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FINANCIAL

With Your Client
Every Step of the Way

Contact Us For All Of Your Clients’ Home Financing Needs!

44S

Sales Manager, Loan Originator
NMLS# 1638463
C: 336.403.1384
0:704.986.2475

CMG Financial | Corporate NMLS# 1820

: o . Rk W T
J o il = ¥, <} id il Ry —

HOME SERVICES SOLUTIONS

HVAC. PLUMBING. ELECTRIC.

WWW.EASEHOMESERVICES.COM WWW.VIVAELECTRIC.NET
(980) 206-3779 (704) 550-3870
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CHARLOTTE

REAL PRODUCERS.

CONNECTING. ELEVATING. INSPIRING.

WANT TO BE FEATURED AS A
* Five years or less in the business
R I s I N G * At least $3 million in sales in one calendar year
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® . |

OR KNOW SOMEONE WE Pl i P_H OTOS. VIDEOS. AE R_IAI'S .3D TO_ URS.

SHOULD FEATURE? Michael Velet | 704.712.0197 | book@myswiftphoto.com | (@) @swiftphotollc

- December 2022




PREFERRED PARTNERS

RP

ATTORNEY
Knipp Law Office
(704) 765-251
KnippLaw.com

McNaught & Clements PLLC
John Clements
(704) 717-5649
McnaughtClementsLaw.com

Shepard Law

Candice Shepard
(704) 769-3100 x107
ShepardLawPLLC.com

BALLOONS AND

EVENT DECOR

Twist & Shout Balloons
Amber ireland

(980) 406-6655
TwistNShoutBallooning.com

CHARITY

Homeowners Impact Fund
(704) 602-6874
HomeownersimpactFund.org

CLIENT ENGAGEMENT
Leads Event Planning
(801) 598-5767
LeadsByMandi.com

EDUCATION

Superior School Of
Real Estate

(704) 944-4260
SuperiorSchoolNC.com

6 - December 2022

ELECTRICAL
Viva Electric
(704) 858-7886
VivaElectric.net

FINANCIAL SERVICES
Modern Woodmen
Andrew McNeal

(336) 202-1432

FLOORING

Signature Flooring &
Design, Inc.

(704) 579-0800
SignatureFlooringDesign.com

HOME INSPECTION
America’s Choice Inspection
Arvil Price

(704) 504-9798
AmericasChoice
Inspections.com

Five Star Home Inspections
(855) 500-3744
FiveStarHomelnspections.us

Home Inspection Carolina
(704) 542-6575
HomelnspectionCarolina.com

JC Grant Inspections
Justin Grant

(336) 302-0704
JCGrantInspections.com

HOME WARRANTY
First American
Home Warranty
Joy Kiser

(704) 244-0648
JKiser@firstam.com

Home Warranty of America
Nicole Barth

(704) 692-6647
Nicole.Barth@
hwahomewarranty.com

Old Republic
Home Protection
(800) 972-5985
My.ORHP.com

HVAC

Roland Black Heating
and Cooling

(919) 323-1025
RolandBlack.com

INSURANCE

Brightway Insurance
Dimitri Apostle

(704) 218-6000
Brightway.com/Agencies/
NC/Charlotte/0140

Matthew Young - GEICO
(336) 852-7283
MYOUNG@geico.com

NC Farm Bureau
Insurance Group
(704) 841-8700
NCFBins.com

LAND SURVEYING

D.A.S Land Surveying, P.A.
(704) 664-7029
DonAllenSurvey@gmail.com

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

MORTGAGE

AFI Mortgage Company
Robert Cotton

(980) 281-2624
RCotton.AmeriFirst
Loan.com

Atlantic Bay

Mortgage Group

Mike Ray

(704) 724-9997
MikeRayMortgage.com

CMG Financial
John Dillon
(336) 403-1384
CMGFi.com

CrossCountry Mortgage
Sandy Dickinson

(704) 895-8770
Sandy.Dickinson@
MyCCMortgage.com

Lending By Design With
American Security Mortgage
Christina Mauney

(704) 996-2637
LendingByDesign@
lasmc.com

Movement Mortgage
(704) 408-1974
Movement.com/
Jessica.Babinski

TruLoan Mortgage
Daniel Jacobs

(704) 703-6864
TruLoanMortgage.com

Wells Fargo Private
Mortgage Banking
Shannon W. Rodden
(704) 281-7255
Shannon.Rodden@
wellsfargo.com

MOVERS
Miracle Movers Charlotte

PHOTOGRAPHY
Elrod Digital
(803) 367-3478
ElrodDigital.com

PLUMBING

Ease Plumbing
(828) 448-5521
EasePlumbing.com

PRINTING/MARKETING/
DESIGN/SHIPPING
AlphaGraphics CLT
Adam Rutkowski

MiracleMoversUSA.com (704) 798-5974

REAL ESTATE
PHOTOGRAPHY
Next Door Photos
(704) 727-8178
Charlotte.NextDoor
Photos.com

REAL ESTATE
PHOTOGRAPHY /
VIDEOGRAPHY
Swiftphoto

(704) 712-0197
MySwiftPhoto.com

agCLT.com
l IP SuperiorSchoolNC.com
S 0L ERIOR 877.944. 4260

Bringing you engaging content,
in class types tailored to your comfort

At Superior, we believe learning should
entertain and engage.

We believe in excellence, as proven by our ability to
license more brokers, year over year, than any other
real estate school in the state. Finally, we believe
getting an education should be flexible, which is
why we offer multiple ways to leam, like online
courses and livestream classes, as well as in-person
classrooms ... because your schedule, your life,
comes first,

Learn more today at SuperiorSchoolNC.com

“If you're looking for the best
price and impeccable
service then look no further.
We've always used Signature
Flooring & Design, Inc for
our renovation projects.
They are professionals
and will always do the job
right the first time."

- REYMOND TAN

Refer Your New Home Buyers to Us! 704.579.0800

RENOVATIONS
Renovation Sells

Will Allen

(704) 618-4187
RenovationSells.com/
Charlotte

TITLE COMPANY
Fortified Title
(703) 517-4244
fortifiedtitle.com

VIDEO MARKETING
RoosterFish Media
(980) 722-7454
RoosterFish.Media

INCREDIBLE
g FLOORING

AMAZING
PRICES

SignatureFlooringDesign.com

SignatureFlooringDesign@gmail.com

Charlotte Real Producers - 7




CHARLOTTE

8 - December 2022

MEET THE

REAL PRODUCERS TEAM

Kristin Brindley Lexy Broussard Ellen Buchanan
Publisher Associate Publisher Editor

Wendy Ross Jaime Lane Gina Carroll
Operations Manager Executive Assistant & Agent Relations &
Publishing Manager Events Coordinator

Ellie Caperare Eli Pacheco Kelly

Social Media Manager Writer Klemmensen
Photographer

If you are interested in nominating REALTORS® to be featured in the
magazine, please email Wendy@KristinBrindley.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers
but remain solely those of the author(s). The paid advertisements contained within the Charlotte Real Producers magazine are not endorsed or recommended by The
N2 Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

" “Happy Holidays

from the NEW Publisher!

Dear Charlotte Real Producers,
your thoughts!
Happy Holidays!

community? Scan the QR code below to give us

Wish you and yours a very happy holiday season!

I’'m your new publisher, Kristin Brindley. I enjoyed meeting many

of you at the Winter Mixer on December 1st and hope to meet many
more of you in the coming months as my team and I begin heading up
Charlotte Real Producers.

As you know, it is a badge of honor to be a Real Producer. Receiving
this publication means YOU are in the top .05% of the industry in your

market. Congratulations!

Our mission at the Kristin Brindley Team is to Connect, Elevate, and

Inspire our Real Producers communities. I've had the pleasure and priv-
ilege of starting near the very beginning of Real Producers, founding DC
Metro Real Producers five and a half years ago, Northern Virginia four 313-971-83

and a half years ago, Richmond Real Producers just a year ago, and Long

Island Real Producers coming soon. I'm excited to now bring our experi-
enced and successful team to Charlotte Real Producers, as well, and look
forward to learning about you, your market, your challenges, and your

goals. Each community we serve is unique and has its own personality!

‘We are excited to hear your opinions on what you would like to
see in the magazine and with events in the coming year ... content,

event themes, locations, and, of course, who you would like to see

Did you accomplish yo

featured. How may we uniquely serve our Charlotte Real Producers

i 1

Ml | HE

NOVA  RsiMoND  CHARLOTTE

REAL PRODUCERS
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Kristin Brindley
Owner/Publisher
Charlotte Real Producers

12

Kristin@kristinbrindley.com

KRISTIMN BRIMDLEY

ERTREPREMELR, CORMECTOR, PUBLISHER

FOOD FOR THOUGHT

ur 2022 goals?

LONG ISLAND

REAL PRODUCERS



SUNSET
PRO
GROUP

Lakeside Living

Photo by Ashley Reed Photography
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TIES

P> power team

By Eli Pacheco

Lake living has an easy, breezy feel. Sunset
Properties Group, with eXp Realty, is the
team that can help clients discover and

experience it.

Stephen Pierce and Justin Boston fused
their love for the lake with area expertise.
Sunset Properties Group blossomed from
a friendship, and was bolstered by an affin-

ity for watersports.

“At a point, we decided to link up and put
our heads together to create something
we could both build,” Stephen says. “We
wanted to bring other like-minded agents

together to work alongside us.”

Stephen and Justin sought top producers
who were strong and self-producing —
agents who shared similar lifestyles, goals,
and a desire to help people. The operation
of two became a team of 11 in less than

three years.

I

Justin Boston (left)
and Stephen Pierce
(right) are team
leaders of Sunset
Properties Group.
(Photo by Ashley
Reed Photography)

%

Justin had a career in motorsports
before starting Sunset Properties
Group. He’d been in town for a few
years in pursuit of that career before
he turned to real estate. In the begin-
ning, he felt he had quickly reached
a ceiling, working as a single agent in
the Charlotte market.

“You can only do so much in a day,”
Justin says. “With our team, I have
teammates who I can call to help my
client when I may be tied up or out of
town. We want to make it a fine-tuned
experience for our clients. We can use
our teammates’ experience uptown, in
South Charlotte, and at the lake. We
can reach out to one of our team mem-
bers who might have more experience

there to assist in our transactions.”

Sunset Properties offers a white-

glove experience and showcases the

community. It is their mission to
inspire a positive, lasting impact by
cultivating a spirit of collaboration,

innovation, and integrity.

“We want to show them a slice of
Charlotte they didn’t know,” Justin
says. “We sought motivated, high-pro-
ducing agents. They get clients what
they’re looking for, advocate for them,
and continue to help them after the
closing date. We do not disappear
from our clients. It’s a relationship,

not a transaction.”

‘Working with Stephen, Don Savage
came up with a dream home for himself
and his wife. Stephen is a friend Don’s
who he’s gone mountain biking with
and who helped Don and his wife enjoy
a smooth homebuying transaction.
Expertise in dock rules and regulations

and licensing permit transfers helped.

Charlotte Real Producers - 11



“Stephen had a wealth of knowledge that
was much needed,” Don says. “The sell-
er’'s REALTOR® was not a lake expert,
and it showed. Stephen, in a nice way,
had to coach them on some things. That
helped build trust and rapport between

the seller’s Realtor and our Realtor.”

Jenelle and Steve Nemeth turned to Justin
as areferral. Jenelle says it couldn’t have

run smoother with his team.

“They were professional and meticulous,
and their response time was unbeliev-
able,” Jenelle says. “They had a profes-
sional but friendly demeanor. That made
us feel comfortable, reassured, and at

ease to ask any questions.”

That work vibe is a reflection of bliss

away from work.

Stephen lives in Sherrills Ford, on Lake
Norman’s north side, with his wife, Faith,
and three boys. Brecken is 6, Baker is 4,
and Brooks is 4 months. They’re building
a house, planting roots, and even getting

Brecken out on a wakeboard.

“We enjoy this growing community,”
Stephen says. “We enjoy time on the
water, anchoring up, and chilling out with
the kids. That’s when we’re not driving
around to every kind of sports thing
they’ve got. The family’s my highest prior-

ity, so we’re together quite a bit.”

Justin and his wife, Megan, met on a blind
date years ago and married last year.
Children are in the plans. They’ve built a
house in Cornelius, where they live with

their two boxers, Trapper and Knox.

“We have a group of friends that grew up
with us in Maryland and Virginia who
have also made Charlotte home,” Justin

says. “It’s a cool, tight-knit group of

12 - December 2022

friends. We like hanging out

on our pontoon boat on Lake

“ We want to

show them
a slice of
Charlotte they
didn’t know.

T

Norman. In the summer,
we’ll travel. In the winter,
we take trips all the time for
snowboarding, one sport we
both love.”

The team has had a strong
start and is still growing.
Sunset Properties Group
would love to expand to the

rest of North Carolina and

South Carolina, and they

Justin and Megan Boston with their two boxers, Trapper
and Knox (Photo by Jessie Walker Photography)

currently serve most of the

Stephen and Faith Pierce with their sons Brecken
and Baker (Not pictured: baby Brooks, born in
summer 2022)

Interstate 77 corridor, from
Rock Hill to Boone.

do more, and be a better person for your loved =~ “We needed to distinguish ourselves
“It always comes back to the
family. To have a fulfilling

life that’s worth living,” says

ones,” he says. “It doesn’t matter how much a little bit,” Stephen says. “We focus

money anyone makes if you’re not happy.” on sharing our passion for this area
with our clients. I want to become good
Justin. “It comes down to

Stephen says enjoying life with minimal stress  friends if we aren’t already. We can

having a reason to get out is vital. “Building a business that allows me to help them enjoy life at the lake, uptown,

of bed and strive for more. enjoy the things I love to do with my friends wherever. We focus on lifestyle and the

To have the drive to want to and family is a priority,” he says. housing that matches that style.”

<

—
-
'
¢

Photo by
Kelly
Klemmensen
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Photo by Kelly Klemmensen
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LEAVE THE TITLE PAPERWORK TO US!

FORTIFIED TITLE

CLOSE FASTER & WITH HAPPY CLIENTS'

WE ARE COMMITTED TO PROVIDING EFFICIENT SERVICES,
ACCURATE INFORMATION, AND A PLEASANT CUSTOMER

EXPERIENCE ON EACH TRANSACTION.

Uﬁ"

r.com I www.team-lbd.com | @LendingByDesign

ASMC NMLS: Jﬂ:"rﬁ1 {hrrqtlna NMLS: 1084660 Erin NMLS:112052 Ashliyn NMLSI 1829045

Have A Listing With A Fence?

Have a Land Survey To Verify
There Are No Encroachments.

"" E h;:ﬁﬂ"m lg|'- h-qi'?' LA ‘aﬂ’" R" "f 'H" £ Y‘wﬁ‘

Serving the Mooreswlle
and Greater Charlotte Area
for 47 years!

Land Surveying You Can Trust

Quaality Surveying
i3 Gl since 1571

Donallensurvey@gmail.com
704-664-7029

131 Crosslake Park Dr. Suite 102
Mooresville, NC 28117
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704-841-8700  [ALIIAY

INSURANCE
MattheWS Auto-Home- Life - Health - Bank ©
534 West John St

°

ncfbins.com

Matthews, NC 28105 J——

\
BlueCross BlueShield
of North Carolina

NCSVBB44174 *North Carolina Farm Bureau® Mutual Insurance Co. *Farm Bureau® Insurance
*Southern Farm Bureau® Life Insurance

of North Carolina, Inc.
Co., Jackson, MS *An independent licensee of the Blue Cross and Blue Shield Association

FOR MORE INFORMATION ON FORTIFIED TITLE, CONTACT

TOM BRAMHALL AT 580-722-7454 OR TOM@FORTIFIEDTITLE.COM

COMPREHENSI
& COMMERCIA®
STATE INSPECTIC

STARTING AT $350*

*Less than 1,499 SF

« Residential Inspections for Buyers & Sellers (Add-On Services Available)
 Commercial Inspections for Warehouses, Office Spaces,
Apartments & Multi-Family Units

(336) 302-0704 Z
© /)CGrantInspections é

residential @jcgrantinsepctions.com ‘

commercial@jcgrantinspections.com

JC GRANT INSPECTIONS 1ic

£
Hy g

STRENGTHEN YOUR

SPHERE OF INFLUENCE
b endJo-end engageren] plany

POP-BY GIFT IDEAS
EVENT PLANNING

NOTE WRITING/ SENDING
CLIENT ENGAGEMENT
APPRECIATION PLANS
PACKAGING IDEAS

WWW LEADSBYMANDLCOM = MANDKELEADSEVENTPLANNING COM
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partner spotlight €4

By Eli Pacheco
Photos by Kelly Klemmensen
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N-sHOUT BALLOONS

A New Twist on “Welcome Home”

You might have been

gifted with some of Amber
Ireland’s work to welcome
you to your brand-new
home. Amber owns Twist-N-
Shout Balloons, a Waxhaw-
based company she began

as a gig to make tips as a
teenager at area restaurants.
Amber’s company has since
grown into a sought-after

amenity for new home sales.

Twist-N-Shout now creates
“Welcome Home” garlands
of balloons and other media.
“I’d seen on Instagram that
balloon artists were doing it
here,” Amber says.

Twist-N-Shout worked with
Boundary Real Estate on
gifts for new buyers when
they come home. Amber
can create big, personalized
balloons that say, “Welcome
Home!” with the homeown-

ers’ names on them.

“I can’t even count how many
‘Welcome Homes’ we’ve done
together,” Amber says.

Kristen Bernard is

team leader/owner of
EmpowerHome Team
Charlotte with Keller
Williams Southpark. She
met Amber a few years ago
as a referral for a 40th birth-

day surprise.

“She was extremely prompt, commu- creativity and ideas,” Kristen says. “I know when
nicative, and so kind when she came working with her, my clients will be more than
to set up,” Kristen recalls. “We began satisfied, and her professionalism is unmea-
forming a friendship/relationship and sured. Seeing her small business grow over the
began brainstorming how I could use her  past few years has been extremely exciting and
services to help my real estate business rewarding from the sidelines.”
stand out from the crowd. She is now
our go-to resource for our buyer clients More partnerships followed. Along with Keller
who purchase a home with us here inthe =~ Williams, Vantage Realty and Henderson
Charlotte metro area.” Ventures also wanted Amber’s creations.

LN )

The gorgeous balloon displays Amber

creates greet new homeowners. “I per-
sonally use Amber for various
events and celebrations and

completely trust her



Use began to expand, too, for client
appreciation parties and the like.
“REALTORS® are a huge part of my
client portfolio,” Amber says. Not bad
for a hobby that started with a bal-
loon book she got for Christmas when

she was 16.

Looking for Something New

After college, Amber worked in

the beverage industry and was a
stay-at-home mom for two years.
She wanted to get back into the
workforce ... and then COVID-19

hit. But business boomed anyway.
(Remember how people started cele-
brating things by drive-by?)

“Balloons took off,” Amber says.
“People still wanted to celebrate, so
we did drive-by baby showers. With
the holidays coming, people want to
celebrate, and balloons are a great

way to do that.”

Balloons work great for events such as
trunk-or-treat. The opportunity hooked
Amber. She invested in tutorials and
classes. Twist-N-Shout Balloons
became an LLC in January 2021. “In
two years,” Amber says, “it’s grown into

something truly special.”

Amber’s business is versatile. Her
small team does a lot of custom work,
adding details other than balloons.
“I've put my own twist on it, if you
will,” Amber says. “I tell my clients,
‘If you can think of it in balloons, I can

make it happen.”

Finding the Sweet Spot

Amber and her husband, Chris, have
two boys, Colton (5) and Cash (3). She
has met small-business owners and
mompreneurs along the way. They
also seek fun things to do in Charlotte
for children. Amber works weekends
but finds ways to find a happy balance

between work and life.

“That’s the sweet spot,” Amber says.
“I’ve done the whole corporate thing.
That was great, and you could make a

18 - December 2022

ton of money. You get the corporate card
and car. Owning my own business is
difficult, but I love what I do.”

(56

If you can think ‘
of it in balloons, I can ; .
make it happen. -

If you’re a business owner b | \

—Amber Ireland, VA

?‘

The evolution continues. Twist-
N-Shout offers grab-and-go

options for your convenience.

and meet Amber, she’s up for o %1
collaboration to benefit both Owner Twist-N-Shout ’ _ t '
businesses. ‘ Eeilloeg " m »
“I love partnering with people,” { '/ & -~ .
she says. “If there is any way . C i $: o “ . .
that I can help build their ! / ‘* i
business, I'm interested. . N
That’s something that
has helped me grow my
business. I’ve been able

to grow through word

of mouth.”

As a sprawling

city, Charlotte

has neighbor-
hoods with a
small-town feel.
Those dynamics
work well for a
business such as
Twist-N-Shout.
Amber is always
looking to help
others grow too.
She’ll try to offer

at least two vendors
every time someone
asks for a quote. Do
you need a florist or a
photographer for that?

She knows someone.

Partners have become clients,

and clients become friends.

“It’s about letting people know,”
Amber says. “Saying their names in a

room goes a long way.”

A~ . A -
Need a stylish Welcome e VALY A

n Home? Give Twist-N-Shout
SHOUT 5 call at 980-406-6655 or visit

BALLOONS TwistNShoutBallooning.com.

OPENING THE DOOR
TO HOMEOWNERSHIP

Full-Service Real Estate Closing Attorney Firm

“McNaught
2 Clements

PERSONALIZED ATTENTION
DEDICATED SERVICE
VALUABLE PARTNERSHIPS

CONTACT US FOR YOUR UPCOMING CLOSING!

mcnaughtelementslaw.com

118 Morlake Drive, Suite 100A, Mooresville, NC 28117
(704) 235-1544 | melissa@lawmcnaught.com

3430 Toringdon Way, Suite 200A, Charlotte, NC 28277
(704) 849-2775 | gwmlaw5@lawmcnaught.com

19721 Bethel Church Road, Suite 100A, Cornelius, NC 28031
(704) 439-5365 | paige@lawmcnaught.com ﬁ

| |

AMERICAS CHOICE [BESSES

I N 5 P E & F 1] ©& N &

"Promise to provide the FACTS, never an opinion"| 7 & ' i1
*Easy 24/7 Scheduling ' Zz
*Over 10 Certified Inspectors in North and South Carolina
*Reports by 9 am next business day
*Saturday Inspections

Call us to schedule at
704.504.9798
or visit us at
AmericasChoicelnspections.com

What we offer?

General Home inspections
Pre-listing Inspections
New Construction Inspections

Commercial Inspections
Termite and Pest Inspections
Radon Testing

Mold Testing

Drone Roof Inspections

And Much More!!

Serving the Greater Charlotte, 0)
Triad and Triangle Areas Y
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TruLoan Mortgage

The lending experience you'll love, Modern Wood men T y ’
FRATERNAL FINANCIAL % ™ ) SEttlng Yﬂur
Realtors, ask about our: T 2023GDEI|5? 2 T2
Cash Offer, . \
AN DNALGE VIO MU : . l \ First American
i . Now's a great time to = i Home Warranty™

jumpstart your business
and get a fresh start in
the new year! I'll show
Enjoy the rewards of a life well-lived. you how to boost your

Planning for a comfortable retirement doesn't have to be overwhelming. F}TﬂdUdiOﬂ and reduce
Discover the peace of mind that comes from retirement planning with a .
local Modern Woodmen of America representative. And enjoy the sense your markeﬂ ng costs.

of purpose that comes from giving back to your community. Cant t me for dEtaiIS
I can help you plan for life.

Cash is King!

On-Time Closing Guarantee!
e 0aing = Your Local Resource

Joy Kiser
704.244.0648
jkiser@firstam.com

Modern Woodemn of America
Andrew L. McNeal, FIC

517 N.Timberlea Street

Liberty , NC 27298
B.336-202-1432, C. 336-894-4977
andrew.l.mcneal@mwarep.org

www.TruLoanMortgage.com reps.modernwoodmen.org/amcneal

704.703.8229

Life insurance | Retirement planning | Financial services | Member benefits

1515 Mockingbird Lant Securities offered through MWA Financial Services, Inc., a wholly owned subsidiary of Modern Woodmen of America. Member: FINRA, SIPC

ﬂ roosterfish
medip——

Focused On Real Estate J

mes CAROLINA HOME PHOTOS

VOU LIST IT, WELL PHOTOGRARH IT

PROFILE VIDEOS
LISTING VIDEOS
COMMUNITY VIDEOS
COMMERCIAL VIDEOS
CUSTOM VIDEO PACKAGES
MONTHLY VIDEO PACKAGES

BOOK TODAY!
OfxA0
1

NEED TO REFOCUS ON ks
YOUR MARKETING? [=]

MAKE YOUR LISTING STAND OUT

Home Photography | Drone Footage | 4K Video Walkthroughs | 360 Matterport Tours

Schedule at CarolinaHomePhotos.com

@ support@roosterfish.media @ www.roosterfish.media @ @roosterfishmedia @ {Bﬂuid-harﬁlm
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DY rising star

By Eli Pacheco
Photos by Kelly Klemmensen
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Most REALTORS® need help to “get

on up there.”

Not so David Wishon. He started this
thing in rare air. Not just because

of his height — at 7 feet, 2 inches
tall, he’s easily Charlotte’s “Biggest
Realtor.” It’s also because of his
methods, confidence, and knack for
drumming up business as quickly as
an uncontested dunk. Before you ask,
yes, he did play basketball. At 7727,
David sets a high bar... And yes, he’s
the guy to look (up) to for your next

real estate transaction.

Koren Bowman is the owner of KU
Real Estate Group. She considers
David one of the top agents from
their market center. She says he’s the
biggest Realtor in North Carolina, not
just Charlotte, But there’s more to
him than that.

k-

‘ ‘ 'His passion for real

“I realized his heart was much
bigger,” Koren says. “His passion for
real estate stands big and tall as he
continues to grow in business and
make a major impact in our industry.
I am proud to be in business with
David, and I know he is a true gem to

all of us.”

Christy Ross has known David since
he joined the Keller Williams Premier
office in 2019. She helped guide him
in those early days, from training to
developing his business. He came

in with grand plans for real estate,

Christy says.

“I was there to make sure he remem-
bered that plan,” she says. “His
passion for helping people, not just in
real estate, and his drive to succeed

are his strengths.”

estate stands big and
tall as he continues to

grow in business and

make a major impact

in our industry. , ,

.

David grew up in the Charlotte area,
attending Concord High and First
Assembly Christian before embark-
ing on an elevated basketball career.
First stop: Fork Union (VA) Military
Academy, where he developed into a
top prospect in basketball.

Tulsa University offered him a full
scholarship, so off he went to hoop

for the Golden Hurricanes. He then
transferred after his freshman season
to play at the College of Charleston for
three years and earned his bachelor’s

degree in business administration.

From there, it was on to Lipscomb
University, where he played with his
brother for a graduate year while
completing a master’s degree in

business. David appeared bound for a
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pro career when open-heart surgery
changed those plans. Although fate
changed his path, nothing could shake
his determination to not only succeed
but to help others along the way. He
transitioned into a life of coaching ...

and became a Realtor.

“There’s always been something
about houses for me,” says David,
who still coaches AAU basketball and
mentors young players. “I’ve always
been interested in it. I saw that a good
bit of the world’s billionaires have a
vast real-estate portfolio.” On becom-
ing a real estate broker, David says,
“It can be a little scary going into it
because there’s no salary, and it’s 100

percent commission.”

Twenty-plus years of experience as an
athlete and in team settings had given
David the base he needed to grow in
another direction. Just like he did with

24 - December 2022

applying himself in the gym, David
could see that whatever work he put

into real estate, he could get out of it.

“I saw limitless income,” David says.

“I’'m not afraid to put the work in.”

David racked up only two deals in his
first year. His mindset? Undeterred.
“It’s all about working and planting
those seeds,” he says. David rebounded
the next year and was poised for his
first big listing — for $350,000. “At

the time, I thought that was big,” he
says. That year, though, was 2020. He
was about to go under contract when
everything shut down. No shots fell for
a couple of months, and he considered

switching career paths.

“I’'m determined to make this work,”
David told himself. “There is no
alternative. I love this already. So I
kept grinding.”

Dan Callahan was David’s BIC for
three years at KW in Kannapolis.
He knew David as a diligent worker
and a skillful negotiator. His great-
est value came from something even

more important...

“Even when he’s at his busiest with
real estate, he always has time to stop
and help other agents,” Dan says.

“In addition, he also coaches youth
basketball, and he never misses an
opportunity to give back to the com-

munity through volunteer work.”

And just like a shooter working his
way out of a slump, David kept grind-
ing. He’s humble about actual figures,
but he’s set for a volume roughly 73
times what he did as a rookie. That’s
an all-star type of leap. “I don’t want
to sit stagnantly. I want to keep
growing, year by year, and improv-
ing,” he says.

I’m determined to

is no alternative.

make this work. There

Rising Star David Wishon is a REALTOR® with Keller Williams Realty.

David’s family is also growing. He and his wife, Alana,
are expecting a daughter. David says they spend lots of
time together watching reality TV shows and programs
on Bravo. “She begs me to watch them with her,” he
says. “For her, I'll do it.”

David and Alana enjoy the bar and brewery scene in
Southend and Lake Norman. Their dogs, Nala, Margo,
and Raleigh, keep them plenty busy. The Wishons head
to the beach when they can, with family places in the
Myrtle Beach area. It’s a good life he’s achieved with-
out a true mentor. Rather, David has collected many
coaches’ tidbits he’s encountered here and there, which
have shaped him and outlined his work ethic.

In his commitment to giving back, David regularly helps
with Habitat for Humanity and coaches with Team
Curry, run by NBA star and local Steph Curry. In the
past six years, David estimates he’s helped 50 kids earn
full-ride scholarships to college — and a lot more at the
D1, D2, and NAITA levels. “He is always willing to sup-
port other agents in the office, and he jumps in to help
when the office does volunteer events,” Christy Ross
says. “He also coaches AAU basketball to help young

men strive for their dreams.”

It’s not unusual for David

to see one of his protégés
lighting itup on TV in a
big-time game — and tex-
ting or messaging with his
former players afterward.
“It’s funny, because players
I coached my first year are
starting to graduate from
college,” David says. “And
now, they’re hitting me up
and asking me about getting
into real estate because they
see what I'm doing with it
and where I'm taking my
business. It wasn’t too long
ago I was that guy who had
just graduated, trying to fig-
ure out a career path, so it’s
awesome to see and to still
be able to help my guys even

if it’s not on the court.”

Going inside to the big man

for a big score is never a
bad idea.
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ME MORE!

Were you, the team or your business featured
in an issue of Real Producers?

Want a copy of your article or full
magazines that you were featured in?

REPRINTS!

What the heck is a reprint? A reprint
is a four- or 8-page, magazine-quali-
ty-grade paper with your full article
and photos, and you on the cover of
the publication.

WHY DO I NEED THOSE?

These reprints are a professional i
marketing tool that can help brand :'::f;:,’;::’:: 4

you, your team and/or your business.

* Use on listing appointments. g

* Send out to friends and family. ::.::tr:'

+ Send to clients with your " {
holiday greetings.

* Brokers can use as recruiting tools
for capturing new talent.

* Use when farming your

favorite neighborhood.

WHAT IF | CHANGED COMPANIES OR NEED
SOMETHING CORRECTED IN MY ARTICLE?

send you a proof, you approve, and then they are

sent to you via FedEx.

HOW DO | ORDER?

CHARLOTTE

BRIGITTE
PERRY

LEADERSHIP
WITH CONSCIENCE

DY cover story

oy E1 Pacheco

o o ety
e

WHO CAN BUY THESE?
The REALTOR® who was featured, the broker, our

No worries! We can make any changes needed. We partner or family. Anyone who wants to promote you!

BRIGI'I'E

PERRY

leadership with conscience

Email us at jaime@kristinbrindley.com.
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Happy Holidays

| |

from Home Inspection Carolina!

g ‘*x,gk

.+ At Home Inspection Carolina, we treat every inspection as if it were
f‘ our own home. Our team is committed to providing exceptional
- _service and a thorough assessment every time. Call or find us online!

"This company is on the ball! Quick to respond, efficient in getting
paperwork to you, thorough in their inspections, and their employees
are very helpful and cordial! | would highly recommend Home
Inspection Carolina.” - Gaye W, Realtor.

Commercial and Residential Inspections
e Scheduling

rolina.com

2graphics

WE SPECIALIZE IN:

Print Direct Mail
Signs Graphic Design
Promotional Vehicle Graphics
Products

13 Months~
_ i"Ref*r"l.gerant Ir;%
‘Re- key:Serwc

t
o Realtor; ReferrallBonus P‘r* gram

Nicole Barth
Account Executive

704.692.6647
Nicole.Barth@hwahomewarranty.com &

“Home Seller's Coverage is an option being provided at no additional charge. See Terms & Conditions for details. t Coverage Period for Listing Coverage for the property lsted
by Home Seller starts on the Coverage Period Start Date and continues untilthe earlist to occur of the following: (i) the sale of the Covered Property; i) the expiration o

cancellation of the lsting of the Covered Property; o (i) 180 days from the Coverage Period Start Date (the “Listing Period”, including any extension thereof). HWA, i its sole
discretion, may extend Home Seller's Listing Coverage after expiration of the nitial 180-day Coverage Period. Al claims are subject to Terms & Conditions as outlined in the
Contract. ©2018 Home Warranty of America, Inc.
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Jim Bramhall didn’t exactly follow the common
REALTOR® curriculum. Not from the son-of-
an-agent angle. Not from the tried-something-
different-for-fun perspective. No, Jim began
compiling his contact list in about the ninth
grade or so, when his dad packed up the family
and moved from Carbondale, Illinois, to The
Point, an affluent community in Mooresville,

near the lake. The rest was history.

“I had a big platform of referrals and people
connections,” Jim, now with Costello Real
Estate & Investments, says. “I decided to go into
real estate and put my contacts and connections

to work. From there, it’s been off to the races.”

Jim’s race has run on a much different track

from other agents too. Case in point: when

S RUANNL

ICONNECTIONS

VAL

COVID-19 hampered much of all businesses,
Jim’s took off. From his view, the opportuni-
ties were still there. Real estate still needed to

change hands. So he was there for it.

“Most people saw COVID as a big negative,” he

says. “I capitalized on it. I won.”

It was more about being there for people in need

rather than taking advantage of a situation.

There’s a reason Jim’s never had to buy
advertising, hunt for leads, or schmooze at the
Chamber of Commerce. He entered real estate
with a base of 300-plus warm referrals. An
affluent base. One that, like Jim, networks and

does business.

P» cover story

By Eli Pacheco
Photos by Kelly Klemmensen



Jim Bramhall is a REALTOR® with Costello Real Estate & Investments.
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Jim is confident. Straightforward.
You can tell it when you first talk to
him. This South Iredell High alumnus
has a type A work ethic and a casual
tone. At his heart, he’s a connector,
and that is what’s worked for him —
from working as a project manager in
construction to owning an Amazon
bookstore to delving into publish-

ing with his brother, Tom, with N2
Publishing. All along, it’s been about
connections. More specifically, con-

necting those connections.

“It’s how I made my way,” Jim says. “It
doesn’t mean I'm better. It worked for me.
It’s about where our parents put us, and
that’s what I'm attributing it all to. They
didn’t want their kids to grow up in a bad
neighborhood. As a result, I met all our
successful neighbors — CEOs, NASCAR
drivers, and people on the move. There’s

nothing warmer than that.”

Jim and his partner, Amy, have an 8-year-

old son, Connor. They ride dirt bikes,

four-wheelers, and snowmobiles together.

(44 | like the hunt. The
accomplishment of

Jim is living a good life through tons of
hard work. He’ll be the first to admit
he didn’t know a thing about real estate
when he came in fresh out of the pub-
lishing business. Then, he wound up as
Rookie of the Year.

Jim realized that, to maximize his income
potential, he had to take a chance and
strike out on his own. His work with
Costello has been perfect for him, and he’s
a great match with John Costello.

Having grown up around the lake for half
his life, Jim is intimately familiar with

lake living, and encourages people to

getting it done. | don’t

like sitting stagnant.

I’m much happier

getting it done.

contact him if they’d like to know the
value of their home and discuss oppor-
tunities to buy or sell their residential or

investment properties.

With a possible recession looming, Jim
is still working hard, doing everything
needed to make the sales and connec-
tions to keep his base happy and coming

back for more.

“I like the hunt — the accomplishment
of getting it done,” he says. “I don’t like
sitting stagnant; I'm much happier get-
ting it done. There’s nothing quite like
closing day.”



P» home matters

Does hosting guests for the holidays seem like it will
require an overwhelming amount of preparation? You
could spend the entire holiday season worrying over the
comfort of your guests. Or, by following a few simple
suggestions and planning ahead, you can spend time

relaxing and enjoying the festivities and their company!

Tidy Up Outside

Make your guests feel welcome by creating an inviting
atmosphere before they even come inside. Designate
space for your guests to park. Check to make sure your
house number is easy to see, even at night. Free your
driveway, sidewalk and front access of any clutter that
may be unsightly or cause guests to trip. Last, ensure your

home’s exterior is well-lit for guests arriving after dark.

Tidy Up Inside

Make common areas in your home, such as the entryway,
living room and kitchen, feel inviting by decluttering
them. Put away any shoes, jackets, toys or mail. Make sure
to thoroughly clean your kitchen and bathrooms, as these

rooms are sure to get quite a bit of use by your guests.

HHME INSPELTIONS

"Service That Shines
Above The Rest"
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UESTS

By Shauna Osborne and Megan therly Lynn
E

Think Like a Guest

When preparing for company, think of what you may
need if you were the guest. Provide clean sheets and
towels as well as extra pillows and blankets. You may
also provide extra toiletries in your guest bathrooms,
such as toothbrushes, soap and shampoo. Have extra
toilet paper and a plunger stocked in all bathrooms so

that everyone can avoid any potential embarrassment.

A few days before having houseguests, inquire about
favorite snacks and drinks and stock up on those items as
well as coffee, tea, creamer/sugar and simple breakfast

items, like cereal, milk, juice, fruit and granola bars.

Communicate

Do any of your guests have circumstances that require
specific accommodations, such as allergies or difficulty
climbing stairs? Be sure to ask these questions ahead
of time to prepare well and make everyone feel safe
and comfortable. When your guests arrive, be sure

to communicate any information that may be helpful

to them, such as how to operate thermostats and any

itinerary or time-sensitive plans for their visit.

Taking the time to clean up, communicate and prepare
ahead of time can make the difference between a
stressful holiday season or treasured time well spent

with family and friends.

Pre-Sale Renovalions
in Just 3 Weeks

Financing Arailable

4

We handle everything so vou don'l have Lo.
OMN-TREND DESIGN | MATERIALS | CONSTRUCTION

WILL ALLEN
WILLERENOVATIGNSELLS.COM
(Fod) 237 s651

| @ srrnovATIONSILLS

[ CROSSCOUNTRY

MORTGAGE™
w

il
Sandy Dickinson NMLs ID# 1035645
(704) 895-8770 (o) (704) 577-0144 (c)

Sandy.Dickinson@ccm.com

WELCOME HOME!
--BUT WITH A

TWIST!

BALLOON GARLAMDS WITH
YOUR PERSOMNALIZED TEAM
LOGO AND CLIENT NAME
CUSTOMIZABLE TO FIT
YOUR BRAND!

HOSTING A TEAM
EVENT?
NEW CLOSING WITH
A CLIENT?
BOOK TODAY!

B0 406.6855
tevistnshoutballaonsel tag mail.com
wwew twistnshoutballooning.com

instagram l'l1wn!_n_s]'|c|u|_|:| allasns

Based in Washaw, NC
Serving Greater Charatte

BY: AMBER IRELAND

Brightway

INSURANCE
Dimitri J. Apostle, Agency Owner

704-218-6000
Dimitri.Apostle@Brightway.com

BrightwaylnsuranceCharlotte.com
@ @BrightwayDimitriApostle
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Teams and Individuals Closed Data from Jan. 1to Oct. 31, 2022 _

Office List List Volume Sold Sell Volume Total Total $
Units (Selling $) Units (Buying $) Units

Rank Name

> — ~ N~
SHPARD [AW, PILC
Helping with what matters most:
Home & Family

«» Real Estate Purchase & Refinance

Shepard Law attorneys have 35+
years of experience representing
families and individuals through
every major milestone of life.
No matter the size and scope of

- Estate Planning « Probate

We Have Two Locations:

your estate planning, real estate, 8520 gffﬂmer;zggzsg:e 190,
tte,
or probate matter, our attorneys e
are here to guide you. 5160 Poplar Tent Rd,
Concord, NC 28027

phone: (704) 796-3100

E'-‘?}EE shepardlawpllc.com

* info(@shepardlawpllc.com

Disclaimer: Information based on Canopy MLS closed data as of November 15, 2022, for residential sales from January 1, 2022, to October 31, 2022, in

o % @SI‘IEPBF&LHWPLL‘C the Charlotte metropolitan area. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for
submitting this data. Some teams may report each agent individually.
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TOP 200 STANDINGS

Teams and Individuals Closed Data from Jan. 1to Oct. 31, 2022

Name Office List List Volume Sold Sell Volume Total Total $
Units Units (Selling $) Units (Buying $) Units

Rank Name Office List List Volume Sold Sell Volume Total Total $ Rank
Units (Selling $) Units (Buying $)

Disclaimer: Information based on Canopy MLS closed data as of November 15, 2022, for residential sales from January 1, 2022, to October 31, 2022, in
the Charlotte metropolitan area. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for
submitting this data. Some teams may report each agent individually.

BRINGING
TO HOME BUYING

A trusted name in residential
mortgages for over 20 years

THE BABINSKI

MORTGAGE LENDING TEAM Jessica Babinski s
@ MOVEMENTMORTGAGE 704.408.1974 « jessica.babin

oan Officer
ovement.com NMLS ID 3592

may cause delays outside of this window | 6832 Morrison Blvd, Ste 130, Charlotte, NC 28211 | Jessica Babinski :FL-LO109626, NC-I-204245, SC-MLO-3592, VA-MLO-641VA | Movement
Mortgage LLC. All rights reserved. NMLS ID #39179 (For licensing information, go to: www.nmlsconsumeraccess.org). Additional information available at movement.com/legal. Interest rates
and products are subject to change without notice and may or may not be available at the time of loan commitment or lock-in. Borrowers must qualify at closing for all benefits.

*While it is Movement Mortgage's goal to provide underwriting results within 6 hours of receiving an application, process loans in seven days, and close in one day, extenuating circumstances
.@_ ]
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TOP 200 STANDINGS

Teams and Individuals Closed Data from Jan. 1to Oct. 31, 2022

Rank Name Office List List Volume Sold Sell Volume Total Total $ Rank Name Office List List Volume Sold Sell Volume Total Total $
Units (Selling $) Units (Buying $) Units Units (Selling $) Units (Buying $) Units

Disclaimer: Information based on Canopy MLS closed data as of November 15, 2022, for residential sales from January 1, 2022, to October 31, 2022, in
the Charlotte metropolitan area. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for
submitting this data. Some teams may report each agent individually.

Cash Purchase Now, ==AFIMORTGAGE
Finance Later.

AFI Mortgage recognizes the challenges with the
low home inventory crisis that home shoppers
are facing in today's market.

Robert Cotton

Branch Manager
NMLS 380404

Office: 980.220.2521

Email; rcotton@amerifirst.us
Web: www.rcotton.amerifirstioan.com

To help overcome this challenge, AFl Mortgage will
purchase the home of your dreams for cash and
allow you to finance later.*

Proghu punielines agply Consil sn AR Moangage Profeseonal
1nday 1o e nmoes

AF1 Mortgage, division of AmeriFirst Financial, Inc., 1550 E. McKollips Road, Sulte 117, Mesa, AZ 85202 [NMLS # 145368). 1-877-276-1974. © 2022, All Rights

Reserved, This is not an offer to enter into an agreement. Mot all custemers will qualify. Information. rates, and programs are subject te change without prior notice.

All products are subject 1o credil and propery approval. Mot all prodoects. are available in all states or for all loan amounts. Other restrictions and limitations apply.

AmeriFirst Financial, Inc. is an independent montgage lender and |s not affiliated with the Department of Housing and Urban Development or the Federal Housing
Administration. Mot intended for legal or financial advice. Visit hitps:Yamerifirstioan com/pages/state-licensing for all state licenses information, Visit NMLS Consumer Access
al hipsdiwehaenmisconsumeracoess.argl,
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TOP 200 STANDINGS

Teams and Individuals Closed Data from Jan. 1to Oct. 31, 2022

Rank Name Office List List Volume Sold Sell Volume Total Total $§ Rank Name Office List List Volume Sold Sell Volume Total Total $§
Units (Selling $) Units (Buying $) Units Units (Selling $) Units (Buying $) Units

Disclaimer: Information based on Canopy MLS closed data as of November 15, 2022, for residential sales from January 1, 2022, to October 31, 2022, in
the Charlotte metropolitan area. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for
submitting this data. Some teams may report each agent individually.

é Atlantic Bay. I
=

! Mortgage Group

Mike Ray
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TOP 200 STANDINGS

Teams and Individuals Closed Data from Jan. 1to Oct. 31, 2022

Rank Name Office List List Volume Sold Sell Volume Total Total $
Units (Selling $) Units (Buying $) Units

Disclaimer: Information based on Canopy MLS closed data as of November 15, 2022, for residential sales from January 1, 2022, to October 31, 2022, in
the Charlotte metropolitan area. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for
submitting this data. Some teams may report each agent individually.

AMERICA'S BEST REAL ESTATE AGENTS

RECOGNIZED

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
FOLLOW US ON INSTAGRAM TODAY

@realproducers
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Ask about our great rates on

Home & Renters
Insurance

Matthew Young
336-852-7283

4401 W We Greenshoro

GEICDO | LocaL oFFIcE geico.com/greensboro

S ivivwny, coveig v plies ind Sse e e et skl o o e ool GO0 compamet. o o o ninstions [emmest, v
o conde comarapes wy wviEm throgh es-afiliol s cosoiy ad sy scowrdl Sosagh B B0 Deerance dgescy, e 0000 @ a
g avies ik of Govre baples mnnny Cesseey, Mishapes, 010 MOV, o Brinhes Hibersy be smdiney, GIOT et
iy 1ERH T o0 XHE G0 0 BIESRITN

‘: OLD REPUBLIC HOME PROTECTION

P -
g W

ATV Wy, TR
Quality Coverage. & b
Essential Budget Protection.
Invaluable Peace of Mind:=™

Y " -- e i
i IO e PEET L

Save your clients time, money, and hassle
with a home warranty from
0Old Republic Home Protection.

Dawn Neary

Senior Accounl Execulies
BO0-282.7131 Exl 1284
C: T04.363 8368
Dawniiorhp.com

my orhp.comidavwnneany

Contact me for
information today!

Law OFFICE, PLLZ

Knipp Law is focused on
providing the best experience
possible. We believe in
successfully completing

each deal with energy,
efficiency, and effectiveness.
Our team is here for you every
step of the way, driven by
integrity, credibility, and sincerity.
Residential & Commercial Real Estate

Licensed in NC & SC
Offices Throughout the Charlotte Metro Area

704-765-2511

Knipplaw.com
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WELLS
Home Mortgage

When your buyers want a
larger loan, we're ready to
make it happen.

Learn mere about how our local market knowledge

and jumbo loan options can help yvour affluent
buyers bring their plans to life,

Give me a call soon.
Shannon Rodden

Private Mortgage Banker
T04-281-7255
shannon yodden@wellsfargo.com
homeloans.wellsfargo.com/shannon-rodden
NMLSE ID 448778

This information is for real estate and budlder p ofessionals oy and 15 not irtended for

distribution Lo consumess. Infarmation is accurate asof date of printing and is subject o

change without notice. Wells Fargo Home Mortgage 5a division of Wells Fargo Bank, M.A.

2071 Wells Farga Bank, N.A. NMLSR 1D 399801, ASS525879 Eupires 122022 CFbER

HOMEOWNERS

IMPACT FUND

JOIN US:

OGRS~

e L
For more information visit our website or email info@homeownersimpactfund.org

44 . December 2022

MIRACLE

Moving from one home before
closing on a new one?

No Problem! We can safely hold items in our
climate-controlled storage facility.

Full-Service Move | Professional Packing Services | Climate-Controlled Storage

B FREE ESTIMATE! S

Call Today to Provide Your Clients a Stress-Free, Easy Move!
704-560-9980 | MiracleMoversUSA.com



CHARLOTTE REAL
ESTATE PHOTOGRAPHY
AND HOME
MEASUREMENTS

* QUICK LEAD TIMES
- EASY ONLINE BOOKING
* RELIABLE NEXT DAY TURN AROUND

D TOURS, ABRIALS. WEBSITES. | EEuE
' BOOKTODAY! - r
CJ PHIPPS, (=l

7047278178 | charlotte.nextdoorphotos.com |



