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Jessica Eiroa
Mortgage Loan Consultant
NMLS: 1380149 | 1756744

C E L L :  702-285-0633
O F F I C E :  702-947-7827

Jessica@5starmtg.com

9065 S. Pecos Rd., Ste 200
Henderson, NV 89074

DON'T BE 
A PAWN!
Strategize with Me 

and Let's Make 
Your Next Offer a 

Checkmate!
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W A G N E R  A G E N C Y

TOM WAGNER
Retired LVMPD Sgt

Owner, Wagner
Allstate Insurance
702-326-3363

ThomasWagner@allstate.com

TYLER WAGNER
Former MLB Pitcher

Owner, Wagner
Allstate Insurance
702-355-3364

TylerWagner1@allstate.com

Partner with Wagner for A Strong Lead into 2023!inspectslasvegas.com
702•817•3136

Beard
Inspections LLC

The first time.
On time.

The Information
Your Client’s Need
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CERTIFIED LEVEL I
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702.722.2222  |  BridgeHomeInspections.com

Larry Perna
Owner and 

Master Inspector
20+ Years in 

Construction & Real 
Estate Industry!

Scan to schedule
today!

We Want to Be �e Bridge
To Your Client's New Home!

Scan for help getting
top dollar for

your client's home!

WHY PARTNER
WITH US?

Eco-Friendly Junk Removal
Same-Day & Next-Day Service
Quick, Dependable, On-Time
Satisfaction Guaranteed
We Donate & Recycle to Keep
Items Out of Landfills

LET US HELP YOU SELL MORE...
Locally Owned & Operated 
by Greg and Christin Burda
C: 209.233.5420
Christin.Burda@JunkLuggers.com
JunkLuggersofSWVegas.com
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Jim Saracino
Las Vegas 

Event & Content 
Advisor
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Branding

Lifestyle

Family

Couples
& More!

Rylee Gomez,  
Professional Photographer  

702.234.7974  | RyleeGPhotography.com

f� 2023!
YOUR MARKETING

GAME

Level Up

Scan to
contact me

today!

This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 

These local businesses are proud to partner with you and make this magazine possible. Please 

support these businesses and thank them for supporting the REALTOR® community!

BUSINESS COACHING

Akes Pro 

Business Coaching

(702) 595-4422

BUSINESS DEVELOPMENT

Fusion Growth Partners

(702) 373-4358

CPA/TAX/ACCOUNTING

Cynthia J. Nutter CPA

(702) 907-7967

FLOORING/INTERIORS/

CABINETS/COUNTER TOPS

Modern Concepts Design

(702) 510-3156

HOME INSPECTION

Bridge Home 

Inspections

(702) 722-2222

RedBeard Inspections

(702) 817-3136

HOME WARRANTY

HomeServe 

Home Warranty

(702) 420-8412

Old Republic 

Home Protection

(925) 963-4726

www.orhp.com

INSURANCE

Allstate - Tom Wagner

(702) 257-8888

JUNK REMOVAL

Junkluggers

(209) 233-5420

MOLD TESTING

Nevada Mold Testing

(702) 247-6653

MORTGAGE

Five Star Mortgage - 

Jessica Eiroa

(702) 285-0633

Laser Mortgage - 

Sam Nelson

(702) 588-4361

Movement Mortgage

(702) 235-4613

Planet Home Lending

(702) 755-3983

Pride Lending - 

Andrew Dort

(725) 780-5001

Union Home Mortgage - 

Caitlin Duffy

(702) 575-1041

MOVING & STORAGE

UNITS Las Vegas

(702) 707-4040

NON-PROFIT

Love Justice International

(412) 606-9954

PHOTOGRAPHY

Rylee G Photography

(702) 234-7974

PROPERTY MANAGEMENT

GoldenWest 

Management, Inc

Roy True

(979) 480-6335

www.GoldenWest

Management.com 

REAL ESTATE 

PHOTOGRAPHY

Rocket Lister

(480) 570-8455

TITLE COMPANY

Fidelity National Financial

(702) 877-3003

Landmark Title Assurance 

Agency of Nevada

(702) 869-1111

WFG National Title

(702) 728-5295
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H20 To Go

(702) 521-7197
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There’s no place like 
HOME for the HOLIDAYS.
There’s no place like 
HOME for the HOLIDAYS.
Warmest wishes for this holiday season 
and all the best in the New Year!
Warmest wishes for this holiday season 
and all the best in the New Year!
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cover agent

genuine giving
Written by Dave Danielson

Edited by Kendra Woodward

Photography by Chernogorov Photography

My focus is on making people around 

me better, whether it be my agents or 

my family. I always want to give a part 

of myself to make the situation better.
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In a world that is too often crowded 
with cold, self-serving interests, it’s 
refreshing when you meet someone 
like Coltyn Simmons, who leaves 
those around him better off for 
having known him.
 
Coltyn is the broker and owner at Custom Fit Real Estate 
and is fueled by a spirit of genuine giving. “My focus is on 
making people around me better, whether it be my agents 
or my family. I always want to give a part of myself to make 
the situation better,” Coltyn emphasizes. “The ultimate 
goal of what I want people to say about me is ‘Coltyn made 
me a better person through his efforts, love, and care.’”
 
That kind of caring was exemplified for Coltyn by his 
parents. His father was a Las Vegas contractor, while his 
mother worked for a local school district before entering 
real estate herself as a licensed agent. “I had both the 
construction side and the real estate side as examples 
for as long as I can remember,” he says. As he came of 
age, Coltyn set his sights on either being a professional 
baseball player or a real estate developer.
 
His baseball dreams came to fruition first. In fact, during 
his senior year in high school, he was drafted and ended up 
playing for five years as part of the Tampa Bay Rays orga-
nization. While he enjoyed the experience, he also looked 
ahead to his next profession after his playing days were 
over. “I realized the schedule of a professional baseball 
player was not ideal for future business growth and having 
a family. I had two kids and was married, and it was diffi-
cult on our family. So I gave up on the baseball dream and 
focused on real estate and construction,” Coltyn recalls.
 
He continues, “I worked for a couple of general contractors 
and eventually got my own general contractor’s license. 
In the process, I also got my real estate license, focusing 
on both sides of the business. That’s how I started off … 
bringing value through my knowledge and experience in 
construction, as well as traditional real estate.”
 
In 2013, Coltyn went to work for Keller Williams 
Southern Nevada. In time, he started to grow what 
now is the Custom Fit Real Estate Group, which was 
his personal real estate team under the KW umbrella. 
“From there, I focused on growing the team and finding 
ways to bring value to our clients with construction and 
a program called the Update Before You Sell program, 
which became very popular,” he explains. “As part of 

The ultimate goal of what I want 

people to say about me is ‘Coltyn 

made me a better person through 

his efforts, love, and care.’
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that program, we go in before we list 
a property and do updates ranging 
from a coat of paint to a full remodel. 
We cover the costs for those updates 
in-house to get sellers a maximum 
return. Plus, it also allows us to sell a 
better, more marketable property.”
 
By 2019 Coltyn’s team had about 20 
members, and success started building 
on itself. In 2021, his team of 17 pro-
duced 218 transactions. Then, in 2021, 
Coltyn took the next step forward and 
started his own brokerage — Custom 
Fit Real Estate. “We look at ways to 
bring value to our clients. Without 
that, we feel like traditional real estate 
will be extinct. You have to be able to 
provide an extensive amount of value 
— through title, lending, and insurance 
— creating a one-stop shop for every-
thing that is associated with real prop-
erty,” Coltyn explains. “Not only will 
that benefit each of our clients because 
of our expertise, but it will also benefit 
our agents who sell one product but 
get compensated in a number of ways. 
In that way, we help our agents make 
more while still providing added value 
to our clients.”
 
Coltyn has a passion for putting his 
experience to work to give his clients 
an overarching advantage. “One of my 
favorite parts is navigating a transac-
tion for my clients and knowing that, 
with my experience and expertise, I’m 
giving them the best kind of service 
and considering all angles of the trans-
action,” he says. “Having that added 
knowledge helps in issues with the 
foundation, utilities, and other aspects 
of the property. While searching for 
the most important and expensive 
asset you will ever purchase, it’s nice 
to have the real estate professional 
and the real estate construction pro-
fessional on your side, so you know 
you’re not buying a lemon.”
 
Beyond his brokerage and construc-
tion business, Coltyn has added pool, 
lending, and marketing components to 

the mix of what he provides to clients. 
“It’s fulfilling helping a client pur-
chase a home, and then immediately 
after being able to help them with the 
construction side as well. Making their 
new home into their dream home by 
updating and adding a pool and doing 
other things through Custom Fit com-
panies has been a game changer for 
us,” Coltyn points out.
 
“I really enjoy that before-and-after 
picture and the excitement for cli-
ents. I like giving my agents access 
to different options to provide to 
their clients. At our firm, they can 
coordinate a custom fit remodel or a 
new build or help clients get a new 
rate and refinance on the lending 
side of things. So they get a real 
estate commission and then a com-
mission from construction.”
 
At home, Coltyn’s love for his family 
drives his efforts. He cherishes time 
with his wife, Mindy, and their six 
children. The family faced a hurdle 
in 2021 when Mindy was diagnosed 
with breast cancer. As he explains, 
“There was some trial by fire through 
that, and we have learned a lot. She 
is doing well today. That experi-
ence really made me think about the 
importance of making sure that we 
create time for our family.”
 
Coltyn’s favorites for family time 
include riding bicycles together and 
going out to enjoy a nice dinner with 
them. He also has the drive to give 
back and make a difference. In fact, 
each open house that his firm holds 
is tied to a charitable organization 
involving a veteran’s cause or a 
group that fights children’s cancer 
and abuse.
 
With a straightforward, caring style, 
and a drive to grow continually, Coltyn 
Simmons puts himself second to those 
around him. In fact, it’s safe to say that 
those who know Coltyn understand 
what genuine giving looks like.

It’s fulfilling helping 

a client purchase 

a home, and then 

immediately after 

being able to help 

them with the 

construction side 

as well.
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702-869-1111

AND LANDMARK TITLE

H U L E T T

We focus on making sure the buyers and sellers 
have a fantastic experience. If our real estate 

partners' clients have a really good closing 
experience and everything closes on time, it 

reflects well on the REALTOR®. That's the main 
di�erence between larger competitors and us.

- Greg Hulett

" I  A L W A Y S  A N S W E R  M Y  C E L L  P H O N E ,  A N D  I  P R I D E  
M Y S E L F  O N  G E T T I N G  B A C K  T O  P E O P L E  W I T H  A N S W E R S ,  

W H E T H E R  I T ' S  A  W E E K E N D  O R  A T  N I G H T . "

7 0 2 . 4 6 0 . 6 3 0 0

O u r  P r o d u c t  I s  O u r  C u s t o m e r  S e r v i c e
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POINTING TOWARD WHAT’S POSSIBLE

REALTOR® on the rise
Written by Dave Danielson

Edited by Kendra Woodward

Photography by Chernogorov Photography

Photographed at The Neon Museum

Tamar

On an ongoing basis, you help 
your clients go beyond what they 
thought they could do. They get an 
advantage through their transactions 
because they have your experience, 
expertise, and solid advice that they 
can lean on as they contemplate 
their next moves in life. That’s why 
it means so much to have forward-
thinking people like Tamar Guzman 
on the front lines of real estate.
 
As a REALTOR® with Winning Realty in Henderson, 
Tamar opens the door for her clients — in turn, 
pointing toward what’s possible for them. “I love the 
whole process — going out and showing homes and 
finding the right house for buyers,” she says with a 
smile. “I like the challenge, and there are plenty of 
those in this business. I’ve always been the type to 
do better when under pressure; remember, diamonds 
are created under pressure, so I guess it’s my time to 
shine.” Tamar admits her favorite part of real estate 
is seeing firsthand the wealth that can be created as 
well as helping families grow.
 

Tamar grew up in a small town near Pasadena, 
California, where she received an early educa-
tion in real estate and helped her family manage 
both residential and commercial real estate at a 
young age. She’s also a first-generation Armenian 
American, as her great-grandparents were direct 
decedents of the Armenian genocide. She explains 
how her grandfather, Noubar, would tell her stories 
of the adversities they faced growing up and taught 
her about life lessons, which she uses as a moral 
compass today “my work ethic comes from him,” 
she admits proudly.
 
It was in 2014 when Tamar moved to Las Vegas with 
her husband, Eric, on military orders at the time. 
“When I initially moved here, I had no idea what it had 
in store; we had a son on the way, and I was ready to 
be a mom,” Tamar remembers. During her pregnancy, 
she decided to go back to school and finish her degree 
in psychology, which she completed at UNLV. “Once I 
completed my degree, I decided to go back to pur-
sue my real passion, which was always real estate.” 
With a background in Marketing/Management and 
Psychology, Tamar had all of the ingredients needed to 
become the rockstar REALTOR® that she is.
 
Shortly after obtaining her license, Eric received 
military orders to move to South Korea for a year. 
“I was essentially a single mom with two boys right 
before the pandemic,” Tamar remembers. “There 
was so much uncertainty and what I thought was 
going to be the most difficult year of my life, but it 
turned out to be one of the most rewarding because 
my career went to the next level.” 
 

GUZMAN
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THERE IS NO 
SECRET TO 
MY BUSINESS 
STRATEGY. IT’S 
PRETTY SIMPLE; 
IT’S ABOUT 
PROVIDING 
HONEST 
FEEDBACK 
AND BEING 
INVOLVED 
FROM 
START TO 
FINISH.

I LIKE THE CHALLENGE, AND THERE ARE PLENTY OF THOSE IN THIS BUSINESS. I’VE 
ALWAYS BEEN THE TYPE TO DO BETTER WHEN UNDER PRESSURE; REMEMBER, DIAMONDS 

ARE CREATED UNDER PRESSURE, SO I GUESS IT’S MY TIME TO SHINE.
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SAM NELSON
SENIOR LOAN ORIGINATOR

702-588-4361
NMLS ID 1782907

Laser Mtg, Llc Dba Laser Mortgage Corporate Nmls 2012640 Located At 2520 St Rose Parkway Ste 210 Henderson Nv 89074 Nv - Licensed By The 
Nevada Divison Of Mortgage Lending License # 5191; Ca - Licensed By The California Department Of Financial Protection And Innovation Under The 
California Residential Mortgage Licensing Act License # 60dbo-122821 For All Licenses Visit Http://www.nmlsconsumeraccess.org All Loan  Programs,
Terms And Interest Rates Are Subject To Change And/or Discontinued Without Advance Notice. Equal Housing Lender

Your Clients Deserve a 

Let's point and aim with accuracy!

LAS ER SHARP
Mortgage Loan Experience!

Tamar continues, “There is no 
secret to my business strategy. It’s 
pretty simple; it’s about providing 
honest feedback and being involved 
from start to finish. The transac-
tion doesn’t end when we go under 
contract — it’s about securing the 
right lender and getting the numbers 
aligned with what the client’s needs 
are. It’s about building relationships 
through the process and providing 
the best possible service. After all, 
word of mouth is considered the most 
effective form of advertising.”
 
Much of Tamar’s success can also be 
attributed to her ability to be com-
fortable with the uncomfortable. 
“Getting outside our comfort zone is 
hard, but it’s needed every single day 
in our industry,” she says. With an 
ever-changing market, one must be 
willing to learn every single day. That 
mindset has seen Tamar continu-
ously gaining momentum throughout 
her real estate career. In fact, as an 

individual agent, she has recorded 
$24.7 million in sales volume over the 
past 12 months on 48 transactions.
 
When she’s not serving the needs of 
her clients, Tamar treasures having 
time with her family — Eric and their 
two sons, Elijah and Noah. She says, 
“We definitely work hard and play 
hard. We take our boys everywhere; 
we love traveling, attending concerts, 
games, and playing tennis.”
 
Faith is also a central driver for Tamar 
and her family in life. “That is very 
big for us,” she admits. “We teach our 
boys about the importance of God and 
thanking Him for the countless bless-
ings that He has given us. We put Him 
first in everything we do.”
 
At the same time, Tamar puts herself 
in a position for blessings to come 
to her and her clients through her 
relentless, helpful efforts. When she’s 
representing a client, she goes all in 

as if it were her own transaction, “I 
love winning, and seeing a client win 
creates the utmost satisfaction and 
fuels me even more! I think one of 
the most important reasons for my 
success thus far has been the support 
of my husband. Our job takes up a 
lot of our time, and if it wasn’t for his 
support, none of it would be possible.”
 
Congratulations to Tamar Guzman for 
her tireless efforts and vision … having 
the foresight and ability to point those 
around her on toward what’s possible.
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A former U.S. Marine, owner of a financial consult-
ing firm, broker/owner of Red Luxury Real Estate, 
and now a global luxury real estate advisor with Las 
Vegas Sotheby’s International Realty, Michael is a 
true all-in achiever.
 
Over the past decade, Michael has served the real 
estate needs of Las Vegas … with a unique and custom-
ized approach. All while proudly providing his local 
and international clients with seamless and successful 
transactions to flourish their real estate portfolios, 
both domestically and abroad. 
 
Prior to joining Las Vegas Sotheby’s International Realty, 
Michael, along with his partner, Leah Marie Monroe, 
co-founded a hybrid company named Red Luxury Real 
Estate, Marketing & Productions. This unique and mod-
ern twist within their business model brought clients an 
elevated experience, allowing them to work directly with 
a marketing agency to package and present their home as 
if it was the latest sports car on the market.
 
Michael is also an FAA-certified commercial drone 
pilot and plays an intricate role as the company’s 
Director of Videography. “What I love most about the 
luxury real estate sector is the strategy of creating 
a compelling story that captures the property’s true 

beauty and value, but even more so the backstory of 
my clients and what inspires them,” he says. “The big-
gest fulfillment really comes from the relationships 
I’ve been able to build over the years.”
 
One of Michael’s fondest memories was working with 
Bravo’s Million Dollar Listing Los Angeles and one of 
the world’s top billion-dollar-producing agents, Josh 
Flagg. Michael and his team were chosen to create 
impact marketing videography for his multi-mil-
lion-dollar Beverly Hills listings. Josh later shared on 
camera, “When it comes to capturing the essence of a 
property, nobody does it better than Red Luxury.” 
 
Most recently, Michael also worked with the Quixote 
Studios, the crew behind the Vice TV show Most 
Expensivest. Amongst other high-end products 
featured on the show was his favorite Blue Heron 
modern desert listing known as “The Aurora Estate.”
 
Career highlights continued for Michael when his 
hybrid company marketed, listed, and sold the most 
expensive home of 2019, “The SkyFire Estate,” for 
$16 million in just seven days. The 21,000+-square-
foot mega-mansion, located in the Spanish Hills com-
munity, served as an inspirational project for what 
he hints might be coming to the Vegas horizon in the 
near future.
 

There’s a spark where opportunity and action meet. That’s the place 
where Michael Zelina operates — with a zest for life, a hunger to help 

others win, and the ability and drive to make it all happen.

leadership

Written by Dave Danielson

Edited by Leah Marie Monroe and Kendra Woodward

Photography by Chernogorov Photography

Photography by Daniel Gutierrez, Red Luxury Studios

ZELINA
A L L - I N  A C H I E V E R
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Along with residential and commer-
cial sales, Michael works hand-in-
hand with multiple developers and 
investors to envision the future of Las 
Vegas and its ever-growing city limits. 
This is where Michael and his team 
thrive. “Our team is so amazingly 
talented! We all have creative design 
and marketing backgrounds, over 
25+ years of real estate and finance 
knowledge, and the attention to detail 
for white glove/five-star client care. 
We have worked together for the last 
seven years and created a formula that 
will impress even the savviest devel-
opers, investors, and visionary clients. 
Not too many can bring those kinds of 
dynamics to the table and do it quite 
like we do,” Michael emphasizes.
 
Michael and his team have collabo-
rated and created with the likes of 
HGTV, ABC Extreme Makeover, Vice 
TV celebrity host 2 Chainz, Daily 
Mail, stars of the hit show Million 
Dollar Listing L.A., The Wall Street 
Journal, and Nobleman Magazine, to 
name a few. Brand alignment has been 
key to his journey and continues to be 
as he strategically moves onward and 
upward with the new leadership team 
at Las Vegas Sotheby’s International 
Real Estate.
 
“I love everything real estate and art 
— architecture, classic automobiles, 
historical artifacts — and the stories 
behind them. And now, my team can 
expand our passion beyond real estate 
into all things luxury around the 
world. Most importantly, providing 
our clients the services, resources, 
and exposure beyond what any other 
competing brokerage can offer,” 
Michael states.
 

THE BIGGEST
FULFILLMENT 
REALLY COMES 
FROM THE 
RELATIONSHIPS 
I’VE BEEN ABLE 
TO BUILD OVER 
THE YEARS.
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While Michael has been afforded the 
experience to work within the luxury 
real estate industry, he truly enjoys the 
simplicity of small-town life and what 
he considers the most valuable assets — 
family and freedom.
 
Born and raised in Columbus, Ohio, 
Michael spent most of his childhood 
playing football, rebuilding anything 
with an engine, and spending summers 
at their countryside cabin with family. 
For Michael, it’s impossible to overstate 
the meaning of family. “When I was 25, 
my father passed away unexpectedly, and 
I took over the family business, getting 
my commercial insurance license within 
weeks of his passing. It was a crazy time. 
Looking back, I had to grow up quickly 
to fill his shoes, learning how much he 
did and why he worked so hard,” Michael 
remembers. “I’m the oldest of three 
siblings, and there’s no way I could walk 
into his office daily, sit in his chair, and 
represent a legendary man without the 
driving force of family behind me.” 
 
Michael credits his mother and father 
for their sacrifices and the lessons they 
taught that still hold true today. As he 
explains, “While my father was a star 
athlete at The Ohio State University, 
my mom was the MVP in a league of her 
own. Together they taught us that loy-
alty, heart, and integrity are everything 
— which explains why I fell instantly in 
love with Leah. After 20 years together 
and multiple business ventures together, 
she is the heart, strength, and spirit 
that continues to power us through any 
waves of life.”
 
At the end of the day, Michael’s really 
just a country boy at heart. The trajec-
tory of success that he has spearheaded 
with his family’s strength, support, and 
team-driven mentality continues to sky-
rocket. And it’s clear that the best is still 
to come. With a blend of humor, integ-
rity, care, honesty, and action, Michael 
continues to move forward with passion 
as an all-in achieve

Licensed by the California Department of Financial Protection and Innovation. Residential Mortgage 
Lending Act License number 4131047, Finance Lenders Law License 60DBO61986.

LO NMLS # 1108531 | NC # I-59204 | NV # 61382

#CallCaitlin
VA Mortgage Lender

702-575-104
SynergySquadUHM.com

V E T ERAN
Serving Your VeteransServing Your Veterans
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Cynthia Nutter
CPA and Owner

(702) 907-7967
CJNutterAccounting.com

Let Me be MeLet Me be Me

Right
Brained

Left
Brained

ANDREW  MARLOW  Mortgage Loan Originator
NMLS ID# 1735199

702-755-3983 • amarlow@planethomelending.com
2485 Village View Dr. Ste 150, Henderson, NV 89074

Move Your Business to

The Fast Lane!

Cl�a Nap���o
SALES/DESIGN SPECIALIST
702-510-3156
CLARASELLSFLOORING@GMAIL.COM

FLOORING | CABINETS |  COUNTERTOPS
COMPLIMENTARY DESIGN CONSULTATIONS

MEASURING ·  MATERIAL SELECTION & MORE!

Leave the Design to Cl�a
and Get Back to Selling!

AGENTS:
Have You

Found
Yourselves

Acting
As A

Part-Time
Contractor?



36 • December 2022 Las Vegas Real Producers • 37@realproducers realproducersmag.comM
E

L
IS

S
A

M
A

C
H

AT

A  C O A C H  F O R  A L L  S E A S O N S

REALTOR® coach

ONE OF THE BEST FEELINGS IN LIFE IS SEEING OTHERS REACH FURTHER THAN 

THEY BELIEVED WAS POSSIBLE AND KNOWING THAT YOU PLAYED A PART IN 

THE SUCCESS STORY. THAT’S A BIG PART OF WHAT MELISSA MACHAT DOES. 

As a REALTOR® and team leader with The Machat 
Group with Huntington & Ellis, Melissa provides coach-
ing that helps people win in all seasons of life. In fact, 
she also offers her coaching for others formally through 
Re-Align Coaching and Consulting. Additionally, she 
produces a podcast called Purely Aligned. “I really enjoy 
leading, coaching, and helping other agents achieve their 
goals. Real estate introduced me to this personal devel-
opment world and coaching,” Melissa says. “I believe that 
mindset is such a huge part of being an entrepreneur and 
being a REALTOR®. There is a high failure rate, and a lot 
of that is not understanding the ups and downs of real 
estate and running your own business.”
 
Melissa grew up just outside Los Angeles. As she 
grew, she had a strong passion for musical theater 

and dance. After high school, she went on to earn a 
Theater degree from USC. “I was hustling. L.A. was 

very expensive. When I was 24 years old, I had the 
idea to move to Las Vegas. I missed dancing and 

performing. It seemed like a great idea,” Melissa 
says. “I remember talking with my husband, 

who was my boyfriend at the time, and asked 

him if he would consider moving. It wasn’t long before he 
got a job offer in Las Vegas, and we moved here with-
out knowing anyone. As I got started, I got a job dealing 
blackjack. I had a rule that if I wasn’t on Broadway or on a 
national tour by the time I was 25, I would get a real job.”
 
Melissa’s boyfriend at the time bought his first home. There 
was something about going through that process with him 
that struck a chord with her. “I loved looking at houses and 
doing research. I thought maybe I could do real estate. I 
decided to get my license,” she remembers. “I worked in the 
casinos from 6 p.m. to 2 a.m. and continued doing both for 
the first six months. I was going nonstop during that time. 
Finally, I was able to quit the casino in October 2010. That’s 
when I went full-time into real estate.”
 
Family is at the heart of life for Melissa. She enjoys time 
at home with her husband and their dog. In her free time, 
Melissa has a passion for hiking, exploring nature, and 
learning, with her favorite topics being personal devel-
opment, growth, and positive mindset. As she says, “I’m 
always consuming, learning, and growing.” Melissa also 
has a heart for helping, with a favorite focus being animal 
rescue operations, including Doberman Rescue of Nevada. 
Another is Smith Center and the Animal Network.
 

Written by Dave Danielson    •    Edited by Kendra Woodward    •    Photography by The Social Society
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Everyone can benefit from the advice and experience of others … the 
dynamic of receiving thoughtful, well-intentioned coaching. 
And that’s exactly what Melissa delivers to people on 
a daily basis. “I love being someone who inspires 
and helps people realize what they really want. 
On the coaching side of things, I know I can help 
agents in a really big way. That really is my 
focus,” Melissa explains. “I no longer sell real 
estate personally. My team handles everything 
for me. For a lot of agents, that is a goal to get 
out of production.”
 
Through time Melissa says she has 
figured out how to make her busi-
ness run smoothly. “I stopped 
selling in January 2021. It’s 
been over a year and a 
half. There is this 
huge belief that you 
have to build a 
business to a 

I love being 
someone who 

inspires and helps 
people realize what 
they really want. On 
the coaching side of 
things, I know I can 
help agents in a 
really big way. 
That really is 	
my focus.
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certain level to earn the right to have the life 
you want … saying, ‘Someday, I’ll have a day 

off, or things will slow down.’ That’s not a 
guarantee,” she says. “That’s a huge part 

of what I teach — how to run a success-
ful business and still have a life and 

space. There’s a lot of guilt and shame 
and feeling like you aren’t keeping 

up in this business. There’s a lot 
of pressure. I feel like I figured 

out a way to undo that pressure 
and still reach your dreams and 

vision your way.”
 

There are possibilities that 
lie ahead for each of us. 

The key is finding a way to 
unlock those and move our 

hopes to reality. Thanks 
to Melissa Machat, 

more members of the 
industry are realizing 

that dream.

There’s a lot of guilt and 
shame and feeling like 
you aren’t keeping 
up in this business. 
There’s a lot of 
pressure. I feel like I 
figured out a way to 
undo that pressure 
and still reach your 
dreams and vision 
your way.
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event

magazine feature
As a special thanks to the agents and vendors featured 
in Las Vegas Real Producers’ August-October issues, 
a “celebration party” is hosted to bring those features 
together and show off their articles in person.

CELEBRATION
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We Are Here For All Your Property Management Needs

Your Neighborhood
Property Managers

Rent It Like You Mean It

Contact Us Today! 
goldenwestmanagement.com

We Don't Do Sales...Your Clients Stay Yours!
We Protect You From Negative Client Reviews
We Are Your Landlord-Tenant Experts
We Are Full-Service: Tenant Placement, Rent Collection, Repairs, & More!

Our Partner Pledge

702.685.7696

The goal of this intimate gathering 
is to build connections within 
the community of top-producing 
agents and vendors that help keep 
our magazine thriving.

Special thanks to Richmond 
American Homes for hosting us at 
a beautiful model home for lunch!

Congratulations to everyone who 
was featured and was able to join 
us. We wouldn’t be what we are 
without you!
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FROM HUMAN 
TRAFFICKING

LOVEJUSTICE.NGO/LEARN

YOU CAN 
SAVE A LIFE




