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LOOKING FOR FULL SERVICE PROPERTY MANAGEMENT?
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Mike Maletich
Owner
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2020 FORTUNE 500
RANKED 288

FORTUNE 500°

THIS YEAR MARKS THE 67TH EDITION OF FORTUNE®
MAGAZINE’S RANKING OF AMERICA’S LARGEST COMPANIES.
THE 500 THAT MADE THIS YEAR’S LIST REPRESENT TWO-THIRDS
OF THE U.S. ECONOMY, WITH $13.8 TRILLION IN REVENUE.

CHICAGO TITLE IS PROUD TO BE A MEMBER OF THE FNF
(FIDELITY NATIONAL FINANCIAL) FAMILY, WHOSE RANKING
JUMPED FROM 375 (2020) TO 288 IN 2021!

YOUR TITLE AND ESCROW REAL ESTATE PARTNER NATIONWIDE!
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CPA/TAX/ACCOUNTING
Cynthia J. Nutter CPA
(702) 907-7967

ELECTRICAL SERVICES
Fowler Electric LTD
(702) 778-4346

HOME INSPECTION
Bridge Home Inspections
(702) 722-2222

Home Shield Inspections
(702) 349-4707

Red Rock Home
Inspections LLC
Rick Watkins

(702) 902-9749

PREFERRED PARTNERS

Win Home Inspection
(702) 336-4190

HOME WARRANTY
Old Republic

Home Protection
(925) 963-4726
www.orhp.com

Tina Lim - Your Home
Warranty Advisor
(702) 767-0568

INSURANCE
Allstate - Nick Sakha
(702) 968-7878
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MOLD TESTING
Nevada Mold Testing
(702) 247-6653

MORTGAGE

Fairway Independent
Mortgage - Mark Martinez
(702) 278-8234

Five Star Mortgage -
Jessica Eiroa
(702) 285-0633

Intercap Lending
(702) 546-9991

Laser Mortgage -
Sam Nelson
(702) 588-4361

Pacific Lending
(702) 858-1168

Planet Home Lending
(702) 755-3983

Pride Lending - Andrew Dort

(725) 780-5001

Union Home Mortgage -
Caitlin Turkovich
(702) 575-1041

NON-PROFIT
Love Justice International
(412) 606-9954

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

PHOTOGRAPHY
Chernogorov Photography
(424) 236-8553
www.chernogorovwed.com

PROPERTY MANAGEMENT
GoldenWest Management, Inc
Roy True

(979) 480-6335
www.GoldenWest
Management.com

Windermere Prestige Properties
Marti Ladd
(702) 301-8020
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REAL Marketing -

Real Estate Marketing

(858) 254-9616
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MARKETING

WEST - A Williston

Financial Company

(702) 239-8516

TITLE COMPANY
Chicago Title
(702) 528-2409

Fidelity National Financial
(702) 877-3003

Landmark Title Assurance
Agency of Nevada
(702) 869-11M11

WFG National Title
(702) 728-5295
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WE MARKET.
- YOU SELL.

BUILD TRACTION IN
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Our turnkey, automated market reports have strategically
pre-designed content, a hassle-free mailing schedule, and
feature 4-pages in full-color on high-quality cardstock.

CALL US TODAY P 858.204.1282
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P> cover agent

Written by Chris Menezes
Photography by Chernogorov Photography

“If you want to go fast, go alone. If you
want to go far, go together.” Realizing

the truth in these words was the biggest
game-changer for Nora Aguirre and her
real estate business. It took her a while to
trust people, especially those she deemed
her competition. She couldn’t believe there
were people in the industry who were

willing to help without anything in return.

“It really slowed my process in the beginning,” Nora
explains. “I also did not see the benefit of being
part of a team because it meant following rules that
went against the reason I got into real estate—to

make easy money.”

The main part of making “easy money” for Nora,

besides having to take a cut in commission, was

having to fully commit to real estate and treating it like her own
business. You see, Nora has an incredibly easy-going personality,
which makes it difficult for her to make hard decisions, especially
if they cause friction, like splitting from a partner or having to
fire an employee. At the beginning of her career, this translated

to her treating real estate as more of a hobby.

Nora obtained her real estate license when she was 20 years

old, in 2005, while she was going to college for social work and
counseling. She had completed her service in the National Guard,
which she joined at age 17, and was helping her parents buy a
house. Nora’s parents only spoke Spanish—having come to the
United States when Nora was 6 years old—and their real estate
agent only spoke English, which left Nora in the middle having to
translate and mediate between the two.

Sometime during the process, their real estate agent encour-
aged Nora to obtain her real estate license, saying since she was
Hispanic, she could really be successful. “He said it was simple
and offered lots of free time and that I was pretty much guaran-

teed success,” Nora recalls.

Of course, that was far from the truth. The truth is that it took
Nora years of hard work, personal and professional growth, some
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Juan and | have been the
best and worst business

partners, but the love and
loyalty have always made

it all work out.

| would not be where | am

in my business if it was

not for his fearless attitude

and love for winning.
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failure, and much learning. The hard-

est time for Nora was during the Great
Recession. She lost her home, wrecked
her credit, and was still trying to “make it”
in real estate. Thankfully, her parents had
lived well below their means (on just $5/
hour), had saved up for emergencies, and

were able to help Nora purchase a home.

“They did not think twice about help-

ing me,” Nora says. “Another leap of
faith for them was when we started our
investment company and did not have
much cash. They jumped in with their
cash so we could begin one of our biggest

businesses today.”

Things really started to change for Nora
after she joined a team. She remembers
being passed a client from a team leader
who thought the client was a waste of
time. It turned out she was just afraid

of purchasing a home after what had
happened with the 2008 crash, which
Nora discovered in their first conversa-
tion. “After chatting with her, she grabbed
my hand and said, ‘Just so you know, the
only reason I am moving forward is that I
can really feel you care.” In that moment,
I realized that I was doing exactly what

I wanted—truly helping people in an

important process,” Nora explains.

Just as important as it was for Nora to join
a team and learn how to run a real estate
business, was knowing when to step out
on her own, to stop thinking of herself as

a top producing salesperson, and to start
thinking of herself as a business owner,

to make the hard decision to leave and
start her own team. Partnering with her

brother, Juan Aguirre, definitely helped.

“Juan and I have been the best and worst
business partners,” Nora laughs, “but the
love and loyalty have always made it all
work out. I would not be where I am in
my business if it was not for his fearless

attitude and love for winning.”




Today, Nora not only runs her own

a— team, but she also runs her own
o branch—Century 21 Americana—

and is the founding president

s J i of the National Association of

Hispanic Real Estate Professionals
(NAHREP) for Greater Las Vegas.
She sits on the national board of
directors for NAHREP and aspires

to become president someday.

Nora is currently focusing on

expanding her business, as

they have already extended

into the Phoenix area and

I '

plan to expand into 10 more

cities in the next few years.

She has always focused her

S i i

- -

f’fﬁ"f“' e Sl i : business on helping buy-

ers and finds it incredibly

rewarding to help those in the

Hispanic community fulfill their

dreams of homeownership.
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‘When Nora is not giving her all to

s

her business, she enjoys spending

o

as much time with her husband,

-
L™

son, close friends, and family as

much as possible, whether travel-

ing, dancing, riding horses, invest-

ing in properties, or planning their

next business move. And no matter

what she is doing, she has learned

it is much better to go as a team.

“Everything I do revolves around

a team - a team in my business

and a team at home,” Nora says.

“The skills I’ve learned to have

the business I do today, I learned

by being on a team. When you

work with someone to build their

dreams, I promise, when it is time
for you to build your dreams, you ———
will have plenty of hands who are

willing to help.”




CQme grOW W|th US' Thank you Clark and Nye County for

making us #1 in resale market share!

Fidelity National Title Agency of Nevada

Trusted everywhere every day.

ﬂﬂﬂﬂﬂ

S b ey, = g 41 3
| i3 1 1 ]

531

3 =

= | 18
o
=l g ] S

s e bataaired |
==d < [=Huzw

¥ 4% ==
g =

IIE

m;} Sl
I
= s o B -

e s e o

702-3 ] :.i, e A = r

e
=, -

i R

& JULIE CIMORELLI MACRUM

Al Tl &4 Vice President / Sales Manager
_ 702-303-0883 |
- S e R, T s RGN . S e 7 il S
LOOKING FOR ADDITIONAL TEAM MEMBERS Send your resume to jcimorelli@fnf.com
| | | : f e
| |y

- ; " : "N r 11 e . - v

- ." ‘I‘} : i P . i

J & I & A o,
;" - - L= | 3

(=] r e b

-'“"
59 -
RUSSELL SMITH . KYLE SMITH Zin DAVE BENNETT
702-510-8962 ‘ 702-338-9898 702-303-2914




with Fairway Independent Mortgage Corporation

Written by Chris Menezes | Photography by Chernogorov Photography | Photographed at Walala Shack

When you work with Mark Martinez and Fairway
Independent Mortgage Corporation, you not only get

all the amenities and products his company offers as a
mortgage banker, but, more importantly, you get the open,

resolute, and passionate person that Mark is on your side.

Much of who Mark is comes from his distinct upbring-
ing, growing up in East Los Angeles, where he was
raised by his grandparents. “Growing up in east L.A.
allowed me to appreciate my culture and understand the
hardships one goes through living in such a place,” he
says. “It led me to have a huge focus on the community

and giving back whatever way I can.”

“My grandmother raised me after she had already raised
four kids of her own,” Mark explains. “She sacrificed a
lot to ensure that my life felt equal to everyone else’s
around me. Through her, I have learned compassion

and strength. In addition, my mom has seen adversity
that many can’t even imagine and yet she continued to
persevere. She has taught me to be strong and steadfast

no matter what the world throws at you.”

Mark went on to earn a degree in fashion design from the
Fashion Institute of Design and Merchandising and studied
psychology at California State University, Long Beach. He
worked in the fashion retail industry for years and, at one
point, even auditioned for the very first season of Project
Runway, making it to the top 50 contestants.

Wanting a change of pace, Mark began looking for

other opportunities outside of fashion. So, when he was
approached by someone who said his sales skills would
work well in the mortgage industry, he made the jump.
“I had witnessed my brother become successful as a real

estate agent and figured I could do similar,” explains Mark.

There are two things that Mark points to when it comes
to his development in the mortgage industry. One he says
was choosing the right company—Fairway Independent
Mortgage: Moore-Wilson Branch. Since joining Fairway in
August of 2019, he has seen incredible growth and devel-
opment in the way he approaches his business - which he

claims comes down to being himself and selling himself.

Las Vegas Real Producers -
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“Fairway provides me the tools to do
my job and to be able to stay true to my
style of doing business,” Mark says. “As
a loan officer in a big market I know
my competition is fierce, so I approach
every client the way I would want

my family to be treated. I don’t sell
anything, but who I am. I work hard for
my clients because I want them to leave

the transaction feeling like family.”

“Any client of mine can go down

the street and find the same rate or
product, but what they get with me,

is just that, me,” he continues. “They
get the compassion and understanding

of someone that wants to see them

succeed. Whether that is a client or
agent. I get told this a lot, but I answer
my phone. This seems like such a triv-

ial thing in my business, but is super

crucial because we are all working on

deadlines and timeframes.”

In addition to getting Mark’s full com-
mitment and attention, agents who
work with the Fairway Moore-Wilson
Branch have access to their full-on
video studio and their “red carpet
kit,” which includes a red carpet,
ribbon, and more, all to be used on
any closings an agent may have. And
given Mark’s extensive experience in
the fashion industry, he can utilize
everything Fairway has to offer to
make his referral partners look like

the rock stars they are.

Mark’s two biggest passions in the
industry at the moment are changing
the way the industry views the VA
loans, “to dispel the myths regarding

{
\
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... They get the compassion
and understanding of
someone that wants to see
them succeed. Whether that
is a client or agent. I get

told this a lot, but I answer
my phone. This seems like
such a trivial thing in my
business, but is super crucial
because we are all working on

deadlines and timeframes.



Your Client
¢Habla Espanol?

Let me help you serve
them in excellence!

ark Martinez
702-278-8234

is probably at Disneyland k' 5 A I . e Tt A . L . " ! Py : NMLS# 307491

to leave his footprint in the or catching a Dodger game

this amazing product” - and

Hispanic community by assist-  somewhere in the U.S.

ing Spanish-speaking families

in achieving homeownership. “When agents partner with
me, they are partnering

‘When Mark isn’t serving with someone who truly

his clients and the agents he understands what it takes

works with, he enjoys spending  to get a loan closed. Because

s 71 FAIRWAY

INDEPENDENT MORTGAGE CORPORATION

= NML5# 2289

Moore-Wilson Branch

time with his husband, Omar of my extensive background
Martinez, and going to the gym in Mortgage Operations, I

where he is also a Group Fitness  know a good file when I see

Instructor. He has been a certi- one. Most importantly I also . . . . .

e 3 702-793-2882 -« fairwayindependentmc.com/Mark-Martinez « mark.martinez@fairwaymc.com
fied Les Mills instructor since know how to turn a not-so-
2012. A lover of travel, if you good file into one that can 5598 South Fort Apache Road - Las Vegas, NV 89148

Copyright© 2021 Fairway Independent Mortgage Corporation. NMLS#2289. 4750 S. Biltmore Lane, Madison, WI 53718, 1-866-912-4800. Distribution to general public is prohibited. All rights reserved. AZ License #BK-0904162.
= Licensed by the Department of Financial Protection and Innovation under the California Residential Mortgage Lending Act, License No 41DBO-78367. Licensed by the Department of Financial Protection and Innovation under the @
California Financing Law, NMLS #2289. Loans made or arranged pursuant to a California Residential Mortgage Lending Act License. Georgia Residential Mortgage Licensee #21158. Licensed Nevada Mortgage Lender. CENBER

can’t find Mark in Las Vegas, he  get approved.”
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Rekey service is included in
our Standard Plan for home buyers!

Your clients can feel secure knowing only
they have keys to their new home.
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Your Go-To
LENDER
Who Won't
DROP THE

Planet H_ﬁmel Lending

ANDREW MARLOW
Mortgage Loan Originator
NMLS ID# 1735199
702-755-3983
amarlow@planethomelending.com
2485 Village View Dr. Ste 150
Henderson, NV 89074

.. %702.247.MOLDjess3)
P NVMOLDTESTING.COM
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[ NEVADA MOLD

LET US HELP ENSURE YOUR
CLIENTS HOME IS A SAFE PLACE
FOR THEM TO CALL HOME

ﬂappyﬂa&'day/o From W of Us at

f@

RESIDENTIAL ¢ COMMERCIAL

702-

License #079908

INDUSTRIAL

778-4346

License #087194

Lo o0 ‘We avte Seqvice Senssiens

ARE YOU AWARE

OF THE EMERGING TAX
ISSUES ARISING FROM THE
LATEST TAX BILLS?

[\ TTER

¥ A s

CYNTHIA NUTTER
CPA and Owner

(702) 907-7967
CJNutterAccounting.com

WIN

HOME INSPECTION

Looking for a
New Inspection Partner?

Phil Whalen
WIN Home Inspection Summerlin
702-336-4190

www.summerlin.wini.com

License #10S.0002665-RES
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Photography by Chernogorov Photography
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Michael was born just 2.6 miles away from Elvis Presley’s birth-

place in Tupelo, MS. He grew up in a culture of music, especially
live music. As one of eight siblings who all played a musical
instrument at a competitive level, he started playing drums at 6

years old and went on to become a professional drummer.

Having toured with several bands, recording multiple albums,
and winning multiple awards and contests, Michael’s proudest
moment as a musician was placing second out of over 5,000
drummers nationwide in Guitar Center’s Drum Off - the
world’s largest drum competition in 2010 (six years after

entering real estate career).

Although Michael was focused on becoming the next Elvis
Presley of drummers for most of his young adult life, he also went
to college for economics and was always very business-minded.
“My plan was to be a rock star that knew how to invest his money

and not blow it, like so many artists do,” Michael laughs.

He had been living the musician lifestyle for quite some time
when he decided to put his degree to good use and enter real
estate. He was visiting Las Vegas when he ran into an old
friend from school, who was a loan officer at a mortgage com-

pany in the area, that encouraged him to enter the industry.

“We were both drummers with a background in business/
economics,” Michael explains. “He said I should move to Las
Vegas, get my real estate license, and work with him. I had

just finished touring with a band and was ready for a change.

30 - January 2022

So, I packed up everything I owned and moved to Las Vegas
three weeks later.”

Michael moved to Vegas in 2004 with the sole purpose of
doing real estate. He hit the ground running and sold 50
homes that first year. Seventeen years later, he leads the
McGrath Group and is personally selling over $20 million
annually. It hasn’t always been easy, however. The toughest
time was getting through the 2008 market crash.

“Business came to a complete stop,” he says. “I had built up
a mini real estate empire and, unfortunately, lost most of it.
I had to pivot quickly to survive, but I made it through, and
I've built it back. It was a struggle, but it made me a better

agent and a better person.”

Michael’s ability to adapt quickly (like every great musician)
has been a boon to his business, especially when market
conditions shift. Remaining honest and ethical in the face of
others trying to earn a buck has also elevated his business

over the years.

One thing Michael is currently passionate about in his busi-
ness is social media marketing, especially with his English
bulldog, Elvis. He makes professional videos for many of his
listings with Elvis giving the tours. Elvis is usually dressed
in a shirt and tie (or some type of outfit) and has bubble
captions above his head with his thoughts, which receives a

lot of laughs and positive feedback.

P0800000P a0

I couldn’t
imagine life
without him,

and he seems so grateful
to find his forever home.




Michael adopted Elvis from Las Vegas Animal
Adoption, an organization he supports (in addition
to any organization involving children), when Elvis
was 6 years old. He and Elvis instantly became best

buds and remain so today.

“I couldn’t imagine life without him, and he seems
so grateful to find his forever home,” Michael
emphasizes. “Also, I have a nephew named Isaac
who was adopted by my older brother, Steve, the
day he was born. He is an amazing little boy and
has a heart of gold. I believe adoption, whether it be
apet or a child, is one of the greatest acts of love a

person can give.”

‘While Michael is focused on growing his business,

he still enjoys playing music and going to shows.

And if you’re like, you just might get to see him combine his
love for real estate and drums, like he did about a year ago

after selling a home to a client of his.

“I asked them what they would like as a housewarming gift.
They said, ‘How about a drum selo?” So, I packed up my
drum set, setitup in their kitchen, and gave them a drum
solo in their new house (while wearing a suit). I posted it on
social media, and it received thousands of views and a tre-
mendously positive response. I received multiple messages

from people wanting me to be their agent.”

Want To Refer A Lender You Can Count On?

GoldenWest
Management Inc.

Property Management Experts

\eferral Partner Pledae ~

WeDon't ~ WePay  We Protect Your
DoSales Referral Fees Online Reviews

CONTACT A PRO! /702.685.7696

Www.GoldenWestManaoement.com

= e | |

1 HA ~NA

Professional Mortgage Advisor

PAUL HASNA

Loan Officer / Branch Manager
Las Vegas, NV

2260 Corporate Circle, Suite 405
Henderson, NV 89074
paul.hasna@intercaplending.com
Mobile Number: 801-706-5990

NMLS# 325447 | Licensed in AZ, CA, CO, FL, NV, UT

LET ME EDUCATE YOUR
FIRST TIME BUYERS ON
HOME INSURANCE

NICHOLAS SAKHA | Agency Owner

Las Vegas | 702-968-7878
& Nicksclusive <« Nicksclusive
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TITLE ASSURANCE AGENCY
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Landmark Title Assurance Agency of Nevada
10000 W. Charleston Blvd. Suite 135
Las Vegas, NV 89135
Main: (702) 869-1111
Contact Us Anytime: Answers@LandmarkNV.com

A Shaddock Company
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YOUR BUSINESS
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We understand that although all real
estate agents may be in the business
of Real Estate, their business needs
are not all the same.

Our team takes the time to listen to
your challenges, wants and needs.
They know that it is only then that
they can assist you in developing
strategies and ideas to help grow
your business. They will support you CND.
with the tools and education that will BARTHOLOMAY
take your business to the next level S

At Landmark, we understand that it _?
takes the attention and hard work of e vﬂ

our title officers, escrow teams and

—
sales to make your team a successful ‘\W)
force in this market. DINA HOLLEY

Escrow Officer
Contact one of our team members s e I

today to set up a strategy session. —_—
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TITLE ASSURANGE AGENGY " ' ’
A Shaddock Company 5 7
JENNIFER
CAMERON-SKEWES

Sr. Escrow Officer
702-846-0276
Jennifer@LandmarkNV.com

DAVE CHEVAL )

ERIC CIFANI
AVP, Sales Manager
702-846-0265
Eric@LandmarkNV.com
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LORETTA CARTER

Escrow Officer
702-846-0281
Loretta@LandmarkNV.com
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HEIDI MOSCORELLI
Sr. Escrow Officer
702-846-0225
Heidi@LandmarkNV.com



announcement €4 | The Answer Is Simple -

Just Reach Out

I s F R E E l I ' l l ' l If you would like to nominate

a fellow Las Vegas REALTOR®
I 0000000 red
for a feature in Las Vegas Real
Producers, PLEASE email us at

mike.maletich@realproducersmag.
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b e e,

~ dwellgls

THE SMARTER WAY TO CARE FOR YOUR HOME

Introducing a new kind of warranty that provides hassle-free
homeownership to Las Vegas residents.

THE SMARTER WAY TO CARE FOR YOUR HOME

TINA J. LIM

702.767.0568
TLim@Dwellnhess.house
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AR CAN INTERCEPT ONE CHILD!



P» recap

CONGRATS TO ALL REALTORS
WE WERE ABLE TO FEATURE
ON THE COVER IN 2021

ey







YOUR BUSINESS PHOTOGRAPHY STUDIO

PORTRAITS » PRIVATE EVENTS « ARCHITECTURE

We believe that every professional needs a captivating image to

support their brand. Together we’ll team up to create
a professional look that captures you and your work in the best way

Liliya & Albert @
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CHE R\()(;l)]{{)\ e

WWW.CHERNOGORVWIED.COM

.r-‘l N/ i /
CONTACT@CHERNOGOROVWED.CONM » (424) 236-8553 e / ’ /
aff2y 18 w&ayd .

| SHOW YOUR CLIENTS HOW TO PROTECT
THEIR MOST PRIZED POSSESSION This holiday season we are reminded of who matters most to us. We
. couldn't have had this amazing year without our loyal and steadfast
realtor partners. Thank you so much for all you do and know we are
here to serve you and your clients in the coming year!

Z

(@]

Z At your service,
Andrew Dort

A WILLISTON FINANCIAL GROUP COMPANY

CAN SOCIAL MEDIA

MARKETING
INCREASE YOUR
SALES BY 23%?

C

(725) 780-5001
NMLS ID: 1650297

I p &
702-349-4707

Pride Lending Team at PIF Lending, LLC © 2021. All Rights Reserved. (725) 780-5001Company NMLS #1925681 @
Licensed to do business in the State of NV. Company State License #5064 |[www.nmlsconsumeraccess.org
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TOP RATINGS
FROM OUR CLIENTS

2

e

DALENE MCLAUGHLIN GINA PAPPAS  SANDRA JAUREGLN TAMICA EVANS CHANNELLE BELLER
KEVINJONES de OCA  DELVIE VILLA [DIANE M. BELL ESMEALDA LICEA PALL MANGUAL




