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Deals falling apart due to lender issues?
Don't give up, give us a call!

WE CAN SAY YES, WHEN OTHERS SAY NOI

We've got the Perfect Mortgage Loan For Your Clients.

Close in as little as 8 Business Days

FHA to 580 Fico
Conventional Loans with as little as 0% Down
VA Loan & Foreign national Loan Specialists
One Day Out of Foreclosure, Short Sale, or Bankruptcy Loans
Reverse Mortgage for purchase options
Jumbo "Bank Statement” Loans for self employed up to $2 Million
Shop like Cash - Underwritten Approval - No Loan Contingency
Not just purchase experts, we do refinances tool

Jumbo, Conventional, FHA, VA, & Niche Products
Available to You 7 Days a Week - Same Day Conditional Approvals

» @

THE RODRIGUEZ HAZARD TEAM
AT MORTGAGE we.

EXPERIENCE EXTRAORDINARY

\
t%r

Al Rodriguez Samira Hurd
Area Manoger Brond &
Senior Loan Officer Operations Manager
NMLS# 230138 R shurd@emgficom

949.903.1959 s T Top Originators =ixx. 2%k 949 4487929

ORANGE COUNTYS #1 MORTGAGE TEAM
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ASTAL

INSPECTION SERVICE.

Call, Text, or Visit Our Website to Get Your FREE Quote!

949-481-2501 « WWW.COASTALINSPECTION.US

28241 Crown Valley Pkwy., Ste. F432 - Laguna Niguel, CA 92677
f W




24 HOUR ACCESS TO ELECTRONIC MULTI-LINGUAL INDEPENDENT
TRANSACTIONS DOCUMENT SIGNING OFFICERS & STAFF ESCROW COMPANY

Everything we do is with an integrity based approach!

Residential Purchases

New Home Sales
Foreclosure Sales
Commercial & Industrial Real Estate
Probate
Manufactured/Mobile Homes
Refinances

Investment Properties
Relocations

Real Estate Owned (REO)
Short Sales

Vacant Land
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AMERISPEC

INSPECTION SERVICES

Y

CALL TODAY TO BOOK YOUR INSPECTION!

If you are interested in contributing or nominating Realtors® for certain stories, please email v f - " = — % e T

R - —. o

us at michele.kader@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the South Orange
County Real Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2
Company nor the publisher may be held liable or responsible for business practices of these companies.

THE AMERISPEC DIFFERENCE INCLUDES:

DEDICATED TO EXCELLENCE AND EXCEPTIONAL SERVICE
AND THE BEST TRAINING AND SYSTEMS IN THE INDUSTRY

BEEN IN BUSINESS SINCE 1988
WITH OVER 150,000 SATISFIED CUSTOMERS IN ORANGE COUNTY

PROTECTION BEYOND THE INSPECTION
WE STAND BEHIND EVERY REPORT

Cover photo courtesy of Bodie Kuljian.

949-454-0508 ¢ AMERISPEC.NET/WOODFORD
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PREFERRED PARTNERS

CPA/ACCOUNTING
Rizvi & Rizvi CPAs
Has Rizvi

(949) 472-2080

ESCROW SERVICES
Corner Escrow

Katie DiCaprio

(949) 303-0515

Escrow Options Group
Bernadette Kerkes
(714) 348-4718

Quality Escrow
Christine Koedel
(949) 683-5086

The Escrow Source, Inc.
Michelle Rahe
(949) 305-0888

Versal Escrow
Christopher Keahey
(949) 342-3692

HOME INSPECTION
AmeriSpec

Justin Woodford
(949) 454-0508

Coastal Inspection Services
Tracie Kirkpatrick
(949) 481-2501

£

FARMERS

% INSURAN

Brian Case

3607 S El Camino Real
San Clemente, CA 92672
Office: (949) 716-3643
Fax: (949) 498-7817

8 - January 2022

Preferred Inspection
Services

Jerry Stonger

(949) 234-7125

The Real Estate
Inspection Company
Philippe Heller
(800) 232-5180

INSURANCE
Farmers Case Agent
Brian Case

(949) 716-3643

Farmers Insurance
Mya Lopez
(949) 292-8305

Wood Gutmann & Bogart
Insurance Brokers

Lisa Doherty

(714) 824-8338

MORTGAGE SERVICES
California Coastal Loans
Dino Katsiametis

(949) 720-1616

CMG Mortgage, Inc.

The Rodriguez-Hazard Team
(949) 903-1959

(949) 973-5226

CrossCountry Mortgage
JJ Mazzo
(877) 237-9694

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support
these businesses and thank them for supporting the REALTOR® community!

Lend.US
Kevin Rudrud
(949) 554-2616

Monarch Coast Financial
Kevin Budde
(949) 422-2075

MortgageOne, Inc
Christopher Smith
(949) 292-9292

MOVING COMPANY
Costa Mesa

Moving Company
David Wilkes

(714) 2411673

PHOTOGRAPHY
Thomas Pellicer
(714) 381-7675

WASIO faces
Yaneck Wasiek
(949) 529-0512

STAGING & HOME DESIGN
Straw & Clover Studio
Andrea McQuade

(714) 655-9705

VIDEO PRODUCTION
Bowman Group Media
Tyler Bowman
(949) 275-1386

SMART
ADVICE

EASY
PROCESS

SUPER
SPEED

We are dedicated

to finding innovative

solutions and
technologies that
simplify the often

complicated

lending world.

ALL IN « DRIVEN
APPROACHABLE

Kevin Rudrud

Executive Loan Advisor
Producing Branch Manager

NMLS # 335381

| b8

L
LendUS.

e lend.us/krudrud

e 295 | Costa Mesa, Ca 92626

ial Protection and Innovation under
vww.nmlsconsumeraccess.org =)
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REAL PRODUCERS TEAM {y ORGSR
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S, INC.

VERSAL ESCROW SERVICE
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Michele Kader Ellen Buchanan Heather Johnson
Owner/Publisher Editor Account Manager/
(949) 280-3245 Ad Strategist
michele kader@
realproducersmag.com

Dave Danielson Alex Regueiro Tyler Bowman
Writer Social Media Manager Media and Video

SANDY VIETRO
ACCOUNT EXECUTIVE
E sandyvietro@versalescrowcom C 714.267.7890

Yaneck Wasiek Bodie Kuljian Thomas Pellicer

CHRISTOPHER KEAHEY
Photographer Photographer Event Photographer SR. ESCROW OFFICER/MANAGER

E christopher.keahey(@versalescrowcom T 949.550.6560 € 949.632.8641

If you are interested in contributing or nominating REALTORS® for certain stories, please email us SAN CLEMENTE

at michele.kader@realproducersmag.com. o 1 ; 5 i -
1520 N. El Camino Real | Suite 4
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but

remain solely those of the author(s). The paid advertisements contained within the South Orange County Real Producers magazine are not endorsed or recommended by The
N2 Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

San Clemente, California 92672

www.versalescrow.com

10 - January 2022




Ask about our Free Agent Classes including AB-38 | Email April@SDinspect.com

24/7 online scheduling or call our fully staffed office
Same-Day report with onsite review

Use our easy Request for Repair builder right from our reports
Sewer Scope, Mold, Roof & Pool Inspections

Thermal Imaging, 4/90 Guarantee & Roof included on every inspection
Optional 3rd Party Repair Quotes in 24 hours based on our reports
InterNACHI Certified Inspectors trained at our Headquarters

1,300+ Google Reviews & 560+ Yelp Reviews

The Real Estate
Inspection Company

SDinspect.com
(800) 232-5180

Check out our Podcast: Real Estate: Uncovered | Podcast@SDinspect.com @).' i .

e N

STRAW+

714-655-9705

CLOVER Home Staglng 949-290-4055

RIZVI & RIZV] GPAs

FULL SERVICE TAX AND ACCOUNTING

We are a family run firm that has been in business for nearly 40 years.

BIG FIRM CAPABILITY, SMALL FIRM PERSONALITY

GROWING WITH YOU

VISIT OUR
WEBSITE
RIZVICPA.COM
FOR MORE

INFORMATIO

WE ARE HAPPY TO ASSIST YOU!

(949) 472-2080 * RIZVICPA.COM
15375 Barranca Parkway,
Suite B-203 Irvine, CA 92618

COSTA MESA
MOVING COMPANY

What to Expect From Us
\/ Licensed & Insured

\/ Expertly Trained

v~ Packing & Crating Services

v Referred by interior designers,
antique dealers, property
managers, and real estate
agents throughout
Southern California

\/ Excellent Reputation

v~ Low-Cost Packing Materials
v/ Modern Equipment & Trucks
v~ Storage Available

v/ FREE Estimates

(714) 2411673
2614 S Oak St » Santa Ana, CA 92707
CostaMesaMoving.com
info@costamesamoving.com

South Orange County Real Producers - 13



Have You Tri
These Platfc

By Christina Daves

MASTER Tk

Social media is constantly changing, and it’s hard to keep
up. It’s hard to be everywhere. I strongly recommend
Facebook to REALTORS® as your first stop to concentrate
on. These are your friends and family and the people who

know, love, and trust you. They are your referral network.

Next up is Instagram. It’s super-hot right now, especially
for real estate agents. There is some research that has to go
into using hashtags effectively because that is how people
are going to find you. The other nice thing is that if you
choose to advertise, Instagram is owned by Facebook so you

can knock out two platforms with one ad.

Another oldie-but-goodie that many agents don’t think
about is Pinterest. Pinterest is different from the other
social media platforms in that it is a search engine, like
Google. A few very good posts can drive a ton of traffic. You
don’t need to feed Pinterest’s algorithm to stay top-of-mind
with it. Do some keyword research and create some good
content on there to drive people back to your website or an

opt-in and let it sit and drive leads your way.

14 - January 2022

Lastly, consider two new platforms, TikTok and Instagram
Reels (their version of TikTok). People want to work with
people, and these short video platforms allow you to do
some creative things and let people see the real, authentic
you. Also, because it’s new, the early adopters benefit from
traffic and SEO on the platform.

At the end of the day, go with the platform you are comfort-
able with and that you will use consistently because that

is the only way to succeed on social media. Remember, it’s
“social,” so you have to be there. Pick one and do it well.
Then, try out one of the others and see if you don’t generate

some new followers and some new business.

Christina Daves is the founder of PR For
Anyone®. She has trained thousands of
real estate agents in gaining visibility
by using traditional and social media
together for maximum effectiveness.

Agents she has worked with have ap-

peared in national magazines, newspapers,
radio, television, and blogs. Book your free business strategy

session with Christina at www.ChatWithChristina.com, and
learn more about her at www.ChristinaDaves.com.

Ready to give your clients a
SMOOTH and SUCCESSFUL closing?
Partner with Donna today!

Donna Bashor, Senior Escrow Officer
949-305-0888 x318 * Donna@theescrowsource.net

Donna has over 35 years of experience and is available 24/7 to provide you
with extraordinary personal service.

. N
tEscrowSource

Orange County’s Finest Escrow Agency

Over 300 years of industry experience!
Contact one of the top escrow companies in Orange County today!

949-305-0888 | theescrowsource.net
27611 La Paz Rd Suite D, Laguna Niguel, CA 92677
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CHRIS
LARDIE

N THEIR SHOES

By Dave Danielson | Photos by Bodie Kuljian

he care you take for your clients makes
all of the difference for them ... they
trust you to work on their behalf in the

same way you would for yourself.

Chris Lardie relishes that same role that he plays

with his clients.

As a producing team leader with Lardie Real
Estate Group at HomeSmart Evergreen Realty,
Chris goes the distance for those he serves. And

it all starts by putting himself in their shoes.

“I love seeing people’s dreams come true. When I
work with someone who has tried and tried, and
they haven’t been able to get a house and then

they get their keys, it’s powerful,” Chris explains.

“It’s amazing for me to be there at that moment

with them ... to be able to be part of their story.”

A Life of Service
Chris was born and raised in California but

moved to the Pacific Northwest when he was 10.

As he came of age in Seattle, he graduated from
high school and then enlisted in the U.S. Navy. For

the next 25 years, he served his country faithfully.

Along the way, Chris contributed at a num-
ber of duty stations. “I was stationed all over
the U.S., and did multiple deployments to
the Mediterranean, Pacific, Arctic, and the

Caribbean,” he says.

16 - January 2022




Chris Lardie’s wife, Joy, is a real estate agent and interior designer.

18 - January 2022
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| love seeing
people’s dreams
come true. When |
work with someone
who has tried and
tried, and they
haven’t been able
to get a house and
then they get their
keys, it’s powerful.

“I also served a tour in Iceland and
was stationed there for three years.
From there, I went back to the west
coast, then did a stint in Texas before
spending the last 15 years of my ser-

vice stationed in San Diego.”

In the process, Chris served as part
of Desert Storm, Desert Shield, Iraqi
Shield, and in the War on Terror. In
all, he completed 18 deployments of

three months or longer.

Taking Next Steps Ahead
Prior to his retirement, Chris and his

family moved to Ladera Ranch.

After commuting for a time to San
Diego, Chris retired from the military

and looked at his next steps.

“I had dabbled with a couple of dif-
ferent ideas. At first, I thought about
opening a food truck and going to
culinary school because I really enjoy
baking,” he remembers. “But when my
wife and I were looking for a house, 1
enjoyed the process and thought the
role of a REALTOR® would be great
for me. So I took the dive and got my

license in 2013.”

As he started his real estate career,
he was wrapping up his military
service. One day, while talking with a
friend in the service, Chris shared his

plans for real estate.

“In that moment, he said that he
was planning on selling his property
and he asked if I would help him,”
Chris recalls. “I put the house on the

[ eee ]

Chris and Joy work together on the
Lardie Real Estate Group team at
HomeSmart Evergreen Realty.

market, and within the first weekend

received 15 offers with over 95 people
coming through the open house. I
thought, ‘Oh my gosh ... I love this!””

Signs of Success

His record of results has continued

to mount through time. And, in 2021,
Chris recorded an estimated $63.5
million in sales volume representing 64

transactions in individual production.

Chris is so proud of his team, which
includes his wife, Joy, who is also
areal estate agent and an interior
designer. Quynh and Richie are also
part of the team, and he is so thankful.

As he says, “They make every day a
joy and help me help my clients get all
that they need.”

South Orange County Real Producers -
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Contact Me Today!

— | 949-422-2075
MonarCh Coast KBudde@monarchcoastfinancial.com
KEVIN BUDDE Financial

CA DRE 00831552
NMLS 325450

¢ 25K, MORE THAN ONE
It’s i tant t that Cs
S Important to me tha - IR KIND OF BURR“WER,

the people | work with N \
know that | care, and it LS
means so much to me to L ™ MURE THAN UNE

know they trust me and
they know that I’'m here to

When it comes to qualifyin
support them. 3 4

borrowers, look no further than
Monarch Coast Financial to
offer unique lending solutions.

W

Chris Lardie served in the U.S. Navy for 25 years before entering real estate in 2013.

Family Foundations We provide a variety of loan

products from A-Z helping more
buyers with their real estate
financing needs.

Family makes Chris’s life richer. He and Joy look forward to
time spent with their five children — Mackenzie, Christian,

Jared, Isaiah, and Leilani.

In his free time, Chris has a passion for playing golf. He also
is a big supporter of veterans’ organizations, including groups
such as the Wounded Warrior Project and Mariners Church

Military Ministry.

o

FULL ALTERNATIVE INVESTOR PRIVATE
DOCUMENTATION DOCUMENTATION FINANCING MONEY

When you talk with Chris, it’s easy to see the deep sense of

care he contributes to his clients.

“It’s important to me that the people I work with know that I

Conforming & Bank Statements Only Property Cash Flow Bridge Loan

care, and it means so much to me to know they trust me and J was ! -
High Balance Qualifying Financing

they know that I'm here to support them,” Chris says.
No Tax Returns
FHA & VA No Limiton Stated Income

“I want them to see that their happiness and the way they feel Number of Properties

Asset Depletion
Jumbo & Super Jumbo Stated Assets
Multi-Unit Financing

when they close on their home is what is the most important

thing. My number 1 goal is that they are happy and excited
Asset-Only

about the home they are moving into.” . ce e
Y 8 High Loan to Value Loans Qualification Interest-Only Options No Qualifying

That type of empathy and dedication to helping others achieve
www.monarchcoastfinancial.com
20151 SW Birch St., Ste. 230, Newport Beach, CA

their goals doesn’t come by accident. It is the direct result of

Chris putting himself in the place of his clients ... of standing in

their shoes.

20 - January 2022




Licensed General Contractor since 1998
Member - OCAR Orange County Association of Realtors
Member of both ASHI and InterNACHI

_‘D’ OFF:
| e Duty

Military &

Veterans

OVER 10 YEARS IN HOME
INSPECTION EXPERIENCE

) 2 /
[

A Top Place to Work in Orange County!

el

Quality ,Q‘

E ROW INC

REGISTER

li @ ProminentEscrow | www.prominentescrow.com | 949.825.5125 | info@ prominentescrow.com

@ QualityEscrow | www.CQuality-Escrow.com | info @ quality-escrow.com

22 - January 2022
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INSUranGeIBrokers

" SPECIAL SERVICE
You cain ‘expect. more from WGB's Private Clien
More |n5|ght_‘ ore:s |skfon69emen’r

eervices. |

Successful Individuals and Famili y, Custom Estates | Investment Properties
Course of Construction | Valuable Collections {*Automobile | Excess Liability | Watercraft and Yacht
Nafionwide and international capabilities | Family office | Wildfire mitigation and protection™

*Available at certain policy levels

LN ISTARD O K EIRY Y
Cerfitied Advisor ot Personal Insurance

Executive Vice President, Director ot Private Glient Services

WGBPRIVATECLIENT.COM

COMMERCIAL. HEALTH. EMPLOYEE BENEFITS

PERSONAL.
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Informing the Decision

In a process filled with moving
parts and variables, one of the most
crucial junctures happens during
the home inspection process. That’s
why it means so much to have a
partner on your side like Preferred

Inspection Services.

As President Jerry Stonger says, the
company was founded with a straight-
forward and caring approach to

informing the decision for buyers.

“That’s the part I love the most about
what we do each day ... helping buyers

get a better understanding of the

house they are buying and, with that,

help them understand the condition
of the house so they know what to
expect when they get the house,”

Jerry explains.

“Having the information allows them

to make an informed decision.”

Built for This

Jerry’s founding of Preferred
Inspection Services was a natural
extension of his construction back-
ground. In fact, he became a licensed
contractor in 1998. Over time, after a
successful career working in building,
Jerry decided it was time for him to

make a change in his career.

“I was looking at doing something a lit-
tle different. Through time, I got home
inspection reports since I was doing a
lot of HOA work,” he remembers. “As 1
looked at those reports, I noticed that
they were written in a very technical
way ... to a point where it was hard for
clients and even property management
professionals to know what was being
talked about.”

In the meantime, Jerry had started
doing inspections for friends and fam-
ily members. “From there, business
just took off,” he says. “I enjoy helping
people and informing them, using my

construction background to do that.

South Orange County Real Producers -



I realized there was a need for it, so
in 2012, we concentrated all of our

efforts as a company on inspections.”

Winning Teamwork,

Thorough Results

Teamwork is a big key to their
success. “We have a great amount of
teamwork. In addition to me, we have
two other inspectors who I hired over
the last year to keep up with growing
demand and changing market condi-
tions,” he says. “And we’re looking to

add some more this year.”

Those who have a chance to work
with Jerry and his team appreciate
the thorough, thoughtful approach
that they take. “There will always

be issues that an inspection reveals,
even on a brand new house. What
sets us apart is how we describe those
things that we encounter to a buyer.
We don’t make a mountain out of a
molehill. We understand that buyers

are nervous,” Jerry says.

“So the way we portray those issues is

crucial. We take the time to walk them

26 - January 2022

through the home and describe what
we see, including issues, how they got
there, and how they can be repaired to
put them at ease. All homes are going
to have issues. It’s how it’s portrayed
that makes the difference.”

Rewarding Life

Away from work, Jerry treasures

time spent with his family, including
his wife Christine. “Christine is a
REALTOR® and she is also my biggest
supporter,” Jerry points out. “She has

a great way of keeping me grounded.”

Jerry and Christine look forward to
moments spent with their children —

their daughter, Riley, who is a junior

Jerry Stronger (right) hired additional inspectors Parker Godfrey (left) and Matt Garcia (center) this past year to keep up with demand.

in college; and their son, Dylan, who

is a senior in high school.

In his free time, Jerry has a passion
for spending time outdoors. Some of
his favorite pastimes include snow

skiing, surfing, and camping.

Reliable Resource

Those who get to know Jerry rely

on his wise counsel. “I like it when
people know they can call me and ask

me questions,” he says.

“One of my favorite things is being
able to provide answers to them for
their real estate transactions. I'm
always happy to offer advice ... I like
to think I am their go-to guy and I will
provide solutions to them. I love help-
ing people get through their issues
and problems. If I can use my years of
construction experience to help them,
that is what I want to do.”

That’s the kind of approach that

makes a big impact on you and your

clients. When you need a partner
who will inform the decision with
expertise and care, look to Preferred

Inspection Services.

For more information call

949-234-7125.

Preferred
. |

Inspection Services

66

That’s the part I love the most about what we do each day ... helping buyers get a better

understanding of the house they are buying and, with that, help them understand the

condition of the house so they know what to expect when they get the house
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f.:Leading Forward
by Giving Back

By Dave Danielson
Photos by Bodie Kuljian

1.
Fal"

Will Scott and his wife, Rachel, are co-owners of Regency Real Estate Brokers.

A true sign of leadership is when you see someone lifting people
around them to be their best. That’s the spirit at work with Will Scott.

Will is an owner of Regency Real Estate Brokers. He leads a team of
10 and a brokerage of 170 professionals. In the process, Will supports

the success of others ... leading forward by giving back.

“One of the things I love the most about my role is having the chance
to give back,” Will emphasizes. “I have a lot of scars and battle
wounds to accompany my success in this industry. My biggest joy is
watching our team members and other agents learn from my experi-

ences while empowering them to build their own successful business.”

Getting His Start
Will started his journey in real estate in 2006. But even well before he

earned his license and got his official start, he had

glimpses of the industry while growing up.

“My grandmother raised me and worked in real
estate, though I tried to stay away from it as long as
I could,” Will laughs. “It was about the time when
the market crashed. I was in a retail establishment
and was driving an hour and a half to work every
day to wait for someone to come in and sell them
something. I thought, “‘Why should I do that when I
could go out and help people through real estate?””

Taking Action
Will had a plan and he moved ahead to make
it happen.

“Our oldest daughter, at the time, was 4 years old.
I did my licensing and left my salary-plus-com-
mission job in retail,” Will remembers. “I started
dabbling in real estate and continued my retail job,
and then I thought I would take the leap of faith.”

Will’s leap worked very well. In fact, he com-
pleted 22 transactions during his first year in the
business at First Team Estates. And he did it with
good, old-fashioned action. “I was a door-knock-
ing machine,” he smiles. “I did a lot of guerilla
marketing, and I spent about five hours a day

knocking on doors.”

Realizing His Purpose

As Will applied his determined approach, going
door-to-door during those days of the crumbling
financial market, he literally came face-to-face with

the value of what he could do to help people.

“During that time, I remember there were a lot of
times people would answer the door crying ... think-
ing that I was from the bank, there to foreclose,”

he says. “At the time, there was a lot of short sales
and loan modification work. I wanted to help them,
and that’s the approach I have carried through my

whole business career.”

From those early days in real estate, Will steadily
built his business with empathy — gaining expe-
rience and honing his expertise. In time, other

opportunities presented themselves.

“I was with First Team through my entire career.
I had been recruited from time to time, but I felt a
lot of loyalty there,” he says. “Then, Regency Real
Estate Brokers called with an opportunity. They

South Orange County Real Producers - 29



Will and Rachel Scott with daughters
Jasmine (left) and Elena (right).

66 One of the things | love the

most about my role is having
the chance to give back. My
biggest joy is watching our team
members and other agents
learn from my experiences
while empowering them to build
their own successful business.

J%

had been around since the mid-1990s. They are faith-
based, and as I talked with them, it seemed to be a
no-brainer to join the team. Plus, they offered me an
ownership interest in the firm. I don’t like change
that much and was very comfortable, but my family
and team encouraged me, and it ended up being the

best decision I've made.”

‘When you talk with Will, it’s easy to see the passion
he has for mentoring and lifting others around him.
“We invest in our agents heavily. With our broker-

age, I wanted to try to do things totally differently.

We have higher splits. Plus, we also pay for market-

ing and photography,” he says. “We want to do what
we can to support their success and not just look at
them as numbers. We are an invite-only brokerage

and believe in quality over quantity.”

A Wonderful Life

Away from work, Will’s life is made richer by his
family, including his wife of 22 years and busi-

ness co-owner, Rachel, and their two daughters

— 18-year-old Jasmine, a singer/songwriter who
attends college and is the worship leader at Harbor
Point Church, and 12-year-old Elena, who is in sev-
enth grade and plays competitive soccer. She is also

the only female athlete on an all-boys football team.

“My family is everything to me,” Will smiles. “I am

very blessed.”

‘Will’s faith is an important part of his life. In his
free time, he likes to study scripture, work out, and
travel. He also has enjoyed the opportunity to coach

his daughters through time in competitive soccer.

As Will reflects on his ongoing career, he offers

helpful tips for others looking to take their next

steps forward in the business. “I think one of the
most important things someone can do is to join a
team. A new agent should take the time and consid-
eration to decide who they will be training under

and working for,” he says.
Those who have the chance to work with and get to
know Will appreciate his straightforward, honest

approach to life and business.

Congratulations to Will Scott for the positive impact

he creates each day ... leading forward by giving back.

_— e ==
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South OC Real Producers

th Group

HOLIDAY PARTY 0

November 30, 2021

Photos by Thomas Pellicer
Videography by Bowman Media Group p

What an amazing holiday celebration we had at BLK
Burgrz in Ladera Ranch! We had an awesome time and
appreciate all the overwhelmingly positive feedback.
Thanks to all who attended! ith Group
Big thank-yous to Bernadette Kerkes of Escrow
Options Group and Chris Smith of The SmithGroup

— MortgageOne Inc. for sponsoring our event. We
couldn’t have done it without you! Thank you to our
wonderful photographer, Thomas Pellicer, and videog-

rapher, Tyler Bowman of Bowman Media Group, too.

‘We appreciate you! Event sponsors Christopher Smith (left), of The Smith Group at
MortgageOne Inc, and Bernadette Kerkes (right), of Escrow Options Group,

. with South OC Real Producers Publisher Michele Kader (center).
Happy New Year — and we look forward to seeing you

all at our upcoming events in 2022!

For information on all South OC Real Producers’ events, please ESC Row

email michele.kader@realproducersmag.com or follow us on

Facebook and Instagram. M O R TG AG EON E
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THANK-
YO mo~

EVENT SPONSOR

BERNADETTE KERKES
Escrow Options Group

Dear Michele and South OC Real Producers,

I am honored to have had the pleasure of being in the
same room with some of the most elite real estate
professionals in Southern California. My team and

I were humbled and grateful for the opportunity

to co-sponsor the holiday event at BLK Burgrz

in Ladera Ranch on November 30. Being able to
support the professionals in our industry and come
together to celebrate one another was, by far, the

greatest way to kick-start the holiday season!

Thank you so much to the REALTORS® who made

it out to celebrate with us. It was wonderful to have
had a moment to connect with so many of you. We
love to celebrate YOU! Thank you to Real Producers
South Orange County for giving us the opportunity to

become a partner for this incredible platform.

Ilook forward to our accomplishments in the upcom-
ing year! I am always available and here to help you
thrive on the closing side. Please feel free to reach
out at any time at (714) 348-4718. Hope to see you all

in escrow soon, and cheers to a successful 2022!
With sincere gratitude,

BERNADETTE KERKES

Vice President of Marketing

and Business Development
Escrow Options Group

ESCROW

38 - January 2022

Event sponsors Bernadette Kerkes (right) and Tara Johnson (center), of Escrow
Options Group, with South OC Real Producers Publisher Michele Kader.

We make sure everything we do is with an integrity-based
approach, from our commitment to the highest quality of escrow
services to the way we engage with our customers. Established

in 2005, Escrow Options Group has been serving the needs
and meeting the expectations of thousands of homebuyers,
sellers, and investors throughout California. Delivering excellent

customer experiences is our best competitive differentiator. You
can call us your biggest fans. Our professional team under-
stands that the most important attributes of any transaction are
your needs, interests, and goals. Let us help you make more
time for what you do best — sell real estate.

Visit us online at EscrowOptions.com

!

THANKYOU

FROM OUR EVENT SPONSOR

CHRISTOPHER SMITH,
The SmithGroup - MortgageOne Inc.

Dear Michele and South OC Real Producers,

I'wanted to express my gratitude for the opportunity to partici-
pate and for being asked to sponsor the amazing South OC Real
Producers’2021 Holiday Party at BLK Burgrz on November
30. It was an honor to support this wonderful event, gathering

as a community to celebrate the holiday season.

Thank you very much to the REALTORS® who came out and
attended the event. It was great to connect with so many of
you! If I didn’t have a chance to say hello personally, I will
try and reach out to each of you individually in the coming
weeks. And I hope I’'ll have an opportunity to see you at the

next Real Producers event!

Please feel free to email me at christopher.smith@

gomortgageone.com. I look forward to meeting you!
With gratitude,
Christopher Smith

The Smith Group
MortgageOne Inc.

MORTGAGEONE

P> special events

KR shhith oo

The SmithGroup — MortgageOne Inc. is a locally owned,

full-service direct lender that specializes in conventional,
VA, FHA, jumbo, and HECM (reverse) mortgages. We
control all aspects of the transaction, from first point
of contact to funding and recording of a loan. We also
understand how important each client is to our agent
partners so we have created a process that is focused
on client retention and one-on-one education on the
loan process. Each client and real estate partner is
treated as a member of our team. As such, we commu-
nicate clearly and consistently, close on time, and make
sure our clients are taken care of long after their loan
funds. We look forward to working with you all!!

Please feel free to reach us at:

0. (949) 535-1821
TheSmithTeam@m1loans.com

South Orange County Real Producers - 39



More than a lender,
we’re a partnetr.

Ready to deliver personalized service
and support to you and your team.

Are you prepared for
whatever is to come?

We offer more than a guarantee’

to close home loans fast. We share

3130 S Harbor Blvd Ste 210 | Santa Ana, CA 92704-7949 \, proven tactics and strategies for
949-503-8475 | mlopez5@farmersagent.com ’

FarmersAgent.com/MLopez5 ) - our partners that have increased

f @ License # ONO1582

revenues every year for over

a decade.
Professional Service, Unwavering Integrity

An Escrow Team You Can Trust |
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Call us now to get more of your offers accepted in 2022

En _::I;"' A
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R

; MAZzo GROUP  877.237.9694

sUpport@mazzogroup.com

Katie DiCaprio George Delgado
Chief Marketing/Operations Officer Account Executive
949.303.0515 949.668.2447
Katie@cornerescrow.com George@cornerescrow.com
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RESOLUTIONS

By Shauna Osborne

When January rolls
around, many pin their
hopes on resolutions
related to health and
wellness or new skills or
hobbies; however, one
area of aspiration that
shouldn’t be overlooked
is financial health. Given
the economic instability of
the last couple of years,
2022 will be a crucial
year for many in terms
of financial recovery and
recalibration. Take time
now to revisit goals set
previously, fine-tune as
needed, and look ahead
with confidence to the

new fiscal year!

Pay Down Debt

Although, nationally, credit card debt
actually fell during the pandemic year
of 2020, the figures are still shock-
ing: Americans owe around $800
billion in credit card debt, according

to Experian, with an average of over
$5,000 per household. This year, make
it a point to get serious about paying
down / off debt. Always pay more than
the minimum payment; set a goal to
pay off as much as possible, starting
with accounts with highest interest
rates, by planning exactly when and
how much you’ll allocate for which
debt each month. If possible, refinance

debt for a lower fixed interest rate.

Build Your Credit Score

Everyone is entitled to three free
credit reports each year, one from
each of the three nationwide credit
reporting companies. Keep a close eye
on your credit for accuracy via these
reports or a credit monitoring service

and promptly address any errors

42 . January 2022

you encounter. A poor credit report
could have many adverse effects on
finances, including paying higher

interest rates and being rejected for
loans. Though building better credit

takes time, paying bills on time and

utilizing a low percentage of available
credit (under 30%) are two simple
steps on the right path.

Make a Realistic Budget

January is the ideal time to institute

a realistic household budget, after
determining exactly how much your
household is bringing in after taxes
and into what “bucket” that income is
going (e.g., utilities, housing, travel,
etc.). Keep track of your monthly
spending; there are many popular apps
available, such as Mint and You Need

a Budget, to help assess expenditures
and stay on track. For those who strug-
gle with monthly - or more long-term
- budgets, experts suggest that weekly

budgeting may be more manageable.

Understanding where your money is
going each month is key to reaching all

your other financial resolutions.

Photo « Video « Aerial « Zillow Walkthru « 3D Tour « Virtual Staging « Websites

BOWMAN

GROUP MEDIA

REAL ESTATE MARKETING
LEADING THE GAME SINCE 2006

WWW.BDWMGHGFDUPMEdiU.CDm
Tyler Bowman | 9492751386 | Tyler@BowmanGroupMedia.com

Consider Retirement Savings

You likely have a retirement plan (e.g.,
401(k)) set up through your employer
to which you’re already contributing.
This year, work toward maxing out
your contributions to your savings
vehicle; if that’s not possible, be sure
to take advantage of your company’s
match contributions - or aim for 6
percent of your yearly salary if your

employer doesn’t offer a match.
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ME MORE!

Were you, your broker, or the team
featured in an issue of Real Producers?

Want a copy of your article or full = auees™

ORANGE COUNTY

kE L PRODUCERS.

ONN CTING. ELEVATING. INSPIRING.

N

JACQU ELINE

thormpson

passion for
the profession

magazines that you were featured in? M ,ﬂ 5{ A hEx 2021

REPRINTS!

What the heck is a reprint? A reprint
is a four- or eight-page, maga-
zine-quality-grade paper with your
full article and photos and you on
the cover of the publication.

WHY DO | NEED THOSE?
These reprints are a professional
marketing tool that can help brand

you, your team, and/or your business.

+ Use on listing appointments

* Send out to friends and family

* Send to clients with your
holiday greetings

* Brokers, use as recruiting tools for
capturing new talent

* Use when farming your
favorite neighborhood

WHAT IF | CHANGED COMPANIES OR NEED SOMETHING

CORRECTED ON MY ARTICLE?

ACQUELINE

thompson

assion for
the profession

WHO CAN BUY THESE?
The REALTOR® that was featured, the broker, our partner, or

No worries! We can make any changes needed. We family. Anyone who wants to promote you.

send you a proof, you approve, and then they are

sent to you via FedEx.
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HOW DO | ORDER?
Email michele.kader@realproducersmag.com or give us a call at
508-404-5781.

Appreciation

El Forecast

B Historical

Average Per Year *5 yr - Cumulative Appr

*Household Formations 43.29K

Based on 27-35 population

Median Home Price
$950,230

*1st Time Home Purchases To 23.88K
Be Taken From Inventory

Accounts for 55% home ownership rate

*Actual Homes Being Built 10.35K
@ Actual
@ Needed vE-E-E-E-E-E-E-N N |
SeEeEEEEEDS
Price / Sq Ft SEaEEeEEEEES
5438 *Annual

M California
\ COASTAL LOANS

949.720.1616
Dino@CAcoastalloans.com

26381 Crown Valley Pkwy. #230 | Mission Viejo, CA 92691
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still | motion photographer

Al (D)THOMASPELLICER

people

SPACES

aerials

Specializing in architecture, interiors and luxury real estate.

714.381.7675 | www.THOMASPELLICER.com
@thomaspellicer




