316) 630-0689

3211 N Webb Rd
Wichita, KS 67226

¥ ™\ BNC
. National Bank

MORTGAGE LENDERS

EXCEPTIONA
SERVICE

Why Choose BNC

BNC National Bank was founded with the goal of providing fast and exceptional customer
service. We have provided mortgage loans for over 30 years. We have thrived due to our
devotion to our core values and continual innovation. By utilizing revolutionary digital banking
technology we have funded over 11 billion dollars and assisted almost 40 thousand families buy
their dream home. BNC offers mortgage solutions o meet every person’s needs.

B B O

New Look Low Rates Technology

We might have a fresh new
look but it's still the same

Because of our commitment to We offer high-tech solutions

customers we offer low rates that make applying easier

great team. that are hard to beat. than ever.
Address: 8558 W 21st Wichita, KS 67205 | 5
Office: 316-773-9500 e
Website: bncnationalbank.com/wichita FDIE  NMLs # 18467

"Phelps Tax has given me
hours back that | use to
focus my time and energy
on my highest dollar
producing activities. They
really have a passion for
helping me optimize my
time and money."
Emily Base,
Roy Real Estate Team
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S-Corp Conversions - Payroll - Bookkeeping
Individual and Small Business Tax Preparation

Ryan Phelps, Owner

1119 W Douglas
Wichita, KS 67213
316.262.1900
www.PhelpsTax.com

LIFETIME
INSTALLATION
WARRANTY
ON ALL WOOD,
TILE & CARPET

" highly recommend Ben Henwood at Designer's Home Gallery. [ first used them in
a client's home that needed the entire home recarpeted prior to listing it for sale.
I always shop around to get my clients the BEST deal and was shocked that Ben
could get me the same prices that the factory outlets could, and the quality of the
carpet was better. He came to me with the samples, they did the install, and got me

the invoice promptly (which is so important to REALTORS®).

They really made the whole process so much easier than ANY other company | had
ever used prior. | have been using Designer's Home Gallery ever since. | don't have to

shop around,; he knows what | like, and he gets the job done smoothly.

For the REALTORS®, Ben understands the “Allowance” process, they offer a
REALTOR® rate, and he knows how to keep your clients happy! If you want to
impress your clients, send Ben with Designer’s Home Gallery!"

-Janiece Erbert, REALTOR®

Keller Williams Signature Partners
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Desz;gnerfmong »
“Saving the world from U GLY floors™

MONDAY - FRIDAY 8:00 - 6:00PM
SATURDAY 9:00 - 3:00
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Mortgage is a wholesale

mortgage brokerage with a simple
and streamlined experience. Owner,
Adam Hamilton, started the business
in 2000 with little experience in the
industry and has expanded signifi-
cantly over the last 21 years. Phoenix
goes above and beyond your expec-
tations to secure your family a lower

rate, lower fees and superior service.

Adam now has nine employees who
all work hard, but also love to have
fun. They understand how important
it is for both sides of a transaction

to get to the closing table and work
diligently every step of the way to get

you there - on time.

Not only is Phoenix a great mortgage
lender but also a great employer.
Adam enjoys teaching employees life
skills. He often tells his employees:
“The only person that stops you from
getting what you want out of life is
yourself. You have to believe in your-
self.” He’s very positive and does his

best to inspire those around him.

Phoenix Mortgage is very serious
about what they do. They forecast
into the future, they communicate
effectively with their clients, and
they are problem-solvers. Every loan
they do is a puzzle, and though there
might be roadblocks along the way,

\4
¥ MORTGAGE (GROUP

ask the expert
L With their roots planted in
the Sunflower State, Phoenix

they stay positive about it. They take it as
a challenge and put the puzzle together to
get to the finish line.

“I went to Phoenix Mortgage back in May
on the purchase of my first home. As a first-
time homebuyer, I was very nervous and
stressed out about the whole home-buying
process. Phoenix Mortgage was wonder-
ful during this time. I was always treated
with a ton of courtesy and respect. Even
though I had many questions about every-
thing, I always felt they did whatever it
took to answer the questions and help

me understand the process. The biggest
benefit I can remember was just the level
of communication throughout the whole
process. Everything was explained and
handled in such a way as to keep me and
my REALTOR® in the loop. The best part
of all was that when my rate came back, it
was even a bit lower than what we thought
it might be. I would definitely recommend
Phoenix Mortgage to any of my family or
friends who may need financing for a home
in the future.” - Traci Asher

They offer quick pre-approvals (within 10
minutes) and have your back throughout
the entire home buying process. Once
you’ve found your dream home, rest
assured you can sit back and relax while

Phoenix Mortgage goes to work for you.

For more information,

Security 1st Title

We Protect Property Rights.

Security 1st Title offers licensed and
trained professionals to assist you with
your title and closing needs. Our local
experienced staff delivers exceptional

service to protect property rights of

homeowners and lenders.

TITLE INSURANCE | CLOSINGS |

PRODUCTS AND SERVICES:

Residential and Commercial Transactions
Purchases and Refinances | New Construction
Foreclosure | HUD | Short Sales

Escrow Contract Servicing | 1031 Exchanges

1031 EXCHANGE | CONTRACT SERVICING

CONTACT US (316) 267-8371 | 727 N. WACO, SUITE 300 | WICHITA, KANSAS 67203

VISIT US ONLINE AT WWW.SECURITY1ST.COM

please visit them at PH%N]X
www.phoenix

MORTGAGE GROUP

mortgagegroup.com.

Disclaimer: The Phoenix Mortgage Group, Inc. NMLS #323881240 N. Rock Rd., Ste. 280, Wichita, KS 67206
Direct: (316) 942-8228
Kansas Licensed Mortgage Company The Phoenix Mortgage Group, Inc. MC.0001205

.\ CREDIT SCORE
;Gll/f ——ADVOCATES——
Building Credit through Education

AGENTS AND LENDERS - JOIN OUR AFFILIATE TEAM!

Our Affiliate Portal provides you
"in-house” access to track the clients
you refer to Credit Score Advocates.

Call our credit improvement specialists
today and let us help you even the score. [EEIEEIEEEN

CreditScoreAdvocates.com
info@creditscoreadvocates.com
316-444-5333
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Don't Let RUST
Be Your Color.

Make Your Listinngi)("’k’é, with our Rust
Removal and Other Exterior Services.

OPEN NEW DOORS

at Regent Financial Group

THECOVES

LAKESIDE PATIO & ESTATE LOTS

When you are ready to purchase a home,
you want to know things will be done right
and in a timely manner. Here is why
Regent Financial Group should be your
first and only choice.

*« Clear to close in 2 weeks

+  24/7 loan officer availability

\-.I.l\.f'w nd AN

« High quality customer service Pressure Washing and Sweeping

+  In-house underwriting www.cleanrltepressurewashing.c

* Beat or match interest rates

e

* Keep borrowers informed at each step * OLD REPUBLIC HOME PROTECTION

*  Minimal loan denial

« Opportunity to lock in a lower rate if rates I ’
decrease while loan is in process t s n Ot

* Help increase credit with Rapid tOO I ate!

Rescore option —

Did your buyers close
without a home warranty?
I-}r[:”f ]*‘]”“'p]- T|'IE}' can still get II‘I:jIJE-fF'_','-|EF:IIjH"IQ,
NMLS 261320 coverage after closing.
Phone 316-882-4080
bflower@regentfinancial.com

y BB

Build a home for all of your family members.

Contact me for Janell Enderson |8
mare details! Senor Accoun! Executive
B00.282 7131 Ext. 1281

C:913.219.4245 =

JanellEf@orhp.com
NMLS 2365 my orhp. comdanelienderson

ey REGENT FINANCIAL GROUP, INC.

A— — YOURHOMEWICHITA.COM
[b | SCHELLENBER—G DYLAN@PREMIERWICHITA COM
]

JELOPMENT COMPANY 316.854.0009
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Each deal you complete represents a new story .. a

new triumph that has reached a successful milestone.

That's something that Tiffany Webb knows a lot
about as well. ...




As Team Leader of The Tiffany Webb
Team with Berkshire Hathaway
HomeServices Penfed Realty, Tiffany
has a strong passion for the profes-

sion and building strong bonds.

“Through the course of what I do,

I have a chance to meet so many
awesome people who end up being
friends. It means a lot to be able to
help them and build relationships ...
being able to get them through the

transition,” Tiffany says.

“I like that part ... the day-to-day
communications and building relation-
ships. It’s very rewarding. And one

of the things that makes me feel good
is the fact that several of the clients

I have worked with have decided to

become real estate agents themselves.”

Tiffany began her career in real estate
when she earned her license over six
years ago. It was a natural extension
of the experience she had gained
before then.

“I've always had a background in sales

through time,” Tiffany says. “I was

able to be a stay-at-home mom. I had
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a hair-bow business. I put together
several local shows, sold to some
local boutiques, along with some in
other states, as well as shipping a lot

of custom orders all over.”

In the meantime, Tiffany traveled with
her dad who took part in art shows
in various locations, helping with the

sales side of her family’s business.

“Sales was always my passion, and
my dad had always said I should do
real estate,” Tiffany says. “Then,
when I was listing my home for sale,
the Broker I worked with called me
one day and also said he thought

I should consider real estate, too.
So I transitioned into the business
to accommodate being a hands-on
mom, since my children are my
biggest why.”

From the start, Tiffany found that it

was a great fit for her life.

“I had a lot on my plate with my chil-
dren, but I was able to juggle it all by
working at home with real estate,”
Tiffany remembers. “That allowed
me to handle the demands of work
and life.”

As she started in the business, Tiffany
was part of a team. After a few years,
she decided to work as an individual
agent. And then, at the start of 2021,
she started her own team with long-

time friend Shana McCain.

“Shana and I met when our oldest
children were 3 years old in preschool.
That was about 19 years ago. Over the
years, she saw me doing real estate
and thought it looked like fun and

decided to get into it as well,” she says.

Tiffany and Shana share many simi-

larities in life and business.

“We definitely have a lot in common.
Both of us have a background in sales
with our fathers. In fact, through-
out our lives, both of our dads were
mentors and very successful busi-
nessmen, as we worked side-by-side
with them for years before getting
licensed,” Tiffany says. “Shana and

I are both single moms, and we tend
to have the same outlook on building
relationships, having integrity and
being guided by our strong faith in
God. Combining all of those elements
with real estate sales has been foun-

dational for our success.”

“There have been some important
leaps of faith, including me going on
my own and receiving the individual
award of being ranked sixth in the
company as an individual agent in
2020,” Tiffany states. “Another leap
of faith occurred when I created the
team and how we have successfully
hit the leader board throughout the
year. I'm very proud of that.”

Sometimes there are pieces that just
seem to be a natural match. That’s the
way the teamwork is between Tiffany

and Shana.

“We have so much in common, and
those things have given Shana and

I the same drive to set big goals

and work hard to achieve them. In
January of last year, we sat down
and made individual goals together
as well as a team goal,” Tiffany says.
“We each set a goal of trying to hit
$10 million in sales with a combined
volume of $20 million as a team. We
are very proud of the fact that we

surpassed that!”

Tiffany’s life is made much richer by
her family, including her children —
her son, Tristan (22), who is a college

junior who plans on going into real

e
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estate; her daughter Sophie (19); and her daughter
Bridget (12). Tiffany also looks forward to every
moment she gets to spend with her 8-month-old
granddaughter, Scotlyn.

In her free time, Tiffany enjoys traveling, exercis-
ing, cooking, decorating and spending time at her
youngest daughter’s sporting events, as well as

moments with her children and grandchildren.

Shana also looks forward to time spent with her
three children — Annalise (22), Allie Grace (19)
and McCain (14).

As Tiffany says she and Shana’s children are very

involved in their business.

“They ride along in the car on showings with us and
are often seen hanging out in the office, and learning
a lot along the way about real estate,” Tiffany says.
“We have very much made it a family business. In
fact, Tristan is planning to get started in real estate
soon. Sophie and McCain got their driving time get-

ting their licenses driving us to showings.”

Those who get to know Tiffany come to rely on her

trustworthy and kind nature.

“As I have the opportunity to work with people,
it’s important to me to take time with them and

be compassionate,” she emphasizes. “In so many
cases, as part of the real estate transaction, we
are working with people who are going through an
exciting time as well as sometimes a stressful time
in their lives. During those times, I think it’s very
important that we are able to wear a lot of hats,

build relationships and earn their trust.”

Tiffany gains and builds on her success each day
with her sustained sense of commitment and dedi-

cation to what she does.
She attributes her drive and passion to her family.

“My kids are really my why in life. I had a bow
business when they were younger, but I knew that
I couldn’t do that full time. Real estate was an
important solution for me at the time, so that my
children didn’t feel like I was gone all of the time

out of the home.”
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In addition to learning and growing herself in the business,

Tiffany feels thankful that real estate has given her another ave-

nue to impart lessons to her children.

“I'm dedicated to show them that you can overcome things, be a
hard worker and also be a family person,” Tiffany points out. “I've
been able to manage my time so I can give them a good life and
also show them how hard work pays off. I like showing them the

importance of setting goals.”

That’s what a passion for life — and the profession — looks like.
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0. 316-260-5656

10111 E 21ST ST NORTH, SUITE 200
WICHITA, KS 67206

NMLS# 1788

SierralPacific

MORTGAGE

©2021 Sierra Pacific Mortgage Company, Inc., NMLS # 1788 Equal Housing Lender. (www.nmlsconsumeraccess.org) Mortgage Lender License 06-16329. 1180 Iron Point Road, Suite 200, Folsom, CA 95630 (Tel.
800-447-3386). For licensing information, go to: www.nmlsconumeraccess.org. Sierra Pacific Mortgage may not be the lender for all products offered. Some loans may be made by a lender with whom Sierra

muaL kousik — Pacific Mortgage has a business relationship.
LENDER

AT JABARA'S, WE UNDERSTAND

"MOVE-IN READY!"
JA=AnAS
Tilet

DON'T RELY ON A
BUYER'S IMAGINATION!

‘ NEW YEAR SAVE UP TO ,l‘,
¢ - NEWFLooR 5500

DIV :

® SA L E select flooring styles
\ including flooring from ghaw‘ ‘\
The New Year is the perfect time to take advantage of our .
’ IN STOCK REALTOR® PROGRAM o
QK (largest in-stock selection of flooring in the state!) \ R

LIFETIME INSTALLATION GUARANTEE « THE PRICE MATCH « FREE SHOP AT HOME
2021 WICHITA EAGLE READERS CHOICE WINNER FAVORITE FLOORING STORE.

316-320-0443 « jabaras.com

1816 N. Broadway St., Wichita, KS. 67214 « HOURS Mon-Sat. 9am - 5pm
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%@ﬁﬂNKLEP
WINTERIZATION
‘fﬂﬂk KANSAS SECURED TITLE

SERVICE BEYOND EXPECTATION

$45

CALL or TEXT TO SCHEDULE

315-302-4858

iICT
IRRIGATION

We serve
with passion

Meet Courtney Griffiths,
Mortgage Loan Originator <
serving Wichita. Q&

Your dream of home ownership ‘ ‘ ’

r .w"'.jl',‘.'l | !-I:-:' {. ?I'_._I'::.{." I | '.H}I'I 'nr-'.-"__.l_:' | | fl i !| L '|__.‘r.'!'! | "

oan options up to 100% financing. ’

Ask Courtney how.

116.247.7706 | cariffths@bankrcb.net A‘ 'I_IOSA WE HAVE THE TOOLS, RESOURCES, AND EXPERTISE TO
: : ASSURE EVERY REAL ESTATE TITLE IS SOUND AND THE

10501 E. Berkeley Square Pkwy
' : HOME WARRANTY, LLJ
’ ‘ CLOSING RUNS SMOOTHLY.

RCB BANK

Mortgage

n @KANSASSECUREDTITLE - WWW.KSTITLE.COM

EAST WEST DERBY
RCEbananrtgage.cnm DLI_} TOWN 2020 N. Webb Rd. 10616 W. Maple 1710 E. Madison
Courtney Griffiths 1r1|' '1'3" 5 :3: r'q..Meau:F Suite 202 u|1 Tﬂl"' Suite 500
Member FDIC WAC. Restric b et Wichita 202 7209 Derby, KS 67037
5 mtatons apply. NMLS 2i5Lbebeed 316.683.2785 316.788.5070
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DON'T YOU THINK
IT'S TIME?

Your =2 LOC/A\L Favorites

Will King | Branch Manager/Loan Officer
NMLS #459176

O Office: (316) 665-7343 | Cell: (316) 312-2936 %y
\, ‘_‘. o If Home ksloanman@usmortgage.com :L'
N ) www.kansasloanman.com

Branch Office: (NMLS ID#1405053) 405 S. Holland, Suite B, Wichita, KS 67209. Kansas License Mortgage Company, License #MC.0025044-BR.002. U! ge Corporation is not an agent of or acting on behalf of or at the direction of HUD/FHA/VA/USDA or the Federal government.
Rates, fees, and program guidelines are subject to change without notice. Some loans arranged through third party providers. Certain restrictions is not intended as an offer to extend credit nor it is a commitment to lend. Corporate Office (NMLS 1D#3901): 201 Old
Country Road, Suite 140, Melville, NY 11747; )LOANS-15. Kansas rtgage Company, License #MC.0025044.

LET US HELP PROTECT YOUR DREAMS.
EQUISSET

MR T

Dylan Hartnett, Agent m provide an alterwative | Featured Product:

0 i i Assured Replacement Property
Bus: (316) 775-5522 1031 Exchange Tool

dhartnet@amfam.com

S « You don't have to pass up
on that great offer to sell

A We enjoy tackling because you're worried
AM E R I CAN FAM l LY challenging situations about capital gains taxes,

and can act quickly to

® insure we get the deal « We can work with you to
closed alleviate the timing issue

24-HOUR CLAIMS REPORTING & CUSTOMER SERVICE ;ﬂﬂr;a::uizt m:; capital into
1-800-MYAMFAM (692-6326) property.

HOME | AUTO | LIFE | BUSINESS | FARM & RANCH AMFAM COM L5 * Our ARP Program will help

you keep your maney in

Contact us at: your hands.
American Family Mutual Insurance Company, S.1. and Its Operating Companies, :

316-440-5840

sales@equisset.com
American Family Insurance Company, Amerian Family Life Insurance Company, 6000
American Parkway, Madison, W1 53783 010996 - Rev. 7/17 @2015 - 12278903 Ermp— -
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Think of us as

WE ARE READY...

I Ie ds 2418 ‘__._ -" RISE TO NEW HEIGHTS WITH PHOENIX MORTGAGE GROUP!!
! L " ] |

ith

'*-;f:eneflts
3167760777  wisLonre

INSURANCE GROUP

= sunsmees

SERU!GES“’
Certified

Pool | C“Siife’:/séiii‘;i';i°“ MORTGAGE GROUP

A [nspectors 4 - Dirt Work - Backfills
e Yard grading e Drainage Correction LOWER RATES. MAKE US PROVE IT,

e Pond Work e Custom Rockscapes
e Pasture Clearing e Gravel Drives

- Lower Rates & Lower Costs
- VA is our specialty
« FHA pricing second to none
- Conventional options with no appraisals
« Reverse Mortgages & Jumbo Home Loans

240 N. Rock Rd., Suite 280 « Wichita, KS 67206
316.942.8228

Kansas licensed mortgage company the Phoenix Mortgage Group, Inc. MC.0001205. NMLS#323881

¢ And Much More

e POOL SERVICE AND MAINTENANCE
e NEW IN-GROUND POOL CONSTRUCTION
e HOT TUBS
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Zero down.
No PMI.

YEAH, YOU READ THAT RIGHT.

Credit Union of America is offering home
loans with no down payment and no
required private mortgage insurance
from January 1 to March 31.”

CALL OUR MORTGAGE TEAM AT
316.265.3272, EXT. 191
FOR MORE INFORMATION.

o,

T ]{I:I)I ["UNION
‘America

Friendly

Home Loans




