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YOU DON’T HAVE TO DEPEND ON LUCK
OR THE MARKET TO SELL A HOUSE.

Our staged homes sell faster and for more money than non-staged homes.
Overcome unpredictable housing markets and buyer
preferences with a proven pattern to move buyers from "looking" to "sold."
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Stage your vacant, occupied, and luxury homes with
815-577-2233 | INFO@CHICAGOLANDHOMESTAGING.COM an award-winning, experienced, professional team to

WWW.CHICAGOLANDHOMESTAGING.COM help elevate your listing. Call Chicagoland Home

Staging today for an easier staging process!
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This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the DuPage Real Producers community!

ATTORNEYS The Kelly DESIGN HEATING & COOLING
Camden Law Law Firm, P.C. Blair Crown Design Inc ComforTemp
Office LLC (630) 660-4963 (847) 903-2128 (630) 537-8367
(630) 789-5896 Kelly-LawFirm.com BlairCrownDesign.com MyComforTemp.com
CamdenLawOffice.com
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(847) 212-3352
SizzleHomeStaging.com
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Chicago Title
Insurance Company
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(872) 356-8135
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MORTGAGE MADE SIMPLE, SO YOU HAVE
MORE TIME TO MAKE MEMORIES.

/ 26 YEARS IN-HOUSE PROCESSING, TOP 1% OF ALL LOAN OFFICERS NATIONWIDE
OF EXPERIENCE UNDERWRITING AND CLOSING. WITH OVER $140 MILLION FUNDED IN 2020;,

y |

guaranteed Rate

Branch Manager
SVP of Mortgage Lending

TOP 1% MORTGAGE ORIGINATOR SINCE 2012

DRock@Rate.com

Rate.com/DRock

0: (630) 364-7509 C: (630) 688-5592 F: (773) 328-1698 [F] @danrockmortgage
536 Pennsylvania Ave., Glen Ellyn, IL 60137 NMLS ID: 194424 (@therockteamglenellyn

@EQWL HOUSING LENDER Guaranteed Rate Inc.; NMLS #2611; For licensing information visit nmlsconsumeraccess.org. Equal Housing Lender. Conditions may apply « Dan Rock NMLS 1D: 194424

Applicant subject to credit and underwriting approval. Not all applicants will be approved for financing. Receipt of application does not represent an approval for financing or interest rate guarantee.

Restrictions may apply, contact Guaranteed Rate for current rates and for more information. *According to Mortgage Executive Magazine and Scotsman Guide.

As we wind down the year (and for some of
you this means working up until 11:47 pm on
New Year’s Eve), I'm sitting here reflecting
on why many of us strive so hard in the first
place. For some of us, it’s out of necessity;
for others, we want to feel important. Many
of us want to build a legacy that will last
beyond our generation, and I’'m sure the
vast majority desire to serve the people they

work with in order to enhance their lives.

Real estate is a beautiful and challenging
industry. It is a profession that requires an
insane amount of focus, energy, patience,
tenacity, risk, adapting, passion, and a
plethora of other adjectives that I don’t have

space on this page to list. Coming off of our

fall event a couple of months ago has really put things
in perspective of how lucky I am to be in my position.
I’'m honored to be surrounded by successful entrepre-
neurs. Each of you motivates me in your own unique
way, and I am fortunate to be in a community with all of

you. Please enjoy the photos of our fall event hosted by

McGrath Lexus of Westmont on page 38,

and we can’t wait to see you in 2023!
Andy Burton

Publisher

andy.burton@RealProducersMag.com

. @DuPageRealProducers

ﬂ facebook.com/DuPageRealProducers
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HOMES BY JONES TEAM
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P» all in the family

By Lauren Young
Photos by KDE Photography

A Better World, Better Together

Barbara Jones has created
a booming, family firm of
three thriving pros in the
industry she’s always loved
and flourished in. The first
stage of her career was in
the late 1980s. She worked
as a new construction sales

manager in Vernon Hills.

“I was inspired by my aunt, a
multimillion-dollar producer
in the ’70s. She sparkled! I
definitely wanted to sparkle

too.” And Barbara did: “I
made a great living in real
estate and earned many
awards from the firm I was
with,” she says. “This indus-
try is dear to my heart.”

After several seasons as an
agent, Barbara packed up
and relocated to Phoenix
with her now husband,
Carlton. She would work
as a flight attendant for

American West Airlines

for the next seven years. Her

job allowed her to connect with

friends and family, thanks to her

free-flights perk.

“It was a fabulous career of
travel, hospitality, meeting
cherished friends, and creating

memories,” she says.

After having her third child,
though, Barbara resigned, and
she and Carlton also decided to

move back to the Chicago area

to be near family. Barbara chose to be a
stay-at-home mom for the next decade,
but all along, she knew she’d go back into
real estate. In 2002, she did just that.

“The flexible schedule, socializing, and
playing a part in what is usually the
largest investment in our clients’ lives
is an honor and a privilege,” Barbara
states. “When you love what you do, it

never feels like work.”

Starting in the ’90s, Barbara and Carlton
owned and operated rental properties as
investments. They “volunteered” their
kids—Samantha, CJ, and Andrew—into
landlord duty, where they frequently
shampooed carpets and painted units
between tenants. It gave the kids a taste
of real estate that, it would turn out, two

of them happily wouldn’t be able to shake.

In 2014, Barbara’s mother became ill.
To help Barbara out, Samantha, now in

her twenties, took a leave of absence

from her dream job as a television news

reporter and anchor for an ABC
News affiliate station, moved back
home, and obtained her real estate
license, considering being an agent
for an interim job. But as Samantha
learned how fulfilling real estate
could be, a mother-daughter partner-

ship blossomed.

“My career in real estate really began
before I could drive,” says Samantha,
laughing. “I would earn part of my
school tuition by assisting my mother
in creating and binding brochures,
uploading photos, and watching my
brothers. I could comp a home’s value
before I graduated high school. Little
did I know how much that skill set

would serve me later on.”

Although Barbara had an established
network of clients, Samantha was
starting from zero and was responsi-
ble for bringing in her own business.
Soon, even veteran agents were

asking her for tips. She was named

Coldwell Banker’s Rookie of the Year
in 2015 and has helped triple the

team’s business over her tenure.

“I ultimately became a REALTOR®
because I always saw how much

of a difference my mother made in
people’s lives,” says Samantha. “I
realized I could do the same by edu-
cating and empowering homeowners
through an authentic approach, and
by acting as an advocate rather than

as a salesperson.”

While Samantha may not have
planned on becoming a REALTOR®,
for Barbara’s son, Andrew, it was
something he always dreamed of.
Like Samantha, he was put to work at
Barbara’s office when he was a child,
where he would often envision him-
self as a REALTOR®. Once he gradu-
ated from Northern Illinois University
in 2019, where he served as the public
relations chair for his fraternity, he

dove headfirst into real estate. eoe
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Don't be Disappointed when you find the Pen\éect Proper yl
Have your Team in Place- '

“We’ve built a
family business
that’s filled
with humility,
laughter, and
an abundance
of gratitude—
even throughout
life’s trials and
tribulations.”

— Barbara.

“It was something that intrigued
me at a young age and stuck with
me,” says Andrew. “Once I fin-
ished college, I couldn’t wait to
get my license.” And with that, the

award-winning mother, daughter, and

son Homes By Jones Team was born.

During his university years, Andrew
worked as a valet at Butler National
Golf Club and the Waldorf Astoria
Chicago. He was able to build rela-
tionships during those years, and
many of those connections have

“Don't you go falling in love with it, now, because we're taking it

become his clients.

with us when we leave here next month.” - Cousin Eddie

“In real estate, success entirely

The Jones family seizing the day in Rome.

depends on how hard you are willing

to work,” Andrew says. “I have always exposure. Collectively, they Children’s Research Hospital, the March
thought of myself as an entrepreneur ~ reach clients in all generations of Dimes, and the Gift of Hope Organ &
and being a real estate broker seemed  and at all life stages. Tissue Donor Network.

to align perfectly with that.”

“We’ve built a family business On their days off, the family often
With their different backgrounds and ~ that’s filled with humility, laugh-  chooses to spend more time with each
experiences, the trio brings unique ter, and an abundance of grat- other. They frequently boat on the Chain
skills to the team. Barbara’s longevity ~ itude—even throughout life’s O’ Lakes, spending summer evenings
and ability to adapt gives them a solid  trials and tribulations,” says around the fire pit, telling stories and
foundation. Samantha’s expertise in Barbara. “It’s all centered on our  eating s'mores with extended family. .
journalism boosts their opportunities ~ mission to make our corner of Kev | n c am d e n
with market listings, and her uncanny  the world a better place.” “Family is forever, and we’re stronger
storytelling ability connects quickly together,” says Barbara. “We consider (630) 789_5896
with new clients and prospective Extending this mission into it a gift that we’re able to support and keVi n @Camden |aW0 Fﬁce.com
buyers. Andrew’s tech :savvmess the commufuty is a key focus %1phft other families, S}Tarmg the' positive www.cam den IaWO ﬂ;l ce.com CAM D E N LAW O F F I C E ’ LLC
keeps them on the cutting-edge of for the family. They regularly impact of real estate with our clients
innovations, and his communication support local causes like the and partners. Real estate isn’t about real

bonafides help the team gain online Knights of Columbus, St. Jude estate, it’s about relationships.” We answer all COmmunicatiOH in real_time’ 7 days a we ek.
12 - December 2022
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I'LL HELP YOU CLOSE YOUR DEAL FAST BY
PROVIDING A VISION TO YOUR CLIENTS OF THEIR
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LET’S BUILD TOGETHER
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InHere: Trans;

Goosehead agents work directly
with lenders and realtors to help
transactions close smoothly.

Chicage Agent One: |

Mobile Earnest Money Doposit:

Target Marketing: e ™
. : : BLAIR CROWN
630-365-7248 | kevin.boggs@goosehead.com B ES G N
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BLAIR@BLAIRCROWNDESIGN. COM

Let us help you de-clutter this season!

Home Closings Should Be Easy. O ETIRN ¥
Brower Law Has the Experience You Can Trust. [ A4

COVERAGE THAT GIVES YOU REAL-LIFE ASSURANCE
© o ' ®
For over 30 combined years, you have trusted us with your clients
and their needs. We couldn't be top producers without YOU!

THANKYOU

YOUR LOCAL REPRESEMTATIVES
Oeger 30 Veans Comiine Exgerience!
1-888-492-7359
www.hwahomewarranty.com

BROWER LAW OFFICE

We scored
599 Home Organizers

=" De-Clutters com in Chicago, IL
% . & Picked the Top 9

Scott Brower

Liame Lucheil Tik Stutr - Duderstadi
1 sunt Executive count Executre + DECLUTTERING
608 S Washington St, Ste 311 7062055163 B47-271-7968 - REDESIGN & STAGING USING WHAT YOU HAVE
Naperville, IL 60540 : : - MOVING SALE
+ MOVE-IN, ORGANIZED UNPACKING
630-753-0008 Kim Cosentino
browerlawoffice.com Professional Organizer
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DY partner spotlight

By Lauren Young

Photos by KDE Photography

LAW OFFICE OF
STUART D. POLIZZI

ATTORNEY “FOLLOWS HIS BLISS” IN REAL ESTATE PRACTICE

“In his interview with Bill Moyers, Professor Joseph
Campbell famously advised, ‘Follow your bliss.™ I took
that to heart: find your personal passion and do some-
thing that allows you to express that passion every day,”
explains real estate attorney, Stuart D. Polizzi. “Once

you find it, everything clicks.”

For Stuart, everything clicked when he focused his
practice on real estate transactions: buying, selling,
short sales, and litigation. He made this shift after
working for twenty years at Neal, Gerber & Eisenberg
and then Jenner & Block, two of Chicago’s largest and

most well-regarded firms.

“I was blessed to work with several outstanding attor-
neys at these firms, including Jerry Santangelo, Howard
Suskin, and others who taught me how to be client-fo-
cused,” says Stuart. “I remember Jerry teaching me

to always approach the client with solutions, not just

problems. I have never forgotten that mindset.”

»

Why real estate law? Stuart is con-
vinced that there’s no better blessing
than to help people through one of
their most complicated and import-

ant, financial and personal decisions.

“I view my clients’ purchases and sales
not as transactions but as part of our

broader relationship that will go on for
years and years,” he says. “I try to edu-
cate my clients about the purchase and

sales processes as much as possible.”

“My motto is ‘We treat our clients
like family,” Stuart says. “That
means that my focus is always on our
long-term relationship. That shows
itself'in the time I take to get to
know, communicate, and educate my

clients based on their goals.” coe

i
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He also offers his clients estate
planning, business formation, and
business litigation services so that he
can be a go-to resource for all their
needs. Fulfillment in his work comes
when he helps his clients deal with
these big issues. To that end, he has
incorporated technological inno-
vations to make working together

easier and more efficient.

“We’ve implemented a number of tech
advancements from service provid-
ers like title companies,” says Stuart.
“So whether the client lives locally

or across the country, we can work
seamlessly together throughout—even

through the most complex workflows.”

‘When not finding new ways to serve
his clients, Stuart also looks for oppor-
tunities to give back to worthy causes.
Approximately, one out of every
fourteen Americans have served in the
military,” including Stuart’s father, a
former Marine. Because of this, mili-
tary-focused charities hold

a special place in Stuart’s heart.
Homes For Our Troops, a group that
supports veterans and their families
throughout their lives, is his current

favorite organization.

“When my dad died, I wanted to find
a way for others to honor him that
went beyond flowers,” he says. “I
found this group which builds and
purchases homes for veterans who
have been severely wounded since the

September 11 attacks.”

“This amazing charity doesn’t just
build homes for these men and
women, it also helps them rebuild
their lives,” he adds. “I plan on con-
tinuing to work with them from now
on because we can never do enough

for those who have defended us.”

Stuart spends much of his downtime
with his children, Nicholas (22), Sana
(18), and Matthew (17). Each year
since 2010, they have taken a family
road trip to explore different regions
of the United States. On their last

18 - December 2022

trip, they visited Yellowstone National Park
where they were able to see grizzly bears,
wolves, elk, and an enormous bison herd.
Next year, they will fly to Argentina to
board a cruise ship bound for Antarctica—

an adventure that will include numerous

day trips on that continent.
6 6 | HAVE ALWAYS
ENJOYED
EDUCATING OTHERS AND
PROTECTING THEM...AND
THAT IS ESSENTIALLY
WHAT | DO EVERY SINGLE
DAY AS AN ATTORNEY.”

To stay active, Stuart participates in boxing
classes six days a week. He also lifts weights
at Erlenbuilt Health & Fitness in Plainfield
twice a week. Through grit and determina-
tion, he has dropped more than forty pounds
over the last few months. He brings that same
drive to his everyday client work, which he

doesn’t consider work at all; it’s his bliss.

“Ever since I was young, I have always
enjoyed educating others and protecting
them,” he says. “And that is essentially what
I do every single day as an attorney. It is a
joyful way to live.”

"Full quote: “I say, follow your bliss and don’t be afraid,
and doors will open where you didn’t know they were
going to be.” J. Campbell and B. Moyers, The Power

of Myth, ed. Betty Sue Flowers (New York: Doubleday,
1988), 120. (See also the video/DVD of the same name.)

2Everett Bledsoe, “What Percentage of Americans
Have Served in the Military?,” The Soldier’s Project,
October 2, 2022, https://www.thesoldiersproject.org/
what-percentage-of-americans-have-served-in-the-
military/#What_Percentage_of_the_US_Population_
Serves_in_the_Military.

To reach Stuart and learn more about the
Law Office of Stuart D. Polizzi call (708) 476-6852
or visit StuartPolizziLaw.com
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EVENT PLANNING

Personal Touch Theme Party Book
Coordination Printing
Full Thermography
Partial Flat
Wording Letterpress
Calligraphy Quick Turnaround

papertoparty@comecast.net
papertoparty.com

Koshgarian Rug Cleaners, Inc is a local family owned company that
has been cleaning homes using quality emplo equipment and
cleaning products. When you call Koshgarian Rug Cleaners, Inc, you
can count on receiving high quality service with a professional staff.

i Cleaning Services Provided:
18 In Home Wall to wall carpeting
I'ﬁ(fc')or and Outdoor Upholstery, including mattresses
Hardwood Surfaced Flooring and grout cleaning
Loose Area Rugs In Plant cleaning;

pickup and delivery service available

Koshgarian Rug Cleaners, Inc
248 E Ogden Ave | Hinsdale, IL 60521
630-325-0243 Hinsdale | 630-420-9181 Naperville

info@koshgarian.com | www.koshgarianrugcleaners.com

KOSHGARIAN

RUG CLEANERS INC

CREATING HEALTHY ENVIRONMENTS, SINCE 1906

One Call.
One Solution.

JOSE

PEST SOLUTIONS

Your preferred partner in
public health since 1860!

L

- 800-

DONATED THIS YEAR TO HELP END MODERN-DAY SLAVERY.

The N2 Company - the company behind this
publication and 850+ others like it - is financially
committed to end human trafficking.

N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES FROM CAPTIVITY.

Thanks to the businesses within these pages, our
Area Directors, and readers like you, we're able to
break the chains of this horrible reality.

oo ] @ [ £

Visit n2gives.com to learn more
about our giving program.

G OT- P‘E STS ?,.! -;dsepestcéntrol.com

| R
/

The Fry Group, LLC

F L

Vanessa Cici Fry, Attorney at Law:
Residential & Commercial Real Estate Law

ONE LINCOLN CENTER
18W140 Butterfield Road, Suite 1100 | Oak Brook Terrace, IL 60181

Phone 630-563-5383 | Fax 630-629-9767
vanessa@frylawgroup.com
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cover story

By Lauren Young
Photos by AbiV Photography

CARRIE -RENEE
MORRIS HUGHES

POTENTIAL RIVALS TURNED POTENT PARTNERS

In 2001, REALTOR® Renee Hughes had been
in real estate for two years and was humming
along. She was excited to get an out-of-the-blue
call from someone in her Glenbard West neigh-
borhood who wanted to list their home. What’s

better than selling a home in your own backyard?

Shortly after, the seller called back and told
Renee they’d been convinced by their neigh-

bor to sell on their own . . . with the neighbor’s
help. Renee’s sister happened to be good friends
with that neighbor, Carrie Morris, an aspiring
REALTOR® who was just finishing up her license.

“Living in the same neighborhood, I saw that our
potential spheres would definitely overlap,” says
Renee. “I realized I needed to think about joining

forces with Carrie.”

“Renee cold-called me and asked me, a virtual
stranger, if I wanted to partner with her. The rest
is history,” states Carrie. “It’s hard to believe it

has been twenty-one years since that phone call.”

The pair often reflect on the early days of their
partnership and laugh. Over the years, they’ve
become best friends, as have their families. Carrie’s
husband, Steve, took their initial headshots in
Renee’s living room. They would load up Carrie’s
girls, Madeline and Megan, with Renee’s girls,
Maggie and Molly— “the M’s” collectively—into

the same car to go play tennis and other activities.

While the kids were watching Disney movies and = - '

Photo credit:
] x\[ Alina Tsvor

enjoying snacks, Carrie and Renee would take

turns viewing homes on REALTOR® tour day. eee
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“We have built our business on throw- - — i 3
ing our hearts and souls into every
deal,” says Renee. “That and getting
to know our clients, listening to what
they want to achieve, and giving it our

all to make it happen.”

“Our in-depth understanding about

o -

the idiosyncrasies of the market and
perspective we provide on the posi-
tives and negatives of each home are
crucial in guiding our clients on their
home-buying decision,” says Carrie.
“We want clients to purchase a home

that is the best investment for them.

T, T, " e g,y T, g R

It also allows them to feel confident
about reselling the home, if they

need to, down the road.”

“We have
built our
businesson =
throwing our
hearts and
souls into
every deal.”
— Renee
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Prior to real estate, Carrie sold
contract office furniture for Kimball
International out of Chicago’s
Merchandise Mart. She called on
dealers, architects, and designers
across the country, and even lived

in Cincinnati and Boston for a time.
After settling in Chicago and connect-
ing with many neighbors who were
looking to buy and sell homes, she

was inspired to become an agent.

“I've always loved touring homes
and redesigning them,” says Carrie.
“Becoming a REALTOR® was enticing

because it would enable me to have
flexibility and work in my community

instead of having to travel for work.”
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“Thanks to my background in fur-
niture and training in design, I can
see the potential of spaces,” Carrie
adds. “I can envision what the end
results will be if someone remodels
or moves furniture around.”
Growing up as a first-generation

Polish-American, Renee heard

stories of perseverance about

“Thanks
to my
background
in furniture
and training
in design, |
can see the
potential of
spaces.”
— Carrie
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her grandfathers, both concentration
camp victims, and her dad, a Siberian
labor camp survivor. Her parents met in
England after the war and raised their

family on the west side of Aurora.

“I’ve always looked up to my parents’
friends that had war stories and were
survivors in the truest sense,” says
Renee. “I think what has shaped me the
most is my dad’s philosophy of work-
ing hard, keep pushing, and having no
excuses. There was no coddling or net-

2

working opportunities from my family.

“That’s why our business tagline—In-
tegrity, Passion, Dedication, Longevity’—

truly reflects our business,” Renee adds.

Carrie and Renee have added
three licensed REALTORS® to
their team. Even though today’s
market is as challenging as any
they’ve faced, they’re as com-
mitted as ever to continue their

impressive journey of success.

“This year, 2022, has been so
competitive and tough for buyers,”
reflects Carrie. “We feel like we are
just as thrilled as our clients are
when they win the bidding war for
a property. However, I always say
that if the sale or purchase does not
work out, it’s Karma—it happened

for a reason. Good things happen to

those who are patient.”

HOME FINANCING TO

MELT THE WINTER BLUES AWAY

| am committed to providing you and your
clients with accurate, timely, and honest
mortgage advice.

Count on me to be a positive addition to your
successful team, delivering loans on time, every time!

CONTACT ME TODAY, I’m always available.

ALANNA SEEBAUER L
Senior Mortgage Loan Officer F]RST

M: 847.343.0563 O: 630.952.1584 CENTENNIAL

Alanna@goFCM.com | AlannaSeebauer.com
M O R T G A G

303 W Main St STE 201/ St. Charles, IL 60174
NMLS: 622314 | FL: LO22123 | IL: 031.0034816 | IN: 20609 | MI: 622314
MN: MN-MLO-622314 | TN: 622314 | WI: 622314

NMLS #132763 (For licensing information, go to nmlsconsumeraccess.org) 877.463.2610. First Centennial Mortgage Corporation operates with the following licenses: FL #MLD160,
IL Residential Mortgage Licensee #MB.0004239, IN #15064, Ml #FL0O011684, MN #MN-MO-132763, TN #132763, WI #43972BA. This is not an offer for extension of credit or a

commitment to lend as defined by Section 12 CFR 1026.2 Regulation Z. Interest rates and products are subject to change at any time without notice or may not be available at the S
time of loan commitment or lock. All loans must satisfy company underwriting guidelines. 2471 W. Sullivan Rd, Aurora, IL 60506. 82615_ 2210 oreonmunity

THE v
KELLY LAW FIRM

'Central Tile Inc.

Contractor Direct Pricing
Your local, professional flooring

HANDLING CLOSINGS
IN ALL CHICAGOLAND
COUNTIES.

PATRICK KELLY:
111 E. JEFFERSON AVE., SUITE 103
NAPERVILLE, IL 60540

PKELLY@KELLY-LAWFIRM.COM | 630.660.4963 | KELLY-LAWFIRM.COM

contractor for over 35 years!

Certified in carpet, tile, stone, laminate,
vinyl and hardood flooring,
Sales and Install.

- 630-754-7877
i
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Get great service
& great rates.

Nick Pitzer Insurance Agey Inc  You know I'm always here
Nick Piczer, Agent with Good Meighbor service.
WWW. pITZennsurance.com B | l h th
nick@pitzerinsurance.com ut ’T"_a sohere wi
Bus: 630-321-8900 surprisingly great rates for

save. You might be surprised.

FROM ALL OF US AT BOERMAN MOVING & STORAGE

Like a good neighbaor,

State Farmis there! 8 Vi %
ndisid rems e willvary shormer. Al spedicants
WM Y it o O

nnnnnnnnnn

State Farm

i oo StateFarm ==

/ ‘ p d I < h RESIDENTIAL & COMMERCIAL REAL ESTATE
1 1 an BUSINESS TRANSACTIONS

-l‘ Ao TTORNEYS AT LAW COMMERCIAL LITIGATION

HIGHLY TRAINED AND EXPERIENCED ATTORNEYS
COMPLETELY DEDICATED TO THEIR CLIENTS

At Trivedi & Khan our attorneys and paralegals have years of experience
helping individuals, families, investors, developers and business owners
in every aspect of residential and commercial real estate.

Our attorneys will ensure that the client'sinterests are protected, will
deftly move thenegotiation process along, and get to closing.

300 North Martingale Rd. 550 W. Washington Blvd.
Suite 725 Suite 201
Schaumburg, IL 60173 Chicago, IL 60661
(224) 353-6346 (312) 612-7619

Mr. Kashyap V. Trivedi. Partner
www.TrivediKhan.com
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Se habla Espafiol everyone. Call me for a quote
to see how much you can H A P P Y H n l ID A Y s I
= . [

TAYLOR & TAYLOR

MORTGAGES ARE PERSONAL

ETUS TREAT YOULIKE A PART OF OUR FAMILY!

KIRK TAYLOR,
BRANCH MANAGER
NMLS 312131
CROSS COUNTRY MORTGAGE, LLC
NMLS 1770104
9130 GALLERIA COURT
#10TNAPLES, FL 34109

312.919.0373
TAYLOR@MYCOMORTGAGE COM
WWWLUCKYTAYLORLOANS.COM

@p GROSSCOUNTRY

MORTGAGE™

I'M. DREAMING
OF A...
"WHITE GLOVE”"
CHRISTMAS'

VETERAN

INFO@QWHITEGLOVEINSPECTIONS.COM

WHITEGLOVEINSPECTIONS.COM
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Agent Hits Jackpot After

P» agent feature
By Lauren Young
Photos by Abi Voigtmann

Trading Vegas for Real Estate

Caitlin McLain has always had a strong
internal drive to be successful. She just
needed the right tools and guidance to
pursue her dreams of success.

After growing up in Westmont and attending
Downers Grove North High School, Caitlin
honed her inner entrepreneurial spirit with a
degree in business management from Illinois
State University. She graduated in 2004, then
bounced around several jobs until she headed
out to the bright lights of Las Vegas.

“I ended up selling mattresses for three

years and was extremely successful and very
happy,” says Caitlin. “The rise of mattress
sales was directly caused by the housing boom
in the mid-2000s. I had toyed with the idea of
getting into real estate, but the housing crash

stopped that train of thought.”

Next, Caitlin moved back to Illinois and
started work at Chase Bank, where she
learned the ins and outs of financial investing

and home mortgages.

Within a few years, she was ready to move

on again, envisioning becoming a massage
therapist. During this same time of reflec-
tion, however, Caitlin and her husband
were shopping for their first home and the
experience reengaged her curiosity about

real estate.

30 - December 2022

“We lost three houses in multiple-offer situations,” she recalls.
“I knew then that the housing market was coming back, and that
it was now or never to take a chance on my dream of being a

REALTOR®.”

During the buying process, the couple found a house they liked

and wanted to put in a full-price offer. Their agent, Chris Strauel,
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took the time to sit with them and review
all the comparable closed properties to
show how significantly overpriced the
home was. In that moment, Caitlin learned
how a successful REALTOR® takes care of

their clients, in all the details.

“I looked up to our agent, who showed
me that effective REALTORS® have
integrity and put their clients first,” she
adds. “She protected us in so many ways
by walking so closely with us throughout

the whole process.”

Caitlin launched her own career in real
estate soon after, making customer

care and professional integrity her top
priorities. She’s been able to leverage
her diverse past experiences in sales and
finance, as well as her own entrepre-

neurial spirit.

“I credit all my success to keeping my
integrity,” says Caitlin. “I listen to my
gut, and I treat people the way I would
want to be treated. I especially love help-
ing young families sell their first home so
they can upgrade to their forever home.
With increased property values, current
homeowners can use their equity to find

their dream house.”

In addition to caring for her clients,
Caitlin also strives to care for her com-
munity. Animal charities are her favorite
to support, particularly the Almost
Home Foundation and Illinois Doberman
Rescue Plus because she adopted her
two dogs from those two organizations.
With Covid restrictions lifting, she hopes
to become more involved in organiza-
tions in the area that support people
with autism and their families. Caitlin’s
son, Spencer, was diagnosed with autism
at the age of two; she longs to connect
with families who share the same strug-
gles, as well as support families who

must overcome the same challenges.
In her free time, Caitlin enjoys spending

time with her husband, Sean, and their

two sons, Spencer (6) and William (4),
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Real estate
has made me

believe in fate...
b )b

exploring parks and playgrounds near their
home. On any day of the week, you might
find Caitlin walking her dogs, Molly and
Wade, through the Green Trails subdivision.
She loves a glass of wine and a good British
murder mystery, whether a book or televi-
sion show. She also has an amazing support
system of other women and moms who she
connects with to relax and get away from the

pressures of homelife for a bit.

“Real estate has made me believe in fate,”

she notes. “When everything falls into place,
it’s like it was meant to be. When things line
up and work out magically, I just know I am
where I am supposed to be: helping my clients
get everything they ever hoped for. I know
moving is stressful and I always feel so amaz-
ing when my clients tell me everything was

worth it because they love their new home.”

Caitlin says she has never felt so happy in a
career, and states that she is “a REALTOR®
for life.” Even now, almost a decade since
starting in real estate, she still maintains a
strong passion for advocating on behalf of
her clients, and looks to continue her upward
trajectory for years to come. “I think I always
wanted to be the best at everything I have
ever tried, and that definitely carries over to
my real estate career. I want to be the best,
and I haven’t reached the top of the tree yet. I

can’t wait to see how high I can get.”

“Success is when you wake up [feeling]
happy,” says Caitlin. “As well as being grate-
ful for everyone around you, and for the road

that led you to where you are.”

More Options ﬁ/& Our Jumbo Loans may offer more loan options for
borrowers that don't fit the conventional mold.
Larger Loan

Amounts G

. Loan amounts as high as $3,000,000
- Up to 90% loan-to-value under $1,500,000 (no mortgage insurance required)
- 30- Year fixed or 5/1 ARM and 10-Year Interest-Only with 40-Year Term options*
- 12- and 24-Month Bank Statement programs with P & L statements NOT required
- Faster funding times - Up to $1,000,000 cash out
« As little as 48 months' seasoning for foreclosure, short sale, or loan modification

We arrange but do not make loans. *40-year term, full amortizing mortgage loan where the payments for the first 10 years are
interest-only and no Principal. The loan amortizes over the remaining 30 years. This information is not intended to be an
indication of loan qualification, loan approval, or commitment to lend. Loans are subject to credit and property approval.
Other Limitations apply. Rates, terms, and availability of programs are subject to change without notice (032822721754b)

CONTACT Pat Cannone Loan Consultant NMLS #228900
ME TO (847) 504-0263 office : (630) 965-8138 cell
LEARN 1033 Skokie Blvd. Ste. 430 - Northbrook, IL 60062
MORE pcanneone@loanDepot.com - loanDepot.com/pccannone

loanDepot.com, LLC. NMLS# 174457

(www.nmlsconsumeraccess.org) Licensed by the IL
Department of Financial & Professional Regulation. For
licensing information, go to www.nmlsconsumeraccess.org
R for more licensing information, please visit
NAILSH sy www.loandepot.com/licensing. @ g
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All Castle inspections include free warranty coverage.
{Plecse visit the website for details)

WWW.CASTLEINSPECTORS.COM
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HOMETEAM INSPECTION SERVICE.
ACCURACY THAT TURNS
FIRST-TIME HOME BUYERS
INTO LIFELONG CLIENTS.

What if you looked at the home inspection phase as an opportunity
rather than a hurdle? What if you had a team of expert inspectors who
understood what's at stake? And what if the report they provided
contained information that was not only accurate and thorough, but
was written in a way that added value to your client relationship? This
isn't a what-if scenario. It's simply a question of when you decide to
make HomeTeam part of your team.

We're more than inspectors. We're relationship builders.

630.200.3952 | hometeam.com

@ Homeleam |Emaisr e

INSPECTION SERVICE Home Insoector [ iceres § 450010632

Fch office is indegenderly cned and operofad ©2020 The HomeTeam Inspection Sarvice, Inc. All rights reserved

g CALIBER
L HOME LOANS

< Top 1% Loan Originator 2020 & 2021

J Scotsman Guide Top Originators
List 2020 & 2021

I \/ Circle of Excellence 2020

Bill Pendley

iy
| Loan Consultant | NMLS# 211969 E_;L"E-'}IE[E
| 1431 Opus Place, Suite 135 T g o
| Downer's Grove, IL 60515 i .,_.h..,i@
ey o N
630.330.5626 O e

Bill.Pendley@CaliberHomeLoans.com

*Some loan applications are not suited for digital delivry of asset, income, employment and other documentation required for loan
@ approval. Caliber Home Loans, Inc., 1525 S. Beltine Rd. Coppell, TX 75019 (NMLS #15622). 1-800-401-6587. Copyright © 2018, All Rights
Reserved. Equal Housing Lender. For real estate and lending professionals only and not for distribution to consumers. This communication
may contain information that i privileged, confidential, legally privileged, and/or exempt from disclosure under applicable Jaw.
Distribution to the general publicis prohibited. (18910_NC}.
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By Kate Sax

NEW LAW BANS DISCRIMINATION

BASED ON SOURCE OF INCOME:

AN AMENDMENT TO THE ILLINOIS HUMAN RIGHTS ACT

The ability to rent a home is in closer
reach for some families and individ-
uals as a result of a new law that will
go into effect on January 1, 2023.
Signed by Governor J.B. Pritzker in
May 2022, the law, an amendment to
the Illinois Human Rights Act, bans
discrimination in housing based on
source of income, which includes
HCVs (housing choice vouchers, also

referred to as Section 8 vouchers).

This is a win for housing providers as
it opens up a new market of potential

tenants, and it is a step toward a more
just and equitable housing market

for individuals and families in Illinois

who are looking to rent a home.

As this new law goes into effect, there
are a few important things that renters

and housing providers need to know.

HCVs require significant effort on
the part of applicants. Applications
must be submitted to a local pub-
lic housing agency (PHA), which

in DuPage County is the DuPage
Housing Authority. PHAs receive
federal funding from the U.S.
Department of Housing and Urban
Development (HUD) to administer

the voucher programs.

An applicant’s eligibility is based

on their annual income, assets, and
family composition. Once submitted
to the PHA, the application is verified
by the applicant’s bank and employer.
Once eligibility is confirmed and the
application is approved by the PHA,
the applicant is placed on a waiting
list—the wait time to receive an HCV

can be as long as two years.

Once the applicant is accepted into the
HCV program, they then need to iden-
tify properties that meet the program’s
requirements. For example, all prop-
erties that accept HCVs must meet
acceptable health and safety codes as
well as keep up with necessary mainte-
nance and repairs, to be approved for
the program. The properties must also

pass annual inspections.

Once an HCV program participant
moves in to one of these properties,
they typically pay a portion of the
monthly rent—the amount varies,
applicant to applicant—while the
HCV covers the rest.

For housing providers, there is an
added advantage to accepting hous-
ing choice vouchers: HCVs mean a

majority of a tenant’s monthly rent is

guaranteed, even if the tenant expe-

riences financial troubles.

Housing providers can still apply the
rental history and utility payment
criteria that they would use for any
applicant, and housing providers are
not required to lower fair market rent
to accommodate HCVs. It is unlawful
for housing providers to increase rent

amounts to avoid HCV applicants.

Clearly, there are many advantages
this new law brings to both housing
providers and tenants that will benefit

communities across Illinois.

About the Author

Kate Sax is a graduate of Illinois
State University and has been a staff
member of Mainstreet since 2003.
Kate provides strategic management
of many departments; including
education, commercial and global
services, professional and ethical
practices, YPN and senior services,
and member outreach departments.
She develops and executes programs
and services related to the mission of
the organization. Overall, Kate just
helps REALTORS® succeed in their
business through an integral lens of

education and professionalism.
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FINANCING
EASY AND

< Homelown

708-932-2793 | www.htimokena.com

§ @HomeTownLending

A division of Hometown Lenders, Inc. NMLS & 65084

19627 South La Grange Road Mokena, IL 60448

AFFORDABLE.

W%M

CUSTOMER

"ACHOSA'IS BY FAR THE BEST
HOME WARRANTY | HAVE EVER HAD
- NAPERVILLE HOREOWNER

4’#

i’#.
ACHObA «

/ u — HOME WARRANTY., ML-—

-
.I‘

www achoahhw.co

Professional, Healthy & Courteous
Beautiful Cleaning

120% SALE

on our carpet,
upholstery drapery and
tile cleaning services

CALL TO SCHEDULE

630-960-9422

To find all our services, go to
www.bella-cleaning.com

REAL PRERUEERS SPECIAL PROMOTION

WITH

CHRISTINE
MATSUNAGA

FASHION STYLIST OF

tristin

Q: How does tristinstyling obtain the latest exclusive
luxury items first every time?

A: We have access fo the hottest items before they become available
to the general public through the relationships I've cultivated within the
world's leading luxury refailers throughout my 20+ years in the styling
industry. We are able to generate and maintain these connections
partly through the combined spending power of all our clientele.

Q: How can hiring tristinstyling save people money?

A: Clients love us for our ability to create new ouffits by using pieces
from their current wardrobe, combined with high end investment
pieces, or fabulous inexpensive pieces to make a great ouffit. While
some stylists might find it challenging to work within a budget, | find it
fo be a lot of fun. | love to show clients how fo find amazing pieces at
unbelievable price points!

Q: Why do people need tristinstyling when so many
retailers offer styling services for free?

A: While styling services in retail stores are nice to have access fo,
customers are limited to shopping only in that one store. Clienfs who
want fo creafe a cohesive wardrobe that is unique to their personal
style choose to hire us for personal shopping audits because they
benefit from learning how fo expand their own wardrobe by shopping
all the current frends available from all retailers.

CONTACT
TRISTINSTYLING INC.
208 N GREEN ST.
CHICAGO, IL 60607
TRISTINSTYLING.COM

LET’S GET SOCIAL

fYy o
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ALL EVEN

Hosted by McGrath
Lexus of Westmont

Photos by KDE Photography
and AbiV Photography

McGRATH

LEaKAUIS

IT WAS A GREAT EVENING
WITH THE DUPAGE REAL
PRODUCERS COMMUNITY AS
EVERYONE RECONNECTED
AND ENJOYED THE LINEUP
OF LEXUS LUXURY VEHICLES.

38 - December 2022

We are so thankful that Alan Stern and
McGrath Lexus of Westmont opened their
incredible showroom. When we first met
Alan, he shared how when most people
were asked if they enjoyed the car-buying
experience that the majority responded
that they disliked something about buying
a car. However, he viewed this as a massive

opportunity to change up the process.

This has led to Alan’s desire to deliver a
“car-buying experience that’s so smooth...
you’ll brag about it.” This is the slogan
that he has become well known for. Alan
has put together the “Ultimate Used Car
Cheat Sheet” which was designed to give

the buyer all the information they
need before driving off in that perfect

new car.

You can download his “Ultimate Used
Car Cheat Sheet” by visiting
www.ultimateusedcarcheatsheet.com.
If you’re interested in having a con-
versation with Alan directly, you can
reach him at 847-917-4210.

We are grateful to everyone who joined
us, provided raffle prizes, and helped
make it a fantastic event. We look for-
ward to seeing you again in the new year

for the next event. Enjoy the photos!
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Jennifer Anteliz won a Spode woodland Thanksgiving tray and cake stand Diane Crisp won Ray-Ban Stories smart glasses
from Kathy Lobkovich and Margaret Gehr with Chicagoland Home Staging. from Dan Rock with Guaranteed Rate.

et RAF LEMHTI@T S
A huge thanks to our Preferred Partners who never disappoint with
great raffle prizes at all of the events. Check out the winners!

Rk R e Nl TN

e - L

LeaUs

.’f b L PRODULN

k 1 LR
’-' - LLRE S TINENI T
Cynthia Windeler won Barefoot Dreams his and her robes Slav Polinski won a Tumi cross-body bag from

from Alan Stern with McGrath Lexus of Westmont. Kevin Camden with Camden Law Office.
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Painting & Decorating
“Where Vision Becomes Reality”

“The Right Color, Makes
: "'"__:“_” All The Difference

SERVING CHICAGO & SUBURBS

(WE'RE COMFORT'S BEST FRIEND!)

Your Local Heating and Cooling Experts
in Lemont, IL, and Surrounding Areas
Kevin McVicker, Owner

CALL US TODAY! :
GET A QUOTE "« 773-268-2050
630-537-8367 € _ info@mcmasterpainting.com

info@mycomfortemp.com | mycomfortemp.com Www.mcmasterpainting:com

GOMm

COMPLIMENTS OF
LUKINS HOME NETWORK

¥ Hide - =
I ,
Jeat of the Night : |
o afl Arabia -
Cowbay .

CERIS LU IS
TINRANY SCHINIA
Now i e Lost Ark HICHELE EVAMGELIITA
NATALN BADITER
LONNIE CAMER

I_I_‘I LUKINS HOME

At COMPASS
. ¢ Lxtra-Terrests m"“""-'u-l-llu.HI.-v’H'nlr'll-l
Stand Out Stay Top of Mind. Sell More.

‘5 I”IUCElI‘d 630.548.2650

I EE X EEEEERE R R R R

InfoCard Marketing is a 'set
and forget' monthly direct

hello@infocardmarketing.com mail marketing program

Marke mg www.infocardmarketing.com that features your headshot,

contact info, and branding.
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Call Us Today To
Discuss Your Project:

847-212-3352

' . Insured | Professional Crew
- Efficient | Responsive
Flexible

Qur:streamlined process keeps yourlistings noVing:

m 20 years of residential
law expertise

i

Seamlessly taking the baton

Il

from contract to closing

Fast, efficient,
7 days a week

ﬁ

responsiveness

David Frank

1211 Landwehr Rd, Northbrook, IL 60062
Phone: 773-255-6499 | Fax: 425-928-4061
thedavidfranklawgroup.com | david@frankesg.com

The David Frank
Law Group
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TOP 100 STANDINGS

Teams and Individuals January 1, 2022 to October 31, 2022.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $§

1 Dawn McKenna 7 $127,295,499 42 $73,363,599 13 $200,659,098
2 Tim Schiller 79 $55,666,650 82 $51,976,100 161 $107,642,750
3 Bryan Bomba 43 $57,202,000 38 $47,390,282 81 $104,592,282
4 Kris Berger 27 $37,328,220 18 $27,912,720 45 $65,240,940
5 Julie Sutton 25 $28,061,168 25 $35,080,000 50 $63,141,168

6 Linda Feinstein 49 $44,267,391 16 $16,591,193 65 $60,858,584
7 Lance Kammes 84 $35,688,575 52 $21,476,093 136 $57164,668
8 Pat Murray 66 $35,017,064 29 $18,045,800 95 $53,062,864
9 Kim Dalaskey 40 $31,988,200 33 $20,715,100 73 $52,703,300
10 Nicholas Solano 80 $44,109,108 0 $0 80 $44,109,108
1 Patricia Wardlow 51 $22,026,025 41 $22,031,750 92 $44,057775
12 Maureen Rooney 31 $22,565,500 29 $19,808,155 60 $42,373,655
13 Lina Shah 27 $24,717000 12 $14,389,000 39 $39,106,000
14 Megan McCleary 17 $24,865,000 8 $13,383,000 25 $38,248,000
15 Larysa Domino 25 $22,223,500 19 $15,194,827 44 $37,418,327
16 Alice Chin 36 $23,656,171 18 $13,007,250 54 $36,663,421
17 Julie Schwager 27 $21,548,200 20 $14,144,100 47 $35,692,300
18 Nathan Stillwell 38 $18,759,163 25 $16,360,549 63 $35,119,712
19 Lori Johanneson 36 $19,339,000 23 $14,540,900 59 $33,879,900
20 William White 35 $21,869,251 16 $9,731,900 51 $31,601,151
21 Penny O'Brien 30 $19,487,026 18 $11,440,500 48 $30,927,526
22 Tracy Anderson 18 $18,745,236 12 $11,598,662 30 $30,343,898
23 Christine Wilczek 38 $22,011172 13 $5,760,526 51 $27771,698
24 Chris Pequet 14 $19,189,770 8 $8,368,000 22 $27,557,770
25  Renee Hughes 24 $15,174,450 19 $11,104,500 43 $26,278,950
26 Kelly Stetler 18 $14,017,800 20 $12,188,950 38 $26,206,750
27 Natalie Weber 21 $17,474,231 11 $8,374,200 32 $25,848,431
28 Sarah Leonard 28 $10,906,302 37 $14,913,400 65 $25,819,702
29  Katie Minott 20 $20,401,999 6 $4,980,814 26 $25,382,813
30 Linda Little 62 $24,214,268 2 $965,000 64 $25,179,268
31 Jeffrey Proctor 8 $9,947,000 14 $14,126,550 22 $24,073,550
32 Michael Berg 44 $18,739,050 9 $4,617,000 53 $23,356,050
33 Elaine Pagels 24 $13,696,750 12 $9,339,000 36 $23,035,750
34 Courtney Stach 22 $18,070,500 5 $4,330,000 27 $22,400,500

48 - December 2022

# First Name Last Name List # List $ Sell # Sell $ Total # Total $§

35 Jan Morel 16 $11,595,700 13 $9,936,021 29 $21,531,721
36 Denis Horgan 29 $13,212,800 17 $8,270,000 46 $21,482,800
37 Donald Romanelli 15 $14,405,950 7 $6,581,500 22 $20,987,450
38 Justin Greenberg 15 $8,763,500 30 $12,170,900 45 $20,934,400
39 Susan Hoerster 16 $13,076,000 13 $7,772,500 29 $20,848,500
40 Caroline Senetar 25 $15,461,700 8 $4,805,800 33 $20,267,500
/1 Natasha Miller 24 $13,615,500 7 $6,591,837 31 $20,207,337
42 Yvonne Despinich 18 $14,683,800 8 $4,949,800 26 $19,633,600
43 Carrie Foley 17 $11,064,004 13 $8,475,400 30 $19,539,404
44 Walter Burrell 14 $13,224,000 8 $5,775,114 22 $18,999,114
45 Ginny Stewart 9 $12,746,760 6 $6,135,000 15 $18,881,760
46 Simran Dua 15 $10,310,900 17 $8,186,523 32 $18,497,423
47 Lisa Byrne 18 $10,171,800 13 $8,310,194 31 $18,481,994
48 Cindy Banks 30 $12,594,400 16 $5,884,500 46 $18,478,900
49 Julie Kaczor 30 $15,906,400 7 $2,419,500 37 $18,325,900
50 Michael Thornton 21 $9,289,700 20 $9,032,000 4 $18,321,700

Disclaimer: Information is pulled directly from MRED, LLC. New construction, commercial transactions, or numbers not reported to MRED within the date
range listed are not included. Some teams may report each agent individually, while others may take credit for the entire team. Data is filtered through
Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume. DuPage Real Producers and Mainstreet REALTORS®
do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.

WE TREAT CLIENTS LIK

Realtors Can Trust Us With Their Buy

Setting a new standard of service for
home buyers and sellers

5 Stuart direct 708-476-6852

Stuartpolizzi@stuartpolizzilaw.com

See what sets us apart:

@ stuartpolizzilaw.com @ stuartpolizzilaw

ers.
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TOP 100 STANDINGS

Teams and Individuals January 1, 2022 to October 31, 2022.

# First Name Last Name List # List $ Sell # Sell $ Total # Total $

51 Chris Lukins 17 $11,878,000 10 $6,336,878 27 $18,214,878
52 Michael LaFido 14 $16,132,000 2 $1,895,000 16 $18,027,000
53 Bridget Salela 13 $12,110,030 7 $5,812,000 20 $17,922,030
54 Paul Baker 34 $12,409,575 14 $5,341,400 48 $17,750,975
55 Juliet Mills-Holubowicz 14 $9,509,800 9 $7,941,500 23 $17,451,300
56 Katherine Karvelas 8 $13,941,000 4 $2,792,000 12 $16,733,000
57 Keith McMahon 14 $8,668,400 13 $8,045,310 27 $16,713,710
58 Tom Fosnot 35 $11,335,127 16 $5,213,175 51 $16,548,302
59 Kevin Layton 8 $7,886,801 14 $8,468,900 22 $16,355,701
60 Courtney Monaco 17 $7,811,702 17 $8,454,499 34 $16,266,201
61 Moin Haque 14 $5,305,000 17 $10,881,401 A $16,186,401
62 Cathy Balice 6 $8,930,000 4 $7,165,000 10 $16,095,000
63 Mike Wolson 14 $6,894,900 15 $8,875,900 29 $15,770,800
64 Beth Burtt 13 $11,275,800 7 $4,457,900 20 $15,733,700
65 Kim Lotka 12 $9,966,250 6 $5,705,000 18 $15,671,250
66 Eric Logan 22 $10,847,400 1 $4,585,400 33 $15,432,800
67 Elizabeth Behling 30 $11,826,800 6 $3,568,000 36 $15,394,800
68 Kathryn Pinto 14 $7,665,000 15 $7,535,000 29 $15,200,000
69 Jennifer laccino 12 $8,027,500 10 $7,076,000 22 $15,103,500
70 Paul Mancini 7 $7,414,500 9 $7,589,000 16 $15,003,500
7 Margaret Giffin 8 $6,849,000 12 $7,724,000 20 $14,573,000
72 Christine Thompson 14 $7,935,576 12 $6,606,500 26 $14,542,076
73 Lisa Zeller-O'Malley 9 $6,695,000 9 $7,845,000 18 $14,540,000
74 Dimpi Mittal 10 $7,138,000 20 $7,400,800 30 $14,538,800
75 Robert Picciariello 34 $14,477,850 o] $0 34 $14,477,850
76 Vipin Gulati 8 $2,821,000 25 $11,613,000 33 $14,434,000
77 Diana Ivas 12 $9,808,000 7 $4,602,000 19 $14,410,000
78 Kimberly Heller 26 $10,297,000 9 $4,084,000 35 $14,381,000
79 Anna Fiascone 5 $8,824,000 3 $5,367,500 8 $14,191,500
80 Puneet Kapoor 8 $4,024,000 18 $10,098,245 26 $14,122,245
81 Sairavi Suribhotla 8 $3,367,900 20 $10,716,512 28 $14,084,412
82 Kim Schultz Moustis 12 $4,371,400 22 $9,649,800 34 $14,021,200
83 Ryan Cherney 34 $13,392,775 1 $545,000 35 $13,937,775
84 Wendy Pawlak 18 $8,280,000 1 $5,616,670 29 $13,896,670

50 - December 2022

# First Name Last Name List # List$ Sell # Sell $ Total # Total $

85 Diane Coyle 16 $8,024,900 12 $5,797,100 28 $13,822,000
86 Michael Mandile 14 $7,611,805 n $6,008,713 25 $13,620,518

87 Holley Kedzior 1" $5,981,500 13 $7,592,944 24 $13,574,444
88 Jill Clark 1" $8,090,900 6 $5,404,900 17 $13,495,800
89 Trevor Pauling 1" $10,688,772 5 $2,670,000 16 $13,358,772
90 Shane Halleman 24 $9,326,166 10 $4,011,900 34 $13,338,066
91 Tracy Driscoll 14 $10,812,750 6 $2,441,000 20 $13,253,750
92 Litsa Lekatsos 14 $7,971,217 10 $5,133,709 24 $13,104,926

93 Richard Babb 36 $12,539,499 2 $507,500 38 $13,046,999
94 Jeff Stainer 10 $7,220,802 10 $5,643,000 20 $12,863,802
95  Stacey Harvey 7 $4,735,000 1 $8,119,500 18 $12,854,500
96 Kelly Kirchheimer 10 $9,219,000 7 $3,592,500 17 $12,811,500

97 Joann Coghill 18 $10,791,613 3 $2,009,000 21 $12,800,613

98 Michael Muisenga 15 $10,663,400 4 $1,891,000 19 $12,554,400
99 Ann Sproat 4 $4,182,350 10 $8,274,350 14 $12,456,700
100 Jennifer Qukrust 15 $6,582,000 10 $5,862,500 25 $12,444,500

Disclaimer: Information is pulled directly from MRED, LLC. New construction, commercial transactions, or numbers not reported to MRED within the date
range listed are not included. Some teams may report each agent individually, while others may take credit for the entire team. Data is filtered through
Mainstreet Organization of REALTORS® and may not match the agent’s exact year-to-date volume. DuPage Real Producers and Mainstreet REALTORS®
do not alter or compile this data nor claim responsibility for the stats reported to/by MRED.

Whether it’s in state or out of state, I

refer Prager to all my clients! I used

them for my personal move and could

not have been happier!

- Wendy Pusczan KW Infinity

Your clients deserve the best and Prager delivers!
Local, interstate & international moving professionals.

Ay

Atlas.
Interstate Agent

Steve Bonnichsen, VP of Sales & Marketing
155 Fort Hill Dr. | Naperville, IL 60540 | 630-276-1224
steveb@pragermoving.com

fProger

Mowing - Sorage - Logestics
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REAL ESTATE VIDEOS LIKE
YOU'VE NEVER SEEN!

HORTONS

HOME LIGHTING

GET IN TOUCH WITH US

60 South La Grange Road | La Grange, IL 60525 &
HortonsHome.com | 708-352-2110
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