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Jim
Sacchetti

Drew
Smith

Trinity gets them Mortgage Ready!

DON’T LET A CLIENT’S FICO© KEEP 
YOU FROM THE CLOSING TABLE!

CALL TO SCHEDULE A CONSULTATION TODAY!

888-391-3387
TrinitySolutionsUSA.com
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RE-KEY
MULTI-YEAR DISCOUNTS

SELLERS COVERAGE

STACEY SANTRONI
Senior Account Executive
ssantroni@chwpro.com
Cell: (609)922-1388
Realtor Portal: www.CHWPro.com
Real Estate Customer Service
(888)275-2980

WITH STACEY 
YOU GET 20+ 

YEARS 
INDUSTRY 

EXPERIENCE

Budget-Friendly Property Inspections with a
24-Hour Turnaround Time!
I'm incredibly passionate about what I do and look forward
to joining forces as your go-to inspector for your buyers.
Please add my info to your speed dial and let's get that
next inspection done!

Ray Stevens
CERTIFIED PROPERTY INSPECTOR

856-296-2251
Ray@KnightPl.com

Let's Get Social!

23
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C O N T E N TS
TABLE OF 

12
FAQ 

About This 
Magazine



6 • February 2022 South Jersey Real Producers • 7@realproducers realproducersmag.com

P
R

E
F

E
R

R
E

D
 P

A
R

T
N

E
R

S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support 

these businesses and thank them for supporting the REALTOR® community!

BRANDED PRODUCTS/

MARKETING SERVICES

Legacy Branding Gifts / 

Cutco Closing Gifts

Lindsay Musser

(717) 575-0975

LegacyBrandingGifts.com

CLOTHIERS & CUSTOM 

TAILORING

Elegance Custom Clothiers

Chris Martin

(856) 888-1312

EleganceClothiers.com

CREDIT REPAIR

Trinity Solutions USA

James Sacchetti

(609) 385-9570

www.trinitysolutionsusa.com

HOME & PROPERTY 

INSPECTIONS

AmericSpec NJ

Ed Mitchell

(856) 649-5946

www.amerispecnj.net

Core Inspection Group LLC

Corwin Jackson

(215) 987-7547

CoreInspectionGroup.com

HomeTeam  

Inspection Service

Fran Grenier

(856) 202-3579

HomeTeam.com

Knight Property Inspections

Ray Stevens

(856) 296-2251

ray@knightpi.com

Vitale Inspection  

Services, LLC

Carlo Vitale

(609) 751-8048

VitaleInspection.com

Your Private Eye Home 

Inspections

Michael Baker

(609) 379-2499

YourPrivateEye 

HomeInspections.com

HOME WARRANTY

First American  

Home Warranty

Mike Cono

(267) 642-3630

www.firstamrealestate.com

Home Warranty 

Stacey Santroni

(609) 922-1388

CHWPro.com

LUXURY / CELEBRITY 

RENTAL CARS

Imagine Lifestyles & Philly 

Slingshot Rental

Tom Messenger

(305) 877-2755

www.imaginelifestyles.com 

www.phillyslingrental.com

Chris Murray
Outside Loan Originator
C: (609) 922-2630
www.MurrayMortgageTeam.com

302 Harper Drive  |  Suite 301
Moorestown, NJ 08057

Chris.Murray@MyCCMortgage.com
NMLS #251895

Together,
we can build
foundations

for the future.

MORTGAGE LENDER

Acre Mortgage  

and Financial

Robert Farmer

(610) 628-4008 x101

RobertFarmer.Acre.com 

Borrero Lending Team

Cat Borrero

(856) 497-1900

CatBorrero.com

Crown Home Mortgage

Rick Riddle

(973) 479-4682

crownhm.com

Envoy Mortgage -  

Tri State Team

James Butz

(856) 571-1857

Gateway Mortgage

Chris Wilhelm

(856) 810-1222

www.gatewayfirst.com

The Murray Team

Chris Murray

(609) 922-2630

MurrayMortgageTeam.com

NON-PROFIT

Happy Smiles Inc

Carlo Vitale

(732) 221-4711

PHOTOGRAPHER

Bryant Sanders Photography

Bryant Sanders

(267) 230-5488

BryantSanders 

Photography.com

REAL ESTATE COACHING

Elite Opts Real Estate Coaching 

Community

Devin DiNofa

(856) 577-2694

EliteOpts.com

REAL ESTATE PHOTOGRAPHY

Kellyman Real  

Estate Photography

Chris Kellyman

(609) 234-5204

KellymanRealEstate 

Photography.com 

Steady Focus Productions

Chris Pirone

(609) 915-8532 

SteadyFocus 

Productions.com

SOLAR ENERGY

Warmac Energy

Colin Segan

(856) 536-7035

colin@warmacenergy.com

TITLE AGENCY

Foundation Title

Chris Gimello

(856) 834-2600

www.ftnj.com

Surety Title Service LLC

Julia DiPietro

(856) 702-6844

www.mysurety.com

www.KellymanRealEstatePhotography.com
609-807-8071

Kellyman Real Estate
Photography

PHOTOS -  VIDEOS -  DRONE -  3D TOURS
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4.9 STARS
Average rating based on 124 reviews

LOVE YOUR
Mortgage Experience

All applications are subject to credit approval. Program terms and conditions are subject to change without notice. Some products may not be available in all states. Reverse Mortgages will be brokered to a third party 

lender. Other restrictions and limitations may apply. | This is not a commitment to lend - Envoy Mortgage Ltd. #6666 (www.nmlsconsumeraccess.org) 10496 Katy Freeway, Suite 250, Houston, TX 77043, 877-232-2461 

- www.envoymortgage.com | DE - Envoy Mortgage, LP – Licensed by the Delaware State Bank Commissioner Licensed Lender Licensee – License # 011264 FL - Envoy Mortgage, Ltd. – Mortgage Lender/Servicer 

Licensee – License # MLD719 MD - Envoy Mortgage, LP – Mortgage Lender Licensee – License #10552 NJ - Licensed by the N.J. Department of Banking and Insurance – NMLS # 6666 – 10496 Katy

Freeway, Suite 250, Houston, Texas 77043 – Phone #877-232-2461, Residential Mortgage Lender Licensee PA - Envoy Mortgage, Ltd. – Mortgage Lender License # 28942, NMLS ID # 6666 |

Other authorized trade names: Envoy Mortgage LP; Envoy Mortgage of Wisconsin; Envoy Mortgage, A Limited Partnership; Envoy Mortgage, L.P.; Envoy Mortgage, Limited Partnership;

Envoy Mortgage, LP; Envoy Mortgage, LTD Limited Partnership; ENVOY MORTGAGE, LTD, LP (USED IN VA BY: ENVOY MORTGAGE, LTD); Envoy Mortgage, LTD. (LP) | 01062022

Scan Here to visit to learn more!
Jim Butz's Team is South Jersey's

#1 Mortgage Lender Team

Jim Butz
Branch Manager | NMLS: 9258

c: 856-571-1857
james.butz@envoymortgage.com
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R E A L  P R O D U C E R S  T E A M

S O U T H  J E R S E Y
M E E T  T H E

If you are interested in contributing or nominating REALTORS® for certain stories, 
please email us at Keenan.Andersen@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the South Jersey Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Ad Junkies  
Ad Design / Management 

Team

Heather Pluard  
Writer

Chris Pirone  
Steady Focus Productions

Katie Kohler 
Writer

Bryant Sanders  
Bryant Sanders Photography

Keenan Andersen  
Owner / Publisher

Chris Kellyman 
Kellyman Real Estate  

Photography
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”- P A T R I C I A  F R I P P

IT’S NOT YOUR CLIENT’S JOB TO REMEMBER YOU.
I T ’ S  Y O U R  O B L I G A T I O N  A N D  R E S P O N S I B I L I T Y

T O  M A K E  S U R E

THEY DON'T HAVE THE CHANCE TO FORGET YOU

•  C r e a t e  To p  o f  M i n d  Aw a r e n e s s  •  H i g h  Q u a l i t y  B r a n d  •  Ta x  D e d u c t i b l e  •  F o r e v e r  G u a r a n t e e d  

WWW.CUTCOCLOSINGGIFTS.COM
(717) 575-0975

L i n d s a y  M u s s e r

All borrowers may apply not all may qualify. Absolute Home Mortgage Corporation, DBA Crown Home Mortgage, 330 Passaic Avenue , Fairfield NJ 07004 NMLS #176743, California - DBO Finance Lenders Law License #603L578, Connecticut 
Mortgage Lender License #ML-176743, Delaware Office of the State Bank Commissioner License #025694, District of Columbia Mortgage Dual Authority License #MLB176743, Florida Office of Financial Regulation License #MLD424, 
Maryland Division of Financial Regulation License #06-19958, Licensed by the New Jersey Department of Banking and Insurance, License #9826392, New York Mortgage Broker Registration #A005639, Licensed under Ohio Mortgage Lending 
Certificate of Registration # SM.501845.000, Licensed by the Pennsylvania Department of Banking and Securities, License #34628, South Carolina BFI Mortgage Lender #MLS-176743, Virginia State Corporation Commission # MC-5924, North 
Carolina Mortgage Lender License #L-177842,Colorado Mortgage Company Registration, Equal Housing Lender. 

888-59-CROWN888-59-CROWN

856.263.0002 • info@coreinspectiongroup.com
CoreInspectionGroup.com

Our team will provide a comprehensive, detailed 
report on all of our findings in the home.

• 48 Hour Scheduling Guarantee • Next-Day Inspection Reports 
• Cost Estimates With Reports • Free Infrared Camera Scans

• Veteran Owned Company • 4.9 Star Review 

Services 
Home Inspections • Radon • Termite

Sewer Scope  • Mold and Air Quality Testing 

Our Core Focus Is 
Your Home
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Not only will you be a part of this exclusive 
community, but Agents and Teams will get access 
to training, coaching and modules focusing on:

  How to scale and double your
business

How to recruit and lead people

 How to market and build a brand

Tactical processes and systems to 
grow your business

And Access to an invite only 
Facebook Community

BECOME A LISTING MACHINE!
And get exclusive access to a network of high performers inside the industry from around the Nation!

EliteOpts.com

ARE YOU LOOKING TO ELEVATE YOUR REAL ESTATE
BUSINESS IN A SUPPORTIVE COMMUNITY?

Making each other stronger by
helping each other succeed. 

We don’t live in a perfect world, and there’s never
going to be a perfect time to give— but there are always

people out there in need of help. 

All donations are accepted through Venmo at @happysmilesinc

In February all donations benefit

United Mitochondrial Disease Foundation

Real Producers magazine started in Indianapolis in 2015 and is 
now in over 100 markets across the nation and spreading rapidly.  
South Jersey REAL Producers launched in April 2021. Name a 
large city and we are there or will be soon!

In every market, we take the Top 500 agents, based off of the 
MLS production, and we build an exclusive magazine around 
those agents. We share their stories, successes, market trends, 
upcoming events — really, anything that will connect, inform and 
inspire, we put in the monthly publication.

We strive to inform and inspire the top producing real estate 
agents in the local market and connect them socially. The sec-
ondary focus is to provide an avenue for our affiliate partners 
to create relationships with these top performers on a level that 
they might not be able to achieve on their own.

Q: WHO RECEIVES South Jersey REAL  
PRODUCERS MAGAZINE?
A: The top 500 agents in South Jersey. We pull the MLS numbers 
(by volume) from in the South Jersey area: Camden, Gloucester, 
Burlington and Salem Counties. Approximately 15,000 agents 
are licensed in this territory. We cut the list off at #500, and the 
distribution was born. The 2020 Top 500 cutoff is $4.5 million. 
The list will reset at the end of every year and will continue to 
update annually.

Q: WHAT IS THE PROCESS FOR BEING FEATURED  
IN THIS MAGAZINE?
A: It’s really simple — every feature you see has first been nom-
inated. You can nominate other REALTORS®, affiliates, brokers, 
owners, or even yourself! Office leaders can also nominate 
REALTORS®. We will consider anyone brought to our attention 
who is in the Top 500 because we don’t know everyone’s story, so 
we need your help to learn about them.

A nomination currently looks like this: You email us at Keenan.
andersen@realproducersmag.com with the subject line, 
“Nomination: (Name of Nominee).” Please explain why you are 
nominating them to be featured. It could be they have an amazing 
story that needs to be told — perhaps they overcame extreme 
obstacles, they are an exceptional leader, have the best customer 
service, or they give back to the community in a big way, etc. The 
next step is an interview with us to ensure it’s a good fit. If it all 
works out, then we put the wheels in motion for our writer to 
conduct an interview to write the article and for our photogra-
phers to schedule a photoshoot.

Q: WHAT DOES IT COST A REALTOR® 
/TEAM TO BE FEATURED?
A: Zero, zilch, zippo, nada, nil. It costs nothing, my friends, so 
nominate away! We are not a pay-to-play model. We share real 
stories of real producers.

Q: WHO ARE THE PREFERRED PARTNERS?
A: Anyone listed as a “preferred partner” in the front of the 
magazine is a part of this community. They will have an ad in 
every issue of the magazine, attend our quarterly events, and be a 
part of our online community. We don’t just find these businesses 
off the street, nor do we work with all businesses that approach 
us. One of many of the top agents has recommended every single 
preferred partner you see in this publication. We won’t even 
meet with a business that has not been vetted by one of you and 
“stamped for approval,” in a sense. Our goal is to create a power-
house network, not only for the best REALTORS® in the area but 
the best affiliates, as well, so we can grow stronger together.

Q: HOW CAN I RECOMMEND A PREFERRED PARTNER?
A: If you know and want to recommend a local business that 
works with top REALTORS®, please email us to let us know at 
Keenan.andersen@realproducersmag.com.

FAQFAQ
ABOUT THIS MAGAZINE
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(866)436-3514 (215) 883-9009 • PhillySlingShotRental.com(215) 883-9009 • PhillySlingShotRental.com

   @imagine.lifestyles
primary company account

   @phillyslingshotrental
primary company account

   @ryanlevelup
ceo/owner of company

   @tm.wheelman
general manager

Display vehicles available 
for open house events or 
photoshoots at newly listed 
properties - Chauffeur 
services for VIP clients - 
Rental and chauffeur 
services as incentives 
for top-performing 
staff members
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Alvini-Ayers Group

Nick Alvini’s passion for being a REALTOR® and the 
help that it can offer others shines through in conver-
sation with him. “Being in real estate is where I feel 
like my life began,” he says. He is now an agent pro-
ducing $11 million of volume on his own and is starting 
to recruit agents to mentor at Alvini-Ayers Group in 
Sewell. In this he is partnering with Mark Ricci of 
Prime Realty in Haddon Township. Nick explains that 
the dollar number does not necessarily represent the 
volume of transactions he has shepherded through, as 
the homes he has helped to close this year average in 
value about $250,000. 

Nick has always had an interest in real estate. His 
father was in the mortgage business as Nick grew 
up in south Philadelphia, and he was intrigued by 
REALTOR® Mike McCann, whom Nick looked on as 
“a local celebrity.” Nick describes himself as having 
a “freebird” mentality in that he has “always done 
whatever he wanted to.” This includes becoming a 
REALTOR® even though he does not consider himself 
to have the Type-A personality many associate with 
that role. “I’m a big believer,” he relates, “in you only 
have a short time on this earth. I want to do something 
where I am fully in control of my schedule, where I’m 
able to help people in and out of tough situations, so 
real estate really works for me on a lot of fronts.” 

At Prime Realty Partners 

Being in control of his schedule 
allows Nick occasionally to play golf 
and to spend time with his wife, Kim, 
and his two daughters, Gia, aged 
15, and Brooklyn, aged 7. Both Gia 
and Brooklyn are involved in color 
guard, and Brooklyn does gymnastics 
as well. They support the Animal 
Welfare Association of South Jersey, 
which has a mission “to eliminate 
animal suffering, promote the impor-
tance of the human-animal bond and 
improve the role of animals in the 
well-being of people.” 

The majority of Nick’s time is spent 
helping two groups of people: clients 
looking to buy or sell a home and 
agents looking to become better 
REALTORS®. His passion for helping 
the latter stems in large part from 
the difficulties he faced when becom-
ing a real estate agent himself, since 
he jumped into it “on a whim” with 
“everything self-taught” and “learned 
on the fly.” He explains that his vision 
for opening a real estate office entails 
“people not having to learn the same 
way” that he did. When asked about 
advice for new REALTORS®, he 
states, “Save six months of salary” 
and “have a strong core of people to 
support you, especially at the begin-
ning, and find a broker who’s going to 
give you support and training.” Nick 
thinks of himself as a “born leader” 
and has had success recruiting and 
mentoring new agents.

ALVINI
NICKNICKNICK
ALVINIALVINI

agent on the rise
Written by Brian Amend 

Photography by Kellyman Real Estate Photography
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RESIDENTIAL  •   COMMERCIAL  •   RADON  •   TERMITE  •   OIL TANK SEARCHES
SEWER SCOPES  •   INVASIVE STUCCO  •   CHIMNEY INSPECTIONS

609-751-8048  |  17 Main St., Ste 601  |  Robbinsville, NJ 08691
NJ LIC Home Inspector GI00113100

We Respect Your
Time & Home
With Next-Day
Digital Reports 
To Keep You
Up To Speed.

Call for
your Chimney
Inspection
Today!Nick also enjoys helping clients to sell houses, and he has had his 

skills put to the test recently. A client was facing foreclosure when 
the moratoriums related to the current pandemic phase out. Nick 
contacted many of the people whom he has met by working in real 
estate and found “the right buyer” for the client’s house. The client 
not only avoided foreclosure but netted some money from the sale 
“so that she was able to have a good Christmas and provide some 
extra gifts for her kids.” A referral from a previous client had Nick 
selling a family home that had had its equity diminished by a reverse 
mortgage. The mother had recently passed away, and the house had 
to be sold quickly in order to avoid foreclosure and repossession. 
Closing happened shortly before this article was written, and the 
client also netted proceeds rather than having assets taken over by 
a lender. Although these two deals sound similar, Nick notes that 
“no two deals are the same” and “no two clients are even the same—
everyone has different needs and wants, different personalities.” 

Nick has found that despite being a businessman, deals that don’t 
generate the most commission and do require more extensive work 
can be the most gratifying. The human situations above, where 
clients were able to avoid hard times and realize a happier situation, 
are for Nick the most enjoyable.

You only have 

a short time 

on this earth. 

I want to do 

something 

where I am fully 

in control of my 

schedule, where 

I’m able to help 

people in and 

out of tough 

situations, so 

real estate really 

works for me on 

a lot of fronts.
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Owner/Founder 
colin@warmacenergy.com

(856) - 536 - 7035 

the world’s potential
T A P P I N G  I N T O

Colin Segan

Showing You A Faster Way Home

SCAN HERE FOR
MORTGAGE APPLICATION

Robert Farmer  NMLS#136478 
610-628-4008  |  70 East Main Street, Marlton, NJ 08053 NMLS#13988
O V E R  2 4  Y E A R S  I N  R E S I D E N T I A L  L E N D I N G  E X P E R I E N C E
Licensed by #9965751 the N.J. Department of Banking and Insurance

HIGH-END LUXURY REAL ESTATE, ARCHITECTURAL, AND INTERIOR DESIGN VIDEO & PHOTOGRAPHY

Chris Pirone
Director. Cinematographer.

I  OFFER  THE  SOLUT ION EVERY BRAND OR 
BUSINESS  NEEDS .V ISUAL  CONTENT  FOR WEBSITES  
AND SOCIAL  MEDIA .

SteadyFocusProductions.com  |  609-915-8532



22 • February 2022 South Jersey Real Producers • 23@realproducers realproducersmag.com

Jacki & StanJacki & Stan
SMOYER
WEICHERT REALTORS, MOORESTOWN
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When Jacki Smoyer 
re-entered the work-

force, she decided 
that instead of resuming her pub-
lic accounting career, she would 
focus her energy on real estate. She 
joined Weichert Realtors in their 
Moorestown office in 2012. In her first 
six months, she only earned $250. 
Undeterred, she redoubled her efforts 
and grew. In 2021, with the help of her 
husband, Stan, and the recent addi-
tion of a buyer’s agent, she handled 
102 transactions totaling $37 million. 
They have had to turn away business 
in order to focus on the clients they 
currently have and remain “hands on” 
with “no question too small.” 

Jacki and Stan first met each other 
while working for the same public 
accounting firm in Manhattan. This 
accounting background is a bonus for 
their clients when advising whether 
certain decisions make financial 
sense. Stan moved away from cor-
porate America in 2017 to become 
a REALTOR® and now leans on his 
experience of running a business 
within a corporate structure, to train 
and mentor new agents. Regarding 
new agents, Jacki and Stan had sim-
ilar but different advice. They both 
said to be prepared to “stick with it” 
and “work very hard” and cautioned 
that success will not be instanta-
neous. Jacki advises to “treat it like a 
true business” and know that “it’s not 
just an eight-hour day – you’re work-
ing from 7 to 7 – it’s a whole day.” 

top producer cover story
Written by Brian Amend 

Photography by Bria Strube Photography

Stan advises new agents to consider 
joining a team and be prepared for the 
fact that “everyone who becomes a 
REALTOR® has got friends, and they 
think that everyone’s going to use 
them once they find out that they’re 
a REALTOR®, but these are people’s 
properties; they’re going to want to 
go with someone with experience. So 
get experience as quickly as possible.” 
When asked about their approach 
with clients, Jacki stated that she 
strives to make sure that “every client 
feels like they’re her only client.” Stan 
added that “you have to understand 
your client. You have to understand 
what their concerns are, what they’re 

afraid of, and you’ve got to take those 
fears away. That’s how you win peo-
ple. It’s just that simple.” 

Jacki and Stan described the dynam-
ics of a husband-and-wife REALTOR® 
team as positive for both of them and 
definitely positive for their clients. 
Their clients benefit from receiv-
ing two unique perspectives and 
the increased availability of having 
two agents working for them. They 
concede that each of them has their 
own strengths and weaknesses. 
Fortunately for them, one’s weakness 
is the usually other’s strength. Stan 
stated that they have been working 

YOU HAVE TO 
UNDERSTAND 
YOUR CLIENT. 
YOU HAVE TO 
UNDERSTAND 

WHAT THEIR 
CONCERNS 
ARE, WHAT 

THEY’RE 
AFRAID OF, 

AND YOU’VE 
GOT TO 

TAKE THOSE 
FEARS AWAY. 

THAT’S HOW 
YOU WIN 

PEOPLE. IT’S 
JUST THAT 

SIMPLE.
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together out of their home offices for years. “So, when 
we are home, we are always at the office … together.”

When the Smoyers decide to leave the office, their 
favorite thing to do is find a beach, put their feet in the 
sand, enjoy a sunset and perhaps a glass of wine too. In 
the summer, Long Beach Island is their destination of 
choice. When it’s cold, they escape to the Caribbean. 

Their four children are all grown up, graduated from 
college and gainfully employed. So, with an empty 
nest, and in a moment of weakness for Jacki, they 
recently added a Bernese Mountain Dog, named 
Cosmo, to their family. They describe him as a com-
bination of goofball and knucklehead that is either 
entertaining or, when he is bored, just plain annoying. 
Cosmo is especially bored when they are speaking on 
the phone with their clients.

The Smoyers describe themselves as animal lovers. 
In 2019, prior to the pandemic, they raised money for 

a local animal shelter at a local Mount Laurel event. 
They hosted a professional pet photography session 
in exchange for donations to the shelter. The Smoyers 
also matched all donations, dollar for dollar. Some of 
these photos were used in an annual calendar that the 
Smoyers had been producing as a gift to the commu-
nity. The calendar transformed from a “Scenes of Mt 
Laurel” calendar to an “Adorable Dog” calendar. Now 
they have local residents submit pictures of their dogs 
to be voted on for inclusion in upcoming calendars. 
Cosmo is always included.

The Smoyers are gradually growing their team to create 
a little more “free time” for them while their business 
continues to grow. Their expansive passion for real 
estate is obvious when you speak with them. Their chil-
dren told them at a recent family gathering, “Hey, Mom 
and Dad, stop talking real estate!” The Smoyers did not 
expand on whether or to what degree their children’s 
request was heard. A little more “free time” for them 
may not change anything for their children.

WHEN WE ARE HOME, 
WE ARE ALWAYS AT THE 
OFFICE … TOGETHER.
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R E D E F I N I N G  Y O U R  P E R S O N A L  S T Y L E

Our garments are created with beautiful, high quality, 
imported fabrics. Our expert tailoring and craftsmanship, 
accompanied by an outstanding selection of materials, 
ensure our customers walk away with the look that 
highlights their personal style and image.

BOOK A CONSULTATION!
• Get measured in the privacy of your
   home or office - $50  FREE
• In-Store Consultation - FREE!

customerservice@eleganceclothiers.com  |  Mike: 856-287-7400  Chris: 856-718-5226
www.eleganceclothiers.com  |  333 Preston Ave, Voorhees, NJ 08043

Our workmanship is 100% guaranteed!

REALTOR ONLY SPECIAL  INTRODUCTORY OFFER

One free Home or Office Consultation 
First Two Suits 50% OFF
Originally $1200, Now $599.99
"Join the Elegance Lifestyle, where our goal is to make you look
special, so you feel special, and can go and be special."

WE DO
MEN'S AND
WOMEN'S
SUITING!

Services that we provide:
Head Shots 24 Hour Turnaround - Real Estate Photography - 360 Virtual Tours

Bryant Sanders Photography

PA,  NJ  • 267-230-5488 
BryantSandersPhotography@gmail.com

www.BryantSanders.com          @Bryant_Sanders_Photography
Jasper Studios • 2930 Jasper St, Phila PA 19134

Comprehensive Reports Delivered Within
2 Business Days!

At Your Private Eye Home Inspections,
we only do one thing - Home Inspections. 

Proudly serving all of New Jersey.
Fully Licensed & Insured. NJ Home Inspector License #24GI00153300
NJ DEP Radon Measurement Technician License #MET13640

inspect@yourprivateeyehomeinspections.com
www.yourprivateeyehomeinspections.com

Call, Text or Email to Schedule Your Inspection!
609-379- 2499

Comprehensive Home Inspection,
plus Radon OR Termite
starts at $429




