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guaranteed Rate

IF YOUR BUYERS
WANT TO BE

“eermev PURE
. HOMEBUYING
" HORSEPOWER.

OH YEAH, IT'S ON.

Low inventory and a flood of cash buyers have made the market all the more challenging for your buy-side
clients. But despite those market challenges, we're ready to help them buy like bosses...with a suite of newly
optimized tools and technology to help homebuyers be more competitive in a marketplace that demands
it. So, if you've got buyers ready to move, we can give them what they need to succeed: speed, confidence,
and pure homebuying horsepower.

+ Expertise that empowers buyers so they can enter the market and move fast

- Tools and tech that make it easy for buyers to explore their financial options

- MyAccount™ personalized dashboard that makes document exchange easy

- Our Pre-Approval backs buyers with full underwriting credit preapproval in as few as 24 hours*

- FlashClose® enables buyers to close in as few as 15 minutes*™

*Reed Arvoew Expresss Appeoval (the "Approwal ™) is contimgent cpan recelpt of secitied a0 contract, an sooepta ble apprabal supporting value, valld razand Insurance policy, aad & rereddow of your fimandsl condition. Gaarantesd Rabe neservrs the tight 1o
revrke This Aol al ay lime I thereds 4 Iyourfinancisl condion o et history which woukd impain your 2ality 1o repey this obligation and)or iF any isformation oontsned yaur appBcarion is unirne, Scomplee of inkdeurare. Reosacal an

application Soet nol hepieben® 5 Sppioy nascing orixtenest rale guarentes. Mot sl applicants will B 2pprwied for financing. Restrictions may apphy, contact Guarantieed Rate for cunent rabes. 2and for mone inkarmation
*Not cligtoin Jor all o types o imvesions. Eligible e conforming and jumis loass o5 well as primary, Jnd home and swvesimens propecies. Appficant sublect i oved and oonsniting appeval, Nod a8 applicants wil be-appeoved for francisg,
Rl of apedi rarlicn does nol repeessnt an aperoval far find g of inm et nae garaniee. Tik (om pany resnicios may apph nol Siphile ki HRS progrems. iontae? Gudranieed Rans e rurenr rates and S mise inksmition

To learn more about how we can supercharge your buyers, reach out to me today.

Chris Franquemont guaranteac@
SVP of Mortgage Lending

O: (719) 309-0406 C: (719) 337-3021
rate.ccom/chrisf  chrisfi@rate.com
1155 Kelly Johnson Blvd., Suite 400, Colorada Springs, CO 80920 : L

s (R—

NSIES 10 0.4 W14, L0 AN - AR &S00S, AL - SO4T §AT - 100 F6r L, CA - CA-DIPH A 15005, 00 » tOOS 1857, FL L Ra 1, G NS00, K5 - LOLO04% 26, N0~ 143507 5. NC- 12000060, 06 - MUOTSS T2 TN+ 163 507 5, W « ML S hb 5andh, WA«

WAL 14 35007 5 Gaa ranteed Rate i NSAS 241 1; For licesing indormadion it ninfecnmmerasiess g, Fq-ulllnuiqglmdrrfnmirimnmwapph'm- LRRRE 21N AL - Uil 2 u965 AT « $48 8 T N, Kirsland Bhvd, S8, 100, Scomsdale; AT, 55254,
Banket Ligense A5077 0 - Licexsed by (e eparment.of Financ Protection &0 novalion unier the Cailloonis. Residential Morpses Lending AL OO Remaited by the Ohvision of Reil Estite, (86659347 183 TL- Lics MLD1103

A - Besltostis Mnuﬁn fLierribe FXGT ] G - Liopmied Mongage Comaary - Guatanteed Ral, Inc. - Liooose NWC.00:01 5 10 MO Goaranteed Rate Uc § 1417004 N0 - Lse AL-1098030K < Lic FMLOOIGEST TH - L0519 A - Guaraniesd Rate,

Ine. « Ligesies o By Vinginia Stabe Comuaration Commission, Licenss # MC-3769 WA - LicBCL 2611 (?&:‘:‘Bﬂs 11E5068T

- I."' O g e ey

|_{|.

Gold Hill Mesa is a unique west-side neighborhood where kids play outdoors. families walk the trails and
neighbors come together to celebrale special occasions,

Imagine being home in a community marked by distinct homes, open spaces, easy access to hiking and biking
trails, a wildly popular Community Center and just minutes from Downtown and Old Colorado City, See yourself . - "" (‘} [ [)
creating new memornies at Gold Hill Mesa., i J

Stop by, visit with our masterful builder and discover more at goldhillmesa.com l i l ] I d

. MESA
DﬂVid “bel(_le‘y HDII];EE. It’s £00 d tobe home.
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S+ 719-728-5111 PlanetDuct.com )

Don’t Let Your Dryer Start a Fire! )
Planet Duct offers the most powerful vent
and duct cleaning in Colorado.

Stronger than the vacuum of space!

Planet Duct has invested in the equipment, the
training, and the expertise to make sure that YOU
get the duct cleaning that you need to breathe
healthy, clean air.

Ready to blast those T
allergens into the cosmos? £
Call Today for your =

FREE estimate.

4 . April 2022
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Low Cost

Mortgage

NO LENDER FEES!

Low Interest Rate!

Fast Underwriting!

Direct Lender / No Overlays!
7am to 11pm, 7 Days a Week!
Easy Online Portal

Constant Communication
3.5 Week Purchase Turn Time
Marketing Flyers

Listing Websites

And Much More

Contact Low Cost Mortgage Today!

Would you like to speak to one of our www.lcmloans.com
loan officers to discuss financing Mike Floren, NMLS#1574886
options or to go over possible scenarios? Branch Manager
Easy, call us anytime! mike@lcmloans.com

Citadel Dr.E., S -
7 1 9_3 62-043 9 C63I50ralfiao Spri:lgs, CtOe 5(9)8099

Low Cost Mortgage is a division of Mann Mortgage LLC, NMLS#2550. Mann Mortgage, LLC is not endorsed by, nor acting on behalf of or at the direction of,
the U.S. Department of Housing and Urban Development, Federal Housing Administration, the Veterans Administration, the U.S. Department of Agriculture
or the Federal Government. All programs are subject to credit and income qualification. This is not a guarantee of financing or a firm offer of credit.



Our Vision for

Colorado Springs Real Producers:

To elevate the culture in real estate so agents know each other better and treat each
other more humanely. Smoother transactions result in happier clients and more repeat
business for everyone involved.

MEET THE

COLORADO SPRINGS

REAL PRODUCERS TEAM

Brian Gowdy Sue Hunyady Madison Coble Heidi Mossman

Owner / Publisher / Ad Specialist Content Coordinator Photographer
Advertising Sales COSads@realproducersmag.com 719-789-5558
brian.gowdy@realproducersmag.com
719-313-3028

o .
Maria Bay Katie Luster-Work Stephanie Brewer Ruth Gnirk
Photographer Photographer Writer Writer

541-600-4171 719-963-9321

Sonja Gumber Sara Cripe Geneva Eilertson

Writer Social Media Manager Reprints Manager
sara@connectgrafiks.com geneva@realproducersmag.com

6 - April 2022

STRONG

No Time For
The Gym?

OsteoStrong Is
Your 15-minute,
No-Sweat Workout!

* Improved Bone Density
* Improved Posture & Balance
* Improved Athletic Performance
* Less Joint and Back Pain

L

Your First Session Is On Us | The Ultimate Biohack
719.422.9760 | osteostrong.me | 5992 Stetson Hills Blvd.

™A . I =X A% \b

A

The Only Painter In Town That Works Realtor Hours

Interior and Exterior Painting Residential and Commercial Painting
Window Replacements Stucco Repair Carpentry

happypainting.biz | (719) 373-5550

Colorado Springs Real Producers - 7



Hodor Billiards

GAMEROOM DESIGN CENTER

Established 1975

voun Klds 'TOV sltﬂf

THAT LASTS

- POOL TABLES
- SHUFFLEBOARDS

- COUNTER AND
BAR STOOLS

- DARTS & SUPPLIES
- THEATER SEATING

The Best Selection  POKER TABLES

of Bar Stools in Town! - ART WORK
FodorBilliards.com - CUSTOM CUES
COLORADO SPRINGS PARKMEADOWS LARKRIDGE CENTER - THORNTON
5959 N.ACADEMY BLVD, 80918 5740 E.COUNTY LINE PL., UNIT 1, 80126 16565 N. WASHINGTON ST, 80023
719-598-4611 303-770-7771 303-920-0800

CARPET | TILE
HARDWOOD
LAMINATE | LVP

=

pnm
oF ox

842 S. Sierra Madre St. Unit D, Colorado Springs, CO, 80903 HardwoodFIooringSpeciaIisis.com

INSURANCE YOU CAN
DESIGN TO MEET YOUR
EVER CHANGING NEEDS

m Coverage you can customize to meet your needs
m Homeowners insurance
m Landlord/Vacant/Vacation home insurance

Michael Hendrickson

Your Local Agent

24SWEBER ST STE 135

COLORADO SPRINGS, CO 80903
MHENDRICKSON@FARMERSAGENT.COM
https://agents.farmers.com/mhendrickson

Call 719.572.5938 £
today! . FARMERS
Smart choices last a lifetime. INSURANCE

szszsz

Colorado Springs Real Producers - 9



PREFERRED PARTNERS

AIR DUCT CLEANING
Planet Duct

(719) 728-51M
planetduct.com

APPLIANCES
Appliance Outlet
(719) 573-5802
aocolorado.com

BILLIARDS/BAR STOOLS/
GAMEROOM

Fodor Billiards

(719) 598-4611
fodorbilliards.com

BUILDER

Vantage Homes Corp
(719) 534-0984
www.vantagehomes
colorado.com

CARPET CLEANING
Creative Carpet Care
(719) 641-8600
ColoradoSprings
CarpetClean.com

CUSTOM FRAMING
Orly’s Art Gallery &
Custom Framing
(719) 630-3371
orlysartgallery.com

FLOORING
Hardwood

Flooring Specialists
(719) 424-7351
hardwoodflooring
specialists.com

10 - April 2022

GENERAL CONTRACTOR
Payneless Roofing

& Construction

(719) 246-5596
paynelessroofing
constructionco.com

GYM
OsteoStrong
(719) 313-3028

HANDYMAN
Payneless Roofing
& Construction
(719) 246-5596
paynelessroofing
constructionco.com

HOME INSPECTION

A Precise Home Inspection
(719) 272-0100
APrecise.com

Brick and Mortar Home
Inspection Inc.

(719) 648-2835
bandmhomeinspections.com

Ground Floor
Home Inspection
(719) 641-1555
groundfloorhome
inspection.com

Inspections Over Coffee
Greg Fowler

(719) 900-5282
www.inspectionsover
coffee.com

HVAC SERVICES

Peak Home Performance
(719) 358-6992
www.gowithpeak.com

INSURANCE
ALINK Insurance
alink2insurance.com

Farmers Insurance
Michael Hendrickson
Agency

(719) 572-5938
farmersagent.com/
mhenderickson

INTERIOR DESIGN
Motto Mortgage
Candace Panariso
(719) 424-8435
mottomortgage.com

LABOR FOR HIRE,
MOVING & LANDSCAPING
Laborjack

(970) 690-7709
www.Laborjack.com

MAID SERVICES
Molly Maid of
Colorado Springs
(719) 638-7055
mollymaid.com

MEDICAL AESTHETICS
Glow Aesthetic Medicine
(719) 598-2000
GlowAM.com

MORTGAGE
Benton Capital
Mike Benton
(719) 331-5443

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support
these businesses and thank them for supporting the REALTOR® community!

Fidelity Mortgage Solutions
Vaughn Littrell

(719) 290-0415
vaughnlittrell.com

Guaranteed Rate
Chris Franquemont
(719) 337-3021
Rate.com/ChrisF

Low Cost Mortgage
Mike Floren

(719) 362-0439
LCMLoans.com

Northpointe Bank

Danny O’Brien

(719) 651-3951
northpointe.com/
home-lending/get-started/
dan-obrien

Synergy One Lending
Dave Slater

(719) 377-5575
sll.com

The Alpine Group at
Fairway Mortgage
Brittney Hansen
(719) 505-6924

fairwayindependentmc.com/

Brittney-Hansen

The Alpine Group at
Fairway Mortgage
Karen Weller

(719) 459-2704

fairwayindependentmc.com/

Karen-Weller

MOVERS

This Is How We Move It
(719) 900-4545
keepingitmovingco.com

MOVING & STORAGE

5 Star Moving & Storage
(719) 417-4993
5starmovingandstorage.com

Arrow Moving and Storage
(719) 573-3460
arrowmoving.net

NEIGHBORHOOD
Gold Hill Mesa
(719) 900-1461
goldhillmesa.com

PAINTER

Happy Painting, Inc.
(719) 373-5550
happypainting.biz

PHOTOGRAPHER
Capture Life Photography
(719) 789-5558
capturelife.photo

Casa Bay Photography
(541) 600-4171
CasaBayPhotography.com

PROMOTIONAL
PRODUCTS

A Squared Promotions
Arlene Alvarez

(719) 505-8047
a2promos.com

RADON MITIGATION
All Colorado

Radon Mitigation

Ben Ingalls

(720) 726-4556
allcoloradoradon.com

RESTORATION
AmeriDri Restoration
(719) 388-8509
AmeriDri.com

ROOFING
Payneless Roofing
& Construction
(719) 246-5596
paynelessroofing
constructionco.com

SOCIAL MEDIA
MARKETING
Connect Grafiks

& Marketing

(719) 679-2626
connectgrafiks.com

SOLAR

Solar Edge
Sonja Gumber
(970) 620-6642

STAGING

Brittany Williams Home
Staging and Decor
(360) 310-2690
facebook.com/
BrittanyWilliams.
homestaging

TAX PLANNING
Tax Time CPAs
(720) 828-6218
TaxTime.cpa

TITLE & ESCROW
Empire Title of
Colorado Springs
(719) 884-5300
etcos.com

Fidelity National Title
(719) 590-171
FNTColorado.com

First American Title
(719) 208-8330
firstamcolorado.com

Heritage Title Company
(719) 592-9933
heritagetco.com

WFG National Title

Sandra Kuhiman

(720) 475-8300
colorado.wfgnationaltitle.com

TRANSACTION
COORDINATOR
Springs Transactions
(719) 238-5707

UPGrowth Transactions
(719) 244-5454
UpGrowthTransactions.com

VIDEOGRAPHER
Black Fox Visuals
(719) 313-3028
blackfoxvisuals.com

Your dependable HVAC team that treats every customer like family.

~\ PEAK HOME
(AR P

ERFORMANCE

W/

Serving Colorado Springs, CO

» NO HIGH-PRESSURE SALESPEOPLE
- HIGHEST EPA CERTIFICATIONS

- 10-YEAR PARTS WARRANTY ON
INSTALLED HVAC EQUIPMENT

(719) 280-2201 « www.gowithpeak.com

Colorado Springs Real Producers - 11



A home loan should be all about yéwl/(/ CM

From the moment we connect with your clients, we are
ready to listen to their needs. We research our network for
the best home loan options to fit each clients’ needs.

Brian Corsi

719-369-2757
NMLS ID 2237536

Michael VanderLinden

719-755-1307
NMLS ID 666733

NMOTTO

MORTGAGE

Tim Phares

719-522-3784
NMLS ID 2132367

Candice Panariso

719-424-8435
NMLS ID 566195

MOTTO MORTGAGE FINANCIAL
Office NMLS #1705256
Each Office is independently Owned,
FOUAL HOUSING Operated and Licensed.
LENDE
www.mottomortgagefinancial.com

Listings, Contract to Close, Re-sale,
New Construction and more...

Wedoitall

S) 1t S’@
Transactions

Focus on establishing positive

client relationships instead of
spending time chasing paperwork!

Karen Harvey
Megan Johnson Alison Steinwinder
Cori Harris Melinda Murray
Abbie Wood Luke Turk
Jessica Crawford

719-238-5707 - SpringsTransactionsLLC@gmail.com

MOLLY MAID

WHEN YOU NEED
FAST!

Fully insured & Bonded
Quick Turn Around
Move-In/Move-Out Ready
Fully sanitized
Last-minute Appointments Accepted

v ;?-

-uﬁ-" -

151’ AN INSURANCE ADVISOR YOU
m AND YOUR CLIENTS CAN TRUST

Rel"errmg Stephanie to my clients as they go
through the buying process has been an awesome
experience. She is super knowledgeable about
products and services, listens to their needs and
delivers a product that tallors exactly that. Most
realtors don't realize how crucial this step is for their
buyers. After personally using Stephanie for multiple
insurance policies | highly recommend her as a
trusted advisor and appreciate the Integrity and
honesty she demonstrates with all of my clients!

- Mason Buck | Coldwell Banker Realty

Stephanle Stavri

Senior Insurance Advisor

A Email: Stephanie@ALINK2ins.com
i ] Direct: 719.219.8495
Website: ALINK2insurance.com

O3 ALINK

Insurance Services:

AUTO HOME LIFE BUSINESS

Colorado Springs Real Producers - 13



~ No matter where yc
‘-

Your local move in the Colorado Springs Metro Area for a
worry-free experience.

Every detail is handled with expert care and professionalism.

Projects handled with expert precision from accepting items
for storage, delivery, and set up in their home.

As an Interstate Agent for Wheaton World Wide Moving,
we leverage the power of our national van line network to
move across the country effortlessly.

Need Storage? Ask about our 20,000 sq ft, Dept of Defense
approved for our military members' state-of-the-art facility
with 24 hr surveillance.

STAR

Moving & Storage, Inc.

“l always feel

confident in

referring

Melysa and

5 Star Moving

to my clients!

They are extremely

reliable and provide accurate
estimates in a professional manner.
She treats my clients with a personal
touch that makes them feel confident
and comfortable with the packing and
moving of their valuable possessions! |
will continue to refer her as | know my
clients are in great hands.”

~Dianna Dalton-Daily

Wheoton

WORLD WIDE MOVING

CALLOREMAILTODAY FoR A FREEESTMATE Vi@ 1IODE your llf >’

719.227.7755

info@5starmovingandstorage.com . 5starmovingandstorage.com

Woman AND Locally Owned & Operated

USDOT 70719 | MC 87113

»» publisher’s note

YoOUR IMPACT

‘Welcome to our April
2022 edition of CO
Springs Real Producers!

While I wasn’t around
until 2020, this month
marks this magazine’s
fifth year in business.

Pretty cool!

Our purpose with this
magazine, our events,
and our social media
posts (see my personal
Facebook page) is to
build community in the
real estate industry.
Real estate is all about communication and sometimes
you might be doing a deal with an agent you’ve never
met before. We hope that, after reading about the agents
we highlight each month, you will feel like you know
them on a deeper level and will, therefore, have an
easier time communicating with them. It’s always easier
working with friends and acquaintances rather than

total strangers.

There are two article
categories that we’ve had
requests to include in the
future: an education-based
article sharing industry tips
and trends and one high-
lighting local non-profits.
If you are a “wiz” about
anything particular in the
industry and you’re open

to sharing your secrets,
please reach out! We would
love to run a short article
educating others on how to
do what you’re doing. And
if you’re passionate about
any non-profits, we would love to spotlight them as well.
The first step is to reach out to me. And there is no cost

involved, other than your time.

I'm appreciative of you all,

BRIAN GOWDY
Publisher / Advertising Sales
719-313-3028 | brian.gowdy@realproducersmag.com

I
ARR v

Moving & Storage Co., Inc

N

i |
. y
! | i '

Moyt & Wow‘ﬂy Colorads g}m‘ﬂy&
—

Moving Services

- Residential
- Office

- Corporate
- International

- Specialized

- Warehousing Distribution
and Storage

Call us or visit our website for a quote: 719.573.3460 - arrowmoving.net

Colorado Springs Real Producers - 15



“Laborjack is amazing! As a Realtor they help me out with
many of my last minute profects. Highly recommend!”

16 - April 2022

| Grapmcs Capti-::ms & Haahtags

You can even pers

Printable Tags and Product Links
(Print desipned tags and ¢

ick product links fram Amazonl)

Kk Kk hk ErinG. rubieico

Not sure if this is Fanm" Try us
out EREE tor a-weeliand see how:
‘ ‘easy your social media can bel

o want!)

Landscaping Listing Prep

Hire vetted, reviewed pros in
minutas online or over the phone.

support@laborjack.com | (970)690-7709 (CEIEE
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Fxamination CERTIFIED

GROUND FLOOR

HOME INSPECTION, INC. 719-641-1555

We believe in raising the standards of the industry,
to disrupft the status quo.
We do this by being part of a bigger team that protects,
educates and is driven to excellence;
so that we can offer high quality home inspections.

“As a retired real estate broker from Washington State, I have attended
numerous mmspeclions over a 1s-year per tod cover g Seattle to the pac t}‘u coast.
The Ground Floor experience was the ver v best nr all and I am so ;]md

their m@pm!wn wasconducted on my personal ,Hmm home in the Rockies!
Thank you Treese and Chris. The Ilrffuw up was supe rb.”




P> up-and-comer

Written by Ruth Gnirk
Casa Bay Photography
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CRYSTAL

SISLER

ALWAYS GIVING BACK

As Crystal Sisler and Shawn, her husband-to-be, celebrated their
birthdays this spring, they also celebrated how Crystal has changed
her life completely in the last four decades. The girl who was
searching for a stable place to live has become a REALTOR® who
helps families find their homes. Fear, lack, and instability have been

laced by intentionality, belonging, and life purpose. Years of

strugglinmwhere_she_ser%s others and
always_-g_y_elgm.selﬂessly.

e

Crystal was born
into a broken home
in Colorado. Her
mom struggled with
alcoholism and her
father was absent
from her life, so she
drifted from place
to place with no
stability or secu-
rity. She promised
herself that if she
ever became a mom,
she would make
sure her children
had a safe, loving
home and food that
didn’t come from

a charity. Crystal
chose to move in
with her aunt when
she turned 11, and
shortly after she
turned 18, she moved
out and started life
on her own. One of
her first jobs was
working for her
father’s employer,
giving tours of model

homes for a builder.

“I choose to think
of my childhood
experiences as life
lessons that helped

me become a better

person,” smiled

Crystal warmly.
“My childhood
wasn’t carefree, but
it taught me that
good things don’t
come easily and that
no one is going to
fight my battles for

me. I learned that




After going through a difficult divorce, Crystal
needed to build some structure and discipline into
her life, so she joined Gold’s Gym. She found a
“family” of people who held each other account-
able for achieving personal goals. Josh, the gym’s
regional vice president, who is now a Gold’s Gym
franchise owner, inspired her to dream about cre-

ating a new life and career for herself.

Josh became her boss, and then her mentor and
life coach. She worked her way up to General
Manager in the gym industry, running multiple
Colorado locations. Her life was coming back into
perspective, but as she climbed the corporate
ladder Crystal realized she was dealing more with

What Crystal found out about real estate reminded her
of how much she enjoyed showing model homes when
she was younger. She also realized that as an entre-
preneur, she would be able to personalize the way she
helped others. With the encouragement of her fiancé
Shawn, Crystal earned her license three years ago.
She said that it was the best decision she has made,
but she is thankful for two decades in sales and mar-
keting and management. Her past experiences helped

her learn to run a business and connect with people.

It took some time to adjust as she switched from a
corporate pay structure to an industry where her

paycheck depended on her level of work, but that also

provided her with new motivation. She started
helping people with whom she had established
friendships at the gyms. She loved helping others
fulfill their real estate goals, and she personal-
ized each closing gift. During her first year as a
REALTOR®, Crystal helped over 25 families.

When she started working with 7%e Cutting
Edge, Realtors she was infused with hope again.
Crystal felt complete, and her business really
flourished. Now, she leads a small team known as
the Crystal Sisler Homes Team and is thankful to
work with each of them, and her partners. They
help each other utilize their strengths to serve

their clients.

spreadsheets than people. She had outgrown her seoe
potential and needed a change. After talking with

a gym patron who was also a REALTOR®, she

started doing some research.

the more work I put into something, the
better my outcome would be. That knowl-
edge helps me take the next step every
day, even if it’s hard. We will always run

into bumps in the road, but with a posi-

tive outlook and a determined mindset,

we can accomplish anything!” I CHOOSE TO THINK OF MY

She attended community college and then C H I L D H O O D E X P E RIE N C E S A S

cosmetology school. Crystal worked dili-

gently in every position she held in retail,

call centers, and the offices of attorneys LIF E LES S O NS THAT HE LPE D ME " .

and engineers. When her daughter was

born in 2006, Crystal took a break from

working and became a stay-at-home mom. BECOME A BETTER PERSON' = ) = e |

20 - April 2022
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One of Crystal’s core values is “always give

~

back.” For every closing, Crystal donates

to a charity, and often she lets the clients

ALWAYS GIVE BACK.
‘ . il > —

choose. Crystal has also volunteered with

some non-profit community organizations

working to combat depression, eating
disorders, and suicide. Crystal, Shawn, and
the kids volunteer and donate to homeless
shelters and help deliver meals. This is a
way for them to help others and honor the
fact that Crystal’s life, and the life she

has made as a mother, is drastically

different than what she experienced as

— a young girl.

Shelly Farmer Eileen Wolff
Sales Executive Sales Execufive

719.330.1624 719.963.5273

Crystal and her family have lived in
Colorado Springs for the last eight years.
They enjoy taking small hikes, especially on
the Seven Bridges Trail. They also love vis-
iting AirCity 360. At least twice a year they 1975 l_.mr;h Parkway, Suite 105 90 South Elm Ave., Slllf_l 950
Colorado Springs, CO 80920 = 719.592.9933 Colorado Springs, C0 80903 « 719.639.7610
’ 3 ; s I'l-El‘itaq e__t'l:ﬂ_.cm : g il

take a family trip out of Colorado. Shawn

and Crystal budget a monthly trip to Vegas
to play craps, and they plan to get married

in June.

SELL YOUR ~
Crystal is thankful for the encouragement and support of
Shawn, her life coach Josh, and her brokerage partners who H o U s E I N t
are there for her any time she needs them. In the same way, i
Crystal is there to meet her clients’ real estate needs, and to NO MATTER HOW BIG OR

be a continued resource and friend. Another great motiva- SMALL THE PROJECT, ‘ \vl \ ’
tor is her children, and she is thankful to be able to provide WE'RE HERE TO BRING T A

\

- : |
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o/
them with a good and permanent home with plenty of happy i

memories and healthy food. She is proud that they are "Dedicated, PASSISIE.
. and creative are words
becoming well-rounded and respectful young people who 1 would use to describe

. . Brittany. | have been ;
have compassion for those with true needs. working with HERE : CALL US

several years now and ‘ 1 ¥ | TO SCH E DU LE

have never been

disappointed. She has i 1 ' YOUR

an eye to take something'_

and turn it into a jaw. : .. s iy : r S 4 : | J CONSU LTAT'ON

dropping work of art

regardless of the situation: = e ; i " TODAY

“Awards and numbers don’t drive me,” Crystal explained,

“the people do. One of the most fulfilling things is being able
to watch my clients continue to grow and expand, and to
be a part of their life after I help them buy or sell a t
home. It makes my cup full to know that I have Trusigo her o
only been a REALTOR® for three years,

yet I have agents looking to me as a

my clients to decorate

and stage to get top i AL~ ¥ . R

dollar for them is ‘ F . | + o Brittany Williams
something that is very | = _ " ) 3260.310.2690
easy to do. She runs with I ] ;

a vision and not only talks®== = !

about it but executes it ’ Jordan Trask
to the fullest. She is easy & = 727.946.8913
to work with, confident ¢ ’

in her work and my
clients and | love
working with her."

leader. It lets me know that I am
doing something right.”

Photo credit Jorge Borges

SN, T brittanywilliams0929@gmail.com
[i /BrittanyWilliams.homestaging

~Crystal Sisler
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® miraDry

Permanently reduce
underarm sweat and odor

5200 off your
treatment if

you mention
this ad

aesthetic medicine

Call today to book your free consultation!

(719) 598-2000
glowam.com
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~UP
TRANSACTIONS

TRANSACTION COORDINATOR - CONTRACT MANAGEMENT
HELPING REALTORS GROW

ARE YOU OVERWHELMED
WITH TRANSACTION
PAPERWORK?

WANT TO GROW YOUR
BUSINESS?

| AM HERE TO HELP!

€

Ei ANDI STEMPLE | 719.244.5454

E Andi@Upgrowthlransactions.com

@

UPGROWTHTRANSACTIONS.COM

0Lpromos.com

REAL ESTATE PROMOTIONAL
GIFTS OPEN MORE DOORS

Welcome your clients to their new home while keeping

your name in front of them and gain more referrals.

Visit our website for product inspiration and call
or email Arlene to place your custom order

719.505.8047 « A2promos.com « Arlene@a2promos.com

S " |

]

Mike Benton

DIVISION VP
NMLS# 1606849

EXCELLENT SERVICE & COMMUNICATION
DIRECT LENDER | AVAILABLE 7 DAYS A WEEK -y

5 stars on Google!
See what our clients and real estate
partners have to say about us!

Benton Capital Mortgage Lending
is a direct local lender offering
loans for:

VA | FHA | Conventional | Jumbo | Non-GM | Bank
Statement Loans | Condotels | Non-Warrantable Condos
NEW to 2022: Gap-Bridge loan AND Government loans

with 580 credit scores!

719.689.8677 | teambenton@bentoncap.com m

BentonCapital

Mortgage Lending




Written by Leslie Yeaton and Brian Gowdy
Casa Bay Photography
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He was driving home from
a birthday party on a
beautiful May afternoon in

2005. Vaughn Littrell knew

he shouldn’t be driving; his g
hangover still strong from

the night before. But the kids
wanted to go fishing, and

there was enough time before ~

sunset if he hurried.




Success comes from hard

work and relationships.

JRelationships are everything.

RED LIGHT. There, at the corner of
Stetson Hills and Tutt, a woman lost
her life. A child was orphaned. His
children were severely injured. And
Vaughn was arrested for vehicular
homicide. There hasn’t been a day
he hasn’t thought about the other

driver...and her son and fiancé.

Childhood was rough for Vaughn. His
alcoholic father messed with the first
half of his young life, while his abused
mother remained true to her faith and
her sons. “My mom was a huge part
of my stability growing up. Because of
her, I didn’t do drugs; I didn’t drink; I
didn’t party or hang out with any-

one who did.” Vaughn was a varsity
athlete with a bright future. At 20, he
began to experiment with everything

he had avoided in his teenage years.
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After the accident, Vaughn was
sentenced to a decade in prison.

He was transported to Buena Vista
Correctional Complex, a notoriously
old and dangerous prison. His first
day inside was his son’s birthday.
The first night behind bars, Vaughn
did all he could to hold his tears
inside. Showing emotion in prison is
dangerous. He was devastated and
tormented by what he had done, who
he had hurt, and that there was no

way to undo it.

Unable to sleep, he asked the man

in the cell next to him for a sheet of
paper and a pen, and Vaughn began

to write. When he ran out of room,

he asked for three more sheets. On
them, he scripted what would become
the roadmap for his new life. “What

—— I
e
| 5
Mr
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kind of man do I want to be?” he asked
himself. “What kind of father? What
kind of son, friend, employee, commu-
nity member...?” He not only wrote out
who he would become, but how he would

become a different man.

His brother, Matt, and his wife, Madonia,
stepped up as family leaders, especially
to Vaughn’s children. Mom stayed strong
and encouraged her sons and grandchil-
dren. Family, like Patrick and Jen Littrell
and Robert and Shirley Littrell, friends
like Todd and Amber Lane, and coaches
like Phil Sanchez and his wife Renae
didn’t miss an opportunity to support his

sons while Vaughn served his time.

Vaughn spent 2,530 days in prison.
Going in, he was 320 pounds; leaving, he
was 225 pounds and set the DOC record

BB RERFRRETETE [

for deadlifts. He read 950 books and finished
his associate’s degree in business. He learned

Spanish. He helped start a new program based

on Stephen Covey’s Seven Habits of Highly

Effective People called Seven Habits of Highly
Effective People on the Inside. The program’s
purpose was to inspire inmates to live a pur-
posed life behind bars, preparing them for life
on the outside. And to do it with character and

a life strategy. Vaughn strengthened his
faith with big thanks to chaplin Dan

Matsche, who believed in him.

Paroled early, Vaughn was ready for his second

chance. The day he was released, the warden
came down, shook his hand, called Vaughn by his
name for the first time, and told him the prison
would never be the same. Several inmates came
up to him, thanking him for all the small things
he did for them during his time. In the end, the
small things added up to make a big difference.

A free man again, Vaughn reached
out to his lifelong friend, Quinn

White, who was running his own



mortgage business, Fidelity Mortgage
Solutions. Vaughn earned his license
and joined Quinn’s ranks. He is
grateful for every second chance the

industry has given him.

As alender, Vaughn gives 100% every
moment. He knows that when a real
estate agent refers him, he becomes
an extension of them and their brand.
He knows how big of a deal that is and
doesn’t take it lightly.

Vaughn does his own pre-qualifica-
tions. He meets with clients himself or
over the phone. He never ever sends a
client to a website. What got him this
far in the business is relationships.
“Success comes from hard work and
relationships. Relationships are every-
thing.” Vaughn’s goal is to work with

his friends and to love his family.

Vaughn says he would be nothing
without his staff. Christina Thomas
has worked alongside him for years
and she is his right hand. He also
gives a shoutout to his assistant,
Amber Lane, now a licensed broker;
processor, Brittany Kruse; and his
son, Justice, a graduate from UNC,
who works as his assistant and will

soon be a licensed broker.

One of the ways Vaughn gives back to
the community is by feeding families
for Thanksgiving with a celebration
his family calls Thanksfest. The first
Thanksfest, they fed five families. In
2021, they fed 318 families. His goal
is to grow Thankfest to feed 500 fami-

lies or more.

(A4

Vaughn speaks to professional ath-
letes and college and high school stu-
dents, sharing his story and warning
them about the consequences of their
decisions. He is one of a small group
of people who are invited to speak in
front of inmates. He coaches them on

how they can turn their life around.

Lastly, Vaughn is thankful to his
fiancé Michelle, who inspires him.

Michelle is an event planner and

joins Vaughn in taking care of clients.

Not everyone has a second chance

at life. Vaughn is forever grateful for
his. He is still working on his plan

to become a better man, day by day.
“The dream is free. The hustle is sold

separately; it comes from the inside.”

The dream is free. The hustle is sold separately;

it comes from the inside.

JY

WPFG National Title Insurance Company*

a Williston Financial Group company

5-star closings. More referrals.

WFG’s MyHome® provides you and your clients
unparalleled transparency, real-time updates,
and post-closing home information in a secure
web environment. All this and more, right at your
fingertips.

Personalized communication via text, email,

or dashboard notifications alert all parties
involved about important milestones, creating
confidence in the timelines that lead to a
successful closing day. MyHome has been
designed with you and your clients in mind and
works seamlessly on any device.

Contact your local WFG Sales Representative to
schedule a demo.

WFG National Title

8610 Explorer Drive, Suite 105
Office: 719 598 5355

Instant access to
essential file details

Contact information
for all parties involved

Timeline view of the
entire escrow process

Real-time updates
via text, email,

or personalized
dashboard

Introduction and prior
to close videos of the
escrow officer

Access on desktop,
tablet or mobile



LOCK SHOP

The Lock and Shop Program allows borrowers to lock an interest rate o ik TR T T

for up to 90 days while they shop for a property. Float Down Option is o Rl i B SOURCE FOR RADON
available once the borrower has a signed purchase agreement, = -1 4 : WM}"EfAT'“NAl'I“ETEET'L“GW
assuming current market rates are better than original rate lock. B _ B ccomimonohomeardimon

The Loan must have a Pre-Approval from Underwriting

Colorado Springs: 719.599.8908
www.AllColoradoRadon.com

Ben Ingalls
(NEHA/NRPP CMT# 10598¢) |
All Colorado Radon Mitigation, Inc.
Denver: 720.726.4556
AT MOTAR PIER Loveland: 970.966.7853

THE MODERN MORTGAGE EXPERIENCE™

g Synergy One Lending

Days Up-Front Fee  Rate Add-On

20 0% 0.375 %

Eligible programs:

- Conforming Fixed

. FHA/VA Fixed | SN
. Conforming Fixed Hi alance s 5‘6/ / :
. EH;;‘VA Figxn:d H?g: §2|§n'ce %2_7;9? & AN \ PA!FM ETIF@E S S

Commercial & Residential
Roofing Experts and Interior/Exterior
Renovation Specialists

CALL ERIC PAYNE TODAY FOR A QUOTE

hpreengy Cma Lovdeg, bec., VLS 900708, 115 € draryg Cied den M b3, Lam Derga rorepy e Lepdmg, bre o Toried m L belien & Gy
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standout
REALTOR®

Written by Brian Gowdy
and Kristin Dionne
Photography courtesy
of Katie Luster-Work of
Katie Marie Photography

had an
interesting entrance
into real estate.
From Hastings, NE,
she graduated with a
bachelor’s degree in secondary English and German education, spend-
ing the next six years teaching German to middle schoolers. Her next
career move was becoming a floral buyer for a supermarket chain in
Omaha, NE; Kristin admits this was her “soul job”—she even met her
husband at a floral convention! “I was a buyer and he was a vendor; I
knew he was ‘the one’ the moment I met him.”

Kristin then moved to California to work at her soon-to-be husband’s
family floral wholesale business. He eventually left the industry
and became a flight instructor, which is what brought the two to

Colorado Springs.

In search of a new career, Kristin joined the new construction sales
team at Keller Homes in 2004. In her first year, she met John Arends,
a well-known agent at the time. John was looking for a transaction

coordinator and Kristin was the one for the job.




Everything happens FOR A REASON.

“John was a legend in real estate. I soaked up

as much of his knowledge as I could during the
time I worked for him.” John was at the top of
his game when Kristin came aboard, but then

he tragically died of cancer in 2007. Losing such
a mentor was devastating. Not long after, the
short-sale crisis hit, and Kristin had to leave real
estate entirely. She went back to being a part-
time florist just to pay the bills.

In 2010, Kristin landed a job in a real estate
office as their compliance manager; her role
was to read the contracts of over 100 agents!

In doing so, she learned a ton about what to do
and not to do when writing a contract. But that
office closed in 2012 and Kristin was back at the

drawing board.

Thankfully, a friend referred her to Joe Clement,
the employing broker/owner of RE/MAX
Properties Inc., who was looking for a listing
coordinator at the time. Joe helped Kristin get
licensed and, after being on his personal team for

four years, he helped her go out on her own as an

agent in their Monument office.

36 - April 2022

“I was terrified to be a REALTOR® on my own. I had
no actual contacts outside of real estate. My first year,
I only did three deals and wondered if I had made a
huge mistake.” Everything changed when Jean and
John Wheaton invited Kristin to join their team, the
Wheaton-Wass Team at RE/MAX Integrity. Being the
industry icons they are, Jean and John helped Kristin
get on her feet and truly grow her business. “I went
on to have two of the best years in any of the careers
T had ever held!” And then, life changed when Kristin
and her husband received a phone call from an adop-
tion agency that they had started working with more
than 10 years ago...

The adoption agency wanted to know if they were still
interested in adopting a child from China. “They gave
us only a weekend to think about it! At the time, I was
52 years old and wondering why God’s timing would

be now. But we took a leap of faith. Nine months later,
we brought our beautiful daughter, Anna, back from
China.” Anna was 3 years old at the time and spoke
zero English. Kristin had to go from working a full-time

career to being a full-time mom and part-time agent.

We took a leap of

FAITH.

The Wheaton Team stayed behind
Kristin 100%, helping to fill in for her
whenever she needed it. Kristin and
her husband were so grateful that
they were able to take the time they
needed to get Anna started in her
new life. It would have been much
more difficult if Kristin hadn’t had a
flexible career and support system.

“Everything happens for a reason.”




Four years later, Anna is thriving.
Today, she’s in the first grade

at St. Peter Catholic School in
Monument. Even after COVID,
2021 marked one of the best years
of Kristin’s career. She and David
have been able to balance family
and careers, and now they both
work from home and volunteer at
Anna’s school. They celebrated
their twentieth wedding anniver-
sary in September and remodeled
their Monument home where

they’ve lived for 17 years.

Are your clients
ready to buy but need
= help understanding all
PN the financing options
available to them?

“My career in real estate extends beyond any other career or job I’'ve had in my
life. It’s not something I set out to do but it’s been the most rewarding experience
and the catalyst for so many other positives in my life. The people I’ve met, the
relationships and friendships I've formed, and the impact that real estate has
had on our family—I couldn’t have asked for anything better. I've always been a
‘so-with-your-gut’ kind of girl, and even when it didn’t make logical sense, I've

always trusted that I'm exactly where I am supposed to be.”

Outside of real estate, Kristin enjoys cooking, gardening, and waking up to their
beautiful mountain view. As a family, they love to travel. They’ve been to Hawaii
five times, the Caribbean on four cruises, Italy, France, the Czech Republic,

Germany, Belgium, Austria, the Netherlands, Mexico, and China. ; Ko

i . HAVE THE
SOLUTIONS YOUR

! CLIENT NEEDS,

WITH THE

', Gaiia SERVICE THEY,
” DESERVE.
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My career in real
estate e)gends
...—BE’{Q!I-D an qthe
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Dan O'Brien // Loan Officer, NMLS# 1896170
719-651-3951 | northpointe.com/home-lending/get-started/dan-obrien
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DONATED THIS YEAR TO HELP
UT ' END MODERN-DAY SLAVERY.
()

That’s why The N2 Company - the company behind this publication and 850+ others
like it - is financially committed to end human trafficking.

N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES FROM CAPTIVITY.

ca I I us tod ay for you r The N2 Company donates more than 2% of their gross revenue. - ;
free tax saVi ngs assessment. Thanks to the businesses within these pages, our Area - ~

Directors, and readers like you, we're able to break the

AX TIME ° chains of this horrible reality. C:OLORAL\DO SPRINGS RESTORATION
CPB'S (720) 828- 62 1 8 I www.TaXTl me.cpa Visit n2gives.com to learn more about our fight. 2 EXPE RT S SINCE 19 92
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ask the expert

By Isela Owens, ALINK Insurance

THE MARSHALL FIRE,

As REALTORs®, you understand that
purchasing a home is one of life’s
greatest accomplishments. Most
people spend months and even years
dreaming of how it will look and the
lifetime of memories they will make
there. However, most homeowners
give no serious thought to how

they will protect that dream and
investment. Sadly, home insurance
is usually solely purchased as a
condition of their mortgage with
little understanding of how the
policy will pay when a loss occurs.
The common dismissal of the risk is
thinking how unlikely it is that their
home will be destroyed or damaged

in a catastrophe!

It is only when an impending calamity
arises that many homeowners are
pressed to uncover the question “if
they have enough insurance on their
home.” By this time, it is often too
late. This was, no doubt, the thought
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on the minds of many Colorado
residents on December 30 of 2021.
That fateful day, the Marshall Fire
unleashed its flaming fury through
Boulder County, speedily devouring
the area and leaving in its wake over
$1 billion in damages and over 1,000
resident homes destroyed. Dreams

were turned to ashes overnight!

By all measures, this makes the
Marshall fire the largest, most
devastatingly destructive blaze in
Colorado history. And what of the
aftermath that involved adjusters,
displaced families, businesses lost,
and residences gone in smoke? It is
currently estimated that over 70%
of these homeowners were under-
insured. In a nutshell, homeowners
will have to foot the bill and pay the
difference to rebuild their homes and
replace their belongings to offset the

insurance shortfall.

Here are some quick tips to avoid the

peril of this pitfall for yourself and your

prospective homeowners:

Know that insurance policies are
contracts and contracts have limits
(these are the maximums companies
will pay out)

Conduct annual reviews with your
agent to ensure dwelling and other
coverages are sufficient to rebuild
your home and replace personal
belongings (account for increased
building/labor costs, debris

removal, property modifications,
improvements, and new purchases)
Ask about and add extended dwelling
coverage or guaranteed replacement
cost endorsements (a handy “cushion”
to account for unexpected building
costs/expenses)

Review other structures coverage
(protect detached outbuildings, fences,
and walkways)

* Verify loss of use / lost
rental coverage is suf-
ficient (pays for living
expenses during repair/
rebuild time)

+ Add sewer/water back-up
coverage, buried service
lines coverage (old lines
can mean big problems and
big expenses)

* Calculate liability coverage
and/or purchase umbrella
coverage for asset protection (trips and falls, acci-
dents and guest injuries - this coverage protects you
from lawsuits and more)

* Maintain photo inventories of personal belongings
(provides a wealth of information to adjusters for
settlement purposes)

* Understand cheap premiums are often a reflection of
stripped-down insurance coverages (underinsurance
or the high likelihood the homeowner will absorb

costs if a loss occurs).

It is important to recommend
your clients work with a repu-
table agent willing to take the
time to review insurance con-
tract options and answer any
questions you may have to best
protect your homes or invest-
ment properties. Remember,
broad, more comprehensive
policy coverages may mean
higher premiums; however, this
may be a trade-off for more
coverage payouts on the part of the insurance carrier and
less out-of-pocket expenses for the insured at the time of

a loss.

Don’t buy cheap insurance for expensive properties! Your
dreams are worth protecting — and ultimately underinsur-

ance burns you!

SOURCES:

https://mars.colorado.gov/MarshallFire
https://ktvz.com/cnn-regional/2022/02/05/those-impacted-by-marshall-
fire-work-through-puzzling-homeowners-insurance-policies-payouts/

Keep the Referrals Coming!

AS FOR ME AND MY HOUSE
WE WILL SERVE THE LORD

24" x 11” Shiplap Sign with 3D Lasercut Lettering
Other sizes available. Customize your saying.

Gifts from Cutting Boards, Game Sets, Latte Cups,
Photo Engraving, Leather Items and More

Personalized Laser Engraved Gifts

Referrals for Years to Come.

arksp

Laserfirt

www.larkspurlaserart.com lisa@larkspurlaserart.com
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1[ ORIGINAL ART & FRAMING
HANG]NG & DELIVERY AVAILABLE
Visit us online for up-to-date information
orlysartgallery.com

719.630.3371
730 South Tejon, Colorado Springs

Open Monday-Friday 10am-5pm
Saturday: 10:30am to 2Pm
Closed Sunday & Monday: Appointments Available!
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Easy Ways to

BOOS

Your Financia
Literacy

April is Financial Literacy Month, a national campaign to raise awareness

about financial literacy and promote financial education. In this month, orga-
nizations nationwide carry out a variety of events, learning opportunities, and
initiatives to improve financial literacy, especially among our nation’s youth.
Financial ignorance can lead to a variety of negative future consequences,
including irresponsible spending, dangerous debt levels, and high amounts of
stress, especially for financially vulnerable populations. Education is key; mak-

ing informed financial decisions is more important than ever.

Read financial books and newspapers (and listen to podcasts).

Dive into newspapers and magazines (think the financial section of local /
regional newspapers as well as The Wall Street Journal, Barron’s, Fortune,
Forbes, and Money) as well as books geared toward money matters. Also,
there’s a podcast for every subject nowadays, and the arena of finance is no ex-
ception. Just want the basics? Try Planet Money or So Money. What about info
on investing? You want Money for the Rest of Us or The Disciplined Investor.

‘Woman-focused financial info? Look for Women & Money or The Fairer Cents.

Utilize social media and your network.

Make your social-media time more industrious by following financial experts on
Twitter or LinkedIn or joining a personal finance / support Facebook group. Also,
don’t overlook the knowledge you have close at hand through your immediate
network; utilize the financial expertise (and lessons learned) of your circle of
influence - successful friends, family members, colleagues, even your boss.
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By Shauna Osborne

Ask the experts.

Who better to turn to with your burning financial
questions than a professional? They can listen

and assess your current situation and how you are
handling credit and debt; uncover solutions, wheth-
er about day-to-day money situations or more
complex, long-term scenarios; make suggestions for
how to pay off, consolidate, and manage finances;
and help you plan for future financial needs and

stay on track going forward.

A study undertaken by the Financial Industry
Regulatory Authority in 2019 showed that rates of
financial literacy among Americans have taken a
nosedive since the Great Recession, yet, for many,
financial situations are more complicated than
ever, between retirement accounts, investments,
student loans, medical debt, credit cards, pandemic
stimulus payments, and mortgages / rent and other
household expenses. It’s crucial to keep our finan-
cial literacy knowledge base growing as aspects

of our health, career, family, and living situation

change over the years. Knowledge is power!
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OLD SCHOOL YALUES WITH THE -
LATEST AND GREATEST TECHNOLOGY

REASONS T0 CALL US FOR YOUR NEXT INSPECTION

v We do it all: residentiallcommercialirental, mold, sewer scope, radon,
air quality, lead paint, asbestos & more

v/ Quick availability (almost always within 24-48 hours)

+" Rigorous training FAR exceeds state and national mandates

v/ Painless scheduling; we streamline ALL the inspection & access logistics
v

v

Same-day, modern, interactive “better than a report” report with pics and videos
15,000+ Super thorough (but not alarmist) NACHI certified inspections

360° UOME BUYER SNAPSHOT

Drone and aerial videos

Thermal scanning of entire interior and exterior

Property history report

Appliance check even if not required

Carbon monoxide levels

Industry-leading reports that include color-coded severity prioritization
Recall report for appliances and systems

The only company with a snapshot section in every report that inventories the entire house with
videos and photos that document evidence of everything in the current operating condition

+ And of course, FREE coffee at inspection summary walkthrough :)

AGENT GOODIE BAG

v $10,000 Real Estate agent liability coverage on every inspection

v Social media shout outs to agents on our channels with home inspection completion

v Monthly recall report can be customized with agent contact info for retouch email marketing with your client
+" White glove concierge customer service and communication and available for phone calls after the inspection

HOME INSPECTIONS START AT $350

Inspections Over Coffee

719 900 JAVA (5282)
cos@inspectionsovercoffee.com
www.InspectionsOverCoffee.com
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SPRING IS A TIME OF CHANGE!

TEAM MEMEER SPOTLIGHT

If you have been thinking about switching MEGAN DONNELLY
title companies, we'd be honored for an
opportunity to meet with you. .

MAME

- A First American Title is Growing! o Megan Donnelly
Mare locations and team members to serve you. N : JOB TITLE

Escrow Officer

SOUTHERN COLORADO

— T \ B\ MEW LOCATION!
NG 770 Gold Hill Place S

Woodland Park, CO 80863

— — S ’F ' 1975 Research Pkwy, Ste 150
I [ - Colorado Springs, CO 80520

4783 Farmingdale Dr, Ste 215
Colorado Springs, CO 80718

? A ) ? .N ' 102 S Tejon St, Ste 1100
° k. - - Colorade Springs, CO 80703

Share a Testimonial for One ' % First American Title™
of Our Preferred Vendors! i

1975 Research Pkwy, Ste 150
Colorado Springs, CO-80920

P> in the know
B The kitchen is a

advertise in Real Producers was referred to us by | m a i n fo c a I p O i n t
a top-producing agent in town! That’s why, when ]
for buyers.

you see Rampart Roofing’s ad on our front inside

cover and A Precise Home Inspection in our back

inside cover, you have Greg Luczak and Cherise \ Upgrading appliances will greatly increase
Selley sharing their experiences with them. In h your kitchen’s visual appeal while staying
my opinion, this makes a highly effective ad, and I within your budget!

want more of them!

I would love to have you share your positive
feedback with one of our vendors to possibly use

in an ad!

To make this happen, please shoot me a quick
email with your headshot and your positive com-
ments (the shorter the better), and I will approach

the vendor to see if they would like to include it.

= Appliance Outlet

Your Favorite Appliances at Outlet Prices T_—

n Most appliances come with a 1 year warranty. Extended protection plans availﬁle up to 4 years.
www.aocolorado.com | 3325 N Academy Blvd | Colorado Springs, CO | 719.573.5802

Thank you for your influence and readership!

Email your testimonial to brian.gowdy@realproducersmag.com.
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ZJFAIRWAY <

INDEPENDENT MORTGAGE CORPORATION

FAIRWAY' ,
advantage™=g LN

PRE-APPROVAL

Give Your Clients 4
an Advantage

The Fairway Advantage™ Pre-Approval*
program provides your clients with a
conditionally approved loan before they
make an offer, which may allow them to
compete with cash!

Contact us
to learn more!

BRITTNEY HANSEN & KAREN WELLER
ZJFAIRWAY | i

INDEPEMDENT MORTGAGE CORPORATION

HMLE 1189

ALPINE GROUP | 6285 LEHMAN DR. SUITE 206 | COLORADO SPRINGS, CO 80918
BRITTNEY HANSEN | NMLS 1474567 | BRITTNEY. HANSEN@FAIRWAYMC.COM

b KAREN WELLER | NMLS 1372605 | KAREN.WELLER@FAIRWAYMC.COM

*Fairway Advantage pre-approval is based on a full review of the borrower's creditworthiness and is contingent upon there being no material changes in the
borrower's financial condition or creditworthiness at the time of final loan approval. Final loan approval is subject to the following conditions: (1) borrower has
Identified a sultable property, and a valld appraisal supports the proposed loan amount; (2) a valld title insurance binder has been issued; and (3) bormower
selects a mortgage program and locks in an interest rate that will support the pré-approved monthly payment amount. Loan must close before the expiration date
provided in the pre-approval. Please note that submitting verifying documentation is not a requirement to receive an estimate of closing costs associated with
a mortgage loan. Copyright22021 Fairway Independent Mortgage Corporation. NMLS#2289, 4750 5. Biltmore Lane, Madison, Wi 53718, 1-888-912-4800,

All rights reserved. This is not an offer to enter into an agreement. Not all customers will qualify. Information, rates and programs are subject to change

without notice. All products are subject to credit and property approval. Other restrictions and fimitations may apply. Equal Housing Opportunity. @
FW10T0693 Srroramen

P> brokerage news

By Raygan Earl

RE/M

debuts a new premier office location at Victory Ridge,

A X

A

OPENING LATE SPRING-EARLY SUMMER OF 20221

RE/MAX Properties Inc.s
new North office’s prime
location at Victory Ridge,
located at Interquest Parkway
and Voyager Parkway, serves
the growing and thriving
Northern Colorado Springs
and greater Pikes Peak area
housing market. Its location
at 1915 Democracy Point,
Colorado Springs, CO 80908
is conveniently located near

a growing number of large
new-home communities in
Northern Colorado Springs and
is situated among the expand-
ing north side commercial and

restaurant scene.

Since opening its doors in 1986,
RE/MAX Properties Inc. has
continually positioned itself as
the “go-to” brokerage for suc-
cessful results. Our company
strongly believes in providing
our clients with unparalleled
representation in every real
estate transaction, and this
philosophy has earned us the
reputation of being the leader in

the real estate industry.

Contact RE/MAX Properties Inc. at

In a market where experience
matters, RE/MAX Properties
Inc. is proud to offer expert
home buying, selling, and
relocation services for all our
clients. Our fully developed
strategic programs acceler-
ate our clients, both buyers
and sellers, to the top of the
market. When it comes to
negotiation skills and mar-
keting, RE/MAX Properties
Inc. agents consistently rise

to the top!

RE/MAX Properties Inc.
strives to continually raise
industry standards for
professionalism through
outstanding education and
support for all our full-time
Associates to build their
business and serve their
clients. Our new office loca-
tion at Victory Ridge offers
our agents a premier and
highly professional office
setting with flexible oppor-
tunities to work and meet
their clients both in the

office and virtually.

or visit us online at

to learn more.
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CASA BAY

— PHOTOGRAPHY—

HEADSHO'T
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Headshots without the hassle.

- 30 minutes of studio photography

P

=
§

.. i _ ! y
- Extensive coaching . - / -
- Unlimited outfit changes ; \ » /-l
- Two professionally retouched images ), _I E L I TY M 0 RT G A

We make quality photography quick and fun! SOLUTIONS \é\'ﬁ,
1 ..__'

BOOK TODAY! Vaughn Littrell

& 541.600 . 4171 y=111"= Vlittrell@fidelityms.com
(719) 290-0415
NMLS # 1092985

& info@CasaBay.Photography
@& www.CasaBay.Photography/headshots

15455 Gleneagle Drive, Suite 230 | Colorado Springss€O 80921 | FidelityMortgageSolutions.com | NMLS #476792
Regulated by the division of Real Estate
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Written by Ruth Gnirk
Casa Bay Photography
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Tiffany Canady was raised
to give grace, approach
people from a place of
kindness and love, and
leave the world better

than she found it. This is
the legacy she and her
husband Brian want to
leave for their children
and their community.

The Canadys serve their

community as REALTORS®
and as small business

owners of the OsteoStrong

Center and a wholesale
business as well. These
three unique income
streams allow them to
bless their community in
the present and build for
the future while they are
creating a legacy of love
that they can pass on to

their children.



to provide a lot, but was always ready to share with
others even less fortunate. Even after Tiffany left
home at age 16, her mother’s character lessons stayed
with her. Tiffany’s dad was a builder in Arizona, and
for a season in her life, she helped him build storage
units and homes. Most of the time she lived out of her
car, and she eventually ended up in Mexico where
she lived out of her car, as a nomad, for several years.
In 2004, she decided she needed to create a legacy
and backpacked from Mexico to Colorado where she

started business to business sales.

The Canadys had a fairly easy transition from sales
into real estate. Tiffany earned her REALTORS®
license in 2013, shortly after the birth of their first-
born, and Brian joined her a few days before their
second child was born in 2014. They also added a
transaction coordinator to the team in 2014, and their
faithful team member has now transitioned into a

position as director of operations.

54 . April 2022

Tiffany was raised by her single mom who wasn’t able

Success leaves clues, and
Brian and I want to leave
our children a legacy of

love for others as well as a
blueprint of how to build

true success.

39

“It’s been said, ‘Real estate is a contact sport,” smiled Tiffany. “You
have to stay in contact! Success leaves clues, and Brian and I want to
leave our children a legacy of love for others as well as a blueprint of
how to build true success. We live this out as we inspire our clients to
build wealth, not just buy a house. We flip, rent, and sell homes, and

we love to teach others how, and why, to do those things as well!”

The Canadys don’t leave success to past family models, trial and
error, or chance. They have coaches for their businesses, and for
their marriage. They serve the community together as a family, and
have taken their children to Mexico so they could have a greater
appreciation for things taken for granted in the U.S. Tiffany and
Brian are also intentional about date nights, and their children enjoy

helping plan some of their relationship-building opportunities.

Tiffany utilizes social media to deliver infotainment to her clients
and community. She also creates engagement by sharing her family
life on social media because she has found that people are more
willing to do business with someone who shows they are authen-
tic and genuine. She builds trust so she can build friendships and

working relationships.

In 2015, Tiffany began leaving a more

tangible legacy of love by volunteering

with HBA Cares. The local non-profit

organization partners with other non-
profits and engages industry resources
to support transitional and accessible
housing, and other community proj-
ects. In 2019, Tiffany’s mom moved in
with the Canady family as she left her
own legacy for the last nine months of
her life. She was struggling with lung

cancer and needed care and love.

One of the HBA Cares projects became
near and dear to Tiffany’s heart after
the passing of her mother. The Ingram
Guest House is a home away from
home designed for families or individ-
uals going through cancer treatment,
and families with babies in the NICU.
This beautiful project is led by builder
captain Josh Peterson and a tribe of

trades (hbacares.org).

Tiffany has been involved with HBA
Cares in various capacities for about
eight years, including serving as presi-
dent. The Canadys have gotten involved
in projects including the building of
Dream Centers and beautifying the
downtown area. They have also volun-
teered for “Creek Week” and helped
with programs such as We Fortify

and Family Promise, which provide
accessible and transitional housing

for homeless teens, young adults, and
families. The Canadys are proud to have
also been involved with the Pikes Peak
Association of REALTORS®.

“I may have ‘started at the bottom,” as
the song says,” smiled Tiffany, “but I
didn’t want to grab a shovel and dig
myself down 7arther! A lot of peo-
ple don’t know what resources are

available to help them climb out of the

pit they may feel they are in. We are

here to give them hope, and a vision
for their future so they can change
their legacy! There is a ripple effect;

no one succeeds alone. We all crave
connections, and life, like real estate, is
a relationship business, not something

strictly transactional.”



Tiffany believes that every day is a gift, and that
the true magic is that people can better
themselves in a way that the ripple
effect continues to impact the whole
community. The Canadys better
themselves, impact their
community, and build legacy
in three distinctive ways.
First through real estate,
including flips, rentals,

and selling homes. A

second way is through

their health facility

called OsteoStrong,

in which community
members can build

vitality, and bone

mass, through one
10-minute session

per week (centers.
osteostrong.me/colo-
rado-colorado-springs).
Their third, and most
passive, income stream is
selling products wholesale

via e-commerce.

Their freedom and passive income
allows the Canadys to travel and make

memories. In January they flew down to FL

to visit family, then cancelled their flight home
because they bought an RV and traveled the Florida
coast, exploring and bonding with family members,
running their businesses remotely, schooling the
kids, and creating lasting memories they will cher-

ish for a lifetime. The family also travels to Alaska We are here to JLVE them

yearly, to visit Brian’s childhood home and to fish. hope, and a vision for

They freeze the excess so they can enjoy their catch

throughout the year. their future so they can

change their legacy!
Tiffany and Brian Canady are intentional about : ]
o Y o There is a ripple effect;
leaving a legacy. They are very familiar with the
saying, give someone a fish and they’ll eat for a no one succeeds alone.
daj./, Z?Z:Lt teach someone to fish 'and they can eat f"or We aH e COHHeCtiOl’lS,
a lifetime. The Canadys have literally taught their
children to fish. Even more importantly though, al’ld hfe, hke l'eal estate, 1s

they are leaving a legacy as they teach their com-

a relationship business,

munity to “fish” and build wealth with real estate \ _
investment, build health through OsteoStrong, and not Somethlng StflCﬂY
care for others by giving back to the vulnerable in transactional.

their community.
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MAKE YOUR HOUSE A wsss— S

POWERHOUSE.... Wonwraer | ol

s
o

T 5

AVANTAGE HOME IN CORDERA

17 Years and hundreds of homes later, Vantage Homes is releasing
its last remaining lols in Lthe amazing communily of Cordera,
Bt don't worry... we savied the best for last. Don’t miss out on

your last chance to build with Vantage Homes in Cordera!

CORDERA FEATURES:
From the mid 535008 | Award-Winning D-20 Schools
41 Acres of Open Space & Hiking Trails

gate Promenade
pel Hills Mall

Walk-0Out & Garden Level Lots Available
CALL 719.282.6535

Maonday - Saturday:
Summer | 10:00am - 5:30pm
Winter | 10:00am - 5:00pm
Models Closed Sundays - Call for an appointment

OPTIMIZE YOUR
PURCHASING
POWER

We utilize pricing agreements from
National companies to assist
organizations like yours in optimizing
AMERICA'S BEST REAL ESTATE AGENTS . their purchasing power.

R E C o G N I Z E D i | ¥ Shipping, travel, office supplies,

_ wireless and more!

‘- " V _ ; . Find out how much you can save by
T - reaching out to your Fidelity National

- - Title Sales Executive today!

= : 4 ’ - *content provided by FNF- Fidelity National Financial

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT Fidelity National Title

FOLLOW US ON INSTAGRAM TODAY
@realproducers

Leveraging our technology to enhance the customer experience

1277 Kelly Johnson Blvd | Suite 100 | Colorado Springs, CO 80920 | 719-590-1711 | fntcolorado.com
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QUALITY -
AND

crartmAnsHiP - W THIS 1S HOW WE
YOUR CLIENTS |l I T

CAN DEPEND ON! MOVEIT

A\ A PRECISE

HOME INSPECTION
Esz. 2007

“ Tom George and the entire group at
A Precise Home Inspection have a proven
track record of providing top-notch home
inspections for our clients. Tom is a leader in
the inspection industry. He goes to great
lengths to make sure they go above and
beyond for our clients and us. We trust them
because they are extraordinarily proficient and
take the time to explain the report to the client,
which equips them with the knowledge to
make the best decision about the purchase.
They have saved our clients from moderate to
huge cost inspection items that would have
otherwise gone unnoticed, even in new
construction. We cannot thank them enough
for their service and attention to detail. 9’
- Cherise Selley

S YO Visit our
Team up with website for all

This Is How We Move It. From start of your moving

to finish, our staff will make a stress-free needs. Questions? Imagery-Cortified Drone Inspections Convenient Communication Happy Customers
mOVing experience for your clients. Call our local team Complimentary Thermal _'c\)lrosrﬁg\fvisttooﬁeztcehelp -Online Scheduler  Reports reviewed to 800+

« LONG DISTANCE MOVING today and consult with e LomsdtyteReds  JoSSNES  MmeEes o See

Aviation Administration.

e COMMERCIAL MOVING a professional mover!

:bg%ﬁh:\gfuvé'“fun REARRANGING 719.900.4545 Schedule Your Client's Inspection Today!

» PACKING AND UNPACKING thisishowwemoveit.com APreciseHomelnspection.com ¢ 719.272.0100 ° office.aprecise@gmail.com



3 locations to
serve your better

5555 Tech Center Drive,
Suite 110, Colorado Springs
(719) 884-5300

350 N. Pine St,,
Woodland Park, CO
(719) 686-9888

1220 Main St.,
Canon City, CO
(719) 275-4900

WE DoN’T SUCCEED m
UNLESS You Do!

Empire Title * etcos.com




