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"HAPPY HOLIDAYS

FROM MOVEMENT MORTGAGE
. _0° o "'

A TOP LENDER BUILT FOR MORE SPEED AND LESS STRESS

Perry Moving & Storage

Preferral Program

“Your clients are precious, and a
referral is the highest compliment
You can feel confident that
Perry will treat them the same way.”

Elite moving services for an elite team
Moving can be the most stressful part of the home sale and
purchase process. After all, your clients are inviting relative strangers
to take their worldly possessions to a new home. Soit's comforting
to know that Perry Relocation has taken care of people on the
move for over 100 years.

With Perry’s Realtor Preferral Program, agents can offer their clients
amaoving program ensuring the relationships you have built with
each family are in trusted hands,

Our special program includes:

« Special pricing on best-in-class moving services

« One point of contact available 24/7 throughout the
= Guaranteed pick up and delivery dates available

+ Award-winning packing, transportation, unpacking, crating,
appliance servicing, auto transport and storage services

« Pristine equipment and new packing materials

« Small/expedited moves and long/short term storage
« Governmentinspected storage facilities

Because referred means

PREFERRED

Call us today at 8882902233

D00 SGG254 | MC 455384 Al rights sesereed
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WE WORK FAST

Realtors love our 6-7-1 process. Our goal is to get
our loans underwritten in 6 hours, processed in 7
days and closed in 1 day.*

HOW FAST?

Well, in 2021, we closed loans 25% faster than the
national average. 75% of our loans are processed
in 7 days or less - allowing Realtors and borrowers
to skip the typical last-minute scrambling.

AMAJOR NATIONAL PLAYER

Movement is a top 10 retail mortgage provider
licensed in all 50 states.

SEE FOR YOURSELF

UPFRONT UNDERWRITING

Movement underwrites every loan at the beginning
of the loan process. We get full documentation to
determine what buyers can afford before they make
an offer, making offers stronger and deals more
likely to go through.

A UNIQUE PURPOSE

Our mission is to “Love & Value People.” That shows
in how we serve Realtors, builders and homebuyers
with hard work and constant communication. But
it’s also why our company gives over 40% of our
profits to build our own network of charter schools
and to support non-profits.

Give Justin a call and see why Realtors across the country love working with Movement Mortgage.

Justin Kozera
BALTIMORE MARKET LEADER
NMLS#: 1446275

direct: 443.789.4140
justin.kozera@movement.com

e
\ www.justinkozera.com

While it is Movem
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t the time of loan commitment or lock-in. Borrowers must qualify at closing for all benefits
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Tammy Andrews

Producing Branch Manager

NMLS #197860

Direct (410) 404-3317
tammy.andrews@academymortgage.com

Equal Housing Lender
Corp NMLS #3113

I have been in the mortgage industry for over 35 years, serving my
clients and supporting my real estate partners.

I love sharing knowledge and insights to help my realtor partners
expand their brands and achieve and exceed their professional goals.
I also teach CE classes, consumer education courses and new agent
training,

When you work with me, my team and I will personally guide you and
your client through the entire mortgage process.

Academy Mortgage is a big company with a small-town feel. Our entire
loan process is handled in-house, so loans close quickly and efficiently.

Let me help you and your clients find the ideal mortgage
and experience the Academy difference.

/Y\ ACADEMY

MORTGAGE CORPORATION *

norigage.com

Sam Rosenblatt
Mortgage Planner
NMLS #75844
Direct: (410) 375-4447
sam@therosenblattgroup.com
L= MARYLAND'S
1 i’-" I.l #1 LOAN OFFICER

Source: Scotsman Gulde 2022

Equal Housing Lender
Corp NMLS #3113

More than 27 years ago, [ became a mortgage originator to help people
achieve their dream of homeownership. This is still what inspires me 7.

and the reason I go to work every day. e
i
IR

I love working alongside my realtor partners, showing clients how B

simple and seamless the homebuying process can be. L

[ enjoy the challenge of tackling unique lending situations and saving
loans others say can’t be done. My team and I are available - including
evenings & weekends - to meet demanding closing dates.

In my 12+ years at Academy Mortgage, ['ve helped more than 5,731
individuals and families, funding over $1.7 Billion. We know this

market. We live here and have purchased homes here too!

Let my years of experience work for you! Let’s talk,
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A mortgage
company worth'
shouting about.

Why use us?

Speed:

As part of our preferred partner
guarantee, we promise to get your

settlement completed in 30 days or less,

that is, if we have all the reguired
documents to put the file togather,

We will absolutely do our part, and
make it easy for you to do yours

Contact us: 800-576-7776

Underwriting:

Our in-house underwriting/processing
departments are located within the same
building, giving us direct access to quick
decision making.

No run-arounds, no excuses, our
purchase customers get priority service
over our other sources of business.

info@cazlemortgage.com

1515 Martin Elvd., Suite 208
Baltimore, MD 21220

Competitive Rates & Pricing:

We posts LEGITIMATE interest rates that
we can ACTUALLY OFFER to our
customers. Mo overcharging cutrageous
fees or hiding it in the form of a higher
interest rate.

Call Cazle 800-576-7776
and get a quote for your clients today!

www.cazlemortgage.com

DREAM BIG. BORROW SMART.
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REAL FSTATE LAW

lawyer

|'loiar] noun

Someone you never wish you need,
but should always have on speed dial.

WE OFFER:

@ General guidance in any RE transaction that may require
a legal advocate.

@ Dispute resolution through mediation for all real estate
contracts — MD, PA, DC, and DE.

® General legal advice for real estate or business. Get your
questions answered fast!

@ Estate planning packages for professionals. Realtors and
their clients get discount pricing.

Group member Realtors® get a free consultation on any and all
legal issues, up to a 1-hour consultation. Complete confidentiality.

OFFICE

10451 Mill Run Circle, #400
Owings Mills, MD 21117
Mobile: 443-739-6724
Diana@DKLawmd.com

@ A Diana Khan Company
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‘: OLD REPUBLIC HOME PROTECTION

Kege Llindet, o

Quality Coverage.
Essential Budget Protection.
Invaluable Peace of Mind.

INTERIORS

‘Kate is.an integral part of the home selling experence | offer my clients B
and makes it a positive one to remember. Sha offers a wide range of

= sarvicas that allow me Lo utilize her knowledge and expertise, and het ¥ — 3
00 I staging brings ke into the home!” ~Realtor Partner .
I L]

Save your clients time, money, and hassle
with a home warranty from
0Old Republic Home Protection.

David Powers

Contact me for Hcoount Extculive
f nfe Wi ooty B00.282.7131 Ex 1227
infarmaiion [coay! C: 501.468.3223

DavidPiforhp.com
my.orhpcomidavidpowiss

Home Staging | Interior Design
410-870-4688

kate@katewunderinteriors.com @katewunderintariors

: _ i gt R
www katewunderinteriors.com Feopte fﬁiyﬂmy f%ﬂfiff-

We'll Shop. You'll Save.

Here at Baystate Insurance Group (BIG), we are a full-service
Insurance Agency representing 20+ companies competing for the best
rates for our customers.

QOur job is to find the best fit with service and price, and to deliver on
the promise that Baystate Insurance Group (BIG) will be the last call
you make when shopping your insurance needs!

Our Services

Coverage, Full-Service
Simplified. Agency

Market Access

We are independently-owned Wa are appointed with 20+ of
and ocperated. From adding major insurance carriers, and
vehicles to shopping rates, growing. We will abways find

wa are with you every step of you the best optionsl

the way!

At Baystate, we help our
Community with Home,
Aute, Umbrella, Life and all
other Insurance needs.

*Ask Us about Our New Homebuyer Referrals We'll Send to Your Team!*

Website Email
leff@SaveWithBIG.com
MickG@SaveWithBlG.com

Contact Us!
443-844-6020

www. SaveWithBig.com

Baltimore Real Producers - 9
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Jill Franquelli

Creative Director

MEET THE

BALTIMORE

REAL PRODUCERS TEAM

Colleen Rippey
Owner and CEO

Christina Kitchen
Director of Operations

Brenden Kemp
Assistant Executive

and Client Care

Sophia Bednarik
Lead Photographer, MPI

’r;__

Alex Reguiero
Social Media Manager

Molly Lauryssens
Editor-In-Chief and Writer

Tara Terhune Rachel Grysko

Client Concierge Specialist Director of Real Estate
Services, MPI

Ashley Callaway
Professional Makeup Artist

CMG HOME LOANS

It's been an exciting time for my team and me! There
are many reasons why we made this move but here are
some that really stand oul to me,

CUSTOMIZED HOME LOAN SOLUTIONS

Even more options to provide you with the best
possible mortgage for your unigque situation.

COMPETITIVE.INTEREST RATES

In the ever-changing markets, | can provide extremely
competitive interest rates.

FAST CLOSINGS

With local support infrastructure and technology
cultivated by CMG Home Loans.

DIRECT LENDER

We are able to adapt quickly and make changes in
real-time as the housing market evolves. As always,
| am here to continue to provide any assistance
regarding your mortgage or home financing needs.

ALLIN )INE ﬁl homefundit’

LDOAN

A combination mortgage  The first industry-approved
bank account helps you crowdfunding platform for
pay off loans faster a down payment.

CALL ME FOR MORE INFORMATION

STUART EPSTEIN

Senior Vice President,
Area Sales Manager
NMLS ID #: 789382

(410) 491-0200

sepstein@cmghomeloans.com

WWW.APPLYWITHSTUART.COM

Simplified. Trusted. Committ

CMG Martgage, Inc. dba CMG Home Loans dba CMG Finamcial, MMLS

i argl, is an egqual housing lender. Licensed by th

T~ B r I 2 I“Ei!l - gia Roe in ! ‘“ﬂl’ul'a'm it i

mmm:msmpmu,mnuﬁ
]

e@




RP

ACCOUNTING SERVICES
Zone Accounting

(410) 526-3980
zoneaccounting.net

BUILDERS & REMODELERS
Byrd Design and Build

(410) 937-1213
byrddesignandbuild.com

BUSINESS COACHING
Manifest Network

(443) 797-7678
themanifestnetwork.com

CARPET & FLOORING
The Vertical Connection
Carpet One

Timothy Hughes

(202) 934-4413

PREFERRED PARTNERS

CARPET CLEANING

Oxi Fresh Carpet Cleaning
(240) 460-8170
oxifresh.com

CARPET CLEANING &
FLOOD RESTORATION
EverCleanPros

(410) 391-5001
EverCleanPros.com

Healthy Home Restorations
(410) 877-0100
HealthyHome
Restorations.com

12 - December 2022

CLEANING SERVICE
Park Avenue Cleaning
(443) 340-3372
parkavenuecleaning.com

COMMERCIAL
MORTGAGE LENDING
Mid Atlantic Financial
Group LLC

Bryant Mason

(888) 350-9996

COUNTERTOPS
GranitePro

(443) 474-8980
GraniteProRemodeling.com

CREDIT RESTORATION
Clear Credit Solutions
(888) 771-8889
theclearcredit.com

ELECTRICIAN
Stella Electric

(410) 429-0479
stellaelectricllc.com

ESTATE SALES
Caring Transitions of
Baltimore Metro

(443) 965-9834
CaringTransitionsBalti-
moreMetro.com

FINANCIAL COACHING
Amy Scott Financial
Coaching

(443) 417-7672
amyscottcoaching.com

businesses and thank them for supporting the REALTOR® community!

FINANCIAL PLANNING
Equitable Advisors
Jamie Huffman

(443) 832-1924

GENERAL CONTRACTOR
M&C Global Construction
(443) 277-7998
mcglobalconstruction.com

HANDYMAN SERVICES
Blue Ladder Handyman and
Construction Services

(410) 441-3488
blueladdermd.com

HOME INSPECTION
Authority Inspections
(443) 315-7802
Authoritylnspections.com

Certified

Property Inspection
(410) 818-0088
CertifiedProperty.us

Hawkeye Home Inspections
Ralph Borgess
(410) 430-0490

Inspectology
(410) 693-5539
inspect-ology.com

Lodestar
Inspection Services
Rachel Oslund
(301) 512-5641

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support these

Maryland Home Inspectors
Doug Bassett
(410) 952-8173

Pillar to Post
Home Inspections
(443) 473-0620
Joseph.Brandli@
pillartopost.com

ProTec Inspection Services
(301) 972-8531
ProTec-Inspections.com

HOME WARRANTY
Cinch Home Services
(410) 730-7423
CinchRealEstate.com

First American Home
Warranty Corporation
Anna Coleman
(301) 335-4461

HWA Home Warranty
Camille Perhacs-Monticello
(512) 987-4884

Old Republic
Home Protection
David Powers
DavidP@orhp.com

INSURANCE

Barrett Insurance Group
Matt Barrett

(410) 979-7711

Baystate Insurance Group
Nick Grabner
nickg@savewithbig.com

Farm Creek Insurance
Alex Penduck / Brooks
Zentgraf

(800) 931-7484

Lentz Insurance Agency
(443) 613-7919
lentzinsuranceagency.com

INTERIM FURNISHED
APARTMENTS

Interim Homes, Inc

Phil Leonard
pleonard@interimhomes.
com

JUNK REMOVAL
BumbleJunk
(888) 286-2535
bumblejunk.com

Junk King Baltimore
Eric Jones
(410) 274-0705

The Junkluggers of
Baltimore

Brian Thurston
(443) 902-0635

KITCHEN & HOME DESIGN
Kitchen Design By Idan
Idan Tzameret

(443) 621-3502

LAW FIRM
DK Law Group
Diana Khan
(443) 739-6724

LAW FIRM &

TITLE COMPANY
Greenspring Title Company
(443) 307-3797
GreenSpringTitle.com

LTX Companies
Mark Wittstadt
(410) 303-0086

Micasa Title Group
Mark Gheiler
(410) 753-3500

MAKEUP ARTIST
Ashley Callaway Beauty
Ashley Callaway

(443) 248-2192

MARKETING AGENCY
Green Envy Marketing
(800) 575-0714
greenenvymarketing.com

MOLD REMEDIATION
Green Home Solutions
Jason Toliver

(410) 982-6340

MORTGAGE LENDING
Academy Mortgage
Tammy Andrews/

Sam Rosenblatt

(410) 404-3317/

(410) 375-4447

AnnieMac Home Mortgage
Matt Miller
(240) 678-4669

Cazle Mortgage
Barry Diggins
Jordan Diggins
cazlemortgage.com

CMG Home Loans
Stuart Epstein
(410) 491-0200

Direct Mortgage Loans
Jeff Dobrzykowski
(443) 722-1680

Embrace Home Loans
Mike Davidson
(301) 335-1859

Fairway Independent
Mortgage

Taylor Paff/ Chris Marsiglia
(443) 931-8808

First Home Mortgage
Jason Nader
(240) 882-4830

First Home Mortgage
Ryan Paquin
(301) 332-1589

Freedmont Mortgage Group
Beth Wood
(410) 935-0269

Fulton Mortgage Company
Brooks Grasso
(410) 608-4255

Movement Mortgage
Justin Kozera
(443) 789-4140

NFM Lending
Mary Levinson
(443) 527-3452

Primary

Residential Mortgage
Alicia Harkowa

(443) 250-5489

Primary

Residential Mortgage
Kyndle Quinones
(443) 254-0381

SWBC Mortgage
Corporation

Danny Reedy/Jamie Lenes
(443) 564-8853/

(443) 838-9881

Vellum Mortgage
John Downs
(202) 899-2603

Watermark Capital Inc
Louis Berman
(443) 896-3913

MOVING SERVICES
Moyer & Sons Moving
& Storage

(301) 869-3896
MoyerAndSons.com

Perry Moving, LLC
(410) 799-0022
perrymoving.com

Baltimore Real Producers -
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PREFERRED PARTNERS

Von Paris Moving & Storage
Link Lingenfelder
(443) 831-3647

PHOTOGRAPHY
YRN Photography
(443) 432-9932
yrnphotography.com

PHOTOGRAPHY AND
VIDEO SERVICES
Givens Media

(443) 617-1690
philgivens.com

HouselLens,

a SeekNow Company
Michael Bereson
(866) 801-1258

PORTABLE STORAGE
UNITS Portable Storage
Peter Burstein
unitsbaltimore.com

PROF. ORGANIZER,
BUSINESS & LIFE COACH
JK Organizing LLC

(443) 681-0115
jkorganizinglic.com

PROMOTIONAL
PRODUCTS

Fully Promoted Towson
Jessica Joyce

(410) 842-0820

14 - December 2022

PROPERTY MANAGEMENT
Peace of Mind

Property Management

(410) 925-8372
peaceofmindpropertyman-
agement.net

SMD Management
(443) 254-2354
smdcapitalgroup.com

ROOFING CONTRACTOR
Four Twelve Roofing

(410) 989-7343
fourtwelveroofing.com

Guardian Roof Solutions
(443) 786-0688
GuardianRoofSolutions.com

ROOFING/
SIDING/GUTTERS
Tar Heel Construction
Group LLC

(410) 638-7021
tarheelconstruction
group.com

SHORT SALE
NEGOTIATION COMPANY
Capital Short Sale Group
Rebecca Ravera

(443) 927-9170

STAGING

AJ Designs Staging
Ashley Schiff

(443) 840-0441

Domain Rental Furnishing
Amy Cecere
amy@domainrf.com

Kate Wunder Interiors
(410) 870-4688
Katewunderinteriors.com

Realestaged
(443) 909-9982
Realestaged.com

Shamrock Hill Design
(410) 474-5523
ShamrockHillDesign.com

TITLE & ESCROW
Advantage Title Group
Jessica Patterson
(410) 795-5105

Crown Title
(410) 812-0995
CrownTitle.com

Definitive Title
Bret Devich
(410) 627-0407

Endeavor Title
(410) 666-3780
endeavortitle.com

Home First Title Group
(410) 451-8844
HomeFirstTitleGroup.com

In-House Title
Bob Flynn Stella Vavas
(410) 908-9089

Lakeside Title Company
(410) 992-1070
lakesidetitle.com

Legacy Settlement Services
Michael Ruder
(443) 834-2431

R&P Settlement Group
(410) 821-1401
RPSettlement.com

Resource Title
Thomas Dunn
(410) 654-5550

TRANSACTION
COORDINATOR
My Transaction Co.
Anita Kestel

(443) 655-7776

Rest Easy
(443) 845-4983
RestEasySupport.com

VIDEO SERVICES
HD Bros

(833) 437-4686
HDBros.com

WATERPROOFING
Anchor Waterproofing
Matt Thompson

(443) 202-2429

WATERPROOFING /
FOUNDATION REPAIR
Worldwide Waterproofing &
Foundation Repair Inc.
(410) 437-0360
worldwidewater
proofinginc.com

WINDOW COVERINGS
The Window Tailor
(410) 960-9313
thewindowtailor.com

A MOVER TAILORED TO YOUR
HIGHEST STANDARDS.

- LOCAL

« LONG DISTANCE

« INTERNATIONAL - COMMERCIAL
+ PACKING - STORAGE

Call For Your FREE Estimate!

6G{eh & SONS EA.0,

MOVING & STORAGE, INC.
D.C. Metro Area - 301-869-3896 | Baltimore Metro Area - 410-525-2300




for helping us stage this dynamic group photo.

c ].as S Of 2 0 2 2 Congratulations to our 40 honorees: Check out the next article to see the amazing sponsors who made this shoot possible!

Congratulations to our first-ever Alex Fox Daniel McGhee Jessica Welder Nick Kellar \
class of 40 in their Forties! Allen Stanton Eric Black John Kantorski Nilou Jones
Alyssia Essig Eric Clash Kris Ghimire Peter Boscas
This issue was so much fun to Angelo Cooper India Whitlock Laura Snyder RJ Magnaye \
. . . Brandon Martinez Jackie Garber Mark Richa Shalynn Mills-Arasanmi
o PUt tog.ether' This special edition Brendan Spear James Weiskerger Marni Sacks Tabitha Richardson \
is our biggest one to date. There Carol Snyder Jennifer Bayne Megan Graybeal Tasha Greene Coleman
was a raw and real energy in Chris Drewer Jennifer De La Rosa Melissa Murray Tom Coard
that room on Sept. 14 for our Christina Elliott Jennifer Kramer-Dela Cruz ~ Michele Langhauser Veronica Sniscak \
I photo shoot. So much talent and Corey Campbell Jeremy Walsh Michelle Triolo Wesley Peters
so many heavy hitters all in one . . . . . \
I N T H E I R 4 O space. We were definitely feeling Sp601al shout out to Kelly Schmt. a'md James Weiskerger 'of Next Step Realty for hosting us and giv- \
S . ing us such a great space. In addition, thank you to Randi Lyn Randall and the crew at Realestaged
L the love. Pure magic! \
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I5hoto by Maryland Photography Inc.
Professional Makeup By The Ashley Callaway Beauty Team | Team Leader
Ashley Callaway | Team Deneen Mitchell and Alana Powell




We handle both residential and
commercial purchase and refinance T H A N K Y O U
transactions. Our dedicated team aims _
to ensure that your real estate closing j
goes as smoothly as possible. J A, ~ 2936 O'Donnell Street

We hank all of
B 0211 to our shoot sponsors! 2

preferred partners, of course)

“Our main goal is to be more than just a title company. & B —_—— e Photo by Maryland Photography Inc. ,
s A < 5 : o Professional Makeup By The Ashley Callaway Beauty Team who made the day extra special
We pride ourselves in building strong relationships with

z and allowed us to provide an
our lenders and agents.

..II,I].I. 11-11 IFET 'J: —’ TFYTRe w ™ exceptional experience.

Sponsors include: The Paquin
Team of First Home Mortgage,
Justin Kozera of Movement
Mortgage, Von Paris Moving &
Storage, The Severna Park Branch

8659 National Pike, Suite P
Ellicott City, MD 21043

#: .i E —r
www.legacyfortitle.com

of Primary Residential Mortgage
Inc, Lodestar Inspection Services,

and R&P Settlement Group.
CONTACT INFORMATION

Michael Ruder (CEO)
Office: (410) 618-1271 | Cell: (443) 834-2431

michael@legacyfortitle.com

‘We hope you enjoy this elegant

issue as much as we do!

WE MAKE REALTOR ERANDING

CALL STELLA ON THE DOUBLE! FU N to DO

SAVE ON YOUR FIRST SESSION W/YRN

e Y
| THANK YOU |
N SPONSORS

i ' FIRST HOME

Von Paris

Having & sroesas | | M) MOVEMENT |

Rip 4

LudeStar

SCAN TO UNLOCK
THE SAVINGS

CTRIC

Inspection Report Repairs * Double Tapped Breaker Remediation
GFCIl Replacement ¢ Electrical Panel Repair and Replacement
Recessed Lighting and LED lighting retrofits
Troubleshooting and much much more!

 FromTeft to right: Ryan Vitielliss, Ryan Paquin, Justin
Kozera, John Von Paris Jr., Kyndle Quinones, Rachel

B e (410) 429-0479 | Cell: (410) 412-0568 Oslund, Link Lingenfelder, Dan Radebaugh, Alicia Harkowa

stellaelectricllc.com | stellaelectricco@gmail.com

18 - December 2022 Baltimore Real Producers - 19



P> 40 in their 40s

By Molly Lauryssens . Photos By Maryland Photography Inc. 22 YEARS IN BUS' N ESS
ALLFIRST REALTY

Tell us about a risk you have taken in your life.
Alex: I quit an extremely lucrative and stable career to pursue my passion in
real estate. It was a very risky move since I had a lot of financial responsi-

bilities with two kids, a mortgage, and college debt.

What are you most proud of in your career?
Alex: I am most proud of the opportunities I had to mentor and sup-
port new professionals to help them boost their real estate careers.
Watching someone blossom under your guidance is the most reward-

ing feeling on earth.

What is important to you right now?
Alex: Most important to me right now is my family. My family is
the reason why I work hard and want to better myself. Without
their support, I don’t know where I'd be today. Also, it is very
important to me to continue to help other agents with their
careers. I do this by providing free consulting services and
business coaching, even to agents who are not in my broker-
age. Finally, I want to give back to the real estate community
by helping improve the quality of service and help foster an
industry with qualified professionals. Unfortunately, with the
barrier to entry into real estate field being so low, the quality

L2

of professionals has really diminished.

FIVE FAST, FUN FACTS WITH ALEX:
What is one thing you are excited about for 2023?
Alex: I am excited about our office expansion

and the continued onboarding of new agents.

What is your favorite food?
Alex: Sushi.

What'’s on your vision board? If you have no vision
board, tell us one thing on your bucket list.

Alex: To teach a college course.

What is your superpower?

Alex: Diplomacy.

When you were young (like 12-15 years old),
what did you dream of becoming?

Alex: A businessman, specifically

a restaurateur.

20 - December 2022

ALEX FOX

- “Rental Furnishings & | &
an 'y ::::lse.lsllga:ing Made Easy | d Q m aln |

PORTABLE STORAGE
MADE SIMPLE

UNITS

MOVING AND PORTABLE STORAGE

UNITS® is the most convenient,
hassle-free approach to your moving and storage
needs. From decluttering and remodeling to
mismatched closing dates or building a
new home, our portable storage units
will assist you when you need us most.

LEARN YOUR HOUSE

Home & Rental Inspections
Pre-Listing & Home Maintenance Inspections

Pre-Offer Consultations
Radon, Termite, Septic/Well and Mold

Ralph Borgess

410.430.0490
www.Hawkinspect.com

HAWKEYE

HOME INSPECTIONS

WEFEGCOT YOUR BACK

Licensed & Certified in Maryland,
Delaware, PA and D.C.

I k=

— |

410.412.7229 | info@domainrf.com | www.domainrf.com



Get $500 off your
complete project.
Call for details.

Basement Waterproofing ‘Mold Repairs

Eﬂﬂuf'_l'i'mergency Service | FREE Basement Inspections
| famII&QWned and Operated |Licenced and Bonded
410-437 0360 | www.basementwaterprnuﬁngwurldw:de.cnm

€\ -

SOLVE & PROTECT

Knowledge & Experience You Can Trust

Feel confident and in

control of your finances.

www.AmyScottCoaching.com

David L. Thurston
Aflomey al Law
410.719.0200

I help purpose-driven women

crush their financial goals.

One Sanford Avenue  Baltimore, MD 21228 = www.CrownTitle.com
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Allen

Allen: I’'ve overcome financial strug-
gles. I've lost investments to fore-
closures and felt like a failure at that
time of my life. I saw this note daily
that said, “Failure is not a person. It’s
an event.” It was tough to feel like a
hypocrite when I was losing homes
but motivating people to buy. I still
believe that real estate is one of your
best investments and am glad I was
able to keep some. I plan to continue
to grow my portfolio. This was a great
lesson in my life! Never forget where
you come from. I stay humble, conser-

vative, and true to who I am.

Allen: The team I built to help us live
the good life. I get to mentor and lead
by example some of the best agents

in this business. I'm proud that our
team is able to give back in several
different ways. Children’s Miracle
Network, Toys for Tots, Harvest for
the Hungry, volunteering at the food
bank, and many other things along the
way. I'm proud to be part of a group of
givers that want to make a difference
and help. I'm proud that I’ve been able
to provide people around me with

life experiences, advice, balance, and
support. ’'m proud I have found my
own balance and get to work hard and

play hard as well.

40 in their 40s
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18 YEARS IN
BUSINESS

THE ALLEN
STANTON
GROUP, RE/MAX
EXECUTIVE

Allen: I quit my job and went into real estate full-time after
my daughter was born. I jumped out of a plane. The first

house I bought was a rental. I dove the blue hole in Belize. I

have done several shark dives in the Bahamas. I waited too
long with pneumonia and had to be hospitalized because
of my “I will be alright” attitude, and it almost killed me.

Is that a risk or just dumb? I spent a week hunting elk on
horseback in Wyoming, sleeping in canvas tents.
You realize just how small you are in this

world with these experiences.
FIVE FAST, FUN FACTS WITH ALLEN:

Allen: Depends on my mood, “Burning
Man” by Dierks Bentley and “Take Me
to the Ocean” by the Movement.

Allen: Surf and turf (I hunt and fish)!

Allen: Alaska.

Allen: Me time with
nature, the ocean,
beaches, and my bud-
dies. I have to fill my
tank to be the best me.

Allen: I wanted to be a
game warden, DNR. -
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26 YEARS IN BUSINESS
THE ESSIG TEAM

What is important to you right now?
My family, the team. I want

everyone that I care about to be happy

and successful. Whatever that means to

them, I want them to have it.

What are you most proud of in your career?
I started really young in an industry
dominated by older people and men. I feel like
I was looked at as someone who would not
succeed or stay in the business ... but here I
am, 26 years later, having been president of
our local board, national speaker and trainer
for Tom Ferry International. I'm proud that
T’ve built a team with my culture and values that
provides both clients and agents with a great real

estate experience.

Tell us about a risk you have taken in your life.
Well, I spoke on stage to over 30 thou-

sand people about my personal mental health

journey. I wanted to be vulnerable with people

so they could realize they could do it too.

FIVE FAST, FUN FACTS WITH ALYSSIA:
What is one thing you are excited about for 2023?
My new office!

What is your favorite food?
Cheese!

What’s on your vision board? If you have no

40 in their 40s

By Molly Lauryssens

Photos By Maryland Photography Inc.
Professional Makeup by The Ashley
Callaway Beauty Team

vision board, tell us one thing on your bucket list.

Buying a vacation property abroad.

What is your superpower?
Empathy and understanding (which is
also my kryptonite).

Tell us one thing you can’t live without (family
and phones don’t count).
Dogs, I literally can’t live without them.

24 - December 2022
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FINALLY, A
PRE-APPROVAL THAT

MEANS SOMETHING

PRE-QUALIFICATION.
Close Faster PRE-APPROVAL.

The bulk of the loan process
is already complete, EVERY LENDER HAS ONE
reducing time to close

What's going to help your buyer stand out?
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S
o~ "'-"'l:;.-:

Boost Confidence We perform much of the S Nenece
An offer with fewer underwriting process before h :

conditions is more likely to an offer is submitted, which e

be accepted gives your buyers a 3 =

COMPETITIVE EDGE B SN
canfidence win in a seller's
s W
Jamie Lenes Danny Reedy
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20 YEARS IN BUSINESS

THE COOPGROUP OF KELLER

WILLIAMS LEGACY

Who do you admire and why?
Angelo: I have always had a strong
admiration for Muhammad Ali. That,
to me and anybody who knows me,
should speak volumes because I come
from a caring family that has and still
provides lots of guidance and support.
When a person is in their prime and
is in receipt of enormous wealth and
accolades because they are the GOAT
in their profession and doesn’t have to
want for anything on the surface but
uses their platform to speak out and
take a stance for the good of mankind
and is so passionate about that cause
they are willing to sacrifice every-
thing they worked to achieve, that is

so purposeful and profound.

What are you most proud of in

your career?

Angelo: I am most proud of my ability
to remain relevant and impactful in

a constantly evolving industry for

so many years. I blame my desire

for wanting to help others achieve
economic empowerment and shelter

through real estate for that very feat.

Tell us about a risk you have taken in
your life.

Angelo: I left a salaried-based job to
pursue real estate, a commission-based
profession. Of course, with
some strategic planning,
family support, and pas-
sion. It made for a seamless
transition! Without having
many peers and resources in this

industry over 20 years ago as a

26 - December 2022

What is your theme song for your life?
Angelo: “Cinema Mode Off” by Kanye

West featuring Rakim, Nas, and KRS One
e | — Classic (DJ Premier) PL Napisy.
_rl What’s on your vision board? If you have

no vision board, tell us one thing on your
‘ O O P E R bucket list.

Angelo: Buying multi-unit real estate on

an international scale to serve as Airbnbs
and VRBOs while simultaneously provid-
By Molly Lauryssens ing leverage and a place to stay when my

Photos By Maryland

family and I travel.
Photography Inc.

source of motivation, I took a leap of What is your superpower?

faith after accumulating a portfolio of Angelo: Consistency, which leads to credi-
multi-family dwellings and real estate bility and integrity.

sales and completing my first real

estate development project in 2002. I When you were yound (like 12-15 years
made 60k in real estate while simulta- old), what did you dream of becoming?
neously being dual-career and having Angelo: A superhero. Maybe because I
multiple streams of income, preparing am able to exercise my natural abilities
me for what I called the great escape (powers) of helping others through real
from corporate America, and I never estate — it is the reason this industry has
looked back. become so addictive and contagious.

FIVE FAST, FUN FACTS

WITH ANGELO:

What is one thing you are excited
about for 2023?

Angelo: Recruiting and expanding

into a larger real estate team/family
of like-minded people to con-
tinue to help transform lives
through real estate from a
humanitarian, wealth, and

legacy perspective.

18 YEARS IN BUSINESS
KELLER WILLIAMS LEGACY

What are you most proud of in
your career?

Partnering in our
real estate brokerage — Keller
Williams Legacy! I'm competitive,
curious, and energetic and love to
network and live in the moment.
Having a brokerage where I can
use my skills to create opportu-
nities for others is an amazing
feeling. Every day, I am consulting,
learning about, guiding and/or
discovering different real estate
businesses. I love knowing we’ve
established an environment for
agents to have businesses worth

owning while getting to enjoy life!

Tell us about a risk you have taken
in your life.

I wanted more for
myself. I wanted to be able to
provide more to others. I had to
get better, so I stepped away from
my comfort zone and started
consulting outside of real estate, in
hospitality, food and beverage, and
event planning. It forced me to be
humble and patient when learning
about complex challenges to pro-
vide lasting solutions. It helped me
understand a true win-win. When
I operate at my best, it pushes
others to their greatest level. As a
person who loves to be in control,
the risk of only achieving success
if you can push someone to the
next level was the best decision I

could have made.

40 in their 40s

By Molly Lauryssens
Photos By Maryland Photography Inc.

Tell us about a challenge you have overcome,

personal or professional.
Losing a client and friend to suicide.
I spoke with him almost daily about life; the
challenges we faced both personally and
professionally. I still wonder how I missed his
suffering. My motivation waned; I questioned
if I was paying enough attention to the peo-
ple around me. Was my success coming
at their expense? We laser-focus on our
goals so much that it becomes easy to
miss the people and the world around
us. This is why I care so much about
developing real, deep, and meaning-

ful relationships.

FIVE FAST, FUN FACTS
WITH BRANDON:
What is one thing you are excited about
for 20237

Aside from another Chiefs
Super Bowl win, I'm eager to see how
our new ancillary businesses succeed

and what new opportunities they bring.

What is your theme song for your life?
“God Did” by DJ Khaled.

What is your favorite food?
Red beans and rice with fried cat-

fish and a side of potato salad.

What is your superpower?
I’ve been told it’s my ability to listen

without judgment.

Tell us one thing you can’t live without (family
and phones don’t count).
Music! It makes any and every-

thing we do in life so much better!
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Let's get your clients

Thank you to our referral partners

Ask us about our Rate Drop Pledge+ program, where buyerscan get
a temporary lower rate (via seller contribution) and refinance later
when rates drop with no lender fees + appraisal reimbursement.
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Jason McLaughlin
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17 YEARS IN BUSINESS

CAPRIKA REALTY

Tell us about a risk you have taken
in your life.

In 2010, my wife and I
broke off from my previous real
estate company. The market had
shifted, we were bleeding money,
and we disagreed with my old
partners on how to evolve. I got
my broker’s license, and we parted
ways. We borrowed $10k from my
parents and gave ourselves three
months to make it, or we would
go get normal jobs. In our first
year, we doubled our income and
went on more vacations. That was
twelve years ago, and we have not

looked back ever since.

Tell us about a challenge you have
overcome, personal or professional.

Short answer is surviv-
ing through 2008 and then starting
Caprika Realty in 2010 in a brutal
market. Trying to help people
when so many were upside-down
was mentally exhausting. Splitting
off from my partners at the time
was incredibly difficult because
one of the partners was one of my
best friends, and I did not want to
let him down. What made it worse
was I was not getting out of the
business; rather, I was effectively
saying, “I can do it better without
you,” which, although true, made
me feel awful.

Brendan

40 in their 40s <4

By Molly Lauryssens
Photos By Maryland Photography Inc.

What is important to you right now?
Scaling the business, and I mean
everything from our lead generation, to
our support staff, to our agents. I have
transitioned my focus from personal
production to building a team/

empire I am proud of.

FIVE FAST, FUN FACTS

WITH BRENDAN:

What is one thing you are

excited about for 2023?
A more

normalized market.

What is your theme song
for your life?
“Sandstorm”

by Darude.

What’s on your vision
board? If you have no
vision board, tell us one
thing on your bucket list.

A proper music studio.

Tell us one thing you can’t live with-

out (family and phones don’t count).
Music, speakers, and my

music-making gear. Outside

of Ritalin, music is my biggest cop-

ing mechanism.

When you were young (like 12-15

years old), what did you dream of becoming?
I wanted to design Legos. It’s the

reason I went into mechanical engineering

in college.
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Tell us about a risk you have taken in I took happened when I was 19 years
your life. old and decided to travel alone to a
I've taken a number of different ~ working ranch in Montana. I drank

risks in my life, from businesses to water straight from the mountain and
investments to traveling alone. Some was almost killed by a bull! It ended up
of my favorite risks have involved being one of the best trips of my life!

traveling, though! One such fun risk
Tell us about a challenge you have
overcome, personal or professional.
When I was 19-yrs old and a
Division I lacrosse player, I suffered
from undiagnosed Graves Disease for
over a year and lost the ability to play
any sports. I went through several
years of treatment and had to figure
out how to rebuild after losing what I
had known as my identity for most of

my life.

o

At

14 YEARS IN BUSINESS

SNYDER | BRADSHAW GROUP OF MONUMENT
SOTHEBY'’S INTERNATIONAL REALTY
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What is important to you right now?

As I've transitioned through a
divorce and being a single mom to building
a life with my fiancé, my balance of time
between work and family has become
crucial not only for my sanity but as a
key element in modeling behavior for my
children. Yet the reality is that my children
have taught me so much through their

resilience and strength!

And although I believe it’s incredibly
important to have goals and work hard, I
also believe that I will only miss time with
my family when I'm older, not time that I
could’ve been (over)working! I also believe
that relationships and integrity carry
significantly more value to me than sales
numbers these days! I would prefer to be
remembered and thought of as an agent
that people love to work with than the
agent that sold more houses than them.
And I’'m so proud of my 6-year partnership

with Tina Bradshaw.

FIVE FAST, FUN FACTS WITH CAROL:
What is one thing you are excited about
for 2023?

I’'m incredibly excited to marry the
love of my life in 2023!

What is your favorite food?
Homemade food cooked by someone

else; I love food but don’t love to cook!

What’s on your vision board? If you have
no vision board, tell us one thing on your
bucket list.

I'd love to live in another country for
at least three months once I retire. I want
to immerse myself in a completely differ-
ent culture and learn what makes another

country and people beautiful and unique.

What is your superpower?
My superpower is staying calm
under high-pressure situations. Keeping a

cool, calm head to help guide people.

Tell us one thing you can’t live without
(family and phones don’t count).
My Arbonne green drink in

the morning!

BALTIMORE'S HIGHEST
RATED INSPECTION CO.

Ob0
!rn.'l-"'.‘u' « [NLINE SCHEDULING + CHIMNEY
%’L’ﬁ-{.’-’f « RADON « WELL/SEPTIC

» SEWER CAME * TERMITE

INSPECTOLOGY™ IN
INSPECTING THE UNEXPECTED

Jeft Kief, Owner, 410.960.9313

www.thewindowtailor.com
jeff@thewindowtailor.com

Offering Custom Shutters,

Shades and Blinds from best
in industry manufacturers.

Hyper-Focused on Customer THE

Service and Satisfaction
WINDOW
Over 15 Yrs. Experience in TAILOR

Residential and Commercial
Work

Hands on From Start to
Finish by Owner, a life long
Baltimore Resident

Never a Cost for
Consultations & Installations

S— ATTENTION LOAN OFFICERS & REALTORS

r] Give Clear Credit Solutions a prospect that's been turned
CLEAR down due to credit, and we'll return a Qualified Borrower!

SOLUTIONS

39% of applicants* did not have the credit score needed
for the loan they sought.

We provide the tools to convert your 39% fall out
to qualified buyers!

We provide proven credit solutions to help you

close more loans! You focus on the ones who
are ready now - we'll focus on the 39% and
send them back to you when they are
mortgage ready, all while keeping you
informed throughout the process.

888-7TT-8889
Contact us and let's partner together! www.TheClearCredit.com

*data provided by Nerd Wallet
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This is a game changer!
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By Molly Lauryssens

Photos By Maryland Photography Inc.
Professional Makeup by The Ashley
Callaway Beauty Team

18 YEARS IN BUSINESS
DREWER TEAM OF EXP REALTY

What are you most proud of in your career?

Chris: I am proud that I was able to leave a corporate,
salaried job and jump right into one with 100% commission
without failing. That leap of faith has allowed me to grow in
ways that I never thought were possible. I am now focused

on leaving a legacy that will pass on for generations.

Tell us about a risk you have taken in your life.

Chris: After living in Virginia for the first 27 years of my life,

I left to take on a new job in retail management in Maryland. I

only knew a few people in Maryland, so I quickly got to know

as many people as possible. I was 28, running a retail

establishment with over 250 employees, and
grossed $60mil in sales annually. The task was

daunting at times, but the reward was worth it!

Tell us about a challenge you have over-
come, personal or professional.

Chris: I was pretty out of shape in my 30s, so I
made a commitment to exercise regularly and
eat healthier. In my 40s, I am in better shape than

ever. It is tough to balance the work schedule

at times, so I try to schedule gym time as an
appointment. My health is important to me
now, as is spending quality time with my
friends and family.

FIVE FAST, FUN FACTS WITH CHRIS:
What is your favorite food?
Chris: Steak.

What'’s on your vision board? If you have no vision
board, tell us one thing on your bucket list.

Chris: I want to go to Bora Bora.

) What is your superpower?

Chris: Talking to anyone and everyone.

Tell us one thing you can’t live without (family and phones
don’t count).
Chris: Music.

When you were young (like 12-15 years old), what did you
dream of becoming?

Chris: A professional surfer.
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Getting your basement
waterproofed shouldn't!
be scary OR expensive.
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17 YEARS IN THE BUSINESS

THE CHRISTINA ELLIOTT TEAM OF
KELLER WILLIAMS INTEGRITY

What is important to you right now? 'k

Christina: Being present and engaged with my two

adorable boys while showing them the value of hard

FAMILY OWNED & OPERATED . .
0 60 Healthy Home Restorations is a
FREE ESTIMATE & INSPECTION

SAME AS CASH FINANCING locally owned and operated business

TRANSFERABLE LIFETIME GUARANTEE serving the multi-housing industry.

LICENSED BONDED & INSURED  MHIS# 51315 - FHA & VA CERTIFICATION

great decision, but it was scary at the time! Ten years later, and we’ve

never looked back.

What are you most proud of in your career?

Christina: Building an awesome team of people who love and care for
each other while building an amazing, loyal client base that eagerly
refers us business because they love working with us (and doing it as a

transplant to Maryland in 2004 and not knowing one person)!

FIVE FAST, FUN FACTS WITH CHRISTINA:
What is one thing you are excited about for 2023?
Christina: Super excited about the big changes coming to the team in 2023;

stay tuned...

What is your favorite food?

Christina: Anything Mexican— tacos, guacamole, burritos, you name it!

What’s on your vision board? If you have no vision board, tell us one thing on
your bucket list.

Christina: Short term: Buy a golf cart to buzz around the neighborhood.

Little longer term: All-Inclusive pickleball vacation with daily instructions from

a top pro!

Tell us one thing you can’t live without (family and phones don’t count).
Christina: Pickleball!

When you were young (like 12-15 years old), what did you dream of becoming?

Christina: I really wanted to be an architect. I loved Falling Water and Frank Lloyd

Wright-inspired designs.

34 . December 2022

work and the value of a dollar. \\\__ 1’  TERT!

Tell us about a risk you have taken in your life. ‘ . ]

Christina: A big risk my husband and I took together was for him to leave AccREDITED Q

a very well-respected career, with a great salary and health benefits, s5o_ e

to grow the real estate team together. We’re thankful every day for the 410.918.2400 -~ WWW.ANCHORWATERPROOFING.COM
J

discover the REALES TAGE Doway

Tl -"—r T ik 3
‘ First time full staging clients receive

complimentary listing photography!
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REALESTAGED.COM

(©) THEREALESTAGEDWAY
INFO@REALESTAGED COM £ REALESTAGED

* 24/7 emergency and mitigation

* Flood

* Fire/Smoke

e Biohazard and trauma scene

e Carpet Cleaning

* Tile and grout cleaning

e Air duct cleaning

* Mold

* New flooring sale and installation

Please call our office at
(410) 877-0100

www.HealthyHomeRestorations.com

€ HealthyHomeRestorationsinc
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19.5 YEARS IN BUSINESS

Tell us about a risk you have taken in
your life.

Corey: On a whim, I decided to make
an offer on a dated commercial build-
ing on Main Street in Westminster to
ultimately turn the building into the
town’s newest real estate office. The
property had multiple offers, and I
was told that the only way I would
be able to make a deal work in my
favor would be if the offer was a cash
deal, as-is and settled in two weeks!
So, I took the risk and did all of the
above. Fast forward to today, and we
are in the final stages of renovation.

I am excited to be able to share this
amazing office with any and all agents
needing a spot to settle their next
closing or just to stop by and have a

coffee with us!

What are you most proud of in

your career?

Corey: Being able to mentor, train, and
guide many agents to become some

of the highest-producing and well-re-
spected agents in the area. I absolutely
love being able to help others become

the best version of themselves.

What is important to you right now?
Corey: Becoming the best version of
myself, both personally and profession-
ally! I want to be a positive and inspir-
ing role model to those around me,

most importantly, my wife and kids.

36 - December 2022

What is one thing you are excited
about for 2023?

Corey: Welcoming many new
agents into our office in down-
town Westminster. It’s going to
be one of the top spots to visit!
Be sure to stop by and say hello!

What is your theme song for
your life?

Corey: “Live Like You Were
Dying” by Tim McGraw.

What is your favorite food?

Corey: Tacos.

What’s on your vision board?
If you have no vision board,
tell us one thing on your
bucket list.

Corey: To go on a private
boat cruise in the Bahamas
with my wife. Spending time
visiting all of the local islands
and enjoying the weather and the

island vibe!

What is your superpower?

Corey: Problem-solving. I love taking
complex situations and creating
favorable solutions. I ask a ton of
questions to ensure I have all the
needed information before making

any decisions.
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McGhee

FOUR YEARS IN BUSINESS

What are you most proud of in your career?
I'm proud of being able to climb to the
top in a very short amount of time without ever
having to cut corners, sacrifice my morals, or
do anything vaguely unethical. I was told by
many outsiders that this is a crooked
industry and that I wasn’t going to be
able to survive or succeed without
being dishonest and cutthroat. I
have a very strong moral compass
and was able to prove that it can
be done the right way and you
can still be successful by put-
ting others first.

Tell us about a risk you have taken in your life.

I believe in the saying that with risk comes
reward, and so I am always taking calculated risks
in my personal and business life. For instance, I
believe that our biggest growth comes from facing
our fears. I had a fear of heights, so I climbed
Montana Macchu Picchu. Shortly after that, I went
skydiving, and then I went four more times. The
same goes for public speaking. I find it terrifying, so
I do it every time I'm given the option! I love com-
fort, but with comfort comes stagnancy, and I don’t

ever want to be stagnant.

What is important to you right now?

I am in a building stage, so right now, it is
important for me to work at this small real estate
empire that I am building so that it can become a
platform and a foundation to allow me to eventu-
ally go back to doing the things I love: my nonprofit

work, writing books, and traveling.

What is one thing you are excited about for 2023?
To see how the market shifts and how our

real estate industry, as a whole, responds to it.

What is your theme song for your life?
“I Am” by Satsang.

What is your favorite food?
Everything Mexican, especially when I'm

eating it in Mexico!

What'’s on your vision board? If you have no vision
board, tell us one thing on your bucket list.

Owning a home in Costa Rica or Mexico
and being able to stay there every year from

January to April.

What is your superpower?

Reading people’s intentions.

40 in their 40s

By Molly Lauryssens

Photos By Maryland Photography Inc.
Professional Makeup by The Ashley
Callaway Beauty Team
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Our partnership means a lot.

All of us at Cinch are grateful for the
opportunity to provide your clients with
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the peace of mind and coverage they

during the real estate process

Contact your local account executive:

Jonathan Stroud
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@cinchhs.comn
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Donna Baker
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443.315.7802 | www.authorityinspections.com
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BLACK

19 YEARS IN BUSINESS
THE GROUP., NORTHROP REALTY

What is important to you right now? new team and found out that my Dad had been diag-

Eric: It’s the holy grail of the real estate industry, but 'm nosed with pancreatic cancer. My Dad lived a tough
doing my best to establish a great balance between success- childhood, having lost both his parents at a young age
ful work and family life. While it’s important to me to sell and having to take care of his younger sister. They were
homes and help to create a high-functioning team, I realize very poor. He inspired me to be humble and hustle and
my time here is limited, and I want to make sure I enjoy it not let life obstacles get in the way of success and to

with my family as much as possible. I know that at the end of appreciate and always be there for my family.

my day, I am not going to look back and wish I had closed

“x” more deals, and I want to have great memories of
the time I spent with my family. What is your theme song for your life?
Eric: “Lose Yourself” by Eminem.

Tell us about a risk you have taken in your life.
What is your favorite food?

Eric: This is the most difficult

question for me to answer, but

Eric: Ironically, the risk was getting into real estate
in 2003. I was living in Atlanta, GA. and found
myself struggling to find a job after the dot
com crash. Not knowing anyone in real if I had to pick one, it would be
estate and being unemployed, I decided to a pizza sandwich with sushi on
get my real estate license. Finding another top, wrapped in a taco.
marketing job was challenging, so I tried
selling real estate and sold seven homes in What is your superpower?
my first year. Feeling broke and defeated, Eric: My wit.
I moved back to Maryland and was
recruited to work for a real estate team. Tell us one thing you can’t
Despite discouragement from others, I live without (family and
ended up selling over 40 homes that phones don’t count).
year and never looked back! I am Eric: Coffee. Hands down.
extremely proud of the success of
The Group and rising to the #2 sell-

ing team in Maryland in such a short

When you were young
(like 12-15 years old),
amount of time. what did you dream
of becoming?

Tell us about a challenge you have Eric: A professional
overcome, personal or professional. soccer player, but my
Eric: One of the biggest challenges parents wouldn’t let me
I've faced was losing my Father in move to Europe.

2018. At the time, I was starting a

Baltimore Real Producers -
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| | Eric: Me taking on the task of becoming a REALTOR®
— was risky. I had little experience because I was an

investor first, but diving right in as a full-time agent

and hoping that people would take me seriously and
a S having no backup if things didn’t work out was very
risky for me. All this to say, “dream it, believe it, be it,”

and now I’'m in BRP’s 40 in their 40s!

22 YEARS IN
BUSINESS Eric: I admire people that have a story to tell and that
have been in a dark place in their life and have figured
KLR REAL out a way. The reason I admire these people is that
o it takes strength, discipline, guts, faith, and perse-
ESTATE INC g pline, guts, f P

verance. When you meet these kinds of people, it’s

a feeling that you cannot explain, but you know that
they are special people. Not everyone can make out of
those dark places, and that’s more of the reason why I

admire them!

Eric: The legacy I leave behind is very important to me
because I have four kids that look up to me, and they see
the hard work and passion that I put into this business
each day. Not only do I want them to reap some of the
fruits of my hard work, but I also let them know that
hard work and dedication pay off. Maybe they will con-
tinue the cycle so their kids and grandkids will be ok.
FIVE FAST, FUN FACTS WITH ERIC:

Eric: Taking my real estate career to the next level.

Eric: “God Did” by DJ Khaled.

Eric: Mexican.

Eric: Traveling to every continent.

Eric: Building relationships.

40 - December 2022

Protecting your Client’s
Property Rights and
Insuring they Buy their
Home with Confidence
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ROOF SOLUTIONS

ROOF REPLACEMENTS

$0 OUT-OF-POCKET

SellerADVANTAGE

WE GET PAID 0 ROOFING DONE

WHEN YOU DO RIGHT, RIGHT AWAY
We'll replace your client’sroofat ~ We make sure your client’s roof
no out-of-pocket cost. We is done prior to closing, whether
don’t get a penny until closing®. the settlement date is two weeks

or two months away.

WE TAKE CARE
OF EVERYTHING

Selling a home is a stressful process.
You and your clients have enough
to worry about. Let us take care of
everything pertaining to their roof
replacement from preparation to
clean-up.

‘ Call today to request a free estimate and more information

MHIC# 98483-01 *Certain restrictions apply

regarding the SellerADVANTAGE program.

443.786.0688 | GuardianRoofSolutions.com
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17 YEARS IN | THE MADISON MASON HOME GROUP OF
BUSINESS | KELLER WILLIAMS LEGACY

Who do you admire and why?

India: I admire Kymber Menkiti, regional
director for the Maryland/DC Region for
Keller Williams. Kymber is the true defini-
tion of a “boss,” in my opinion. She knows
how to enter a room and take charge. With
her many business ventures and respon-
sibilities, both personal and professional,
she makes it all look so easy. She under-
stands the importance of balance and
“winning the moment.” I respect her work
ethic and drive. She is not only a great
leader but a great person that cares about
others. I have learned so much from her,
and she has helped me on my journey as a

business owner and team leader.

What are you most proud of in your career?
India: I am most proud of my growth. I
started as an individual agent, and I just
kept pushing through various markets and
everyday challenges to build my business.
I was excited to build a team, so I could
share what I've learned and encourage
others to dream big and live the life they
desire. At The Madison Mason Home
Group, we set our intention for the year
ahead and do the hard work to reach our
goals. To obtain production of $18 million
at our average price point of $285K is no

easy feat, but we are up for the challenge!

What is important to you right now?

India: What is most important to me right
now is expanding my team and acquiring
office space where our team can continue
to develop and grow. I consider our future
office to be a place where we can incubate.
Ultimately, this will be a space where we
expand the framework to support our cli-
ents and ensure we are their “REALTORS®
For Life,” as well as attract great talent.

I'm a firm believer in having the “right people on your bus,” those
that share the same growth mindset and want the best not only for
themselves but the best for the team as a whole. I am truly excited

about what’s to come for The Madison Mason Home Group!

FIVE FAST, FUN FACTS WITH INDIA:
What is your theme song for your life?

India: “Girl on Fire” by Alicia Keys

What is your favorite food?
India: I love seafood, but specifically my faves are branzino and

fried shrimp.

What’s on your vision board? If you have no vision
board, tell us one thing on your bucket list.

India: Expanding my team as well as my Simple
Girl brand.

What is your superpower?
India: I believe my superpower is being a
connector. If someone is in need, I enjoy

connecting them with the right resources.

Tell us one thing you can’t live without (fam-
ily and phones don’t count).
India: I am a true foodie and simply

cannot live without good food!
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What do you call a property
management company that doesn’t
actually own any property of their own?

JAMES

20 YEARS IN BUSINESS

We're not sure, but we do know we wouldn’t call them.

At SMD Management, we believe a property management company needs to invest in the real estate
market to understand it. With more than a decade of experience investing in the Baltimore area, our
team is uniquely positioned to help clients who are interested in owning, investing, and growing

Tell us about a risk you have taken in your life. »
their wealth through real estate.

James: Starting my own brokerage. Everyone said starting a boutique brokerage

in Maryland would be impossible. SMD Management. Property management for real estate investors, by real estate investors.

What are you most proud of in your career?

James: Building a brokerage that allows top-producing agents to sell
more real estate and build wealth. We have over 35 agents who sell

over 10M in sales, and being a small part of the success is super mean-

ingful to me. S H u {4 43] B42-6587

1014 S Charles St., Baltimore, MD 21230
MANAGEMENT

Tell us about a challenge you have overcome, personal .
www.smdcapitalgroup.com

or professional.
James: Losing my Mom when I was 18 years old.

What is one thing you are excited
about for 2023?

James: For the market to turn, which
will create more opportunity ... it’s the

10-year real estate agent cleanse!

What is your favorite food?
James: Pizza.

What is your superpower?
James: Outworking everyone in

the room.

Tell us one thing you can’t live
without (family and phones
don’t count).

James: Follow Up Boss (CRM).

When you were young (like
12-15 years old), what did
you dream of becoming?
James: Financially
free — to never
worry about money

ever again.
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APPAREL:
Embroidery +
Screen Print
PROMO PRODUCTS:
Client + Employee
Gifts, Branded
Giveaways

PRINT SERVICES:

Business Cards, Rack

Cards, Magnets

1220a E. Joppa Road, Suite 112, Towson, MD 21286
Towson.MD@FullyPromoted.com

SIGNS + BANNERS:
Realty Signs + Riders,
A-Frame Signs
DISPLAY:

Feather Banners,
Pop-Up Tents, Trade
Show Packages
PLUS MORE!

Ashley Callaway

Beauty Consultam & Professional Makeup Artist
AshleyCMua@gmail.com | [ 240)-347-2544
www. AshleyCallawayBeauty.com
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FAIRWAY'  WeDoLoans JACKIE GARBER

u
OO EGRERT the Fair Way

EIGHT YEARS IN BUSINESS | CUMMINGS & CO. REALTORS®

What are you most proud of in your career? FIVE FAST, FUN FACTS WITH JACKIE: take private lessons. It’s only been

L ) - ) , ) I'm most proud of getting to the point What is one thing you are excited a short time, so we’re not quite
FAIRWAY' We're in a highly competitive market and with that, you'll need a lender that can provide . :
. , . in my career where I have the means to give about for 2023? rock stars ... yet.
ad antage you with a strong offer that'll allow you to compete. A Fairway Advantage Pre-Approval* back and ¢ ot i, As st i+ micht
PRE-APPROVAL makes your offer so competitive, it will even match up against a cash offer. ack and support a few organizations tha S strange as it might seem,
hold a special place in my heart, includ- I'm actually looking forward to What is your superpower?
ing BARCS, Love and Lunches, Children’s turning 50 next year. It’s not as scary The ability to randomly
National Hospital, The Trevor Project, and and “old” as it seemed when I was quote movie lines or song lyrics
StandUpZ2Cancer. Through my Giving with younger. Bring it on! and apply them to everyday situa-
Pride initiative, which began in January 2022, tions. It’s a gift.
Care. Comfort. Strength I’'ve been fortunate to donate almost $10,000 What is your favorite food?
Fairvv.ay Cares i; the chari.table arm of Fairway Independent Mortgage Corporation to these worthy causes. I had planned to carry It’s a toss-up between French Tell us one thing you can’t live with-
FAI RWAY For over twenty years, Fairway and its 10,000-plus nationwide employees have out this initiative only through the end of the fries and gravy (from pretty much any-  out (family and phones don’t count).
demonstrated a deep caring for the communities and people they work with and serve. year, but 'm hoping to continue this philan- where) and gazpacho (especially if it’s Music — it’s gotten me
thropic movement indefinitely. from Tio Pepe) ... but never together! through some dark times and

helped me to celebrate the wins.

What is important to you right now? What’s on your vision board? If you
Being my most authentic selfin all have no vision board, tell us one
aspects of my life is extremely important thing on your bucket list.
Educating, Inspiring and Giving Back to Our Military Families and Veterans. to me right now. I've come to realize in my My wife and L have always
The objective of the nonprofit American Warrior Initiative** is to educate, encourage 40s that changing who you are or presenting  wanted to play the guitar, so for my
AERICAN and inspire Americans to give back to our military. A key part of this initiative is the yourself in a manner that isn’t true to your birthday this year, she surprised
WARRIOR education platform for real estate agents and mortgage professionals. character for the sake of seeking recognition ~ me by taking us to pick out new
INITIATIVE or validation from others is exhausting. If you  guitars and arranged for us to

put your authentic self out into the world,
you'll attract and surround yourself with
others who are living their truth. I think Dr.
Seuss put it best — “Today you are You, that
Compassion — Education — Support is truer than true. There is no one alive who
The Zachary T. Paff Foundation provides scholarship opportunities for substance abuse is Youer than You.”
treatment. The organization is also dedicated to educating the public and eliminating
the stigma of substance addiction. Finally, they provide support for families of loved
ones suffering from substance abuse disease.

Who do you admire and why?
My wife, Sue. She has the kindest heart,

an adventurous spirit, generosity beyond mea-

Contact us today to learn more.

sure, and a humble attitude at all times. As our
close friends and family can tell you, she is the
Taylor Paff most loyal friend and trusted advisor anyone
Loan Officer, NMLS #1137171
443-931-8808
taylor.paff@fairwaymc.com
www.taylorpaffmortgage.com

Chris Marsiglia

Branch Manager, NMLS #250951
443-838-8191
chris.marsiglia@fairwaymc.com
www.marsigliamortgage.com

could ever ask for. She’s been my biggest cheer-
leader and the driving force in encouraging me

to start my career in real estate, and for that, I

will be forever grateful.
3600 Clipper Mill Road, Suite 425 « Baltimore, MD 21211

*Fairway Advantage pre-approval is based on a full review of the borrower’s creditworthiness and is contingent upon there being no material changes in the borrower’s financial condition or . .
creditworthiness at the time of final loan approval. Final loan approval is subject to the following conditions: (1) borrower has identified a suitable property, and a valid appraisal supports the 40 | n T_h e | r 4OS
proposed loan amount; (2) a valid title insurance binder has been issued; and (3) borrower selects a mortgage program and locks in an interest rate that will support the pre-approved monthly
payment amount. Loan must close before the expiration date provided in the pre-approval. Please note that submitting verifying documentation is not a requirement to receive an estimate

of closing costs associated with a mortgage loan. **The objective of the nonprofit American Warrior Initiative (AWI), sponsored by Fairway Independent Mortgage Corporation, is to educate, By Molly Lauryssens

encourage and inspire Americans to give back to our military. All donations to AWI benefit AWI directly and do not financially benefit Fairway Independent Mortgage Corporation. Photos by Maryland Photography Inc.
Copyright©2021 Fairway Independent Mortgage Corporation. NMLS#2289. 4750 S. Biltmore Lane, Madison, W1 53718, 1-866-912-4800. All rights reserved. This is not an offer to enter @ Professional Makeup by The Ashley Callaway
into an agr t. Not all cust s will qualify. Information, rates and programs are subject to change without notice. All products are subject to credit and property approval. Beauty Team

Other restrictions and limitations may apply. Equal Housing Opportunity. Fairway Independent Mortgage Corporation NMLS ID #2289 (www.nmlsconsumeraccess.org). GPPORTUNITY
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What are you most proud of in your career?

I am most proud of the growth in my business over
the years. I am a solo agent and handle all operations of my
business on my own. My people are amazing; I am always

honored to receive referrals.

Tell us about a risk you have taken in your life.

I knew from the beginning that it would just be my
daughter and me. Raising a child alone at 23 was tough, but
I would not change a thing. She was the missing piece to

my puzzle.

Tell us about a challenge you have overcome, personal
or professional.

The biggest challenge of my life was my daughter
Mattie’s cancer diagnosis. When she was 14, she was diag-
nosed with ovarian cancer; the prognosis was nine months
if chemotherapy was not successful. If you knew me during
that time, you probably saw a lot of tears. My world was

crumbling, and I felt helpless.

I am so grateful for my real estate family; they
jumped in and helped in every way possible as I
sat in the hospital with Mattie five days a week
while three different strains of chemo pumped
through her veins. My business grew
exponentially that year, and it
was a great distraction. :
I am happy to celebrate

that Mattie is officially

10 years cancer-free and
living her best life in LA,
currently writing on an

ABC sitcom!

48 - December 2022

Bayne

20 YEARS IN BUSINESS | LONG & FOSTER

FIVE FAST, FUN FACTS WITH JENNIFER:
What is one thing you are excited about for 2023?

A normal real estate market. Is that possible?

What is your superpower?
Problem-solving! When there is a will, there will

be a way!

Who do you admire?
Carol Bliss was my first
manager; she was my rock! I
could call her anytime, day or
night. Her voice and guidance
were such a calming grace;
you knew everything
would be OK. Whenever
we (her agents) got down,
she knew exactly what to
say to put that pep back
in our steps. We always
knew we could count on
her. She was the mom I

always wanted.

What’s on your vision

board? If you have no

vision board, tell us one
thing on your bucket list.

Being debt-free.

What is your theme song for
your life?
“Survivor” by
Destiny’s Child.
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ANOTHER 121 017 YEAR
WITH OUR BRP FAMILY

Primary Residential
Mortgage, Inc.

g Kyndle S. Quinones Alicia Harkowa

- Branch Manager Loan Officer
F . NMLS#156081 NMLS# 698954
,‘. 443.254.0381 (C) 443.250.5489 (C)
443.519.2391 (0O) 888.549.0151 (F)
\ ’ ksquinones@primeres.com aharkowa@primeres.com
kg4u.com LoansByAlicia.com

PRMI is an Equal Housing Lender. Credit and collateral are subject to approval. Terms and conditions apply. Programs, rates, terms and conditions are subject to change and are subject to borrower(s)
qualification. This is not a commitment to lend. District of Columbia-Department of Insurance, Securities and Banking Department MLB3094.Maryland Department of Labor, Licensing and Regulation
SrrdaTaey Commissioner of Financial Regulation #5511.Virginia-Bureau of Financial Institutions: MC-2248 Broker MC-2248 NMLS # 3094 489 Ritchie Highway, Suite 202, Severna Park, 21146
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HAPPY
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CONTACT US TODAY!

410-992-1070

@ LakesideTitle.com
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Tell us about a risk you have
taken in your life.
Jennifer: I left a salaried posi-
tion in the mortgage industry
to begin real estate full-time. I
loved it so much, and it was a
rough few years until I finally
got my business going, and
friends and family began to

trust me with their business.

Tell us about a challenge
you have overcome personal
or professional.
Jennifer: I stopped worrying
about what everyone else was
doing. Imposter syndrome is real,
and so many people suffer from it
because they’re scared to be their
TRUE selves. I pulled myself out
of the toxic comparison to others
and what I “should” be doing, and
I started doing what I needed to
do for myself and my family. I've
never looked back and have never
been more happy and successful
than I am today.

Who do you admire and why?
Jennifer: I admire vulnerable
people. People who are willing to
share their struggles and don’t
just share their highlight reels
of how amazing life is. Life is

always beautiful and amazing,

17 YEARS IN BUSINESS

and sometimes it’s hard, sad, difficult, and
heavy. I want to hear about how those peo-

ple survived all that because, to me, that’s

more admirable.

FIVE FAST, FUN FACTS WITH JENNIFER:
What is one thing you are excited about
for 20237

Jennifer: Everything and anything, so long as

it’s something outrageously different.

What is your theme song for your life?
Jennifer: “Hold On” by Wilson Phillips.

What is your favorite food?
Jennifer: Thai food and Thai iced tea.

What'’s on your vision board? If you have
no vision board, tell us one thing on your
bucket list.

Jennifer: Family. Generational wealth.
People. Places. Most importantly, and front
and center is a house in SoCal. That is my
next big targeted goal. I want to buy a house
in California to be closer to my sister (and
my nieces! our girls are the same ages) and
be near my parents. I want to spend summers
in California and rent the house as an Airbnb
for the remainder of the year. I'm hoping
2023 is the year!

What is your superpower?
Jennifer: Inspiring others through my own

life’s challenges that I was able to overcome.
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Kramer-dela Cruz

22 YEARS IN BUSINESS
THE DELA CRUZ TEAM OF KELLER \

WILLIAMS LEGACY

What are you most proud of in

your career?

Jennifer: I am most proud that I have
built a business my husband and I
can work in together, which gives us
a good life and helps people with the
American dream every day. When
we first lived together, it was in a
small apartment in a creepy house
and not in a great area. We called it
“The Haunted House.” Since then, we
have owned several homes and “The

Haunted House” is a distant memory!

Tell us about a challenge you have
overcome, personal or professional.
Jennifer: The hardest challenge I have
had to overcome in my life is the loss
of both of my brothers in 2018. That
shattered my world. It is also a chal-
lenge that will continue for the rest of
my life, but it does get better.

What is important to you right now?
Jennifer: It is important to me to
enjoy life and spend time with
friends and family in addition to

working. I work on being mindful

P> 40 in their 40s
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of balance and being healthy. I want to do
things that make me happy, so I am working
to live and not the other way around. It can

be a challenge sometimes.

FIVE FAST, FUN FACTS WITH JENNIFER:
What is one thing you are excited about
for 20237

Jennifer: To start fresh and apply
everything I have learned for new

beginnings and new opportunities!

What is your theme song for
your life?

Jennifer: “Right Now” by
Van Halen.

What’s on your vision board? If
you have no vision board, tell us
one thing on your bucket list.

Jennifer: Zip lining in Hawaii.

Tell us one thing you can’t live
without (family and phones
don’t count).

Jennifer: My cats!

When you were young (like
12-15 years old), what did you
dream of becoming?

Jennifer: An artist.

@ ProTec

Inspection Services

ANY HOME. ANY SIZE. ANY TIME.

20+ Inspectors.

Flexible Scheduling.

Residential & Commercial Inspections
Radon Tests | Mold Samplings

Pool Inspections | Termite Inspections
Sewer Scopes & More!

Ii' Schedule an
-\ Inspection Today!

-

RATED, ECO-FRIENDLY
JUNK REMOVAL
& HAULING PROVIDER.

BALTIMORE'S TOP > %

. GLOBAL

CONBTRUCTION

‘ M & C Global
oy s Construction is a
] full-service
Maryland
licensed general
contractor
dedicated to
creating a highly
collaborative,
intentionally

» communicative,
' op quality client
experience.

301-575-7305

info @me globaleonstiuction com | www.meglobaleonstruction.com.
Commercial | Residential
Remodeling, Plumbing, HVAC, Decks, Exterior, Interior, Water Damage
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[E] GRANITEPRD

GET THE

MOST VALUE
FOR YOUR HOME

FINANCING

AVAILABLE! Breathe with confidence in your new home.

3595 TESTING FOR

* MOLD

MOVE-IN « RADON

SPECIAL < NDooR AIR qUALITY ISSUES

COUNTERTOPS

Cranite - Quartz
Marble - Soapstone

ONE-STOP-SHOP
SERVICE

Countertop Removal
Countertop Installation
Plumbing Reconnect
Tile Backsplash

GIVE US A CALL TODAY!

410-982-6340

' GreenHomeSolutions.com/nbaltimo
WWW.GRANITEPROREMODELING.COM m/ e

CERTIFIED
KNOW-IT-ALL

Top agents are paid for what they know.

It keeps them ahead of the game and closing more sales.

Advantage Title offers 7 FREE courses to help you crush it in the real estate game.

I.Win Listings Scan the code to learn

more & get updates on
upcoming classes!

2.Settlement Prep

."r""i'c:r|-:|r|g with Estates & LLC¢

4.Sury : IQE"I{"H_D_
5.Taxes CE -
it [

.Insurance I‘E:E;

7. Title Talk & Tech

ADVANTITLE COM/KNOW-1T-ALL ADWANTAGE
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JEREMY

WALSH

15 YEARS IN BUSINESS

THE SIMPLY REFERABLE TEAM,
COLDWELL BANKER REALTY

What are you most proud of in your career?

Jeremy: I am most proud of the strong, life-changing
relationships I have developed with my clients, my
peers in the industry, and my team. I am also very
proud of my team’s growth. We have grown every year

since inception.

Tell us about a challenge you have overcome, personal
or professional.

Jeremy: I started in real estate during the depression in
2007-2008, and I used to lead from my head (ego-based),
and now I lead from my heart (service-based). When I
led from my head, I pushed people away because it was
all about me. When I started leading from my heart, I
made it about others and met them where they were so

I could help them get to where they wanted to go. This
has made all the difference in my leadership journey.

What is important to you right now?

Jeremy: I am a family man first, and the most import-

ant thing for me right now is to be the best husband and
father I can be. My wife has made me a better man, and
she is the most caring, loving, generous, and loyal person I
know. My beautiful daughters, Addison (12) and Emerson
(11), are growing up way too fast, and time is precious. I
will not compromise on missing anything for them right

now, even if' it results in not selling as many homes.

From a business perspective, I am really trying to figure
out what I want my legacy and impact to be on the real
estate industry. I am really enjoying seeing the develop-
ment of my team members as they continue to grow and
become more successful.

FIVE FAST, FUN FACTS WITH JEREMY:

What is one thing you are excited about for 2023?

Jeremy: I am excited for a more normal market. The last
few years have been insane and fun, but the more normal-
ized market is where the true pro thrives and shines. 'm
also very excited about the growth of our team and the

market share we will gain in 2023.

What is your favorite food?
Jeremy: I am an All-American kind of guy, so pizza, wings,

and a great burger.

What’s on your vision board? If you have no vision board, tell
us one thing on your bucket list.
Jeremy: To live to see and experience both my daughters’ suc-

cesses and happiness in life and to watch their families grow.

What is your superpower?
Jeremy: Emotional intelligence — the ability to connect
well with others and ALWAYS coming through in the clutch.

Tell us one thing you can’t live without (family and phones
don’t count).

Jeremy: My faith.

Baltimore Real Producers - 55



Tell us about a challenge you have
overcome, personal or professional.
I’ve overcome adversity/
domestic violence and the heart-
breaking tragedies I have had to
endure, and I’'m proud of myself for
: Isl not allowing these things to define
me. My father taught me I could do
anything I put my mind to, and he
was right!

What is important to you right now?

Living every second while
being present with family and
friends, traveling to new places, as

well as continuing to help my cli-
ents make their real estate dreams

a reality.

What are you most proud of in
your career?

I'm proud of my success.
I could never have dreamed that
I would accomplish so much

in such a short timeframe. I'm

By Molly Lauryssens

40 in their 40s

ESSICA

Welder

NINE YEARS IN BUSINESS

KELLER WILLIAMS FLAGSHIP
OF MARYLAND

proud to say I am in business with the
absolute best brokerage, which contin-
ues to help each of us business owners

achieve success at the highest level.

FIVE FAST, FUN FACTS WITH JESSICA:

What is one thing you are excited
about for 2023?

Growth and opportunity.

What is your theme song for your life?
“Stronger” by Mandisa.

What is your favorite food?
Sushi.

What’s on your vision board? If you
have no vision board, tell us one thing
on your bucket list.

Scuba diving at the Great
Barrier Reef.

What is your superpower?
Having the ability to help oth-
ers understand their worth.

1 Photos by Maryland Photography Inc.

e % Professional Makeup by The Ashley Callaway Beauty Team
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Realtors...
Do you have a
house packed
with stuff?

We can help you sell
it faster!

For more information
Call: 443-965-9834
baltimore@caringtransitions.com

Contact Us:

We can sort it, donate items and sell off valuables and have it
broom swept and back in your hands in weeks.

Our Services:
Estate Sales » Online Auction * Downsizing * Relocation

CaringTransitionsBaltimoreMetro.com
Visit our online auctions at CTBaltimore.com

ROOFING ¢ SIDING * GUTTERS

JTAR HEEL

CONSTRUCTION GROUP LLC

1212 E. Churchville Rd. * Suite 101 = Bel Air, MD 21014

410-638-7021

www.TarHeelConstructionGroup.com
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Bigger Loans for Your Dream Home!

Purchasing a high-value home doesn't have to be a hassle.
Here at PRMI, we offer Jumbo loan programs featuring
flexible options for first-time homebuyers, seasoned
homeowners and real estate investors. These programs
allow our clients to finance a high-value property with a
fixed or adjustable interest rate.

With loans as high as $2,000,000, our Jumbo loan
programs feature:

« Qualifying credit scores as low as 700

» Low down payment options

« Options for first-time homebuyers

« Cash-out refinances with up to $350,000 back

» Financing for primary residences, second homes and
investment properties

CO...cal )

kq4u.C0m Primary Residential Mortgage, Inc. LoanSByAliCia'Com
ksquinones@primeres.com aharkowa@primeres.com

PRMI is an Equal Housing Lender. Credit and collateral are subject to approval. Terms and conditions apply. Programs, rates, terms and conditions are subject to change and are subject to borrower(s)
qualification. This is not a commitment to lend. District of Columbia-Department of Insurance, Securities and Banking Department MLB3094.Maryland Department of Labor, Licensing and Regulation
Commissioner of Financial Regulation #5511.Virginia-Bureau of Financial Institutions: MC-2248 Broker MC-2248 NMLS # 3094 489 Ritchie Highway, Suite 202, Severna Park, 21146

KANTORSKI

15 YEARS IN BUSINESS | KANTORSKI TEAM OF EXP REALTY

What is important to you right now?

Kyndle S. Quinones Alicia Harkowa > 'ﬁ
Rl et ot S

F |
443.254.0381 (C) 443.250.5489 (C)
443.519.2391 (O) PRMI 888.549.0151 (F) T

My family is front and center in my
life. As our kids continue their life jour-
neys through middle and high school, my
wife and I have worked so hard to make
their activities a priority in our lives.

We also do everything we can to find

things to do as a family, from
trips to game nights. The
old saying “the days are
long, but the years are
short” constantly rever-
berates in my mind
when I’'m trying to find
work/home balance

in my appointments

and schedule!

Tell us about a risk you
have taken in your life.

I had a successful
IT career for almost 18
years and spent six years
as a “dual career” agent.
Leaving the comfort of that
IT career to go full-time into
this small business was the
scariest thing ever. A small
business with a huge national
failure rate. A small business
where there’s “no ceiling” but

also ... no floor!

What are you most proud of in
your career?

The chance to be able
to teach and mentor so many
agents in my time in the busi-

ness. I majored in Secondary

Education for two years, so it has been special to be able to com-

bine my passion for this industry with my love of teaching. From

training my team every week to masterminding with agents
locally/nationally to teaching 8-12 week classes on building a
great business and life, it’s been a joy to have the chance to use
my knowledge and experiences to help my team and profession-

als throughout our industry.

I'm also proud to have become close friends with Rob
Commodari over the years, and — whether he knows it
or not! — he’s become a mentor to me. He’s someone
who I believe to be a gold standard on how to run/
grow your business the “right way” and serve clients
for life. He knows how to be a leader, a father, a
REALTOR®, and an entrepreneur. In an era of people
talking “market share” and “shift,” I have admired
how he focuses on relationships to build a success-

ful business in any market.”

What is one thing you are excited about for 2023?
Continuing to deepen my business and per-

sonal relationships.

What is your theme song for your life?
“That’s Life” by Frank Sinatra.

What is your favorite food?

Giordano’s Deep Dish in Chicago.

What’s on your vision board? If you have no vision board, tell us
one thing on your bucket list.

Making my beach address my primary address!

What is your superpower?
Figuring out who did it on NBC’s Dateline shows!

40 in their 40s
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M4 COMPANIES

LAW « REAL ESTATE « BUSINESS
HMEAL AW GROUP [MEBALAWYERS TITLE EXCHANGE

M Title Search /
Title Examinations / \
Abstracting Services

From.Real Eétate And'Bl}_s.iness

2w 10 Settlementsleoi Titles

We've Got You Covered.

LTX Companies is comprised of legal, real estate, and
business professionals dedicated to the satisfaction
of their clients.

M Closings & Settlements

¥ Title Insurance Agent

& Escrow Agent
Each individual associated with LTX is committed to

providing excellent customer service and results. We
invite you to learn more about the LTX Companies by
calling 410.238.2840 or visiting www.ltxcompanies.com

M Litigation

™ General Law Practice

1966 Greenspring Drive, Suite LL2, Timonium, MD 21093 * 410-238-2840 » www.ltxcompanies.com

To contact Mark or Justin directly, please e-mail: atty@ltxcompanies.com

WORRY FREE PROTECTION

et Scan the QR code .
to see what special

Houselens ; .
offers we have for ; |
e T Real Producers!
(5 SeekMNow. 8

INSURANCE
MADE EASY

Visual Capture
Photography
Videography
Matterport 3D
Drones
Floor Plans
Virtual Staging

Michael Bereson
(800) 948-0813 | mbereson@houselens.com

1-800-931-7484%
10176 Baltimore Nation Pike Suite 204
Ellicott City, MD 21042

Call or email to talk about pricing, scheduling,
or booking a meeting.
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Kris

Tell us about a risk you have taken in your life.
Kris: My academic background is in infor-
mation technology. I started my career as a
help-desk technician, then was promoted to
a network administrator and eventually to an
IT director at a national mortgage company
based in Baltimore. In late 2004, I decided to
quit what was my dream job (I prepared for
over a decade by studying for undergraduate
and graduate degrees in IT) and started my
own mortgage company. Looking back now,
it was a tremendous risk considering I had

a family to raise and bills to pay and did not

have much savings.

What are you most proud of in your career?
Kris: I feel blessed to mentor 50 real estate
agents. Most are new and have dual careers,
just like I did when I first started in this busi-
ness. I can relate to their struggle, juggling
two full-time jobs while trying to raise a fam-
ily. They come to me with not only questions
related to real estate and their careers but
also about their personal lives and family. I
take immense pride in being able to mentor
them and set the new agents up on the tra-

jectory of success.

I am also very proud of my family. I have
three children, two teenagers and one
21-year-old. I know they will be going out on
their own soon, and I want to spend as much
time as I can with them. My wife, Helen, is
the glue for my family as well as profession-
ally. She makes me want to be the best ver-
sion of myself. Our brokerage is where it is

today because of her vision and persistence.

Tell us about a challenge you have over-
come, personal or professional.
Kris: I went through a similar journey that

most first-generation immigrants who come

P> 40 in their 40s
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Photos By Maryland Photography Inc.
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from underdeveloped countries go through.
Doing everything on your own, including being
your own college and career advisor and not
having much family support, was tough. I had
two part-time jobs and went to college
full-time, all while starting my family!
I believe that tough times create great
men and give you a wonderful per-

spective in life.

What is one thing you are excited
about for 2023?
Kris: I am looking forward to expand-

ing into Virginia.

What’s on your vision board? If you
have no vision board, tell us one
thing on your bucket list.

Kris: I would like to expand and
grow within Maryland, Pennsylvania

and Virginia.

What is your superpower?
Kris: Patience and hard work. I like to be the
hardest-working person in the room. I want
to instill this quality in all the folks I mentor.

Tell us one thing you can’t live without (fam-
ily and phones don’t count).

Kris: Sports. More specifically, golf, tennis, and
football. I love playing and watching!

When you were young (like 12-15 years old),
what did you dream of becoming?

Kris: I dreamt of becoming a lawyer.

17 YEARS IN BUSINESS
GHIMIRE HOMES
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n their 405 <4 YOU ENJOY FAMILY THIS HOLIDAY

SEASON,WE'LL GET YOU SETTLED
IN YOUR NEW HOME.

L AUR

14 YEARS IN BUSINESS SNYDER

LAURA SNYDER HOME GROUP,
AMERICAN PREMIER REALTY

Who do you admire and why? What is your superpower?

Laura: Lucille Ball was a pioneer of women in his- Laura: Connecting with people.

tory and a trailblazer for starting her own produc-

tion company. Ironically, 7Zove Lucy started when Tell us one thing you can’t live

she was 40. without (family and phones
don’t count).

What are you most proud of in your career? Laura: My Frenchies!

Laura: I got into real estate as a broke, single

mom with two children (ages 1-1/2 and 3) at the When you were young (like

time. One thing I'm so proud of is that I made 12-15 years old), what did you
it into Gary Keller’s Top 100 Agent Mastermind dream of becoming?
while at Keller Williams (out of more than 150k Laura: A journalist.

agents worldwide).

Tell us about a challenge you have overcome, per-
sonal or professional.

Laura: My family and friends are
everything to me. So when I was
growing my business, at some

point in the process, I had to get

e i

over the misconception that I

had to be everything to every-

w
body and sacrifice my wellness é v P
in the process. -% on arls
,,:'T MOVING & STORAGE '
2
FIVE FAST, FUN FACTS § LOCAL » LONG DISTANCE - INTERNATIONAL r
WITH LAURA: 3

What is one thing you are
excited about for 2023°?
Laura: Seeing my son

(firstborn) graduate.

*ou] Aydeiboloyd puejhiep Ag soloyd

What is your theme song for

- "I'm your Link to a
von Parls pleasant moving exper r:n cel"

MOVING & STORAGE Link ngenfelder + 443-831-3647

“always going the extea mile” lirk

your life?

Laura: “Landslide” by Stevie Nicks. It’s about the
fear of everything coming crashing down and not
knowing how you’re going to hold things together

in pursuit of a dream.
FAMILY OWNED + 5TH GENERATION OWNERSHIP - PROUDLY MARYLAND BASED SINCE 1892
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Here at Embrace, were dedicated to finding your clients the mortgage that helps them
settle into their homes as smoothly as possible, so they can focus on this delightful time
of year. That means offering a suite of options designed to meet their needs, given their

unigue financial situation.

Embrace offers:
VA loans « Jumbo loans
« Conventional loans » Renovation loans
FHA loans « USDA loans
E';{:" me +-*n:i'"1-.r' to learn more about h
housewarming even warmer: 888.718.2274

Mike Davidson Alexandra Banderas Ramsey Davies

3013351858 410.200.7200 410.419.8554
NMLS #137561 NMLS #453424 NMLS #174664

Yo Hablo Esparnol”

Marty Scovitch
3016416000
NMLS #1442680

201.802.0365
NMMLS #2003875

443.745.0479
NMLS #85557
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Brett Jacobs William (Bill) Bloom Jr.

FHA 203(k) program

Approved to Move™

ow we can make your customer’s holiday
|

L .

Tom Evans Mitch Jacobs
301.922.9088 301.922.3709
MNMLS #131422 MNMLS 219710
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home loans
6100 Merriweather Drive. Ste 220

Columbia, MD 21044
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Tell us about a challenge you have overcome,
personal or professional.

Mark: ADHD. I struggled as a child, adoles-
cent, and adult with inattentiveness and an
incredible inability to focus. This caused chal-
lenges in every way you could imagine, mainly
in academics. I was told that success in any
career would never be mine. It wasn’t until

I was in my 30s that I received a diagnosis.
ADHD is the perfect diagnosis for someone
who works in real estate. After being told my
whole life I couldn’t ... I did. And I did it well,
and my “disability” has proven to be one of my

greatest assets.

What are you most proud of in your career?
Mark: Perseverance and people. I entered
resale in 2009 (The Great Recession) after
being laid off by the home builder for which

I previously worked. This was, by all means,
the worst time to enter the business. I
believed. I persevered. I did the things no one
else wanted to do. I literally and figuratively
got my hands dirty. And it paid off. I am also
proud of the network of people I have created.
These are character-driven, hard-working
people whom I have known for either 40 years
or four months. Working with people and

creating a network is energizing and fun.

What is important to you right now?

Mark: People and places. When I turned 40 this
year, my wife asked me what I wanted to focus
on in this new decade. My answer was people
and places. In real estate, I love being with peo-
ple, and I want to do more of that. People are
what motivates me and why I love it so much.

I love being with, talking to, connecting with,

and helping people overcome their obstacles.

16 YEARS IN BUSINESS

CUMMINGS & CO. REALTORS®

RICHA

Places — I just love to travel. I don’t do it

enough. But it’s more than that. I love the idea
of going places that are far. But I also want to go
to more places that are near. Places with
my family and friends. I want to make
more of an effort to look and see what

is around me and truly live every day

with my people and my community.

FIVE FAST, FUN FACTS
WITH MARK:

What is one thing you are excited
about for 2023?

Mark: A more balanced real estate
market and watching my kids

grow another year.

What is your theme song for
your life?

Mark: “The Top Gun Anthem”
— the theme song from the
movie. I like to imagine myself

as Maverick!

What is your favorite food?
Mark: Andy Nelson’s barbecue, crabs,
and anything cooked on my Traeger.

What is your superpower?
Mark: Adderall (haha) — my

unlimited energy!

Tell us one thing you can’t live without (fam-
ily and phones don’t count).
Mark: The Top Gun theme song and my

community/network.
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19 YEARS IN BUSINESS

What are you most proud of in your career?
Marni: My reputation has always been the most
important thing to me, and I find it incredibly
rewarding that after almost two decades
in real estate, I've never paid for a single
lead. I've built my business entirely by
word of mouth, referrals, and repeat cli-
ents. I love knowing that people choose
to work with me because of my reputa-
tion for always leading with integrity
and treating my clients like family.

Tell us about a risk you have taken in
your life.

praT

Marni: Nearly two years ago, I was
faced with the decision to start a

new team with a few agents I really

TR DL L

love and respect. Under any other
circumstance, it would’ve been a
no-brainer, but I had been with my
Mom at the same brokerage for my
entire real estate career, and this
move would mean leaving the comfort
and stability of what I knew for the

opportunity to create something new
and different with my sights set on
the future instead of the past. I feel
so fortunate to have taken the leap of
faith because it reignited my fire and

passion for real estate.

Who do you admire and why?
Marni: Undoubtedly, my parents.
I wouldn’t be where I am today

without them. My Mom is why

I got into real estate and has

nr

been the greatest mentor I
could have asked for. She
has always been so sup-

portive of me and proud of my success.

66 - December 2022

THE GROUP, NORTHROP REALTY

Recently, my Dad has been dealing with
health issues, and my Mom has been

his main caregiver while continuing to
service her clients and still help with her
grandchildren without missing a beat ... I
really don’t know how she does it all, but
it’s inspirational to watch. My Dad always
taught us to work hard for what we want
and believe in. He encountered many
struggles in life but has always persevered
with tenacity and grace. I am so lucky and
forever grateful to have these two in my
corner, shaping me into who I am with so

much love and support along the way.

FIVE FAST, FUN FACTS WITH MARNI:
What is one thing you are excited about
for 2023?

Marni: T am so excited to watch our team
continue to crush our goals together. Real
estate can be isolating and tough, so it is
such a privilege to be able to do it with

people I love, admire, and respect.

What is your theme song for your life?
Marni: “You Can’t Always Get What You
Want” by the Rolling Stones.

What’s on your vision board? If you have
no vision board, tell us one thing on your
bucket list.

Marni: Starting an animal rescue.

What is your superpower?

Marni: Kindness and compassion.

Tell us one thing you can’t live without
(family and phones don’t count).
Marni: My dog, Mae.
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EGAN

10 YEARS IN BUSINESS | NORTHROP REALTY

Who do you admire and why? to be. I am proud that my passion for people and homes has allowed
Megan: I don’t have just one person; I surround myself me to make the most of my career and truly feel satisfied!

with so many amazing inspirations. I feel you

need to associate with people who inspire and What is important to you right now?

challenge you to rise higher. I am fortunate Megan: Nothing is more important to me than my chil-
enough to be in the company of many people dren! It’s crucial that my kids know how much they are
who have pushed me to new limits in the loved and how proud I am of them. They’ve believed in
most positive ways! I have a selfless Mother, me as their mom, and I owe it to them. It’s important to

children, and beautiful friends who live my best life every day by taking good care

: e
motivate and amaze me. I have Fw?‘"'

of myself as well as setting an example for

’_ them of many things, including a healthy

mind and body, respect, compassion,
kindness, hard work, growth, goals,

accountability, and success! There is

professional mentors whose
work ethics are second to
none, and their commitment
to helping those around them
is immeasurable! no job more important than being a
sense of strength in my kids’ lives and

being the best Mother to four incredible

What are you most proud of in
your career? humans I can be.
Megan: When I set my mind to something,
I don’t back down! I envisioned success FIVE FAST, FUN FACTS WITH MEGAN:

What is one thing you are excited about for 2023?

Megan: Growth! Continuing to #megithappen.

ten years ago, and I put myself there with
determination and the enthusiasm of a
beginner athlete, willing to take risks and
put it all on the line to expedite myself to What is your favorite food?
the top. Starting a career in my mid-30s Megan: Pizza.

already gave me a slight disadvantage in the
game, so I knew I had to think fast, execute, What’s on your vision board? If you have no vision
and take advantage of every resource and board, tell us one thing on your bucket list.
opportunity, never looking back! Megan: Travel to Paris with my mom and kids!
My career in real estate catapulted me into life
by design. One that is satisfying and fulfilling

and provides an abundance of pride, accom-

What is your superpower?

Megan: My laugh and smile is always on. I've been told
they’re contagious!
plishment, and adventure! There was no other
option than to take this career to the top. Tell us one thing you can’t live without (family and phones
don’t count).
With lots of opportunities to still grow, I love how Megan: Faith. Faith in people, in a plan, and in my destiny!

this career has no limits; it can be what you want it
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MURRAY

19 YEARS IN THE BUSINESS

THE MURRAY HOME
TEAM, COMPASS

Purchases | Refinances | Title Insurance
Abstracts | Closing/Settlement
Recording Services | Appraisal | Taxes ;

What are you most proud of in your career?

Licensed in 34 States
Your trusted expert title provider for
residential and commercial purchases ek vy
and refinances since 1997

Melissa: I am proudest of how I have
been able to build my brand since

RESOURCE TITLE

(410) 654-5550 + 300 Red Brook Boulevard, Suite 120, Owings Mills, MD 21117 « www.resourceres.com

I started in real estate as
a young woman new to
the industry. I had to

overcome assumptions
and biases due to my
age and the fact that I
was female. When I started
almost 20 years ago, I was very
young and had just gotten married.
Since then, I have had three children
and was able to build a brand that is
well-known and highly recognizable.
Eventually, my husband and father-in-
law joined the team, as well as several
other agents over the years. Other
professionals and clients assumed

my father-in-law or husband was the

Putting Roofs
Over Things
That Matter

head of the team, and I always gained
some satisfaction when I explained to
them that I was “the boss.”

Tell us about a risk you have taken in your life.
Melissa: The biggest risk I took was decid-
ing to give up my state job as a social
worker with benefits to pursue real
estate. I had just gotten married,

= Y
-1\
'!1\\"

and we had just bought a house
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FourTwelveRoofing.com
(410) 989-7343

Keith Whitelock
877-0xi-Fresh
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that we were not positive we could
afford. My husband was a lender at
the time, so taking a job where we
would both be dependent on commis-
sions was terrifying. My family tried
to dissuade me because they thought
it was too risky to make so many big
changes at the same time (house, mar-
riage, new job). However, my husband
believed in me so much, and I’ve never

looked back.

What is important to you right now?
Melissa: My family is the most import-
ant thing in my life. This past year has
been the hardest of my life because I
lost my mother, and then we have had
several health scares in our family
with my father, father-in-law, husband,
and sister-in-law. This has shown me
that, while work helps support life,
nothing is more important than family.
Our oldest child is a junior in high
school, so she will be leaving us soon
to go out into the world. We are trying
to spend as much quality time with our

family as possible.

What is your favorite food?
Melissa: Buffalo wings.

When you were young (like 12-15 years
old), what did you dream of becoming?
Melissa: Veterinarian.

What is one thing you are excited
about for 2023?
Melissa: Health.

What'’s on your vision board? If you
have no vision board, tell us one
thing on your bucket list.

Melissa: Fiji.

Tell us one thing you can't live without.
Melissa: Family.
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Michele: I'm not
arisk-taker. So,

I’d have to say
divorce. Divorce was
an emotional setback for

me, and it was also financial

torture. The emotional toll on my
children and myself and the recov-
ery time required was heavily con-
! :-_'_.'-.; i sidered, and still, the pain of these
s things was lesser than the pain I
experienced in that marriage. The
risk was leaving, signing a lease
on my own, and not looking back.
The healing internally and the hard
work needed for a financial reset
was a process. Both took time. With

Sl a plan, anything is possible.

Michele: The challenge of people
(or the management of them).
People management is the hardest

thing I have ever done. When you

hire someone, train them and
love them through to becoming
their best self, and they leave
you, it hurts. It’s true. People
come into your life for a reason
or a season. Letting go of people

Ilove is hard. I do believe it

i 21 YEARS IN BUSINESS
&
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Langhauser

is necessary for them and for me. I have
learned to trust that God knows what He
is doing with each of our lives. Don’t hold

onto it! Love it and let it go.

Michele: As a woman, I'm always looking
for woman inspiration. To name one great
person has been challenging for me in
recent years. To name a few, Katie Couric
— I always looked up to her as the epitome
of success in my youth. I love writing, and
since she is a journalist, it makes sense
she resonates with my spirit. Jamie Kern
Lima - I admire her perseverance and her
story. Di Mahaffey - I admire her charac-
ter and kindness. I'm so grateful for her
impression on my life. Diana Langhauser -

I admire her strength and resolve.

Michele: CHG at the beach!

Michele: “99 Red Balloons” by Nena.

Michele: Pizza.

Michele: Travel and a kitchen renovation.

Michele: Encouragement.

MICHELLE

Triolo

Tell us about a risk you have taken in your life.
Michelle: Packing up my stuff and moving to
San Diego all by myself and not knowing a
soul within two months of graduating college

to pursue my dance career.

What is important to you right now?
Michelle: Creating more work/life balance
and being in the best health of my life in
order to create a legacy for my son, Evan,
who inspires me every day. I see this wonder-
ful young man with an old soul who is bright

and incredibly kind to others!

What are you most proud of in your career?
Michelle: The fact that I can make a differ-
ence in someone’s life through real estate

— sometimes, it’s a new joyous beginning or

closure to a stressful time in their life.

FIVE FAST, FUN FACTS WITH MICHELLE:
What is your theme song for your life?
Michelle: “Time of Our Lives” by Pitbull/Ne-Yo

What is your favorite food?
Michelle: I'm a foodie — so everything! But
I can’t help myself around good Italian and
Latin food! I also LOVE seafood!
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20 YEARS IN BUSINESS
LONG & FOSTER - ANNAPOLIS FINE HOMES

What’s on your vision board? If you have no vision board, tell us
one thing on your bucket list.

Michelle: More travel! South Africa (safari and swim with sharks),
Chile, The Maldives ... I could go on and on!

What is your superpower?
Michelle: Patience.

Tell us one thing you can’t live without
(family and phones don’t count).
Michelle: My dogs, Sadie and Rocco!

y
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I'm proud of the relationships created and developed over My wife, Julie, and daughters, Avery and Delaney. For
the years, both professionally and personally, and having the so many reasons, but because — and I hate to admit this
opportunity to be in so many chapters of people’s stories.

Hearing the words “I trust you” from clients is, I think, the

— they sometimes get the worst of me, yet they

unconditionally love me regardless. I'm working on
greatest badge of honor you can have with other people. it, they deserve better, but I admire them for not
letting it impact how they show up for me. Being
I’'m also proud of the journey this industry has given me in control of how you show up, regardless of
the space to pursue so I can continually work on myself. the circumstances, is one of the most admirable
I'm proud of helping others realize that what you want traits one could have, in my opinion.
will be a product of who you become first and
that true happiness is in the progression of that
process. I loved the development opportunities.
Proud to have had a hand in developing others’
careers, developing experiences for clients, I’'m excited for today.
developing relationships, and being a part of
developing communities we serve.
Food, all of it. Pizza is

a strong contender for No. 1,
though. I am a self-proclaimed
Losing my Mom four years after being milkshake connoisseur.
diagnosed with dementia while she was in
her mid-50s and immediately after we had
our first daughter was a kick to the gut. I lost
my biggest cheerleader, my best friend ... my
mom. It was a very hard time in life, being Switzerland. 'm enam-
anew parent, juggling an ascending career, ored with landscapes, ones that
building a house, and helping my small family make your heart skip some.
take care of her. Life became about cutting the
clutter and prioritizing while remembering it
was a gift. As tragic and heartbreaking as it was
to lose her, in my most vulnerable moment, I
was gifted one of the most profound moments. Calendar. I live off of it.
Nothing we do matters more than what you do
right now. My mom lived her life in the present
moment; if it was important to you, she made
it important to her, and her life taught me to
see the field but narrow my focus. For that, I Playing major league baseball.

remember her as a hero. ; 1‘
L
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SETTLEMENT GROUP

Attorney-owned and operated
Licensed in MD, VA and DC
Online Calculator for quotes anytime

Several convenient settlement locations in
Baltimore, Harford, and Howard Counties

R&P Settlement Group
et 410-821-1401

1407 York Road, Suite 201, Lutherville, MD 21093
www.RPSettlement.com

LONE
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Marcr Bralove,
CPA, MST
Business and
Tax Advisor
410.526.3980

info@Zo neAccounting.net

/oneAccounting.net

"

' Peace of Mind

Property Management, LLC

443-574-5131 | peaceofmindpropertymanagement.nat
Meliss mpropertymanagement.com
P.O;BOX 1915 ELLICOTT CITY, MD 21041

Kl Facebook.com/peaceofmindpropmanagement

EVERCLEAN: (§

LOOKING FOR A TRUSTED LEADER
IN THE INDUSTRY? WE ARE HERE!

|
4

CARPET CLEANING | WATER EXTRACTION
MOLD | DUCT & DRYER VENT CLEANING
TRAUMA & BIO-HAZARD CLEAN-UP
DISINFECTING AND SANITIZING

24/7 live calls with immediate
emergency response

support@evercleanpros.com
24/7 support line: 410-967-6741

EverCleanPros.com

410-591-3001

YOUR HOMETOWN CLEANING & RESTORATION TEAM
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We are here to serve your needs. M
VETERAN OWNED

J"L -ﬁ"
PLATINUM

Free With Every Inspection

Every singlefinspection we perform PLATINUM
comes with a 5 Year Roof Leak
Protection plan that covers the
necessary repair for any new leak 90DAY;H«
in your home's roof system. WARRANTY k@

e With Every Inspection

We are

"“Your Inspector for Life"®
Same Day Report

Each inspection performed
comes with a 90 Day
Structural and Mechanical
warranty that covers items
that malfunction after the
inspection and were
confirmed to be in good
working order by your
inspector. It lasts for 90 Days
or 22 Days after closing,
whichever comes later, and
Mold carries a deductible of $0.

www.MDHI.com
Schedule Online in Just a Few Minutes!

200% - Termlte
Radon

Guarantee!
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Nilou

10 YEARS IN BUSINESS
RE/MAX LEADING EDGE

Professional Makeup by The Ashley

Callaway Beauty Team

Who do you admire and why?

Nilou: My parents are the two most
amazing people I admire in my life.
Dad owned and ran a successful archi-
tectural firm, and Mom had a career
in business administration. After my
uncle moved to the United States, my

parents decided to follow suit. To

at:s

summarize our lives afterward,
my parents worked through
some very difficult
times. It was not the
life they envisioned
 when they left their
o home country. They
worked relentlessly,
sometimes at jobs that didn’t
reflect their high level of experience
and education, to keep us afloat in
those early years. Through all that,
they showed me what unconditional
love and hard work looked like, and
still do to this day.

What is important to you right now?
Nilou: My priorities have changed
over the years. Starting new
in this business, I didn’t want
to miss a single opportunity
because I didn’t know when
another would arise. Now, 1
realize I have missed many
of my family opportunities
because of working so hard.
Since it’s never too late, I
am looking at restructuring
my business to incorporate
more of a work/life balance.
This will not only make me
a better wife and mother but
a better agent to my clients
without sacrificing my level

of service to them.

What are you most proud of in your career?
Nilou: Being a spouse of someone who is
active duty in the military poses many
challenges. We moved to Maryland as
our new duty station after living over-
seas for almost five years. I didn’t know
more than three families newly living
here, didn’t have sports/school/church
connections established, and took the
blind risk of jumping into real estate with
two young boys. The market was slowly
trying to recover after the crash, so I
quickly had to make something out of
nothing. I am most proud of seeing where
I have grown my successful business
without the help of a team or mentors
but by simply hustling, learning as much
as possible, and consistently working

hard for my clients.

What is your superpower?

Nilou: I want to say mind-reading, but
my coworkers say it’s my patience when
dealing with difficult clients.

What’s on your vision board? If you have
no vision board, tell us one thing on your
bucket list.

Nilou: More overseas travel, and hope-
fully, lots of it!

What is your theme song for your life?
Nilou: “Adventure of a Lifetime”

by Coldplay.

What is your favorite food?
Nilou: All desserts and sweets, except

black licorice.
When you were young (like 12-15 years

old), what did you dream of becoming?
Nilou: A doctor.
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18 YEARS IN BUSINESS

Peter: Above all else, family is most
important to me. Real estate has been
a fulfilling career choice. I have loved
working with clients and creating
those close relationships over the
years, and working and collaborat-
ing with some amazing agents in the
community. But most importantly,

it has allowed me to have incredible
experiences with my family and to
give my daughter, Elliott,

every opportunity she

could dream of. Watching her grow
and mature, and experiencing all that
entails with my wife and best friend,
Ginger, is more fulfilling than I could

have imagined.

Peter: I never envisioned when I
started Red Cedar Real Estate in
2011 that we would become such a
respected, local mainstay. Creating
the company from scratch without
being affiliated with a franchise and
before social media was as prevalent
and accessible as it is now was daunt-
ing. Having won very prestigious local
awards given by my peers and the

glowing feedback from other
agents about our commitment to
our clients and how profession-

ally we handle interactions
with other agents makes

me know I made the right
decision to go independent

all those years ago.

40 in their 40s
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PSR BOSCAS

Peter: Over the last few years, I've strayed
from focusing entirely on real estate and
started a huge undertaking by creating
areal estate community app that I truly
believe will instigate change in our indus-
try (at least locally). I naively started with
some minimal experience in web develop-
ment and had worked behind the scenes
with some heavy hitters, like Commissions
Inc., but this project has taught me more
than I could have imagined about real
estate in general and our community spe-
cifically. The risk has been huge, but the
payoff'in terms of changing agents’ lives

will be astronomical.

FIVE FAST, FUN FACTS WITH PETER:

Peter: Bringing the real estate community

together to change how we all do business.

Peter: Papa John’s Pizza.

Peter: Snorkeling the Great Barrier Reef.

Peter: My Jeep, with the top down, crawl-

ing rocks in the mountain.

Peter: A comic book artist.

HD.ﬂdngﬂ

and keep your weekends for yourself...

www.blueladdermd.com | 4104413488

DONATED THIS YEAR TO HELP END MODERN-DAY SLAVERY.

The N2 Company - the company behind this
publication and 850+ others like it - is financially
committed to end human trafficking.

N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES FROM CAPTIVITY.

Thanks to the businesses within these pages, our
Area Directors, and readers like you, we're able to
break the chains of this horrible reality.

oo ] @ [ £

Visit n2gives.com to learn more
about our giving program.

MY
TRANSACTION
Co

making time for more
opportunities
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AGENTS & BROKERS

VIRTUAL TRANSACTION COORDINATION
COMPLIANCE REVIEW
SYSTEMS SET-UP / TRAINING

EVENTS ASSISTANCE
ANITA@MYTRANSACTIONCO.COM

ANITA KESTEL

(443) 655-7776

W T
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410-474-5523

Vacant Staging
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Holly Jolly
Holidays!

Wishing you a wonderful
holiday season filled with peace,
love, and laughter. I'm so happy
to be part of your team, and
wish you all the best in 2023.

Happy Holidays!

First American
Home Warranty™

Your Local Resource

Anna Coleman
301.335.4461
} acoleman@firstam.com

PHOTOGRAPHY & VIDEOGRAPHY

Live Streaming Real Estate Corporate Events
@ Sport Coverage Weddings Documentaries

@ Head Shots Marketing Content
@ Hunting & Fishing

13-67 7-1690
PhilipjGivens@gmail.com

www, PhillGivens, cam

THE Snce 1977 Carpet & Flooring for the

" Real (Estate) Pros
ertlcal e e
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TRUST THE EXPERTS

\/ In-Stock Specials ready to
install as fast as the next day |

\/ 5 Star Reviews

VerticalConnection.com | Partner@VerticalConnection.com

\/ Discounted Pricing
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RJ MAGNAYE

EIGHT YEARS IN BUSINESS

Tell us about a risk you have taken in your life. What is your superpower?
RJ: The biggest risk I've ever taken in my life was to RJ: The ability to remain calm in high-
leave my previous career as a network engineer to sell stress situations.

real estate full-time. Leaving the comfort of a salaried
position with benefits was frightening. When you were young (like 12-15 years
old), what did you dream of becoming?
What are you most proud of in your career? RJ: Every young athlete’s dream at
RJ: The awards and recognition are nice, they help that age is to become a pro-
justify the long hours, but the most rewarding is the fessional athlete. I wanted

fact that I'm helping a family fulfill their dream of home  to be either a professional

ownership and increasing their net worth. The work is soccer or a baseball player.

what I'm most proud of!

What is important to you right now?

RJ: Taking in as much as I can watching my kids grow
up. They’re 17 and 15, and time really does fly. So I'm
doing my best to attend every possible thing that I can
that is important in their lives. Ironically, when kids are
young, we think we have all of this time. We all have
the same 24 hours in a day, but how you spend those 24

hours is what’s most important.

FIVE FAST, FUN FACTS WITH RJ:

What is your theme song for your life?

RJ: “Round Here” by Counting Crows. The
lyrics have always resonated with me since
high school.

What is your favorite food?
RJ: Actually, I have two: pizza and fresh-cut

fries cooked in peanut oil!

What’s on your vision board? If you have

no vision board, tell us one thing on your
bucket list.

RJ: Bucket list item is to take my family to the
Philippines, so they can understand that part of
their family history, as I'm half Filipino.
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SHALYNN

16 YEARS IN BUSINESS | INTEGRITY HOME TEAM, LLC

Tell us about a challenge you have overcome,

personal or professional.

Before being a broker-owner, I
was a REALTOR® on an accomplished
team. Since the team was more like family,
I was devastated when I was overlooked

for a promotion within the team.
Instead of becoming bitter and
“a h”’m resentful, I used the energy

. from the disappoint-

ment as fuel to
start my real
estate team,
which eventu-
ally flourished
- into an indepen-
"F’ dent brokerage.
What are you most proud of
in your career?
I'm most proud of being
the founder of Maryland’s No. 1
Christian-owned real estate bro-
kerage, Integrity Home Team LLC.
Gl - 4 The company is composed of caring,
= t} , o knowledgeable REALTORS® who
have a true passion for helping their

clients achieve their dreams.

Tell us about a risk you have taken in
your life.

Without risk, there is no
reward! After graduating from col-
lege with a forensic science degree,
I quickly left that career track to
pursue a path I had studied for

three months — real estate. Funny,

I asked God to make my current
employer (at the time) terminate
me, so I could work as a full-time
REALTOR®. Guess what? God did

it! Two weeks later, my position

o Lt : : in the company was eliminated,

and by the grace of God, real

80 - December 2022

estate has been a success ever since. That
was 16 years ago! Now my focus is to live
on purpose and be intentional about my
life choices. I want to ensure that every
intrinsic gift God has given me is used to
empower other REALTORS® within the
Integrity Home Team LLC to succeed and
maximize their potential.

FIVE FAST, FUN FACTS WITH SHALYNN:
What is one thing you are excited about
for 2023?

I'm excited about growing
Integrity Home Team LLC in 2023 and
having a larger impact on families and

our communities.

What is your favorite food?

Filet mignon.

What is your superpower?

My superpower is God’s favor,
which has granted me unimaginable
opportunities. I'm also pretty keen at
seeing the positive in just about any

circumstance.

Tell us one thing you can’t live without
(family and phones don’t count).

A good do-it-yourself project. I
enjoy getting my hands dirty on remod-
eling projects, ranging from painting an
accent wall to refinishing old furniture. If

it involves Home Depot, I'm in!

When you were young (like 12-15 years
old), what did you dream of becoming?

A pediatrician.
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Lending.
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Convert those unconventional out-of-the-box deals into
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As an independent
insurance agency,
we can customize
policies specifically
for your buyers.

Call Matt for a
free quote on
new or existing

Matthew T. Barrett
insurance policies. Agency Principal
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TITLE COMPANY

Attorney Owned and Operated
Purchases & Refinances
Residential & Commercial

Competitive Closing Fees

Michelle Krupka

mkrupka@greenspringtitle.com
410.580.0377 | 4433073797 Cell
gregnspringtitie.com

The service your client deserves for the most important purchase of their life.
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RICHARDSON  Nexr Home Leapers

Tabitha: This is a great
question that we don’t think
about enough. I am proud of
helping so many first-time
owners achieve the American
dream. I am a published
author of How to Byy a House
in 12 Months (available on
Amazon). Plus, I love watch-
ing new REALTORS® learn
and grow. As a broker/owner,
what brings me the most joy
is when I think about all the
agents I've had the pleasure
of training and getting to
know. There is nothing like
teaching people a skill and
then watching them grow
their businesses and earn
income to support their fami-

lies and their dreams!

Tabitha: I moved from

New York to Maryland in
2002 as a single mom. I
didn’t know anything about
Maryland except I wanted

a better quality of life for
myself and my children.
Three years later, I started
a part-time career in real
estate to help some of my
colleagues purchase a home,
like I did. After surviving the
Great Recession, I decided
to take a risk and start my
brokerage in 2012 against

the advice of many. At the time, I was one of a
few Black women broker/owners in Baltimore. Tabitha: “Girl on Fire” by Alicia Keys.
I didn’t have a circle of brokers to guide me or

provide advice. I figured out how to be a busi-

ness owner and run a real estate brokerage on Tabitha: Anything with shrimp and rib-
my own. Ten years later, through it all, we are eye steak!
still here!

Tabitha: I'm super detailed-oriented

Tabitha: As I watch the real estate industry, I and great at creating systems.

realize there is a need for more training and
education for newly licensed REALTORS®.
I do not feel new agents are getting the
care, training, and foundation they need to
Tabitha: When I was a

teenager, I wanted to

build a sustainable business, espe-
cially since the industry has been
so busy over the last decade. be a newscaster and
That is where I come in. With a fashion designer.
my love for teaching and a pas- I did start my own
clothing line at the

age of 20!

sion for people, I want to be the
bridge to help REALTORS® build
confidence in themselves and their
businesses. I have started a group
coaching program, The Monday
Morning Power Hour (MMPH), as
an introduction to coaching to help
less experienced agents learn tools
and techniques to develop their
skills. This year, I also became a
coach for the top coaching program,

Tom Ferry.

Tabitha: I'm excited about the

my
fi

opportunities to expand and =

grow my group coaching program . ‘%
and online digital course to have
a greater impact on REALTORS®

across the country.
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TASHA

Greene Coleman

16 YEARS IN BUSINESS
HOMES BY TASHA,
KELLER WILLIAMS REALTY CENTRE

What’s on your vision board? If you
have no vision board, tell us one thing
on your bucket list.

Tasha: I dream of chartering a few red
luxury buses to St. Jude Hospital in
Tennessee and throwing the biggest

bash for the children and their families.

What is your superpower?
Tasha: The ability to dance in the rain
(literally and figuratively)!

Tell us one thing you can’t live without
(family and phones don’t count).
Tasha: Music. It’s with me from the

time I wake up to the time I

Tell us about a risk you have taken in
your life.

Tasha: Leaving an amazing career
(with benefits) to pursue real estate. I
was recently divorced with a toddler
and a mortgage and a car payment.

It was 2008! I left stability to pursue
a100% commission-based career in
one of the worst markets. I remember
having someone I loved and respected
tell me, “You’re ambitious, and I love
that about you. But, you will never be
able to sustain in this type of market,
especially as a single mother.” I sin-
cerely thanked her for the advice. And
in that moment, I became even more
determined to succeed! That was the
fuel I needed to push through; plus, I
had this beautiful little girl counting on
me. Letting her down wasn’t an option.
She made me feel like I could do any-
thing ... she still does!

What is important to you right now?
Tasha: Right now, I am more con-
cerned with “succeeding” in other
areas of my life. I'm very proud of

my accomplishments and accolades.
However, I look forward to a beautiful
quality of life. What that means to

me is starting the day with coffee and
quiet conversation with my husband
— and being able to sit down and have
dinner with my family, no distractions!
It means Sundays off and snuggling
with my daughters while watching a
movie or having long talks with them

about their hopes and dreams.

go to bed.

It means having “me time” without
feeling guilty. My health is import-

ant to me, and I've realized I actually
enjoy exercising and movement. Then,
it’s about having time for causes
I love, like The Make-A-Wish
Foundation. It’s important
to be able to help some-
one that has a need,
whether with my

time, money, or
resources. I have an
overwhelming feeling
to just GIVE!

What are you most proud of in
your career?

Tasha: I am most proud of the rela-
tionships I have developed. Most of

my closest friends are people in the
industry! Even my brokerage’s leader-
ship team and the agents in my office
have become extended family. They

are a tremendous source of support and
encouragement. And the majority of my

past clients have also become like family.

FIVE FAST, FUN FACTS WITH TASHA:
What is one thing you are excited about
for 2023?

Tasha: My seven-year anniversary with
my husband. The seventh year signifies

warmth, comfort, safety, and security.

What is your theme song for your life?
Tasha: “Life and Favor” by John P. Kee.

cleaning of our new place!! HIGHLY recommend!" -C.R.

Positive: Professionalism, Punctuality, Quality, Responsiveness, Value

"Park Avenue Cleaning has been cleaning my home every single week for years. They are reliable, thorough, super
friendly and professional! I've also referred them to countless real estate agents, who work with Park Avenue
consistently to help their clients with both “listing cleanings”, move-in and move-out cleanings. My wife and I just

moved, and they did a fantastic job both with the move-out cleaning of our apartment, as well as the move-in

, /)
’J Maid Services | Real Estate | Offices

PARK AVENUE  www.ParkAvenueCleaning.com | 877-546-9837 Office

CLEANING

Wave goodbye to your
clutter this season!

Declutter your home or business the green way.

Big or small, we'll lug it all!
Reliable, Eco-Friendly Service
Same/Mext-Day Appointments
A Fully Insured, Friendly Crew

100% Satisfaction Guaranteed

Locally Owned and Operated

We donate and recycle as much as possible to
keep your iterms out of landfills. For any donations
we're able to make on your behalt, we'll provide a
tax-deductible donation receipt!

| e kA ek e s O i O T A s i |

| $ USE CODE: 25REALPRODUCERS |
25 OFF Limit crse per job. Cannod be combared with

| a Vi trucklaad or more st copserrh o discmmts. Tas fol el |

S S e |

Contact Brian Thurston®junkluggers.com for project planning assistance!

443-902-0635 - JUNKLUGGERS.COM

LodeStar

Clarity u;«m:l' bl:.uc.c.nj"mlrrd. -

Get all your inspection needs scheduled

WITH ONLY ONE CALL.

Home Inspection | Termite | Radon | Water Testing
Septic Inspections | Sewer Scoping

We Even Get On The Roof (when safe)

Our team handles over a hundred rental inspections per week.

Our team has over of industry experience in everything

from tiny coftages to 15,000 square foot mansions.

We offer personalized and
professional service.

First time buyers and seasoned
buyers enjoy working with us.

Rachel Oslund

MD License #30200
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[t's not what we do that's different, it's

how ditferently we do it
Customized Transaction Management
beyond the basics...

Heather Fleming & Susan Szulinski

Fxpect more.
Rest Easy. 410-343.9398

www.RestEasySupport.com

IN-HOUSE

J
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TITLECO —

In-House Settlement
Solutions for You
and Your Client

Education. Processing.
Consultation. Settlements.

LICENSED IN MARYLAND,
PENNSYLVANIA AND DC

1014 W. 36TH STREET BALTIMORE, MD 21211

(410) 777-5311 | INFO@IHTITLE.COM | WWW.IHTITLE.COM
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21 YEARS IN BUSINESS BERKSHIRE HATHAWAY HOMESALE REALTY

TOM

COARD

What is important to you right now?

Tom: One thing that is important
to me right now is to make sure

I am present in all things that
I do. Life can just fly by, and if
you blink, it passes you by. So
I am trying to make sure that
I am present for my fam-

ily and friends. Everyone
always says I wish I could

go back five or ten years,

etc. So slow down and

enjoy every day with your
family and friends because
today is the only real
PRESENT we have.

Tell us about a risk you

have taken in your life.

Tom: I am a big believer in
taking risks. Someone can
have a wonderful life by just
doing what is in front of them,
but to truly succeed and grow,
they need to take some risks. I
have always said that most in life
are given opportunities; how-
ever, those who take advantage
and make the most of those
opportunities are the ones that
can be successful beyond their

wildest dreams.

What are you most proud of in your career?
Tom: The thing that I am the proudest of
is that I have always tried to do things the
right way. This is because I believe that
one’s reputation means everything, and if
you jeopardize your reputation, you can’t
start over. I also know that I am not in real
estate for the short gain and that even with
all of the years of experience, I am just
getting started. I have worked with some
true icons in real estate that
helped me build a foundation
that I can continue to build

on for years to come!

FIVE FAST, FUN FACTS
WITH TOM:
What is one thing you
are excited about
for 20237
Tom: Seeing my kids
continue to grow and
experience life
with them!

What is your theme song
for your life?

Tom: “Hell of a Way to Go”

by Riley Green.

What is your favorite food?
Tom: Nothing beats a good steak
and baked potato!

What'’s on your vision board? If you
have no vision board, tell us one
thing on your bucket list.
Tom: Catamaran trip around the

Caribbean with friends.

Tell us one thing you can’t live without
(family and phones don’t count).
Tom: Music. It lets you slip away from
life when you need it the most, to moti-

vate you or to just relax.

P> 40 in their 40s

By Molly Lauryssens
Photos By Maryland Photography Inc.



Veronica
SNISCAK

What is important to you right now?

Veronica: Creating a life that balances my career with family
and personal interests. Balance is something that is hard, espe-
cially in this business, but taking time for myself and learning
new things (like dancing and golfing!) are very important. It’s
also important that my husband and I are available to our chil-
dren. Being present for them and providing the love and sup-
port that our kids need is absolutely a priority. Making sure to
spend time on what is most important while also focusing on

career growth is a tough balance!

What are you most proud of in your career?
Veronica: Besides being nominated for this? I am
most proud of creating my own team. It was a huge
leap of faith to do it on my own, but I am so glad I
did! I really love helping others with their busi-
nesses and learning from each other to provide
the best experience for our clients. I always say
two heads are better than one, so learning and
growing together is so important. I am so proud
of the brand I've created and the processes for
the business, and having a team allowed me to

do that not only for myself as an agent but for
the awesome agents on my team!

]
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By Molly Lauryssens

Photos By Maryland Photography Inc.
Professional Makeup by The Ashley
Callaway Beauty Team

25 YEARS IN BUSINESS

Tell us about a challenge you have over-
come, personal or professional.
Veronica: The biggest personal challenge
I've overcome was divorcing my first
husband. Not something I ever thought I'd
have to do, and it was an awful experience.
I made the best decision for myself and my
child. In the moment and for many moments
after, it was really sad and emotional, but
I can’t imagine my life if I hadn’t done it. I
know I wouldn’t have the life I do if I didn’t
make that seemingly impossible decision.
Also, I have to say, I'm so proud and in awe
of my son, Oliver. I can’t imagine how hard
things are for him with losing his father
to suicide and being trans. I admire his
courage and confidence in who he is and
not being afraid of sharing that with
the world. Most people will never
have to deal with what he has, but
he does it with grace, and I admire

that tremendously.

FIVE FAST, FUN FACTS
WITH VERONICA:
What is your theme song
for your life?
Veronica: “Juicy” by The
Notorious BIG.

What is your favorite food?
Veronica: Sushi!

What’s on your vision board? If
you have no vision board, tell us
one thing on your bucket list.
Veronica: Living by the water in a

climate warmer than Maryland.

What is your superpower?
Veronica: Connecting with others!

Tell us one thing you can’t live
without (family and phones
don’t count).
Veronica: My friends! I need
social interaction, chatting and,

most importantly, laughing.

VSELLS & ASSOCIATES OF COMPASS

[———1
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17 YEARS IN BUSINESS
CORNER
HOUSE
REALTY

What is important to you right now?
Wes: Keeping our agents happy and my family — being
there for my kids and not missing anything.

What is one thing you are excited about for 2023?

Wes: Opening new offices.

What is your theme song for your life?
Wes: “Know When to Fold ‘Em’ (aka “The
Gambler”) by Kenny Rogers.

What are you most
proud of in

your career?

Wes: Opening our
own brokerage

in 2019.

What is your favorite food?
Wes: Steak.

Tell us about a What’s on your vision board? If you

challenge you have no vision board, tell us one thing

have overcome, on your bucket list.

Wes: Build a house at the beach

one day.

personal or
professional.
Wes: My wife
stopped teaching What is your superpower?
after our second Wes: My hair.
child to help me

run the business. We
gave up her salary and
health insurance (which
was stressful at the time).
But looking back, it was
one of the best decisions
we ever made. Balancing
time between raising three
young kids, working with
my wife, and growing the
business is a 24/7 job, and
getting out of production
and focusing on growth was
a risk, but I wouldn’t have it

any other way.



TOP 150 STANDINGS - BY UNITS

Individual MLS ID Closed date from Jan. 1to Oct. 31, 2022

RANK NAME OFFICE SALES TOTAL

1 Heather Richardson NVR Services, Inc. 101 $519,337,069
2 Adam M Shpritz Ashland Auction Group LLC 870.5 $53,184,848

3 Kathleen Cassidy DRH Realty Capital, LLC. 438 $234,199,966
4 Melissa M Daniels Keller Williams Integrity 350.5 $181121,647

5 Lee M Shpritz Ashland Auction Group LLC 3025 $19,269,369
6 Robert J Lucido Keller Williams Lucido Agency 293.5 $186,997,984
7 Robert J Chew Berkshire Hathaway HomeServices PenFed Realty 2495 $120,304,147
8 Lee R. Tessier EXP Realty, LLC 186.5 $70,807,207
9 Shawn M Evans Monument Sotheby's International Realty 181 $127,728,026
10 Larry E Cooper Alex Cooper Auctioneers, Inc. 176 $22,498,634
1" Nickolaus B Waldner Keller Williams Realty Centre 148 $70,457,997
12 Phillippe Gerdes Long & Foster Real Estate, Inc. 138.5 $59,689,434
13 Joseph A Petrone Monument Sotheby's International Realty 138 $83,983,918
14 Charlotte Savoy Keller Williams Integrity 137 $70,030,593
15 Gina L White Lofgren-Sargent Real Estate 128 $51,404,905
16 Jeremy Michael McDonough Mr. Lister Realty 126 $56,969,527
17 Lois Margaret Alberti Alberti Realty, LLC 175 $36,624,820
18 Laura M Snyder American Premier Realty, LLC 106 $39,727,991

19 Andrew Undem Berkshire Hathaway HomeServices Homesale Realty 103 $45,433,153

20 David Orso Berkshire Hathaway HomeServices PenFed Realty 98.5 $94,220,659
21 Daniel Borowy Redfin Corp 94 $46,707,651

22 Lauren Ryan NVR Services, Inc. 92 $45116,990

23 Alexander T Cruz Cummings & Co. Realtors 89 $18,281,750

24 STEPHEN PIPICH Jr. Corner House Realty North 86.5 $25,871,900
25 Jonathan Scheffenacker Redfin Corp 85 $34,906,999
26 Jeannette A Westcott Keller Williams Realty Centre 84 $45,626,170

27 Un H McAdory Realty 1 Maryland, LLC 83 $46,953,829
28 Christopher J Cooke Berkshire Hathaway HomeServices Homesale Realty 83 $23,812,627
29 Benjamin J Garner 212 Realty 825 $35,855,375
30 Tony Migliaccio Long & Foster Real Estate, Inc. 81 $31,551,460

31 Bradley R Kappel TTR Sotheby's International Realty 80.5 $173,541,900
32 Robert J Breeden Berkshire Hathaway HomeServices Homesale Realty 80.5 $27,498,300
33 Gina M Gargeu Century 21 Downtown 80.5 $15,267,450

34 Louis Chirgott American Premier Realty, LLC 79.5 $33,523,799

90 - December 2022

Based on MLS data for agents in Baltimore City, Baltimore County, Anne Arundel County, Howard County, Carroll County and Harford County

RANK NAME OFFICE SALES TOTAL
35 Timothy Langhauser Compass Home Group, LLC 78 $28,998,108
36 James T Weiskerger Next Step Realty 77 $40,156,520
37 Daniel McGhee Homeowners Real Estate 76 $24,537,275
38 Daniel M Billig A.J. Billig & Company 76 $19,730,950
39 Michael J Schiff EXP Realty, LLC 75 $26,458,624
40 Tracy J. Lucido Keller Williams Lucido Agency 74 $55,582,991
41 Scott A Schuetter Berkshire Hathaway HomeServices PenFed Realty 74 $52,721,379
42 Anne Marie M Balcerzak AB & Co Realtors, Inc. 74 $33,699,310
43 Mitchell J Toland Jr. Redfin Corp 74 $23,529,831
44 Charles N Billig A.J. Billig & Company 74 $13,081,013
45 Vincent J. Steo RE/MAX Community Real Estate 73.5 $25,991,599
46 Creig E Northrop IlI Northrop Realty 73 $76,584,600
47 Nancy A Hulsman Coldwell Banker Realty 73 $34,698,175
48 Matthew D Rhine Keller Williams Legacy 72 $32,496,587
49 Brian M Pakulla RE/MAX Advantage Realty Yl $43,891,191
50 Zachary Bryant Northrop Realty 70.5 $31,986,050

Disclaimer: Statistics are derived from closed sales data. Data pulled on Nov. 6, 2022, and based on reported numbers to MLS. This is closed sales in

all of Maryland and D.C. by agents in the counties listed under the header. Consists of residential new construction and resale. Numbers not reported to
MLS within the date range listed are not included. MLS is not responsible for submitting this data. Data is based on each individual MLS ID. Some teams
report each agent individually; other teams report total production under one name. If there’s an alternate agent listed, volume and units will be split in half
between both agents. Errors in the Bright MLS system could cause data to not be up-to-date. Baltimore Real Producers does not alter or compile this data
nor claim responsibility for the stats reported to/by MLS.

_ THE DOBZ GROUP OF
r.'_'é") irectMortgageloans:

) Proactive Comm

What you can expect when
working with our team...

unication

£43.798.2759 | Dobzteam@directmortgageloans.com | DobzGroup.com ";‘;

Turn times subject 1o vary based on eligibility, inspections and closing dates
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HELPING YOU BUILD

CLIENTSFOR LIF

90% of clients say they will use the same agent in the future when they go to sell their
home but only 26% actually do.

How much repeat business and referrals are you missing out on?
Let me help you create clients for life! We offer...

s A new, digital, streamlined approach to processing loans

s The ability to remove financing contingencies

¢ A faster outcome that allows us to (per Freddie Mac) approve loans on average 15 days
faster than any other company!

When a buyer wins sooner, their level of satisfaction increases exponentially, and referrals
follow!

Contact me today to start creating clients for life.

John P. Downs
SVP - Senior Loan Officer

NMLS ID #: 476406 ‘I VELLUM

Maohile: (202) 899-2603 MORTGAGE
JDowns@vellummortgage.com
www.DownsMortgageGroup.com

imche, Suite 400, Fairfax, WA 22033 | Vellum Martgags, Inc | NMLS 1D # '.*.-i-.'f'S':L'- [warwinmilse :“;- M AL ES5.0]
i nol-a puarantes of leoding. Torme and Conditbons apply, Sub unekereeriling ||,| lelifes and oo
nge. vour actusl rate, payment and costs cowll be higher. € | af I1 clal Lean Estimalte befo t ..-..-|."._" a koan

WISHING
EVERYONE A VERY
MERRY CHRISTMAS
AND HAPPY
HOLIDAYS!

"Christmas is forever, not for just

one day, for loving, sharing,

giving, are not to put away like

bells and lights and tinsel, in

some box upon a shelf. Thegood
you do for others is good you do
yourself."

Norman Wesley Brooks

410-818-0088
CertifiedProperty.us

Info@CertifiedProperty.us



TOP 150 STANDINGS - BY UNITS

Individual MLS ID Closed date from Jan. 1to Oct. 31, 2022

RANK NAME OFFICE SALES TOTAL
51 Matthew P Wyble CENTURY 21 New Millennium 70 $39,739,921
52 Tineshia R. Johnson NVR Services, Inc. 69.5 $33,423,098
53 Alan Ray Porterfield Jr. Coldwell Banker Realty 68 $18,993,900
54 Kimberly A Lally EXP Realty, LLC 66.5 $27,098,899
55 Jared T Block Alex Cooper Auctioneers, Inc. 66 $15,093,025
56 Bill Franklin Long & Foster Real Estate, Inc. 65.5 $33,213,950
57 William C Featherstone Featherstone & Co.,LLC. 65.5 $18,381,199
58 John R Newman Il Keller Williams Flagship of Maryland 65 $24,048,427
59 Bob Simon Long & Foster Real Estate, Inc. 65 $10,143,500
60 Kim Barton Keller Williams Legacy 64.5 $26,189,511
61 Jessica L Young-Stewart RE/MAX Executive 64.5 $25,833,840
62 Robert Elliott Redfin Corp 64 $26,134,441
63 Dassi Lazar Lazar Real Estate 64 $17,885,416
64 Donna J Yocum Keller Williams Realty Centre 63.5 $44,753,544
65 Mark A. Ritter Revol Real Estate, LLC 63 $29,311,102
66 Alex B Fox Allfirst Realty, Inc. 62.5 $22,278,899

Disclaimer: Statistics are derived from closed sales data. Data pulled on Nov. 6, 2022, and based on reported numbers to MLS. This is closed sales in

all of Maryland and D.C. by agents in the counties listed under the header. Consists of residential new construction and resale. Numbers not reported to
MLS within the date range listed are not included. MLS is not responsible for submitting this data. Data is based on each individual MLS ID. Some teams
report each agent individually; other teams report total production under one name. If there’s an alternate agent listed, volume and units will be split in half
between both agents. Errors in the Bright MLS system could cause data to not be up-to-date. Baltimore Real Producers does not alter or compile this data
nor claim responsibility for the stats reported to/by MLS.

EQUITY
BOOSTER
PROGRAM

94 . December 2022

We offer a short-term loan used o bridge the gap between buying
your next home and selling your current one.

. MAKE A NON-CONTINGENT OFFER

. INCREASE YOUR DOWN PAYMENT

o FIND YOUR NEXT HOME AT YOUR OWN PACE

This s nod a
Progeams, inl
e
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Based on MLS data for agents in Baltimore City, Baltimore County, Anne Arundel County, Howard County, Carroll County and Harford County

RANK NAME OFFICE SALES TOTAL
67 Gregory A Cullison Jr. EXP Realty, LLC 61 $16,820,050
68 Jeff D Washo Compass 60.5 $23,513,500
69 Veronica A Sniscak Compass 60 $28,790,463
70 Derek Blazer Cummings & Co. Realtors 60 $22,492,900
7 Yevgeny Drubetskoy EXP Realty, LLC 60 $15,792,023
72 Allen J Stanton RE/MAX Executive 59.5 $24,603,752
73 Robert A Commodari EXP Realty, LLC 59 $20,482,500
74 Montaz Maurice McCray Keller Williams Realty Centre 59 $17124,498
75 Matthew B Pecker Berkshire Hathaway HomeServices Homesale Realty 58.5 $26,121,755
76 Wendy Slaughter Elevate Real Estate Brokerage 58 $31,364,262
77 Marina Yousefian Long & Foster Real Estate, Inc. 58 $28,758,151
78 Vincent M Caropreso Keller Williams Flagship of Maryland 57 $21,438,675
79 Elizabeth Ellis Brookfield Management Washington LLC 56 $37,888,927
80 Sunna Ahmad Cummings & Co. Realtors 56 $37,652,770
81 Melissa Barnes Cummings & Co. Realtors 56 $20,442,21
82 PETER WONG Corner House Realty North 56 $17,323,750
83 Tony A Zowd Coldwell Banker Realty 55.5 $23,634,650
84 Kelly Schuit Next Step Realty 55.5 $21,940,900
85 James H Stephens EXP Realty, LLC 55.5 $21,597,530
86 Francis R Mudd llI Schwartz Realty, Inc. 55 $24,751,589
87 David E Jimenez RE/MAX Distinctive Real Estate, Inc. 54 $25,120,560
88 Robb Preis Redfin Corp 54 $22,701,102
89 Timothy Lee Joseph Dominick Coldwell Banker Realty 54 $9,212,700
90 Steve R Kuzma Weichert, Realtors - Diana Realty 535 $16,945,082
91 Jeremy S Walsh Coldwell Banker Realty 53 $22,935,225
92 Peter J Klebenow RE/MAX First Choice 53 $9,909,540
93 Michael Lopez RE/MAX Distinctive Real Estate, Inc. 52.5 $17,004,481
94 Missy A Aldave Northrop Realty 52 $21,783,194
95 Tom Atwood Keller Williams Metropolitan 52 $20,308,125
96 Joshua Shapiro Douglas Realty, LLC 51.5 $24,673,240
97 Jory Frankle Northrop Realty 51 $25,330,333
98 Catherine A Watson - Bye RE/MAX Executive 51 $23,287,499
99 Jessica DuLaney (Nonn) Next Step Realty 51 $22,963,150
100 Michele Schmidt Keller Williams Flagship of Maryland 51 $18,286,000
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TOP 150 STANDINGS - BY UNITS

Individual MLS ID Closed date from Jan. 1to Oct. 31, 2022

RANK NAME OFFICE SALES TOTAL
101 Byron K. Brooks Thurston Wyatt Real Estate, LLC 51 $8,145,834
102 James P Schaecher Keller Williams Flagship of Maryland 50.5 $24,947,450
103 Ashley B Richardson Long & Foster Real Estate, Inc. 50 $26,778,000
104 Ellie L Mcintire Keller Williams, LLC 50 $25,213,350
105 Shekhaar Gupta EXP Realty, LLC 50 $20,826,300
106 Liz A. Ancel Cummings & Co. Realtors 50 $18,624,450
107 Bob Kimball Redfin Corp 50 $18,273,250
108 Terry A Berkeridge Advance Realty Bel Air, Inc. 50 $14,444,500
109 Michael Frank Berkshire Hathaway HomeServices PenFed Realty 49.5 $17,823,551
10 Bethanie M Fincato Cummings & Co. Realtors 49.5 $17,246,980
m Karen Hubble Bisbee Long & Foster Real Estate, Inc. 49 $55,140,841
12 Peter Boscas Red Cedar Real Estate, LLC 49 $28,615,350
13 Jessica H Dailey Compass 49 $19,142,400
14 Douglas E. Gardiner Long & Foster Real Estate, Inc. 48.5 $23,065,686
15 Luis H Arrazola A.J. Billig & Company 48.5 $6,802,488
16 VENKATESWARA RAO GURRAM  Samson Properties 48 $33,566,180
17 Trent C Gladstone Keller Williams Integrity 48 $25,103,849
18 Joseph S Bird RE/MAX Advantage Realty 48 $22,551,900
19 AMELIA E SMITH Redfin Corp 48 $21,415,032
120 Heather Crawford Redfin Corp 48 $18,419,566
121 Santiago Carrera Exit Results Realty 475 $17,348,649
122 Christina J Palmer Keller Williams Flagship of Maryland 47 $37,735,865
123 Daniel M Chanteloup Long & Foster Real Estate, Inc. 47 $26,229,471
124 Steven C Paxton Keller Williams Metropolitan 47 $21,015,039
125 Brendan Butler Cummings & Co. Realtors 47 $18,338,545
126 Ronald W. Howard RE/MAX Advantage Realty 46 $17,438,903
127 Stephanie A Myers Long & Foster Real Estate, Inc. 46 $17,303,400
128 Keiry Martinez ExecuHome Realty 46 $14,296,276
129 Kate A Barnhart Northrop Realty 46 $12,824,390
130 Bridgette A Jacobs Long & Foster Real Estate, Inc. 455 $18,913,400
131 Tiffany S Domneys ExecuHome Realty 455 $10,456,860
132 Jason P Donovan RE/MAX Leading Edge 45 $23,237,050
133 Julie Singer Northrop Realty 45 $19,436,032
134 James J Rupert Douglas Realty, LLC 45 $18,710,105

96 - December 2022

Based on MLS data for agents in Baltimore City, Baltimore County, Anne Arundel County, Howard County, Carroll County and Harford County

RANK NAME OFFICE SALES TOTAL
135 Marta Lopushanska Berkshire Hathaway HomeServices Homesale Realty 45 $18,489,800
136 John C Kantorski Jr. EXP Realty, LLC 45 $15,906,250
137 Terence P Brennan Long & Foster Real Estate, Inc. 45 $14,721,197
138 Brian D Saver Northrop Realty 445 $41,288,000
139 Anthony M Friedman Northrop Realty 445 $28,382,420
140 Donna L Reichert Keller Williams Flagship of Maryland 44 $18,264,350
141 William W Magruder Long & Foster Real Estate, Inc. 43.5 $15,943,420
142 Raymond G Johnson Il Berkshire Hathaway HomeServices Homesale Realty 43 $19,982,675
143 Azam M Khan Long & Foster Real Estate, Inc. 43 $18,355,000
144 Donald L Beecher Redfin Corp 43 $15,773,650
145 Jennifer H Bonk Keller Williams Flagship of Maryland 425 $21,594,250
146 Christina B Elliott Keller Williams Integrity 425 $21,461,540
147 Julia H. Neal Next Step Realty 42.5 $16,069,400
148 Charlie Hatter Monument Sotheby's International Realty 42 $49/134,500
149 Ricky Cantore Ill RE/MAX Advantage Realty 42 $23,087,905
150 Shawn Martin Keller Williams Flagship of Maryland 42 $20,292,150

Disclaimer: Statistics are derived from closed sales data. Data pulled on Nov. 6, 2022, and based on reported numbers to MLS. This is closed sales in

all of Maryland and D.C. by agents in the counties listed under the header. Consists of residential new construction and resale. Numbers not reported to
MLS within the date range listed are not included. MLS is not responsible for submitting this data. Data is based on each individual MLS ID. Some teams
report each agent individually; other teams report total production under one name. If there’s an alternate agent listed, volume and units will be split in half
between both agents. Errors in the Bright MLS system could cause data to not be up-to-date. Baltimore Real Producers does not alter or compile this data
nor claim responsibility for the stats reported to/by MLS.
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TOP 150 STANDINGS - BY VOLUME

Individual MLS ID Closed date from Jan. 1to Oct. 31, 2022

Based on MLS data for agents in Baltimore City, Baltimore County, Anne Arundel County, Howard County, Carroll County and Harford County

RANK NAME OFFICE SALES TOTAL RANK NAME OFFICE SALES TOTAL
1 Heather Richardson NVR Services, Inc. 101 $519,337,069 17 Karen Hubble Bisbee Long & Foster Real Estate, Inc. 49 $55,140,841
2 Kathleen Cassidy DRH Realty Capital, LLC. 438 $234,199,966 18 Adam M Shpritz Ashland Auction Group LLC 870.5 $53,184,848
3 Robert J Lucido Keller Williams Lucido Agency 2935 $186,997,984 19 Scott A Schuetter Berkshire Hathaway HomeServices PenFed Realty 74 $52,721,379
4 Melissa M Daniels Keller Williams Integrity 350.5 $181121,647 20 Gina L White Lofgren-Sargent Real Estate 128 $51,404,905
5 Bradley R Kappel TTR Sotheby's International Realty 80.5 $173,541,900 21 Charlie Hatter Monument Sotheby's International Realty 42 $49,134,500
6 Shawn M Evans Monument Sotheby's International Realty 181 $127,728,026 22 Un H McAdory Realty 1 Maryland, LLC 83 $46,953,829
7 Robert J Chew Berkshire Hathaway HomeServices PenFed Realty 2495 $120,304,147 23 Daniel Borowy Redfin Corp 94 $46,707,651
8 David Orso Berkshire Hathaway HomeServices PenFed Realty 98.5 $94,220,659 24 Jeannette A Westcott Keller Williams Realty Centre 84 $45,626,170
9 Joseph A Petrone Monument Sotheby's International Realty 138 $83,983,918 25 Andrew Undem Berkshire Hathaway HomeServices Homesale Realty 103 $45,433,153
10 Creig E Northrop lll Northrop Realty 73 $76,584,600 26 Lauren Ryan NVR Services, Inc. 92 $45,116,990
1 Lee R. Tessier EXP Realty, LLC 186.5 $70,807,207 27 Donna J Yocum Keller Williams Realty Centre 63.5 $44,753,544
12 Nickolaus B Waldner Keller Williams Realty Centre 148 $70,457,997 28 Brian M Pakulla RE/MAX Advantage Realty 7 $43,891191
13 Charlotte Savoy Keller Williams Integrity 137 $70,030,593 29 Heidi S Krauss Krauss Real Property Brokerage 33 $41,912,850
14 Phillippe Gerdes Long & Foster Real Estate, Inc. 138.5 $59,689,434 30 Georgeann A Berkinshaw Coldwell Banker Realty 23 $41,455,500
15 Jeremy Michael McDonough Mr. Lister Realty 126 $56,969,527 31 Brian D Saver Northrop Realty 44.5 $41,288,000
16 Tracy J. Lucido Keller Williams Lucido Agency 74 $55,582,991 32 James T Weiskerger Next Step Realty 77 $40,156,520
33 Matthew P Wyble CENTURY 21 New Millennium 70 $39,739,921
Disclaimer: Statistics are derived from closed sales data. Data pulled on Nov. 6, 2022, and based on reported numbers to MLS. This is closed sales in
all of Maryland and D.C. by agents in the counties listed under the header. Consists of residential new construction and resale. Numbers not reported to 34 Laura M Snyder American Premier Realty, LLC 106 $39,727,991
MLS within the datg rz?n.ge Iist.ed are not included. MLS is not rgsponsible for submitting this’data. Data is based o.n each individual ML§ ID..Some te:*arns 35 Elizabeth Ellis Brookfield Management Washington LLC 56 $37:888.927
report each agent individually; other teams report total production under one name. If there’s an alternate agent listed, volume and units will be split in half
between both agents. Errors in the Bright MLS system could cause data to not be up-to-date. Baltimore Real Producers does not alter or compile this data 36 Christina J Palmer Keller Williams Flagship of Maryland 47 $37735,865
nor claim responsibility for the stats reported to/by MLS.
37 Sunna Ahmad Cummings & Co. Realtors 56 $37,652,770
38 Lois Margaret Alberti Alberti Realty, LLC 175 $36,624,820
39 Benjamin J Garner 212 Realty 82.5 $35,855,375
40 Jonathan Scheffenacker Redfin Corp 85 $34,906,999
41 Nancy A Hulsman Coldwell Banker Realty 73 $34,698,175
42 Anne Marie M Balcerzak AB & Co Realtors, Inc. 74 $33,699,310
CUSTUM B U | LT HU M ES 43 VENKATESWARA RAO GURRAM Samson Properties 48 $33,566,180
F U [- L H D M E H E N D U A T I U N S 44 Louis Chirgott American Premier Realty, LLC 79.5 $33,523,799
45 Tineshia R. Johnson NVR Services, Inc. 69.5 $33,423,098
| NTE HIU H D ES]G N 46 Bill Franklin Long & Foster Real Estate, Inc. 65.5 $33,213,950
47 Matthew D Rhine Keller Williams Legacy 72 $32,496,587
48 Zachary Bryant Northrop Realty 70.5 $31,986,050
4 43 . 8 23 . 9 ? 5 g 49 Tony Migliaccio Long & Foster Real Estate, Inc. 381 $31,551,460
Wendy Slaughter Elevate Real Estate Brokerage 58 $31,364,262
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YOUR PREMIER TITLE COMPANY

Home L/JLIS}/ 1tle Group

WHO IS HOME FIRST TITLE GROUP, LLG?

For the ultimate protection for your clients and yourself, choose HFTG as your title company. Servicing the District of Columbia, Maryland and Virginia
area with our team of expert title processors, settlement officers, marketing coordinators and attorneys.

WHO DOES HFTG SERVE?
Real Estate Agents
Buyers

| - 41 0-451 -8844 Property Owners

& www.homefirsttitlegroup.com Lenders
Builders

-+ i Developers
S &

e,
Crofton Rockville D.C. Tysons Corner o DT g
1655 Crofton Blvd. One Research Ct. 1425 K. Street, NW 1934 Old Gallows Rd. 230 Main St 5517 Oregon Ave
Suite 201 Suite 450 Suite 350 Suite 350 . 9

Crofton, MD 21114  Rockville, MD 20850  Washington, D.C. 20005  Vienna, VA 22182  Stevensville, MD 21666  Arbutus, MD 21227

Contact us to
learn about our
FREE marketing

services for
realtors and
other businesses!

800-575-0714

www.greenenvymarketing.com




TOP 150 STANDINGS - BY VOLUME

Individual MLS ID Closed date from Jan. 1to Oct. 31, 2022

RANK NAME OFFICE SALES TOTAL
51 Mark A. Ritter Revol Real Estate, LLC 63 $29,311,102
52 Timothy Langhauser Compass Home Group, LLC 78 $28,998,108
53 Veronica A Sniscak Compass 60 $28,790,463
54 Marina Yousefian Long & Foster Real Estate, Inc. 58 $28,758,151
55 Peter Boscas Red Cedar Real Estate, LLC 49 $28,615,350
56 Anthony M Friedman Northrop Realty 445 $28,382,420
57 Kristi C Neidhardt Northrop Realty 375 $27,535,000
58 Robert J Breeden Berkshire Hathaway HomeServices Homesale Realty 80.5 $27,498,300
59 Kimberly A Lally EXP Realty, LLC 66.5 $27,098,899
60 Pamela A Tierney Long & Foster Real Estate, Inc. 14 $26,980,100
61 Sandra K Libby Long & Foster Real Estate, Inc. 31 $26,912,725
62 Ashley B Richardson Long & Foster Real Estate, Inc. 50 $26,778,000
63 Michael J Schiff EXP Realty, LLC 75 $26,458,624
64 Wendy T Oliver Coldwell Banker Realty 35.5 $26,289,698
65 Colleen M Smith Long & Foster Real Estate, Inc. 38 $26,252,078
66 Daniel M Chanteloup Long & Foster Real Estate, Inc. 47 $26,229,471
67 Kim Barton Keller Williams Legacy 64.5 $26,189,511
68 Robert Elliott Redfin Corp 64 $26,134,441
69 Matthew B Pecker Berkshire Hathaway HomeServices Homesale Realty 58.5 $26,121,755
70 Vincent J. Steo RE/MAX Community Real Estate 735 $25,991,599
71 STEPHEN PIPICH Jr. Corner House Realty North 86.5 $25,871,900
72 Jessica L Young-Stewart RE/MAX Executive 64.5 $25,833,840
73 Jennifer K Chino TTR Sotheby's International Realty 30.5 $25,348,999
74 Jory Frankle Northrop Realty 51 $25,330,333
75 Ellie L Mcintire Keller Williams, LLC 50 $25,213,350
76 David E Jimenez RE/MAX Distinctive Real Estate, Inc. 54 $25,120,560
77 Trent C Gladstone Keller Williams Integrity 48 $25,103,849
78 James P Schaecher Keller Williams Flagship of Maryland 50.5 $24,947,450
79 Francis R Mudd Il Schwartz Realty, Inc. 55 $24,751,589
80 Joshua Shapiro Douglas Realty, LLC 51.5 $24,673,240
81 Allen J Stanton RE/MAX Executive 59.5 $24,603,752
82 Daniel McGhee Homeowners Real Estate 76 $24,537,275
83 Shane C Hall Compass 29 $24,113,000
84 John R Newman Il Keller Williams Flagship of Maryland 65 $24,048,427
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Based on MLS data for agents in Baltimore City, Baltimore County, Anne Arundel County, Howard County, Carroll County and Harford County

RANK NAME OFFICE SALES TOTAL
85 Stephen H Strohecker Berkshire Hathaway HomeServices PenFed Realty 29 $23,872,195
86 Christopher J Cooke Berkshire Hathaway HomeServices Homesale Realty 83 $23,812,627
87 Alexandra T Sears TTR Sotheby's International Realty 24.5 $23,657,075
88 Tony A Zowd Coldwell Banker Realty 55.5 $23,634,650
89 Mitchell J Toland Jr. Redfin Corp 74 $23,529,831
90 Jeff D Washo Compass 60.5 $23,513,500
91 Catherine A Watson - Bye RE/MAX Executive 51 $23,287,499
92 Jason P Donovan RE/MAX Leading Edge 45 $23,237,050
93 Tina C Cheung EXP Realty, LLC 395 $23137,892
94 Ricky Cantore Ill RE/MAX Advantage Realty 42 $23,087,905
95 Douglas E. Gardiner Long & Foster Real Estate, Inc. 48.5 $23,065,686
96 Jessica DuLaney (Nonn) Next Step Realty 51 $22,963,150
97 Jeremy S Walsh Coldwell Banker Realty 53 $22,935,225
98 Sarah E Kanne Gibson Island Corporation 6.5 $22,905,000
99 Robb Preis Redfin Corp 54 $22,701,102
100 Lisa Alatis-Hapney Monument Sotheby's International Realty 345 $22,683,767

Disclaimer: Statistics are derived from closed sales data. Data pulled on Nov. 6, 2022, and based on reported numbers to MLS. This is closed sales in

all of Maryland and D.C. by agents in the counties listed under the header. Consists of residential new construction and resale. Numbers not reported to
MLS within the date range listed are not included. MLS is not responsible for submitting this data. Data is based on each individual MLS ID. Some teams
report each agent individually; other teams report total production under one name. If there’s an alternate agent listed, volume and units will be split in half
between both agents. Errors in the Bright MLS system could cause data to not be up-to-date. Baltimore Real Producers does not alter or compile this data
nor claim responsibility for the stats reported to/by MLS.
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REFINANCE!
"iAnnieMa;

- FAST pre-approvals & advice
« Primary, vacation & investment loans available
« Loans down to 620 credit score

- Fannie Mae, Freddie Mac, FHA, VA & USDA Direct Lender
- First-time home buyer & %0 DOWN payment programs

BRANCH MANAGER
NMLS# 1430752

Cell: 240-678-3669
Phone: 867-285-7515

mdmiller@annie-mac.com
=il f @anniemacannapolis

i Nervgtanes . L1L1 v ot
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Individual MLS ID Closed date from Jan. 1to Oct. 31, 2022

TOP 150 STANDINGS - BY VOLUME

RANK NAME OFFICE SALES TOTAL
101 Joseph S Bird RE/MAX Advantage Realty 48 $22,551,900
102 Larry E Cooper Alex Cooper Auctioneers, Inc. 176 $22,498,634
103 Derek Blazer Cummings & Co. Realtors 60 $22,492,900
104 Alex B Fox Allfirst Realty, Inc. 62.5 $22,278,899
105 Moe Farley Coldwell Banker Realty 285 $22,178,500
106 Shun Lu Keller Williams Realty Centre 27 $22,031,745
107 Kelly Schuit Next Step Realty 55.5 $21,940,900
108 Ryan R Briggs Anne Arundel Properties, Inc. 35 $21,796,500
109 Missy A Aldave Northrop Realty 52 $21,783,194
10 James H Stephens EXP Realty, LLC 55.5 $21,597,530
m Jennifer H Bonk Keller Williams Flagship of Maryland 42.5 $21,594,250
12 Christina B Elliott Keller Williams Integrity 42.5 $21,461,540
13 Vincent M Caropreso Keller Williams Flagship of Maryland 57 $21,438,675
14 AMELIA E SMITH Redfin Corp 48 $21,415,032
15 Carol Snyder Monument Sotheby's International Realty 275 $21,126,915
16 Sarah E Garza Keller Williams Flagship of Maryland 345 $21,065,995

Disclaimer: Statistics are derived from closed sales data. Data pulled on Nov. 6, 2022, and based on reported numbers to MLS. This is closed sales in

all of Maryland and D.C. by agents in the counties listed under the header. Consists of residential new construction and resale. Numbers not reported to

MLS within the date range listed are not included. MLS is not responsible for submitting this data. Data is based on each individual MLS ID. Some teams

report each agent individually; other teams report total production under one name. If there’s an alternate agent listed, volume and units will be split in half
between both agents. Errors in the Bright MLS system could cause data to not be up-to-date. Baltimore Real Producers does not alter or compile this data

nor claim responsibility for the stats reported to/by MLS.

LOCAL KNOWLEDGE
RENOVATION SPECIALISTS

CAPITAL, INC.

Based on MLS data for agents in Baltimore City, Baltimore County, Anne Arundel County, Howard County, Carroll County and Harford County

watermark

FAST TURN TIMES

Louis Berman

NMLS: 1403177

Email: louis.berman@watermarkmtg.com
Cell: 443-896-3913
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RANK NAME OFFICE SALES TOTAL
17 Arian Sargent Lucas Lofgren-Sargent Real Estate 29 $21,031,799
18 Steven C Paxton Keller Williams Metropolitan 47 $21,015,039
19 Shekhaar Gupta EXP Realty, LLC 50 $20,826,300
120 Leslie Ikle Redfin Corp 38 $20,818,500
121 Samuel P Bruck Northrop Realty 415 $20,797,750
122 Jason W Perlow Monument Sotheby's International Realty 32 $20,780,250
123 Zugell Jamison RE/MAX Advantage Realty 36 $20,647,440
124 Elizabeth C Dooner Coldwell Banker Realty 17 $20,568,958
125 DeAnna W Miller Long & Foster Real Estate, Inc. 36 $20,484,084
126 Robert A Commodari EXP Realty, LLC 59 $20,482,500
127 Melissa Barnes Cummings & Co. Realtors 56 $20,442,211
128 Beverly A Langley Coldwell Banker Realty 395 $20,417,759
129 Tom Atwood Keller Williams Metropolitan 52 $20,308,125
130 Shawn Martin Keller Williams Flagship of Maryland 42 $20,292,150
131 David C Luptak Long & Foster Real Estate, Inc. 375 $20,282,727
132 Raymond G Johnson Il Berkshire Hathaway HomeServices Homesale Realty 43 $19,982,675
133 Jennifer Holden Compass 395 $19,800,400
134 Daniel M Billig A.J. Billig & Company 76 $19,730,950
135 Victoria Northrop Northrop Realty 35 $19,683,060
136 Julie Singer Northrop Realty 45 $19,436,032
137 Christopher B Carroll RE/MAX Advantage Realty 37 $19,404,300
138 Matthew Mark Bearinger Keller Williams Flagship of Maryland 39 $19,276,826
139 Lee M Shpritz Ashland Auction Group LLC 302.5 $19,269,369
140 Kathryn Liscinsky Compass 285 $19,183,900
141 Marni B Sacks Northrop Realty 35 $19,149,200
142 Jessica H Dailey Compass 49 $19,142,400
143 Georgeanna S Garceau Garceau Realty 235 $19,034,710
144 Michelle K Pappas Berkshire Hathaway HomeServices Homesale Realty 25 $19,030,900
145 Alan Ray Porterfield Jr. Coldwell Banker Realty 68 $18,993,900
146 Bridgette A Jacobs Long & Foster Real Estate, Inc. 455 $18,913,400
147 Nicki Palermo RE/MAX One 415 $18,743,979
148 James J Rupert Douglas Realty, LLC 45 $18,710,105
149 Carla H Viviano Viviano Realty 31 $18,692,301
150 Liz A. Ancel Cummings & Co. Realtors 50 $18,624,450
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FPPROVIDING
) TITLE AND
CLOSING

¥ SERVICES

CONSUMERS
AND

REAL ESTATE
PROFESSIONALS

Micasa Title is a full-service real estate title and escrow company that conducts
closings for the sale and refinance of residential and commercial properties.

4 MICASA ’

TITLE GROUR LLC 410.753.3500 * www.micasatg.com
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FULTON BANK COMMUNITY COMBO

The Fulton Bank Community Combo purchase mortgage offered by Fulton Mortgage
Company is a flexible, affordable option designed to meet a diverse range of financial and

family needs - including homebuyers who have limited funds for a down payment or face FultonFORMRD®

unique circumstances.
Learn more about how Fulton Mortgage

+ 80% First Mortgage combined with up to a 20% Second Mortgage* oy (5 Ul @oiilnides b
* Matching rate and term for both mortgages through housing assistance programs
C titive Rat and other products and services at

ompetitive Rates fultonbank.com/fultonforward.

* No Private Mortgage Insurance (PMI)

* You do not need to be a first-time homebuyer

* Homeownership counseling is required’

* Income restrictions may apply?

Brooks Grasso

| VP/Senior Mortgage Loan Officer
NMLS #: 615405

410.427.3525
bgrasso@fultonmortgagecompany.com

FultonMOrtgagecompany

A Division of

* fultonbank.com/mortgage
Fulton Bank, N.A. Y

@ Fulton Bank, N.A. Member FDIC. Subject to credit approval. '"Must be provided by a HUD-approved housing counseling agency. Counseling fees

FENDER are paid by the homeowner and will vary by location. 2Income restrictions apply to borrower’s income only, not household income.

U
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ANYTHING IS POSSIBLE! '

HETWORK

Are your current habits and actions getting you
what you want in business and life? We can help!

Our specialty is execution and our love
language is results.

WHAT WE OFFER?

Consulting & Coaching
RE Business Strategy Support

Systems Architecture & Automation
for individuals & teams

Public Speaking & Group Training

The ability to Wanything

Jen has the uncanny ability to pull things out of
people that they cannot see themselves. | listened
to her clients rave about her consulting services
yesterday and my jaw was on the floor! Kudos to
you for all you're doing to empower and promote
with positivity and support! A+ in my book.

Paul Seller
Legacy Setllement Services

b‘_-i Jen@TheManifestNetwork.com @ www.TheManifestNetwork.com

\. 443.797. 7678 @jenthequeenschiff 0 @jennifer.langschiff




What if Christmas, he thouajt, doesy't come {rom a store.
What if Christmas...perhaps...meavs a little bit more/

BETH WOOD

Division Growth Manager

NMLS # 323001 []
410-628-0500

www.freedmont.com

¥FREEDMONT
[TMORTGAGE GROUP

This advertisement is strictly for informational purposes. MLO licensing information: PA 19794; VA MLO-13484VA; MD 19794. NFM, Inc. d/b/a NFM Lending. Freedmont Mortgage® Group is a Division of NFM,

Inc. NMLS 2893. NFM, Inc. is licensed by: PA# 25770; Virginia Mortgage Lender and Broker, Licensed by the Virginia State Corporation Commission # MC-2357; MD # 5330. For NFM, Inc.’s full agency and state

licensing information, please visit www.nfmlending.com/licensing. NFM, Inc.'s NMLS #2893 (www.nmlsconsumeraccess.org). NFM, Inc. is not affiliated with, or an agent or division of, a governmental agency A
LENDER

or a depository institution. Copyright © 2021.




