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Commercial & Residential
Roofing Experts  and Interior/Exterior

Renovation Specialists

Locally Owned and Operated
CALL ERIC PAYNE TODAY FOR A QUOTE

(719) 246-5596

DONATED THIS YEAR TO HELP END MODERN-DAY SLAVERY.

Thanks to the businesses within these pages, our Area Directors, and readers like you, we’re able to break the chains of this horrible reality.

Did you know there are more victims held 
against their will today than ever before? That’s 
why The N2 Company – the company behind this 
publication and 850+ others like it – is financially 
committed to end human trafficking. 

FOR EVERY AD WE SELL, 
N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES 
FROM CAPTIVITY.

Visit n2gives.com to learn more
about our giving program.

A GIVING PROGRAM BY

TABLE OF 

C O N T E N TS

For articles, coverage, and advertising, contact Brian Gowdy at 719-313-3028; brian.gowdy@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the Colorado Springs Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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719-651-3951  |  northpointe.com/home-lending/get-started/dan-obrien
Dan O'Brien   //   Loan Officer, NMLS# 1896170

Are your clients
ready to buy but need 
help understanding all 
the financing options 

available to them? 

I HAVE THE
SOLUTIONS YOUR 
CLIENT  NEEDS, 

WITH THE
SERVICE THEY

DESERVE.

Are your clients
ready to buy but need 
help understanding all 
the financing options 

available to them? 

I HAVE THE
SOLUTIONS YOUR 
CLIENT  NEEDS, 

WITH THE
SERVICE THEY

DESERVE.
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Maria Bay
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541-600-4171

Geneva Eilertson
Reprints Manager

geneva@realproducersmag.com

Sara Cripe 
Social Media Manager 

sara@connectgrafiks.com

Our Vision for 
Colorado Springs Real Producers:

To elevate the culture in real estate, so agents know each other better and treat each 
other more humanely. Smoother transactions result in happier clients and more repeat 

business for everyone involved.

R E A L  P R O D U C E R S  T E A M

C O LO R A D O  S P R I N G S
M E E T  T H E

Heidi Mossman 
Photographer 

719-789-5558

Sue Hunyady 
Ad Specialist 

COSads@realproducersmag.com

Brian Gowdy 
Publisher | Advertising Sales 

brian.gowdy@realproducersmag.com 
719-313-3028

Madison Coble 
Content Coordinator

Ruth Gnirk
Writer
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Personalized Laser Engraved Gifts
Referrals for Years to Come.

24” x 11” Shiplap Sign with 3D Lasercut Lettering
Other sizes available. Customize your saying.

Keep the Referrals Coming!

www.larkspurlaserart.com lisa@larkspurlaserart.com

Gifts from Cutting Boards, Game Sets, Latte Cups,
Photo Engraving, Leather Items and More
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support 

these businesses and thank them for supporting the REALTOR® community!

AIR DUCT CLEANING

Planet Duct

(719) 728-5111

planetduct.com

APPLIANCES

Appliance Outlet

(719) 573-5802

aocolorado.com

ASSISTANT TASKS

The On-Call Assistant

(719) 208-4605

theoncallassistant.com

BILLIARDS/BAR STOOLS/

GAMEROOM

Fodor Billiards

(719) 598-4611

fodorbilliards.com

BUILDER

Vantage Homes Corp

(719) 534-0984

www.vantagehomes 

colorado.com

CARPET CLEANING

Creative Carpet Care

(719) 641-8600

ColoradoSprings 

CarpetClean.com

CUSTOM FRAMING

Orly’s Art Gallery &  

Custom Framing

(719) 630-3371

orlysartgallery.com

GENERAL CONTRACTOR

Payneless Roofing & 

Construction

(719) 246-5596

paynelessroofing

constructionco.com

HANDYMAN

Payneless Roofing  

& Construction

(719) 246-5596

paynelessroofing 

constructionco.com

HOME INSPECTION

A Precise Home Inspection

(719) 272-0100

APrecise.com

Ground Floor Home 

Inspection

(719) 641-1555

groundfloorhome

inspection.com

Inspections Over Coffee

Greg Fowler

(719) 900-5282

www.inspectionsover

coffee.com

Premier One Home 

Inspections

(719) 217-9594

PremierOneHome

Inspections.com

INSURANCE

ALINK Insurance

alink2insurance.com

Farmers Insurance

Michael Hendrickson Agency

(719) 572-5938

farmersagent.com/

mhenderickson

LABOR FOR HIRE, 

MOVING & LANDSCAPING

Laborjack

(970) 690-7709

www.Laborjack.com

LANDSCAPER

719 Landscaping

(719) 649-1196

MORTGAGE

Benton Capital

Mike Benton

(719) 331-5443

Fidelity Mortgage Solutions

Vaughn Littrell

(719) 290-0415

vaughnlittrell.com

Guaranteed Rate

Chris Franquemont

(719) 337-3021

Rate.com/ChrisF

Low Cost Mortgage

Mike Floren

(719) 362-0439

LCMLoans.com

Motto Mortgage

mottomortgage.com

Northpointe Bank

Danny O’Brien

(719) 651-3951

northpointe.com/

home-lending/get-started/

dan-obrien

Synergy One Lending

Dave Slater

(719) 377-5575

s1l.com

The Alpine Group at Fairway 

Mortgage

Brittney Hansen

(719) 505-6924

fairwayindependentmc.com/

Brittney-Hansen

The Alpine Group at Fairway 

Mortgage

Karen Weller

(719) 459-2704

fairwayindependentmc.com/

Karen-Weller

MOVING & STORAGE

5 Star Moving & Storage

(719) 417-4993

5starmovingand

storage.com

Arrow Moving and Storage

(719) 573-3460

arrowmoving.net

NEIGHBORHOOD

Gold Hill Mesa

(719) 900-1461

goldhillmesa.com

PAINTER

Happy Painting, Inc.

(719) 373-5550

happypainting.biz

PHOTOGRAPHER

Capture Life Photography

(719) 789-5558

capturelife.photo

Casa Bay Photography

(541) 600-4171

CasaBayPhotography.com

PROMOTIONAL 

PRODUCTS

A Squared Promotions

Arlene Alvarez

(719) 505-8047

a2promos.com

PROPERTY MANAGEMENT

All County Colorado Springs 

Property Management

(719) 445-7172

allcountycs.com

RADON MITIGATION

All Colorado Radon 

Mitigation

Ben Ingalls

(720) 726-4556

allcoloradoradon.com

RESTORATION

AmeriDri Restoration

(719) 388-8509

AmeriDri.com

ROOFING

Payneless Roofing 

& Construction

(719) 246-5596

paynelessroofingconstruc-

tionco.com

SOCIAL MEDIA 

MARKETING

Connect Grafiks 

& Marketing

(719) 679-2626

connectgrafiks.com

SOLAR

Solar Edge

Sonja Gumber

(970) 620-6642

STAGING

Brittany Williams Home 

Staging and Decor

(360) 310-2690

facebook.com/

BrittanyWilliams.

homestaging

TAX PLANNING

Tax Time CPAs

(720) 828-6218

TaxTime.cpa

Take the stress out of 
selling by ensuring your 
home is looking its best.

The majority of buyers 
struggle to look past an 
empty home. Let us stage 
your home to feel spacious, 
comfortable and trigger an 
emotional response with 
potential buyers. 

NO MATTER HOW 
BIG OR SMALL THE 
PROJECT, WE’RE 
HERE TO BRING THE 

Photo credit Jorge Borges

CALL US TO SCHEDULE YOUR
CONSULTATION TODAY

Brittany Williams
360.310.2690

Jordan Trask
727.746.8913

brittanywilliams0929@gmail.com
    /BrittanyWilliams.homestaging

HOUSE IN
SELL YOUR

TITLE & ESCROW

Empire Title of  

Colorado Springs

(719) 884-5300

etcos.com

Fidelity National Title

(719) 590-1711

FNTColorado.com

First American Title

(719) 208-8330

firstamcolorado.com

Heritage Title Company

(719) 592-9933

heritagetco.com

WFG National Title

Sandra Kuhlman

(720) 475-8300

colorado.wfgnationaltitle.com

TRANSACTION 

COORDINATOR

Springs Transactions

(719) 238-5707

UPGrowth Transactions

(719) 244-5454

UpGrowthTransactions.com

VIDEOGRAPHER

Brett Neilsen Photography

(303) 503-1107

BrettNeilsen

Photography.com
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THE DREAM IS FREE.
THE HUSTLE IS SOLD SEPERATELY.

Vaughn Littrell
Vlittrell@fidelityms.com

(719) 290-0415
NMLS # 1092985

15455 Gleneagle Drive, Suite 230  |  Colorado Springs CO 80921  |  FidelityMortgageSolutions.com  |  NMLS #476792

Regulated by the division of Real Estate

The kitchen is a
main focal point
for buyers.

www.aocolorado.com  | 3325 N Academy Blvd | Colorado Springs, CO | 719.573.5802

Upgrading appliances will greatly increase 
your kitchen’s visual appeal while staying 
within your budget!

Most appliances come with a 1 year warranty. Extended protection plans available up to 4 years.
Your Favorite Appliances at Outlet Prices
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Friends in real estate, I’m so excited to welcome you to another 
edition of Colorado Springs Real Producers! As I write this (in 
late June), the real estate market is going through rapid changes. 
It’s inspiring to see our local community of real estate agents and 
vendors reinforcing a consistent message across social media 
platforms that, while things are different, they’re not that differ-
ent; we’ve seen this before, and we will get through this.

I’m thrilled to showcase some incredible agents in this month’s 
edition, some of whom were nominated to be featured back in 
2021. Our goal with Real Producers is to highlight agents that are 
not just top producers but are also good humans. If you ever have 
any nominations for us, please reach out!

Real Producers is looking for some part-time writers! If you know 
anyone who has a degree in (or a passion for) journalism, please 
have them reach out to us.

Don’t let mold 
and odors 
jeopardize 
your home sale!
Planet Duct drastically improves the quality of 
air, health, and cleanliness of your home, and 
the effectiveness of your HVAC system. 

Visit us online to read our Air Duct
Cleaning Blog book today!

Call Today for your FREE estimate.
719-728-5111  |  PlanetDuct.com

PUBLISHER’S
NOTE

Last, I want to give a special shoutout to our advertis-
ing partners. Despite the uncertainty in the industry, 
we have had a strong majority of our advertisers renew 
with us in the past few months. If you ever have the 
opportunity to support any of our advertisers, please 
know that you are not just supporting their business; 
you’re also supporting mine.

Thank you,
BRIAN GOWDY

Area Director | Advertising Sales

719-313-3028 

brian.gowdy@

realproducersmag.com

Brian Gowdy and Jamie-Lynn Figure 
dancing tango on a rooftop at Tree City 
Tango Festival in Boise, Idaho. Photo 
credit: Andrey Yaroshchuk (June 2022)

719 Landscape Design
prides ourselves on creating authentic, unique designs

1
Free Consultation

Your unique vision and 
desires, our expertise 

and advice.

2
Custom Design

Using our 
professional 

experience, we plot 
the design of your 

yard with every care 
and consideration.

3
Exceptional Execution

From the first weed 
pulled to the last stone 
set, we work hard and 
pay attention to every 

little detail.

Contact us for a FREE Quote

(719) 649-1196 
719landscape@gmail.com
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4875 PEARL EAST CIRCLE | SUITE 300 | BOULDER CO | (303) 440-0511
655 S. SUNSET STREET | LONGMONT CO | (303) 485-0076

Leveraging our technology to enhance the customer experience

1277 Kelly Johnson Blvd | Suite 100 | Colorado Springs, CO 80920 | 719-590-1711 | fntcolorado.com

Leveraging our technology to enhance the customer experience

Fidelity National Title is proud to be a part
of the Colorado Springs Community!

Thank you for the opportunity to work together!

Ben Ingalls
(NEHA/NRPP CMT# 105986)

All Colorado Radon Mitigation, Inc.
Denver: 720.726.4556

Loveland: 970.966.7853
Colorado Springs: 719.599.8908

www.AllColoradoRadon.com

We are your trusted
source for radon

mitigation and testing.
 We also offer several Indoor Air Quality 

improvements from crawl space 
encapsulation to home air filtration.  
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WATCH 
THIS!

standout REALTOR®
Written by Ruth Gnirk

Photography by Heidi Mossman of Capture Life Photography

A
S A NATIVE OF WOODLAND PARK, 
JASON ROSHEK WAS RAISED TO BE AN 
SOB: SON OF A BROKER. HIS PARENTS 

WERE REALTORS® AND HIS DAD WAS ALSO A 
TEACHER/WRESTLING COACH. IN THE ‘80’S HIS 
MOTHER BECAME ONE OF THE FIRST AGENTS 
IN THE REGION TO HAVE AN ASSISTANT OR 
A TEAM. ALTHOUGH SHE LOVED WHAT SHE 
DID, SHE CONFIDED IN JASON THAT SHE 
WISHED SHE WOULD HAVE HAD MORE LIFE 
EXPERIENCES EARLIER.

Jason wanted to experience life too. He didn’t think 
real estate would be the life for him. He wasn’t 
passionate about his wrestling scholarship to UNC 
Greeley, so in 1991 Jason moved to Arizona with 
several good friends. Five years later, he attended 
a Mike Ferry conference with his mom and one 
of her teammates. It sparked his interest in sales 
more than real estate, so he resorted to selling auto 
insurance for a time.

In the summer of 1997, Jason met Stacy and his life 
changed forever. During the three years they dated, he 
became successful in sales and marketing for a com-
pany that sold safety supplies. Jason invited Stacy to 
visit his hometown of Woodland Park. Everyone loved 
her and she had a great time in Colorado! Stacy told 
Jason she could handle life with him, no matter where 
their adventures might take them.
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“October 28, 2000 is one of the most important dates of my life,” 
Jason beamed. “That is the date that Stacy and I got married! Our 
ceremony was in South Phoenix, at Cesar Chavez Park. Though 
it’s near a rough neighborhood, it was a beautiful place. That was 
where we started our life together.”

In 2001, Jason’s childhood PE teacher, Mrs. Burnham, had 
retired. Mrs. Burnham, the principal, Jason’s mom, and many 
others called Stacy and asked her to interview for the position. 
Stacy went to Woodland Park in May for the interview, was 
offered the position, and accepted it. Nine years 11 months and 20 
days after moving to Arizona, Jason brought his beautiful bride 
back to his hometown to stay.

In 2002, Jason became a licensed REALTOR® and 
started working with his mom’s team. He grew into his 
own person and really developed a heart for real estate. 
He knew that to expand his vision for himself he needed 
to step out of his comfort zone. Jason and his mom had 
many conversations about his growth and vision, and in 
2017 Jason amicably separated from his mom’s team to 
start a team of his own! 

Coleen Hellen, who had worked with Jason in the past, 
became the first partner on Jason’s new team. They 
began to stand out from the crowd with Jason’s creative 
videos and his social media campaign. While attending 

a Tom Ferry conference in 2018, a speaker used the 
phrase “Watch This…!” and it resonated with Jason and 
Coleen so much that it became the new team rally cry 
for Jason Roshek & Partners. 

If you ask Jason, he will say, “Teams matter and part-
ners matter, because we’re not just individuals working 
together. We are unified and working toward the same 
goal. My wife and I are life partners, without her I 
would be nothing. I am grateful for my two coaches, the 
mentorship of my parents and Bill McAfee with Empire 
Title. I consider Bill, my home inspectors, my title com-
pany, and many others to be my real estate partners!” 

In 2020 the team adjusted to COVID restrictions and had a 
“watch this” growth spurt, selling homes and empty lots via 
video for families who wanted to camp. His team grew to include 
Danielle Smith. Jason had seen great potential in Danielle almost 
a decade prior and had invited her to join the team, but the timing 
hadn’t been right until 2020. At the end of the year Jason’s par-
ents sold their brokerage so they could retire, and this prompted 
Jason to take the opportunity for another “watch this” moment.

Feeling a need to stretch himself and the team, Jason visited 
different offices but decided to stay where he was. In 2021 Jason 
Roshek & Partners sold 125 properties, including more than 40 
pieces of land. Caitlin Marchet joined his team and became his 
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standout realtor®

DOE, “Director of Everything.” In December of 2021, Jason and 
his team moved from a small office to a bigger office, Coldwell 
Banker Beyond.

The leadership of Baylee Carter and the youthful energy of the 
office inspires many “watch this” moments. Jason values his team, 
including their newest member Ryan Baade, owner of Woodland 
Fitness. Jason readily admits that he would not be the success he 
is today without Stacy, the team, and their willingness to try new 
approaches. He adds value to them by celebrating victories with 
mystery dinners around town, bringing them to conferences and 
even an all-expense paid trip to Disney! He does many things to 
acknowledge their commitment to a great customer experience. 

The Roshek family enjoys many sports, camps often, attends 
Broncos games with Jason’s dad. They also travel to Disney at 
least every two years. Stacy is the head high school volleyball 
coach, and the team made regionals for the last three years!

Savannah just graduated high school and was honored as Athlete 
of the Year for competing in 14 sports during high school and 
maintaining a 4.1 GPA. She plans to go to Drake University 

in Iowa. Sydney loves volleyball, basketball and was 
awarded Athlete of the Year as a sophomore. Samuel is 
a freshman with a 3.0 GPA who enjoys golf, basketball, 
track and video games. Sasha is entering seventh grade 
and shares many similarities with her father, including 
boldness, courage and a love for adventure. She is on a 
hockey team that includes three other girls.

Jason gives back to the community through donations 
to schools and serves children and their families with 
Kiwanis of Ute Pass - Woodland Park. The Roshek family 
also enjoys community events, especially the fourth and 
fifth of July. Following the traditional Fourth of July cel-
ebrations, they attend “Symphony Above the Clouds,” a 
concert at 8,500 feet on the prettiest side of Pikes Peak.

“We Are Your Local Real Estate Connection!” shared 
Jason. “I am proud to be on a team of people committed to 
helping families be in the best home for their current needs, 
because homes help families and kids stay connected to the 
community. The stability of home gives people the confi-
dence to say, ‘watch this!’ and try something new.”

I AM PROUD TO 
BE ON A TEAM OF 

PEOPLE COMMITTED 
TO HELPING 

FAMILIES BE IN THE 
BEST HOME FOR 
THEIR CURRENT 

NEEDS, BECAUSE 
HOMES HELP 

FAMILIES AND KIDS 
STAY CONNECTED 

TO THE 
COMMUNITY.

MAKE YOUR HOUSE A
POWERHOUSE....

Go Solar!

SOLAR EDGE
Sonja Gumber

970-620-6642
solaredgenow@gmail.com

• Fix & Lower your Utility Bill
• Avoid Rising Power Costs

• Clean Energy • Additional Home Value
• No Out of Pocket Cost
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719-238-5707  •  SpringsTransactionsLLC@gmail.com

Transactions
Springs

Karen Harvey • Megan Johnson
Alison Steinwinder • Cori Harris
Melinda Murray • Abbie Wood
Luke Turk • Jessica Crawford

We look forward to connecting with you
and being a part of your story!

Listings, Contract to Close, Re-sale, 
New Construction and more...

We do it all, with a team of 7 TC’s working for 

Focus on establishing positive client 
relationships instead of spending time 

chasing paperwork!
Karen Harvey, a born and bred Colorado native, has a proven 

track record for providing exceptional leadership while 
expertly managing all aspects of real estate transactions. 

Inspired by the mentoring of the most successful REALTORS 
in the business, she has dedicated her career to building 

long-term, trusting relationships with clients. 

Karen Harvey
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A PIECE OF HOME
When he was growing up, Raul Andino did not have 
many material things, but he was surrounded by family 
and nurtured in the warm and welcoming Puerto Rican 
culture. He learned at a young age to treasure relation-
ships with people and to work hard for what he wanted. 
As a teenager, Raul painted houses with his dad in Miami 
and caught a vision for the stability that came along with 
real estate. He joined the Army at age 21 and set a goal to 
make strategic real estate investments at every location 
in which he was stationed. 

Raul served his country, started a family, and saved up 
money. When he was 25, Raul was stationed in Colorado 
Springs, and for the first two months, he and Inés, who was 
pregnant with their third child, plus two toddlers and their 
dog, lived in a hotel while they looked for a house. Their 
REALTOR®, Jamie, a former explosive ordnance disposal 
specialist who always went the extra mile for his clients, 
babysat so Raul could attend the required first-time home-
buyer’s class. 

After all years of planning and saving, Raul was the proud 
owner of his first house. He also had a glimmer of a vision 
for how he could help others achieve their American Dream 
someday. While serving as an Army recruiter from 2008 
to 2011, Raul found a renewed passion for connecting with 
people and a passion for sales. He moved several times and 
bought two more houses. 

While serving for his last year in the military and going 
through a divorce, Raul was also taking real estate classes in 
Denver. This meant that he was on the clock from 6 a.m. to 
4 p.m., then he drove to Denver for his class and finally got 
to bed before midnight so he could do it all over again. The 
days were long, and nights were short, but he never gave 
up. He finished his classes in the spring, passed his test to 
become a REALTOR® that summer, sold his first house that 
fall, and was granted his retirement after almost 17 years in 
the military. 

In his new season in life, Raul combined his skills and his pas-
sions and quickly found his niche serving Spanish-speaking 
service members and their families. He would bring clients to 
restaurants and shops so they could experience the culture 
and traditional foods that would help them feel at home. 
By communicating with clients in their heart language, he 
connected to clients through culture and relationships, and he 
continues this practice today. Raul serves as a guide and men-
tor, helping clients find a house and transform it into a home, 
and making Colorado Springs feel more like their home as 
well. He helps them strategize short- and long-term military, 
real estate, and family goals.

After working for a RE/MAX brokerage for four years, he 
transitioned to Coldwell Banker. Raul is honored to have 
clients from all five military installations in Colorado Springs 

ANDINO
Raul

up-and-comer
Written by Ruth Gnirk

Photography by Heidi Mossman of Capture Life Photography
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I don’t sell, and I don’t stress; 
I just show clients the opportunity. 
Giving feels better than getting, and it’s 
my goal to add value, not to be petty.

and to serve clients in every age range, with every level of real estate 
experience possible. He draws on his own experiences at times when 
guiding clients because he knows firsthand what it is like to be “house 
broke” and not be able to live life because the house payment is so 
high. Raul has established such great relationships in the community 
and built such trust that he has bought houses that were not even on 
the market! One of his most proud moments was helping a 19-year-old 
private fulfill his dream of purchasing his first home.

“I wish that someone had mentored and coached me about real estate 
investing when I was first starting in the military,” Raul smiled, “but I 
am glad I can be there to do that for someone else. I don’t sell, and I don’t 
stress; I just show clients the opportunity. Giving feels better than getting, 
and it’s my goal to add value, not to be petty. Rather than trying to deter-
mine whose fault something is, I like to ask what we can do to fix it.” 

Now, as a single parent, Raul’s children are his 
driving force and his motivation. He wants to set 
himself up so he has the freedom to make memories 
with them regardless of the cost, never having to 
worry about being a burden on them in the future, 
either. He lives in Monument and owns a beach 
condo in Puerto Rico, which he will be renting out 
as an Airbnb. He is on his way to fulfilling his goal 
of having enough investment property that he will 
be able to be debt-free by the time he is 55. His 
ultimate goal is to have the freedom to retire, even 
if he decides not to, and to be able to re-invest his 
proceeds back into other investment properties. 
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Raul gives his clients red carpet service and attention, and he 
expects that same high-quality, specialized treatment from those 
that he works with, including lenders and other preferred partners. 
He knows how to move quickly in this market and is passionate but 
careful not to be pushy. Raul’s greatest selling feature, besides his 
cultural and relational connection, is his passion for the success of 
his clients and what they are building for their future. He personal-
izes client care, stays connected with clients throughout the 
process, and personalizes each client’s closing gift, 
which he loves presenting at clients’ housewarming 
parties. Two of his clients were so satisfied that 
they brought him 10 closings in 2020!

“I love connecting with people face-to-face,” Raul 
smiled. “I am an asset to my clients and my com-
munity because I am living my passion. Others may 
think I’m a workaholic, but it just feels so fun and 
easy to me that real estate doesn’t feel like a job. I 
have learned a lot from the military and from my 
own experiences, and I use that to help my clients 
enjoy the familiar things they loved about their past 

homes and family traditions when they move to 
Colorado Springs so they can experience a 

piece of home!”
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BENTONBENTON
partner spotlight
Written by Brian Gowdy

Casa Bay Photography

Mike Benton has the drive to be No. 1. He was 22 years old when he got his 

first taste of sales as one of 20 inside sales professionals at TradeStation 

Securities. It was his first true experience in a sales environment, and he 

was a natural fit from day one. He spent the entire day on the phones at 

his desk, only leaving to go to the bathroom. Mike’s wife, Lisa, packed 

his lunch every day, allowing Mike to eat between calls rather than take a 

lunch break with the rest of the sales team. Such focus elevated him to the 

No. 1 salesperson in the company in six months.

 

CAPITAL
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In 2004, Mike earned his real estate license to become 
a REALTOR® and a real estate investor. He and Lisa 
were living in Florida at the time after Mike’s mother 
had relocated to the Sunshine State. Mike and Lisa 
were helping take care of her while building a life of 
their own. In 2014, Mike’s mother passed away, and 
two years later, he sold his investment company to 
start a new chapter.
 
After 12 years of borrowing money for real estate 
investments, Mike had a solid understanding of the 
mortgage industry. His experience in the real estate 
lending process led him to the decision to do it for a liv-
ing, and Mike Benton became a mortgage professional. 
 
In 2018, Mike and his wife visited Colorado Springs 
for the first time to attend the grand opening for 
Charles Poliquin’s strength training facility. They loved 
the city so much that they moved their family here 
four months later and opened Benton Capital.
 
Mike’s vision is to become the No. 1 mortgage team in 
the state of Colorado. “No. 1 isn’t just about sales num-
bers in a single year; it’s about helping as many people 
as possible achieve their financial goals through real 
estate. Mike and his team want to have a relationship 
with their clients; they want to know their clients’ 

goals, understand their situation, and create a unique 
mortgage experience through their one-of-a-kind 
gifting program. 
 
A subtle yet significant detail about Benton Capital is 
that Mike’s name is on the brand. Growing up in his 
hometown of South Boston, VA, Mike’s parents owned 
an office supply company. Their name was on the com-
pany, and their business practices were a reflection of 
their family name, too. “Putting your name on a busi-
ness holds meaning; it means taking full accountability 
for the client experience.”
 
Mike’s advice for real estate agents is to stay consis-
tent. “There’s always a new, shiny object out there for 
all of us. It’s easy to get distracted, chasing the new 
technology or the ‘easier’ way to do things. In the end, 
hard work, consistency, authenticity, and integrity 
are still the keys to achieving your goals and beyond. 
Nothing beats hard work.”
 
Beyond closing loans, the team at Benton Capital has 
a goal to donate 100 backpacks, each loaded with 
school supplies, to local students in need. In the past, 
they raised thousands for multiple organizations that 
rescue and recover children from human trafficking, as 
well as other local organizations.
 

THERE’S ALWAYS A NEW, SHINY OBJECT OUT THERE 
FOR ALL OF US. IT’S EASY TO GET DISTRACTED, 

CHASING THE NEW TECHNOLOGY OR THE ‘EASIER’ 
WAY TO DO THINGS. IN THE END, HARD WORK, 

CONSISTENCY, AUTHENTICITY, AND INTEGRITY ARE 
STILL THE KEYS TO ACHIEVING YOUR GOALS AND 

BEYOND. NOTHING BEATS HARD WORK.
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Mike wouldn’t be where he is today without his team, his 
REALTOR® partnerships, and his family. Special shoutouts to his 
wife of 19 years, Lisa, his Director of Operations, Siri Calamese, 
his Director of Marketing, Jen Weis, his Branch Manger, Randi 
Renkel, and Sales Manager, Alan Croasdale. Alongside the 
growth of his business, he is intent on elevating his company 
culture and operating at the highest level of excellence. 
 

Outside of work, Mike loves snow skiing, pickleball, 
Tarheel basketball, and spending time with his wife 
and his daughter, Savanna.
 
His favorite quote is, “As iron sharpens iron, so one  
person sharpens another.” Proverbs 27:17

NO. 1 ISN’T JUST ABOUT SALES NUMBERS IN A SINGLE 
YEAR; IT’S ABOUT HELPING AS MANY PEOPLE AS POSSIBLE 
ACHIEVE THEIR FINANCIAL GOALS THROUGH REAL ESTATE.

Mike Benton and his team: Randi Renkel, Mike Benton, Jen Weis, Alan Croasdale

Established 1975

FodorBilliards.com 

• POOL TABLES

• SHUFFLEBOARDS

• COUNTER AND
   BAR STOOLS

• DARTS & SUPPLIES

• THEATER SEATING

• POKER TABLES

• ART WORK

• CUSTOM CUES

YOUR"Big Kids Toy Store"YOUR"Big Kids Toy Store"

Quality
      THAT LASTS

The Best Selection
of Bar Stools in Town!
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WE’LL GET
YOU THERE!
WE’LL GET
YOU THERE!

No matter where your journey takes you…

LOCAL
Your local move in the Colorado Springs Metro Area for a 
worry-free experience.

COMMERCIAL
Every detail is handled with expert care and professionalism.

WHITE GLOVE DELIVERY SERVICE
Projects handled with expert precision from accepting items 
for storage, delivery, and set up in their home.

INTERSTATE
As an Interstate Agent for Wheaton World Wide Moving,
we leverage the power of our national van line network to 
move across the country e�ortlessly.
STORAGE
Need Storage? Ask about our 20,000 sq ft, Dept of Defense 
approved for our military members' state-of-the-art facility 
with 24 hr surveillance.

“I always feel 
con�dent in 
referring 
Melysa and
5 Star Moving 
to my clients! 
They are extremely 
reliable  and provide accurate 
estimates in a professional manner. 
She treats my clients with a personal 
touch that makes them feel con�dent 
and comfortable with the packing and 
moving of their valuable possessions! I 
will continue to refer her as I know my 
clients are in great hands.”
~Dianna Dalton-Daily

USDOT 70719 | MC 87113

CALL OR EMAIL TODAY FOR A FREE ESTIMATE
719.227.7755

info@5starmovingandstorage.com  •  5starmovingandstorage.com

Woman AND Locally Owned & Operated
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RECAP FROM THE PEAK PRODUCERS’S 

CYBER SECURITY 
AND SMALL 

BUSINESS EVENT

around town
Photography by Will Burcher of Pic2Click

In June, The Peak Producers gathered for their event 
“CYBER SECURITY & SMALL BUSINESSES” and 
were honored to have a special guest speaker, Jonathan 
Steenland. Visit ThePeakProducers.com to check out the 
full presentation.
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Nonprofits 
Deserve 

Great 
Advertising, 

Too!

Whether you have a passion for helping 
children, animals, or some other worthy 
cause, we know your nonprofit relies on 
donors and volunteers to ensure day-to-
day operations run smoothly. 

Google Ad Grants is an advertising 
program designed specifically for 
nonprofits like yours. The program 
harnesses the power of Google’s precise 
location and interest targeting to put your 
organization directly in front of people 
looking to get involved with local causes. 

GOOGLE AD GRANTS OFFERS A 

VARIETY OF BENEFITS, INCLUDING:

• More visitors to your website 
or landing page.
• Greater online visibility for 
your nonprofit.
• Increased traffic to online 
donations, volunteer sign-ups, 
and event information! 

Ready for the best part? Each 
qualifying nonprofit has access to up to 
$10,000 per month in free search ads 
shown on Google.

SO HOW DOES IT WORK?  
Google Ad Grants is designed to help 
nonprofits of all sizes, so you can 
benefit whether you are a national 
organization or just starting out. 
Your nonprofit must be recognized 
by the IRS as a tax-exempt 501(c)(3) 
organization and have a high-quality 
website to qualify for Google Ad Grants.

NEXT STEPS  
If you think your organization could 
benefit from Google Ad Grants, head to 
our website at hyportdigital.com/grants 
for more information. Our team will 
connect with you and handle all the ad 
setup and management so you can stay 
focused on changing the world! 
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719.641.8600

Family Owned & Operated
Free Estimates

www.ColoradoSpringsCarpetClean.com

Carpet Cleaning | 24/7 Water Restoration

AmeriDri.com719.388.8509

COLORADO SPRINGS RESTORATION

EXPERTS SINCE 1992
COLORADO SPRINGS RESTORATION

EXPERTS SINCE 1992

Fresh Clean Carpet.
Move-In Ready!

Experts in Water Damage & Mold 
Damage Colorado Springs

fire water mold

around town

To read more about your fellow agents, add Brian Gowdy on Facebook. He posts short 
bios and fun facts about each agent on his personal page!

If you haven’t met Brian yet, he would love to meet you! Brian’s contact: 719-313-
3028, brian.gowdy@realproducersmag.com, or Facebook message him!

About Your Fellow Agents & Partners
FACTS
FUN

Daniel Padilla was on Spike TV for the veterans feature Wolfpack 
NINJA tour.

Tanner Gibson plays bluegrass banjo! 
Bonus fun fact: Tanner loves obstacle course racing (spartan races, 
mud runners, etc.).

Scott and Traci O’Connor met through real estate — Scott was an investor, and Traci was a REALTOR®. 
Scott went on to earn his license, and the two have worked together ever since!

Renee Young married her high 
school sweetheart; they’ve been 
together for 18 years!

Fun fact: Baylee Carter took 2nd 
place in the U.S. Extremes (a 
national snowboarding competition) 
when she was 17!



52 • August 2022 Colorado Springs Real Producers • 53@realproducers realproducersmag.com

Interior and Exterior Painting
Residential and Commercial Painting

Window Replacements • Stucco Repair • Carpentry

The Only Painter In 
Town That Works

Realtor Hours

happypainting.biz | (719) 373-5550

Time
The thing all
busy realtors

need more of….

Theoncallassistant.com
719-208-4605

Sign Delivery  •  Social Media Marketing
Create and Deliver client Pop-Bys & so much more

Scan below to find out how
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Kaercher

DRIVEN TO HELP 
OTHERS SUCCEED

In the beginning, Dave was motivated by fear of fail-
ure. People he admired said he would not amount to 
much, and he was determined to prove them wrong. 
He and his company have helped tens of thousands 
of families, and he leads a brokerage that has been 
Nationally recognized as a Top 50 RE/MAX bro-
kerage, despite the fact that he had to literally start 
over from nothing after the market crash. With 
each success, Dave lifts others up and helps them 
accomplish their goals. He has multiplied his ability 
to serve his community by helping his ever-growing 
company succeed and serve others. 

When the Navy stationed his dad in Colorado 
Springs in 1989, the Kaercher family relocated to 
the Black Forest area. Dave was 12, and the move 
was an adventure and a fresh start. He made new 
friends, including Bryan Vail and several others, 
whom he has stayed in touch with for the last 28 
years. Dave admired the work ethic and entre-
preneurial success of Bryan’s mom who was a 
REALTOR® with RE/MAX.

After graduating from Liberty High School, Dave 
attended UNC Greeley, where he earned a degree 
in business in 2001, and worked for Wells Fargo 
mortgage for a year. At 21, Dave caught the vision 
for investing. He and Bryan utilized Bryan’s mom as 
their REALTOR®, purchased a house, and rented it 
out to friends.

He earned his own REALTORS® license in 2002 
and started working for RE/MAX. Motivated by his 
fear of failure, Dave attended real estate conven-
tions and earned 15 designations. He determined 
that he, too, would become a top agent like his 
successful friend, mentor, and role model Ray Shea 
(pictured with award). 

In 2005, Dave started buying investment proper-
ties. A year later he invited Bryan to be his first 
team member. He soon added four others, and the 
Dave Kaercher Team helped hundreds of families 
buy and sell homes. His personal long-term plan 

dave

real producer
Written by Ruth Gnirk

Capture Life Photography
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Through Dave’s vision and guidance, 
RE/MAX Real Estate Group team 
members have opened their own 
in-house mortgage company, Motto 
Mortgage Financial, which is also 
founded and backed by RE/MAX. The 
team has also created RE/MAX Real 
Estate Group Property Management, 
and a transaction coordination com-
pany called Springs Transactions. 

Dave gives back through spontaneous 
donations to the Children’s Miracle 
Network and other charities. Each 
spring the brokerage hosts an annual 
client event in conjunction with Air 
Force graduation flyover. His win-
ter events provide opportunities for 
clients, team members, and their 
families to connect over warm food, 
music, and laughter, and even have 
photos taken with Santa. Dave also 
hosts monthly office events that 
provide current education and social 
interaction. In his free time, Dave and 
his family enjoy staying active out-
doors, hiking, fishing, camping, and 
four-wheeling, and they love to travel. 

Dave was overjoyed when his long-
time mentor joined his company, and 
he was almost crushed when Ray Shea 
passed away of complications from 
pneumonia and covid right before 
Christmas last year. Although Ray is 
missed by the whole team, especially 
Dave, he is thankful for all the lessons 
Ray taught him. Ray’s influence helped 
Dave become a better man, a better 
REALTOR®, and a better leader.

“I miss my mentor and friend Ray 
Shea,” shared Dave, “but in honor 
of him I never stop learning. I have 
all the tools in place, and am always 
trying to make the brokerage bet-
ter. I love helping agents strategize 
and seeing them grow in our family 
culture. I have multiplied my impact 
into our community by pouring into 
my team of agents and helping them 
succeed. We care, and it shows.”

When they bought a second RE/
MAX location in 2016, Dave was no 
longer propelled by a fear of failure; 
his focus was helping his clients and 
agents experience success. Dave and 
Bryan and the company have recip-
rocal loyalty and mutual admiration. 
In fact, the loyal team he had formed 
in 2006 had stayed with Dave during 
the hard times, and by 2016 each had 
developed their own growing teams. 
Then his hero, friend, and former 
colleague, Ray Shea, joined RE/MAX 
Real Estate Group. Dave had never 
imagined that one day the man whom 
he had looked up to would become an 
agent in his company! 

With their expanded team of 170 
agents, RE/MAX Real Estate Group 
has helped tens of thousands of fami-
lies. That is because Dave’s brokerage 
is a “one-stop shop” for agents. He 
doesn’t want them to wait to improve 
themselves until they have the time 
and money to attend seminars, so he 
selected a full-time in-office coach, 
as well as a Director Of Success, so 
agents would have consistent 24/7 
access. He also created an Agent 
Development program, and chose 
his long-time friend, REALTOR® 
Jenni Browne, to run it. Dave and his 
leadership team are prepared to teach 
their agents how to be highly pro-
ductive in this ever-changing housing 
market.
 
Dave has been honored to take part 
in the “Top 100” events to learn from, 
and teach, other RE/MAX brokers for 
multiple years. He is equally honored 
to have been voted by the community 
as the Best Franchise in Colorado 
Springs. Dave also earned the 
Lifetime Achievement award, as well 
as a RE/MAX Hall of Fame award, 
and was a member of Elite 25.

was to buy dozens of investment 
houses, rent them out for 30 years, 
and then sell them when he was 50. 

However, he hadn’t factored in the 
market crash. Because of the adjust-
able-rate mortgages, Dave was forced 
to short sale every single property 
he owned. Although he lost all of his 
tangible assets, he was determined 
not to fail. He earned multiple short 
sale designations so he could help 
others who experienced the same 
devastation. He also set a goal of own-
ing his own RE/MAX brokerage and 
designed a five-year plan. 

In 2013 the Black Forest fire 
destroyed tons of acreage and 
homes, including Dave’s childhood 
home, but he continued working 
for his dreams. That same year 
Dave and Bryan teamed up to buy 
a RE/MAX brokerage and cre-
ate RE/MAX Real Estate Group. 
When they purchased the RE/
MAX from Barry Boals there were 
22 agents, including Barry and his 
sons, but under Dave and Bryan’s 
servant-leadership, the company 
doubled the first year. 

Dave Kaercher (right) and 
Bryan Vail (left) presenting 

Dave’s mentor, Ray Shea 
(center), with the Circle of 

Legends trophy at their 
cowboy-themed awards 

gala at The Flying W Ranch.
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Schedule Your Client's Inspection Today!
APreciseHomeInspection.com • 719.272.0100 • office.aprecise@gmail.com

A PRECISE
HOME INSPECTION

Tom George and the entire group at
A Precise Home Inspection have a proven 
track record of providing top-notch home 

inspections for our clients. Tom is a leader in 
the inspection industry. He goes to great 
lengths to make sure they go above and 

beyond for our clients and us. We trust them 
because they are extraordinarily proficient and 
take the time to explain the report to the client, 

which equips them with the knowledge to 
make the best decision about the purchase. 

They have saved our clients from moderate to 
huge cost inspection items that would have 

otherwise gone unnoticed, even in new 
construction. We cannot thank them enough 

for their service and attention to detail.
- Cherise Selley

       Thermal
Imagery-Certified

Complimentary Thermal
Imagery with

every inspection

       Happy Customers      Convenient       Communication

-Online Scheduler
-Reports Built and
Delivered On-Site

800+
5-Star

Google Ratings

Reports reviewed to
ensure your clients

understand their report

Drone Inspections

-No roof is too steep
or snowy to reach!

-Licensed by the Federal
Aviation Administration.

Casa Bay Photography



WE DON’T SUCCEED

UNLESS YOU DO!
Empire Title • etcos.com

3 locations to
serve your better

5555 Tech Center Drive,
Suite 110, Colorado Springs
(719) 884-5300

350 N. Pine St.,
Woodland Park, CO
(719) 686-9888 

1220 Main St.,
Canon City, CO 
(719) 275-4900 


