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Help your clients find their
dream home this winter

Winter is a wonderful time of year to buy a home. Here are
five reasons why your clients should house hunt this season:

= Avoid the competition - Home for the holidays
While other home buyers hibernate during the winter season, It's time for your clients to host friends and family in their
your clients can take advantage of a potentially slower market, brand new home for winter festivities!
which means more options to choose from at potentially
lower prices. « Invest extra dough
There's no better way to use that end of year bonus than on a
« Take control down payment for your new home.
aince most home buyers make their purchase during the
spring and summer months, some sellers become more * Seize the season
anxious during the winter, giving you and your clients the Buying in the winter means spending your summer living,
upper hand. rather than house hunting.
Roplichst sabiect 1o crodif aod underwiting approval. Mot all applicants will be approved hor Bsancing. Receipt of mppdication doss nof repredant 1a apenoval for finascing o intesedl iate puarantes. Bestrictions may apphy, contsel Gudranbeed Pate o

armend rades and for mone nfigrmation,

Get your buyers pre-approved today!

Chris Franquemont Let's get started
SVPof MDrtgagE LEr‘lding D_ mg] 33?_3021
155 Kelly Johnson Blvd. , Suite 400 .
Colorade Springs, CO 80920 rate.com/chrisf
chrisf@rate.com
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Lichogoye - Guaranesd Eate, Inc. 3640 N Raenswood, Chicago IL Sosay B60-53q- 7283 AT - 54801 K. WGerland Bivd., Ste. soo, Scottsdale, AT, 25754, Morgage Basker (Rente #ogoray CA - Liewed by the Departent of Fnancizd Protection and
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WISHING YOU A

( HOLIDAY SEASON e

Season's greetings from our house to yours!

Gold Hill Mesa is a unique westside neighborhood where kids play outdoors, families walk the trails and
neighbors come together to celebrate special occasions. Its idyllic location and access to boundless outdoor
recreation make it one of the most desirable local communities. Gold Hill Mesa exemplifies a smart-growth,
mixed-use community honoring its heritage while revitalizing the environment, fueling the local economy,
and building a distinct westside legacy for generations to enjoy.

Stop by, visit our home builders and discover maore at goldhillmesa.com

David Weekley Homes

It's good tobe home.
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For articles, coverage, and advertising, contact Brian Gowdy at 719-313-3028; brian.gowdy@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain
solely those of the author(s). The paid advertisements contained within the Colorado Springs Real Producers magazine are not endorsed or recommended by The N2 Company or
the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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Are you experiencing

weird odors when you
fire up your furnace?
We can help with that!

Planet Duct drastically improves the quality
of air, health, and cleanliness of your home,
and the effectiveness of your HVAC system.

Visit us online to read our Air Duct
Cleaning Blog book today!

Call Today for your FREE estimate.
719-728-5111 | PlanetDuct.com
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Your local move in the Colorado Springs Metro Area for a
worry-free experience.

Every detail is handled with expert care and professionalism.

Projects handled with expert precision from accepting items
for storage, delivery, and set up in their home.

As an Interstate Agent for Wheaton World Wide Moving,
we leverage the power of our national van line network to
move across the country effortlessly.

Need Storage? Ask about our 20,000 sq ft, Dept of Defense
approved for our military members' state-of-the-art facility
with 24 hr surveillance.

STAR

Moving & Storage, Inc.

“l always feel

confident in

referring

Melysa and

5 Star Moving

to my clients!

They are extremely

reliable and provide accurate
estimates in a professional manner.
She treats my clients with a personal
touch that makes them feel confident
and comfortable with the packing and
moving of their valuable possessions! |
will continue to refer her as | know my
clients are in great hands.”

~Dianna Dalton-Daily

Wheoton

WORLD WIDE MOVING

CALLOREMAILTODAY FoR A FREEEsTMATE Vi@ 1TIODE your llf >’

719.227.7755

info@5starmovingandstorage.com . 5starmovingandstorage.com

Woman AND Locally Owned & Operated

USDOT 70719 | MC 87113



AIR DUCT CLEANING
Planet Duct

(719) 728-5111
planetduct.com

APPLIANCES
Appliance Outlet
(719) 573-5802
aocolorado.com

ASSISTANT TASKS
The On-Call Assistant
(719) 208-4605
theoncallassistant.com

BILLIARDS/BAR
STOOLS/GAMEROOM
Fodor Billiards

(719) 598-4611
fodorbilliards.com

PREFERRED PARTNERS

BUILDER

Vantage Homes Corp
(719) 534-0984
www.vantagehomes
colorado.com

CARPET CLEANING
Creative Carpet Care
(719) 641-8600
ColoradoSprings
CarpetClean.com

GENERAL CONTRACTOR
Payneless Roofing

& Construction

(719) 246-5596
paynelessroofing

constructionco.com

6 - December 2022

HANDYMAN
Payneless Roofing
& Construction
(719) 246-5596
paynelessroofing
constructionco.com

HOME INSPECTION
Ground Floor

Home Inspection
(719) 641-1555
groundfloorhome
inspection.com

Premier One
Home Inspections
(719) 217-9594
PremierOneHome
Inspections.com

INSURANCE
ALINK Insurance
alink2insurance.com

Farmers Insurance

Michael Hendrickson Agency
(719) 572-5938
farmersagent.com/
mhenderickson

LABOR FOR HIRE,
MOVING & LANDSCAPING
Laborjack

(970) 690-7709
www.Laborjack.com

LANDSCAPER
719 Landscape Design
(719) 649-1196

MORTGAGE
Benton Capital
Mike Benton
(719) 331-5443

Fidelity Mortgage Solutions
Vaughn Littrell

(719) 290-0415
vaughnlittrell.com

Guaranteed Rate
Chris Franquemont
(719) 337-3021
Rate.com/ChrisF

Low Cost Mortgage
Mike Floren

(719) 362-0439
LCMLoans.com

Mortgage Solutions Financial
Leanna Hardwick

(719) 283-9577
mortgagesolutions.net

Northpointe Bank

Danny O’Brien

(719) 651-3951
northpointe.com/
home-lending/get-started/
dan-obrien

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support
these businesses and thank them for supporting the REALTOR® community!

Synergy One Lending
Dave Slater

(719) 377-5575
sll.com

The Alpine Group at
Fairway Mortgage

Brittney Hansen

(719) 505-6924
fairwayindependentmc.com/
Brittney-Hansen

The Alpine Group at
Fairway Mortgage

Karen Weller

(719) 459-2704
fairwayindependentmc.com/
Karen-Weller

MOVING & STORAGE

5 Star Moving & Storage
(719) 417-4993
Sstarmovingand
storage.com

Arrow Moving and Storage
(719) 573-3460
arrowmoving.net

NEIGHBORHOOD
Gold Hill Mesa
(719) 900-1461
goldhillmesa.com

PAINTER

Happy Painting, Inc.
(719) 373-5550
happypainting.biz

PHOTOGRAPHER
Capture Life Photography
(719) 789-5558
capturelife.photo

Casa Bay Photography
(541) 600-4171
CasaBayPhotography.com

PROMOTIONAL PRODUCTS
A Squared Promotions
Arlene Alvarez

(719) 505-8047
a2promos.com

PROPERTY MANAGEMENT
All County Colorado Springs
Property Management

(719) 445-7172
allcountycs.com

RADON MITIGATION
All Colorado

Radon Mitigation

Ben Ingalls

(720) 726-4556
allcoloradoradon.com

RESTORATION
AmeriDri Restoration
(719) 388-8509
AmeriDri.com

ROOFING
Payneless Roofing
& Construction
(719) 246-5596
paynelessroofing
constructionco.com

SOCIAL MEDIA MARKETING
Connect Grafiks & Marketing
(719) 679-2626
connectgrafiks.com

STAGING

Brittany Williams Home
Staging and Decor

(360) 310-2690
facebook.com/
BrittanyWilliams.homestaging

TAX PLANNING
Tax Time CPAs
(720) 828-6218
TaxTime.cpa

TITLE & ESCROW
Empire Title of
Colorado Springs
(719) 884-5300
etcos.com

Fidelity National Title
(719) 5901711
FNTColorado.com

First American Title
firstamcolorado.com

Heritage Title Company
(719) 592-9933
heritagetco.com

SELL YOUR
HOUSE IN

NO MATTER HOW
BIG OR SMALL THE
PROJECT, WE'RE
HERE TO BRING THE

WOWE

Take the stress out of
selling by ensuring your
home is looking its best.

The majority of buyers
struggle to look past an
empty home. Let us stage!
your home to feel spacious;
comfortable and trigger an
emotional response with
potential buyers.

Photo credit Jorge Borges

——— _ brittanywilliams0929@gmail.com

oy

b s Fi /BrittanyWilliams.homestaging

CALL US TO SCHEDULE YOUR

Brittany Williams
360.310.2690

|
Brittas L T lliams

HWOME STAGIWO AND CDEDODR

CONSULTATION TODAY

Jordan Trask
727.746.8913
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Our Vision for

Colorado Springs Real Producers:
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To elevate the culture in real estate so agents know each other better and treat each " !
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other more humanely. Better communication results in smoother transactions, leading to Hen )
happier clients and more repeat business for everyone involved. F *"‘ 4
Kt
h
i I* pr
L §
- .

MEET THE WE FUND

COLORADO SPRINGS VA LOANS
REAL PRODUCERS TEAM OTHER LENDERS

WON’T.

Brian Gowdy Sue Hunyady Heidi Mossman
Publisher | Advertising Sales Ad Specialist Photographer
brian.gowdy@realproducersmag.com COSads@realproducersmag.com 719-789-5558
719-313-3028

If your clients want it, and the VA allows it, we’ll help you help them get it. To learn more about our
VA loan program, along with other valuable service advantages we offer, call Leanna Hardwick at

(719) 660-5370, or visit mortgagesolutions.net.
Mmortgage :
___J soldfionsfinancial

g 3
i 4l .
Maria Bay Ruth Gnirk Stephanie Brewer
Photographer Writer Writer
541-600-4171

Leanna Hardwick
Branch Manager, NMLS # 232051, LMB 100020544

(719) 660-5370
Leanna.Hardwick@MortgageSolutions.net

Sara Cripe Geneva Eilertson
Social Media Manager Reprints Manager

sara@connectgrafiks.com geneva@realproducersmag.com
Eoual Housing Limde £r2022 Mongage Sokatans of Caloran, LLEC, dba Mofgage Solubons Fnancial NMLS. 551602
Lonten o430 N Uiniah Bl Uoorado Spongs, Lo G018
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PUBLISHER’S _

N ‘ E i cana ROdrigueZY Greg HuczaK
I & Brian Gowdy

Welcome to our December edition of Colorado Springs

Real Producers!

Last month I shared a goal of mine: to host more small
events. Since writing last month’s “Publisher’s Note,” I've
set a total of three events (two magazine celebration parties
and a volunteer event), all of which will be over by the time
you're reading this. Who knows, maybe by then I will have

set a fourth or a fifth event!

ORLY’S

ART GALLERY

f
<\
“".::} ‘_am ] -
{ﬁ S -}{;‘ \\‘E&
CUSTOM FRAMING “\\\\\, FINE ART SERVICES
. ig‘

AN

Original Art & Framing * Hanging & Delivery Available 0

Please come by and see our collection
as well as our Monthly Featured Artist.

Visit us online for updated information.
orlysartgallery.com . 719.630.3371
730 South Tejon, Colorado Springs

Open Monday-Friday 10am-5pm - Saturday: 10:30am to 2pm
Closed Sunday & Monday: Appointments Available!

10 - December 2022

Yesterday (as of writing this) was our first-ever maga-
zine celebration party. Despite my anxiety around host-
ing events, it went well! What made it special to me was
getting to witness agents who knew of’each other inter-
act face-to-face for the first time. After the event was
over, some of them even visited the other agents’ social
media pages and commented on their Real Producers
article posts sharing kind words about their story and
how much they respect them after getting to know each
other. I've been the publisher for Colorado Springs Real
Producers for two and a half years now, and every once
in a while, I will still get surprised by how kind and
supportive REALTORS® can be to one another. This was

one of those times.

On another note, if you know of a business that would
appreciate the opportunity to get their name in front

of more real estate agents, we welcome you to intro-
duce them to us. Advertising in Real Producers is more
than just a print ad; our partners are invited to our
events, and I go out of my way to make introductions to
REALTORS® who need their services. If you ever have
the opportunity to refer us to a potential advertiser (the
best referrals are businesses that could potentially be
involved with a real estate transaction), we will do our
absolute best to bring them strong connections and a

return on their investment.
Thank you for everything,
Brian Gowdy

Publisher | Advertising Sales
719-313-3028 | brian.gowdy@n2co.com

BentonCapital

Mortgage Lending

INTRODUCES

The Benton Capital Team and the Krystal Stearns Team are now

This change will offer a powerful combination of additional lending
strategies. price offerings, experience, and market assistance to our agents
and clients.

Veteran Specialists
(more than 50% of our team are veterans/veteran spouses)
200+ Years of Combined Lending Experience

Available 7 Days a Week
Local Lender with a Multi-State Presence
719-360-7171 | BentonStearns@BentonCap.com

@ 2022 Pramigr Mortgage Résources, LLC ("PMRT] | MMLS #1163 | Not an offer to extend credit or a commitment 1o lend. Mot all products are available in
itll states. Restrictions may apply. Terms subject to change without notice: | PMR is licensed in AL, AT - BE #003752%9; CA - Licensed by the Departnient of

Financial Protection and Innovation, under the California Residential Mortgage Lending Act; CO; FL; GA: 1168; HI; 10 1L k5, LA MD; MN; MT, MO; NY; OR;
SC; TN, T UT, WA, and WY, Retail lending is not conducted in all states. Mot all branches or MLOs arg llcensed inall states. SentonSterns Team dnd
SOUMLIUSME  Renton Capitsl Mortgage Landing are DBAs of PMR



Hoping T ' ~ | @ ®
NP S Fodor Billiards
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happypainting.biz | 719.373.5550

orage Co., Inc.

Arrow Moving and Storage also provides storage solutions
for both homeowners and businesses. Whether you need
to store items while waiting to move into your new
building, or just want to alleviate all the clutter, our
secured climate-controlled warehouse is the perfect

a0 e L

Moving Services : Residential - Office - Corporate

International - Specialized - Warehousing Distribution and Storage T i - . POOI_ .l. ABI_ES

Call us or visit our website for a quote:

719.573.3460 - arrowmoving.net - SHUFFLEBOARDS

- COUNTER AND
BAR STOOLS
‘& / . DARTS & SUPPLIES

| ) Wl = 4 e - THEATER SEATING

DONATED THIS YEAR TO HELP END MODERN-DAY SLAVERY. The Best Selection - POKER TABLES
N2 = of Bar Stools in Town! - ART WORK

GIVES iy merccomary e componyvmitns 2 DONATES ENOUEH FodorBilliards.com - CUSTOM CUES

publication and 850+ others like it - is financially MONEY TO FREE 2 SLAVES
committed to end human trafficking. FROM CAPTIVITY.

COLORADO SPRINGS PARKMEADOWS LARKRIDGE CENTER - THORNTON
5959 N.ACADEMY BLVD,, 80918 5740 E.COUNTY LINE PL., UNIT 1, 80126 16565 N. WASHINGTON ST, 80023

% cavaceae m @ {? Visit n2gives.com to learn more 719-598-4611 303-770-7771 303-920-0800

about our giving program.

Thanks to the businesses within these pages, our Area Directors, and readers like you, we're able to break the chains of this horrible reality.




Eric Councill is not your typical
REALTOR®. Beneath his passion
for tattoos and drifting cars,
Eric thrives on connection and
authenticity. He is someone who
will leave a high-paying sales
job because the organization’s
ethics aren’t in place. He is
someone who won’t speak poorly
of someone just because they
wronged him in the past. He is
someone who won’t judge others
for being themselves. And he is
someone who holds everyone, no
matter their background, to the
same ethical standard.

Eric’s mother passed away when
he was 4 years old. His father
wasn’t always around, so he

and his two older brothers were
raised by their grandma, Joy.

“It was my oma that taught us
life skills. She was a hard-work-
ing, intelligent and confident
woman,” Eric says about her.
Coincidentally, she owned her
own real estate brokerage, where
all of her agents were female.
Eric says, “I remember at her
funeral, one of her former agents

told a story about how she took

P» celebrating leaders

Written by Brian Gowdy
Casa Bay Photography

ERIC

COUNCILL

her entire office to San Francisco
and together they cruised
around, looking at houses while
drinking Champagne. ‘That was
Joy, the agent said. ’She was a

classy broad.”

At 16 years old, Eric began what
would become a decade-long path
waiting tables, save for a tempo-
rary detour into the door-to-door
alarm sales industry. Regarding
the alarm sales job, Eric says,
“The money was great, but the
company pushed aggressive sales
tactics on us, and my coworkers
had no moral compass.” While
Eric learned more in that job than
he had anywhere else, it didn’t
align with his ethics, nor did he
believe in the product. After two
years, he went back to waiting
tables, making a fraction of what
he was selling alarms, and sleep-
ing better at night.

Eric first visited Colorado
Springs while visiting his brother
Benjamin in 2010. Despite having
bought a house for himself back
in Florida, he fell in love with

the Springs and decided to move.

strategic decision to join a team. “I knew the

first year was a make or

break in the industry, so

I made what I consider to

be the rational decision. It’s
better to make 50% of something
than 100% of nothing.”

Eric stayed on the team for 10 months,

making countless connections, notably

under 30 agents and, regardless of being
solo or a team, every-
one is closer to each
other than when I was at

larger offices.

“As an owner, we get to design our
culture. We work hard and have a good
time. I'm proud of how our agents’ minds

work when it comes to handling our clients.”

Brittney Welch, who would go on to intro-

duce him to future partner in business Joel
Nath. “When I first met Joel, I knew he was highly Nath who has been integral in both the brokerage’s

intelligent, he understood the industry, and we had direction and in Eric’s business. “Ashlee is passion-

Eric would also love to give a shoutout to Ashlee

similar mindsets towards the job.” Three years ate about real estate in a way that I strive to one day
later, Eric and Joel opened their own real estate

firm, Stone Gable Realty.

compete with, and she has the biggest heart.”

Outside real estate, Eric and his fiancée, Renelle,

have two dogs: Jack, the Great Dane, and Peelie,
The vision for Stone Gable Realty was to build a the pocket pit bull. Together, Eric says, they are
“I'm a believer in moving out quality, close-knit firm with a heart for hyper-lo-  Scooby and Scrappy Doo. Plus, they have a cat

cal-focused REALTORS®. “We’re small; we have named Banana and five chickens.
“Once you experience living in a i | i coe

of your hometown,” Eric says.

new city, you either realize that
you come from a great place and
grow to appreciate it more, or
you realize there is a big world
out there with lots of amazing

places to live and see.”

Eric was working four jobs
when he earned his real estate
license in January 2018. He was
a welder at a car shop, he was a
server at BJ’s Brewhouse, he was
an Uber driver, he was the prop-
erty manager of his home in
Florida, and, after making
the leap, he became a real
estate agent with Keller

Williams Partners.

Starting out, he
expected clients to
just fall from the sky.
No one in real estate
school taught him
what the job of

being a real estate
agent actually entailed.
Despite being advised against it

during training, Eric made the -
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Eric loves drifting and racing cars. He has

six in total, plus one motorcycle. He also

loves tattoos; he doesn’t keep count of how AS AN OWN ER , WE G ET TO

many he has, but he says he has at least 60

hours’ worth of work. “My tattoos started DESIGN OUR CULTURE. WE WORK

off sentimental; I have a letter that my

mother wrote shortly before she passed on HARD AND HAVE A GOOD TIME.

my side. But now I'm just collecting art.”

'M PROUD OF HOW OUR AGENTS’
And if you know Eric well, you know about
the Chiquita stickers. Growing up, Eric’s M | N D S WO R K WH E N |T CO M ES TO

father would stick Chiquita banana stickers

on everything from race cars to random HA N D I_I N G O U R C I_l E N TS .

objects for good luck. Years later, Eric has

taken up his mantle, stepping his father’s ’ ,

“Chiquita game” up a notch. Each year, Eric

16 - December 2022




YOUR REAL PRODUCERS PORTRAIT
PHOTOGRAPHER
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CALL TODAY!  /19-789-5558  WWW.CAPTURELIFE.PHOTO
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GOOD NEWS! We found your wish list...
and got you everything!

N

Happy Holiday from First American Title!

SOUTHERN COLORADO

gets a new Chiquita sticker custom

; + 1 : / o 4715, Baldwin St
designed and he buys them in bulk. e =y = S —— Weoodland Park, CO 808463

The trick is, you can’t purchase a

Chiquita sticker from Eric; you either ’ RV | d 1975 Research Pkwy, Ste 150
! ; Colorado Springs, CO 80920

have to leave a five-star review for a
local, family-owned business or make 4783 Farmingdale Dr, Ste 215
a donation to a charity to get your Colorado Springs, CO 80918

hands on one.

102 5 Tejon 5t, Ste 1100

are. I will never judge a person AS LONG AS they handle their
Colerado Springs, CO 80703

As a human, Eric is a firm believer responsibilities and they are not hurting others in the process.”
in being honest and genuine. He Eric loves people; real estate is just the outlet.

attributes those traits as two of the

biggest reasons for his professional e
success. “We all get a finite number m’ First American Title™
of breaths in this world. I don’t care
what a person does, how they spend

their time, or what their interests

18 - December 2022 Colorado Springs Real Producers - 19
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CHECK RATES LIVE!!!

LCMLOANS.COM/INTEREST-RATES

Low Interest Rate - Fast Underwriting
7amto 11pm - 7 Days a Week « Easy Online Portal
Constant Communication

Contact Low Cost Mortgage Today!

MIKE FLOREN, OWNER, NMLS #1574886
MIKE@LCMLOANS.COM | 720-448-6610

LCMLOANS.COM | 719-362-0439

685 Citadel Drive E. Suite 290-9 | Colorado Springs, CO 80909

Low Cost Mortgage LLC NMLS 2357267, Low Cost Mortgage is not endorsed by, of acting on behalf of or at the direction of, the US. Department of @

Heusing and Urban Development, Federal Housing Administration, the Veterans Administration, the U.S. department of Agriculture or the Federal

Gavernment. All programs are subject to credit and Income qualification, This is not a guarantee of inancing or a firm offer of credit, m

We pride ourselves on creating authentic, unique designs

* Free Consultation
Your unique vision and desires, our expertise
and advice.

« Custom Design

Using our professional experience, we plot
% the design of your yard with every care and
consideration.

.= * Exceptional Execution
<" From the first weed pulled to the last stone
M set, we work hard and pay attention to

* 1 every little detail.
—__|

719

/\, LANDSCAPE Contact us for a FREE Quote
DESIGN (719) 649-1196 | 719landscape@gmail.com @

INSURANCE YOU
CAN DESIGN TO
MEET YOUR EVER
CHANGING NEEDS

m Automobile insurance
B Business insurance
m Coverage you can customize to meet your needs

Michael Hendrickson

Your Local Agent

1965 Dominion Way Ste 120, COLORADO SPRINGS, CO 80918
MHENDRICKSON @FARMERSAGENT.COM
https://agents.farmers.com/mhendrickson

Call 719.572.5938 today!
Smart choices last a lifetime. m

Restrictions apply. Discounts may vary. Not available in all states. See your agent for details.

Insurance is underwritten by Farmers Insurance Exchange and other affiliated insurance ,
companies, Visit farmers.com for a complete listing of companies. Mot all insurers are F A R M E R S

authorized to provide insurance in all states. Coverage is not available in all states. INSURANCE

15741518
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»» up-and-comer

Written by Brian Gowdy
Photography by Heidi Mossman of Capture Life Photography
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Brandon moved to Colorado Springs in 2012 to attend
UCCS. Around that time, he held a variety of jobs from
being a ranch hand at a shooting range to a barista at
Starbucks. He was introduced to sales while working
for Verizon and Enterprise. “I knew I was good at
sales, but the sales positions I held back then had me

selling a product that no one wanted.”

Drained in his job, Brandon wanted something new.
And so, he and a friend put together a plan to develop
the “Ivywild of the North.” Before things fell through,
the real estate agent they were working with walked
them through the process and Brandon saw a shade of

his new future.

“Moving into real estate was me selling myself to
become the person who could get people to where they
wanted to be!” Coming from a dead-end job where he

didn’t believe in the product, it was a meaningful shift.

Brandon earned his license in late 2017 and started
in 2018. His first year was humbling to say the least.
The training he attended coached him to call all

his friends to see if they wanted to buy or sell their
homes. In short, it led to him getting ghosted by fif-

ty-five people in six months.

24 . December 2022

While such a start was defeating, he took it as a lesson. “I
learned that real estate was a numbers game. For every hundred
people I talked to, roughly five would entertain me. Of those
five, two would agree to meet. Of those two, one would actually
meet me. Half of who would meet would qualify to buy or sell.
So all I needed to do was walk up to 6,000 people! Easy right?”
Despite the sarcasm, Brandon went on to sell twenty-nine

homes his first year.

“I love my job. It’s taught me to be more confident, regimented,
and a better problem solver. And I care about the people.”
Today, Brandon is an agent with 6035 Real Estate Group and he
owns four properties, three of which are investments. His goal

is to cover all his personal expenses by just his rental income.”

Looking down the road, Brandon envisions having a small, yet
powerful team of some of the best agents in the city. “I want to
grow my career, but more importantly, I want to grow others’
careers.” It’s taken a lot to get him where he is today, sharing that
he would have never made it this far without his incredible clients,
his wife and family, and friends who have always had his back.

Outside real estate, Brandon loves snowboarding, hockey,
and music. He’s been playing guitar since he was twelve and
he even plays bass in a band with his friends; their name is

Sleep Academy.
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The On-Call Assistant

FOR ALL YOUR REAL ESTATE NEEDS

Need help delivering
those pop bys?

We Offe r t h d t With Blessings,
an d more ! ! ! ! Creative Carpet Care & Restoration Family

ef&-

We are local real carp
estate assistance e
Restoration
for Colorado
Springs agents.

www.ColoradoSpringsCarpetClean.com

Left to right: Ben Stratman, partner with Creative Carpet Care and AmeriDri Restoration; Troy MacDonald; Brandy Brown; Brian Gowdy;
Kendall Sukach; Doug Barber; Krystal Mucha; Chris Franquemont, partner with Guaranteed Rate

OUR OCTOBER

Carpet Cleaning | 24/7 Water Restoration

AVOID FROZEN PIPES

CELEBRATION

PARTY

"’m‘a'-'_'.m S v

UNHOOK GARDEN HOSES FROM SPIGOTS
OFEN CABINET DOORS UNDER SINKS

TURM HEAT UP A FEW DEGREES IN HOME
LET YOUR SINKS DRIP WATER CONSISTANTLY

Michael Shenuk Aimee Garske
CEO/Co Founder COO/Co Founder

In our November 2022 “Publisher’s Note,” Brian Gowdy committed to testing

out a brand new event: Magazine Celebration Party. On Oct. 19, we hosted T h .
eoncallassistant.com

our very first one! We were so lucky to have every REALTOR® and partner

highlighted in our October edition present (plus a few bonus peeps). Thanks to 71 9.20 8-460 5

everyone for coming!
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l‘ The kitchen is a il r—
main focal point
for buyers.

Upgrading appliances will greatly increase

your kitchen’s visual appeal while staying
within your budget!

)

Appliance Outlet

Your Favorite Appliances at Outlet Prices =

n Most appliances come with a 1 year warranty. Extended protection plans avallahle up to 4 years.

WE ARE YOUR TRUSTED
: SOURCE FOR RADON
] MITIGATION AND TESTING.

We also offer several Indoor Air Quality
improvements from crawl space
encapsulation to home air filtration.

Ben Ingalls
(NEHA/NRPP CMT# 105986) '
All Colorado Radon Mitigation, Inc. g
Denver: 720.726.4556
RocrrlaoinN aurten, Loveland: 970.966.7853

Colorado Springs: 719.599.8908
A C O O ra O Ra O n www.AllColoradoRadon.com
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As property imanagers, we're oul there in the real world dealing with all kinds of situations. Some, we've detailed
here in this magazine. Today, we bring you a heart-warming story about how the folks at All County® Colorado
Springs, CRMC came together to save a cat named Viclet, and the blessings it brought to us all.

One morning, julie went 1o a vacated property to do an assessment. A cat ran in as she opened the front door,
straight to an empty food bowl, It seemed the family left the cat behind without food or water, outside in the
elements. This hungry cat, practically still a kitten, meited julie's heart, White and gray, fluffy and sweet, it purred and
rubbed against her leg, happy to see someone had finally come home, Julie grabbed a carrier from home, packed up
the cat, and took her back to the office. Sue, a property manager in our office, decided to take her home,

Sue named her Violet, and the next stap was the vet, He examined Violet, and found an infection of coccidia and
microscopic parasites living in her intestinal walls. The biggest surprise was that although she was only 7-months-old,
she was pregnant. Soon Sue helped Violet bring her kittens into the world--2 girls and 2 boys. She cared for them for
2 months before trying to find them homes.

Three of the kittens were adopted by staff members, and the other two with Sue's friends. From that one visit to the
vacated rental property, the office went.on a 2-manth-long journey that found homes far five cats, and blessed many
people, It is stories like this one that make property management so rewarding.

“fashi Bear s the | never underestimate the power lor love and healing that
anly cal 've ever pets bring. and | am so grateful to be a part of this sweet
had that goes on acventure, | love Wiolet and Iris with all my heart, and m
the morning walk dags love thern a3 well, Because of therm miy home-is lull of
with me and my fove and laughter.” -5uwe

:'i""e It's impossible
o ga thre g"IT'I:
|'.‘._‘|'_-; without a smile
on my face.”

YOSHI BEAR

VIOLET

“Leafl brir B5 S0 MUCh oy ang
happiness ta my life. She loves
cuddling and playing fetch with her peace to my home by
favorite toy, her platypus,” S 1r ing down my other pers,”

"Umi s a cute crius monkey

Ighthearted antics hawe

UMI

scott@allcountycs.com

All County® Colorado Springs, CRMC
(719) 455-7172 811 S Tejon St. Colorado Springs, CO 80303



>

O’BRIEN

anny O’Brien lost everything when he heal, it had him on call 24/7. “I was driving three
tore his ACL on the football field. In hours one-way just to meet a doctor.” He had no
that life-altering moment, he lost his work-life balance. He had no time with his family.
mobility, his dreams, community and And he was missing out on his kids growing up.
his identity. “Football was my life. When | lost that,
I no longer knew who I was.” The day he finally burned out, Danny texted all of

his business contacts, asking them if he could send

After his injury, Danny’s dream was to be a part of them his resume; Todd Crane
others’ recovery plans. He didn’t want anyone to with Northpointe Bank
go through what he went through after his injury responded. “I told
ended his football career and through his entire life. =~ Todd that I didn’t
He had plans to go to medical school but, with the know much about
uncertainty of the Affordable Care Act, he wasn’t the mortgage
sure he wanted to take on $400,000 in debt and industry other
sacrifice his 20s working to pay it off. Instead, he than I had one.”
entered the orthopedic sales field. But Todd told

him that he could
For 10 years, Danny worked as a medical device learn. And so,

representative for ConMed. His job was to train and  he joined Todd at

teach physicians how to use orthopedic equipment.  Northpointe Bank.
While it aligned with his goal of helping others
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“I wished I had started 10 years earlier,” Danny
said. While the mortgage industry didn’t heal torn
ACLs, it helped people in a deeper way.

As alender, Danny brings a unique approach when
it comes to helping his REALTOR® partners. First,
he is NOT a one-stop shop. “I would rather special-
ize in what I do best rather than try and offer basic

solutions to everyone’s unique problems.”

Second, when Danny meets a REALTOR®, he wants
to meet their existing lenders as well. “There is
enough business out there for all of us, and stepping
forward with a purpose of collaboration lowers

everyone’s guards.”

When approaching another lender, Danny wants

to know where he can best help them. If there is a
specific loan that he doesn’t offer, he wants to have
allies in the industry who he can refer to get the job
done. In contrast, when a REALTOR® or another
lender has a challenging situation, Danny would
love to serve as a second set of eyes on it. “If nei-
ther myself nor the other lender can find a solution,
then the loan probably isn’t viable. But if one of us
has the right tool to solve the problem, let’s let that
person solve it.” What Danny doesn’t want is for
REALTORS® to feel obligated to alternate between
their lenders so that everyone receives an equal
number of loan referrals. Let the person who is best
equipped to help the client help the client.

When one of Danny’s best friends was applying
for a construction loan, the friend asked for quotes
from both Danny and another bank. It turned out
the other offer beat out Danny’s, and so he told his
friend to go with the other bank.

“Ultimately, 'm an advisor. When a buyer is coming
forward with their lifetime’s worth of earnings, it’s
our job to think of what’s best for them, not what’s
best for us. You do what’s right because it’s the right

thing to do. You don’t need any other reason.”

It’s easy for a lender to lose track of the emotional
side of the transaction because they’re not face-to-
face with the client and, in the end, a loan is either
doable or not doable. But Danny doesn’t believe in

distancing himself from people’s stories.

“Sometimes you have a client who needs a partic-
ular home for the sake of their child’s education.
Maybe they only have the one car and the kid would
have to walk to school so they need something
nearby.” It’s situations like these that make Danny
so committed to what he does. One of his life
dreams is to have an “Undercover Boss” moment
where you meet someone who is working to make
ends meet and you have the opportunity to gift
them something significant, like a car, that would
immediately solve a huge problem in their life.
Being able to change someone’s life’s trajectory is
Danny’s big “why.”

“A bird sitting on a tree is never afraid of the
branch breaking because her trust is not on the

branch but on its own wings.” — Unknown
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PREMIERON

HOME INSFECTIONS

ROOFING & CONSTRUCTION

Commercial & Residential
Roofing Experts and Interior/Exterior

Renovation Specialists g o)
PREMIERONE HOME INSPECTIONS
CALL ERIC PAYNE TODAY FOR A QUOTE "If We Inspect It, We Protect It"
(719) 246-5596 Why Us?

* 100 - Day PREMIER GUARANTEE, backed AND serviced by us.
No third party companies to deal with. Even covers items that
fail after the inspection day. No unexpected expenses/repairs for

. \ clients to worry about the first few months after moving in!*
Tﬁx TIM£ = We use the latest inspection technology and
J provide same day reports.
- « One stop shop with inspections starting at $320
Th e I RS h I rEd H OW and clients can save $100's with package deals.
ma ny newa ge n ts ? « 5.0 Rating on Google with over 1200 reviews!

« We understand how difficult going under contract
can be in this market. The last thing buyers need
is to be unnecessarily scared out of their purchase
by an inspector. We use level headed reporting
to deliver a balanced assessment of a home
without using scare tactics.

Don't leave your taxes out in the
cold—prepare now to prevent
a springtime audit.

P 1,279 Google reviews

Warmup with a free L 4 ’ X '
tax consultation. E

(720)828-6218 o 7192179594
taxtime.cpa i 3

info @premieroneco.com * www.premieroneco.com
*Please see website for full program detiils www.premieroneco.com /guaranies
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= " Heritage
Title Company

fi{:nmmnwpalth

Our sales executives are here to help you

1d resour in the busine
allenging market.

Contact your sales executive today.

www.heritagetco.com

Lana & Bryan Rodriguez

Finding reliable help just got P> around town
easier. '

Photography courtesy of Tyler Vos

> WETE @
REAL ESTATE EXPERIENCE

Event by Lana Rodriguez

Listing prep
Moving services
Landscaping

o

when amd where do you peed help?

On Sept. 27, Lana Rodriguez hosted agents’ mindsets and educate on how
the first ever ELEVATE The Real to grow agents’ businesses and master
Estate Experience event! Ten speak- their lead-generation opportunities.

ers from across the country gathered Look out for another ELEVATE con-

for the all-day conference to expand ference next year!

LABORJACK.COM G

36 - December 2022 Colorado Springs Real Producers - 37



Are your clients
ready to buy but need
help understanding all
the financing options

available to them?

*‘%‘*«I HAVE THE

2 '\'_-'h:x.

SOLUTIONS YOUR

[CLIENT NEEDS,
WITH THE

SERVICE THEY, %
DESERVE.

Dan O'Brien // Loan Officer, NMLS# 1896170
719-651-3951 | northpointe.com/home-lending/get-started/dan-obrien
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THE DREAM IS

THE S SOLD SEPERATELY.

FIDELITY MORTGAGE

SOLUTIONS

Vaughn Littrell
Vlittrell@fidelityms.com

(719) 290-0415
NMLS # 1092985

15455 Gleneagle Drive, Suite 230 | Colorado Springs CO 80921 | FidelityMortgageSolutions.com | NMLS #476792
Regulated by the division of Real Estate
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GROUND FLOOR

HOME INSPECTION, ING. T19-641-1555

Move into _
your dream Loan Sizes Up to $3 MILLION

home for the 90% up to $1,500,000
' /
holidays. VA

0% Down
| No Mortgage Insurance

VANTAGE HOME PLACE RANCH
Home Place Ranch has a desirable mix of
single-family detached residential lot sizes, complete c o N v E N T I o N A L
with the neighborhood's amazing views of Pike's Peak,
the Air Force Academy, and the Town of Monument. | - -
i NEW $715,000 Loan Limit

HOME PLACE RANCH FEATURES:

Cohesive trail network & plentiful open space
Habitat preservation area
ACess o |.IHI L‘- &a !I'I.'I.'Il.'.".:lil.ll'n Cenbe

Lewis Palmer School District 35

Synergy One Lending

THE MODERN MORTGAGE EXPERIENCE™

SCHEDULE AN APPOINTMENT TODAY
719 .418.3260

West Baptist Rd.

Summer | 10
Wi |
Madels Closed Sun appointment

Intended far tesidents of CO
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Michelle
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Yellow Ribbon
REALTY

In the midst of the struggles and instability
that young Michelle Garrigan and her
family endured, a woman named Sarah
became Michelle’s mentor and role model.
After her parents divorced, she spent time
in two different cities, and several homes,
in Connecticut. Through Sarah’s lifestyle
lessons and her gentle instruction, Michelle
learned healthy habits and how to set high
standards for herself in school, work and
life. Sarah taught Michelle that family was

about the heart, not biological relationships.

With Sarah’s encouragement, Michelle
went to college right out of high school.
Her goal was to be a family law attorney so
she could advocate for children like her-
self. She set aside her “high school” jobs
in retail and fast food and accepted a full-
time job as a receptionist for a mortgage
company. As the school year progressed,
Michelle found it hard to focus on a full-
time job and full-time class load.

After an exciting summer, Michelle mar-
ried a military man stationed in Georgia
at Fort Stewart. Though she was almost
22, she had never lived so far from family
and friends. During his deployment,
Michelle learned the skill of making her
own “family” by getting to know some of

the other military wives.

She also got a job with a real estate com-
pany that became, and remains to this
day, an extension of her family. Michelle
began working as a receptionist, and after
two years, she transitioned to property
management. She enjoyed working as a

leasing consultant, and shortly after her

son, Matthew, was born, Michelle accepted

a similar position with a new company.

In 2006, Matthew was 7 months old and
her husband was deployed, but Michelle
bought her first house. It was enough

to whet her appetite, and in 2008 she
became a licensed REALTOR® in Georgia.

In 2010 Michelle welcomed her daugh-
ter, Hailey, into her family. Two years
later, her family dynamics changed,

and the Garrigans moved to Colorado
Springs. Michelle settled into her new
life and then became a licensed Colorado
REALTOR® in September 2013.

Although Michelle had been a top solo
buyer’s agent at the boutique brokerage in
Georgia, Colorado Springs was a com-

pletely different market.

Shortly before Thanksgiving 2013,
Michelle had her first day of “floor duty.”
She received a call from a couple moving
from her Fort Stewart. Although Michelle
had lived there for years, she did not
know the soldier or his wife, Crystal,
prior to that day. The women felt a sis-
terly connection as soon as they met, and
the couple not only became Michelle’s
first Colorado buyers but she and Crystal

became lifelong friends.

Michelle’s first year as a REALTOR® in
Colorado Springs was tough because
there were procedural learning curves,
and the market was much different. She
changed brokerages several times before
she found the right fit.
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Photography by Heidi Mossman
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She was filled with compassion for families who
needed to rent, and even though there was not
much financial reward, serving renters allowed her
to connect with military families who needed help
navigating the new location. For the second half

of her first year as an agent in Colorado, Michelle
also worked as a receptionist at another boutique
brokerage. After selling 11 homes “on the side,” her
mentor, Kenton Carew, helped her become a full-
time REALTOR®.

Michelle continued to focus on building connections
and gaining experience. She learned how to help
many of her renters become buyers. By the end of
her second year, Michelle had tripled her business

and made Peak Producers for the first time.

She had been a strong believer in referrals for
years, and in 2015 she was introduced to Brian
Buffini’s Working by Referral system. She was
delighted to find out more ways to cultivate what
she was already trying to do to connect and relate
with clients. Michelle was more concerned about
serving than staying top of mind, but it was nice to
learn to do both.

In 2016 Michelle completed 67 transactions, all refer-
rals, with very little help and no transaction coordi-
nator or assistant. She decided to create The Michelle
Garrigan Team. In mid-2017, Michelle followed her
mentor Kenton to KW, and in 2018 she became an
investor in KW Freedom. She also earned her broker’s
license in 2018 and decided to take a big leap of faith.

In 2018 Michelle also hired her first assistant and
transaction coordinator as well as a buyer’s agent,
Alex McDonagh, who is invaluable to the team still
to this day.

A former military buyer, Alex had purchased his
first home with Michelle and then decided he
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wanted to start a career in real estate. Michelle

was honored to mentor the new agent and build up

her team.

In 2019 Michelle gave up her shares in KW
Freedom and started her own brokerage, which
she named Yellow Ribbon Realty & Property
Management. Michelle and her team focus on
serving the community’s military families, and
most of the Yellow Ribbon agents are veterans or

military spouses.

As a REALTOR® and now a broker, Michelle

has never been one to focus on numbers but on
building relationships. As she consistently chose
quality over production, Michelle organically
recruited team members who became like family

and received solid referrals from the community.

Her “work family” experienced natural growth
as clients became agents and joined the Yellow
Ribbon team.

As along-time member of Peak Producers, Michelle
helps fund community projects for nonprofits. She
also likes to donate personally when she hears of
local needs for individuals, families, children or

military personnel.

Michelle has participated in bike giveaways, back-
pack drives at the Autism Center and fundraising

after crises. She is quick to volunteer her time to

serve others and loves making gift baskets for cli-

ents welcoming a new baby into the family.

Every year Michelle takes her kids on a trip to a
new destination. She and Hailey, age 12, are looking
forward to a trip to Europe with a school group

in 2023. Hailey, who loves to cook and bake from
scratch, also enjoys craft projects and loves anime.
At 17, Matthew is a senior in high school with his
eyes on an applied sciences course in machining
from Pikes Peak State College. He loves building
things and is very helpful around the house. The
trio love Manitou Springs and traveling. Michelle

and Hailey both love taking photos when they are
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ART GALLERY
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We offer a wide range of quality promotional
products for every occasion!

out on walks or exploring new places.
Michelle is proud of both of her
children, who are well-rounded and

adjusted and care about others.

Even before her move from Georgia to
Colorado, Michelle has been collect-
ing ﬁjlends and growing an extended Original Art & Framing ¢ Hanging & Delivery Available 0
“family.” She and several other
women became a cheer squad for
each other. Then, several years ago,
Michelle started intentionally getting

the whole “girl tribe” together to Visit us online for updated information. Visit our website for product inspiration

orlysartgallery.com - 719.630.3371 and call or email Arlene to place your
730 South Tejon, Colorado Springs custom order
Open Monday-Friday 10am-5pm - Saturday: 10:30am to 2pm 719.505.8047 + AZPROMOS.COM
Closed Sunday & Monday: Appointments Available! ARLENE@AZPROMOS.COM

make memories. The group included
her friend from middle school; the
fresh Army wife, Crystal (her first
CO client, who is now a Yellow
Ribbon agent herself); Cheri, a local
KW agent; another friend-turned
REALTOR® in North Carolina; and
her neighbor and co-worker from

Georgia. The lifelong friends, now

1.8 .8 8 8 ¢

connected to each other through

Michelle, have been taking annual & Insura '&g Services ho- Isela Owens is the most professional, knowledgeable
@ ot 1 > 3 2 t h : r - s . !
girls’ trips™together AUTG: HOME LUz BUSINES : ; and personable insurance agent | have worked with.

: P N by 7 She helps to educate and protect her clients and

1

“I did not grow to where I am by being

transactional,” Michelle reflected. their assets from any unfortunate accident. Isela

“I got to where I am by being rela-

tional. T am so thankful for Sarah, and works tirelessly, is extremely informed and truly

others, who helped me learn how to cares about the people she works with. | use Isela,

care about others and how to follow i S
) for both my personal and investment properties,
through on tasks and projects. When I

was growing up, my family needed the # \ and recommend her to all
donations of others; now it is my time my Real Estate Clients.”

to give back. I love helping families I :
. . Danah Martin
make their dreams of homeownership : :
come true, and I love creating a sense

of ‘family’ wherever I am.”

Isela Owens

Senior Insurance Advisor

Email: Isela@ALINK2ins.com | Direct: 719.219.8498 | Website: ALINK2insurance.com
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CONNECT /oS

Not sure if this is for you? Try us
out FREE for a week and see how
easy your social media can be!

Graphics, Captions & Hashtags

Printable Tags and Product Links

CONNECT

1277 Kelly Johnson Blvd | Suite 100 | Colorado Springs, CO 80920 | 719-590-1711 | fntcolorado.com
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BRETT NEILSEN
PHOTOGRAPHY

Real Estate
Marketing

Over 4k Homes Photographed
Licensed & Insured Drone Pilot
Over 20 Years Experience in the

Services Include: Real Estate Industry

¢ Listing Photos Personable and Professional

» Walk Through Videos Fast Turnaround

e 3D Tours

» Aerial Photo and Video Brett Neilsen Photography

+ Lifestyle Photo and Video 303-503-1107

» Twilights brett@brettneilsenphotography.com

« FREE Headshots
e ...and More!



P around town

FUN FACTS ABOUT YOUR

FELLOW AGENTS e I e 2

To read more about your fellow agents, add Brian Gowdy on Facebook. He posts short bios and fun facts S elaring) e cans e e
about each agent on his personal page! If you haven’t met Brian yet, he would love to meet you! Brian’s | atalocal nonprofit!
contact: 719-313-3028, brian.gowdy@realproducersmag.com, or Facebook message him!

Every month, Ben Stratman (pictured
on the right) and the team at Creative
Carpet Care and AmeriDri Restoration
take a day off to do community

Aracely Arvizu dropped out of school
in the seventh grade to take care of

her family. Later in life, she wound up
adopting her two brothers, raising them
alongside her two children to save them
from the foster system.

Danielle Frisbie has a passion for taking
care of animals who need a bit of extra
love, such as a three-legged chinchilla, an
asthmatic rat, an epileptic dog and more!

Alexis Glover was Miss Colorado USA for
the 2022 Miss USA pageant!
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Relax and just be yourself, we take of everything else!
HEADSHOTS WITHOUT THE HASSLE

- 30 minutes of studio photography
- Extensive coaching
- Unlimited outfit changes
- Two professionally retouched images

CASA BAY

— PHOTOGRAPHY —

HEADSHO'T

LET'S PLAN YOUR BRANDING SESSION!
e 541-213-5433

info@CasaBay.Photography

www.CasaBayPhotography.com

ZJFARWAY

INDEPENDENT MORTGAGE CORPORATION

FAIRWAY \ K
advantage™ =g N

PRE-APPROVAL

Give Your Clients
an Advantage

The Fairway Advantage™ Pre-Approval*
program provides your clients with a
conditionally approved loan before they
make an offer, which may allow them to
compete with cash!

Contact us
to learn more!

BRITTNEY HANSEN & KAREN WELLER

5‘9\) A FAIRWAY | i i

INDEPENDENT MORTGAGE CORPORATION

: ﬁﬂ: o | ALPINE GROUP | 6285 LEHMAN DR. SUITE 206 | COLORADO SPRINGS, CO 80918
il BRITTNEY HANSEN | NMLS 1474567 | BRITTNEY. HANSEN@FAIRWAYMC.COM
e KAREN WELLER | NMLS 1372605 | KAREN.WELLER@FAIRWAYMC.COM

*Fairway Advantage pre-approval is based on a full review of the borrower's creditworthiness and is contingent upon there being no material changes in the
borrower's financial condition or creditworthiness at the time of final loan approval. Final loan approval is subject to the following conditions: (1) borrower has
Identified a sultable property, and a valld appraisal supports the proposed loan amount; (2) a valld title insurance binder has been issued; and (3) bormower
selects a mortgage program and locks in an interest rate that will support the pré-approved monthly payment amount. Loan must close before the expiration date
provided in the pre-approval. Please note that submitting verifying documentation is not a requirement to receive an estimate of closing costs associated with
a mortgage loan. Copyright22021 Fairway Independent Mortgage Corporation. NMLS#2289, 4750 5. Biltmore Lane, Madison, Wi 53718, 1-888-912-4800,

All rights reserved. This is not an offer to enter into an agreement. Not all customers will qualify. Information, rates and programs are subject to change

without notice. All products are subject to credit and property approval. Other restrictions and fimitations may apply. Equal Housing Opportunity. @
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Legacy
Title Group
has joined
forces with
Empire Title!

3 locations to serve your better

5555 Tech Center Drive, Suite 110
Colorado Springs
(719) 884-5300

8605 Explorer Drive, Suite 250
Colorado Springs, CO
(719) 884-5300

1220 Main St., Canon City, CO
(719) 275-4900

WE DoON’T SUCCEED

UNLESS You Do!

Empire Title * etcos.com
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