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One-Stop Local Shop

Rosanne Kellogg
(916) 367-3090 | SEASONS-CHANGE.COM

Personalized Gift Baskets
& Products for Closing Gifts

...just a few of our amazing line of products we can customize. 

Front Door Mats ● Engraved Cutting Board
Utensils ● Coasters ● Shirts

Aprons ● Dish Towels ● Wine Boxes

CARPET CLEANING SERVICEALEX'S

Alex's Carpet 
Cleaning believes that a 
healthy home starts with clean 
carpets. We use a cleaning system 
that deep cleans your carpets, flushing 
the dirt and pollutants from the fibers with 
self-neutralizing cleaning solutions that are 
non-toxic, bio-degradable, leaving your carpets clean 
and fresh again. 

Commercial & Residential • Carpet Cleaning
Biodegradable Solutions • RX-20 Rotary Jet • 

Extractor •  Upholstery Cleaning • Tile & Grout 
Cleaning • Carpet Repairs • Carpet Re-Stretching • 

Stain & Smoke Removal • Pet Odor Control • 
Scotchguard Protector

RELIABLE

PROFESSIONAL

HONEST
     @alexscarpetcleaning

916-225-0038 

a l e x s c a r p e t c l e a n i n g s e r v i c e . c o m

Alex,
owner

OFFERING
- HOME INSPECTION
- TERMITE INSPECTIONS
- TERMITE TREATMENTS 
   & REPAIRS
- PEST CONTROL
- SEWER CAMERA   
   INSPECTIONS
- MOLD TESTING
- SOLAR INSPECTIONS
- POOL/SPA INSPECTIONS
- COMMERCIAL
   INSPECTIONS

PROUDLY SERVING THE GREATER SACRAMENTO AREA,
BAY AREA, LOS ANGELES & CHICO.

(800) 474-3540  |  WWW.CALPROGROUP.COM
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www.emklawyers.com 
(916) 778-3310

EXPERIENCED AND TRUSTED ADVOCATES 
ELGUINDY, MEYER & KOEGEL 

GENERAL BUSINESS 
LITIGATION 

CONTRACT DISPUTES 
DEVELOPMENT DISPUTES 

UTILITY DEVELOPMENT 
PRODUCTS LIABILITY 

EMPLOYMENT
WAGE & HOUR

HR COMPLIANCE ISSUES 
EMPLOYMENT CONTRACTS 

LABOR BOARD CLAIMS 
EMPLOYMENT LITIGATION 

CONSTRUCTION PRACTICE 
CONTRACTOR DEFENSE

CONSTRUCTION DEFECTS 
MECHANIC'S LIENS CLAIMS

SUBROGATION CLAIMS 

REAL ESTATE
ENVIRONMENTAL LIABILITY 

LAND USE ISSUES
PREMISES LIABILITY CLAIMS

AGENT-BROKER LIABILITY

Civil litigation and transactional law firm serving clients throughout California

CREATIVE SOLUTIONS | TRUSTED ADVICE | EXPERIENCED ATTORNEYS | CUSTOMIZED SERVICE

1 REFER A CLIENT TO US
Send us a client for property management
by filling out a simple form.
2 WE GET IN TOUCH
We contact the client to explore their 
management options.
3 WE PAY YOU
If the client signs a property management 
contract, we'll pay you a referral fee.

LET'S GET CONNECTED TODAY! · (916) 626-3105 · VIENNAPM.COM

FREE RENTAL
CMA’S FOR
REALTORS

Protect your future sales and earn a referral fee.
We handle your client's management needs & point them back in your direction for sales.

HOW OUR
LANDLORD REFERRAL
PROGRAM WORKS
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If you are interested in contributing or nominating Realtors for certain stories, 
please email us at katie.macdiarmid@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Sacramento Real 
Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor 
the publisher may be held liable or responsible for business practices of these companies.
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support these 

businesses and thank them for supporting the Sacramento Real Producers REALTOR® community!

1031 EXCHANGE

Asset Preservation Inc

Bill Angove

(916) 832-1031

ATTORNEYS

Clower Law

Ashley Clower

(916) 652-8296

ElGuindy, Meyer &  

Koegel, APC

Judith Maranski

(916) 778-3310

AUTO BRANDING

Reviver

(916) 306-1070

BLINDS/SHADES

Made in the Shade

Mandie VanBuren

(916) 300-4306

CARPET CLEANING

Alex’s Carpet  

Cleaning Service

Elena Mikhaylevskiy

(916) 225-0038

CLEANING SERVICE

Meticulosity Cleaning

Jennifer Prado

(916) 410-4740

CLOSING GIFTS

Seasons Change

Rosanne Kellogg

(916) 367-3090

CONSTRUCTION  

& REMODELING

Good Life Construction, Inc.

Dmitriy Tupikov

(916) 833-1379

Wolff Construction

Don Erik Wolff

(916) 205-3745

CPA SERVICES

Riolo & Associates

Dona Riolo

(916) 771-4134

CUSTOM CLOSETS

Closet Gallery

Darria Deatherage

(916) 826-7016

DRYROT AND MOLD 

REMEDIATION

Clover Valley Home Service

Dale McAfee

(916) 742-3141

EVENT VENUE

Silt Wine Company

(916) 298-9404

FENCING

Summit Fence Inc

Lukas Wilmore

(916) 365-3006

FINANCIAL ADVISOR

Edward Jones

Linda Sobon

(916) 989-1004

EdwardJones.com/

Linda-Sobon

Edward Jones

Jon Benecke

(916) 865-4616

Financial Path Consulting

Cherise Sutton

(916) 204-3223

FLOORING

Zothex Flooring

(916) 753-8291

GARAGE DOORS

Overhead Door Company of 

Sacramento Inc.

Melonie SanFilippo

(916) 421-3747

HOME INSPECTION

CalPro Inspection Group

Andrea Quyn

(800) 474-3540

Certified HBI

Jason Stockwell

(916) 223-3400

North American  

Home Services

(916) 833-3531

United Termite and  

Home Services

(916) 265-5300

INSURANCE

Farmers Insurance Agency

Cristi Rodda

(916) 428-4520

Intrinsic Insurance Services

Aurora Mullett

(916) 585-8184

T.D. McNeil  

Insurance Services

Michael Colenzo

(916) 983-2561

TDMINS.com

INTERIOR DESIGN 

COMPANY

Pepperjack Interiors

Laura Neuman

(916) 834-9751

LANDSCAPE DESIGN

Acres Landscape & Design

James Murphy

(916) 223-7629

LENDING

Homelight

Tony Chahal

(510) 846-5200

MARKETING

Steps Marketing

Joe Duenat

(916) 288-9775

MORTGAGE

American Pacific Reverse 

Mortgage Group

Liz Andersen

(916) 223-8869

Asset Financial Center, Inc.

Benjamin Androvich

(916) 955-8287

Cross Country Mortgage

Alicia Stearman

(916) 256-6486

Fairway Mortgage -  

Dan & Sherene Team

(916) 276-3324

Fairway Mortgage -  

Lucia Lending Team

(916) 730-6339

Family First Mortgage Group

AJ Jackson

(916) 835-4100

Guild Mortgage

Sarah Lee

(916) 600-6126

Inner Circle Mortgage

David Graves

(916) 586-6644

Mortgage Right

Brandon Kleker

(916) 396-5250

NKS Financial

Neal Smith

(916) 907-6513

Point Equity  

Residential Lending

Nick Cunningham

(916) 302-2018

Street Home Lending

Nick Street

(916) 628-9098

StreetHomeLending.com

United Wholesale Lending

Shelby Elias

(209) 456-4896

Your Mortgage Girl at 

Guaranteed Rate

Padi Goodspeed

(916) 257-9435

NHD

MyNHD

Lisa Massey

(916) 549-1226

ORGANIZING SERVICES

Amazing Spaces Organizing

Karen Silva

(916) 502-7092

PAINTING

Camacho’s Custom Painting

Amanda Camacho

(530) 306-9928

PHOTOGRAPHY

Olha Melokhina 

Photography

(916) 288-5839

PROPERTY MANAGEMENT

M&M Property Management

Larry Brown

(916) 922-1525

Vienna Property 

Management

Tony Alfano

(916) 626-3105

REAL ESTATE MEDIA

Shot Archives

Brandon Miyasaki

(916) 834-6600

ShotArchives.com

REAL ESTATE 

PHOTOGRAPHY

Andrea Gunn Real Estate 

Photography

(916) 223-8948

REMODELING & 

HANDYMAN SERVICES

Clover Valley Home Service

Dale McAfee

(916) 742-3141

ROOFING SERVICES

Roof Checks

Vlad Khashchuk

(916) 222-6688

SIGNS

Eggleston Signs

Dan Rathburn

(916) 920-4926

SOCIAL MEDIA

Curated Social

Joe Duenat

(916) 288-9775

STAGING

Hallway Staging LLC

Terry Keys

(916) 500-2206

Lux Home and Design

Annie English

(916) 947-8884

LuxHomeDesign.com

Premiere Home Staging

Nicole Runkle

(916) 300-0402

Simply Chic Staging

Danielle Martin

(916) 477-1167

TITLE COMPANY

DOMA

Julie Shroyer

(916) 416-8245

First American Title

Erin Barton

(916) 798-4115

Placer Title

Val Baldo

(916) 947-3747

Placer Title Company EDH & 

Placer County

(916) 500-9605

TRANSACTION 

COORDINATOR

Mercedes Natad, Co.

(916) 402-4486

OCTC

Candice Kulp

(916) 412-6848

Platinum TC Services

Melanie Prescott

(916) 812-7454

Real Estate Aid

Kristina Adragna

(916) 896-9890

VIDEO PRODUCTION

Aerial Canvas

Matt Wood

(650) 730-6139

Dynamic Cinema 

Productions

Matthew Walter

(530) 417-6170

WEALTH MANAGEMENT

Jake LaFond Wealth 

Management

(916) 218-4406
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“One of my favorite quotes is, ‘As iron sharpens iron, so one person sharpens 
another’. This simple statement has been a calling for all these years to 
understand that no one is alone. That in order to make yourself better, there is 
mutual benefit in making others better through mentorship, followership, and 
leading. At the core of what we do, we are a resource for real estate agents 
and their clients. Our team works so hard to add value to the lives of our 
partners and clients, because I know that iron sharpens iron. With that, I’d like 
to give the floor to showcase a handful of our top partners in real estate”, 
Shelby Elias, Owner and Broker, United Wholesale Lending.

“When it comes to a real estate transaction, nothing is more important than your 
lender. I have had my fill of lenders who don’t perform and that is one of the 
reasons I have partnered with Shelby Elias and Peter Galvez for almost seven 
years. They can close transactions in 12 days if needed and their customer service 
is bar none! With their reputation in town, it’s easy to get an o�er accepted. It 
makes for a very happy Listing Agent if the Buyer is using United Wholesale 
Lending, because it is pretty much a no-brainer that the loan will close! What I 
love most about working with Shelby and Peter is that they are solution-oriented 
and always ready to guide clients throughout the lending journey.”

 Gail DeMarco -  DRE # 01933515
  Turner Demarco + Friedman Real Estate Team
  eXp Realty of California, INC
  DRE# 01878277
  Gail@turnerdemarco.com

“Each and every time I work with Shelby, he blows me away with his speed, 
communication, and attention to detail. He goes above and beyond to make 
sure our clients are well educated on the loan process, and ensures that they 

To learn more and to get pre-approved, contact Shelby Elias at:
Website: Unitedwholesalelending.com   |  Email: Shelby@UWLmortgage.com

Phone: 916-773-5351
Follow Shelby on Instagram for practical tips 

on investment properties:     @shelbyelias
NMLS #279051 | BRE #01864354 

receive the lowest possible rates and fees. I highly recommend Shelby Elias and 
will continue to send referrals his way, thank you Shelby!”

Tom Daves   
Exp Realty

DRE Lic # 00581837
CalDRE # 01878277

tom@tomdavesteam.com

“As a local Real Estate Professional. I only want to work with the best of the 
best. When helping my clients purchase a home, I need people who are on top 
of their game, who are knowledgeable, and who can prioritize my client’s 
needs while working fast to make it happen. Shelby and his team always do 
great! I have worked with hundreds of di�erent lenders over my years of 
business and Shelby is definitely one my clients can count on!”

Jay Friedman – Team Lead DRE #01468010
Turner Demarco + Friedman Real Estate Team
eXp Realty of California, INC
DRE# 01878277
jay@jaysellssacramento.com

"Working with United Wholesale Lending and their team will bring any Realtor 
and their client to the upper echelon of Real Estate! I have worked with Peter 
and Shelby for over four years and they are hands down the best lender in the 
business. If you're looking for a 5-star lender who has the best rates, lowest 
fees, fastest turn times, and excellent communication, look no further. I highly 
recommend UWL!"

Brett Freer
California Realty Partners

DRE #02029074
freer.brett@yahoo.com
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Skate into Homeownership with
the Lucia Lending Team in 2022

Our way 
is the 

FAIR WAY.

NICHOLAS M. LUCIA
Certified Mortgage Planner

NMLS# 489401
Fairway Mortgage 

 NMLS# 2289

1512 Eureka Rd, Suite 110
Roseville, CA 95661

916-730-6339
nick.lucia@fairwaymc.com

www.lucialendingteam.com 

916.502.7092

amazingspacesprofessionalorganizers.com

• We Pack
• We Declutter
• We Downsize
• We Unpack
• We Organize

So Your Clients
Don't Have To!�
Do your clients need help?  
Offer my services to your clients to 
get their house to market sooner!

We aim to make the listing, 
selling and moving experience 
stress free for your clients! 
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       @andreagunnrealestatephotog • www.gunnphoto.com
916-223-8948 • andreagunnphoto@gmail.com

Making you look sharp, one listing at a time.

24-Hour Turnaround | MLS Upload Ready

"I'm so thankful I found Andrea! She is consistent, quick,
and takes the best photos. And she makes me and my clients look great."

- Marcie Sinclair, Realtor

Investing:
Self-service
is no
service

Linda Sobon
Financial Advisor

530.761.8986
linda.sobon@edwardjones.com

400 Plaza Dr, Suite 205.
Folsom, CA 95630

Member SIPC

R E A L  P R O D U C E R S  T E A M

S AC R A M E N TO
M E E T  T H E

Dave Danielson 
Writer

Joe Duenat
Social Media &  
Website Design

Ruth Gnirk 
Writer

Suzy Delong 
Ad Strategist

Katie MacDiarmid
Publisher

Michele Jerrell
Content Coordinator

Rachel Lesiw
Photographer

Katie Camerer
Assistant Publisher

Olha Melokhina
Photographer

Aerial Canvas 
Photographers

Jennifer Ingles
Photographer

Chris Menezes
Writer

Emily Sweet
Systems Manager

Maryssa Sayabath 
Event Coordinator

Brandon Miyasaki
Photographer
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916-257-9435

Let us take
the hassle
out of your
paperwork.
We bring knowledge
and experience along with
a dedicated team to help
our clients build a successful
real estate business.

916-412-6848

CANDICE KULP
LICENSED & INDEPENDENT 

TRANSACTION COORDINATOR

© 2021 The Northwestern Mutual Life Insurance Company. All rights reserved. 720 East Wisconsin Avenue, Milwaukee, Wisconsin 53202-4797 - (414) 271-1444.
Northwestern Mutual is the marketing name for The Northwestern Mutual Life Insurance Company (NM) (life and disability Insurance, annuities, and life insurance with long-term care bene�ts) and its 
subsidiaries, including Northwestern Long Term Care Insurance Company (NLTC) (long-term care insurance), Northwestern Mutual Investment Services, LLC (NMIS) (investment brokerage services), a 
registered investment adviser, broker-dealer, and member of FINRA and SIPC, and Northwestern Mutual Wealth Management Company® (NMWMC) (investment advisory and trust services), a federal 
savings bank. NM and its subsidiaries are in Milwaukee, WI.
Jacob LaFond is an Insurance Agent of NM and NLTC. Investment brokerage services provided as a Registered Representative of NMIS. Investment advisory services provided as an Advisor of NMWMC.
The products and services referenced are o�ered and sold only by appropriately appointed and licensed entities and �nancial advisors and representatives. Financial advisors and representatives and their 
sta� might not represent all entities shown or provide all the products or services discussed on this website. Not all products and services are available in all states. Not all Northwestern Mutual 
representatives are advisors. Only those representatives with "Advisor" in their title or who otherwise disclose their status as an advisor of NMWMC are credentialed as NMWMC representatives to provide 
investment advisory services.
Depending on the products and/or services being recommended or considered, refer to the appropriate disclosure brochure for important information on the Northwestern Mutual Wealth Management 
Company, its services, fees and con�icts of interest before investing. To obtain a copy of one or more of these brochures, contact your representative.
Jacob LaFond is primarily licensed in CA and may be licensed in other states.

Reduce Investing Fears, Using Asset Allocation
What is it Asset Allocation: All investments carry some level of risk, asset allocation 

spreads your investments across various asset classes. This means, you won’t have all 
top performers all the time, but you also wont have all the worst performers either! This 

cuts down on some of the emotions people feel when the markets go up and down.
 Three steps to get started: 

• Define your goals (Purpose of the investment)
• How much time (Time Horizon)

• Define tolerance for risk
 Over time these needs will change.

Consult with an advisor on a regular basis!

Jake M. LaFond Financial Advisor
CA License: #0H39908
916-218-4406 • jakelafond.nm.com
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Dona L. Riolo, CPA
For ideal personal and
business financial planning, 
contact us today!

(916) 771-4134

Help�g y� g�
peace of m�d.

Cristi Rodda
Cristi Rodda Insurance Agency 
- Farmers
“Peace - It does not mean to be in a 
place where there is no noise, trou-
ble or hard work. It means to be in 
the midst of those things and still be 
calm in your heart.” - Anonymous

Kortney Williams
Realty ONE Group Complete 
“Making sure I can build my life 
around my work is how I define suc-
cess. Being a mom comes first, work 
comes second.”

Mona Gergen
Dunningan, REALTORS®
“Work hard, do your best, 
be impeccable with your 
words, have faith and keep 
moving forward!”

Connie Gidal
Realty One Complete
“Don’t wait to buy real 
estate. Buy real estate and 
wait.” - Will Rogers
 

Brian Kassis
RE/MAX Gold
“Answer the phone! In 
today’s world, that might 
mean phone, text, or email. 
Get back to people timely.”
 

Golden NuggetsGolden Nuggets
P R E S E N T S

S A C R A M E N T O
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916.500.2206  •  HallwayStaging.com

Check Out Our Projects on Facebook

Let us set the stage
for your listings!

10% OFF 
AND $100 
REFERRAL 

BONUS
when you mention 
Sacramento REAL 

Producers

Attract more buyers and get higher offers.

916 .205 .3745
wolffconstruction.com

VIEW SOME OF OUR PROJECTS!
      @wolffconstruction       @wolff construction

Photo by Nicole Dianne Photography

LICENSED & INSURED  //  CSLB LICENSE 1056036

Built with Integrity.

Specializing in residential
makeovers from kitchens to

bathrooms and additions, we can
turn your dreams into reality.
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publisher’s 
note

THANK

Dear Real Producers Community,

In this issue, you will find our re-cap article with photos 
from our summer event. On June 9, we gathered as a Real 
Producers community at the Niello Porsche Dealership to 
celebrate our “I HEART Cars” issue and raise awareness 
and support for the Leukemia & Lymphoma Society. It was 
a special night indeed. Every year, LLS runs a 10-week Man 
& Woman of the Year campaign where candidates see how 
much money they can raise in the fight against blood cancer. 
This year, we as a community nominated Tanya Curry and 
Bryan Finkel, and Niello sponsored a gorgeous evening in 
support of their campaigns. 

We had a wonderful time as always. We saw gorgeous cars, 
ate delicious food and raised over $32 thousand in funds 
that went straight to the research efforts of LLS. All in all, 
Bryan Finkel came in as the runner-up for the Man of the 
Year, and Tanya won overall as the Woman of the Year! 
What a beautiful cause to be a part of; thank you to every-
one who came out and who contributed. It’s an honor to get 
to witness the way the top professionals in the real estate 
community can come together to champion causes that are 
bigger than yourselves and this time the impact will reach 
far beyond what any of us will ever directly know. Be sure 
to check out the photos, and don’t miss us at our next event 
in October!

Cheers to you difference makers! 
Katie MacDiarmid

Sacramento Real Producers

katie.macdiarmid@realproducersmag.com
(916) 402-5662

facebook.com/sacramentorealproducers
@SacRealProducers

YOU!
THANK
YOU!
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Order
Online

Inspections & Estimates

Certifications & Warranties

Repairs & Replacements

Residential & Commercial

Pitched & Flat Roofs

916-222-6688

THE BEST SOURCE FOR FAST AND
ACCURATE ROOF INSPECTIONS

edwardjones.com
CPIS rebmeM 

Jon Benecke, AAMS®, CRPS®
Financial Advisor

1259 Pleasant Grove Blvd 
Suite 150 
Roseville, CA 95678 
916-865-4616
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C A L L  O R  T E X T  ( 9 1 6 ) 8 3 4 - 6 6 0 0  |  M I Y A S A K I @ S H O T A R C H I V E S . C O M
   @ S H O T A R C H I V E S R E  |  W W W . S H O T A R C H I V E S . C O M / R E A L E S T A T E

REAL ESTATE SERVICES
Photos, Videography, 

Matterport 3D Virtual Tours, 
and Drone.
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Photo Credit Brandon Miyasaki, Shot Archives

Photo Credit Olha Melokhina Photography

THANK YOU 
 to The Niello Team & Porsche Rocklin for their 

generosity and making this entire evening possible

I     CARS 
SACRAMENTO REAL PRODUCERS 

SUMMER EVENT
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Overhead Door Company  
of Sacramento , Inc. 

(916) 421-3747 
 

“Don’t Be Fooled By Our Competitors. Look For The Ribbon!” 

 

$20.00 off 

www.OHDSAC.com 
Any Service/Installation Only. Valid           
at time of Service/Installation Only.                               

TM 

“The Largest Selection of Garage Doors in Northern California Since 1953” 

Sales * Installation * Service 
Residential * Commercial * Garage Doors * Operators 
Free Estimates * Installed & Serviced by Professionals 

We service all 
BRANDS  

6756 Franklin Blvd. 
Sacramento, CA 95823 
 

Showroom Hours: Mon-Fri 8AM-5PM   Sat: 9AM-12PM                                                     LIC #355325
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Thank you for joining us in the fight against blood cancer!
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Bringing color
to your life!

Bringing color
to your life!

CSLB #983710
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Alicia Stearman
Branch Manager

NMLS #337154
10002 Foothills Blvd Suite 100

Roseville, CA 95747
O: (916) 241-8771
C: (916) 256-6486

Buying · Refinancing · Renovating

Here to give your clients 
the outstanding

 home loan experience they deserve.

aliciastearman.com
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SHIFT WITH THE MARKET

celebrating leaders
By Mason Kassis and Ruth Gnirk

Photos by Olha Melokhina Photography

In the first six months of his real 
estate career, Brian Kassis sold 17 
houses and caught a vision for helping 
people achieve their dreams. Thirty-
four years later, with a career volume 
of over $400 million and counting, 
he is still genuinely thrilled to meet 
each new client and help them achieve 
their real estate goals. In 1992 Brian 
purchased his own RE/MAX fran-
chise, but missing the hands-on expe-
rience with clients, he sold it in 2004 
to focus on sales. He now serves as a 
team leader and associate. He loves 
building relationships with families, 
becoming a multi-generational friend 
and trusted advisor.
 
Growing up in a family of eight 
taught Brian a lot about the impor-
tance of family, financial stability 
and prioritizing short-term and 
long-term goals. His parents and 
grandparents gave back to the com-
munity through active involvement 
on several boards. Brian became 
determined to build a life focused on 
lasting family memories and creating 
positive change in his community.
 

He went on to earn an accounting degree from Santa Clara 
University and upon graduation worked for a CPA special-
izing in taxation. After tax season, he and three other junior 
employees were let go. He knew he needed to pivot.
 
Trust the Process
He married Kari, his wife of 40 years, in 1982 and by 
1984 was working as a controller at a local real estate and 
property management firm. He recognized the unlimited 
potential in real estate and took the opportunity to reinvent 
himself by becoming a licensed REALTOR®. In May of 1988, 
he put a two-line ad in the paper. Within seven days, he had 
sold two houses!
 
His broker was in a niche foreclosure market, which brought 
advantages and disadvantages. Brian quickly learned that 
real estate markets flow in cycles. Within his first few years, 

KASSISKASSIS
BRIANBRIAN
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the market was going up, and the broker-
age’s foreclosure inventory seemed to be 
running dry.
 
On Aug. 2, 1990, the Gulf War started, 
and everything in life and real estate 
seemed to come to a sudden, screeching 
halt. Fortunately, Brian and Kari had been 
investing in real estate and this helped 
buoy them above the broad market down-
turn. By this time, Brian and Kari owned 
three homes. They were living in one 
and rehabbing two, all while raising their 
1-year-old daughter.
 
The market shift did not deter Brian. He 
earned designations and broadened his 
horizons. He made career connections and 
became “the family REALTOR®,” caring 
for the real estate needs of multi-gener-
ational families. Eventually, the market 
shift was to his advantage again.
 
The Key To Success
In his career, Brian has closed over 1,500 
listings and helped over 4,000 families live 
their real estate dreams! The lessons Brian 
learned during the lean times continue to 
shape his work today. First and foremost, 
he listens to his clients to understand how 
to best represent their interests. His favor-
ite part of the process is crafting deals to 
reflect his clients’ goals.
 
For Brian, success means knowing he did 
everything in the best interest of his client, 

whether it is quick and painless or the 
process is lengthy because of unforeseen 
circumstances. Regardless of the length 
of time involved, Brian ensures that he is 
accessible by promptly answering calls, 
texts and emails. He stays in constant 
communication with the client and those 
on the other side of the transaction as they 
are experiencing something that most of 
them will only do a few times in their lives. 
His goal is for all parties to be satisfied and 
for his clients to be happy with the final 
result. This is his metric of success.
 
“It is critical for a REALTOR® to never be 
motivated only by the commission,” Brian 
noted. “Shift with the market and know 
that the money will follow a job well done. 
And always put your client first!”

He enjoys staying connected to clients in 
creative ways. Prior to the pandemic, Brian 
had annual client appreciation parties 
featuring his famous barbecue cooking, 
and he looks forward to enjoying more 
soon. Motivated by a Mike Ferry real estate 
workshop, Brian has been using a direct 
mail campaign to engage his clients and 
prospects for more than 25 years. For the 
past 10 years, the mailings have been very 
distinctive as they are magnetic person-
alized calls to action. Everyone is excited 
to get them in the mail, and as a result, he 
very often gets phone calls out of the blue 
from past clients who received his monthly 
magnet and are requesting his services.
 

The Motivation
Brian is a proud presidential mem-
ber of the SAR Masters Club and 
was honored to receive the RE/MAX 
International Lifetime Achievement 
Award. When Mackenzie and Mason 
were younger, Brian was intention-
ally involved with the activities and 
fundraisers for their private schools. 
Since their graduation, he donates an 
amount from every completed trans-
action to Children’s Miracle Network.
 

Brian is very proud of the life and 
family he and Kari have created 
together. The pair lived in over 10 
homes which they rehabbed, remod-
eled and sold. Even before staging 
became a business, Kari staged their 
flips, and she continues to stage the 
homes of many of his listing clients. 
Kari is an interior designer and is 
currently working on several residen-
tial and commercial design projects in 

Sacramento and around the country. 
In his spare time, Brian loves to grill 
using one of his Traeger smokers and 
wood-fired pizza oven. He makes a 
pretty mean pork rib and excellent 
barbecue chicken pizza!
 
Their daughter, Mackenzie, moved 
back to Sacramento and purchased 
her first fixer-upper home during the 
pandemic. She works as the direc-
tor of marketing for a technology 
company out of San Francisco. Their 
son, Mason, lives in Washington 
state, where he also purchased his 
first home. He teaches eighth-grade 
reading, writing and social studies. 
Both of Kassis’ children learned a 
lot as they observed their parents’ 
real estate endeavors, so they were 
not afraid of homeownership them-
selves. The whole family loves to 
get together often, and they travel to 
Hawaii yearly as a family.
 
Over the years, Brian has relied on 
the foundation his parents provided, 
and he has developed his family and 
business around the principles of 
commitment, hard work and serving 
others. It’s difficult to achieve his level 
of success without sacrifice. These 
values have helped Brian strike a clean 
balance between being the best version 
of himself for his family and being his 
clients’ “REALTOR® for life.”

Shift with the market and know 

that the money will follow a job 

well done. AND ALWAYS PUT 

YOUR CLIENT FIRST!

FOR BRIAN, SUCCESS 
MEANS KNOWING HE 
DID EVERYTHING IN 
THE BEST INTEREST OF 
HIS CLIENT, whether it 
is quick and painless or 
the process is lengthy 
because of unforeseen 
circumstances. 
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Cristi Rodda
916.428.4520
crodda@farmersagent.com
We Are Farmers

M A K I N G  S E N S E  O F  Y O U R
I N S U R A N C E  N E E D S

I am proud to serve the
Greater Sacramento area
as your local Farmers® agent.
I work to ensure that each
of my clients are educated
on your specific
coverage options.

CA Producer LIC 0E49486

SUMMIT FENCE INC.

GOOD FENCES MAKE
GOOD NEIGHBORS.

916-365-3006 // summitfenceca.com
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Your Trusted Insurance Experts
As a broker, we work for you, not the insurance company.
But unlike some brokers, we never charge additional fees.
We want to be your insurance agent.
Call today for your FREE No-Obligation Quote.

• Auto • Home
• Commercial • Boat
• Classic Car • Condo
• Events • Flood
• Life • Motor Home
• Renters • RV
• Umbrella

916-983-2561

INFO@TDMINS.COM 
110 BLUE RAVINE ROAD STE 105, FOLSOM CA 95630
CA License #0H05099

ARE YOUR INVESTORS
O V E R W E L M E D ?

PLUS, WE HAVE THE BEST
Single Point of Contact
Tenant vetting system

Tenant background checks

WE CAN
DO IT!

M&M Property Services & Management | $500 Referral Fee to a Broker
Call Darren 916-500-8188 | brucemills@bmrealtor.com

DRE# 01100901

M&M
Residential Property

Management
TO THE RESCUE!

BAM!
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Holding Your Shield
The ultimate goal of the Team 
at Cristi Rodda Insurance is to 
help each family in our commu-
nity protect and keep what our 
families have worked so hard 
for! Cristi and her team are not 
saleswomen; they are friends, 
educators and consultants. 
Their goal is to inform clients 
without overloading them, tell-
ing clients as much as they want 
to know so the clients themselves 
can make their own decisions. 
They provide home, auto, recre-
ational, flood, umbrella, earth-
quake, life, commercial, work 
comp, boat, motorcycle, rental, 
vacant and fireline insurance to 
serve the Greater Sacramento 
area and throughout California. 
Cristi loves taking care of people 
quickly and thoroughly, so they 
are confident and educated in 
their insurance protection.
 
See the Shield
After Cristi graduated from 
high school in Elk Grove, she 
studied pre-law at University 
of California, Davis. Her dream 
was to become an attorney who 
specialized in wills and trusts so 
she could help people plan, pre-
pare and protect themselves and 
their families for their future. 
When Cristi’s parents became 
ill, she took a break from school 
and ran her dad’s dental office 
for two years. She learned to 
make it fun and become a friend 
and advisor to the patients and 
their families.
 
In 2003, when Cristi was 23, 
her parents passed away. Cristi’s 
REALTOR®, Barbara Harsh, 
reached out to Barbara’s friend 

Steve Larson, owner of Steve 
Larson Farmers Insurance. 
She recommended Cristi for a 
job because of Cristi’s adminis-
trative skills and her character.
 
Steve saw Cristi’s potential 
and hired her as a recep-
tionist. As she became more 
proficient, Steve promoted 
her to customer service, then 
producing, then finally to a 
position as office manager. 
With each passing week, 
Cristi cared even more for 
their customers and about 
their customers. She was 
honored to be part of such a 
wonderful team and found 
that insurance fulfilled her 
long-time dreams for helping 
families plan, prepare and 
protect themselves against 
risk so they could have a 
bright future.
 
Take the Shield
In March 2020, Steve became 
ill, and after a few months, 
it became apparent that he 
was not going to get better. 
Steve asked Cristi to take the 
lead and continue his 42-year 
legacy. Though it was an 
overwhelming thought, she 
was deeply honored by the 
request from her mentor of 
17 years. Cristi bought the 
agency and book of business 
in August 2020, and Steve 
passed away peacefully the 
next month.
 
“We use modern methods 
and tools in our office,” Cristi 
noted, “but we still have the 
old-school family feel that 

Crist i  Rodda
Insurance

partner spotlight
By Ruth Gnirk

Photos by Jennifer Ingles Photography
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Steve cultivated, and that will never 
change. We use a conversational 
teaching style so that no one is over-
whelmed, and we are here to advocate 
for our clients! It is an honor for me 
to continue Steve’s legacy of caring. 
I am so thankful for who he was 
and for all the friends and mentors 
that I’ve made throughout the years. 
Sometimes I still can’t believe that 
I’m taking the thing that I love and the 
company that Steve built, and now I 
am not only carrying on his legacy but 
growing it as my own!”
 
Be the Shield
The entire Cristi Rodda Insurance 
Team treats clients like family and 
truly cares about their needs. They 
try to make insurance interesting and 
personalized, informing and advising 
clients on what is best for their family 
and assets without overwhelming 
them. Then they allow clients to make 
their own decisions. Cristi is very 
proud of the fact that all her staff are 
Sacramento natives because it helps 
them have a clear understanding of 
the regional nuances. Three of their 
team members are Spanish-speaking, 
which helps them serve their Hispanic 
clients and community accurately and 
efficiently and ensures they receive the 
service and information they need.
 
Cristi said the team is down-to-earth 
and has patience and kindness to 
ensure that clients and referrals have 
all their questions answered with 
skill and care so they can be insured 
properly. Yuridia “Yuri” Lopez Chino 
runs their referral program with 
white-glove service and welcomes 
new clients to their agency. Elizabeth 
“Liz” Argento is the marketing 
specialist who delivers treats and a 
smile to referral partners to show 
appreciation. Erika Cedillo runs the 
commercial department efficiently. 
Margarette Radulovich is always 
happy and ready to help clients 
with skill and ease. Tiana Meidinger 
handles administration, making sure 
all the “Ts are crossed and Is are 

dotted.” Emelyn Juarez greets clients 
and makes sure the front office is 
managed well. Sidonia Dustin, the 
newest team member, services clients 
and reaches out to new clients with a 
smile and open arms.
 
“I love that this is a big city and that 
it is spread out, yet it still feels so 
cohesive,” said Cristi. “Our commu-
nity comes together and is supportive 
of each other, and our Sacramento 
leaders are down-to-earth and truly 
care about our people and businesses. 
I am honored to have a leadership 
role in the Sacramento Association 
of REALTORS® as vice-chair of the 
Finance & Affiliate Forum, and I also 
serve on their Scholarship, Marketing 
and Communications, and Christmas 
CanTree Committees. I participate 
in Toastmasters and serve on the 
board of directors for the Sacramento 
Breakfast Optimists Club as well as 
The Natomas Chamber of Commerce.”
 
Cristi truly loves what she does, 
and most of the time, it does not feel 
like a job. She also loves relaxing 
and spending time with her family. 
She and Tim have been married 20 
years and are the proud parents of 
two amazing, fun and energetic boys: 
Lucas, age 10, and Zachary, age 5. The 
family loves visiting Disneyland and 

Pismo Beach, and in her spare 
time, Cristi loves reading fantasy 
and horror books. Her biggest 
professional goal for 2022 is to 
expand and organize her social 
media presence, and her biggest 
personal goal is to focus on fitness 
and nutrition.
 

“I am so thankful my REALTOR® 
referred me to Steve and that 
he took the time to mentor me,” 
beamed Cristi. “I have happily 
served the Sacramento area for 
over 19 years and love educat-
ing our clients so they have the 
best protection while working 
within their budgets. Our goal is 
to give people confidence in their 
knowledge of insurance so they 
can have an understanding of the 
best business and family cover-
age possible. We are your local 
team who loves new clients and 
referrals, and we treat each of our 
customers like one of our own.”
 

Cristi Rodda Insurance
916-428-4520
crodda@farmersagent.com
6360 Belleau Wood Lane, Suite 5
Sacramento, CA 95822

Our goal is to give people confidence in their 
knowledge of insurance so they can have an 

understanding of the best business and family 
coverage possible. 
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SPECIALIZING IN BOTH
COMMERCIAL AND
RESIDENTIAL CLEANING FOR
MOVE-IN ANDMOVE-OUT
CLEANS, DEEP CLEANS,
GENERAL CLEANING, AND
RECURRING
MAINTENANCE.

Our Disinfection
fogging neutralizes

COVID as well as
99.9% of all other
microorganisms

for up to 60 days

Everything will be taken care of, from the 
top to the bottom of each room, we will 
dust, vacuum, wipe, scrub, sweep, mop, 
polish and make everything look like it 

was brand new. We know how pernickety 
house hunters can be when they are 

looking for their next home.

(916) 410-4740 • meticulositycleaning.com

More than your average TC Company... Real Estate Aid, LLC

Why us?
Licensed*      C.A.R. Certi�ed TC      Short Sale Certi�ed*

Zipforms Certi�ed Forms Trainer      NEW 2021 CA RPA
& Related Forms Certi�ed

Over 800+ transactions closed!
Experience in Bay Area, Sacramento Area, Wine Country,

Tahoe Area, and more...
5-star Reviews!

*Doesn't apply to all team members

916-896-9890
Help@RealEstateAid.netContact us

Follow us on social media

Listings
•  Scheduling of turn vendors
•  Scheduling of inspections
•  Early collection of disclosures
•  and more...

Escrows
•  Video introductions
•  Calendar invites
•  Tax email following year
•  and more...

Licensed TC- Kristina Adragna
Certi�ed TC- Tosha Ochoa

facebook.com/realestateaid                              instagram.com/ka.realestateaid                              linkedin.com/in/arealestateaid
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Meet Kortney 
Williams with 
Realty ONE 
Group Complete. 
Kortney has established the perfect 
work-life balance. She has been able 
to create a very successful real estate 
career and, at the same time, keep 
her family first. Last year Kortney did 
over $20 million in sales and through-
out her career, she has received 
multiple awards and achievements. 
Despite her success, keeping her 
daughter first and being the mom she 
aspires to be is what matters most to 
her. As Kortney explains, she is most 
passionate about her ability “to be 
able to run this business as a single 
mom and still be able to be 100% pres-
ent in my daughter’s life.”
 
HOW MANY YEARS HAVE YOU BEEN 

A REAL ESTATE AGENT? HOW DID 

YOU ENTER THE FIELD?

Seventeen and a half years! I was 19 
when I got my real estate license, and 
the only thing that comes to mind was 
when I was younger, I would help my 
dad drop off the billing for his clients, 
and I would always ask to go into the 
model homes and look around. And 
every time, the REALTORS® work-
ing at the office drove super fancy 
cars and had awards of being in the 
million-dollar club. At that time, I 
thought it meant they made a mil-
lion dollars! I didn’t realize it meant 
they sold a million dollars in volume. 
Seeing successful people and loving 
model homes is what I give credit to 
of how I entered into this field.
 
WHAT HAS BEEN THE MOST REWARD-

ING ASPECT OF YOUR BUSINESS?

The growth that I’ve not only seen 
in myself but through others that 
I have been able to train. But most 
importantly has been the loyalty that 

FAMILYFIRST
my clients have shown me over 
the years. I wouldn’t be anywhere 
in my career without the loyalty, 
trust and faith of my clients.
 
WHAT HAS BEEN YOUR BIGGEST 

CHALLENGE AS A REALTOR®? IN 

ENTERING THE INDUSTRY?

I would say when I entered I 
was so young, and I entered the 
business in a great time, 2005, but 
when the market turned, I didn’t 
have the clientele or experience to 
strive in a turning market. I had to 
learn every angle of short sales, 
bank owned and really step up my 
professionalism to make it. I did 
everything I could and worked 
extremely hard. I was raised not 
to be a quitter and to persevere in 
difficult times. I also would like 
to thank the multiple mentors 
throughout my career to get me 
to where I am today; I am forever 
thankful for them as well.
 
HOW DOES REAL ESTATE FIT INTO 

YOUR DREAMS AND GOALS?

I see real estate as a life-building 
portfolio, not only for myself but 
for my clients as well. Being able 
to help them towards their real 
estate goals is incredible. And my 
dream is to be able to provide a 
life for my daughter. One that is 
full of fun and memories while 
also showing her that if you work 
hard, are honest and work with 
integrity, you can achieve what-
ever it is you want.
 
WHAT IS YOUR FAVORITE PART OF 

BEING A REALTOR®?

Oh my goodness, client excite-
ment! Being able to hand over the 
keys to a new house and the excite-
ment clients get when we celebrate 
what we sold their home for.
 

W I L L I A M S
KOR T N E Y

star on the rise
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7806 Uplands Way
Citrus Heights, CA 95610
916-835-4100 Phone
916-848-3386 Fax
ffhomeloans.com

AJ Jackson
Owner
NMLS# 210062
BRE# 01872296

NMLS#39096

Here To Help You Close
W E  PA Y  F O R  A L L  A P P R A I S A L S   |   L O W  R A T E  A N D  F E E  S T R U C T U R E

1 5 - D A Y  C L O S E S   |   W E  M A K E  D I F F I C U LT  F I L E S  E A S Y

916-402-4486 | mercedesthetc.com

A real estate transaction coordinator (TC) is 
far more than a paper pusher or key puncher. 
We’re an integral partner helping facilitate the 

ever changing complexities of real estate. With 
extensive knowledge and continued education, 
we ensure your file is complete and compliant.

A Commitment To Your Success

Partnering with Mercedes is knowing that your 
transactions are in the care and guidance of a 

trusted and experienced real estate professional. 
Leveraging her expertise, knowledge, savvy and 

care will allow you to increase your daily 
productivity and peace of mind.

FOR CURRENT PRICING OR TO GET STARTED, 
CLICK OR CALL TODAY:

With 10+ years in customer service, currently 
providing service to 24 brokerages and over 85 

agents, Mercedes has an ever increasing record 
of helping real estate professionals successfully 

close countless transactions year after year.

HOW DO YOU DEFINE SUCCESS?

I define success by being able to be the mom I aspire to be. Yes, I 
work my butt off in this career, but none of this would be worth it 
unless I could be a mom first! Being able to be fully present with 
my daughter and my family is how I define success. I am able to 
be head coach for my daughter’s cheer team; I am able to be there 
for pickups and drop-offs at school. I’m able to always be there 
to help her with her homework, etc. Making sure I can build my 
life around my work is how I define success. Being a mom comes 
first; work comes second.
 
WHAT SETS YOU APART?

I always run my business from my heart first. I look at this busi-
ness as long term, not short term, so the way your treat people is 
huge for me. Whether it’s through clients or piers, operating from 
an honest and interregnal state of mind is super important; plus, I 
love to make it fun for everyone too!
 
WHAT ADVICE OR RECOMMENDATIONS WOULD YOU GIVE TO 

AGENTS JUST STARTING OUT?

That this isn’t just a get-rich-quick business. Yes, you can get 
success fast, but if you aren’t taking care of your clients during 
the process, then you will always feel like you are starting your 
career over. Taking care of your clients is number one, nurturing 
the relationships and making sure they know and understand 
how thankful you are that they chose you to be their agent. There 
are so many of us, and remembering to be grateful that they 
chose you is so important.
 

TELL US ABOUT YOUR FAMILY.

I have a beautiful little girl, Lennon, who is 6 years old. 
I have four younger brothers and sisters and incredible 
parents who are my whole world and support system. 
In fact, my whole family is pretty incredible. My Uncle 
Kevin also works side by side with me; it’s super fun to 
be able to do this business with him. He’s such a huge 
supporter too!
 
WHAT ARE YOUR HOBBIES AND INTERESTS OUTSIDE 

OF THE BUSINESS?

I love traveling with my daughter! New adventures, 
going new places, hiking, anything outdoors.
 
IN CLOSING, IS THERE ANYTHING ELSE YOU WOULD 

LIKE TO SHARE?

The amount of friends I have been able to make 
throughout the years has been incredible. My best 
friend, Kimmy, also does real estate with me too. This 
is something that we dreamt of as younger girls, so it’s 
amazing to be able to do life and business together! My 
amazing coach, Aaron, has helped contribute to my 
success, as well as my lender, Brendan, and team are 
also huge parts of my success. I am beyond thankful for 
the continued support from my clients and love that my 
daughter can be involved in a fun way in my business 
too. Have lived in Lincoln pretty much all of my life, and 
to be able to help long-term residents in this town has 
been pretty fun too!
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Creating outdoor spaces that are unique, beautiful and usable. Acres Design & Landscape prides itself on 
elegant, modern & tasteful design matched with superior craftsmanship.

 
We can plan and install a new landscape and irrigation system, re-shape or change an existing outdoor space, 

and most importantly help you repair irrigation (residential & light commercial) issues.

Follow our transformations:
             @AcresLandscape
             @AcresIrrigation

Schedule Your Walk-Through and Estimate Today!
916.223.7629

acresirrigation.com
sales@acresirrigation.com

Specializing in Outdoor
Living Scapes!

S E R V I N G  S A C R A M E N T O ,  P L A C E R ,  &  E L  D O R A D O  C O U N T I E S

 GET THE BEST RESULTS
THE FIRST TIME — call today.

A home protects a family, their pets, and their 
possessions. Our customers can feel confident that 

they’re choosing a team that understands the 
importance of a home and has the tools, 

experience, and professionalism needed to get 
the job done well.

916-742-3141
clovervalleyhomeservice.com

Dry Rot & Termite Damage Repair
Water Damage & Complete Mold Remediation

Complete Home Renovation
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REAL ESTATE 
MATCHMAKER

making a difference
By Ruth Gnirk

Photos by Aerial Canvas

Connie’s father was the manager of the players’ gate at Candlestick 
Park, home of the 49ers and Giants. As she served as an usherette 
for their games, the teenager celebrated each yard that was gained 
and enjoyed Super Bowl victories as if they were her own. Connie 
experienced how the power of a supportive crowd energized the 
exhausted warriors on the field. Her experiences unknowingly 
prepared her to support, energize and champion her real estate 
clients and those who keep our communities safe.
 
She worked her way through college by managing Walter Renner 
Real Estate in the Bay Area. It was revealing to cut commission 
checks and look up listing numbers in large books. After 
graduation, she worked in insurance for a short time, and then she 
found a position that suited her well in marketing and sales. In 
1998, the Gidal family moved from the Bay Area to Rocklin, and the 
REALTOR® who sold their Bay Area home told Connie she would 
make a wonderful real estate agent.
 

Winning the Super Bowl

“Being laid off from my marketing position made me realize I had a 
passion for real estate and for my community,” Connie reflected. “I 
wanted to help people make the most important and expensive deci-
sions of their lives. When a client sells their home for the price they 
expected, or more, in this crazy market, I feel like I won the Super 
Bowl! When a client buying a home has the winning offer because 
they listened to my strategies, I get the same feeling. I truly have a 
passion and desire to help people buy and sell their homes!”
 
Her husband, Mike, had started his own commercial landscaping busi-
ness, Landscape Professionals, and was experiencing success. Their 
son, Justin, was only 4 when Connie stepped into real estate. Her first 
client had complex needs, which made the process and transaction diffi-
cult. Some days it felt like she was stuck 50 yards from the goal line.
 
Connie never gave up. She went on to become a Hall of Fame break-
through agent, Master Club Life member, senior executive associate 
and top 10% in Placer County. Her career volume is $156 million, and 
$29 million of that was from 2021, when she was still a one-woman 
show! However, her three greatest real estate accomplishments are 

helping thousands of families live out their current 
real estate goals, helping her clients’ children and 
grandchildren with their real estate needs and 
receiving unsolicited, positive Zillow reviews.
 
The Matchmaker

Connie is a gifted real estate matchmaker. She has 
a reputation for being able to hear the unspoken, 
understand what her clients need and want and 
help people achieve their true dreams. It is her deep 
desire to be an expert resource and guide for her 
clients so they can each have the best experience 
possible. She continues to remain connected to her 
clients as a friend throughout the years through 
creative drop-offs of homemade gifts in the spring 
and fall, such as pumpkins and carving tools for 
each child or family.
 CONNIE GIDAL

Connie with her daughter, Taylor
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Will Rogers’ saying resonates with 
Connie: “Don’t wait to buy real 
estate; buy real estate and wait!” 
Connie takes her job seriously, 
fact-finding the goals of her clients 
and their families. She bases her 
education and strategy-sharing on 
a foundation of morals and ethics. 
She truly treasures the relationships 
she builds with clients and preferred 
partners and wants to help her whole 
community thrive.
 
To Protect and Serve

For Connie, helping others is one of 
the best things about life. For years 
she has been volunteering through 
Toys for Tots, helping create and give 
care packages to the homeless, and 
involved with a Wounded Warrior 
Project. In 2020 there were a lot of 
negativities geared toward those in 
law enforcement and she wanted 
to help change the mindset in her 
community for the sake of all of the 
officers, especially her own family, 
friends and clients who are public 
servants. She teamed up with her 
friend Maria, whose husband had 
served as a San Francisco police 
officer, to start a police appreciation 
group in June 2020.
 
“We wanted to show and tell how 
grateful we were,” Connie explained. 
“We spread the word, and the com-
munity donated over $3,000 as well 
as toiletries, snacks and treats, drinks 
and Starbucks gift cards for the 
officers in our community. Families 
hand-wrote thank you cards and drew 
pictures for the officers! Volunteers 
put together over 2,000 bags, and 
we delivered them to the local police 
stations throughout Sac, Placer, 
Davis and El Dorado counties, despite 
COVID-19. The officers were emo-
tionally impacted and very grateful!”
 
Connie and her husband, Mike, have 
been married for 32 years. He has 
continued to serve the community 
through Landscape Professionals for 

over 26 years. The Gidal family enjoys 
traveling and spending time together. 
When Connie is not working or volunteer-
ing, she enjoys playing at the lake with 
their rescue Boxer/Border Collie, Bentley 
(named after Dierks Bentley), and deco-
rating her home, wine tasting, concerts, 
hiking and working out.
 
Her son Justin, who is now 28, graduated 
from CSUF in 2015 and has had a success-
ful career climbing the corporate ladder 
at Disneyland. Connie is proud that he is 
demonstrating skill and being entrusted with 
greater management responsibilities as he 
serves on the Guest Relations management 
team. Her daughter, Taylor, age 24, gradu-
ated from Chico State last year and will be 
marrying Dominic, the love of her life, in 
September. Connie is thrilled that Taylor 
is pursuing a career in real estate and can 
hardly wait to have Taylor on her team!
 
“We are planning another police apprecia-
tion event soon,” smiled Connie. “I am pas-
sionate about building up our community 
by building up the families who live here, 
and by building up the men and women 
who serve every day to keep our commu-
nities safe! I don’t just sell a house to sell 
a house. I help my clients find the right 
house, in the right neighborhood and the 
right school district, and help connect peo-
ple and resources to our public servants. I 
am ultimately a matchmaker!”
 
To find out how you can give back to those 
who keep our families and our clients safe, 
join 1.5 thousand others in the Police 
Appreciation FB group!

I TRULY HAVE A 
PASSION AND 

DESIRE TO HELP 
PEOPLE BUY 

AND SELL THEIR 
HOMES!

“My crew”
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CLOSETGallery
Storage Solutions

FREE IN-HOME CONSULTATIONS
(916) 826-7016  |  aclosetgallery.com

CUSTOM STORAGE CAN:
- O�er More Storage Options
- Reduce Outside Clutter
- Make Home Organization Easier
- Create a More Functional
  Use of Space

At Closet Gallery, we specialize in helping you simplify and organize your 
home. Every home has different needs and every homeowner has a 
different style. Closet Gallery collaborates with you to design the perfect 
solution for your lifestyle and budget. Whether it’s your home office, 
master closet, a kitchen pantry, your garage, a we can create custom 
storage solutions for all your needs. Offering the highest quality 
materials and hardware you will find a wide range of product options 
that will suit your specific style. Potential home buyers often look for 
good storage options within homes and having a custom pantry can 
give your clients’ homes a competitive advantage.

We can get you headed in the 
direction of SOLD faster and for a 

higher return by simply staging it.

@lux.home.design luxhomedesign.net

Let’s get your listing right!

(916) 947-8884
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Dan McIntire  |  Loan Officer, NMLS# 300900  |  Cell: (916) 276-3324

Sherene Gray  |  Loan Officer, NMLS #302159  |  Cell: (916) 798-8026

Copyright©2020 Fairway Independent Mortgage Corporation. NMLS#2289. 4750 S. Biltmore Lane, Madison, WI 53718, 1-866-912-4800. Other restrictions and 
limitations may apply. All rights reserved. Licensed by the Department of Business Oversight under the California Residential Mortgage Lending Act, License No 
41DBO-78367. Licensed by the Department of Business Oversight under the California Financing Law, NMLS #2289. Loans made or arranged pursuant to a 
California Residential Mortgage Lending Act License.

5StarTeam@FairwayMC.com  |  www.5StarTeam.com

TEMPORARY BUYDOWNS VS. PRICE DROPS
Buyer saves during the 1st  Two Years of the Mortgage

Usually Costs the seller less than a price drop*
Everyone wins! Ask us how it works!

*individual results will vary

I work with Matthew and his team regularly, multiple times a month and couldn't be happier 
with the services he provides. He is always very professional, punctual, and responsive. 

Working with him has been smooth and easy every step of the way! His work is professional 
quality and always consistent. I would definitely recommend Dynamic Cinema Productions 

to anyone looking for professional photography and/or video production.
Sabrina Khal - Project Manager

SERV ICES:  

530-417-6170  |  DynamicCinemaProductions.com/real-estate

HIGH QUALITY STORY TELLING

PHOTOGRAPHY & AERIAL  •  VIDEO TOURS  •  3D MATTERPORT AND 2D FLOOR PLANS
BUSINESS COMMERCIALS  •  PORTRAITS  •  WEDDINGS & EVENTS  •  TOURISM AND MORE 

Matthew Walter
Founder / Creative Director

OTHER AREAS WE EXCEL IN
• Residential Homes • Luxury Homes • Secondary Homes
• Vacation Rentals • Flip/Construction • Kitec Plumbing
• High Fire • Flood • Real Estate Commercial Protection

Office: 916.585.8184 • Cell: 530.903.2362 • Fax: 916-745-8434
info@iiprotect.com • www.iiprotect.com

WE’RE PARTNERING 
WITH REALTORS TO KEEP 
RELATIONSHIPS ALIVE 
FOR YEARS TO COME
Through co-branded marketing efforts, we help connect and 
reconnect you with previous buyers/sellers and their connections 
when they are thinking of buying or selling in the future. We 
excel in escrow closings with properties in hard-to-place, risk 
areas and we work directly with the Lender & Title to ensure 
escrow closes on time.

Lic
 0

L5
01

25

Serving: CA, WA, OR, ID, CO, NV, UT, AZ

Intrinsic Insurance excels with my customers time and again. 
No matter what hurdle we throw at them they always find an 
option and propel us to closing. They are one of the only 
agents that partner from listing to close to ensure insurance 
is never an issue.

Maury O’Hearn ~ Premier Property Group

WHAT OUR PARTNERS
ARE SAYING ABOUT US
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M
ona Gergen is full of love and gratitude for the people in her 

life — people whom she sees as the reason for her success 

and everything she enjoys today. The list of people she loves 

includes family, friends, the Dunnigan family, co-workers, other 

agents, service providers and more. She is so full of love, in fact, that her 

license plate says, “Love U All,” with a picture of a heart.

 

“I always tell people that I love them. 
Good thing my husband is not jeal-
ous!” Mona says, laughing.
 
One of the first people Mona would 
point to as being the most influential 
in her life would be her aunt, who, 
despite never having any money, 
loved and gave what she could to 
everyone, especially her family, 
whom she helped immigrate to the 
United States from Hong Kong. Mona 
was 1 year old when she came to 
America with her parents and stayed 
in her aunt’s garage before moving to 
the projects and obtaining govern-
ment housing.
 
“My family and relatives are success-
ful because my aunt helped them all 
immigrate over and get on their feet. 
We have family in government politics, 
owning successful restaurants and 
many business owners,” Mona explains.
 
Mona’s father always worked 13 
hours a day, seven days a week, and 
instilled the importance of a strong 
work ethic and education. Because 
her parents didn’t speak English, 
Mona was the caretaker of her family, 
as she was also the oldest of three. 
While her parents wanted Mona to 
become a doctor or lawyer, she was 
never a strong science student. What 
she loved the most in high school and 
college was touring open houses, new 
housing tracts and new builds. She 
also loved meeting new people and 
helping them with their problems. 
 
Mona ended up graduating from CSU, 
Sacramento, with a degree in commu-
nications. While she had a longtime 
interest in real estate, she was 

GERGEN

Mona with her husband, Tim, and daughter, Katie
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discouraged from becoming a real estate agent 
because she was told it was too risky. “My 
parents, being immigrants, wanted me to have 
a secure job, not one that pays a commission,” 
she explains.
 
After college, Mona worked with the State 
Bar of California as an administrative assis-
tant for their lobbying office. She did not like 
sitting behind a desk all day, however, and a 
few years down the road decided to pursue 
a career in counseling. She had a friend who 
was battling a cocaine addiction that she 
wanted to help in a meaningful way and was 
going through therapy herself at the time.
 
Recognizing her people-pleasing personality 
and desire to help others, Mona pursued a 
career in the CA Youth Authority as a coun-
selor. She helped rehabilitate youth who had 
committed high-caliber crimes like murder. 
After being attacked by an inmate one day, 
she asked to be transferred to an administra-
tive position and began looking for a differ-
ent path.
 
She had a few friends who were involved in 
real estate and had successful careers. They 
inspired her to finally follow her passion and 
start her own career in real estate. Obtaining 
her license in 1999, Mona spent the first year 
of her career part-time before earning enough 
to jump in full-time. She knew she had finally 
found what she was looking for in life.
 
“One of the best things I did was to follow my 
passion. Until I found real estate, I didn’t have 
confidence in what I was doing — I wasn’t 
truly happy. Real estate was really the best 
fit for me, being an [entrepreneur], a people 
person, a counselor and a friend. My job does 
not feel like work. I love what I do and all the 
people I meet,” Mona explains.
 
While real estate has been a natural fit for 
Mona, she credits her success to all her 
“amazing” role models and mentors she has 
had in the business, starting with her first 
brokerage, Dunnigan, REALTORS®, whom 

she has been with for the past 23 years. This is the only real estate 
office she has ever worked for!
 
“Dunnigan, REALTORS® had a great reputation in our community and 
was and is known as the Nordstrom of real estate firms,” Mona says. 
“Once I met my broker, Geoff Zimmerman, I knew she was amazing 
and wanted to learn from her. She has been one of the biggest influ-
ences on me as a real estate agent. She has integrity [and] honesty, 
puts people first, is not about the money and stays humble. I aspire to 
be just like her.” Geoff was one of the founding members of the Master 
Club and was the first female to win the Real Estate Salesmen award.
 
Closing an average of 50 to 70 homes a year as an individual agent, 
Mona says she is a workaholic who loves what she does. Because she 
insists on handling every part of the transaction for her clients and 

REAL ESTATE WAS REALLY THE BEST FIT FOR ME, 
BEING AN [ENTREPRENEUR], A PEOPLE PERSON, 

A COUNSELOR AND A FRIEND. 
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reviver.com

Be in the driver’s seat – even when you're not.
The world’s first connected license plate has arrived. Weather proof, DMV legal, & State approved.

You can now digitally connect to your car anywhere, anytime, through the Rplate app.

1 Activate.
It all starts with activating your plate.
Our app makes that simple.

Register.
Pure, electronic registration renewal is a game 
changer. No trips, no lines, no paper, no stickers.
No problem – just keep rolling.

Express.
Express yourself - activate banner messages
to reflect your mood, loyalties and personality.

Fascinate.
Show o� and go dark or go light.
Completely change your Rplate's look and turn 
heads while you're at it. Unmistakably cool.

2

3

4

2021

wants to give them the very best service, she has no plans to start a 
team and remains perfectly happy where she is today. When she is 
too busy, she will refer business to her co-workers. She said the whole 
Dunnigan Office works as a team, and she loves everyone in her office.
 
The only thing Mona has to really work at is bringing balance to her 
life. Luckily, she says she has the most wonderfully supportive and 
loving family in her husband, Tim, and daughter, Katie, as well as her 
extended family and work family.
 
“Tim is my rock,” she says. “In addition to being a great manager for 
the state of California in the environmental field, he helps me with 
real estate whenever I need it. He even got his real estate license, so 
he can support me. He is the most incredible father to my amazing and 
talented daughter, who is a junior at USC majoring in film and televi-
sion production. She does not want to be a REALTOR® but is pursuing 
her own passion!”
 
When she isn’t working, Mona enjoys spending time with her friends and 
family, going to concerts, walking, gardening, reading self-help books and 
magazines, attending River’s Edge Church and watching American Idol.
 
As Mona continues living a life of love and gratitude for the people in 
her life, she will continue to not only thrive in real estate but cultivate 
a better community and life for everyone who has the fortunate plea-
sure of meeting and working with her.




