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@anchoredtinyhomes

Build A Second Home On Your Property
Easily, Affordably, And Stress-Free!

If you own a single or multi-family property, new 
CA laws now allow you to build 1-2 
additional homes (also called ADUs) right in your 
backyard!

And, to make it even easier for you to take 
advantage of this, we handle the entire process 
from start to finish. Allowing you to get a second 
home built right in your backyard to earn extra 
rental income, keep aging parents nearby, and 
more. 

Give us a call today to learn more and 
schedule a FREE Property Analysis & Estimate to 
see if can build one on your property.�

(916) 915-9715
anchoredtinyhomes.com FREE Property Analysis & Estimate 

($297 Value) 
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Dona L. Riolo, CPA
For ideal personal and
business financial planning, 
contact us today!

(916) 771-4134

Help�g y� g�
peace of m�d.

PLACER TITLE SACRAMENTO COUNTY

THE EXPERTS YOU NEED. THE PARTNERS YOU CAN TRUST.

WHAT’S AVAILABLE IN

SCAN THE QR CODE FOR ACCESS TO
OUR PTC MOBILE SERVICES APP

Access “My Orders”  •  Buyer & Seller Net Sheets  •  Helpful Calculators
Fully Customized Marketing Materials  •  Educational Flyers

Instant Property Profiles and Farm Reports
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support these 

businesses and thank them for supporting the Sacramento Real Producers REALTOR® community!

1031 EXCHANGE

Asset Preservation Inc

Bill Angove

(916) 832-1031

ADU HOME SALES

Anchored Tiny Homes

(916) 461-8469

anchoredtinyhomes.com

AGENT SUPPORT

Homelight

Jen Azevedo

(916) 214-3439

ATTORNEYS

Clower Law

Ashley Clower

(916) 652-8296

ElGuindy, Meyer 

& Koegel, APC

Judith Maranski

(916) 778-3310

BLINDS/SHADES

Made in the Shade

Mandie VanBuren

(916) 300-4306

CARPET CLEANING

Alex’s Carpet 

Cleaning Service

Elena Mikhaylevskiy

(916) 225-0038

CLEANING SERVICE

Meticulosity Cleaning

Jennifer Prado

(916) 410-4740

CLOSING GIFTS

Seasons Change

Rosanne Kellogg

(916) 367-3090

CONSTRUCTION 

& REMODELING

Good Life Construction

(916) 833-1379

Wolff Construction

Don Erik Wolff

(916) 205-3745

CPA SERVICES

Riolo & Associates

Dona Riolo

(916) 771-4134

DRYROT AND MOLD 

REMEDIATION

Clover Valley Home Service

Dale McAfee

(916) 742-3141

EVENT VENUE

Silt Wine Company

(916) 298-9404

EXTERIOR PAINTING

MPG Painting

(916) 234-6628

www.mpgpainting.net

FENCING

Summit Fence Inc

Lukas Wilmore

(916) 365-3006

FINANCIAL ADVISOR

Edward Jones

Linda Sobon

(916) 989-1004

EdwardJones.com/

Linda-Sobon

Edward Jones

Jon Benecke

(916) 865-4616

Financial Path Consulting

Cherise Sutton

(916) 204-3223

FLOORING

Zothex Flooring

(916) 753-8291

GARAGE DOORS

Overhead Door Company 

of Sacramento Inc.

Melonie SanFilippo

(916) 421-3747

HOME / REAL ESTATE 

INSPECTIONS

Good Dog Inspections

(916) 420-9853

Www.gooddoginspections.

com

HOME INSPECTION

CalPro Inspection Group

Andrea Quyn

(800) 474-3540

Certified HBI

Jason Stockwell

(916) 223-3400

North American 

Home Services

(916) 833-3531

United Termite and 

Home Services

(916) 265-5300

INSURANCE

Farmers Insurance Agency

Cristi Rodda

(916) 428-4520

T.D. McNeil 

Insurance Services

Michael Colenzo

(916) 983-2561

TDMINS.com

INTERIOR DESIGN 

COMPANY

Pepperjack Interiors

Laura Neuman

(916) 834-9751

JUNK REMOVAL

Longs Trash Hauling

(916) 206-7072

LANDSCAPE DESIGN

Acres Landscape & Design

James Murphy

(916) 223-7629

LENDING

5 Star Team - Point Equity 

Residential Lending

Sherene Gray

(916) 798-8026

MARKETING

Steps Marketing

Joe Duenat

(916) 288-9775

MORTGAGE

American Pacific Reverse 

Mortgage Group

Liz Andersen

(916) 223-8869

Cross Country Mortgage

Alicia Stearman

(916) 256-6486

Fairway Mortgage - 

Lucia Lending Team

(916) 730-6339

Family First Mortgage Group

AJ Jackson

(916) 835-4100

Guild Mortgage

Sarah Lee

(916) 600-6126

Inner Circle Mortgage

David Graves

(916) 586-6644

Mortgage Right

Brandon Kleker

(916) 396-5250

NKS Financial

Neal Smith

(916) 907-6513

Street Home Lending

Nick Street

(916) 705-8282

StreetHomeLending.com

United Wholesale Lending

Shelby Elias

(209) 456-4896

Your Mortgage Girl at 

Guaranteed Rate

Padi Goodspeed

(916) 257-9435

MORTGAGE / LENDER

Premier Mortgage 

Resources

Cailey Murschel

(530) 370-2421

pmrloans.com/cmurschel

MORTGAGE LENDING

Nathan Sibbet - Loan Depot

(916) 320-3952

ORGANIZING SERVICES

Amazing Spaces Organizing

Karen Silva

(916) 502-7092

PAINTING

Camacho’s Custom Painting

Amanda Camacho

(530) 306-9928

PHOTOGRAPHY

Olha Melokhina 

Photography

(916) 288-5839

PHOTOGRAPHY/

REAL ESTATE

Top Notch 360

(916) 807-3573

Www.Topnotch360.com

PROPERTY MANAGEMENT

M&M Property Management

Larry Brown

(916) 922-1525

Titan Property Management

Ryan Miller

(916) 745-3385

Vienna Property 

Management

Tony Alfano

(916) 626-3105

REAL ESTATE CLOSING

DOMA

Julie Shroyer

(916) 416-8245

REAL ESTATE MEDIA

Shot Archives

Brandon Miyasaki

(916) 834-6600

ShotArchives.com

REAL ESTATE 

PROFESSIONAL

Matt Barba - 

1st Choice Mortgage

(916) 932-4743

Www.1stchoicemortgage

ofcalifornia.com

ROOFING SERVICES

Roof Checks

Vlad Khashchuk

(916) 222-6688

SOLAR SPECIALIST/

SOLAR & MORE

Solarwise

(916) 872-5452

Solarwiseco.com

STAGING

Hallway Staging LLC

Terry Keys

(916) 500-2206

Lux Home and Design

Annie English

(916) 947-8884

LuxHomeDesign.com

Premiere Home Staging

Nicole Runkle

(916) 300-0402

Simply Chic Staging

Danielle Martin

(916) 477-1167

TITLE COMPANY

First American Title

Erin Barton

(916) 798-4115

Placer Title

Val Baldo

(916) 947-3747

Placer Title Company EDH 

& Placer County

(916) 500-9605

TRANSACTION 

COORDINATOR

Mercedes Natad, Co.

(916) 402-4486

Platinum TC Services

Melanie Prescott

(916) 812-7454

Real Estate Aid

Kristina Adragna

(916) 896-9890

TC Solutions

(916) 616-3015

www.thetcsolutions.com/

contact-us

VIDEO PRODUCTION

Aerial Canvas

(650) 730-6139

Dynamic Cinema 

Productions

Matthew Walter

(530) 417-6170

WEALTH MANAGEMENT

Jake LaFond Wealth 

Management

(916) 218-4406
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www.emklawyers.com 
(916) 778-3310

EXPERIENCED AND TRUSTED ADVOCATES 
ELGUINDY, MEYER & KOEGEL 

GENERAL BUSINESS 
LITIGATION 

CONTRACT DISPUTES 
DEVELOPMENT DISPUTES 

UTILITY DEVELOPMENT 
PRODUCTS LIABILITY 

EMPLOYMENT
WAGE & HOUR

HR COMPLIANCE ISSUES 
EMPLOYMENT CONTRACTS 

LABOR BOARD CLAIMS 
EMPLOYMENT LITIGATION 

CONSTRUCTION PRACTICE 
CONTRACTOR DEFENSE

CONSTRUCTION DEFECTS 
MECHANIC'S LIENS CLAIMS

SUBROGATION CLAIMS 

REAL ESTATE
ENVIRONMENTAL LIABILITY 

LAND USE ISSUES
PREMISES LIABILITY CLAIMS

AGENT-BROKER LIABILITY

Civil litigation and transactional law firm serving clients throughout California

CREATIVE SOLUTIONS | TRUSTED ADVICE | EXPERIENCED ATTORNEYS | CUSTOMIZED SERVICE

1 REFER A CLIENT TO US
Send us a client for property management
by filling out a simple form.
2 WE GET IN TOUCH
We contact the client to explore their 
management options.
3 WE PAY YOU
If the client signs a property management 
contract, we'll pay you a referral fee.

LET'S GET CONNECTED TODAY! · (916) 626-3105 · VIENNAPM.COM

FREE RENTAL
CMA’S FOR
REALTORS

Protect your future sales and earn a referral fee.
We handle your client's management needs & point them back in your direction for sales.

HOW OUR
LANDLORD REFERRAL
PROGRAM WORKS
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Loans we can help you with:
Conventional • FHA • VA • USDA • New Construction • Jumbo • HELOC

925-640-8521 | matt@fcmcal.com | barbalending.com

MATTHEW BARBA

@matt_barba |      Matthew Barba

NMLS# 949932 | DRE# 01898356

Meet your Local Mortgage Broker

BROKER ASSOCIATE

R E A L  P R O D U C E R S  T E A M

S AC R A M E N TO
M E E T  T H E

Brandon Miyasaki
Photographer

Dave Danielson 
Writer

Ruth Gnirk 
Writer

Suzy Delong 
Ad Strategist

Katie MacDiarmid
Publisher

Michele Jerrell
Content Coordinator

Rachel Lesiw
Photographer

Katie Camerer
Assistant Publisher

Olha Melokhina
Photographer

Aerial Canvas 
Photographers

Chris Menezes
Writer

Emily Sweet
Systems Manager

Maryssa Sayabath 
Event Coordinator
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Skate into Homeownership with
the Lucia Lending Team in 2022

Our way 
is the 

FAIR WAY.

NICHOLAS M. LUCIA
Certified Mortgage Planner

NMLS# 489401
Fairway Mortgage 

 NMLS# 2289

 3400 Douglas Blvd., Suite 260,
Roseville, CA 95661

916-730-6339
nick.lucia@fairwaymc.com

www.lucialendingteam.com 

Creating outdoor spaces that are unique, beautiful and usable. Acres Design & Landscape prides itself on 
elegant, modern & tasteful design matched with superior craftsmanship.

 
We can plan and install a new landscape and irrigation system, re-shape or change an existing outdoor space, 

and most importantly help you repair irrigation (residential & light commercial) issues.

Follow our transformations:
             @AcresLandscape
             @AcresIrrigation

Schedule Your Walk-Through and Estimate Today!
916-622-4086

acresirrigation.com
sales@acresirrigation.com

Specializing in Outdoor
Living Scapes!

S E R V I N G  S A C R A M E N T O ,  P L A C E R ,  &  E L  D O R A D O  C O U N T I E S

 GET THE BEST RESULTS
THE FIRST TIME — call today.

A home protects a family, their pets, and their 
possessions. Our customers can feel confident that 

they’re choosing a team that understands the 
importance of a home and has the tools, 

experience, and professionalism needed to get 
the job done well.

916-742-3141
clovervalleyhomeservice.com

Dry Rot & Termite Damage Repair
Water Damage & Complete Mold Remediation

Complete Home Renovation
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Residential, Multi-Family, and Commercial Interior and 
Exterior Painting of all types.

Our team of knowledgeable, experienced employees 
provide superior workmanship. We have a system of 

proven methods that ensure your project is completed 
correctly and promptly. We take pride in the way we 

treat our clients. Our employees provide only the best, 
from start to finish. MPG PAINTING is the best choice for 

your painting needs!

916-234-6628 • mpgpainting.net
@MPGPaintingSacramento

BEAUTIFYING THE WORLD, 
ONE BUILDING AT A TIME.
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welcome mat

WELCOME

Solarwise 
Shawn Davis
solarwiseco.com

Shawn Davis is the founder of 
SolarWise, a solar brokerage company 
in Newcastle. One call to SolarWise will 
get you three to five personalized solar 
quotes for your home energy savings 
needs. Consistently less expensive 
than any of the major solar installation 
companies, you can have the confidence 
that you will not overpay with the unique 
model that SolarWise has created 
for transparency and volume pricing. 
Currently, SolarWise has brokerage 
financing terms of 1.99% for up to 30 
years on your purchased solar system. 

TO OUR NEWEST PARTNERS!

We take a lot of pride in the businesses we partner with. Our partners are highly 
recommended referrals from top agents, so you can trust us as a fantastic referral source.

WELCOME

loanDepot 
Nathan Sibbet 
loandepot.com/nsibbet

Nathan began his mortgage career 18 years ago and hasn’t 
looked back. Nathan says, “It’s a great feeling when I’m able 
to approve clients and tell them they actually can qualify for 
a loan. It’s the problem-solving that is challenging and most 
rewarding. The ultimate goal is helping my clients get the best 
loan experience possible.” As a senior loan consultant with 
loanDepot, Nathan has been in the top 1% year after year.

MPG PAINTING
Mark Gallagher
mpgpainting.net

MPG PAINTING is an experi-
enced, well-established and 
respected painting company 
serving Northern California, 
Idaho and Washington. We spe-
cialize in residential, multi-family and commercial interior 
and exterior painting of all types. Our team of knowledgeable, 
experienced employees provides superior workmanship. We 
have a system of proven methods that ensure your project is 
completed precisely and beautifully. 

TopNotch360
Valado Mori
topnotch360.com

TopNotch360 is an independently owned and operated 
professional real estate media company serving the 
greater Sacramento metro area and other select parts 
of northern California. With over a decade of service, 
we specialize in all types of photography and virtual 
tours, aerial drone and elevated photography, 3D 
Matterport imaging technology, twilight photography, 
videography, 2D floor plans and more. We work closely 
with real estate agents and sellers to offer high-qual-
ity visual media content online and in print. Visual 
media content (such as photographs and video) is the 
most important marketing material for your home or 
property. Our work has been featured in The New York 
Times, Luxury Home Magazine, Sacramento Bee, and 
on KCRA3 and many other print and online publica-
tions. Let us help make your real estate experience a 
great one. @topnotch360media

TC Solutions 
Molly Simao
thetcsolutions.com/
contact-us

Molly Simao is the owner and creator of TC Solutions. 
She is a wife, mother of two, workout enthusiast 
and lover of sweets. In 2021, she found a passion for 
managing real estate transactions and decided to 
transition from teaching elementary school for seven 
years to starting her own business as a TC and obtain-
ing her real estate license. Her background lends to 
her success in creating a thriving TC business, as she 
is extremely organized, detail-oriented and efficient. 
Molly works diligently with all parties of the transac-
tion to make sure it closes correctly and on time. She 
has had the pleasure of working with incredible agents 
and teams so far and is looking forward to providing 
you and your team exceptional TC services.

1st Choice Mortgage
Matthew Barba
1stchoicemortgageofcalifornia.com

Matthew has extensive experience within the real 
estate and mortgage industry. Having left mort-
gage banking in 2019 to fill the gap in the mortgage 
brokerage industry, he strongly believes in provid-
ing first-class service and professional advice at 
affordable and accommodating rates to all individ-
uals seeking to own real estate. Matthew under-
stands how difficult it can be for some people to 
get financed for their home, which is why he uses 
his integrity to help speak with anyone who seeks 
his guidance or advice transparently about what 
options they have.

Good Dog Inspections Inc.
Peter Kirchgessner
gooddoginspections.com

If you are in need of a home inspection in the 
Sacramento area, Good Dog Inspections Inc. is 
here to help. Whether you need a buyer’s inspec-
tion, a pre-listing inspection, or you just are 
interested in a home inspection to ensure proper 
maintenance of your current home, you can 
trust us to deliver excellence. We are focused on 
education, and our goal is to provide you with all 
of the information you need about the property 
in question and its overall condition. Good Dog 
Inspections Inc. has a thorough, multi-point check-
list that ensures that no stone is left unturned, and 
we will explain the overall general condition of the 
home and its systems to you and your agent after 
your inspection is complete. In addition, we will 
compile a comprehensive report, delivered online 
via HTML or in PDF format, documenting all of 
our findings and including images, references and 
further details.
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Alicia Stearman
Branch Manager

NMLS #337154
10002 Foothills Blvd Suite 100

Roseville, CA 95747
O: 916-846-5241
C: 916-256-6486

Buying · Refinancing · Renovating

Here to give your clients 
the outstanding

 home loan experience they deserve.

aliciastearman.com
916.500.2206  •  HallwayStaging.com

Check Out Our Projects on Facebook

Let us set the stage
for your listings!

10% OFF 
AND $100 
REFERRAL 

BONUS
when you mention 
Sacramento REAL 

Producers

Attract more buyers and get higher offers.

Order
Online

Inspections & Estimates

Certifications & Warranties

Repairs & Replacements

Residential & Commercial

Pitched & Flat Roofs

916-222-6688

THE BEST SOURCE FOR FAST AND
ACCURATE ROOF INSPECTIONS

Everything will be taken care of, from the top to the bottom of each room, we will dust, 
vacuum, wipe, scrub, sweep, mop, polish and make everything look like it was brand new. We 

know how pernickety house hunters can be when they are looking for their next home.

SPECIALIZING IN BOTH COMMERCIAL 
AND RESIDENTIAL CLEANING FOR
MOVE-IN ANDMOVE-OUT CLEANS, 
DEEP CLEANS, GENERAL CLEANING, 
AND RECURRING MAINTENANCE. (916) 410-4740 • meticulositycleaning.com

Our Disinfection
fogging kills

influenza, as well as
99.9% of all other

microorganisms for
up to 60 days!

(916) 410-4740 • meticulositycleaning.com
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publisher’s note

REAL 
PRODUCERS 
FALL EVENT 

2022

Photos by Studio A Photography

Thanks to everyone for joining us back in 
October for our fall 2022 event at SacYard in 
downtown Sacramento! We could not have 
asked for a better evening. The night was 
cool, the sky was clear and the company was 
top-notch. What a perfect way to kick back, 
enjoy a night of fun and connection and gear 
up to close out Q4 of 2022 with a BANG!

Huge thanks to our platinum sponsors, 
CalPro Inspection Group, as well as our part-
ners at Shot Archives for taking the incredible 
photos you are about to enjoy! We are so 
thankful for the way this community continues 
to flourish and support each other. Save the 
date for our next event coming up on Jan. 
31 as we gather for our second annual Real 
Producers ROUNDTABLE.

In the meantime, have a very merry Christmas 
and a happy new year!

KATIE

Katie MacDiarmid

Sacramento 

Real Producers

katie.macdiarmid
@realproducersmag.com

(916) 402-5662

facebook.com/sacramentorealproducers
@SacRealProducers
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Thank you to our Platinum Sponsor 

CalPro Inspection Group is Sacramento’s leading 
inspection and pest control company. With just 
one phone call, you can order all your property 
inspections, including home, termite, sewer, 
mold, solar, pool/spa, thermal imaging and rodent 
evaluations. With in-house repair crews, they 
offer competitive pricing on all termite repairs and 
treatments, as well as flexible financing options 
and escrow billing. Though founded in Sacramento 
14 years ago, CalPro Inspection Group now has full 
teams serving the Greater Sacramento Area, the 
Bay Area, Los Angeles and Chico. Wherever you 
are selling, they are there to serve you and always 
with the absolute best customer service!



30 • December 2022 Sacramento Real Producers • 31@realproducers realproducersmag.com

Thank you to our Broker Sponsor

Founded in 2014, Realty ONE Group Complete is a 
real estate brokerage with over 650 agents located 
in the Sacramento area of Northern California, known 
for its Coolture and 100%-commission model. The 
UNbrokerage, as it’s known in the industry, is ONE of 
the top 300 real estate brokerages in the U.S. and the 
No. 1 Realty ONE Group company in all of California, 
according to RealTrends’ 2021 Top Brokerages in the 
U.S. The company currently has four offices in Rocklin, 
Folsom, Sacramento and Natomas, with plans of 
opening a fifth office in Elk Grove in the future.
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OFFERING
- HOME INSPECTION
- TERMITE INSPECTIONS
- TERMITE TREATMENTS 
   & REPAIRS
- PEST CONTROL
- SEWER CAMERA   
   INSPECTIONS
- MOLD TESTING
- SOLAR INSPECTIONS
- POOL/SPA INSPECTIONS
- COMMERCIAL
   INSPECTIONS

PROUDLY SERVING THE GREATER SACRAMENTO AREA,
BAY AREA, LOS ANGELES & CHICO.

(800) 474-3540  |  WWW.CALPROGROUP.COM

916.502.7092

amazingspacesprofessionalorganizers.com

• We Pack
• We Declutter
• We Downsize
• We Unpack
• We Organize

So Your Clients
Don't Have To!�
Do your clients need help?  
Offer my services to your clients to 
get their house to market sooner!

We aim to make the listing, 
selling and moving experience 
stress free for your clients! 

© 2021 The Northwestern Mutual Life Insurance Company. All rights reserved. 720 East Wisconsin Avenue, Milwaukee, Wisconsin 53202-4797 - (414) 271-1444.
Northwestern Mutual is the marketing name for The Northwestern Mutual Life Insurance Company (NM) (life and disability Insurance, annuities, and life insurance with long-term care bene�ts) and its 
subsidiaries, including Northwestern Long Term Care Insurance Company (NLTC) (long-term care insurance), Northwestern Mutual Investment Services, LLC (NMIS) (investment brokerage services), a 
registered investment adviser, broker-dealer, and member of FINRA and SIPC, and Northwestern Mutual Wealth Management Company® (NMWMC) (investment advisory and trust services), a federal 
savings bank. NM and its subsidiaries are in Milwaukee, WI.
Jacob LaFond is an Insurance Agent of NM and NLTC. Investment brokerage services provided as a Registered Representative of NMIS. Investment advisory services provided as an Advisor of NMWMC.
The products and services referenced are o�ered and sold only by appropriately appointed and licensed entities and �nancial advisors and representatives. Financial advisors and representatives and their 
sta� might not represent all entities shown or provide all the products or services discussed on this website. Not all products and services are available in all states. Not all Northwestern Mutual 
representatives are advisors. Only those representatives with "Advisor" in their title or who otherwise disclose their status as an advisor of NMWMC are credentialed as NMWMC representatives to provide 
investment advisory services.
Depending on the products and/or services being recommended or considered, refer to the appropriate disclosure brochure for important information on the Northwestern Mutual Wealth Management 
Company, its services, fees and con�icts of interest before investing. To obtain a copy of one or more of these brochures, contact your representative.
Jacob LaFond is primarily licensed in CA and may be licensed in other states.

Reduce Investing Fears, Using Asset Allocation
What is it Asset Allocation: All investments carry some level of risk, asset allocation 

spreads your investments across various asset classes. This means, you won’t have all 
top performers all the time, but you also wont have all the worst performers either! This 

cuts down on some of the emotions people feel when the markets go up and down.
 Three steps to get started: 

• Define your goals (Purpose of the investment)
• How much time (Time Horizon)

• Define tolerance for risk
 Over time these needs will change.

Consult with an advisor on a regular basis!

Jake M. LaFond Financial Advisor
CA License: #0H39908
916-218-4406 • jakelafond.nm.com

One-Stop Local Shop

Personalized Gift Baskets
& Products for Closing Gifts

Front Door Mats ● Engraved Cutting Board
Utensils ● Coasters ● Shirts ● Aprons 

 Dish Towels ● Wine Boxes
...just a few of our amazing line of 

products we can customize. 

Rosanne Kellogg
(916) 367-3090
SEASONS-CHANGE.COM

AGENT REFERRAL FEE: $500.00

Overhead Door Company  
of Sacramento , Inc. 

(916) 421-3747 
 

“Don’t Be Fooled By Our Competitors. Look For The Ribbon!” 

 

$20.00 off 

www.OHDSAC.com 
Any Service/Installation Only. Valid           
at time of Service/Installation Only.                               

TM 

“The Largest Selection of Garage Doors in Northern California Since 1953” 

Sales * Installation * Service 
Residential * Commercial * Garage Doors * Operators 
Free Estimates * Installed & Serviced by Professionals 

We service all 
BRANDS  

6756 Franklin Blvd. 
Sacramento, CA 95823 
 

Showroom Hours: Mon-Fri 8AM-5PM   Sat: 9AM-12PM                                                     LIC #355325

Cristi Rodda
916.428.4520
crodda@farmersagent.com
We Are Farmers

M A K I N G  S E N S E  O F  Y O U R
I N S U R A N C E  N E E D S

I am proud to serve the
Greater Sacramento area
as your local Farmers® agent.
I work to ensure that each
of my clients are educated
on your specific
coverage options.

CA Producer LIC 0E49486
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Bringing color
to your life!

Bringing color
to your life!

CSLB #983710
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edwardjones.com
CPIS rebmeM 

Jon Benecke, AAMS®, CRPS®
Financial Advisor

1259 Pleasant Grove Blvd 
Suite 150 
Roseville, CA 95678 
916-865-4616
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celebrating leaders

INVESTED IN THEIR SUCCESS

By Dave Danielson

Photos by Aerial Canvas H O MRANDALL
It’s been said that you get out what 
you put in — and then some. That 
definitely holds true in this industry.
 
As you know, the efforts you put 
forth on behalf of your clients make 
an impact well beyond today’s 
transaction. They lay the ground-
work for lifelong relationships and 
future chances to serve their needs.
 
That’s the spirit of service that 
drives Randall Hom, as well.
 
As a broker with Diversified 
Properties, Randall is totally invested 
in the success of those around him.
 
“I love my clients. I had one of my 
sons working at my office this sum-
mer. One of his friends asked what I 
do all day. My son’s answer was that 
it seems like his dad talks with his 
friends all day long. Candidly, it’s 
because my clients are my friends,” 
Randall explains.
 
“In many cases, it’s not unusual 
for some agents to work with their 
clients every few years when it comes 
time for them to buy or sell their 
property. I tend to do a lot more deals 
with my clients every year because 
we help them in real estate through 
the investing side. They become my 
friends. I help them make money, and 
in turn, it helps me too.”
 

A SPARK FOR SERVICE

Randall has always had an entrepre-
neurial spark that started to come 
to the forefront and open doors for 
him when he was in high school.
 
“In high school, I was soliciting for 
junior prom ads. I was knocking 
on doors at local businesses. As 
part of that, I remember going to 
a local real estate office. When I 

asked them if they were interested in 
sponsoring the prom, they explained 
that they wouldn’t be able to do that, 
but they asked if I wanted a job. I said 
yes,” Randall remembers.
 
“I was 16, and it was my third job of 
each day after delivering newspapers 
in the early morning and flipping 
burgers in the afternoon. As soon as 
I started working there, I knew that’s 
what I wanted to do for life.”
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BEGINNING HIS PATH

Randall remembers how he first got into real 
estate as a career. It began when he worked 
for a longtime agent doing everything from 
cleaning gutters to cleaning houses.
 
“She worked harder than everyone else. I 
said I could do what she does. But first, I 
decided to go get my education. I got licensed 
at 18 and went on to earn my degree in real 
estate from Cal’s Business School, which 
some consider to have the best program in 
the country,” Randall points out.
 
“I worked in real estate through college 
— primarily in the commercial side of the 
business. Through time, I evolved into res-
idential. Today I sell investment real estate 
and a whole lot of single-family homes.”
 
Randall continues tirelessly building on 
his record of results, the most rewarding 
of which is simply being able to positively 
change and impact the lives of families. 
 
REWARDING LIFE

Away from work, life for Randall is made much 
richer by his family, including his wife, Erin.
 

OUR MISSION IS TO 
ENSURE THAT OUR 

INDUSTRY CONTINUES 
TO OPERATE THE WAY 

THAT IT SHOULD. 
WE ARE VERY 

INVOLVED LOCALLY. 

IT IS SO IMPORTANT. 

Randall and Erin had met years ago when she was 
an escrow officer. Today, they have three sons 
— Matthew, Christopher and Tyler. All three are 
currently enrolled in college.
 
While each of the boys’ career goals is open, there’s 
definitely a part of Randall that has his own hopes 
for their careers.
 
“It’s funny. Through their entire lives, I had 
discouraged them from going into real estate,” he 
recalls. “But today, I would love to see one or two of 
them get into this business. It has been really good 
to my family and me.”
 
In his free time, Randall’s favorite activities involve 
friends and family, eating out, traveling, and going 
to the gym.
 
GIVING BACK

When it comes to giving back to the industry 
Randall loves, he has been very involved with 
organized real estate sitting on the board of 
directors for the Sacramento Association of 
REALTORS®, the California Association of 
REALTORS® and Metrolist.
 

“The work we do there is behind the scenes, but I think 
it’s very important in terms of supporting what each of 
us does in the industry. On a regular basis, we fight for 
private property rights,” Randall says.
 
“Our mission is to ensure that our industry continues 
to operate the way that it should. We are very involved 
locally. It is so important. Advocacy is one of the most 
important things that organized real estate does … 
keeping our profession alive and functioning well.”
 
Randall is also a founding member of the local chapter of 
the Asian Real Estate Association of America (AREAA) 
and actively engages with a multitude of local nonprofits 
serving the community. A few years ago, he was named 
the national winner of the Realty Community Service 
Award by the Wells Fargo Housing Foundation.
 
With his caring, professional and humble personal-
ity, Randall dedicates himself to meeting the needs 
of those around him. In fact, it’s easy to see that he is 
totally invested in their success.
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I work with Matthew and his team regularly, multiple times a month and couldn't be happier 
with the services he provides. He is always very professional, punctual, and responsive. 

Working with him has been smooth and easy every step of the way! His work is professional 
quality and always consistent. I would definitely recommend Dynamic Cinema Productions 

to anyone looking for professional photography and/or video production.
Sabrina Khal - Project Manager

SERV ICES:  

530-417-6170  |  DynamicCinemaProductions.com/real-estate

HIGH QUALITY STORY TELLING

PHOTOGRAPHY & AERIAL  •  VIDEO TOURS  •  3D MATTERPORT AND 2D FLOOR PLANS
BUSINESS COMMERCIALS  •  PORTRAITS  •  WEDDINGS & EVENTS  •  TOURISM AND MORE 

Matthew Walter
Founder / Creative Director

ARE YOUR INVESTORS
O V E R W H E L M E D ?

PLUS, WE HAVE THE BEST
Single Point of Contact
Tenant Vetting System

M&M Property Services & Management | $500 Referral Fee to a Broker
Call Darren 916-500-8188 | brucemills@bmrealtor.com

DRE# 01100901

M&M
Residential Property

Management
TO THE RESCUE!

SUMMIT FENCE INC.

GOOD FENCES MAKE
GOOD NEIGHBORS.

916-365-3006 // summitfenceca.com
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Overwhelmed with how much 
TRASH AND DEBRIS is on the property?

No job is too big or too small for us to haul!

Longs Trash Hauling
(916) 206-7072 | longstrashhauling.com

AFTER

BEFORE

We haul appliances, furniture, trees,
electronics, garbage, mattresses, and more...

Follow us on Facebook

We can get you headed in the 
direction of SOLD faster and for a 

higher return by simply staging it.

@lux.home.design luxhomedesign.net

Let’s get your listing right!

(916) 947-8884
C A L L  O R  T E X T  ( 9 1 6 ) 8 3 4 - 6 6 0 0  |  M I Y A S A K I @ S H O T A R C H I V E S . C O M
   @ S H O T A R C H I V E S R E  |  W W W . S H O T A R C H I V E S . C O M / R E A L E S T A T E

REAL ESTATE SERVICES
Photos, Videography, 

Matterport 3D Virtual Tours, 
and Drone.



44 • December 2022 Sacramento Real Producers • 45@realproducers realproducersmag.com

DOING IT ALL

Padi Goodspeed has perfected 
the art of creating opportunities. 
She has had to do it for herself for 
her entire life. Of course, creating 
opportunities is all about prob-
lem-solving. And as one of the top 
100 women in mortgage origina-
tion nationwide, with 20 years 
of experience, having scaled her 
business to an annual production 
of over $100 million while raising 
her two daughters as a single 
mother, Padi can always find a 
way to make things happen.
 
“We help our real estate part-
ners increase their business by 
20% just by figuring out buying 
solutions that others can’t,” she 

WITH CROSS COUNTRY MORTGAGE
By Chris Menezes

Photos by Aerial Canvas

says. “Our knowledge is unsurpassed, 
our availability and communication 
are constant and the chances of us 
closing on an approval is 100%. We 
are the full package — experience, 
expertise and execution.”
 
Padi has never been one to settle, even 
as a kid. She grew up in the bay area, 
the daughter of schoolteachers who first 
came to the United States from Iran. 
Because they earned minimal salaries 
and moved around a lot, Padi always 
strived for more in life. She wanted 
bigger things for herself than the more 
traditional routes of her parents.
 
Incredibly independent and entrepre-
neurial, Padi started working at the 

age of 14, selling furniture at a local 
farmers market. In high school, she 
worked as a telemarketer. She left 
home at 17 years old and did door-
to-door sales for an alarm company 
to pay for her tuition at Diablo 
Valley College. She was a natural 
salesperson with an innate ability to 
connect with people. So, when she 
discovered the mortgage industry, it 
was a match made in heaven.
 
“My cousin and best friend, 
Sheida, was working as an 
assistant to a lady who owned 
a mortgage company. She told 
me about how she was amazing 
and how I could do the same. It 
inspired me. I began interning at a 

“Success is the art 

of creating lasting 

opportunities 

for others” 

— Padi Goodspeed.

PADI PADI   
partner spotlight

GOODSPEEDGOODSPEED
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Providing sustainable financing for 

successful homeownership in the 

Sacramento regions since 2002.

small mom-and-pop mortgage company as an inside 
sales assistant, making cold calls, and instantly 
knew it was for me. The consistent challenges and 
fast-paced environment was just what I needed, and 
I loved that I wasn’t selling a product but helping 
people solve problems and find a solution to get 
what they wanted,” explains Padi.
 
Padi was a tenacious sales agent. Not just because 
she loved her job and had palatable ambition but 
because she had to be. The industry was very 
male-dominated, and she was constantly underes-
timated. She was often treated as an assistant and 
was never encouraged or trained to be anything 
more. However, she didn’t let that stop her.
 
“While all the guys were thinking they were big stuff 
and screwing around, bringing in one to two loan 
applications a day, I was doing seven a day,” she says. 
 
Padi let her work speak for itself. And it spoke 
volumes. She gave her clients and her referral part-
ners everything. She remained constantly available 
and was always ready to tackle a problem and 
find a solution.
 
While she got started in the industry at a young 
age, she also got married at a young age. By the 
time she was 25, she had her first daughter. And by 
28, she had her second. As Padi continued building 
her business, trying to create a good life for her 
family, it became apparent she was the only one 
trying. Especially after the infidelity.
 
Although she knew she had to leave, the divorce 
was devasting for Padi. “I had a strong belief in 
marriage,” she explains. “And because I had started 
working so young, I was looking forward to having 
some support, to be able to stay home a little bit 
and be a great mom to my kids. I never imagined 
being divorced. I was quite down about it for some 
time, struggling emotionally, but there comes a 
point where you have to stop crying and you just 
have to do what you have to do.”
 
Finding herself as a single mother in 2013 with no 
support from her ex, Padi knew she had to take 
her business to the next level. She began attending 
conferences and learning everything she could. 
The most influential conference she attended was 
in Beverly Hills, hosted by a panel of $100 million 
producers. Although the voice in her head told her 
she could never be one of those people, as a single 

mother doing everything by herself, she let that fear 
and anger drive her anyway. 
 
With her goal set, Padi sought help and advice from 
her peers. Finding only platitudes and countless 
abstractions regarding mindset, she resolved to 
reverse engineer her goal and create a solid game 
plan as to how she was going to achieve it.
 
After several failures — falling down, crying, 
getting back up and figuring it out — and sacri-
fices, from school plays to field trips, fighting the 
nagging feeling that she was never doing enough 
as a mother or a professional, she finally hit $100 
million in annual production in 2019. She grew that 
to $120 million in 2020, then $183 million in 2021, 
and though this year has seen a decrease with the 
market, she is still on target to hit $100 million.
 
Perhaps the most impressive part of Padi’s achieve-
ments is that she does not have a team of sales 
agents. It’s only her. Of course, she says she 
couldn’t have done it without her fantastic team 
— her operations manager, Michelle Chacon, and 
assistant, Jordan Gladney.
 
Although Padi has endured more than many people 
will know, and continues to do so, as a mother to two 
teenage daughters and caretaker to her mother (hav-
ing lost her father last year) while managing a $100 
million mortgage business, she says she couldn’t 
imagine doing anything else. She truly loves help-
ing people, relying on her expertise and experience 
to solve problems and make people’s dreams come 
true, not only for her clients but for herself, her team 
members, her referral partners and her children.
 
“I love that I get to teach my daughters to follow 
their goals relentlessly. To show them mental 
fortitude and that they can lead their best life. I 
am already so proud of them. They work hard in 
school, are involved with charities and are thriving 
in their extracurricular activities,” she says.
 
When Padi finds a bit of free time to herself, she 
enjoys reading, learning, exercising, cooking, having 
spa days and watching anything that makes her laugh.
 
To benefit from the past 20 years of tenacity, 
knowledge, experience, expertise and execution 
from Padi and the tremendous business she’s built 
with Cross Country Mortgage, visit www.padigood-
speed.com or call her directly at 916-257-9435.



48 • December 2022 Sacramento Real Producers • 49@realproducers realproducersmag.com

7806 Uplands Way
Citrus Heights, CA 95610
916-835-4100 Phone
916-848-3386 Fax
ffhomeloans.com

AJ Jackson
Owner
NMLS# 210062
BRE# 01872296

NMLS#39096

Here To Help You Close
W E  PA Y  F O R  A L L  A P P R A I S A L S   |   L O W  R A T E  A N D  F E E  S T R U C T U R E

1 5 - D A Y  C L O S E S   |   W E  M A K E  D I F F I C U LT  F I L E S  E A S Y
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916 .205 .3745
wolffconstruction.com

VIEW SOME OF OUR PROJECTS!
      @wolffconstruction       @wolff construction

Photo by Nicole Dianne Photography

LICENSED & INSURED  //  CSLB LICENSE 1056036

Built with Integrity.

Specializing in residential
makeovers from kitchens to

bathrooms and additions, we can
turn your dreams into reality.

916-402-4486 | mercedesthetc.com

A real estate transaction coordinator (TC) is 
far more than a paper pusher or key puncher. 
We’re an integral partner helping facilitate the 

ever changing complexities of real estate. With 
extensive knowledge and continued education, 
we ensure your file is complete and compliant.

A Commitment To Your Success

Partnering with Mercedes is knowing that your 
transactions are in the care and guidance of a 

trusted and experienced real estate professional. 
Leveraging her expertise, knowledge, savvy and 

care will allow you to increase your daily 
productivity and peace of mind.

FOR CURRENT PRICING OR TO GET STARTED, 
CLICK OR CALL TODAY:

With 10+ years in customer service, currently 
providing service to 24 brokerages and over 85 

agents, Mercedes has an ever increasing record 
of helping real estate professionals successfully 

close countless transactions year after year.

Having been in the mortgage business 
since 2002, we can tell you there is no 
“cookie-cutter” home loan. Each person 
has a unique scenario, unique goals, 
unique aptitudes, and unique needs. The 
privilege of our job (and by far our 
favorite part!) is that we get to know our 
Clients on a human-to-human level. Only 
then can we be trusted guides and give 
advice that best serves your clients.

SHERENE GRAY Loan O�cer
NMLS #302159 
M (916) 798-8026
DAN MCINTIRE 
NMLS 300900
M (916) 276-3324

5StarTeam@PointEquity.com
5StarTeam.com

MAKE A DIFFERENCE
IN THE LIFE OF A LOCAL FOSTER CHILD,

AT-RISK YOUTH, OR STRUGGLING FAMILY

Volunteer Today!

Sponsored by Nick Cunningham & the PointEquity.com Family

Point Equity Residential Lending, NMLSID 1404205
925 Highland Pointe, Ste 330, Roseville CA 95678 | 916-248-4620

Learn more at casaplacer.org  |  530-887-1006

5 STAR TEAM
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Hi, I am Shelby Elias, broker 
and owner at United Whole-
sale Lending. Each month I 
typically share advice and 
strategies for REALTORS and 
their clients on how to create 
and maximize real estate 
investments. Giving others the 
tools and guidance on how to 
create cash flow and financial 
freedom for themselves and 
their families is my driving 
force. I know that REALTORS 
have an entrepreneurial spirit, 
so I want to share another 
facet of my business. One of 
the things that makes me a 
good entrepreneur is being 
able to understand the realities 
of the market and pivot when 
needed. When rates were at 
historical lows, it was an 
incredible time to leverage 
equity and make new invest-
ments. The market is evolving, 
and while no one is ever able 
to predict the future, it is clear 
that the real estate and mort-
gage markets are cooling off. 
As long the Federal Reserve 
raises interest rates in response 
to concerns of inflation, this 
pattern will continue.

Knowing this, I have expand
ed my business portfolio with a 
new opportunity where I see a 
lot of upside, residential solar.  

Obviously residential solar 
power is not new. I have always 

been a fan of solar energy, if done the right way. Being 
on the loan side, I see solar loans all the time. So many 
of them are nontransferable, must pay off when sell 
home, and more. These loans can be really inhibiting 
for homeowners and buyers. 

I know how to make sure the solar is done the right 
way, providing value for our referral partners and their 
clients. We have partner with the largest installer in the 
nation with the best rates.

FIND OUT MORE ABOUT SHELBY ELIAS AND UNITED WHOLESALE LENDING AT:
Unitedwholesalelending.com  •  Shelby@UWLmortgage.com  •  916-773-5351

Follow Shelby on Instagram for practical tips on investment properties: @shelbyelias
N M L S  2 7 9 0 5 1   •   B R E  0 1 8 6 4 3 5 4

Solar can increase a home’s value while 
decreasing energy costs.  Some of the 
benefits of solar to home owners:

• The ROI: The National Renewable 
Energy Laboratory (NREL) found that 
every dollar saved on energy through 
solar increases home value by $2. That 
makes it an ROI of 20 to 1!
• According to Zillow, solar panels, on 
average, increase a home’s value of 4.1%
• NREL also found that homes with inte-
grated solar sell faster than homes with-
out green options
  
Additionally, with high interest rates and 
overall affordability being a challenge 
across the country right now, solar helps 
your clients in the following ways:
• Most people can cut their energy bill in 
half, which is the largest homeowner 
expense

• This offers monthly savings (Did you know 
that PG & E doubled the cost of electric over 
the last six years?)
• Fixed cost of electricity
• 30% of system’s cost is a tax credit
• The solar tax credit extends 10 more years  

Solar is a win for clients and a win for 
agents.  It presents an opportunity for 
agents to help their clients save money 
monthly. The revenue potential for real 
estate agents is massive, typically 
$6,000-$12,000 in commissions. 

How often do your clients ask you if you 
know a service provider for home-related 
services? All of the time! Your clients know 
you and they trust you.  You know about 
them and their home, now you can provide 
your clients with a resource for home solar.
Please reach out to me, I’m happy to share 
information on how our referral partners are 
helping their clients with solar. 

Find out more about Shelby Elias and 
United Wholesale Lending at:
Website: Unitedwholesalelending.com 
Email: Shelby@UWLmortgage.com
Phone: 916-773-5351

Follow Shelby on Instagram for practical tips 
on investment properties: @shelbyelias
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• Auto • Home
• Commercial • Boat
• Classic Car • Condo
• Events • Flood
• Life • Motor Home
• Renters • RV
• Umbrella

916-833-6990
michael@tdmins.com  

CA License #0H05099

Call today for your FREE
No-Obligation Quote.

“I met Mike Colenzo when I first 
started my career while holding 
open houses and till this day he 
still hosts open houses with me. 
I can say he’s played a role in 
the success of my career by 
being the most genuine 
insurance broker to all my 
clients, and they continue to 
thank me for referring Mike to 
them due to the superior service he provides.
He treats every client like he would treat his own friends and family and 
always looks for their best interest.
He’s not your ordinary insurance broker, he’s the best…”
– Ahrash Zamanian EXP Icon Agent #kingoffolsomranch

star on the rise

Meet Ryan Grob with eXp Realty.  In just five short 
years in the real estate business, Ryan has done 
impressively over 100 million in sales.  Before 
beginning his successful career as a REALTOR®, 
Ryan served for 4 years in the Marine Corps as a 
Scout Sniper. After his enlistment, thanks to the 
GI bill, he acquired his BA in Business Marketing 
at SFSU.  Right after he graduated, Ryan began 
his new career in both a new city and a new home 
in Folsom. In this new career, Ryan has found a 
passion for helping his clients accomplish their 
dreams and goals. When asked about his favorite 
aspect of being a REALTOR®, he says “I am incred-
ibly blessed to be a part of my clients’ number 
one financial business decision. I also get to walk 
alongside them and give them encouragement, and 
counsel outside of real estate as well”.  
 
What has been the most rewarding aspect of  
your business?
The relationships and friendships that have resulted; 
whether with other REALTORS® in the industry or 
with my clients I’ve worked so closely with.

What has been your biggest challenge as a 
REALTOR®? In entering the industry?
My biggest challenge as a REALTOR® was lacking 
confidence in the beginning due to my age and lack 
of experience. I just moved to Folsom from the 
bay area when I was 25 and started my real estate 
career in a city I wasn’t familiar with. I had to learn 
everything about real estate and this new market 
all at once. I felt a lot of pressure to provide for my 
family and it was stressful at first. I didn’t have a 
nice car or fancy suit, I looked young and had not 
sold any homes, so it felt very foreign. I fumbled 

over my words and had to look dumb over and over until 
I got better and then eventually got the hang of it.

How does real estate fit into your dreams and goals?
Real Estate provides me with a work/life balance that I 
can control. My goal is to acquire at least 10 rental prop-
erties and own a RV/boat storage business. Real estate is 
the tool that will help me achieve finding good deals and 
financing them, which will eventually create more finan-
cial freedom to allow us more time to serve, give back to 
our church and community, and travel with my family.

How do you define success?
Success means achieving what you want in life. That 
looks different for every person. I personally want my 
success to be defined by my faith, my relationships with 
my family and friends, and my career.

To what would you attribute your rapid success  
in the industry?
I have to give the credit to God first, then my mentors, 
Gail DeMarco, Valerie Turner and Mony Nop, as well as 
my wife. Surrounding yourself with top producers and 
building relationships in the industry is so beneficial. It’s 

a small community of people doing the majority of the 
selling and make friends with them is going to benefit you 
and your clients. You want to help your clients win and 
deliver exceptional results for them, so they refer you to 
their friends and family! Go above and beyond, and make 
it a great experience for everyone! One of my favorite 
quotes is “Don’t worry about the score just keep scoring!”

Tell us about your family.
My family is why I do what I do. My wife, Jessica, is 
my biggest supporter. My two boys, James (3) and Ben 
(almost 1), are my buds. Learning to be a loving husband 
and a patient parent is my highest priority. I truly don’t 
want to be just a 7 figure career man, I would rather be a 
7 figure husband and a 7 figure father above all.

Are there any charities or organizations you support?
I volunteer every Monday night at Folsom Prison. I am 
a part of a Celebrate Recovery program there, which 
is like AA, but centered around Jesus. We help the 
prisoners recover from their hurts, habits or hang-ups. 
We are all broken and I can’t tell you how humbling it is 
to walk out of those prison walls and have my freedom. 
The other organizations we support are: Bayside Folsom 
Church Agape International Missions (anti sex-traffick-
ing), Operation Underground Railroad (anti sex-traf-
ficking), Christian Relief Fund (sponsoring 6 children 
in different countries), and Sweet Dreams Foundation 

(Dream bedrooms for children with 
terminal illnesses).

In closing is there anything else you 
would like to share?
I joined the United States Marine Corps 
when I was 18 years old in October 2010. 
I was a Marine Corps Scout Sniper while 
I was in for 4 years. I went on 2 deploy-
ments and went to 8 different countries. 
I was part of a very elite group in the 
Marines as there are only 300 active 
snipers in the United states at any given 
time and I was one of them. I graduated 
my scout sniper class as the high shooter 
and honor graduate. I served with the 
most incredible men and women.

 Ryan 
Grob

Ryan in the Middle East desert, 
shooting the .50 caliber Barrett sniper 
rifle while in the Marine Corps.

Ryan with his wife Jessica and two sons James and Ben.

Ryan in front of Folsom State Prison 
where he volunteers on Monday nights.
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THE EASIEST & MOST AFFORDABLE
WAY TO GO SOLAR - 916.872.5452

VISIT GOSOLARWISE.COM TO GET YOUR FREE INSTANT QUOTE!

SolarWise delivers the same high quality install, 
materials, and warranties at a fraction of the price.

Don’t believe it? Compare our quote to traditional
solar company quotes to see for yourself.

SOLARWISECO.COM

SAVE
UP TO50% VERSUSPG&E

How much traditional
solar costs.

How much Solarwise
solar costs.

(60% less)
916.872.5452

CARPET CLEANING SERVICEALEX'S

Alex's Carpet 
Cleaning believes that a 
healthy home starts with clean 
carpets. We use a cleaning system 
that deep cleans your carpets, flushing 
the dirt and pollutants from the fibers with 
self-neutralizing cleaning solutions that are 
non-toxic, bio-degradable, leaving your carpets clean 
and fresh again. 

Commercial & Residential • Carpet Cleaning
Biodegradable Solutions • RX-20 Rotary Jet • 

Extractor •  Upholstery Cleaning • Tile & Grout 
Cleaning • Carpet Repairs • Carpet Re-Stretching • 

Stain & Smoke Removal • Pet Odor Control • 
Scotchguard Protector

RELIABLE

PROFESSIONAL

HONEST
     @alexscarpetcleaning

916-225-0038 

a l e x s c a r p e t c l e a n i n g s e r v i c e . c o m

Alex,
owner
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A  S T R O N G  F O U N D A T I O N

Celebrating 25 years of 
marriage and five years 
with Keller Williams El 
Dorado Hills as a top-
producing real estate 
team, Jon and Shannon 
Yoffie and the Yoffie Real 
Estate Group are a force 
to be reckoned with. 
Their business is closely 
tied to the El Dorado Hills 
community, where they 
have lived since 2004, 
when they built their 
own custom home. Since 
then, they have raised 
their two sons, formed a 
nonprofit foundation in 
support of local schools 
and helped many people 
secure their own slice of 
El Dorado Hills heaven.

Although Shannon and Jon have been working as 
a team since 2017, Shannon has been a local real 
estate agent since 2007. While their boys were young, 
Shannon spent much of her time volunteering in their 
classrooms and helping with their extracurricular activ-
ities. One of the things that drew them to El Dorado 
Hills was the quality of the public education. In 2008, 
she and Jon formed the Buckeye Education Foundation 
to supplement programs in the local K-8 Buckeye Union 
School District.
 

Shannon still serves as a board member for Buckeye 
Education Foundation, and Jon currently serves the 
Buckeye School District as an elected school board 
member. They also support Hands 4 Hope, The Center 
for Violence-Free Relationships, Patra Proud in support 
of families of active-duty military and KW Cares.
 
“We love our local community and enjoy helping fam-
ilies from other areas fall in love with it the way we 
have,” Shannon says. “We are very fortunate to live 

&JON 
SHANNON 

YOFFIE

JON 
SHANNON 

YOFFIE



60 • December 2022 Sacramento Real Producers • 61@realproducers realproducersmag.com

in an amazing community surrounded by smart, 
interesting and successful people who invite 
us into their lives to help with one of the most 
important decisions they make as a family. We 
remind ourselves every day how lucky we are to 
have earned the trust and friendship of so many.”
 
Shannon and Jon moved to El Dorado Hills (EDH) 
from the Bay Area, where Jon grew up and where 
they had returned a few years before moving to 
EDH. Shannon grew up in southern California and 
became involved with fixing up homes at an early 
age. “My parents didn’t have much money, so they 
were always looking to build sweat equity in the 
things they owned, whether it was a house, a car, 
etc. My dad was very handy and could fix anything. 
He often involved me with his projects. I helped 
him build a car engine once, and he helped me fix 
up my first couple homes,” explains Shannon.
 
Shannon got into sales after graduating from 
UCLA. She was running one of the family busi-
nesses, a wholesale distribution company in 
southern California, when she met Jon. Jon had 
earned his degree in journalism and was working 
in southern California in the publishing industry. 
Jon and Shannon happened to both be hanging out 
on Catalina Island one weekend when they first 
met in 1989.
 
When Jon received an opportunity to move back 
up to the bay area for work in 1996, he proposed to 

Shannon. The next year they had their dream win-
ery wedding in Calistoga. Shannon began working 
in a design showroom in San Francisco, where she 
helped people upgrade their homes, something she 
had been doing with her own properties since buying 
her first one at 23 years old (and continues to do for 
her clients’ properties today). Jon, meanwhile, was 
a media executive serving a number of industries, 
including home building, technology, and state and 
local governments.
 
Shannon always had an interest in working in real 
estate; however, it wasn’t until they moved to El 
Dorado Hills and their kids were a little older that 
she decided it was the right time. As a media exec-
utive, Jon was traveling all over the country during 
the week, while Shannon stayed with the kids and 
scheduled out her weekends for real estate so that 
when Jon came home, they could switch. When Jon 
got the opportunity to leave his job in 2017 and join 
Shannon in real estate, they both jumped on it.
 
“I had been wanting to form a team for some time, 
so it was the perfect opportunity for both of us,” 
explains Shannon. 
 
“It’s really been a win-win,” Jon says. “We get to be 
on the same schedule and work towards the same 
goals together. We love working with each other.”
 
Because their business is primarily sphere of influ-
ence and referral, Jon and Shannon work together 

I T ’ S  R E A L L Y  B E E N  A  W I N - W I N .

W E  G E T  T O  B E  O N  T H E  S A M E 

S C H E D U L E  A N D  W O R K  T O W A R D S  T H E 

S A M E  G O A L S  T O G E T H E R .  W E  L O V E 

W O R K I N G  W I T H  E A C H  O T H E R .
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in many of the same capacities, especially when it 
comes to clients. In addition to Shannon and Jon, the 
Yoffie Real Estate Group also consists of a director 
of operations and two additional agents. Shannon 
spends most of her time out in the community, 
meeting with clients and advising them on ways to 
maintain and update their homes, while Jon handles 
all the marketing. Shannon also mentors new agents 
in the KW El Dorado Hills office.
 
Looking into the future, Shannon and Jon plan to 
grow their team and have expanded their business 
into the Truckee and Lake Tahoe area, where they 
love to spend time. They both love to ski, hike, camp, 
sail and paddleboard. They especially love when 
they can enjoy all those activities while traveling and 
exploring different communities and cultures.
 
As Shannon and Jon continue growing their business 
by investing in their community and cultivating both 

past and present relationships, the foundation of both their 
business and marriage will continue to strengthen. It will be 
exciting to see all they will do in the next 25 years together.

W E  R E M I N D  O U R S E L V E S 

E V E R Y  D A Y  H O W  L U C K Y  

W E  A R E  T O  H A V E 

E A R N E D  T H E  T R U S T 

A N D  F R I E N D S H I P 

O F  S O  M A N Y .
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Per Month
Monthly Bank Account Reconciliation
Reconciliation of business credit card 

Preparation of monthly Financial 
Reports, Balance Sheet, P&L Statement.

Unlimited e-mail support - response 
time varies per package

Monthly phone or video meeting

We help companies with their bookkeeping and accounting 
processes including the close-out processes. We help with 

preparing your financial statements. We also help you with 
how to audit-proof your write-offs including all those 

ordinary and necessary expenses.
 

Do you have proper financial processes? 
Budgeting? Strategic Planning? Collecting W9s 

and sending out 1099s?

Are you writing off… Business Mileage? Business Meals? 
Business Interest Expense? Retirement Contributions 

(includes both owners and employees)? Life Insurance 
(including IULs)?

 
Experience:

Cherise has more than 19 years of accounting experience, 
including over 16 years with consulting firms in the 

Sacramento area and 10 years as a Controller. While pursuing 
her bachelor’s in science in Finance, she moved her way up to 
the Controller role, eventually overseeing a team of seven after 
mastering the roles of A/P, A/R, Payroll, Contracts, Insurance, 

and ERP Administrator of Deltek Vision.

BOOKKEEPING, CLEAN-UP, 
BUSINESS ADVISORY, 

RETIREMENT PLANNING

Founder and CEO

DRE#01454369




