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Established in 1981, locally managed. 

Serving our Community and Louisiana
in Residential & Commercial Closings

#itmatterswhereyouclose  #brtitle

Celebrating Your Cl�ings Since 1981

brtitle.com

3 LOCATIONS TO SERVE YOU!
Robert Adams | Branch Manager/Attorney

Alex Polito | Director of Business Development

10500 Coursey Blvd, Suite 100  |  Baton Rouge, LA 70816
225-291-1111

37283 Swamp Road, Suite 901  |  Prairieville, LA 70769
225-706-6130  |  C: 225-802-1811

8943 Bluebonnet  |  Baton Rouge, LA 70810
225-769-5194  |  C: 225-603-7897

Mark Schoen | Division President/Attorney
Amy Lane | Branch Manager/Attorney

Keegan Wisdom | Branch Manager
Cathy Waggenspack-Landry | Director of Marketing

Your Home Loan Specialists 

Joey Piel 
NMLS# 365511 

Ryan Thomassie 
NMLS# 350514 

Connor Brooks 
NMLS# 1370606 

Shannon Babin 
NMLS# 419401 

Trey Hereford 
NMLS# 89575 

Katie Meiners 
NMLS# 1125723 

� VA Loans 
�  
� Jumbo2 & Condo Loans 

� RD Loans—Finance up to 100% of home value1 
� Purchases & Refinance 
� Local Lenders with Personal Touch 

NolaLending.com 

 

Whether you’re buying or improving, NOLA Lending Group has the experience and expertise to guide home buyers through the     
financing process. With Loan Production offices in Baton Rouge and Prairieville, plus all over the South, our lending specialists can 
assist your clients in determining which type of loan is the most appropriate and affordable. Nobody knows Baton Rouge like NOLA 

Lending Group. 

Rachel Webre 
NMLS# 1913085 

1Available only in select markets to qualified borrowers. Financing cannot exceed 100% of the subject property’s fair market value. Consult your tax advisor regarding deductibility of 
interest. The services and products advertised are not approved or endorsed by HUD, USDA, the Department of Veterans Affairs, or any government agency. 2To qualify the Loan amount 
must be $548,250.00. Interest rates may increase after consummation. Restrictions apply. This does not constitute an offer to lend. All loans subject to credit approval. Not all applicants 
will qualify for all products offered. Loan programs subject to change without notice. Fidelity Bank NMLS Co. ID 488639  

Karla Fuentes 
NMLS# 108621 

Susanne Wampold 
NMLS# 1553575 

Caroline Shirley 
NMLS# 2155247 
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FRESH NEW YEAR
FRESH NEW LOOK

willieandwillie.com

Learn more by following @willieandwillie on            or at www.willieandwillie.com/dues

Residential Land Developer | Residential Home Builder
Family owned and operated for over 58 years

Let us pay your Realtor Dues in 2023.
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CHANGING
L I V E S

Shannon Rasbury
Loan Officer  |  NMLS #10911320  
37283 Swamp Rd  |  Suite 1002  |  Prairieville, LA 70769
Office: 225.402.0251  |  Fax: 888.859.8977
srasbury@gmfslending.com   |  gmfsmortgage.com/Shannon.rasbury

All mortgages are originated by GMFS, LLC, NMLS ID# 64997, 7389 Florida Blvd., Ste. 200A Baton Rouge, LA 70806
Branch NMLS # 1327554

TemperaturePro.com 225-243-1390
Book 

Online 
Now!

A Modern Company
for a Modern World
Baton Rouge’s premiere choice for
air conditioning, heating and air quality solutions.

Realty Partner
Program Available

If you are interested in contributing or nominating REALTORS® for certain stories, 
please email us at gina.miller@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the Baton Rouge Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support 

these businesses and thank them for supporting the REALTOR® community!

BUILDER

D.R. Horton

(281) 904-3081

www.drhorton.com

Willie and Willie 

Contractors LLC

2929 Millerville Rd Ste 1A

Baton Rouge, LA 70816

(225) 291-7600

www.willieandwillie.com

ELECTRICIAN

Circuit Breaker Electric LLC

Michael Webster

(225) 572-7963

GENERATORS

GN Gonzales

(225) 387-5328

www.gngonzales.com

HOME INSPECTION

Root Home Inspection

Sean Root

(225) 620-8243

www.roothome

inspection.com

HOME WARRANTY

Home Warranty of America

Lydia Hodges

(985) 869-6111

HWAHomeWarranty.com

Old Republic 

Home Protection

Webb Wartelle

(225) 241-2088

ORHP.com

HVAC SERVICES

Cajun Cooler LLC

(225) 456-1335

TemperaturePro

(225) 243-1390

www.temperaturepro.com

INSPECTIONS

HDMK

Kiel Harton

14635 S. Harrell’s Ferry 

Suite 2B

Baton Rouge, LA 70816

(888) 401-4365

www.HDMK.net

Paragon Inspections

Scott Guidry

(985) 519-4343

www.paragoninspections

llc.com

INSURANCE

Ryan Rayburn State Farm

Ryan Rayburn

16044 Hwy 73 Ste 104B

Prairieville, LA 70769

(225) 677-7744

ryanrayburnagent.com

State Farm

Ross Garbarino

9844 Jefferson Hwy Ste 102

Baton Rouge, LA 70809

(225) 751-4840

www.garbarinosf.com

State Farm

Anna Jones

4811 Harding Blvd Ste A

Baton Rouge, LA 70811

(225) 356-1241

www.annamjones.com

INSURANCE AUTO - 

HOME - BUSINESS

Safesource Insurance

Aundrea Allen

(225) 300-4500

www.safesourceins.com

INTERIOR DESIGN/

HOME STAGING

Haute Homes LLC

Angie B. Wilson

(225) 315-7040

LANDSCAPING

MBG Lawn & Landscape

(225) 424-1000

www.mbglawnservices.com

MARKETING / BRANDING

Eminent Creations 

& Marketing

Henrietta Williams

(225) 933-3008

www.eminentcreations

andmarketing.com

Paper Bird Agency

(225) 228-0664

www.paperbirdagency.com

MORTGAGE LENDER

Area Home Lending

Chris Lewis

(225) 663-2500

www.areahomelending.com

DHI Mortgage

7700 Vincent Road

Denham Springs, LA 70726

(210) 889-7778

www.dhimortgage.com/

loan-officer/daismara-torres

Eustis Mortgage

17557 Old Jefferson Hwy

Prairieville, LA 70769

(225) 725-5626

www.LendingLouisiana.com

GMFS Mortgage

Ryan Larussa

4651 Durham Place

Baton Rouge, LA 70816

(225) 324-5633

www.gmfslending.com/

ryan.larussa

GMFS Mortgage 

Shannon Rasbury

Shannon Rasbury

(225) 907-4445

gmfsmortgage.com/

shannon.rasbury

NOLA Lending Group, A 

Division of Fidelity Bank

(800) 220-2497

NOLALending.com

MORTGAGE LENDING

Key Lending Solutions

(225) 291-7901

www.keylending

solutions.com

LA Lending LLC

Chasity Graff

(225) 926-5408

www.lalending.net

MOVING COMPANY

ABBA Movers

(225) 384-6683

www.abbamovers.com

PHOTOGRAPHY

Trenton Gordon 

Photography

(225) 892-2663

www.trentongordon

photography.com

PLUMBING

Magnolia Plumbing LLC

Brook North

(225) 281-6037

ROOFING

Cypress Roofing

(225) 450-5507

www.cypressroofingla.com

TITLE ATTORNEY

MFB Title Solutions

(225) 810-4998

www.mfbfirm.com

TITLE COMPANY

Baton Rouge Title Company

9311 Bluebonnet Blvd Ste C

Baton Rouge, LA 70810

(225) 769-5194

www.brtitle.com

Commerce Title

(225) 308-9544

www.commercetitle.com

Fleur De Lis Title

Jeff LeSaicherre

(985) 277-5550

fdtitle.com

Gulf Coast Title

(225) 588-0549

www.gctitle.com

Titleplus

(225) 279-0999

www.titleplusla.com

TRANSACTION 

COORDINATOR

Executive Lady

(504) 669-4703

www.theexecutivelady.com

List to Close LLC

Brooke Stevens

(225) 317-9295

www.ListToCloseLLC.com
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FOR YOUR PERFECT HOME
THE PERFECT LENDER

1737 OAKDALE DRIVE, BATON ROUGE, LA 70810
225.663.2500 (O)  |  225.663.2501 (F)  |  WWW.AREAHOMELENDING.COM

JASON GUERIN
OWNER

(NMLS #113052)

CHRIS LEWIS
MANAGER

(NMLS #950192)

NICK TERITO
LOAN OFFICER 

(NMLS #684689)

RHONDA BROOKS
LOAN OFFICER

(NMLS #92176)

MELISSA HALABI
LOAN OFFICER

(NMLS #2108342)

STEVEN MONTGOMERY
LOAN OFFICER

(NMLS #979728)

YOU FIND THE HOME. WE’LL FIND THE LOAN.
5 Locations To Serve You! • 225-709-3500 • www.titleplusla.com • info@titleplusla.com

Competitive Standard Rates • Customized Fee Structures
State of the Art Technology • Proactive, Consistent Communication

Locally Owned, Independent Real Estate Title Company based in the Greater Baton Rouge Area

Ruth Gnirk
Writer

Erin Phelps 
Staff Writer

Trenton Gordon 
Photographer

Aaron Cox 
Photographer

Paige Gardner
Connections Coordinator

Kurt Miller, Sr  
 Editorial Assistant

Gina Miller 
Publisher

Carolyn Foley 
Advertising Manager

R E A L  P R O D U C E R S  T E A M

B ATO N  R O U G E
M E E T  T H E



12 • February 2022 Baton Rouge Real Producers • 13@realproducers realproducersmag.com

225-456-1335 | BRANDEN BRIGNAC | CAJUNCOOLERSLLC@GMAIL.COM

H E A T I N G  &  A I R

No Matter �e Temperature,
We're Here To Keep You Comfortable

Hey, February
It’s the month of all things Cupid, 
chocolate and hearts, but it’s also, and 
most importantly, your publisher’s 
birthday. Yep. I’ll be continuing my 
hike up the hill of life and turning 53. 
When did that happen? I don’t know, 
but it happened. 

I’ve come to the conclusion that you 

can be anything you want to be in life 

... except younger. 

Speaking of being anything you want 
to be, this issue is brimming with 
four incredible women that decided 
what they wanted to be and went for 
it! Kayla, Stefanie, Chasity and Kelly 
... four influential women, each with 
their own original stories that will 
inspire you and encourage you.

We all have a story. We all have 
something that led us to where we 
are now. I was sharing with a friend 
last week about my February 14, 
2014. Even though it was eight years 
ago, this moment feels engrained in 
my mind like it just happened. They 
say traumatic events tend to stick. It 
stuck. I was living with my parents 
after my juice bar went belly up and 
trying to recover some expenses. We 
were eating at a locally owned Italian 
restaurant in their small town one 
night, and I mentioned to the owner 
that if he ever needed extra help, I’d 
be happy to do so. He said he was 
busier than usual for Valentine’s Day 
and could put me to work. I was like, 
okay. Why not. I’m broke. I waited 
tables in college. I might as well.

I dressed up not really knowing the 
waitstaff attire, and when I arrived 

they handed me a branded T-shirt that 
was much larger than I needed with a 
grease stain across the front. I went 
into the bathroom and put it on and 
gave myself one of those pep talks that 
you give yourself before you have to go 
through something undesirable ... like 
telling your husband you accidentally 
threw away his vintage Journey concert 
tee or changing a disgusting diaper. 

“You can do this.” 
“People have done harder things.” 
“This will make you stronger.” 
“This will make for some really good mate-
rial if you ever do write your book.”

I walked out of the bathroom with my 
head held high, and I waited those tables. 
I delivered hot manicotti, lasagna and 
buttered garlic bread to couples sitting 
on the same side of the booth for five 
hours. I treated them like they were eat-
ing at Del Frisco’s in Dallas and walked 
out that night with $40 in tips. 

I’d seen better days.

You want to know what that experience 
taught me? If so, keep reading.

It taught me that you don’t know some-
one’s story. Not one person that I served 
that night knew anything more about me 
than I was the lady waiting tables in a 
small Texas town on Valentine’s Day in 
an oversized, grease-stained T-shirt. 

If you read this magazine each month, 
you’ll notice a pattern. The REALTORS® 
featured within the pages have had to 
walk through some less-than-favorable 
times to get to where they are today. 
They’ve waited some metaphorical 

tables. They’ve shared some difficult 
days. In sharing these stories, we 
create connections and gain appreci-
ation for one another. Vulnerability is 
both beautiful and a little scary, but 
I’ve found it to be quite freeing and a 
surprising gateway to the relationships 
I was looking for all along. 

SAVE THE DATE

We are so excited to get together on 
February 8 at Greystone Country Club 
for our I       REALTORS Brunch & 
Learn. This will be the first of this type 
of event for us, and we are coming in 
hot with a panel of experts that will 
encourage and inspire you to dominate 
your business and life in 2022. Experts 
that have endured the messy and come 
out on the other side willing to share 
their hard-won knowledge with our 
community. There will be door prizes, 
and opportunities to connect with your 
peers in the industry in a fun, uncon-
ventional way! As always, this event is 
exclusive to our Top 300 REALTORS® 
and Preferred Partners. 

Attendance is limited, so get those 
RSVPs in before it’s too late! 

Last thing. And I’m old enough now to 
be your sage and spout wisdom out like 
it’s my duty. 

If you are in a season of waiting tables, 
sitting in the restaurant or owning all 
the restaurants, just remember, it’s a 

season, and life goes by 
really fast. Learn as 

you go, and be kind. 

I      You,
Gina
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Did you know there are more victims held against their will today 
than ever before? That’s why The N2 Company – the company 
behind this publication and 850+ others like it – is financially 

committed to end human trafficking. 

FOR EVERY AD SALE WE MAKE, N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES FROM CAPTIVITY.

The average Fortune 500 company donates about 1% of their profits 
to charity. The N2 Company donates 2.6% of their gross revenue.

Thanks to the businesses within these pages, our Area Directors, and 
readers like you, we’re able to break the chains of this horrible reality. 

$2.5 MILLION$2.5 MILLION
DONATED THIS YEAR TO HELP
END MODERN-DAY SLAVERY.

Visit n2gives.com to learn more about our fight.
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Bellacosa Whispering Springs

LA-BELLACOSA@DRHORTON.COM
225-435-8205

14244 Bellacosa Avenue, 
Baton Rouge, LA 70817

LA-WHISPERINGSPRINGS@DRHORTON.COM
225-228-5534
35527 Evers Drive, 

Denham Springs, LA 70706

Key Club rewards Real Estate Agents who consistently partner with D.R. 
Horton, Inc. Real Estate Agents who close two or more new D.R. Horton 
homes in the 2022 calendar year are awarded Key Club membership.

3.5% Commission on your second closing,
4% Commission on your third closing,
4.5% Commission on your fourth closing,

Have you 
heard about 
Key Club?

THE PERKS!

NEW 
PHASES

IN BATON ROUGE
& DENHAM SPRINGS

Pictures, photographs, colors, features, and sizes are for illustration purposes only and will vary from the homes as built. Home and community information including pricing, 
included features, terms, availability and amenities are subject to change and prior sale at any time without notice or obligation. Advertisement applies to D.R. Horton Louisiana East 
of the Mississippi River. 3% commission is valid for the �rst D.R. Horton home closed between 1/1/22 and 12/31/22, 3.5% commission is valid for the second D.R. Horton home closed 
between 1/1/22 and 12/31/22, 4% commission is valid for the third D.R. Horton home closed between 1/1/22 and 12/31/22, 4.5% commission is valid for the fourth D.R. Horton home 
closed between 1/1/22 and 12/31/22, 5% commission is valid for the �fth and beyond D.R. Horton homes closed between 1/1/22 and 12/31/22. O�er valid only on new contracts and 
does not apply to transfers, cancellations, or re-writes. Key Club commission o�er is subject to change without notice. Please contact a community sales representative for additional 
requirements for the Key Club commission program. This special commission incentive may not be used in conjunction with any other broker bonus or incentive. Promotion 
commission is subject to caps, if any, on total broker compensation imposed by the homebuyer’s lender. Commission will be paid at closing. Licensed Agent (not broker/partner) 
must be procuring cause. Cannot be transferred to another broker or agent. Maximum paid on any transaction will not exceed 5% total commission. Prices, plans, features, options, 
and co-broke are subject to change without notice. Additional restrictions may apply. Homes must close to be counted for promotion. Cancellations do not count. All o�ers 
contained herein expire on 12/31/22.
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LA 

In 2007, Chasity Graff opened LA Lending. At only 27, Chasity 

embarked on what’s become 14 years in the industry making 

sure borrowers have the smoothest and easiest process when 

becoming homeowners. 

“I worked for a wholesale lender before starting my company, and 
basically it was my job to train other mortgage brokers on how to 

do their job. I saw what they did, and 
I liked that way more than what I was 
doing,” she said with a laugh. 

LA Lending takes a borrower’s loan 
application and shops it with multi-
ple lenders, making sure that it’s the 

best application possible before the underwriter 
sees it. Unlike going to a retail outlet, LA Lending 
provides personalized feedback to make sure that 
everything is correct and accurate on a borrow-
er’s application to give them the best chance to 
achieve homeownership. 

“My team and I want to get people who deserve 
homes into homes with the best rates possible. It’s 
number-crunching and playing with computers all 
day, but we love it!” 

For the first nine years, Chasity did every part of 
LA Lending herself. Having just recently had the 
opportunity to hire a team, Chasity reflects on the 
challenges of business ownership in the beginning. 
“I was doing every single aspect of every applica-
tion I got – from collecting financials to closing – I 
finally had gotten to a point where with the number 
of applications I was getting, I was able to hire 
employees. It was a huge step for me. 
Suddenly, I had families depending on 
me and my company, and it felt like a 
huge privilege.” 

At that point in LA Lending, 
Chasity hadn’t had a man-
ager or boss since her early 
20s, so making sure that 
she was able to foster a 
healthy office environ-
ment was one of her 
main challenges as a 
business owner. “I’ve 
never had bad employ-
ees, but right now I have 
the most amazing team. 
My employees are the 
biggest asset of my com-
pany, and we all really just 
click.” Her team of three have 
been with LA Lending for over 
a year, and Chasity credits them 
with being able to provide the most 
excellent experience for her customers. 

“I love what I do so much that any issue is not 
really an issue, it’s just an obstacle to overcome.” 

partner spotlight

LENDING
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No matter what challenges have rocked the 
mortgage world, Chasity and her team have 
pushed through. “Hurricanes and floods and any 
time the weather affects home buying, it can be 
a challenging time for us, but honestly, it’s the 
surprises of each day that keep me going. Each 
application is different, each home is differ-
ent, each REALTOR® I work with is different. 
Although what I’m doing is the same, the experi-
ence evolves each time, which I love.” 

As she navigates the lending world, Chasity has two 
kids ages 9 and 11 who benefit from the flexibility 
that business ownership provides. “Being self-em-
ployed allows you to take off to watch a basketball 
game and gives me the freedom to be present in 
my kids’ lives that I wouldn’t have in a 9-to-5 job. 
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2051 Silverside Drive Suite 100
Baton Rouge, LA 70808

225-926-5408
www.lalending.net
chasity@lalending.net

Your
Louisiana
Mortgage
Solution

*with all closed transactions for Veterans, Doctors, Nurses,
Emergency Professionals and Teachers. Limit of $650.00

LA Lending Offers
FREE APPRAISALS For
All First Responders* 

Chasity Graff
Mortgage Broker/Owner

Licensed by the Office of Financial Institutions in the State of Louisiana,
NMLS #129561 / LO NMLS #129638

I LOVE 
WHAT I DO 
SO MUCH 
THAT ANY ISSUE IS NOT 

REALLY AN ISSUE, IT’S JUST AN 

OBSTACLE TO OVERCOME.

Sometimes I work late nights, but when 
I need to be there for my kids, I can be. 
And I can give those allowances to my 
employees, too. I never ask them to work 
late, but they still do, and I hope that’s 
because they know they have the free-
dom to be present in their families’ lives 
when needed.” 

The world of mortgages can seem intimi-
dating, but Chasity has advice for anyone 
looking to be a borrower anytime soon. 
“Honestly, a mortgage is an involved 
process, and it’s not something that can be 
done with an eight-minute online survey. 
Make sure you understand the process 
and do research. It’s never too early to call 
a mortgage professional and do a finan-
cial check-up, and never sign a purchase 
agreement without speaking to a mort-
gage professional!” 

Chasity works with clients for about a 
month over the course of their loan appli-
cation, and because she spends so much 
time with her clients, some of them have 
become her very best friends. “We work 
so hard to make sure our clients feel like 
people and not just an application number, 
and in return, I feel like I’m a part of their 
family! I love seeing my clients update 
their social media saying they had a baby 
or some big news. It’s just so rewarding.” 

Chasity considers each application a 
journey and loves the process of getting 
people into homes. Although many folks 
helped her along the way, ultimately 
Chasity Graff grew LA Lending herself. 
“LA Lending was my baby before I had 
babies, and it is so dear to my heart.” It’s 
safe to say that Chasity would welcome 
you with open arms to let her and her 
number-crunchers lead you to your per-
fect home.
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(225) 387-5328 
666 Chippewa St 
Baton Rouge, LA 

www.gngonzales.com

ATVs • Motorcycles • Dirt Bikes • Generators

When It Comes To Power Equipment, 

We’ve Got You Covered! 

Our selection of generators includes top brands 
such as Honda and Yamaha! 

Sales, Service, and Parts We do it all!
Family-Owned and Operated, G.N. Gonzales, 

conveniently located in Baton Rouge, LA is 
ready to become your one stop shop for all 

your Power Equipment needs!

225-295-8222
4473 Bluebonnet Blvd., Suite A Baton Rouge, LA 70809

27179 Highway 42 Springfield, LA 70462 gctitle.com

With over 40 years of experience, our team provides real estate title and closing 
services throughout the state of Louisiana including Residential and Commercial 

closings, Judgements, Lien Searches, Escrow Services and much more. We provide the 
highest standard of experience, convenience, and customer service with o�ces in 

Baton Rouge and Springfield, Louisiana.

#ClosingTheCoast

 Corinne Schwartzberg Jim Beatty Riley Womack, MBA
Attorney at Law Attorney at Law Marketing Director

We LOVE our community and
would love to work with you!
We LOVE our community and
would love to work with you!

225.892.2663
Trentongordonphoto@gmail.com

Trentongordonphotography.com

Trentongordonphoto
trenton.gordon.5473 
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Kelly invested 15 years in advertising sales 
for Greater Baton Rouge Business Report 
and inRegister. She enjoyed informing clients 
of various products and services, but her 
favorite part of the job was making connec-
tions with business owners and community 
leaders. Kelly is naturally passionate about 
relationship-building and customer service.

Though she enjoyed and excelled at her 
advertising job, she wanted to focus more 
on the relational aspect and be involved 
with her clients on a deeper and more 
intentional level. In early 2018, Kelly began 

to feel restless and entertained the idea 
that it was time for a career change. 

Through a series of conversations 
with friends and personal introspec-

tion, she decided that becoming a 
REALTOR® was the change she 

was searching for and the next 
step in her journey.

“Starting a career in real estate 
is not easy,” said Kelly. “At the 

beginning, my main focus was learning 
the business before doing the business.” 
She placed her license with Keller Williams 
Realty Red Stick Partners, where the culture 
prioritizes God, family, and then business. 
“I feel at home there. I am so grateful for 
opportunities that helped build my confi-
dence, such as Keller Williams’ coaching 
program, technology, and in-house edu-
cation.” Kelly has been intentional about 
continuing her education, and last year she 
earned the advanced designation of Certified 
Residential Specialist.

Building Bridges
Kelly utilizes her strong communication 
skills through social media by providing 
Facebook live videos. She adds value to her 
community, and business, by interview-
ing local experts who offer products and 
services valuable to residential buyers and 
sellers. The videos, which last five minutes 
or less, feature informative interviews with 
experts in their field. “High 5 Live offers a 
way for me to interact with local business 

rising star

a spirit of excellence

kelly
By Ruth Gnirk

Photos by Trenton Gordon

GableGable
Driven by her belief that God creates each person 

uniquely to accomplish the work He has prepared 

for them to do, Kelly Gable approaches all of life 

with intentionality and a spirit of excellence. 

y
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owners while building a bridge 
between them and the consumer.”

Kelly has positioned herself and her 
business as a boutique-like service. She 
walks carefully and patiently with each 
client throughout the entire transac-
tion. In her previous position, Kelly 
worked with business owners. She 
enjoyed the relationships she was able 
to establish and build upon, and viewed 
her connections as a way to encourage 
others. Kelly still has the same mission, 
but now as a REALTOR®, she has a new 
avenue for impact. 

“It’s one thing to be in someone’s place 
of business,” Kelly explained, “but 
now my clientele invite me into their 
homes. I’m able to attend to the whole 

family, including the kids! It is a great 
honor for me, and I am humbled and 
grateful for every opportunity.”

Kelly is currently serving her second 
year as Communications Leader for 
the Louisiana Residential Real Estate 
Council. This year she also accepted 
an invitation to serve on the Agent 
Leadership Council (ALC). Being on the 
ALC is a high honor for which only the 
top 20% of Keller Williams agents qual-
ify. This board of directors is actively 
involved in the leadership decisions 
that make the office more profitable and 
productive. “This industry is constantly 
evolving. I love to learn from others 
that are performing at a high level. It 
helps me stay on the cutting-edge and 
reach my full potential.”

Honoring her Roots
Kelly is a native of Monroe, Louisiana, 
where her family still resides. Her parents 
have been incredibly supportive. Their 
unconditional love, for each other and for 
her, give her a strong sense of identity 
and purpose. “I want to give God glory 
through my story and encourage others to 
step out in faith,” Kelly shared. “It is never 
too late to start something new. As Vince 
Lombardi said, ‘Perfection is not attain-
able, but if we chase perfection, we can 
catch excellence.’”

*Follow Kelly 
on Facebook at 
High 5 Live with 
Kelly Gable.
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Stefanie Mars’ journey to real estate is a 
story of faith. Looking for a career change, 
but never considering one in sales, Stefanie 
had to take a step back when, after a period of 
prayer and reflection, she felt called to go into 
real estate. 

“I’m a very spiritual person, and this may 
sound strange, but the Lord told me to go into 
real estate. I thought to myself, ‘That can’t 
be God, because I am not a salesperson,’ so I 
sort of wrote it off for a while.” 

She continued to apply to jobs she 
was more than qualified for, but every 
application came to a silent standstill. 
Instinctively, she knew that a higher 
power was pushing her to take the real 
estate licensing class. “Reluctantly, I 
took the class,” she said with a laugh. “I 
thought, ‘Okay, maybe if I take this class, 
God will unlock the job I’ve been looking 
for. I just didn’t see myself as a salesper-
son.’” After a few weeks, Stefanie had 
completed an online real estate class, 

got her license, and contacted a broker to 
sponsor her. A couple of weeks after 
that, a sorority sister called her and 

R E A L T Y  G R O U P

Mars
Stefanie 

SMRG

became her first client. Ever since, it’s been onward 
and upward for Stefanie, Broker of Stefanie Mars 
Realty Group, LLC (SMRG). 
 
With Honor
Working with clients is not something Stefanie 
takes lightly. To her, it’s an honor to assist clients in 
finding their unique home. “I honestly see this busi-
ness as an opportunity to shepherd people through 
one of the biggest and most exciting decisions of 
their life. I want to help people make this decision 
well and do the thing that’s best for them and their 
families.” With a bright smile, Stefanie thinks back 
on how it feels to lead her clients into homeowner-
ship. “There’s a lot of anxiety and reasons why my 
average client thinks homeownership is great for 
others, but not necessarily possible for them. When 
we get to the closing table, it’s such a blessing to see 
the joy in their eyes as they realize they’ve done it!” 

Empowering is a great word to describe Stefanie 
as a broker. Her current agents, Tammy Haney 
and Ebon Metoyer, bring their own gifts to SMRG 
and benefit from Stefanie’s leadership and guid-
ance. “I sort of had to forge my own way and make 
mistakes to learn things as an agent, and I want to 
provide my agents with something I never got as a 
new agent. I provide one-to-one mentoring where I 

broker spotlight
By Erin Phelps

Photos by Trenton Gordon
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teach my agents how to develop a business plan, 
set strategic goals, and develop career relation-
ships in addition to the standard processes of 
real estate. A sponsoring broker rarely engages 
so intimately with agents, but this is something 
that I felt strongly about offering so my agents 
don’t have to pay a coach to get hands-on train-
ing. I won’t be able to offer this forever, but in 
this season of my career, I can, and I am excited 
about that.”
 
Willing to Help
Getting to her brokerage was not always a 
smooth journey. Initially, Stefanie held a 
demanding full-time corporate job while also 
excelling as a real estate agent. “After getting my 
license, I was challenged with trying to juggle 
full-time employment and my blossoming real 
estate career. My husband, Peter, encouraged 
me to slow down and consider quitting my full-
time job.” With her husband’s support, Stefanie 
took the leap of faith and went into real estate 
full time. In September 2019, Stefanie opened 
SMRG Real Estate. Since the time Stefanie 
opened her brokerage roughly two years ago, 
she’s sold 126 homes in the Greater Baton Rouge 
market alone, translating to $30,000,000 in 
sales. Now, she’s hoping to be able to mentor 20 
agents on the ins and outs of real estate, helping 
them achieve the same success or greater.
 

While Stefanie navigates her career, her family supports her 
through it all. Her husband, Peter, and children, Dillon, Chase, 
Xavier, and Ava, all demonstrate patience and kindness as she 
builds SMRG into the brokerage she needed as a new agent. “...I 
want to bring in agents who have the right heart and spirit. The 
only way you learn to effectively navigate the complexities 
of real estate is if someone takes you under their wing and 
teaches you or if you make a few mistakes and learn from 
them. My goal is to help my agents avoid unnecessary mis-
takes and pitfalls.” 
 
Know This
Stefanie will be doing her fair 
share of teaching agents 
about the real estate 
world, but there’s 
one thing she wants 
everyone to know. 
“There are gifts 
inside of every-
one – these hidden 
treasures inside 
of our vessels that 
God has placed 
there that we don’t 
always know about. 
I encourage everyone 
to listen to that small 
still voice inside of you 
that’s pushing you to do 
something, even if you never 
thought it was possible before. It 
won’t lead you wrong.”
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A sponsoring broker 
rarely engages so 
intimately with agents, 
but this is something 
that I felt strongly about 
offering so my agents 
don’t have to pay a coach 
to get hands-on training.
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cover story

P R O P E R T Y  D A U G H T E R

By Erin Phelps

Photos by Aaron Hogan

KAYLA
“Nothing fuels me like taking a 
property from an empty lot to 
someone’s dream home — from 
the raw land, to building, to 
buying to closing, it’s what I 
love to do.” 

When talking to Kayla Lockhart 
Johnson about development and 
real estate, it’s easy to see the 
passion behind her eyes and the 
love for her community in her 
heart. After living and working 
in the Greater Baton Rouge area 
for the past 30+ years, Kayla has 
a deep connection to the land. 
Throughout her career as an 
agent, Kayla has consistently 
been ranked in the top 1% of 
producers in the area, and now 
leads a team at Covington & 
Associates Real Estate, LLC. 

A Strong Foundation

Her love for development was 
fostered at an early age by her 
late father, John Ellis Lockhart. 
“I was always fascinated with 
development, but it was my dad 
who introduced me to it. My 
dad developed land as a hobby, 
and every Sunday after lunch 
we rode around and looked at 

Lockhart JohnsonLockhart Johnson
properties to see if he could find a piece of land he wanted to play 
with, so I got the bug through him.” With a laugh, Kayla explained 
that she got into real estate almost by accident. Having many 
friends that were looking for property, Kayla would send her agent 
cousins, Jackie and Claudia, referrals in exchange for weekends 
at their beach condo; it was an easy gig for Kayla, but soon she 
drummed up so much business for her cousins, they told her to get 
her own license. 

“Our deal went on for a year or so. I was finding so many prop-
erties for my friends that my cousins told me I needed to sell 
houses myself, so I did. They mentored me through the process, 
and I got my license.” With an interior design degree already in 
hand, Kayla embarked on the real estate journey with extensive 
experience in the business already under her belt.

Training Ground

Before the Livingston Parish board merged with Baton Rouge, 
Kayla started the Livingston Real Estate Economics Conference 
which held informative meetings and training opportunities for 
Livingston agents and builders. “The group allowed everyone to 
be updated on the market, on where growth was headed, and we 
had regular opportunities for education.” One of Kayla’s main 
goals for 2022 is to bring this conference back and focus on edu-
cating newer and younger agents. 

“I want to see Livingston Parish have a face again. I want agents 
here to be as educated as possible. Because I do so much new 
construction, I see agents all the time who don’t really know how 
the process has changed and what the costs and the timeline 
are to do this type of work; educating agents in real time about 
changing supply timelines and costs would be extremely helpful 
in smoothing out the process for them.” 

Lockhart Johnson
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Kayla explains that putting on edu-
cational events in the past has taken 
up to six months because she and the 
others involved do so much research to 
understand the market and where it’s 
going. “It helps all of us to be informed. 
It helps me! The last event we put on 
had 300 people in attendance, which 
for Livingston Parish is phenomenal. 
We need these events back.” 

Built Together

The current supply struggles have 
hit the development business hard. 
What used to be four to six months 
for building a home is now double, 
or even more. Fortunately, Kayla has 
strong relationships with local build-
ers who persevere through it with her 
and the clients. Kayla works closely 
with developer Harold Davidson and 

with builders John McDowell, SLC 
Builders and Chase Jarreau. 

“Having worked with some of these 
developers and builders for 20+ years 
feels like a compliment to me. They 
have been instrumental to my success 
over the years.” Kayla explained that 
nothing would be possible without 
her excellent team, Brooke, Meg, and 
Amber. In addition to her team and 
partners, one REALTOR® went above 
and beyond for her and her family. In 
2006, agent/buyers agent Matt Hughes 
stepped in to take care of Kayla’s 
clients when her son, Blake, was 
gravely injured while overseas. “He 
took on my business, taking care of my 
17-year-old daughter and my house-
hold for four and a half months. Had 
it not been for Matt helping me during 

that time, I don’t know where my 
career would have gone.” 

With tears in her eyes, Kayla 
called on the memories of her 
father and how spending time with 
him led her to the career she has 
today. “My dad gave me love and a 
vision. My mom, Reba, heard me 
talking to an agent on the phone the 
other day and she looked at me and 
said, ‘Your dad would be so proud of 
you,’ and that meant everything to 
me.” Having never thought she’d see 
her dad’s hobby turn into her career, 
Kayla is so thankful for everyone 
who has helped her along the way. 
Specifically, she thanks Lawson 
Covington, Shelley Simmons, Alicia 
Levell and Kelly Wesley for their 
mentorship and support.

Nothing fuels me like taking a property from 
an empty lot to someone’s dream home — 

from the raw land, to building, to buying 
to closing, it’s what I love to do.”
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When is it time to see a financial advisor? You’ve likely been suc-
cessfully managing your money for decades, but certain long-term 
goals and life events may necessitate the integration of a profes-
sional, stepping in to assist when financial situations become too 
emotional, confusing, or complex to handle alone. Thanks to the 
rise in fee-based planning models, expert financial services are 
now more accessible than ever. Here are a few circumstances 
under which it’s best to seek out the counsel of an advisor:
 
When Expecting Major Life Events
Preparing for a wedding, awaiting the birth of your first child, or 
approaching retirement? These major life events can seriously 
complicate even the most careful of financial plans. A financial 
advisor can help you embrace the changes in your life with ease and 
guide you through times of transition by securing your investments, 
helping you plan for the future, and maximizing your returns.

When Pursuing Financial Goals
Do you want to grow your savings or set up a 529 plan for your 
child’s college education … but don’t know where to start? Or 
perhaps, you want to diversify your investment portfolio or 
pay off your mortgage by 2030. If you have specific, meaningful 
financial goals in mind, turn to a professional – a fiduciary legally 
obligated to put your best interests first – to help get you there. 

When Ensuring Your Legacy
For many, the enduring pursuit of building and preserving wealth 
is for the ultimate benefit of our loved ones or chosen, beloved 
causes after we, eventually, pass away. Therefore, this “grand 
finale” of financial planning is one you’ll need to get right – en-
suring you have organized your affairs for your later years and 
prepared for the eventual transfer of your wealth. An advisor can 
point you in the right direction to help you protect your assets 
and leave things in the right hands for the next generation.

Plan for major life events, surpass your financial goals, and safe-
guard your legacy with the wise counsel of a financial advisor. 
You’ll be glad that you did!

Should 
I See A 
Financial 
Advisor?
By Elizabeth McCabe and Shauna Osborne

financial fitness
By Elizabeth McCabe and  

Shauna Osborne
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225-933-3008
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Eminent Creations & Marketing
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today to see how we can help you 
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