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4.9 STARS
Average rating based on 124 reviews

LOVE YOUR
Mortgage Experience

All applications are subject to credit approval. Program terms and conditions are subject to change without notice. Some products may not be available in all states. Reverse Mortgages will be brokered to a third party 

lender. Other restrictions and limitations may apply. | This is not a commitment to lend - Envoy Mortgage Ltd. #6666 (www.nmlsconsumeraccess.org) 10496 Katy Freeway, Suite 250, Houston, TX 77043, 877-232-2461 

- www.envoymortgage.com | DE - Envoy Mortgage, LP – Licensed by the Delaware State Bank Commissioner Licensed Lender Licensee – License # 011264 FL - Envoy Mortgage, Ltd. – Mortgage Lender/Servicer 

Licensee – License # MLD719 MD - Envoy Mortgage, LP – Mortgage Lender Licensee – License #10552 NJ - Licensed by the N.J. Department of Banking and Insurance – NMLS # 6666 – 10496 Katy

Freeway, Suite 250, Houston, Texas 77043 – Phone #877-232-2461, Residential Mortgage Lender Licensee PA - Envoy Mortgage, Ltd. – Mortgage Lender License # 28942, NMLS ID # 6666 |

Other authorized trade names: Envoy Mortgage LP; Envoy Mortgage of Wisconsin; Envoy Mortgage, A Limited Partnership; Envoy Mortgage, L.P.; Envoy Mortgage, Limited Partnership;

Envoy Mortgage, LP; Envoy Mortgage, LTD Limited Partnership; ENVOY MORTGAGE, LTD, LP (USED IN VA BY: ENVOY MORTGAGE, LTD); Envoy Mortgage, LTD. (LP) | 01062022

Scan Here to visit to learn more!
Jim Butz's Team is South Jersey's

#1 Mortgage Lender Team

Jim Butz
Branch Manager | NMLS: 9258

c: 856-571-1857
james.butz@envoymortgage.com

Not only will you be a part of this exclusive 
community, but Agents and Teams will get access 
to training, coaching and modules focusing on:

  How to scale and double your
business

How to recruit and lead people

 How to market and build a brand

Tactical processes and systems to 
grow your business

And Access to an invite only 
Facebook Community

BECOME A LISTING MACHINE!
And get exclusive access to a network of high performers inside the industry from around the Nation!

EliteOpts.com

ARE YOU LOOKING TO ELEVATE YOUR REAL ESTATE
BUSINESS IN A SUPPORTIVE COMMUNITY?

www.KellymanRealEstatePhotography.com
609-807-8071

Kellyman Real Estate
Photography

PHOTOS -  VIDEOS -  DRONE -  3D TOURS
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SCAN HERE
T O  L E A R N
M O R E !

MATTHEW BOYCE
856.353.3116
EVP and Partner at Garden
State Home Loans
NMLS: 218534

Partner with Maximus
Mortgage Advisors

R E L E N T L E S S LY  F I G H T I N G  F O R  Y O U

MAXLOANS.COM

C O N T E N TS
TABLE OF 
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healthy living

By Shauna Osborne

Sweet Dreams 
for the HolidaysThe holiday season is a beloved time for many, eagerly looking 

forward all year to those treasured times of togetherness, food 
and fun. All this merrymaking, however, comes with its own 
set of stressors — financial pressures, isolation and familial 
conflict, for example — which have been shown to lead to 
weakened mental and physical health management behaviors 
during the holiday months. As we head into the throes of bustling 
December, it’s important to practice healthy sleep habits to help 
preserve your immune system and emotional well-being. 

Pace Yourself and Adjust Expectations
Many adults are entering the holiday season already exhausted 
and tense; let’s agree now to start by giving ourselves a break. 
Avoid overloading the calendar with social obligations, and 
practice saying “no” to commitments that don’t inspire joy or feel 
too overwhelming. Try to plan ahead, ask for help where needed, 
and pace holiday activities like decorating and gift-buying and 
wrapping to cut down on last-minute rushing.

Practice Good Sleep Hygiene
Strive to follow the rules of good sleep hygiene during the 
holidays. Avoid caffeine, large meals and too much alcohol before 
bed. Ensure your resting space is quiet, dark, relaxing and at 
a comfortable temperature and power down all electronics, if 

possible, as they emit a light similar to daylight that 
confuses our bodies’ production of melatonin — the 
hormone that promotes sleep — and also present 
opportunities for addictive distractions not involving 
restful slumber.

Get Outside/Stay Active
While the weather outside may be frightful, it’s a perfect 
time for enjoying outdoor activities such as taking a 
brisk walk or hike, skiing or even building a snowman, 
depending on where you live. With daytime hours 
shorter during the winter, it’s crucial to take advantage 
of what little light is available to keep circadian rhythms 
in check, as they react to the natural cycles of daylight 
and darkness (sleep/wake) and help regulate your 
internal clock.

This holiday season, resolve to make merry with friends 
and family, enjoy the season to its fullest and practice 
good sleep habits for a bright and promising 2023!

While the weather 
outside may be 
frightful, it’s a perfect 
time for enjoying 
outdoor activities.

30
Healthy 
Living:
Sweet 

Dreams for 
the Holidays
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S This section has been created to give you easier access when searching for a trusted real 

estate affiliate. Take a minute to familiarize yourself with the businesses sponsoring your mag-

azine. These local businesses are proud to partner with you and make this magazine possible. 

Please support these businesses and thank them for supporting the REALTOR® community!

BRANDED PRODUCTS/

MARKETING SERVICES

Legacy Branding Gifts / 

Cutco Closing Gifts

Lindsay Musser

(717) 575-0975

LegacyBrandingGifts.com

CREDIT REPAIR

Trinity Solutions USA

James Sacchetti

(609) 385-9570

www.trinitysolutionsusa.com

HOME & PROPERTY 

INSPECTIONS

AmericSpec NJ

Ed Mitchell

(856) 649-5946

www.amerispecnj.net

Vitale Inspection 

Services, LLC

Carlo Vitale

(609) 751-8048

VitaleInspection.com

HOME WARRANTY

First American 

Home Warranty

Mike Cono

(267) 642-3630

www.firstamrealestate.com

INSURANCE

Farmers Insurance Agnecy

Lisa Carney

(856) 202-8090

agents.farmers.com/lcarney

MORTGAGE / LENDER

Envoy Mortgage - 

Tri State Team

James Butz

(856) 571-1857

Maximus Mortgage Advisors

Matt Boyce

(856) 353-3116

MaxLoans.com

MORTGAGE LENDER

Crown Home Mortgage

Rick Riddle

(973) 479-4682

crownhm.com

Envoy Mortgage - 

Tri State Team

James Butz

(856) 571-1857

Gateway Mortgage

Chris Wilhelm

(856) 810-1222

www.gatewayfirst.com

The Murray Team

Chris Murray

(609) 922-2630

MurrayMortgageTeam.com

PHOTOGRAPHER

Kellyman Real 

Estate Photography

Chris Kellyman

(609) 234-5204

KellymanRealEstate

Photography.com

PROPERTY MANAGEMENT

NJ Realty Solutions

Dave Gorham

(609) 221-1098

www.njrealtysolutions.com

REAL ESTATE COACHING

Elite Opts Real Estate 

Coaching Community

Devin DiNofa

(856) 577-2694

EliteOpts.com

TITLE COMPANY

Fortune Title Agency, Inc

(973) 226-6555

www.fortunetitle.com

TRANSACTION 

COORDINATOR

Transaction Coordinator 

Solutions & Paralegal

La Onque Ellis

(856) 318-4458

TransactionCoordinator

Solution.com
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Refer an
Investor
Get Paid
$1,000

Andy Gleaner
Senior Property Manager, Affiliate-Partner Liaison

Charged with organizing daily operations of client
assets. Leads a team of management professionals to 

ensure smooth transition between phases of a property’s 
lifeline. Interfaces with our service partners on 

spearheading new initiatives.

“If you want to grow you 
have to do something 

different from the 
majority of people.” 

SOLVING YOUR REAL ESTATE PUZZLE
Realty Solutions provides expert Community and Property Management services in Southern New 
Jersey. Whether a Condo or Homeowner’s Association, townhome, planned unit development (PUD) 
or a single-family rental investment. We provide peace-of-mind in managing income/expenses, 
vendors, sub-contractors, and maintenance issues for Real Estate. Partner with us and you can be 
sure that you’ll receive consistent and transparent communication, as well as state-of-the-art 
systems that create a custom piece to fill that gap….we are the solution to your Real Estate Puzzle.

Residential Management

Property Financial Management

Rental Services

Full-Service HOA Management

Limited-Service HOA Management

Common-Interest Community Management

www.NJRealtySolutions.com
Toll-Free: 855-547-4700 Fax: 855-347-1257 | 411-415 S. White Horse Pike, Audubon, NJ  08106

R E S P E C T     –    T E A M W O R K    –    S I M P L I C I T Y

Scan Here
to Watch The
Rent Story

Proud
to Be

Property Management Services: Community Management Services:

R E A L  P R O D U C E R S  T E A M

S O U T H  J E R S E Y
M E E T  T H E

If you are interested in contributing or nominating REALTORS® for certain stories, 
please email us at Keenan.Andersen@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the South Jersey Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Ruth Gnirk   
Writer

Andrea Duren  
Client Relations and Sales

Ad Junkies  
Ad Design / Management Team

Allison Parker 
Writer

Theo Robinson  
T3 Studios

Keenan Andersen  
Owner / Publisher

Chris Kellyman 
Kellyman Real Estate  

Photography
Creative Director 
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SETTLE IN STYLE WITH FORTUNE TITLE

39 Woodland Road
Roseland, NJ 07068

321 Broad Street
Red Bank, NJ 07701

1019 South 8th Street
Philadelphia, PA 19147

Pennsauken, NJ 08110
150 Himmelein Road
Medford, NJ 08055

1130 Hooper Avenue, Toms 
River, NJ 08753

fortunetitle.com  |  orders@fortunetitle.com   |  973-226-6555

A nomination currently looks like this: You email us at Keenan.
andersen@realproducersmag.com with the subject line, 
“Nomination: (Name of Nominee).” Please explain why you are 
nominating them to be featured. It could be they have an amazing 
story that needs to be told — perhaps they overcame extreme 
obstacles, they are an exceptional leader, have the best customer 
service, or they give back to the community in a big way, etc. The 
next step is an interview with us to ensure it’s a good fit. If it all 
works out, then we put the wheels in motion for our writer to 
conduct an interview to write the article and for our photogra-
phers to schedule a photoshoot.

Q: WHAT DOES IT COST A REALTOR® 
/TEAM TO BE FEATURED?
A: Zero, zilch, zippo, nada, nil. It costs nothing, my friends, so 
nominate away! We are not a pay-to-play model. We share real 
stories of real producers.

Q: WHO ARE THE PREFERRED PARTNERS?
A: Anyone listed as a “preferred partner” in the front of the 
magazine is a part of this community. They will have an ad in 
every issue of the magazine, attend our quarterly events, and be a 
part of our online community. We don’t just find these businesses 
off the street, nor do we work with all businesses that approach 
us. One of many of the top agents has recommended every single 
preferred partner you see in this publication. We won’t even 
meet with a business that has not been vetted by one of you and 
“stamped for approval,” in a sense. Our goal is to create a power-
house network, not only for the best REALTORS® in the area but 
the best affiliates, as well, so we can grow stronger together.

Q: HOW CAN I RECOMMEND A PREFERRED PARTNER?
A: If you know and want to recommend a local business that 
works with top REALTORS®, please email us to let us know at 
Keenan.andersen@realproducersmag.com.

Real Producers magazine started in Indianapolis in 2015 and 
is now in over 100 markets across the nation and spreading 
rapidly.  South Jersey Real Producers launched in April 2021. 
Name a large city and we are there or will be soon!

In every market, we take the Top 500 agents, based off of the 
MLS production, and we build an exclusive magazine around 
those agents. We share their stories, successes, market trends, 
upcoming events — really, anything that will connect, inform 
and inspire, we put in the monthly publication.

We strive to inform and inspire the top producing real estate 
agents in the local market and connect them socially. The sec-
ondary focus is to provide an avenue for our affiliate partners 
to create relationships with these top performers on a level that 
they might not be able to achieve on their own.

Q: WHO RECEIVES SOUTH JERSEY REAL  
PRODUCERS MAGAZINE?
A: The top 500 agents in South Jersey. We pull the MLS 
numbers (by volume) from in the South Jersey area: Camden, 
Gloucester, Burlington and Salem Counties. Approximately 
15,000 agents are licensed in this territory. We cut the list off at 
#500, and the distribution was born. The 2020 Top 500 cutoff 
is $4.5 million. The list will reset at the end of every year and 
will continue to update annually.

Q: WHAT IS THE PROCESS FOR BEING FEATURED  
IN THIS MAGAZINE?
A: It’s really simple — every feature you see has first been 
nominated. You can nominate other REALTORS®, affiliates, 
brokers, owners, or even yourself! Office leaders can also nom-
inate REALTORS®. We will consider anyone brought to our 
attention who is in the Top 500 because we don’t know every-
one’s story, so we need your help to learn about them.

FAQFAQ
ABOUT THIS MAGAZINE

S
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top producer

Cover Stories

Weichert REALTORS®️, Moorestown 

February 2022 
Top Producer Cover Story 
South Jersey Real Producers Magazine 
Photography by: Bria Strube Photography 

The Sam Lepore Group

Keller Williams Real Estate 
March 2022 
Top Producer Cover Story 
South Jersey Real Producers Magazine 
Photography by: Kellyman  
Real Estate Photography 

RE/MAX Community - Williamstown 

January 2022 
Top Producer Cover Story 
South Jersey Real Producers Magazine 
Photography by: Good Vibecations

...Success to me has never been 
about the number of houses I 
sell or how much money I make. 
I remind myself and others, come 
January 1st, we all start at zero 
deals. What matters most is time 
with family, happiness in your 
career, and helping others achieve 
their goals.

...you have to understand your 
client. You have to understand 
what their concerns are, what 
they’re afraid of, and you’ve 
got to take those fears away. 
That’s how you win people.

I love my team... We all work 
hard and like to have fun while 
providing a fantastic, relaxed, 
client experience. And we are 
constantly moving forward and 
increasing volume.

’22
 In Review

STEVE KEMPTON SAM LEPORE

JACKI & STAN SMOYER
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Evolution Realty Partners

Prime Realty Partners 

April 2022 
Top Producer Cover Story 
South Jersey Real Producers Magazine 
Photography by: Kellyman 
Real Estate Photography

The top of every mountain is the 
beginning of the next, as they 
say, so always keep pushing 
for progress and growth. But 
also make time for what’s most 
important to you in your life.

HomeKey Real Estate Group

Compass

May 2022
Top Producer Cover Story
South Jersey Real Producers Magazine
Photography by: Kellyman  
Real Estate Photography

My legacy is bringing people 
into real estate and teaching 
them so they can thrive in work 
and their personal life through 
the vehicle of Real Estate.

The Sadler Krupa Realty Group

Keller Williams Realty 

June 2022
Top Producer Cover Story 
South Jersey Real Producers Magazine 
Photography by: Steady  
Focus Productions 

...We absolutely love what 
we do, and are committed to 
bringing joy to other people’s 
lives through real estate.

Daren Sautter Home Selling Team 

Long & Foster 

July 2022 
Top Producer Cover Story 
South Jersey Real Producers Magazine 
Photography by: Kellyman  
Real Estate Photography

...some of my best moments 
come from helping clients, 
developing agents into the best 
they can be, and managing 
my portfolio of investment 
opportunities.

TARA HENDRICKS DAREN SAUTTER

ROB BUNIS 

TOM SADLER & BOB KRUPA
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Jennean Veale Team 

Berkshire Hathaway 

August 2022 
Top Producers Cover Story 
South Jersey Real Producers Magazine 
Photography by: Kellyman  
Real Estate Photography

This business is exciting; you 
want to be available and ready 
for calls, leads, and clients’ 
needs. But equally important is 
our own mental health; don’t 
set yourself up to burn out. 
Believe it or not, your clients will 
understand if you let them know 
what to expect from you...

The Jon Cohen Team 

Compass 

September 2022 
Top Producer Cover Story 
South Jersey Real Producers Magazine 
Photography by: Kellyman  
Real Estate Photography 

I’m very passionate about 
helping people with the biggest 
and most important financial 
decisions in their lives. I love 
seeing my clients raise their 
families in the homes I helped 
them buy.

Curcio Real Estate Partners

REAL Broker

October 2022 
Top Producer Cover Story 
South Jersey Real Producers Magazine 
Photography by: Kellyman Real Estate 
Photography

Agents are more effective than 
‘recruiters’ at creating company 
growth because they build 
relationships with other agents 
in the marketplace...

The Simit Patel Group 

Keller Williams, Moorestown 

November 2022
Top Producer Cover Story 
South Jersey Real Producers Magazine 
Photography by: Kellyman  
Real Estate Photography 

True success is found in 
teaching others how to succeed 
along with you. I’ve said for 
years that I know I’m successful 
when my team is crushing it!

JON COHEN SIMIT PATEL 

JENNEAN VEALE MATT CURCIO 
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www.transactioncoordinatorsolution.com
admin@transactioncoordinatorsolutions.com

Our Services: Transaction Coordination | File Auditing & Broker Compliance
Special Project Management

An Eye for Details
The TCS Team is with you from Contract to Post Close
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celebrating south jersey’s agents

Making A Difference, 
Rising Stars & Teams 

Working To Make the Dream Work

“Today, when a real estate crisis pops up, I’m 

thoroughly prepared to handle whatever it is. And I 

don’t mind getting my hands dirty even if I have to 

do it in a suit and heels!”

LISA ARCANO

Weichert REALTORS®️, Haddonfield 

January 2022
Rising Star Featured Agent

South Jersey Real Producers Magazine 
Photography by: Bria Strube Photography

COLLEEN DORREGO 

“I became a REALTOR® to test myself, to challenge myself to 
do something new. Once I started working with clients, my 
‘why’ easily changed to ‘because life is not living if it’s not in the 
service of others.”

PARISHA SMITH 

Homes by Smith & Co. 

Keller Williams Washington Twp. 

March 2022
Rising Star Featured Agent
South Jersey Real Producers Magazine
Photography by: Kellyman Real Estate 
Photography 

“I always loved helping people; the service and joy of being part of one 
of the biggest things in one’s life. A career making new connections 
and learning about people from all walks of life. I’ve been invited to 
clients’ weddings, baby showers, children’s parties over the years.”

Your Perfect Nest 

Keller Williams Washinton Twp. 

May 2022
Making A Difference Featured Agent 
South Jersey Real Producers Magazine
Photography by: Kellyman Real Estate 
Photography

TOM WENGER 

TCS New Jersey 

Keller Williams Marlton 

June 2022
Agent To Watch Featured Agent 

South Jersey Real Producers Magazine 
Photography by: T3 Studios

“This is a relatively simple business,  
but it is certainly not easy,”
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ALLIE NAGLE 

Allison Nagle Team 

RE/MAX One Realty 

July 2022
Team Work Makes  

The Dream Work Feature
South Jersey Real Producers Magazine 

Photography by: T3 Studios 

“Our team runs like a family. We all have children 
and a deep love for our communities...”

“I feel success now because I’m healthy, I have a beautiful 
family, great relationships and a business that’s thriving. For 
me, success is not an end goal, it’s a journey that’s always 
changing course.”

CARA CAMPOS 

Campos Homes 

Brokered by eXp Realty 

August 2022
Agent To Watch Featured Agent 
South Jersey Real Producers Magazine 
Photography by: T3 Studios 

DIANA MAHONEY 

Nikki Shah Real Estate Group 

Long & Foster 

November 2022
Rising Star Featured Agent

South Jersey Real Producers Magazine 
Photography by: Kellyman Real Estate 

Photography

“I am humbled to be invited to share my story. I hope that it 
inspires others to know that it is never too late to try something 

new or discover a new passion..”

“Cordell and I continue to evolve, both as agents and as team 
mentors and leaders,”

CORDELL BOYD & 
DANIELLE TYSON 

Evolution Ave Group

Brokered by eXp

October 2022
Team Work Makes The Dream Work Feature
South Jersey Real Producers Magazine
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”- P A T R I C I A  F R I P P

IT’S NOT YOUR CLIENT’S JOB TO REMEMBER YOU.
I T ’ S  Y O U R  O B L I G A T I O N  A N D  R E S P O N S I B I L I T Y

T O  M A K E  S U R E

THEY DON'T HAVE THE CHANCE TO FORGET YOU

•  C r e a t e  To p  o f  M i n d  Aw a r e n e s s  •  H i g h  Q u a l i t y  B r a n d  •  Ta x  D e d u c t i b l e  •  F o r e v e r  G u a r a n t e e d  

WWW.CUTCOCLOSINGGIFTS.COM
(717) 575-0975

L i n d s a y  M u s s e r

Chris Murray
Regional VP  |  NMLS ID#251895
C: (609) 922-2630

10000 Lincoln Drive E, Marlton, NJ 08053 
E: cmurray@skymortgagegroup.com

www.MurrayMortgageTeam.com
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preferred partner highlight
Photography by: Berridge Photography

Written by: Ruth Gnirk and Lori Carter

CONOMIKE 

FIRST 
AMERICAN 

HOME 
WARRANTY

Rockin’ Your Home Warranty Solution

Mike Cono has always loved writing, record-
ing and performing music. And, believe it 

or not, Mike’s experience as a professional 
musician has helped him as a First American 

Home Warranty area manager.

In Philadelphia in the late 1990s, Mike 
started performing in local bands and 

ultimately signed on to tour with one of the 
region’s largest cover bands, living the dream 

of being a full-time musician, singing and 
playing keyboard, guitar and bass. His tour-

ing took him up and down the East Coast.

“To be a musician and perform four or five 
nights a week, you have to compete, advo-
cate for yourself and build relationships. 

You have to be professional. You have to be 
relentless,” Mike said. “It’s music, but you 

have to set yourself apart from the hundreds 
of others trying to get that job.”

The relationship-building skills and disci-
pline honed as a musician have helped Mike 

become a successful area manager in eastern 
Pennsylvania and southern New Jersey over 

the past six years.
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Building Skills in the Family Business, 

Building Relations Over Barbecue

Mike hails from Gwinnett County, 
GA, where his parents were entrepre-
neurs. When Mike was 13, his father 
started a shower door manufacturing 
company, where Mike worked for 12 
years, learning about the diligence, 
commitment and customer service 
needed to make a business thrive.

“I know what it’s like to get dirty 
building and installing doors, but I also 
understand what it takes to earn new 
business,” he said. “I spent a lot of time 
in all areas of my family’s business and 
gained a well-rounded skill set. That 
experience taught me the value of rela-
tionships and how to build relation-
ships with all kinds of people.”

Before joining First American, Mike 
worked for a barbecue manufactur-
er’s competition grilling team and fell 
in love with all things barbecue. An 
award-winning pit master, Mike was 
the Pennsylvania state ribs champion at 
the 2016 Pit at the Park competition in 
Macungie and still participates in sev-
eral barbecue competitions each year.

“Food is something everyone is 
interested in. It’s a hobby people can 
connect over,” he said. “I’ve grilled 
at offices and customer appreciation 

events. I’m such a foodie, and I love 
talking about recipes or local restau-
rants. It’s an easy way to talk to 
people and build connections.”

Singing the Praises  

of Home Warranties

When Mike joined First American 
Home Warranty, he quickly learned 
how a home warranty can be a 
valuable part of a real estate transac-
tion. With a home warranty, buyers 
and sellers are protected from the 
unexpected expense of home sys-
tem and appliance breakdowns. 
When a covered item breaks, First 
American sends a service contractor 
to the home to diagnose and repair 
or replace the item. First American 
home warranties can offer protection 
for appliances, heating and air condi-
tioning systems, water heaters, and 
plumbing and electrical systems if 
they fail due to normal wear and tear.

“Having a home warranty may not 
be top of mind for many people, but 
when you need it, you’ll be thankful 
it’s there. It can really save on the 
cost of expensive repairs,” Mike said. 
“My goal is to demonstrate the value 
of a First American home warranty 
and what customers will experience 
if they have a claim. I don’t think of 
it as selling warranties. We’re giving 
homeowners peace of mind.”

Mike also loves educating real estate 
agents and homeowners on the value 
of sellers’ coverage and how it can 
transfer to the buyer after a home 
sale. He helps agents understand 
how a home warranty can help 
minimize risks for both sellers and 
buyers by providing coverage during 
the listing period and after the sale. 
Many agents even give clients a home 
warranty as a closing gift.

A home warranty helps protect a 
homeowner’s budget for systems and 
appliances that will inevitably fail over 
time — unlike homeowners insurance, 
which is designed to protect against 

losses such as a fire or water damage 
that might happen. First American puts 
no limit on the age of the home, systems 
or appliances and offers several plans for 
a customized solution for clients’ needs.

Serving the Community

Mike believes his commitment to his community 
is a competitive advantage. He participates in 
a number of local events, including the annual 
Keller Williams RED Day of service, as well as 
various events benefitting breast cancer aware-
ness, the homeless, food banks and more. He is an 
affiliate member of the Bucks County Association 
of REALTORS® in Pennsylvania and the NEXUS 
Association of REALTORS® in New Jersey.

“I live in the area, so the agents appreciate when 
they see me out there alongside them, support-
ing events that benefit the community,” he said. 
“You’re hand in hand, not just with agents, but oth-
ers in the community. We all care about the com-
munity, and that strengthens these relationships.

“At the end of the day, I am proud to be part of 
First American Home Warranty because the 
culture is great, and we’re bringing value to our 
customers,” he said. “I tell agents that I’m not 
going anywhere. The company is solid, I’m solid, 
so I’d love the opportunity to become your  
home warranty guy.”

HAVING 
A HOME 
WARRANTY 
MAY NOT BE 
TOP OF MIND 
FOR MANY 
PEOPLE, BUT 
WHEN YOU 
NEED IT, YOU’LL 
BE THANKFUL 
IT’S THERE.
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healthy living

By Shauna Osborne

Sweet Dreams 
for the HolidaysThe holiday season is a beloved time for many, eagerly looking 

forward all year to those treasured times of togetherness, food 
and fun. All this merrymaking, however, comes with its own 
set of stressors — financial pressures, isolation and familial 
conflict, for example — which have been shown to lead to 
weakened mental and physical health management behaviors 
during the holiday months. As we head into the throes of bustling 
December, it’s important to practice healthy sleep habits to help 
preserve your immune system and emotional well-being. 

Pace Yourself and Adjust Expectations
Many adults are entering the holiday season already exhausted 
and tense; let’s agree now to start by giving ourselves a break. 
Avoid overloading the calendar with social obligations, and 
practice saying “no” to commitments that don’t inspire joy or feel 
too overwhelming. Try to plan ahead, ask for help where needed, 
and pace holiday activities like decorating and gift-buying and 
wrapping to cut down on last-minute rushing.

Practice Good Sleep Hygiene
Strive to follow the rules of good sleep hygiene during the 
holidays. Avoid caffeine, large meals and too much alcohol before 
bed. Ensure your resting space is quiet, dark, relaxing and at 
a comfortable temperature and power down all electronics, if 

possible, as they emit a light similar to daylight that 
confuses our bodies’ production of melatonin — the 
hormone that promotes sleep — and also present 
opportunities for addictive distractions not involving 
restful slumber.

Get Outside/Stay Active
While the weather outside may be frightful, it’s a perfect 
time for enjoying outdoor activities such as taking a 
brisk walk or hike, skiing or even building a snowman, 
depending on where you live. With daytime hours 
shorter during the winter, it’s crucial to take advantage 
of what little light is available to keep circadian rhythms 
in check, as they react to the natural cycles of daylight 
and darkness (sleep/wake) and help regulate your 
internal clock.

This holiday season, resolve to make merry with friends 
and family, enjoy the season to its fullest and practice 
good sleep habits for a bright and promising 2023!

While the weather 
outside may be 
frightful, it’s a perfect 
time for enjoying 
outdoor activities.

Jim
Sacchetti

Drew
Smith

Trinity gets them Mortgage Ready!

DON’T LET A CLIENT’S FICO© KEEP 
YOU FROM THE CLOSING TABLE!

CALL TO SCHEDULE A CONSULTATION TODAY!

888-391-3387
TrinitySolutionsUSA.com
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