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Your Home Loan Specialists 

Joey Piel 
NMLS# 365511 

Ryan Thomassie 
NMLS# 350514 

Katie Meiners 
NMLS# 1125723 

� VA Loans 
�  
� Jumbo2 & Condo Loans 

� RD Loans—Finance up to 100% of home value1 
� Purchases & Refinance 
� Local Lenders with Personal Touch 

NolaLending.com 

Whether you’re buying or improving, NOLA Lending Group has the experience and expertise to guide home buyers through the     
financing process. With Loan Production offices in Baton Rouge and Prairieville, plus all over the South, our lending specialists can 

assist your clients in determining which type of loan is the most appropriate and affordable.  

Nobody knows Baton Rouge like NOLA Lending Group. 

Rachel Webre 
NMLS# 1913085 

1Available only in select markets to qualified borrowers. Financing cannot exceed 100% of the subject property’s fair market value. Consult your tax advisor regarding deductibility of 
interest. The services and products advertised are not approved or endorsed by HUD, USDA, the Department of Veterans Affairs, or any government agency. 2To qualify the minimum loan 
amount is $647,200 or greater for a single family home in all states (except Hawaii and Alaska and a few federally designated high-cost markets, where the limit is $970,800.  
Interest rates may increase after consummation. Restrictions apply. This does not constitute an offer to lend. All loans subject to credit approval. Not all applicants will qualify for all 
products offered. Loan programs subject to change without notice. Fidelity Bank NMLS Co. ID 488639  

Karla Fuentes 
NMLS# 108621 

Susanne Wampold 
NMLS# 1553575 

Caroline Shirley 
NMLS# 2155247 

Shannon Babin 
NMLS# 419401 

Sharon Williams 
NMLS# 118322 

Connor Brooks 
NMLS# 1370606 

Trey Hereford 
NMLS# 89575 

Adam Lato 
NMLS# 2302090  

Chance Warren 
NMLS# 2311775  

Established in 1981, locally managed. 

Serving our Community and Louisiana
in Residential & Commercial Closings

#itmatterswhereyouclose  #brtitle

brtitle.com

3 LOCATIONS TO SERVE YOU!
Robert Adams | Branch Manager/Attorney
Alex Polito | Director of Sales & Marketing

10500 Coursey Blvd, Suite 100  |  Baton Rouge, LA 70816
225-291-1111

37283 Swamp Road, Suite 901  |  Prairieville, LA 70769
225-706-6130  |  C: 225-802-1811

8943 Bluebonnet  |  Baton Rouge, LA 70810
225-769-5194  |  C: 225-603-7897

Mark Schoen | Division President/Attorney
Amy Lane | Branch Manager/Attorney

Keegan Wisdom | Branch Manager
Cathy Waggenspack-Landry | Director of Marketing

Celebrating Your Cl�ings Since 1981

We Focus On 
Your Real 
Estate Closing
So You Can 
Focus On What 
Matters Most
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Learn more by following @willieandwillie on            or at willieandwillie.com/dues

Residential Land Developer | Residential Home Builder
Family owned and operated for over 59 years

Let us pay your Realtor Dues in 2023.

willieandwillie.com

OH MY SWEET CAROLINA! 
Meet our newest floorplan: The Carolina

Now under construction

Available interior / exterior selections can be selected at the Design Center. Contact Amanda Walker, Willie and Willie 
Home Builders Listing Agent, for details, pricing and home features.: (225) 572-0880 | Amanda-walker@kw.com

Willie and Willie Contractors, LLC reserves the right of the price, plan, or specification change without notice or prior obligation.   

Kaden Creek Neighborhood  |  1-acre lots  |  From the $400’s

14218 Kaden Creek Drive  |  Walker, Louisiana 70785

Amy LeBlanc
SALES MANAGER
225-445-0530
www.AmyLendsLA.com
amy@theimgteam.com
NMLS : 1405094

Leading You Home
A house needs a mortgage, but a home requires a personal touch. 

Get approved with a loan process designed specifically
for you and let us lead you home!

State Licenses
AL, LA, MS, TN, TX
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Here to Help with Every Step of the Home Buying Process!

18212 E PETROLEUM DR. BLDG. 5, SUITE A, BATON ROUGE, LA 70809

AARON “Mugsy” SAULNIER
Loan Originator

225-413-2602
Msaulnier@westinmortgagegroup.com
westinmortgagegroup.com/msaulnier

NMLS# 2100799

CRISTYN MAYEUX
Branch Manager
225-571-5106 
Cmayeux@westinmortgagegroup.com
westinmortgagegroup.com/cmayeux
NMLS# 80556

TemperaturePro.com 225-243-1390 View
Demo

HereA Modern Company for a Modern World

We Make Realtors Look Good!

Ask about our Realtor Partner Program
for exclusive savings!

 Only at participating locations.

for 24/7 system
monitoring

HIGH-TECH
SENSORS

NOW
AVAILABLE!

33
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If you are interested in contributing or nominating REALTORS® for certain stories, 
please email us at gina.miller@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the Baton Rouge Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 

These local businesses are proud to partner with you and make this magazine possible. Please 

support these businesses and thank them for supporting the REALTOR® community!

BUILDER

D.R. Horton

(281) 904-3081

www.drhorton.com

Passman Homes, Inc

(225) 751-3727

Willie and Willie  

Contractors LLC

2929 Millerville Rd Ste 1A

Baton Rouge, LA 70816

(225) 291-7600

www.willieandwillie.com

CLEANING SERVICES

Meg’s Meticulous Cleaning 

Services LLC

(225) 620-2361

ELECTRICIAN

Circuit Breaker Electric LLC

Michael Webster

(225) 572-7963

FENCING

Premier LA Fence

(225) 788-0741

www.premierlafence.com

GENERATORS

GN Gonzales

(225) 387-5328

www.gngonzales.com

GRILL CLEANING 

& SERVICE

Grill Pro 360

(833) 474-5577

www.grillpro360.com

HOME INSPECTION

Root Home Inspection

Sean Root

(225) 620-8243

www.roothome 

inspection.com

Southern Prime Home 

Inspections LLC

Ryan Smith

(504) 228-8680

HOME WARRANTY

Old Republic  

Home Protection

Webb Wartelle

(225) 241-2088

ORHP.com

HVAC SERVICES

Cajun Cooler LLC

(225) 456-1335

TemperaturePro

(225) 243-1390

www.temperaturepro.com

INSPECTIONS

HDMK

Kiel Harton

14635 S. Harrell’s Ferry 

Suite 2B

Baton Rouge, LA 70816

(888) 401-4365

www.HDMK.net

Paragon Inspections

Scott Guidry

(985) 519-4343

www.paragoninspections 

llc.com

INSURANCE

Ryan Rayburn State Farm

Ryan Rayburn

16044 Hwy 73 Ste 104B

Prairieville, LA 70769

(225) 677-7744

ryanrayburnagent.com

INSURANCE AUTO - 

HOME - BUSINESS

Safesource Insurance

Aundrea Allen

(225) 300-4500

www.safesourceins.com

INTERIOR DESIGN/

HOME STAGING

Haute Homes LLC

Angie B. Wilson

(225) 315-7040

LANDSCAPING

MBG Lawn & Landscape

(225) 424-1000

www.mbglawnservices.com

MARKETING / BRANDING

Paper Bird Agency

(225) 228-0664

www.paperbirdagency.com

MORTGAGE

NOLA Lending Group, A 

Division of Fidelity Bank

(985) 612-2132

NOLALending.com

MORTGAGE LENDER

Area Home Lending

Chris Lewis

(225) 663-2500

www.areahomelending.com

EXCELLENT SERVICE AND
STRONG COMMUNICATION
Making your job easy and your clients happy

Flexible Scheduling

SAME DAY Electronic Report

10 Years Corrective Construction Experience

Competitive Pricing

Scott Guidry, LHI#10905

985-519-4343

scott@paragoninspectionsllc.com

www.paragoninspectionsllc.com

Proudly serving Baton Rouge and Surrounding Areas

DHI Mortgage

7700 Vincent Road

Denham Springs, LA 70726

(210) 889-7778

www.dhimortgage.com/

loan-officer/daismara-torres

GMFS Mortgage 

Shannon Rasbury

16333 Columns Way Apt 12103

Baton Rouge, LA 70817

(225) 907-4445

gmfsmortgage.com/

shannon.rasbury

Innovative Mortgage Group

Amy LeBlanc

(225) 445-0530

www.AmyLendsLA.com

Key Lending Solutions

(225) 291-7901

www.keylendingsolutions.com

Red Stick Financial

(225) 407-9250 x102

www.redstickfinancial.com

SWBC Mortgage

Tammy Balentine

(225) 939-5958

www.swbcmortgage.com/

balentine

Westin Mortgage Group

(225) 571-5106

MORTGAGE LENDING

LA Lending LLC

Chasity Graff

(225) 926-5408

www.lalending.net

MOVING COMPANY

ABBA Movers

(225) 384-6683

www.abbamovers.com

NOTARY

AMW Notary Services

Angelique Williams

(225) 892-2568

PAINTER

Swift Painting LLC

(225) 414-6312

www.swiftpaintingllc.com

PLUMBING

Magnolia Plumbing LLC

Brook North

(225) 281-6037

POWER WASHING

SuperClean Pressure Washing 

& Softwash

(225) 470-0080

www.supercleansoftwash.com

ROOFING

Cypress Roofing

(225) 450-5507

www.cypressroofingla.com

TITLE ATTORNEY

MFB Title Solutions

(225) 810-4998

www.mfbfirm.com

Professional Title

Billy Leach

1111 South Range Ave

Denham Springs, LA 70726

(225) 665-7770

TITLE COMPANY

Baton Rouge Title Company

8943 Bluebonnet Blvd

Baton Rouge, LA 70810

(225) 769-5194

www.brtitle.com

Commerce Title

(225) 308-9544

www.commercetitle.com

Fleur De Lis Title

Jeff LeSaicherre

(985) 277-5550

fdtitle.com

Gulf Coast Title

(225) 456-4222

www.gctitle.com

Partners Title

402 N 4th Street

Baton Rouge, LA 70802

(225) 906-0440

www.partnerstitlela.com

TRANSACTION COORDINATOR

List to Close LLC

Brooke Stevens

(225) 317-9295

www.ListToCloseLLC.com
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Shannon Rasbury
Loan Officer  |  NMLS #1911320
37283 Swamp Rd  |  Suite 1002  |  Prairieville, LA 70769
Office: 225.402.0251  |  Fax: 888.859.8977
srasbury@gmfslending.com   |  gmfsmortgage.com/Shannon.rasbury

All mortgages are originated by GMFS, LLC, NMLS ID# 64997, 7389 Florida Blvd., Ste. 200A Baton Rouge, LA 70806
Branch NMLS # 1327554

Equal Housing Lender. Loan programs not available in all states, or to all consumers. All loans are subject to availability at the time of application and for terms 
that meet each individual consumer’s needs and qualification information. Loan applications are subject to credit and property approval.

We Can Help With Your Next 
Home Purchase, Construction, 

Renovation or Refinance 

M E E T  T H E  B ATO N  R O U G E  R E A L  P R O D U C E R S  T E A M

Kurt Miller Sr. 
 Editorial Assistant

Gina Miller 
Publisher

Carolyn Foley 
Advertising Manager

Molly Cobane
Writer

Brian Amend 
Writer 

Ruth Gnirk
Writer

David Madaffari
Editorial Columnist

Ace Sylvester
Photographer

Paige Gardner
Connections Coordinator

Aaron Hogan
Photographer

Laken McLeod
Content Manager
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publisher’s note

THE HEAT IS ON.
By Gina Miller

FOLLOW US ON

SOCIAL
MEDIA

@batonrougerealproducers

ask to join our private group page: 

BRRP TOP 300 COMMUNITY

It’s not going to be hot forever.

I saw this quote from 
Jon Gordon:

Remember, it’s Bigger Than You.

Most of the time whatever you’re 

called to do isn’t really about you.

It’s about those who you will serve. 

A message can’t get shared  

unless there is a messenger  

willing to share it. 

They need you.

It’s not about us,
Gina

You are in a unique position, 
and you can use it for good.

I encourage you to do so.

Be a voice of encouragement and 
a listening ear. My authentic self 
is frustrated by figuring out my 
new phone. I could go ON AND 
ON about my first-world woes. 

I don’t want to be that person. 
You know “that person.” 
Don’t be that.

It’s hot outside.

Too much cold can make  
us bitter.

Humans want comfort.

We want convenience.

At least in America we do.

Speaking of America...

Are we going to be OK? I do 
believe so.

I imagine, as REALTORS®, 
you have a lot of people asking 
you that question. The housing 
market is a huge indicator of 
where we are economically. 
It’s important that we all stay 
informed, but more important 
that we cache our information 
from credible sources. There 
is SO MUCH information 
coming at us. Negative rhetoric 
infiltrating our days, it’s hard to 
escape. Everyone has to captain 
their own ship and decide what 
they will allow to set the tone 
for their day, their mindset, 
their environment and their 
business. I know it’s not easy. 
Life can and will get you down. 

Lost passwords.

High temperatures.

Differing opinions.

Inflation.

Clients who open credit cards 
the day before closing...

I’m hoping by the time you read this 

the temperatures will have chilled 

out a touch. Maybe some rain fell? 

Not in the hurricane sense, but in 

the gentle summer rain sense. The 

kind that soothes the earth, loves 

on the parched land and relieves its 

inhabitants from scorch. 

Currently, it’s 95 degrees with 
a “heat advisory” showing on 
my weather app.

Speaking of apps. I got a  
new phone. 

I leveled up from my iPhone 8 
to a 13 pro-max-plus-whopper-
gizmo-whatever.

And. I. Hate. It.

Am I at the age that change  
is unwelcomed?

I heard it happens.

“Can’t teach an old dog  
new tricks.”

I am to dog, as new phone is 
to tricks.

I’ve been in password purgatory, 
and I’m changing everything 
to my first name and birthday. 
Enjoy robbing me, stealing my 
identity and reading my mail 
because I’M OVER IT.

It’s probably just the heat.

The heat makes us crotchety. 

THE HEAT IS ON.
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“ I think…therefore I Am” -Sir Isaac Newton

Professional Photography • Content Creation

Brand Strategy • Videography

601-807-8292

andysylvester93@gmail.com

Lordemizfit.com 

@Lordemizfit 

FOR YOUR PERFECT HOME
THE PERFECT LENDER

1737 OAKDALE DRIVE, BATON ROUGE, LA 70810
225.663.2500  |  RHONDA@AREAHOMELENDING.COM  |  WWW.AREAHOMELENDING.COM

NMLS # 75386

PURCHASE • REFINANCE • INVESTMENT • CONSTRUCTION

WHAT ARE YOUR HOBBIES?
I enjoy traveling a lot to experience different parts of the world, along with 
shopping and spending time with my family and friends.

WHAT IS YOUR FAVORITE LOCAL RESTAURANT?
It’s hard for me to list my favorites because there are just so many. But, I will list 
my top 3 which are Ruth’s Chris, Texas Roadhouse, and Parrains
Seafood.

WHAT’S YOUR FAVORITE PART ABOUT BEING A MORTGAGE
CONSULTANT?
Witnessing the joy of my clients when they become homeowners has to be my 
favorite part by far.

TELL ME ABOUT YOUR KIDS/MARRIAGE/FAMILY.
I have a loving and supportive husband and we have been married for 26 years 
and we have one son.

WHAT MAKES YOU UNIQUE?
I excel at problem solving which has helped me in my career as a Mortgage
Consultant.

RHONDA BROOKS

LOAN OFFICER
(NMLS #92176)

MEET RHONDA, ONE OF YOUR LOCAL LOAN OFFICERS!
�
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rising star
By Molly Cobane

Photos by Ace Sylvester

 Lauren has spent her whole life in Baton Rouge 
and has been married to her husband, Connor, for 
11 years. Together, they have six children. Adalynn 
(10) and Aubrey (8) came first, followed by their 
first set of twins, Corbin and Callie (6). Yes. The 
first set. “This is where things get really crazy,” 
Lauren laughed. “We had another set of twins!” 
Lainey and Logan (4) round out the full house. 

Lauren has a bachelor’s degree in Early Childhood 
Education and spent her first year out of college 
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in the classroom before becom-
ing pregnant with Adalynn. “We 
decided that it made more sense 
for me to stay home with her at 
that point, which I did for several 
years,” Lauren recalled. 

Connor and Lauren’s dad fre-
quently flipped houses, while 
REALTOR® Tammie Phillips 
handled the transactions. Tammie 
became a family friend and often 
urged Lauren to consider real 
estate. “She always said I was 
such a people person and she 
thought I’d really succeed, but I 
didn’t feel I could do it because 
of the kids,” Lauren remembered. 
“Connor also encouraged me to 
try. I figured if nothing else, I 
could assist with the flips.” 

Backed by the support of Connor 
and Tammie, Lauren obtained 
her license. “I originally started 
with the flip houses, but friends 
and family started calling and it 
blew up from there,” she said. “At 
Goodwood Realty, my broker Phil 
Debin took me under his wing 
and taught me all the ropes. He 
is so knowledgeable and truly 
pours into his agents. He offers so 
many types of education through 
classes, books, and working with 
us one-on-one. He has taught me 
everything I know.” 

As Lauren’s career has expanded, so has the challenge of bal-
ancing work and family. “In the beginning, it was really hard,” 
Lauren confessed. “The littlest twins were only 2 when I 
started. I had to coordinate going to showings and inspections 
– a lot of that is last minute. If I didn’t have childcare lined up, 
I would just load them up in the car, and off we’d go!” 

Even now, it’s still typical for the Hinson kids to accom-
pany Lauren on real estate appointments. “It’s never a dull 
moment,” she laughed. “Once I had them at a final walk-
through with my buyers. The kids were in the car, and they 

THE ABILITY TO MULTITASK IS IMPERATIVE FOR TOP-

PRODUCING AGENTS, AND LAUREN HINSON HAS THIS 

CRITICAL SKILL DOWN TO A SCIENCE. THE BUSY MOM OF SIX 

MANAGES TO RUN A SUCCESSFUL REAL ESTATE BUSINESS 

WHILE BALANCING ALL OF THE DEMANDS OF MOTHERHOOD. 
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know not to come inside, so when my 
oldest came in, I knew something was 
up. It turned out one of my youngest 
twins had called the cops, and they 
showed up at the walkthrough!” 

LOVE WHAT YOU DO 

Mom life certainly hasn’t slowed 
Lauren down on the real estate front. 
In 2020, her first full year of real 
estate, Lauren received the Rookie 
of the Year award at Goodwood, and 
in 2021 she was named Top Volume 
Producer. For Lauren, her rapid 
success is simply a byproduct of truly 
loving what she does. “I love meeting 
new people. Everyone has a story to 
tell; I love being able to help someone 
and become a part of their story.”

“I really feel like it comes down to 
just being yourself. Be an open book,” 
Lauren continued. “People are going 
to respond if you have a great attitude, 
are personable and honest with them, 
and don’t beat around the bush. People 
know that I have six kids – but they also 
know that I’m going to have their best 
interest at heart. If someone calls me, 
they know I am going to help them.” 

FAITH AND FAMILY

Lauren’s laser-like focus and light-
hearted attitude help keep her on 
track. She adds to this her faith as 
a guiding light in both her life and 
career. “There’s a scripture that 
I base my whole career around 
– Colossians 3:23,” she shared. 
“Work willingly at whatever you 
do, as though you were working for 

the Lord rather than for people.’ I truly 
believe that God has me in this position 
for reason. He’s guided me to help people 
find their house, or sell their home.”

Connor has also been a major pillar of 
Lauren’s success thus far. “My husband has 
supported me from day one,” she expressed. 
“He’s my emotional support when I want 
to cry and give up. He works full time too, 
but always calls and helps coordinate the 
kids. He’s always willing to help in any way 
because he knows how passionate I am.” 

The pair spend any extra free time they 
have supporting their kids’ sports and activ-
ities. “All of our extra time revolves around 
that, and I’m in the season of life right now 
where that’s okay. I love seeing them in 
their element and loving what they do.”

E V E R Y O N E  H A S  A 

S T O R Y  T O  T E L L ; 

I  L O V E  B E I N G 

A B L E  T O  H E L P 

S O M E O N E  A N D 

B E C O M E  A  P A R T 

O F  T H E I R  S T O R Y .
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Bellacosa Whispering Springs

LA-BELLACOSA@DRHORTON.COM
225-435-8205

14244 Bellacosa Avenue, 
Baton Rouge, LA 70817

LA-WHISPERINGSPRINGS@DRHORTON.COM
225-228-5534
35527 Evers Drive, 

Denham Springs, LA 70706

Key Club rewards Real Estate Agents who consistently partner with D.R. 
Horton, Inc. Real Estate Agents who close two or more new D.R. Horton 
homes in the 2022 calendar year are awarded Key Club membership.

3.5% Commission on your second closing,
4% Commission on your third closing,
4.5% Commission on your fourth closing,

Have you 
heard about 
Key Club?

THE PERKS!

NEW 
PHASES

IN BATON ROUGE
& DENHAM SPRINGS

Pictures, photographs, colors, features, and sizes are for illustration purposes only and will vary from the homes as built. Home and community information including pricing, 
included features, terms, availability and amenities are subject to change and prior sale at any time without notice or obligation. Advertisement applies to D.R. Horton Louisiana East 
of the Mississippi River. 3% commission is valid for the �rst D.R. Horton home closed between 1/1/22 and 12/31/22, 3.5% commission is valid for the second D.R. Horton home closed 
between 1/1/22 and 12/31/22, 4% commission is valid for the third D.R. Horton home closed between 1/1/22 and 12/31/22, 4.5% commission is valid for the fourth D.R. Horton home 
closed between 1/1/22 and 12/31/22, 5% commission is valid for the �fth and beyond D.R. Horton homes closed between 1/1/22 and 12/31/22. O�er valid only on new contracts and 
does not apply to transfers, cancellations, or re-writes. Key Club commission o�er is subject to change without notice. Please contact a community sales representative for additional 
requirements for the Key Club commission program. This special commission incentive may not be used in conjunction with any other broker bonus or incentive. Promotion 
commission is subject to caps, if any, on total broker compensation imposed by the homebuyer’s lender. Commission will be paid at closing. Licensed Agent (not broker/partner) 
must be procuring cause. Cannot be transferred to another broker or agent. Maximum paid on any transaction will not exceed 5% total commission. Prices, plans, features, options, 
and co-broke are subject to change without notice. Additional restrictions may apply. Homes must close to be counted for promotion. Cancellations do not count. All o�ers 
contained herein expire on 12/31/22.
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cover story

MARSHALL
pushed to her purpose

By Molly Cobane

Photos by Ace Sylvester

LISA
Lisa, a born-and-raised Baton Rouge 
native, obtained her real estate 
license shortly after graduating col-
lege in 2004. Before real estate, Lisa 
worked in the central office of a local 
school system, where she remained 
for nearly two decades. Lisa mar-
ried her high-school sweetheart, 
Shedrick, in 2000, and together they 
have two children, Shalyn (22) and 
Shedrick Jr. (19). 

PAVING THE PATH
Lisa’s beloved uncle, who affection-
ately called her “Lisa Marie,” was a 
guiding presence in her life and began 
educating her about the benefits of 
real estate and investing at a young 
age. “In my 20s, my uncle purchased 
me my very first book on invest-
ing called Rich Dad Poor Dad,” she 
recalled. “On the inside cover of the 
book was a handwritten note about 
his plans to teach me all of the ins and 
outs of investing.” 

Over the next several years, Lisa 
gleaned a wealth of knowledge from 
her uncle by working his real estate 
deals. “I was able to get one-on-one, 
in-person instruction from him,” 
Lisa remembered. “We were always 
having conversations about investing, 
flipping, rentals … so the knowledge 
was already there.” But it was a few 

REAL ESTATE IS IN LISA MARSHALL’S DNA. A DUAL-CAREER AGENT FOR 17 YEARS, LISA WAS 
ENCOURAGED BY HER LATE UNCLE CEDRIC CAGE TO PURSUE REAL ESTATE AND INVESTING AT A 
YOUNG AGE. THROUGH HIS MENTORSHIP AND GUIDANCE ALONGSIDE THE FULL SUPPORT OF HER 
HUSBAND, LISA HAS MADE REAL ESTATE HER LIFE AND HAS A THRIVING CAREER TO SHOW FOR IT.
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WHETHER IT’S A TEN THOUSAND DOLLAR 
HOUSE OR A TEN MILLION DOLLAR HOUSE, 

EVERYONE GETS THE SAME LISA.

more years before Lisa and Shedrick were ready to 
take the plunge in investing themselves. “I was just 
so young, I didn’t yet have the mindset at that time 
to go out and start investing. But I always retained 
that information for when the timing was right.” 

THE NEXT STEP
After years as a dual-career agent working a 
very demanding full-time job, it became appar-
ent that Lisa needed a change. “It was stressful. I 
was promoted and held several positions, but like 
most, I felt I was overworked and underpaid, “ Lisa 
reflected. “My husband finally told me that I had 
been pushed to my purpose.” That purpose was real 
estate. After a lot of prayer and a lot of faith reflec-
tion, Lisa tendered her resignation and embarked 
on a new journey as a full-time agent. 

“It was scary. It’s still scary!” Lisa exclaimed. “But 
I believe that because I prayed and was pushed to 
find my purpose, God blessed me with a mindset 
for success. God’s grace has always been a huge 
part of my success and it is what keeps me so 
humble. When I resigned from my career, I had 
no idea what to expect, but it was at that moment 
I knew I had to walk by faith.” Lisa and Shedrick 
began investing on their own soon thereafter, 

which was also around the time Lisa’s cherished 
uncle passed away. “I wish he could see where we 
are now,” Lisa said with a smile. 

THE SAME LISA
Since then, Lisa’s real estate career has only 
continued to thrive. In 2021, she was named the 
number-three Individual agent at her brokerage 
and was also on Millionaire’s Rowe. Through it all, 
what remains most important to Lisa is staying true 
to herself. “I do what I’m comfortable with,” she 
explained. “I don’t follow trends. Once you get in 
your comfort zone and do what feels right for you, 
everything else falls into place. You’re free-flowing 
and operating in your own gift.” 

“For me it’s all about connecting, building relation-
ships, and being intentional,” she continued. “I’m 
not for everyone – but if that connection is there, 
once you have built that relationship it is destined 
for greatness.” Lisa is also adamant about giving 
all of her clients the same experience, regardless 
of the home price. “Buyers and sellers can pick 
up when you’re all about a dollar. Whether it’s a 
$10,000 house or a $10-million house, everyone 
gets the same Lisa.” 
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FAMILY ENDEAVORS 
When Lisa is not working in real 
estate and investing in her business, 
she is typically supporting Shedrick 
at his comedy club, The Silly Rabbit 
Comedy Club in Baton Rouge. “It is 
the first Black-owned comedy club 
in the state of Louisiana, where all 
walks of life are welcomed,” Lisa said 
proudly. “Since he opened in January, 
I’m there about five days a week.” 

Outside of The Silly Rabbit, Lisa’s 
family is usually spending time 
together going out to dinner, explor-
ing the city, or having a movie night 
at home. “Or, If I can convince them, 
we go shopping!” She added with a 
laugh. Lisa is also a member of the 
100 Black Women of Baton Rouge, 
and recently joined the Junior League 
of Baton Rouge, where she looks 
forward to being heavily involved in 
community service across several 
different departments. 

SAGE ADVICE
Above all, Lisa advises newer agents 
to “always remain humble and obedi-
ent. Allow God to use your gifts and 
talents as he sees fit.” It’s this mindset 
to which she attributes much of her 
success. “Treat others as you want to 
be treated – that’s a mantra I practice 
daily. Keeping those two things top 
of mind has blessed me and kept me 
grounded in the success I have now.”
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2051 Silverside Drive Suite 100
Baton Rouge, LA 70808

225-926-5408
www.lalending.net
chasity@lalending.net

Your
Louisiana
Mortgage
Solution

*with all closed transactions for Veterans, Doctors, Nurses,
Emergency Professionals and Teachers. Limit of $650.00

LA Lending Offers
FREE APPRAISALS For
All First Responders* 

Chasity Graff
Mortgage Broker/Owner

Licensed by the Office of Financial Institutions in the State of Louisiana,
NMLS #129561 / LO NMLS #129638

QUALITY FENCES
AT A REASONABLE PRICE

Call today for a FREE quote! 225.788.0741
www.premierlafence.com

Grill Cleaning • Vent Hood Cleaning
Grill Repair • Granite Cleaning & Resealing

Stainless Steel Backsplash

 833-Grill Pro
(833-474-5577)

GrillPro360.com

TRUST
THE
PROSNOW?

BRITTANY KENNEY
Name: Brittany Kenney 
Brokerage: South Haven Realty 
Years in real estate: Seven years
Month featured in BRRP: Rising Star 
September 2020

Do you remember how it felt to be chosen 

as the Rising Star for Baton Rouge Real 
Producers? Tell us about it!

I remember when Gina first called 
me and told me I was nominated to 
be the Real Producers Rising Star 
for the upcoming month! My heart 
immediately was filled with so much 
gratitude that my hard work had been 
acknowledged by others in this indus-
try. I was excited to learn what Real 
Producers was about and share my 
story/growth with others in our area. 

What is the biggest change(s) for you since that feature article? 
The biggest change for me since my featured article is 
that I am now the broker/owner of my own broker-
age with 12 agents (and two more in the works!) to 
mentor and grow with. I am now also the broker of 
a property management company with two property 
managers as well. 

What do you attribute your growth to? 
I attribute my growth to my support system and the 
agents that have put their trust in me as their broker. 
I honestly couldn’t be here without each of them 
supporting and believing in what our brokerage has to 
offer. Each one plays a vital role in our brokerage, and 
each is extremely valuable to me. I’ll never take credit 
on my own for where we are at in this industry, it 
truly does take a village — and I’m BLESSED beyond 
measure to have the ones I have in my corner. Also to 
the friends and family who continue to put their trust 

in me for their real estate needs, 
I can’t thank them enough for the 
support and encouragement, and 
referrals, that they continue to 
send my way!

Where do you see yourself in 5 years?

I hope to have a few more agents 
and to have made an impact on 
as many around me as possible, 
setting a new standard for what the 
real estate market and us as agents 
are supposed to be. I also hope to 
have finished writing the book I’ve 
been trying to write for the past 
couple of years.

W H E R E  A R E  T H EY
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Let Us Carry the Stress of Your Move!

BATON ROUGE, LA // 225-384-6683 // ABBAMOVERS.COM // INFO@ABBAMOVERS.COM

Let the Redstick 
Financial team put

our combined
23 years’ experience

in residential mortgage 
lending to work

for you!

11918 Bricksome Ave, Suite F | Baton Rouge, LA 70816 | 225-407-9250

www.redstickfinancial.com
@redstickfinancialGEAUX LOCAL. GEAUX REDSTICK.

Ryan Mott, Broker/President
NMLS#876641

Sheridan Fay, Broker/Owner
NMLS#1967817

Michael Webster
O W N E R / E L E C T R I C I A N

Circuit Breaker
Electric L.L.C.

circuitbreakerelec@gmail.com
OFFICE - 225.658.2903 | MOBILE - 225.572.7963

OPEN MONDAY - FRIDAY
SATURDAY & SUNDAY BY APPOINTMENT ONLY

License No. 65239

Minor Repairs or an
Emergency Fix,

We Will Take Care Of It
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CROSS-
TRAINING

Prior to entering the real estate industry as a full-time agent in 2012, 

I worked for eight years as a computer programmer for several 

telecommunication and home health companies. During those years 

I certainly had my fair share of Dilbert and “Office Space” moments 

(I actually knocked down my cubical wall to get a window view), 

but I also learned a few competencies that in time have proven very 

valuable to me in my real estate career.

While working in the technology field, learning to cross-train 
across job descriptions was deemed just as important to success as 
mastering the one for which you were hired. Although I may have 
been tasked to research and write programs to resolve database 
and billing issues, I was expected to learn more about the coding 
of billing system itself to get to the root of the problems for which 
I was personally resolving individually. Along the way, I become 
immersed in others’ jobs and the issues they ran into and gained 
a complete understanding of their problems. I was then able to 
design solutions before they became larger ones. This idea of 
cross-training has given me what I believe to be an important value 
proposition to both buyers and sellers in my real estate business.

An example of real estate cross-training would be to really get 
into the nitty-gritty with lender partners on the nuances of com-
mon loan programs outside of the typical rate and down payment 
requirements. One of my favorite pieces of knowledge is what I 
call the “PMI trick”, a counterintuitive interplay of interest rates, 
PMI, and down payment that I address with lenders and clients to 
reduce the mortgage note. Also, knowing that different types of 
income have specific underwriting parameters and overlays can 
help an agent get ahead of potential hiccups early in the process. 
By asking detailed questions of my lenders through the years, 
I can explain technical minutiae in a knowledgeable and “plain 
English” way. This helps me keep communications with lend-
ers on track and builds trust with my clients as a well-rounded 
source of knowledge of all aspects of the deal.

There are other ways to cross-train within the industry as well. 
Spend time with closing processors and learn the basics of 
succession law and home selling. Learn the rules around private 
roads, easements, and maintenance agreements to set expecta-
tions with sellers before they arise mid-contract. Ask inspectors 
questions on how they look for certain defects that are typically 

RESIDENTIAL | COMMERCIAL | REAL ESTATE CLEANINGS

Call Today and Let Us
Cle� Your Stress Away!

225-620-2361
megsmeticulousservice@gmail.com |    @MegsMeticulousCleaningService

7106 Antioch Road | Baton Rouge, LA

Trusted

504.228.8680
www.sphomeinspectionsllc.com

Serving the Greater Baton Rouge area

“YOU‘RE NOT JUST BUYING AN 
INSPECTION. YOU’RE GAINING

PEACE OF MIND ABOUT A MAJOR 
INVESTMENT IN YOUR FUTURE”

– RYAN SMITH, OWNER & INSPECTOR

HOME
INSPECTIONS

BUILT ON INTEGRITY, 
HONESTY AND 
EXCELLENCE

honest to goodness
By David Madaffari

overlooked. Ask contractors about proper ways to renovate a 
home so you can be on the lookout for questionable work.

Cross-training requires a desire to be in a constant state of learn-
ing. By displaying a working knowledge of all aspects of the deal, 
your clients’ confidence only grows, and your business partners 
will appreciate your willingness to help them make their jobs 
easier to perform.

Knowing the right questions to ask is key, and the wisdom gained 
will help you devise solutions to anything that comes your way.

Email david@davidmadaffari.com to keep the conversation going.
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Ask
about our

100% FREE
Sellers

Coverage

Call today to find out about our current promotion!
985-869-6111 • LHodges@hwahomewarranty.com

Easy Orders or Claims Online 24/7
www.hwahomewarranty.com  |  Customer Service - 888-492-7359

Juli Jenkins Team
KW First Choice

#1 Producing Team

Take The Worry Out Of
Home Ownership With

a Home Warranty

Lydia Hodges, Sales Representative

Serving New Orleans, Baton Rouge,
St. Tammany, & Tangipahoa Parish

Lydia and her team are the highest of professional in any industry. From the 
initial meeting, we were blown away with her knowledge, research and ideas of 
how to help us best market our listings. Always present, she returned texts, calls 
and e-mails seemingly around the clock. We from the bottom of our heart thank 

Lydia and her team for everything they do to continue supporting our team 
through assisting with new orders to follow up with existing clients. 

www.safesourceins.com
O: (225)-300-4500 • M: (225) 333-6220
aundrea@safesourceins.com

BEST COVERAGE. BEST RATES. ONE-ON-ONE SERVICE.

Aundrea Allen
Independent Insurance Agent

Don’t worry…
the SafeSource
Insurance Team is
here with solutions!

LA insurance
market have
your head
spinning???

(225) 281-6037
Magnoliaplumbing@yahoo.com
P.O Box 83217 • Baton Rouge, LA 70884
www.magnoliaplumbingllc.com

We're Baton Rouge's Home Plumbing Experts! 
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TO DO LIST
1. Sign contract 
   with homeowner
2. Call Cypress for 
    free roof inspection
3. Post on MLS

(225)315-7040
hautedesign@cox.net

    @angiebwilson.hautehomes        @_hautestu
_/    @angiebwilson.hautehomes        @_hautestu
_/

angie b wilsonangie b wilson
haute homes llc

interior design . staging
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Residential and Commercial Transactions
Specialists in Real Estate Law and Closings.

Not the Biggest, Just the Best
Denham Springs
1111 South Range Ave. Reina Building
Denham Springs, LA 70726

www.ptitleinc.com • (225) 665-5600

The Right Loan...The Best Terms...The First TimeThe Right Loan...The Best Terms...The First Time

10311 Jefferson Hwy Ste B3 | Baton Rouge, LA 70809 | (225) 291-7901 | keylendingsolutions.com | NMLS# 116973

“Experience the Difference”“Experience the Difference”

Meet Our Team

JOHN "GREG" FOY
Owner/Partner
NMLS# 118477

AUBER "SKIP" SHOWS III
Owner/Partner
NMLS# 118490

Leighane Haydel

Cathi Hoffpauir Chad Kelly Christian Inchausty

Keith Covington Nicole Johnson

Shara Caballero Sonya Shows Traci Roy Adams

financial fitness
By Shauna Osborne

YOUR 
SUCCESSFUL 
SIDE HUSTLE

S neaker resale. Uber driving. 
Selling handmade jewelry. 
Freelance writing. What do 

these things have in common? These 
are all examples of side gigs my 
friends work — in addition to their 
full-time day jobs — to fulfill their 
creative sides, delve deeper into their 
interests, and, of course, bring in extra 
money. Heralded by Forbes as the 
“new must-have career accessory,” 
the side job has become extremely 
popular, with tens of millions of 
Americans eagerly clocking back in 
after regular work hours. Best of all, 
the options are virtually limitless; 
if you have a passion for something, 
there’s likely a side hustle for it. 
Successful hustlers make it all work 
by following a few essential rules:

FOCUS ON YOUR  

FULL-TIME JOB. 

We love our side hustles 
because they are so 

much fun. It’s easy to get 
distracted by them during 
regular work hours, but a 

side hustle, no matter how 
tempting, is never worth 
sacrificing your full-time 

income. When starting up 
a side business, your goal 

is to excel at both your 
full-time job and your side 
hustle. Before taking on a 
new venture, be sure your 

performance at work is 
already stellar.

SET “WORK HOURS”  

AND STICK TO THEM.

In the planning stages, 
decide how many hours 

per day or week you want 
to commit to your side 

hustle, write it down, and 
stick to it. When we’re 

passionate about a project, 
it’s easy to let it take over 

our free time, but the 
goal is to avoid taking 
away from our current 
responsibilities (e.g., 

relationships, exercise). 
Sacrifice time spent 

scrolling social media or 
watching TV first.

CONSIDER  

YOUR SIDE GIG  

“ME TIME.”

The beauty of the 
side hustle is you 
get to devote your 
time and attention 
to something you 

choose, something 
you love. Not only 

will you feel capable 
and accomplished 
in achieving your 

business goals, but 
you’ll feel good about 
the time you spend on 

it, leaving you more 
personally fulfilled.

BE READY  

TO HUSTLE. 

Ask yourself how 
badly you want 
your venture to 
succeed. After 
all, they don’t 

call it a hustle for 
nothing! Expect 
to work hard, 

put in the hours, 
and hang in for 
the long haul, 

making sacrifices, 
sometimes painful 

ones, along the 
way. Don’t expect 
success overnight.



38 • August 2022 Baton Rouge Real Producers • 39@realproducers realproducersmag.com

225-456-1335 | BRANDEN BRIGNAC | CAJUNCOOLERSLLC@GMAIL.COM | CAJUNCOOLERSINC.COM

H E A T I N G  &  A I R

Enjoy the Comfort of Your Home,
No Matter the Season

Enjoy the Comfort of Your Home,
No Matter the Season

Brooke Stevens
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By Shauna Osborne

home matters

• Meal planning/shopping with a list: Spend time mapping 
out the meals you plan to make in the next week or two, and 
familiarizing yourself with what’s already in your kitchen. 
Then, make a shopping list … and stick to it! Shopping with 
a list discourages impulse purchases and reduces food 
waste, meal-planning stress, and shopping time.

• Buying local: The local goods available at farmers’ 
markets, CSAs, and other home-grown venues is often 
much fresher, less wasteful, and cheaper than purchasing 
from a conventional grocery store. 

• Using store brands: Generic and private label goods are 
almost always the same quality as name brands, just with 
different packaging … and a lower price. In fact, name 
and store brands are usually manufactured by the same 
company, with a markup on the name brand for advertising!

• Reducing dairy and meat: Dairy and meat items have 
leapt in price by almost 15% since last year and comprise 
the two most expensive food categories on a per-calorie 
basis. Here, small changes make a big difference: going 
meat-free for one or two meals per week or opting for 
cheaper meats and/or smaller portions for some meals.

American families are feeling the crunch at 
the grocery checkout. According to CNBC, 
food prepared at home now costs about 10% 

more than it did at this time last year, with food prices 
continuing to rise month-over-month due to supply-
chain issues, delayed harvests, and labor costs. 
Elevated food spending combined with concurrently 
rising gas and housing costs means shoppers must 
find ways to pinch pennies on budgets still impacted 
(for many) by the pandemic. Here are a few ways 
consumers can save — while still maintaining healthy 
eating goals — on grocery bills in the coming months.

Clever 
Ways to 
Cut Your 
Grocery 

Bill
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Motorized Spray Tank, Liquid Fertilizers,
 Herbicides, Insecticides & More

9800 Airline Hwy, Suite #243  |  Baton Rouge, LA 70816

mbglawnservices.com | 225-424-1000

At MBG customer service is #1!

Unparalleled Quality
at an Affordable Price!

Greener Grass & A Healthier Lawn
With 8 Applications a Year You'll Be On Your Way To Fewer Weeds, 
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A title company backed by a full-service law firm
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Offices in Baton Rouge & Houma 

10101 Siegen Ln  | Bldg 4 Suite A | Baton Rouge, LA 70810 
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(225) 387-5328 
666 Chippewa St 
Baton Rouge, LA 

www.gngonzales.com

ATVs • Motorcycles • Dirt Bikes • Generators

When It Comes To Power Equipment, 

We’ve Got You Covered! 

Our selection of generators includes top brands 
such as Honda and Yamaha! 

Sales, Service, and Parts We do it all!
Family-Owned and Operated, G.N. Gonzales, 

conveniently located in Baton Rouge, LA is 
ready to become your one stop shop for all 

your Power Equipment needs!

IF YOUR HOUSE
NEEDS A LIFT,
CALL SWIFT!

EXTERIOR PAINTING | INTERIOR PAINTING
STAINING SERVICES  |  (225) 414-6312

SWIFTPAINTINGLLC.COM

Matthew
Johnson
O W N E R

www.supercleansoftwash.com          225-470-0080

Soft Wash • Roof Washing • Pressure Washing
Serving Baton Rouge & Surrounding Areas

Ask About Our Realtor Services

Before
Before

After
After
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225-295-8222
4473 Bluebonnet Blvd., Suite A Baton Rouge, LA 70809

27179 Highway 42 Springfield, LA 70462 gctitle.com

With over 40 years of experience, our team provides real estate title and closing services throughout 
the state of Louisiana including Residential and Commercial closings, Judgements, Lien Searches, 

Escrow Services and much more. We provide the highest standard of experience, convenience, and 
customer service with o�ces in Baton Rouge and Springfield, Louisiana.

#ClosingTheCoast

 Corinne Schwartzberg
Attorney at Law

Jim Beatty
Attorney at Law

Annie Womack
Marketing Director

DON’T GET SCHOOLED
BY THIS MARKET,

call us for your next closing!




