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¥ Fitzsimmons
NOBODY OFFERS MORE 4 Communications

DISCOUNTS THAN FARMERS [ T —

* Speciality insurance coverage

* Products services to meet your insurance needs

VIRTUAL =) CAFE = « Farmers® helppoint 24/7 claims service

LCOM

YOUR ONE-STOP SOLUTION FOR

74% 9’9"‘4/ Rﬁqﬂ ug///'fw,}’ /?3'/*'

William "Billy" Beyer

License #: 1821099

367 Colusa Ave.

Kensington CA 94707
0:510-527-4640

M: 925-270-5065
wbeyer@farmersagent.com
agents.farmers.com/wbeyer

Are you casting about for the
right words to tell your story?

A well-told story is capable of changing hearts and minds.

For Home' AUtO, Life F A R M E R S Call today, to discover how strategic storytelling

Call 510-527-4640 today! m

and Business.

can help you create meaningful connections.
INSURANCE Py ¢
Restrictions apply. Discounts may ry. Nota in all stat l S y ragent for details. Inst undel rwrtt n by Farmers 4 1 5 472_ 1 499
Insurance Exchang ndoh jated insuran anies. ers.com for a complete | ‘ g f ccompanies. Not all insurers are
au all sta e in all states.
ife lew Wol pany,fﬂZOBthA e. SE, Ste. 300, Bellevue, WA 98005.
kf@fitz-com.com // www.fitz-com.com

Offering Professmnal Photography, 3D, VIP Video, Aerial Drone, "

plus virtual tour property websites, print flyers, and more! .
' -
- Your Real Estate Investment Loan Specialists

FIX & FLIP | NEW CONSTRUCTION | REFINANCE | PORTFOLIO

CONTACT ANTHONY TODAY

Anthony De Castro - Multiple funding products

available for investors
925-382-8648
anthony@investorloans.net
www.investorloans.net
3100 Oak Road #380 - Close your deals in as
Walnut Creek, CA 94597 Wi 230 5 s

- New construction, bridge
loans, 30 year fixed

(877) 744- 8285 or (925) 609 2408 | support@VirtualTourCafe.com | VlrtuaITourCafe com
6200 Stoneridge Mall Road, Suite 300 | Pleasanton, CA

CA Lic. DRE # 01773204 - Realtors don't lose another
CA Lic. DRE # 01742929 deal to ﬁnancing
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DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain
solely those of the author(s). The publication contains paid advertisements by local companies. These companies are not endorsed or specifically recommended by The N2 Com-
pany or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies. NOTE: When community
events take place, photographers may be present to take photos for that event and they may be used in this publication.
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Mitch Felix
Founder & Publisher

Amy Felix Teresa Nora Trobbe Ewa Samples
Editor Photographer Photographer

w1 .*.‘;'* yo 2]

Nicole Wright
Ad Strategist

Vlad Lapich,

Zach Cohen Dave Danielson Nick Ingrisani
Head Writer Writer Writer

Real Estate
Video Production

Increase the visibility of your

personal brand on social media
and showcase your properties
with our interactive videos.

Let's connect today!

(508) 514-0766 | viad@lv-prod.com
www.lv-prod.com/re

Videographer & Creative Director
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CUroIio

Let us do the work for you.

4

FIX FIRST, POWERED TURNKEY

PAY LATER BY TECH CONCIERGE

From repairs and refreshes A modern home improvement  Your dedicated Curbio team
to whole-home renovations, experience that gets you from takes care of every detail from
homeowners pay nothing proposal to listing 60% faster, proposal to punch-list, saving
until their home sells. and with peace-of-mind. you hours and hassles.

Learn more with our free on-demand
overview webinar!

curbio.com | 844-944-2629

HOME whereinnovation
Iﬁl LOANS and lending meet.

We provide individualized service and product advisory to
help our clients realize their possibilities.

Hannah Escher
Mortgage Advisor | NMLS# 2098628
hannah@10Thomeloans.com

707-321-3570

1320 19th Hole Drive Suite #205, Windsor, CA

send Me a Trainer.4

San Jose West

0% tu-pesdsn... Tn-Lttome and Live Suline
Perdonal Teaining!

Most Common Requests and Results:

Reduce Belly Fat | Increase Energy and Muscle
Injury Rehab | Aging Gracefully.

% Gt Stpoteif Yestlord

| o
@ m—aiead
wi " sanjosewest@sendmeatrainer.com
www.sendmeatrainer.com/sanjosewestca

Creative Film X Photography Productions

REAL ESTATE | LIFESTYLE | BUSINESS

We're a media marketing company providing high quality
videos and photos with a modern aesthetic. Through
specialized videos we create more brand awareness and
eye catching content for your audience.

(825) 377-0607 | WWW.INVZNMEDIA.COM
For Pricing & Bookings check us out online!

FoLLow us oN i@
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ARCHITECT/BUILDER
Amy Vander Heyden
Architects

(925) 353-0363

BUILDING PRODUCER
EPIC

Amy Felix

(925) 353-0363

CLEANING SERVICES —
COMMERCIAL

S&R Janitorial

Sonia Romero

(650) 400-8335
srjanitorialservices.com

FINANCIAL PLANNER
Lincoln Financial Advisors

PREFERRED PARTNERS

Jack Farnstrom & Gibran Le
(925) 659-0378
Jack.Farnstrom@LFG.com &
Gibran.Le@LFG.com

FITNESS /
PERSONAL TRAINER
Send Me a Trainer
San Jose West

Zane Daugherty
(408) 256-9888
sendmeatrainer.com/
sanjosewestca

GENERAL CONTRACTOR
F Alcaraz Construction
Frank Alcaraz

(831) 747-5005
facremodeling.com

HOME RENOVATION
Curbio

(810) 300-9432
Curbio.com

8 - April 2022

INSURANCE AGENCY
Goosehead

Insurance Agency
Justin Turner

(951) 965-4651

JH Insurance, Inc
Jessica Hawkins
(408) 264-2400
jhia.com

Patrick Cayabyab
Insurance Agency Inc
Patrick Cayabyab

(650) 755-9690
agents.farmers.com/ca/
daly-city/patrick-cayabyab

Patrick Chua Insurance
Agency Inc

Patrick Chua

(650) 249-6999
agents.farmers.com/ca/
san-mateo/patrick-chua

Sisemore Insurance Agency

Vanessa Sisemore
(925) 899-7926

State Farm Insurance - Shana

Nelson Insurance Agcy
Shana Nelson

(650) 224-6307
ShanaNelson.com

William Beyer

Insurance Agency
William Beyer

(510) 527-4640
agents.farmers.com/ca/
kensington/william-beyer

MARKETING &
COMMUNICATIONS

Fitzsimmons Communications

Kate Fitzsimmons
(415) 472-1499
Fitz-Com.com

MORTGAGE

C2 Financial Corporation
Brian Schwartz

(510) 541-7996
LendwithBrian.com

Cross Country Mortgage
Karen Bartholomew
(925) 443-2000
CrossCountryMortgage.
com/Karen-Bartholomew

Groves Capital, Inc.
Sergio Michel
(408) 856-2770
grovescapital.com

HomePlus Mortgage
Arton Chau

(650) 759-6539
ArtonChau.com

Loan Depot

Bryce Fransen

(831) 419-8798
ThelLendingGiant.com

Mortgage Advisor NMLS
#2098628

Hannah Escher

(707) 321-3570
hannahescher.com

The McClain Team
Jerry Mcclain
(408) 799-7407

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

The Money Market Solutions

Paul LeJoy
(415) 510-0127
TheMoneyMarket.us

MOVERS

Ace Relocation Systems Inc

Pete Pfeilsticker
(408) 309-9456
AceRelocation.com

MOVING & HOME
CONCIERGE SERVICE
Extensive Home Solutions
Trish Gray

(650) 400-9562

extensivehomesolutions.com

PHOTOGRAPHY

Eric Joyce Photography
Eric Joyce

(415) 225-9084
EricJoyce.photo

Fotos by T

Teresa Trobble

2828 S. Bascom Ave
San Jose, CA 95124
(408) 316-1613
Fotosbyt.com/
life-in-your-brand

PHOTOGRAPHY &
VIDEOGRAPHY

May The Art Be With You
Ewa Samples

(408) 510-4621
ewasamples
photography.com

Odyssey Productions
Nicholas Hammond
Abigail Hammond
(209) 658-6551
OdysseyProductions.co

PHOTOGRAPHY/
VIDEOGRAPHY/
VIRTUAL STAGING
VirtualTourCafe &
RealEZPhotoFix

Tim Denbo

(925) 549-0714
VirtualTourCafe.com &
RealEZPhotoFix.com

PRIVATE LENDER
Investor Loans
Anthony De Castro
(925) 382-8648

REAL ESTATE SALON & SPA VIDEO PRODUCTION
PHOTOGRAPHY Jon Edwards Salon & Spa C Sharp Video Productions
Daryl Davis Photography Ed Pardini Christine Ann Igelsias

Daryl Davis
(408) 393-4491
dndavisphoto.com

(707) 449-4988 (408) 758-8293
jonedwardssalonandspa.com  csharpvideo.com

STAGING & HOME DESIGN LV Productions
Vlad Lapich
(508) 514-0766

REAL ESTATE
PHOTOGRAPHY/VIDEOS
INVZN Media

Brooks Landry

(925) 216-7702
INVZNmedia.com

Elevated Interiors Staging
Nicole Chambers

(925) 385-8409
ElevatedinteriorsStaging.com  Sam Bennett Media
Sam Bennett

(925) 216-3884
sambennettmedia.com

Encore Staging Services
Vanessa Nielsen

RETIREMENT (408) 800-1566
Christie Miller Agency EncoreStagingServices.com ~ WEALTH MANAGEMENT
Christie Miller Peak 360

(707) 236-5804
ChristieMillerAgency.com

Pure Lux Staging & Design
Catherine Waldeck

(858) 229-0909
PureLuxStaging.com

Wealth Management
John Lane

(925) 413-7337
peak360wealth.com

Vanessa Sisemore
Sisemore Insurance Agency

925-899-7926
Vanessa@sisemoreagency.com
www.farmersagent.com/vsisemore

There's a big difference
between HAVING insurance

and BEING insured.

As an agent experienced in Real Estate
transactions, | can help you & your clients with:
* Evidence of Insurance forms on short notice & timely
» Fast, dependable service
* Broad & tailored coverage options

* Competitive rates & a variety of discounts m

* Extensive experience & creative policy options FA R M E R s
* Hard to place homes INSURANCE

Silicon Valley Real Producers - 9




SERVICE AD ISCOUNTS
FOR YOUR CUSTOMERS.

As a professional in the real estate and lending industry, you want to provide the very best experience for
your customers. Helping your customers with their insurance need shouldn’t be complicated. As an agent
from one of the largest personal lines property and casualty insurance group, I'd like to help you by offering
your customers:

® Evidence of Insurance forms on short notice and on time
® Fast, dependable service
B Broad coverage options for your customers

B Competitive rates and a variety of discounts*

| can also offer additional insurance discounts* for:

0 5 4B &

Educators

Health Care
Professionals

Call me and let’s discuss what | can do for your customers.

§7 650.755.9690

. PATRICK CAYABYAB INSURANCE AGENCY INC.

Your Local Agent | CA License # 0H66700,0F72762

£

FARMERS

INSURANCE

1618 SULLIVAN AVE STE 203
DALY CITY, CA94015
PCAYABYAB@FARMERSAGENT.COM
https:/ /agents.farmers.com/pcayabyab

Discounts may vry gent for detas

c?rlafm' acial soliﬁon. _

i

FINANCIAL

E: c CORPORATION
Brian R. Schwartz (510) 541-7996
brian@lendwithbrian.com | lendwithbrian.com
10509 Vista Sorrento Pkwy, Suite #400, San Diego, CA 92121
NMLS #868968 | BRE #01125625

/

S Herafeq /n / W he

B @elevated.interiors.staging ‘

VACANT STAGE | OCCUPIED STAGE | VACATION RENTALS | REDESIGNS

SCHEDULE YOUR CONSULTATION ONLINE!
707-712-3630 - elevatedinteriorsstaging.com « nicole@elevatedinteriorsstaging.com

10 - April 2022

Your listing
deserves
better!

PHOTOGRAPHY | VIDEOGRAPHY | VIRTUAL TOURS

EJP PHOTOGRAPHY
Q4152259084 - @ERICIOYCE.PHOTO

b/

Each month, this publication is being provided
FREE OF CHARGE to you as a top 500 pro-
ducer in real estate in Santa Clara County. The
cost of producing, printing, and mailing each
magazine is covered by the business partners
that you see in each issue. The publication has
both a social side and business side. It will high-

Founder &
Publisher,  light top producing real estate agents and give you an
Mitch Felix  inside look at their lives as well as their businesses.

A typical publication will include: event information
specific to the area, fun social events put on by Silicon
Valley Real Producers to bring the realtor community
together, invites to masterclasses, top 100 standings,
pictures, stories by and about icons, national best sell-
ing authors, industry experts, and other information

specifically tailored to this market.

We partnered with N2 Publishing, a 15-year-old
custom printing company with over 1,000 markets
in print. They will be responsible for the layout of
the magazine, as well as selling the ad space to the
best local businesses to cover the costs.

‘We work by nomination most of the time - using busi-
nesses you already use, know and trust. We screen
our potential partners to ensure that they can provide

the types of services that you may need or want.

»» publisher’s note

the REAL

UPDATE:

Why did I get this publication?

We are excited to bring you your next issue of

Silicon Valley Real Produgcers. It is our mission

to inform and inspire you! This private club is a
platform for just the top 500 real estate agents and

leaders in Santa Clara County.
l"

Each publication is unique to the Silicon Valley
real estate market. The publication will reflect
who you are as a community. We will invite you
to the various events we are hosting through
this publishers note, the magazine, emails, texts,
phone calls and social media. If you wish to be
included, ask to join our private Facebook Group
“Silicon Valley’s Top 500 Realtors” or email me
Mitch@SiliconValleyRealProducers.com.

Technology has been wonderful for business but
has really limited the ability of people to connect
in person in a low-key manner. The entire plat-
form is designed to increase social connections
between top agents and top businesses so that the
best of the best can grow together. It is our goal
that the events create a culture of relationship

building on a more intimate level.

I’d like to personally thank all of our business
partners who fund making the magazine free

to all of you, as well as the many people who
contributed to the issue. Know that Silicon
Valley Real Producers would not exist without
you! I look forward to meeting each of you at our

upcoming events!

Want to contribute original content or nominate a real estate agent to be featured in a future edition? Know a business who should
be a part of our community? Email us at Mitch@SiliconValleyRealProducers.com.

Silicon Valley Real Producers - 11



WWW.FOTOSBYT.COM
2828 S BASCOM AVE / SAN JOSE, CA 95124

Teresa Nora Trobbe
&) 408 316 1613
X info@fotosbyt.com

Look your best to optimize success!

P> upcoming events

PLEASE SAVE THE DATES

2022 SVRP EVENT CALENDAR

(The third Wednesday of every month)

& °

hank & trust

TFMT

[HE mcCLain TEAm ]

' VOLVE
= LVOLVLE

Here to Guide Your Clients Every Step of the Way

o

-
i =
o Al '
Jerry McClain Patrick McClain
The McClain Team The McClain Team
Home Loan Advisor Home Loan Advisor
NMLS# 582914 NMLS #2118643
getevolved.com/mcclain ~ getevolved.com/p-mcclain
jerry.mcclain@getevolved.com patrick.mcclain@getevolved.com
408.799.7407 408.772.3815

First Time Home Buyers, Primary Homes,

Investment Properties, Second Homes,
Renovation Loans, Construction Loans & More

-
*~—" April 20, 10:00-11:30
' May 18, 10:00-11:30
June 15, 10:00-1:00 (SVRP Partners Only)
July 20, 10:00-11:30
August 17, 10:00-11:30
September 21, 10:00-11:30
October 19, 10:00-11:30
November 16, 10:00-11:30 (SVRP Partners Only)

why
oosehead
2 for Home?

- 20+ insurance companies

- We are able to shop around
with multiple companies to
get the best price

- Discounts for home buyers

- Multi-policy/Bundle, Alarm
System discounts available

o - Prior claims, brush or hazard
@ goosehead” [NHN

NSURANCE "

l ' - No home we can't insure

- We can provide proof of
insurance to your lender in

1 N
MEtLlfe Pacific Speciakty  Encompass
less than 15 minutes

PROGREIIVE ™ vistions General 7
' Call Today For
[Sroremost I KEMPER & QBE y
! y A Quote!
CHLE B | S_miee JUSTIN TURNER | Agent/Owner
i Lic#0F89647
— T 951.965.4651
nl | justinturner@goosehead.com
Nsorice  ISUEATIEE www.goosehead.com
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P» flashback favorite

Originally printed in May 2020
By Zach Cohen

“I’'m a forever student,” Pam Tyson begins.

From an early age, Pam expressed a deep love for
learning. From the time she was in school to her
days in the tech sector to her career in real estate,
Pam has allowed her drive for education to propel

her to the top.

Prior to getting her start in real estate a decade ago,
Pam was a successful account manager in the tech
sector. “I pretty much self-taught myself everything
there was to know about the sales process and
negotiating,” Pam says. “I self-taught myself how

to code. If I could understand what I was selling
better, if I could explain it to developers, I would

be a better salesperson. That’s my sales philosophy
throughout my career. I go above and beyond to

learn about my job.”

Today, in real estate, Pam applies the same princi-
ples to her work. She believes that’s what separates

her from her competition.

“I've done the same in real estate. When I got started,
I got knee-deep in learning. I learned as much as I

could... Even now, I read as many books as I can.”
A WEALTH OF KNOWLEDGE

“One of my last competitive listings where I com-

peted with six other real estate agents — I had not

14 - April 2022




done a lot of sales in that area but grew up in that
area. The difference between the other agents and me
was that I came very prepared. I did research on the
town, on the neighborhood. I go above and beyond to

really understand the market that I'm selling in.”

Pam explains that while most listing agents operate
under “Three P’s” - put the listing on the MLS, put
signs up, and pray buyers will come, she takes this
concept a step further. “I do three more - proac-
tively go look for buyers, price watch, and presell

the house upfront. That’s my value proposition.”

Pam draws on her wealth of knowledge about local
neighborhoods and the real estate market to pro-
vide top-notch service to her buyers and sellers
alike. She grew up in and around the construc-
tion industry - her father and father-in-law were
both in construction - and as a result, she has an
in-depth understanding of what goes into building
a home. It’s another way she’s able to go above and
beyond for her clients. “When I go and look at a
house, I don’t just look at the inside. I go beyond

that. I have the house measured by an appraiser.

16 - April 2022

/ ¥

I walk around the property to see any issues. I

really do my research.”
REWIND: BEFORE REAL ESTATE
“I’ve always been an entrepreneur,” Pam explains.

After almost 20 years in the tech industry, Pam’s
dreams of being a business owner seemed to have
fallen to the wayside. Then, a friend approached

her about getting her real estate license.

“My girlfriend, a really good friend of mine, had
her real estate license and said, ‘We should do this
on the side and make extra money. I didn’t know I
wanted to be a real estate agent, but I said, T'll get

my license; what the heck.”

Deep down, Pam had little interest in leaving her
work in technology. She had great success there
and was the number-one sales agent year after year.
“I really liked it,” Pam smiles. “I got the license for
fun. My friend and I started telling people we had

our license, and we started doing it part-time. All of

a sudden, I couldn’t fit it in part-time.
I had six sales in my first year just

from people I was working with.

Pam realized she could make really
good money in real estate. So late

in 2007, she quit her job in tech and
went into real estate full-time. “And
that year, we had no business. This
was a time — 2008 - the market
crashed. The one good thing is I didn’t
know what it was like to be in a really
good market. I had gotten in right

before it crashed.”

True to her nature, Pam hit the books,
educating herself on short sales and
REOs. Soon enough, her business

found solid ground.

Ten years later, Pam couldn’t be hap-
pier that she made the choice to dive
into real estate fully. With her ability
to educate herself and her willingness
to go above and beyond for her clients
to draw in, she continues to solidify
herself as a go-to real estate agent

and local resource.
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We craft excellent visual media
with a modern flare.

Located in the Central Valley of CA Your #1 referral for
Residential & Commercial Construction

Need a contractor in Santa Clara County?
You've come to the right place.

Photography | Videography | Graphic Designer

CONTACT US TODAY FOR A FREE ESTIMATE!

(408) 420-9444

info@falcarazco.com | www.facremodeling.com
License # B-995320 | Fully Licensed and Insured

(209) 658 6551 « odysseyproductions.co
contact@odysseyproductions.co

AMERICA'S BEST REAL ESTATE AGENTS

RECOGNIZED

Preparing for a sell???

We provide the cleanest first impression.

EXPERIENCE YOUR FINANCIAL FREEDOM

et

|
4 FARMERS

INSURANCE

Coverage Your Clients Deserve.

From An Agent They Can TRUST.

PATRICK CHUA
235 E 3rd Ave Ste 220 San Mateo, CA 94401 .

2404 San Ramon Valley Blvd, Suite 200 San Ramon, CA 94583 Office: (650) 249-6999

925-271-5780 . www.peak360wealth.com Email: pchuo@farmersagent.com

Securities offered through Lion Street Financial, LLC. (LSF, member FINRA & SIPC. Investment Advisory (lgemS.fﬂrmerS.Com/((l/Sﬂn-m(liEO/p(liri(k-(hU(l
Services offered through Lion Street Advisors, LLC. LSF is not affiliated with PEAK360 Wealth Management.

18 - April 2022

JANITORIAL SERVICES BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
Commercial | Residential : FOLLOW US ON INSTAGRAM TODAY

650-400-8335 LB @realproducers

www.srjanitorialservice.com

We have everything you need
to look and feel your best.

HAIR | SPA | MASSAGE

Let our experts take care of it all--
schedule an appointment today!

)’m\ 536 East Main Street | Vacaville, CA 95688
P e b o
2008  (707) 449-4988
WARDS jonedwardssalonandspa@gmail.com
Flegage www.jonedwardssalonandspa.com
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“CORCORAN GLOBAL LIVING: TOGETHER WE ARE ONE.
WE WANT TO BRING THAT TO OUR AGENTS. WE ARE
INDIVIDUAL AGENTS THAT COME TOGETHER TO
CREATE A SUM THAT’S GREATER THAN OUR PARTS,”
MICHELLE ELLIOTT BEGINS.

In 2020, Michelle Elliott, Gea Carr, teamwork, female empowerment, and

and Susan Laragione teamed up to service in the real estate industry.

bring the Corcoran Global Living
brand to the Bay Area. The three
are passionate about their vision for Michelle’s first career aspiration was to

become a lawyer. She graduated from

Virginia Commonwealth University
with a degree in political science and

began to explore law schools.

“My older cousins and some friends
were working as attorneys. I saw
them having kids, struggling with
that lifestyle, leaving the office late,”
Michelle remembers. “My husband
and I were starting a family, and

as I was studying for the LSATS, I
thought, ‘I always loved real estate;

let me get my license.”

As a kid, real estate had become a
sort of hobby for Michelle and her
mother. Together, they’d go to open
houses just for fun, and as an adult,
Michelle continued this tradition.

So when she turned to real estate in
lieu of going to law school, she was
turning back towards one of her most
natural attractions. Michelle has been

in real estate since 2006.

“I had a great example in my mom.
My mom started her business out of
the guest room of our home when I
was 7. She’s a speech therapist and
opened a pediatric rehab clinic for
infants and babies. That entrepreneur
was always in me, and real estate

is such a good fit for me. When I
found that piece, I felt this is what
I'm meant to do. It’s a great job for a
young mom, and it’s been an awesome

career for me and for many women.”

After graduating high school, Gea
moved to Paris, France to begin her
modeling career. Beginning at 17
years old, she worked in Paris for
two and a half years. After having
her daughter, however, Gea knew she

needed to put roots down.

Silicon Valley Real Producers - 21




YOUR HOME IS
THAT SPECIAL PLACE
THAT BELONGS TO
YOU. WE WANT YOU
TO BE ABLE TO BE
YOURSELF IN YOUR
HOME AND ABLE TO
LIVE EVERY DAY TO
THE FULLEST. THAT’S
WHAT WE DO HERE
AS REALTORS®. WE
HELP OUR CLIENTS
ACHIEVE THEIR
GOALS AND THEIR
DREAMS. IF WE
HAVE A SMALL PART
IN HELPING OUR
CLIENTS LIVE MORE
FULLY WHO THEY
ARE, THEN WE’'VE
DONE OUR JOB.

“I made quite a bit of money. I came back and bought a house
in San Jose,” Gea explains. “When my daughter turned 5, she
needed to go to school, and I needed to put roots down some-
where. I was born and raised in San Jose, and it was a no-brainer

that we would stay here.”

The spark for Gea’s real estate career was lit at a family barbe-
cue. She had a friend looking for a house and a cousin selling a
house. Gea connected the two and helped the off-market sale to

completion -- effectively brokering her first transaction.

“After that, I started to look into being a REALTOR®. And I felt

this could work for me.”

22 . April 2022

Gea has been selling real estate since 2002.

BEGINNINGS: SUSAN LARAGIONE
At the age of 18, Susan found herself faced with major

life obstacles, including the tragic loss of her mother.

“My mom passed away of cancer, and my dad retired
from Lockheed Martin early in his career and decided

to move out of the area to enjoy a more peaceful life,”
Susan explains. “I was on my own. I had to figure out my
own route. Where do Ilive? How can I afford a home or

rent? It was super difficult.”

Susan landed a job at Fujitsu, where she
climbed the corporate ladder. There, she
found a love for sales and a drive to suc-
ceed. Susan’s self-determination helped
her purchase her first home at 21, and in
2006, she decided to combine her love for
sales and design to become a REALTOR®.

Susan’s own struggles finding a home as a
young adult continue to drive her to help

others find stability in their lives.

“I know how it feels to move from instabil-
ity to the security and comfort of home-

ownership,” she explains. “It’s my passion

to share my experience and knowl-
edge in order to help others find
their forever home. In my mind,
home is where the heart is. I don’t
want others to feel lost like I did...
Housing is important, and I want

to make people feel at home.”

A RISING TIDE LIFTS ALL BOATS
In September 2021, Corcoran
Global Living had its grand opening
in the Silicon Valley. Michelle, Gea,
and Susan’s vision is to be the Bay
Area’s resource for luxury, high-

end real estate.

“We’ve been lucky enough to
get some of the big landmark
listings in San Jose. It’s a great
honor to represent these sell-
ers,” Gea says. “So we're step-
ping into a role as the luxury

brand in San Jose.

By creating an uplifting office
atmosphere with an environ-
ment of collaboration, Michelle,
Gea, and Susan are acting out
the old adage that “a rising tide
lifts all boats.”

“There is no competition in our
office. It’s about us all doing
well and achieving success

together,” Gea continues.

“We wanted to create a name
for each individual agent. We
want each individual agent to

become successful,” Susan adds.

EMPOWERING FEMALES
Another one of Michelle, Gea,
and Susan’s focuses is women’s
empowerment. Just the fact
that these three women are
leading a Bay Area real estate

company is a statement in itself.

“I’'m originally from the East
Coast — from Washington,
D.C. — and I've been here since
2000. The West Coast is very
different, and some say pro-
gressive in some ways. But real
estate was one way where it
was not as progressive in terms
of leadership; it was male-
driven and dominated in this
valley. The vast majority of the
workforce is women, but the
leadership teams are majority
men. We felt it was time for a
change in this valley and that
women appreciate being led by

women,” Michelle explains.
LN )
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Michelle, Gea, and Susan are inspired by their female
leaders, Corcoran Barbara Corcoran and Corcoran
Global Living Growth Officer Nancy Robinson.

“We want to echo our founder, Barbara Corcoran,
who stands for female empowerment in the real estate
space,” Michelle continues. “Having an office led by
three women is something unique... We are putting
our hand out for the next woman coming along. We

would love to see other women in leadership.”

LIVE WHO YOU ARE

While Michelle, Gea, and Susan are just getting
their brand off the ground in the Silicon Valley, they
are already receiving tremendous success. Their
personal businesses are flourishing, and their team
is steadily growing. With an eye on the luxury mar-

ket and the vision to empower and uplift all those
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around them, Michelle, Gea, and Susan step into
the future with high hopes.

“We’re super excited. We’re already selling tons of
real estate. We're excited about the grand opening.
We're excited about the future. It’s an exciting new

phase,” Michelle says.

“Our tagline is ‘Live Who You Are,” and we stand
behind that,” Susan explains. “Your home is that
special place that belongs to you. We want you to
be able to be yourself in your home and able to live
every day to the fullest. That’s what we do here as
REALTORS®. We help our clients achieve their
goals and their dreams. If we have a small part in
helping our clients live more fully who they are,

then we’ve done our job.”
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AFTER 18 YEARS IN THE
REAL ESTATE BUSINESS,
KATY THIELKE STRASER
MADE A MAJOR SHIFT IN
HER BUSINESS IN 2019.
THAT YEAR, SHE FOUNDED
HER TEAM, STASER SILICON
VALLEY, SETTING OFF A
CHAIN OF EVENTS THAT
WOULD ALTER THE COURSE
OF HER PROFESSIONAL LIFE.

By 2019, Katy realized that she
needed more hands on deck to serve
her clients. So that year, she hired
an administrative assistant, marking
the birth of her team. Over the next
two years, Straser Silicon Valley has

grown to be a thriving team of 12.

As her team has grown, Katy’s vision
has shifted, too. For 18 years, she
was the center of her business. Now,
that’s changing.

“It was me for 18 years. Now it’s ‘we.”
have created a team culture that feels
like a family where everyone has differ-
ent strengths, works together seam-

lessly and collaborates without ego.”

DRAWING ON HER ROOTS

After graduating from college in the
late ‘90s, Katy began her career in
sales and marketing. She was given
the opportunity to move to Atlanta
to work for the Olympics and jumped
on what she calls a “once in a life-

time opportunity.”

“I had no mortgage, no kids, no hus-
band. So I figured I'd move my world to
Atlanta and dive into the adventure to

get experience in my areas of interest.”

Katy spent nearly a year in Atlanta
before returning to the Bay Area,
where she landed a position doing

promotions for Coca-Cola.
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In the early 2000s, the real estate
market and the Bay Area tech scene
were booming. Katy’s mother, Judy
Staton, had been in real estate since
Katy was a kid; in such a strong mar-

ket, Judy needed assistance.

“When she had too much business,
she told me to get my license to help
her out. I did and never looked back,”

Katy remembers. “I grew up around

the business, so it was the perfect fit.”

Katy’s mother mentored her, showed
her the ropes, and inspired her to
grow personally and professionally.
While Katy was hesitant to take on

a commission-only position, her

mother encouraged her.




by

“She was so fun to watch — so
dynamic and knowledgeable in the
business. She kept saying that I would
be great at this.”

Within two weeks, Katy closed her
first deal. The commission she made
was twice her yearly salary at Coca-
Cola. Suffice it to say, she was hooked.

HUSTLE AND ENERGY

Over the past 20 years, Katy has
learned a great deal about real estate
and what it takes to be a successful
business owner. Managing the pressure
and around-the-clock requirements

of the business requires tremendous

perseverance and commitment.

“I have a lot of energy and the ability
to multitask. I love people. I love
houses. Making people feel good is

important to me.”
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Katy relies on the power of positiv-
ity to derive the energy she needs to

excel in real estate.

“I would say it takes a lot of hustle,
great follow-through, great energy,
consistency, diligence, and drive. And
relationship building is definitely a
piece of what it takes to be successful.
You want to have great relationships
with agents, with buyers, with sellers,
with title companies, with any vendor
you come across — a window cleaner,
stager, designer. Being positive, your
genuine self, and a likable person are

important traits.”

As Katy looks ahead, she believes the
entire Bay Area real estate market
will continue to thrive. And regard-
less of the market conditions, Straser
Silicon Valley will be there to serve
client after client in making their real

estate dreams come true.

FAMILY SPOTLIGHT

Katy and her husband, Erik, live in
Menlo Park with their two teenage
children, Anna and Alex.

“I'm in charge of the social and emo-
tional, and my husband is in charge of
the academics and logistics. Just like
my real estate team, we all have our
strengths within the family.”

WORDS OF WISDOM:

“I would say it takes a lot of hustle,
great follow-through, great energy,
consistency, diligence, and drive. And

relationship building is definitely a

piece of what it takes to be successful.
You want to have great relationships
with agents, with buyers, with sellers,
with title companies, with any vendor
you come across — a window cleaner,
stager, designer. Being positive, your
genuine self, and a likable person are

important traits.”
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A CALMING FORCE

“Abundance is not something we

acquire. It is something we tune into.
— Wayne Dyer

“Life is abundant,” Gina Marciano

begins humbly.

When Gina speaks of abundance, she
skips the buzzwords and spiritual
talk. Instead, she believes that for
something to be abundant, it is, quite
simply, in ample supply. Gina recog-
nizes that love is abundant. Blessings

are abundant. Food is abundant.

“If you live life in a good way, life
will work out for you. You will have
friends, you will have food. You will

have happiness,” Gina says.

Gina is quick to point out that houses
are abundant, too — even in this wild,

low-inventory market.

“Yes, the inventory is low, but it also
keeps coming. Every week, another
house comes on the market that’s a
good one for my client. For me, I look
at that like it’s abundant.”

Keeping Her Cool

Gina has built a career around

her calm demeanor and steadfast
approach to real estate. She has

been in the business since 1993. Her
approach was born in the wake of her

experience as a first-time homebuyer.
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“When I bought my first house,
my REALTOR® was
excellent, but she

always made me feel

like she was keeping

the deal together. I was
very nervous about what
was going to happen with my

loan. Just nervous. So when I became
a REALTOR®, I vowed not to do busi-
ness that way. I thought the process,
although complicated and something
most people only do once or twice in

their life, should be calmer.”

Gina believes that a good contract is
mutually beneficial, one that bene-
fits both the buyer and seller. She
believes that everyone can walk
away from a deal feeling satisfied and

well-represented.

“It’s not a stressful business,” she con-
tinues. “We’re not saving lives. We’re
selling houses. Things come up. It’s
my job as your trusted professional to
get you through the process, keep you

calm and make you feel represented.”

Into the Present

Alongside her optimism, Gina
acknowledges the reality of the chal-
lenges of today’s market. She believes
that the inherent stress of buying a
home simply elevates the need for a

grounded, calming force.

“When I'm representing buyers in
this market, I set the expectation. You

have to put in an offer you feel good

about, and if it doesn’t work, we’ll find

another one. That’s it,” Gina says. “It’s a
house. We’ll find another one. I try to get
my buyers in that space. And I think when

you’re calm, they’re calm.”

Gina also acknowledges that the current

industry landscape is bound to change.

“Believe me, the market will change. It

always does,” she smiles.

Family in Focus

In June 2021, Gina became a grand-
mother. She and her husband,
Richard, have three adult children.

“We are a big Italian family. We all
live within an hour of each other,”

Gina smiles.

Gina was born and raised in Willow
Glen, the same community she lives

in today.

“Living and working in the area where
I grew up gives sellers and buyers the
expertise they need when choosing a
REALTOR®,” she says.

companies. Lincoln Financial Group is the marketir

nljncoln

Financial Advisors’

You're In Charge*

Jack Farnstrom, CRPC® Gibran Le, CRPC®
(925) 659-0378 (925) 659-0332
Jack.Farnstrom@LFG.com Gibran.Le@LFG.com

Jack Farnstrom and Gibran Le, along with their staff, are an advice-based
comprehensive financial planning team with Lincoln Financial Advisors. We

see how independent, objective advice makes a lasting and meaningful
difference in the lives of our clients and welcome any chance we get to serve
the Silicon Valley Real Producers community!

Scan here to [=]
schedule your
appointment

with us online! Bl

Jack Farnstrom and Gibran Le are registered representatives of Lincoln Financial Advisors Corp. Securities and investment advisory

=]

services offered through Lincoln F al Advisors, a broker-dealer (member SIPC) and registered investment advisor. Insurance

offered through Lincoln Marke 1Insuran ncy, LLC and Lincoln Associates Insurance Ag Inc.and other fine

for Lincoln National Corporation and its affiliates. CRN-3955602-121021
3000 Executive Pkwy, Suite 400 | San Ramon, CA 94583

Lower Rates with an

Eagier Process.

89.99% LTV up to
$3,000,000 with only
1 Appraisal. Close Fast!

OMEPLUS

MORTGAGE

Arton Chau

(650) 759-6539

team@teamarton.com
www.artonchau.com

Silicon Valley Real Producers - 35



THE ——

MENEY

MARKET

Cover Your Business Journey with
insurance that's as distinctive as you.

-.ll‘.

Q 1-45-510-0127

YOUR AMAZON
FOR MORTGAGE
SOLUTIONS

A | provide

AWARD-WINNING
Mortgage Products
Designed to Help Boost
Your Business By At Least
25% In The Next 12 Weeks.

About
Company

JESSICA HAWKINS

650-464-0763 * jhawkins@gofarmers.com  JHIA.COM

1am Super-Obsessed

Partner With an About Your Success”

agency you can trust!

Even if you have a strong referral-based
business and you haven't done videos before.
Discover how you could...

™M Nurture your warm audiences on social media
M Engage your prospects and past clients

™M Increase your referral numbers

- WINNER

Call to schedule a 15-minute strategy session at (408) 758-8293

...and mention Real Producers!
C SHARP

Christine Ann Iglesias | Video Producer
C Sharp Video Productions LLC
VIDEO PRODUCTIONS

36 - April 2022

tory €4

< to Re:

print me more! €4

Were you, your
broker or the
team featured
in an issue of
Real Producers?

Want a copy of your article or
full magazines that you were
featured in?

REPRINTS

What the heck is a reprint? A reprint is a four-page or eight-page,
magazine-quality grade paper with your full article and photos
and you on the COVER of the publication.

WHY DO | NEED THOSE?

+ These reprints are a professional marketing tool that can help
brand you, your team and/ or your business.

+ Use on listing appointments

+ Send out to friends and family

+ Send to clients with your holiday greetings

+ Brokers, use when farming your favorite neighborhood

WHAT IF | CHANGED COMPANIES OR NEED SOMETHING CORRECTED ON
MY ARTICLE?
No worries! We can make any changes needed. We send you a

proof, you approve it and they are sent to you via FedEx.

WHO CAN BUY THESE?
The REALTOR® that was featured, the Broker or family. Anyone

that wants to promote you.

HOW DO | ORDER?

Email Mitch.Felix@RealProducersmag.com.

Silicon Valley Real Producers - 37



P» event recap

Photos by Ewa Samples, www.maytheartbewithyou.com

Silicon Valley Real Producers presents

The Best Agents & The Best Vendors...

TOGETHER.

Master every aspect of your life with expert advice from the Moridi Family...a 2nd generation real estate dynasty
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