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CHICAGOLAND
—— HOME STAGING —

YOUR LISTING TODAY

‘ CLOSING GIFTS

It’s more important to stay top of mind now more than ever. Kick off 2021 right by implementing
Cutco Closing Gifts into your business and build relationships through thoughtful gift-giving!

SPRING
INTO SAVINGS
WITH
25% OF

DESIGN SCIENCE MAKES MAGIC o _ ’/\/N
v Custom engraving with your logo & contact info /‘%

v~ Creates top of mind awareness for your business

Sell faster and for more money! Stage your vacant, occupied, and luxury homes with an
award-winning, experienced, professional team to help elevate your listing. v~ 100% tax deductible* (COI’\SUlT your CPA)
Call Chicageland Home Staging today!

American made since 1949

v Generates a lifetime of impressions and only needs to be given oncel

v’ Potential referral opportunity

YOUR CHICAGOLAND CLIENT RETENTION SYSTEM

815-577-2233 | INFO@CHICAGOLANDHOMESTAGING.COM | WWW.CHICAGOLANDHOMESTAGING.COM
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KELLY LAW FIRM

HANDLING CLOSINGS
IN ALL CHICAGOLAND
COUNTIES.

PATRICK KELLY: ;
111 E. JEFFERSON AVE., SUITE 103 |
NAPERVILLE, IL 60540 |

PKELLY@KELLY-LAWFIRM.COM | 630.660.4963 | KELLY-LAWFIRM.COM
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MEET THE DUPAGE REAL PRODUCERS TEAM

Christine Thom Katie Cremean
Managing Editor Ad Strategist

Melissa Lopez
Operations and
Content Specialist

Emily Burton
Publisher Director of Partner Success
and Editorial Content

Katherin Frankovic Abi Voightmann Travis Heberling Lauren Young Blair Piell

Photographer Photographer Videographer Writer Events Coordinator

If you are interested in contributing or nominating REALTORS® for certain stories,
please email us at andy.burton@realproducersmag.com
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but

remain solely those of the author(s). The paid advertisements contained within the DuPage Real Producers magazine are not endorsed or recommended by The N2 Company
or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

NEW YEAR
NEW YOU
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This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the DuPage Real Producers community!

ATTORNEYS

Camden Law Office LLC
(630) 789-5896
CamdenLawOffice.com

Fry Law Group LLC
(630) 563-5383
FryLawGroup.com

Hawbecker &
Garver, LLC
(630) 789-6833
HGLegal.com

Law Office of

Scott A. Brower

(630) 753-0008
BrowerLawOffice.com

Law Office of

Stuart D. Polizzi
(708) 476-6852
StuartPolizziLaw.com

PREFERRED PARTNERS

The Kelly Law Firm, P.C.
(630) 660-4963
Kelly-LawFirm.com

Trivedi & Khan
(312) 612-7619
TrivediKhan.com

CARPET/DRAPERY/
UPHOLSTERY CLEANING
Bella Custom Cleaning
(708) 579-3182
Bella-Cleaning.com

Koshgarian Rug Cleaners
(630) 325-0243
Koshgarian
RugCleaners.com

CLIENT AND
REFERRAL GIFTS
Cutco Closing Gifts/
Cut Above Gifts
(312) 899-6085
CutAboveGifts.com

DESIGN

Blair Crown Design Inc
(847) 903-2128
BlairCrownDesign.com

ESTATE SALES,
ORGANIZING

& STAGING
DeClutter Box
Organizing &
ReDesign Staging
(630) 968-7557
DeClutterBox.com

EVENT PLANNING
Paper to Party
(847) 903-2148
PaperToParty.com

FASHION STYLING
tristinstyling, Inc
(312) 291-4480
tristinstyling.com

FLOORING
Central Tile and Carpet
(630) 754-7877

HOME INSPECTION
Castle Home Inspection
(630) 462-1050
Castlelnspectors.com

Elite Inspections Inc
(224) 410-6004
InspectElite.com

HomeTeam

Inspection Service

(630) 200-3952
HomeTeam.com/DuPage

White Glove Building
Inspections

(630) 428-4555
WhiteGlovelnspections.com

HOME STAGING
& DESIGN
Chicagoland
Home Staging
(815) 577-2233
Chicagoland
HomeStaging.com

Phoenix Rising
Home Staging

(312) 450-8365
ChicagoStaging.com

HOME WARRANTY
Achosa Home Warranty
(630) 209-2888
AchosaHW.com

Home Warranty

of America

(888) 492-7359
HWAHomeWarranty.com

INSURANCE
Goosehead Insurance
Boggs Agency

(630) 365-7248
Goosehead.com

Nick Pitzer

State Farm Agency
(630) 321-8900
Pitzerlnsurance.com

Tracie Rasmussen
BlueStone Advisors
(630) 947-3290
BlueStoneAdvisors.com

LIGHTING & HOME
FURNISHINGS
Hortons Home Lighting
(708) 352-2110
HortonsHome.com

MOLD REMEDIATION
Above Board Indoor
Environmental

(630) 973-6099
Aboveboard.Solutions

MORTGAGE / LENDER
Caliber Home Loans
Bill Pendley

(630) 330-5626

First Centennial
Mortgage

(847) 343-0563
AlannaSeebauer.com

Guaranteed Rate
Dan Rock

(630) 364-7509
rate.com/drock

HomeTown Lenders, Inc.
(708) 478-3094 x128
HTLMokena.com

MOVING & STORAGE
Boerman Moving

& Storage

(630) 972-1000
boerman.com

Prager Moving & Storage
(630) 276-1200
PragerMoving.com

PEST SOLUTIONS
Rose Pest Solutions
1-800-GOT-PESTS?
RosePestControl.com

PHOTOGRAPHY
ABiV Photography
(708) 247-7031
ABiVphotography.org

PRINTING, DIRECT
MAIL SERVICES
InfoCard Marketing
(630) 548-2650
InfoCardMarketing.com

REAL ESTATE VIDEO &
PHOTOGRAPHY

KDE Photography Inc.
(630) 244-9959
KDEphotography.com

TITLE INSURANCE
Chicago Title
Insurance Company
(224) 242-6848
ctic.com

VIDEOGRAPHER
Visual FilmWorks
Travis Heberling
(872) 356-8135
VisualFilmWorks.com

I refer Prager to my clients for prompt,

= o 3 efficient, careful, and courteous moving. Of
CASTLE
S b/ v | |

home 1|'|._~4|n_'<_'l|< M

the people I have referred to them, none has

been dissatisfied. They are an A+ company

—

PHJ'IG‘J? Mmg/ aumgolmwt for over 30 ?mrt,

All Castle inspections include free warranty coverage
(Please visit the website for details)

WWW.CASTLEINSPECTORS.COM

*

with A+ service.

- Linda Feinstein, Signature Homes * Compass

Your clients deserve the best and Prager delivers!
Local, interstate & international moving professionals.

Ay

Atlas.
Interstate Agent

Steve Bonnichsen, VP of Sales & Marketing
155 Fort Hill Dr. | Naperville, IL 60540 | 630-276-1224
steveb@pragermoving.com

-4

Mowing - Sorage - Logestics

/i
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WE TREAT

Realtors Can Trust U

Setting a new standard of service for
home buyers and sellers

~+ Stuartpolizzi@stuartpolizzilaw.com

' See what sets us apart

AMERICA'S BEST REAL ESTATE AGENTS

RECOGNIZED

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
FOLLOW US ON INSTAGRAM TODAY

@realproducers

@"I e\ WEWILL TEACH YOU
ABOUT YOUR HOME

OVER 3,000 EFFICIENT INSPECTIONS PERFORMED

"As a Realtor in the Chicagoland area, | have the pleasure of helping many families with their property
purchases and sales. The process for purchasing a home can be difficult or... it can be easy! My goal is to
make every transaction as smooth and as easy as possible for everyone involved. Woytek at Elite Inspections
Inc. brings significant value to all my clients doing just that. His reports are exceptional and detailed...
Using a proper home i inspector is critical in your search because THEY LOOK UNDER THE HOOD! Th:

SEE the thlngs you won't see before/during the contract phase and the items you may have overlooked ol
the initial viewing. He not only finds the issues but shares possible solution:
in mind in a positive way... | am glad to call him my friend and so
came to the right place, | highly highly reccommend Woytek from Elite Inspections.
- Robert L

inspectelite.com | (224) 410-6004

IL License Home Inspector #450.011805

(RIS -, R Y [SiiEE
ON YOUR PHONE
OR TABLET

DOWNLOAD OUR
MOBILE APP!

Search DigaPub
- Choose lllinois

JM i
agglo - DuPage Real Producers

Former Trader Swaps
Commodities for Properties

It is definitely a badge of honor to hold the printed
version of DuPage Real Producers in your hands.
However, if you want access to every issue, then

download our mobile app while it is currently
free. Search “DigaPub” wherever you download
apps, choose Illinois, then select DuPage Real
Producers. You can share your featured story
from the app straight to Facebook as well!

o - £ Available on the . GETITON
‘m @& AppStore PP Google Play



/ 26 YEARS IN-HOUSE PROCESSING,
OF

MORTGAGE MADE SIMPLE, SO YOU HAVE
MORE TIME TO MAKE MEMORIES.

TOP 1% OF ALL LOAN OFFICERS NATIONWIDE
EXPERIENCE UNDERWRITING AND CLOSING. WITH OVER $140 MILLION FUNDED IN 2020;,

guaranteed Rate

Branch Manager
SVP of Mortgage Lending

TOP 1% MORTGAGE ORIGINATOR SINCE 2012

DRock@Rate.com

Rate.com/DRock

0: (630) 364-7509 C: (630) 688-5592 F: (773) 328-1698 1 @danrockmortgage
536 Pennsylvania Ave., Glen Ellyn, IL 60137 NMLS ID: 194424 (@therockteamglenellyn

@EOUN— HOUSING LENDER Guaranteed Rate Inc.; NMLS #2611; For licensing information visit nmlsconsumeraccess.org. Equal Housing Lender. Conditions may apply + Dan Rock NMLS ID: 194424

Applicant subject to credit and underwriting approval. Not all applicants will be approved for financing. Receipt of application does not represent an approval for financing or interest rate guarantee.

Restrictions may apply, contact Guaranteed Rate for current rates and for more information. *According to Mortgage Executive Magazine and Scotsman Guide.

PUBLISHER’S

Normalcy is in the air. And of course, what I

mean by “normalcy” is how we operated as
a society prior to the existence of COVID-
19 and all its variants. My wife and I went
out to dinner recently and after we were
seated she leaned over to me and said, “It’s
so weird to see the waiter’s face.” About a
week later I walked into an appointment
and the first words out of the person’s
mouth who greeted me were, “It’s odd to
feel confident walking into a building with-
out wearing a mask, isn’t it?” Apparently,
this person could read my face really well
because I was still looking around trying
to observe the protocol when I entered the
building. A great reminder that I shouldn’t

play professional poker for a living.

We’ve been waiting two full years for this. How most people
feel about the mask mandate being lifted is evidence that
we are all designed to live in community. My encourage-
ment is to not so quickly forget how far we’ve come over the
past twenty-four months. Some of us experienced severe
tragedies while others of us have more quality relationships
because people’s true colors have surfaced for the positive
during this era. I'm honored to be in a position to help facili-

tate the latter. I hope to see everyone at our spring event!

5 | Andy Burton
v ¥ 'i Publisher, DuPage Real Producers
' andy.burton@RealProducersMag.com

-

@DuPageRealProducers

9 facebook.com/DuPageRealProducers
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SESSIONS

Jam Session #9

An organic conversation about DuPage real estate

Alaxa Mimil Wagner  Matt Pittman Carelys Mepbarn

Mora Barghorst

DuPage Real Producers

invites you to tune in

via Facebook Live
“The fesd will atreamn five from Andy Burton'’s
Facebioak page [technology permittingl

12 - April 2022
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Top REALTORS® and
Preferred Partners
Engaging Virtually

As an organization, we are
fully aware of the need to cre-
atively connect, inspire, ele-
vate, and add value to both our
REALTORS® and Preferred
Partners. As a response, we
have continued hosting virtual
jam sessions with the DuPage

Real Producers community.

Jam sessions are small group
Zoom calls designed to get

a handful of experts on a

call (both REALTORS® and
Preferred Partners) to discuss
what they are seeing in their
industry and to help add value
to the individuals who are
able to tune in. This is a great
way to meet people on a more
personal level and to get to
know what’s happening in
different industries in the real

estate community.

Jam sessions have been

filled with creative ways to
encourage our DuPage Real
Producers community to con-
tinue to engage and serve as

a way to build relationships.
Plus, it has been great seeing
even more engagement as we
have been hosting sessions on

Facebook Live!

A huge thank you to all our
amazing REALTORS® and
Preferred Partners for your
willingness to join together as
a community and maintain our

human connection!

Jam Session #11  f[uve]

An organic conversation about DuPage real estate

[riPage Real Prachucers
Invites you fa fune in

DuPage Aeal Fraducen
invites you 1o tune in
wia Facebook Live

We have received great feedback about these events, so we are

continuing to schedule them. Want to join one? Let us know by emailing

us at andy.burton@realproducersmag.com.

ABiV
PHOTOGRAPHY

CREATED
TO CREATE

ABiVPhotography.org

Contact via email abivphotography@gmail.com

or text 708-247-7031

DuPage Real Producers - 13



/ ' * d * h RESIDENTIAL & COMMERCIAL REAL ESTATE
l rIV 1 n BUSINESS TRANSACTIONS
AN ATTORNEYS AT LAW COMMERCIAL LITIGATION

HIGHLY TRAINED AND EXPERIENCED ATTORNEYS
COMPLETELY DEDICATED TO THEIR CLIENTS

At Trivedi & Khan our attorneys and paralegals have years of experience
helping individuals, families, investors, developers and business owners
in every aspect of residential and commercial real estate.

Our attorneys will ensure that the client'sinterests are protected, will
deftly move thenegotiation process along, and get to closing.

300 North Martingale Rd. 550 W. Washington Blvd.
Suite 725 Suite 201
L = Schaumburg, IL 60173 Chicago, IL 60661
M. Kashyap . Tiveds, arner (224) 353-6346 (312) 6127619 @D

VISIT OUR

SHOWROOM!

r - Introducing
¢ / Central Tile Inc. i
Y9 Contractor Direct Pricing MOBILE

_ . Take your deposii
Your local, professional flooring

photos
contractor for over 35 years! EARN EST ey
Certified in carpet, tile, stone, laminate, MONEY

vinyl and hardood flooring,

Sales and Install. D E POS ITS

CALL TODAY TO SET UP A
CONSULTATION & DEMONSTRATION

RYAN HORVATH
lecoumt Mamager

CHICAGO TITLE

630-754-7877
N

14 - April 2022
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HINKLEY

=-"—-T-—""-— Visit Our Ultimate Lighting
HQ;BL.G.QGN S Destination in La Grange
e ——

E - R

125 TEAR&HHIVERSA 60 South La Grange Road | La Grange, IL 60525

HortonsHome.com | 708-352-2110



BOOK BANK

Creating Opportunities for
Underserved Children through Literacy

B

b
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making a
difference

By Sarna Goldenberg

In 2009, Brian Floriani decided he
was going to do his part to combat
the literacy crisis. In honor of his
father, Dr. Bernard P. Floriani, Brian
founded Bernie’s Book Bank. His goal
was to make books accessible to as
many children as possible. Now serv-
ing children in six counties—Cook,
DuPage, Kane, Lake, McHenry, and
Will—Bernie’s Book Bank empowers
nearly 300,000 Chicagoland chil-
dren to read their way to a better

life through book ownership. Since
its founding in 2009, Bernie’s Book
Bank has distributed 20.6 million
free, quality books.

The need for books is urgent in
underserved communities. Sixty-
one percent of low-income families
have no children’s books at home.
This prevents young students from
starting school “reading ready.” Of
equal concern, children who cannot
read proficiently by the third grade
are four times likelier to drop out
of school. Early access to books is

critical for lifetime success.?

At Bernie’s Book Bank, we provide children with free, quality
books through our 900 distribution partners, which include
Title I schools and “under six” programs, such as WIC offices,
located in underserved communities. Every child (birth to sixth
grade) at partner schools and programs receives a bag of eight
books once per year. The books are theirs to keep and help build

their personal library.

The children we serve have been disproportionally impacted by
the ongoing pandemic and events of the past two years. They have
also faced, and continue to face, additional obstacles and unique
challenges with the need to adjust to remote learning. Additionally,

they’ve experienced heightened racial tension and social unrest.

We’re proud and honored that Bernie’s Book Bank has been able
to provide comfort, hope, and opportunities to escape these diffi-

cult times to the children we serve and their families.

Bernie’s Book Bank has remained open throughout the pandemic.
Our small, but mighty thirty-member team sourced, processed,
and distributed 2.2 million books in 2020, and 1.6 million books
in 2021. In late 2021, Bernie’s Book Bank celebrated its 20
millionth book distributed. Our goal is to distribute 2.4 million
books in 2022.

How you can help Bernie’s Book Bank reach its 2022 goal?

Invest in the children Bernie’s Book Bank serves. Empower them
to read their way to a better life. A financial investment is as easy
as $8.00: $8.00 provides eight quality books.

Other ways you can get involved:

1. Attend a 2022 fundraiser:

* Bernie’s Book Bank will host its annual Birdies & Books Charity
Golf Classic on August 29, 2022, at Shoreacres in Lake Bluff, IL.

* Once again, Bernie’s Book Bank will team up with ESPN Chica-
go’s David Kaplan to Walk As One Chicago in September 2022.

* The fourth annual Patrick Mannelly Award benefiting Bernie’s
Book Bank will take place on December 10, 2022.

2. Donate your new and gently used children’s books:

* You can drop off new and gently used children’s books at
Bernie’s Book Bank’s Lake Bluff processing center located at
917 North Shore Dr., Lake Bluff, IL 60044. We’re open Monday
through Friday from 9 am to 5 pm. Please use the side door.

* You can also donate your books at one of Bernie’s Book Bank’s
120+ book drop locations (500 books or less, please) across
Chicagoland. Visit www.berniesbookbank.org to find a loca-

tion near you.

DuPage Real Producers - 17
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3. Volunteer: g . ]
* Sign up online to sort, sticker, and | PO h L5 : g 'L'_ R ’ st KL i \“'
pack quality books during one of our . ¥ . " / !
eighteen weekly volunteer sessions. - in o S g M e - g : - N,k . lg. L
* Email us at volunteer@bernies- - I : ]
bookbank.org or call 847-780-

READ [7323] to find out about

DONATED THIS YEAR TO HELP
END MODERN-DAY SLAVERY.

. . i ) . e o ) =
upcoming volunteer opportunities. e y : | % . y & .-', v B ' B G”*’ . Jw
L2 1U.S. Department of Education, J : . a A . - k mmrhoiendy ! i a i ! I
National Center for Education e’ T : L o R R ﬁ
Statistics, Reading Literacy in the ; 3 »

United States: Findings from the

IEA Reading Literacy Study. _ IV - \ R . . L.

Washington, D.C.: 1996 ) T £ p ¥ , That's why The N2 Company - the company behind this publication and 850+ others
; : ' like it - is financially committed to end human trafficking.

About the Author:

Sarna Goldenberg is the Director of

Marketing at Bernie’s Book Bank.

She has been providing books for 3 :"". ; N2 DONATES ENOUGH
a better life since 2016. Passionate T —— 1 MONEY TO FREE 2 SLAVES FROM CAPTIVITY.

about literacy and empowering young
readers, Sarna manages integrated
marketing communications and IT .
8 o ] The N2 Company donates more than 2% of their gross revenue.
for the organization. Before Bernie’s
Book Bank, Sarna spent 20+ years

in agency and product marketing

roles locally and globally. A Chicago

) A ‘ Thanks to the businesses within these pages, our Area Directors, and
native, she loves spending time with

family (which now includes a pan- : readers like you, we're able to break the chains of this horrible reality. N z 5

demic puppy), reading, and cheering

on both the Hawks and Wolves. Visit n2gives.com to learn more about our fight. G IVES
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P» agent feature

By Lauren Young
Photos by KDE Photography

“Our family motto is ‘And then some’: ‘Do what the average
person does, and then some,”” says Chris Hochstedt of EXIT
Real Estate Partners in Downers Grove. “Our CEO at EXIT
Realty, Tami Bonnell, lives by: ‘There’s no traffic along the
extra mile’ We believe these two sayings represent the perfect
service mindset for an effective REALTOR®.”

Aside from his immediate family and company leaders, Chris
has had many positive influences on his real estate journey.
His grandma, Anna, collected and sold metal during the Great

Depression so she could afford to buy two homes with cash. She

20 - April 2022

passed down her investment tips to Chris and his
father. Chris and his brothers assisted their dad with
flipping properties starting at a young age.

In addition, the mother of Chris’s childhood best friend
was a top-producing REALTOR® who regularly earned
over $250,000 per year in commission. She was the
first REALTOR® Chris worked with when he started
flipping properties himself. After that first property, he
realized he could earn additional money on the invest-
ment if he became a licensed REALTOR®.

After their college years, Chris and his wife,
Caroline, started to invest in real estate while
working as bartenders. “For a few years, I trav-
eled across the U.S. and Korea, opening stores and
training staff for Steak and Ale, the then interna-
tional owners of Bennigan’s,” explains Chris. Along
the way, Chris met some REALTORS® who were
also flipping homes and needed additional funds.
Chris partnered with his brother to lend money to
these investors. The interest paid on these loans

helped Chris grow his real estate portfolio.

Chris has always focused on having multiple
streams of income. He has built and flipped prop-
erties while maintaining his own rental portfolio.
As a REALTOR®, Chris believes that being a well-
rounded real estate professional includes more

than just listing homes and working with buyers.

In 2003, Chris earned his real estate license and

joined a Hinsdale brokerage where he met his now
business partner, Tom Sailer. Four years later, the
two opened EXIT Real Estate Partners in Downers

Grove with office manager, Kelly Deschamp.

“It was September 2007 when we opened our
doors,” says Chris. “We didn’t expect a recession
and down market so soon after, but our determi-
nation and drive to succeed carried us through the

rough early years.” coe

DuPage Real Producers - 21



Nearly a decade later, they
purchased, renovated, and
opened an updated office on
Main Street in the heart of
downtown Downers Grove.
“It was our dramatic plan
for the future to bring our
agents the best training and
technology tools to help
them succeed. The process
took about four years,” says
Chris. “We were required to
dig out the basement and add
all new plumbing, electric,
and fire safety systems to
get the vintage building up
to code. All the additional
space allows us to provide
an in-office title company,

a training classroom for

our REALTORS®, and an
open concept work environ-
ment,” says Chris. He’s also
proud that EXIT Real Estate
Partners offers pre-licensing

classes at their facility.

The upgraded office

space reflects the
remarkable growth the
team has experienced.

“We focus more on the
individual, [we want each
agent] to have balance in
all aspects of their life.

‘We do this by coaching,
training, and mentoring
based on past experi-
ences.” The team now
includes about fifty real
estate brokers with various
backgrounds. Between them,
they speak a range of lan-
guages that includes Italian,

Russian, Spanish, and Polish.

“I’'m very passionate about
mentoring our brokers and
helping them achieve their
personal goals,” says Chris.
“One of the most rewarding
outcomes of mentoring is
seeing them succeed and cel-
ebrating along with them.”

22 . April 2022

The team also serves together in their local
community. They have focused on their B2B
relationships by getting involved with their
local Chamber of Commerce. “We serve on
boards and volunteer to assist the [member]
organizations with meeting their goals,” says
Chris. Other organizations they support
include Feed My Starving Children, Habitat for
Humanity, Relay for Life, and the Darien Lions
Club where Chris is a member. The office also
donates a portion of every commission to char-
ity. Each year, the corporate team at EXIT Real
Estate Partners fundraises for child cancer
awareness at an event called the Great Cycle

Challenge. In past years, they have raised over

$20,000 and plan to beat that amount this year.

When Chris is not managing his business,

he enjoys spending time with his eighteen-
year-old daughter, Grace. They enjoy biking,
fishing, skiing, swimming, and playing frisbee
golf together. Their family dog, Louie, a
twelve-year-old Boston terrier, recently lost
his eyes due to injuries. The family had to find
new ways to communicate with him, and that

experience brought them all closer.

o
A

Chris with his wife, Caroline, at
Starved Rock State Park.

DO WHAT
THE AVERAGE
PERSON DOES,
AND THEN SOME.”

Chris is driven to impact and improve
the lives of others. He says, “My
approach to business and life is to use
my energy and abilities to assist and
encourage everyone that they have the

power and ability to achieve anything

they set their mind to.”

Chris with his wife, Caroline,
daughter, Grace, and their dog, Louie.

i

COVERAGE THAT GIVES YOU REAL-LIFE ASSURANCE

Give your buyers and sellers piece of mind - always ask
for the HWA FULL SERVICE 13-month company! Call us
today about our promotions!
YOUR LOCAL REPRESENTATIVES

Deger 30 Tears Cambine Experience!

1-888-492-7359
www.hwahomewarranty.com
L5

Liane Luckett Tik Stutr - Duderstadl
Rangunt Executive Aecount Enecutme

T08-205-5193 B847-271-T968

HWA Offers repalr/replacements on all major mechanicals and appliances, due to

age or wear and tear. l

120% SALE

Professional, Healthy & Courteous
Beautiful Cleaning

on our carpet,
upholstery drapery and
tile cleaning services

CALL TO SCHEDULE

630-960-9422

To find all our services, go to
www.bella-cleaning.com

LAWYERS WHO LISTEN

because every transaction for Y01 clieritshouldbesmooth and stress-free from contract toclosing.

O

B Y HAWBECKER
KUGARVER,

HGLEGAL.COM | 26 BLAINE STREET, HINSDALE, IL 60521
PHONE 630-789-6833 | FAX 630-230-1119
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goosehead

Goosehead agents work directly
with lenders and realtors to help

transactions close smoothly. ¥ ;
- Vanessa Cici Fry, Attorney at Law

Residential & Commercial Real Estate Law

ONE LINCOLN CENTER
18W140 Butterfield Road, Suite 1100 | Oak Brook Terrace, IL 60181

Phone 630-563-5383 | Fax 630-629-9767
vanessa@frylawgroup.com

. MAKE

HOME PROVIDNG A VIGNT0 YOUR CLERTS OF THER
HomeTown BNV EINE

EASY AND

AFFORDABLE.

708-932-2793 | www.htimokena.com f @HomeTownLending
BLAIR CROWN

19627 South La Grange Road Mokena, IL 60448 A tivision of Hometown Lenders; lac. NMIS# 65054 e 5 G

224-707-0138

BLAIR@BLAIRCROWNDESIGN. COM
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DY partner spotlight

By Lauren Young
Photos by KDE Photography

INSURING
SUCCESS
WITH CLIENT
EDUCATION

“The idea that ‘the more action
you take, the more reaction you’re
going to get’ came to me early

on. | realized that the harder |
worked and the more | gave, the
more successful | would be able
to be,” says Kevin Boggs, owner
of the Goosehead Insurance office
in Bloomingdale. “That sort of
‘theory of relativity’ idea is how |
approach life and business.”

Growing up in Park Ridge, Kevin
credits his years playing football
at Maine South High School with

teaching him that self-discipline is

a key to success. After high school,
Kevin worked for a brief time in
construction, but he couldn’t see a
clear career path for himself. Noting
his frustration, one of Kevin’s friends
encouraged him to talk to a guy he

knew in the insurance industry.

That guy turned out to be the

owner of one of the area’s largest
Geico offices in Schaumburg, and

he became Kevin’s mentor. Kevin
also received help from family: his
grandmother, who retired as the vice
president of lending at LaSalle Bank,
introduced him to key connections
and gave him insights that would

help him jumpstart his career.

And jumpstart it did. “I became the
top salesperson almost overnight, and
was managing the office by the time

I was twenty-one years old.” During
this time, Kevin also decided to attend
night school to earn his degree in
organizational management from

Concordia University.

“Working at that agency was an
awesome experience,” states Kevin.
“I'm so thankful I came out of that
office with a great mentor. I gained
a ton of sales knowledge, insurance
knowledge, important contacts, and

professional growth.”

After nine years at Geico, Kevin felt
it was time to run his own agency. He
applied many times to open his own
Geico office, but was, confusingly
and surprisingly, repeatedly denied

despite his success and sales record.

“When it feels like the world is crash-
ing in on you, it turns out to be the
best thing for your growth,” he adds.
“It certainly was for me.”

Confident that the right fit would help
him excel in his chosen field, Kevin
began to look elsewhere and started
interviewing at insurance agencies in
the area—from small, independent
offices to branches of some of the
largest companies. That’s when Kevin

discovered Goosehead Insurance.

Kevin with his family.
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“I found this terrific company. It was publicly traded and a
really good fit for me,” he says. “I would not be the agent I am
today without them.”

Kevin opened his office in 2017 and staying true to his belief on
how to become successful—that the more you put forth, the
more will come back to you—he hit the ground running. He met
with attorneys, REALTORS®, brokers, inspectors, and every-
one else he could in real estate. He would visit the same offices
many times until he earned their trust. Kevin won not only their

trust, but also their referrals.

Beyond being publicly traded, what attracted Kevin to
Goosehead Insurance is that the company differentiates itself by
focusing on educating customers about insurance. Many people
are underinsured because of a lack of knowledge, and Kevin

aims to solve that one client at a time.

“Our industry is full of agents that don’t provide the right type of
coverage for clients. Our focus is to do it right,” states Kevin. “We
are a personal lines insurance agency that focuses on bringing
help to our partners within the industry and working with clients
by educating them on insurance,” adds Kevin. “We work directly
with lenders and REALTORS® to help them build their business,

'=
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Kevin with Julita Drozd (Agency Manager).

help close files, help their clients, and help make them
look great to their clients. We are also able to provide
the power of choice to our clients because we work

with over thirty-five A-rated carriers.”

‘When not working hard to serve his clients, Kevin
is working hard to serve those in need and give back
through his business. Feed My Starving Children

is a favorite cause, and he often partners with local
REALTORS® on charitable events.

He also loves and values spending his downtime with
his wife, Patti, and their two young sons, Kaiden (five)
and Liam (three). “We love hosting family get-togeth-
ers three times a month, at least. I also make it my goal

to sneak away with my wife for regular ‘us time.”

Kevin also finds working out and taking aimless

drives great ways to relax. “Sometimes I don’t even

WHEN IT FEELS LIKE THE WORLD IS

(44

B

CRASHING IN ON YOU, IT TURNS OUT =l

know where I am
headed,” says Kevin.
“I’ll hop in my car,
turn on the music, and
just drive. I feel like
everything I do every
day requires such
focused consideration
of so many details, so
it’s important for me
to just get lost and

unwind a little.”

As Kevin looks forward,
his ultimate goal is to
become the number one
Goosehead Insurance
agency in the Midwest.
“When I say I want

to be the number one
Goosehead, it means I
want to be the number
one rock star in insur-
ance,” says Kevin. “Last
year we were [ranked]
number two in all of
Illinois and number
four in the region. It’s
going to be a long road
to do that, but with a
focus on team develop-
ment and a clear vision,

we can do it.”

Kevin’s ambition is
driven by what makes
his work so fulfilling
to him: “We get to help
protect people’s assets
and do it in a way that
is educational. Helping
people is what makes

the world go round.”

oosehead

||1.“_1“R-¢'a N C

To reach Kevin and learn more about the services his office provides their clients,
email him at Boggsteam@goosehead.com or call 630-365-7248.
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One Call.
One Solution.

DOSE

PEST SOLUTIONS

Your preferred partner in
public health since 1860!

Home Closings Should Be Easy.
Brower Law Has the Experience You Can Trust.

BROWER LAW OFFICE

Scott Brower
608 S Washington St, Ste 311
Naperville, IL 60540

630-753-0008
browerlawofhice.com
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Let us help you de-clutter this seasonl

BLU ESTONE

vV | §

Protecting Everything that Matters to You

We are a full-service,

independent brokerage

specializing in affluent
individuals and families. M‘lﬂ Hﬁ i

We understand our clients’ 4.....-—

needs, and focus on f__f i ﬂl\._

matching coverage to their ¥ - ?-""‘ A~

personal risk profile. Qur | - B b ] e 1)
=

carriers can often provide g o
broader coverage at e
competitive prices. e

———

Tracie Rasmussen Royce, MBA, CPRM
trasmussen@bluestoneadvisors.com
& 630.947.3290

« Primary / Second Home « Watercraft Coeelbl el
. Autd/ Tasn Driver « Cyber/Crime + REDESIGN & STAGING USING WHAT YOU HAVE
g + MOVING SALE

+ Jewelry f Collections « Water Backup
= Basements [ Roofs « Business Dwners
« Personal Umbrella

- Kim Cosenhno
5
Call me for a quote today! Professional Organizer

+ MOVE-IN, ORGANIZED UNPACKING

SERVING CHICAGOLAND
SINCE 1990

OVER
$100,000 IN
WARRANTY
COVERAGE

for Qualifying Inspections!™
*Terms and Conditions Apply

630.428.4555 ¢ WhiteGlovelnspections.com ¢ Info@WhiteGlovelnspections.com
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P» cover story

By Lauren Young
Photos by KDE Photography

J Maggio

Former Trader Swaps Commodities for Properties

“There are no-get-rich-quick schemes in real estate brokering,” says former futures trader turned

REALTOR®, J Maggio of @properties in Hinsdale. “Take a steady approach and stick to it through

slow times and as you’re getting started, you’ll build a large, consistent pipeline over time.”

His measured analytical approach to real  stressed out or angry, and he main-
estate can be traced back to his father’s tained a sense of calm. I inherited
influence. J’s dad was an IBM “lifer.” The  those traits from him.”

two spent many weekends talking about

business and sales ideas. Growing up in Burr Ridge, J attended
Benet Academy then pursued a finance
“I've always wanted to sell like him,” degree from the University of Illinois at
says J. “He used common sense, always Urbana-Champaign. He spent several
preached the golden rule, and listened years as a commodities trader at the
closely to others. He never seemed Chicago Mercantile Exchange and

Board of Trade and eventually for
a firm in Glenview before the mar-
ket crash in 20009.

“It was then that I realized that
Ineeded a career change or else
I’d be stuck,” he says. “I got a job
selling trading software, but that
lasted about nine months before

real estate found me.”




During those months, the sell-
ing REALTOR® that helped
him purchase his first condo
in 2004, approached him
with an exciting opportunity:
to become partners and take
over his book of business.
(The agent was moving to the
East Coast.) J immediately
started the process to earn

his real estate license.

“I had just gotten married,
and we were expecting our
first child. My wife thought I
was crazy!” says J. “Up until
then, I knew that I had an
entrepreneurial spirit. The
move to real estate allowed
me to sell myself and my hon-
esty, and to use those traits to
earn the trust of clients and
grow what I hoped would be a

successful business.”

Over a decade of steady
growth later, J has a career
sales volume of over $300
million—over $32 million just
last year. He’s received many
awards through @properties
and the Chicago Association
of REALTORS® over the
years. Currently, he’s focused
on and excited about growing
his social media presence. “I
want more potential consum-
ers to get a sense of how I am
in business and my personal-

ity,” he states.

J has long prioritized sup-
porting a variety of com-
munity organizations such
as One Tail at a Time and
Charles Tillman Cornerstone
Foundation. Recently, he’s
also been supporting his
children’s schools and activ-
ities, which include Monroe
Elementary School and
Hinsdale Little League.
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< J'with his family.

Photo Cregji: Green Eye’s Imaging

There are

no-get-

rich-quick
schemes in

real estate

brokering...

2
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J and his wife, Kristin, and their
four kids—Madeline (eleven),
Jasper (eight), Duke (six), and
Rocco (six)—and their two
dogs, Oreo Nipsey Hustle and
Marty McFly reside in Hinsdale.
“The kids are currently in three
different schools and involved in
all sorts of activities, so there’s
a lot of zone defense going on

right now,” says J.

“We love cooking and hav-

ing friends over,” adds J. “On
the weekends, I like to get up
early with the twins (Duke and
Rocco), and we go out and get

coffee and donuts.”

Jis an avid golfer and also
enjoys paddle tennis, cooking,
grilling, and entertaining in his
downtime. Discovering new
restaurants, testing new recipes,
and trying new wines are also

favorite pastimes.

“Working hard to build a busi-
ness that supports my life: that’s
how I measure success,” says J.
“My wife and I both work hard
to provide for our family. Being
successful in this business gives
me a ton of flexibility and free-
dom that I wouldn’t get sitting

behind a desk nine-to-five.”

Because of his own life expe-
rience with real estate, J can
uniquely empathize with his
clients: he’s built, renovated, and
moved over ten times in the past

twenty years.

“I know the pitfalls that buyers
and sellers can fall into,” says

J. “I'like to be fully involved

in the entire transaction from
beginning to end. My brutally
honest approach may initially
catch some off-guard, but clients
quickly learn I have their best

interests at heart.”
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J golfing with his brother, James Maggio.
Photo credit: Brian Lipchik

Give "somebunny"
the power to
choose this Spring

i o & o — HOME WARRANTY, 11C —

Connect with your clients and prospects every month by providing
useful information they will keep, use and appreciate.

. Direct mail marketing program
. Monthly postcards - 12 per year
. Customized branding, headshot and contact info
. Set it and forget it.

 WWW.ACHOSHW.COM -

e Contact Information:
Ef{'ill‘}’&ﬁ'rﬂj hello@infocardmarketing.com ¢ 630.548.2650
A0S www.infocardmarketing.com

YOU'LL SPEND LESS TIME
ON PAPERWORK

- and more time doing things you enjoy.

“I saw firsthand the excellent knowledgeable service First Centennial
Mortgage is noted to provide. Alanna Seebauer was supportive and quick
to provide feedback.” - Heidi O

EXPERIENCED & KNOWLEDGEABLE MORTGAGE PARTNER

ta
FIRST

CENTENNIAL

M O R T G A G E NMLS ID: 132763 &
Alanna Seebauer, Senior Loan Officer
M: 847.343.0563 | O: 630.952.1584
Alanna@goFCM.com | AlannaSeebauer.com
NMLS: 622314 | FL: LO22123 | IL: 031.0034816 | IN: 20609
MI: 622314 | MN: MN-MLO-622314 | TN: 622314 | WI: 622314
303 W. Main St. STE 201, St. Charles, IL 60174 [ 3§

NMLS #132763 (For licensing information, go to nmlsconsumeraccess.org) 877.463.2610. First Centennial Mortgage Corporation operates with the following licenses: FL #MLD160, IL Residential Mortgage Licensee
#MB.0004239, IN #15064, M| #FL0011684, MN #MN-MO-132763, TN #132763, WI #43972BA. This is not an offer for extension of credit or a commitment to lend as defined by Section 12 CFR 1026.2 Regulation Z. Interest
rates and products are subject to change at any time without notice or may not be available at the time of loan commitment or lock. All loans must satisfy company underwriting guidelines. 2471 W. Sullivan Rd, Aurora, IL 60506.
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* Personal Touch * Theme Party Book

* Coordination * Printing
o Full o Thermography
o Partial o Flat

* Wording o Letterpress

* Calligraphy * Quick Turnaround

CALL LINDA TODAY TO GET STARTED!

papertoparty@comecast.net
847'903'21 48 papertoparty.com

Koshgarian Rug Cleaners, Inc is a local family owned company that

has been cleaning homes using qualit mplo\ ees, equipment and
cleaning products. When you call Koshgariz leaners, Inc, you

can count on receiving high quality service w 1t11 a professional staff.

Cleaning Services Provided:
In Home Wall to wall carpeting
Indeor'and Outdoor Upholstery, including mattresses
Hardwood Surfaced Flooring and grout cleaning
Loose Area Rugs In Plant cleaning;
pickup and delivery service available

Koshgarian Rug Cleaners, Inc
248 E Ogden Ave | Hinsdale, IL 60521
630-325-0243 Hinsdale | 630-420-9181 Naperville

info@koshgarian.com | www.koshgarianrugcleaners.com

¢ KOSHGARIAN

RUG CLEANERS INC

CREATING HEALTHY ENVIRONMENTS, SINCE 1906

38 . April 2022

HOMETEAM INSPECTION SERVICE.
ACCURACY THAT TURNS
FIRST-TIME HOME BUYERS
INTO LIFELONG CLIENTS.

What if you looked at the home inspection phase as an opportunity
rather than a hurdle? What if you had a team of expert inspectors who
understood what's at stake? And what if the report they provided
contained information that was not only accurate and thorough, but
was written in a way that added value to your client relationship? This
isn't a what-if scenario. It's simply a question of when you decide to
make HomeTeam part of your team.

We're more than inspectors. We're relationship builders.

630.200.3952 | hometeam.com

@ HOmETeam FAST | ACCURATE TRUSTED

INSPECTION SERVICE

Home Inspector License # 4500710532

Each office is indegendertly cvned and operorad ©2020 The HomeTeam Inspection Sarvice, Inc. All rights reserved

Calt Bejore You Liat!)

We, 'Iﬂ jj Eldl ly/toremediate)

ym' L:l’emejg/h ome)

Mold Remediation -« Attic Re-Fitting & Re-Insulation - Asbestos Abatement Hoarder Clean Up
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P» agent feature

By Lauren Young
Photos by AbiV Photography

More than two decades ago, Joanna
Matthies joined her husband, Dave,

in his Downers Grove-based, custom
home-building business, Matthies
Builders, Inc. The company builds
high-end, single-family homes in
Downers Grove, Hinsdale, and sur-
rounding communities. After working
for over twenty years in this real estate
niche, Joanna began to entertain the
idea of coupling her experience in
home design and construction with

assisting clients as a real estate agent.

Joanna, who obtained her license
three years ago and is with @proper-
ties in Downers Grove, says, “I've had
an interest in real estate and design
since I was young. I wish I got my
REALTORE license several years ago.
I regret waiting so long. Many of our
past construction clients would ask
us for REALTOR® recommendations
when they wanted to sell the home we
built for them. I realized, ‘Who could
sell the house better than one of the
people who designed and built it?””

“Becoming a REALTOR® was a natural
extension of my passion to help my
clients find their dream home. My
well-honed design and construction
background and strong knowledge of
the market benefit my clients as I am
able to provide vision, resources, and
financial advice to almost any design

changes they may want to implement.”

Joanna and David have deep ties

to Downers Grove. David is a
fourth-generation Downers Grove
native. His grandfather, Grant Dicke,
was Downers Grove’s fire chief

for forty years. Joanna grew up in
Woodridge and attended Downers
Grove North High School before
graduating from Illinois State
University. After marrying in 2001,
the couple moved into the Pierce
Downer neighborhood, where David

has lived his whole life.

The couple has built more than just
homes in Downers Grove. With their
range of past clients, community part-
ners, and local connections, they’ve also
developed a network of strong relation-
ships. The Matthies’ community ties
have proven invaluable to them in times
of personal challenge. In 2009, their
youngest son, Augie, was born with a

rare congenital heart defect.

“Having a sick child changes your
perspective on life and what is really
important,” states Joanna. “He has

had three open-heart surgeries and

ad w

multiple cardiac catheterization
procedures in his life. Continuing our
business during this trying time was a
challenge, but the support of our fam-
ily, friends, and community helped us
get through that period.”

Throughout those many surgeries
and hospital visits, the family would
stay at the Ronald McDonald House
in Oak Lawn. Today, they gratefully
give back through fundraising events
for the Ronald McDonald House

and Advocate Children’s Hospital
Pediatric cardiac ICU.
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“We started an event in 2009 called Augie’s Drive for Supplies
that we host annually at our home,” Joanna says. “We collect
supplies needed for the Ronald McDonald House as well as cash
donations. Our boys love planning and hosting this event, which

we’ve used to raise over $75,000 in supplies and donations.”

Joanna and David spend much of their
downtime with Augie (now thirteen),
and his brothers, Robert (eighteen)
and PJ (fifteen). They stay active ski-
ing and participating in various other
sports. Each summer they treasure
quality family time at their place in St.
Joseph, Michigan, boating and hanging
out at the beach. The family also
frequently travels with their longtime
neighborhood friends.

As her background as a home builder

may bespeak, Joanna finds continual

motivation in new projects and chal-

lenges. Her hope this year is to expand

her influence beyond Downers Grove,

while preserving her valued network. “I

plan on obtaining my real estate license

in Michigan so I can expand my business

into Southwest Michigan. We know the

area well and hope to retire there at

some point. In the meantime, I'll con-

tinue to create and cultivate long-term professional and personal
relationships. The majority of my business comes from referrals

and repeat clients, and I consider that to be the ultimate honor.”

Joanna with her family at a fundraiser called Augie’s Drive for Supplies.
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CAMDEN LAW OFFICE, LLC
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APRIL SHOWERS MAY FLOWERS™"

AT YOUR NEW HOME?
WE CAN MAKE IT
HAPPEN.

KEVIN CAMDEN | (630) 568-6656

kevin@camdenlawoffice.com | www.camdenlawoffice.com



P on the rise

By Lauren Young
Photos by AbiV Photography

Proud
Chicagoan Owns
Her Journey from

Retail Manager
to REALTOR®

“There is just something about
Chicago and the surrounding
areas that will always feel

like home to me,” says Fran
Glatfelter, REALTOR® for
@properties in Downers Grove.
“Iused to wonder if I'd missed
an opportunity by staying so
close to home, but now I think
dropping my anchor here was

a pretty good choice.”

Fran and her younger brother
grew up in the Chicago sub-
urbs of Hinsdale, Barrington,
and Grayslake. After high
school, she applied to
colleges in Massachusetts,
Florida, New York, and
Texas. But, fearful of leaving
home, she chose Northern
Illinois University’s business
school, which happens to
have one of the best pro-

grams in the country.

“It’s funny to me now that

I was afraid to be far from
home,” Fran says. “I've always
been independent and a lover

of travel and adventure.”
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At NIU, Fran became the president of her dorm
floor and joined the NIU Forensics student orga-
nization as a member of the debate team. She was
the first freshman ever elected to NIU Forensics’s
board. “I learned a lot from those experiences, and
I’'ve carried [that know-how] forward with me

into my real estate career—from collecting, inter-
preting, and presenting data; to effective negoti-
ation; to adjusting communication styles to your

audience,” she says.

Originally, Fran planned to study accounting and
go to law school, but midway through college,

she realized it was a desire for a life she “should”
want, not the one she actually wanted. “I still
wasn’t sure what it was that I did want to do, but I

knew it wasn’t that,” she explains.

After realizing she didn’t want to sit at a desk

all day and switching majors to fashion merchan-
dising, Fran graduated in spring of 2008, just
before the financial crisis. Upon graduation, she
launched her career in store management at Kohl’s

department stores.

At the age of thirty, feeling burned out after many
years in retail, Fran decided a switch was needed.
She’d begun to feel like she was missing out on
life—working long hours on nights, holidays, and
weekends in a physically demanding job. Plus,

the writing on the wall was clear: the growth of
e-commerce had taken a toll on brick-and-mortar
stores and the future was uncertain. She consid-
ered going back to school for an MBA, but nothing
about that path excited her.

“I had a friend who’d worked for more than two
decades selling new-construction homes,” says
Fran. “He would repeatedly tell me how great I
would be as a REALTOR®.”

“There was some fear there to take a leap and
leave the stability and salary I had grown to rely
on, “she says. “But I'm forever grateful for his

encouragement and push.”

With a lifelong love of home architecture and
design and a desire for more flexibility and con-
trol over life, Fran dove passionately into her new
profession. One of her first clients was her parents.
She listed her childhood home. The early years are
challenging for many agents, but Fran had a partic-

ular challenge to overcome. coe
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“When I first started as an agent I looked younger
than I was, which is usually not a thing to com-
plain about,” she says. “But it was often challeng-
ing to get people to take me seriously. One client
teased me that if I wanted to succeed in real estate

I ought to consider drawing wrinkles on my face!”

Seven years later, Fran has overcome her early
fear and obstacles by seeking to exceed the expec-
tations of clients. She consistently stays in contact
with past customers, and much of her business
comes from referrals. She now has a career
volume of over twenty-six million dollars. She

brought in over five million dollars last year alone.

“The most rewarding part of my business is being

able to take one of the most stressful times in life

46 - April 2022
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| love the
business that I've
built because | built
it organically, with
authenticity
and care.

Fran at one of her favorite spots in
Downers Grove, The Foxtail.

[for my clients] and turn it into a
positive experience,” says Fran. “I
don’t think about my paychecks now
because I know that if I do what’s best

for my clients, the success will come.”

Fran also makes it her goal to build up
her community. She donates a portion
of her commissions to @gives back,
which supports a different hous-
ing-related charity each year. She
recently started working with DSCC
Meals on Wheels, and participates in
a charitable women’s social network-

ing group in Downers Grove.

In her downtime, you can find Fran
staying active outdoors, exercising,
and cooking. She also enjoys explor-
ing local restaurants, bars, and live

music with friends.

“It’s been a challenging past couple
of years for the explorer side of
me,” reflects Fran. “So I'm looking
forward to the rest of this year with

great optimism.”

More than anything, Fran appreciates
the relationship building that comes

from working one-to-one with her cli-
ents. She sees it as the essential factor

in growing her business in the future.

“I plan to grow my business organi-
cally through the connections that I
have and the new connections I will
make,” says Fran. “Clients become
cheerleaders for my business and
often real friendships form. I don’t

ever want to lose that.”

“One of the many beautiful things about
this industry is that you get to truly
own your journey,” she adds. “It took
me a while to truly understand and
embrace that, but I love the business
that I've built because I built it organi-

cally, with authenticity and care.”

If history is anything to go by, Fran’s
authenticity and care, and her rela-
tional and analytical skillsets will see
her win clients and grow her business

in the years to come.
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REAL PROPUCERY SPECIAL PROMOTION

S REAL ESTATE VIDEOS LIKE
YOU'VE NEVER SEEN!

MATSUNAGA = & great rates.

tristin

Nick Pitzer Insurance Agey Inc  You know I'm always here

Nick Pitzer, Agent with Good Meighbor service.

WWW_pItZerinsurance. com B t J, I i'l th

nick@pitzerinsurance.com U 'T'_a koA

Bus; 630-321-8900 surprisingly great rates for

Se habla Espaiiol everyone. Call me for a quote
to see how much you can

save. You might be surprised.

Like a good neighbaor,
State Farm s there.”

Individual premis ormer. All sppiicants
skt 1o StatelF

Q: How does tristinstyling obtain the latest exclusive
luxury items first every time?

A: We have access fo the hottest items before they become available 200BTT & StatEFarm

to the general public through the relationships I've cultivated within the
world's leading luxury retailers throughout my 20+ years in the styling
industry. We are able to generate and maintain these connections
parfly through the combined spending power of all our clientele.

Q: How can hiring tristinstyling save people money? We'll Help YOU

A: Clients love us for our ability to create new ouffits by using pieces
from their current wardrobe, combined with high end investment s F :

pieces, or fabulous inexpensive pieces to make a great ouffit. While prlng Orwar v—_1
some shylists might find it challenging to work within a budget, | find it /

to be'o lot of Fuh. \ |ov‘e to show clients how to find amazing pieces at B Top 1% Loan Originatalee e
unbelievable price points!

B Scotsman Guide Top Originators List 2020

Q: Why do people need tristinstyling when so many m Circle of Excellence 2020

retailers offer styling services for free? Caliber has transformed home financing

A: Whil I ) in refail st ice 1o h ; into a streamlined, simple process that
H | I Vi
ile styling services in refail stores are nice fo have access fo, can get your borrowers home fasterithan

cusfomers are limited to shopping only in that one store. Clients who ever with our State of the Art Digital % _‘5‘ [} g : ¢ r-f P P
want fo create a cohesive wardrobe that is unique to their personal Application Platform. ¥, S e W

i o leting b el o e bt by Shepping Call Today! CAPTURE THE LIFESTYLE - GENERATE DEMAND - GET RESULTS

all the current trends available from all retailers.
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Bill Pendley

Loan Consultant | NMLS# 211969

CONTACT - zij;i;ieoﬁf | PROPERTY FILMS - BRAND FILMS - TESTIMONIALS - DRONE - 3D TOURS

TRISTINSTYLING INC. Bill.Pendley@CaliberHomelLoans.com
208 N GREEN ST.
CHICAGO, IL 60607

TRISTINSTYLING.COM CALIBER
HOMELOANS BILL PENDLEY

@VISUALFILMWORKS GET IN TOUCH WITH US

LET'S GET SOCIAL

fYy©

rved. Equal Housing Lender. For real estate
leged, confidenal, legally privileged, and/or
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7¢ PHOENIX RISING

QR HOME STAGING - INTERIOR DESIGN - FURNITURE SALES
Designs thal T nspire”
www.chicagostaging.com = 773-433-3888 -« 105 E Oakton St, Des Plaines, IL 60018
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