
Top Producer

DUNN
KERRY

Broker Spotlight: 

Mark Sudduth

Featured Team: 
Gene Francis & Associates

Partner Spotlight: 
Deck Doctor of Kansas

Ask the Expert: 

TM Fencing

Non-Profit Spotlight: 
Wichita Police Foundation

Ask the Expert: 
Credit Union of America

F E B R U A R Y  2 0 2 2

W I C H I TA

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

Photography by Jennifer Ruggles Photography



2 • February 2022 Wichita Real Producers • 3@realproducers realproducersmag.com

Subject to approval

Meet Malorie McGaffin
to our home loans team! 

Malorie is a high-energy professional with more 
than 10 years of mortgage lending experience. 

She's ready to serve you and your valued clients 
in 2022 and beyond.

Give Mal a call. 
She would love to connect with you!

Senior Mortgage Loan Originator

O: 316.219.7631 | M: 316.734.9409

FINALLY, an 
Insurance 
Company that 
Believes in One 
Size Fits One
As an independent 
insurance company, we can 
help you compare a variety 
of insurance plans and find 
the perfect one to fit your 
specific needs. Let our 
group of local insurance 
agents work to save you 
money while still giving you 
great coverage.

HEALTH • HOME • AUTO
9435 E Central Ave, Wichita KS 67206

www.ictinsurance.com Over 100 5-Star Google Reviews
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Ashley Labus
Events Coordinator

M E E T  T H E  W I C H I TA  R E A L  P R O D U C E R S  T E A M

If you are interested in contributing or nominating REALTORS® for certain stories, please 
email us at samantha.lucciarini@realproducersmag.com.
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The 
N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Wichita Real 
Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the 
publisher may be held liable or responsible for business practices of these companies.

Jennifer Ruggles 
Photographer

Ashley Streight
Editor

Katherine Fondren 
Ad Strategist

Samantha Lucciarini 
Owner/Publisher 

316-258-4855

Kelly Remacle 
Photographer

Dave Danielson 
Writer

Adler Grey 
Videography
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A & L Roofing LLC, a 
locally owned and 
operated general 

contractor, has the 
experience and 

expertise required
to serve all of your 

construction needs.

A & L
Roofing, LLC

YOUR "ONE-STOP SHOP" 
FOR ALL REPAIR REQUESTS

Serving Wichita, El Dorado, 
and Wellington, KS 

316-721-5799
alroofing.org

CONCRETE
DRIVEWAY
SIDEWALKS
HVAC
ELECTRICIANS
GFCI'S

•

•
•
•
•

•

•
•
•
•
•

PLUMBING
SEWER LINE CHECKS
HORSE ARENAS
AIRPLANE HANGARS
SIDING

WINDOWS
GUTTERING
CARPORTS
PATIO COVERS
AWNINGS
STEEL BUILDINGS

•

•
•
•
•

•

A+ Rated Member of the BBB since 1997

STEEL BUILDING
SERVICES FOR YOUR
EVERY STORAGE NEED

AL-CAN
METAL BUILDINGS

316-260-5727
AL-CANMETALBUILDINGS.NET
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Building Credit through Education

CreditScoreAdvocates.com
info@creditscoreadvocates.com

316-444-5333

Our Affiliate Portal provides you
"in-house" access to track the clients
you refer to Credit Score Advocates.

Call our credit improvement specialists
today and let us help you even the score.

AGENTS AND LENDERS - JOIN OUR AFFILIATE TEAM!

S-Corp Conversions ∙ Payroll ∙ Bookkeeping
Individual and Small Business Tax Preparation

1119 W Douglas
Wichita, KS 67213

316.262.1900
www.PhelpsTax.com

"Phelps Tax has given me 
hours back that I use to 
focus my time and energy 
on my highest dollar 
producing activities. They 
really have a passion for 
helping me optimize my 
time and money."  

Emily Base, 
Roy Real Estate Team

Ryan Phelps, Owner

Tane Murphy, Owner
(316) 218-3450

tmfencingllc@gmail.com
www.tmfencingllc.com
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Guardian Roofing  

and Construction

(316) 302-4100

guardianroofingks.com

TAX SPECIALIST

Phelps Tax

Ryan Phelps

(316) 262-1900

phelpstax.com

TITLE COMPANY

Kansas Secured Title

(316) 262-8261

kstitle.com

Security 1st Title

(316) 267-8371

security1st.com

VIDEOGRAPHY/

PHOTOGRAPHY

Adler Grey Collective

Adam Dreher

(316) 619-2620

adlergreyvideography.com

WELL/LAGOON/SEPTIC 

INSPECTIONS

First Impressions 

Environmental

Kelly Dixon

(316) 522-8795

firstimpressionsenv.com

MORTGAGE LENDING

US Bank

Steve Farmer

(316) 655-1700

mortgage.usbank.com/ 

steve-farmer-wichita-ks

MOVERS / PACKING SERVICES

Two Men And A Truck

Garret Petetman

(316) 558-5588

twomenwichita.com

PHOTOGRAPHER

Jennifer Ruggles Photography

(615) 415-3029

jenniferrugglesphotography.com

Kelly Remacle Photography

(816) 803-5061

PLUMBING/HVAC

Frederick Plumbing Heating  

& Air Conditioning

(316) 262-3713

icalledfred.com

POOL & SPA - DESIGN/BUILD

Shocker Pools

Doug Baker

(316) 260-4717

shockerpools.com

REAL ESTATE PHOTOGRAPHY / 

VIDEOGRAPHY

R & C Real Estate Photography

(316) 670-0658

rcrealestatephoto.com

ROOFING & CONSTRUCTION

A & L Roofing

Art Lohrengel

(316) 721-5799

alroofing.org

MORTGAGE

Benchmark

Bret Frerichs

(316) 990-9990

ksvahomeloans.com

Gateway Mortgage Group

gatewayloan.com/kandi-jones

Guardian Mortgage

Luke Landau

(913) 289-6018

LukeLandau@gmc-inc.com

Kanza Bank

(316) 636-5821

kanzabank.com

Meritrust Credit Union

meritrusthomeloans.com

Sierra Pacific Mortgage

sierrapacificmortgage.com

MORTGAGE BANKER

BNC National Bank

(913) 647-7006

bncnationalbank.com/wichita

MORTGAGE BROKER

Phoenix Mortgage Group

(316) 942-8228

phoenixmortgagegroup.com

MORTGAGE LENDER

Flatbranch

Aaron Clark

(316) 573-3996

fbhl.com

Planet Home Lending

Michelle Crubaugh

(316) 304-3910

planethomelending.com

INSURANCE AGENCY

American Family Insurance

Dylan Hartnett

(316) 775-5522

agent.amfam.com/

dylan-hartnett/ks/augusta

INSURANCE BROKER

Zachary Insurance

(316) 773-1330

zacharyins.com

INSURANCE/FINANCIAL 

SERVICES

State Farm Insurance

Crystal McEachern

(316) 425-0925

callcrystalnow.com

INTERIOR DESIGN

Events by Ashely

Ashley Labus

(316) 990-8262

interiorsbydesigngallery.com

LANDSCAPE DESIGN  

& SERVICE

Total Landscape Solutions

Jeremiah Petrocci

(316) 217-3344

LENDER

RCB Bank

(316) 247-7704

rcbbank.com

Regent Financial Group

Brent Flower

(316) 882-4080

regentfinancial.com

US Mortgage Company

Will King

(316) 312-2936

kansasloanman.com

HEALTH/HOME/AUTO 

INSURANCE

ICT Insurance Group

(316) 440-6111

ictinsurance.com

HOME & PROPERTY 

INSPECTIONS

Bright Light Inspections

Josh Counce

(316) 250-5221

blinspections.com

HOME INSPECTION

Pillar To Post

Jason Hancock

(316) 570-1444

jasonhancock.pillartopost.com

HOME LOANS

Grace Peterson Home Loans

Grace Peterson

(316) 992-7003

gracehomeloan.com

Heartland Credit Union

Michael Lorimor

(800) 428-8472

HOME WARRANTY

Achosa Home Warranty

George Brockman

(417) 983-3204

achosahw.com

Old Republic  

Home Protection

Janell Enderson

(800) 282-7131 x1291

myorhp.com/JanellEnderson

INSURANCE

Wheat State  

Insurance Group

(316) 776-0777

wheatstateinsurance.com/

FENCING

TM Fencing

Tane Murphy

(316) 218-3450

FINANCIAL PLANNING

Edward Jones

Jeff Christensen

(316) 990-1968

jeff.christensen@

edwardjones.com

FLOORING

Designer’s Home Gallery

Ben Henwood

(316) 440-8888

nouglyfloors.com

Jabara’s Carpet Outlet

Jason Jabara

(316) 267-2512

jabaras.com

FOUNDATION REPAIR & 

WATER PROOFING

IWP Foundation Repair

(316) 308-8507

kansasfoundationrepair.com

GARAGE DOOR SERVICE 

& INSTALLATION

Roberts Overdoors

(316) 788-1752

robertsoverdoors.com

HEALTH INSURANCE

No Nonsense  

Healthcare Ninja

Chad Beisel

(785) 766-1584

nononsense 

healthcareninja.com

CLOSING GIFTS

Cutco Closing Gifts

Blaine Rodman

(316) 293-8701

sharpbrandingtools.com

CONCRETE LEVELING

Midwest Foam Works

(316) 749-7200

midwestfoamworks.com

CONSTRUCTION / 

MORTGAGE LOANS

Andover State Bank

(316) 219-1611

goasb.com

CREDIT REPAIR/ 

CONSULTING

Credit Score Advocates

(316) 444-5333

creditscoreadvocates.com

DECKS/GENERAL 

CONTRACTOR

Deck Doctor of Kansas

Adrian Hunt

(316) 992-7511

DEVELOPER

Schellenberg Development

(316) 721-2153

schellenbergdevelopment.com

DIRTWORK

C3 Skidskeer Services LLC

(316) 295-6626

www.facebook.com/C3Skid-

steerServicesLLC

EXTERIOR CLEANING / 

PRESSURE WASHING

Clean Rite

(316) 665-0388

cleanritepressurewashing.com

BANKS

Credit Union of America

(316) 265-3272

CUofAmerica.com

BLINDS: SALES/REPAIRS/

CLEANING

Radical Bubbles

Ann Seybert

(316) 204-4694

radicalbubbles.com

BUILDER

Craig Sharp Homes

(316) 775-2129

craigsharphomes.com

BUILDER/DEVELOPER

Perfection Builders

(316) 729-1900

perfectionbuilders.com

CAR DEALERSHIP

Eddy’s Volvo

(316) 312-0440

eddysvolvo.com

CEILING REMOVAL/REPAIR

Texturite

(316) 393-0836

texturite.com

CLEANING & RESTORATION

Good To Be Clean

(316) 320-6767

goodtobeclean.com

CLEANING/MAKE READY

First Impressions 

Environmental

Kelly Dixon

(316) 522-8795

firstimpressionsenv.com

This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 

These local businesses are proud to partner with you and make this magazine possible. Please 

support these businesses and thank them for supporting the REALTOR® community!
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YOUR Independent
Insurance Agent

Saving you CA$H and covering your A$$ for 13 years!

Home • Auto • Commercial • Bonds

Chris Zachary
O�ce (316) 773-1330
Mobile (316) 209-8060
chris@zacharyins.com
www.zacharyins.com  

3 16 -3 2 0 - 0 4 4 3  •  j a b a r a s .c o m
1 8 1 6  N .  B r o a d w a y  S t . ,  W i c h i t a ,  K S .  6 7 2 1 4  •  H O U R S  Mo n- S a t .  9 a m  -  5 p m

L I F E T I M E  I N S TA L L AT I O N  G U A R A N T E E  •  T H E  P R I C E  M AT C H  •  F R E E  S H O P  AT  H O M E
2 0 2 1  W I C H I TA  E A G L E  R E A D E R S  C H O I C E  W I N N E R  FAV O R I T E  F L O O R I N G  S T O R E .

The New Year is the perfect time to take advantage of our
IN STOCK REALTOR® PROGRAM

(largest in-stock selection of flooring in the state!)

NEW YEAR
NEW FLOOR

SALE

SAVE UP TO

select flooring styles,
including flooring from Shaw

DON'T RELY ON A
BUYER'S IMAGINATION!

AT JABARA'S, WE UNDERSTAND
"MOVE-IN READY!"

240 N. Rock Rd., Suite 280  •  Wichita, KS 67206
316.942.8228

240 N. Rock Rd., Suite 280  •  Wichita, KS 67206
316.942.8228

You will LOVE
partnering with us.

• Lower Rates & Lower Costs
• VA is our specialty

• FHA pricing second to none
• Conventional options with no appraisals
• Reverse Mortgages & Jumbo Home Loans

Kansas licensed mortgage company the Phoenix Mortgage Group, Inc. MC.0001205. NMLS#323881
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Every February we create a new distribution list based on the top 
300 REALTORS® from the year before. This means for a good 
percentage of you, this is the first time you are receiving a Real 
Producers publication. First off, congratulations! Consider it a badge 
of honor to even receive the physical publication. For the past two 
years, we have brought you stories from the top agents in Wichita 
and the surrounding areas. We have connected REALTORS® with 
each other and with our Trusted Business Partners through the 
magazine, our private events, and social media.

We are continually working to better our product and services 
for the entire Wichita real estate community, residential and 
commercial. Never hesitate to reach out for any reason. Below 
are some examples we welcome feedback for.

every single one of them came recommended by 
someone who receives our magazine. The part-
ners are how we keep this magazine free for the 
agent. Remember, this is NOT a pay-to-play for 
REALTORS®. It is a genuine third-party validation.

This company was created to love on real estate 
agents. We realize that the agent is at the cen-
ter of all real estate, and a single deal feeds a lot 
of mouths. Because of our focus on the agent, 
Real Producers has grown to over 100 locations 
nationwide in just six years. We could not have 
experienced this growth without a readership that 
was engaged and partners that commit to building 
relationships. So again, if this is your first time 
receiving the physical publication, welcome to the 
club! You earned it. Enjoy receiving your copy of 
Wichita Real Producers, and keep crushing it so 
you never miss another issue!

We are looking forward to our next big REALTOR® 
appreciation party! If you’re in the Top 300, those 
private invitations will come to you from my email, 
samantha.lucciarini@realproducersmag.com, or my 

business cell, 316-285-1613, so please program 
my contact info into your phone ... we 

would hate for you to miss the next event.

Sincerely, your Friend, Publisher, and 
REALTOR®, Samantha Lucciarini

N O M I N AT I O N S  F O R  F E AT U R E S  O F  A L L  K I N D S :

• Cover Story – a top agent in volume and respected by  
their peers

• Rising Star – has been an agent for five years or less and is 
outperforming most

• Celebrating Leaders – they might not even be an agent any-
more but are impacting the industry from a leadership position

• Niche Agent – someone that is excelling in a specialty
• Miscellaneous content – an agent who has a great back-

ground, involvement or that is making a difference, a 
unique team, a new brokerage ... if it has to do with 
Wichita Real Estate, it’s important to us!

Our list of Preferred Partners has been personally 
vetted by the Wichita Real Producers team, and 

REALTORS®

W I C H I TA’ S  N E W

TOP 300 

Our Mission is to provide our community 
with the best available residential, commercial, 

garage door and operator products and services. To 
assemble a team of individuals with high morals, ethics 

and standards who strive to continually improve on 
customer service, installations and repairs. A company you 

can trust to serve.

“We Love garages and care about yours”      316-788-1752   |  www.robertsoverdoors.com

Family
O W N E D  A N D  O P E R A T E D

S I N C E  1 9 5 8

Family

publisher’s note
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MONDAY - FRIDAY 8:00 - 6:00PM
SATURDAY 9:00 - 3:00

LIFETIME
INSTALLATION

WARRANTY
ON ALL WOOD,
TILE & CARPET

nouglyfloors.com  |  530 N Hydraulic Street Wichita, KS 67214  |  316-395-9949  |  ben@nouglyfloors.com

New Floors Can
Make ALL the
DIFFERENCE
Payment at Closing Accepted!

"I highly recommend Ben Henwood at Designer’s Home Gallery. I first used them in 

a client's home that needed the entire home recarpeted prior to listing it for sale. 

I always shop around to get my clients the BEST deal and was shocked that Ben 

could get me the same prices that the factory outlets could, and the quality of the 

carpet was better. He came to me with the samples, they did the install, and got me 

the invoice promptly (which is so important to REALTORS®). 

They really made the whole process so much easier than ANY other company I had 

ever used prior. I have been using Designer’s Home Gallery ever since. I don’t have to 

shop around; he knows what I like, and he gets the job done smoothly.

For the REALTORS®, Ben understands the “Allowance” process, they offer a 

REALTOR® rate, and he knows how to keep your clients happy! If you want to 

impress your clients, send Ben with Designer’s Home Gallery!” 

 
-Janiece Erbert, REALTOR®

Keller Williams Signature Partners

If it's Dead, Call Fred
316-262-FRED

24-hr Emergency Service
Make sure your heating system maintenance is done. 

Neglecting your system can lead to dangerous 
conditions or simply just be left in the cold all night.
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ask the expert

of America
100% LTV No PMI for Your Buyers and Commitment Letter for 
Your Sellers
 
How much more home could your buyers buy if they didn’t 
need a down payment and didn’t have a $200 Private Mortgage 
Insurance premium calculated into their payments each month? 
The answer: a lot!
 
To date, CUA has put over $42 million back into the communities we 
serve by putting solid borrowers in homes they really want. That’s 
267 families in homes they otherwise could not afford, and many 
more that found one of our products that better suited their needs.
 
Our program is a 30-year fixed mortgage, 100% LTV, No PMI with 
only a 700-credit score requirement. For those that may fall just 
short, we have multiple other options. This is not Lender Paid 
PMI, we simply apply a .50% to the rate.
 
Our loans are locally underwritten with local servicing. No PMI 
loans are kept in our portfolio and are not sold to the secondary 
market. To date, all these loans have performed. We’ve had no 
foreclosure activity on any of the accounts. That’s important to 
the reputation of CUA as well as yours being a trusted advisor to 
your clients.
 

Credit Union
Let’s face it, we all want more closings, more homes 
sold, more satisfied clients, and more commission. 
Competition is fierce. This is a powerful tool to put 
in your arsenal.
 
Need another weapon to add to that arsenal we 
talked about? How about a commitment letter? 
That’s right, not a pre-approval, not a pre-qual, but 
an actual commitment letter from CUA that we will 
close the borrowers’ loan pending title commitment 
and property appraisal. Add that when presenting 
a contract with multiple offers! As they say, “A bird 
in the hand…” What seller doesn’t want to avoid 
the sweat of, “Will we actually close, and does this 
borrower really have what they say they have?” 
With a little cooperation from your buyer, we can 
turn around that commitment letter quickly so that 
you can start making offers!
 
CUA is here for you. We’re here for your buyers. 
You’ve seen us all over in the community. You 
know us, and we know loans and keeping members 
happy. Partner with CUA and you’ll discover what 
“Welcome to Friendly” really means!

Mitch CrouchErnest Warren

R&C Real Estate Photography | Owner: Andrew Montano | (316) 670-0658 | www.rcrealestatephoto.com | @rcrealestatephoto
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316-308-8507    KansasFoundationRepair.com

SERVICESSERVICES
•  Wall Support
•  Crawlspace Encapsulation
•  Waterproofing

•  Radon Testing/ Mitigation
•  Settlement

MATT MEDRANO -
"I look forward to helping you 
through your repair request on 
the way to a smooth closing!"

TAYLOR ASHPOLE -
"Let us help you protect your 

home for years to come."
SHANE & MELISSA ISHAM

OWNERS

Repair the past and stabil�e the �ture.
Headshots
     More
Headshots
     More&
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DEC
OF KANSAS

DOCTOR

partner spotlight
Written by Ashley Streight | Photography by Kelly Remacle Photography
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A buying and selling process. We would 
also love to have a line of investment 
properties to be working on.” In fact, 
they are in the beginning the process 
of purchasing their own investment 
properties to flip and/or rent. “It’s 
exciting to know that we will be 
investors ourselves soon and not just 
working for them,” they said.
 

As a family, Tony, Adrian, and their 
three children (Mitchell, 13, Max, 
11, and Hazel, 1) love movie nights 
together, working on home projects, 
and taking day trips together. They 
are also hobby beekeepers and have 
hives around Wichita. Once harvested, 
they sell their honey and wax prod-
ucts (lip balm, lotion, soap) at a local 
craft store. With an extremely busy 
schedule, they still find time to update 
their recently purchased 102-year-old 
home, where they have decided to 
keep original aspects of the house, but 
also incorporate some modern designs.
 

After attending classes at Butler 
County Community College and 
working in various positions in the 
area, both Tony and Adrian Hunt 
found themselves opening their 
dream business, Deck Doctor of 
Kansas. It had been something they 
discussed for many years, and when 
they found themselves in a position 
to make the leap to business owner-
ship, they took it.
 
For Tony, this is what he has always 
enjoyed – manual work, setting his own 
schedule, and growing a business from 
the ground up. As for Adrian, she says: 
“My passion is helping people grow 
their business. For years, I’ve helped 
other businesses with getting their 
name out there, marketing, and growing 
their presence. Now that we started our 
businesses, I do those things for us.”
 
Opened in mid-2020, along with two 
other contracting businesses by Tony 
and Adrian, Deck Doctor of Kansas 
specializes in deck refurbishing in 
Wichita and surrounding areas. They 
provide services such as cleaning, 
power washing, staining, and repairs. 

Running a successful business is 
not a new venture for Tony, as he 

previously owned and operated 
a landscape and construction 
company. However, the fear of 
failure and not having a quality 
crew help is something he has had 
to overcome. He says he’s done that 
by staying persistent and making 
himself get out there and do it. Once 

that happened, the quality help 
eventually came.
 
For Adrian, she has had to overcome 
her fear of the unknown and the fear 
of failure. “Those two things have kept 
me in my comfort zone for as long as I 
can remember, but Tony pushes me to 

try new things and to trust that things 
will work out. My faith has carried me 
through all the doubts and insecurities.”
 
As many business owners know, the 
freedom to set his own schedule, take 
time off when needed and not having 
anyone but himself to answer to are 

rewards Tony is thankful for, and 
Adrian loves watching his dreams 
come to life. Looking into the future, 
it’s a goal for them to work with real 
estate professionals daily.
 
“We would love to be the first call 
for repair requests in the standard 

My passion is helping 

people grow their business. 

For years, I’ve helped other 

businesses with getting their 

name out there, marketing, 

and growing their presence. 

Now that we started our 

businesses, I do those 

things for us.
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When we asked them 
to define success, they 
provided very similar 
answers. For Tony, it’s 
getting to the pinnacle 
of achieving your goals, 
and for Adrian, it’s 
achieving those goals, 
whatever they may be.
 
“A successful business 
is built on relationships 
with your customers. 
Get to know them – 
their wants and their 
needs – before you 
try to sell them some-
thing. Think of it as 
problem-solving. Your 
customer has a prob-
lem – how can you solve 
it?” For the owners of 
Deck Doctor of Kansas, 
they aspire to be more 
than just your deck 
repair guy, contractor, 
or sprinkler repairman. 
They want to be known 
for their kindness, cus-
tomer service, and faith.
 
“In business and in  
life, we want to be 
remembered for our 
hard work, punctual-
ity, and commitment 
to doing what we say 
we’re going to do, all 
with a smile on our 
faces.” And they are 
looking forward to 
continued growth and 
building relationships 
through Wichita  
Real Producers.

For more information or to obtain a FREE 

ESTIMATE, please contact them at:

Phone: (316) 302-4858

Email: deckdoctorks@gmail.com

Facebook: www.facebook.com/DeckDoctorKS/
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www.goodtobeclean.com

MOLD Remediation
Same Day Estimate

316-320-6767

Nick Dieker – Owner

Office: 316-773-9500
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&  A S S O C I A T E S

A Family Affair
featured team

Written by Ashley Streight | Photography by Kelly Remacle Photography

Gene Francis is a Kansas native who 
grew up in Harper. After high school, 
he traveled to K-State for college, 
where he majored in Agriculture 
Economics and met his lifelong 
sweetheart, Connie. His passion for 
cultivation landed him in the banking 
and agricultural financing industry 
after he completed college, where he 
remained for seven years until he was 
hired by Western Farm Management 
to begin real estate farm management 
and appraisal. It was shortly after this 
that Gene and Connie decided to go out 
on their own, and that is when Gene 
Francis & Associates came to life.
 
As their very first business, the 
company has been selling real estate 
and performing live auctions for over 
35 years. They have now expanded to 
selling online through their partner, 
Gavel Roads Online Auctions (www.
gavelroads.com). Gavel Roads, also 
owned by the Francis family, is 
focused on agriculture and construc-
tion equipment, classic cars, sporting 
goods, machine shop equipment, 
business liquidation and more. They 
now have the capacity to sell real 
estate not only at private listing or 
live auction but also online-only or 
simulcast through their website. As 
a true family affair, Gene’s wife helps 
him run the office in Wichita, while 
his son, Tyler Francis (part-owner) 
helps with marketing and operations, 
and his daughter, Lori Rogge, runs 
their office in Manhattan, KS. Also, 
daughter Jodi McBee, sons-in-law 
(Mike McBee and Brandon Rogge), 

GeneFrancis

and all grandchildren participate in 
operating their consignment auctions.
 
Throughout the years, Francis says 
that Hugh Macklin from Western 
Farm Management was a great 
mentor and teacher to him. “Hugh 
helped me through a multitude of 
transactions, and I always admired 
him in many different ways. He was 
my favorite person to visit with.” For 
Gene, operating two highly successful 
businesses didn’t come without strug-
gle. He started with nothing and has 
now become one of the largest farm 
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and real estate companies in Kansas. In fact, they 
work in over 75 counties in Kansas as well as 10 in 
Oklahoma. His advice for others? “Don’t be afraid 
to ask for business. It’s how we grow.”
 
“I just love to do deals. It doesn’t make a difference 
if it’s a $2 million ranch or a $50,000 lot. I get to 
meet new people every day and enjoy making the 
deals happen.” He smiled. He says he wants to 
always be remembered for putting deals together.
 
We asked him what the future holds for both Gene 
Francis & Associates, as well as Gavel Roads. “As 
I’m already retirement age, I would like to slow 
down and have my children take over the original 
business. I’m looking forward to them expanding 
our operations and following in my footsteps.”
 
Gene and his wife, Connie, have been married for 
52 incredible years. Outside of work, the pair loves 
to travel and go camping. He says his favorite place 
they’ve visited is Idaho because the scenery was 
absolutely beautiful, and he enjoyed the large farm-
ing operations they have. As a personal hobby, he 
enjoys buying and selling mules.
 
Whether it’s auctions, your first home, a move-up, 
an investment property, a farm, ranch, commercial 
property (such as grain elevators, feedlots, fer-
tilizer and implement dealerships), or an estate, 

Gene Francis & Associates and Gavel Roads 
Online Auctions can handle it. They are licensed 
REALTORS®, are all highly respected and trusted 
in the rural community, are all members of the MLS 
and ready to handle your needs. Their areas of 
expertise include residential, agricultural, commer-
cial, and industrial.
 
For more information, please visit:
Website: www.genefrancis.com
Website: www.gavelroads.com
Phone: 316-524-8345
Email: connect@gavelroads.com

Don’t be afraid 
to ask for 
business. It’s 
how we grow.
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10333 E. 21st St. N. 
Wichita, KS 67206 
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FULFILLING THE DREAM
True leaders don’t serve themselves. They turn their energy out 
into the world to help those around them.
 
Kerry Dunn exemplifies that gift for making a difference.
 
As Broker/Owner with NextHome Excel, Kerry pours himself 
into supporting others … helping them fulfill their dreams.
 

KERRY
 D

U
N

N

top producer
Written by Dave Danielson  
Photography by Jennifer Ruggles Photography

“When I think about what I do, one of 
my favorite parts is just being able to 
be a part of people’s lives and helping 
them get their first home, move up, 
or to be as successful as possible in 
situations where they have to sell,” 
Kerry explains. “It is also a real joy to 
see my agents have success in their 
individual businesses.”
 
Getting His Start

Kerry earned his real estate license 
in April 2007. But even before that, 
there were hints of his career that he 
finds so rewarding.
 
After graduating high school, Kerry 
enrolled at Wichita State.
 
“I had been in an engineering program 
in high school. My plan was to go into 
industrial engineering in college,” 
he remembers. “But at some point, I 
knew that it wasn’t for me.”
 
As he came of age, Kerry and his 
brother, Roger, followed their interest 
in real estate investing.
 
“He and I bought an old beat-up 
duplex. We spent money fixing it 
up and trying to rent it out. As we 
continued investing in real estate, our 
mother said, ‘You need a truck if you 
are working with these properties.’”
 
One thing led to another. In time, 
Kerry and his brother developed a 
full-service moving business with a 
fleet of vans making their way across 
the country in the 1990s.
 
In addition, they opened up a per-
sonnel service that connected a large 
number of workers with employers. 
Things were about to change, though.
 
“That’s when 9/11 happened, and our 
economy in Wichita was affected. 
When the airline industry started 
laying people off, we closed the per-
sonnel service and kept operating the 
moving business,” Kerry says.
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“That slowed up a bit, too. At that point, real estate 
was the only other thing I had really known. So I 
thought real estate would be a good job for me.”
 
Following His Interests

As Kerry gained ground in the business, he worked 
with several different firms. In time, he reached 
the point where he was ready to take his next 
steps forward.
 
“When my son graduated from high school, it felt 
like it was time for me to do my own thing. About 
that same time, I ran into a magazine review about 
NextHome as a company that was very compli-
mentary. I remember making an inquiry with the 
company but didn’t make the move right away,” 
Kerry remembers.
 
“NextHome stayed in touch with me, and eventu-
ally I called them and said I was ready to make the 
move. It ended up being the best real estate move 
I’ve made in 15 years. I have aligned myself with a 
truly amazing brand; the resources available are 
like none I have ever seen in the business.”
 
Creating Results

In July 2019, Kerry opened the NextHome fran-
chise. Today, he has added four other individual 
agents to the team.
 
He offers a full range of support to help them build 
their own business, including lead opportunities, 
as well as the support of an office, while still being 
able to grow their own individual business.
 
The results of Kerry’s work with the members of 
his team have been impressive … with $7.1 million 
in sales volume in 2021.
 
“I attribute so much of it to NextHome. By being 
part of the NextHome organization, I enjoy the 
company’s great culture,” Kerry says. “I’m also able 
to network with Brokers from other parts of the 
country. I can reach out and they’re there. That’s 
been a really good thing.”
 

I’M ALSO ABLE 
TO NETWORK 

WITH BROKERS 
FROM OTHER 
PARTS OF THE 

COUNTRY. I CAN 
REACH OUT 

AND THEY’RE 
THERE. THAT’S 
BEEN A REALLY 
GOOD THING.
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B U Y I N G  A  H O M E   |   R E F I N A N C I N G

Branch Office: (NMLS ID#1405053) 405 S. Holland, Suite B, Wichita, KS 67209. Kansas License Mortgage Company, License #MC.0025044-BR.002. US Mortgage Corporation is not an agent of or acting on behalf of or at the direction of HUD/FHA/VA/USDA or the Federal government. 
Rates, fees, and program guidelines are subject to change without notice. Some loans arranged through third party providers. Certain restrictions may apply. This is not intended as an offer to extend credit nor it is a commitment to lend. Corporate Office (NMLS ID#3901): 201 Old 

Country Road, Suite 140, Melville, NY 11747; (800)LOANS-15. Kansas Licensed Mortgage Company, License #MC.0025044.

Will King  |  Branch Manager/Loan Officer
NMLS #459176

Office: (316) 665-7343  |  Cell: (316) 312-2936
ksloanman@usmortgage.com

www.kansasloanman.com

Life is like a 
box of chocolates,
but your lender 

shouldn't be.
Know what you're getting, 

every time, with me as
your lending partner.

Christian Stephenson
Owner/Operator

• Dirt Work
• Yard grading
• Pond Work
• Pasture Clearing

• Backfills
• Drainage Correction
• Custom Rockscapes
• Gravel Drives

• And Much More

Gratitude

Kerry is quick to give credit  
to those who have supported  
his growth.
 
“I learned a lot from my first 
broker, Mike Gisick, at Access 
Realty Center. It was a smaller, 
independent brokerage, and he 
did a lot of one-on-one work 
with me, teaching me how to 
prospect for listings and market 
homes for sale. He got out of 
the business early in my career, 
but we still remain friends, 
and I’ll sometimes run ideas by 
him,” Kerry says. “Also, Brian 
Johnson, being the ‘NextHomie’ 
at NextHome Innovators, really 
helped guide me through get-
ting my franchise started, and 
he’s always open to help when 
needed. The corporate team at 
NextHome is extremely sup-
portive and incredibly accessi-
ble from our member services 
support team all the way up to 
the company president.”
 
Away from work, Kerry looks 
forward to time spent with his 
wife of 24 years, Kim.
 

Kerry and Kim enjoy moments with 
their children — Braunta and Kerry, Jr., 
and their two grandsons — Khemari 
and Jaylen.
 
One of their favorite free-time activ-
ities is spending quality family time 
together, including cooking.
 
As Kerry says, “We do a lot of cook-
ing. I like to experiment in the kitchen 
and get out on the grill, too.”
 
As part of the family’s passion for 
food, they produce a Facebook Live 
video called Cooking with Khemari, 
who is 8 years old.
 
When it comes to giving back, Kerry 
supports K9 Companions, a group 

that raises Labrador puppies to 
become companions for veterans and 
those with disabilities.
 
Making an Impact

When you talk with Kerry, it’s easy 
to see his easygoing, patient manner, 
combined with his caring nature and 
sense of humor.
 
With each step Kerry takes, he directs 
his talents and experience toward the 
needs of others.
 
“I’m looking to expand by adding 
other good quality people in the 
future, and helping to support their 
growth,” he emphasizes. “I enjoy 
running my brokerage to empower 
agents,” he says.
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REFINED FURNITURE RENTAL and INTERIORS
ARE NOW UNDER THE SAME OWNERSHIP!

Interiors by Design Gallery
8201 E. 34th Cir. N #905 | Wichita, Ks 67226

316.942.1820 | www.interiorsbydesigngallery.com
REAL ESTATE STAGING, INTERIOR DESIGN, WINDOW TREATMENTS, REMODELING

EVENT STYLING • FURNITURE RENTAL

Call us for a quote at

316.522.8795
www.FISmartClean.com

NOW providing agents with clean homes 
for quick sales. Our cleaning services are 
a�ordable enough for you to o�er them to 
your clients as a bonus for listing with you!

SO
LD
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SUDDUTH
MARK

Creating Better Outcomes

broker spotlight
Written by Dave Danielson  
Photography by Kelly Remacle Photography

One of the greatest compliments any of us can 
receive is when someone says that our efforts made 
an impact … that a person, place or situation was 
helped as a result of our actions.
 
Mark Sudduth embodies that spirit.
 
Full Immersion
As owner of Realty Executives Sudduth Realty, 
Mark simply immerses himself in his work to create 
better outcomes for those around him.
 
“I take a very personal interest in people. I like 
helping them. On a daily basis, we deal with a lot 
of different situations. Sometimes, we must help 

clients work through difficulties, 
assist them as they grow in life, close 
out chapters, or move across the 
country. We help them realize upward 
mobility and success. While making 
all this as painless as possible. No 
single transaction is like another.
 
“A real estate office should have a wel-
coming and professional demeanor. 
At Sudduth Realty, we want everyone 
to not only feel that they are being 
taken care of professionally, but they 
are part of our ‘family,’” Mark says. “I 
like immersing myself in the job and 
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making sure people are taken care of … the same way I would care 
for my family. Everyone deserves the same level of care no matter 
what the price point is.”
 
Putting it All Together
Mark grew up in the automobile industry.
 
“My father was a mechanic. I worked in customer service in car 
dealerships in my early 20s. From there, I went to work for my 
father’s independent shop as a mechanic.”
 
In the meantime, Mark and his wife came to a point at that time 
when they were looking for a house to buy. The experience was 
memorable … but not for the right reasons.
 
“Through the process, we were talking with real estate agents, 
and they didn’t explain anything to us. I didn’t understand the 
process of buying a house at all,” Mark says. “I had appointments 
to write offers, and I didn’t keep those appointments, because I 
didn’t understand the process. So, I decided to go to real estate 
class to learn more about the process myself.”
 
Something interesting happened in the process. Mark excelled. 
In fact, his instructor encouraged him to move forward into the 
business. Soon, Mark earned his license in 1991, hung his license 
with a firm and never looked back.
 

“Within a short time, I moved to Century 21. Six 
months later, I never went back to auto mechanic 
work,” Mark recalls. “I remembered the confusion 
I had experienced when I was buying a house. 
Most people will not move forward with such a 
costly decision unless they can see the path for-
ward and feel they have control. I wanted to help 
people do that.”
 
Rewarding Results
As he helped others gain ground in life, Mark 
quickly established a reputation for results. In 
the process, within his first year and a half in the 
business, Mark had worked his way into the top 1 
percent of Century 21 agents worldwide. He also 
immersed himself in learning, taking GRI and CRS 
classes as well as attending auction school. This 
all assisted him growing his business in both areas. 
Over the years Mark’s business has grown with the 
help of good friends and mentors in the real estate 
industry. Today, his firm is one of the top real estate 
and auction groups in South Central Kansas.
 
Mark and Sudduth Realty have taken an extremely 
active role in helping their clients truly understand 
the process and making informed decisions.
 

Most people will not move 
forward with such a costly 
decision unless they can 
see the path forward and 
feel they have control.

I wanted to help 
people do that.
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D E S I G N  •  B U I L D  •  M A I N T E N A N C E

Mowing  •  Bed Maintenance
Tree and Shrub Plantings  •  Sod Installation

Landscape Design Program  •  Spring and Fall Cleanups
Lawn Aeration  •  Seeding  •  Dethatching

Hardscapes: Patios-Walls-Boulders

www.tlswichita.com
316.217.3344Jeremiah Petrocci

Owner

“I learned how to teach people about 
the process, and once I could show 
that, they were excited to buy a home, 
and they felt more in control of what 
was going on,” he points out. “To 
this day we have people go through 
Sudduth University, where we teach 
buyers the process of buying a house. 
It gives them control over the process, 
so they don’t get anxious or nervous.”
 
Team Triumphs
Another huge positive aspect of Mark’s 
work centers on his 17-member team.
 
“I have the best agents ever. They are 
well trained and super professional. 
Plus, they’re all top producers. We 
spend a lot of time together figuring 
out how to improve each other,” Mark 
says with a smile.
 
“I love to come to work in the morn-
ing. We are family. We are always 
together doing something. Although 
we have separate lives, we take care 
of each other.”
 

Cherished Family
Away from work, Mark’s world is 
made richer by his family, including 
his wife, Donna.
 
“My wife is amazing, and she works 
with me as part of the business, 
which I really enjoy.”
 
Mark and Donna enjoy time with their 
adult children — Alisha Chilcott, 
Ashton Miller, Sara Killough and Caitlin 
Sudduth Brazell. Another treasured 
part of life is the time Mark and Donna 
spend with their six grandchildren.
 
In his free time, in addition to hanging 
out with his family, Mark has a pas-
sion for traveling, hunting, and fish-
ing. He also likes to collect antiques 
and artwork.
 
Building with Belief
Faith plays an undeniable role in 
Mark’s life, too, as a member of 
Discipleship Augusta and First 
Baptist Church.
 

“My faith is very important for me. 
I came to faith late in life at 47, and 
it changed my world for the better,” 
Mark emphasizes. “I enjoy donating 
my free time to Jesus. That’s a big 
deal in my life. The Lord has blessed 
me with a great family and business.”
 
When it comes to his work each day, 
Mark makes a lasting contribution to 
those around him.
 
“Real estate is the quintessential 
American business. You can be as 
successful as you are willing to work,” 
he says. “I want people to know me 
as true, honest and concerned about 
them as a friend, because I am. I can’t 
wait to come to work every morning. 
My hope is to help others be success-
ful in the business.”



52 • February 2022 Wichita Real Producers • 53@realproducers realproducersmag.com

LET US HELP PROTECT YOUR DREAMS.

American Family Mutual Insurance Company, S.I. and Its Operating Companies, 
American Family Insurance Company, Amerian Family Life Insurance Company, 6000 
American Parkway, Madison, WI 53783 010996 - Rev. 7/17 @2015 - 12278903

Dylan Hartnett, Agent
Bus: (316) 775-5522

dhartnet@amfam.com

24-HOUR CLAIMS REPORTING & CUSTOMER SERVICE 
1-800-MYAMFAM (692-6326)

HOME | AUTO | LIFE | BUSINESS | FARM & RANCH AMFAM.COM

I N S U R E R
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preferred style, color and design for 
your property. You are imagining the 
time you will spend with your family 
and the security the fence will pro-
vide for your property.

The team at TM Fencing brings a 
wealth of experience to each job site, 
and are capable of replacing, install-
ing, maintaining, and customizing 
fences of virtually any type of design. 
From advanced gate and access solu-
tions to privacy and security fencing, 
they can get the job done on time, 
on budget, and to a standard that 
exceeds expectations.

For more information or to get a  

free quote on your next project,  

their team is standing by and ready 

to be of service.

Website: www.tmfencingllc.com

Phone: 316-218-3450

ask the expert

Josh Counce, Owner | 316-250-5221
JOSH@BLINSPECTIONS.COM | BLINSPECTIONS.COM

“When looking for a home inspector to recommend 
for my clients, I look for thoroughness, 

responsiveness and someone who my clients will like 
and trust. Josh with Bright Light is just that! His 

process is seamless. You will get a full report at the 
end of the inspection or shortly after, and if you have 

any questions, he is happy to help answer them as 
they arise. My team and I love working with Josh.”

Bobbie Lane, Bobbie Lane Realty Group  

Easily schedule
online right

now through
BLInspections.com

Book now, and you'll
receive any candy
you'd like. We look
forward to helping
you crush your
goals in 2022!

Give us a call so 
we can protect 
your clients from
the unexpected.

edwardjones.com
CPIS rebmeM 

We Understand
Commitment

You can rely on Edward 
Jones for one-on-one 
attention, our quality-
focused investment 
philosophy and straight 
talk about your financial 
needs. To learn more, 
call today.

Jeff Christensen, AAMS®

Financial Advisor

142 N Main Suite 115
El Dorado, KS 67042
316-322-0001

Since its inception, TM Fencing has 
made it their mission to provide 
unparalleled service and unmatched 
craftsmanship for local area Wichita 
real estate agent and residents. As 
a full-service fence contractor, they 
offer a wide range of fence installa-
tion, repair, and related services at 
affordable, honest prices.

Tane Murphy, owner of TM Fencing, 
has been in the business for over 10 
years and has made working with 
REALTORS® a high priority for 
day-to-day business in South Central 
Kansas. Working with as many as 25 
agents per year on various projects 
such as new fencing and repairs for 
inspections, Murphy has a clear 
understanding of the critical need 
for timeliness, communication and 
quality work. 

Some of the top inquiries he receives 
from customers deal with the cost 
breakdown, length of time for a project 
to be completed, different heights and 
styles, as well as what to do with a 

wooden privacy fence after installation 
is complete (ie: should it be painted, 
stained, etc.). Each time an inquiry 
comes in, he works diligently to get the 
customer exactly what they need and 
ensures all steps are taken through-
out the process to make sure they are 
beyond satisfied with the results.

The bread and butter of the work that 
Tane and his three crew members 
perform is fencing for new con-
struction real estate and according 
to Murphy, even with the increase 
in lumber prices and the scarcity of 
cedar, premium wood is still the most 
affordable option, followed by iron 
and then vinyl.

When you decide to tackle a fence 
project, When you decide to tackle a 
fence project, the last thing you are 
imagining is that your new fence not 
holding up to the elements or running 
into trouble during your installation 
or repair process. Instead, you are 
dreaming how great your property 
will look after you pick out the 

TMFENCING
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J A S O N  L E G E R
316-665-0388

www.cleanritepressurewashing.com

Don't Let RUST
Be Your Color.

Make Your Listing Sparkle, with our Rust
Removal and Other Exterior Services.

BEFORE

AFTER

832 N Webb Rd #400 Wichita, KS 67206
(316) 260-4717  •  www.ShockerPools.com

• POOL SERVICE AND MAINTENANCE  
• NEW IN-GROUND POOL CONSTRUCTION
• HOT TUBS   

Visit Our Retail Location

Certi�ed
Pool

Inspectors

Certi�ed
Pool

Inspectors



58 • February 2022 Wichita Real Producers • 59@realproducers realproducersmag.com

Wichita 
Police 
Foundation non-profit spotlight

Written by Dave Danielson

Vital Work

The Wichita Police Foundation was founded in 
2016 by Chief Gordon Ramsay.
 
“He had a very active police foundation in Duluth, 
Minnesota, where he lived and worked before coming 
to Wichita. When he came here, he started the foun-
dation,” Jennifer explains.
 
“In the first couple years, we brought in some 
vehicles for the SWAT team … then in 2018, the 
Chief tapped our current Chair Harvey Sorensen 
(Senior Partner with Foulston Law Firm). He has 
been chair since 2018, and has been instrumen-
tal in making it into what it is today with some 
important initiatives.”
 
There have been several powerful examples of work 
that the foundation has done to further law enforce-
ment efforts and to protect those on the front lines 
of policing the community.
 
“Our first big campaign was Horses for Heroes. As 
part of that, we purchased two Clydesdale horses 
for the Wichita Police Mounted Unit. They’re 
named Hero and Keeper. Each of them cost about 
$20,000 each, and they can each do the work of 
about 15 human officers when it comes to moving 
crowds,” she says.
 

Connecting with the Community

The foundation also helped to secure specialty 
unit equipment, including eBikes.
 
“The eBikes allow more officers to get out in the 
community, rather than to be in a car. We recently 
purchased six eBikes to get where they’re going faster 
and cover more ground,” she says.
 
“Our biggest initiative to date is the Eyes on the 
River campaign where we placed cameras on the 
Riverfront in Wichita to be monitored for crime. In 
addition, we are providing body armor to keep our 
officers safe. Plus, we have our community pro-
gramming, including the Random Acts of Kindness 
program, where officers identify individuals and 
families who are in need. At that point, we supply 
the essential items to give them a helping hand up 
and then the officers go out and deliver the items.”
 

Another very successful effort is Shop with a Cop.
 
“Recently for Christmas, we paired 35 children in need with 35 
officers. Each pair went shopping, and the officers used the funds 
we raise to purchase gifts for the children and their family mem-
bers,” Jennifer says.
 
“We have lots of different fundraisers and community business 
partners that donate and give us grants that we use to fulfill our 
mission of making Wichita a better and safer community.”
 
Filling in the Gap

With city budgets always stretched, departments like the police 
need to get creative and rely on the support of others to fulfill its 
duties safely and effectively.
 
“The essential and evolving needs of the Wichita Police 
Department take community business partnerships. We need 
those to make sure that no need is left unmet,” Jennifer says.
 
“There are four bureaus in Wichita. Right now there are two 
bureaus that are using expired body armor. Now we are replacing 
equipment and taking care of gaps like that. Police foundations 
everywhere are filling those budget gaps and Wichita is no excep-
tion to that. We need a strong well-maintained police department.”
 
For more information, or to learn how you can 

help, contact the Wichita Police Foundation:

Email: WichitaPoliceFoundation@gmail.com

Website: www.WichitaPoliceFoundation.org

Phone: 316-613-1075

Those who put themselves on the line 
for the rest of us still rely on support.
 
That’s where the Wichita Police 
Foundation excels … doing its part to 
protect those who serve.
 
Jennifer Clark is Executive Director 
with the foundation. As she says, the 
organization carries out vital work.
 

Protecting 
Those Who 

Serve

“Our mission is two-fold,” 
she explains. “We fill the 
gaps in the city’s budget in 
two different areas … where 
equipment, technology and 
training are needed, as well 
as carrying out program-
ming that enhances police- 
community relationships.”
 

Jennifer Clark, 
Executive Director
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Call For a Free Consultation and Find Out that there IS aordable health insurance.

No Nonsense Healthcare Ninja 
Cell- 405-435-2129

O�ce- 785-766-1584
Website- www.nononsensehealthcareninja.com
Email- chad@nononsensehealthcareninja.com CHAD BEISEL

Health Insurance Premiums are Rising.
Why stress when you can just relax?

My health insurance premiums

are more than my mortgage!

Honey, can you
pass the

sunscreen?

ALBANY  •  ALBUQUERQUE  •  CHESAPEAKE  •  ATLANTA  •  AUSTIN  •  BALTIMORE  •  BOULDER

CHARLOTTE  •  CHICAGO  •  CINCINNATI  •  CLEVELAND  •  COUR D’ ALENE  •  COLORADO SPRINGS 

COLUMBUS  •  DALLAS  •  DAVENPORT  •  DAYTONA BEACH  •  DENVER  •  FT. WAYNE  •  GRAND RAPIDS

HOUSTON  •  INDIANAPOLIS  •  JACKSON  •  JACKSONVILLE  •  KANSAS CITY  •  LAS VEGAS  •  LINCOLN

LITTLE ROCK  •  LUBBOCK •  MILWAUKEE  •  MURRIETA  •  MONTERREY BAY  •  NASHVILLE  •  NEW ORLEANS

NEWPORT BEACH  •  NORTH DALLAS  •  NOVA  •  OAKLAND COUNTY  •  OKLAHOMA CITY  •  OMAHA

ORLANDO  •  PHILADELPHIA  •  PHOENIX  •  PITTSBURGH  •  PORTLAND  •  RALEIGH  •  SALEM  •  SAN DIEGO  

SEATTLE  •  SILICON VALLEY  •  SPOKANE  •  ST. LOUIS  •  TAMPA BAY  •  TEMECULA  •  TRI-CITIES  •  TRIAD  

TUCSON  •  TWIN CITIES  •  VIRGINIA BEACH  •  WASHINGTON D.C  •  WAYNE COUNTY  •  WEST VALLEY

WILMINGTON  •  YOUNGSTOWN  •  ALBANY  •  ALBUQUERQUE  •  CHESAPEAKE  •  ATLANTA  •  AUSTIN

BALTIMORE  •  BOULDER  •  CHARLOTTE  •  CHICAGO  •  CINCINNATI  •  CLEVELAND  •  COUR D’ ALENE

COLORADO SPRINGS  •  COLUMBUS  •  DALLAS  •  DAVENPORT  •  DAYTONA BEACH  •  DENVER  •  FT. WAYNE

GRAND RAPIDS  •  HOUSTON  •  INDIANAPOLIS  •  JACKSONVILLE  •  KANSAS CITY  •  LAS VEGAS  •  LINCOLN

LITTLE ROCK  •  LUBBOCK •  MILWAUKEE  •  MURRIETA  •  MONTERREY BAY  •  NASHVILLE  •  NEW ORLEANS

NEWPORT BEACH  •  NORTH DALLAS  •  NOVA  •  OAKLAND COUNTY  •  OKLAHOMA CITY  •  OMAHA

ORLANDO  •  PHILADELPHIA  •  PHOENIX  •  PITTSBURGH  •  PORTLAND  •  RALEIGH  •  SALEM  •  SAN DIEGO  

SEATTLE  •  SILICON VALLEY  •  SPOKANE  •  ST. LOUIS  •  TAMPA BAY  •  TEMECULA  •  TRI-CITIES  •  TRIAD  

TUCSON  •  TWIN CITIES  •  VIRGINIA BEACH  •  WASHINGTON D.C  •  WAYNE COUNTY  •  WEST VALLEY

WILMINGTON  •  YOUNGSTOWNALBANY  •  ALBUQUERQUE  •  CHESAPEAKE  •  ATLANTA  •  AUSTIN

BALTIMORE  •  BOULDER  •  CHARLOTTE  •  CHICAGO  •  CINCINNATI  •  CLEVELAND  •  COUR D’ ALENE

COLORADO SPRINGS  •  COLUMBUS  •  DALLAS  •  DAVENPORT  •  DAYTONA BEACH  •  DENVER  •  FT. WAYNE

GRAND RAPIDS  •  HOUSTON  •  INDIANAPOLIS  •  JACKSON  •  JACKSONVILLE  •  KANSAS CITY  •  LAS VEGAS   

AMERICA'S BEST REAL ESTATE AGENTS

R E C O G N I Z E D

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT

FOLLOW US ON INSTAGRAM TODAY

@realproducers
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eddysvolvocarsofwichita.com

(316) 630-0689
3211 N Webb Rd
Wichita, KS 67226

The Financing behindThe Financing behind  
your precious memoriesyour precious memories

© 2021 Sierra Pacific Mortgage Company, Inc., NMLS # 1788 Equal Housing Lender. (www.nmlsconsumeraccess.org) Mortgage Lender License 06-16329. 1180 Iron Point Road, Suite 200, Folsom, CA 95630 (Tel.
800-447-3386).  For licensing information, go to: www.nmlsconumeraccess.org. Sierra Pacific Mortgage may not be the lender for all products offered. Some loans may be made by a lender with whom Sierra
Pacific Mortgage has a business relationship.

O. 316-260-5656
10111 E 21st St North, Suite 200
Wichita, KS 67206
NMLS# 1788

• SINKING STEPS/PORCHES

• SINKING DRIVEWAY SLABS

• TRIP HAZARDS

• SINKING SLAB FOUNDATIONS

• POOLS, PATIOS, WALKWAYS

www.midwestfoamworks.com
(316) 749-7550

CONCRETE LEVELING WITH
YOUR TIMETABLES IN MIND
CONCRETE LEVELING WITH
YOUR TIMETABLES IN MIND




