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Bill Jawitz
Branch Manager
NMLS #208309
O: 951-757-1885
W: billjawitzgroup.com
E: billj@fairwaymc.com
41619 Margarita Rd, Suite 202, Temecula, CA 92591

The Bill Jawitz Group

Help
Your
Clients 
Conquer
Competitive
Bids 

Contact us Today and let’s get your clients home!

P�i MacGreg�
VP OF BUSINESS DEVELOPMENT

951-852-9545
Patti.MacGregor@ctt.com

Lav�ne B�y�a 
VP OF BUSINESS DEVELOPMENT

951-453-7380
Lavonne.Benyola@ctt.com

M�y Th�ps�
VP OF BUSINESS DEVELOPMENT

951-236-3369
MaryK.Thompson@ctt.com

CHICAGO TITLE

We Loved Sponsoring the 
Last IE Real Producers Event
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Extended Phone Hours On Nights & Weekends! If You’re Working, We're Working.

Scott Bowers
General Manager & Master Inspector
951.735.4922 | 888.654.4644
MathewsInspectionGroup.com

Recommend A Home Inspection
with Confidence

Scan to learn
more today!

What Sets Our Quality Inspections Apart?

· Complete & Thorough Custom Reports

· Sewer Scope & Thermal Imaging Available

· Specializing in Commercial, Residential,
and Multi-Unit Investment Properties

· We Are A Family-Owned Business Offering
Unmatched Customer Care for 20+ Years!

2900 Adams Street
Building C, Suite C130
Riverside, CA 92504

R E A L  P R O D U C E R S  T E A M

I N L A N D  E M P I R E
M E E T  T H E

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the Inland Empire Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in contributing or nominating Realtors for certain stories, 
please email us at mark@realproducersmag.com

Mitzie Maletich 
Promo Coordinator

Austin Boaman 
Videographer 

www.ab-films.org 
951-415-7116

Lanie Schaber 
Ad Strategist

Dave Danielson 
Writer

Marissa Menezes 
Publisher

Mike Maletich 
Owner
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"We'll Take Anything 
But Dead Bodies!"

 25 OFF
1/4 Truckload or More

One coupon per customer
Valid w/coupon only • Not valid w/other offers

$$   50 OFF
Full Truckload

One coupon per customer
Valid w/coupon only • Not valid w/other offers

909.712.9525909.712.9525
TheJunkDawgs@gmail.com

JunkDawgs.net
Locally Owned & Operated

Your Clients Will Breathe With Confidence In Their New Home!

 888-523-6653 (MOLD)
GreenHomeSolutions.com/Inland-Empire-CA

Indoor Air Quality Experts.

Realtors, mention IE Real 
Producers upon 

scheduling for an exclusive 
o�er for your clients!

James Maertz, Owner • Cell: (310) 874-3528

They Trust You

Shady Door Knockers = Complicated Resale

Transferable Custom Solutions for Faster ROI

Cash Infusion of $100K+ in Lifetime Savings

30yr Warranties to Protect Solar + Roof

$1,000+ Referral Program for You!
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WHY GUIDE
YOUR CLIENTS

TO OWNED
SOLAR?

�������
������������

��	�����

Steve Swanson
951-304-3508

�me running out
on your Inspection

Contingency?

Trust us to come in
on time...everytime!

C O N T E N TS
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 

These local businesses are proud to partner with you and make this magazine possible. Please 

support these businesses and thank them for supporting the REALTOR® community!

CLOSING GIFTS

Cut Above Gifts

Andy Burton

(951) 334-5301

www.cutabovegifts.com

ESCROW

Escrow 321

(949) 370-4937

New Venture Escrow

Tania Gonzalez

(619) 807-0711

NewVentureEscrow.com

ESCROW SERVICES

Corner Escrow

Lisa DeWitt

(951) 312-2073

Escrow Options Group

Bernadette Kerkes

(714) 348-4718

HOME INSPECTION

A Better Home Inspection

(800) 720-2844

Archive Property 

Inspections

(951) 304-3508

Homeguard Inc.

Rachael Flaggs

(858) 663-2900

Homeguard.com

Mathews Inspection Group

(951) 227-2722

TNT Inspection Pros

(562) 201-1949

INSURANCE

Spencer Pardon Agency

(951) 743-9208

JUNK REMOVAL

Junk Dawgs

(909) 712-9525

MOLD REMEDIATION

Green Home Solutions

(310) 874-3528

MORTGAGE

Evergreen Home Loans - 

Tim Moreno

(951) 897-5457

Fairway 

Independent Mortgage

Bill Jawitz

(951) 365-3120

www.thbilljawitzgroup.com

Global Mortgage - 

Vicky Kelly

(951) 675-0257

HomeFirst 

Mortgage Bankers

(949) 339-9152

House Of Loans

(949) 291-3570

Locke Your Loan

Lara Locke

(951) 405-2454

www.lockeyourloan.com

Secure Choice Lending - 

Scott Keesee

(951) 207-7394

MOVING & STORAGE

Ruff & Ready Moving

John Ruff

(951) 834-3539

ruffandreadymoving.com

MUSEUM & CAFE

Riverside Art Museum

(951) 640-0916

NON-PROFIT

Love Justice International

(412) 606-9954

PROPERTY MANAGEMENT

First Choice Property Mgmt

(909) 239-7144

SOLAR

Shaw Energy 

Consulting LLC

(410) 871-8277

TITLE COMPANY

Chicago Title

Mark Nassraway

(909) 213-8923

www.ChicagoTitle

Connection.com

 Your Clients’ Biggest 
Property Investments are in 

Safe Hands With Us!

 Your Clients’ Biggest 
Property Investments are in 

Safe Hands With Us!

Your First Choice in 
A Property Management Partnership!

• Con�dent Investing
• Accurate Accounting
• Diligent & Dedicated

• 24/7 Emergency Service
• Professional Advice 
 & Resources

Dale Beaver, Broker & CEO
951.367.0487 (Option 1)
FCPM1.com

Scan to make 
property management 
simple for your clients!

NEEDLE
IN THE

HAYSTACK
of Home

Inspector
Partners!

We Are Your

Call Brian for Faster, 
Full-Comprehensive 
Inspections for Your Clients!

BRIAN TREAT,  OWNER
C:  562 .201 .1949

Spencer Pardon
(951) 200-3310

SPENCER PARDON AGENCY

Home 
Insurance 

Issues?
WE WILL 
FIND THE 

SOLUTION

Professional Service, Unwavering Integrity
An Escrow Team You Can Trust

WWW.CORNERESCROW.COM
TUSTINLAGUNA BEACH LAGUNA NIGUEL CARLSBAD MURRIETA BEVERLY HILLS LAGUNA WOODS

Lisa DeWitt
25220 Hancock Ave Ste 250, Murrieta, CA 92562
951.694.6300  |  lisa@cornerescrow.com  |  www.cornerescrow.com

Our Team has the knowledge to navigate through any unforeseen obstacles.

PARTNER WITH ME & MY TEAM AND GIVE YOUR CLIENTS PEACE OF MIND!
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FROM HUMAN 
TRAFFICKING

LOVEJUSTICE.NGO/LEARN

YOU CAN 
SAVE A LIFE
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For your clients who 
start the process, the 
task ahead can be daunting, 
to say the least. They count on 
you to show them the best way to the top.
 
That’s the dynamic at work with Matt and 		
Jamie Nunez.
 
REALTORS® with Fire Family Real Estate, Matt and 
Jamie provide a special brand of trusted guidance.
 
“I think that’s the number one part of this work that 
I love the most … being instilled with the trust of 
complete strangers with the biggest financial deci-
sion of their lives and then delivering professional-
ism and seeing the smile on their face,” Matt says. 
“It feels so good handing the keys to a first-time 
homebuyer and earning their trust by performing 
in a professional manner.”
 
Through that process, strong bonds are created.
 
As Jamie says, “It’s fantastic talking with clients 
on a day-to-day basis, being able to interact with 
people and having them become our friends.”
 

Both Matt 
and Jamie 

earned their real 
estate licenses around 

five years ago. Today they 
enjoy sharing the same path in life and 

business … a path that began together long ago.
 
“Matt and I have known each other since I was 14 
and he was 15,” she says with a smile. “Fast forward, 
I worked for an engineering company and then we 
had two kids, and I became a stay-at-home mom.”
 
Matt is a full-time firefighter of 17 years, and he 
leads the way for others as a fire captain. In addi-
tion to the love he has for his work with his team at 
the station, he has been surrounded by the possibil-
ities that exist in real estate for a long time.
 
“I’ve grown up around real estate. A lot of my fam-
ily members are in the business. We have always 
invested in real estate, too,” he says. “Once I was 
promoted to fire captain, I decided to get my license.”
 

When you think about it, getting 
to the closing table is like 

climbing a mountain.

Matt & JamieMatt & Jamie
N U N E Z

cover story

Written by Dave Danielson

Photography by Marissa Menezes
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Matt and Jamie have a passion for what they do 
and are grateful for the chance to do it together.
 
“One of the parts about it that is the most reward-
ing is the fact that we are able to spend our entire 
days together,” Jamie points out. “There are a lot of 
benefits to that.”
 
“It can be tough at times because we are husband 
and wife, mom and dad and business partners … 
and then separating those at the end of the day and 
remembering that our roles as husband 
and wife and mom and dad are the 
most important things in our 
lives,” Matt explains.
 
“It’s nice to be with 
Jamie every day. 
At the end of the 
day, you have to 
be able to know 
that you’ve done 
everything you 
can for your 
clients. At times, 
there are things 
you can’t con-
trol. You can only 
position yourself and 
be as proficient as pos-
sible … and then be able to 
separate it and let it go.”
 
Today, Matt and Jamie have a team 
of three agents, along with their full-time transac-
tion coordinator.
 
They’re thankful for the teamwork that has allowed 
them to build on their success day by day. In fact, 
in 2021, they recorded an impressive total of 80 
transactions. They’re on pace to reach the same 
milestone again in 2022.
 
Away from work, Matt and Jamie cherish time with 
their children — 12-year-old son, Zane, and 9-year-
old son, Zeelan.
 

In their free time, they definitely stay on the move. 
Spending time in the gym each day is a big part of 
their lives.
 
They also enjoy time at their beach house, along 
with attending sports events, including local high 
school and NFL games. In addition, they have been 
very involved with coaching their children’s sports 
teams in football, basketball and soccer.
 
When it comes to giving back, they enjoy sup-

porting nonprofit efforts in the commu-
nity, including the Food Bank of 

Murietta. They also coordi-
nate sizable toy drives as 

part of Operation Santa 
Claus — coordinating 

drop-offs at Agility 
Kids in Temecula.
 
When you talk 
with Matt and 
Jamie, you can 
tell in an instant 
that they have a 
passion for the 

vital difference 
they make for fami-

lies across the area.
 

“We take a lot of pride 
in being there for people … 

being available to pick up our 
phones and respond,” Jamie empha-

sizes. “We do our best to deliver a first-class expe-
rience with great service and communication.”
 
The leadership they show in the industry is fueled by 
a drive to help those around them. Matt teaches real 
estate classes across the Valley, as well.
 
Congratulations to Matt and Jamie Nunez for their 
impact and the rewarding results that they create 
with trusted guidance and dedication.

IT FEELS SO GOOD 
HANDING THE KEYS TO A 
FIRST-TIME HOMEBUYER 

AND EARNING 
THEIR TRUST BY 

PERFORMING IN A 
PROFESSIONAL MANNER.
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WE TAKE A LOT OF PRIDE IN BEING 
THERE FOR PEOPLE … BEING AVAILABLE 
TO PICK UP OUR PHONES AND 
RESPOND. WE DO OUR BEST TO DELIVER 
A FIRST-CLASS EXPERIENCE WITH 
GREAT SERVICE AND COMMUNICATION.
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DON'T WANT YOUR FIRST TIME 
HOMEBUYER TO MISS THE BOAT?

Alexander H Kim Founder/CEO
Mobile: 949-339-9152 • www.H1mb.com
CNMLS ID 1373777 

We can get their CREDIT REPAIRED in UNDER 40 DAYS!

Let us help you make time for
what you do best: SELL REAL ESTATE!

EscrowOptions.com

24 HOUR ACCESS TO
TRANSACTIONS

ELECTRONIC
DOCUMENT SIGNING

MULTI-LINGUAL
OFFICERS & STAFF

INDEPENDENT
ESCROW COMPANY

We specialize in:
Residential Purchases
New Home Sales
Foreclosure Sales
Commercial & Industrial Real Estate
Probate
Manufactured/Mobile Homes
Refinances
Investment Properties
Relocations
Real Estate Owned (REO)
Short Sales
Vacant Land

ESCROW
OPTIONS GROUP

Bernadette Kerkes 

Vice President of Marketing
& Business Development

714.348.4718 

Bernadette.Kerkes@escrowoptions.com

Tom Blank

Vice President of Sales

951.314.6860

EXPERIENCE
THE BEST
OPTION
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LAVONNE

C H I C A G O  T I T L E

Written by Dave Danielson | Photography by Marissa Menezes

As an account manager with Chicago Title, a 
175-year-old pillar in the title insurance, Lavonne 
has a passion for maintaining long-term credibility 
with integrity as part of the Chicago Team.

Teamwork is a proud part of the difference that 
Chicago Title makes.
 

preferred partner spotlight

Lavonne says, “I have an amazing inside 
staff with outstanding support, in addition 
to an invaluable county manager, Mark 
Nassraway. We all work very well together 
when striving to provide the best customer 
service possible.”

When you talk with Lavonne Benyola, it is 
apparent she is a professional who is fully 
dedicated to lending her experience and 
expertise to those around her.

BENYOLA

Clients can call 
me any time. I 
love being an 
instrumental 
part in helping 
anyone in need. 



24 • December 2022 Inland Empire Real Producers • 25@realproducers realproducersmag.com

Lavonne shared a few responses 
when asking her about her job and 
her customers, clients and friends.

“Clients can call me any time. I love 
being an instrumental part in helping 
anyone in need. Whatever their ques-
tion, concern, property fact, or other 
assistance needed, I am available to 
them,” she says. “Anyone who works 
with me knows exactly what I am 
referring to.”

Lavonne entered the real estate 
business at the young age of 18 years 
old and worked as a lender for three 
years. Then at 23, she entered into 
the title insurance part of real estate.

As Lavonne states, “I like being 
involved in the community and a part 
of the many organized groups. Being 
informed of the current changes 
allows me to share pertinent infor-
mation with agents and lenders.” 
She states, “I love being part of the 
Women’s Council of REALTORS®, 
the East Valley Association of  
REALTORS®, as well as the Chamber 
in Redlands, just to name a few.”

Family life is very fulfilling for Lavonne. 
She treasures time spent with her 
husband of 22 years, Rick, and their 
children — their son, Maverick, who is 
a high school athlete and class presi-
dent, and their daughter, Lexi, who is a 
volleyball and softball athlete.

In her free time, Lavonne and her family 
love hiking, paddle boarding with their 
two Boston Terriers, and road trips. She 
also has a passion for photography. In 
addition, Lavonne dedicates her time to 
helping out in the children’s school and 
with their activities.

Those who have the opportunity to know 
and work with Lavonne and her team at 
Chicago Title get a genuine experience. 
She states, “I enjoy getting to know all 
the people I with work, professionally 
and personally.”

For more information or help  

with your title or marketing needs, call 

or text Lavonne at 951-453-7380 or 

email her at Lavonne.Benyola@ctt.com.

I enjoy getting 
to know all 
the people 
I with work, 
professionally 	
and personally.
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1-844-GET-RUFF (1-844-438-7833)

ru�andreadymoving.com

Local & Long Distance Moves

REALTORS - Save Your Clients from 
Biting O
 More Than They Can Chew!

It would be "nuts" to move without booking with us!

Bill
Through
Escrow!

Mayflower Transit, LLC,
U.S. DOT No. 125563

Scott Keesee | Loan Officer
SecureChoiceLending.com
NMLS#  1439419 | 951-207-7394
NMLS ID 1689518 California Department of Real 
Estate #02050654 1650 Spruce St Suite: 
310 Riverside CA 92507

Go Into 2023 with Scott
by Your Side!

Is Your Lender
Invested
In Your
Success?

Proceeds from booking
support the Community

Arts Program

Event Rentals
Corporate

Holiday
Weddings

Birthday Parties
Meetings
& More!

SCAN
TO

LEARN
MORE!Call or Email Kisbel Today to Reserve Your Ideal 2023 Spot!

951.547.0898  |  FacilityRentals@RiversideArtMuseum.org

RiversideArtMuseum.org

Curate a Unique & Memorable Event With Us �is Year!

Located in Downtown Riverside
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Arianna
You don’t have to search very hard to find the 
darkness of negativity and obstacles in the 
world. That’s why it means so much when you 
have someone on your side who can illuminate 
the answers.
 
That’s exactly what you do for your clients each 
day with your guidance and trusted expertise. 
In the same way, Arianna Louise makes a vital 
impact on those around her. As a Home Advisor 
with Nest Real Estate, Arianna becomes like a 
light in the lives of her clients.
 
“I try to touch people, really find something in 
common and connect with them,” Arianna says. 
“That’s very fulfilling for me … to be able to pro-
vide that light for people around me.”
 
Arianna began her relatively young real estate 
career on Jan. 1, 2021. And her beginning in 
real estate wasn’t a total surprise, since she 
grew up surrounded by it. “My whole family 
has been in real estate, along with my grandma 
and aunt. When I graduated from high school, 
my mom said, ‘You can go to college, but I know 
you will be a REALTOR®.’”
 
As it turns out, Arianna’s mother was right. In 
time, she earned her license. As she made her 
transition, it was clear that she had made a wise 
choice. She seemed to be a perfect fit for real 
estate. In fact, during her first month, she got 
a listing from a cold call, and she has closed 40 
transactions in a little under two years.
 

“It took off fairly quickly for me. I was blessed to join a 
team that gave me a lot of opportunities,” she recalls. “I 
think it helps that I seem to be a quick learner.”
 
Arianna also takes a very thorough, individual approach to 
her work with her clients.
 
“I love figuring out what my clients really like and get-
ting them into the home that they feel is right for them,” 
Arianna says. “It means a lot to see the smiles on their 
faces. I know I was put on earth to help people.”
 
Each day Arianna is fueled in her work by having the oppor-
tunity to support people as they reach for their results.
 
“That’s what gets me motivated. Most of the clients I work 
with are first-time homeowners,” Arianna points out. 
“Being able to help people accomplish that goal and for 
them to know that I made it a pleasurable and fun experi-
ence is what makes it worth it to me.”
 
As Arianna considers all of the powerful influences in 
her life, she looks to the examples set by her mother, 
Lisa Andre, and her grandmother, Dolly Andre, who both 
worked in real estate.
 
Away from work, Arianna looks forward to chances to get 
away, explore new locations and experience new things.
 
As Arianna thinks about her own experience in the indus-
try, she offers helpful advice for others who are looking to 
make their own careers in the business.
 

Louise

rising star

Written by Dave Danielson | Photography by Marissa Menezes

I try to touch people, really find something in 
common and connect with them. That’s very 
fulfilling for me … to be able to provide that light 
for people around me.
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“First, I would say work 
works. You have to do the 
work and put in the long 
hours, make your calls, do 
your door hangers,” she 
points out. “At the end of the 
day, that is what will get you 
to the next level.”
 
One of the keys to her success 
that Arianna is thankful for is 
the coaching she receives. She 
is also a CORE Agent.
 
As she looks to the future, 
one of the other paths that 
she looks forward to pursu-
ing is motivational speaking.
 
“Mel Robbins is someone 
who inspires me, and I have 
thought about how empower-
ing that would be to be able to 
provide that same feeling for 
others,” she says with a smile.
 
At the end of the day, 
Arianna is pursuing a pro-
fessional path that makes an 
ongoing impact on the lives 
of residents across the area. 
In the process, she takes 
pride in giving it her all.
 
“I’m very hands-on and per-
sonalized, and I think that’s 
why I have been successful. I 
call past clients every month. 
I know what’s happening in 
their lives, and they know 
me,” she says. “I really want to 
make sure that people know 
that’s what it is all about. I’m 
not a turn-and-burn person. I 
want to stay very connected 
through time.”
 
Congratulations to Arianna 
Louise. Day by day, she 
moves forward … gaining 
ground for herself and 
those around her by being a 
light in their lives.

That’s what 
gets me 
motivated. Most 
of the clients 
I work with 
are first-time 
homeowners. 
Being able to 
help people 
accomplish that 
goal and for 
them to know 
that I made it a 
pleasurable and 
fun experience 
is what makes it 
worth it to me.

I really want to make sure that people know that’s 
what it is all about. I’m not a turn-and-burn person. 

I want to stay very connected through time.
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Our time on the planet is filled with all 
sorts of choices. The decisions we made 
yesterday affect where we are. But the 
good news is we can always make a new 
choice for tomorrow.
 
That’s where professionals like Marcela Herrera shine.
 
As a Real Estate Agent with Mainstreet REALTORS®, 
Marcela specializes in finding paths to what’s possible for 
those around her.
 
“Connecting and building relationships is so important to me. 
It has never been about selling a house or making a paycheck 
from it. It’s truly been about how I can help positively impact 
lives,” Marcela says.
 
“When someone comes to me about buying, selling or investing 
in real estate, they’ll see how passionate I am about what I do. 
I’m dedicated, and I’m always 100% honest with my clients. I 
have their best interest at heart! I’m committed to giving my 
clients extraordinary service. I’m happy to say that many of my 
clients have even turned into friends.”
 
As Marcela says, she gets emotional when she thinks about the 
families she has been fortunate to help.
 
“Each family is important to me, and they are unique in their 
own great ways. If a family tells me they don’t think they can 
buy a house, it then becomes my mission to show them that they 
can,” she points out. “I love guiding them through homeowner-
ship. It’s been the reward of it all, the thing that keeps me going!”
 
Marcela remembers getting her start in the business as a single 
mom. Prior to that, she had served others as a nursing assis-
tant at Children’s Hospital in Orange County. 
 
“I thought I would be in health care for the rest of my life. I had 
a friend suggest I get into real estate. She kept insisting I give it 
a shot, but I was not for it,” Marcela says.
 
“After much thought, I took on my friend’s advice; I thought I 
had no choice. I had a small boy to support, and I thought real 
estate would give me the flexible hours I needed to raise my 

son. But little did I know, long days and hours were ahead, 
but the reward got too fulfilling to stop. I quickly realized 
that I was MADE for this!”
 
Marcela has deep gratitude for those who have been there 
for her to support her growth in the business through time. 
 
“One of those who has been very important in my devel-
opment is Marty Rodriguez, who is my mentor,” Marcela 
says. “When I first met Marty, I knew that I wanted to be 
just like her … I admire her work ethic, how she is resilient 
and doesn’t take no for an answer. Her success has always 
been so admirable.

Seeing her work daily made me fall In love with real 
estate. I wouldn’t be the REALTOR® I am without her. 
She’s the leader who I strive to be just like for my team … 
HomeGirl Team.”
 
Marcela is the team leader of the HomeGirl Team of 
Mainstreet REALTORS® … which consists of five wonder-
ful, hardworking women. 
 
“Our team Is so supportive of one another. We are like 
sisters. The best part of our team is how committed we are 
and how much we love what we do. We all have the same 
goal, and that is to genuinely help people. We work hard 
for our clients, we are constantly training, and that makes 
us educated when it comes to real estate. I’m our team’s 
support system, I hold them accountable, I’m their coach, 
and I challenge the heck out of them so that they can con-
tinue to grow. 

Our team always puts our clients’ goals first. We have a 
motto … ‘Red carpet service for all of our clients.’ That’s 
who the HomeGirl Team is,” Marcela says.
 
As she says, the team loves helping first-time home buyers 
and VA buyers. 
 
“My brother has served in the U.S. Air Force for over 
16 years, which is why helping veterans is so dear to 
my heart. I understand their families’ sacrifices. I am so 
thankful for our military,” Marcela emphasizes.
 

MARCELA HERRERA

REALTOR® life
Written by Dave Danielson | Photography by Marissa Menezes

CONNECTING 

AND BUILDING 

RELATIONSHIPS IS 

SO IMPORTANT 

TO ME. 
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“I’m the only girl of three to 
immigrant parents. I want 
to make them proud, and I 
recognize the sacrifices they 
made to be in the U.S. They 
faced many obstacles coming 
to the U.S., so that makes 
me have a deep apprecia-
tion for the opportunities 
that the U.S. has given my 
family. I’m thankful for my 
Mexican roots, but I’m a 
proud American, and I love 
my country.”
 
Family makes life much richer 
for Marcela, which includes 
her 11-year-old son, Seven, 
and her husband, Christopher.
 
“My son, Seven, and my hus-
band help me tremendously 
with the business,” Marcela 
says. “My husband especially 
because, when he came along, 
he took on the role of stepdad 
and the supportive husband, 
and he takes those roles seri-
ously. I support my husband’s 
nursing career, and we’re 
always in support of one 
another. I love our family.”
 
In her free time, Marcela stays 
active, and one of her favorite 
things is supporting her son, 
who plays soccer. When she’s 
not working, you will find 
Marcela and her husband, 
Christopher, cheering on their 
son at his soccer games.
 
Faith is a very important and 
central part of life for Marcela 
and her family, as well.
 
“We go to church every 
Sunday. We are very dedi-
cated to our faith,” she says. 
“Christopher, Seven and I 
were all baptized together 
this Easter Sunday.”
 

Marcela continues to make an ongo-
ing impact on the community, after 
having helped hundreds of families. 
She enjoys taking part in giving back 
by donating to backpack drives, 
school supply drives and more. 
 
Every year she is very involved 
with Santa Claus Inc. in Ontario, 
California — a nonprofit organization 
that’s very dear to Marcela’s heart. 
 
“Every year, Santa Claus Inc. gives 
out thousands of toys for Christmas 
to thousands of low-income families 
and children in the community. It’s 
so important for me to give back to 

Santa Claus Inc. because when I was a small child, 
my mother would take me to Santa Claus Inc., 
where I would stand in line with hundreds of other 
families, and then I had the chance to pick out one 
toy for Christmas. This is a toy drive that I will con-
tinue to help for as long as I can. We have been able 
to spread the word and have had the support of so 
many amazing people who have helped us contrib-
ute more than 500 toys each year to Santa Claus 
Inc. Christmas. I am so thankful for the support of 
so many people!” Marcela says.
 
There are many choices in life … and ways ahead. 
Those who have worked with Marcela Herrera 
clearly feel their paths ahead have been made bet-
ter by the experience of knowing her.

I’M 

DEDICATED, 

AND I’M 

ALWAYS 100% 

HONEST WITH 

MY CLIENTS.
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When you think about all of the positive attributes it 
takes to excel and thrive in this business, two of the 
most important ones are caring for those you serve 
and helping them move forward with confidence.
 
That’s what Laura McKinney does.
 
As REALTOR®/sales manager with Power of 2 
Realty, Laura brings those qualities home for her 
clients every day.
 
“It’s so fulfilling for me … being able to advocate 
and negotiate for those I serve. I love getting under 
contract and handing the keys over to clients at 
closing,” Laura says.
 
“It means a lot making them feel confident and 
comfortable. I also love educating people about the 
process and what to expect and the ways I will help 
them get there.”
 
Laura had been in retail sales out of high school 
and then went into management. In time, she got 
married, started her family and decided not to go 
back to work in retail.
 
“I worked more than 60 hours a week and was 
always missing family things. I had told my husband 
for a long time that I wanted to get a corporate job. 

I thought that way I would be able to be home more 
for dinner and that it would also allow me to be at 
more of our children’s events at school,” she says.
 
“Around the same time, we decided that we wanted 
to sell our house. I had always been watching the 
real estate market, and based on what was happen-
ing, I said I think it was time we moved.”
 
Through that process, Laura’s husband suggested 
that she seriously consider getting her real estate 
license and moving into the industry.
 
“At first, I thought he was crazy. But he said he 
thought I had a knack and a passion for it,” she says.
 
“I said I would figure out how to start. I got my 
license in November 2017 and was on the phone the 
next day talking with brokers. I am so glad that my 
husband opened that door for me. I’m so passionate 
about real estate.”
 
When you talk with Laura, it’s easy to see the care 
that she has for her clients.
 
“It’s not about the paycheck. It’s about doing some-
thing that I’m truly passionate about.”
 
Away from work, life is made much richer by her 
family, including her husband, James.
 

MCKINNEY

REALTOR® spotlight
Written by Dave Danielson | Photography by Marissa Menezes

IT’S SO 
FULFILLING FOR 
ME … BEING 
ABLE TO 
ADVOCATE 
AND 
NEGOTIATE 
FOR 
THOSE I 
SERVE.
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She and James treasure time with their 
children — their son, James McKinney IV 
and their son, Owen McKinney.
 
In their free time, Laura and her fam-
ily love spending time together visiting 
Disneyland and Disney World. Other 
favorites include camping and traveling.
 
Those who are looking for a positive spark 
to help them reach their real estate goals 
appreciate the fact that they find that in 
Laura McKinney.
 
“I’ve had a lot of people through time tell 
me that you seem like you have a very 
positive energy. I always try to put out to 
the universe what I hope to get back from 
it,” Laura explains.
 
“I like being the go-to person for ques-
tions people have about anything related 
to homes and real estate. I’ve learned so 
much that has been life-changing to me 
personally, and so I want to share what I 
know to help them in their own lives.”
 
In an uncertain world and real estate 
market, there is very little margin for 
error. Laura McKinney helps her cli-
ents stay on the path ahead to their 
goals … with her commitment to 
supporting them with care 
and commitment.

I’VE 
LEARNED 
SO MUCH 

THAT HAS BEEN 
LIFE-CHANGING 

TO ME PERSONALLY, 
AND SO I WANT TO SHARE 

WHAT I KNOW TO HELP THEM 
IN THEIR OWN LIVES.
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IT’S FREE! 
HOW DOES SOMEONE 
“MAKE THE MAGAZINE”?

THE ANSWER 
IS SIMPLE: 
REACH OUT! 
WE WOULD 
LOVE TO MEET

If you are interested in being 
featured or if you would like to 
nominate someone else to be 
featured, please email or call.

Reminder: There is no charge to 
be featured.

Marissa Menezes 

951-233-4899
marissa.menezes@n2co.com

IT’S FREE!
announcement
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Don’t Be A Chicken!
It’s Time to Rethink What

You Know About Down

Payment Assistant Programs

VICKY
KELLY

GLOBAL MORTGAGE 12505 N. Mainstreet ,  Ste 228, Rancho Cucamonga, CA 91739
DRE License #00612157; NMLS #240656

951.675.0257
lender@vickykelly.com

Call Me Today And
Together Let’s Give
Your Client The
Egg-cellent Service
They Deserve!

Lower Fico Scores
Higher Debt-to-Income Ratio

100% Financing Available!

 

Andy Burton
Independent Area Director
951.334.5301
CutAboveGifts@gmail.com
CutAboveGifts.com

HELPING REALTORS® RETAIN THEIR CLIENTS IN THE INLAND EMPIRE FOR OVER 23 YEARS

Contact Us Today for Holiday
& End of The Year Specials!

Contact Us Today for Holiday
& End of The Year Specials!

American made since 1949

This Holiday Season,
Gift With Appreciation...

This Holiday Season,
Gift With Appreciation...

DAVID VANCE / PRESIDENT

949-291-3570
NMLS #707644

CABRE #01750920

This licensee is performing acts for which a real estate license is required. Statewide Funding Inc. dba House of Loans is licensed by the California Department of Business Oversight; NMLS #1105497. Loan approval is not 
guaranteed and is subject to lender review of information. All loan approvals are conditional and all conditions must be met by borrower. Loan is only approved when lender has issued approval in writing and is subject to the Lender 
conditions. Specified rates may not be available for all borrowers. Rate subject to change with market conditions. House of Loans is an Equal Opportunity Mortgage Broker/Lender.



Tania Gonzalez
Sr. Account Executive

Tania@NewVentureEscrow.com

619.807.0711

Courtney Louis
Vice President of Sales

Courtney@NewVentureEscrow.com

858.229.9035

For more information please visit our website:
www.NewVentureEscrow.com

WE KNOW THIS TIME OF YEAR GETS BUSY, SO LET OUR MOBILE TOOLS
MAKE YOUR HOLIDAY SEASON LESS STRESSFUL AND ALLOW FOR

MORE QUALITY TIME WITH LOVED ONES.
VentureTrac & our intelligent messaging agent Vinny are here to help!

Connect with us to elevate your business and escrow experience. 


