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COOLING ¢ HEATING ¢ ELECTRIC
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Schedule ONLINE or CALL today! %,:EJ o)
(240) 358-1002 | GACServices.com E[HER comnoce

Serving Montgomery County,
Frederick County, Howard County
and Carroll County, MD
WSSC: 72505 HVAC: 02-7541 Electric: 4172
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227 E. Deer Park Drive
Gaithersburg, Maryland 20877

4.9 Google Rating
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m Sandy Spring Bank

From here. For here®

Making home ownership more attainable for our
medical professionals.

The Sandy Spring Bank Medical Professional Loan Program
is for Medical Doctors/Doctors of Ophthalmology (MD),
Doctors of Osteopathic Medicine (DO), Doctors of Podiatric
Medicine (DPM), Doctors of Dental Surgery (DDS), and
Doctors or Medicine in Dentistry (DMD).

Program highlights include:

* Up to 100% loan-to-value ratio for single family homes;
95% LTV ratio on condos'

* Available for purchase or rate/term refinance

* Medical school debt that is deferred or in forbearance is not a
prohibitive factor for loan qualification?

Tina Del Casale
C:301.523.1893

* No mortgage insurance
* Primary residence only

* Special terms for medical residents

1 Lower LTVs available for loans above $1 ,000,000.2 Medical school debt at least 12 months deferred or in forbearance after loan application date.

TOP

Mortgage Banker | nmLs# 191852 PROFESSIONAL
TDelCasale@sandyspringbank.com @ fﬁis;#n)ﬁ?;mlu
UERDER ~ U

Loan programs subject to change without notice and cancellation at any time. Please consult a Sandy Spring Bank mortgage banker for specific details. This is not an offer of credit or

commitment to lend. Actual loan qualification is subject to verification and approval of income, credit, property appraisal, and other factors. Additional fees, terms, and conditions may

apply. Adequate property insurance required. Sandy Spring Bank is a Maryland corporation headquartered at 17801 Georgia Avenue in Olney, Maryland 20832. As a residential lender
we provide mortgage financing in the metropolitan Washington D.C. and greater mid-Atlantic markets. Other rates and terms are available. Member FDIC. Equal Housing Lender.
NMLS# 406382. Sandy Spring Bank, the SSB Logo, and From here. For here. are registered trademarks of Sandy Spring Bank. Copyright 2021 Sandy Spring Bank. All rights reserved.



CONTENTS

06 08

Index of ,_ o .-ﬁ Meet the
Preferred i ' .77 DC Metro
Partners i - . ! Real ¥

_— RIME
Dol  GITLE GROUP

J Note:
= b

= Happy

- |
. -»ma Producers _ '® i’\ Holidays!
i Team . ; A =
o L L

{ o

SETTLEMENT
SERVICES

We Ask, ’ - i Marketing L o W _ 1 Words by
You Tell: e ¥ Matters: o A Jo :. Wade:
What is & | ; Battling i ~. "4 Holiday
Your A ¥ Burnout 3 A " Event Ideas
' Favorite | . in a Hot S s q to Generate
' Christmas A Market = Clients in
Movie? . p J [ & 2023!

34

Partner Ea Agent : Rising
Spotlight: . Spotlight: Star:
Jordan i \ Kyle Yves
Dobbs, ' o Richards Jean
Intercoastal Baptiste
Mortgage

Prime Title Group provides:

o b A \ge Home Top 250 v Comprehensive title services and professional settlement, escrow, and closing services.

N ¥ . i oy o o
Story: ) » Sattes: SiEnL \/ Facilitate real estate purchases, construction, refinances, or equity loans.
Vincent . . Hosting

Ekuban W | Holiday _ v/ 20+ Years Experience
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Suite 101 Largo, MD 20774
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CLEANING SERVICE
Fresh Home Cleaning
(240) 855-7268
Fresh-HomeCleaning.com

CLOSING GIFTS
Strategic Gifting
(313) 971-8312
StrategicGifting.com

DJ/ENTERTAINMENT
SERVICES

Gold Event Group
(301) 613-1676
GoldEventGroup.com

DOWNSIZING/
ESTATE SALES
Caring Transitions Inc
(443) 995-7367
CaringTransitions

PREFERRED PARTNERS

Rockville.com

ELECTRIC & HVAC
GAC Services
(240) 358-1002
GACServices.com

EVENT PLANNING

& MANAGEMENT

Rescue Event Planning
(301) 798-4489
RescueEventPlanning.com

FINANCIAL COACHING
& BOOKKEEPING
Alchemy of Money
(202) 567-7960
AlchemyOfMoney.co
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FINANCIAL PLANNING
Socium Advisors

(203) 848-4870
Tripp-Kelly.com

FLOORING
Floormax

(301) 206-2200
FloormaxFloors.com

PriceCo Floors
(703) 966-8719
PriceCoFloors.com

HOME BUILDER

Mid Atlantic Custom Builders
(301) 231-0009 x302
MidAtlanticCustom
Homes.com

HOME INSPECTION
BPG Inspections
(703) 881-6617
BPGInspections.com

Kenneth Cox &
Associates, LLC
(202) 298-7868

National Property Inspections
(240) 409-3711
NPlweb.com

ProTec Inspection Services
(301) 972-8531
ProTec-Inspections.com

HOME RENOVATION
Curbio

(810) 300-9432
Curbio.com

HOME REPAIR
& RENOVATIONS
Punchlist USA, Inc.
Courtney Moseley
(912) 675-3440
PunchlistUSA.com

HOME WARRANTY
Cinch Home Services
(410) 730-7423
CinchRealEstate.com

Super Home, Inc.
Kat Dzuba

(703) 817-5773
HelloSuper.com

INSURANCE
Goosehead Insurance
(202) 558-0530
JenniferLindsay
Insurance.com

INVESTMENTS
Joseph Asamoah
(301) 379-0357
JoeAsamoah.com

JUNK REMOVAL
123JUNK

(800) 364-5778
123JUNK.com

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support
these businesses and thank them for supporting the REALTOR® community!

LANDSCAPING SERVICES
Hunters Property
Management

(301) 980-5782
HuntersProperty
Management.com

MOLD REMEDIATION
Mold Gone

(240) 970-6533
MoldGone.net

MORTGAGE
Caliber Home Loans
Matt O’Connor

(301) 520-5156
OconnorMortgage
Team.com

CrossCountry Mortgage
Richard Early
(301) 332-2184

Draper and Kramer
Mortgage Corp.
Melissa Rich

(703) 927-2626
DKMortgage.com/Rich

First Home Mortgage
Ryan Paquin
(301) 332-1589

First Washington Mortgage
Chanin Wisler

(301) 526-0020
ChaninWisler.info

Guaranteed Rate
John Jones

(571) 242-0864
Rate.com/CraigMiller

Intercoastal Mortgage
Jordan Dobbs

(301) 785-7162
JDobbs.ICMTG.com

Sandy Spring Bank
Tina Del Casale
(301) 523-1893
SSBTina.com

The Kempes Group
Kempes Jean

(267) 625-3066
TheMortgagelLink.com/
TheKempesGroup

Vellum Mortgage
Greg Kingsbury
(301) 254-1486
KingsburyMortgage
Team.com

MOVING / STORAGE
Bargain Movers

(301) 685-6789
BargainMoversinc.com

Interstate Moving &
Storage

(703) 226-3279
Moveinterstate.com

Moyer & Sons Moving
& Storage

(301) 869-3896
MoyerAndSons.com

Perry Moving, LLC
Sam Perry

(410) 799-0022
perrymoving.com

Town & Country Movers
(301) 670-4600
TownAndCountryMovers.com

PEST CONTROL
My Pest Pros
(202) 255-4886
MyPestPros.com

PHOTOGRAPHY

Ryan Corvello Photography
(757) 685-2077
CorvelloPhotography.com

PRINTING, DIRECT
MAIL SERVICES

My Marketing Matters
(301) 590-9700
MyMarketingMatters.com

PROPERTY MANAGEMENT
Streamline Property
Management

(301) 237-4950
StreamlineManagement.com

RELOCATION SERVICES FOR
SENIORS

Caring Transitions Inc

(443) 995-7367
CaringTransitions
Rockville.com

REMODELING & PAINTING
Beautiful Home

Services, LLC

(301) 337-1074
BeautifulHomeServices.com

REMODELING/BUILDING/
HOME IMPROVEMENTS
Absolute Building and
Construction

(202) 468-8662
AbsoluteBandC.com

SECURITY & SMART HOME
Tranquility Smart Homes and
Security, LLC.

(240) 994-5415
TranquilitySHS.com

SENIOR MOVE
MANAGEMENT

Moyer Move Management
(301) 685-7900
MoyerMoveManagement.
com

STAGING

On Time Staging
(301) 379-0367
OnTimeStaging.com

Preferred Staging, LLC
(703) 851-2690
PreferredStaging.com

Town & Country Staging
(800) 683-6683
TownAndCountry

Movers.com/Staging

TITLE COMPANY

Eastern Title & Settlement
(240) 403-1285
EasternTitle.net

Legacy Settlement Services
(919) 441-1848
LegacyForTitle.com

MBH Settlement Group
(703) 277-6806
MBH.com

Peak Settlements, LLC
(301) 528-1111
PeakSettlements.com

Prime Title Group, LLC
(301) 341-6444
PrimeTitleLLC.com

Stewart Title and Escrow
(480) 203-6452
DCTitleGuy.com

VIDEO SERVICES
HD Bros

(833) 437-4686
HDBros.com

DC Metro Real Producers - 7



MEET THE

DC METRO

REAL PRODUCERS TEAM

id-Atlantic
Custom Builders™

Kristin Brindley Lexy Broussard Ellen Buchanan Wendy Ross
Publisher Associate Publisher Editor Operations Manager

Jaime Lane Gina Carroll Ellie Caperare
Executive Assistant & Agent Relations Social Media Manager
Publishing Manager & Events Coordinator

Zachary Cohen Ryan Corvello Bobby Cockerille
Writer Photographer Videographer

- At Mid-Atlantic Custom Builders, we team up with Real Estate agents in Bethesda
and Chevy Chase to help put families in the home of their dreams. The partnership

-I;I'
E E_' begins when agents introduce us to new properties, and continues through

If you are interested in nominating REALTORS® to be featured in the magazine, . . ege . .
péaie( - Wendyé@kristi;bri'ndgley o e ez = acquisition, construction, and finally, the new home sale. Let's get started!

R L
h ke -
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views E r . . . . I
of The N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within To view our magazine online, visit We | O O k O rwa rd to b u | | d | n g W | t h yo u | n 2 023 1
the DC Metro Real Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, dcmetrorealproducers.com and look SCAN M E

neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies. for “magazine” or scan this QR code

(Password: connectheredcrp!) UEY (240) 493-9301 » MidAtlanticCustomHomes.com @
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Dear DC Metro Real Producers,

Another holiday season is in full
swing... Can you believe how fast a

year goes by?!

2022 has been an incredible year
for bringing the DC Metro Real
Producers community together
and getting to meet and/or recon-
nect with all of you — the best-of-
the-best in the DMV. We enjoyed
featuring your inspirational stories
in the magazine, curating valuable
content for you, and engaging with
you in person at the exciting events
we held this year. There will be more

to come in 2023!

Reflections...

The end of 2022 finds everyone in
my family happy and healthy. Kellie,
Avery and I had fun making food
from around the world. Avery is now
playing on the Maryland Sting 10UN
travel softball team and was excited
to share the excitement with her
84-year-old grandpa, Floyd Hamilton.
And we had a new addition to our
family in 2022 — my niece, Gracie
Noelle, was born on July 27th with all
10 fingers and toes!

Professionally, we expanded The
Kristin Brindley Team to both
Richmond and Charlotte in 2022, and

anticipate launching Real Producers

10 - December 2022

in the Long Island and
Connecticut markets in 2023 as
well. Thank you all for helping
make DC Metro Real Producers
one of the fastest growing,
strongest Real Producers com-

munities in the nation!

Our team has been blessed
this year, as well, to have
added several new, wonderful
members. Associate Publisher
Lexy Broussard, who I've
known for 10 years, is now
on our team! We’ve recently
welcomed Agent Relations

& Events Coordinator Gina
Carroll, who has lots of expe-
rience in real estate and with
events; and Ellie Caperare has
come on full-time for social
media! We also recently
brought a virtual assistant,
Mark Celeste, onto the team,
and Kaeli Ross just joined

our agent care team as well!
Wendy Ross, our director

of operations, is an amazing
mom, and having her recom-
mend Kaeli to work with us,

as well, is quite a compliment!

As we go into 2023, we are
reflecting on our progress
this year and our vision for
the new year. In 2022, we

have thrown some amazing

events for charity and are proud to have raised just
under $100,000 for Love Justice International to
help end human trafficking. We especially enjoyed
the Casino Royale in July and, of course, the NFL
Game Day at FedEx Field in September! We’re now
looking forward to the Masquerade Ball in March
2023 and hope to see you all there!

As always, our mission is to connect, elevate, and
inspire. If you haven’t joined our private Facebook
group yet, please do! It’s one of the ways we stay
connected as a community. We continue to want

to know what you, the top producers in D.C. and
Maryland, most want to see and experience with
the Real Producers platform in the year to come. So
please feel free to reach out to me at any time with
questions, ideas or concerns. Real Producers is for

and about what matters to you!

Wishing you and yours a very happy holiday

season!

Kristin Brindley

Publisher

DC Metro Real Producers

313-971-8312
Kristin@kristinbrindley.com
www.dcmetrorealproducers.com

KRISTIN BRIMDLEY

ERTREPREMELR, CORMECTOR, PUBLISHER

FOOD FOR THOUGHT

Did you accomplish your goals in 2022?

SETTLEMENTS

Title Services - Real Estate Settlements - Notary Services
Property Transfers - Deeds - Reverse Mortgage Settlements
Purchase, Refinance and Short Sale Settlements
Witness Only Closings

Looking for an Experienced Title Attorney
to Close Your Next Transaction?

Contact us today!
20852 | 301-528-1111

Jefferson Plaza




P> we ask...you tell!

\l

MAYA HYMAN

Compass

Even though I'm Jewish, I love Christmas mov-
ies. My favorites are “Miracle on 34th Street” for
Christmas, and we watch “It’s a Wonderful Life”

every New Year’s.

BRETT RUBIN
Compass
“Home Alone.”

KARA SHEEHAN
Washington Fine Properties
“The Grinch Who Stole Christmas.”

LINDSAY LUCAS
Compass
“Home Alone.”
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MARIA KOLICK
RE/MAX Realty Centre

“The Santa Clause” and “Home Alone.”

KYLE NICHOLS
Keller Williams Capital Properties
“Best Man Holiday.”

JENNIFER VO
Keller Williams Realty

“Home Alone.”

TINA DEL CASALE
Sandy Spring Bank
For laughter, I love “Four Christmases.” For

romance, I love “The Holiday.”

JENNIFER CHOW

Long & Foster Real Estate

My favorite Christmas movie is “EIf.” We make
our kids watch it with us every year. No matter
how many times I watch it, I still laugh!

SCOTT GOLDBERG
Streamline Property Management
“Die Hard.”

JOSEPH JOVINELLI

FLOORMAX

“We’re No Angels” (1955) with Humphrey
Bogart, Peter Ustinov, and Aldo Ray.

ADAM BELASCO
Keller Williams Capital Properties
I would say probably, “A Christmas Carol,” the

early Disney version.

ELLEN COLEMAN

RE/MAX Realty Centre

“The Holiday” and “It’s A Wonderful Life”
(which is actually about real estate!).

SARAH (SASSY) JACOBS
Washington Fine Properties
“Elf‘”

CASEY ABOULAFIA
Compass

“Home Alone.”

RYAN MCKEVITT
Long & Foster Real Estate
“Bad Santa.”

LEISEL TAYLOR
Village Premier Collection Maryland
“Elf.”

PAM WYE
Compass
“A Charlie Brown Christmas.”

ALAN CHARGIN
Keller Williams Capital Properties

“Prancer.”

MICHAEL ALLWEIN
Century 21 Redwood Realty
“Elf.”

SHARI GRONVALL

Compass

T actually don’t have one! Now that the market is
slower and I can catch my breath, I plan to watch
some movies and catch up on TV shows because

it’s been a long time!

DAN SCHULER

Compass

“National Lampoon’s Christmas Vacation,” and
Kels (my wife) and I always watch all the “Harry
Potter” movies since they were always released

at Christmastime!

DC Metro Real Producers - 13



SCOTT SACHS
Compass
“National Lampoon’s

Christmas Vacation.”

MOLLY BRANSON

RLAH Real Estate

My dad, sister, and I used to watch
“It’s A Wonderful Life” every

Christmas Eve.

KIM STEPANUK
MBH Settlement Group
“Elf.”

Preferred Staging

"
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CHANIN WISLER

First Washington Mortgage

Our favorite holiday movie is “Polar
Express” because it was the first movie in

a theater we took my then almost 3-year-
old son to. It was in Olney, and we stopped
in the now-closed BJ Pumpernickel’s (an
institution in MoCo) to get some cookies

to take in. Ryan was so small and light, his
weight didn’t hold down the seat... We had
to watch the movie with my husband and I
taking turns holding his seat down. When
the conductor is saying, “All aboard,” Ryan
mimicked him out loud—very loudly—and
many in the theater laughed. Also, at the part
where the train was slipping and sliding on
the ice, Ryan excitedly yelled out, “Hold my
cookie!” It was so funny! So every Christmas
Eve since, we watch “Polar Express,” and
reminisce and laugh about him yelling out,
“All aboard” and “Hold my cookie!”

WHY CHOOSE TRANQUILITY +

The DMV's first certified Ring Installation team, securely

mount, install and defend your domain. Choose locks and

cameras in a system that works.bestsforyou and control it
from your device, anywhere in the world.

+ N

s SN i
O ] i g

P £ N

VISIT US AT PREFERREDSTAGING.COM
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Tranquility

i Veteran Owned and Operated

by NICK GRILLO

Book Your FREE
Consult Today!
tranquilityshs.com
240-994-5415
info@tranquilityshs.com

"Think Smart, Think Tranquility”

i ng Ausiwaruesd Partrer

R EASTERN

% TITLE & SETTLEMENT

"‘ w
e

§ Moy Cloistnas,
Real Puoducen?

. ? N
Let Eastern}Ti e bring a unique
convenience &peaceiof |

~/13 e
ANNIINTE
»/L{/Af /14!,

b
240-403-1285 | EASTERNTITLE.COM
11113 Manklin Meadows Lane | Berlin, MD 21811

11113 Manklin Meadows Lane
Berlin, MD 21811

3 Research Place 3926 12th St NE 112 E. Broad St.
Washington, DC 20017 Falls Church, VA 22046

6100 Executive Blvd.
Suite 410 Suite 201
Rockville, MD 20852 Rockville, MD 20850




TOWN & COUNTRY MOVERS, INC.

Experienced, Reliable, Trusted | The DMV’s top mover for over 40 years

E"".:
TOWN & COUNTRY
MOVIERS, INe.

301-670-4600 | 800-683-6683

www. townandeountrymovers.com

Call today for a free estimate!

Providing Thorough Home Inspections,
One Satisfied Client At A Time!

&%

* Comprehensive & Detailed Inspections

* Professional & Personable Service

* Radon Testing

Over 5 Billion in Real Estate Inspected

KENNETH COX

0:(202) 298-7868
C: (202) 413-5475
kencox1@mac.com

We are committed to
raising the standards of
your client's home inspection.

PO Box 5642, NW

CONTACT US TODAY! Washington, DC 20016

KENNETH COX & ASSOCIATES, LLC
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LEG - CY

SETTLEMENT SERVICES

ARE YOU READY TO = -
B START A LEGACY?

To start and grow a legacy, you need a valuable partner.

LEGACY is er.

We are extremely pleased with the professionalism and expertise of Legacy Settlement
Services. During COVID when situations were stressful and cautious, many of our
settlements took place at Legacy. The team was extremely efficient, conscientious,

careful, and accommodating to say the least. We are always able to reach a staff

member when needed. We highly recommend using this title company.
—-‘—‘T_-h—u—:_ '___: = — ’
y Lucido — -
Realtor & Vice President at B illiams Lucido A

Morgane Barry

Licensed Title’Agent

) 29356 0'DonnellStrect, Baltimore, MD 21224
Legacy Settlement Services, MD DC VA FL

8659 National PikesSuite P, Ellicott City, MD 21043
2000 PennsylvaniarAve N\ \Washington, DC 20006
7315 WisconsintAve #400WoBethesda, MD 20814

201 N. Union Street, Suite 110, Alexandria, VA 22314

& morgane@legacyfortitie.com
Q 919.441.1848
B www.legacyfortitle.com




»» marketing matters

By Todd Lebowitz

BATTLING
BURNOUT
IN A HOT
MARKET

Historically low interest rates, pan-
demic moves, and scarce inventory...
The last few years have been wild for

real estate agents. Homeowners have

jumped into the market to become sell-

ers to take full advantage of rising home

prices, while buyers spend months

searching for a home as offers pour in

as soon as a home hits the market.

For agents, this can create an
exhausting work schedule that

demands lightning-fast reflexes and

long hours. But that type of work life

is unsustainable, and in the past few

months, we’ve watched as agents
across the country feel exhaustion

and burnout set in.

Let’s face it, we all want to make the

most of a hot market. That goes with-

out saying. But it’s far better to take

a long-term approach, remembering

that this is a marathon, not a sprint.

By working on strategies that support

the elusive “work-life” balance, you
can be a high performer with staying
power. It’s a continuous process, but
you'll reap the benefits of better men-
tal resilience that can support your

overall life and relationships.

Set specific work hours. We all know
how work can bleed into our down-
time. Set a realistic work schedule
and make an effort to stick to it. Set
an alarm for the end of the work-
day. If you aren’t commuting, take a
15-minute walk around the block to

signal to your brain that work is over.

Turn off your apps and notifications.
How many times have you heard an
alert on your phone and you stopped
listening to the person across the
table from you? Notifications can
become 24/7 for agents, and no

one wants to miss a critical update.
Sometimes, we complain about

constant texting, for example, but

have never told others the best way
to reach us. So give clear instruc-
tions like “I typically respond back
to emails in under one business day.
For emergencies and urgent actions,

please text my cell.”

Be choosier with your clients. More
clients doesn’t mean more revenue. If
you are feeling like your workload is
too much, identify which clients have
taken up a disproportionate amount
of time. Identify and learn to say no in
the future.

Delegate out tasks. Social media
management, article writing, sched-
uling... There are many tasks that
budget-friendly freelancers can help
you with. Utilize a virtual assis-

tant for a variety of tasks that don’t
require your expertise. Assess where
you can outsource other tasks, like
grocery delivery, lawn maintenance,

and housekeeping.

With more than 25 years of experience, Todd Lebowitz is CEO and owner of My Marketing
Matters, which he runs with his business partner Ram Devaguptapu. Together, they have

grown the company to be a recognized leader in real estate marketing with more than
20,000 clients locally, regionally, and nationwide.
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design | print | mail

Web-to-Print Platform

Easy and fast online ordering for all
your marketing materials through our
web-to-print platform.

v' Choose from one of our customizable
templates

v Upload your own designs

v’ Print, ship, and mail on-demand

matters

\
ts for every market:

{ . Mailing lis
Local regiona\, and national: Mailing

©]

MyMarketingMatters.com List Manager

We've launched our new website to
assist our clients in reaching their
business goals.

Our new list manager lets you create
targeted lists for a neighborhood, or
even from a single address.

v Find our full product and service v’ Create, maintain & edit lists right in
offerings online our system
v Easily accessible pricing information v Improved data = Better deliverability

v FAQ’s, info, and support v No charge access, FREE!

POWERING PRINT + PRODUCTIVITY SINCE 1982

Get started on your next project today!
mymarketingmatters.com | 301.590.9700

OUR 1-2-3 PROCESS
We have a defined process for sorting and
donating your items to a robust network of local
municipalities and non-profil organizations. Qur
objective Is to maximize what can be recycled
and donated and minimize what ends up in the
landfill. Our entire brand is built around this
process!

LIGHTNING QUICK TURNAROUND

Qur size allows us to tum around projects in
hours or days, making you look like a hero

to your client! Is your listing going to closing
tomorrow? Don't worry - we've got you covered
today!

HOME FROTECTION 15 OHR
PRIORITY

Qur professional haulers will protect the doors,
floors and banisters so that you don’t have to
worry about one project tuming into multiple.

(703) 400-7645 - UMM, 123 JUNK.COM

NO J0B I5 TOO SMALL

Our volume based pricing means that you only
pay for what we haul away.

WE'RE A REAL ESTATE FOCUSED
BHSINESS

We understand how emotional and stressful a
real estate transaction can be and we thrive in
making our clients feel comfortable with letting
their stuff go.

WE'RE A REFERRAL BUSINESS

Seventy percent of our business comes

through referrals from previous clients and
local business partners. We believe this is a
testament to the quality of our services and our
commitment to the dient experience!

Hlﬁ m Kevin Wheeler

We're a local, independently owned business
servicing only the Washington DC Area.

If you would like to find about personalized
coupons for you clients, please reach out
to one of our team members:

1-POMATE 2 - RECYCLE 5 - PISPOSE
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You Sell Houses

We Lease &
Manage Houses

Then, You Sell the Houses
When They're Done Being
Leased & Managed

-
STREAMLINE

PROPERTY MANAGEMENT

Life is turbulent. Caring for your home shouldn't be.

CEO SCOTT GOLDBERG
(301) 237-4950

Scott@StreamlineManagement.com
streamlinemanagement.com

MAKE SURE'TO ADD VALUABLE GIFTS
TO YOUR INSURANCE POLICY!.
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Goosehead Insurance takes care of your
customers, offering a choice of insurers and
excellent service at competitive prices.

SERVICES INCLUDE:
Home, Auto, Umbrella, Valuable Items, Boats,
Recreational Vehicles

Discounts for HOME & AUTO Bundle

@ gooschead

Get A Quote!

INSURANCE

(202) 558-0888
7200 Wisconsin Avenue, Suite 500 | Bethesda, MD 20814
jenniferlindsayinsurance.com

[ £] @GooseheadlnsurancelenniferLindsay

Licensed in MD, VA, DC, PA & DE. Referrals can be made across the United States.

- Jennifer Lindsay, CPCU
NPN: 2504461

jennifer.lindsay@goosehead.com

Steve Lindsay, CPCU
NPN: 412250
steve.lindsay@goosehead.com




event ideas

By Wade Vander Molen

It’s that time of year, when
REALTORS® are looking for real
estate holiday event ideas. These
events are great ways to get back in
front of your client base and pros-
pects with the end goal of strength-
ening those relationships and getting
referrals into next year. It’s a great
feeling to “hit the ground running”
going into 2023, with transactions
lined up and ready to go. There are

many things you can do in the next
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30 to 60 days to secure new business,
but here are some of the best real
estate holiday event ideas to secure

business in the new year.

FOOD/TOY DRIVE EVENTS

Helping people is the root of what
real estate agents do every day. This
time of year, especially, is a time for
reaching out within the community
to help others. Participating in a food

or toy drive and inviting your sphere

of influence to participate along with
you is a great way to do something
helpful for the community together.
Find a food/toy drive near you or

start one yourself and jump in!

CLIENT APPRECIATION EVENT —
SANTA CLAUS VISITS

‘We all know someone who has the
ability to play “Santa Claus.” This
could be a parent, cousin, friend, or

find one for hire. In the spirit of

giving back, hold a client appreciation
event at a venue (bowling alley, Top
Golf, movie theatre, etc.) and invite
your past clients and prospects. Have
them bring their children as your
“designated Santa Claus” will be
arriving at the event to talk to kids
and take pictures. Make sure you
have a sign-in sheet so you can collect
the names and follow up by thanking
them for attending.

SUPER BOWL PARTY

The Super Bowl is played in early
February, but start planning the party
now. Super Bowl parties are a great
way to get back in front of past clients
and gain 2023 referrals. When I was
a title rep in Phoenix, a client of mine
had an annual Super Bowl party at
his house that, over time, grew to

be larger and larger. He would hire
face painters and a petting zoo for
the kids. Needless to say, that party
would launch his business for the

spring market. Your Super Bowl party

doesn’t have to be a large blowout like

his, but it’ t t t 1
18, but 1it’s a great way to get people Wade Vander

together, have fun, and strengthen .
Molen is the

those relationships. .
director of sales/

marketing for
Stewart Title in the
Northern Virginia/
Washington, D.C., area and has
been in the title industry since
2005. Wade helps real estate
professionals with all facets of
their marketing and teaches
a new, sustainable business
model to help them grow their
businesses. You can visit Wade

CUSTOM CHRISTMAS CARDS

There are some great companies
that allow you to customize your
own Christmas cards for clients. The
trick is to not only send these cards
to your own clients, but to the people
who either bought your listings or
accepted your buyer clients’ offers —
the other side of your transactions.
Take the time to write a personal note
inside and make it personal to them. .
i . at www.DCTitleGuy.com.
Use this as a reason to follow up in a
few weeks to see if they received your

card and start a conversation.

In 2023, it is going to take more work
and activities to create the same past
results of buyer and seller business.
Use the time now to implement these
holiday event ideas and strengthen

those relationships!

' . INVESTIGATI%ESTING AND REMOVAL

MOLDGONE

duty and veteran armed forces members.
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DISCOUNT

We appreciate our heroes and would ’
like to offer a special discount to all active BBEB

'ACCREDITED
'BUSINESS
LA

"Mike addressed any concerns and gave us his _
professional opinion so that we could keep s &
moisture out of our attic. He was professional,

quick, and honest. We were very impressed by

Mike and would highly recommend him." - Shira

CALL TO SCHEDULE YOUR SERVICE TODAY!

240-970-6533

mike@moldgone.net ¢ moldgone.net
2508 Locustwood PI, Silver Spring, MD 20905
FAMILY-OWNED ¢« NON-FRANCHISED

MIKE MULIERI
President
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Family Owned & Operated For Over 36 Years , ll:EEE The preferred repair partﬂer O‘f the
1 National Association of REALTORS®

Estimates

BARGAIN Movers AL N oA
L S : et < We are proud to provide REALTORS® with a simple one-stop solution to complete any
w 301.685.6789 repair or renovation project before you list or after the inspection. Quality guaranteed!
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Established in 1982 and located in,

RESIDENTIAL & COMMERCIAL Gaithersburg, MD, Bargain Movers
DD SRR Is one of the most trusted local

Book our licensed and insured

Geta comprehensive
contractors with a click!

Upload a home inspection PDF
estimate sent to your email

or provide a repalr list

moving companies in the DMV.

X =
&5, " 301.685.6789 % A K K

7579 Rickenbacker Drive, Gaithersburg, MD 20879
CHECK OUT OUR

www.bargainmoversinc.com 5 STAR REVIEWS ONLINE!

PUNCHLIST
UsA

Learn more: punchlistusa.com/rp
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We're your FIRST REFERRAL

because we SET THE BAR for RESIDENTIAL
home inspections. &
COMMERCIAL

Add BPG Inspections® to your
list of referrals now!

100+ Years Of Team Experience

Serving DC, MD and NOVA BPGInspections.com

O @BPGDMV
G 800-285-3001

s

24/7 Online Inspection Scheduling
Book Now > ezo.bpginspection.com

}\\t\\x 5

TOWN & COUNTRY
STAGING

— 5Stage = Store » Move —

VISIT US ONLINE AT

townandcountrymovers.com/staging

2

“Transform each space into an unforgettable experience”

Realtor Loyalty Program | Experienced Team of Designers | 60 Days for 30 Days | Pay at Closing
&
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VINCENT EKUBAN

EXIT Realty Enterprises

“My father was selling houses at
times when interest rates were over
12 percent, but he always told me,
‘Son, people will always need houses.
The good Lord isn’t making any more
land, so real estate is always going to

be the best investment.”

Favorite Quote: “No excuses, only results.”

¢
£

KYLE RICHARDS

Compass

“Don’t just unlock a door to get a
commission; make sure you know the
neighborhood and can add real value
and expertise. And please, answer
your phone and texts. Great commu-

nication is so important.”

PRESENTS

Inspirec

WORDS OF WISDOM FROM THIS MONTH’S FEATURES

YVES JEAN BAPTISTE

Keller Williams Capital Properties
“I’'m not the best at balancing my
work and personal life. Because I love
real estate so much, those lines have
often been blurred. Even though I

am a solo agent, I have a transaction

coordinator and I'm bringing on a

personal assistant so my main focus

can stay on my clients.”
A Word from Our Preferred Partner:

JORDAN DOBBS

Intercoastal Mortgage

“Our customer service is second to
none. We respond within minutes
when clients call or email. We’re
available every day all day, including

nights and weekends.”

“Experience and knowledge matter.
I'love when people come to me with
a tough loan that no one else has been able to figure out. It’s the
best feeling to save the day for our clients and REALTOR® part-

ners. Ultimately, who you choose to work with matters.”
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SAVING THE
DAY FOR
HIS CLIENTS

INTERCOASTAL MORTGAGE

Determined. Tenacious. Confident. Calm. Loyal. Fun.

These are the adjectives that people closest

to him use to describe Jordan Dobbs. Jordan’s
motivation to succeed was born out of necessity,
when he was diagnosed in elementary school

with severe dyslexia.

“My teachers told my mom that it would be very
difficult for me to learn how to read and write, and
that I probably wouldn’t graduate from high school,
much less go to college,” says Jordan. “My mom
wouldn’t accept that, so she found a private school
that was able to give me the support I needed. The
environment was encouraging, and I became so
motivated to defy the odds. All I wanted was to
accomplish all the things they said I wouldn’t be
able to do.”

Jordan went to that private school for elementary
and middle school, and then transferred to public
school in Poolesville, Maryland, for high school. He
was a student athlete, playing football and lacrosse,
and worked at a local grocery store in the evenings
to make some extra money. After one year, Jordan

was promoted to manager. “I managed the front

end of the store, including all of the cashiers, and

occasionally I would be the one closing the store,”

5

he recalls. Jordan admits it was tough handling that
level of responsibility at such a young age. “I was
balancing school, sports and work. At the grocery
store, I oversaw other kids my age, as well as some
adults who were like, “Who’s this kid that we have

to listen to?””

When Jordan got his job as a manager, he remem-
bers thinking it felt like a natural fit for him. “I’ve
always felt like I was mature beyond my years.
And when it comes to dealing with people and
navigating different types of personalities, I'm
kind of a chameleon; I’'m able to adapt to that per-
son’s way of communicating and meet them where
they are, which makes them feel more comfort-

able and understood.”

After completing high school, Jordan went to
Indiana University to pursue a dual degree in kine-
siology and business. After graduation, he returned
to Montgomery County, Maryland, and started
working as a personal trainer. Before long, Jordan
was given an opportunity to be the regional fitness
manager for a prominent health club in Northern
Virginia, managing over 30 personal trainers. “I
was teaching them how to sell personal training,
and soon we exceeded the company’s sales targets,”

Jordan explains.

It seemed to be a great job, until the health club
decided to restructure the business, leaving
Jordan with a decision to make. Around
the same time, Jordan’s brother-
in-law invited him over to watch
football one Sunday with his two
best friends that were very suc-
cessful mortgage lenders. They
knew he had the local con-
nections, ability to sell, and
determination to succeed in
mortgage. Jordan trusted
them and decided to give it
a shot. He studied for a few
months and got his license,
but his rise in the mortgage
industry was slow for the first
few years — not only because
it’s a tough business to break
into, but also because he was leav-
ing the office at 5 p.m. to train clients
at the gym until late at night.
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“It was kind of exhausting, but it was what I needed
to do at the time. Plus, the gym ended up being a

great place for me to grow my mortgage career. It

was where I found most of my first clients,” he says.

Jordan worked two jobs until his second child was
born in 2018, and he no longer needed to rely on
the income he received from personal training.

Two years ago, after eight years in the business,
Jordan made the switch from Sandy Spring Bank
to Intercoastal Mortgage, where he opened the

first brick-and-mortar location for the company in
Maryland. Jordan is the vice president and senior
loan officer for Intercoastal, as well as one of their
top producers. “I try not to look at each purchase or
refinance as a ‘transaction.’ I look at it as a relation-
ship we are cultivating,” says Jordan. “It may sound
cliché, but my team and I really care about our cli-
ents. We take great pride in guiding and helping

our clients to make the best possible financial

decision for their goals and situation.”

Jordan says it’s the caring that sets him
and his team apart from other lenders,
but it may also be their responsiveness.
“Our customer service is second to none,”
admits Jordan. “We respond within
minutes when clients call or email. We’re
available every day all day, including

nights and weekends.” Jordan takes great

30 - December 2022

WE TAKE GREAT PRIDE IN
GUIDING AND HELPING

OUR CLIENTS TO MAKE THE
BEST POSSIBLE FINANCIAL
DECISION FOR THEIR GOALS
AND SITUATION.

pride in picking up the phone every time it rings,
regardless of whether he’s in the middle of some-
thing or not. If he is busy, Jordan will tell them
he’ll call them back within the hour.

Jordan also credits his team as a key component
to his success. “I wouldn’t be able to provide the
level of service that I provide or grow my business
the way that I have without my team,” Jordan
explains. “My team is incredibly hard working

— answering emails at all hours of the day. They
make it possible for me to have some semblance
of a work-life balance. We also have a great time
together. Mortgage is a tough business, and we

always try to have fun whenever we can.”

Jordan is an avid sports fan, rooting for all the
Washington sports teams. He loves playing bas-
ketball and golf, and considers working out to
be one of the biggest ways to relieve stress. On
his days off, Jordan can be found spending time
with his wife, Robin, and their two children,
Reid, who is in first grade, and Emmy, who is

four and in preschool.

“My wife and I love fine dining, and are amateur
foodies. I also love wine, and have started

a small collection. Perhaps, it’s not the best
hobby,” Jordan jokes, but says it brings him joy.
On the weekends, you’ll find Jordan spending
quality time with his family. “We love going to
the beach, parks, the pool — anything we can
do outdoors. We're going on our first family trip
to Disney World this year, and I'm so excited.

I cannot wait to watch my kids’ faces light up

when we get there.”

Over this past year alone, the real estate market
nationally has seen the lowest and highest rates
in 22 years. All this volatility has made people

nervous about whether it’s a good time to move.

“Experience and knowledge matter,” says
Jordan. “I love when people come to me with

a tough loan that no one else has been able to
figure out. It’s the best feeling to save the day for
our clients and REALTOR® partners. Ultimately,

who you choose to work with matters.”

For more information, call (301) 785-7162
or visit www.teamdobbs@icmtg.com.

,.;L INTERCOASTAL
/ MORTGAGE, LLC
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Happy Holidays from our Interstate family to yours!

Quality You Can Trust!

Local | Long Distance | International
Moving & Storage Services

For more information about preferred pricing
and special programs for your clients,
call Sherry Skinner at

703.226.3282

© INTERSTATE
MOVING | RELDCATION | LOGISTICS

Possintaratatn com

e

D.C. Metro area locations in Landover,

SR : Sales@invan.com | Movelnterstate.com
Connect With Us Springfield and Sterling @ |
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Save your clients = apure
by getting SAVES

them covered! S
Enrcll them in the new
Cinch Preferred Plan

and they'll save $501*

Join the Cinch for Real Estate
0 Pros Facebook Group

You can alsa follow us at: {) @) BB

i Annie Murphy

=12

Sl (5T 274-5730 L
E: omurphyi@icinchhs,com

cinch HMS

Jennifer Stevens Long :
cinchrealestote.com
B 201 529-8501 (800) 247-36B0
E: jstevensiong@cinchhs.com

"We understand that every home is found or left in
different conditions; that is why putting together a
custom cleaning plan for each home is important to us.”
- Alejandra Zelaya, Owner

(301) 519-8035 | FRESH-HOMECLEANING.COM
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For New & Next Level
Real Estate Investors

INVESTOR

E-COURSE SERIES i

8 Modules

Download on Demand : ’
Learn At Your Pace, Your Way i

"As an agent, | only use On Time Staging for

@N TI M E my listings. Eileen has an eye that gives my

? properties a selling edge.” ~Realtor

l : _Fr - |
E- = -

You never get a second chance

tomake a -F’@,Z[Ww/ \

_________;!"- Let us transform your client's home - |

— il into a showplace that sells itself!

—

Eileen Asamoah | Founder & Principal | easamoah@comcast.net | 301-379-0367
www.ontimestaging.com | 6710 Laurel Bowie Rd, #921 | Bowie, MD 20715
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»» agent spotlight

BUILDING COMMUNI'TY

By Holly Morgan | Photos by Ryan Corvello

Life in a small town is idyllic for Kyle Richards. real estate is the perfect profession to use my analytical

But not just a small town — a community. In a and creative skills.” Kyle was already renovating historic
homes, and real estate allowed her to incorporate all her

technology-focused, post-pandemic world, Kyle’s ) )
Ppassions mto one career.

mission is to bring community to bustling areas. soe

Kyle is an accomplished solo agent with Compass out of
Bethesda, and she says community is more important now
than ever. “It is so important to build community and bring
people together,” she says. “A community could be a neigh-
borhood, a street, a building you live in... Everyone needs to
feel connected, especially as we face so many challenges.

Bring others to help, collaborate with love and without ego.”

Kyle’s passion for people and community is rooted in her
DNA. A daughter of Swedish immigrants, Kyle grew up
in Madison, Connecticut, where her father owned a retail
store in the center of town and her mother was president
of the Chamber of Commerce and headed up the town’s
Welcome Wagon, an organization that made every new
Madison resident feel at home. Her parent’s work ethic
and love for their community shaped Kyle into the top-
notch REALTOR® she is today.

After graduating from Yale University with degrees in
French, Spanish and economics, Kyle worked as vice
president of a New York City bank for over seven years, a
job that required long workdays, keeping her away from
her young family. To gain some flexibility, she left banking
and started a protocol consulting business, but earning a
limited income wasn’t ideal. When Kyle’s husband, Ken,
got a job in the D.C. area, she decided to get her real estate

license and is now going on 20 years in the business.

“I have always loved working with people, I am a real

people person,” Kyle says. “I also have a creative side and

. SRR . G . G G L



Kyle says helping first-time buyers
build financial security and genera-
tional wealth through homeowner-
ship is the most fulfilling part of her
job. Being multilingual, having both a
mortgage background and an interna-
tional business background, combined
with home renovation experience and
home staging training — all these
make for an extraordinary, customer-

focused real estate agent.

In 2021, Kyle sold 31 homes and
closed over $22 million in real estate.
She is on track this year to sell over
$20 million, already having closed
$17 million at the time of this writing,
in mid-October 2022. Also this year,
Kyle listed and sold the highest-priced
home ever sold in Kensington for
$3.025 million — a record-breaking

sale for the area.

Her accolades include receiving
America’s Real Trends Top Agent 2022,
Washingtonian Top Agent every year
since 2015, as well as Gold and Silver

Kyle Richards is active in her
_community of Kensington,

. Maryland, and leads the
town’s Welcome Committee.

-
. ¥ -
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Awards from the Greater Capital Area
Association of REALTORS®.

Married for 36 years, Kyle and Ken
live nine miles from the White House
in Kensington, Maryland. Ken works
for the State Department in D.C., and
they have two adult sons, Spencer and
Austin. Kyle’s involvement in the com-
munity of Kensington (aka “KTown”) is

a top priority for her business.

“When I moved to the D.C. area, I
hoped to find and nurture a commu-
nity, and I found that and have done
that in Kensington,” she says. Much
like the traditions of her upbring-

ing, Kyle leads the town’s Welcome
Committee, volunteers as the special
events director for the board of the
KTown Ladies, and sponsors the annual
“Light Up KTown” to bring joy and light
to the residents during the holidays.

Working in real estate has helped

her attain personal dreams and goals

of financial freedom and building a

king with people,

| am a real people person.

retirement fund while also having
quality time to travel with family. Two
years ago, Kyle purchased her family’s
Madison, CT, beach home so her sons
can create the same summer memories
she experienced growing up. “I love
living and working in the hustle and
bustle of the D.C. area,” she explains,
“but being able to go back to my roots

during the year is icing on the cake.”

Kyle says throughout her career she
has learned to take time to savor expe-
riences, not things. It is the personal
connections and the acts of kindness
we perform that make a difference in
our well-being. For anyone looking to
become a top producer in the industry,
she says it’s important to always be

honest, ethical, and professional.

“Don’t just unlock a door to get a
commission; make sure you know the
neighborhood and can add real value
and expertise. And please, answer
your phone and texts. Great commu-

nication is so important.”
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REALTORS...
DO YOU HAVE
A HOUSE
PACKED WITH

STUFF?

We can help you
sell it faster!

Start your fully-integrated
partnership today! Give us a call. We can SORT, LIQUIDATE, DONATE and RECYCLE Household ltems

We'll have the home broom swept and back in your hands in a few weeks!

Rockville@CaringTransitions.com RELOCATION | DOWNSIZING | DECLUTTERING | ONLINE AUCTIONS

(301) 683-7363

www.CaringTransitionsRockville.com Joiio "Jobn " Mareira

& LT Frand | CRTS
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Are You Ready To PREPARE A HOME TO LIST?

Let HPM handle a fresh kitchen design, beautiful landscaping
or any maintenance updates the home may need!

Call or email today to discuss your potential listings!

(301) 980-5782 | info@hunterspropertymanagement.com | HuntersPropertyManagement.com Iﬁ I ‘

"Being a home-grown small business in the Washington D.C Metropolitan area,
we know what it takes to keep your property looking great all year round!"

- Hunter Fagan, HPM Owner

Licensed, Insured & Bonded, MHIC #:145173

HUNTER’'S

PROPERTY MAMAGEMENT LLC
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The Professional Realtors'

Referred Mover of Choice

Perry Moving & Storage understands that a referral is
the highest compliment. So you can feel confident your
clients will be treated with the same professionalism,
care and attentiveness that you provide.

About Perry

= 100 years in the business, family-owned & operated
Local, long distance & international moving
Full-service packing and crating services
Long & Short Term climate-monitored storage
Mobile storage units for staging + small shipments

Call today about our special Realtor Program
888.290.2233

7247 Matlonal Drive | Manover, MO 21076 | 4107960022 | www.perrymeavinigaom infoi@perrymaving com

g R |

INTRODUCING: Alchemy Tax

We're here to help with your bookkeeping, tax strategy, and IRS filing.

Bookkeeping & CFO Services Financial Coaching Investment Opportunities

Brandon Green HAPPY HOLIDAYS FROM

Chief Alchemist
0 202-567-7960 m

The Alchemy of Money

8 Unlock our FREE
Millionaire Planner
@ alchemyofmoney.co
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Let The Kempes
Group
pre-approve
your client so

they can start
making
memories in
their new home!

Happy
‘I-falidays fo our

‘Real “Producer
Partners!

THE KEMPES GROUP

WE WILL FINANCE YOUR DREAM HOME
A DIVISION OF THE MORTGAGE LINK, INC

KEMPES JEAN

NMLS#113054
(267) 625-3066 (c)
(301) 708-0401 (o)

kjean@themortgagelink.com
www.themortgagelink.com/kjean

"The only thing worse than
not getting what you want

is someone else getting it."
Roger Sterling (Mad Men)

The Mortgage Link, Inc. NMLS#113054. We are licensed in Maryland (7957), District of Columbia (MLB113054), Virginia (MC-2236), Arizona (1035583), Colorado, Delaware (19208), Florida (MBR778), Louisiana, North Carolina
(L-205450), Oklahoma (ML014515), Oregon, Pennsylvania (61690), South Carolina (MLS 113054), Tennessee (113054), Texas and West Virginia ML-25608). For more information, please reference the NMLS Consumer Access
Website at www.nmlsconsumeraccess.org
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THE MAKING OF A TRAILBLAZER

Yves Jean Baptiste has lived his

life with a work-hard, play-hard
mentality. As a first generation
Haitian American, “Baptiste” (as he
goes by with friends and colleagues)
considers himself an entrepreneur.
He was born and raised in
Washington, D.C., and attended
Archbishop Carroll High School.

When he attended Frostburg State
University for college, he obtained his
degree in business administration. “The
classes in business administration felt the
most natural for me,” Baptiste explains.
“Every other subject I tried to study, I'd
have to work twice as hard just to get to the

level I was at in my business classes.”

After graduating from college, Baptiste got a
job in business-to-business sales and bought
his first house. “I bought my house about five
years ago,” says Baptiste. “Going through that
process of buying my house kind of stirred
something inside of me. I saw real estate in

a different way... It wasn’t as difficult as I

believed it would be.”

After going through the process of purchasing
his home, Baptiste became fascinated with the

investment side of real estate.

“I liked the concept of how purchasing a
property could later lead to wealth down the
line,” he explains. “I bought my home with
the intention of it becoming a rental property
later on.” That home did indeed become a
rental property, around the same time frame

Airbnb was becoming popular.

Baptiste was living in his home while Airbnbing
out parts of his property. He eventually became
a Superhost with Airbnb.

“Hosting on Airbnb is basically what launched
me into real estate,” says Baptiste. “I decided
I wanted to become a REALTOR® so I could

purchase more properties.”

Baptiste became a dual-career agent at Keller
Williams Capital Properties in the Washington,
D.C., metro area. “The more I heard about real

estate, the more interested I became,” he says.

During his first year in real estate, Baptiste
was only planning to do real estate part time ...

until he helped out a former coworker.

“T helped him purchase his first home, and just
the smile on his face on how his life was changed
forever, it changed my perspective on only doing
this part-time,” Baptiste explains. “I almost
became addicted to the feeling I got when I
helped someone, or helped change their life.”

At one point, Baptiste was working a 50/50 split
between working in his business-to-business
sales job and working in real estate. At the top
of 2021, Baptiste made the switch from being a

dual-career agent to being a full-time solo agent.

“It was a very scary jump for me making that
switch,” he says. “I essentially walked away
from a six-figure job and job security to do real
estate full-time. Real estate was just calling to
me, and I knew if I didn’t make that switch, I

knew I was going to regret it.”

Baptiste says the past two years have felt like
being in a rocket ship just taking off at full speed.
“It’s been a wild ride. I haven’t looked back
once,” he explains. “I never thought I would
be here and be able to help others in the way
that I have.”

Baptiste says he runs a very client-focused
business. “I treat every one of my clients like
they’re my friends or family because that’s
exactly what they are to me,” he says. “I've
also been in their shoes when it comes to
investing and purchasing a home, and know
exactly what they’re going through. I always
try to go above and beyond for them.”

Moving forward with his real estate career,
Baptiste is launching his own real estate
development and sales company called

Baptiste Acquisition Group.

.
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Rising Star Yves Jean Baptiste joined KW Capital Properties in early 2021.

“I’'m not the best at balancing my work and personal
life,” he admits. “Because I love real estate so much,
those lines have often been blurred. Even though

T am a solo agent, I have a transaction coordinator
and I’'m bringing on a personal assistant so my main

focus can stay on my clients.”

Quarterly, Baptiste will take a vacation. He just
recently returned from out of the country on his
latest vacation. “There are other members of my
family who are first-generation Haitian Americans,
like myself, and we take vacations together. We love

seeing as much of the world as possible.”

Baptiste also loves working out, playing basket-
ball, watching football, spending time with his two
children and his fiancée, or hanging out with his
pitbull, Kingston.

“Pets are not a big thing in the Caribbean islands,”

Baptiste explains. “Most pets in the islands are
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| TREAT EVERY ONE OF
MY CLIENTS LIKE THEY’RE
MY FRIENDS OR FAMILY
BECAUSE THAT’S EXACTLY
WHAT THEY ARE TO ME.

actually strays, so when my family immigrated
over from Haiti and they saw Kingston for the first
time, they were shocked, but he’s stolen everyone’s

S »

hearts, especially my mom’s.

Baptiste considers himself a trailblazer. “I was the
first one in my family to get a college degree and to
start their own business. I went from something I
thought I was just going to dabble my feet in and
wound up creating an entire career for myself,”
says Baptiste. “I'm setting the way for the rest of

the family while staying true to myself and creating

the best life possible for my family.”

LEG - CY

SETTLEMENT SERVICES

ARE YOU READY TO -

- START A LEGACY?

To start and grow a legacy, you need a valuable partner.

careful, and accommodating to
member when needed. W

Morgane Barry

Licensed Title’Agent
Legacy Settlement Services, MD DC VA FL

& morgane@legacyfortitie.com
Q 919.441.1848
B www.legacyfortitle.com

s

We are extremely pleased with the professionalism and expertise of Legacy Settlement
Services. During COVID when situations were stressful and cautious, many of our
settlements took place at Legacy. The team was extremely efficient, conscientious,

ay the least. We are always able to reach a staff

high ly recommend using this title company.

S0

-—

29356 0'DonnellStrect, Baltimore, MD 21224

8659 National PikelStiite P, Ellicott City, MD 21043
2000 PennsylvaniarAve NV \Washington, DC 20006
7315 WisconsintAve #400WoBethesda, MD 20814
201 N. Union Street, Suite 110, Alexandria, VA 22314



A MOVERTAILORED TO YOUR HIGHEST STANDARDS.

./”oqe/t& SONS

MOVING & STORAGE, INC.

HDEEE

VIDEO PRODUCTION.
REAL ESTATE MEDIA.

Spbect @ pakage and apposvhmant dabe
YWou won't be charged unitil afber your
shoot,

JOHN SCHWARTZ OWTH BASED DI NI
PARTMNERSHIP DIRECTOR e, T 4 = . Fast Delivery

Al real extate package h'n-"

l'uru.m:qlld Lame.

LET'S CONMNECT!

5 Star Support
Here to help you from booking to

schwartz@hdbros.com - T etk
(202) 215-9962 : ™
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CALIBER

2 HOME LOANS

@ O'CONNOR

MORTGAGE TEAM

Hoppy Holidngy

TO OUR REAL PRODUCER PARTNER§, - 4

Lets connect in 2023.

If you're looking for a way to be J‘ 3.\
—
r ; T -\.:

involved in the community this seasoh, .
we recommend A Wider Circle. We've
supported this organization for many
years now and always enjoy working
with them. One way we love to get
involved is through their holiday
outreach program where they pair you
with a family in need to provide
Christmas gifts for. Please consider
doing the same this year. For more
information, visit AWiderCircle.org.
-Matt O'Connor

We look forward to working with you in
the new year! Give us a call today.

Matt O’'Connor & Jeff Sandusky

(301) 520-5156 (Cell) « (240) 855-0809 (Office)

Matt.OConnor@CaliberHomelLoans.com « NMLS ID#: 982196 \
OConnorMortgageTeam.com * 2600 Tower Oaks Blvd. Suite 100, Rockville, MD 20852 -

Caliber Home Loans, Inc. « NMLS #15622 STATE LIC#: MD 26-22961, DC MLO982196, DE MLO-982196 @ i
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Vincent Ekuban’s father, Alfred (left), and brother, Frederick (right), are licensed agents who work with him at his brokerage.

My father was selling houses at times when
interest rates were over 12%, but he always told

me, ‘Son, people will always need houses.’

46 - December 2022
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GROWING UP IN SILVER
SPRING, MARYLAND, VINCENT
EKUBAN HAD THE PLEASURE

OF WATCHING HIS FATHER,
ALFRED, RUN A SUCCESSFUL
REAL ESTATE BUSINESS. SOME

OF VINCENT'S EARLIEST

MEMORIES ARE OF WITNESSING
HIS FATHER THRIVE.

“It was almost like he was a celebrity,”
Vincent reflects. “He had an office on a major
street with our last name on it. When people
would hear my last name, they’d ask, ‘Are you
related to the real estate guy?’ Growing up, I

was extremely proud as a son.”

Vincent also experienced some of the
not-so-positive realities of having a father in real
estate. His father worked long, grueling hours.
As the youngest of five children, Vincent often

longed for more time to connect with his dad.

“So as I got older, I thought, ‘T don’t want
to do real estate.” I thought I wouldn’t have
enough time to do anything else. I wanted
to do anything but real estate, frankly,”

Vincent reflects.

Vincent set off along his own path, but ulti-
mately, the family business would reel him

back in.

REAL ESTATE BEGINNINGS

Vincent began his professional life working
for a home improvement company at 16. By
the time he was 18, he had started a home
improvement business with a friend while

attending Howard University.

“That was the direction I thought I'd go,” Vincent
recalls. “But by the time I was 21, that business
was winding down. My father suggested I get my
real estate license. I still didn’t want to do it, but
because I was in a situation of ‘What else am I

doing?’ I went and got my license.”

48 - December 2022

Vincent Ekuban with his fiancée, Christina

Vincent began his real estate career tentatively in 1998.
After his first transaction, when he sold a home to a
single mother of three who thought she’d never be able to

buy a home, he was hooked.

“At the settlement, she was crying and hugging me and
thanking me. It was the greatest moment in my life until
that point. At that moment, I understood why my dad was
so passionate about this. The gratification was like noth-

ing I experienced, and after that, I was all in.”

Over the next eight and a half years, Vincent built his
real estate business while working for his father’s com-
pany. In 2006, he opened his own brokerage with EXIT
Realty Enterprises.

.
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COMMITTED FOR THE LONG HAUL
Today, Vincent leads a team of 72
agents; he also remains in produc-

tion himself.

“I love the day-to-day of clients and
assisting and negotiating, getting

the gratification of helping someone.
That’s still what drives me in the busi-

ness,” he says.

Vincent has also fallen in love with
teaching and mentoring agents. For
the past 15-plus years, that’s been

his primary focus. He’s built an office

Vincent prioritizes attending all
his sons’ (Ezekiel “Zeke”, left,
and Landon, right) activities.

with a family atmosphere and a cul-

ture of mutual support.

As Vincent looks ahead, he envi-
sions many more years of real

estate success.

“Interest rates are changing, but
when I started, interest rates were
higher than they are now. My father
was selling houses at times when
interest rates were over 12 percent,
but he always told me, ‘Son, people
will always need houses.” The good

Lord isn’t making any more land, so

real estate is always going to be the

best investment.

“I think I'm like an old-school agent.
I'll keep going until I die, like my
father plans to do, because I love
helping so much. Still, to this day, it’s
one of the most gratifying feelings I
get when someone gets their keys or
I help a seller. Those are the things I

get the most gratification from.”

FULL CIRCLE
Last year, Vincent’s father, Alfred,

joined him under his umbrella at
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the family story full circle.

T — WE CAN CLOSE HOME PURCHASES

than his dad in some ways. With two '
sons of his own, Landon (15) and I N J U ST 1 4 DAYS I
Ezekiel “Zeke” (8), and a fiancée, | -
Christina, Vincent has prioritized
family time. He’s grateful for the
digital age, which provides tools that

Don't let financing delays jeopardize your
home purchase transaction. At Draper and
Kramer Mortgage Corp., we routinely close
home purchase loans in three weeks or less,
and we can even close many loans in just

14 days! From preapproval to closing, we go
above and beyond to accelerate your home
financing experience.

allow him to be with his family more.

“Because my father was so busy,

he could never go to games. From a

young age, I said I would make sure

Ilove the day-to-day

of clients & assisting Same-day preapprovals

& negotiating, getting PriDr;tizat:uﬂ of h:-JmE
purchase transactions

the gratification of
Speedy in-house underwriting

helping someone.
Streamlined DK Xpress™ digital

mortgage experience

['was at everything for my kids. ' Funds wired ahead of schedule
I take my son to all his practices

and games. I pride myself on being Smooth and timely closings
at everything. As my younger one

starts to find what he likes, I'm

going to be at all his events as well,” - M E L I s SA R I c H

Vincent explains.
— SVP of Residential Lending
A NMLS ID #1124764
¥ > ¢
.q\- - ;

“A lot of it is about support. Thanks
to the support staff and the fantastic : o il
agents I have at my office and the - o

- o

support at home, I am able to be
2

with my sons more. That, coupled C A

with it being a way different time... c ll M {-':-' - ¥ i -'.'t 'h Y f"‘ 7 AT d e
‘ or Call Melissa anytime with your home financing needs.

Being able to operate digitally, for ! = —= = e —=—— ——

example, makes a huge difference.

Perhaps more than anything, having 0 202-768-7131 melissa.rich@dkmortgage.com 1140 3rd St NE - Office 2159 & 2140

that balance is something I value.” M 703-927-2626 dkmortgage.com/rich Washington, DC 20002
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What Do We Offer?

Residential/Home Inspections (Buyer's Inspections)
Prelisting Home Inspections (Seller’s Inspections)
New Construction (Pre-closing Inspections)
Builder's Home Warranty Inspections

PROVIDING PEACE OF MIND.
o — ONE HOME INSPECTION AT A TIME.

EVENT GROU

NATIONAL
PROPERTY
INSPECTIONS

www.npinspections.com

240-409-3711¢)

Locally Owned Franchise
MD Lic. #31227

LUXURIOUS EVENTS - T

SCHEDLLE TODRY FD FET = MEoKE ¥ - REALTORS...HOW GAN WE HELP YOU AND YOUR CLIENTS?

(301) 613-1676 WE PREPARE HOMES FOR SALE Ashar Farhan
GoldEventGroup.com ‘

1l

absolutebnc@gmail.com
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P» home matters

Does hosting guests for the holidays seem like it will
require an overwhelming amount of preparation? You
could spend the entire holiday season worrying over the
comfort of your guests. Or, by following a few simple
suggestions and planning ahead, you can spend time

relaxing and enjoying the festivities and their company!

Tidy Up Outside

Make your guests feel welcome by creating an inviting
atmosphere before they even come inside. Designate
space for your guests to park. Check to make sure your
house number is easy to see, even at night. Free your
driveway, sidewalk and front access of any clutter that
may be unsightly or cause guests to trip. Last, ensure your

home’s exterior is well-lit for guests arriving after dark.

Tidy Up Inside

Make common areas in your home, such as the entryway,
living room and kitchen, feel inviting by decluttering
them. Put away any shoes, jackets, toys or mail. Make sure
to thoroughly clean your kitchen and bathrooms, as these

rooms are sure to get quite a bit of use by your guests.

Real Estate Photography
in Maryland, D.C., and Virginia

Fusion Photography
2D and 3D Floor Plans

Agent and Team Portraifs

G“?WL{U

P OGRSV

corvellophotography.com ¢ ryancorvello@gmail.com ¢ 757-685-2077

54 . December 2022

OSTINE
OLIDA
UESTS |

By Shauna Osborne and Megan ery Lynn e F 1

# E-4
.

g

Think Like a Guest
When preparing for company, think of what you may

need if you were the guest. Provide clean sheets and

towels as well as extra pillows and blankets. You may
also provide extra toiletries in your guest bathrooms,
such as toothbrushes, soap and shampoo. Have extra
toilet paper and a plunger stocked in all bathrooms so

that everyone can avoid any potential embarrassment.

A few days before having houseguests, inquire about
favorite snacks and drinks and stock up on those items as
well as coffee, tea, creamer/sugar and simple breakfast

items, like cereal, milk, juice, fruit and granola bars.

Communicate

Do any of your guests have circumstances that require
specific accommodations, such as allergies or difficulty
climbing stairs? Be sure to ask these questions ahead
of time to prepare well and make everyone feel safe
and comfortable. When your guests arrive, be sure

to communicate any information that may be helpful

to them, such as how to operate thermostats and any

itinerary or time-sensitive plans for their visit.

Taking the time to clean up, communicate and prepare
ahead of time can make the difference between a
stressful holiday season or treasured time well spent

with family and friends.

FULL-SERVICE MOVING SOLUTIONS
Senior Move Management = Space Planning & Design = Downsizing & Organizing
Packing, Unpacking & Settling In = Professional Moving & Storage = Donation, Disposal, & Dispersal = Staging

moyermovemanagement.com

CALL US TODAY: 301-685-7900 Maryland/DC - 703-740-9912 Virginia

Beautiful

HOME SERVICES,

Hitchon & Bathroom mmmhhﬂlr
Basement Remodeling & Carpentry in MD DC W,

Making
home
improvement
dreams

a beautiful
reality.

-
L .

CONTACT US FOR A FREE IN-HOME ESTIMATE:
501-816-3255 OR WWW.BEAUTIFULHOMESERVICES.COM

e '

A7 Northwestern Mutual

PARTNER. PLAN. PROTECT. PROSPER.

Learn how we offer customized solutions designed
for DC Metro Real Producers like you.

Herbert Valentine Kelly, IlI
Financial Advisor

8484 Westpark Dr. Suite 700
McLean, VA 22102

703-848-4870

trippkelly@nm.com | tripp-kelly.com

© 2018 Northwestern Mutual is the marketing name for The Northwestern Mutual Life
Insurance Company (NM), Milwaukee, WI (life and disability insurance, annuities, and
life insurance with long-term care benefits) and its subsidiaries.Herbert Kelly is an
Insurance Agent of NM

¥
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RP reaches the top 300-500 real
estate agents in 100+ major markets
across the country (like this one).

Your business can reach those agents too.

1. REAL PRODUCERS

Partner with one or multiple Real Producers magazines to reach this coveted
Top Producer audience. Visit realproducersmag.com/locations.

guaranteed Rate
BRANDON FRYE

SVP OF MORTGAGE LENDING
WHY CHOOSE US? NMLS 519595

\ 100% VA FINANCING

OPTIONS UP TO $2 MILLION

LONG TERM LOCK FOR
NEW CONSTRUCTION

LOCK A RATE BEFORE
- FINDING A HOME

VARIETY OF JUMBO
PROGRAMS

TESTIMONIAL

-
In a very competitive field, Brandon has distinguished himself as being one BELS I
of the best. With a solid and consistent "above and beyond" approach to

customer service and competitive rates. Brandon has become one of my WASHmGT[]NMN
"go to" lenders helping dozens of my buyers get loans. He's a good guy too ®
and not too shabby at corn hole.

-Steve Wydler, Wydler Brothers of Compass

(843) 267-1054 Brandon.Frye@rate.com Rate.com/brandonfrye BfryeMortgage

Brandon Frye NMLS ID: 519595, Guaranteed Rate Inc.; NMLS #2611, For licensing informabon visit nmisconsumeraccess.org. Guaranieed Rate has no
affiliation with the US Department of Housing and Urban Development, the US Department of Veterans Affairs, the US Department of Agriculture or any
other government agency, Applicant subject to credit and underwriting approval. Not all applicants will be approved for financing. Receipt of application does
not represent an approval for financing or interest rate guarantee, Restrictions may apply. T2 i s s



-TOP 250 STANDINGS

Teams and Individuals Closed Data from Jan. 1to Oct. 31, 2022

The
FRIEDSON TEAM | guaranteem

WHY WORK
WITH THE
FRIEDSON
TEAM?

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $

JOSH FRIEDSON
SVP OF MORTGAGE LENDING

First to market tech mortgage experience with the FastTrack
program*

o Loans cleared to close in as little as 24 hours*

o Loans closed in as little as 10 days**

PowerBid Approval**, a fully underwritten credit approval
o Allows the option to have a non-contingent offer on
financing
o Strength over competing offers

% (703) 647-5970 W4 josh.friedson@rate.com

o @TheFriedsonTeam |jp|Josh Friedson 0 @TheFriedsonTeam [

i rfchim WML S I SPRENT, O 505 Pk it o) . L § 7951 il Vo) 1 5000 COMNBRr s iy ey (L - bt 2y 0 e oot o T Feomio ot ) M e D Cafarrn Wsagmitil Mprigage | ol At

on ™ Terwread For-ap H ! Disclaimer: Information based on MLS closed data as of Nov. 7, 2022, for residential sales from Jan. 1, 2022, to Oct. 31, 2022, in Virginia, Maryland and
cortew], ap aepted: el wppoing .".:1 I..a n.-..-.-:w"; ':-;""ﬂl' S e I'\”“”'m;"":l :'IFI-:'I:H |:-|z-"r1||| T ":’"':: "'1' .'...:..r Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and Prince Georges counties in
- ' : - ) T o o ' Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data.

Some teams may report each agent individually.

10 P00 DOnary] Yo MDA ASOd 1L i,
TR Svoet, s A0 e cm, W0 T8

DC Metro Real Producers - 59



-TOP 250 STANDINGS

Teams and Individuals Closed Data from Jan. 1to Oct. 31, 2022

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $ # $ # $

Disclaimer: Information based on MLS closed data as of Nov. 7, 2022, for residential sales from Jan. 1, 2022, to Oct. 31, 2022, in Virginia,
Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and Prince
Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible
for submitting this data. Some teams may report each agent individually.

D' exciled to
armounce my mouve o

@ CROSSCOUNTRY

MORTGAGE™

Dedicated to giving
your client options.

Give me a call today!

Richard Early

Loan Officer

NMLSR# 698683
themtgman@msn.com

(301) 332-2184

Member

Disclaimer: Information based on MLS closed data as of Nov. 7, 2022, for residential sales from Jan. 1, 2022, to Oct. 31, 2022, in Virginia,
Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and Prince
Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible
for submitting this data. Some teams may report each agent individually.
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-TOP 250 STANDINGS

Teams and Individuals Closed Data from Jan. 1to Oct. 31, 2022

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $ # $ # $

Disclaimer: Information based on MLS closed data as of Nov. 7, 2022, for residential sales from Jan. 1, 2022, to Oct. 31, 2022, in Virginia,
Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and
Prince Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report each agent individually.

In a Tough Market,

Experience & Reputation
Matter More Than Ever

JD

JORDAN DOBES

MORTGAGE TEAM

ORDAN DOBBS

(301) 785-7162
WWW.TEAMDOBBS@ICMTG.COM

INTERCOASTAL

! GAGE, LLC
Disclaimer: Information based on MLS closed data as of Nov. 7, 2022, for residential sales from Jan. 1, 2022, to Oct. 31, 2022, in Virginia,
Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and
Prince Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not
responsible for submitting this data. Some teams may report each agent individually.
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-TOP 250 STANDINGS

Teams and Individuals Closed Data from Jan. 1to Oct. 31, 2022

SELLING SELLING BUYING BUYING SALES TOTAL RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $

# $ # $

RANK NAME OFFICE

Disclaimer: Information based on MLS closed data as of Nov. 7, 2022, for residential sales from Jan. 1, 2022, to Oct. 31, 2022, in Virginia, Maryland
and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and Prince Georges
counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting

this data. Some teams may report each agent individually.

ProTec e s

Inspection Services

ANY HOME. ANY SIZE. ANY TIME.
20+ Inspectors.

Flexible Scheduling.

| Ins

mipli
ite Inspections | 5

Disclaimer: Information based on MLS closed data as of Nov. 7, 2022, for residential sales from Jan. 1, 2022, to Oct. 31, 2022, in Virginia, Maryland
and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and Prince Georges
counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting

this data. Some teams may report each agent individually.
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-TOP 250 STANDINGS

Teams and Individuals Closed Data from Jan. 1to Oct. 31, 2022

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $

Disclaimer: Information based on MLS closed data as of Nov. 7, 2022, for residential sales from Jan. 1, 2022, to Oct. 31, 2022, in Virginia,
Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and Prince
Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible
for submitting this data. Some teams may report each agent individually.

OUR FOCUS
IS ON YOUR NEEDS

Settlement Group
Positioned for your success.”

"BEST TEAM IN THE TITLE INDUSTRY!
ALWAS A SMOOTH AND GOOD EXPERIENCE.

YOUR PASSION AND CARE FOR YOUR CLIENTS COMES
THROUGH WHEN WE SEE THE SMILING FACES ON CLOSING DAY!
EXCELLENT SERVICE WITH EXCEPTIONAL STAFF."

- FACEBOOK| LINDA B. | MAY 2021

Looking For Exc
On Your Needs? Contact MBH at one of our 2C

66 - December 2022

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $

Disclaimer: Information based on MLS closed data as of Nov. 7, 2022, for residential sales from Jan. 1, 2022, to Oct. 31, 2022, in Virginia,
Maryland and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and Prince
Georges counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible
for submitting this data. Some teams may report each agent individually.

In warm appreciation, I want to wish
my clients, friends, family and
Realtor Partners a

Cappy Flotiday

& Prosperous New Year!

| Chanin Wisler

+ Mortgage Loan Officer

| 20+ YEARS EXPERIENCE

‘
Wisler 8

Choose Chanin - Low Rates, Less Stress
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-TOP 250 STANDINGS

Teams and Individuals Closed Data from Jan. 1to Oct. 31, 2022

RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $

Disclaimer: Information based on MLS closed data as of Nov. 7, 2022, for residential sales from Jan. 1, 2022, to Oct. 31, 2022, in Virginia, Maryland
and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and Prince Georges
counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for
submitting this data. Some teams may report each agent individually.

DC METRO

REAL PRODUCERS.

CONNECTING. ELEVATING INSPIRING.

WANT TO BE FEATURED AS A

R I s I N G ‘k 5 years or less in the business

* At least $5 million in sales in one calendar year

s I AR , * Active on social media

For more information, to nominate, or to request to be featured, please email
info@dcmetrorealproducers.com or visit www.dcmetrorealproducers.com!

OR KNOW SOMEONE WE
SHOULD FEATURE?
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RANK NAME OFFICE SELLING SELLING BUYING BUYING SALES TOTAL
# $ # $

Disclaimer: Information based on MLS closed data as of Nov. 7, 2022, for residential sales from Jan. 1, 2022, to Oct. 31, 2022, in Virginia, Maryland
and Washington, D.C., by agents licensed in our D.C. metro service area of Washington, D.C., and Frederick, Montgomery and Prince Georges
counties in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for
submitting this data. Some teams may report each agent individually.

LOSED!

. ’ l

,,,,,;‘y;ufuj?n“é’)d Escrow/deal for youw

e .

stewart title offices To Serve You in Virginia, Maryland, and D.C.
Real partners. Real possibilities.™

FAIRFAX - WASHINGTON, D.C. - FREDERICK - CROFTON

Wade Vander Molen
10505 Judicial Drive Ste 300, Fairfax, VA 22030

480-203-6452 - www.DCTitleGuy.com - wvander@stewart.com
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10% |
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Bestpre

We'll get rid of what's bugging you®

Have you been dreaming of hosting a holiday party
but are too busy to plan and organize it?
Make your dream come true with Rescue Event Planning.
CALL TODAY!

MELISSA JAKES 301-798-4489

& TEAM RescueEventPlanning.com
Melissa@RescueEventPlanning.com @ @rescueeventplanning

70 - December 2022

FLOORMAX HELPS REALTORS SELL HOMES FASTER!

FLOORMAX now offers more
than floors! Ask about our
Home Improvement Services

« Painting/Drywall

= Carpentry

* Electrical

* Plumbing

* Finished Basements

« Bath & Kitchen Remodeling
* Fireplace Surrounds

» Landscaping/Yard Clean-up
...AND MORE!

“Floormax has been a true partner to

me in my real estate business. They are
professional, responsive, and competitive
with pricing. | value my association with
them. A+ in my book!™

Eifen Colerman, Realfor
=/MAX CORS, OICE SRES

Carpet | Hardwood | Ceramic | Laminate | Vinyl | Refinish Wood Floors | Handyman

IMMEDIATE INSTALLATION: GET YOUR LISTING ON THE MARKET FAST!
Call Joe at 301.206.2200 or email at Joseph.J@afloormaxfloors.com

. |y
DONATED THIS YEAR TO HELP END MODERN=-DAY SLAVERY.

N2<=

GIVES o N2 DONATES ENOUGH
why The N2 Company - the company behind this
MONEY TO FREE 2 SLAVES

committed to end human trafficking. FROM CAPTIVITY.

publication and 850+ others like it - is financially

Thanks to the businesses within these pages, our Area Directors, and readers like you, we're able to break the chains of this horrible reality.
o Visit n2gives.com to learn more
THE N2 COMPANY m |: o -
f about our giving program.
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Let us do the work for you.
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POWERED
BY TECH

A modem home improvement
experience that gets you from
proposal to listing 60% faster,
and with peace-of-mind.

FIX FIRST,
PAY LATER

From repairs and refreshes
to whole-home renovations,
homeowners pay nothing
until their home sells.

Learn more with our free on-demand
overview webinar!

curbio.com | 844-944-2

EQUITY
BOOSTER
PROGRAM

We offer a short-term loan
used to bridge the gap
between buying your next
home and selling your
current one.

TURNKEY
CONCIERGE

Your dedicated Curbio team
takes care of every detail from
proposal to punch-list, saving
you hours and hassles.

FIRST HOME
MORTGAGE

Interested in learning more?

CONTACT US.

PROGRAM BENEFITS

MAKE A
NON-CONTINGENT OFFER

The Equity Booster Program allows buyers
to place a non-contingent offer on a home
before selling their current residence. This is
particularly important in a “seller’'s market,
as it makes your offer more competitive.

INCREASE YOUR
DOWN PAYMENT

Gain funds for the down payment on your
next home before selling your current home.
A down payment of 20% or more allows you
to avoid costly PMI.

FIND YOUR NEXT HOME
AT YOUR OWN PACE

Avoid the anxiety of having to find a home to
purchase in the short time period after your
current home sells and before settlement.
With housing inventory at historic lows, and
many homes receiving multiple competitive
offers, it can be difficult to find your next
home in such a short time framel!

CONSIDERATIONS

® Minimum /maximum bridge loan amount:
$25,000/$300,000

® Maximum bridge loan amount is dependent
on the equity in the current home as determined
by a standard appraisal

® Bridge loan is secured on the current home and
repayable when the home sells

® Current home must be listed for sale or under
contract at the time of loan generation

® This program is offered in conjunction with
the mortgage loan on your next property

® Departing residence must be located in CT, DE,
DC, FL, MD, MA, NC, R, or VA

CROFTON BRANCH

P| 301-352-6060 w| wwwfirsthome.com

A| 2200 Defense Highway Suite 400 Crofton, MD 21114
NmLs ID| 186980

This is not a guarantee to extend consumer credit as defined by Section 1026.2 of Regulation Z. Programs, interest rates, terms and fees are subject to

29 |o§ )

EQUAL HOUSING

LENDER

change without notice. Income restrictions, minimum credit scores, and other program requirements and qualifications may apply to certain programs.
All loans are subject to credit approval and property appraisal. First Home Mortgage Corporation NMLS ID #71603 (www.nmlsconsumeraccess.org)
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MORTGAGE  INGSSURY

PARTNERINGWITH YOU T@& '

WIN & RETAIN
BUSINESS

Kingsbury Mortgage Team
MMLS ID #: 476367 »

(202) 540-9999 Ext. 101
greg@vellummortgage.com

KingsburyMortgageTeam.com = n—.,\‘




