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CHICAGO LUXURY HOME STAGING

REALTOR REFERRAL PROGRAM

Earn 2% commission for referred clients
who build with Middlefork Luxury
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www.mdesign.house/ - mj.murnane@mdesign.house - 847.922.6775 middleforkluxury.com . info@middleforkluxury.com . 312.214.0400
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| mldf : ’13" Charcuterie Boards, Boxes, Jars, Cones,
.t chareCUkE»r e | .

)

Custom Engraved Boards, Grazing Tables,
Seasonal Specialties, Catering & More

J¥voqg

L.eave A Lasting Impression
With Customized Closing Gifts
Your Clients Will LOVE!

When every showing and closing MUST
go perfectly, My Charcuterie is the
company you call for amazing open
house catering as well as incredible,
personalized closing gifts.
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Let us create an amazing B sk '/ liz@mycharcuterie.com | (224) 223-3090

experience for your next open

house or closing gift! Tou Ty MyCharcuterie.com
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‘LR Gregory and Son is my go to company for
everything HVAC! Jim Gregory does great work
and his service team is thorough and efficient.
I've done my homework and their pricing is by far
the best I've found. Great work!!"

- Russell A.

Our team of specialists are ready to assist you.

= For nearly 70 years, graciously serving
Chicago’s North Shore communities.

= Fully Licensed and Insured
24/7 Emergency Service

= Your Local HVAC, Roofing, and Plumbing Experts

Call Today for a FREE Estimate! - 847-999-7297

MEET THE

RTH SHORE

REAL PRODUCERS TEAM

Andy Burton Emily Burton Melissa Lopez Blair Piell
Publisher Director of Partner Success Operations and
and Editorial Content Content Specialist

Events Coordinator

Annette Patko

Laura Zickert
Ad Strategist Managing Editor Writer Photographer Videographer

Katie Cremean Christine Thom Travis Heberling

Karen M. Patterson is your Concierge Closer:

Curator of residential and commercial real estate transactions
from contracting to closing and everything in between.

Karen, immediate past president of the Glenview
Chamber of Commerce, has represented buyers
and sellers of residential and commercial real estate

in Chicago and its suburbs for over 27 years.

You will work directly with Karen on all aspects of
the transaction. She keeps both real estate brokers
fully informed throughout the entire transaction so
you will never wonder “what’s going on?” after the
contract is signed.

Please call anytime with questions or concerns!

Karen M. Patterson, P.C,, Attorney at Law

2400 Ravine Way, Suite 200 | Glenview, Illinois 60025
C: (847)226-7818 | O:(847) 724-5150 | Karen@Glenviewlaw.net
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space work Create your Sanctuary

2 Scan for one
free day pass

SHARED OFFICE SPACE +

. Next-gen flexible work venue that
o includes rooftop gardens, art galleries,
gourmet kitchens & comfortable lounges.

Ap A. PERRY HOMES

ARCHITECTS = BUILDERS

We offer complete turnkey business
solutions, training & implementation to start

growing or professionalize your endeavors. 1“1 r sl r‘"! | 847-549-0668 APERRYHOMES.COM

224.706.0091 | ASpace2Work.com
1218 WASHINGTON AVE. WILMETTE, IL




PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.

These local businesses are proud to partner with you and make this magazine possible. Please

support these businesses and thank them for supporting the REALTOR® community!

ACCOUNTING - CPA
The Hechtman Group Ltd
(847) 853-2599
TheHechtmanGroup.com

ATTORNEY
Chang Legal, LLC
David Chang
(847) 907-4971
ChanglLegal.com

Floss Law, LLC
Bob Floss

(224) 326-2903
FlossLaw.com

Jeffrey S. Marks

Real Estate Attorney

(312) 208-7340
ThelLouboutinLawyer.Com

Karen M. Patterson, P.C.
(847) 724-5150
KarenPattersonPC.com

Law Office Of
Judy K Maldonado
Judy Maldonado
(773) 895-5045
www.jkmlaw.com

Lincoln Street Law P.C.
Kathy O’Malley
(847) 912-7250
LincoInStreetLaw.com

Nemani Law
(312) 646-4434
NemaniLaw.com

The David Frank Law Group
(773) 255-6499
TheDavidFrank
LawGroup.com

10 - April 2022

BUILDER

A Perry Homes
Tony Perry

(847) 549-0668
APerryHomes.com

Middlefork, LLC
Andrew Bowyer
(312) 560-3969
MiddleForkLuxury.com

BUILDER/DEVELOPER
ClearPath Chicago

James Nesbitt

(223) 733-8010
www.ClearPathChicago.com

CHIROPRACTIC CARE
Atlas Upper

Cervical Chiropractic
Alex Halstead

(847) 920-4506
AtlasUCC.com

CLOSING GIFTS

Cutco Closing Gifts / Cut
Above Gifts

(312) 899-6085
CutAboveGifts.com

CPA SERVICES

Dam, Snell, & Taverine, LTD.
Barbara Harpold

(847) 367-4448
www.dstcpa.com

DESIGN

Blair Crown Design Inc
(847) 903-2128
BlairCrownDesign.com

EVENT PLANNING
Paper to Party
(847) 903-2148
PaperToParty.com

FLOORING

Iskalis Flooring Group
John Iskalis

(847) 456-2426

FOOD

My Charcuterie

Liz Turnbaugh
(847) 343-1002
MyCharcuterie.com

HOME IMPROVEMENT
The ABL Group

George Markoustas
(847) 579-1600
theABLgroup.com

HOME INSPECTION
Dunsing Inspections
Jamie Dunsing

(847) 367-0782
Dunsing.com

HOME WARRANTY

Home Warranty of America
Kim Basaillon

(847) 212-8635
HWAHomeWarranty.com

INSURANCE
Goosehead Insurance
Boggs Agency

Kevin Boggs

(630) 365-7248
Goosehead.com

State Farm
(847) 395-1321
ChadArnoldinsurance.com

JUNK REMOVAL
Junk Remedy
Nick DeGiulio
(877) 722-5865
JunkRemedy.com

MOLD REMEDIATION
Green Home Solutions
Erik Sager

(860) 919-5538
GreenHomeSolutions.com

MORTGAGE / LENDER
Citizens One

Mark Johnson

(312) 777-3649
lo.citizensone.com/il/
chicago/mark-johnson

Cross Country Mortgage
Tammy Maranto

(630) 291-1476
CrossCountryMortgage.com

CrossCountry Mortgage
John Noyes

(773) 213-1339
CrossCountryMortgage.
com/John-Noyes

Draper & Kramer

Mortgage Corp.

Cathy Schneider

(847) 239-7830
DKMortgage.com/Schneider

Forum Mortgage Bancorp
Bill Vasilopoulos

(773) 774-9040 x102
ForumMtg.com

Guaranteed Rate
Brian Jessen

(847) 712-0830
Rate.com/BrianJessen

Guaranteed Rate
RJ Dolan

(847) 922-5884
Rate.com/RJDolan

Guaranteed Rate
The Alex Filin Team
(847) 732-8913
afilin@rate.com
Rate.com/afilin

Key Mortgage Services, Inc.
Lauren Marks

(847) 910-5988
MyKeyMortgage.com/
Lauren-Marks

Loan Depot

TJ Lynch

(773) 732-6843
LoanDepot.com/TJLynch

Wintrust Mortgage

Susan Seeberg

(847) 418-2825
SusanSeeberglLoans.com

MOVING SERVICES
Doorage

Sean Sandona

(833) 366-7243
Doorage.com

In and Out Moving & Storage
Diana Azirkam

(773) 463-0874
INAndOutMoving.com

PEST SOLUTIONS
Rose Pest Solutions
1-800-GOT-PESTS?
RosePestControl.com

PHOTOGRAPHY
Bordeaux Studio
(847) 563-8273
BordeauxStudio.com

REMODEL & DESIGN
Refresh

Michelle Morris

(847) 549-0668
Refresh2Sell.com

REMODELING (HOME)
North Village Companies
Sean Sandona

(866) 667-8414
MyNorthVillage.com

RESTAURANT
Bluegrass Restaurant g KEY MORTGAGE
Jim Lederer

1636 Old Deerfield Road

Highland Park, IL 60025

(847) 831-0595 € ¢ Lauren always exceeds mine and my
buyers expectations. She bonds
with the clients easily, answering

their guestions and putting their fears

torest. She is simply the BEST! ? 7

-Sharon D, Real Estate Agent

ROOFING

Etruscan Gutters & Roofing
Shaun Payne

(847) 926-0085
EtruscanRoofing.com

L.R. Gregory and Son
Lauren Marks

Jim Gregory : ! i . ;
Senior Vice President of Mortgage Lending
(847) 999-7297 416 5588
LRGregory.com Lauren. Marks@MyKey Mortgage.com
NMLSHN ggq226 \
SALON & SPA

Salon Oak & Spa @BarberTown

Georgia Zorba \
(847) 998-0899 ;

Salon-Oak-Spa.Business.Site

STAGING ’ \

M Design, LLC (=) o o ey oo e SRR . -

TN T AL

Andrew Bowyer
(312) 560-3969

MDesign.house

FROM
CONTRACT
TO CLOSE

We give our clients
individualized service.

Phoenix Rising Home Staging
(312) 450-8365
ChicagoStaging.com

TITLE COMPANY
Chicago Title

Dan Halperin

(847) 833-1430
CTCastleConnect.com

Euclid Title Services, LLC
Dean Argiris

(847) 996-9965
EuclidTitleServices.com

JEFFREY S. MARKS

Real Estate Attorney
312.208.7340 | jmarks@bussepc.com

WINTER SPECIAL

Flat Fee
Residential Closings

BUY OR SELL - $400

VIDEOGRAPHER
Visual FilmWorks
Travis Heberling
(872) 356-8135
VisualFilmWorks.com

www.louboutinlawyer.com

27 North Wacker Drive, Suite 446 ¢ Chicago, IL 60606
3350 Salt Creek Lane, Suite 105 ¢ Arlington Heights, IL 60005
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WE’VE GOT YOU COVERED.

[/ FREE Seller's Coverage

[/ VIP Concierge service for agents
] Re-key service

[/ No cap on refrigerant
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[/ No waiting period to file claims
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DRIVE UP - S5TAY IN - 51GN - DRIVE OFF

CHICAGO TITLE ANMMNOUNCES THE

CURBSIDE CLOSINGS TO

ADDITION OF

HE TE YOUR UPCOMIMNG

ESTATE TRANSACTIONS

LP FACILIA REA |

TO REQUEST THIS SERVIC

- g & ETRUSCAN
JKM: GUTTERS & ROOFING

Giie s doaN eday By referring us to your client, we can help improve their
847-379-7300 home appearance and functionality for a faster sale.

1800 Mations Dr., Suite 218,
Gurnee, L BO0O3

judy@jkmlaw.com

Roofing and Gutter Services in the North Shore from
Judy K Maldonado

Attorney Y Evanston to Lake Bluff, IL

'"', ~ ! Call us today at 847-926-0085 ¢ etruscanroofing.com

We will help you with a smooth'and ée!y’\
transaction to close on your deal qu;c‘lﬁ
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Creative mortgage solutions

where experience counts!

« Your go-to for North Shore Mortgages.
+ In house jumbo and conforming underwriting.
- Available 7 days a week.

RJ Dolan
VP of Mortgage Lending

O: (773) 516-6364 C: (847) 922-5884
Rate.com/RJDolan
RJ.Dolan(@rate.com

3940 N.Ravenswood, Chicago, IL 60613

Not alf applicants will be approved for Kinancing, Receipt of application dees not represent an approval for financing or interest rate guaraniee. Restrictions may apply, contact
Guaranteed Rate for current rates and for more information

@EHUM HOUSING LENDER &) Dolan NMLS |0 # 2058 40; IL - 031005837 3, VA - MLO-42895VA

NMLS 1D #2611 [Natlonwide Mortgage Licensing System www.nmlsconsumeraccess.org) = IL - Residential Mortgage Licensee - |DFPR, 122 South Michigan Avenue, Suite 1900,
Chicago, IWinois, 60603, 312-793-3000, 3940 N. Ravenswood Ave,, Chicaga, IL 60613 #MB.0005932 « VA - Guaranteed Rate, Inc. - Licensed by Virginia State Corporation Commission,
License # MC-3769

Normalcy is in the air. And of course, what I mean
by “normalcy” is how we operated as a society
prior to the existence of COVID-19 and all its
variants. My wife and I went out to dinner recently,
and after we were seated, she leaned over to me
and said, “It’s so weird to see the waiter’s face.”
About a week later, I walked into an appointment,
and the first words out of the person’s mouth who
greeted me were, “It’s odd to feel confident walking
into a building without wearing a mask, isn’t it?”
Apparently, this person could read my face well
because I was still looking around, trying to observe
the protocol when I entered the building. A great
reminder that I shouldn’t play professional poker

for a living.

We’ve been waiting two full years for this. How
most people feel about the mask mandate being
lifted is evidence that we are all designed to live
in community. My encouragement is to not so
quickly forget how far we’ve come over the past
twenty-four months. Some of us experienced
severe tragedies, while others have more quality
relationships because people’s true colors have
surfaced for the positive during this era. I'm hon-
ored to be in a position to help facilitate the latter.

Thope to see everyone at our spring event!

Andy Burton
Publisher, North Shore Real Producers
andy.burton@RealProducersMag.com

n facebook.com/NorthShoreRealProducers
@NSRealProducers

Publlis}ieﬁr’s
Not

1)

EMANI
LAW, LLC

Business Law | Commercial Real Estate
Estate Planning | Residential Closings
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SET
YOUR
- DESIGN
\_ABLaze

Store & Design Cenfer located jna
Downtown Highwood :
The ABL Group offers everything ¥

259 Waukegan Ave Highwood
8475771600 | theABLgroup.com

16 - April 2022
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@[p MORTGAGE™

The Options And Advice Your Buyers Need.

The Service You Both Deserve.
Work with a lender you can count on and partner with me today!

Tammy Maranto | SVP of Mortgage Lending
NMLS #224415 | 2936 West Belmont Ave Chicago, IL 60618

(630) 291-1476 | tammy.maranto@myccmortgage.com
crosscountymortgage.com

ggLﬂTl’DMS

Fra T e
Aee Al Faiied

Indoor Alr Quality Experts

Meld, Odor & Disinfection Services

UT \ABOVE
'zftgm _

A

It’s more important to stay top of mind now more than ever. Kick off 2021 right by implementing
Cutco Closing Gifts into your business and build relationships through thoughtful gift-giving!

CUTCO

CLOSING GIFTS

SPRING
INTO SAVINGS
WITH
25% OFF

Custom engraving with your logo & contact info

Creates top of mind awareness for your business
100% tax deductible* (consult your CPA|

Generates a lifetime of impressions and only needs to be given oncel

American made since 1949

SENENR AR

Potential referral opportunity

YOUR CHICAGOLAND CLIENT RETENTION SYSTEM



agent feature

By Laura Zickert
Photos by Joe Castello

Striving for
Excellence

“I am passionate about being a trusted
person that my clients can count on.

I want them to know that they can
depend on me for everything, includ-
ing finding the right home and staging
and selling their home, as well as
referring and talking with inspectors,
contractors, attorneys, and lenders,
and organizing and coordinating these
things for them—taking the load off. I
pride myself in always being available
and becoming their constant person

that provides comfort throughout the

\\- e process.”

Amanda Majerowski is a REALTOR®
who sees that her many life experi-
ences have shaped her into the person
she is today. Her determination and
tenacity have contributed to her
success. She learned that there are
many benefits to never settling for

just “good.” Amanda is striving for

s-‘.lr-i-—.f
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excellence in every area of her life. She listens to
her heart and is passionate about helping others see
the benefit of, she notes, “Never doubting yourself
or feeling like you have to fit into the mold of what
society tells you that you need to be.”

Amanda was born in Chicago and raised in Oak
Park. “I think I get my work ethic from my father,”
Amanda says. “He started a painting company
and was the hardest working person I have ever
known—he never called in sick or took a day off
work.” She continues, “Both of my parents played

such a huge role in my life and in who I am today,

20 - April 2022

both personally and professionally. My mom raised us to be kind,
honest, caring, to look for the good in everyone, to help people,
and to not look down on anyone. She inspired us and encouraged

us to appreciate the simple things in life, too.”

“I was always interested in real estate because I love architec-
ture, design, and helping people,” says Amanda. She took a real
estate course when she was eighteen but never completed the
exam. “My life went in another direction,” she explains. She grad-
uated from DePaul University with a BA in organizational behav-
ior, then worked in product management at industrial supply
company W. W. Grainger for fifteen years. Amanda also worked
in advertising for a while, helping to support classified ads, as an
EMT for the Lake Villa Rescue Squad and as an ER technician at
Kenosha Medical Center.

Then in 2014, within the span of one week, two people, one being
a REALTOR® herself, approached Amanda and specifically asked
if she was a REALTOR®. When she replied that she was not but
had once taken a class, both individuals said they believed she
should investigate the career and that she would be a good fit.
Amanda was struck by these conversations. “I thought, ‘How

99

strange and what a sign,” she remembers. “I realized this was a
God moment and sign that I needed to pursue real estate.” With
two young boys at home, Amanda saw how being a REALTOR®

-

w
&
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I’ve had to reinvent
MRS o)

myself throughout my

Vi it AT WL
life due to life changes
2 e e ;
and circumstances that
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required me to do so... [+



would give her the flexibility she was

craving in her schedule.

Amanda followed that sign. She
obtained her license in 2014 and has
never looked back. “I felt then and
now that if I am going to spend time
away from my family, it has to be for
something important, and real estate
is,” states Amanda. “When I am sell-

ing homes, I am providing a service.”

Amanda has overcome a lot in life, but
she believes it has all helped her get
to where she is today. She says, “I've
had to reinvent myself throughout my
life due to life changes and circum-
stances that required me to do so—
from divorce to moving to new jobs to
new career paths to going to school
full-time for my bachelor’s degree
while working full-time.” Through it
all, her patience and determination
and her time management skills have
strengthened. When she first started,
she persistently utilized the skills she
had cultivated in her previous jobs

to prove that she was valuable and
worth trusting.

With a career volume of just under

$40 million, her efforts have clearly

22 . April 2022
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paid off. “The best compliments from
my clients have been that I make
them feel like I always have time for
them—Ilike they are my only clients,
even though they know that isn’t
true,” says Amanda. “I always remem-
ber they picked me because they

trust me, that this is one of the most
important things they will ever do in
their life, and how special is it that

they want me to be a part of it.”

In her spare time, she enjoys decorat-
ing her new home, kayaking, hiking,

and going on bike rides. “I stay very

Amanda’s older son,

busy with my two sons who play a
variety of sports, including travel
baseball, football, and basketball,”
states Amanda. Jack is fourteen, and
Landin is twelve. “They are both high
honor roll students, and I am so proud
of them. Most importantly, though,

they are just really good human

beings.” As a family, they enjoy

watching movies, being silly and play-
ing with their cat and two dogs, play-
ing music, cheering on the Chicago
Bears, and playing board games, but
they love traveling. “We have snor-
keled along the Great Barrier Reef,
swam with dolphins, climbed the
Mayan ruins, seen icebergs, and been
pulled on a sled by pups at a musher’s

camp in Alaska,” she shares.

Amanda has supported St. Jude’s for
over twenty years but, in general,
finds she prefers supporting more
individuals than charities. Still, her
focus is clear: “I am passionate about

helping families in need,” she says.

Amanda is thankful for how many

of the connections and work rela-
tionships she has made through

real estate have turned into lasting
friendships. “I don’t feel like what I
do is a job. I love what I do, and I can’t

imagine doing anything else.”
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Amanda’s younger son, Landin.

#
4%

"‘-? j‘-#t'

_— -
S, rl—- ,._.._‘ - -’ :.
- il ? . — 4 .I;- :

A LAWYER WHO LISTENS.

because every transaction should be smooth
and stress-free from contract closing.

¢ A

Bob Floss Il

Real Estate Attorney

Driven by RESULTS for you and your client.

1200 Shermer Road, Suite 206 | Northbrook, IL 60062
flosslaw.com | Bob@flosslaw.com | 224-326-2903
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ClearPath Chicago
Exterior Solutions= -~
ROI for your Clients

LANDSCAPE HARDSCAPE CONCRETE SNOW REMOVAL

s jAMES NESBITT sencen

- A,
I\T.\.-:.?! FTHEND !tl jemetEclearpathchicapouoem -5\_ 59 M. Sangaman 51, Suite 200 Fullon Market District Chicaga, lincks 80607 L .' wwww.Clear PathChicape rom

R (3TN
WE’RE TH'E e
" MISSING PIECE

TO 'I'H(,E 'PUZZLE.

4
; Dam, Snell & Taveirne, Ltd.
\ i &T Certified Public Accountants

CALL TODAY TO BOOK AN APPOINTMENT WITH OUR EXPERIENCED TEAM
847-367-4448 | WWW.DSTCPA.COM

LIBERTYVILLE OFFICE | 1512 ARTAIUS PARKWAY SUITE 100 LIBERTYVILLE, IL 60048

That's
why The N2 Company - the company behind this

publication and 850+ others like it - is financially
committed to end human trafficking.

: N2
#_-F__". " : ; | DONATES ENOUGH MONEY TO
\ % ’
| FREE 2 SLAVES FROM CAPTIVITY.
g 4 ﬁ

=

ES

The N2 Company
donates more than 2% of their gross revenue.

Thanks to the businesses within these pages, our Area
Directors, and readers like you, we're able to break the
chains of this horrible reality.

DONATED THIS YEAR TO HELP N2«&= - :
END MODERN'DAY SLAVERY. GIVES Visit n2gives.com to learn more about our fight.

I8l ForRuM MORTG ACE BANL L'JRP

An [Hinois Ressdentiad Modgage Licen

Your clients long for \
the ideal home...

we'll provide the
foundation.

Our mortgage
financing provides
a strong financial
foundation for the
home your clients
dream of. O

www.forummtg.com | (773) 774-9040
7221 W Touhy Ave. Chicago, IL 60631

Forum Mortgage Bancorp is regulated by: State of [linois Department af Financial and Professional Regulations, Division of Banking

100 W, Randolph 5t., 9th Floor, Chicage, IL 60601 | (312) 793-3000 | www.idfpr.com NMLS # 143978 License # MB.0004433

LINCOLN STREET LAW, P.C.

ith over 30 years of professional experience, we are the North Shore’s
choice for successful Real Estate and Estate Planning transactions.
Contact us to discuss how we can assist you in achieving your goals.

Attorney at Law

CONTACT US: Office: 847-864-7770 | Mobile: 847-912-7250
LincolnStreetLLaw.com | komalley@lincolnstreetlaw.com
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Don'’t pay for wasted space.

o I IRRARRARNARNE | [Sh=

Ready to create some space?

Storage = MOVIng = Rental Call us today at 833-366-7243 - doorage.com

"Doorage is the best concept ever! Not only are the staff and employees super nice,
they are extremely accommodating and friendly. | love the service and | would choose
@00 ra e this company for my storage any day. Not only is this extremely convenient, they offer
storage at your door more than just a storage unit. The service is incredible, the storage facilities are
beautiful, clean, and safe for personal belongings. And at any time if you need

Doorage is your new Chicago storage solution offering door-to-door storage rental and pickup services something from your storage unit, Doorage will deliver it to you! This is by far the best

throughout the metroi‘ggfsgﬁr::ai‘;‘;‘:xgsiﬁiiswfiggs \f‘i:::;ncé‘i\f\";‘fg‘;sﬁrggfr neighborhoods from way to store your stuff without having to do all the heavy lifting yourself."

- KELLEY P., W% %% % GOOGLE REVIEW
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By Sarna Goldenberg

Creating Opportunities for Underserved Children through Literacy

28 - April 2022

Reading is one of the, if not the, most important skills a child needs
to develop, yet many children don’t have access to age-appropriate
reading material at home. In fact, two out of three underserved
children lack books.!

In 2009, Brian Floriani decided he was going to do his part to
combat the literacy crisis. In honor of his father, Dr. Bernard P.

Floriani, Brian founded Bernie’s Book Bank. His goal was to make

books accessible to as many children as possible.
Now serving children in six counties—Cook, DuPage,
Kane, Lake, McHenry, and Will—Bernie’s Book Bank
empowers nearly 300,000 Chicagoland children to
read their way to a better life through book owner-
ship. Since its founding in 2009, Bernie’s Book Bank

has distributed 20.6 million free, quality books.

The need for books is urgent in underserved com-
munities. Sixty-one percent of low-income families
have no children’s books at home. This prevents
young students from starting school “reading
ready.” Of equal concern, children who cannot
read proficiently by the third grade are four times
likelier to drop out of school. Early access to books

is critical for lifetime success.?

At Bernie’s Book Bank, we provide children with
free, quality books through our 900 distribution
partners, which include Title I schools and “under
six” programs, such as WIC offices, located in
underserved communities. Every child (birth to
sixth grade) at partner schools and programs
receives a bag of eight books once per year. The
books are theirs to keep and help build their per-

sonal library.
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The children we serve have been dis-
proportionally impacted by the ongoing
pandemic and events of the past two
years. They have also faced, and
continue to face, additional obstacles
and unique challenges with the need to
adjust to remote learning. Additionally,
they’ve experienced heightened racial
tension and social unrest.

We’re proud and honored that
Bernie’s Book Bank has been able
to provide comfort, hope, and
opportunities to escape these
difficult times to the children we

serve and their families.

Bernie’s Book Bank has remained
open throughout the pandemic. Our
small, but mighty thirty-member
team sourced, processed, and dis-
tributed 2.2 million books in 2020,
and 1.6 million books in 2021. In late
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2021, Bernie’s Book Bank celebrated
its 20 millionth book distributed.
Our goal is to distribute 2.4 million
books in 2022.

How you can help Bernie’s Book Bank
reach its 2022 goal?

Invest in the children Bernie’s Book

Bank serves. Empower them to read
their way to a better life. A financial
investment is as easy as $8.00: $8.00
provides eight quality books.

Other ways you can get involved:

1. Attend a 2022 fundraiser:

Bernie’s Book Bank will host its annual Birdies &
Books Charity Golf Classic on August 29, 2022,
at Shoreacres in Lake BIuff, IL.

Once again, Bernie’s Book Bank will team up
with ESPN Chicago’s David Kaplan to Walk As
One Chicago in September 2022.

The fourth annual Patrick Mannelly Award
benefiting Bernie’s Book Bank will take place on
December 10, 2022.

2, Donate your new and gently used
children’s books:

You can drop off new and gently used children’s
books at Bernie’s Book Bank’s Lake Bluff process-
ing center located at 917 North Shore Dr., Lake
Bluff, IL 60044. We’re open Monday through Fri-
day from 9 am to 5 pm. Please use the side door.
You can also donate your books at one of Bernie’s
Book Bank’s 120+ book drop locations (500 books
or less, please) across Chicagoland. Visit www.
berniesbookbank.org to find a location near you.

3. Volunteer:

Sign up online to sort, sticker, and pack
quality books during one of our eighteen
weekly volunteer sessions.

Email us at volunteer@berniesbookbank.org
or call 847-780-READ [7323] to find out about
upcoming volunteer opportunities.

L2 1U.S. Department of Education, National Center
for Education Statistics, Reading Literacy in the
United States: Findings from the IEA Reading
Literacy Study. Washington, D.C.: 1996

Sarna Goldenberg is the Director of Marketing at
Bernie’s Book Bank. She has been providing books
for a better life since 2016. Passionate about liter-
acy and empowering young readers, Sarna manages
integrated marketing communications and IT for
the organization. Before Bernie’s Book Bank, Sarna
spent 20+ years in agency and product market-

ing roles locally and globally. A Chicago native,

she loves spending time with family (which now
includes a pandemic puppy), reading, and cheering
on both the Hawks and Wolves.

To learn more about Bernie’s Book Bank, visit www.
berniesbookbank.org, call us at 847-780-READ (7323), or
connect with us on social media: @berniesbookbank.
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One Call.
One Solution.
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Your preferred partner in
public health since 1860!
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FULL SERVICE SALON AND SPA | MAKEUP | NAILS | SKIN CARE
FOR BRIDAL PARTY HAIR | BEST HAIR CUTTING AND COLOR | MEN AND KID CUTS

1055-569 Waukegan Rd. | Glenview, IL 60025 | salonoakandspa.com

847-998-0899
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EXPERTS IN REAL ESTATE With over 20 years hpt-i‘i;l!icillg in real estate
T*’D\.E‘x & r’\(_ s GUNTIN{s accounting and tax strategies, our team of experts

can guide you in achieving maximum return and

Bordeaux Studio

1703 Darrow Avenue, Unit 2 Evanston , IL 60201

growth for your business. From commercial and

residential developers, to agents and investors, we annette@bordeauxstudio.com
understand the complexities of your business.
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Nick

Clearing
Out Junk to
Positively
Impact the
Community

DeGiulio

If you’re sick of junk, Nick DeGiulio is
your remedy. That is, Junk Remedy,
Nick’s company, is your remedy. Nick
is ever at the helm and ready to take
your call. Junk Remedy is a full-ser-
vice junk and trash removal company
that comes to your home or business,
removes anything that’s not environ-
mentally hazardous, and cleans up
the mess afterward. They’ll take any-

thing from furniture and appliances

to yard and construction debris.
Whether it’s a single item or multiple
truckloads of junk, Junk Remedy has
you covered. Best of all, roughly 60
percent of what they collect is then
recycled or donated to local charities
like WINGS, Helping our Heroes, and
House of Hope.

When Nick was just fourteen years

old, his father passed away, and he

1-877-722-JUNK! | www.junkremedy.com

e
"“"-‘femedm all

Our junk removaf needs.,” g

had to help his mom clear out their
home to put it up for sale. Little did he
know that what started as a summer

job would become a lifelong career.

“I ended up working for a junk
removal company that summer. I
graduated from Barrington High
School when I was sixteen and went
on to the University of Montana

to study business and marketing,

but decided that college wasn’t the
right path for me,” explains Nick.
“Then I moved to Denver and started
working for another junk removal
company and was able to help grow
that business based on my previous
experience. I stayed there for about
seven years. One summer, I was
invited to five weddings in Chicago,
so I moved home for the season,

and that’s when I met my wife and

decided to start Junk Remedy in the

Chicagoland area.”

Nick loves the junk removal busi-
ness because he gets to see the look
of relief on every client’s face when
he shows up to help them. He’s not
just removing their junk; he’s also
removing their stress. Whether it’s
decluttering a house that’s about to

go on the market or picking up junk
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someone left after the final walk-
through, he’s able to alleviate some
stress during what can be the most

stressful time for his customers.

Because Junk Remedy is locally
owned and operated, the connections
Nick has made in the community
have also led to some really

positive relationships.

“One of the advantages of working
with our local, family-owned com-
pany is that we do a lot of good for
our customers’ community,” explains
Nick. “We like to recycle and donate
to local charities. That not only
benefits our community, but it has
benefitted me over the years as well.
The relationships I've formed with
local charities have had a big impact
on me, and I’ve become involved

with some of these groups, including
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serving as the vice president of Lake
County Responds For Veterans, a
nonprofit that helps veterans in need

in Lake County.”

Nick emphasizes that Junk Remedy
is not like the cable guy: the team at
Junk Remedy understands that your
time is valuable. So if your appoint-
ment is at 9:00 a.m., that’s when the
crew will show up. When you call

to set up your appointment, Nick is
the one you’ll speak to, and because
he and his crew are local, they can
“sometimes be at your home faster
than you can order a pizza, depending

on location,” says Nick.

“There are a lot of junk removal ser-
vices out there that give the industry a
bad rap,” says Nick. “But I pride myself
on hiring reliable and trustworthy

professionals. Our uniformed crews

Photo credit: Lauren Fallon with Honeybrown Photography

are polite, professional, and committed

to providing top-notch service.”

Nick is likely able to keep such
valuable crew members on staff
because he treats them like family.
His employees know they can talk to
him about anything and that he’d do
anything he can for them. To Nick,
success is being able to provide for
his family, and that includes his work
family. It’s also “being happy with
what you do and how you do it. If peo-
ple can look at me and say ‘He’s doing
a good job and does good work’; that,

to me, is success,” states Nick.

Speaking of family, Nick comes from
a big Italian one, and when he’s not
working, he’s spending time with
them. Nick’s been married for ten
years, and he has three children with

his wife, Lauren. Lauren, a former

One of the
advantages of
working with
our local, family-
owned company
is that we do a
lot of good for
our customers’
community.

concert promoter, is currently a
stay-at-home mom to Sylvie (eight),
Rae (six), and Johnny (three). Nick
loves bringing his kids to the ware-
house and showing them what he

does for a living.

Together, the family enjoys Friday
family movie nights, playing in the
yard, or fishing in the pond behind
their house. Nick loves spending
time outdoors, particularly fishing
(everything from pan fishing locally
to fishing for alligator gar in Texas).

He is looking forward to when his

The Junk Remedy crew!

kids get a little older and are ready for
road trips and camping. But for now, he’s
focused on watching them play sports and
guiding them to be “good little people.”

“I always try to be positive. It’s one of

the reasons I love to collect people’s
unwanted items and help donate them to
charity. I've always found that positive
thinking attracts positive results. So that’s
what I strive to do each day: to be a posi-

tive force in the community.”

To reach Nick and learn more about how Junk
Remedy—"If you’re sick of junk, we are the
Remedy!”—can help you, call 877-722-JUNK (5865)
or visit their website: www.JunkRemedy.com.
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I'LL HELP YOU CLOSE YOUR DEAL FAST BY
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loanOepot

TJ Lynch
NMLS #214491
Loan Consultant
(847) 504-4156 Office
(773) 732-6843 Cell
tilynch@loanDepot.com
www.loanDepot.com/tjlynch

1033 Skokie Blvd Suite 430 | Morbhbrook, | 0042, bonDepot.com, LLE BAALE ID
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Get great service &
great rates.

You know I'm always here
with Good Neighbor service.
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surprisingly great rates for
everyone. Call me for a quote
to see how much you can
save. You might be surprised.

Like a good neighbor,
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Euclid Title Services, LLC is a full-service title and real estate settlement provider.

At Euclid Title Services, LLC, the client is always our first priority and our goal is to make the closing process a smooth one.

. Our experienced staff has handled thousands of closings so whether you're buying, selling, or refinancing, We can help!
David Frank — :
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Lauren Mitrick Wood
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BCharlie Wood

Returning Home to Help Others Find Theirs

P> cover story

By Jennifer Mitchell
Photos by Annette Patko
with Bordeaux Studio

Lauren Mitrick Wood and Charlie
Wood—the team leads at Olive Well
at Compass, located in Bucktown—
recently moved into their newly
renovated Highland Park home, and
they couldn’t be more delighted to

be back in North Shore—both are
originally from Lake Forest. They are
also excited to develop further and
expand their already successful busi-
ness—which they rebranded in 2019
to Olive Well with the tagline “Where
all live well.”

Their success and strong client base
and connections in both the city

and North Shore have given them

a remarkable ability to serve those
clients who are transitioning from the
city to the North Shore or vice versa.
Lauren and Charlie especially enjoy
working with these clients and look
forward to continuing to bridge the

gap between both markets.

As a third-generation REALTOR®,
Lauren knows what it takes to run a
successful real estate business. Her
great-grandparents immigrated here
and helped build Chicago, pouring
concrete and building homes, and
they rented out rooms to other
immigrants. Lauren claims they were
the “original Airbnb.” Their entre-
preneurial spirit was passed on to
Lauren’s parents, Frank and Cheryl
Mitrick, who ran their own real estate
business where Lauren often helped

out as a child and young adult.

“I used to help my parents around

the office when I was younger. I

loved copying papers and answering phones,” says Lauren.

“But it wasn’t until I was in college that I took a more serious

interest in the field. I started to figure out ‘the game’ and would

show rental properties on my summers off. I really enjoyed the

people aspect of it and fell in love with matching up clients with

their dream home.”

Charlie wasn’t exposed to real estate until a little later in life. He
attended Carleton College in Northfield, MN, and his experience
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there had a profound influence on him. He appreciated that his
views were challenged, and he was exposed to more people of
different ethnicities and income levels, all within the college’s

rigorous academic environment. He felt his eyes were opened.

After college, he threw himself into fundraising work for environ-
mental activism organizations. He moved to China for one year
to teach English before working as a professional model both

domestically and internationally.

“My time teaching in China really brought me outside of my com-
fort zone, and it was an impactful experience,” claims Charlie.
“The work was difficult as I had, all told, about 1,500 students,
but it was also very rewarding. It allowed me to travel all over the
country and be completely immersed in a wildly different place
than the United States.”
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In 2011, Charlie met Lauren, and after six months,
he moved to Chicago to be with her. Watching
Lauren run her business was inspiring to Charlie,
and he began to take an interest in the day-to-day

aspects of her work.

Lauren’s business was growing, and she, fortu-
itously, needed a second set of hands. Charlie began
helping Lauren with rentals, then sales, and is now

an integral part of the team at Olive Well.

“I didn’t expect to stick with real estate for this
long, but it really takes hold of you,” says Charlie.
“My personality and skill set was a perfect match
for the business, and I've been able to grow my

book of business year after year.”

To have someone trust you with one

of their biggest life decisions is so
rewarding. I could not think of a
better career. — Lauren

Right now, Lauren and Charlie are passionate about
continuing to grow their team and their brand stra-
tegically. They’ve invested in their website and in
creating a yearly magazine, a blog, illustrated maps,
and curated newsletters. They are excited to see
how else they can put their brand out there, espe-
cially with their recent move to the North Shore.

“We’ve been growing our team and mentoring

the brokers we’re bringing on, which has been so
rewarding,” says Lauren. “I’ve loved helping them
build their confidence and figure out how to become
more entrepreneurial. The process has unlocked a
new passion in me. At some point down the line, I
would love to launch a training course to help other

brokers accelerate their business.”

Lauren and Charlie are excited that their move to

the North Shore will allow them to be even closer

Lauren and Charlie’s dog, Cooper.

2

to family. Both sets of parents live nearby, and

Lauren’s parents are still part of the team.

This power couple loves to get outside and get
in their daily dose of exercise, even when they’re

on vacation.

“When we travel, it almost always involves some
activity like hiking, biking, or scuba diving,” says
Charlie. “We find exercise to be a stress reliever
and mood booster. After all, ‘movement is med-
icine.” Beyond that, we love to cook; cuddle with
our dog, Cooper, while reading a good book; and
attend concerts at Ravinia, which is now close to

our home.”

The Woods are focused on building their busi-
ness and ensuring they’re available when clients

need them. “Our business has grown organically
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every year through referrals almost
exclusively,” says Charlie. “That is the
ultimate compliment to who we are
and what we do—people return as cli-
ents and send us to their friends and

family. We couldn’t be more grateful.”

“To have someone trust you with one
of their biggest life decisions is so
rewarding,” notes Lauren. “I could not
think of a better career.”
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h moving and storage
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| ol MOVING TO OR FROM
CHICAGO THIS SEASON?

PARTNER WITH US FOR A
TOP-KNOTCH MOVING EXPERIENCE!

Fully Licensed & Insured
Years of Proven Reputation

Free Local On-Site Estimates

1830 N Kostner Ave, Chicago, IL 60639
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MORTGAGE EXPERTS
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www.Dunsing.com

CHANG LEGALLLC
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LeT's GET IT CLOSED!

Refer your clients to us for
, a smooth real estate transaction
from contract to close.

David Chang, ATTORNEY AT LAW

15+ Years of Experience with
Real Estate Matters in Chicagoland.

847.907.4971| changlegal.com | david@changlegal.com

North Shore Real Producers - 51



= EXCEEDING QUALITY AND
G E BUDGET EXPECTATIONS

MYNORTHVILLAGE.COM | 866-667-8414

MULTI-FAMILY/HOA FIRE/WATER RESTORATION

CLAIMS
EMERGENCY MAINTENANCE SERVICES PROPERTY SECURITY
BUILDING REPAIRS INVENTORY
CAPITAL IMPROVEMENT PROJECTS REMEDIATION

FULL RESTORATION

RESIDENTAL BASEMENT/FOUNDATION
ADDITIONS BASEMENT WATERPROOFING
INTERIOR RENOVATION EXCAVATION

UNDERPINNING

COMMERCIAL

TENANT BUILD OUTS

NEW FACILITY BUILDS

INDUSTRIAL MAINTENANCE AND RESTORATION
EMERGENCY MAINTENANCE SERVICES




P» on the rise

By Jennifer Mitchell
Photos by Annette Patko with Bordeaux Studio

GUIDING PEOPLE
TOWARD THE RIGHT HOME

hether it’s homes,
cars, or bubble gum,
Gary Grossman has
the people skills
needed to close the sale. And that’s
due, in part, to the fact that he moved
a few times while growing up: he
learned how to start over in a new
place, fit in, and make new friends.
“It made me a people person,” says
Gary. Born in California, Gary moved
to Connecticut in junior high and then
to Chicago in high school. His first
foray into sales was in the seventh
grade when he returned from a family
trip to Los Angeles with four cases of
Bubble Yum bubble gum, which was
not yet available on the East Coast.
He sold all four cases in two days. “I
saw a need in the market and filled it,”

Gary says with a smile.

After graduating from the University
of Southern California, he and a friend
decided to go into business together
and opened a car stereo performance

shop, which they ran for ten years.

“I’'ve always had a passion for cars
and an entrepreneurial mindset, so

it was a venture I was really excited
about,” claims Gary. “We were
eventually able to sell the shop for a
nice profit, and then we pivoted and
opened an independent, high-end
automotive dealership in the western
suburbs of Chicago. We owned and
operated that for twenty-three years

before deciding to sell.”

But Gary always had an interest in
real estate too. He bought and ren-
ovated a house for himself and even
flipped a few houses. During what
would be his last years in the auto
industry, he knew he was ready to do
something new, something where he
could make a bigger positive impact
on other people’s lives. That’s when
several people recommended that he

try real estate.

“I’d always looked up to the
REALTORS® I worked with and had

great respect for the profession.

COLDWELL B/
REAL]

North Shore Real Producers - 55



™

Anytime I spoke with a REALTOR®,
I found them very interesting, and I

was always fascinated to learn more
about their work and what was hap-
pening in the market, so I decided to

give it a go and got my license.”

He went into the business in 2019

as rather a lone wolf and began by
helping his sister-in-law flip her
home. He then started working with
renters who wanted to become first-
time buyers and tapped into his circle

of friends and family to spread the

word. “I went from being ‘the car guy’

to ‘the house guy,” he says.

Over the next year or so, Gary
became a certified luxury home mar-
keting specialist; achieved Coldwell
Banker President Club status (top 2
percent of Coldwell Banker agents in
the Midwest); and in 2021, was listed
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in the top 1 percent in transaction and
sales volume by MRED.

Fast forward to 2022, Gary was able
to start the Gary Grossman Group a
little over six months ago with seven
agents who, between them, cover the
entire Chicagoland area. Though he
now has a team, Gary still does all
the negotiating and offers concierge

services to his clients.

“In my first few years in the industry,
I focused on networking and build-
ing relationships with agents and
brokerages, and that work has really
paid off,” says Gary. “Also, I like to
think outside the box when it comes
to finding houses that aren’t yet on
the market, and my connections with
other REALTORS® have really helped
me in that regard. I think that’s what

allowed me to have a really successful

2021. I'm always looking for creative

solutions to my clients’ problems.”

Not only did Gary focus on build-
ing relationships with other
REALTORS®, but he also built a
strong network of tradespeople that
can help his clients prepare their
house for sale or get their house

move-in ready.

“I take a lot of time to listen to what
the client wants and guide them away
from things that might not ultimately
be a good fit,” he says. “For me, it’s
not about closing the deal. It’s about

finding someone the right home.”

Gary believes that his passion for
helping people deepened when his
son suffered a serious medical condi-

tion as a child.

“It really taught me to be more
compassionate and made me aware
of the fact that not everyone is going
through the same thing in life. Some
people truly need more help and guid-
ance than others, and that’s some-

thing I can provide,” he says.

“It’s easy to work [our] long and hard
hours when you get a thank you and a
smile from your client,” he continues.
“It’s so rewarding to know that they

appreciate what I do for them.”

When he’s not guiding his clients,
Gary loves boating and going to the
gym. He also just loves dogs and is
active in Coldwell Banker’s charitable
fund, which includes the Home for
Dogs program. Although he doesn’t
collect as many cars as he used to, he

still loves them.

But when it comes to business, he’s
moved out of the garage and into the
home, helping his clients find the
perfect place to create memories. Gary
says, “There is no better feeling than
when you can tell your clients, “Yes,

you can start packing! You have a deal!”

For me, it's not about
closing the deal.

It’s about finding
someone the right
home. - Gary
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$95M CLOSED IN 2021’
NEW HOME PURCHASES =
67% OF OUR TRANSACTIONS

AN

o :"f | HAVE YOU EVER MADE A PURCHASE
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Ready to get started?

visualfilmworks.com - info@visualfilmworks.com - (872) 356-8135 - @visualfilmworks
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