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Sam G. Stathos, 
Attorney at Law
412 N. Poplar Drive
Surfside Beach, SC 29575

(843) 238-5618
sgs@patrickandstathos.com

Residential Real Estate 
Commercial Real Estate 
Homeowners Association 
Corporate & Business Law
Litigation

www.patrickandstathos.com

Contact 

#EstablishingSuccessTogether
Nurturing relationships with realtors & lenders to help 

our mutual clients achieve their goals.

 

 

FREEDOMBOATCLUB.COM • 843-732-3777

 

We Buy and 
Maintain Boats

You Join
the Club

Get Unlimited, 
FREE Training

Reserve a Boat 
and Enjoy!

NORTH MYRTLE BEACH
@Harbourgate Marina

MURRELLS INLET
@ Crazy Sister Marina

& Wacca Wache Marina

SOUTHPORT, NC
@ Southport Marina

THE WORLD’S LARGEST 
MEMBERS-ONLY BOAT CLUB!
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1136 44th Avenue North Suite 101, Myrtle Beach, SC 29577
843-808-1533 | www.fwiwappraisal.com

LET’S BRING IN THE EXPERT
& MAKE SURE YOUR

BIGGEST FINANCIAL INVESTMENT
ISN’T A MISTAKE

Locally Owned & Operated Residential Real Estate Appraisal Firm

Purchase or Selling a Home  |  Refinancing  |  PMI Removal
Divorce Settlement  |  Relocation

Estate Liquidation  |  Home Improvements

“We pride ourselves in extensive knowledge of the marketplace,
providing exceptional service and industry-leading turn-around time.”

Over 50 years of 
combined experience in 
the appraisal industry.

Best of
the Beach
2015-2020

Close MORE Real Estate
Transactions with the

RIGHT insurance partner

1136 44th Avenue North, Suite 101 
Myrtle Beach, SC 29577

info@coastalinsureit.com

843-808-0291
www.coastalinsurancellc.com

AUTO •  HOME • BUSINESS • LIFE • BOAT • FLOOD
RV • RENTERS • GOLF CART • JEWELRY

“We work to provide insurance value to our clients 
through the strength of the companies we represent, as 

well as, our direct agent to client customer service.”

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the Carolina Coast Real Producers magazine are not endorsed or recommended by The N2 Company or 
the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at anita.jones@realproducersmag.com
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support these 

businesses and thank them for supporting the REALTOR® community!

ACCOUNTING & TAX

Bryant Accounting and 

Tax Service, Inc.

Kim Bryant

112 Ye Olde Kings Highway

North Myrtle Beach, SC 

29582

(843) 249-7818

bryantaccountingtax.com

APPRAISAL SERVICES

For What It’s Worth

Michael Sichitano

1136 44th Avenue North 

Suite 101

Myrtle Beach, SC 29577

(843) 808-1533

www.fwiwappraisal.com/

ATTORNEY - REAL ESTATE

Joye, Nappier, Risher, 

& Hardin, LLC

Wendy Hardin

(843) 357-6454

www.inletlaw.com

Patrick and Stathos, LLC

Sam Stathos

(843) 238-5618

www.patrickandstathos.com

Will Parker Law, LLC

Will Parker

541 Atlantic Ave

Murrells Inlet, SC 29576

(843) 357-4111

www.willparkerlaw.com/

BLINDS/SHUTTERS

Bloomin’ Blinds

Marinda Angel

(843) 424-4361

www.bloominblinds.com/

myrtle-beach

BOATING

Freedom Boat Club

Chris Speckman

(843) 732-3777

www.freedomboatclub.com

BUILDER

Chesapeake Homes

Sherri Crawford

(843) 997-5312

cheshomes.com

DUSTLESS 

POPCORN REMOVAL

David’s Ready 2 Paint

David Hamilton

(208) 921-6896

FINANCIAL ADVISOR

Palmetto Coast Capital, LLC

David G. Wurster

(843) 504-4583

www.palmettocoast

capital.com

FLOORING

The Wholesale 

Flooring Company

Tom Guido

2301 Hwy 17 South

North Myrtle Beach, SC 

29582

(843) 273-4367

www.myrtlebeachfloors.com

FURNITURE

Badcock Home Furniture 

& More

Mark Hensley

4430 Hwy 17 South

Murrells Inlet, SC 29576

(843) 947-0007

www.badcock.com

Sea Side Furniture Gallery 

& Accents

Julie Almeida

(843) 280-7632

shopseasidefurniture.com

HOME INSPECTION

Island Inspections, LLC

Matt Smoak

(843) 817-8810

www.islandinspectionsllc.com

Rivertown 

Property Inspections

Justin Ferraro

1203 48th Ave N

Suite 111

Myrtle Beach, SC 29577

(843) 360-4354

www.rivertowninspects.com

Top to Bottom 

Home Inspection

John Pate

(843) 231-8532

www.homeinspectionto

ptobottom.com

HOME WARRANTY

2-10 Home Buyers Warranty

Angela Mitchell

(843) 999-5355

www.2-10.com 

Home Warranty Inc.

Curtis Shelley

(864) 993-1536

Old Republic 

Home Protections

Stephanie Midgett

(910) 382-8048

HURRICANE SHUTTERS

Gator Strong Services

Jim Leone

(843) 650-8480

www.Gator-Strong.com

HVAC

Coastline Heating 

and Cooling

Andrew Veigel

3699 Sea Mountain Hwy

Little River, SC 29566

(843) 399-5555

www.coastlinecool.com

INSURANCE

Coastal Insurance Group

Sarah Sichitano

1136 44th Ave N

Suite 1

Myrtle Beach, SC 29577

(843) 808-0291

www.coastalinsurance

llc.com/

LANDSCAPING

Drake’s Complete 

Landscaping Service

Jason Drake

(843) 457-6033

drakescomplete

landscaping.com/

LENDER

Anderson Brothers Bank

Tim McCoy

1136 44th Ave. N

Ste. 3

Myrtle Beach, SC 29577

(843) 702-0737 x3404

www.abbank.com

MEDSPA

Dunes MedSpa

Amanda Howard

4710 Oleander Dr

Myrtle Beach, SC 29577

(864) 934-6149

www.dunesmedspa.com

MORTGAGE LENDER

Alpha Mortgage Advantage

Lauren Mazurkiewicz

Justin Marlowe

(843) 371-5302

www.alphamortgage 

advantage.com

Bank of England Mortgage

Carl Monsour

(843) 970-3120

www.boemortgagepros.com

Citizens One Home Loan

Trippett Boineau, Jr.

(843) 450-8903

lo.citizensone.com/sc/

myrtle-beach trippett.

boineau@citizensbank.com

MOVING & LIQUIDATION

Caring Transitions

Charlene Blanton

(843) 997-5088

www.caringtransitions

myrtlebeach.com

Miracle Movers

Chris Wilhoit

(843) 447-9525

PAIN RELIEF

Dunes Pain Relief

Amanda Howard

4710 Oleander Dr

Myrtle Beach, SC 29577

(864) 934-6149

www.dunesmedspa.com

PHOTOGRAPHY

High Tide Content, LLC

Jeremy Kierez

(843) 885-3088

www.hightidecontent.com

Tides Eye Photography

Donald Hovis Jr.

(843) 504-8711

www.tideseye

photographysc.com

ROOFING

Monarch Roofing

Denielle Van Dyke

4336 Waccamaw Blvd

Ste C120

Myrtle Beach, SC 29579

(843) 360-7384

www.monarchroofing.biz

SIGNS, BANNERS & PRINTING

Design the Sign

Olga Kazakova

(843) 808-9301

www.designthesign.com

drakescompletelandscaping@gmail.com
901 Inlet Square Drive • Murrells Inlet, South Carolina 29576

TRUST A COMPANY 
THAT’S COMMITTED TO 
OUTSTANDING RESULTS

Commercial Landscaping Along The Grand Strand

Lawn Maintenance • Landscape, Hardscape, Lighting 
Irrigation & Drainage • Tree Removal & Trimming

Weed Control & Fertilization General Cleanup & Removal 
Lot Clearing • Gravel Driveways • Bush Hogging

Call for a FREE Estimate

drakescompletelandscaping.com

843-457-6033
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Plantation Shutters
Wood & Faux Wood Blinds
Interior & Exterior Shades
Motorization
Family Owned & Operated
Blind Sales
Repair
Installation

BloominBlinds.com

LET THE LIGHT COME MARCHING IN!

CALL TODAY FOR A FREE CONSULTATION (843) 424-4361

WE COME TO YOU

843-817-8810 • islandinspectionsllc@gmail.com • Islandinspectionsllc.com

We Inspect Homes
Like We’re BUYING
THEM OURSELVES

Every Residental Home Inspection
Comes with a FREE Home Warranty

• Residential Home Inspections 
• Indoor Air Quality 
• Pool/ Hot tub Inspections
• Thermal Imaging
• Wind Mitigation Inspections
• Irrigation Inspection
• Mold  Inspection

Follow us on Facebook and Instagram

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at anita.jones@realproducersmag.com

M E E T  T H E  C A R O L I N A  C OA S T  R E A L  P R O D U C E R S  T E A M

Anita Jones 
Publisher / Owner

Bill Poulin 
Publisher / Owner

https://www.facebook.com/carolinacoastrealproducersmag            https://www.instagram.com/carolinacoastrealproducersmag

Jeremy Kierez 
Photographer

Anna Price
Ad Strategist

Dave Danielson
Writer

Donald Hovis 
Photographer
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∙ Georgetown, SC ∙
∙ Murrels Inlet, SC ∙
∙ Myrtle Beach, SC ∙

∙ N. Myrtle Beach, SC ∙

When you think 
of home, what 
comes to mind?
 
We believe that home 
is a sacred space 
that should feel Just 
Right® and just like 
YOU. Afterall, it’s 
where you live with 
those you love… 
creating memories 
that last a lifetime.
 
As a locally -owned 
and -operated 
furniture brand 
for more than 117 
years, we know 
the importance of 
transforming a house 
into a home. No 
matter your age or 
stage in life, we’ve 
got the service, 
selection, prices, and 

create a comfortable 
and safe refuge.
 
We invite you to 
visit our store or 
shop our Just Right® 
selection online 
and look forward to 
having you as part of 
our Badcock family.
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Nonprofits 
Deserve 

Great 
Advertising, 

Too!

Whether you have a passion for helping 
children, animals, or some other worthy 
cause, we know your nonprofit relies on 
donors and volunteers to ensure day-to-
day operations run smoothly. 

Google Ad Grants is an advertising 
program designed specifically for 
nonprofits like yours. The program 
harnesses the power of Google’s precise 
location and interest targeting to put your 
organization directly in front of people 
looking to get involved with local causes. 

GOOGLE AD GRANTS OFFERS A 

VARIETY OF BENEFITS, INCLUDING:

• More visitors to your website 
or landing page.
• Greater online visibility for 
your nonprofit.
• Increased traffic to online 
donations, volunteer sign-ups, 
and event information! 

Ready for the best part? Each 
qualifying nonprofit has access to up to 
$10,000 per month in free search ads 
shown on Google.

SO HOW DOES IT WORK?  
Google Ad Grants is designed to help 
nonprofits of all sizes, so you can 
benefit whether you are a national 
organization or just starting out. 
Your nonprofit must be recognized 
by the IRS as a tax-exempt 501(c)(3) 
organization and have a high-quality 
website to qualify for Google Ad Grants.

NEXT STEPS  
If you think your organization could 
benefit from Google Ad Grants, head to 
our website at hyportdigital.com/grants 
for more information. Our team will 
connect with you and handle all the ad 
setup and management so you can stay 
focused on changing the world! 
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rising star

Making it Happen

Written By Dave Danielson

Photography By Donald Hovis, 
Tides Eye Photography

That is the lesson that your clients see 
from collaborating with you and the 
way you dedicate your experience and 
expertise on their behalf.

Natalia Guyton excels at that, too.

Moving in Positive Directions
As a REALTOR® with eXp Realty — 
The Greg Sisson Team, Natalia applies 
her actions in positive directions to 
make things happen.

“I am passionate about helping people 
make their dreams happen. This is a 
very tough market to shop in, and I am 
passionate about helping my buyers. I 
have made eight offers for one client to 
help them find their vacation condo-
minium here at the beach. It can be 
tempting to give up after seven rejec-
tions, but I could tell how badly they 
wanted it, and I wanted to make that 
happen for them,” Natalia says.

“I love making buyers’ dreams a reality. 
It is so rewarding to hear ‘thank you for 
all of your help.’ I love helping first-time 
home buyers especially.”

Natalia earned her license and began 
her journey in real estate in November 
2020, with her first closing coming in 
January 2021.

N
at

al
ia

 
The difference between hopes and plans 
is action. It is easy to dream about what 
you would like to achieve in the future, 
but when you apply real effort over time, 
good things happen.
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Signs of Success
Natalia has had remarkable success in 
her early career. In fact, during her first 
year, she recorded $6.9 million in sales 
volume. She has continued building 
from there.

Natalia was born and raised in 
Myrtle Beach.

“My parents are from out of the state and 
moved here to open up Angelo’s Steak 
and Pasta. I went to Christian Academy 
of Myrtle Beach and then to Coastal 
Carolina University,” Natalia says.

“The event that shaped who I am 
today was falling in love with my now 
husband in high school and deciding 
we want to make the best life possible 
for ourselves and our future family. 

Family Foundation
Away from work, Natalia cherishes 
time with her husband, Austin.

In their free time, they enjoy boating 
on the waterway, hanging out with 
their two dogs, Daisy, and Callie, and 
playing golf. They also like to work out 
at Finish Strong boot camp.

As she reflects on her success, Natalia 
shares tips for finding success with 
newer members of the organization.

“One piece of advice I would give to 
newer agents is to go to a company with 
a lower split in order to get more train-
ing and help,” Natalia says. “Training is 
the most important thing to have so you 
feel prepared and confident.”

Positive Gratitude
Natalia feels a great deal of gratitude 
for those who have supported her 
success so far.

“I have a lot of appreciation for my 
whole office. Having my cowork-
ers support and help means the 
world to me. I really appreciate this 
opportunity that the Sisson’s gave 
me,” she says.

“I also want to give thanks to my 
whole admin team, including Robin 
Farmer, Robin Coble, Rick, Kim, 
Kylea, and Darrin. I could not do this 
job without their support.”

Congratulations to Natalia 
Guyton. As a Rising Star in the 
local real estate landscape, she 
makes a lasting impact through 
her forward-thinking mindset.

“Mindset is so important. You 
have to have the right mindset to 
succeed every day. If you do not 
have the right mindset, you might 
as well go home,” Natalia says. 
“Success does not just fall in your 
lap. You have to work hard at it.”

We pushed each other. I graduated 
from college in three years so I could 
start working.”

Natalia and Austin got married in 
October 2020 and continued to 
encourage each other to achieve their 
goals. Austin started selling real 
estate for Grande Dunes Properties 
when she was in college.

“Austin told me I should try it 
because I was good with people and 
had the work ethic to be successful 
at it. I got my degree in hospitality 
and resort tourism management 
from Coastal Carolina University. I 
quickly realized I did not want to be 
in the tourism industry because that 
would mean I would have to work on 
holidays,” she remembers.

“I have always enjoyed the service 
industry. I loved waiting on tables, 
except the hours of 4 to 10 p.m. 
bothered me. I missed out on so many 
family dinners and events because I had 
to work. Real estate is really just cus-
tomer service at a much higher level.”

Support and Encouragement
As Natalia remembers, one of the 
reasons she started in real estate was 
because she felt it was something she 
could do forever.

“Down the road I love that real estate 
can be very flexible depending on how 
much you want to work,” Natalia says. 
“I may not always want to work full 
time and grind every day if we decide 
to start a family one day.” 

Natalia with husband Austin and pups

I am passionate 
about helping 

people make their 
dreams happen. 

This is a very 
tough market to 

shop in, and I 
am passionate 
about helping 

my buyers.
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whardin@inletlaw.com
inletlaw.com

Wendy A. Hardin
Protecting the rights and  interests of our clients
through every step of real estate transactions

Personal Injury • Criminal Defense • Real Estate Law • Business Law
Civil Litigation • Mediation • Collection & Foreclosure

3575 Highway 17 Business
Murrells Inlet, SC

843-357-6454
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Angela with 
husband, 

Mike

2-10 Home 
Buyers 
Warranty

Coming 
Through 
When it 

Matters Most

Each of your clients have a lot at 
stake. In many cases, they pour the 
vast majority of their resources 
into making the next stage in their 
real estate journey possible. That 
is why it is so important to have a 
partner on your side to help your 
clients protect their investment 
and their financial picture.

That is where Angela Mitchell and 
2-10 Home Buyers Warranty come 
into the picture — coming through 
when it matters the most with vital 
protection for a property’s key 
systems and appliances.

Valuable Protection

Angela has a passion for providing 
this protection to her real estate 
partners and clients.

“2-10 Home Buyers Warranty 
helps manage your risk by pro-
viding protection for all parties 
involved in a real estate transac-
tion. Our complimentary listing 
(seller’s) coverage protects the 
listing agent and the seller while 
the property is on the market,” 
Angela points out.

Son Connor 
and husband 
Mike

Angela gets some 
help from Sam with 
the dishes!

MITCHELL
ANGELA

“In the same way, Buyer’s Coverage protects 
the buyer and agent after the parties have 
left the closing table. The unexpected can 
be expensive. 2-10 Home Buyers Warranty 
pays 97.5 percent of claims and includes 
electrical, plumbing, systems and appliances 
that fail from normal wear and tear.”

Peace of Mind

Angela enjoys bringing the peace of mind 
of this valuable protection. It is a product 
she believes in wholeheartedly.

“I have always utilized a home warranty. 
I appreciate not having to spend all day 
calling several vendors and wondering if 
I was getting a decent price for the ser-
vice or choosing a reputable company,” 
she emphasizes.

“I also don’t like sudden expenses, as they 
always seemed to happen just before a 
vacation or some other activity that I had 
been saving money for.”

Prior to entering the home warranty busi-
ness, Angela enjoyed another successful 
path in life — having worked in the adver-
tising field through most of her career.

“When COVID hit, it was time to shift 
gears and try something new. I was 
approached by Pam Hurt, who was the 
Account Executive for the area and had 
been promoted to Regional Vice President 
with 2-10 Home Buyers Warranty,” Angela 
says. “I was so impressed with not just 
the company, but the people, that I could 
hardly wait to be a part of it. It is an 
organization that does the right thing and 
values people.”

Signs of a Leader

Those who have the opportunity to work 
with 2-10 Home Buyers Warranty appre-
ciate high-quality service from a solid, 
reputable company.

“We have over 40 years in the industry 
as a BBB accredited business. We also 
have earned four out of five stars for our 
Dispatch Contractor rating. Plus, we are 
a member of the National Home Service 
Contract Association,” Angela says.

sponsor spotlight
Written By Dave Danielson

Photography By Jeremy Kierez, 
High Tide Content
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“We offer the most extensive HVAC coverage 
in the industry. We provide Happy Home Lock 
and Hardware ($100 reimbursement locks or 
hardware replacement), complimentary listing 
coverage, an appliance discount program, and 
world-class service from our support team, with 
our call center based in Denver.”

Easing the Way Ahead

As Angela says, her goal is protecting all parties 
associated with a real estate transaction … in 
turn, saving her REALTOR® partners precious 
time by taking claims issues off their shoulders.

“A major failure right before the closing or 
immediately after can really put a wrench in the 
transaction, not to mention the cost,” Angela 
explains. “I cringe when an agent tells me they 
didn’t provide a warranty and paid a substantial 
amount of money out of their own pocket to keep 
a deal together.”

Gratitude

The rewards of Angela’s work revolve around the 
human element and the passion she has for being 
a valuable resource for people.

“When an agent or homeowner lets you 
know how much it meant to them that some-
thing was covered, it makes us feel good to 
help. I believe it is human nature to want to 
help others,” she says.

“One of my favorite calls came from an agent 
that said her homeowner was over the moon 
because we were replacing their HVAC 
system, and it only cost her $100. She said 
she hit the HVAC warranty jackpot. Those 
stories make me happy.”

Family Foundation

Away from work, Angela cherishes time with 
her family, including her son, Connor, who is 
23 years old, and his father, Mike.

In their free time, Angela and her family like 
spending time together at home, and with 
their dog, Sam.

“We have the best street with great neigh-
bors, so we have a lot of get-togethers with 
them,” she says. “I also go on vacation with 
my mom every year.”

Those who have the chance to get to know 
and work with Angela appreciate her kind 
and loving nature.

“I truly get personal fulfillment from help-
ing people,” Angela says with a smile.

“Agents and homeowners should know that 
I take every interaction personally. Good or 
bad, I want to help.”

Contact Angela Mitchell and 

2-10 Home Buyers Warranty Today!

Website: www.2-10.com

Phone: 843-999-5355

When an agent or 
homeowner lets you 

know how much 
it meant to them 

that something was 
covered, it makes us 

feel good to help.

In backyard with son, Connor
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Now at 2 Locations:
4430 Highway 17 Bypass S Murrells Inlet

843-651-1122

2301 Hwy 17 South N. Myrtle Beach, SC 29582 
843-273-4367

www.myrtlebeachfloors.com

LARGE IN-STOCK SELECTION
CARPET • VINYL  • TILE • WOOD

VINYL PLANK • LVT/VCT  • LAMINATE
BACKSPLASHES • AREA RUGS

BINDING • OUTDOOR MARINE CARPET

FAMILY-OWNED & OPERATED •  HIGHEST QUALITY SERVICE
 KNOWLEDGABLE STAFF •  COMMITMENT TO EXCELLENCE

"Professional and timely. Amazing 
team. I am a native of the area and 

do a lot of referrals to my friends and 
homeowners, so having a reliable 

floor vendor is a must.
Highly recommend!"

Tim H.For a FREE 
Consultation

Call Our O�ce at
843-357-4111

or
Text Our Sta	 at

843-315-5062

Available 24/7
www.beachinjurylawyers.com

Full Interior Painting Service & Ceiling Repair
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(843) 447-9525 • miracle.movers.mb@gmail.com

Let Miracle Movers of Myrtle Beach take the 
hassle out of your client's upcoming move!

RATED #1 IN  MYRTLE BEACH, 
FOR OVER 6 YEARS

What makes us the 
top pick for moving 

companies in 
 Myrtle Beach, SC

Full-Service Move
Professional Packing Services
Climate-Controlled Storage

Local & Long Distance
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Written By Dave Danielson  •  Photography By Jeremy Kierez, High Tide Content

Without dreams and vision, there is no 
growth. Our hopes for the future frame up 

our efforts and give us a road map to follow to 
the next stage in our lives.

Kristin Boullion is a perfect example of the 
power of moving forward.

As a REALTOR® with RE/MAX Southern 
Shores, Kristin pursues what’s possible for her-
self and those around her.

“I love always learning and expanding my knowl-
edge base. I try to expand my business in some 
way every year. Not only does it expand my 
client base, but also gives me a deeper knowl-
edge of the real estate business,” Kristin says. “In 
2017, I graduated from Leadership Grand Strand, 
which was a great introduction for me to, really, 

how things get done in Myrtle Beach, and 
who the people really are that are getting 
things done for our city.”

In addition, Kristin has her RENE (Real 
Estate Negotiation Expert) Designation and 
her CDPE (Certified Distressed Property 
Expert) Designation. She has her South 
Carolina Broker license and her North 
Carolina license. This year she plans to get her 
Luxury Homes Certification.

“While classes/designations are very valu-
able, I also try to learn from other agents 
during every transaction (both what to do 
and what not to do). No two transactions 
are the same. And I always try to look 
back at the end of each transaction and 
think about what I might have been 
able to do a little bit better,” Kristin 
says. “Probably one of my greatest 
assets is self-awareness: I know 
what I’m good at and what I’m 
not, and am also good a rec-
ognizing what other people’s 
strengths are. I make a point 
to surround myself with 
people that have different 
strengths than myself, 
and I definitely learn a 
lot from them.”

BOULLION
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GETTING HER START
Kristin earned her real estate 
license in 2014. Through time 
she has built a remarkable record 
of results. In 2021, she recorded 

nearly $13 million in sales volume. 
She’s also a member of the coveted 

RE/MAX Platinum Club. She’s also 
a 2022 member of the RE/MAX Hall 

of Fame.

One of Kristin’s passions through life 
has been tennis. That passion helped lead 

her to her career in real estate. Prior to 
that, she had worked in digital marketing 

and television.

“In January 2014, I was playing mixed doubles 
tennis with my good friend, Kirk Nobles. He 

and his mom (Tommie Nobles) owned the North 
Myrtle Beach office of RE/MAX Southern Shores 
with a few other agents (it had a different name at 
the time), and he worked with her running the busi-
ness and selling real estate,” Kristin remembers.

“They sold to Mandy Fulford in 2010, and in 2013 
(the same time I was wanting out of my job in 
digital marketing,) Tommie retired. One day, 
over happy hour, I was venting to Kirk about my 
job, and he expressed his need for help getting 
organized after the sale of the company. He was 
taking on his mother’s clients and had recently 

lost an assistant. He finally encouraged me 
to leave the job I was unhappy in and come 

help him until I found something else. The 
rest is history!”

BUILDING A SOLID FOUNDATION 
IN LIFE

Kristin is originally from Durham, 
NC, where she attended a 

small, private school (Durham 
Academy) from second grade 
until she graduated high 
school. From there, she went 
to UNC Wilmington. During 
college, she studied abroad 
in New Zealand for one 
semester at the University 
of Victoria – Wellington.

Some of her most important lessons in 
life were taught to her by her parents.

“I always looked up to both of my parents. 
They both came from nothing and worked 
hard to both become very successful. My 
mom was the first woman in a Regional 
Sales Manager role for Oldcastle Adams 
Products Company, and Dad owned a 
commercial construction company — and 
Duke University was his biggest client,” 
Kristin says. “My dad has always been 
very proud that he ‘does not owe any-
one anything.’ He also has great timing, 
selling his construction company to 
LeChase Construction, a company out of 
Rochester, NY, in 2005, right at the peak 
of the market, and then retired in 2006.”

REWARDING LIFE
Family is clearly at the heart of life for 
Kristin. As part of that, she is very thank-
ful for the life she shares with her husband, 
Chris, and their daughters — 5-year-old Harper 
and 3-year-old Mabel.

“Not only is he quite possibly the smartest person 
I know, he also didn’t have much in the way of 
finances growing up,” Kristin says. “He had a very 
loving home, but definitely worked very hard for 
everything he has. He is very successful, but also 
one of the most humble, kind, compassionate and 
generous people you can meet. He used to always 
tell me, ‘The more I give, the more I get back,’ 
which I understand now.”

In their free time, Kristin and Chris have a variety 
of interests. Chris likes to go kiteboarding. They 
also share a passion for traveling.

Growing up, Kristin played a lot of soccer and 
tennis. In fact, this past winter her singles team 
competed in the state tournament for her level 
(she is rated at the 4.5 level) and barely lost to the 
team that won the overall title.

In addition, Kristin enjoys OrangeTheory fitness 
classes and has a love for live music — some-
times building a vacation around seeing a band 
that she loves.

When it comes to giving back, Kristin is involved in 
supporting the Humane Society. In fact, both of the 
family’s two dogs (Walker and Memphis) came from 
the North Myrtle Beach Humane Society. Another 
organization that benefits from Kristin’s support is 
the Children’s Miracle Network.

REWARDING CONNECTIONS
The passion Kristin feels for her work begins 
with the connections she builds with those 
she serves.

“Every transaction is different. Every 
client has a different reason for buying or 
selling. It’s really important to listen to 
and understand that reason. I typically 
end up pretty close with them by the 
end,” she says. “It’s not lost on me 
how emotional the home buying 
and selling processes are for peo-
ple. We end up going through a 
lot together in a short period of 
time. I keep in touch with the 
majority of people I’ve worked 
with long after the transac-
tion has closed.”

Probably one of my greatest 
assets is self-awareness: 
I know what I’m good 
at and what I’m not, 
and am also good a 
recognizing what other 
people’s strengths are. 
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PROFESSIONAL 
ACCOUNTING SERVICES

For Businesses and Individuals

10 TAX DEDUCTIONS FOR REAL ESTATE AGENTS
• Commissions Paid
• Home Of�ce
• Desk Fees
• Education & Training
• Marketing & Advertising 
   Expenses

• Standard Auto
• Of�ce Supplies & Equipment
• Meals
• License & Insurance
• Client Gifts

Save 10%

New Client Discount

VOTED BEST ACCOUNTING FIRM

112 Ye Olde Kings Highway • North Myrtle Beach (besides Lowe's on 2nd Ave North)
843-249-7818 • www.bryantaccountingtax.com

COMBINED 50+ 
YEARS EXPERIENCE

John Pate, Certified Roof Inspector  |  843-231-8532
Book your Home Inspection online at www.homeinspectiontoptobottom.com

WITH A PROPERTY INSPECTION
FROM TOP TO BOTTOM, THE ONLY THING 

YOUR CLIENT HAS TO WORRY ABOUT
IS SETTLING INTO THEIR NEW HOME.

No Roof Too High!
Drone Certified and Licensed
Roof Inspections

Refer an inspector you can rely on to be HONEST, TRUSTWORTHY, AND TRUE!!

As a member of the Coastal Carolina 
Association of REALTORS®, we've 

worked closely with Myrtle Beach Area 
Realtors for over 10 years!
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        @tides eye photography 
        @tides eye real estate imagery
        @tideseyerealestateimagery 
        @tideseyephoto 

VIRTUAL STAGING

PROFESSIONAL REAL ESTATE 
PHOTOGRAPHY IN THE 

GREATER MYRTLE BEACH AREA
• Listing Photos (interior, exterior, 
   community amenities) 
• Aerial Drone Photos & Video
• 3D 360˚ Virtual Tours with FREE 
   Schematic Floor Plans
• Virtual Staging
• Virtual Twilights 
• Stock Landscape Photos of the 
   Local Area taken by us!

25% O� Your 1st Listing Shoot
Use promo code 25DISCTEP.

(843) 504-8711
info@tideseyephotography.com

www.tideseyephotography.com/real-estate

VIRTUAL STAGING A Total Solution

Senior Relocation/Resettling 
Estate Liquidation • Organize/Declutter 

Clean Out • Online Auctions • Nationwide Network

Tel: (  
 

Email: Offices Nationwide • Bonded & Insured • Each Office is independently owned and operated.       

CALL TODAY 843-399-5555

FROM ONLY

$3,999
I N S T A L L E D

12-YEAR PARTS WARRANTY
6-YEAR SYSTEM REPLACEMENT WARRANTY

2-YEAR LABOR WARRANTY

SAME DAY
HVAC

Inspections

HVAC INSPECTIONS

$69.00
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agent presence in the markets we are expanding to.” 
Darren said, “BRG is embarking on implementation 
training to assist with the growth and interest of 
REALTORS® in other markets. By 2027 I would 
envision us being in 15 to 20 states with a few thou-
sand industry-leading REALTORS®.” 

Broker Jeff Casterline is the son of a successful land 
developer, and his aunt ran a thriving real estate 
brokerage. Jeff’s family moved to North Carolina 
when he was 14, and he went to three different high 
schools in one year. He learned to adapt to situa-
tions quickly, and he gained a keen sense of self. 
After earning his undergraduate degree from the 
University of North Carolina at Greensboro in 2001, 
he worked in collections and then mortgage. 

BOLD. RELIABLE. 
GROUNDBREAKING.

BRG Real Estate is an amazing combination of people and processes that 

produce positive results! When co-founders Jeff Casterline and Darren 

Woodard created BRG, they built the company they wanted to work 

for. Their goal was to provide the best customer service experience for 

their community, so they combined top-notch agent support, competitive 

commission splits, access to the best systems, and abundant resources. 

They also created a genuine family culture in which agents can thrive. 

Leadership Team! 
Jeff, Brie, 
and Darren

BRG Real Estate, formerly Beach Realty Group, was 
created in 2011. Darren and Jeff had been working 
on the same team in another brokerage, creating 
their own leads and systems, and paying for their 
own marketing. The solution-minded friends agreed 
that being connected to a legacy brand was not 
bringing them added value and was instead draining 
their resources. They searched for a brokerage, but 
couldn’t find one that was tech-forward, agent-cen-

tric, client-focused, family-first, and team friendly. 

“The commercial real estate market was at the 
bottom,” Darren shared, “but our residential real 
estate business was booming as we had more buy-
ers than our little team could serve. We controlled 
two of the top 10 websites for internet traffic in the 
Myrtle Beach area.” Jeff added, “But we wanted 
less overhead, better splits, and a more agent-
friendly brokerage.” 

Since they couldn’t find what they wanted, they 
created it, and invited their four teammates to join 
them. They activated a business name that Darren 
had registered four years prior, and Beach Realty 
Group was born. As the company began expand-
ing beyond Myrtle Beach, the name was officially 
changed to BRG Real Estate. Early on, they recog-
nized that Brie Bender shared their mission, vision, 
and ethics, and invited her to join the team as well. 
In time, several of their previous mentors or former 
colleagues joined the BRG family. 

“As BRG expands into new markets, we will bring 
the same culture and work ethic, helping agents 
achieve their goals and be the best they can be,” 
Brie shared. Jeff added that their vision for the 
next five years includes “a continued stronghold 
on the local market, and deeper roots and stronger 

Jeff and wife, Caryn, loving the beach life
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When the market crashed, the new husband with a new 
mortgage wasn’t making money. Jeff learned search engine 
optimization and built his own website at night, then 
started making money through lead generation. His past 
experiences had strengthened his focus in stressful situa-
tions and helped him feel comfortable with risk. He took 
action to overcome, making moves instead of giving up. He 
shared that turning the feeling of defeat into motivation is 

a huge part of the BRG story. 

As a company, BRG believes that service to the local 
community is important. They have been longtime 
supporters of the Grand Strand Miracle League and 
also support other local charities including The 
Humane Society, and Savannah’s Playground. BRG 
is proud to be ranked the number-one Independent 
Real Estate Company on the Grand Strand, but are 
even more proud of the amazing agents that have 
trusted them with their careers. They currently 
have locations operating in three states and plan to 
continue expanding into other markets so they can 
continue serving families and communities. 

“While I can be easy-going, I am also super compet-
itive and can be intensely focused,” smiled Jeff. “I 
know that for most families, real estate isn’t just an 
investment, it’s a home. It’s where we come together, 
celebrate, spend time, and feel our most comfortable. 
I take that seriously, and I carry that to work with 
me every day.” 

“I like being a REALTOR® because you are not 
limited in your abilities,” Darren explained. “You 
help others achieve lifelong goals, and you have the 
freedom to set your own schedule. I look forward to 
duplicating what we have created and finding leaders 
in other markets that will share our vision!”

Brie concluded, “I want to bring others happiness 
and always support their dreams. I look for ways to 
help others achieve what they want in their life or 
their business. Rather than complain about problems 
in the industry, get involved and figure out how to be 
part of the solution.”

Brie and Nick on the river!

The beautiful Casterline family

Darren Woodard’s family moved from NJ to 
Socastee when he was 3. He began study-
ing for his associate’s degree in Business 
at HGTC, transferred to the University of 
South Carolina, and graduated from the 
Darla Moore School of Business with a 
double major in Economics and Finance. 
With limited job opportunities in Myrtle 
Beach, he decided to explore the world of 
real estate, and when he earned his license 
in July 2004, he became a fourth-genera-
tion real estate professional. Rather than 
give up when the market crashed, the young 
REALTOR® delivered real estate magazines 
in exchange for advertising space and also 
learned SEO from a mentor. Those two 
choices were revolutionary in his career 
and life. 

Darren and wife, Joy

Brie with husband, Nick

BRG broker Brianne Bender was raised by hard-
working midwestern parents who instilled a great 
work ethic in her at a young age. As a pre-teen, she 
often helped her parents at night with their cleaning 
jobs. It taught her that challenging work, while it 
may be difficult and draining at times, is the only 
way she would truly reach her goals. She worked 
two jobs simultaneously while attending business 
school to become an accountant, but shortly before 
graduation she realized she had more of a passion 
for customer service than numbers. Her father’s 
example of entrepreneurship and his encouraging 
words, along with her passion for service, ultimately 
led Brie to a career in real estate in 2006. 

As BRG expands into new 

markets, we will bring the 

same culture and work 

ethic, helping agents 

achieve their goals and be 

the best they can be.

Darren’s kids just want to have fun!Daren loving nature with the kids

- BRIE
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4710 Oleander Drive Myrtle Beach, SC 29577
Office: (843) 823-6800
Toll Free: (877) 243-9883 
www.DunesPainreliefCenter.com

N O N - N A R C O T I C  I N T E RV E N T I O N A L  P A I N  M A N A G E M E N T

S C H E D U L E  Y O U R  F R E E  C O N S U LT A T I O N

DON’T LET PAIN
CONTROL YOUR

Life!

DIABETIC NERVE PAIN  •   NEUROPATHY

BELL’S PALSY  •   COMPLEX REGIONAL PAIN SYNDROME

CARPAL TUNNEL SYNDROME  •   SCIATICA

FIBROMYALGIA  •   JOINT/MUSCULAR PAIN  •   OSTEOARTHRITIS

We Accept Most Major Insurances

David G. Wurster 
CFP®, MBA, RFC®

Certified Financial Planner™
 
1293 Professional Dr., Suite 205
Myrtle Beach, SC 29577
P: 843.712.2752 ·  F: 843.712.2753
david@palmettocoastcapital.com
www.palmettocoastcapital.com

Securities and advisory services offered through Cetera Advisor Networks LLC, member FINRA/SIPC, 
a broker-dealer and a registered investment adviser. Cetera is under separate ownership from any other named entity.

•Utilizing the appropriate       
   retirement accounts for realtors.
 
•Helping realtors grow their        
  wealth through equity markets       
  AND real estate.
 
•Financial planning strategies to     
  deal with the variability of       
  agent’s income.
 
•An established, experienced     
   resource for you and your clients.

Thanks to the businesses within these pages, our 
Area Directors, and readers like you, we’re able to 

break the chains of this horrible reality.

The N2 Company – the company behind this 
publication and 850+ others like it – is financially 

committed to end human trafficking. 

FOR EVERY AD WE SELL, N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES FROM CAPTIVITY.

Visit n2gives.com to learn more
about our giving program.

A GIVING PROGRAM BY

DONATED THIS YEAR TO HELP END MODERN-DAY SLAVERY.
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OUR SERVICES
INCLUDE:
Ultherapy

Thread Lift

Microneedling with
Radiofrequency & Stem Cells

Chemical Peels

Body Sculpting

IV THERAPIES

Medical weight-loss

Dermal Fillers

Xeomin / Botox 

YOU AND YOUR
SKIN DESERVE

THE BEST
YOU DESERVE

THE DUNES
EXPERIENCE™

$50 OFF
YOUR TREATMENT 
When You Buy a Gift Card

for Someone Else!

4710 OLEANDER DRIVE | MYRTLE BEACH SC 29577
WWW.DUNESMEDSPA.COM | (843) 450-4429

AFTERBEFORE




