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Want the best for your clients?
Work with the best in the business.

When you choose to work with me, your clients will enjoy:

= Low; low mortgage rates.

+ A lightning-fast online application through the Digital Mortgage.

» Impeccable service that has earned us a 96% customer satisfaction score.*
- Day-and-night availability.

« Constant loan status updates, every step of the way.

« Diverse loan options and programs.

= A smooth, streamlined process ensured by my elite team.

0% Customar 5 atshictian: [ats Source: Guarsnteed Rate's Cliend Sashiliction Sirnevs (veraged 20510
Applicant vob{ect ta creclt and endprwriting sppooval. Hot o8 spplicests wifl be approved for Tinancing. Recwipt of appfication dodd not tepretent &0 approwial for fineadisg o Inteorstrate ghatantee, Kesiniclions may pphe. (07 M0GT B 146 7E15]

Your clients deserve the best of the best for their mortgage needs—contact me today!

Chris Franquemont guarantee@
SVP of Mortgage Lending

O: (719) 309-0406

Rate.com/ChrisF | ChrisF@rate.com

1155 Kelly Johnson Blvd,, Suite 400, Colorado Springs, CO 80920 ’

Elﬂ HonmmE LEWD {hii Franquemon! NMLS FTEE507 5 (0 - 100513557 FL L0417, Gl - 1435075
Earantend Rade, Int.a NMLS #2811 3300 N avenswead, Chlcagn, 1L 6261 3 265 0347 183 For fososing informi fon vish nmlooassimepsoomsorg. OO Rapuladed by the Ohition of Rosd Esfato

Free and open to the public.

Now through October, enjoy this wildly popular, family and pet-friendly event featuring amazing i == ._) :
regional bands. Beverage tent benefiting the Phitharmonic Guild, food-trucks and assorted vendors, « fa {—-‘ C l JI-_J
Grab your blankets, grab your lawn chairs and join the fun! ALY ] ] I ]J[ i

Check out the complete lineup at goldhillmesa.cam iy [\] I: (“l\

Itsgood tobe home.

David %ekley Homes
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DONATED THIS YEAR TO HELP END MODERN-DAY SLAVERY. | B’ & B s Fte Eayany
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publication and 850+ others like it - is financially

committed to end human trafficking. FROM CAPTIVITY.

Keryn DeRubis
. Sales Execufive Sales Executive Sales Execufive
Real Estate's #1 Closing Cost App 719.330.1624 719.963.5273  719.930.3447

Thanks to the businesses within these pages, our Area Directors, and readers like you, we're able to break the chains of this horrible reality.

e SvieanY @ @ =4

1975 Research Parkway, Suite 105 90 South Cascade Ave., Suite 950 750 E. US HWY 24, Suite 100

Colorado Springs, CO BO920 = 719.552.9933 Colorado Springs, C0 BOS03 = T12.639.7810 Woodland Park, CO BOB&3 = T19.639.7810
Visit n2gives.com to learn more

about our giving program.
heritagetco.com

4 . August 2022 Colorado Springs Real Producers - 5




Our Vision for

Colorado Springs Real Producers: Are your clients

ready to buy but need
help understanding all
the financing options

To elevate the culture in real estate, so agents know each other better and treat each
other more humanely. Smoother transactions result in happier clients and more repeat f ¢
business for everyone involved.

MEET THE - ' v | Sl |
COLORADO SPRINGS | AN *‘*ﬂ L HAVE THE
REAL PRODUCERS TEAM A e
%@ CLIENT NEEDS,
WITH THE

SERVICE THEY
DESERVE.

— e them?
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Brian Gowdy Sue Hunyady Madison Coble Heidi Mossman
Publisher | Advertising Sales Ad Speczalzst Content Coordinator Photographer
brian.gowdy@realproducersma g.com COSads@realproduc g.com 719-789-5558
719-313-3028
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Maria Bay
Photographer

541-600-4171

v S Dan O'Brien // Loan Officer, NMLS# 1896170

719-651-3951 | northpointe.com/home-lending/get-started/dan-obrien

6 - August 2022



We're helping Colorado homebuyers
make ALL-CASH OFFERS
with Synergy One Cash Advantage!

This program allows us to equip our borrowers with
state-of-the-art options, helping them win the deal 4x more
often than with a standard prequalification.

Cash Offer

Appraisal Assurance
Speedy Closing
Homebuyer Advantage

CASH Advantage works
for all buyer types!

* First-time homebuyers

* Buyers who need to sell first
» New construction

CALL TO LEARN MORE!

(719) 332-7491

Synergy One Lending, Inc. NMLS #1207235 | Equal Housing Lender

Synergy One Lending

THE MODERN MORTGAGE EXPERIENCE ™

9

Keep the Referrals Coming!
RS L i e e i e e

FAMILY

AS FOR ME AND MY HOUSE
WE WILL SERVE THE LORD

-

'\i-f :‘..N'.-.
e — -

4
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24" x 11” Shiplap Sign with 3D Lasercut Lettering
Other sizes available. Customize your saying.

Gifts from Cutting Boards, Game Sets, Latte Cups,
Photo Engraving, Leather ltems and More

Personalized Laser Engraved Gifts

Referrals for Years to Come.

%kspur%

Laserfirt

lisa@larkspurlaserart.com

www.larkspurlaserart.com

RLY’S

QB
Sy

CUFTOM FRAMNG 1| FENE. AT SERVICES

v
6

ORIGINAL ART & FRAMING
HANGING & DELIVERY AVAILABLE

Visit us online for up-to-date information
orlysartgallery.com

719.630.3371
730 South Tejon, Colorado Springs

Open Monday-Friday 10am-5pm
Saturday: 10:30am to 2Pm
Closed Sunday & Monday: Appointments Available!

f)

RHC]

savings. Get support from an experienced
CPA firm and save THOUSANDS.

Small steps TODAY can mean BIG TIME tax

Stop the
Squeeze

Agents and Brokers! Act now so
you can pay fewer taxes next year...
It'll be like giving yourself a raise.

Contact TaxTime CPAs Today
720-828-6218 | taxtime.cpa

~ TAX TIME

CPAs

Colorado Springs Real Producers - 9



PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

RP

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support

these businesses and thank them for supporting the REALTOR® community!

AIR DUCT CLEANING
Planet Duct

(719) 728-5111
planetduct.com

APPLIANCES
Appliance Outlet
(719) 573-5802
aocolorado.com

ASSISTANT TASKS
The On-Call Assistant
(719) 208-4605
theoncallassistant.com

BILLIARDS/BAR STOOLS/
GAMEROOM

Fodor Billiards

(719) 598-4611
fodorbilliards.com

BUILDER

Vantage Homes Corp
(719) 534-0984
www.vantagehomes
colorado.com

CARPET CLEANING
Creative Carpet Care
(719) 641-8600
ColoradoSprings
CarpetClean.com

CUSTOM FRAMING
Orly’s Art Gallery &
Custom Framing
(719) 630-3371
orlysartgallery.com

GENERAL CONTRACTOR
Payneless Roofing &
Construction

(719) 246-5596
paynelessroofing
constructionco.com

10 - August 2022

HANDYMAN
Payneless Roofing
& Construction
(719) 246-5596
paynelessroofing
constructionco.com

HOME INSPECTION

A Precise Home Inspection
(719) 272-0100
APrecise.com

Ground Floor Home
Inspection

(719) 641-1555
groundfloorhome
inspection.com

Inspections Over Coffee
Greg Fowler

(719) 900-5282
www.inspectionsover
coffee.com

Premier One Home
Inspections

(719) 217-9594
PremierOneHome
Inspections.com

INSURANCE
ALINK Insurance
alink2insurance.com

Farmers Insurance

Michael Hendrickson Agency
(719) 572-5938
farmersagent.com/
mhenderickson

LABOR FOR HIRE,
MOVING & LANDSCAPING
Laborjack

(970) 690-7709
www.Laborjack.com

LANDSCAPER
719 Landscaping
(719) 649-1196

MORTGAGE
Benton Capital
Mike Benton
(719) 331-5443

Fidelity Mortgage Solutions
Vaughn Littrell

(719) 290-0415
vaughnlittrell.com

Guaranteed Rate
Chris Franquemont
(719) 337-3021
Rate.com/ChrisF

Low Cost Mortgage
Mike Floren

(719) 362-0439
LCMLoans.com

Motto Mortgage
mottomortgage.com

Northpointe Bank

Danny O’Brien

(719) 651-3951
northpointe.com/
home-lending/get-started/
dan-obrien

Synergy One Lending
Dave Slater

(719) 377-5575
sll.com

The Alpine Group at Fairway
Mortgage

Brittney Hansen

(719) 505-6924
fairwayindependentmc.com/
Brittney-Hansen

The Alpine Group at Fairway
Mortgage

Karen Weller

(719) 459-2704
fairwayindependentmc.com/
Karen-Weller

MOVING & STORAGE

5 Star Moving & Storage
(719) 417-4993
5starmovingand
storage.com

Arrow Moving and Storage
(719) 573-3460
arrowmoving.net

NEIGHBORHOOD
Gold Hill Mesa
(719) 900-1461
goldhillmesa.com

PAINTER

Happy Painting, Inc.
(719) 373-5550
happypainting.biz

PHOTOGRAPHER
Capture Life Photography
(719) 789-5558
capturelife.photo

Casa Bay Photography
(541) 600-4171
CasaBayPhotography.com

PROMOTIONAL
PRODUCTS

A Squared Promotions
Arlene Alvarez

(719) 505-8047
a2promos.com

PROPERTY MANAGEMENT
All County Colorado Springs
Property Management

(719) 445-7172
allcountycs.com

RADON MITIGATION
All Colorado Radon
Mitigation

Ben Ingalls

(720) 726-4556
allcoloradoradon.com

RESTORATION
AmeriDri Restoration
(719) 388-8509
AmeriDri.com

ROOFING

Payneless Roofing

& Construction

(719) 246-5596
paynelessroofingconstruc-
tionco.com

SELL YOUR
HOUSE IN

NO MATTER HOW
BIG OR SMALL THE
PROJECT, WE'RE
HERE TO BRING THE

WOWE

Take the stress out of
selling by ensuring your
home is looking its best.

The majority of buyers
struggle to look past an
empty home. Let us stage!
your home to feel spacious;
comfortable and trigger an
emotional response with
potential buyers.

SOCIAL MEDIA
MARKETING
Connect Grafiks

& Marketing

(719) 679-2626
connectgrafiks.com

SOLAR

Solar Edge
Sonja Gumber
(970) 620-6642

STAGING

Brittany Williams Home
Staging and Decor
(360) 310-2690
facebook.com/
BrittanyWilliams.
homestaging

TAX PLANNING
Tax Time CPAs
(720) 828-6218
TaxTime.cpa

TITLE & ESCROW
Empire Title of

TRANSACTION
COORDINATOR
Springs Transactions
(719) 238-5707

Colorado Springs
(719) 884-5300
etcos.com
UPGrowth Transactions
(719) 244-5454
UpGrowthTransactions.com

Fidelity National Title
(719) 590171
FNTColorado.com
VIDEOGRAPHER

Brett Neilsen Photography
(303) 503-1107
BrettNeilsen

First American Title

(719) 208-8330

firstamcolorado.com
Photography.com

Heritage Title Company

(719) 592-9933

heritagetco.com

WFG National Title

Sandra Kuhiman

(720) 475-8300
colorado.wfgnationaltitie.com

|
Brittas L T lliams

HWOME STAGIWO AND CDEDODR

CALL US TO SCHEDULE YOUR
CONSULTATION TODAY

Jordan Trask
727.746.8913

Brittany Williams
360.310.2690

Photo credit Jorge Borges

——— brittanywilliams0929@gmail.com
\ ’

b s Fi /BrittanyWilliams.homestaging

Colorado Springs Real Producers - 11



THE DREAM IS

THE S SOLD SEPERATELY.

FIDELITY MORTGAGE

SOLUTIONS

Vaughn Littrell
Vlittrell@fidelityms.com

(719) 290-0415
NMLS # 1092985

15455 Gleneagle Drive, Suite 230 | Colorado Springs CO 80921 | FidelityMortgageSolutions.com | NMLS #476792

Regulated by the division of Real Estate

The kitchen is a
main focal point
for buyers.

Upgrading appliances will greatly increase

your kitchen’s visual appeal while staying
within your budget!

Appliance Outlet

Your Favorite Appliances at Outlet Prices

n Most appliances come with a 1 year warranty. Extended protection plans available up to 4 years.
www.aocolorado.com | 3325 N Academy Blvd | Colorado Springs, CO | 719.573.5802

This Summer, take a
vacation from stress!

- , i . A - Fortune Bast Workplac
Fartune 100 Best Companies to Work For® 2021 ortune Best Workplaces for Women™ 202 /i
|m.rn'|a| Services and | naErance 2

Southern Colorado

‘% First American Title
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Friends in real estate, I'm so excited to welcome you to another
edition of Colorado Springs Real Producers! As I write this (in
late June), the real estate market is going through rapid changes.
It’s inspiring to see our local community of real estate agents and
vendors reinforcing a consistent message across social media
platforms that, while things are different, they’re not that differ-

ent; we’ve seen this before, and we will get through this.

I'm thrilled to showcase some incredible agents in this month’s
edition, some of whom were nominated to be featured back in
2021. Our goal with Real Producers is to highlight agents that are
not just top producers but are also good humans. If you ever have

any nominations for us, please reach out!

Real Producers is looking for some part-time writers! If you know

anyone who has a degree in (or a passion for) journalism, please
have them reach out to us.

Last, I want to give a special shoutout to our advertis-
ing partners. Despite the uncertainty in the industry,
we have had a strong majority of our advertisers renew
with us in the past few months. If you ever have the
opportunity to support any of our advertisers, please
know that you are not just supporting their business;

you’re also supporting mine.

Thank you,

BRIAN GOWDY

Area Director | Advertising Sales
719-313-3028

brian.gowdy@
realproducersmag.com

Brian Gowdy and Jamie-Lynn Figure
dancing tango on a rooftop at Tree City
Tango Festival in Boise, Idaho. Photo
credit: Andrey Yaroshchuk (June 2022)

-
Don’t let mold
and odors
Jjeopardize
your home sale! ®

Planet Duct drastically improves the quality of
air, health, and cleanliness of your home, and
the effectiveness of your HVAC system.

Visit us online to read our Air Duct

EgE
Cleaning Blog book today! -

Call Today for your FREE estimate

14 - August 2022
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k719—728—5111 | PlanetDuct.com = \\

/19 Landscape Design

prides ourselves on creating authentic, unique designs

reeennee e

¢

Free Consultation
Your unique vision and
desires, our expertise

and advice.

Custom Design
Using our
professional
experience, we plot
the design of your
yard with every care
and consideration.

Exceptional Execution
From the first weed
pulled to the last stone
set, we work hard and
pay attention to every
little detail.

Contact us for a FREE Quote

719 (719) 649-1196

AN LANDSCAPE 719landscape@gmail.com
) DESIGN 0




Fidelity National Title is proud to be a part
of the Colorado Springs Community!

Al el Sl s AT B boode 2. Thank you for the opportunity to work together!

T,
e
b '

PREMIERONE HOME INSPECTIONS © Fidelity National Title

"1t Wea in spect It, We Protect [$" Leveraging our technology to enhance the customer experience

Why Us? B——— 1277 Kelly Johnson Blvd | Suite 100 | Colorado Springs, CO 80920 | 719-590-1711 | fntcolorado.com

« 100 - Day PREMIER GUARANTEE, backed AND serviced by us.
No third party companies to deal with. Even covers items that
fail after the inspection day. No unexpected expenses/repairs for
clients to worry about the first few months after moving in!*

= We use the latest inspection technology and
provide same day reports.

« One stop shop with inspections starting at $320
and clients can save $100's with package deals.

« 5.0 Rating on Google with over 1200 reviews!

« We understand how difficult going under contract
can be in this market. The last thing buyers need . . A ' TR F SOURGE FOR RADON
is to be unnecessarily scared out of their purchase ii - > : : . | R ; = ] MITIGATION AND TESTING.
by an inspector. We use level headed reporting il y e 8 b e = We also offer several Indoor Air Quality
to deliver a balanced assessment of a home ' ' i : e e e il
without using scare tactics. SN :."'

-

F- 1.279 . Googhe reviews

719.217.9594

Ben Ingalls

(NEHA/NRPP CMT# 10598¢) |

All Colorado Radon Mitigation, Inc.
Denver: 720.726.4556

Loveland: 970.966.7853

Colorado Springs: 719.599.8908
www.AllColoradoRadon.com

info @premieroneco.com WWwWWw.premieroneco.com

*Please see website for full program details www.premieroneco.com fguaraniee
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P standout REALTOR®

Written by Ruth Gnirk
Photography by Heidi Mossman of Capture Life Photography

WATCH
THIS!

S A NATIVE OF WOODLAND PARK,

JASON ROSHEK WAS RAISED TO BE AN

SOB: SON OF A BROKER. HIS PARENTS
WERE REALTORS® AND HIS DAD WAS ALSO A
TEACHER/WRESTLING COACH. IN THE ‘80°’S HIS
MOTHER BECAME ONE OF THE FIRST AGENTS
IN THE REGION TO HAVE AN ASSISTANT OR
A TEAM. ALTHOUGH SHE LOVED WHAT SHE
DID, SHE CONFIDED IN JASON THAT SHE
WISHED SHE WOULD HAVE HAD MORE LIFE
EXPERIENCES EARLIER.

Jason wanted to experience life too. He didn’t think
real estate would be the life for him. He wasn’t
passionate about his wrestling scholarship to UNC
Greeley, so in 1991 Jason moved to Arizona with
several good friends. Five years later, he attended

a Mike Ferry conference with his mom and one

of her teammates. It sparked his interest in sales
more than real estate, so he resorted to selling auto

insurance for a time.

In the summer of 1997, Jason met Stacy and his life
changed forever. During the three years they dated, he
became successful in sales and marketing for a com-
pany that sold safety supplies. Jason invited Stacy to
visit his hometown of Woodland Park. Everyone loved

her and she had a great time in Colorado! Stacy told
Jason she could handle life with him, no matter where

their adventures might take them.

18 - August 2022




“October 28, 2000 is one of the most important dates of my life,”
Jason beamed. “That is the date that Stacy and I got married! Our
ceremony was in South Phoenix, at Cesar Chavez Park. Though
it’s near a rough neighborhood, it was a beautiful place. That was

where we started our life together.”

In 2001, Jason’s childhood PE teacher, Mrs. Burnham, had
retired. Mrs. Burnham, the principal, Jason’s mom, and many
others called Stacy and asked her to interview for the position.
Stacy went to Woodland Park in May for the interview, was
offered the position, and accepted it. Nine years 11 months and 20
days after moving to Arizona, Jason brought his beautiful bride
back to his hometown to stay.

In 2002, Jason became a licensed REALTOR® and
started working with his mom’s team. He grew into his
own person and really developed a heart for real estate.
He knew that to expand his vision for himself he needed
to step out of his comfort zone. Jason and his mom had
many conversations about his growth and vision, and in
2017 Jason amicably separated from his mom’s team to

start a team of his own!

Coleen Hellen, who had worked with Jason in the past,
became the first partner on Jason’s new team. They
began to stand out from the crowd with Jason’s creative

videos and his social media campaign. While attending

a Tom Ferry conference in 2018, a speaker used the
phrase “Watch This...!” and it resonated with Jason and
Coleen so much that it became the new team rally cry

for Jason Roshek & Partners.

If you ask Jason, he will say, “Teams matter and part-
ners matter, because we’re not just individuals working
together. We are unified and working toward the same
goal. My wife and I are life partners, without her I
would be nothing. I am grateful for my two coaches, the
mentorship of my parents and Bill McAfee with Empire
Title. I consider Bill, my home inspectors, my title com-

pany, and many others to be my real estate partners!”

In 2020 the team adjusted to COVID restrictions and had a

“watch this” growth spurt, selling homes and empty lots via

video for families who wanted to camp. His team grew to include
Danielle Smith. Jason had seen great potential in Danielle almost
a decade prior and had invited her to join the team, but the timing
hadn’t been right until 2020. At the end of the year Jason’s par-
ents sold their brokerage so they could retire, and this prompted

Jason to take the opportunity for another “watch this” moment.

Feeling a need to stretch himself and the team, Jason visited
different offices but decided to stay where he was. In 2021 Jason
Roshek & Partners sold 125 properties, including more than 40

pieces of land. Caitlin Marchet joined his team and became his



DOE, “Director of Everything.” In December of 2021, Jason and
his team moved from a small office to a bigger office, Coldwell
Banker Beyond.

The leadership of Baylee Carter and the youthful energy of the
office inspires many “watch this” moments. Jason values his team,
including their newest member Ryan Baade, owner of Woodland
Fitness. Jason readily admits that he would not be the success he
is today without Stacy, the team, and their willingness to try new
approaches. He adds value to them by celebrating victories with
mystery dinners around town, bringing them to conferences and
even an all-expense paid trip to Disney! He does many things to

acknowledge their commitment to a great customer experience.

The Roshek family enjoys many sports, camps often, attends
Broncos games with Jason’s dad. They also travel to Disney at
least every two years. Stacy is the head high school volleyball
coach, and the team made regionals for the last three years!

Savannah just graduated high school and was honored as Athlete
of the Year for competing in 14 sports during high school and
maintaining a 4.1 GPA. She plans to go to Drake University

22 - August 2022

| AM PROUD TO

BE ON A TEAM OF
PEOPLE COMMITTED
TO HELPING
FAMILIES BE IN THE
BEST HOME FOR
THEIR CURRENT
NEEDS, BECAUSE
HOMES HELP
FAMILIES AND KIDS
STAY CONNECTED
TO THE
COMMUNITY.

in Iowa. Sydney loves volleyball, basketball and was

awarded Athlete of the Year as a sophomore. Samuel is
a freshman with a 3.0 GPA who enjoys golf, basketball,
track and video games. Sasha is entering seventh grade
and shares many similarities with her father, including
boldness, courage and a love for adventure. She is on a

hockey team that includes three other girls.

Jason gives back to the community through donations

to schools and serves children and their families with
Kiwanis of Ute Pass - Woodland Park. The Roshek family
also enjoys community events, especially the fourth and
7ifth of July. Following the traditional Fourth of July cel-
ebrations, they attend “Symphony Above the Clouds,” a
concert at 8,500 feet on the prettiest side of Pikes Peak.

“We Are Your Local Real Estate Connection!” shared
Jason. “I am proud to be on a team of people committed to
helping families be in the best home for their current needs,
because homes Zelp families and kids stay connected to the
community. The stability of Zome gives people the confi-

dence to say, ‘watch this!” and try something new.”

CONNECT

s

bucks a month

)AILY SOCIAL MEDIA P
R REAL ESTATE AGEN'
i -..t-{_,.‘-f_:',.;a,_ _ Graphics, CEIFJtiID['I.E & Hashtags
Y {You can even personalize in Canva, if you want!)
POP BYS

Printable Tagé and Product Links

(Print designed tags and click product links from Amazon!)

CONNECTG#cia{P O P.com

MAKE YOUR HOUSE A

POWERHOUSE....

* Fix & Lower your Utility Bill

* Avoid Rising Power Costs
* Clean Energy * Additional Home Value
* No Out of Pocket Caost

SOLAR EDGE

Sonja Gumber
970-620-6642
solaredgenow@gmail.com
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Oéméﬂy/y@”e//‘w/é/ AVAILABLE NOW IN OUR MANY HIGHLY DESIRABLE

AND CENTRALLY LOCATED NEIGHBORHOODS!
Karen Harvey, a born and bred Colorado native, has a proven

track record for providing exceptional leadership while
expertly managing all aspects of real estate transactions. ,««5
Inspired by the mentoring of the most successful REALTORS F@ai‘ﬁ?(d (k ‘
in the business, she has dedicated her career to building SADDLE m RN F ANCH
long-term, trusting relationships with clients.

CO i‘ M“‘ 3 HMMT"
Listings, Contract to Close, Re-sale, LARGE ACREAGE LOTS WITH

New Construction and more... ASTOUNDING PRAIRIE VIEWS
We do it all, with a team of 7 TC’s working for OF THE FRONT RANGE.
70+ agents with 10 different Real Estate Offices.

I}

e ook Hrward ty connecting with you INTERESTED?

Call 719.463.8572 or Email
Mdéel%y &/7&/2‘0/)?0{/(/”\%(0/7/ concierge@vhco.com

to join our exclusive interest list

Karen Harvey « Megan Johnson

Alison Steinwinder ¢ Cori Harris
ta Melinda Murray ¢ Abbie Wood S

R . onday - Satur av_l e

Y L. y Luke Turk  Jessica Crawford Fiher) 100084 St

Models Closed Sundays - Call for an appointment

719-238-5707 + SpringsTransactionsLLC@gmail.com




Raul
ANDINO

A PIECE OF HOME

When he was growing up, Raul Andino did not have

many material things, but he was surrounded by family
and nurtured in the warm and welcoming Puerto Rican
culture. He learned at a young age to treasure relation-
ships with people and to work hard for what he wanted.
As a teenager, Raul painted houses with his dad in Miami
and caught a vision for the stability that came along with
real estate. He joined the Army at age 21 and set a goal to
make strategic real estate investments at every location
in which he was stationed.

Raul served his country, started a family, and saved up
money. When he was 25, Raul was stationed in Colorado
Springs, and for the first two months, he and Inés, who was
pregnant with their third child, plus two toddlers and their
dog, lived in a hotel while they looked for a house. Their
REALTOR®, Jamie, a former explosive ordnance disposal
specialist who always went the extra mile for his clients,
babysat so Raul could attend the required first-time home-

buyer’s class.

After all years of planning and saving, Raul was the proud
owner of his first house. He also had a glimmer of a vision
for how he could help others achieve their American Dream
someday. While serving as an Army recruiter from 2008

to 2011, Raul found a renewed passion for connecting with
people and a passion for sales. He moved several times and

bought two more houses.

While serving for his last year in the military and going
through a divorce, Raul was also taking real estate classes in
Denver. This meant that he was on the clock from 6 a.m. to
4 p.m., then he drove to Denver for his class and finally got
to bed before midnight so he could do it all over again. The
days were long, and nights were short, but he never gave

up. He finished his classes in the spring, passed his test to
become a REALTOR® that summer, sold his first house that
fall, and was granted his retirement after almost 17 years in

the military.

In his new season in life, Raul combined his skills and his pas-
sions and quickly found his niche serving Spanish-speaking
service members and their families. He would bring clients to
restaurants and shops so they could experience the culture
and traditional foods that would help them feel at home.

By communicating with clients in their heart language, he
connected to clients through culture and relationships, and he
continues this practice today. Raul serves as a guide and men-
tor, helping clients find a house and transform it into a home,
and making Colorado Springs feel more like their home as
well. He helps them strategize short- and long-term military,

real estate, and family goals.

After working for a RE/MAX brokerage for four years, he
transitioned to Coldwell Banker. Raul is honored to have

clients from all five military installations in Colorado Springs

up-and-comer

Written by Ruth Gnirk

Photography by Heidi Mossman of Capture Life Photography




| don’t sell, and | don’t stress;

| just show clients the opportunity.
Giving feels better than getting, and it’s
my goal to add value, not to be petty. ’,

1_ I__ —— 71—

(COLLEGE OF HUMANITIES
AND SOCIAL SCIENCES

and to serve clients in every age range, with every level of real estate
experience possible. He draws on his own experiences at times when
guiding clients because he knows firsthand what it is like to be “house
broke” and not be able to live life because the house payment is so
high. Raul has established such great relationships in the community
and built such trust that he has bought houses that were not even on

the market! One of his most proud moments was helping a 19-year-old

private fulfill his dream of purchasing his first home.

“I wish that someone had mentored and coached e about real estate
investing when I was first starting in the military,” Raul smiled, “but I

am glad I can be there to do that for someone else. I don’t sell, and I don’t
stress; I just show clients the opportunity. Giving feels better than getting,
and it’s my goal to add value, not to be petty. Rather than trying to deter-

mine whose fault something is, I like to ask what we can do to fix it.”

Now, as a single parent, Raul’s children are his
driving force and his motivation. He wants to set
himself up so he has the freedom to make memories
with them regardless of the cost, never having to
worry about being a burden on them in the future,
either. He lives in Monument and owns a beach
condo in Puerto Rico, which he will be renting out
as an Airbnb. He is on his way to fulfilling his goal
of having enough investment property that he will
be able to be debt-free by the time he is 55. His
ultimate goal is to have the freedom to retire, even
if he decides not to, and to be able to re-invest his

proceeds back into other investment properties.
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Raul gives his clients red carpet service and attention, and he
expects that same high-quality, specialized treatment from those
that he works with, including lenders and other preferred partners.
He knows how to move quickly in this market and is passionate but
careful not to be pushy. Raul’s greatest selling feature, besides his
cultural and relational connection, is his passion for the success of
his clients and what ¢4ey are building for ¢4eir future. He personal-

izes client care, stays connected with clients throughout the

process, and personalizes each client’s closing gift,

which he loves presenting at clients’ housewarming
parties. Two of his clients were so satisfied that
they brought him 10 closings in 2020!

“I love connecting with people face-to-face,” Raul
smiled. “I am an asset to my clients and my com-
munity because I am living my passion. Others may
think I'm a workaholic, but it just feels so fun and
easy to me that real estate doesn’t feel like a job. I
have learned a lot from the military and from my
own experiences, and I use that to help my clients
enjoy the familiar things they loved about their past
homes and family traditions when they move to
Colorado Springs so they can experience a

piece of home!”

ZJFARWAY

O e——
-\.-_.—___“'-".
o

INDEPENDENT MORTGAGE CORPORATION

FAIRRWAY .
advantage

PRE-APPROVAL

Give Your Clients
an Advantage {4

The Fairway Advantage™ Pre-Approval*
program provides your clients with a
conditionally approved loan before they
make an offer, which may allow them to
compete with cash!

Contact us
to learn more! .

BRITTNEY HANSEN & KAREN WELLER
FAIRWAY' | g iy

INDEPENDENT MORTGAGE CORPORATION
HMLESR 2259

ALPINE GROUP | 6285 LEHMAN DR. SUITE 206 | COLORADO SPRINGS, CO 80918
"L\ BRITTNEY HANSEN | NMLS 1474567 | BRITTNEY.HANSEN@FAIRWAYMC.COM

B T KAREN WELLER | NMLS 1372605 | KAREN.WELLER@FAIRWAYMC.COM

*Fairway Advantage pre-approval is based on a full review of the borrower's creditworthiness and is contingent upon there being no material changes in the
borrower's financial condition or creditworthiness at the time of final loan approval. Final loan approval is subject to the following conditions: (1) borrower has
Identified a sultable property, and a valld appraisal supports the proposed loan amount; (2) a valld title insurance binder has been issued; and (3) borrower
selects a mortgage program and locks in an interest rate that will support the pre-approved monthly payment amount. Loan must close before the expiration date
provided in the pre-approval. Please note that submitting verifying documentation is not a requirement to receive an estimate of closing costs associated with
a mortgage loan. Copyright2021 Fairway Independent Mortgage Corporation. NMLS#2289, 4750 5. Biltmore Lane, Madison, W1 53718, 1-868-912-4800,

All rights reserved. This is not an offer to enter into an agreement. Mot all customers will qualify. Information, rates and programs are subject to change @
without notice. All products are subject to credit and property approval. Other restrictions and limitations may apply. Equal Housing Opportunity.
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COFFE

CRAUNAED wh ChiNY

OLD SCHOOL VALUES WITH THE
LATEST AND GREATEST TECHNOLOGY

REASONS T0 CALL US FOR YOUR NEXT INSPECTION

v We do it all; residential/commercialfrental, mold, sewer scope, radon,
air guality, lead paint, asbestos & more

Quick availability (almost always within 24-48 hours)

Rigorous training FAR exceeds state and national mandates

Painless scheduling; we streamline ALL the inspection & access logistics
Same-day, modern, interactive “better than a report” report with pics and videos
15,000+ Super thorough (but not alarmist) NACHI certified inspections

360° UOME BUYER SNAPSHOT

v Drone and aerial videos

v Thermal scanning of entire interior and exterior

v/ Property history report

v Appliance check even if not required

v Carbon monoxide levels

v Industry-leading reports that include color-coded severity prioritization
+ Recall report for appliances and systems

~' The only company with a snapshot section in every repart that inventories the entire house with
videos and photos that document evidence of everything in the current operating condition

+ And of course, FREE coffee at inspection summary walkthrough :)

AGENT GOODIE BAG

v $10,000 Real Estate agent liability coverage on every inspection

v Social media shout outs to agents on our channels with home inspection completion

v Monthly recall report can be customized with agent contact info for retouch email marketing with your client
+" White glove concierge customer service and communication and available for phone calls after the inspection

e P L L

mw HOME INSPECTIONS START AT $350

Inspections Over Coffee

719 900 JAVA (5282)
cos@inspectionsovercoffee.com
www.InspectionsOverCoffee.com

i
Low Cost

Mortgage

See Interest Rates LIVE Online with the Interest Rate Search Tool.

Low Interest Rate « Fast Underwriting
7am to 11pm - 7 Days a Week « Easy Online Portal
Constant Communication

Contact Low Cost Mortgage Today!

MIKE FLOREN, OWNER, NMLS #1574886
MIKE@LCMLOANS.COM | 720-448-6610

LCMLOANS.COM | 719-362-0439

685 Citadel Drive E. Suite 290-9 | Colorado Springs, CO 80909

Low Cost Mortgage LLC NMLS #2357261. Low Cost Mortgage is not endorsed by, or acting on behalf of or at the direction of, the US. Department of
Housing and Urban Development, Federal Housing Administration, the Veterans Administration, the U.S. department of Agriculture or the Federal
Government. All programs are subject to credit and Income qualification, This is not a guarantee of financing ora firm offer of credit.



Moving & Storage Co., Inc.

- PR o8 & W Y ) )
- ._ S ' - 488 Moving Services

ARROW” ...z Woumy Colorads Q/m‘/zy&

- Residential
- Office

- Corporate
- International

- Specialized

- Warehousing Distribution
and Storage

Call us or visit our website for a quote: 719.573.3460 - arrowmoving.net

INSURANCE YOU
CAN DESIGN TO
MEET YOUR EVER
CHANGING NEEDS

m Automobile insurance
B Business insurance
m Coverage you can customize to meet your needs

Michael Hendrickson

Your Local Agent

1965 Dominion Way Ste 120, COLORADO SPRINGS, CO 80918
MHENDRICKSON @FARMERSAGENT.COM
https://agents.farmers.com/mhendrickson

Call 719.572.5938 today!
Smart choices last a lifetime. m

Restrictions apply. Discounts may vary. Not available in all states. See your agent for details. .
Insurance is underwritten by Farmers Insurance Exchange and other affiliated insurance

companies, Visit farmers.com for a complete listing of companies. Mot all insurers are F A R M E R S
authorized to provide insurance in all states. Coverage is not available in all states. INSURANCE

15741518
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Go to: allcountyrealtors.com to see .
our partnership rewards. All County® Colorado Springs, CRMC

PROPERTY MANAGEMENT
EXPERTS

Situation 3:

Nebraska tenants leave gas line open

pmpact of 358 N 65th. @, 1

rapwchons by ofy Sfficoats snd Sofce
i 17 b

e e PR A
= the wicanity ol lani morris ket si T8

. people outside the home were injured.

Resident Move Out is just as important as resident Move
In. Communications must be strong at both stages. In this
case, a dryer line was not shut off properly. The outgoing
tenants smelled the gas and left voice messages that
evening. (It's not clear whether the young property
manager received the message.) When she entered the
property the next day, the gas and air had mixed to a point
where the atmosphere was explosive. She lost her life, 2
others were injured, and 17 other homes were damaged.
Multiple means of reporting life threatening conditions
should always be readily available.

At All County, our 24 /7 emergency line makes reporting
any issue very easy. All County works hard to ensure
every Move Out is as thorough as the Move In.

PHONE EMAIL WEBSITE
(719)445-7172  CONTACT@ALLCOUNTYCS.COM ~ ALLCOUNTYCS.COM
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Mike Benton I‘as the drive to be No. 1. He was 22 years old when he got his - ; s [ 38 I Lol
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THERE’S ALWAYS A NEW, SHINY OBJECT OUT THERE
FOR ALL OF US.IT’S EASY TO GET DISTRACTED,
CHASING THE NEW TECHNOLOGY OR THE ‘EASIER’
WAY TO DO THINGS. IN THE END, HARD WORK,
CONSISTENCY, AUTHENTICITY, AND INTEGRITY ARE
STILL THE KEYS TO ACHIEVING YOUR GOALS AND
BEYOND. NOTHING BEATS HARD WORK.

A

In 2004, Mike earned his real estate license to become
a REALTOR® and a real estate investor. He and Lisa
were living in Florida at the time after Mike’s mother
had relocated to the Sunshine State. Mike and Lisa
were helping take care of her while building a life of
their own. In 2014, Mike’s mother passed away, and
two years later, he sold his investment company to

start a new chapter.

After 12 years of borrowing money for real estate
investments, Mike had a solid understanding of the
mortgage industry. His experience in the real estate
lending process led him to the decision to do it for a liv-

ing, and Mike Benton became a mortgage professional.

In 2018, Mike and his wife visited Colorado Springs
for the first time to attend the grand opening for
Charles Poliquin’s strength training facility. They loved
the city so much that they moved their family here

four months later and opened Benton Capital.

Mike’s vision is to become the No. 1 mortgage team in
the state of Colorado. “No. 1isn’t just about sales num-
bers in a single year; it’s about helping as many people
as possible achieve their financial goals through real
estate. Mike and his team want to have a relationship

with their clients; they want to know their clients’

goals, understand their situation, and create a unique
mortgage experience through their one-of-a-kind

gifting program.

A subtle yet significant detail about Benton Capital is
that Mike’s name is on the brand. Growing up in his
hometown of South Boston, VA, Mike’s parents owned
an office supply company. Their name was on the com-
pany, and their business practices were a reflection of
their family name, too. “Putting your name on a busi-
ness holds meaning; it means taking full accountability

for the client experience.”

Mike’s advice for real estate agents is to stay consis-
tent. “There’s always a new, shiny object out there for
all of us. It’s easy to get distracted, chasing the new
technology or the ‘easier’ way to do things. In the end,
hard work, consistency, authenticity, and integrity
are still the keys to achieving your goals and beyond.

Nothing beats hard work.”

Beyond closing loans, the team at Benton Capital has

a goal to donate 100 backpacks, each loaded with
school supplies, to local students in need. In the past,
they raised thousands for multiple organizations that
rescue and recover children from human trafficking, as

well as other local organizations.
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Hodor Billiards

s ey GAMEROOM DESIGN CENTER

ACHIEVE THEIR FINANCIAL GOALS THROUGH REAL ESTATE. Established 1975

e

THAT LASTS

- POOL TABLES
- SHUFFLEBOARDS

- COUNTER AND
BAR STOOLS

- DARTS & SUPPLIES
. - THEATER SEATING
Mike Bentor} and his team: Ré.indi Renkel, Mike Benton, Jen Weis; Alan Croasdale The BeSt Selectl.On . PO KER TABLES

of Bar Stools in Town! - ART WORK
Mike woulc?n’t be whel.“e heis to<'1ay wi'thout hi.s team, his . Outside of work, Mike loves Sl:lOVV ’skiingf picl'{lebe.lll, FO dOI’Billial’ dS.com . CUS‘I’O M CU ES

REALTOR® partnerships, and his family. Special shoutouts to his ~ Tarheel basketball, and spending time with his wife

i ~

| ¥ N -

.\\

wife of 19 years, Lisa, his Director of Operations, Siri Calamese, and his daughter, Savanna.

his Director of Marketing, Jen Weis, his Branch Manger, Randi
Renkel, and Sales Manager, Alan Croasdale. Alongside the His favorite quote is, “As iron sharpens iron, so one COLORADO SPRINGS PARKMEADOWS LARKRIDGE CENTER - THORNTON

growth of his business, he is intent on elevating his company person sharpens another.” Proverbs 27:17 5959 N.ACADEMY BLVD,, 80918 5740 E.COUNTY LINE PL., UNIT [, 80126 16565 N. WASHINGTON ST, 80023

culture and operating at the highest level of excellence. 719-598-4611 303-770-7771 303-920-0800
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Your local move in the Colorado Springs Metro Area for a
worry-free experience.

Every detail is handled with expert care and professionalism.

Projects handled with expert precision from accepting items
for storage, delivery, and set up in their home.

As an Interstate Agent for Wheaton World Wide Moving,
we leverage the power of our national van line network to
move across the country effortlessly.

Need Storage? Ask about our 20,000 sq ft, Dept of Defense
approved for our military members' state-of-the-art facility
with 24 hr surveillance.

Moving & Storage, Inc.

“l always feel
confident in
referring
Melysa and
5 Star Moving
to my clients!
They are extremely | | 5 stars on Google!

reliable and provide accurate See what our clients and real estate
estimates in a professional manner. PALPrs: VR0 Say AL oL UM

She treats my clients with a personal

touch that makes them feel confident Mike Benton Benton Capital Mortgage Lending

and comfortable with the packing and DIVISION VP is a direct local lender offering
moving of their valuable possessions! | NMLS# 1606849 loans for:

will continue to refer her as | know my
clients are in great hands.”
~Dianna Dalton-Daily

Wheoton

WORLD WIDE MOVING

VA | FHA | Conventional | Jumbo | Non-GM | Bank
Statement Loans | Condotels | Non-Warrantable Condos
NEW to 2022: Gap-Bridge loan AND Government loans

with 580 credit scores!

L] ) If--"\l
CALLOREMAILTODAY For AFREEESTIMATE Vi@ 1IODE your lzfe 719.689.8677 | teambenton@bentoncap.com (BC
71 9'227'7755 & 2022 Premier Mortgage I'E-_'mu'r_-._"_-. |_-_C. CPMR") | NMLS #1169 | Mot an offer to B c .t I
info@5starmovingandstorage.com « 5starmovingandstorage.com @_ B o o e e P enton apl a
TR OAL; AZ - BK 80937529, CA - Licensed by the Department of Financial Protection and Mortgage Lending
Woman AND Locally Owned & Operated USDOT 70719 | MC 87113 Innovation, under the California Residential Mortgage Lending Act; €O, FL, GA; 1169, HI; 1D; IL;
KS; LA, MD; MN, MT, MO, NV, OR; 5C, TN, TX, UT, WA, and WY. Retail lending s not conducted

in all states, Mot all branches or MLOs are licensed in all states
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RECAP FROM THE PEAK PRODUCERS’S

CYBER SECURITY
AND SMALL
BUSINESS EVENT

44 . August 2022
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P> around town

Photography by Will Burcher of Pic2Click

In June, The Peak Producers gathered for their event
“CYBER SECURITY & SMALL BUSINESSES” and

were honored to have a special guest speaker, Jonathan
Steenland. Visit ThePeakProducers.com to check out the

full presentation.
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AN INSURANCE ADVISOR YOU
AND YOUR CLIENTS CAN TRUST
b 1sela Owens provided me some of
the best guidance on insurance that
| have ever had. She used examples
to explain the extent of coverages,
which made it easier for me to
make decisions. She was also very

patient, responsive, and quick in
»

setting up my policies.

M. English

Isela Owens

Senior Insurance Advisor

ins.com | Direct: 719.219.8498 | Website: ALINK2insurance.co

]
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CASA BAY

— PHOTOGRAPHY—

HEADSHO'T

Headshots without the hassle.

- 30 minutes of studio photography

- Extensive coaching

- Unlimited outfit changes

- Two professionally retouched images

We make quality photography quick and fun!

BOOK TODAY!

& 541.600 4171

& info@CasaBay.Photography

@& www.CasaBay Photography/headshots
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Nonprofits
Deserve

Great

Advertising,

48 - August 2022
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IGITAL

Whether you have a passion for helping
children, animals, or some other worthy
cause, we know your nonprofit relies on
donors and volunteers to ensure day-to-

day operations run smoothly.

Google Ad Grants is an advertising
program designed specifically for
nonprofits like yours. The program
harnesses the power of Google’s precise
location and interest targeting to put your
organization directly in front of people

looking to get involved with local causes.

GOOGLE AD GRANTS OFFERS A
VARIETY OF BENEFITS, INCLUDING:
* More visitors to your website

or landing page.

* Greater online visibility for

your nonprofit.

* Increased traffic to online
donations, volunteer sign-ups,

and event information!

Ready for the best part? Each
qualifying nonprofit has access to up to
$10,000 per month in free search ads

shown on Google.

SO HOW DOES IT WORK?

Google Ad Grants is designed to help
nonprofits of all sizes, so you can
benefit whether you are a national
organization or just starting out.

Your nonprofit must be recognized

by the IRS as a tax-exempt 501(c)(3)
organization and have a high-quality
website to qualify for Google Ad Grants.

NEXT STEPS

If you think your organization could
benefit from Google Ad Grants, head to
our website at hyportdigital.com/grants
for more information. Our team will
connect with you and handle all the ad
setup and management so you can stay
focused on changing the world!

GROUND FLOO

HOME I NG, T719-641-1

WFG National Title Insurance Company-

a Williston Financial Group company

A BETTER
CLOSING
EXPERIENCE
FOR
EVERYONE

« Introduction and prior
to close videos of the
escrow officer

» Instant access to

essential file details
&

= « Contact information

L « Access on deskto
for all parties involved P

tablet or mobile

WFG National Title Insurance Company
8610 Explorer Drive, Suite 105. Colorado Springs, CO. 80920
Office: 719 598 5355

WFG’S

« Timeline view of the
entire escrow process

« Real-time updates
via text, email,
or personalized
dashboard

colorado.wfgnationaltitle.com
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P> around town

About Your Fellow Agents & Partners

To read more about your fellow agents, add Brian Gowdy on Facebook. He posts short

bios and fun facts about each agent on his personal page!

If you haven’t met Brian yet, he would love to meet you! Brian’s contact: 719-313-

3028, brian.gowdy@realproducersmag.com, or Facebook message him!

Fun fact: Baylee Carter took 2nd
place in the U.S. Extremes (a
national snowboarding competition)
when she was 17!

Renee Young married her high
school sweetheart; they’ve been
together for 18 years!

Scott and Traci O’Connor met through real estate — Scott was an investor, and Traci was a REALTOR®.
Scott went on to earn his license, and the two have worked together ever since!

50 - August 2022

Tanner Gibson plays bluegrass banjo!

Bonus fun fact: Tanner loves obstacle course racing (spartan races,

mud runners, etc.).

Daniel Padilla was on Spike TV for the veterans feature Wolfpack
NINJA tour.

car . t
..
Restoration

Fresh Clean Carpel.
Move-in Ready!

www.ColoradoSpringsCarpetClean.com

Carpet Cleaning | 24/7 Water Restoration

g

719.388.8509 AmeriDri.com
AmeriDri
fire water

Mold
Damage Colorado Springs

COLORADO SPRINGS resTorATION
EXPERTS since 1992
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Lt AR THE ONIY PAINTER IN

busy realtors TRANSACTION COORDINATOR - CONTRACT MANAGEMENT

The On-Call Assistant need more of.... HELPING REALTORS GROW
Sign Delivery * Social Media Marketing ARE YOU OVERWHELMED ;
Create and Deliver client Pop-Bys & so much more WITH TRANSACTION . . h )
- e : K [” l]@ﬁ HOUK 5

WANT TO GROW YOUR
NNy
| AM HERE TO HELP!
Interior and Exterior Painting
- 4 g Residential and Commercial Painting
Theoncallassistant.com B ilsyoiamadioncm &y 7 Window Replacements * Stucco Repair * Carpentry
71 9'208'4605 UPGROWTHTRANSACTIONS.COM

Scan below to find out how

~—

Track Your
Continuing
Education

Requirements

All of your Courses, Certificates and
ed inane pl

am any device.

ks v PROMOTIONAL PRODUCTS ARE OUR JAM!

and accessible fr

Srappy "%

We offer a wide range of quality promotional
products for every occasion!

Built for Colorado Real Estate Agents

Easlly input courses, add certificates,
and export to a shareable PDF!

Download | :
Our App A
EhE - Bt b
% Visit our website for product inspiration
af and call or email Arlene to place your
custom order

www.recetracker.com 719.505.8047 - A2PROMOS.COM
ARLENE@A2PROMOS.COM

happypainting.biz | (719) 373-5550=
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P» real producer

Written by Ruth Gnirk
Capture Life Photography
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DRIVEN TO HELP
OTHERS SUCCEED

In the beginning, Dave was motivated by fear of fail-
ure. People he admired said he would not amount to
much, and he was determined to prove them wrong.
He and his company have helped tens of thousands
of families, and he leads a brokerage that has been
Nationally recognized as a Top 50 RE/MAX bro-
kerage, despite the fact that he had to literally start
over from nothing after the market crash. With
each success, Dave lifts others up and helps them
accomplish their goals. He has multiplied his ability
to serve his community by helping his ever-growing

company succeed and serve others.

When the Navy stationed his dad in Colorado
Springs in 1989, the Kaercher family relocated to
the Black Forest area. Dave was 12, and the move
was an adventure and a fresh start. He made new
friends, including Bryan Vail and several others,
whom he has stayed in touch with for the last 28
years. Dave admired the work ethic and entre-
preneurial success of Bryan’s mom who was a
REALTOR® with RE/MAX.

After graduating from Liberty High School, Dave
attended UNC Greeley, where he earned a degree
in business in 2001, and worked for Wells Fargo
mortgage for a year. At 21, Dave caught the vision
for investing. He and Bryan utilized Bryan’s mom as
their REALTOR®, purchased a house, and rented it

out to friends.

He earned his own REALTORS® license in 2002
and started working for RE/MAX. Motivated by his
fear of failure, Dave attended real estate conven-
tions and earned 15 designations. He determined
that he, too, would become a top agent like his
successful friend, mentor, and role model Ray Shea

(pictured with award).

In 2005, Dave started buying investment proper-
ties. A year later he invited Bryan to be his first
team member. He soon added four others, and the
Dave Kaercher Team helped hundreds of families

buy and sell homes. His personal long-term plan
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was to buy dozens of investment
houses, rent them out for 30 years,

and then sell them when he was 50.

However, he hadn’t factored in the
market crash. Because of the adjust-
able-rate mortgages, Dave was forced
to short sale every single property

he owned. Although he lost all of his
tangible assets, he was determined
not to fail. He earned multiple short
sale designations so he could help

others who experienced the same

devastation. He also set a goal of own-
ing his own RE/MAX brokerage and

designed a five-year plan.

In 2013 the Black Forest fire
destroyed tons of acreage and
homes, including Dave’s childhood
home, but he continued working
for his dreams. That same year
Dave and Bryan teamed up to buy
a RE/MAX brokerage and cre-

ate RE/MAX Real Estate Group.
When they purchased the RE/
MAX from Barry Boals there were
22 agents, including Barry and his
sons, but under Dave and Bryan’s
servant-leadership, the company
doubled the first year.

When they bought a second RE/
MAX location in 2016, Dave was no
longer propelled by a fear of failure;
his focus was helping his clients and
agents experience success. Dave and
Bryan and the company have recip-
rocal loyalty and mutual admiration.
In fact, the loyal team he had formed
in 2006 had stayed with Dave during
the hard times, and by 2016 each had
developed their own growing teams.
Then his hero, friend, and former
colleague, Ray Shea, joined RE/MAX
Real Estate Group. Dave had never
imagined that one day the man whom
he had looked up to would become an

agent in his company!

With their expanded team of 170
agents, RE/MAX Real Estate Group
has helped tens of thousands of fami-
lies. That is because Dave’s brokerage
is a “one-stop shop” for agents. He
doesn’t want them to wait to improve
themselves until they have the time
and money to attend seminars, so he
selected a full-time in-office coach,

as well as a Director Of Success, so
agents would have consistent 24/7
access. He also created an Agent
Development program, and chose

his long-time friend, REALTOR®
Jenni Browne, to run it. Dave and his
leadership team are prepared to teach
their agents how to be highly pro-
ductive in this ever-changing housing

market.

Dave has been honored to take part

in the “Top 100” events to learn from,
and teach, other RE/MAX brokers for
multiple years. He is equally honored
to have been voted by the community
as the Best Franchise in Colorado
Springs. Dave also earned the
Lifetime Achievement award, as well
as a RE/MAX Hall of Fame award,

and was a member of Elite 25.

Dave Kaercher (right) and
Bryan Valil (left) presenting
Dave’s mentor, Ray Shea
(center), with the Circle of
Legends trophy at their
cowboy-themed awards
gala at The Flying W Ranch.

Through Dave’s vision and guidance,
RE/MAX Real Estate Group team
members have opened their own
in-house mortgage company, Motto
Mortgage Financial, which is also
founded and backed by RE/MAX. The
team has also created RE/MAX Real
Estate Group Property Management,
and a transaction coordination com-

pany called Springs Transactions.

Dave gives back through spontaneous
donations to the Children’s Miracle
Network and other charities. Each
spring the brokerage hosts an annual
client event in conjunction with Air
Force graduation flyover. His win-
ter events provide opportunities for
clients, team members, and their
families to connect over warm food,
music, and laughter, and even have
photos taken with Santa. Dave also
hosts monthly office events that
provide current education and social
interaction. In his free time, Dave and
his family enjoy staying active out-
doors, hiking, fishing, camping, and

four-wheeling, and they love to travel.

Dave was overjoyed when his long-
time mentor joined his company, and
he was almost crushed when Ray Shea
passed away of complications from
pneumonia and covid right before
Christmas last year. Although Ray is
missed by the whole team, especially
Dave, he is thankful for all the lessons
Ray taught him. Ray’s influence helped
Dave become a better man, a better
REALTOR®, and a better leader.

“I miss my mentor and friend Ray
Shea,” shared Dave, “but in honor
of him I never stop learning. I have
all the tools in place, and am always
trying to make the brokerage bet-
ter. I love helping agents strategize
and seeing them grow in our family
culture. I have multiplied my impact
into our community by pouring into
my team of agents and helping them

succeed. We care, and it shows.”
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Finding reliable help just got
easier.

J Listing prep
Moving services
Landscaping
Odd jobs
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A PRECISE

HOME INSPECTION
Esz. 2007

“ Tom George and the entire group at
A Precise Home Inspection have a proven
track record of providing top-notch home

inspections for our clients. Tom is a leader in
the inspection industry. He goes to great
lengths to make sure they go above and
beyond for our clients and us. We trust them
because they are extraordinarily proficient and
take the time to explain the report to the client,
which equips them with the knowledge to
make the best decision about the purchase.
They have saved our clients from moderate to
huge cost inspection items that would have
otherwise gone unnoticed, even in new
construction. We cannot thank them enough
for their service and attention to detail. 9’
- Cherise Selley

A Casa Bay Photography
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-No roof is too steep
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Schedule Your Client's Inspection Today!
APreciseHomelnspection.com ¢ 719.272.0100 e office.aprecise@gmail.com



3 locations to
serve your better

5555 Tech Center Drive,
Suite 110, Colorado Springs
(719) 884-5300

350 N. Pine St,,
Woodland Park, CO
(719) 686-9888

1220 Main St.,,
Canon City, CO
(719) 275-4900
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UNLESS You Do!
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