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Service matters
Experience matters

Placing offers with peace of mind starts
with a team of experts by your side

VIRTUAL  CAFE"™

.LCOomM

YOUR ONE-STOP SOLUTION FOR

When you work with me, you get a partner who
understands the competitive nature of this market —
and will put you in a position to wir.

Here’'s how:

* 20 years of home financing experience
e Scotsman Guide Top 100 Women Originator

¢ Closings in as few as 10 days after signing
a purchase contract®

| | ‘E ; e More loans for more buyers
: ¢ Tech backed by experts

Offering Professional Photography, 3D, VIP Video, Aerial Drone, e Highly competitive rates
plus virtual tour property websites, print flyers, and more!

E E — | - | Contact me today to learn more!

Padi Goodspeed

SVPR, Branch Manager

MNMLZ191659

D: 510928 4260 CROSSCOUNTRY
M: 916.257.9435 MORTGAGE

padi@ccm.cam

teampadi.com

3236 Stone Valley Rd. W, Suite 103
Alamo, CA 94507

3336 Stone Valll!yﬂd W, Suhn 'tl:IIS #Iamo CA S4507 | Equal Hous "‘I'H. r| artunity. Al leans subject to underwriting approval. Certaln restrictions ag paty. | Call for details
All borrowers must meel i || LT J L sooee, [Gan-to-value, dely 5] g dAber reguirernents o qualily | for arr Ty Mmortgage pragram, CressCount 1- Morigage,
LLE f'r-"l's:h"'.eq-l ALS2353F I-.-.-\f'l' Al "lu'l L Ces -\.ljllh.'."" 1 T Il..'l i '|Il.||r" l. CThom and b alifor JF l.'| ial
Martgage Lending AcT “CrossCo L.||.r.-.‘-| cigage, LLC cannot guarantee that an applicant will be approved or that a closing can otour within a specific timeframe. Results
will wary based on all invelved parties’ level of participation at ary stago '-'-" tha 1000 procass

(877) 744- 8285 or (925) 609 2408 | support@VirtualTourCafe.com | VlrtuaITourCafe com
6200 Stoneridge Mall Road, Suite 300 | Pleasanton, CA
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‘There's a big difference

between HAVING insurance
and BEING insured.

Real Estate
Video Production

Increase the visibility of your

personal brand on social media
and showcase your properties
with our interactive videos.

As an agent experienced in Real Estate
transactions, | can help you & your clients with:

Vanessa Sisemore » Evidence of Insurance forms on short notice & timely (el T Fegrest o Bete
1 7 Sisemore Insurance Agency « Fast, dependable service
Let's connect tOda‘y’ » Broad & tailored coverage options m
(508) 514-0766 I Vlad@lv-pl‘Od.Com 925'899'7?26 » Competitive rates & a variety of discounts v :
Vlad Lapich WWW. |V'pl’0d com/re Vanessa@sisemoreagency.com » Extensive experience & creative policy options FARMERS
i j A www.farmersagent.com/vsisemore » Hard to place homes INSURANCE

Videographer & Creative Director
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PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

RP

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support

these businesses and thank them for supporting the REALTOR® community!

ARCHITECT/BUILDER
Amy Vander

Heyden Architects
(925) 353-0363

BUILDING PRODUCER
EPIC

Amy Felix

(925) 353-0363

CLEANING SERVICES -
COMMERCIAL

S&R Janitorial

Sonia Romero

(650) 400-8335
srjanitorialservices.com

FINANCIAL PLANNER
Lincoln Financial Advisors
Jack Farnstrom & Gibran Le
(925) 659-0378
Jack.Farnstrom@LFG.com &
Gibran.Le@LFG.com

FITNESS /
PERSONAL TRAINER
Send Me a Trainer
San Jose West

Zane Daugherty
(408) 256-9888
sendmeatrainer.com/
sanjosewestca

GENERAL CONTRACTOR
F Alcaraz Construction
Frank Alcaraz

(831) 747-5005
facremodeling.com

HOME RENOVATION
Curbio

(810) 300-9432
Curbio.com

6 - December 2022

INSURANCE AGENCY
Goosehead

Insurance Agency
Justin Turner

(951) 965-4651

JH Insurance, Inc
Jessica Hawkins
(408) 264-2400
jhia.com

Mark Landis
Insurance Agency
Mark Landis

(408) 910-6225

Patrick Cayabyab Insurance
Agency Inc

Patrick Cayabyab

(650) 755-9690
agents.farmers.com/ca/
daly-city/patrick-cayabyab

Patrick Chua Insurance
Agency Inc

Patrick Chua

(650) 249-6999
agents.farmers.com/ca/
san-mateo/patrick-chua

Philip Mills, State Farm/Mills
Mortgage Brokerage

Philip Mills

(408) 781-5023
phil-mills.com

Sisemore Insurance Agency
Vanessa Sisemore
(925) 899-7926

State Farm Insurance -
Shana Nelson
Insurance Agcy

Shana Nelson

(650) 224-6307
ShanaNelson.com

William Beyer

Insurance Agency
William Beyer

(510) 527-4640
agents.farmers.com/ca/
kensington/william-beyer

MARKETING &
COMMUNICATIONS
Fitzsimmons
Communications
Kate Fitzsimmons
(415) 472-1499
Fitz-Com.com

MORTGAGE

101 Home Loans

Hannah Escher

(707) 321-3570
hannah@101thomeloans.com

C2 Financial Corporation
Brian Schwartz

(510) 541-7996
LendwithBrian.com

General Mortgage Capital
Corporation dba EMeta
Funding

Arton Chau

NMLS #282533

Cell: 650-759-6539
arton.chau@gmccloan.com

Evolve Bank and Trust
The McClain Team
Jerry McClain

NMLS# 582914
Patrick McClain
NMLS# 2118643

Guaranteed Rate
Mohamed Tawy
(619) 599-5643

Loan Depot

Bryce Fransen

(831) 419-8798
ThelLendingGiant.com

PMG Home Loans
Sergio Michel

(408) 856-2770
www.pmgloans.com

MORTGAGE LENDER
Your Mortgage Girl at
Guaranteed Rate
Padi Goodspeed
(916) 257-9435

MOVERS

Ace Relocation Systems Inc
Pete Pfeilsticker

(408) 309-9456
AceRelocation.com

MOVING & HOME
CONCIERGE SERVICE
Extensive Home Solutions
Trish Gray

(650) 400-9562
extensivehome
solutions.com

PHOTOGRAPHY
Fotos by T

Teresa Trobble
2828 S. Bascom Ave
San Jose, CA 95124
(408) 316-1613
Fotosbyt.com/
life-in-your-brand

PHOTOGRAPHY

& VIDEOGRAPHY

May The Art Be With You
Ewa Samples

(408) 510-4621
ewasamples
photography.com

Odyssey Productions
Nicholas Hammond
Abigail Hammond
(209) 658-6551
OdysseyProductions.co

PHOTOGRAPHY/
VIDEOGRAPHY/
VIRTUAL STAGING
VirtualTourCafe &
RealEZPhotoFix

Tim Denbo

(925) 549-0714
VirtualTourCafe.com&
RealEZPhotoFix.com

PRIVATE LENDER
Investor Loans
Anthony De Castro
(925) 382-8648

REAL ESTATE BROKERAGE
BRG Realty Corp

Gregg Bunker

(408) 781-1725
brgrealtycorp.com

REAL ESTATE
PHOTOGRAPHY/VIDEOS
INVZN Media

Brooks Landry

(925) 216-7702
INVZNmedia.com

SALON & SPA

Jon Edwards Salon & Spa
Ed Pardini

(707) 449-4988
jonedwardssalon
andspa.com/

STAGING & HOME DESIGN
Encore Staging Services
Vanessa Nielsen

(408) 800-1566
EncoreStagingServices.com

Pure Lux Staging & Design
Catherine Waldeck

(858) 229-0909
PureLuxStaging.com

TITLE COMPANY
Lawyers Title Bay Area
MaryAnn List

(650) 678-5623
Lawyerstitlebayarea.com

Stewart Title of California
Brandon Orosz
(408) 921-4374

VIDEO PRODUCTION

C Sharp Video Productions
Christine Ann Iglesias
(408) 758-8293
csharpvideo.com

LV Productions
Vlad Lapich
(508) 514-0766

Sam Bennett Media
Sam Bennett

(925) 216-3884
sambennettmedia.com

WEALTH MANAGEMENT
Peak 360

Wealth Management
John Lane

(925) 413-7337
peak360wealth.com

WE SPECIALIZE IN
HOME INSURANCE

« Owner Occupied - Landlord < Construction ¢ Vacant ¢ Rehab

!Jbﬁ! Mark Landis

Your Local Agent

o
B License # 0G95230
- Ii 650-366-8274 (Office)
408-910-6225 (Mobile)
mlandis@farmersagent.com

£

FARMERS

INSURANCE

8o hyport

1GITAL

WE TRANSFORM
BUSINESSES

We handle the details so business owners can

spend their time doing what they do best.

-

Web Design

Acquisition Email Campaigns

Search Engine Optimization
Live Chat

SEM / Paid Search

Mobile and Display Advertising
OTT / CTV Streaming Advertising
Paid Social Media

O O OO O 0O OO

Reach out to your neighborhood
publisher for more information.

‘ HYPORTDIGITAL.COM
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ANDREV

ANEW WEINBE
MODEL FOR

SUCCESS

By Zachary Cohen
Photos By Ewa Samples —
www.maytheartbewithyou.com

P> profile

In the late ‘90s and early 2000s, Andrew
Weinberger worked for Intel Corporation. It
was the height of the tech boom, and
Silicon Valley was thriving. Yet, by
2005, Andrew sensed a changing

landscape on the horizon.

“I saw the writing on the wall.
Things were winding down in the
tech world at the time. There was
a lot of outsourcing of jobs as we

led into the recession.”

Inspired by the opportunity to R
guide others through such
a monumental trans-

7

action, Andrew had
dreamed of becoming
a REALTOR® nearly
two decades prior, I
at the ripe young age

of 18. However, his
mom dissuaded him
from taking the leap at

the time.

“I was 18. I went to my mom and

said, ‘I don’t want to go to school. I
want to be a real estate agent.” Like
all good moms, she told me to get that

¢

8 - December 2022

I’m not about trying to get you closed. I
want to get you what you need. Working for
Redfin, we have a team approach, a com-
pany approach, and it’s all focused on the
customer. If there’s someone better on my
team that is a better fit, I can refer you. It’s a
refreshing mindset.

ridiculous thought out of my head, that no
one is going to buy a house from an 18-year-
old kid,” Andrew reflects with a laugh.

Seventeen years later, Andrew turned

back toward real estate.

“I still had this desire to do something in
F real estate. So I decided to go off and get

III : »
/ \ my license.

Building a Business
/ Andrew began part-time in 2005. In 2009,
the changes he expected in the tech world

came to fruition.

“Sure enough, by 2009, our company

closed their site here in Santa Clara for my

organization of over 1000 people, and that

was the end of my time at Intel.”

Instead of plugging back into the tech

world in a new role, Andrew decided to

devote himself to real estate full-time.

Over the years, Andrew steadily grew his
business through a traditional brokerage
model. In 2018, he joined Redfin, represent-

ing the next step in the evolution of his busi-

ness. Redfin has allowed Andrew to focus on
what he loves about the industry and leave

the marketing side to the company.

Silicon Valley Real Producers - 9



Andrew was
born in Ukraine.
He moved to
the U.S. with his
family in 1978 at
7 years old. His
native language
is Hungarian,
and he speaks
Russian as well.

10 - December 2022

“One of the things I realized was I was spending at least
50% of my day every day marketing, trying to figure out
how to get the next client. It took away from the fun. That
wasn’t fun for me. I really just liked being with people,”
Andrew explains. “Redfin turned out to be the perfect fit.
It’s the place where I don’t have to spend a second of time
finding a customer because that’s what they do. They bring
the leads, and we win the trust of the customer to help

them with what they need.”

With Redfin, Andrew has enjoyed tremendous suc-
cess. He closed $51 million in 2021, and he’s pacing to
exceed that number in 2022. But most importantly, he’s
happier. He gets to spend more time with his clients and

then head home to be with his family.

“I’'m not about trying to get you closed. I want to get
you what you need. Working for Redfin, we have a team
approach, a company approach, and it’s all focused on
the customer. If there’s someone better on my team that

is a better fit, I can refer you. It’s a refreshing mindset.”

Real Estate

with Heart

Outside real estate,
Andrew spends most
of his time with his
wife, Mellownee,
and daughter, Mia.
They are big 49ers
fans and enjoy going
to games. Andrew
describes his home
life as family-ori-
ented and down-to-
earth — just like his

real estate business.

As Andrew looks ahead, he hopes to continue imple-
menting the strategies that have made him a successful
agent for the past 17+ years: consistency, communica-

tion, transparency, and client care.

“I have a customer-first mindset. I want to make sure we
are a good fit above all else ...  honestly and sincerely
care about the outcome for clients, and that’s not a line.
I listen. I want to make sure people really end up with

something that’s going to make them super happy.”

INVZN MEDIA

Creative Film X Photography Productions

REAL ESTATE | LIFESTYLE | BUSINESS

We're a media marketing company providing high quality
videos and photos with a modern aesthetic. Through
specialized videos we create more brand awareness and
eye catching content for your audience.

(825) 377-0607 | WWW.INVZNMEDIA.COM

For Pricing & Bookings check us out online!

FoLLow us oN i@

Silicon Valley Real Producers - 11



Anthony De Castro
925-382-B648
anthony@investorloans.net | www.investorloans.net
3100 Oak Road #3380 | Walnut Creek, CA 94597

REO For sale: 5401 Claremont, Oakland, CA 94618

+ Potential financing available for qualified buyer

+ Unfinished new construction pmject with an existing struciure
- Apanment or parceled out for condo units

« Walking distance to Wholefoods, restaurants and transit

-
R LOANS N

FIX & FLIP | NEW CONSTRUCTION | REFINANCE | PORTFOLIO

NOBODY OFFERS MORE
DISCOUNTS THAN FARMERS

« Speciality insurance coverage
* Products services to meet your insurance needs
= Farmers® helppoint 24/7 claims service

William "Billy" Beyer

License #: 1821099

367 Colusa Ave.

Kensington CA 94707
0:510-527-4640

M: 925-270-5065
wbeyer@farmersagent.com
agents.farmers.com/wbeyer

Call 510-527-4640 today! m

For Home, Auto, Life ,

and Business. FARMERS
INSURANCE

Restrictions apply. Discounts may vary. Not available in all states. See your agent for details. Insurance is underwritten by Farmers
Insurance Exchange andother affliated insurance companies. Visit farmers.com for a complete listing of companies. Not all insurers are
authorized to provide insurance in all states. Coverage is not available in all states.

Life Insurance issued by Farmers New World Life Insurance Company, 3120 139th Ave. SE, Ste. 300, Bellevue, WA 98005.

12 - December 2022

4 Fitzsimmons
Communications

How do you hook a homebuyer? Through story.

We are wired for story -- Build trust.
Telling the best stories makes the complex accessible.

Call today to explore the ways you, and the homes you sell, have stories to tell.
kf @fitz-com.com // www.fitz-com.com

Your Trusted

ME

We work collaboratively with you and your clients to create
winning offers and lasting relationships.

Hannah Escher
Mortgage Advisor | NMLS# 2098628
hannah@0ihomeloans.com

107-321-3510

132019th Hobe Drive Sulte #205, Windsar, CA

Moving you down the

street or around the globe.

RESIDENTIAL | CORPORATE | STORAGE
o e

57 . T
Call Eric Galpine for a
FREE, no-obligation
moving estimate!

Ready to Move?
408-878-0007

egalpine@acerelocation.com
www.AceRelocation.com

RELOCATION SYSTEMS" ﬂﬂas
BAY AREA ek

JON EDWARD
SALON & SPA

HAIR | SPA | MASSAGE | FACIALS
SEMI-PERMANENT MAKE-UP
BODY CONTOURING

536 East Main Street | Vacaville, CA 95688

jonedwardssalonandspa@gmail.com
www.jonedwardssalonandspa.com

Silicon Valley Real Producers - 13



EXPERIENCE WITH A NEW LOOK HUNT

KATHERINE

-
R

P> profile

By Zachary Cohen

Photos By Ewa Samples . .

WWW. mazth artbew':thyou com Katherine Hunt’s real estate
‘_.é journey began in 1988. Although

" she didn’t envision herself as a
REALTOR® at the time, she soon real-
ized real estate was going to be a great
fit for her as a career. When her college
roommate alerted her to a job as an admin-
istrative assistant for a 20 person real estate
office, she accepted, and so began her real

estate career.

Over the next 34 years, Katherine thrived in
multiple real estate sectors: residential sales,
mortgage lending, and investing. After 2010,
Katherine took some time away from the cli-
ent-facing aspect of the business, but she returned
in late 2017.

Katherine has had the pleasure of working for
several different top brokerages, from Cornish
and Carey to Coldwell Banker. When her
daughters were young, she moved into mort-
gage lending, where she spent over a decade
working with past clients. In 2009, after the

economic recession impacted the real estate

world, Katherine stepped back from client
service to focus on family. Throughout this

time, she continued to manage an invest-

ment portfolio, renovating both personal I I

and investment properties.. | SO I’Ve always

“Even as a kid, I helped my parents paint \ ' rea I Iy I |ked

and attach door knobs in apartments.

Then in high school, I was interested = rea I eState,
in architecture and drafting. I studied ) ' q
design in college,” Katherine reflects. an d I bel ieve

“So I've always really liked real estate, in rea I est ate

and I believe in real estate... It was time

to return to the client aspect of the ; |t was t| me
business.”
to return to

Katherine has always approached her th S CI [S nt
work in real estate as a consultant, not _. as peCt Of th e

a salesperson. She’s personable, cli-

ent-focused, and transparent. She brings T b us | ness
integrity, experience, and perspective to the : W
table. There’s an immediate likability to her

e — _ .
way that is both genuine and confident. l ’ ’ ,

Silicon Valley Real Producers - 15



Katherine brings a wealth of expe-
rience, but she had been reluctant to
engage with the ever-evolving technology

in real estate.

Today, Katherine works primarily with
buyers in the mid-peninsula, although she also

assists her past clients as sellers too.

Over the past 34 years, Katherine has had the
chance to gain a broad perspective. That puts her

in a position to offer unmatchable advice.

Katherine elaborates on the multifaceted values of
homeownership to prospective home buyers. She
believes that, while purchasing a home is often
looked at as a permanent decision, it’s not as

restrictive as some people think.

“The sayings are true: homeownership is

very valuable... Yes, it is expensive, but this

is one of the best places to own real estate

historically. It’s not only an investment

What | enjoy is
simple — getting
to know people

and helping

them enjoy the
accomplishment
of this very
important
milestone in
their lives.

but a contribution to your life, your sta-
bility, and your community. This area
is so resilient. It’s dynamic. It’s a great

place to be.”

Katherine advises agents to find a
community to support them, whether
that’s a team, a brokerage, or another

organization.

“Try to find a community. That’s one

of the reasons teams are so prevalent
now. It’s to have that closer network of
people to work with. You need support.
It’s a complicated business and getting
more complicated all the time. There’s
a lot of nuance that goes into this busi-

ness,” she says.

“What I enjoy is simple — getting to
know people and helping them enjoy
the accomplishment of this very

important milestone in their lives.”

FAMILY SPOTLIGHT

Katherine’s two children,
Carolyn and Tracy, are now
25 and 23, and are both
grown and establishing
their own careers. Katherine
spent many years engaging
in the local community
through her children,
which, coincidentally, has
helped her tremendously
in real estate. “l feel like

we did every camp on

the Peninsula — soccer to
dance to chess to robotics,”
Katherine laughs.




Helping Your Client's
Dreams of a Home for the
Holidays Come True!

Luxury Home Staging
Our experienced
team will make sure
that your house shines!

CONTACT US FOR
A QUOTE TODAY!

650-285-3627
pureluxstaging.com

Sergio Michel | Mortgage Loan originator
www.pmgloans.com | 408-856-2770
sergio@pmgloans.com
1010 Hurley Way #110, Sacramento, Ca 95825
MLO NMLS 2023203 | Company NMLS 572121

Discover How To Get.Endless Leads

SILICON VALLEY

with Sales Videos, Stories, and Emails “*'“*;*

to Maximize Time... it lavielh

Using The “Video Branding Online” Framework...

Get Framework Plus Bonuses at
www.VideoBrandingOnline.com
When You Pre-Order My Book

Christine Ann Iglesias | Video Producer & Award-Winning Author

Video Branding Online For Real Estate Agents: A Step By Step Guide Leveraging 52 Videos

18 - December 2022

o StateFarm”

AUTO | HOME | LIFE | BUSINESS | HEALTH

Philip Mills
(408) 354-5250
phil.mills.jymk@statefarm.com

www.phil-mills.com
Insurance License #0D41702

NMLS ID #930951 / Company NMLS 1D #2094040 ' VL ‘Philip Mills, Agent
\ Y

Top Lead Gen

Strategies that
Drive Business
Growth

|

When it comes to generating leads, Stewart Title e e
of California, Inc.’s proven ideas and strategies O ~
are what you need to help grow your business

network. Contact your local Stewart Title : . (/

representative about how you can create a éteady G '

flow of new leads using our tools and resources.
|

For more information, I

\"[Jld stewart.com/santa-clara

© 2022 Stewart. All rights reserved. | 979171220 ‘(
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FUN FACT

Kat is classically
trained in Cecchetti
ballet; she danced
professionally
through age 18.
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Kat Musto’s real estate career began in 2016 when she
first landed a job at the front desk for Intero Real Estate
Services. Prior to that, she was readying herself for a
career as a clinical psychologist. Kat was drawn to the
psychology field because she holds a strong desire to

make a positive impact in the lives of others.

“I love people,” Kat begins, her smile shining through

her words. “And I think there’s a lot of joy to experi-

ence in life. I think we’re naturally met with great times
and difficult times. What drove me to psychology was I
thought there was a lot of beauty to experience in life, and

I wanted to help people find passion and success in life.”

After graduating from California State University, Kat
worked in several environments, from a drug rehab cen-
ter to a schizophrenic ward. At each stop, she held the

same intention: to be a light in the world.

“I want to help people find joy in growing themselves and

their business. I think we need more of that,” she says.

Kat soon discovered the realities of her chosen profes-
sion. In order to build a financially rewarding career in
the Bay Area, where she was born and raised, she would
need to go back to obtain a doctorate. As she contem-
plated her next move, she landed a side job working the

front desk at Intero.

Kat soon realized that real estate might provide a
rewarding career that would help her feel fulfilled finan-
cially and allow her to accomplish her goal of being a

light in others’ lives.

“Shortly after starting there, I saw all the opportunities
that real estate holds. I loved meeting all the agents,”
Kat reflects. “I was just going to dip my toes into real
estate and make some extra money and go back to grad-
uate school. That was my mindset. But after being at
Intero for about a year, I started to see all the opportuni-
ties that real estate holds. I saw how it is very similar to

working in psychology.”

Soon, Kat was connected with Juliette Kulda of the
Kulda Real Estate Group, and she transitioned to Keller
Williams to be a part of Juliette’s team. That’s when
her real estate career began to flourish. She started as a
Marketing Coordinator and then moved into several dif-

ferent roles, from Lead Coordinator to Lead Generation

E R JOWY

Manager to Director of Inside Sales. She learned the ins
and outs of running a high-powered real estate business

and oversaw the hiring and training of many agents.

Kat stayed with Juliette’s team for just under five years
before transitioning to her current role as Team Leader
and Director of Growth for Keller Williams Palo Alto.

“The move to becoming a team leader was very aligned
with my big vision for my life,” Kat says. “What I love
most is meeting agents and getting to know them. I love
the opportunity to consult our agents and help them grow
their business to the highest level. I am passionate about
meeting people and providing value, and this position
allows me to do that at the highest level.”

In real estate, Kat sees herself as a servant leader. She
applies her love for people and desire to bring joy into the

world to her role.

“This desire to bring joy shows up even more than I ever
could have expected, especially with this role as team
leader. I have the opportunity to work with some of

the top agents, consult them, and partner with them in
success. It’s also about being a resource to help people

overcome obstacles.”

Kat shows up every day with a smile on her face. She
combines her positive attitude with her real estate knowl-

edge to serve her agents, whatever their needs may be.

Kat is thriving in her personal life, too. She and her
fiance, Christian, will be married in December 2022. She
enjoys spending time outdoors, walking the beach, hiking,

traveling, and entertaining family and friends at home.

“I'm Italian, so I show my love through feeding people,”
she laughs.

Kat has a bright future ahead of her, personally and pro-
fessionally. She is thoroughly enjoying her new role as a
team leader, and she’s excited to continue to be a part of

growing the Palo Alto real estate community.

“As I look ahead, I want this market center to be seen as a
place that’s respected, where all of its agents are thriving,
and a place that people want to be for community and
culture. And I also want to climb Mt. Kilimanjaro,” she

concludes, smiling as always.
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— -~ with Lawyers Title
gﬁmﬂHere Every Tinz’e!

How it works

1. Open Email

@ Open the email from your settlement professional
to begin the Start inHere process.

Ay 2. Tap/Click To Begin

Establish a secure communication channel with
our settlement professionals.

S 3. Review & Answer
é Review and provide information for each question.

We believe in High Tech with a Personal Touch.

SERVING NORTHERN CALIFORMIA WITH OFFICES IM:
Saratoga, Menlo Park, San Carles, Burlingame, and Half Moon Bay

The title and escrow process starts with our newest and
most innovative technology platform, “Start inHere”.

4. Sign Forms

e
E& Review the WireSafe wiring instructions or other

forms and click to securely sign and acknowledge.

5. Submit

Wl

@ﬂ Securely submit the updated information and

signed WireSafe form.

6. Earnest Money Deposit

= Start inHere Mobile Deposit allows buyers to securely
deposit earnest money via their mobile device.

“Peaple are the heartbeat 'JF' Lawye]_b T] tle

of Lawyers Title.”

WWW.LAWYERSTITLEBAYAREA.COM

b
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Let's explore your o

Evolve Bank & Trust offers unique home loan
solutions that best fit your client’s goals.

The McClain Team. Working from our home offices in
San Jose. CA We lend in all 50 States!

Jerry ] McClain
NMLSH 582914
Certified Loan Advisar
Mobile 408.799.740

lerremice lainieetevalved.com

Gierevolved.com/meclain
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WWW.FOTOSBYT.COM

2828 S. BASCOM AVE / SAN JOSE, CA 95124
®) 408 316 1613 X info@fotosbyt.com

It's always raining in California
Ttk @ Fotosbyt Rain Studio.
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GOLD SPONSOR:

N

AMANDA LUMB-HILAIRE
amanda.lumb-hilaire@pnc.com
970-231-0947

CHRISTINE ANN IGLESIAS AERIAL CANVAS
SILICON VALLEY REAL PRODUCERS % 408-758-8293 0 650-241-0005

Video Branding christine@csharpvideo.com aerialcanvas.com
P & 2 L

mmmmmmmmmm

24 - December 2022



Silicon Valley Real Producers - 27

26 - December 2022



Timeisa
precious
commodity.

Extensive Home Solutions is here to help you
settle into your new home, so you can do what
is most important for you and your family.

CUroIio

Let us do the work for you.

extensive

M—>E - ) - : Scan Here
SOLUT'ONSI“C ' | ToLtlaarMore! .

Contact Trish for a free consultation!
650.400.9562 | info@exhsi.com
ExtensiveHomeSolutions.com

YOUR LOCAL
MORTGAGE
EXPERT

< L
.f.‘-*‘ el

Happy Ffolidays/ L‘

B T e

BRYCE FRANSEN =z
#ThelLendingGiant

NMLS: 993703

(831) 419-8798

&
Bryce@thelendinggiant.com ) epot

www.loandepot.com/loan-officers/bfransen e 74457
et R T

B ———— | FIX FIRST, POWERED TURNKEY
PAY LATER  BY TECH CONCIERGE

Give your home the prOtECtion it deser\les. From repairs and refreshes A modern home improvement  Your dedicated Curbio team
Your home is where you make some of your to whole-home renovations, experience that gets you from takes care of every detail from
best memories, and that’s worth protecting. homeowners pay nothing proposal to listing 60% faster, proposal to punch-list, saving
I'm here to help. until their home sells. and with peace-of-mind. you hours and hassles.

LET’S TALK TODAY.

Learn more with our free on-demand

_ overview webinar!
1 Shana Nelson

10011 N Foothill Blvd, Suite 111 : O - =, ~

\ o e e FEy T g QA / D A / 7 N S [ O
Cupertino, CA 95014 curbio.com | 844-944-2629
(650) 988-8990

hananetsoncom & StateFarm




SERVICE AND DISCOUNTS
FOR YOUR CUSTOMERS.

As a professional in the real estate and lending industry, you want to provide the very best experience for
your customers. Helping your customers with their insurance need shouldn’t be complicated. As an agent
from one of the largest personal lines property and casualty insurance group, I'd like to help you by offering
your customers:

m Evidence of Insurance forms on short notice and on time
® Fast, dependable service
® Broad coverage options for your customers

B Competitive rates and a variety of discounts*

| can also offer additional insurance discounts* for:

-ﬁiﬂjﬁlﬁ

et Care - Educator Scientific &Technical  Engineg nts Plice
Professions Frefgnee

Call me and let’s discuss what | can do for your customers.

M9 650.755.9690

| PATRICK CAYABYAB INSURANCE AGENCY, INC. m

Your Local Agent | CA License #0H66700,0F72762

135DST

COLMA, CA 94014 FARMERS

PCAVABYAB@FARMERSAGENTCOM

https://agents.farmers. m/pcybyb INSURANCE
yoursgn

g

\BRG @

REALTY CORP.

Realturs@ - Keep Your Commission!
There are so many reasons to switch
to BRG Realty Corp. - find out at
BRGrealtyCorp.com

LISTING PROS

Find out why Lex Orosco and
the Listing Pros Team joined BRG

Realty - including NO COMMISSION
SPLIT and just $995 fee per
transaction (including E & O)!

1900 Camden Ave, San Jose CA 95124
408.558.3600 -brgrealtycorp.com

BRG DRE#: 02075330

RISE BEYOND

EXPERIENCE YOUR FINANCIAL FREEDOM

a}

2404 San Ramon Valley Blvd, Suite 200 San Ramon, CA 94583
925-271-5780 - www.peak360wealth.com

Securities offered through Lion Street Financial, LLC. (LSF, member FINRA & SIPC. Investment Advisory
Services offered through Lion Street Advisors, LLC. LSF is not affiliated with PEAK360 Wealth Management.
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Let us help you add value
to your property!

Your #1 referral for
Residential & Commercial Construction

CONTACT US TODAY FOR A FREE ESTIMATE!

(408) 420-9444

info@falcarazco.com | www.facremodeling.com
License # B-995320 | Fully Licensed and Insured

Your Silicon Valley Trusted Mortgage Expert

Guaranteed Rate works with over 50 of the top lending institutions and are dedicated to
helping you find the mortgage that best suits your needs,

WE el e o mavtrsprossnl. o e e ST
.Mﬁauﬁmpﬁm The Leans rm&{sm&f
o DI ol s o Tho T, g lsed

E 8
MOHAMED TAWY

Producing Branch Manager

CHAmMANS (B
(619)599-5643
Mohomed towy@rate.com

B

_:_Cl(;sdg MORE Real Estate

@ goosehead”
INSURANCE

JUSTIN TURNER | Agent/Owner
Lic#0F89647
051.965.4651
justin.turner@goosehead.com
www.goosehead.com

Have your clients give us a call today to discuss their options!

We only align ourselves with AM Best A Rated and Better Insurance Carriers.

We craft excellent visual media
with a modern flare.

Located in the Central Valley of CA

Photography | Videography | Graphic Designer

(209) 658 6551 « odysseyproductions.co
contact@odysseyproductions.co
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By Nick Ingrisani and Zachary Cohen | Photos By Ewa Samples, www.maytheartbewithyou.com

SVRP COVER STORY:

ANDY, CHRIS, & SEAN
CHANAN

The #1 preferred home staging company | . s‘&m; :
of top agents in Silicon Valley. : W~ i

A

CALL OR TEXT 408.800.1366 R QR e L I
ENCORE EncoreStagingServices.com/Portfolio - PASSING THE TORCH

staging services [@] @EncoreHomeStagingBayArea
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Andy Buchanan got his start in real estate at just
22 years old, and over 30 years later, his business
has come full circle. His two sons, Chris and Sean,
are now an integral part of his real estate team,
and he’s in the process of passing the torch of his
business to the next generation. This brings Andy a

sense of both fulfillment and pride.

“Everything I have done in the last two years has
been in their name. In 2021, we will sell $50-55
million in real estate, and it’ll be in their names,
which is more business than I’ve done in any year

myself,” Andy beams.

Andy Buchanan: Beginnings

Andy Buchanan grew up as a competitive athlete
and had all intentions of becoming a professional.
He played top-level youth hockey and baseball and
ended up playing baseball while studying finance.
His life had geared him toward a career in profes-
sional sports, but in his junior year at college, Andy
got injured and was told that continuing to play
baseball was out of the question. That’s when real

estate entered his radar.

Andy sold 16 houses in his first year while attending
college full-time. The following year, he sold 20 homes

and decided to leave college to focus on real estate.

Building From the Ground Up

Andy brought his dedication, discipline, and work
ethic from athletics into his real estate business.
As a hockey goalie, winning and losing were on his
sword, and that’s what he wanted for his business,
too. Although he has hired assistants throughout
the years, Andy never wanted to build a bigger
team. He always wanted to treat every client as if

they were family.

“When I was a kid, everything was about account-
ability. If something went wrong, I was always
taught to look in the mirror and try to figure out
what I could have done better. For me, that dis-
cipline and accountability of highly competitive
sports, I took the view that I'd outwork and outper-

form the other guy.”

By 2000, Andy had kicked his business up a notch
and became a top 1% REALTOR® in California with
Coldwell Banker in Cupertino. All the while, his
motto held strong: if you treat people well — like

family — it’ll come back to you. He sold houses to all

34 . December 2022

of his softball and hockey buddies, then extended

the circle out to their families and friends, too.

These days, Andy works alongside his two sons,
Chris and Sean. He’s laid out the game plan for his
boys, and now they’re running with it. They’re lever-
aging their social networks in the same way and

turning those relationships into consistent business.

“I'm finally at a point where I'll ride off into the
sunset and let my sons, Chris and Sean, take the

business to another level.”

Where Rivers Meet

Chris joined the team first in October 2018.

After graduating college, Chris was torn between
staying in Boston, where he interned as a finan-
cial advisor and returning to California to join his
father in business. After multiple conversations
with Andy, he decided to return to the Bay Area
to sell real estate.

“The one thing that always stood out to me in real
estate was my dad’s flexibility with his schedule.
Now, I wasn’t seeing all of his day-to-day hard
work as a kid, but he went to all of our hockey
trips and coached our teams. I wanted that same

flexibility when I have my own kids.”

Chris, like his father, has lived a life deeply rooted
in athletics. He was a standout hockey player

in high school and college, and the lessons he
learned from sports have played a major role in

his success.

“All of the tools I have in my bag came from being
a competitive athlete,” Andy says. “And I think

Chris’ story is very much the same.”

Sean joined the team eleven months after his
younger brother. Before becoming a real estate
agent, Sean spent six years working at Applied

Materials, a semiconductor manufacturer.

“I was fairly successful in my role, doing well and
moving up the ladder slowly but surely. But once
Chris got into real estate, it motivated me to give
this a shot, to finally get my license,” Sean reflects.
“I’'ve grown up my whole life watching my dad do
real estate. It’s something I always felt I was going to
do. Once my brother got into it, it gave me that final

motivation to give this a shot together, us three.”

I've grown up my whole life watching my dad do real estate. It’s
something I always felt I was going to do. Once my brother

got into it, it gave me that final motivation to

give this a shot together, us three.




WORDS OF WISDOM
When I first started, my broker told

me rather than farm a neighborhood,

farm a group of people.
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It’s taken some time to learn how we all work and
how we can grow this together. Now, there are three

So, in late 2019, Sean officially joined

the team.

“It’s been really good,” Sean smiles.
“Getting the opportunity to work with
my father and little brother is some-
thing I've cherished a ton. I've been
very happy doing this. It’s not all sun-
shine and rainbows, but between my
brother and I, who are transitioning to
take over the business, our friendship

has gotten better. It’s been great.”

Just two years later, Chris and Sean
have taken over the majority of the
team’s daily communication and man-

agement tasks.

“It’s taken some time to learn how we
all work and how we can grow this
together,” Chris reflects. “Now;, there
are three minds working together. Andy
has been able to let Sean and I do what

we'’re called to. There is trust.”

minds working together

Completing the Transition
Today, the Buchanan Team hangs
their licenses with Intero, which
Andy believes gives his sons the best

opportunity to succeed.

“I did not want to be their only real
estate influence. That’s why we chose
Intero in Los Altos. There is a ton of
real estate wealth there. We chose
that as an environment where they
would have other mentors and people

to look up to,” Andy says.

As the Buchanans look ahead, they
envision a continuation of Andy’s leg-
acy. At the same time, Chris and Sean
hope to leverage their own strengths
and skills.

“The future for us is continuing to
do what my dad has always done,”
Sean says. “We’re giving clients

top-notch service and continuing

to build valuable relationships with
our clients. We’ve always seen

my dad’s clients become friends,
and Chris and I have taken that

approach in our careers.”

“One of my goals is to continue to
grow this business, so one day, if our
kids want to get into it, they have the
opportunity to learn from two suc-
cessful Realtors® and jumpstart their
careers like our dad has done for us,”
Chris adds.

“I built a business from my friends
and family, and I turned my custom-
ers into family,” Andy concludes. “We
are combining three spheres into one
team, and Chris and Sean want to
build this family concierge-level busi-
ness. We create customers for life.

That’s a big part of who we are.”
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Why Should You Have Us As Professional Cleaning COVERAGE
should be part of your FOR THE THINGS

Not only great rates with fast turn-times... Real Estate Team. YOU CARE ABOUT

1 |ncr‘ea5& yﬂur * Homelnsurance
referrals on Autopilot. :

¢ Auto Insurance
¢ LifeInsurance

Ipad open house &

automatic lead follow-up. ,
Patrick Chua

Your Local Agent

CA License # 0OM78580

235 E 3RD AVE STE 220

SAN MATEO, CA 94401
PCHUA@FARMERSAGENT.COM
https://agents.farmers.com/pchua

Free marketing material

3 for your listings & | : \ v“
Social Media. | .*‘I S 5 R o
. . Call 650.249.6999 today!
Janitorial Services For a no-obligation quote.

COMMERCIAL | RESIDENTIAL £ FARMERS
INSURANCE

Restrictions apply. Discounts may vary. Not available in all states. See your agent for details. Insurance is
underwritten by Farmers Insurance Exchange and other affiliated insurance companies. Visit farmers.com for
acomplete listing of companies. Not all insurers are authorized to provide insurance in all states. Coverage is
notavailable in all states.

Life insurance issued by Farmers New World Life Insurance Company, a Washington domestic company: 3120
139th Ave. SE, Ste. 300 Bellevue, WA 98005.

NMLS ID #282533
Cell: 650.759.6539
arton.chau@gmccloan.com

\ Ve o General Mortgage
- - ) @Capital Corporation

Heuin fnain, My rodintion

Call today to schedule your appointment
650-400-8335

www.srjanitorialservice.com

n Lincoln UYous prsspesty i andgue.

end Me a Trainer 4

Financial Advisors YOUR EINANCING SOLUTION
o You're In Charge- . SHOULD BE TOO.

X

Elite Trnining it T gt
0% tn-pesdsn... Tn-tfome and Live Suline

Perdonal Teaining!

Most Common Requests and Results: Jack Farnstrom, CRPC® Gibran Le, CRPC®
(925) 659-0378 (925) 659-0332
Reduce Belly Fat | Increase Energy and Muscle Jack Farnstrom@LFG.com Gibran.Le@LFG.com

Injury Rehab | Aging Gracefully.

Jack Farnstrom and Gibran Le, along with their staff, are an advice-based
comprehensive financial planning team with Lincoln Financial Advisors. We
see how independent, objective advice makes a lasting and meaningful
difference in the lives of our clients and welcome any chance we get to serve
the Silicon Valley Real Producers community!

Scan here to
schedule your

appointment
with us online!
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Brian R. Schwartz (510) 541-7996
brian@lendwithbrian.com | lendwithbrian.com
10509 Vista Sorrento Pkwy, Suite #400, San Diego, CA 92121
NMLS #868968 | BRE #01125625

d Gibran Le ar

sanjosewest@sendmeatrainer.com
www.sendmeatrainer.com/sanjosewestca

N Linc
wiwwsambennettmedinoom - 925 216 35584 - info@sambennotimediacom 3000 Executive Pkwy, Suite 400 | San Ramon, CA 94583
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print me more! €4

Were you, your
broker or the
team featured
in an issue of
Real Producers?
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Want a copy of your article
or full magazines that you
were featured in?

REPRINTS

What the heck is a reprint? A reprint is a four-page
or eight-page, magazine-quality grade paper with
your full article and photos and you on the COVER of
the publication.

WHY DO | NEED THOSE?

+ These reprints are a professional marketing tool that
can help brand you, your team and/ or your business.

+ Use on listing appointments

+ Send out to friends and family

« Send to clients with your holiday greetings

+ Brokers, use when farming your favorite neighborhood

WHAT IF | CHANGED COMPANIES OR NEED SOMETHING
CORRECTED ON MY ARTICLE?

No worries! We can make any changes needed. We
send you a proof, you approve it and they are sent to
you via FedEx.

WHO CAN BUY THESE?
The REALTOR® that was featured, the Broker or family.

Anyone that wants to promote you.

HOW DO | ORDER?
Email Mitch.Felix@n2co.com.

LT US DOCUMENT THE

Essence Of You. .
1%

www.maytheartbewithyou.com (.

408-510-4621
letscreate@maytheartbewithyou.com



Not Your Average
Architect.
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Amy Felix | 925-353-0363
Hello@BuildEverything EPIC.com



