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co"c. "’ FREE WATER AND MOLD DAMAGE VISUAL INSPECTION!

. “II“]“\ LRI f”
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TUCSON’S BOUTIQUE WINE STORE @ 19:1\9-55:-
AND PRIVATE TASTING ROOM :

" Private Tasting ‘-“,t'

i - The elegant, prly%{.&tastlng room is the premiere place for intimate ~
"2 gatherings of wine- ITvmgqfrlends corporate events and parties, an epic 52“ 314-4544
e i |

F-«:date night out, or any celebjatlon requiring fine wine and exquisite service.
msmmnnncms I?!Il - mmm '

TUCSON’S MOST TRUSTED LOCAL CARPET CLEANER!
i 2 0 CEARBET

— sII.55

% CALL NOW: 5zo) 3997962
)

BOOK ONLINE: WWW.STEAMYCONCEPTS.COM

e
520-367-2501'(% |.J__NWW.SIT11

1
6960 E SUNRISE DRIVE, SUITE 160 CSON, ARIZONA 85750
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If you are interested in contributing or nominating REALTORS® for certain stories, please email us at Delilah.Royce@RealProducersmag.com.

How Long Will The
Roof Last?

The roofing pros at West Coast Roofing
have decades of experience working
right here in Tucson, so we know the
materials and techniques to ensure
your roof is inspected, repaired,
replaced or installed properly.

WESI COAST
ROOFING

TUCSON, ARIZONA
Roc 235353

TRUST « RELATIONSHIPS < INTEGRITY - HONESTY - EXCEPTIONAL QUALITY

REQUEST FREE INSPECTION ONLINE

520.241.2556 | www.westcoastroofingaz.co BEB
EMAIL: info@westcoastroofingaz.com e

4 . December 2022

FAMILY
PHOTO SESSION?

T/-:f or¢d, Mi{ 4#‘{( al

Alhome's mechanieal system is a complex system
made upof, electrieal components, refrigerant
lines, ductwork for air distribution and so on. And
yet, when a prospective buyer is having a home
inspection, there is only one test that is performed
on that complex system, a temperature
differential reading, that honestly, means very
little without knowing several other factors and
understanding what those factors mean. Even
newly installed systems should be checked
thoroughly to make sure that they were sized and
installed properly; the duet system is sized and
installed properly; and the equipment is up to code
and working alits peak efficiency.

Tucson Real Producers - 5




PREFERRED PARTNERS

BLINDS/WINDOW
TREATMENTS

Bloomin Blinds

(520) 954-8406
BloominBlinds.com/Tucson

CARPET CLEANING
& RESTORATION
Steamy Concepts LLC
(520) 903-1200
SteamyConcepts.com

CLEANING: RESIDENTIAL
& COMMERCIAL
Time-Maid

(520) 999-0630
Time-Maid.com

FLOORING/HARDWOOD,
TILE, AND CARPET
Carpet Mill

Marshall Appell

7342 E Broadway Blvd
Tucson, AZ 85710

(520) 722-5650
carpetmilltucson.com

GLASS, MIRRORS

& WINDOWS

Columbus Glass & Screen
1226 N Columbus Blvd
Tucson, AZ 85712

(520) 327-6009
ColumbusGlassand
Screen.com

HOME INSPECTION
Bill's Home

Inspection Services
Ryan Bennett

(520) 625-2381
BillsHomeService.com

6 - December 2022

HouseMaster

Home Inspection

Clark Rustand

(520) 531-1440
Tucson.Housemaster.com

On Point Home
Inspections LLC

Jason Brown

(520) 270-9853
www.OnPointTucson.com

Pillar To Post Home
Inspectors - The
Casper Team

Chad Casper

(520) 271-3005
www.chadcasper@
pillartopost.com

Tanque Verde

Home Inspections
Michael Soulliard

8987 E Tanque Verde Rd
#309-324

Tucson, AZ 85749

(520) 462-8844
tvhiaz.com

HOME WARRANTY
Old Republic

Home Protection
Barbara DeFazio
(520) 789-1886
(800) 445-6999
orhp.com

HVAC & PLUMBING
Picture Rocks Cooling
Heating Plumbing

Ron Arenas

(520) 440-4069
picturerockscooling.com

HVAC SERVICES

Cares Home Services
Jacob & Jona Middleton
(520) 780-0103
WhocaresAC.com

Tailored Mechanical
(520) 808-2743
Tmtucson.com

INSURANCE

State Farm - Tom Tatro
(520) 323-2253
TomTatrolnsurance.com

INSURANCE AGENCY

Paul Barker Agency, Inc
DBA American

Family Insurance

(520) 625-2166
amfam.com/agents/arizona/
green-valley/michael-barker

KITCHEN & BATH

Kitchen Concepts LLC
Chad Cislak, Jr

5732 E Speedway,

Tucson, AZ 85712

(520) 546-3687
kitchenconceptstucson.com

LUXURY REAL ESTATE
Luxe Realty Photography
Casey James

(520) 258-8729
LuxeRealtyPhotography.com

MOLD TESTING AND
REMEDIATION
Steamy Concepts LLC
(520) 903-1200
SteamyConcepts.com

This section has been created to give you easier access when searching for a trusted real
estate affiliate. Take a minute to familiarize yourself with the businesses sponsoring your mag-
azine. These local businesses are proud to partner with you and make this magazine possible.
Please support these businesses and thank them for supporting the REALTOR® community!

MORTGAGE

Guaranteed Rate Christian
Hernandez NMLS
#1427898, Guaranteed Rate
NMLS #2611

(520) 264-8696

xHablo Espafiol
rate.com/christianhernandez

Guild Mortgage Co
Zach Mooney
(520) 230-5599
ZachMooney.com

Nova Home Loans -

Paul Volpe

1650 E River Rd, Suite 108
Tucson, AZ 85718

(520) 618-5626
PaulVolpe.novahome
loans.com

Rob Purvis VIP Mortgage
NMLS#199836, VIP
NMLS#145502

(520) 979-1817
RobPurvis.VIPmtginc.com

VIP Mortgage Robert Hatch
NMLS #202680, VIP NMLS
#145502
roberthatch.vipmtginc.com

MOVING & LIQUIDATION
Caring Transitions

Sherri Gillette

6178 E Speedway Blvd
Tucson, AZ 85712

(520) 850-4111
CaringTransitions
Tucson.com

MOVING & STORAGE
Daniel’s Moving and
Storage, Inc.

Teresa Punt

(520) 850-9688
DanielsMoving.com

MOVING/PACKING

& STORAGE

Ralph’s Moving & Storage
Lynette Wells

(520) 237-8586
RalphsMoving.com

PHOTOGRAPHY
BoomPix

Joey Ambrose
(520) 250-9119
boompix.com

PHOTOGRAPHY -
PORTRAIT/
WEDDING/EVENTS
Photography by Jacquelynn
Jacquelynn Buck

(610) 662-1823
jacquelynnbuck.com

PRINTING / PROMOTIONAL
DP Solutions, Inc

Micah Dray

3169 E 36th St

Tucson, AZ 85713

(520) 393-3551
DiversifiedPrintSolutions.com

PRIVATE CLUB
Arizona Sands Club
Rick Kroner

Stacy Pincus

565 N Cherry Ave
Tucson, AZ 85721
(520) 621-8300
(908) 303-3197
AZSandsClub.com

PROPERTY MANAGEMENT
Habitation Realty Property
Management

Alex Mastrangelo

641 N. 10th Ave. Ste. 1
Tucson, AZ 85705

(520) 647-9503

habitation rentals.com

HouseMaster

Home inspections. Done Right. Guaranteed.™

RESORT

Hacienda Del Sol Guest
Ranch Resort

(520) 901-1399
haciendadelsol.com

RETIREMENT PLANNING
Stepping UP!

(520) 425-6052
SteppingUpUSA.com

ROOFING

B&M Roofing
Brent Hendrichs
(520) 460-5331
bandmroofing.com

West Coast Roofing LLC
Cindy McDaniel
(520) 241-2556
westcoastroofingaz.com

STAGING
Desert Sky Design

Julie Lee
(520) 349-4417
desertskydesignaz.com

TAX SPECIALIST
Your Tax Coach
Barbara Schreihans
(805) 748-0122
YourTaxCoach.biz

TITLE AGENCY
Premier Title Agency
Marla Calley

(602) 491-9606

TITLE COMPANY
Stewart Title & Trust of
Tucson, Inc

(520) 327-7373
Stewart.com/Tucson

WINE TASTING &
WINE CLUB

Simon Hazel Cellars
(520) 367-2500
simonhazel.com

HOUSEMASTER BENEFITS

+ Same-day Electronic Reports

+ Limited Repair Reimbursement
Guarantee*

Clark
Rustand
Owner,
Tucson AZ

+ HouseMaster Cloud® - Free Web App

+ HouseMaster Connects™

CONTACT US TODAY!
520-531-1440 | housemaster.com/tucson
clark.rustand@housemaster.com

HouseMaster® is a registered trademark of HM Services, LLC. Each HouseMaster franchise is an independently owned and operated business.
*Not all services available in all areas. Terms and Conditions apply

+ Buyer Benefits Program

+ Other services include
- Radon Testing
- Water Testing
- Pool Inspections
- Lead Paint Testing
- Commercial
- And More...

Tucson Real Producers - 7
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MEET THE Local | Reliable | Environmentally Responsible

TUCSON

REAL PRODUCERS TEAM dp

solutions = =

diversified print snlutmns. Inc.
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Delilah Royce Kylea B1toka Jessica Thrower Danielle Bower
Publisher Publishing Assistant Ad Manager Editor

Casey James Jacquelynn Buck Joey Ambrose Jacob Webb
Photographer Photographer Photographer Photographer

LOOKING TO BUY OR REFINANCE? CONTACT ME TODAY FOR AN

If you are interested in contributing or nominating REALTORS® for certain stories, Lin 3 \ 7
please email us at Delilah.Royce@RealProducersmag.com. G | A \

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of N2 Publishing but remain solely those of
the author(s). The publication contains paid advertisements by local companies. These companies are not endorsed or specifically recommended by N2 Publishing or the

publisher. Therefore, neither N2 Publishing nor the publisher may be held liable or responsible for the business practices of these companies. iy !
NOTE: When community events take place, photographers may be present to take photos for that event, and they may be used in this publication. 3 AU I v 0 I P E I Gz - N ) v A
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Senior VP / Branch Manager, NMLS 48278 ~ TEAM HOME LOANS

520 241 4048 paul@novahomeloans. cum

RN MAN ST
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_habitation

Property Management

Tucson ¢ Bishee

Maggie Rickard

Lead Manager

520-333-5373
maggie@habitationrealty.com

T Y

DON'T'LET
YOUR CLIENT
L. BELEFT OUT IN
s THE COLD THIS
' WINTER

* HVAC and
Plumbing
Inspections

e Furnace
Maintenance

» Aeroseal Duct
Sealing

* Duct Cleaning

- " 1 - sl
Family Owned & Operated
We service Tucson, Marana, Oro Valley,
Green Valley, Sahuarita, Vail
and all surrounding areas.
www.picturerockscooling.com

520-440-4069

License #208709 | #293702

A

/

Convenient scheduling

v/ Sewer scopes
v/ Pool & spa inspections
v/ Same day reports

v/ Multi-inspector firm

Tanque Verde

Home Inspections

online, by phone, or by email

Michael Soulliard

X info@tvhiaz.com €\ 520-462-8844 @& www.tvhiaz.com

10 - December 2022

publisher’s note

How long have you been a REALTOR®? What changes
have you seen since you started? Have you been able
to be instrumental in making a positive impact in this
industry you have poured your heart and soul into?

It is not too late to get involved and influence the real
estate industry in a positive way. We have some great
agents right here in Tucson who work tirelessly at

the state level and the national level. Always remem-

ber YOU are an icon in the making!

This month we have a special treat for you! We are
focusing on several respected, long-time agents
who are industry icons among their peers and in the

Tucson RE community.

Becky Taylor has been in the industry for 46 years.
She enjoys the confidence that comes with age and
is up for challenges that come her way. In her words,
most of it “I've seen, heard and done.” Working as
the compliance coach on Marsee and Jeff Wilhem’s

team, Becky is a valuable asset.

Surviving 40 years of market changes and still loving
the business, Charlene Anderson with RE/MAX
Results never took her job home at night. She didn’t
take a briefcase or get on the computer once she was
home. This allowed her to give her family the undi-
vided attention they deserved.

James “J.T.” Tsighis Associate Broker | Business
Coach/Mentor — J.T’s passion after 50 wonderful
years in RE revolves around sharing his expertise
freely with those longing to learn, grow and do more
for themselves and others. J.T shines as he perse-
veres with a positive “can do” mindset. Hands down,

he is “J”ust “T”errific”!

“Steady as you go” for 56 years in the industry is

Jim Chumbler’s recipe for success. Jim was a piv-
otal part of implementing the Computerized Multiple
Listing Service, for which many are thankful. Nothing
holds him back! Not even a challenge he has fought for
25 years.

In 1976 John Barry entered the world of RE. Three
years later, he was the youngest broker in the city

at 23 years old. Recently someone called him “the
encyclopedia of real estate”! A wealth of knowledge
and the willingness to share that knowledge keeps
him IN the business at an emerging new brokerage as

managing broker for Diamondback Real Estate.

Now the CEO of the Tucson Association of
REALTORS® and former commissioner for the
Arizona Department of Real Estate for 13 years,

Judy Lowe is gracing us again with her service to the
Tucson RE community. At a young age, Judy learned,
“once you know what you want to accomplish, you
need to build a plan around it; opportunities rarely just
fall into your lap.” This mindset set her on a path to

adventure and success.

You will undoubtedly love reading each of our industry
icon stories. Be prepared to be inspired and motivated

as you glean wisdom and practical ideas.

Ilove bringing you unique content! Always

reach out if you know of someone we

should feature.

‘Warmly,
Delilah
520-838-1835
Delilah.Royce@RealProducersMag.com

BE STRONG — BE FIERCE — BE CARING — BE POSITIVE — MAKE A DIFFERENCE

ﬁ Don’t forget to LIKE “Tucson Real Producers” on Facebook & Instagram

Tucson Real Producers - 11
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James “J.T.” Tsighis
REALTOR® Emeritus
Associate Broker |
Business Coach/Mentor

Keller Williams Southern Arizona

T have a Bachelor of Science degree in
hotel and restaurant administration
from Cornell University. As divi-

sion vice president for Restaurant
Associates Industries, I managed 25
fine-dining restaurants in New York

City, including the Four Seasons. It

was an exciting but demanding career.

It’s true, if you can make it in New

York City, you can make it anywhere!

Leaving one successful professional

career for another.

A frequent patron at one of my
restaurants had purchased a 52-acre
property in Tucson. He asked me to
evaluate the property’s potential as a

luxury resort and restaurant.

During my trip, I fell in love with
Tucson. I was offered a job oppor-
tunity by the broker who sold him
the property. I wanted to learn real
estate from the ground up, and that’s
what I did.

14 - December 2022

In the early ‘90s, the real estate firm

where I was employed closed down
and ceased to exist. I started mak-
ing calls, and within days I had an
interview with a real estate broker-
age in Anaheim Hills, CA. It was the
fastest-growing real estate company
in Southern California. It was a
grueling experience, but after having
succeeded in that environment, I

was prepared for anything. After

three years in that role, Judy Lowe
recruited me to be a branch manager
with Coldwell Banker in Tucson. I
gladly accepted and was thrilled to

move back to Tucson.

I have realized the importance and relevance of shar-
ing my acquired knowledge with anyone interested

in learning, growing and doing more for themselves
and others. It’s always been a great feeling to share
my expertise freely. If what I learned can help some-
one else learn faster without going through the same
trials and tribulations, that’s great! I like to see others
benefit from my experiences, especially when it helps
them expedite their success. I think good leadership
is sharing your experiences to help others be the best

that they can be — that’s the greatest reward.

* Make things happen; don’t wait for things to happen.

* Do what you love in the service of people who love
what you do.

* When you change the way you see things, the things

_you see will change.

 If'there is any secret to growing older and wiser:
Cherish the experiences you had, and then adapt to
the new norm, whatever that might be.

*+ Keep learning and growing, it’s what makes

life exciting.

My beautiful loving wife, daughters, family, friends

and colleagues I am blessed to have in my life.

By truly believing in myself — knowing full well that
when I persevere with a positive “can do” mindset, it’s
just a matter of time, and the challenges will soon be
behind me.

My best trait can be summed up in two words: task
oriented. Give me a worthy goal, assignment or out-
come to achieve, and I will find a way or ways to make

it happen.

As someone who always gave freely and uncondi-
tionally of self so others might benefit, succeed and

prosper as a result.

By maintaining a “life-long” commitment to learning.
The desire to learn has always motivated me. It’s what
makes life exciting. I am always learning new things,

and there has never been a dull moment in my life!

The prospect of being able to spend more time with my
family and to travel to places that have been put on hold
because of COVID-19.

Being able to consciously maintain a comfortable balance
between work and play. Making sure that I eat right, exercise and

get enough sleep.

T had the privilege of serving as federal political coordinator
(FPC) for Congresswoman Gabrielle Giffords, and now I serve as
the FPC for her husband, Senator Mark Kelly. (FPCs are the key
contact between the National Association of REALTORS® and
Congress. We educate legislators on matters that impact home-

ownership and private property rights.)

I was honored to be selected as the first “REALTOR® of the
Decade (1980-1990)” for the Tucson Association of REALTORS®.
Every 10 years, another REALTOR® is selected for their achieve-

ments and impact in the real estate community.

In May 2021, I was the proud recipient of the National
Association of REALTORS® RPAC Hall of Fame and continue to

be a major investor as a Golden R, President’s Circle.

Tucson Real Producers - 15



ARIZONA SANDS CLUB,
TUCSON'S PREMIER SOCIAL CLUB \\m
Join us where REALTOR Members network, connect R
with buyers and sellers, host meetings and events... A R | Z O N A

all while cheering on the Wildcats! SANDS CLUB

Contact Us
520.621.8300

AZSandsClub.com

© ClubCorp USA, Inc. All rights reserved

— Professional Inspections,
Dependable Resullts,
Family Treatment

InterNACHI & ASHI Certified Professionalinspeetors
20 yrs experience in residential construction

For Agents: Our reports feature a Repair Request Document generator for our agent partners.

JASON BROWN (#66156)

520-270-9853 - Jason@onpointtucson.com
onpointtucson.com

16 - December 2022
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TIME-MAID.COM

520-999-0630

VETERAN & LOCALLY OWNED

OVER 40 YEARS OF EXPERIENCE i y

100% SATISFACTION GUARANTEED -

A Spot-on Strategy That

Helps You Stand Out

Your expert Tucson team (left to right):
n Radtke, Jolo Simental,
R 3 5 wlase

Don't wait to stand out
from the competition.
Contact us today at
stewart.com/Tucson

to learn more.

and
operated.

Flooring for your | Fomiy
whole family ‘

Call Us: 520-722-5650
carpetmilltucson.com

7342 East Broadway | Tucson, AZ 85710
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Charlene Anderson
Broker Associate
RE/MAX Results

When was a time in your past
when you faced something
that required a quick pivot or
rapid change to persevere?
Several times the office I was
working in closed and I had to
quickly find another office where
I felt I could be successful.

What are you learning about
yourself as a leader right now?
And/or how are you showing
up for your people and your
clients that gives you a sense
of pride?

I always make time for my cli-
ents and know they appreciate

the attention.

What are you most proud of in
your career?

I have survived 40 years of
many changes and still love

the business!

What accomplishment are you
most proud of outside of your

career (life in general)?

I am proud that I have had suc-
cess without sacrificing family

and friends.

What is your recipe to stay sane and
take care of yourself?

I take time for family and friends.

It’s important to have some fun and
enjoy outside activities. When I first
started in real estate, I never said no.
I quickly realized that I needed to set
boundaries to be successful.

I never took my job home at night. I
didn’t take a briefcase or get on the
computer once I was home. I will

take phone calls at home, but I don’t
work at home. Think about it — when
doctors go home, do they take their
patients with them? Sometimes that
meant long days at the office, but it
also meant that I could give my family
my undivided attention when I got
home. I also never worked on Sunday

mornings. I have discovered that when

you set a boundary, your clients will
respect it. It may not be for everyone,

but it’s what worked for me.

What is the biggest change

you’ve witnessed in real estate
through the years?

Everything is now computerized.
‘When I started, we searched books
of listings. We also hand delivered
and personally presented every
document. The research is easier and
more thorough because of comput-
ers; I appreciate that. I do miss the
personal contact between agents.

I think presenting offers in person
created better business vibes and
smoother transactions.

What is the biggest risk
you have ever taken?

I invested in a real estate
limited partnership that
failed in the 1980s. It was

a hard lesson to learn, but
Irealized I had the funds
and the brains to invest

on my own. I encourage
agents to put their real
estate knowledge to use —
don’t be afraid to invest on
your own. Take a little risk!
You don’t need to look for
someone else to partner
with; you can be successful
in individual investments.
Be cautious. Remember, if
it looks too good to be true,

it probably is!

In what ways have you impacted Tucson real
estate or the local community?

I have participated on the Professional Standards
Committee for over 30 years. It has been a very
eye-opening experience. I am very thankful that
we have the Code of Ethics to keep this industry
honorable. I encourage every agent to familiarize
themselves with the Code of Ethics; it is increas-
ingly important that REALTORS® hold themselves
to the highest standard.

What keeps you awake at night?
Nothing — if I can solve a problem, I do it right

away. If I cannot, a good night of rest helps!

How have you pushed through tough times/markets?

By being consistent — I just keep working during chal-

lenging times. Follow every lead! Past clients depend

on me because I give clients really good service.

ZINY

What has been your best asset or
trait in finding success?
Having a good work ethic has been a

major factor in my success.

How do you want to be remembered
in this industry?

T hope to be remembered for being
honest with my clients and other

agents as well.

Who do you look up to for inspiration
and leadership?
My church family has been a source

of inspiration and support.

How do you continue to grow and
develop as a leader?
I am always willing to grow and

change as our marketplace changes.

Tell us one thing you are excited
about for 2023.
Hopefully, a balanced market!

What advice/insight do you have for
up-and-coming agents?

Always be timely and honest with
your clients. Even bad news needs
to be delivered in a timely manner

and honestly.

Tucson Real Producers - 19
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m — — — MOVING & STORAGE T H (\ (5 O N ] Q

H a |
Quality Coverage. ‘a
e DN Al PREMIER
Invaluable Peace of Minu.i;: _ Moving y ‘ .
Company PHOTOGRAPHY COMPANY
serving our
community

since 1926

For Real Estate Professionals

= Local Household Moves
Save your clients time, money, and haﬁsle

with a home warranty from
Cld Republic Home Protection.

* Long Distance Moving
= Interstate / International Moves
= Office/ Industrial Moves

* Warehouse Storage

= Storage in Transit & Logistics

* Professional Packing Service

520-622-6461 = info@ralphstransfer.com

www.ralphstransfer.com Zillow

Certified

Luxe Realty Photography
serves the needs of the top
real estate professionals

in Arizona. With high
quality photos that intrigue
and attract your clients,
Luxe helps you sell your
properties faster and for
higher sale prices.

%‘&nng My Real Producers Partners a

{ -

A

Iﬁjou're working t iday season
count on me, I'm working too.

CHRISTIAN HERNANDEZ

VP OF MORTGAGE LENDING

SERVICES WE OFFER

Hablo Espanol
(520) 264-8696 | christian.d.hernandez@rate.com

www.rate.com/christianhernandez SCAN ME

UI’GH

Day/Twilight Photography Aerial 5till Photography TO LUXE TODAY

Land Lot Photography Slideshow Video Video Tours

IChristian Hernandez| NMLS 1427898| AZ License L0-0940996 | ® Guaranteed Rate 2021 NMLS ID 261113940 N. Ravenswood Ave., Chicago, IL. 60613
@ For licensing information visit nmlsconsumeracces.org | Equal Housing Lender. Conditions may apply « AZ: 14811 N. Kierland Blvd., Ste. 100, Scottsdale, AZ, 85254,
EQUAL HOUSING LENDER Mortgage Banker License #0907078 |

3D Virtual Tours Zillow Floorplans Headshots

LuxeRealtyPhotography.com
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Jim Chumbler
REALTOR® Emeritus
Broker/Owner
Chumbler’s Realty Inc.

When was a time in your past
when you faced something that
required a quick pivot or rapid
change to persevere?

Being in realty is “steady as you go.”
When you have been in business for
56 years, it is steady and consistent.

Take one day at a time.

What are you learning about yourself

as a leader right now? And/or how
are you showing up for your people
and your clients that gives you a
sense of pride?

Ilove to help people. In many
instances, that means going above

and beyond your job description.

What are you most proud of in
your career?

All the offices that I have held in
the field of real estate, includ-

ing president of the Tucson
Association of REALTORS®, and
so many others, and the accolades
I have received because of my pro-
fessional career, like REALTOR®
of the Year and National
REALTOR® Emeritus.

CHUM

66

My father was
honest and
straightforward. I
continue to operate
the brokerage with
integrity. A good
reputation helps
you; I am grateful
to still be receiving

many referrals.

?
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What accomplishment are

1
I

you most proud of outside of
your career?

Ilove my wife of 54 years, my
children and their spouses and
my grandchildren. My children
are all very successful, for which I
am thankful.

What is the biggest change
you’ve witnessed in real estate
through the years?

A great development was the
inception of the Computerized

Multiple Listing Service and how

well the members accepted the new system. This
happened in 1984, the year I was president of the
Tucson Association of REALTORS®. It had been a
full-time role updating the listings manually, pulling
out the old ones and adding the new ones. With the
new system, they printed and delivered a newly
updated book each week. In fact, I still have copies
of those MLS books.

What is the biggest risk you have ever taken?
The purchase of real estate throughout my life in

weak and strong economies.

In what ways have you impacted Tucson real
estate or the local community?

Through my involvement in the real estate profes-
sion. I am thankful that real estate has given me a
good life and the ability to have a real estate com-
pany where we work to make the American dream

possible for many people.

What keeps you awake at night?

I have muscular dystrophy, which was detected 25
years ago. It has gotten progressively worse, but it
does not hold me back.

How have you pushed through tough
times/markets?

Just continue to work harder.

What has been your best asset or trait in

finding success?

Honesty and a love of doing the best for my buyers
and sellers.

How do you want to be remembered in
this industry?
As an honest, caring professional, helping folks buy

or sell and achieve their dreams of homeownership.

Who do you look up to for inspiration

and leadership?

My father was a great leader, teacher and inspira-
tion to me when I began in real estate. My father
and mother challenged me as they went before me
in this business. My father started his brokerage

in 1952 on the south side of Tucson. My mother
worked in the office and did the bookkeeping. My
sister also had her real estate license. It was truly a

family business!

My dad had a good reputation in the community.

When he passed, I didn’t want to be one of those
sons that run their father’s business into the
ground. My father was honest and straightforward.
I continue to operate the brokerage with integrity.
A good reputation helps you; I am grateful to still
be receiving many referrals. Right now, I have the
honor of listing a house for a past client. I helped
her purchase the home in 1983.

Now, my inspiration comes from my faith in Jesus
Christ, my Lord and Savior.

How do you continue to grow and develop as
a leader?

Education and being involved in this profession.

Tell us one thing you are excited about for 2023.
For the new agents to get involved in their profes-
sion regarding education opportunities and volun-
teering opportunities. There is so much out there

for agents.

What is your recipe to stay sane and take care
of yourself?
I like to be involved in old cars, including car clubs

and trips.

What advice/insight do you have for up-and-com-
ing agents?
Keep learning. There is so much available to you

through your association.
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Becky Taylor
Contract and Ethic Transaction Coach

eXp Realty

What are you learning about yourself as
a leader right now? And/or how are you
showing up for your people and your
clients that gives you a sense of pride?

I work as a coach for a team. There

is nothing more satisfying to me than
when I can share my experience and
offer my assistance to an agent in a
transaction, hopefully leaving them
feeling more confident, less stressed

and ready to serve their client.

‘*“

o Igi "'
e
P» ihdustry ico
By Kylea Bitoka
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What are you most proud of in

your career?

I'm delighted to have a career in real
estate sales, but I especially enjoyed
being in management and coaching. My
career allowed me the flexibility to raise

happy adult children and time to enjoy

my grandchildren while earning a living.

Serving the public and serving Tucson’s

real estate community is very satisfying.

What is the biggest risk you have
ever taken?

I received my real estate license in
1976. I found selling real estate fasci-
nating and rewarding. I loved it, and
eventually, I opened my own broker-

age. That was a big step for me and the

biggest risk. I had to sign a hefty lease
for which I was personally respon-
sible. As a single mom with three
kids, it was a major decision to move
out from underneath the safety of a
designated broker. Many of my team
became lifelong friends. It was a lot of

work but a lot of fun.

In what ways have you

impacted Tucson Real estate or the
local community?

One of the highlights of my career
is serving as a chair of the Arizona
Professional Standards Committee.
Joining the Professional Standards
was the best thing I ever did for my
career. I learned so much from the
experience, and I gained loads of
knowledge about contract law and
NAR Code of Ethics.

At 46-plus years in the business, I've
seen it, heard it and done most of it.
Today when the phone rings, I'm not
afraid of the challenge on the other
end of the line. I enjoy the confidence
and calm that comes with age. I really
enjoy real estate agents, and I enjoy
sharing my experience so that their
transaction goes smoother. I hope
that the time I've spent with each

agent made a positive difference.

How have you pushed through tough
times/markets?

The housing market is always chang-
ing and will always be changing.
However, the real estate business is
about building relationships, and that
will never change. Regardless of the
market, it’s about being diligent and
dedicated to our clients. Successful
REALTORS® take great concern for
their clients’ needs and put the cli-
ent’s interest above all. Plus, you have
to put in the time. People purchase

homes in every kind of market.

What has been your best asset or
trait in finding success?
I enjoy people and REALTORS®.

A

Have a vision and a plan
for a great life first,
then build a business to

fund that wonderful life.
— 9
ZIN

How do you want to be remembered
in this industry?

T hope to be remembered as a person
who was excited about our industry
and was available, knowledgeable and

helpful when needed.

Who do you look up to for inspiration
and leadership?

There have been so many people —

a village of amazing people — who
have inspired and still inspire me.

It includes my sister, Lea King, who
got me into the business and set a
great example to follow; the 50-plus
high-producing agents/friends that
worked with me at the Swan/Sunrise
office decades ago; John Hamner,
who got me involved in the Tucson
Association of REALTORS® board

of directors; Rosie Koberline, who
gave me the chance to work with
and learn from the big boys; Theresa
Barnaby and her fantastic teaching
style; Jerome King and J.T. (aka
James Tsighis), who with their vast
knowledge and sense of humor, set

a great example of leadership; and
Jeff and Marsee Wilhems, who built
an incredible cutting edge business
model 17 years ago and have allowed
me to be part of the team today ...
and so many more in the Tucson real

estate community.

How do you continue to grow and
develop as a leader?

I try to stay informed by joining
groups/organizations and reading
publications. I also learn each day
working with agents and their trans-

action issues.

Tell us one thing you are excited
about for 2023.

I'm excited about the new people
coming into the business every year,
and 2023 is no different. They are
tech savvy with fresh ideas and
infectious enthusiasm ... and energy!
Where do they get all that energy?

What is your recipe to stay sane and
take care of yourself?

I find when I start the day with a pur-
pose in mind and have a written plan,
starting with personal goals, that I get
more satisfaction from each day. If I
could start over, I would be better at

time management and time blocking.

What advice/insight do you have for
up-and-coming agents?

Have a vision and a plan for a great
life first, then build a business to fund
that wonderful life.

Manage your time and block out your
activities for each day. Know your
inventory, be genuine, listen carefully,
do what you say you will do ... and

have fun!
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When was a time in your past when you
faced something that required a quick
pivot or rapid change to persevere?
Yesterday! I was negotiating a BINSR.
Real estate is hard work these

days. Everyone wants everything

on both sides of the transaction.
Communicating expectations and
keeping everyone on the same page has
its struggles.

What are you learning about yourself
as a leader right now? And/or how
are you showing up for your people
and your clients that gives you a
sense of pride?

My leadership style has changed over
the last few years. I had a reputation
for having answers because of my
years of experience as a REALTOR®
(46 years and counting) and a real
estate instructor. I was usually quick
to answer. Today, I work hard to listen
and be more of a mediator, giving

advice only when it’s needed.
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What are you most proud of in

your career?

I started in 1976. I had a broker’s
license by 1979. At one time, I was the
youngest broker in the city at 23 years
old. When I started, the only training
class was 13 VHS tapes of Tommy
Hopkins. I'll never forget, “Let me
make a note of that.” My broker didn’t
have a clue; he told me to call a lender
or a title person for help.

So, I am most proud of becoming a
real estate instructor. I have trained
or mentored thousands of agents. I am
very proud of what I have given back
to my profession. I worked hard in my
class, teaching agents how to be better

and protect the public.

What accomplishment are you most
proud of outside of your career (life
in general)?

This is easy — working hard to be the

best dad I can be. God gave me a son

N2

The absolute
most important
thing that
will make you
successful
is the
relationships

you build.
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John J. Barry
Managing Broker
Diamondback Real Estate

for so many reasons. Together my son
and I created a whole new culture for
our family. I doubted if I could be a
good dad because I didn’t come from
that. I've made my fair share of mis-
takes along the way, but I was always
there for my son. Being a dad makes
everything else not seem so important.
His mom, Beth, is a great mom and

deserves a big hand of applause.

What is the biggest change you’ve wit-
nessed in real estate through the years?
Where do I start? We used to control
the data and real estate agents were
essential. Not anymore! One-page
contracts now, a bunch of pages and
addendums. MLS listings were in a
book that looked like a phone book;
now it’s on an iPad or laptop. We drove
across town for a signature; now it’s
e-signatures. We used to present offers
to a seller in person. I miss that the
most; I wish we had never given that

away. I could go on forever!

' 4
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In what ways have you impacted Tucson real estate or
the local community?

Personally, I hope what I am most remembered for is my
training. I taught licensing, broker’s classes and continu-
ing education for years. In each class, I tried my best to
have fun while giving agents one thing that they could
go out and use that day. I wanted to equip agents with
practical knowledge to use out in the field to be better
agents and to protect the public.

Someone called me “the encyclopedia of real estate” the
other day. It caught me off guard! It was a bit embar-
rassing, but it might have been the nicest thing anyone
has ever said to me in my career. I have worked hard to
educate myself and others over the years. I have worked
hard to be a good ambassador for our industry. Hearing
that from someone made me feel like maybe I made a
little difference along the way. I am so thankful to those
who have helped me be who I am today.

What keeps you awake at night?

Quick story: A few years ago, I stepped away from my
real estate management job and was thinking about
slowing down. Then I teamed up with a wonderful guy,
Patrick Chamberlin. He said, “I need your brain, don’t
slow down, work with me.” His analytical brain is amaz-
ing. He kills it in social media, totally new school. And
then there is me, the glue and total old school, emotions
flying; I'm watching out for everyone. It seems like we

are total opposites, but it works.

We do so well together that Patrick decides to open
Diamondback Real Estate. So, I go from wanting to
slow down to assisting in running the company, watch-
ing over all the files, recruiting, training and selling a
little real estate. There are a few things that keep me
up a bit at night: the success of Patrick Chamberlin and
Diamondback Real Estate — creating something new
and different after all these years — and the fact that I
will never retire! By the way, I sleep very well at night,

and I love my job.

How have you pushed through tough times/markets?

I avoided slumps by being consistent. I learned I had
one job to keep reminding everyone I know that I am out
here. If I remind you enough, you might call me when
you need my services. My personal database has taken
very good care of me over the years. The best agents get
up every day with a plan and do it each day, even when
they don’t feel like it. Can you make one more call?
That’s the true professional.

How do you want to be remembered in this industry?

T hope they say about me, “He was a good dad, had a huge heart
and put a smile on everyone’s face.” Even if I was a bit misunder-
stood some days, passion is a funny beast. I hope they say, “He
was a man of God that gave back more than he took, and he left
the place a little better than he found it.”

Who do you look up to for inspiration and leadership?

My mother inspired me, God rest her soul. God inspires me.

My wonderful son, Michael, inspires me, just to name a few of
the people that have inspired me through the years. I was born
prematurely in the 50s and lived in an incubator for almost three
months. I wore braces on my legs until the fifth grade. They once
said I might not ever walk or talk. I used to need inspiration just
to try and get up. I became a national platform speaker. I was in a
coma in 2007. I stayed well through the pandemic. I try very hard
to put out only positive thoughts everywhere I go. If I do not have
anything nice to say, I don’t say anything. I read a lot of inspira-

tional books, and I am very interested in our dreams.

Tell us one thing you are excited about for 2023.

First is understanding the market; times are changing. I think
you have to change to survive. We are heading in a new direction
with our company. We are building a boutique brokerage geared
around helping agents build their own brands. We are talking
about having only 10 to 12 agents who then develop and grow
their own businesses. We want it to be about the agents. We have
hand picked the first two agents, and they have jumped right

into the program. It’s been fun to be part of it. I can’t wait to see
what we learn along the way. One last silly one — I have used a
cartoon character for years to promote myself. 'm now using a
personal photo so they know me better. Big change for me, but I

can’t be afraid to make changes.

What is your recipe to stay sane and take care of yourself?

T am trying to take better care of myself. The first big one for me, I
have kept my weight down. In 2007, I was in a coma and weighed
350 pounds. Happy to say in 2022, I'm awake and I just got on a
scale: 198 pounds. I'm eating better and taking care of my diabetes.
Iput a gym in my house, which allows me to work out every day.

What advice/insight do you have for up-and-coming agents?
It’s all about reminding people you are here. You have to under-
stand real estate is a business and run it as such. Understand the
difference between working on your business versus working

in your business — too many work on and not in the business.
Learn how to time block your activities. Understand you have to
make calls or visit folks every day, even when you don’t feel like
it. Always make one more call than the plan you had for the day.
You don’t have to sell anything to anyone. Build relationships and
be ethical. The absolute most important thing that will make you

successful is the relationships you build.
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Judy Lowe
CEO Tucson Association of
REALTORS® | Multiple Listing Service
of Southern Arizona

When was a time in your past
when you faced something that
required a quick pivot or rapid
change to persevere?

When Governor Jan Brewer called
with an invitation to assume the role
of commissioner for the Arizona
Department of Real Estate. I was
appointed in May 2009; it was a chal-
lenging time for real estate with the

collapse of the market.

‘When Governor Doug Ducey was
elected, he also appointed me com-
missioner. I served as commissioner
for 13 years. It was a one-of-a-kind
life experience. I learned so much
from my time serving under Governor
Ducey. It was the best business expe-

rience I have ever been exposed to.

What are you learning about yourself
as a leader right now? And/or how
are you showing up for your people
and your clients that gives you a
sense of pride?

I'm learning how much I don’t know!
Leading the TAR and MLSSAZ staff

is an exciting challenge. Each staff
member is amazing. We are a very

strong team, dedicated to the success
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of our members, the REALTORS® and to our Southern

Arizona communities.

What are you most proud of in your career?

Receiving the 2021 REALTOR® Legacy Award. It was
presented to me as a “thank you for enriching, influencing,
inspiring the real estate community, setting an example of
selfless service to others and striving to leave the world bet-
ter than you found it. Your legacy lives on in the many lives

you have touched.”

What accomplishment are you most proud of outside of
your career (life in general)?

My marriage to my best friend, John, and the opportunity
we have had together as parents of three sons, who have

brought us three grandsons and a great-grandson.

What is your recipe to stay sane and take care of yourself?
Stay positive! Know what you need and want. Be true to
yourself while thinking of others. Don’t allow anyone else to

define your definition of success or what a fulfilling life is.

What keeps you awake at night?
Not much keeps me awake at night. I end each day with a
prayer of thanks for everything that I have achieved, always

knowing that tomorrow brings a new and exciting day.

How have you pushed through tough times/markets?

I create strategies for achievement that involve writing
down very explicit goals. I outline what the achievement of
the goal will look like, who will benefit from that achieve-
ment and the people needed for the implementation and

success of the plan.

What has been your best asset or trait in finding success?
My best asset in achieving success was positive persever-
ance. My mother taught me that nothing can hold you back
from what you want to do, but you have to decide what you
want to do. Once you know what you want to accomplish,
you need to build a plan around it; opportunities rarely just

fall into your lap.

In high school, I was very shy. I always sat at the back of the
class and kept to myself. In my sophomore year, I realized
that I had a handicap of shyness. I needed to get over it. I
built a plan with my mom’s help. My class had over 1,000
students, but I committed to memorizing every student’s
name because I wanted to run for junior class secretary. I
needed to break out of my shell if I wanted to be elected. As
I passed students in the hall, 1 would say hi, use their names
and give a heartfelt compliment. Through the process of
memorizing names and intentionally greeting my fellow stu-

dents, I overcame my shyness. It proved to me that you can

achieve anything once you've made the decision to do it

and have a written plan to execute it.

How do you want to be remembered in this industry?
T hope to be remembered for enriching, influencing and
inspiring the community. I strive to set an example of
selfless service to others, and I want to leave the world
better than I found it. I hope to do that with grace.

Who do you look up to for inspiration and leadership?
First, to my God; I'm always thankful for what he/she
gives me. I feel true inspiration from those who are
doing great things around our Southern Arizona com-
munities. Hearing the visions and contributions of our
members provides the jolt and inspiration I need to think

outside the box and do more myself.

How do you continue to grow and develop as a leader?
Hang out with the right people, like the TAR staff and
the REALTOR® community.

Tell us one thing you are excited about for 2023.
The Power of Real Estate in Southern Arizona and the role

of REALTOR® in the economic success of our communities.

What advice/insight do you have for

up-and-coming agents?

Constantly reach for knowledge through great education
and then work hard. If you work hard and stay focused,
you will succeed. If you are great at the hard work, oth-
ers will recognize it and will want you to work for them.
Also, be a professional with your clients and with all
REALTORS® you work with.

N/

I hope to be remembered for enriching,
influencing and inspiring the community.
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BillsHomelnspection.com  Making Homeawnership Essy Since 1754 about our giving program.
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SPOILER ALERT: IT'S US... WE'RE THE SECRET!



TOP 150 STANDINGS - BY VOLUME

Teams And Individuals Closed Date From Jan. 1-Oct. 31, 2022

Rank Name Sides Volume Average Rank Name Sides Volume Average
1 Marsee Wilhems (16298) of eXp Realty 06 (495201) 266.5 90,768,817 340,596 34 Denise Newton (7833) of Realty Executives Arizona Territory (498306) 39.0 25,255,455 647576
2 Michael D Rhodes (19668) of Realty Executives Arizona Territory (498307) 2595 88,124,393 339,593 35 Russ Fortuno (35524) of Tierra Antigua Realty (286610) 66.5 25133,443 377,947
3 Kaukaha S Watanabe (22275) of eXp Realty (495203) 264.0 85,844,209 325,167 36 Suzanne Corona (11830) of Long Realty Company (16717) 17.0 24,580,000 1,445,882
4 Lisa M Bayless (22524) of Long Realty Company (16717) 136.0 78,060,592 573,975 37 Josh Berkley (29422) of Keller Williams Southern Arizona (478307) 58.5 24,248,875 414,51
5 Kyle Mokhtarian (17381) of KMS Realty (51920) 2290 72,156,075 315,092 38 Tony Ray Baker (5103) of RE/MAX Select (51543) 52.0 23,921,550 460,030
6 Angela Marie Kuzma (28301) of Keller Williams Southern Arizona (478310) 179.0 61,987,394 346,298 39 Joshua Waggoner (14045) of Long Realty Company (16706) 18.0 23,875,000 1,326,389
7 Danny A Roth (6204) of OMNI Homes International (5791) and 1 prior office 101.0 46,653,626 461,917 40 Julie Marti-McLain (148054285) of Sunset View Realty, LLC (402901) 52.5 23,424,350 446,178
8 Don Vallee (13267) of Long Realty Company (52896) and 1 prior office 80.0 43,984,850 549,811 41 Sally Ann Robling (1420161) of Realty Executives Arizona Territory (498304) 51.0 23,407,220 458,965
9 Peter Deluca (9105) of Long Realty Company (52896) and 1 prior office 76.0 43,523,795 572,682 42 Marta Harvey (11916) of Russ Lyon Sotheby's International Realty (472203) 39.0 23,178,602 594,323
10 Russell P Long (1193) of Long Realty Company (52896) and 1 prior office 40.5 42,835,394 1,057,664 43 Corissa Y Miller (22532) of Tucson's TLC Realty (3939) 55.0 22,769,451 413,990
n Traci D. Jones (17762) of Keller Williams Southern Arizona (478316) and 2 prior offices 104.0 42,244,372 406,196 44 Laura Sayers (13644) of Long Realty Company (16717) 45.0 22,729,798 505,107
12 Lauren M Moore (35196) of Keller Williams Southern Arizona (478313) and 1 prior office 74.0 42,080,651 568,657 45 Brittany Palma (32760) of 1st Heritage Realty (133) 62.0 22,713,300 366,344
13 Laurie Lundeen (1420134) of Coldwell Banker Realty (70204) 13.0 40,404,597 357,563 46 Spirit Messingham (22794) of Tierra Antigua Realty (2866) 50.0 22,325,760 446,515
14 Aaron Wilson (17450) of Keller Williams Southern Arizona (478313) and 2 prior offices 109.0 40,335,358 370,049 47 Tim Rehrmann (25385) of eXp Realty (495206) 64.5 21,969,083 340,606
15 Denice Osbourne (10387) of Long Realty Company (52896) and 1 prior office 58.5 39,145,097 669,147 48 Brenda O'Brien (11918) of Long Realty Company (16717) 35.0 21,947,000 627,057
16 Peter R Oosterhuis (32811) of Dove Mountain Realty, LLC (5156) 14.0 34,604,152 2,471,725 49 Jim Storey (27624) of Long Realty Company (16706) and 1 prior office 23.0 21,736,951 945,085
17 Jennifer R Bury (35650) of Jason Mitchell Group (51974) 98.0 33,384,154 340,655 50 Tyler Lopez (29866) of Long Realty Company (16719) 56.5 20,800,427 368,149
18 Gary P Brasher (80408123) of Russ Lyon Sotheby's International Realty -472205 615 32,828,821 533,802

DISCLAIMER: Information is pulled directly from MLSSAZ. New construction, commercial or numbers NOT reported to
19 Barbara C Bardach (17751) of Long Realty Company (16717) 26.0 32,460,832 1,248,494 MLSSAZ within the date range listed are not included. MLSSAZ is not responsible for submitting this data.
20 Sandra M Northcutt (18950) of Long Realty Company (16727) 50.0 32,216,301 644,326
21 Stephan Daniel Desgagne (53060) of eXp Realty (495206) 97.0 32,014,650 330,048
22 Patty Howard (5346) of Long Realty Company (16706) 31.0 31,330,501 1,010,661

L] L]

23 Jose Campillo (32992) of Tierra Antigua Realty (2866) 109.0 30652780 281218 W| n th & Offe rina h ot ma rket
24 Robin Sue Kaiserman (4368) of Russ Lyon Sotheby's International Realty (472203) and 1 prior office 345 30,456,669 882,802

Choose an experienced lender who

25 Bryan Durkin (12762) of Russ Lyon Sotheby's International Realty (472203) 30.0 30,190,500 1,006,350 YOU r clients need tC} be C:Dmpetitive_
26 Tori Marshall (35657) of Coldwell Banker Realty (70207) 59.5 27,924,903 469,326
27 Laurie Hassey (11711) of Long Realty Company (16731) 50.0 27,407,887 548,158
28 McKenna St. Onge (31758) of Gray St. Onge (52154) 24.5 27,327,457 1,115,406
29 Jameson Gray (14214) of Gray St. Onge (52154) 215 26,370,357 1,226,528 z h M
30 Tom Ebenhack (26304) of Long Realty Company (16706) 52.0 26,258,218 504,966 a c oo n ey
31 Eddie D Watters (31442) of Realty Executives Arizona Territory (4983) 64.0 25,963,849 405,685
32 John E Billings (17459) of Long Realty Company (16717) 50.0 25,746,159 514,923 5 2 O 2 3 O 5 5 9 9
. M

33 Paula Williams (10840) of Long Realty Company (16706) 4.5 25,592,043 616,676 WWwW.Z a C h rﬂ 0 D r] ey_ C D n‘]
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TOP 150 STANDINGS - BY VOLUME

Teams And Individuals Closed Date From Jan. 1-Oct. 31, 2022

Rank Name Sides Volume Average
51 Kate Herk (16552) of Russ Lyon Sotheby's International Realty (472203) 17.5 20,627,586 1,178,719
52 Sofia Gil (1420209) of Realty Executives Arizona Territory (4983) 56.5 20,288,490 359,088
53 Maria R Anemone (5134) of Long Realty Company (16727) 14.0 19,927,413 1,423,387
54 Amanda Clark (39708) of Keller Williams Southern Arizona (478313) and 1 prior office 51.0 19,913,128 390,453
55 Susanne Grogan (17201) of Russ Lyon Sotheby's International Realty -472203 220 19,478,000 885,364
56 Leslie Heros (17827) of Long Realty Company (16706) 42.0 19,305,400 459,652
57 Rebecca Ann Crane (32933) of Realty Executives Arizona Territory (498306) 51.5 19,169,642 372,226
58 Danae S. Jackson (26717) of Coldwell Banker Realty (70202) 43.5 18,965,900 435,998
59 Tom Peckham (7785) of Long Realty Company (16706) 235 18,934,870 805,739
60 Jay Lotoski (27768) of Long Realty Company (16717) 52.5 18,670,400 355,627
61 Heather Shallenberger (10179) of Long Realty Company (16717) 475 18,582,528 391,21
62 Jason K Foster (9230) of Keller Williams Southern Arizona (478313) and 1 prior office 270 18,194,309 673,863
63 Angela Tennison (15175) of Long Realty Company (16719) 28.0 18,178,905 649,247
64 Eliza Landon Dray (37458) of Tierra Antigua Realty (2866) 35.0 18,174,672 519,276
65 Kelly Garcia (18671) of Keller Williams Southern Arizona (478313) and 2 prior offices 40.5 18,170,140 448,645
66 Curt Stinson (4808) of Engel & Volkers Tucson (51620) 36.0 18,112,450 503,124
67 Lisette C Wells-Makovic (21792) of Redfin (477801) 43.5 18,059,000 415,149
68 Pam Ruggeroli (13471) of Long Realty Company (16719) 375 18,050,866 481,356
69 Judy L Smedes (8843) of Russ Lyon Sotheby's International Realty (472203) 13.0 18,042,386 1,387,876
70 Don Eugene (10600) of Realty Executives Arizona Territory (498306) 50.5 18,034,725 357123
7 Madeline E Friedman (1735) of Long Realty Company (16719) 26.5 17,893,363 675,221
72 Patricia Sable (27022) of Long Realty Company (16706) 21.0 17,804,500 847,833
73 Lisa Korpi (16056) of Long Realty Company (16727) 35.0 17,753,249 507,236
74 Gary B Roberts (6358) of Long Realty Company (16733) 370 17,723,485 479,013
75 LizBiz Nguyen (27962) of Realty Executives Arizona Territory (498306) 545 17,711,300 324,978
76 Sue Brooks (25916) of Long Realty Company (16706) 325 17,681,700 544,052
77 Sonya M. Lucero (27425) of Realty Executives Arizona Territory (498306) and 1 prior office 40.5 17,279,577 426,656
78 Jennifer Uhlmann (53743) of United Real Estate Specialists (5947) 33.0 17,258,800 522,994
79 Victoria Anderson, PLLC (31547) of Realty One Group Integrity (51535) 51.0 17,250,900 338,253
80 Anthony D Schaefer (31073) of Long Realty Company (52896) and 1 prior office 39.5 17,067,730 432,094
81 Kathy Westerburg (1420955) of Tierra Antigua Realty (286610) 34.5 17,014,402 493,171
82 Glenn Michael Nowacki (35737) of Realty Executives Arizona Territory -498306 455 16,891,990 371,253
83 Debbie G Backus (6894) of Backus Realty and Development (2422) 21.0 16,761,900 798,186

38 - December 2022
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84 Nicole Jessica Churchill (28164) of eXp Realty (495208) 435 16,751,820 385,099
85 Michele O'Brien (14021) of Long Realty Company (16717) 35.0 16,668,815 476,252
86 Martin Durkin (145036508) of Russ Lyon Sotheby's International Realty (472203) and 1 prior office 225 16,538,055 735,025
87 Sherri Vis (54719) of Redfin (477801) 38.0 16,460,550 433,172
88 Shawn M Polston (20189) of Keller Williams Southern Arizona (478313) and 1 prior office 425 16,191,500 380,976
89 Paula J MacRae (11157) of OMNI Homes International (5791) 29.5 16,178,850 548,436
90 Stacey Bell (142000763) of Long Realty -Green Valley (16716) 48.0 15,948,278 332,256
91 Kimberly Mihalka (38675) of eXp Realty (4952) 325 15,928,065 490,094
92 Karin S. Radzewicz (20569) of Coldwell Banker Realty (70202) 23.0 15,855,861 689,385
93 Nestor M Davila (17982) of Tierra Antigua Realty (53134) and 2 prior offices 470 15,845,326 337135
94 Iris Pasos (38869) of Tierra Antigua Realty (286610) 38.0 15,750,852 414,496
95 Michael Shiner (26232) of CXT Realty (5755) 220 15,641,148 710,961
96 Jennifer C Anderson (16896) of Long Realty Company (16724) 320 15,569,356 486,542
97 Jeffrey M Ell (19955) of eXp Realty (495211) 36.5 15,553,189 426115
98 Jenna D Loving (18375) of Russ Lyon Sotheby's International Realty -472203 23.0 15,456,490 672,021
99 Yvonne C Bondanza-Whittaker (58689) of Realty ONE Group 03 (580803) and 1 prior office 48.0 15,383,850 320,497
100 Ronnie Spece (19664) of At Home Desert Realty (4637) 370 15,325,173 414,194

DISCLAIMER: Information is pulled directly from MLSSAZ. New construction, commercial, or numbers NOT reported to
MLSSAZ within the date range listed are not included. MLSSAZ is not responsible for submitting this data.

B&M ROOFING

The Leaders in Cunlity Rooling.
We are a Licensed,
Bonded and Insured
Full Service Roofing Company

REPAIRS AND MAINTENANCE
TEAR OFF AND RE-ROOF
BUILTUP | TILE | SHINGLE | METAL

FAMILY OWNED AND OPERATED

Tucson Real Producers - 39



TOP 150 STANDINGS - BY VOLUME

Teams And Individuals Closed Date From Jan. 1-Oct. 31, 2022

Rank Name Sides Volume Average Rank Name Sides Volume Average
101 Bob Norris (14601) of Long Realty Company (16733) 335 15,106,485 450,940 134 Tim S Harris (2378) of Long Realty Company (52896) and 1 prior office 23.0 12,933,750 562,337
102 Lori C Mares (19448) of Long Realty Company (16719) 4.5 14,980,350 360,972 135 Timothy R Hagyard (32545) of Long Realty Company (52896) and 2 prior offices 275 12,909,950 469,453
103 Rob Lamb (1572) of Long Realty Company (16725) 18.5 14,910,910 805,995 136 Tracy Wood (36252) of Realty One Group Integrity (51535) 215 12,899,248 599,965
104 Ann K Gavlick (27887) of Tierra Antigua Realty (286601) 315 14,758,441 468,522 137 Erica Hoffman (15629) of eXp Realty 40 (52964) and 1 prior office 355 12,837,035 361,607
105 Thomas J Krieger (17680) of Keller Williams Southern Arizona (478306) 335 14,727,605 439,630 138 An Nguyen (36001) of Tierra Antigua Realty (286607) 335 12,833,285 383,083
106 Nanci J Freedberg (30853) of Tucson Land & Home Realty, LLC (783) 18.0 14,700,815 816,712 139 Christina Esala (27596) of Tierra Antigua Realty (286607) 320 12,796,300 399,884
107 James Servoss (15515) of Keller Williams Southern Arizona (478313) and 1 prior office 48.5 14,580,770 300,634 140 Cathrine L Donau (142000057) of Long Realty -Green Valley (16716) 21.0 12,740,528 606,692
108 Michelle Metcalf (1420854) of RE/MAX Select (5154301) 43.0 14,579,750 339,064 141 Michelle Bakarich PLLC (20785) of Homesmart Advantage Group (516901) 340 12,551,692 369,167
109 Kate Wright (35438) of Long Realty Company (16706) 32.0 14,564,542 455142 142 Patricia Kaye Brown (14873) of Coldwell Banker Realty (70202) 23.0 12,156,000 528,522
10 Christina Anne Chesnut (36241) of OMNI Homes International (5791) 335 14,447,430 431,267 143 Bridgett J.A. Baldwin (27963) of Berkshire Hathaway HomeServices Arizona Properties (356307) 240 12,061,085 502,545
m Calvin Case (13173) of OMNI Homes International (5791) 370 14,392,225 388,979 144 Frank Scott Lococo (56578) of Russ Lyon Sotheby's International Realty -472203 175 12,031,797 687,531
12 Anthony Boatner (16214) of Keller Williams Southern Arizona (478313) and 1 prior office 475 14,385,650 302,856 145 Michelle M Ripley (11554) of Keller Williams Southern Arizona (52933) and 1 prior office 33.0 12,028,500 364,500
13 Cyndi R.A. Sherman (54744) of Tierra Antigua Realty (286606) 39.0 14,346,352 367,855 146 Pam Treece (13186) of Long Realty Company (16717) 19.5 11,995,519 615,155
14 Zachary R Tyler (16327) of Tierra Antigua Realty (286601) 220 14,234,050 647,002 147 Richard M Kenney (5903) of Long Realty Company (52896) and 1 prior office 17.0 11,986,800 705,106
15 Kynn C Escalante (8137) of WeMoveTucson (2536) 20.0 14,223,500 71,175 148 Dottie May (25551) of Long Realty Company (16728) 17.0 11,985,975 705,057
16 Christian Lemmer (52143) of Engel & Volkers Gilbert (53038) and 1 prior office 19.5 14,208,645 728,648 149 Margaret E. Nicholson (27112) of Long Realty Company (16728) 17.0 11,985,975 705,057
17 Matthew F James (20088) of Long Realty Company (16706) 19.5 14,098,100 722,979 150 Kemena Rene Duany (37934) of OMNI Homes International (5791) 26.0 11,836,700 455,258
18 Lonnie Williams (61428) of Redfin (477801) 33.0 14,087,250 426,886

DISCLAIMER: Information is pulled directly from MLSSAZ. New construction, commercial, or numbers NOT reported to
19 Wanda Fudge (28579) of Long Realty Company (16728) 240 14,073,000 586,375 MLSSAZ within the date range listed are not included. MLSSAZ is not responsible for submitting this data.
120 Trina M Alberta Oesterle (1420383) of Coldwell Banker Realty (70204) 36.0 14,065,500 390,708

121 Jenni T Morrison (4744) of Long Realty Company (52896) and 1 prior office 15.0 14,046,800 936,453

'

122 Antonio Reyes Moreno (33276) of RE/MAX Portfolio Homes (142000645) 35.0 13,995,489 399,871 KITCHEN

123 Penny Bernal (142000056) of Russ Lyon Sotheby's International Realty -472203 26.0 13,790,059 530,387 K,‘ CONCEPTS

T
-
e TE
Y m

124 Michael D Oliver (14532) of Oliver Realty, LLC (51610) 29.0 13,475,782 464,682 CUSTOM CABINETRY & DESIGN

125 Joelle C Kahn (21408) of Tierra Antigua Realty (286607) 26.5 13,425,081 506,607

126 Douglas J Sedam (55438) of SBRanchRealty (51898) 225 13,372,600 594,338

127 Robin L Supalla (30882) of Tierra Antigua Realty (286607) 30.0 13,348,230 444,941

128 Alicia Girard (31626) of Long Realty Company (16717) 245 13,347,500 544796

129 David K Guthrie (19180) of Long Realty Company (16706) 29.0 13,323,290 459,424

130 Carolyn A. Fox (1420840) of Coldwell Banker Realty (70204) 49.0 13,128,700 267,933 ':._' [ \ ] “ AN . H ir_. . g :

131 Matt Bowen (53352) of Coldwell Banker Realty (70204) 345 13,066,700 378745 [ TllCSOll Pl’ellliel‘e Cll StOlll_G al)inetry and E"evs“ij(;"ll

132 Blaire C. Lometti (57232) of Realty One Group Integrity (5153501) 28.0 12,997,700 464,204 21 Years ()f Tloallsforlllillg TllCSOIl H()llles

133 David L Duarte (57860) of Tierra Antigua Realty (286606) 54.0 12,963,387 240,063 Call Us Today for Your Complimentary Design to Unlock the Hidden Potential in Any Home

5732 E. Speedway Tucson, AZ 85712 « 520.546.3687 + License # ROC 169870
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Santa Cruz County- Nogales, Rio Rico,
Sahuarita, Green Valley, etc.

Cochise County- Benson, Sierra Vista, Bisbee, etc.
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B e N 7428 N La Cholla Blvd

Tucson, AZ 85741

| BPILLARTOPOST (520) 271-3005

HOME INSPECTORS chad.casper@pillartopost.com

The CaSDSI' Team www.chadcasper@pillartopost.com
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Design
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HOME STAGING
INTERIOR DESIGN

PTA

PREMIER TITLE AGENCY

THE GREATEST GIFT OF ALL...

ree in-home consultalion | JUHE@DESERTSKYDESIGNAZ.CON TDESERTSKYDESIG -349- ...would be the opportunity to be your trusted partner
© @desertskydesign | HOME REMODELING » HOME STAGING « INTERIOR DESIGN for all of your Title & Escrow needs. Our talented team

of experts is here to help elevate your business.

At PTA, it's about the people.

Ef#3E Eﬁ@ﬁ]

MARLA CALLEY KORI KENNEY

CLIENT SERVICES REPRESENTATIVE CLIENT SERVICES REPRESENTATIVE
s 602.531.2434 602.513.3424
C_;;E mcalley@PTAnow.com kkenney@PTAnow.com

REAL ESTATE MEDIA
Hok Chvrhine Of waay Boormips < coem







