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OHAN
DeElLANCEY

ATTORNEYS & COUNSELORS AT LAW “The courageous Wit Tio down ant accept defeat
Main Office: 18 Computer Dr. West Instead, they are all the more determined to struggle

Albany, NX 12205 for a better future.” _
TEL: 518-438-0010 _ . ) — Queen Elizabeth Ii

FAX: 518-438-0030

Brian P. Rohan, Esq.

brohan@rohanlaw.com
Erin P. DeLancey, Esq.

edelancey@rohanlaw.com

Experienced | Knowledgeable | Personable | Responsive | Dedicated | Dependable

We Provide EXCEPTIONAL, COMPREHENSIVE, HIGH QUALITY Legal Counseling And Representation In All
Aspects of Residential & Commercial Real Estate

* RESIDENTIAL REAL ESTATE e PROPERTY MANAGEMENT
CLOSINGS * FOR SALE BY OWNER (FSBO)
e COMMERCIAL REAL ESTATE * SHORT SALES
CLOSINGS * LOAN MODIFICATIONS
* LENDER REPRESENTATION/ * RELOCATION

NMLS #66576 NMLS #1392603
SETTLEMENT AGENT e BANK OWNED REAL PROPERTY . . - -
. BORROW N RRE N ANGES (Reo) Cell: 518-330-9201 Cell: 518-605-1176

 TITLE INSURANCE (Searches, « DEED TRANSFERS bkelly@sefcumortgageservices.com  nbaratto@sefcumortgageservices.com
Examination, Clearance) e LEASE-PURCHASE OPTIONS

* NEW CONSTRUCTION * LAND CONTRACTS

* INVESTMENT PROPERTIES « CONDOMINIUMS

* LANDLORD & TENANT e COOPERATIVE APARTMENTS
REPRESENTATION * LAND USE & ZONING

Nicholas Baratto
Mortgage Originator

Bob Kelly
Mortgage Originator

Satellite Locations (By Appointment):

125 High Rock Avenue 333 Glen Street
Saratoga Springs, NY 12866 Glens Falls, NY 12801

Tel 518-306-4318 Tel 518-338-3833
Fax 518-306-4518 Fax 518-338-3983 700 Patroon Creek Blvd., Suite 301, Albany, NY 12206 « Company NMLS #309847 - 518-783-1234

sefcumortgageservices.com - Licensed Mortgage Banker-NYS Department of Financial Services  ERBEk

Additional Areas of Expertise: Business & Corporate Law, Trusts & Estates, and Vehicle & Traffic Law.



2 TRUSTCO BANK"

Your Home Town Bank

| CONT Trustco Bank Mortgages’

TABLE OF

. ’ G — \ ' ] S > Financing up to 97% > No Borrower Paid Private > Jumbo Mortgages
3 ublisher’s f artner e S i e
a0 7, Spotlight: ot o Loan-to-Value Mortgage Insurance* up to $1,500,000
E: | Find, Fund, - ) .
: - e png, Haley Van' . . . )
' : i s Bellingbam | > Low Closing Costs > Friendly, Local Service > Wide Range of

Products Available

Since 1902, Trustco Bank has been helping build communities
_ _ one mortgage at a time. We value our relationships with the Real
Partner V AW onthe | Featured Estate community and know how hard you work to get the deal
Spothght / Rise: g Real .
| " Producer: done. We want you to know that you can trust us to work just as

Deana

W i N hard for you and your client. We will even save them some money too.

TRUSTCO
>< BANK'

Your Home Town Bank

If you are interested in contributing or nominating REALTORS® for certain stories,
please email us at mike.baker@realproducersmag.com.
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but

remain solely those of the author(s). The paid advertisements contained within the Capital Region Real Producers magazine are not endorsed or recommended by The N2
Company or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

Adam J. Steinback

Senior Mortgage Originator
& Metro Park Rd.,

Albarny, NY 12205

Cell: (518) 380

Ryan O'Hare
Mortgage Originator
& Metro Park Rd.,,
Albany, NY 12205
Cell: (518) 918-7449
NMLS #2158727

WE DO OUR BEST TO MAKE
INSPECTIONS SUCK LESS!

Pre-listing Inspections, Buyer
Inspections, Commercial
Inspections, Radon and
Water Testing, Well-flow

Testing, Mold Assessments

TR . ﬂ rj m 800-670-3110
N ——__ 518-407-5260 www.trustcobank.com @
w‘ = Subject to credit approval. 1 - Applicable to our portfolio mortgage product. If you fail to qualify for that preduct, you may be oﬁered_a —

mortgage that does have an appraisal fee, borrower-paid PMI, and a tax escrow account. *Private Mortgage Insurance. Lender Paid LENDER
Private Mortgage Insurance on leans over 82.5% Loan-to-Value. Please Note: We reserve the right to alter or withdraw these products

or certain features thereof without prior notification. NMLS #474376 Member FDIC

4 . April 2022



PINNACLE

ROOFING INC.

We’ve got you covered.

PLATINUM CONFERENCE

The Capital Region's
premier roofing contractor.

PRODUCT
EXCELLENCE

Commercial » Residential | Repair » Replace

Contact us today to schedule a FREE

inspectiﬂn and estimate. PLATINUM CONFERENCE

Winner of Owens

Call: 518-435-2400 Fistasss __fTITHﬂ JHiea]
previad Top Perormers, sl IS i _
www.pinnroof.com ‘i S— S INDINGCORR2

e ,;H“'ifﬁg_- Financing T/
e L -— % - - i

Spring is here! Contact us for all of your home
financing needs. We are available and delighted to
be of assistance to you and anyone you would like to
refer to us. We want nothing but the best for

= = e Drew Aiello Michael Angelo our clients!
OWENS - S - Licensed Sr. Loan Originator Licensed S1. Loan Orlginater
. . = — = > y : Cell: 518-573-2435 Cell: 518-281-7108
ROCTHG CERTIFIED CONTRACTOR — == B = aaiello@homesteadfunding.com  mangelo@homesteadfunding.com

1807 Rourbe 9, CHflon Park, WY 12065 - Office: 518-373-0814 + Lieensed Morgepe Banker - NYE Depl. of Financial Bervices - Drew NMLS 1D S4504 - Michss] HMLE D¢ 54521 « Company NMLE IDe 3232

Full-service home inspections, mold inspections, and assessments

Accurate

AMERICA'S BEST REAL ESTATE AGENTS

RECOGNIZED

e

- Home Inspector

=
License #'s 16000001255:& MAQO580 1, | 0 o | | ?
-] A | » | | .
') | )

o

518-577-3954
johnv2201@yahoo.com
www.accurate-home-inspector.com John Veivia

BE PART OF THE NATIONAL REAL PRODUCERS MOVEMENT
FOLLOW US ON INSTAGRAM TODAY

@realproducers
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Don’t let the % MEET THE
current rates CAPITAL REGION

hold you back Shainline REAL PRODUCERS TEAM
from your dream
of buying a home.

Call the ladies of
Home Choice Capital today.

Michael Baker Shari Baker Haley Van Andrea Seeger
Publisher Publication Manager Bellingham Social Media Manager
Content Coordinator &
Advertisement Manager

We work with over seven different lenders
and can find the best option to serve you as
you search for your new home!

Michael Martyn Joan Heffler

Donna erght Nancy‘Herrmann o B ol : e *;__ . 1 Gallitelli Gallina-Jones Photographer
Loan Officer MLO and Owner R A VIR 1 ks TS _ Photographer Photographer

(518) 441-9989 (518) 727-9742
NMLS: 2027466 NMLS: 1135039

ey
w8l TOP GUN rreating crients Like Famity

- INSPECTION SERDICES Home Inspection | Mold Assessment i -
_ itchell Wood Isabella Megan Taylor Chris Wright
$ Radon | Wood nesuovlng Insects Videography Browne-Lércher -DiCenzo Proofreader
Writer Writer

home inspection as if it were my own son or
daughter considering huying that house.

- Joe Fasolino, Top Gun Inspections Owner and NYS Inspector

JOE FASOLINO @ Mvns
&

Owner / Inspector .. Axdety Guidelines Christina Center Osman Salam
[518] 956'0532 “vs 4 16000011491 Assistant Editor Hair and Makeup
. & Proofreader Artist

QNN info@topguninspectionservices.com NYS Mold Lic. #: 00333
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PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted local real estate/

business vendor to use. Take a minute to familiarize yourself with the businesses sponsoring Capital

Region Real Producers. These local businesses are proud to partner with you and make this magazine

possible. Please support these businesses and thank them for supporting Capital Region Real Producers!

ATTORNEY - REAL ESTATE
Calabrese Law
(518) 691-0019

Elizabeth A. Byrne LLC
(518) 527-1949
www.byrnelawassociates.com

lanniello Anderson P.C.
(518) 371-8888
www.ialawny.com

Rohan & Delancey, PC
(518) 265-0530

ELECTRICAL SERVICES
Kot Electrical Services
Chris Kot

(518) 859-1860
www.kotelectrical.com

Philan Electric

Daniel Babinov

(518) 288-6172
www.philanelectric.com

FINANCIAL ADVISOR
Northwestern Mutual
Matt Haye

(518) 785-4141
matthew.haye.nm.com

HEATING & COOLING
Grasshopper Heating

and Cooling

Brian Correll

(518) 545-4175
www.gograsshopper.com/

HOME FIX & FLIP,
INVESTING & CONSULTING
Find, Fund, Fix & Flip LLc
Richard Carr

(518) 488-2434
www.carrrealestate
groupllc.com/

10 - April 2022

Find, Fund, Fix & Flip LLc
Richard Carr

(518) 488-2434
www.carrrealestate
grouplic.com/

HOME INSPECTION
Accurate Home Inspector
John Veivia

(518) 577-3954
www.accurate-home-
inspector.com

Chris The Home Inspector
Chris lula

(518) 928-4172
christhehomeinspector.com

Top Gun Inspection Services
Josef Fasolino

(518) 956-0532
www.topguninspection

services.com

Wolf Hollow Home
Inspections LLC
Alyssa Hackett

(518) 407-5260
www.WolfHollowHome
Inspections.com

HOME STAGING

CS Vacant Home Staging
Cheryl Shaw

(518) 229-8429
csvacanthomestaging.com

INSURANCE AGENCY
Erik LaChance State
Farm Agency

Erik LaChance

(518) 669-1846
www.SFLaChance.com

Hopmeier Evans

Gage Agency

David Evans

(518) 377-7414
www.yourownagent.com

JUNK REMOVAL

& HAULING

Junk King

Carl Breitenstein
(518) 265-4805
www.junk-king.com/
locations/albany

LIFE / BUSINESS COACH
Lisa Giruzzi

(518) 369-9780
www.transformationalcon-

versations.com

MOLD TESTING &
REMEDIATION

Epic Building Solutions
(518) 477-0809
www.epicbuilding
solutions.com/

MORTGAGE LENDER
Allied First Bank
(844) 417-8728
www.alliedfirst.com

Home Choice Capital, Inc.
Nancy Herrmann
(518) 280-7009

Homestead Funding Corp
(518) 464-1100 x392
www.cliftonparksouth.
homesteadfunding.com

MORTGAGE LENDING
Catskill Hudson Bank
Dawn Martinez

(845) 798-2896
www.chbny.com

SEFCU
(518) 783-1234
www.sefcu.com

Trustco Bank
(518) 377-331
www.trustcobank.com

MOVE IN/MOVE OUT AND
CONCIERGE SERVICES
Call Sheilah!

Sheilah Sable

(518) 937-7908
sheilah@callsheilah.com

MOVING & STORAGE
Don’s Moving and
Storage, Inc

(518) 462-0697
www.donsmovers.com

MOVING SERVICES
Moving Made Ez

John Payne

(518) 792-1837
www.movesmadeez.net

ORGANIZATIONS

Women’s Council of Realtors
- Capital Region

(518) 469-8821
www.wcr.org/chapter-sites/
new-york/capital-region

PHOTOGRAPHY -
PORTRAITS & EVENTS
Joan Heffler Photography
Joan Heffler

(518) 346-4485
www.joanheffler
photography.com

PHOTOGRAPHY -
PORTRAITS / WEDDINGS
Metroland Photo

Michael Gallitelli

(518) 459-8050
metrolandphoto.com

PHOTOGRAPHY-
REAL ESTATE
Gallina-Jones Photography

ROOFING
Pinnacle Roofing
Chris LaVallee
(518) 435-2400
www.pinnroof.com

Martyn Gallina-Jones
(917) 613-4929
www.gallina-jones.com
SOCIAL MEDIA MARKETING/
MANAGEMENT

The Marketing Drill

Andrea Seeger-Doring

(518) 284-0600
themarketingdrill.com

RADON/ASBESTOS/
MOLD/LEAD

AirWater Environmental
John Snyder

(518) 376-7345

RESTORATION - WATER,
FIRE & MOLD
Restoration 1 of the

VIDEO PRODUCTION
Mitchell Wood Media
Mitchell Wood

(518) 222-6138
www.mediaave.com

Capital Region

(518) 817-9915
www.restorationl.com/
WELL DRILLING/INSTALL &
WATER TREATMENT

Hawk Drilling Company Inc.

capital-region

Sandra Baldwin
(518) 885-7952
www.hawkdrillingcompany.com

- MDD 200 N Thwresstern Mt s the marketing iname for The Morthevestem Mutsa | s

Waithew Have £ an Insimance Age i MM, Mathews Haye, 15 & Resgisherad Repoesenta I

DANIEL BABINOV |/

Electrician |8 ' ‘
(518) 288-6172 | = *
philanelectric@gmail.com A
PHILAN ELECTRIC ‘ -

Northwestern Murtual

IF YOU LIVE FOR IT,

WE'LL HELP YOU PLAN FOR IT.

We're here to help you do the things that matter most,
with the people who matter most. Now and years from now.
Because when you're in control of your money and start
realizing your finandal goals, planning looks less like
planning and more like living. Spend your life living.*

LET'S GET STARTED

Matthew Haye

Fimancial Adwvisor

1201 Tray Schenectady Road, Latham WY
518.852.2671

matthewhaye.nm.com

oy (NN, Milsauose, W1 (ife and detebity brurance annuities, and e srswance with long: term cars benebits) and its b ridianes
Muatthew Have, i5 2 Representative of Northwestem Munsl Wealh Managerment Compamy®. (NMWME) Mifsaukes. W1 (Rdaciory and

{ee- based financia plinning senvices), 3 ubsiciany of N and federal savings bank. AIIMWMC products and services e offered only by peopery redentialed Representatrees whooperate from agency offices of NI
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DY publisher’s note

Photos By Joan Heffler, Joan Heffler Photography

What’s up,
Real Producers?

It’s been a long two years. COVID came out of

ROHAN
DELANCEY

ATTORNEYS 8 COUNSELORS AT LAw

nowhere and changed the world as we know it.
We were urged to stay separated, and though
many in real estate flourished, many other

industries struggled.

After a long battle and patiently waiting, we have

finally had our first in-person event in two years!

In March, we hosted our first Monthly Happy
Hour, and it was a huge success! We had 60+
REALTORS® and industry vendors come to

Peddlers in Clifton Park, connecting and sup-

porting one another.

This month’s Happy Hour was in honor of the
individuals we featured in the March 2022 issue
of Capital Region Real Producers, and we were
able to hand them some awesome framed copies

of their articles.

I want to take a moment to thank our Co-Host

sponsors, Brian Rohan and Erin DeLancey

from Rohan & DeLancey, P.C., as well as Bob
Kelly and Nick Baratto from SEFCU Mortgage

Services, for helping to make this event a reality.

MOLD AND RADON REMEDIATION ASBESTOS CONSULTING

e Top choice of Real Producers

All projects estimated and managed by career long environmental
professional with 20 plus years experience

We look forward to hosting these mixers every
month and hosting our larger events throughout

the year.
Keep an eye out in your email for special invites to

our events, and if you don’t receive them, be sure to

let us know so we can ensure you're on the list!

Proposals and Completion within Real Estate Deadlines

JOHN SNYDER | 518 376-7345

Thanks again for everything, We appreciate you,

Mike Baker

Publisher

Capital Region Real Producers
mike.baker@realproducersmag.com

12 - April 2022 Capital Region Real Producers - 13



christopher
iula

home inspector
& mold assessor

Through experience, expertise,
thoroughness and dedication,
you will be educated about
your home.

Call ortext 518-928-4172
today to set up your
appointment.

Inspector, LLC.

Buying a Home
Wlth _Confldence

www.christhehomeinspectorcom | 518-928-4172 | chrisiula@hotmail.com

June: Annual Golf Tournament

September: Deals in Heels

November: Installation Gala

Women's Counci 6
TORS

L apital Region

{Sﬁw e @ﬁﬁ;l ﬁ'.' '@?ﬂ E?{wx#ﬂw_ﬁ (( :t.'rwf:i.-
April: Breakfast Panel of Professionals
May: Lunch & Learn w/ Leigh Brown & GCAR

July: Kayaking & Membership Mixer
August: Lunch & Learn w/ Keri Zoumis

October: GCAR Tradeshow Event

14 - April 2022

www.metrolandphoto.com

photographer 518-459-8050
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Saratoga Race Course

The Lake George Club
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partner spotlight €4

By Isabella Browne-Lorcher
Photos by Michael Gallitelli, Metroland Photo

BORN TO THE BUSINESS

It would not be hyperbolic to say that
Rich Carr, owner of Find, Fund, Fix &
Flip LLC, has been in the real estate

business his whole life.

It started when he was 10 years old,
and he would spend his weekends
and summer vacations working with
his uncle, who owned

52 rental properties

scattered around the

Capital Region. Rich

did everything from

plumbing and electrical
installations to roofing,

flooring, and drywall. At

the age of 24, he began

to buy properties.

Rich has seen each

end of the real estate
spectrum in the Capital
Region. He grew up
with his mother and
brother in Griswold
Heights, a low-income
housing development
in Troy. His uncle

would pick him and his

brother up every Friday

at 7 pm. They would

16 - April 2022

do whatever their uncle needed to -

maintain his properties, and then they F , H D F 'x s
would be home by 7 pm on Sunday _F U " D ﬁ FL , P
y /

night, each $15 richer for their week-

end of work.

“I can’t believe we’re still alive today,

with all the crap we ingested, no

masks, no safety equipment,” Rich
joked. But, Rich added, “The sum-

mers were the best.”

Despite the sometimes-volatile nature
of real estate, Rich has always had faith
in the industry’s strength in New York
State. He attributes its steadiness in
part to the diversity of the state and the
many influential employment markets

constantly being drawn to New York.

“This and many other factors are
what buffers upstate New York

from the rest of the country,” Rich

remarked. “So when other markets
see a dip in real estate sales, we tend
to remain strong and see consistency

in real estate.”

And, after over 20 years in business,
he should know. Rich started with

a three-family building in Cohoes.
Since then, he has held 18 rental units
and bought and sold countless other
properties. If this level of involvement
with the local real estate market was
not enough, Rich became a licensed
REALTOR® in 2005, and in 2017, he

founded two real estate businesses:

Carr Real Estate Group and Find,
Fund, Fix & Flip LLC.

Rich felt the need to start Find, Fund,
Fix & Flip because he wanted to pro-
vide a reliable and non-predatory way
for people in the Capital Region to
sell their houses fast — “a company

the public can trust” — as he put it.

He remembered one client, an older
gentleman, trying to sell his house for
an unreasonably low price. Rich knew
that the man did not know the actual

value of his house and that someone

Capital Region Real Producers - 17



else might try to take advantage of
him. So, Rich sat him down and dis-

cussed the value of his home.

“By the time he and I got done talking,
he actually shook my hand and gave

me a hug,” Rich remembered.

That kind of connection is what Rich

strives for in his work.

He understands that there are many

reasons people need to sell their

18 - April 2022

2
i T

C

homes, ranging from foreclosures to

death and divorce.

“My goal is to eliminate financial
hardship as much as possible for all
of my customers,” Rich explained.
“We save people from having to file
for bankruptcy. We can also save the

customer years of bad credit.”

Rich also understands that the
decision or need to sell a house can

be emotional.

“I don’t want people feeling like they
are backed into a corner and like they
have no other option,” Rich shared.
“Everyone has different issues going
on in their lives that make that situa-

tion very complex.”

But once Rich knows the factors
impacting a client’s situation, the
situation often does not seem as over-
whelming or complex. That is why he

offers consulting as well.

Rich with his brother and friends on a Utah BDR moto trip

oy

Rich and his wife celebrating their twentieth anniversary with a
trip to Bar Harbor

“I do consulting so that people can get a better
understanding and a better idea on how to pro-

ceed,” he explained.

After so many years in the business, Rich is very

confident in his ability to help guide his clients.

For Rich, consulting and selling are based on trust.

He knows how complicated and terrifying the idea
of foreclosure and bankruptcy can be, which is

why he always tries to save clients from going into
foreclosure and educate them about the long-term

impacts it can have on their lives.

“Helping people out of a difficult situation is

rewarding!” Rich said.

He takes his passion for knowledge personally as

well. Although it is not necessary to be licensed in

many local counties to do specialized
plumbing and electrical installation
work, Rich has spent over 10 years
mastering both. After a decade of night
classes, manufacturing classes, and
several more years of studying, Rich
was able to add master electrician

and master plumber to his long list of

accomplishments and credentials.

He points to his passion for continued

learning as one of his keys to success.
“This ultimately allows me to serve

more people better and more effi-
ciently,” Rich shared.

Capital Region Real Producers - 19
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AIRWATER

MOLD & RADON REMEDIATION
ASBESTOS CONSULTING

1 0 8.8 8 ¢

John was very quick
to respond to calls and
texts. Very personable

and professional. He

scheduled me last
minute, and was worth
the money. | highly
recommend him.

MICHELLE B.

Mitigate Radon Gas, Rennselaer, NY

JOHN SNYDER

518 376-7345

RESPONSIVE
HIGH QUALITY
NEAT & CLEAN

S ¢

)
L 4
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™ Call Sheilah!

MOVE IN/MOVE OUT SPECIALISTS

No move too big. No detail too small.
Individualized strategies for your next move

* Move In/Move Out  + Repair/Renovation
- Downsize/Declutter ~ Management

* Compassionate * Concierge
Estate Clearing Services

Call Sheilah! Today for More Information
518-937-7908 « Callsheilah.com @ (©

VACANT
HOME

Providing Legal Services
for all aspects of residential B
and commercial Real

Estate transactions.

Our team brings together comprehensive industry
knowledge of property acquisition, financing,
construction, taxes, contract law and in house title
insurance agency to address the following
representational needs: commercial and residential
property purchases, purchasers/sellers, lenders,
developers, brokers, contractors, landlords and
commercial tenants.

B CALABRESE
_ LAW, PLLC

'5aratoga Abstract. uc

(518) 691-0019 | Fax (518) 618-3146 | all@calabrese-law.com
30 Division St, Saratoga Springs, New York 12866

DID YOU KNOW??

Our knowledgeable staff
have been installing and
servicing WATER TREATMENT
for over 30 years!

From Methane & Sulfur
to Iron & Hardness
to Salt and Bacteria!

Our staff are clean,
kind, and polite.

'Il .".:( j ",-"'I " '

CALL US TODAY! 518-885-7952 ;

;: N A A
LIKE US ON FACEBOOK €3 (/
HawkDrillingCompany@gmail.com 7 m mm
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coach’s corner

What if stress, pressure, and over-
whelm are not required to succeed?
In our society, we’ve come to believe
that stress, pressure, and overwhelm
are a part of life, especially if you

want to be successful.

As aresult, we are in survival (“fight
or flight” mode) virtually every wak-
ing moment of our lives—rushing,
worrying, stressing, trying to keep
everyone happy, or avoiding disap-
pointing anyone in hopes that some-
day we’ll get it together and things
will be better.

In the meantime, days, weeks,
months, even years go by without
any relief because “someday” never
comes. You look around; it seems like
everyone is in the same situation.

It seems normal, and you accept

it as just the way it is. We look for

SUCCES

WITHOUT ST

Lisa Giruzzi,
Transformational
Conversations

strategies to cope with stress, pres-
sure, and overwhelm as if they are

our reality.

Life doesn’t have to be this way. It is
possible to eliminate these problems
when you understand that stress, pres-
sure, overwhelm, and similar emotions
result from our thinking rather than a
RESULT of events or situations.

Think about it; you can’t point to
stress as a “thing” in the world. It’s a
concept, not a thing. Any event you
believe causes your stress can be

experienced differently.

For example, a new listing may be
experienced as exciting or stressful.
Same event; different experiences.
What’s the common denominator?
Thinking! We feel/experience our
thinking 100% of the time.

This is excellent news because
thinking changes moment to moment
like a cloud on a windy day, and you
don’t have to do anything. Trying

to think positively is not required;
altering your experience or feeling is
unnecessary. All that’s needed is an
understanding that thoughts are NOT
reality. Thoughts are merely energy
passing through your brain, and when
left alone, they will go, making space
for new thoughts.

Don’t take my word for it. Check this
out against your own experience. For
example, have you ever noticed that
you could be thinking of something in
one moment, and in the next moment,
you’ve forgotten what you were think-
ing? Or you can be upset with someone
one moment, then find out they are ill
or had a tragedy in their life, and sud-
denly your upset thinking disappears.

INSURANCE CALCULATOR
FAST Two Question Home Quote

These are only a couple of examples.
If you examine your own experience,

you will see many more instances.

Stress and associated feelings distort
reality. A “stressed out” feeling tells
you about your state of mind; it’s not
telling you the truth about you, your
situation, or your life. Understanding
that thoughts are transient,
ever-changing, and merely moving
through your consciousness changes

your relationship with them.

You don’t take your thoughts so
seriously; you don’t worry or concern

yourself with your thinking as much,

Text ‘QUOTE’ to 518-901-2637
INSTANT HOME quote, two questions
NO Credit check call to add your

discounts too.

and it allows you to pay attention to
what is ACTUALLY happening at the

moment, right in front of you.

Stress, overwhelm, pressure, frustra-
tion becomes optional, and instead,
you can be responsive in real-time to
life, which exponentially increases

your effectiveness and aliveness.

Our natural state is well-being: peace,
joy, and freedom. The “you” that came
before thinking is within you. You
were born with an innate well-be-

ing. When you don’t get caught up in
thinking and remember that thoughts

are not reality, you have instant

INSURANCE CALCULATOR

access to peace, joy, and freedom. You

see that stress is not required.

That beats stress, pressure, and over-

whelm any day.

Lisa Giruzzi is a peak performance
coach, best-selling author, and
accomplished speaker with over 25
years of experience helping people to
discover their true nature and live life
powerfully - free from stress, regrets,

judgments, and fear.

More information is available at www.

TransformationalConversations.com.

FAST Two Question Home Quote!

Call:

SCAN ME

For your home
insurance $ price!

The Wrong Coverage is Never o Bargain.
HOPMELIER

b

Call or text Todd to ADD your
MISSING discounts!

318 )875-9257

EVANS
GAGE
THEURANCE
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MOVING
CAN BE A
BEAUTIFUL Y o - :
THING i -: ,. ALLIED FIRST

BANIK

Y . e Nationwide lender servicing
QC;D/chdmg «S@OM@ - .
PACKING, STORAGE, LOCAL AND LONG-DISTANCE BRYAN CLUTE the cap’,al Reg’on. JOEL GLOVER

NMLS #66590 Over 80 Wholesale Lending NMLS# 67135
moventg detveced

Team Leader Partners to customize financing Loan Originator
1O THE CAPTTAL REGION 518-366-8608 for vour clients 518-708-4433
— S I N C E 1 9 5 2 — bryanclute@alliedfirst.com 4 ' iedfi

jglover@alliedfirst.com

- Closings averaging less than 30 days

WWW.donsmOVCI‘S.COm « Competitive rates and programs Do you need a pre'approval! call us tOday
(518) 462-0697

S —— Ny, to start your path to home ownership
glenn@donsmovers.com Construction, High Ratio/Low

Credit/Non-QM/Unique Properties Local Mortgage Professionals
981 Broadway Albany, NY 12207

- Weekend availability, ready when 844 4 1 7 8 7 2 8
real estate transactions happen - =
- Appraisal waivers on most 20% down

conventional programs www.afbmalta.com
GoGrasshopper_com . First Time Homebtyer opudas 10 Blacksmith Dr. Suite 3 | Malta, NY 12020

to-minimize down payment
for ALL of your Residential
H E nti ng & cn n l i ng nEEdE ! Allied First Bank, NMLS# 203463 3201 Orchard Rd. Oswego, IL 60543 www.alliedfirst.com

Information is subject to change without notice. This is not an offer for extension of credit or a commitment to lend.

Effective as of 9/25/2018. This advertisement is not affiliated with USDA/FHA/VA or any other government agency

L L " 5 1 8 5 4 5 3 2 71 Verification of income, employment and home value may apply.
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FORWARD

» 1S A WAY OF LIFE" = ;,ji; gy

MAINTENANCE | SERVICE | REPAIRS | INSTALLATION 0 518.465.1578 | ¢518.859.1860
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colleague corner

By Megan Taylor-DiCenzo
Photos by Joan Heffler, Joan Heffler Photography
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Capital Region Real Producers

A Part of
Something Big:
Love, Language,

& Content

LA

After leaving the teaching position language in whatever form it takes.

she once believed would be her That has been a big part of why I love
career, Haley Van Bellingham decided  this position. We communicate peo-
to travel the world. ple’s life stories through language.”
“I went to China, Spain, Thailand, About three years ago, Haley met
and Italy to try to find myself,” she

shared. “What I learned is that I love

Mike, the owner of Capital Region

Real Producers magazine, and

26 - April 2022

everything clicked. Haley was doing freelance
writing and marketing right before they met, but
something always fell through.

“I kept getting ghosted,” she remarked.

Luckily, Haley soon realized that she could put her
trust in Mike and his wife Shari as they embarked

on the adventure of running the magazine.

“You don’t know if' it’s going to work out in the
beginning,” Haley shared. “It’s based on the trust
between two individuals.”

But the fact that Mike was taking a chance was a
good sign.

“Mike would say, “‘Would you like to do this? I think
you’d be good at it,” Haley remembered. “That
allowed me to take on tasks I didn’t even know I

could do. It felt empowering.”

Three years ago, when Haley came on board, the
magazine was called Albany Real Producers and
had a staff of five or six. As the publication grew,
Mike and Shari needed someone to step up and help

with more responsibilities.

Haley was getting great feedback as a writer, and
Mike knew he could count on her to be a leader.
Soon, she was promoted to Content Coordinator
and Advertisement Manager, and the staff grew

from five to fifteen.

Both professionally and personally, Haley’s journey

has been a beautiful learning experience.

“What I found out is that I love working with
people,” she said with a laugh. “I didn’t realize that
before. It’s taken this introvert out of her shell. I
love leading this awesome team. I like coordinating
with everybody and talking to the REALTORS®. I

learned that investing in others and taking chances

can lead to really great things.”

It’s no wonder Haley became the exceptional writer
and leader she is today. In many ways, her family has
been preparing her for a career in writing, language,
and risk-taking her entire life. With a high school
education, Haley’s grandmother Eleanor worked her

way into the position of chief editor at Zi#e magazine.

“I always felt inspired by that,” Haley shared.
“And my mom went to Romania to get her medical
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degree. She was willing to go to a
Communist country and study medi-

cine in a language she didn’t know.”

Haley’s father was an administrative

law judge, and he loved writing too.

“It’s sometimes difficult for me

to express myself verbally at the
moment,” Haley remarked. “But writ-
ing is a different language. I'm able to
say exactly what I want to. I can be
clear and empowered. Language has
the power to heal, to connect, and

to make you feel like you're a part of
something bigger.”

Haley is certainly a part of something
bigger. Not only does she contribute
so much to the magazine, but she also
still teaches English as a second lan-
guage as well as reading and writing.
She also started a writers group called
Troy Creative MeetUp about the same
time she joined Real Producers, with

almost 900 writers strong now.
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The multi-potentiality of it all is very exciting. It's hard for me
to think about doing just one career. I like teaching, writing,
and managing this awesome team. I love seeing it all grow.

You might wonder how Haley has
been able to accomplish so much.
She’ll tell you it is, in large part,
thanks to her partner, Ruthie, who
makes a detailed schedule for Haley

every week.

“Ruthie keeps all of us afloat,” Haley
said with a laugh. “She’s also a pho-
tographer. She’s my rock.”

It hasn’t been easy on either of
them since Haley’s grandmother
developed dementia. Ruthie and

Haley have been caretaking for the

family; they even built a tiny house
behind Haley’s grandmother’s house
so that they could be there for her all

the time.

“Ruthie and I fell in love through lan-
guage almost seven years ago,” Haley
remembered. “We were writing each
other love letters for a few months
through an online dating site. That
was the selling point for both of us —
communicating through writing. We
were nerding out writing love letters.

‘We’re old souls.”

Recently, people who
worked with Eleanor
40 years ago have been

calling the house.

“They say, ‘Hey, Eleanor,
do you remember who
used to sit at the desk
next to you?” Haley
said. “I hope Shari and
Mike call us like that 40

12

years from now

Speaking of the future,
Haley is always open
to new opportunities.
She has started content
managing for some
other magazines, and
she likes that she can
continue writing for
REALTORS® in all

kinds of capacities.

“I love doing this,” Haley
shared. “Now that we
have this solid relation-
ship, I can form more
and more solid relation-
ships for ongoing work.
The multi-potentiality
of it all is very exciting.
It’s hard for me to think
about doing just one
career. I like teaching,
writing, and managing
this awesome team. I

love seeing it all grow.”

“You learn a lot about
people through their
language,” Haley added.
“I would love to see our
core group of writers
and editors take on
other opportunities
together as a team in
the future.”

Through language,
there is a real power to
connect, and Haley is
connecting to us all one

piece of writing at a time.
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ALBANY « CLIFTON PARK « SARATOGA SPRINGS « GLENS FALLS
ANNI o CONTACT US
| ELL
ANDERSON, P.C. 518-371-8888
[]  ATTORNEYS-AT-LAW IALAWNY.COM

' MOVING MADE EZ

Professional Moving Services You Can Trust

- Residential & Commercial Moving
- Truck/Pod Loading & Unloagng -
- Interior Moving & Deliveries ‘

- Hourly-Day Rates

Serving the Capital District

€3 518-792-1837 - 323 Corinth Road, Queensbury, NY 12804 - www.movesmadeeez.net (3
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www.joanhefflerphotography.com

RICH CARR

Licensed Master Electrician
& Licensed Master Plumber

Over 20 years of experience buying
homes throughout the Capital Region

c. (518) 488-2434

Honesty, Integrity, Competence, and Professionalism

Does your client need to sell fast for CASH because of a job transfer, divorce,
estate sale, death, bad tenant, relocation, or inability to make repairs?

v/ We close transactions in 20 days and pay the highest price possible for your client's home.

v/ No middlemen +/We pay cash for ALL homes, no banks
v/No contractors needed for repair estimates v/ We buy homes "as is" without inspections
v/ One-Stop-Shop: one phone call does it all

Call Rich Carr Today for a FREE offer to purchase
your home, or visit: https://RichCarr76.com
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DY partner spotlight

By Haley Van Bellingham
Photos by Dino Petrocelli Jr., Dino Petrocelli Jr. Photography

JOHN
cIVIA

Accurate Home Inspector

Expertise,
Flexibility,
and Some
Laughs
Along
the Way

Wine tasting at the F_ra'ﬁcis
Ford Copala Wineryfgdmiring
his 1948 Tucker Torpdo

.

This is John Veivia’s
sixteenth year as a
home inspector, and
while his knowledge
in the industry is
seasoned, he retains
a passion for his
work that feels
brand new. Since
2006 he’s inspected
thousands of homes
and still looks
forward to any
experience to do it
again. John com-
bines this joy and

expertise, striking

the perfect balance between a commitment to safety and a

calm presentation.

“I have a good sense of humor and try to make my clients

relaxed with a few jokes during the inspection,” John

explained. “My goal is to make sure my clients have all the

info they need to make the right decision for them, and as a

result, they’re receptive when they’re comfortable.”

Putting clients at ease has its benefits, including aiding in

their retention of the concepts at hand.
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“It’s my job to make sure my client knows
what they’re getting themselves into,” John
explained. “If I can give a nice clean report, of
course, I'll do it. But that’s not my agenda if it’s

at the cost of being honest.”

Offering a personal experience, John makes sure to

convey information face-to-face.

“I like to talk to the client at the inspection to be
sure they have a handle on the bigger potential
issues instead of just relying on a written report,”
he explained. “I use a solo-inspector model since I
like to see all the aspects of the home and can put

the facts and findings into a cohesive report.”

John’s committed to helping clients find their per-
fect home, even if that ends up being different than

the one he has inspected.

“I enjoy helping my clients feel comfortable that
the house they chose is the right one for them, and
if it isn’t, they now have the knowledge to keep
looking for the place that is,” he shared. “I just
want to keep on doing what I love with the knowl-
edge that I'm helping others.”




®®®  Because of the industry’s potential for empowering

clients, John was inspired to launch a home-inspec-
tion business.

“I've been working on homes since I could pick up
a hammer, both on my own and alongside contrac-

tors,” he shared.

When John bought his own home in 1989, virtu-

ally no home inspection service was available. It

?

anging th fr|ends
John withiBill Felter of
Serious Brewing Co at
the Iroquois Indian
Museum fundraiser
in Howes Cave

34 - April 2022

occurred to him that offering home inspections might
be the perfect way to put his skills and desire to help
homeowners to use.

“I had a good knowledge base of how homes and their sys-

tems work from my repair experience,” John explained.

These years of home improvement and repair work left
John with a thorough knowledge of how small defects in
particular areas can have greater effects on other parts
of the house, and John strives to share this understand-

ing with clients.

“Knowing that I can help people feel comfortable and
be sure they’re buying the right house is rewarding,”
he explained.

Throughout his career, John has remained whole-heart-
edly content with the experience of retaining a person-
alized business, opting to prioritize involvement above
growth. What’s unique about John’s business model

is his complete independence. He works without an

inspection team and is involved in every inspection.

“I never went into this business to build a big opera-
tion,” he explained. “When you have multiple people
inspecting, sometimes things get in the way or are
missed. I like keeping it small and personal, so to me,
success is keeping this going and keeping my clients

happy and informed.”

| LIKE KEEPING IT SMALL AND PERSONAL, SO
L\
TO ME, SUCCESS IS KEEPING THIS GOING AND
.\
KEEPING MY CLIENTS HAPPY AND INFORMED.

Hands-on and directive at
every appointment, John not
only evaluates the lifespans of
existing house components and
reviews safety concerns, but he
also offers services like radon

testing, water quality tests,
Brian singing with

friends Ron and Kim
of the band Take 2 tests, mold inspections, and

pest inspections, well flow
mold assessments.
“I've always been a work-first kind of guy,” John admitted.

This isn’t to say that John is a “loner” by any means. One of his “I am a local guy. I grew up in the Guilderland/
favorite aspects of the job is the collaboration he has with real Schenectady area. I bought my house in Esperance
estate professionals. in 1989. I didn’t have a lot of money then, so I got

a small place that still meets our needs today. I

“What I love about home inspecting is that it’s a team effort,” John love the fact that we get four seasons here without
shared. “You gain the real estate agent’s trust, too, because they know severe weather issues like so much of the rest of
that you’re not going to make their client’s scared and blow up the the country and that there are lakes and mountains
deal, but they also know that you’re looking out for them, and they’re nearby,” John shared. “I'm a small-town guy, not a

going to give them the right expertise.” fan of big cities, but the Albany area is big enough

to have everything I could possibly need.”
Part of this commitment to collaboration is John’s accessibility.

Married for forty-one years, John and his wife

“I keep a schedule that isn’t so packed-full, so there’s always avail- enjoy family get-togethers with sisters, nieces, and
ability,” John shared. “I can usually find a time to fit in a last-minute nephews, and both adore the Rottweiler breed, a
inspection. I have no problem with weekend or even holiday inspec- type of dog John has had in his family since child-
tions and working in the evenings during the summer when it’s light hood. After building his own long, happy life based
out later in the day.” on an appreciation of simple pleasures, it’s clear

that John understands the importance of finding
John’s dedication to his work has served his clients well, and he the perfect home.
prefers to live a simple and happy life in the Capital District when he’s
not running the show. “I like meeting people,” John said. “I like looking
at houses. I like making sure people are getting

i ik good information when they’re going to make a big

o

financial investment. I wouldn’t still be doing it if I
didn’t love it.”

With a life-long love
for his work and a A
flexible schedule,

John’s ready to deliver |

knowledge and humor

to anyone looking to

Accurate

forever home. Home Inspector

purchase their next
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1-888-388-JUN

. f\ : Why is Junk King Albany simply the BEST

. \ : to clean up your residential or commercial
space? Because we are passionate about
what we do and we built our business on
a simple 4-pillar philosophy:

=

» Provide the best customer service, ANYWHERE.

Junk King Albany’s owner, Carl - Lowest prices and best value vs. our competitors.
Breitenstein, took control of the business
and quickly becoming the fastest growing - Giving back to our community.

junk removal service in the Capital

District. Don’t believe us? Just ask

- Commitment to recycling and protecting our environment.

Google! We have over 500 verified
reviews and a 4.9 Star rating, which is the
highest among any of our competition.

North America’s Greenest
Junk Removal Service

1-888-888-JUNK

1 m
y-EIP':lt 5 $tar Company SERVICE

What it what's made yov
successtul so faw is preventing
mov Trom leveling vp?

S ¢/  Coach, Speaker,

—— .
— - — Dbest Selling Author
Let’s Explore What's Possible.
DS

f—] o
—

- Improve performance * Enhance communication ¢ Navigate success
Balance professional & personal time « Increase productivity
Expand leadership capacity

www.TransformationalConversations.com
518-369-9780 « Lisa@TransformationalConversations.com

lisa Giruzzi
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MARTYN GALLINA-JONES PHOTOGRAPHY
BRINGING PHOTIOGRAPHY HOME

Fully retouched still photography
Matterport 3D Virtual Tours  Drone photography

gallina-jones.com martyn@gallina-jones.com (917) 613-4929

Real Producers need a Real Agent.

Let's provide a better home-buying experience together.

e

[ % =

i ) i SeStateFarm
Erik LaChance - Agent (518) 275-0300 / SFlachance.com
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doing what

on the rise

By Isabella Browne-Lércher
Photos by Joan Heffler, Joan
Heffler Photography

“I'm constantly hustling,” said
REALTOR® Deana Mancini with
Mohawk Mills Real Estate Group.
Deana is not afraid to take things on,
try new experiences, and dive head-

first toward her goals.

Just put your all out there,” she said.
Deana exudes energy and passion

when she talks about her work.

“I went into this taking a leap,” Deana
remembered. Her thoughts about
real estate started before she even
graduated college. She was working
as a bartender, and it was a slow
night. Deana remembered sitting
with her then-boyfriend and mapping
out how many properties they would
have to buy to make a certain amount
of money over so many years. It was
then that their investment experi-

ences began.

“Getting into the investment side of

things, we learned everything,” stressed

Deana, “infrastructure, construction.”

After years on the investment side of

the equation, knowledge she acquired
turned into what was needed to

start her real estate career. “I can

go through, break a house down, and
identify things that the average per-

son often isn’t even aware of.”

Knowing every facet of the busi-
ness personally helped at her first
brokerage firm. The company dealt
with several notoriously hard to
finance Department of Housing and
Urban Development sites. “I pretty
much took that by the horns, and I
ran with it. I was doing all of them.”
Deana laughed. “You make do. You

make it happen.”

Now, after five years as a
REALTORS®, the type of properties
Deana works with may have changed
somewhat, but the energy and excite-
ment she has for her work have not
changed at all.

After five years as a REALTOR®,

the type of properties Deana works

with may have changed somewhat.
However, the energy and excitement

for her work have not differed at all.

“We are not afraid to do anything,”
she said proudly.

If Deana is apprehensive about an
undertaking, she accepts the chal-

lenge and tackles it head-on.

“Don’t be afraid of being uncomfort-
able,” Deana recommended. “It means

you’re growing.”

Deana has spent a lot of time growing,
both personally and professionally.
For someone who is so outgoing now,
it is surprising to learn that she was
once an introverted and self-con-
scious child. Despite this, Deana went

off to college to reinvent herself.

“I could be the version of me that 1

saw in myself,” she remembered.
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Reinventing herself and allowing her
inner-self to show through was a very

conscious effort.

“I took what scared me and challenged
myself to overcome it all,” said Deana.
The work paid off. “It was years upon

years of forcing myself out of my com-

fort zone that allowed me to excel.”

Deana has sold ten-thousand-dollar
homes as well as half-million-dollar
homes. However, it is not about the
price tag to her. Instead, it is about the
connections she makes that has helped

her flourish in this business.

“At the end of the day, I treat each
client the same, no matter what size

home you have,” said Deana.
A key part of the service Deana and
her agents try to provide to their cli-

ents is education.

“Let them make their decisions but
help them be well-informed.”
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For Deana, education fits naturally

into her business.

“Real estate is not just selling
houses,” she explained. “Itis a

multi-faceted business.”

Her passion for sharing what she
knows goes well beyond her clients.
People often go to her looking for
advice on how to break into the indus-
try, and Deana recalls how tough it

can be to start.

“Coming into the industry is no joke,”
she said thoughtfully.

For anyone new to the real estate
world who is willing to put the work

in, Deana is eager to provide guidance.

“My husband and I love spreading
knowledge, helping people, and

encouraging people.”

That being said, Deana is the first
to admit that she does not know

everything. “There are professionals

The kiddos poolside in Mexico!

out there for a reason,” she added.
“Partner with the right professionals
because they will make your life that
much better.” No matter what part of
the real estate world people are look-
ing to break into, whether investing
or selling, Deana has the same core
advice for everyone: “Be good. Be
kind.” Deana made it to where she is
today with kindness. As a result, she
has built strong relationships knowing
that the real estate industry is built

primarily on making connections.

“Every seed you plant grows in a way

that you never expect.”

.

EVERY
SEED YOU
PLANT
GROWS
IN A WAY
THAT YOU
NEVER
EXPECT.
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Anthon

~—_Gucciar

Gucciardo Real Estate Group LLC

Big Billboards,
Gllamt Dreams

P> featured real producer

By Megan Taylor-DiCenzo and
Haley Van Bellingham

Photos by Michael Gallitelli,
Metroland Photo

July 15,2022, is
Anthony Gucciardo’s
20th anniversary in the
real estate business. In
that time, Anthony has
risen to great heights,
making a name for
himself in the industry
through drive and grit.

Originally from
Queens, Anthony
moved upstate in 1985.

“You can take the
person out of the city,
but you can’t take the
city out of the person,”

he shared.

From an early age, Anthony was ambitious. He
started at Keeler Motor Car as the inventory
manager for luxury cars and then at Charter One

Bank in 2001. He opened 100 checking accounts in

a short time, but when his bonus was only $10, his
entrepreneurial spirit and desire for challenging
work pushed him towards a career where he could

be his own boss.
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“I wanted to go into a profession
where my age would not hold me

back,” Anthony remembered.

He wanted to be in charge of his

career and his life.

“Being self-employed, the sky is the
limit,” Anthony explained. “There
is no one saying what you can and

cannot do.”

In his new career, there were new
challenges to overcome. Anthony ran
up against a barrier of skepticism
because of his young age. But to over-
come doubts, Anthony was willing

to take significant risks. Thinking
outside the box and bringing a big city
mindset to the area, he began exten-

sive billboard advertising.
The billboard ads caught attention.

“The advertising helped me, but in a
middle-class area, people often prefer
humble over someone on a billboard,”
Anthony shared. “I don’t drink or
smoke. I felt that billboards were the

best way to get my name out there
without being out and about in the
community at restaurants and bars.
I wanted to be top of mind for people

who wanted to sell their home.”

But Anthony made the brand work
for himself, and skepticism turned
into interest, with billboard adver-
tising becoming a growing Capital

Region trend.

The creative thinking paid off.
Originally a REALTOR® at Coldwell
Banker, Anthony earned Rookie of
the Year in 2002. Upon transitioning
to RE/MAX, he became the youngest
RE/MAX broker ever to receive the

company’s Chairman’s Club award.
o00
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Being self-employed, the sky is the limit.

There is no one saying what you can and cannot do.

Birthday bash in Southwest Florida in 2021 with Anthony’s closest friends
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I still have that house. My 'dad
bought'it in 1987 for $103,000. It’s
now worth $325,000. Weased to
argue back in the day about the

house’s value, and my dad predicted
it would be over $300,000 one day.

He was right.

_ o2l =
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Summer company party! Celebrations with Gucciardo Group agents.

“I have to attribute my success to my
parents,” Anthony said. “They were
married for 45 years until my father
passed away in 2020. I had the best
childhood. My parents took us every-
where, including when they looked at

real estate.”

They also gave Anthony his first real

estate sale — his childhood home.

“I was sad that I sold the house we
loved,” Anthony remarked. “But my
mom said, “The house is just four walls;

the people make the house what it is.”

Anthony can’t picture doing anything

else with his life, and it’s this pur-
pose that has brought him full circle.
In high school, the guidance center
offered him an internship with Robert
Marini Builders to host open houses

and check in clients.

“I worked for them in 1998 at their
showcase of homes,” Anthony
remembered. “Coincidentally, about
15 years later, I sold the model home I

used to work in.”

Years later, when Anthony’s child-
hood house came up for sale, Anthony

put in an offer and repurchased it.

“It had a great deal of sentimental
value,” he shared. “I still have that
house. My dad bought it in 1987 for
$103,000. It’s now worth $325,000.
We used to argue back in the day
about the house’s value, and my dad
predicted it would be over $300,000

one day. He was right.”

Today, Anthony’s family remains an
integral part of his life. He even works
alongside his mother and brother,
Michael. Perhaps because of his strong

relationship with his folks, Anthony is

Anthony loves Florida, spending many
holidays there with his brother and mother.

Anthony with his mother Theresa Gucciardo on
a Thanksgiving cruise. Theresa is an associate
broker who works alongside Anthony, doing a
lot of behind-the-scenes work for the company.

committed to seniors in the community.
He’s created a program that makes it
possible for senior citizens to spend
their final years in their own homes
rather than in assisted living or nursing
homes. He purchases their homes, then
provides grounds and interior mainte-

nance so that they can live comfortably.

Anthony remains passionate and
driven in the local industry, retain-
ing his pace by finding ways to be
innovative and break the mold. He
was cast for a real estate reality show
in the Capital Region, so we’re excited
to get our first watch in one to three
months. Until then, we’ll keep driving
by his billboards, knowing Anthony’s
story as a man who loves the chal-

lenges and excitement of his career.

GUCCIARDO
REAL ESTATE GROUP LLC
[1ST LOCAL. SELL GLOBAL,
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We’ve Moved Our Law Office to 203 Church Street, Saratoga Springs

About Elizabeth A. Byrne LLC

The Law Offices of Elizabeth A. Byrne LLC is an established general
practice law firm in Upstate New York. With over 20 years of legal
experience, the Firm has an established reputation as one of the
leading real estate firms not only in Saratoga Springs but in the
Greater Capital District as well. The Firm’s primary practice areas
include residential and commercial real estate, title insurance, and
business law. Elizabeth represents a wide range of clients, including
buyers, sellers, lenders, and businesses throughout the region.

The Firm is dedicated to pairing quality legal services with
individual client attention to assist clients in achieving their goals.

O. (518) 450.0327 ebyrne@byrnelaw.net
C. (518) 5271949 byrnelawassociates.com
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“At Restoration |, our goal is to always put oue- customers’
needs first. We would love the opportunity to Work with more
of our Real Producers partners, and show you why oug- clients
Continue to rate ouk service as 5 - Staks.

Daryl Menton, owner/operator
Restoration 1 of the Capital Region

= (/\ 518.817.9915
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Create Your 5 Minute Marketing E“ NG

Plan With The Marketing Drill!

Take five minutes to answer each of the questions on this worksheet. It
shouldn't take you more than one minute per response!

RILL

d"’”*f--a-c.-..«-_|:mu'ﬂ"";'

1.What is your target market?

2. What is your identity?

3. What competitive advantage and/or niche you will emphasize?

4. What is the purpose of your marketing?

5. What is in your marketing toolkit? (media channels, direct mail, etc)

Now...are you ready to add fuel
to your marketing plan?

That's where we come in!

TheMarketingDrill.com 518.284.0600

SCAN to Join!




Simply Better Banking

Bank locally with experienced
Mortgage Specialists.

Catskill Hudson Bank

Lending Made Simpler

877-CHBNY15 | www.chbny.com
simplemortgage.chbny.com

Rick Murphy
Senior Loan Officer
Rmurphy@chbny.com
(518) 461-6116
NMLS# 481564




