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XSIGHT CLOSET

CREATIVE MARKETING SOLUTIONS Storage SOIutions

At Closet Gallery, we

specialize in helping you

simplify and organize your
home. Every home has
different needs and every
homeowner has a different
style. Closet Gallery
collaborates with you to
design the perfect solution
for your lifestyle and
budget. Whether it’s your

master closet, a kitchen
pantry, your garage, a
home office, we can create
custom storage solutions
for all your needs. Offering
the highest quality
materials and hardware you
will find a wide range of
product options that will
suit your specific style.
Potential home buyers
often look for good storage
options within homes and
having a custom pantry can
give your clients” homes a

competitive advantage.

CUSTOM STORAGE CAN:
- Offer More Storage Options
- Reduce Outside Clutter
- Make Home Organization Easier
- Create a More Functional

Use of Space

PHOTOGRAPHY | VIDEO | DESIGN | MARKETING | SOLUTIONS

FREE IN-HOME CONSULTATIONS
xsightusa.com 916.444.9100 studio@xsightusa.com (916) 826'7016 I aC/OSGfga//el’yCO/’n
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When you meet Shelby Elias, owner of
Sacramento-based United Wholesale Lending, you
might be surprised by his biggest piece of advice:
“Don’t pay off your mortgage. | know it sounds crazy,
I'm a mortgage broker telling you that it's not a good
idea to pay off your mortgage.” More on that in a
minute.

Shelby has an undeniable passion for real estate.

He fell in love with the business at a very young age,
beginning his mortgage career while in college. Work-
ing for one of the largest lenders in California, Shelby
was among the Top 5 Loan Officers in the company at
age 23.

He began his journey to open his own mortgage
company in 2007, United Wholesale Lending. Shelby
grew his company to over 120 Loan Officers across
the state and is currently ranked one of the Top 25
Brokerages in the nation.

UWL'’s success is based on a simple but effective
principle: attract great people, to a great workplace,
and give them the tools they need to do great work.
That philosophy extends into United Wholesale Lend-
ing’s partnerships with REALTORS. Shelby brings a
unique perspective, especially when

thinking about investment properties, because

of his understanding of real estate. He knows what
makes a good investment, and he guides his
agents and clients through his proven model.
Everything a REALTOR has to think through
regarding an investment property, Shelby has
done it.

Beyond great rates, quick closes, and
phenomenal customer service, Shelby and the
team at UWL are investor-friendly agents who
understand the ins and outs of investing in real
estate, including the tax implications, the return
on investment (ROI) calculations, and most
importantly — how to find the right investment
properties.

Shelby acknowledges there is often a standard
line of thinking regarding mortgages. “I get it.
People want to pay off their mortgage, become
debt-free, and feel financially secure. | think so
many people got their line of thinking from their
parents who lived through financially uncertain
times. The narrative back then was ‘save all of your
money, pay off all of your debt’ but the world has
changed. There’'s a whole other side to it: cash

flow. You can create an asset that is going to pay you
every single month, regardless of what you are doing,
for the rest of your life.”

He explains that instead of making additional mort-
gage payments and focusing on paying off your home
and never taking any cash out, you can leverage that
debt. “So many homeowners are sitting on hundreds of
thousands of dollars of equity in their homes. It feels
great, but unfortunately, that equity is useless to them
because they can't access the funds from that invest-
ment.” With interest rates around 2.5-3.5%, owners can
leverage that debt at a low rate by borrowing from it
and putting it into an
investment property.

If you go into the right investment
property, let’s say Lake Tahoe for example,
there is a summer and a winter season. An
investment property in Tahoe will pay you
all year long. I think it’s better to leverage
your investment, pull some cash out, and
have your debt become something that will
pay you.

Every agent has access to MLS, but an
investor-friendly agent will help analyze data and
trends for the profitability of each opportunity. Decid-
ing between a HELOC or cash-out refinance? Should
you invest in a short-term vacation rental like Airbnb or
multi-unit housing with long-term tenants?

If you or your clients are thinking about how to lever-
age debt, Shelby and the team at United Wholesale
Lending are your trusted advisors.

“When | talk about investing in an Airbnb, the first
question | get is ‘how do | keep it clean? followed by
‘how do you manage bookings?” Shelby says the
United Wholesale Lending team is in place to guide you
towards wise investments AND the ins-and-out to man-
aging those day-to-day logistics.

I am passionate about helping people
realize there is a new way of thinking about
real estate.

FIND OUT MORE ABOUT SHELBY ELIAS AND UNITED WHOLESALE LENDING AT:

15715

Unitedwholesalelending.com | 916-773-5351 | Shelby@UWLmortgage.com
Follow Shelby on Instagram for practical tips on investment properties: @shelbyelias
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1031 EXCHANGE
Asset Preservation Inc
Bill Angove

(916) 832-1031
apiexchange.com

ATTORNEYS
Clower Law
Ashley Clower
(916) 652-8296
ClowerLaw.com

ElGuindy, Meyer &
Koegel, APC
Judith Maranski
(916) 778-3310
emklawyers.com

AUTO BRANDING
Reviver

PREFERRED PARTNERS

Joy Neerkaye
(916) 306-1070
Reviver.com

BLINDS/SHADES
Made in the Shade
Blinds and More
Mandie VanBuren
(916) 300-4306
blindsofnorcal.com

CARPET CLEANING
Cleaner Choice Services
Nick Volkert

(916) 899-1783
cleanerchoice.us

CLOSING GIFTS
Ternero Olive Oil
Lisa Ternero

(916) 508-5325
TerneroOliveOil.com
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CONSTRUCTION &
REMODELING

Wolff Construction
Don Erik Wolff

(916) 205-3745
WolffConstruction.com

CONSTRUCTION/
REMODELING

Good Life Construction, Inc.
Dmitriy Tupikov

(916) 833-1379
goodlifeconstruction.com

CUSTOM CLOSETS
Closet Gallery
Darria Deatherage
(916) 826-7016
AClosetGallery.com

DESIGNERS

Aura Design Company
Theresa Aura Design Co
(916) 412-3830
AuraDesignCompany.com

FINANCIAL ADVISOR
Edward Jones

Linda Sobon

(916) 989-1004
EdwardJones.com/
Linda-Sobon

Edward Jones

Jon Benecke

(916) 865-4616
EdwardJones.com/
Jonathan-Benecke

FINANCIAL CONSULTING
Financial Path Consulting
Cherise Sutton

(916) 612-6261
FinancialPathConsulting.com

FLOORING

Zothex Flooring
Justin Thompson
(916) 753-8291
ZothexFlooring.com

GARAGE DOORS
Overhead Door Company
of Sacramento Inc.
Melonie SanFilippo

(916) 421-3747
ohdsac.com

HOME IMPROVEMENTS
Patriot Home Improvements
Tara Barton

(916) 251-7660
Patriotimprovements.com

HOME INSPECTION
CalPro Inspection Group
Andrea Quyn

(800) 474-3540
calprogroup.com

Certified Home and
Building Inspections
Jason Stockwell
(916) 223-3400
certifiedhbi.com

HVAC

Bronco HVAC

Bronco HVAC

(916) 675-1062
BroncoHeatingandAir.com

INSURANCE

Intrinsic Insurance Services
Aurora Mullett

(916) 585-8184
iiprotect.com

Sky Insurance Brokers
Erik Sjolie

(916) 540-7000
skyinsurancegroup.com

This section has been created to give you easier access when searching for a trusted real estate

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support these
businesses and thank them for supporting the Sacramento Real Producers REALTOR® community!

JUNK REMOVAL
Junk Responders
Anthony Wilkins
(844) 586-5786
JunkResponders.com

LENDING
Homelight

Tony Chahal
(510) 846-5200
HomelLight.com

MARKETING

Steps Marketing
Joe Duenat

(916) 288-9775
StepsMarketing.com

XSIGHT Creative Solutions
Scott Rodier

(916) 444-9100
xsightusa.com

MORTGAGE

Alicia Stearman -

Cross Country Mortgage
Alicia Stearman

(916) 241-8771
AliciaStearman.com

American Pacific
Reverse Mortgage Group
Liz Andersen

(916) 223-8869
APRMG.com

Asset Financial Center, Inc.
Benjamin Androvich

(916) 955-8287
afc360.com

Big Valley Mortgage -
Rebecca Abbott
Rebecca Abbott

(916) 203-9328
BigValleyMortgage.com

Fairway Mortgage -
Dan & Sherene Team
Dan Mclntire

(916) 276-3324
5StarTeam.com

Fairway Mortgage -
Lucia Lending Team
Nicholas Lucia

(916) 730-6339
LuciaLendingTeam.com

Family First Mortgage Group
AJ Jackson

(916) 835-4100
ffhromeloans.com

Mortgage Right
Brandon Kleker
(916) 396-5250
MortgageRight.
Sacramento.com

NKS Financial

Neal Smith, Certified
Mortgage Advisor
(916) 907-6513
NKSFinancial.com

Point Equity
Residential Lending
Nick Cunningham
(916) 302-2018
pointequity.com

Sarah Lee

Sarah Lee

(916) 600-6126
GuildMortgage.com/
SarahLee

United Wholesale Lending
Shelby Elias

(209) 456-4896
UnitedWholesale
Lending.com

WealthWise

Mortgage Planning
Andrew Vierra

(916) 932-7160
VALoansofCalifornia.com

Your Mortgage Girl at
Guaranteed Rate

Padi Goodspeed

(916) 257-9435
YourMortgageGirl.com

NHD

MyNHD

Lisa Massey
(916) 549-1226
mynhd.com

ORGANIZING SERVICES
Amazing Spaces Organizing
Karen Silva

(916) 502-7092
amazingspacesorganizers.com

PAINTING

Camacho’s Custom Painting
Amanda Camacho

(530) 306-9928
camachoscustompainting.com

PERFORMANCE COACH
Head Top Performance
Sean O’Brien

(916) 335-4049
HeadTopPerformance.com

PHOTOGRAPHY

Olha Melokhina Photography
Olha Melokhina

(916) 288-5839
OlhaStudio.com

PROPERTY MANAGEMENT
M&M Property Management
Bruce Mills

(916) 548-7712
mmproperties.com

Titan Property Management
Ryan Miller

(916) 745-3385
TitanREl.com

Vienna Property Management
Tony Alfano

(916) 626-3105
ViennaPM.com

REAL ESTATE
INVESTMENTS

Belwood Investments LLC
Steven Belmont

(916) 990-3010
belwoodinvestments.com

REAL ESTATE MARKETING
Aerial Canvas

Matt Wood

(650) 730-6139
AerialCanvas.com

REAL ESTATE
PHOTOGRAPHY
Andrea Gunn Real
Estate Photography
Andrea Gunn

(916) 223-8948
gunnphoto.com

ROOFING SERVICES
Roof Checks

Vlad Khashchuk
(916) 222-6688
RoofChecks.com

SIGNS
Eggleston Signs
Dan Rathburn
(916) 920-4926
eggsigns.com

SOCIAL MEDIA
MARKETING/
MANAGEMENT
Curated Social
Joe Duenat

(916) 288-9775
CuratedSocial.com

STAGING

Hallway Staging LLC
Terry Keys

(916) 500-2206
HallwayStaging.com

Premiere Home Staging
Nicole Runkle

(916) 300-0402
thepremierehome.com

TERMITE INSPECTION
North American Home
Services

Jen Finley

(916) 833-3531
nahspro.com

TITLE COMPANY
North American Title
Julie Shroyer

(916) 416-8245
nat.com/nocal

TRANSACTION
COORDINATOR
Mercedes Natad, Co.
Mercedes Natad
(916) 402-4486

OCTC

Candice Kulp

(916) 412-6848
service@octcteam.com

Platinum TC Services
Melanie Prescott

(916) 812-7454
platinumtcservices.com

Real Estate Aid
Kristina Adragna
(916) 896-9890
RealEstateAid.net

VIDEO PRODUCTION
Dynamic Cinema
Productions

Matthew Walter

(530) 417-6170
DynamicCinema
Productions.com

WEALTH MANAGEMENT
Jake LaFond

Wealth Management
Jake LaFond

(916) 218-4406
JakeLaFond.NM.com

Sacramento Real Producers - 9



YOUR TRUSTED
LOCAL LENDER

Established in 1990

4, TOP MORTGAGE LENDER
il ;,?i SCOTSMAN GUIDE.. 2012-2020

LENDING HEROES
. CALHFA . 2019

TOP EMPLOYER
g: NMP.. ... 2015-2020

REBECCA ABBOTT
BIG Business Development/

VALLEY Loan Officer NMLS 41232696
MORTGAGE L916-203-9328

B Do 1 e Pt e g Carmrm e, 816

- ALBERT GONZALES

- Recruiting Manager/
: Loon Officer NMLS #692693

. % 559-336-1027

«f rebecca.abbott@apmortgage.com : «d albert.gonzales@apmortgage.com

Leva Rigge Cowre, #220 | Reseville, TA 95660 [ 65601325 | wwwbigvalleymortgage.com
3| MMLS 9160951850 | Licenved by the Depl of Financial Protection and Innovation under the CRMLA ===

GOOD LIFE

CONSTRUCTION e

DON'T LET CONTINGENT REPAIRS SLOW DOWN YOUR CLOSING.

WE’LL HANDLE IT!

Providing the highest quality of work and excellent customer service
for you and your clients in:

- Dry Rot Repair
» Fire Restoration
= Patios & Awnings

« Termite Damage Repair = Stucco & Masonry Repair

- Siding Repair & Installation - House Painting
- Deck Construction & Repair - Doors & Windows

“Here at Good Life, we are
committed to providing only the
best value for your dollar, without
compromising on quality and
integrity. We do not fall short

on delivery and complete every
project to the highest standard.”

- Dmitriy Tupikov, CEO



n n m MEET THE

SACRAMENTO

REAL PRODUCERS TEAM

Cherise Sutton

cherises@planwithpreneed.com

o § ik 1 ) %
Katie MacDiarmid Alison Davis Kelly Dunn Rachel Lesiw
9 1 6 - 2 04 - 3 2 2 3 Publisher Content Coordinator Administrative Photographer

Assistant

[m] 55z [m] WHAT IS PRE-NEED?

o i=:g=-|5;§-ii"’=:' WHY IS IT IMPORTANT?

s HOW CAN IT HELP YOU?

. E.EEE.'; L Pl ' — 3 ) O
0§ gk, e WH EN SHOU LD YOU ST AR-I-? Olha Melokhina XSIGHT Dave Danielson Chris Menezes

Photographer Creative Solutions Writer Writer

Creative Marketing Services

WHO CAN ASSIST YOU?

Looking to partner with a few professionals:

Ruth Gnirk Joe Duenat Suzy Delong

. . . . . . . . Writer Social Media & Ad Strategist
Helping to ensure your clients' home investment is safeguarded against death or injury is a Website Design

Adding value to the service you provide your clients improves loyalty and your bottom line.

great value add service. As an insurance professional with a real estate background, I offer

several innovative policies to protect your clients' most important investment.

Sacramento Real Producers - 13
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BROKERS ——

N
‘ SKY INSURANCE

PERSONAL AND SMALL BUSINESS INSURANCE

A COMPANY AS UNIQUE AS YOU ARE
SERVING THE ENTIRE STATE OF CALIFORNIA

Ready to save time, aggravation, and money?
Give us a call today and see if we can help you save!

Specializing in:
* Homeowners Insurance ¢ High Fire/High Brush
* Flood Insurance ¢ Life Insurance * Auto Insurance

www.skyinsurancegroup.com ¢ (916) 540-7000

CA Insurance Lic: 0J15368 f ’
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BELWOOD
INVESTMENTS

POWERED BY
THE BIG COMPANIES

Hey Realtors!
Did you know that when you bring Belwood Investments
properties for purchase, you are invited to....

= B &

Double-End Co-List With Us Earn 10% of
The Acquistion On The Flip Belwood's Profit
Side! For The Flip

+*Outside agents, limited time only

For More Info: Call (916) 990-3010
or Email support@thebigco.org

www.belwoodinvestments.com

> CANVAS
H SPECIAL

Let's add creativity and
care to your business.

www.aerialcanvas.com/sacintro

PHOTOS | VIDEO | DRONE | REAL ESTATE MARKETING | 3D TOURS | WEBSITES

e S - -

\NrFroarm

l — i 1

o 1A

Preparing ynur home to

www.premierehomestaginglic.com | 916.300.0402 {call/text)
info@premierehomestagingllc.com

Owner at Premiere Home Staging

!HDME STAGING & DESIGH

Sacramento Real Producers - 15



ARE YOUR INVESTORS
OVERWELMED?

M&M

Residential Property
Management
TO THE RESCUE!

PLUS, WE HAVE THE BEST
Single Point of Contact
Tenant vetting system

Tenant background checks

1N

M&M Property Services & Management | *500 Referral Fee to a Broker
Call Darren 916-500-8188 | brucemills@bmrealtor.com
DRE# 01100901

Let us help your
clients before,
during, and after
their moves.

Clower Law

Here with you every
step of the way

We specialize in:
+ Decluttering

+ Downsizing

+ Prepping for Stager

+ Packing

- Unpacking

- Organizing

+ Senior Moves

# Estate Planning - "'*
& Special Needs Trusts "E‘
# Settlement Planning _

# Probate
& Conservatorships
/" Trust Administration

We can also help your clients by
coordinating other services such as
movers, storage, etc.

ﬂmazinq Spm:w

FProfessional | irganiting
s . CILOWIR
N__A_E_Q T £ 1LAW

6207 S. Walnul SL. Suile 400 | Loomis, CA 95650
aclower@clowerlaw.com | www.clowerlaw.com | 916.652.8296

amazingspacesprofessionalorganizers.com f ’
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WOLFF

LICENSED & INSURED // CSLB LICENSE 1056036

Built with Integrity.

Specializing in residential
makeovers from kitchens to
bathrooms and additions, we can
turn your dreams into reality.

916.205.3745

wolffconstruction.com

VIEW SOME OF OUR PROJECTS!
@wolffconstruction [ @wolff construction

®
ROOFCHECKS .com

THE BEST SOURCE FOR FAST AND
ACCURATE ROOF INSPECTIONS

Inspections & Estimates
Certifications & Warranties
Repairs & Replacements
Residential & Commercial
Pitched & Flat Roofs

916-222-6688

OUR CUSTOMERS KNOW
THAT THEY COME FIRST

B,

*« AIR CONDITIONING —
« HEATING
« INDOOR AIR

QUALITY

« WATER HEATERS
« COMMERICAL

SERVICES

« MAINTENANCE

PROGRAM

on & BRON

CQ Awena

PLUMBING HEATING AND

916-675-1062 « BRONCOHEATINGANDAIR.COM

Sacramento Real Producers -
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»» announcement

Common Questions About

Sacramento
Real Producers

Real Producers is a national concept currently
open in 125 markets across the country. As we
approach the second anniversary of Sacramento
Real Producers, | wanted to take the time to
answer some pretty common questions.

What is the purpose of Real Producers magazine? The
mission of Sacramento Real Producers is simple. We strive to
inform and inspire the top-producing real estate agents in the
Sacramento market and connect them socially. We do this

by telling their personal stories. How they have succeeded
and failed. What drives them to achieve year in and year out.
Where do they spend their time when they are not working,
and what are they passionate about other than real estate.
We give local top-producing REALTORS® a platform to tell
their story in a way they have not been able to do so before.

The secondary focus is to provide an avenue for our affiliate
partners to create and continue relationships with these top
performers, on a level that they might not be able to achieve

on their own.

Who receives this magazine? This magazine is mailed to
the top 500 producing agents in the greater Sacramento
area, according to volume each year. This is based on the
2020 MLS; the ranking is annual and resets every year.
This year, the minimum production level for our com-
munity was over $11.5 million. Just to be included in this
group is an accomplishment that testifies to your hard

work, dedication and proficiency.

What is the process for being featured in the magazine?
It’s really simple - you can nominate other REALTORS®
(or yourselves!). We will consider anyone brought to our
attention; we don’t know everyone’s story, so we need your
help to learn about them! A nomination currently looks like
this: You email us at katie.macdiarmid@realproducersmag.
com with the subject “Nomination: (Name of Nominee).”
Please explain why you are nominating them to be featured.

It could be that they have an amazing story that needs to be

18 - February 2022

told; perhaps they overcame extreme obstacles, they are an
exceptional leader, have the best customer service, or they
give back to the community in a big way. The next step is an
interview with us to ensure it’s a good fit. If it all works out,
then we put the wheels in motion for our writer to conduct
an interview and write an article, and for our photogra-

phers to schedule a photoshoot.

What does it cost to be featured? Zero, zilch, zip, nada, nil.
It costs absolutely nothing! We are not a pay-to-play model
whatsoever. We write real stories about real producers, so

nominate away, friends!

Who are the preferred partners? Anyone listed as a “pre-
ferred partner” in the front of the magazine is a part of this
community and a top professional in their industry. They
will have an ad in every issue of the magazine, attend our
events, and be a part of our online community. We don’t just
find these businesses off the street, nor do we work with

all businesses that approach us. One or many of you have
recommended every single preferred partner you see in this
publication. We won’t even meet with a business that has
not been vetted by one of you and “stamped for approval.”
Our goal is to create a powerhouse network, not only for
the best REALTORS® in the area, but the best affiliates, as

well, so we can grow stronger together.

How can | refer a preferred partner? If you know and
want to recommend a local business that works with top
REALTORS®, please email us to let us know at
katie.macdiarmid@realproducersmag.com.

Still have questions? Don’t hesitate to reach out!

Katie MacDiarmid

Sacramento Real Producers

katie.macdiarmid@realproducersmag.com
(916) 402-5662

] facebook.com/sacramentorealproducers
@SacRealProducers

k-.’;' | We [M being

a part of this
community and
supporting our
Realtors!
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(ZIFAIRWAY' 5 :StarTeam

“Dan and Sherene are the lending dream
team! I've never worked with any lender
that communicates better than they do!
They make buying a home fun with their
senses of humor and they take the stress
out of the process with stellar efficiency!”

Monica H. (REALTOR®)

5 STAR SERVICE from YOUR 5 STAR TEAM

Dan Mcintire | Loan Officer, NMLS# 300900 | Cell: (916) 276-3324
Sherene Gray | Loan Officer, NMLS #302159 | Cell: (916) 798-8026

5StarTeam@FairwayMC.com | www.5StarTeam.com

Copyright©2020 Fairway Independent Mortgage Corporation. NMLS#2289. 4750 S. Biltmore Lane, Madison, W1 53718, 1-866-912-4800. Other restrictions and limitations may apply. All rights reserved. Licensed
by the Department of Business Oversight under the California Residential Mortgage Lending Act, License No 41DBO-78367. Licensed by the Department of Business Oversight under the California Financing
Law, NMLS #2289. Loans made or arranged pursuant to a California Residential Mortgage Lending Act License.

Let us take
the hassle

out of your
paperwork.

PROPERTY MANAGEMENT |

L P e LT

RESIDENTIAL & COMMERCIAL TROPERTY MANAGEMENT

AGENT REFERRAL FEE: $500.00

WE LISTEN, RESEARCEH AND T'LARN

We bring knowledge

and experience along with

a dedicated team to help
our clients build asuccessful
real estate business.

CANDICE KULP
LICENSED & INDEPENDENT
TRANSACTION COORDINATOR

916-412-6848

Sacramento Real Producers - 19
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T_FE‘ANSACTION PROCESS WHEN YOU HAVE Architecting the_ future of real
PLATINUM TC SERVICES ON YOUR SIDE! estate transactions

[\7 "Praviding Platinum Services to Streamline Your Business”

Doma helps you and your homebuyers Our Local Offices
/ : (/D @Z{[ experience a vastly more simple, ;’;39‘:5 C“T'”‘;I ;
. _ % 0, . o o . ouglas Blv
of eLarue tesc Plati mlﬂl( efficient and positive closing. Suite 300
2% |  916.812.7454 | Melanie@PlatinumTCServices.com CTI'\ IC CS _ o Roseville, CA 95661
Www.PlatinumTCServices.com We're using technology to remove the friction and 916-771-0176
frustration that has plagued the closing process
since the 19" century. El Dorado County
4357 Town Center Blvd
Let us set t.he. Sta?e PI;HH% MErL?I{I-r”wA Backed by an autonomous tech stack, the platform Suite 210
for your IlStlngs. T et uses machine learning to intelligently execute El Dorado Hills, CA 95762
= o and automate workflows involved in a real estate 916-933-6500

transaction. But we don't stop there.

Sacramento County
Our team of over 1000 local experts, across 100 9245 Laguna Springs Dr

offices, ensures you get the title, escrow and Suite 160
underwriting you need to close fast. Elk Grove CA 95758

916-525-7799

Attract more buyers and get higher offers. Team Leaders

10% OFF \ ﬁ
AND $100 3D \ ,E:.\'- e = T
REFERRAL MODEL = = 1 . -
henya mention included with m\ ; [" . ‘\_ '
Sacramento REAL every stage € pj = r
Julie Shroyer Michael Hendrmksen Angela Hamilton Will Van Weele Justin Hill
Division Manager Sales Executive Sales Executive Area Manager Sales Executive
_ Professional 916-416-8245 650-576-3345 916-298-6941 707-848-9455 916-204-4896
HAL LWAY STAG l N G Phgtggraphy julie.shroyer@doma.com michaal hendricksen@doma.com angela. hamilton@doma.com will. vanweele@doma.com justin.hil@doma.com

www.OlhaStudio.com Business portrait
916.500.2206 - HallwayStaging.com OlhaPhotography@gmail.com Enmzerual
wanis
@ check out Our Projects on Facebook 916.288.5839 Farnily
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NORTH AMERICAN
HOME SERVICES

N
PROFESSIONAL
INSPECTIONS,

DEPENDABLE
RESULTS

40+ YEARS
OF IMPECCABLE
HOME SERVICES

ONE CALL FOR ALL YOUR INSPECTION NEEDS

Since 1978, North American Home Services has provided California homeowners, homebuyers,
and real estate agents with best-in-class home inspection and repair services.

We are proud to serve over 10,000 homeowners and real estate agents annually in Sacramento
and Surrounding Counties. North American Home Services is ready fo assist you in any way
we can, and to answer all questions you may have.

TERMITE HOME ROOF POOL SEWER PEST
INSPECTION INSPECTION DAMAGE INSPECTION  INSPECTION INSPECTION  CONTROL
REPAIR SERVICE

916.481.0268

Orders@NAHSPRO.com | Repairs@NAHSPRO.com
SPCB CA LICENSE PR.6840 NAHSPRO.com

SACRAMENTO

REAL PRODUCERS.

BalRNE- SE B “NPLy S

Key Bryant

Bryant Gonzalez Real Estate
“There’s something really special
and rewarding about helping a per-
son who thought they could never
obtain homeownership, guiding them
through the process and then deliv-
ering them the keys to their home.”

Andrea Gunn

Andrea Gunn

Real Estate Photography

“My motto in business is ‘go the

extra mile; it’s less crowded.”

David Gunn
Gunn Realty
“Money is the byproduct of

serving others.”

Jackie Merchant
Coldwell Banker Realty
“It is more important to be a good

listener than a good talker.”

Sharon D’Arelli
Coldwell Banker Realty
“I love helping my clients build their

12

empire one property at a time!

Scott Rodier

XSIGHT

“At XSIGHT, we value collaboration
because it provides so many oppor-
tunities for us to immerse ourselves
in really good ideas, work with great
partners and be a part of more proj-
ects that bring positive momentum
to our great city. We know this city
well, and the possibilities for what

you can do here are endless.”

Brett Freer
California Realty Partners
“Do what you love, and you will

never work a day in your life.”
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FREE RENTAL HOW OUR
REALTORS . LANDLORD REFERRAL
- PROGRAM WORKS

1 REFER A CLIENT TO US
Send us a client for property management
by filling out a simple form.

2 WE GET IN TOUCH
We contact the client to explore their

L ; I;.-"
\ - management options.
3 WE PAY YOU
; i If the client signs a property management
. contfract, we'll pay you a referral fee.

VIENN I\V// Protect your future sales and earn a referral fee. L,/@ .;/E
We handle your client's management needs & point them back in your direction for sales. : ‘tllullk Rﬂsu“"ﬂgrv

7

PROPERTY MANAGEMENT

LET'S GET CONNECTED TODAY! - (916) 626-3105 - VIENNAPM.COM

844-Junk-Run (586-5786) | 530-802-4664
contact@junkresponders.com

3 6 : % : ”1"m so thankful I found Andrea! She is consistent, quick,

and takes the best photos. And she makes me and my clients look great.”

MORTGAGE CENTER N e
o Wil 1 - Marcie Sinclair, Realtor
24-Hour Turnaround | MLS Upload Ready

Benjamin. Androvich

SENIOR MORTGAGE CONSULTANT
DREO1873018 NMLS 121231 : Financial Strategies

: - - ' Asset Financial Center, Inc _ bu"t jUSt for you'
EXPERIENCE B ~ciiom —mmmEm A 3

916.955.8287
MATTE RS' i 916.209.8698 Jon Bgneckg, AAMS®, CRPS®
Efficiency. Integrity. 20086% & 5 [
3 / Suite 150

Attention to detail. benandrovich@gmail.com | SUte 10 osers

916-865-4616

ben.afc360.com &
ANDREA GUNN

1424 21st Street - REAL ESTATE PHOTOGRAPHY
Sacramento, CA 95811 : ki Jone s Making you look sharp, one listing at a time.

MAKING SENSE OF INVESTING @andreagunnrealestatephotog ® www.gunnphoto.com
916-223-8948 * andreagunnphoto@gmail.com
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P> profile

By Chris Menezes
Photos by Ryan Ayalla,
Aerial Canvas

ON PURPOSE

The California Dream of homeownership strikes a deep
chord in the heart and spirit of Key Bryant. Stark mem-
ories from his childhood fuel the passion and dedication
he has for accomplishing win-win real estate deals for
sellers and buyers these past 11 years. His central goal
remains to help people obtain not only the security of
homeownership for their families, but the opportunity
to build wealth, and the hope of a better future.

Key did not have those things growing up. Instead of
experiencing the stability of owning a home, his family
experienced the demoralizing feeling of being evicted

on numerous occasions, couch surfing and not having a
place to call home. In fact, from his sophomore to senior
year of high school, he, his mother, and baby sister lived
in a very small hotel room. They used to visit model
homes and construction sites, dreaming, praying, and

trying to manifest home security in the future.

KEY

BRYANT

BRYANT GONZALEZ REAL ESTATE

“I remember being young and not understanding
how anyone could kick us out of our home, espe-
cially a mother and her children,” Key recalls.
“After learning the difference between tenancy and
homeownership, I knew I never wanted to be in a
position where a landlord could decide to evict me
or end my tenancy, that being a homeowner was
the goal. Naturally, that goal has grown into helping
clients obtain the same. I wholeheartedly believe
that everyone should become a homeowner or at
the very least own property. Ownership is an asset
that can not only build generational wealth but can

also be a catalyst for freedom.”

With home ownership on his mind and the bit-

ter taste of eviction still lingering on his tongue,
Key seized the opportunity to enter real estate at

19 years old. He was a young father at the time,
looking for a job that would support him and his
daughter, when a good friend of his gave him the
opportunity to interview for the job he was about to
leave. Key interviewed and became the transaction
coordinator and assistant to Top Producing Broker
Associate, Cecil O. Williams at Coldwell Banker.

“Over the 7 years I worked for Cecil, he became a
mentor and father figure to me,” Key says. “I did a
lot of transaction coordinating, short sale process-
ing and was an acting agent for him when he was
out of town. I gained a wealth of knowledge about
life and real estate through his leadership and even-

tually branched out on my own.”

Sacramento Real Producers -
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Then in 2009, when Coldwell Banker began intro-
ducing a lot of new changes, Key and his fiancé (now
wife), Sara Gonzalez Bryant, who was also an agent
at Coldwell Banker, and was earning her broker’s
license at the time, began talking about starting
their own brokerage. Although they knew it would
be challenging, they decided to go into an area
where they already had a lot of clients, and in 2010,

opened the doors to Bryant Gonzalez Real Estate.

As “the company with your best interest at heart,”
Key and Sara founded their brokerage on a sincere
desire to improve the lives of their clients through
real estate, not only by delivering exceptional service
during the transaction, but after as well. Striving to
be their clients’ “agent for life,” Key says their goal

is to always be there for their clients, not only as a
valuable resource, trusted advisor, and friend, but as

someone they would consider family.

“The transaction never really ends for us,” Key says.
“The most rewarding part of my business are the
calls I receive years later from families we’ve helped,
saying how grateful and appreciative they are for
either helping them purchase or sell their home.
Hearing those moments of gratitude and the great

friendships we form along the way are priceless.”

“I also find it very rewarding to do what I love with
my spouse,” Key continues. “Having her by my side
makes those tough days easier to navigate. She’s
always right there with me, involved in each trans-
action, building relationships, bringing in clientele,
and operating the backend of the company. She is
such a vital part of our success and growth and is

the best partner I could ask for. It’s not fair because

I feel like I'm having my cake and eating it too.”

28 - February 2022

When Key and Sara are not working, they love spend-
ing time with their three beautiful and intelligent
children—Jocelyn, who is studying sociology and
business at St. Mary’s College on an academic and
athletic scholarship for softball; Isaac, who loves to
play basketball, soccer, baseball, and has a growing
interest in football; and Isabelle who is “a natural on

the soccer field” and loves both gymnastics and ballet.

Key also enjoys football, which he played growing
up, and has a passion for volunteering and giving
back to the community. He currently serves on the
Community Advisory Board with UC Davis Med
Center and is a Masters’ Club and SAR Committee
Member as well. However, the organization that sits
closest to his heart is Sacramento Loaves & Fishes
and the Mustard Seed School, a private school for
children who are currently experiencing homeless-
ness and utilizing the Loaves & Fishes campus with

their parents.

-

2
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it very
rewarding to
do what

I love with
my spouse.

As Key continues building his business and slowly grow-
ing their brokerage with the right people, he does so with
profound purpose, to do his part in making sure others
don’t have to experience what he did growing up, and to
help those who, like him, felt homeownership to be noth-

ing but a dream and a prayer.

“There’s something really special and rewarding
about helping a person who thought they could never
obtain homeownership, guiding them through the
process and then delivering them the keys to their
home. What can be better than being a part and hav-
ing a front row seat of someone’s California Dream

coming true?”



We run your

Marketing.

S0 you can run your
Business

MHKTG

real estate marketing since 2006

916.288.9775 | stepsmarketing.com

e

—

HEAD (1L PERFORMANCE

Launching You On Your Path
To Peak Performance

- Be the example in how you
perform to your team and peers!

- Get more of your day back to client
facing activity with our tools and strat-
egies

4
S

- Scale your business for
next level growth in an
accelerated fashion

Clients Include:

Apple, Morgan Stanley, Duke,
Northwestern Mutual, Amazon,
Gonzaga, CSUS Athletics, and multiple
Real Estate Investment groups.

Sean O'Brien

www.headtopperformance.com
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Andrea Gunn Real Estate Photography

FOCUSING ON THE BEST
Each day, you work with your clients to bring out
the best in the opportunities they have before them,

whether they’re buying or selling a property.

In the same way, it’s a rewarding feeling to partner
with someone who brings that same spirit to their

work with you.

That’s exactly what you get when you partner with
Andrea Gunn Real Estate Photography.

PASSION FOR HER WORK

Owner and photographer Andrea Gunn smiles as
she reflects on the passion she has for her work with
REALTORS® and clients.

“First and foremost, the part I love the most about
my work is the people it puts in my life. I feel fulfilled
when I’'m able to help take a load off the shoulders

of a REALTOR® and simplify the process for them,”

Andrea says with a smile.

“I also really enjoy helping people look their best ...

for example, helping a seller in the way their home

presents to buyers also speaks to the professionalism
of the REALTOR®. I like helping them elevate their
brand. I enjoy that.”

EXPERIENCE AND EXPERTISE IN ACTION
For a number of years now, Andrea has been lending
her experience and expertise to helping people and

properties shine.

“The business started when my husband, David, and I

went to buy our first home together in 2013. I remember

browsing through the MLS at the time,” she remembers.

“I said I thought that I could improve the quality of
the photography and create photos in the future for
buyers who want to see decent photos before they

visit the property.”

ABOVE AND BEYOND
Andrea’s motto with her work makes total sense and
seems to perfectly fit her. Her motto is, “Go the extra

mile. It’s less crowded.”

“I use that as my foundation every day as I'm work-

ing with new and existing clients. I feel like that’s

something I live by,” she emphasizes. “My clients appreciate my

attention to detail.”

Andrea is quick to shine the spotlight on those on her team,

including her editor and virtual assistant.

“It has been huge being teamed up with them. It frees up some of
my time in the evening so I can spend time with my family, too,”
she says. “Plus, David is a huge part of my success because he
helps with the kids.”

MAKING IT EASY

Working with Andrea is a streamlined experience.

“I prefer a text or phone call to establish the relationship with
someone new. I always have the option of them booking online on

my website for those who choose to do that, as well,” she points out.

“I like to keep things very simple and user-friendly. My clients
LN
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know all they have to do is send me a text,

and then we book a time for their project.”

FAMILY HIGHLIGHTS

Away from work, Andrea treasures time
spent with David and their children:
17-year-old daughter, Khalia, 10-year-old
son, DJ, and 6-year-old daughter, Nia.

In her free time, Andrea has a passion
for dance and working out at the gym. In
addition, Andrea and her family enjoy time

hanging out together at home.

When you’re looking for a partner who

focuses on accentuating the best in the

same way you do, look to Andrea Gunn
Real Estate Photography.

For more information about Andrea Gunn
Real Estate Photography:

Phone: 916-223-8948

Email: andreagunnphoto@gmail.com
Website: www.gunnphoto.com

Social Media:

Facebook: www.facebook.com/
andreagunnphoto

Instagram: www.Instagram.com/
@andreagunnrealestatephotog

Gunn Realty

Meet David Gunn of Gunn Realty, the
other half of the powerhouse duo with his
wife Andrea Gunn, of Andrea Gunn Real
Estate Photography.

David considers Andrea his rock in his
business and life. Together they share three
children, and David is grateful that his
career as a REALTOR® enables him to be in
a position to be present in their lives while

simultaneously providing for his family.

Outside of real estate, David enjoys

basketball, football, staying in shape,

and playing video games with his kids
when he has time to relax. He also
supports numerous charities and orga-
nizations, including Homes for Heroes,
The Table Foundation, Playmakers Elite
Sports Academy, Ferrell Development
Group, and Inderkum High School Girls
Basketball Program.

As a small business owner, David finds
that it’s not always easy, but it’s always
rewarding to achieve the goals you set for
yourself. “Ilove what I do, and I'love that

I'm available for my family. It’s a dream
LN
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this dream for a very long time.”

What has been your biggest chal- - - _,_ o L
lenge as a REALTOR®? In entering , e, T Y - § i 3
the industry? . . il M ot
Gaining the trust of others. When you i ] r ,
-~ PARTNERSHIP.

are a small business owner, it’s hard
to gain the trust of individuals because

you don’t have a big brand as support.

What has been the most rewarding
aspect of your business?

The lives I've changed due to my
knowledge and recommendations

based on their individual scenarios.

4

How does real estate fit into your
dreams and goals?

Al

It provides me the opportunity to
leverage my time so I'm present for

my family while providing financially.

How do you define success?

I define success based on the amount
of people I'm able to serve. I initially
thought success was based off of the

amount of money I was able to make. 2 - e &

When I changed my mindset to focus

on the amount of people I was able
to serve, my business changed which S e g

allowed me to become financially r G L4 H— =t r

stable. My motto is, “Money is the

byproduct of serving others.” The —— . " g v

GUNMN REALTY : =
more people I serve, the money will : e, £ T

] S
take care of itself. =iy
. -

What are your future goals and your s 1 G el g
plan for obtaining them? L 4 ' : Rt - 1
My goal is to leverage my current suc- : g ’ ] L i =0 o

cess into expanding my business. My
plan is to obtain a NMLS license as
well as start an Airbnb business with :

my wife, Andrea. F 0 L S o M
What sets you apart? 5

Who I am as a father, a person and as
a man. 'm consistent, I'm trustworthy,

and I conduct my business with integ-

rity and with a human element.

MortoaceRight Folsom | 785 Orchard Dr. 4275 | Felsom, CA 95630 | Eréanch NMLS D' 1877896 | Corp NNMLS 1D #2239 | nmisconisumaraccess.ong @
Lo D
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a Homelight

VIDEO TOURS / PHOTOGRAPHY
3D MATTERPORT / 2D FLOOR PLANS
TWILIGHT / PERSONAL BRANDING
LIFESTYLE COMMERCIALS

>

Help your clients buy before theysell
—and still get full market values

With Homelight Trade-In™, we purchase your seller's home unlocking their ‘
funds so they can purchase their new home. We'll work with you to list

Matt impressed us with his professionalism and with his creativity. Matt has a
calm demeanor and is well organized. The finished product has always

their home on the market and give them the upside from that sale. You'll:

« Accelerate your commission (on both the buy and sell side)
« Sell for more than a traditional listing*
« Stand out in your market and win more listings

Contact your local Strategic Relationships Manager to learn more

e Jen Azevedo
’ d jen.azevedo@homelight.com

exceeded our expectations. We would recommend Matt without hesitation.

- Paragary-Miller Team

MATTHEW WALTER

VIDEOGRAPHER / PHOTOGRAPHER
EDITOR / CERTIFIED DRONE PILOT

Matt@DynamicCinemaProductions.com
DynamicCinemaProductions.com/real-estate

TAKE A BREATH
AND RELAX.

o
. i
_ All of our services come with

113F our exclusive 7-Day 100%
s |1 .
++ - Happiness Guarantee.

Call or Text 916-899-1783

Visit cleanerchoice.us

CARPET & UPHOLSTERY
WINDOW & SCREEN

CLEANERCHOICE
HVAC & DRYERVENT ~ ==CLEANING SERVICES —

Reduce Investing Fears, Using Asset Allocation

What is it Asset Allocation: All investments carry some level of risk, asset allocation
spreads your investments across various asset classes. This means, you won’t have all
top performers all the time, but you also wont have all the worst performers either! This
cuts down on some of the emotions people feel when the markets go up and down.
Three steps to get started:

* Define your goals (Purpose of the investment)

* How much time (Time Horizon)

* Define tolerance for risk

Over time these needs will change.
Consult with an advisor on a regular basis!

Jake M. LaFond Financial Advisor
CA License: #0H39908 = Northwestern

916-218-4406 « jakelafond.nm.com = Mutual'

it al entities shown or provide all the product
“Advisor”in

A and states.
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Eggleston
Signs & ¥
Custom Real Estate Signage

Preferred Vendor for many HOA
Communities in the Greater Sac Region

o1t Dan Rathburn

916.920.4926

EggSigns@gmail.com
Family Produced All Under One Roof

GoEggStickers.com

Die-Cut Logo Stickers & Magnets
Laminated for Indoor/Outdoor Use

e, L by

[}wng_ﬁ & upl:rute-d l:F_';‘ i.';g]aﬁunl bigm t(&aph.ic:l.l.-f‘

The Genuine. The Original.

Gy

“Don’t Be Fooled By Our Competitors. Look For The Ribbon!”

Overhead Door Company
of Sacramento’, Inc.

“The Largest Selection of Garage Doors in Northern California Since 1953”

Sales * Installation * Service
Residential * Commercial * Garage Doors * Operators
Free Estimates * Installed & Serviced by Professionals

———

We service all 6756 Franklin Blvd.
BRANDS Sacramento, CA 95823

www.OHDSAC.com
\ h) 4 /1
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Q AMERICAN PACIFIC

\ REVERSE MORTGAGE GROUP

Creating an Experience that
Matters for our Clients and
your Referrals!

Reverse Mortgages are different
than traditional loans.

Rather than take a sales approach,

What We Do:

Educate clients with everything they need to know to
make a good decision based on their overall goal.

Understand the importance of this financial decision
from our client’s point of view. We go at their pace
throughout the process, (on a purchase) we prioritize
and team up with them to close on time!

Accommodate our clients. When our clients can't
come to us we go to them, at their home or wherever fits
their need. If it takes
more than one or two
visits, we do that!

Practice patience

in the process. This
isn't always a 30 day
closing, especially when
the clients choose

their comfortable

pace. Rather thana
race to the finish line,
it's about “Creating

an Experience That
Matters” for our clients
and your referrals.

{ Liz Andersen
Reverse Mortgage Done Right

CALL ME for all of your
Reverse Mortgage Needs!

.916.223.8869

LIZ ANDERSEN 3000 Lava Ridge Court

NMLS# 1263245 Suite #103
Account Executive Roseville, CA95661 / 150590

@ Licensed by the Dept of Financial Protection and Innovation
under the CRMLA
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DLlertified

Home and Building Inspections

Sacramento, Placer and El Dorado Counties
Premier Home and Pest Inspection Company
inspectionstdonelnightythelfipstitimeNandithel

[customergenyicelthatiwilIKeeply oL om i nEID A CHS
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OouT WITH THE OLD

S i

By

Partnering with Mercedes is knowing that your
transactions are in the care and guidance of a
trusted and experienced real estate professional.
Leveraging her expertise, knowledge, savvy and
care will allow you to increase your daily
productivity and peace of mind.

&CO

PROFESSIONAL TC SERVICES

—I‘:___".'

$2.5MILLION

DONATED THIS YEAR TO HELP
END MODERN=-DAY SLAVERY.

Did you know there are more victims held against their will today than ever
before? That's why The N2 Company - the company behind this publication
and 850+ others like it - is financially committed to end human trafficking.

FOR EVERY AD SALE WE MAKE, N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES FROM CAPTIVITY.

The average Fortune 500 company donates about 1% of their profits
to charity. The N2 Company donates 2.6% of their gross revenue.

Thanks to the businesses within these pages, our Area
Directors, and readers like you, we're able to break the
chains of this horrible reality.

Visit n2gives.com to learn more about our fight.

FOR CURRENT PRICING OR TO GET STARTED,
CLICK OR CALL TODAY:

_

oN
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Merchant |

COLDWELL BANKER REALTY r'4

THE FULL PACKAGE

Sharon D’Arelli and Jackie Merchant are the full package.
Their differences complement each other, filling any lack, -
and their similarities supercharge them, increasing their

abilities and what they can accomplish.

And since their partnership is unlike a traditional team,
they can be more like assets to each other, and their clients,
drawing from one another when needed while maintaining

: p . . g
full autonomy in their respective businesses. L L

Such a partnership requires a level of trust and mutual respect | # i
that is difficult to find. For Sharon and Jackie, however, the =
feeling was there from the beginning. For years they knew each ", f’
other as colleagues, working in the same area together, seeing M

each other at open houses and engaging in conversation.

“I remember always looking up to Jackie,” Sharon explains.
“I wanted to emulate her as an agent. She is so profes-
sional and carries herself with the utmost decorum,
always very polite and just a straight
shooter. I tend to be loud and talk a lot
and wished I could tone it down a bit
and be more like Jackie in that way.
I guess you are attracted to people
who have qualities you know

you're lacking.” ~

P> dynamic duo

By Chris Menezes
Photos by Olha Melokhina Photography



“I have never met anyone like
Sharon,” Jackie shares. “She
really is an anomaly and outlier
in this business. She has extreme,
off-the-chart energy and is
incredibly self-motivating. If you
give her five extra minutes in the
office, she will make the extra
call or do that extra little bit of
prospecting. She does not need to

be prompted; she just does it.”

With a mutual affinity for one
another, Sharon and Jackie
always stayed in touch through-
out the years. Sharon leaned

on Jackie for advice, and they
became friends in the business.
They not only shared a common
work ethic and client-first philoso-
phy, but they also shared a similar

background prior to real estate.

Jackie spent eight years in the
legal field as a paralegal in San
Francisco before relocating to
Sacramento in 2000. As she was
trying to figure out what her

next step was going to be, she
was drawn to real estate for its
flexibility, which was essential for
her, having two sons for whom
she needed to be available. She
started her career in 2001 with
Lyon Real Estate, just a few years
before Sharon would make the
leap into real estate and join the

same company.

Like Jackie, Sharon entered real

estate from the legal field as well.

She spent 20 years working as a
court stenographer, documenting
the full spectrum of cases, from
civil, to criminal, and, ironically,
alot of real estate. This experi-
ence informs much of her thought

process still today.

“As the court, you have to be very
neutral, and not take a side; it’s a
huge component to fairness. And

in real estate, we have to be fair

and unbiased,” she says. “Plus,
sitting in on so many cases

and hearing people’s hardships
gave me a lot of empathy and
compassion for people and what
they go through. I feel like I can
approach my clients through a

different lens because of that.”

Having always enjoyed going

to open houses and following
the market together, Sharon
and her husband decided to

get their real estate licenses in
2005, thinking it would be a fun
challenge and opportunity for
growth. Housing prices were
high at the time and a lot people
were getting out of the business.
Their kids had grown up with

a friend whose mother was an
agent, and when she found out
Sharon had her license, she
immediately reached out and

tried to recruit her.

“She was very convincing,”
Sharon laughs. “The very next
day after talking with each other,
she had her manager call me to
go in for an interview. I figured
I'd try it for a couple years and
see how it went. It fit my socially
energetic personality much bet-
ter than court reporting, where I
had to blend into the background
and go unnoticed. Real estate
became a love and passion that I

never expected.”

Like Jackie, Sharon joined
Lyon Real Estate when she
first started. Ironically, Sharon
and Jackie didn’t know each
other the entire time working
at the same company. They had
separate offices and just never
crossed paths. Eventually, they
both left and went their own

separate ways.

Fast forward to 2018.

Sharon and Jackie were both

top-producing agents, running
their own businesses and think-
ing about switching brokerages.
Sharon felt undervalued where
she was at that time and was
being “wooed” by the manager at
Coldwell Banker. Like she often
did in times of flux, she called

Jackie, and they met for martinis.

When Sharon told Jackie how
she had met with the manager of
Coldwell Banker just a few days
prior and was thinking about
making a move, Jackie blurted
out that she just did the same
exact thing and was wanting to
make a move as well. That’s when
Sharon asked Jackie if she would
ever consider working together in
some capacity that would benefit
both of them and also allow them

to do their own thing.

Thus, Sharon and Jackie joined
Coldwell Banker, and D’Arelli

and Merchant was formed.

With the tagline, “Experience
you need. Results you deserve,”
Sharon and Jackie are focused
on creating the best experience
for their clients and streamlining
the buying and selling process
to be as stress-free as possible.
They will do what is best for

the client, whether that means
working together on a deal or
letting the better fit for that par-

ticular client run the ship.

“We want to be attentive to

the needs of our clients, so if
their needs change, then we can
morph accordingly,” Jackie says.
“Some sellers really want to
know they have a team on their
side, so we do it when we know

it will better serve the client.”

“Which happened just recently,”
Sharon adds. “Jackie and I had an
$8.5 million listing, which I knew




I couldn’t handle myself. Two heads are
better than one, and the seller loved it.
‘We had awesome marketing and hit the

entire thing out of the park.”

Sharon and Jackie couldn’t be more
pleased with the success of D’Arelli
and Merchant. Looking into the future,
they say they just want to continue
being the best agents they can be,
ever-improving in skill and knowledge,
as they separate themselves from the

crowd and build a household name.

With everything these two top-pro-
ducing REALTORS® bring to the
table, and how well they work

together, there is no doubt they will

continue delivering the full package.
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WE’RE PARTNERING
WITH REALTORS T0 KEEP
RELATIGNSHIPS ALIVE
FOR YEARS T0 COME

Through co-branded marketing efforts, we help connect and
reconnect you with previous buyers/sellers and their connections
when they are thinking of buying or selling in the future. We
excel in escrow closings with properties in hard-to-place, risk

areas and we work directly with the Lender & Title to ensure WHAT OUR PARTNERS
escrow closes on time. ARE SAYING ABOUT US

OTHER AREAS WE EXCEL IN [ntrinsic Insurance excels with my customers time and again.
« Residential Homes * Luxury Homes © Secoﬂdary Homes No matter what hurdle we throw at them they always find an
» \lacation Rentals * Flip/Construction * Kitec Plumbing option and propel us to closing. They are one of the only

. High Fire » Flood  Real Estate Commercial Protection agents that partner from listing to close to ensure insurance
IS Never an issue.

Maury 0'Hearn ~ Premier Property Group

~ INTRINSIC office: 916.585.8184 « Cell: 530.903.2362 « Fax: 916-745-8434
INELRANIEE HRliclz: info@iiprotect.com * www.iiprotect.com

Serving: CA, WA, OR, 1D, CO, NV, UT, AZ

Lic 0L50125

Edward Jones

HERE TO GIVE YOUR CLIENTS
THE OUTSTANDING
HOME LOAN EXPERIENCE THEY DESERVE.

BUYING - REFINANCING - RENOVATING
ALICIA STEARMAN

BRANCH MANAGER
_ 3 = NMLS #337154
Linda Sobon A : 10002 FOOTHILLS BLVD SUITE 100
Financial Advisor : ' ¥ \ ) ROSEVILLE, CA 95747

I il | 2 ale S 0:916) 241-8771
Inda.sobon@eawardjones.com L3 i . -
400 Plaza Dr; Suite 205. % ' \ C: (916) 256-6486
Folsom, CA 95630

Member siPc ’ . 5 | s\ | |CIASTEARMAN. GO
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WE PAY FOR ALL APPRAISALS

0 Help¥ou e

15-DAY CLOSES NiEmAS MAKE DIFFICULT FILES EASY

LOW RATE AND FEE STRUCTURE

AJ Jackson
Owner

NMLS# 210062
BRE# 01872296

ORDER A HOME & TERMITE INSPECTION TOGETHER
AND RECEIVE $25 OFF

- MOLD TESTING

- SOLAR INSPECTIONS

- POOL/SPA INSPECTIONS |~ Your One-Stop-Shop for
_ COMMERCIAL Inspections and Pest

INSPECTIONS Control

INSPEGTION GROUP
PEST CONTROL = SOLAR « SEWER = MOLD

SACRAMENTO AREA - 3565 TAYLOR RD, STE D | LOOMIS, CA 95650
BAY AREA - 80 GILMAN RD, STE 2A | CAMPBELL, CA 95008

(800) 474-3540 | WWW.CALPROGROUP.COM
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NMLS#39096

7806 Uplands Way
Citrus Heights, CA 95610
916-835-4100 Phone
916-848-3386 Fax
FAMILY FIRST
Morigage Growp  TThOMeloans.com

From concept to
completion in any
design aspect, we
strive to create
captivating and
refined designs that are
infinitely timeless and
innovative. | Ly
Theresa & Elizabeth, founders

FLORALS EVENTS

We can be a
design should tell ¥ tool for your
a story, so we repertoire for any
place an o —~ client who needs
emphasis on ' a professional
ensuring the with experience
narative of the ond an elevated

story is intentional eye for design
and original.

INTERIORS

We believe

@@ @ BTS | Projects auradesigncompany.com

N Your Real Estate
LI FELINE

Real Estate Aid

Kristina has helped me with several transactions and she really has been

first aid in a transaction she had to take over. | love her attention to detail

and how she does calendar reminders for everything. Intros, timeliness, etc.

She's a great addition to my team. If you're picky like me, give her a try. -Krystle K, realtor

916-896-9890 | realestateaid.net

Listing Manager | Transaction Coordinator | Client Liaison | Real Estate Admin

Kristina Adragna, CAR Certified Transaction Coordinator, Short Sale Certified

_.--""_-___-_""--..H‘H
" VOTED S -

" BEST SERVICE
BY AN INDEPENDENT

““\‘H""‘—-—-—l—‘j—'-—

- Fast & Easy
Online Ordering

+ $10 Million E&O Insured

« If you Don’t Close,
You Don’t Pay

* Tail Wag Guarantee!

AMERICA'S BEST REAL ESTATE AGENTS

RECOGNIZED

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
FOLLOW US ON INSTAGRAM TODAY

@realproducers

DRE #02034623




EXPERIENCED AND TRUSTED ADVOCATES

ELGUINDY, MEYER & KOEGEL | —

38% Higher

Purchase Price
Check out the NEW VA

VA Loan Changes Make VA Deals Easier than Ever —

e
* Loan limits removed: Purchase to at least 32M, NO down payment = — oo
* Better appraisal process/advance Tidewater value notification Wealth VVISE
# Pest inspection reguirements relaxed ' Mnngage Planning
* No reserve requirements e P M
* Credit requirements easier than conventional Wealth'"i=-Mortgage.com

# Close as fast as other loans

The VA Home Loan Benefit...They’ve Earned It. A b

MMLS #230799
i 13 VALoansOfCalifornia.com P
“ﬂf L X Certified Veterans Lending Specialist * Folsom, CA 01 Pkl Dk S

(91 6)932-7160 NMLS #1627781

Andrew@WealthWiseMortgage.com

LITIGATION WAGE & HOUR ENVIRONMENTAL LIABILITY CONTRACTOR DEFENSE
CONTRACT DISPUTES HR COMPLIANCE ISSUES LAND USE ISSUES CONSTRUCTION DEFECTS
DEVELOPMENT DISPUTES EMPLOYMENT CONTRACTS PREMISES LIABILITY CLAIMS MECHANIC'S LIENS CLAIMS
UTILITY DEVELOPMENT LABOR BOARD CLAIMS AGENT-BROKER LIABILITY SUBROGATION CLAIMS
PRODUCTS LIABILITY EMPLOYMENT LITIGATION

1

TTERNERO so0

OLIVE OIL

~ TN WM

T oo WWw.emklawyers.com
7 (016) 778-3310

CREATIVE SOLUTIONS | TRUSTED ADVICE | EXPERIENCED ATTORNEYS | CUSTOMIZED SERVICE

DONATED THIS YEAR TO HELP END MODERN=DAY SLAVERY.

a1

Buy straight from
the farmer!

TerneroOliveQil.com

Fundraising,
corporate gifts, or

just everyday use.

Did you know there are more victims held against their will today than ever before? That’'s why
The N2 Company - the company behind this publication and 850+ others like it - is financially
committed to end human trafficking.

CONTACT Us!!
lisa@ternerofarms.com

(916) 508-5325

FOR EVERY AD SALE WE MAKE, N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES FROM CAPTIVITY.

Camacho's Custom Painting
The average Fortune 500 company donates about 1% of their profits
: ) . 530-409-1624

to charity. The N2 Company donates 2.6% of their gross revenue.

camachoscustompainting.com

-

Thanks to the businesses within these pages, our Area Directors, and __ . . Email today for your estimate
. ; . . . . Visit n2gives.com to learn more about our fight. .. 4
readers like you, we're able to break the chains of this horrible reality. CamachosCustomPalntlng@Gma|I.com

We ship all over the nation!

CSLB #983710
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RODI

ASIGHT

VISUAL MARKETING MADE FUN

“Creativity is intelligence having fun.”
— Albert Einstein

As alifelong creative, Scott Rodier

has amassed a tremendous amount of
knowledge in film making, storytelling,
marketing, and the interplay of all three
to help build, brand, and promote a
business. His entire professional career
has been devoted to creating engaging,
head-turning, effective visual content
and passing that onto his clients. And
as the President and CEO of XSIGHT,
he helps people experience the fun of
building their businesses every day.

photography and video studio that
defines itself as “your partner in
marketing,” and not just a pho-

tography and video company.

“Our job is to understand

your business, create con-

tent that is in line with your
brand and give you solutions

to maximize your ROL”

Scott explains. “More specif-
ically, we offer services like
business headshots, real estate
photography and video, lifestyle
photography, branding videos and

other marketing services.”
Formed at the intersection of branding
and content, XSIGHT is an integrated Perhaps some of the most defining
aspects of XSIGHT, are their long-
term knowledge of the industry, the
standards they hold themselves to,
and their ongoing adaptability in the
ever-evolving industry they serve in.
Their wealth of knowledge, though a
sum of the entire team, mostly comes
from two places—one is the sheer
amount of time (17 years) they
have been in business, and
the other is directly
) from Scott, who has
been a part of the
business since 2006.
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Scott’s many years
in the industry has
made him highly
versed in producing

original content,
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and how it translates to B-to-B

and B-to-C visual marketing
strategies. This experience has
helped him to not only be a con-
tent specialist but also become
a business problem solver and
management resource. His
career has allowed him to touch
all aspects of the creative indus-
try, and he continues to spend
most of his time ensuring all the

pieces of the puzzle fit together.

In addition to being a high-func-
tioning creative, Scott is a
natural leader. And those two
attributes, when applied to
business, have enabled him

to develop new models and

become a leader in his field.

When Scott joined XSIGHT in
2006, it was a much different
company compared to today.
They primarily focused on live
events and weddings. Wanting
to expand and incorporate
more of his creative expertise,
Scott slowly built his own con-
tact list and gradually moved
the business towards commer-
cial content creation with a

focus on marketing. coe
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“Our development as a company and subsequent success
are really not about me, but our team,” Scott emphasizes.

“Their diverse backgrounds, expertise, and the way

they approach projects blended well with my own. We

shifted quite naturally into commercial productions.”

“Production is all about telling a story with a
beginning, middle, and end, including story-
boards, conceptualizing, and casting,” Scott con-
tinues. “We can differentiate our clients from
their competition and get their message out

by creating a great theme or story and making

their message relatable.”

A true creative, Scott thrives
when collaborating and working
with others, and his team func-
tions the same way. That is why
they continue to evolve and push
themselves internally to create
better content. Scott also makes it
a point to surround himself with
colleagues that own their own
successful businesses, to create

community through mastermind

groups, where they can share ideas.

“At XSIGHT, we value collabora-
tion because it provides so many
opportunities for us to immerse
ourselves in really good ideas,
work with great partners and be
a part of more projects that bring
positive momentum to our great
city. We know this city well, and
the possibilities for what you can
do here are endless,” Scott says.

Surrounding themselves with
like-minded people is also applied
to the clients they choose to work
with. “We desire to work with those
clients that have high goals and
large aspirations, those who want

PHOTOGRAPHY - VIDED

to achieve great success. We want to
partner with those that think outside
the box. We want to be their market-
ing partner ... essentially, an extension
of their own marketing team or in

any way that helps them achieve their

marketing goals,” he says.

However, that doesn’t mean Scott
and XSIGHT are just looking for
large projects. They work with busi-
nesses and brands of all sizes. “No
project is too big, too small, too com-
plex, or too vague for us,” he says.
“In fact, we love a good challenge. It
gives us more opportunity to flex our

creative muscles.”

As Scott looks into the future, he says
his biggest goals for the year are to
continue to evolve the business and
brand so that they can have a deeper
understanding of the most effective
solutions that will keep their clients
moving forward. And, of course, that
they will have fun while doing it.

To partner with Scott and the XSIGHT
team, or for more information, check
out: xsightusa.com.
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CASA

There are 400 children
in the foster care
system in Placer

County each year.

Court Appointed
Special Advocates help
make a difference.

ad%}élég_tes

of Placer County

To find out more about
Volunteering, scan the
QR code:

SERVICE MATTERS.
EXPERIENCE MATTERS.

Text, call, or email -

however you like to

stay in touch, we'll
make sure you're

never in the dark.

AMERICA'S BEST REAL ESTATE AGENTS

RECOGNIZED

Placing offers with peace of mind starts with a e
complete loan approval and a team of experts by Monitor - keeps

you in the loop

with real time

your side. Work with a team that understands the Updates
competitive nature of this market so you can be Ateam of

dedicated

positioned to win! experts - on a
call to help with
every step of the
loan

PATRIOT

18-21 Day Close On: FHA Loans - VA Loans - Conventional Loans - JUMBO Loans HOME IMPROVEMENTS

e 95%
Customer
*95% Customer Satisfaction: Data Source: Guaranteed Rate’s Client Satisfaction Surveys (Averaged 2020) Satisfaction*

; - a proven
Padi Goodspeed track record
Branch Manager/SVP of Mortgage P A D ] of exceeding

Lending G O O D S P E E D expectations

O: 916-257-9435
YOUR MORTGAGE GIRL
www.yourmortgagegirl.com

Offering Full Service Home
Improvements for You and Your Clients in:
- Roofir ath REemeodels, HVAC
=, S ,Solar & |

- Finan

- Mo

Quality eraftsmanship and service you can

padi@rate.com
count on, at a price that will make you smile.

ﬂ“““‘“’““”.w 2999 Douglas Blvd, Suite 180, Office #118

Roseville, CA 95661 BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT

FOLLOW US ON INSTAGRAM TODAY CALL FOR YOUR FREE ESTIMATE!

916-251-7660

VETERAN OWMNED AND OPERATED- License# 1043274
WWW. PATRIOTIMPROVEMENTS.COM

T s s s NMLS ID: 191659, LO#: AR - 124345, AZ - 1026389, CA - CA-DB0191659, DC - MLO191659, DE - MLO-191659, FL - L096784, GA - 191659, IA - 45366, IL - 031.0070478, IN - 53744, KY - MC753950, MN
- NDMLO191659, SD - MLO.13256, WI - 191659, WV - LO-191659 Guaranteed Rate Inc.; NMLS #2611; For licensing information visit nmlsconsumeraccess.org. Equal Housing Lender. Conditions may apply AR - Lic#103:
Ravenswood, Chicago IL 60613 866-934-7283 AZ - 14811 N. Kierland Blvd., Ste. 100, Scottsdale, AZ, 85254, Mortgage Banker License #090707 CA - Licensed by the Department of Financial Protection and Innovatio
Mortgage Lending Act DC - Lic #MLB2611 DE - Lic # 9436 FL - Lic# MLD1102 GA - Residential Mortgage Licensee #20973 IA - Lic #2005-0132 IL - Residential Mortgage Licensee - IDFPR, 122 South Michigan Avenue, Sui
312-793-3000, 3940 N. Ravenswood Ave., Chicago, IL 60613 #MB.ooo5  IN - Lic #11060 & #10332 KY - Mortgage Company Lic #MC20335 MN - Not an offer for a rate lock agreement NC - Lic #L-109803 ND - Lic #MH
#27394BA & 2611BR WV - Lic #ML-30469 & MB-30098
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, CALL TODAY FOR A FREE
o® ZOTHEX IN HOME ESTIMATE
Flooring, Cabinets, & More (91 6) 925_1 958

LIC# 933895

IN STOCK FLOORING - IN STOCK GABINE-fS
KITCHEN REMODELING - BATHROOM REMODELING - REMEDIATION SERVICES
COUNTERTOPS - BACKSPLASH - FLOORING
TILE - HARDWOOD - VINYL - LAMINATE

Ranked #1 in Customer Satisfaction with
Primary Mortgage Origination — J.D. Power

Sarah Lee

Branch Manager NMLS #280947

2620 21st Street, Sacramento, CA 95818

M: 916.600.6126 G“'Id

slee@guildmortgage.net mortgage

Apply online OWH-WHAT MATTERS NATOMAS ROCKLIN VACAVILLE ELK GROVE
4021 N. FREEWAY BLVD #10:0 6848 FIVE STAR BLVD &8 1671 E. MONTE VISTAAVE #N111 {COMING SOON!)

guildmortgage.com/sarahlee SACRAMENTO. CA 95834 ROCKLIN, CA 95677 VACAVILLE, CA 95688
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DELIVERING ON THE DREAM While Brett enjoyed his work in security
Dreams don’t usually come true by accident. They take planning, sales, he had an epiphany.

expertise, hard work and follow-through. Those are the ingredi-

ents you bring to the table every day through your efforts with “I just realized that I couldn’t do that for
your clients. another 25 years. My mom was a long-

time REALTOR®, so she suggested that I
That’s the same sense of commitment and passion for the profession  get my license,” he says.
that Brett Freer has.

LN J
As a REALTOR® with California Realty Partners, Brett gives his all

for those he serves ... in turn, delivering on the dream for them.

“I love helping the families I get the opportunity to work with. The
biggest reward for me is helping people achieve their dream of own-
ing their own home. When you hand keys to someone who never
thought they would purchase a house, it’s seriously the best feeling.
It never gets old,” Brett says.

“I love seeing the joy on people’s faces when they walk
into their new home for the first time or when they
look back on the memories they had in the home

they just sold. That’s the most rewarding part of real

estate ... helping people with one of the biggest mile-

stones in their lives.”

GAINING GROUND

Brett earned his real estate license about five years

L

L

l"_,-‘ -

ago. When he began his journey in the business, he

o ™

brought a wealth of experience with him.

“Getting into real estate was the best decision of my
life. My son was born when I was 19 years old. I dabbled
in junior college for a year and a half or two years but
when I had my son, I knew I had to make money,” Brett

}} cover sto ry L remembers. “I did a range of things, including construc-
tion, working as a restaurant server and busser, and then
By Dave Danielson

Photos and Cover

Photo by XSIGHT Creative Solutions

working in security sales.”




Turning the key to
your next chapter.

Within a couple months, Brett had his license and held
nothing back.

“I quickly learned that real estate was two feet in or two
feet out,” he recalls.

The decision was easy. Brett would go two feet all in.

His commitment paid off. In fact, during his first year,

he recorded 18 transactions with Realty One Group, and
earned Rookie of the Year honors. Since then, his record of

results has continued to mount.

Today, Brett has an eight-person team — Freer Realty
Group. But he hadn’t originally set out with that in mind.

“I never wanted to have my own team when I first started
in the business. It takes a lot of time managing new agents
and coaching them,” he says “But I have really embraced the
Team Leader role. I really love educating and watching my
team members hit their own personal success goals. It’s not
about chasing commission checks; I truly want to help them
achieve their goals in life, and they know that. You’ll never

work a day in your life if you love what you do.”

SIGNS OF SUCCESS

There have been plenty of positive results generated
from Brett and his team over time, with plenty of local
families directly benefitting from their efforts. In 2020,
Brett recorded $32 million sales volume, with his team
accounting for an additional $15 million ... for a total that

year of $45 million.

In 2021, those numbers ballooned, with Brett account-
ing for nearly $40 million in sales volume, and his team
adding another $25 million for a total of $65 million on
about 80 deals.
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SHARING THE SAME PATH IN LIFE AND BUSINESS
Brett feels extreme gratitude for his partner in life and busi-
ness ... his wife, Melissa. Melissa earned her license about a
year after Brett and has been a big part of the success story

for nearly four years.

“She does a lot on the back end, with marketing and helping
out in all facets of contracts, training and follow-up, as well

as social media,” Brett says.

“Melissa knows all of the ins and outs of the business. She

is truly the biggest contributing factor for my success.”

As Brett says, there’s something special about
being able to share the same path in life and

business with your best friend.

“Melissa and I have been married almost
five years. We are best friends. She
holds me accountable and helps keep me
grounded,” Brett says.

“When you have a team and you're trying
to produce at a high volume, at some
point, you need someone who has
the same goals as you. We set
our goals each year and we track
them together. She is super

smart and very personable. She

is the best teammate ever.”

WONDERFUL WORLD
Away from work, Brett and
Melissa look forward to time
spent with children — son,
Lucas, and their brand new
baby, Easton. They also have
a passion for travel, with des-
tinations like Europe, Mexico,
the Caribbean and Hawaii

being among their favorites.

They also enjoy working
out at the gym, along with

hiking, camping, riding

quads, fishing, hunting
and playing sports.

In fact, Brett enjoys

football, basketball,
and baseball.
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Reduce. Reuse. Recycle

When it comes to giving back,

Brett has a passion for supporting

his lifelong hometown — Lincoln, -
including Potters Baseball Club,

Lincoln Elite Basketball League, and

Lincoln Girls Softball.

“I believe that it’s good to be active and

Be in the driver’s seat - even when you're not.

town,” he says with a smile.

The world’s first connected license plate has arrived. Weather proof, DMV legal, & State approved.
You can now digitally connect to your car anywhere, anytime, through the Rplate app.

Those who work with and get to know
Brett find a friend they can trust

far beyond the time when the deal

is done. @ ACtivate.

It all starts with activating your plate.
Our app makes that simple.

“We take the experience of buying
a home and make it exactly that, an
experience. We under-promise and
over-deliver. I am always transpar- ; K egi ster.

ent and do business from the heart.

Pure, electronic registration renewal is a game
changer. No trips, no lines, no paper, no stickers.

Whatever I can do to help each trans-

action go through for the benefit of

that client, that’s what I pride myself . s - ¥ No p roblem - just keep rolling.
! 1 ! A on. I want to be your friend before ] 1 = -t ; o
|+ being your REALTOR®,” Brett says. “A R n B ’ e E
- ’ ’ ; Xpress.
| : k friend tells you the good and the bad, [— - ! 3 P
_ = even if it involves the deal not going — [ ) - Express yourself - activate banner messages
e = , - through. They rely on me to be honest ' A 0 reflect your mood, loyalties and personality.

- " g with them. Honesty and transparency are

the values that our team is built on.” | S | -
' Fascinate.

Day by day, Brett, Melissa and their team make Show off and go dark or go | |g ht.
a true positive impact on those they serve ... by Com p|ete|y cha nge your Rp|ate’5 look and turn
delivering on the American dream. heads while you're at it. Unmistaka b|y cool.

reviver.com
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www.nksfinancial.com / 916.907.6513

Honored to be trusted
| Wil h YOUR REFERRALS

Neal Smith, Certified Mortage Planner

Licensed in California, Nevada, Oregon, Washington, Montana, Florida and Arizona

neal.smith@financeofamerica.com
2281 Lava Ridge Ct,, Ste. 210, Roseville, CA 95661



