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LOOKING FOR FULL SERVICE PROPERTY MANAGEMENT?

$600 REFERRAL FEE PAID TO AGENT____

Clients Are Referred Back To Agent When They Want To SeII

for rents under $5000 and 20% of rental commission for rents over $5000
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GLOBAL LIVING
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Property Manager
702-301-8020

IT IS TIME Tl]

 JUMP OVER THE CUMPETITIUN

UNLIMITED PHOTOS +
SIGN/LOCKBOX INSTALL b
PROPERTY FLYERS +

MLS ENTRY

All Inclusive & Starting at Only $165

' | | UWITS s the Smart Choice
4~ JorReal fslm Professionals

'MOVING AND PORTABLE STORAGE _
OF LAS VEGAS

. Your Storage Solutions Partner ~ 702-707-4040 s www.UnitsLasVegas.
www.rocketlister.com [/ D » www.UnitsLasVegas.com
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MEET THE

LAS VEGAS

REAL PRODUCERS TEAM

Mike Maletich Kevin Kerata Kendra
Owner Publisher Woodward
330-510-0234 919-397-2288 Editor

mike.maletich@ kevin.kerata@
realproducersmag.com  realproducersmag.com

WAGNER AGENCY

Former MLB Pitcher

Owner, Wagner
Allstate Insurance
702-355-3364

tylerwagneri@allstate.com

Retired LVMPD Sgt

Owner, Wagner
Allstate Insurance
702-326-3363
ThomasWagner@allstate.com

We pride ourselves on educating your home
buyers on how home insurance works
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Brad Martin Chris Menezes Albert and Liliya

Scheduling Writer Chernogorov

Coordinator Photographer:
Chernogorov
Photography
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CORE &
ENERGY
COACHING
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* Move up the scale
in Mindset & Energy

* Create thriving teams
or restructure them. N =

*Escape BURNOUT erorecsionar concis

RKES

www.AkesProBusinessCoaching.com

YOUR BUYERS LOOKING FOR AN UPGRADE?

Love to be the Flooring Guru you have on your team!

FLOORING OPTIONS YOU WON'T
FIND IN THE BOX STORES

CLARA NAPOLITANO « 702) 510-3156 « CLARASELLSFLOORING@GMAIL.COM
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This section has been created to give you easier access when searching for a trusted real estate

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.

These local businesses are proud to partner with you and make this magazine possible. Please

support these businesses and thank them for supporting the REALTOR® community!

BUSINESS COACHING
Akes Pro Business Coaching
(702) 595-4422

CPA/TAX/ACCOUNTING
Cynthia J. Nutter CPA
(702) 907-7967

FLOORING/INTERIORS/
CABINETS/COUNTER TOPS
Modern Concepts Design
(702) 510-3156

HOME INSPECTION
Bridge Home Inspections
(702) 722-2222

RedBeard Inspections
(702) 817-3136

Win Home Inspection
(702) 336-4190

HOME WARRANTY
HomeServe Home Warranty
(702) 420-8412

Old Republic
Home Protection
(925) 963-4726
www.orhp.com

INSURANCE
Allstate - Tom Wagner
(702) 257-8888

MOLD TESTING
Nevada Mold Testing
(702) 247-6653

Ask About Our

Free Service Calls

HomeServe

Home Warranty

Lacy Blackmore
Area Sales Manager

MORTGAGE

Five Star Mortgage -
Jessica Eiroa

(702) 285-0633

Laser Mortgage - Sam Nelson
(702) 588-4361

Movement Mortgage
(702) 235-4613

Planet Home Lending
(702) 755-3983

Pride Lending - Andrew Dort
(725) 780-5001

Union Home Mortgage -
Caitlin Turkovich
(702) 575-1041

MOVING & STORAGE
UNITS Las Vegas
(702) 707-4040

NON-PROFIT
Love Justice International
(412) 606-9954

PHOTOGRAPHY
Chernogorov Photography
(424) 236-8553
www.chernogorovwed.com

PROPERTY MANAGEMENT
Corcoran Global Living
Marti Ladd

(702) 301-8020

GoldenWest
Management, Inc
Roy True

(979) 480-6335
www.GoldenWest
Management.com

REAL ESTATE
PHOTOGRAPHY
Rocket Lister
(480) 570-8455

TITLE COMPANY
Chicago Title
(702) 528-2409

Fidelity National Financial
(702) 877-3003

Landmark Title Assurance
Agency of Nevada
(702) 869-1111

WFG National Title
(702) 728-5295

WATER SERVICES
H20 To Go
(702) 521-7197

BY THE NUMBERS

HERE’S WHAT LAS VEGAS’ TOP 500 AGENTS SOLD...

29,563

TOTAL TRANSACTIONS

$15,004,291,782
SALES VOLUME
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TRANSACTIONS
PER AGENT

702-420-8412
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Fidelity National Title Agency of Nevada COme gPOW

Trusted everywhere every day. i
sitioned to move with us!
Are you posit Reach out to any

your market share? of us to learn more!

702-575-4837

Vice President / Sales Manager

702-338-9898
Also Serving Pahrump
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Our existence on the planet is wondrous.

Think about all of the opportunities that are
stretched out in front of us. Each day, it’s up to
us to make the choices and take the steps that
will shape the next chapters of our lives. Sure,
there are opportunities that are special and rare
that stand out along the way. But so much of
our success in life is dependent on our ability
to recognize those opportunities when they
come along. That’s the first step. What happens
next is pivotal. It’s in those moments that we
have to decide if we want to capitalize on the
opportunities placed in front of us, or do we
choose to take a different path forward instead.

One of the local leaders in real estate who epito-

mizes that truth is Avi Dan-Goor.

Avi serves as a leading Sales Executive and
REALTOR® with Douglas Elliman Real Estate
(which just opened last month in Las Vegas and

Avi was their debut agent in the city). In turn, his
efforts have placed him squarely among the top one
percent of REALTORS® nationwide. He recalls how

opportunity came his way at a very young age.
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“One of the really big moments in life for me was when I
moved to the United States from Israel,” he remembers.
“I was just 18 years old at the time. It was a huge mile-
stone for me to make that move, and it was a path that I
was super excited to take.” Through that experience and
growing up at home in Israel, Avi had gained an appreci-

ation for real estate.

He recalls several of his family members working in the
business and trying to convince him to join. But Avi had
his sights set on a different path ... earning a degree in
Hospitality. So, he pursued that dream and followed that
direction. And it’s a good thing he did, because that path

would open doors for his future.

“It was 2005, at a private event. During which, I met the
woman who was a top agent in the city at the time, the
late Florence Shapiro. She would eventually become my
mentor,” Avi remembers with a smile. “I was 23 at the
time. She said, “‘When you get licensed, call me.” That’s
when the wheels in Avi’s mind started turning, because

he knew the situation was set to lead to great things.

“It had just been a social interaction at an event where

T had been a server. A year later I started the process of

WWI always
believe that
if you do the

right thing,
everything
else follows.

It’s not being
motivated by
money ... but

by serving.




getting my license and went to talk
with her,” Avi says. “She remembered
who I was, and she offered to hire me
on the spot. I wasn’t licensed yet, but
I signed on to work on her team. It
ended up being the single best deci-

sion I’'ve made in real estate.”

By 2006, Avi had earned his license
and continued to gain ground and
momentum in the business. Today, his
lofty results are undeniable. In fact,

in 2021, he recorded just under $45
million in sales volume. The spark for
his achievements comes through the

interactions he has every day.

“I love the people I get to meet
through this business. That’s what
we’re in the business to take care of,”
he says. “It’s so interesting to me.
Through my work in this industry,
I've had the chance to meet the best
people. In turn, they have become
my friends and almost like family. It’s

very rewarding.”

Away from work, Avi’s world is made
richer by time spent with his hus-
band, Tom. Together, they have a pas-
sion for traveling, making their way
to new places, and exploring other

cultures and ways of living.

In addition, Avi has a big place in
his heart for giving back to the
community. For the past 13 years,
he has been involved in supporting
Candlelighters Childhood Cancer

Foundation of Nevada. As part of that,

he has served as a member of that
group’s Board of Directors for the

past seven years.

One thing is for certain when you

talk with Avi. Instantly you feel his

*I-L

1

genuine nature and the care he has for
the world around him. “Sometimes
my delivery can come across a little
aggressive. But my intentions toward
people are always good,” Avi says
with a smile. “Doing the right thing

is the most important thing in the
business. I always believe that if you
do the right thing, everything else
follows. It’s not being motivated by

money ... but by serving.”

_Aviis a prime example of the power

of using every opportunity to make an
impact ... to help others move forward
in life with the right mindset.
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NOMINATE
~FAVORITE

VENDOR

Do you work with a partner that you would refer to other REALTORS® in Las Vegas? We would
love to be introduced to them and interview them for a spot on our platform.

Please send all nominations to
Mike.maletich@n2co.com
Please put NOMINATION in the subject line!

GoldenWest
Management Inc.

Property Management Experts

~ 0ur Referral Partner Pledge ~

We Don’t WePay  We Protect Your

Do Sales Referral Fees Online Reviews

Rent It Like You Mean It!
CONTACT A PRO! 702.685.76%

Www.GoldenWestiManagement.com
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* OLD REPUBLIC HOME PROTECTION
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We're grateful to support you and your clients
with superior home warranty coverage.

Contact us fo learn more.

Francine Willis Stacia Brain

Sanior Account Executive Aceound Executive 158
] 800282 7131 Ext 1151 BN 282 7131 Ext 1244 (1

C: 102604 2004 C: 1025963152
FrancneWorhp.com Slacaliorhp.com
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Suite 350 Las Vegas, NV -
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'/ ROCKET LISTER

A Big-Picture Focus on
Easing Your Role




The way ahead in this business isn’t something that comes
without effort. There are countless moving parts and plates to
keep in the air, as you satisfy your clients’ needs and navigate
a changing market. That’s why it means so much to have a
partner on your side who shares that same mindset. Which is
exactly what you get when you work with Rocket Lister.

Ryan Robson, owner of Rocket Lister, has seen his business
become a growing power in the real estate photography industry
over the past eight years. REALTORS® across the region who
work with Ryan and his team appreciate the company’s big-pic-

ture focus on quality and easing their role.

“We offer unlimited photos, sign/lockbox storage and installation,
as well as writing the MLS description and inputting the MLS
entry. Plus, we also offer marketing fliers for REALTORS®,” Ryan
explains. “I enjoyed offloading those things when I owned a bro-

kerage, and now I have the ability to serve agents in those ways.”

Ryan’s mission is to help agents streamline their business so

they can focus on higher-level income-earning activities that
spring out of his own experiences as a serial entrepreneur, having
owned seven different businesses. One of which was a highly
successful brokerage. “I come from a real estate background. I
owned a brokerage and we did 1,500 transactions over 10 years,”
Ryan explains. “In time, I made the decision to sell that broker-
age. I purchased Rocket Lister as a way to serve agents and to

help them scale and grow what they’re doing.”

The volume of Rocket Lister’s work has grown impressively since
opening its doors. In fact, the company photographs more than
47,000 listings every year, with an expanding network of more
than 60 full-time photographers. But Rocket Lister only recently
opened in the Las Vegas area six months ago and they focus on an
area within a 90-minute drive surrounding Las Vegas. Those who
work with Rocket Lister are able to free up their time and avoid
the frustrations of working with multiple vendors and coming up
with those pesky MLS descriptions. They appreciate the turn-key

approach and level of service they receive.

“It’s easy to put the ball in motion. The process of working with
us is easy by design. Just go to the website, register an account,
place an order, we will pick up your inventory for free, and

we’ll get to work,” Ryan says. “What sets us apart is that we do
what we say we are going to do, and if we do mess up, we fix it
without any hassle. Plus, if we shoot your photos at 6 p.m. on

a Wednesday, you will have your MLS entries and fully edited
images by 9 a.m. the next morning in your inbox. Our goal is to be

hassle-free and to save you time.”
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Away from work, Ryan leads a fulfilling life with his family,
including his wife and three children who are very involved with
club soccer and gymnastics. In his free time, Ryan also enjoys

playing pickleball.

The future promises more steps ahead at Rocket Lister. In the
meantime, you can put the power of this industrious resource to
work for yourself ... in the process saving yourself time ... while

you have head-turning quality to your listings.

OUR GOAL IS TO BE
HASSLE-FREE AND
SAVE YOU TIME.




DON’T LET YOUR CLIENTS

SETTLE

ON A MEDIOCRE LENDER

MAKE THE TRADE FOR A LENDER THAT PROVIDES
THEM MORE FINANCING RESOURCES!

¥ on

L/%ﬂ&a/ Eéraﬂ [

: ’*j y ﬁ'\] ::""-:I]_i P, ‘ll g -1 -
FI \{' E ST AR Mortgage Loan Consultant
g NMLS: 1380149 | 1756744 |
. QG A L2 B CELL: 702-285-0633
Service is Our Specially FAX: 702-974-4462
9065 S. Pecos Rd., Ste 200 * Henderson, NV 89074 OFFICE: 702-947-7827
Jessica@5starmtg.com

TS ALWAYS |

HALF-FULL}

<
WHEN DISCUSSING A HOME %
INSPECTION WITH YOUR CLIENTS S -f_- _

Home Inspections

702-722-2222
BUT IT WILL BE TOTALLY FULL WHEN WE DISCUSS IT OVER DRINKS - LARRY THE INSPECTOR

BE A HERO TO YOUR CLIENTS & REFER
THEM TO THE BEST WATER
TREATMENT COMPANY IN

SOUTHERN NEVADA!

Longer Lasting : Healthi

o Clathes i Sy Halr B Skin

According to Dataman Group, 65% of new homeowners purchase a
water system within the first 90 days!

* Conditioners * No Salt / No Potassium
* Softeners * Reverse Osmosis
* Non-Electric + Alkaline

Call For New Homeowner Special
Scott Hammond (702) 521-7197

Luuwovdwdshnlm

@hcehouk.:“:‘;;lpj.— 10@6[]- :; ,@: m ] worge

You Can Live Without Soft Water._But it's Hard

Las Vegas Real Producers - 27






onathan Chao represents the outcomes
that are possible through careful
planning, a thirst for learning, and a
commitment to being his best.

As Owner and Founder of Chao Real Estate

and Broker Associate with Las Vegas Sotheby’s
International Realty, Jonathan has built a strong
reputation for reaching results and elevating the
experience for his clients. “If you ask what I love
about real estate, I love the fact that it’s more than
just a roof over someone’s head, it’s the opportunity
it gives a person to build massive wealth... seeing
people progressing from when we got their first
property and then seeing them grow their wealth,”
Jonathan emphasizes. “It fascinates me how much

wealth a person can build by owning real estate.”

Jonathan graduated from UNLV, where he earned

a bachelor’s degree in Hospitality Management.
From there, he went to work at the Four Seasons as
a front desk agent and managed to work his way up
the ladder to both manager and director

roles. Along the way, he mastered

positions in various Four

Seasons locations.

After beginning his

career in Las Vegas, he

went on to places like

Colorado, Washington,

D.C., and the Big Island

in Hawaii where he

worked at the num-

ber-one resort in the

United States. “Through

that position, I got to rub

shoulders with people who are

among the top one per-
cent of earners in the world. In
the process, I noticed that
the common denominator
was that their wealth
had been generated by
being involved with
some type of real estate
background,” Jonathan
remembers. “I had a
great resort and company

to work for, but I wanted to
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be the one receiving the exceptional service at the Four

Seasons, not just providing them.”

Jonathan had pursued his real estate license when he first lived
in Las Vegas, then put it off. In time, he realized he was at a pivotal
crossroads in his life and career. He made a bold decision. “I thought
this was my opportunity to take a leap of faith and start over. I had

been with Four Seasons for nearly 10 years. I had decided to turn to

the next chapter, sold everything I owned in Hawaii, packed up my

whole life into seven bags, and moved back to Las Vegas with my now-

wife,” Jonathan recalls.

Today, Jonathan has his own team with his partner and wife, Ivette,
and their Assistant, Veronica. As he says, “The way we are struc-

tured is what we intended ... to keep a small team and an emphasis

Y7 -

| put more value on

time than | do on money.
| don’t care to have all the
money in the world, because
| know there is no amount
of money that can buy one’s
time back.

77




:‘ a big part of our
found 2 ion and our business.
We are very diverse. Sowe

~ have the ability to put our listings

in - it of a broader audience.”
i I

In ;u ee time, Jonathan and Ivette
enjoy time with their chocolate
Labrador, Kona, and look forward to
takin_g getaways t i

']

ile enthusiast. “I love being
ars, and enjoy driving and
uedt!'j.ﬂg them,” he says. “I also love
moun -;1 n biking. When I moved back
. fromHawaii " siintain bike was
- with
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SAM NELSON

SENIOR LOAN ORIGINATOR
702-588-4361
NMLS D 1782907

U
LA

Laser Mtg, LIc Dba Laser Mortgage Corporate Nmls 2012640 Located At 2520 St Rose Parkway Ste 210 Henderson Nv 89074 Nv - Licensed By The

Nevada Divison Of Mortgage Lending License # 5191; Ca - Licensed By The California Department Of Financial Protection And Innovation Under The

California Residential Mortgage Licensing Act License # 60dbo-122821 For All Licenses Visit Http://Aww.nmlsconsumeraccess.org All Loan Programs
Terms And Interest Rates Are Subject To Change And/or Discontinued Without Advance Notice. Equal Housing Lender

. . %702.247.MOLDss3
WI N e : § ot )  NVMOLDTESTING.COM
HOME INSPECTION . _ ;‘ IF IT WAs

5

hl. = YOU |
@ " WOULDN'T

.. HAVETO
Looking for a TEST!

New Inspection Partner? = NEVADA MOLD

Phil Whalen

WIN Home Inspection Summerlin

702-336-4190 LET US HELP ENSURE YOUR

www.summerlin.wini.com CLIENTS HOME IS A SAFE PLACE
FOR THEM TO CALL HOME

License #10S.0002665-RES

YOUR BUSINESS PHOTOGRAPHY STUDIO
PORTRAITS » PRIVATE EVENTS « ARCHITECTURE
We believe that every professional needs a captivating image to

support their brand. Together we’ll team up to create
a professional look that captures you and your work in the best way.

Liliya & Albert

i@
- \.‘ I

i.

WWW.CHERNOGORVWED.COM ”{’{'”“‘-ﬁ"
CONTACT@CHERNOGOROVWED.COM o 136-855" B v
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Jennifer Minucci

—

'«.¥vonne Angarola

BETTER TOGETHER

As REALTORS® with Berkshire
Hathaway HomeServices, Jennifer

and Yvonne are two self-made leading
ladies. Directly after joining forces,
they became the first and only top

10 ranking team managed by women
within their company statewide. When
arranging all the elements to embark
on a remarkable journey to help those
around them, both came to realize that

they are an incredible team.

“We see our clients’ needs from the
inside out — internal and external.
Not as someone to satisfy, but more

simply as people. Real people with

R

e SO (Y

real needs. In time, the sense of trust
in which they derive from us is equal
to fulfillment, the purpose we gain
from the ability to procure that level
of care and service,” Jennifer empha-
sizes. “Through constant contact

we build lifelong relationships with
our clients. We become their forever
agent; the agent they always think

about for all their real estate needs.”

Yvonne earned her real estate license
in 2002. Prior to that, she earned
her degree at UNLV in Hotel and
Restaurant Management. Working
in catering for the Ritz Carlton

and Marriott, Yvonne learned the
importance of service, attention to
detail, and following up with clients.
Planning a big event, such as a wed-
ding, is an exciting life occasion, as
is buying a home, so it was a perfect
fit. When Yvonne’s children were
young, she was a substitute teacher,

a Girl Scout leader, and volunteered

as PTA President. Yvonne has also
had a passion for volunteering. Now
that her children are grown, she is
President of a 501c3 for Hope and

Care Outreach.

Yvonne and her family sponsor an
orphanage for 62 children, assist with
operating a school pre-K to 12, build
hand pump wells for clean drinking
water, assist with animal husbandry
and farming, and also started a
medical clinic together with Jennifer.
They’re currently focusing on an

area outside of Monrovia Liberia in
West Africa and working on a second

orphanage in an outlying area.

Jennifer’s real estate adventure began
in 2003 and is rooted in property
management. “My career materialized
by complete accident. While attend-
ing UNLYV, I lived in an apartment
complex in Las Vegas. My very first

place after moving away from home in

Las Vegas Real Producers - 37
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Chicago. The apartment complex was
family owned. I would use the com-
plex’s gym often and got to know the
owners in passing. One day I walked
into the office, and they bluntly
offered me a job as a leasing agent. I
was 19 and had no idea what I wanted
to do with my life; yet I was extremely
excited by the allure of the sign-on
bonuses included in the position. And

so it began,” Jennifer recalls.

“In the decade to follow,” she contin-
ues. “I expanded into several facets
of the residential industry, such as
community management throughout
the Southwest, and I worked with a
hedge fund that renovated distressed
and foreclosed properties purchased
at auction. Through that experience,
I had the opportunity to work with
other agents and realized the benefits
of being your own business owner. I

started taking classes immediately
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after that realization and secured my

license in 2014..”

Jennifer met Yvonne at a family
social gathering. Both were working
as agents at Berkshire Hathaway
HomeServices, just at different office
locations. As Yvonne recalls, “We
were invited to a small party. She had
just joined Berkshire. We talked, got
to know each other, and kept in con-
tact over the next two years. In 2016,

Jennifer decided to join my team.”

Fast forward to 2021, Yvonne and
Jennifer formed the Angarola Minucci
Group and lead a team of six well-

rounded professionals.

Both Yvonne and Jennifer have
worked diligently through time to build
remarkable careers. They are among
the top one percent of agents across

Las Vegas. In addition, each of them

also rank among the top 250 agents indi-
vidually within the Las Vegas REALTORS®
MLS. A bond that continues to grow and

flourish with time.

Outside of the office, Jennifer has a love
of travel and volunteering. She works
with Project Bamboo and has taken part
in VolunTourism missions and spent three
weeks in Thailand in 2018 rebuilding an

elephant sanctuary.

When you talk with Yvonne and Jennifer,
it’s clear to see why they have been suc-
cessful and are growing a thriving team.
“We definitely pride ourselves on offering
concierge-style service. We like to educate
people with trusts, wills, and inform

them on various aspects of the business ...
looking out for our clients’ best interests,”
Yvonne says. “We try to help people with
all facets of their lives. We are definitely a

resource for them in many different ways.”

Through
constant
contact we
build lifelong
relationships
with our
clients. We
become their

FOREVER
AGENT.
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LANDMARK

TITLE ASSURANCE AGENCY

A Shaddock Company

Landmark Title Assurance Agency of Nevada
10000 W. Charleston Blvd. Suite 135

Las Vegas, NV 89135
Main: (702) 869-1111

Contact Us Anytime: Answers@LandmarkNV.com
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WE WANT

- A — 'l

E ﬂ jl ; P : TO PARTNER
e R &% WITH YOU TO |

S gL smn  BUSINESS
5 ' We understand that although all real
estate agents may be in the business

of Real Estate, their business needs
are not all the same.

7
o

Our team takes the time to listen to
your challenges, wants and needs.
They know that it is only then that
they can assist you in developing
strategies and ideas to help grow
your business. They will support you
& ; - with the tools and education that will
T " r take your business to the next level

- |

At Landmark, we understand that it
takes the attention and hard work of

our title officers, escrow teams and a n d
sales to make your team a successful
force in this market.

o [
Contactone o o o eroers service IS
702-869-1111 paramou nt
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Like an electrical connection that produces a
literal spark when a circuit is completed, there
are bonds between people that create a spark of
something special, as well. That’s the dynamic
energy at work with the husband-and-wife team
of Lyndon Holdeman and Sherry Rickard.

r i
‘s - with inve
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As leaders of the Holdeman Realty Group with KW
Realty Southwest, Lyndon and Sherry make good things
happen together for clients across the region. Lyndon
serves as CEO and Team Leader, and Sherry is COO and
the Lead Buyer’s Agent.

In addition to listing and selling homes for their resi-
dential clients, Lyndon spends part of his time working
ors and _comn{exl'cial clients. “I love helping

ople with rez sfate'

investors,” Lyndon explains. “Real estate is one of the
best things to invest in long-term. That’s why I live and
teach it. I just enjoy working with people ... helping peo-
ple find where they want to focus in investing and to be
profitable in real estate, while making it as smooth and

painless as possible.”. . =
[ ! L
% wiell,
While Lyndon is fgis'fonate and foecused on investments

and teaching, Sherry finds great fulfillment in w;rking s »
- n o P Jee

with area Veterans and first-time home buyers. “It’s a .

«wonderful feeling being able to take the people we have

-
the chance to work with through the process and make
themyfeel comfortable and educated,” Sherry emphasizes.
A
Lyndon was born and raised as a Mennonite, growing up

§ I dairy farmsn (ge_orgia. “I grew up and left home at age
. g

e

WE CARE
ABOUT OUR
CLIENTS
FIRST ABOVE
ALL ELSE.



18. When I was 20, I joined the U.S.
Navy, which took me to San Diego

for most of my time in the Navy,” he
recalls. “From there, I stayed in San
Diego and built a financial services
business for the next nine years. I was
President of the financial services
company, and my brother was COO
and ran the operations side. I oversaw
the marketing, and trained and man-
aged our sales team. Then I moved to
Las Vegas in 2002 to begin my real
estate career. When I got into real
estate, my background really helped

me and I had a fast start.”

Sherry grew up in San Diego as a
national, competitive gymnast. As
she came of age, she earned a degree
in Landscape Architecture. After

her collegiate career, she worked

in outside sales roles. In 2003, she
moved to Las Vegas, became involved
in politics and ran several statewide
campaigns, and coordinated volunteer
grassroots precinct teams. “In time,

I went through a divorce and was

trying to figure out which direction I
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wanted to take next with my career,”
Sherry remembers. “Lyndon and I
met and started dating. One day he
said, ‘I'm swamped and I need a buy-
er’s agent.” So I enrolled in school the
next day, got my license and joined

him in the business.”

The success they have built has been
impressive. Along the way, they are
fueled by the passion and energy they
have for what they do ... and the fact
that they get to do it together. They
are also quick to praise the members
of their team, including their Office
Manager, Cathy, who has been part of

the team for over four years, as well as

their Transaction Coordinator, Arianni.

Away from real estate, Lyndon and
Sherry have a range of active and
relaxing interests. After years of turn-
ing down invitations to “go golfing,”
Lyndon is finally taking golf lessons
and is enjoying playing a round every
now and then. He is also a huge
University of Georgia fan who loves

following the Bulldogs each year. In

S SENE R B et

fact, he and Sherry sponsor University of
Georgia watch parties locally. Additionally,
they have a passion for travel, cooking and
entertaining, spending time with friends,
and exploring the outdoors through a
multitude of activities, with golf and hiking

being among their favorites.

They are both involved with, and con-
tribute to, multiple community organiza-
tions as well. Lyndon is a Rotarian and
President of his local Rotary club. In the
meantime, Sherry is on the board for
her local chapter of the Daughters of the
American Revolution. She also has a big

place in her heart for supporting veterans.

A big point of pride for Lyndon and Sherry
is the bond they build with their clients

... a consultative approach on building a
relationship on trust. “We care about our
clients first above all else,” Lyndon says
with a smile. “We want them to have a
great experience and feel good about the
way we communicate in a timely man-

ner, they know what to expect from the
process, and know we care about them and

their experience. We love what we do.”

Jed the
Red Beard

Inspector
/02 817 3136

RedBeard

Inspections LLC

inspectslasvegas.com

Lot e be e

Q) i T TREGEA N DY B ¥ e L
\ \7 )\7\ \F/A‘.\JT,,J W |

1 /X

CYNTHIA NUTTER
CPA and Owner

(702) 907-7967
CJNutterAccounting.com
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Your Go-To
LENDER

Who Won't

DROP THIE

S ad
Planet Home Lending

WE'LL GET YOU HOME

ANDREW MARLOW

Mortgage Loan Originator
NMLS ID# 1735199
702-755-3983
amarlow@planethomelending.com
2485 Village View Dr. Ste 150
Henderson, NV 89074
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PEGGY JANE

NURTURING BONDS |

REALTOR® on the rise €4

Written by Dave Danielson
Photography by Chernogorov Photography

As a REALTOR® with Realty Executives

of Southern Nevada, Peggy relishes the
relationships and bonds that she builds
over time with her clients. In the process,
she does whatever she can to nurture those
bonds. “I love meeting people, including
out-of-state people who are moving here.
It’s fun for me to start the whole process
with them,” Peggy says. “I have teaching in
my background, and so I enjoy educating
them from start to finish. I take pride in
nurturing my clients and they become my
friends for the long run.” A prime example
of Peggy’s dedication and personal touch is
that she doesn’t use a CRM to communicate
with her clients for holidays or birthdays
— she does so through good old-fashioned

personal texts, calls, and emails.

Peggy grew up in Kansas City, MO, with two
older sisters. Throughout high school she
became an accomplished volleyball player
and earned a spot on a Division I team at

Bradley University. While raising four small

children, Peggy became very success-
ful in the gaming industry. “I was in
the gaming business for 25+ years —
starting out as a dealer on a riverboat
in Kansas City and then working my
way up to casino management in table
games,” Peggy recalls. “Then I moved
to Las Vegas to open the Wynn Casino
in 2005. My now-husband and I both
applied and got the job, so I moved out
here, got married, and worked there

for over 10 years.”

After gaming life, Peggy worked in
education, serving as a substitute
teacher at her son’s school. Through
that process, she talked with a friend,
Huey Nguyen, who had gotten into
real estate and raved about the
experience. As Peggy thought about
it, something clicked. She dove in,
completed her classes and earned her

license quickly in June 2017.

In August of 2020, Peggy started her
own team, The Collura Group. “At the
time I brought my sister, Susan Baze,
on as an agent and my TC, and Jodi
Sheley, who I met doing a transaction
and I knew she would be a good fit on

my team. I added Chelsea Atwell to my

team in the spring of 2021. She was
laid off due to Covid and decided to get
her license,” Peggy says. “She and her
husband, Nick, were my first buyers to

close on their new home in 2020.”

“Nikki Christman, who is a friend
and fellow baseball-mom, decided to
get her license and joined the team in
December of 2021. Lastly is Jessica
O’Connor who also was a previous
client of mine. I helped her and her
husband, Andrew, purchase their
first home in December of 2020. She
was a stay-at-home mom and got
her license and joined the team in
February of 2022.”

Peggy beams with pride when she
talks about her team and the way they
care for and nurture their clients. “My
team is made up of all strong power
moms that are all working hard for
their families. It could have been
much easier to find seasoned agents
to join my team, but it is much more
rewarding mentoring new agents and
teaching the necessary skills to be a
successful agent but still balancing

family at the same time,” Peggy says.

“Having an awesome team allows e ee
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me time to travel to watch my son,
Macen, play competitive 14u baseball

all over the country.”

“I am very detail-oriented, and I teach

A

my girls from the ground up — by
B doing everything the rightsvay, and
q';“ the same way, with e ery_i(jl}ent. We
\ % allcan step in and farke';@?fq_ and know
L PR T exactly wiiat fc_):d/é_,%cizius'é Wi hihdle
{ % all files and pli’efﬂs_tlfe same.”
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The results of Peggy’s efforts have
been rewarding. In fact, in 2021,

she individually produced over $25
million in sales volume. But away
from work, Peggy’s life is made richer
by her family, including her husband
of 15 years, Vincent Collura, who
works as Vice President of Casino
Operations at Westgate, along with
her children; Madison Zornes-Vela,
Matthew Zornes, Mallory Woodridge,
Macen Collura, and McClain Zornes

who passed away.

“In addition, my 8l-year-old mom lives

with us, so I can care fqr,her. She often

rides with me to showings and really enjoys
that,” Peggy smiles “She was an agent back
in Kansas City, MO, in the 1980s.” Peggy
also cherishes time with her eight grand-

children (four girls and four boys).

In her free time, Peggy is a big Kansas City
Chiefs fan who enjoys cooking, gardening
and playing volleyball. She and her family
also enjoy swimming, corn hole, and putt-
putt golf'in her backyard. When it comes
to giving back, Peggy is looking forward

to supporting Three Square, a group that
provides food for students after school

and on weekends.

IL-ORIENTED, AND | TEACH
THE GROUND UP - BY

ING THE RIGHT WAY, AND
WITH EVERY CI.I‘.‘I'.,,
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