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Your Home Loan Specialists

Joey Piel Ryan Thomassie
NMLS# 365511 NMLS# 350514

Shannon Babin Connor Brooks Trey Hereford Katie Meiners Susanne Wampold
NMLS# 419401  NMLS# 1370606 NMLS# 89575 NMLS# 1125723 NMLS# 1553575

Caroline Shirley Sharon Williams Chance Warren Rachel Webre Karla Fuentes
NMLS# 2155247 NMLS# 118322 NMLS# 2311775 NMLS# 1913085 NMLS# 108621

Whether you're buying or improving, NOLA Lending Group has the experience and expertise to guide home buyers
through the financing process. With Loan Production offices in Baton Rouge and Prairieville, plus all over the South, our
lending specialists can assist your clients in determining which type of loan is the most appropriate and affordable.

HERE FOR BATON ROUGE. HERE FOR GOOD.

e Bond Programs e Lot Loans
e Condo Loans e  Physicians Loans
e Conventional Loans e  Portfolio Bank Products
e FHA Loans e  Purchases & Refinances
e HELOC e RD Loans—Finance up to 100% of home value®
e Home Ready & Home Possible e Residential Renovation
e Jumbo'Loans e VAloans
A NOLA
A Division of Fidelity Bank

Loan Production Office
NolaLending.com

1Available only in select markets to qualified borrowers. Financing cannot exceed 100% of the subject property’s fair market value. Consult your tax advisor regarding deductibility of
interest. The services and products advertised are not approved or endorsed by HUD, USDA, the Department of Veterans Affairs, or any government agency. 2To qualify the minimum
loan amount is $647,200 or greater for a single family home in all states (except Hawaii and Alaska and a few federally designated high-cost markets, where the limit is $970,800.
Interest rates may increase after consummation. Restrictions apply. This does not constitute an offer to lend. All loans subject to credit approval. Not all applicants will qualify for all FDIC f_%"g-’fé"nﬁ
products offered. Loan programs subject to change without notice. Fidelity Bank NMLS Co. ID 488639

Member

you for partnering with us in 2022 !

Established in 1981, locally managed.

ATO N RO U G E‘ Serving our Community and Louisiana

ITLE COMPANY
Celebrating Your Closings Since 1981

in Residential & Commercial Closings
#itmatterswhereyouclose #brtitle

3 LOCATIONS TO SERVE YOU!

Robert Adams | Branch Manager/Attorney
Alex Polito | Director of Sales & Marketing

Mark Schoen | Division President/Attorney
Amy Lane | Branch Manager/Attorney

Keegan Wisdom | Branch Manager
Cathy Waggenspack-Landry | Director of Marketing

8943 Bluebonnet | Baton Rouge, LA 70810
225-769-5194 | C: 225-603-7897

10500 Coursey Blvd, Suite 100 | Baton Rouge, LA 70816
225-291-1M

37283 Swamp Road, Suite 901 | Prairieville, LA 70769
225-706-6130 | C: 225-802-1811

brtitle.com £



| love
this town.

Thanks, Real Producers of Baton Rouge.
| love being here to help in a community
where people are making a difference
every day.

Thank you for all you do.

Ryan D Rayburn, Agent
16044 Highway 73, Ste 104B A
Prairieville, LA 70769

Bus: 225-677-7744 37283 Swamp Rd | Suite 1002 | Prairieville, LA 70769
ryanrayburnagent.com Office: 225.402.0251 | Fax: 888.859.8977

srasbury@gmfslending.com | gmfsmortgage.com/Shannon.rasbury
Equal Housing Lender. Loan programs not available in all states, or to all consumers. All loans are subject to availability at the time of application and for terms

2007004 State Farm, Bloomington, IL that meet each individual consumer’s needs and qualification information. Loan applications are subject to credit and property approval.

 flin] GMES MORTGAGE

All mortgages are originated by GMFS, LLC, NMLS ID# 64997, 7389 Florida Blvd., Ste. 200A Baton Rouge, LA 70806 t:]
Branch NMLS # 1327554 b
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Wishing you the timeless treasures of Christmas -
the warmth of home, the love of family and the
If you are interested in contributing or nominating REALTORS® for certain stories, Compa ny O-F gOOd Frlends.

please email us at gina.miller@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain
solely those of the author(s). The paid advertisements contained within the Baton Rouge Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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The Walker Family
Randy, Debbie, Dustin and Amanda

ST BEST 'BEST' . BEST
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;;-.-.) CCLQMMEBCCDE ﬂyﬁ willicandwillie.com Life. Built. Better.

PERKINS « BLUEBONNET « ASCENSION

Residential Land Developer‘ Residential Home Builder
WWW . OOMMERCETITLE.COM Family owned and operated For over 82 years
Learn more by following @willieandwillie on [ [ SCAN ME
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This section has been created to give you easier access when searching for a trusted real
estate affiliate. Take a minute to familiarize yourself with the businesses sponsoring your mag-
azine. These local businesses are proud to partner with you and make this magazine possible.

Please support these businesses and thank them for supporting the REALTOR® community!

PREFERRED PARTNERS

BUILDER

D.R. Horton

(281) 904-3081
www.drhorton.com

Passman Homes, Inc
(225) 751-3727

Willie and Willie
Contractors LLC

2929 Millerville Rd Ste 1A
Baton Rouge, LA 70816
(225) 291-7600
www.willieandwillie.com

CLEANING SERVICES
Meg’s Meticulous Cleaning
Services LLC

(225) 620-2361

ELECTRICIAN

Circuit Breaker Electric LLC
Michael Webster

(225) 572-7963

GRILL CLEANING

& SERVICE

Grill Pro 360

(833) 474-5577
www.grillpro360.com

HOME INSPECTION
Root Home Inspection
Sean Root

(225) 620-8243
www.roothome
inspection.com

8 - December 2022

Southern Prime Home
Inspections LLC

Ryan Smith

(504) 228-8680

HOME WARRANTY

Home Warranty of America
Lydia Hodges

(985) 869-6111
HWAHomeWarranty.com

Old Republic
Home Protection
Webb Wartelle
(225) 241-2088
ORHP.com

HVAC SERVICES
Cajun Cooler LLC
(225) 456-1335

INSPECTIONS

Paragon Inspections
Scott Guidry

(985) 519-4343
www.paragoninspections
llc.com

INSURANCE

Ryan Rayburn State Farm
Ryan Rayburn

16044 Hwy 73 Ste 104B
Prairieville, LA 70769
(225) 677-7744
ryanrayburnagent.com

INSURANCE AGENCY
Ross Garbarino State Farm
(225) 751-4840
www.garbarinosf.com

INSURANCE AUTO -
HOME - BUSINESS
Safesource Insurance
Aundrea Allen

(225) 300-4500
www.safesourceins.com

INTERIOR DESIGN/
HOME STAGING
Haute Homes LLC
Angie B. Wilson
(225) 315-7040

MORTGAGE

NOLA Lending Group, A
Division of Fidelity Bank
(985) 612-2132
NOLALending.com

MORTGAGE LENDER

Area Home Lending

Chris Lewis

(225) 663-2500
www.areahomelending.com

DHI Mortgage

7700 Vincent Road
Denham Springs, LA 70726
(210) 889-7778
www.dhimortgage.com/
loan-officer/daismara-torres

GMFS Mortgage
Shannon Rasbury
16333 Columns Way
Apt 12103

Baton Rouge, LA 70817
(225) 907-4445
gmfsmortgage.com/
shannon.rasbury

Innovation Mortgage Group
Amy LeBlanc

(225) 445-0530
www.AmylLendsLA.com

Key Lending Solutions
(225) 291-7901
www.keylending
solutions.com

Red Stick Financial
(225) 407-9250 x102
www.redstickfinancial.com

SWBC Mortgage

Tammy Balentine

(225) 939-5958
www.swbcmortgage.com/
balentine

Westin Mortgage Group
(225) 304-4414

MORTGAGE LENDING
LA Lending LLC
Chasity Graff

(225) 926-5408
www.lalending.net

NOTARY

AMW Notary Services
Angelique Williams
(225) 892-2568

PAINTER

Swift Painting LLC

(225) 414-6312
www.swiftpaintingllc.com

PLUMBING

Magnolia Plumbing LLC
Brook North

(225) 281-6037

ROOFING

Cypress Roofing

(225) 450-5507
www.cypressroofingla.com

TITLE ATTORNEY
MFB Title Solutions
(225) 810-4998
www.mfbfirm.com

Professional Title

Billy Leach
1111 South Range Ave
Denham Springs, LA 70726

TITLE COMPANY

Baton Rouge Title Company
8943 Bluebonnet Blvd
Baton Rouge, LA 70810
(225) 769-5194
www.brtitle.com

Commerce Title
(225) 308-9544
www.commercetitle.com

Fleur De Lis Title
Jeff LeSaicherre
(985) 277-5550

Gulf Coast Title
(225) 456-4222
www.gctitle.com

Partners Title

402 N 4th Street

Baton Rouge, LA 70802
(225) 906-0440
www.partnerstitlela.com

TRANSACTION
COORDINATOR
List to Close LLC
Brooke Stevens

fdtitle.com

(225) 665-7770

(225) 317-9295
www.ListToCloseLLC.com

Our wholesale lending agreements allow us to qualify
your buyer for more with less, every time! With NO
application fees, underwriting charges, processing, or
origination fees we do what is best for the borrower and
make you look like a SUPERSTAR! Let us compare your
next loan estimate — email it directly to me at
Chasity@LALending.net! "

Chasity Graff NN\
Mortgage Broker/Owner LA LE [\llDING

225-926-5408

2051 Silverside Dr. Suite 100, Baton Rouge, LA 70808
www.lalending.net | chasity@Ilalending.net

COBRANDING OPPORTUNITIES AVAILABLE

= 60Mm

Licensed by the Office of Financial Institutions in the State of Louisiana, NMLS #129561 / LO NMLS #129638

Baton Rouge Real Producers - 9




Our mobile app is FREE and available to any real estate
agent who wants to become our strategic partner!

Ask me how to get your FREE app!

REALTOR Features:

- Co-Branded with your photo, logo, website, and more

+ Quick and easy share function From your contact list

- Create your own preapproval letters

- Stay informed on your buyers throughout the entire loan
process with notifications

- Loan Calculator

Buyer Features:

- REALTOR and Loan OFfFficer contact info prominently displayed
- Quick and easy loan application submission

- Upload documents securely to the loan portal

- Scan Function to convert documents to PDF

- Esign loan disclosures

- Loan Calculator

| love sending Amy’s app to my clients while I’m still on the phone with them and
we’re discussing pre-approval. It minimizes delay and gets the process going
quicker so we can start their search for a home asap. The app gives them a check
list of documents needed that they can upload directly to the app and eases the

process. It’s also great for me as a realtor because | can track where they’re at in
the process and check in if | see a delay to see what they need help with.

- Rachel A, eXp Realty

Awmy Lel3lnne
SALES MANAGER /Wm

225-445-0530 MORTGAGE GROUP
WWW.Amy LendSLA.Com & divisron of Gald Ster Martgage Finangial Group | MALSE 3446
amy@theimgteam.com

State Licenses

NMLS : 1405094 e AL, LA, MS, TN, TX, FL

MEET THE BATON ROUGE REAL PRODUCERS TEAM

1

Gina Miller
Publisher Editorial Assistant Advertising Manager Community Manager

Carolyn Foley Paige Gardner

Laken McLeod Ace Sylvester Aaron Hogan Molly Cobane Danielle Kidwell
Content Management Photographer Photographer Writer Writer

. r{:; ‘ .I. \

Erin Phelps Amber Harrell Geneva Eilertson David Madaffari
Writer Event Coordinator Marketing Coordinator Editorial Columnist

FOLLOW US ON SOCIAL MEDIA

@BATONROUGEREALPRODUCERS

90

For More Information on how you
can get involved email Gina @
gina.miller@realproducersmag.com

Baton Rouge Real Producers - 11
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Wi Sh ng You A —MORTGAGE GROUP—

WW% %MMM Here to Help with Every Step of the Home Buylng Process!
V0 0 g WO (0 U 0y g8 /sl il 2
/ TITLE SOLUTIONS

A title company backed by a full-service law firm

L 1 i !.
LRy
“II

Charles G. Blaize, Jr. Brett Bajon
Yo u r Managing Partner Associate Attorney  Darby Baronet Mann

Trusted
Closing
Ally

Brian McCumsey

Branch Manager & Loan Originator
NMLS# 71561

225-405-0178

Marshall Eppes

Loan Originator
NMLS# 2174972

985-351-3508

, / ‘. , Parker Kirby " {13, Gerald Klein a Kaitlin Reed
Connie Easterly 4 y Loan Originator < Loan Originator - Loan Originator
Closing Consultant : . ! NMLS# 2375774 fé\ ) NMLS# 2415766 o | NMLS# 2366004

! 225-610-8445 i ," 985-687-7106 225-615-1680

Baton Rouge: 10101 Siegen Lane, Suite 4A | 225.810.4998 Houma: 1499 St. Charles Street | 985.223.4725

WWW.MFBFIRM.COM Louisiana ® Mississippi ® Alahama ¢ Florida

EOUAL HOUSING
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They’ve weathered the highs and lows over the years and

promise that they’ve been here before and we will all be here

when the current market stabilizes.

Our Baton Rouge Real Producer
2022 Industry Icon award recipients,
Suzi Gatreaux, Karen Moore, Paul
Burns and Jill Lemoine, have earned
this distinction honestly, and they
want to encourage other agents who
might be concerned about today’s

fluctuating market.

“With over 40 years in the indus-
try, I can tell you real estate is not
for the meek, and a lot of people

are dropping out and going to other
jobs,” Karen says. “You will have
good years and bad years, but if you
are in it for the right reasons, you
will always be successful, regardless

of market fluctuations.”

Suzi chimes in, “New agents who got
their start during the madness of 2021
might panic, but it’s actually easier to
negotiate all the way around now with
sellers offering more concessions.”
She goes on to say that the market
will correct itself, and agility and
flexibility are required for an agent to
pivot and adjust their business prac-
tices. “Don’t try to be too entrepre-
neurial right now,” she advises. “Use
this time to learn everything you can
from more seasoned REALTORS®;
seek out mentors, take classes and

make a plan.”

Paul agrees, saying that we’ve been
through these changing markets
before and we always seem to come
out OK. “Practice flexibility and
creative, out-of-the-box thinking.” He
continues, “Learn new ways to com-

municate and stay top-of-the-mind.”

Karen explains that it’s all about your

reasons for being in the business of

real estate. “If you are doing it for the
love of people, you really don’t have
to worry,” she says. “If you do your
job so well that people feel that every-
thing went as well as possible, they
will be your clients for life because
they remember how you made them
feel.” Suzi adds that it’s a tough time
for our country right now and we
need to use this time for self-reflec-
tion and strategizing, sharing a quick
tip that has helped her go far. “When
you’re in a slower period, you need

to be savvy and intentional,” she
says. “For example, I pay attention to
pricing and use even numbers so I can
pull from the top half of the bottom
of my range and the bottom of my

top half.” She advises taking classes
and earning certifications to make
the most of downtime. Paul weighs in
with some practical advice, saying,
“Get back to the basics of your busi-
ness, reviewing your time-manage-
ment strategies and keeping up with
statistics to stay on top of local and

national market trends.”

Our Industry Icons have some

final encouraging words for their
colleagues. “Don’t take anything
personally,” Suzi says. “Have confi-
dence in yourself and let your clients
know that the process might take a
bit longer, but everyone is experienc-
ing that right now.” Karen continues,
“One of my best friends recently
posted a quote on Facebook, “Worry
ends where faith begins,” and that’s
how I feel about the state of our
market today.” Paul says reassuringly,
“Change can be a good thing because
it creates windows of opportunity to
reevaluate preconceived notions and

discard limiting beliefs.”

#ClosingTheCoast

With over 40 years of experience, our team provides real estate title and closing services throughout
the state of Louisiana including Residential and Commercial closings, Judgements, Lien Searches,
Escrow Services and much more. We provide the highest standard of experience, convenience, and
customer service with offices in Baton Rouge and Springfield, Louisiana.

Corinne Schwartzberg Jim Beatty
Attorney at Law Attorney at Law

225-295-8222

4473 Bluebonnet Blvd., Suite A Baton Rouge, LA 70809
27179 Highway 42 Springdfield, LA 70462

Annie Womack
Marketing Director

6O©

gctitle.com
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We must stay centered to best
serve our clients. There is always
cause for hope.

N K

18 - December 2022

PAUL

BURNS

PAUL R BURNS

Burns & Co. Inc,/REALTORS® — Broker/Owner

I have been
married to Diana for over 40 years with a daugh-
ter, Meredith, in Washington, and son, Reed, in

Montana. And our 14-year-old Havanese, Weezie.

Forty-five
years and three months, according to NAR.

It was the sale of a $1,000,000 office building in
1994, shortly after I started my business.

‘We popped
the Champagne!

Opening my own firm.

Family, company
success and contributions made for the betterment

of the community.

I knew in high school that I wanted to be
in real estate and graduated from LSU in business

administration with an emphasis in real estate.

Helping others to realize that taking care of
self is the best defense against the challenges
of life. There have been many cycles of
change in real estate due to economic condi-
tions that are beyond our control. We must
stay centered to best serve our clients. There

is always cause for hope.

I’ve been involved in many charities/non-
profits over the years. Many seem to be for
the arts and the underserved. I've worked
with Sister Dulce, now the Cypress Springs
Mercedarian Prayer Center, since 2007. It
has been a privilege for me to watch the
physical and spiritual healings through her
incredible ministry. I am currently on the
foundation board.

As operating with hon-
esty and integrity.

A bright new beginning!

Baton Rouge Real Producers - 19



YOU'RE HOM

Hemebuying is about more than financig
It's about starting the next stage of
Let us help you get home. 2

GET STARTED TODAY ‘ \
Daismara Torres-Ruiz .
Branch Manager, NMLS 2495111

210-380-7 364 | diorres@dhimorigage com
dhimartgage comidaismara-lomes

Baton Rouge Slidell

7700 Vincent Rd 5951 Befast Bend Ct
Drenham Springs, LA 70726 Slidedl, LA TMB1
225-664-1650 225-6ET-5620

DHI MORTGAGE

A DR Homan® Compady

Financing offered by DHI Mortgage Company, Lid. (DHIM), Branch KMLS 78538, 7700 Vincent Rel., Denham Springs, LA 70726, Branch HMLS
#1808296, 5951 Belfast Band Ct, SBdall, LA 70461, Company NMLS #14622. DHIM is an affiflate of DR, Horton, For mose information about
[FHIM and its ficensang please visit www.dhimortogage.com/affiliate. Provided for informational purpases only. This is not 2 commitrnent to
dhimerigage com Srrnarery (e, Mot all bornowers will quaify, Equal Housing Cpporfunity, BP0/ 2878

PARTNERSDH
g R S g O T

YOUR LOUISIANA
TITLE COMPANY

20 - December 2022

INSPECTIONS

EXCELLENT SERVICE AND
STRONG COMMUNICATION

Making your job easy and your clients happy

B Flexible Scheduling Scott Guidry, LHI#10905
B SAME DAY Electronic Report 985-519-4343
B 10 Years Corrective Construction Experience scott@paragoninspectionsllc.com

B Competitive Pricing www.paragoninspectionsllc.com

Proudly serving Baton Rouge and Surrounding Areas

‘: (}Li'} REPUBLIC HOME PROTECTION
L = SN
Quality Coverage. '
Essential Budget Protection.
Invaluable Peace of Mind. ™

g . .
. e N
e | i vy Y

S o

Save your clients time, money, and hassle
with a home warranty from
0Old Republic Home Protection.

Webb Wartelle
Contact me for Samiod Accounl Execulive
Inf; tisn Tadai! 800262 7131 Exf. 1285
WAL e G 225.241.2088

WebbWi@orhp.com
my.orhp.comfwebbvwariole

&

‘Bringing The Seal To You'

l
m‘? s W R o,

mw’e SERVICES LLC

Call Today and Let Us

@/m Your Stress M/

225-620-2361

megsmeticulousservice@gmail.com | @ @MegsMeticulousCleaningService
7106 Antioch Road | Baton Rouge, LA

Baton Rouge Real Producers - 21



SUZI ECKERT
GAUTREAUX
The Gautreaux Group
Broker/Owner/Realtor

Previous Owner/Associate
Broker Keller Williams
Red Stick Partners plus
Operating Principal

Agent Leadership Council

Ambassador Women’s
Council of Realtors

TELL US ABOUT YOUR

FAMILY: My husband, Sheriff
Sid Gautreaux, and I have been
happily married for 48 years. We
have a beautiful growing family.
‘We have four children and
spouses, eight grandchildren and
spouses and one great-grand-
daughter. Whenever I'm asked
how many children we have,

my reply is “100” and growing.
Known as Maw Maw and Paw
Paw to many! We have Zeb, our
black Lab (duck hunting dog)

and Little “Louie” Vuitton, our
Yorkie. We also have Walter, our
rescued cat. When God put Sid
and me together, we could have
never begun to imagine the roller
coaster life we would live, how
successful we would both be and
how very happy and in love we
would still be. We both love help-
ing people with a servant’s heart.
God has always had a plan for
our lives. His grace shines upon

us daily. We are so blessed.

HOW MANY YEARS IN REAL
ESTATE? Twenty-five adven-
turous years as a REALTOR®.
My daughter Ginny Gautreaux
and oldest grandson, Logan
Gautreaux, work with me as
The Gautreaux Group. My
brother Eric Eckert is also a
REALTOR® of 22 years.

DO YOU REMEMBER YOUR FIRST BIG
SALE? HOW DID YOU CELEBRATE?

My first big sale was a 55-acre farm in The
Plains North of Zachary. I purchased a
beautiful gold necklace to celebrate! Sid
and I eventually moved on the same street.

I have sold that farm three times since.

WHAT WOULD YOU SAY IS THE BIGGEST
RISK YOU’VE TAKEN IN YOUR CAREER?
Leaving my first brokerage as top agent

to help start the first Keller Williams in
Baton Rouge as a charter member. The
biggest risk I have ever taken in real estate
is leaving Keller Williams in Baton Rouge
as the top agent to open a new brokerage
in Zachary. It was a challenge but a great

and profitable adventure.

WHAT ARE YOU MOST PROUD OF IN
YOUR CAREER OR LIFE IN GENERAL?

I am a Christian! I always prayed that I
could do something good in life, that God
would give me a purpose, that I could help
people in some way. Little did I know that
my first business of manufacturing wax
over porcelain dolls for 14 years would
put smiles on the faces and happiness in
the hearts of many children — young and
elderly, especially on Christmas mornings!
In my real estate career, helping first-time
homebuyers realize their dream of home
ownership was very heartfelt. I realized
quickly it’s not how much you know but
how much you care. It gave me great
pleasure to help baby boomers and seniors
downsize or relocate closer to family. For
many, | have been their REALTOR® for
life. I am a certified residential specialist
(only 3% of REALTORS® in the nation)
and member of the Residential REALTOR®
Council. I earned my master/graduate real
estate institute, accredited buyers special-
ist, seller and senior representative spe-

cialist, Green Designation, among others.

DID YOU EVER CONSIDER DOING
SOMETHING ELSE? Before my 25-plus-
year career in real estate, I worked for two
banks. I then had my doll business in New
York Toy Fair for five years and a show-
room in the Dallas Trade Mart. Everything
in life led me to a wonderful real estate

career. | would never do anything else.

DO YOU HAVE A PARTICULAR
MOMENT IN YOUR OWN CAREER
THAT YOU HAD TO PUSH
THROUGH TO STAY COMMITTED?
Katrina was a very different time. It
was tough emotionally on everyone
— that was a heartfelt yet rewarding
experience. You saw the good and
bad, sadness and joy! The 2016 flood
was similar yet also very different.
Homeowners could rebuild in their
same home most of the time and not

have to relocate to another city.

HOW DO YOU USE YOUR
EXPERIENCES TO ENCOURAGE
OTHERS? We have to keep balance in
our life! God, family, business. They
must work with purpose, focus on
their goal and make a plan to achieve
it. My advice to agents is to keep
growing! We will fall forward! I still

learn something new every day!

WHAT DO YOU DO TO TAKE CARE
OF YOU? I like to swim a mile twice

a week. I put my underwater earbuds
in and listen to my music and/or

pray for one and a half uninterrupted
hours. I wake up in a new world every
day and try to be the best person I

can be.

DO YOU ATTRIBUTE YOUR
SUCCESS TO A PARTICULAR
MINDSET, BELIEF OR PRACTICE?
ALWAYS DO THE RIGHT THING
WITH HONESTY AND INTEGRITY.
Your clients have to know we have
their best interest at heart! It’s not
all about the money! Educate your
buyers and sellers. I attended LSU in
merchandising. I look at a home and
have a vision of just what the buyer
needs to make it their home. I also
stage some homes for the sellers.
Many sellers don’t notice things that
would turn a potential buyer away.
We attend many trainings and sem-
inars. If we walk away learning “one
thing” that helps us grow our busi-
ness, make more money or make our

lives easier ... it’s worth it!

ARE YOU INVOLVED IN ANY
CHARITIES OR NONPROFITS?
Resting Elder Baker Presbyterian
Church / Former Sunday School
Teacher / Women’s Council of
REALTORS® — past president and
current ambassador / current board
of directors YMCA Americana / past
president Police Ladies Auxiliary /
served on several boards over the
years GBRAR / KW Cares /Agent
Leadership Council / CRS / support-
ing my husband as “Ms. Sheriff” is a
very busy life on its own / working
with many organizations and Toys for
Christmas / Bengal Belles (LSU) fund-
raising for athletes / volunteer spouse
for LA Sheriff’s Association and
Major County Sheriff’s Association /
active supporter for LA law enforce-
ment / former Miss Louisiana World
(1967). I represented the state of
Louisiana for one week at the Bob
Hope Miss USA / Miss Universe
Pageant. What an adventure! Finalist
in Miss Louisiana / USA Pageant

/ Finalist in Miss Louisiana / Miss
America Pageant (That’s when you
could be short!)

HOW DO YOU WANT TO BE
REMEMBERED IN THIS INDUSTRY?
My compassion for people, my knowl-
edge, experience and successes in life.
I would like to be remembered as the
REALTOR® that other REALTORS®,
buyers, sellers, lenders, attorneys and
vendors want to work with. Also, for
my clients and customers to know

I gave my absolute best for them

and got the job done with the least
amount of stress on them. I would
hope that I helped many agents learn
the real estate business the right way
with honesty and integrity and to stay

focused on their goals in life!

WHAT ARE YOU MOST EXCITED
ABOUT FOR 20237 Always a new
adventure ahead in our “Gautreaux
World,” continuing to help people any
way we can and to live one day at a

time in God’s love.
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R Residential and Commercial Transactions
Wy Specialists in Real Estate Law and Closings.
CYPRESSiC ROOFING R

angie b wilson {

- haute homes llc
Give Santa

interior design . staging !

— Servicing These Parishes in Louisiana — LN ._

. Denham Springs
e T | % XN ROFESSIONAL 1111 South Range Ave.
atitedesign@cox.net e N

Q @angiebwilson.hautehomes

, o\ Denham Springs, LA 70726
225.450.5507 - cypressroofingla.com ¢ .3 4™ @ @ _rowesus \ o e

Ascension, East Baton Rouge, West Baton Rouge & Livingston

of YourHome. 8 e ¢ p&) ) REDSTICK

— FINANCIAL —

BATON ROUGE, L&

Enjoy the Comfort: ;;'

Let the Redstick
Financial team put
our combined
23 years’ experience
in residential mortgage
lending to work
SReridan Fay, BroRer/Owner

& Ryan Mott, Broker/President for you I
__ -- b { NMLS#1967817 NMLS#876641

® MITSUBISHI

4F W ELECTRIC

Ceuling sed Heating Soluticrs

CHAROND

) '- o
CAJUN COOLERS  ijj comtormoter GEAUX LOCAL. GEAUX REDSTICK. JlE2:

' 0O
P SCAN ME
225-456-1335 | BRANDEN BRIGNAC | CAJUNCOOLERSLLC@GMAIL.COM | CAJUNCOOLERSINC.COM 11918 Bricksome Ave, Suite F | Baton Rouge, LA 70816 | 225-407-9250
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> industry icon

JILL J.

LEMOINE

JILL J. LEMOINE
RE/MAX Professional REALTOR®,
Associate Broker

TELL US ABOUT YOUR FAMILY:

Daughters, two grandchildren, rescue cat named
Emmy, rescue dog named Luna, another dog named
Willow and our sheepadoodle puppy, Matilda. We
are obsessed with the grandchildren and Matilda!

HOW MANY YEARS IN REAL ESTATE? 20

DO YOU REMEMBER YOUR FIRST BIG SALE? HOW
DID VOU CELEERATE? My first sale was a nice one
at the time. It was a $340,000 home. I celebrated
with a glass of wine and paid my children’s tuition!

WHAT WOULD YOU SAY IS THE BIGGEST RISK
YOU'’VE TAKEN IN YOUR CAREER? Leaving my
CPA job to sell real estate full time.

WHAT ARE YOU MOST PROUD OF IN YOUR
CAREER OR LIFE IN GENERAL? Personally, of
course, my four daughters. They are all highly edu-
cated and successful in life! Regarding my career,

it has been that most of my clients have become my
friends and trust me as they know that I ALWAYS
have their best interest at heart.

HOW DO YOU USE YOUR EXPERIENCES TO
ENCOURAGE OTHERS? DO YOU HAVE A
PARTICULAR MOMENT IN YOUR OWN CAREER
THAT YOU HAD TO PUSH THROUGH TO STAY
COMMITTED? It’s not about the money. When
times are slow, we all think about other options, but

we hang in there and persevere. Let me just say that

26 - December 2022

I was never one of those agents that were a super-
star right out of the gate. It has taken me years to
build my clientele. I'm definitely the tortoise and
not the hare! I have always had to be persistent and
persevere. My source of business is referrals! I've
had a couple of transactions where either the sell-
ers or buyers were being impossible! I've lost many
a night’s sleep with them, almost to the point of
throwing in the proverbial towel. But then, inevita-
bly, someone will call — either a new or past client
— with something great, which reminds me why
I’'m in the business. No crying in baseball! Gotta just
hang in there!

WHAT DO YOU DO TO TAKE CARE OF YOU?
Often I just have to turn it over to God in prayer. I
try to go to the gym at least five days a week. I'm
trying hard to read more spiritual and career-help-
ful books. Also, we are about to build a home on a

lake, which I hope can be our little getaway.

ARE YOU INVOLVED IN ANY CHARITIES
O NONPROFITS? CMN (Children’s Miracle
Network). In the past, I worked a lot with breast

cancer organizations.

HOW DO YOU WANT TO BE REMEMBERED IN
THIS INDUSTRYT As someone who not only cared
about her clients but also cared about her fellow
REALTORS®. I really strive to make ALL parties in

a transaction feel like a winner!

WHAT ARE YOU MOST EXCITED ABOUT FOR
20227 Building my lake house! Praying that my
tenacity will carry me through a year that may

prove challenging.

@realproducers




HOME
INSPECTIONS
BUILT ON INTEGRITY,
HONESTY AND
EXCELLENCE

“YOU'RE NOT JUST BUYING AN
INSPECTION. YOU’RE GAINING
PEACE OF MIND ABOUT A MAJOR
INVESTMENT IN YOUR FUTURE”

yr i - RYAN SMITH, OWNER & INSPECTOR

F£ n
9
s N
Southern Prime
Home Inspections

504.228.8680

www.sphomeinspectionslic.com

Auﬁrea Allen

Independent Insurance Agent

. www.safesourceins.com
| 0:(225)-300-4500 * M: (225) 333-6220
aundrea@safesourceins.com

safesource

GROUE

BEST COVERAGE. BEST RATES. ONE-ON-ONE SERVICE.

IF YOUR*HOUSE
NEERS#ALIFT,

ALL SWIFT!

EXTERIOR PAINTING | INTERIOR PAINTING
STAINING SERVICES | (225) 414-6312

SWIFTPAINTINGLLC.COM

WE CLEAN ° WE REPAIR ° YOU GRILL

Keep your family safe by ensuring the only
thing they taste is the food that you grille

Benefits of Our Grill & Vent Hood Cleaning Service:
Removes harmful carcinogens that can be transferred to your food
Helps extend the life of your grill & vent hood
Prevents future corrosion « Protects your valuable investment

Plus:
Green environmentally safe products
Friendly customer service
100% Satisfaction Guarantee

Call or TEXT

225-335-2558

For Your FREE Estimate Today!
ﬂ grillpro360.com

Serving South Louisiana

d

Minor Repairs or an
Emergency FIx,

We Will Take Care Of It

Circuit Breaker
Electric LLc.

Michael Webster

OWNER/ELECTRICIAN

OPEN MONDAY - FRIDAY
SATURDAY & SUNDAY BY APPOINTMENT ONLY

circuitbreakerelec@gmail.com

OFFICE - 225.658.2903 | MOBILE - 225.572.7963

License No. 65239

MAGNOLIA PLUMBING

Revidential and Comamercial

We're Baton Rouge's Home Plumbing Experts!

Y Magnoliaplumb ing@yah(')\'o'fcom

[l PO Box 8321;_Bqt0n Rouge, LA 70884

www.magnoliaplumibingllc.com
X i
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The Right Loan...The Best Terms...The First Time

S,
i i
-;. b r x

egya ETE e Tk

Key Lending

8| -

“? Solutions %

AUBER "SKIP" SHOWS III JOHN "GREG" FOY

Owner/Partner
NMLS# 118490

Owner/Partner
NMLS# 118477

Meet Our Team

Sonya Shows Traci Roy Adams

10311 Jefferson Hwy Ste B3 | Baton Rouge, LA 70809 | (225) 291-7901 | keylendingsolutions.com | NMLS# 116973
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»» industry icon

KRARE
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KAREN MOORE
Keller Williams Realty First
Choice/Broker Associate

TELL US ABOUT YOUR FAMILY:

I am married to my awesome hus-
band, Clarence. We have six wonder-
ful children and eight grandchildren.
They range from 18 months to 17

years old. Sweet little loves!

HOW MANY YEARS IN
REAL ESTATE? 28

DO YOU REMEMBER YOUR

FIRST BIG SALE? HOW DID YOU
CELEBRATE? My first sale was two
sales to two sisters; we built homes
back to back. I celebrated with a
pint of cappuccino commotion ice
cream! It was in March 1994. No big
celebrations after my big sales, just

prayed. ... Thank you, Jesus!

WHAT WOULD YOU SAY IS THE
BIGGEST RISK YOU’VE TAKEN IN
YOUR CAREER? Jumping in with
both feet from new homes sales in a

model home to individual agent.

WHAT ARE YOU MOST PROUD

OF IN YOUR CAREER OR LIFE

IN GENERAL? Receiving the Most
Cooperative REALTOR® award,
2017, by Greater Baton Rouge Board
of REALTORS®. This Industry Icon

award from Real Producers — it

means a lot and is very important
to me. My relationship with my
whole family and bonus family, plus
the relationships that I have with

clients and other agents in our area.

DID YOU EVER CONSIDER DOING
SOMETHING ELSE? Yes, I did mort-
gage loans for 12 years prior to real
estate. I do light staging and deco-
rating on the side. I am a certified

stagger; it’s like therapy to me.

HOW DO YOU USE YOUR
EXPERIENCES TO ENCOURAGE
OTHERS? DO YOU HAVE A
PARTICULAR MOMENT IN YOUR
OWN CAREER THAT YOU HAD

TO PUSH THROUGH TO STAY
COMMITTED? I have built six
homes to live in at different stages
of my life. Moving is never easy, but
it’s always worth it! Yes, the desire
to help people, knowing that I have
the experience to be able to guide
buyers and sellers and truly believe

if'it’s God’s will, it will work out!

WHAT DO YOU DO TO TAKE CARE
OF YOU? I wake each morning,
Monday through Friday, at 4:50
a.m., gym by 5:30 and get right
home to my delicious coffee after
my workout. I get a few massages
each year and unwind at the beach
a few times per year. I'm a shop-
per, and I love spending time with
the little kids in our family, I find

(19

it extremely relaxing and so much
fun! I feel the littles breathe life into
me. It’s so rewarding to teach them
how to play and not really think
about anything for a little while.

ARE YOU INVOLVED IN ANY
CHARITIES OR NONPROFITS? I am
not directly involved with a charity
but donate on a regular basis to Our
Lady of Mercy, KW Cares, KW First
Choice Cares, American Cancer
Society, Breast Cancer research —
always do the Susan G. Komen Race
for the Cure. The Christmas Give
with the Smith Team and Adopt a
Family for Christmas in Ascension
Parish Schools.

HOW DO YOU WANT TO

BE REMEMBERED IN THIS
INDUSTRY? She did everything
within her power to make it work.
She took the high road and treated
all other agents with sincerity and
respect. She got us to the closing
table, she was honest even when it
was something difficult to hear, and
she loved her clients and the indus-
try. There is simply nothing that

she would rather do for a living.

WHAT ARE YOU MOST EXCITED
ABOUT FOR 20237 A 10-day cruise
on a luxury liner in January 2023
and lower interest rates on mort-

gage loans.

HOW DO YOU WANT TO BE REMEMBERED IN THIS INDUSTRY?
She did everything within her power to make it work. She took the high
road and treated all other agents with sincerity and respect.

2
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Take The Worry Out Of
Home Ownership With

HWALS

Home Warranty of America

WARRANTY

a Home Warranty

Serving New Orleans, Baton Rouge,

Q HOME LENDING St. Tammany, & Tangipahoa Parish

> .

N
Lydia and her team are the highest of professional in any industry. From the

initial meeting, we were blown away with her knowledge, research and ideas of

how to help us best market our listings. Always present, she returned texts, calls

and e-mails seemingly around the clock. We from the bottom of our heart thank
Lydia and her team for everything they do to continue supporting our team

e ele*+ +*

AREA HHOME LENDING WISHES YOU

through assisting with new orders to follow up with existing clients.

Juli Jenkins Team

KW First Choice
Lydia Hodges, Sales Representative ; #1 Producing Team

Call today to find out about our current promotion! Ask
985-869-6111 - LHodges@hwahomewarranty.com about our
100% FREE
Sellers
Coverage

www.hwahomewarranty.com | Customer Service - 888-492-7359

“HERE’'S HOW WE CAN HELP YOU AND

YOUR CLIENTS IN THIS CURRENT MARKET”
« Working with a mortgage broker usually allows for more loan options, more G reat h O m e & a Uto
rates for any budget.

flexibility, and much lower overhead cost. Which also results in lower rates and fees
for clients!

« Temporary rate buy down — this option allows for a lower rate for the first few years.

« Eligible borrowers can get up to $2,500 lender credit towards closing cost or rate

buy downs. Surprisingly great rates await when you have options like bundling your home and auto insurance.
: . . . ) . , Call me for a quote today.
» 100% financing options available including grants and down payment assistance GARBARINO
programs. Ross Garbarino
Agent

Garbarino State Farm

9844 Jefferson Hwy Suite 102
Baton Rouge LA 70809
225.751.4840

ross@garbarinoSF.com St ate Fa rm®

: www.garbarinoSF.com
Love your neighbor. - Mark 12:31 Auto Life Home Flood Business

» Borrower’s can “Lock & Shop”, meaning lock in at the current rate while searching
for a property to avoid any possible rate increases.

GIVE US A CALL FOR DETAILS! YOUR LOCAL LENDER!
Yo U F,ND THE HOME' WE’LL F,ND THE LOAN' State Farm Fire and Casualty Company, State Farm General Insurance Company, Bloomington, IL

f 1737 OAKDALE DRIVE, BATON ROUGE, LA 70810 o e
225.663.2500 (O) | 225.663.2501 (F) | WWW.AREAHOMELENDING.COM ' : :

Baton Rouge Real Producers - 33



Thank you to everyone who attended our fall networking event Lighten Up. Howard
Hall was incredibly funny and entertained our guests with some humor and under-
standing when it comes to the wild world of real estate. Caricaturist Jeffrey Muniz
drove all the way from Dallas with his gift of artistry and our guests lined up to have
their cartoon drawn. He was amazing! A huge thank you to our event coordinator,
Amber Harrell for helping us bring this idea to life. We could not have done this
without you. The Executive Center was the perfect venue to host this event. The
sky kissed us with impeccable weather, Bistro Byronz blessed us with delicious food

and drinks, and the night was everything we could have wanted it to be!




Thank You to our event sponsors
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Have you : DRHORTON

America’s Budtater

heard about
Key Club?

Key Club rewards Real Estate Agents who consistently partner with D.R.

Horton, Inc. Real Estate Agents who close two or more new D.R. Horton
homes in the 2022 calendar year are awarded Key Club membership.

THE PERKS!

® 3% Commission on your first closing,

e 3.5% Commission on your second closing,

e 4% Commission on your third closing,

e 4.5% Commission on your fourth closing,

e 5% Commission on your fifth closing and beyond.

Bellacosa Whispering Springs

IN BATON ROUGE
& DENHAM SPRINGS

Pictures, photographs, colors, features, and sizes are for illustration purposes only and will vary from the homes as built. Home and community information including pricing,
included features, terms, availability and amenities are subject to change and prior sale at any time without notice or obligation. Advertisement applies to D.R. Horton Louisiana East

between 1/1/22 and 12/31/22, 4% commission is valid for the third D.R. Horton home closed between 1/1/22 and 12/31/22, 4.5% commiission is valid for the fourth D.R. Horton home
closed between 1/1/22 and 12/31/22, 5% commission is valid for the fifth and beyond D.R. Horton homes closed between 1/1/22 and 12/31/22. Offer valid only on new contracts and
does not apply to transfers, cancellations, or re-writes. Key Club commission offer is subject to change without notice. Please contact a community sales representative for additional

LA' BELLACOSA@ D RH 0 RTO N . CO M LA'WHISPERI N GSPRINGS@DRHORTON . COM requirements for the Key Club commission program. This special commission incentive may not be used in conjunction with any other broker bonus or incentive. Promotion
- - commission is subject to caps, if any, on total broker compensation imposed by the homebuyer’s lender. Commission will be paid at closing. Licensed Agent (not broker/partner)
225-43 5 -8205 225 228 5534 must be procuring cause. Cannot be transferred to another broker or agent. Maximum paid on any transaction will not exceed 5% total commission. Prices, plans, features, options,
1 4244 Bel | acosa Aven ue, 3 5 527 Evel’S Drlve, and co-broke are subject to change without notice. Additional restrictions may apply. Homes must close to be counted for promotion. Cancellations do not count. All offers
H i herei i 12/31/22.
Baton Rouge, LA 70817 Denham Springs, LA 70706 contained herein expire on 12/31/.

EQUAL HOUSING
OPPORTUNITY



P> question of the month

What did 2022

ST TS

v

teach you?
A4

KYLE EVANS: If you're

going to lead people, lead
yourself first.

JULI JENKINS: Relationships
and your reputation as an agent
with other agents matter in com-
petitive markets. And the network of
trusted professionals (knowledgeable
and creative lenders, insurance bro-
kers, responsive title company partners,
and reasonable and fair contractors) will

be a differentiator.

SHERIDAN FAY: How we CHOOSE to react will shape the
outcome of any situation, always PAUSE before speaking or
acting on emotion, and as long as you keep making that single
next right decision for you/your team/your family, it will all

fall into place.

KRISTAN FLETCHER: Be in the NOW! The past is gone. The
future is coming, no matter my mindset! I might as well be
JOYFUL, HAPPY and THANKFUL.

CLAYTON FIELDS: It’s all about your relationships!

DANNI DOWNING: To not take things for granted. To be

thankful for every contract to close.

LISA THOMAS: Get your systems and processes in order and
use them! What a world of difference for your time and men-
tal well-being!

RICHARD SPEARS: I recently posted this quote that sums up
my year: “Remember that it’s risky out on the limb, but in this
world, that’s where all the fruit is.”

LAURA BUCK SMITH: I've actually learned to rest a bit more
this year. Not take on so much. To delegate things that can
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be delegated. But keep the things that I can use my

strengths on. I’ve also been reminded that God says
365 times in the Bible to not be afraid. Trust Him

and rest more.

LISA MARSHALL: Putting myself first and taking
care of myself is the most important thing; every-
thing else can wait or has to fall in line. My mental
space is important in order for me to operate and

give my businesses the best version of me.

STACIE THEVIS: It taught me the value of my fellow
REALTORE®. It also taught me how much I still have

to learn, even after 18 years!

SHANE ROBERTSON: 2022 has taught me to never
take anything for granted. Market can swing one
way or another in a matter of minutes. 2022 has
also taught me patience. It takes lots and lots of
patience in this industry. 2022 has also taught me
that real estate is still a relationship business. Make
every relationship you can. Stay in touch with all
your contacts, relationships and sphere! And lastly,
take time for yourself. Travel when you can, spend
as much time with family and live life to the fullest!

Tomorrow isn’t promised!

ROOT

HOME INSPECTION

LISTING & TRANSACTION
MANAGEMENT

Treat Youisellf s
%M Gedsoln

with the

Gift of a TC!

List to Close LLC
8686 Bluebonnet Blvd
Baton Rouge LA 70817

225-317-9295
Brooke@ListToCloselLLC.com

N
SWBC. | Mortgage

- Your Local,

wsz‘eaf Lender'

PURCHASE & REFINANCE
CONVENTIONAL - FHA - VA . USDA

CONTACT ME TODAY!

11732 Market Place Ave., Suite A
Baton Rouge, LA 70816

Office: 225.292.2601

tbalentine @swbc.com
swbcmortgage.com/balentine

TAMMY BALENTINE

NMLS #88255
Area Branch Manager

225.939.5958

SWBC Mortgage Corporation, NMLS #9741, check licensing at www.nmlsconsumeraccess.org. Loans subject to credit and property approval, restrictions and conditions may apply. Not all loan programs or loan
amounts available in all areas. Programs and guidelines subject to change without notice. Corporate office: 9311 San Pedro Ave., Ste. 100, San Antonio, TX 78216. © 2022 SWBC. All rights reserved
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Assurance

I’M HERE TO HELP YOU
AND YOUR CLIENTS

Easy Digital Loan Applications
Free Digital Marketing Tools
Fast pre-qualification Letters
Real-time loan process updates
Personal service - anytime, for any situation

Nathan Tallo
HOME LOAN EXPERT

Loan Officer

NMLS# 1411386

(225) 266-0109

ntallo@assurancemortgage.com

f @PreapprovedWithNathan |§) @nate_with_great_rates

L TIRTE

|
PASSMAN-HOMES

Fine Homes Since 1971

@passmanhomes

225.751.3727

5515 Superior Suite A3
= Baton Rouge, LA 70816

IN HOUSE DESIGN

Karen Moore 225.268.1555

Builder Licison:

Licensed Residential & Commercial Contractor



{ome TO THE TEAM

Katie Cause Shelby Dunbar

Attorney Attorney

FLEUR DE LIS

Hammond, LA | Covington, LA | Slidell, LA | Mandeville, LA | New Orleans (Uptown), LA W & TITLE COMPANY

New Orleans (Lakeview), LA | Baton Rouge, LA Denham Springs, LA
Coushatta, LA | Prairieville, LA

www.fdllawandtitle.com



