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Established in 1981, locally managed. 

Serving our Community and Louisiana
in Residential & Commercial Closings

#itmatterswhereyouclose  #brtitle

Celebrating Your Cl�ings Since 1981 

brtitle.com

3 LOCATIONS TO SERVE YOU!
Robert Adams | Branch Manager/Attorney

Alex Polito | Director of Business Development

10500 Coursey Blvd, Suite 100  |  Baton Rouge, LA 70816
225-291-1111

37283 Swamp Road, Suite 901  |  Prairieville, LA 70769
225-706-6130  |  C: 225-802-1811

8943 Bluebonnet  |  Baton Rouge, LA 70810
225-769-5194  |  C: 225-603-7897

Mark Schoen | Division President/Attorney
Amy Lane | Branch Manager/Attorney

Keegan Wisdom | Branch Manager
Cathy Waggenspack-Landry | Director of Marketing
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FRESH NEW YEAR
FRESH NEW LOOK

willieandwillie.com

Learn more by following @willieandwillie on            or at www.willieandwillie.com/dues

Residential Land Developer | Residential Home Builder
Family owned and operated for over 58 years

Let us pay your Realtor Dues in 2023.
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10101 Park Rowe Ave, Suite 120
Baton Rouge LA 70810
O: (225) 308-7778 | F: 866-954-8634
aleblanc@goldstarfinancial.com 
www.AmyLendsLA.com

Con�dently Compete With Cash O�ers!
With the majority of the mortgage process completed before a property is chosen, 

you and your Buyers will have a very quick trip to the closing table!

We level the playing �eld when Buyers are competing with cash o�ers. We arm our Buyers 
and their Realtors® with purchasing power backed by actual loan approval, where mainly 

property-related contingencies remain - the same that apply to all-cash o�ers.

Call Me Today To Learn More!

Amy LeBlanc
Sr. Mortgage Advisor
NMLS 1405094

Gold Star Mortgage 
Financial Group

NMLS #3446

Follow Me

Gold Star Mortgage Financial Group, Corp – Equal Housing Lender – NMLS ID:3446. Our corporate o�ce is located at 100 Phoenix Drive, Suite 300, Ann Arbor, MI 48108. The content of this 
page is intended as general and informational messages for Real Estate Professionals and Gold Star Borrowers. This is not a commitment to lend and restrictions apply. For a complete List 

of licenses, please visit: http://www.GoldStarFinancial.com/CompanyStateLicense NMLS Consumer Access: http://www.nmlsconsumeraccess.org. All Rights Reserved.

TemperaturePro.com 225-243-1390 View
Demo

HereA Modern Company for a Modern World

We Make Realtors Look Good!

Ask about our Realtor Partner Program
for exclusive savings!

 Only at participating locations.

for 24/7 system
monitoring

HIGH-TECH
SENSORS

NOW
AVAILABLE!

36
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please email us at gina.miller@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain 
solely those of the author(s). The paid advertisements contained within the Baton Rouge Real Producers magazine are not endorsed or recommended by The N2 Company or the 
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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The Right Loan...The Best Terms...The First TimeThe Right Loan...The Best Terms...The First Time

10311 Jefferson Hwy Ste B3 | Baton Rouge, LA 70809 | (225) 291-7901 | keylendingsolutions.com | NMLS# 116973

“Experience the Difference”“Experience the Difference”

Meet Our Team

JOHN "GREG" FOY
Owner/Partner
NMLS# 118477

AUBER "SKIP" SHOWS III
Owner/Partner
NMLS# 118490

Leighane Haydel

Cathi Hoffpauir Chad Kelly Christian Inchausty

Keith Covington Nicole Johnson

Shara Caballero Sonya Shows Traci Roy Adams
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. 

These local businesses are proud to partner with you and make this magazine possible. Please 

support these businesses and thank them for supporting the REALTOR® community!

BUILDER

D.R. Horton

(281) 904-3081

www.drhorton.com

Willie and Willie 

Contractors LLC

2929 Millerville Rd Ste 1A

Baton Rouge, LA 70816

(225) 291-7600

www.willieandwillie.com

ELECTRICIAN

Circuit Breaker Electric LLC

Michael Webster

(225) 572-7963

GENERATORS

GN Gonzales

(225) 387-5328

www.gngonzales.com

HOME INSPECTION

Root Home Inspection

Sean Root

(225) 620-8243

www.roothome

inspection.com

HOME WARRANTY

Home Warranty of America

Lydia Hodges

(985) 869-6111

HWAHomeWarranty.com

Old Republic 

Home Protection

Webb Wartelle

(225) 241-2088

ORHP.com

HVAC SERVICES

Cajun Cooler LLC

(225) 456-1335

TemperaturePro

(225) 243-1390

www.temperaturepro.com

INSPECTIONS

HDMK

Kiel Harton

14635 S. Harrell’s Ferry 

Suite 2B

Baton Rouge, LA 70816

(888) 401-4365

www.HDMK.net

Paragon Inspections

Scott Guidry

(985) 519-4343

www.paragoninspections

llc.com

INSURANCE

Ryan Rayburn State Farm

Ryan Rayburn

16044 Hwy 73 Ste 104B

Prairieville, LA 70769

(225) 677-7744

ryanrayburnagent.com

State Farm

Ross Garbarino

9844 Jefferson Hwy Ste 102

Baton Rouge, LA 70809

(225) 751-4840

www.garbarinosf.com

State Farm

(225) 356-1241

www.annamjones.com

INSURANCE AUTO - 

HOME - BUSINESS

Safesource Insurance

Aundrea Allen

(225) 300-4500

www.safesourceins.com

INTERIOR DESIGN/

HOME STAGING

Haute Homes LLC

Angie B. Wilson

(225) 315-7040

LANDSCAPING

MBG Lawn & Landscape

(225) 424-1000

www.mbglawnservices.com

MARKETING / BRANDING

Paper Bird Agency

(225) 228-0664

www.paperbirdagency.com

MORTGAGE LENDER

Area Home Lending

Chris Lewis

(225) 663-2500

www.areahomelending.com

DHI Mortgage

7700 Vincent Road

Denham Springs, LA 70726

(210) 889-7778

www.dhimortgage.com/

loan-officer/daismara-torres

GMFS Mortgage

Ryan Larussa

4651 Durham Place

Baton Rouge, LA 70816

(225) 324-5633

www.gmfslending.com/

ryan.larussa

GMFS Mortgage 

Shannon Rasbury

16333 Columns Way 

Apt 12103

Baton Rouge, LA 70817

(225) 907-4445

gmfsmortgage.com/

shannon.rasbury

Gold Star Mortgage 

Financial Group

Amy LeBlanc

10101 Park Rowe 

Blvd Ste 120

Baton Rouge, LA 70810

(225) 445-0530

NOLA Lending Group, 

A Division of Fidelity Bank

(800) 220-2497

NOLALending.com

MORTGAGE LENDING

Key Lending Solutions

(225) 291-7901

www.keylending

solutions.com

LA Lending LLC

Chasity Graff

(225) 926-5408

www.lalending.net

MOVING COMPANY

ABBA Movers

(225) 384-6683

www.abbamovers.com

PAINTER

Swift Painting LLC

(225) 414-6312

www.swiftpaintingllc.com

PLUMBING

Magnolia Plumbing LLC

Brook North

(225) 281-6037

POWER WASHING

SuperClean Pressure 

Washing & Softwash

(225) 470-0080

www.supercleansoft

wash.com

ROOFING

Cypress Roofing

(225) 450-5507

www.cypressroofingla.com

TITLE ATTORNEY

MFB Title Solutions

(225) 810-4998

www.mfbfirm.com

Professional Title

Billy Leach

1111 South Range Ave

Denham Springs, LA 70726

(225) 665-7770

TITLE COMPANY

Baton Rouge Title Company

8943 Bluebonnet Blvd

Baton Rouge, LA 70810

(225) 769-5194

www.brtitle.com

Commerce Title

(225) 308-9544

www.commercetitle.com

Fleur De Lis Title

Jeff LeSaicherre

(985) 277-5550

fdtitle.com

Gulf Coast Title

(225) 588-0549

www.gctitle.com

Titleplus

(225) 279-0999

www.titleplusla.com

TRANSACTION 

COORDINATOR

List to Close LLC

Brooke Stevens

(225) 317-9295

www.ListToCloseLLC.com
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Shannon Rasbury
Loan Officer  |  NMLS #10911320  
37283 Swamp Rd  |  Suite 1002  |  Prairieville, LA 70769
Office: 225.402.0251  |  Fax: 888.859.8977
srasbury@gmfslending.com   |  gmfsmortgage.com/Shannon.rasbury

All mortgages are originated by GMFS, LLC, NMLS ID# 64997, 7389 Florida Blvd., Ste. 200A Baton Rouge, LA 70806
Branch NMLS # 1327554

  Spring Into 
A New Home

5 Locations To Serve You! • 225-709-3500 • www.titleplusla.com • info@titleplusla.com

Competitive Standard Rates • Customized Fee Structures
State of the Art Technology • Proactive, Consistent Communication

Locally Owned, Independent Real Estate Title Company based in the Greater Baton Rouge Area

Ruth Gnirk
Staff Writer

Erin Phelps 
Staff Writer

Brian Amend 
Staff Writer

Molly Cobane
Staff Writer

Paige Gardner
Connections Coordinator

Kurt Miller, Sr  
 Editorial Assistant

Gina Miller 
Publisher

Carolyn Foley 
Advertising Manager

R E A L  P R O D U C E R S  T E A M

B ATO N  R O U G E
M E E T  T H E
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225-456-1335 | BRANDEN BRIGNAC | CAJUNCOOLERSLLC@GMAIL.COM | CAJUNCOOLERSINC.COM

H E A T I N G  &  A I R

Summer Is Coming...
Make Sure the AC is Ready!

Content is King

Photo | Video | Drone |  Matterport |  etc

43315 South Range Road, Hammond, LA 70403
www.ecko360.com  //  985.662.3600

DONATED THIS YEAR TO HELP
END MODERN-DAY SLAVERY.
Did you know there are more victims held against their will today than ever before? 
That’s why The N2 Company – the company behind this publication and 850+ others 
like it – is financially committed to end human trafficking. 

Thanks to the businesses within these pages, our Area 

Directors, and readers like you, we’re able to break the 

chains of this horrible reality.

FOR EVERY AD WE SELL, N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES FROM CAPTIVITY.
The average Fortune 500 company donates about 1% of their profits to 
charity. The N2 Company donates more than 2% of their gross revenue.

Visit n2gives.com to learn more about our fight.
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Bellacosa Whispering Springs

LA-BELLACOSA@DRHORTON.COM
225-435-8205

14244 Bellacosa Avenue, 
Baton Rouge, LA 70817

LA-WHISPERINGSPRINGS@DRHORTON.COM
225-228-5534
35527 Evers Drive, 

Denham Springs, LA 70706

Key Club rewards Real Estate Agents who consistently partner with D.R. 
Horton, Inc. Real Estate Agents who close two or more new D.R. Horton 
homes in the 2022 calendar year are awarded Key Club membership.

3.5% Commission on your second closing,
4% Commission on your third closing,
4.5% Commission on your fourth closing,

Have you 
heard about 
Key Club?

THE PERKS!

NEW 
PHASES

IN BATON ROUGE
& DENHAM SPRINGS

Pictures, photographs, colors, features, and sizes are for illustration purposes only and will vary from the homes as built. Home and community information including pricing, 
included features, terms, availability and amenities are subject to change and prior sale at any time without notice or obligation. Advertisement applies to D.R. Horton Louisiana East 
of the Mississippi River. 3% commission is valid for the �rst D.R. Horton home closed between 1/1/22 and 12/31/22, 3.5% commission is valid for the second D.R. Horton home closed 
between 1/1/22 and 12/31/22, 4% commission is valid for the third D.R. Horton home closed between 1/1/22 and 12/31/22, 4.5% commission is valid for the fourth D.R. Horton home 
closed between 1/1/22 and 12/31/22, 5% commission is valid for the �fth and beyond D.R. Horton homes closed between 1/1/22 and 12/31/22. O�er valid only on new contracts and 
does not apply to transfers, cancellations, or re-writes. Key Club commission o�er is subject to change without notice. Please contact a community sales representative for additional 
requirements for the Key Club commission program. This special commission incentive may not be used in conjunction with any other broker bonus or incentive. Promotion 
commission is subject to caps, if any, on total broker compensation imposed by the homebuyer’s lender. Commission will be paid at closing. Licensed Agent (not broker/partner) 
must be procuring cause. Cannot be transferred to another broker or agent. Maximum paid on any transaction will not exceed 5% total commission. Prices, plans, features, options, 
and co-broke are subject to change without notice. Additional restrictions may apply. Homes must close to be counted for promotion. Cancellations do not count. All o�ers 
contained herein expire on 12/31/22.
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get to kneaux

PIERCEListen and Learn
By Brian Amend  |  Photos by Natalie Miller

Stephanie
People fall in love, people fall into 

jobs, and sometimes people fall into 

jobs they fall in love with... 

Stephanie Pierce has had the good 
fortune of performing a hat trick in 
that game. Stephanie met her husband, 
Chad, when they were both matric-
ulating at Southeastern Louisiana 
University in Hammond, Louisiana, as 
Communications majors. Stephanie’s 
first class in that major was on radio 
communications, where Chad worked 
at the college radio station. He 
presented a talk to her class, and, to 
make a long story short, they are now 
happily married with three children, 
Jacob, 16, Caleb, 7, and Seth, 4. 

Stephanie points out that both she 
and Chad are “transplants” to Baton 
Rouge but are now firmly established 
and permanently ensconced there. 
For fun, they like to travel to hiking 
destinations like Asheville, NC, and 
Roanoke, VA. Stephanie explains, 
“We’re Louisiana bayou people turned 
hikers!” They take turns planning 
monthly date nights, with the planner 
obliged to surprise the other, often 
with a live concert.

HOW CAN I HELP YOU

Stephanie fell into real estate when 
she was selling advertisements for 
a Baton Rouge radio station, while 

attempting to sell a radio advertise-
ment to a new-construction apart-
ment complex. They offered her a 
lease-management position with free 
rent as a perk, which appealed to the 
recent college graduate. The company 
that owned that apartment complex 
sold a piece of land to a developer, 
and that developer invited Stephanie 
to sell condominiums slated to be 
built on that land. Eventually, this led 
Stephanie to work on her REALTOR® 
license online while her children slept, 
becoming a buyer’s agent for the con-
dominium developers. 

“At that time,” Stephanie says, “I wasn’t 
even thinking real estate. I was think-
ing, ‘How can I help these people?’” 
That is “about a dozen” people who 
wanted to sell their houses and move 
into one of the new condominiums. 

To accomplish this, Stephanie had 
to learn many aspects of being a 
REALTOR® by dint of hard knocks, 
“the stuff they don’t teach you when 
you’re studying to get your license.” 

Stephanie had, at that time, the 
support of many mentors, and was 

Stephanie and her husband, 
Chad, with their children, Jacob 
(16), Caleb (7), and Seth (5)
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later able to parlay her experience 
and knowledge into coaching agents 
for Keller Williams. She offered to 
both new and seasoned agents “formal 
training” that was a distillation of her 
experience and knowledge. For five 
years, from 2014-2019, she coached as 
many as 80 agents at a time, helping 
new agents get their systems and pro-
cesses set up, and giving experienced 
agents a “30,000-foot view” of the sys-
tems and processes of their business. 

“It was a blessing,” Stephanie says, 
“It allowed me to take a step back 
and still feel like I was fulfilling a 
purpose – helping the newer agents 
as they came through our office.” 
Stephanie helped these agents 
function at the higher volume 
her brokerage was doing, 
which requires transac-
tions to be “systematized 
and scalable.” 

The coaching group 
became very tight-
knit, with its own 
book club, and the 
new agents gained 
confidence because 
they felt “an environ-
ment and a culture in 
which they felt comfort-
able, like they were in a 
very safe environment.” 
This coaching position 
was an outlet for her one-
time desire to be a social worker, 
teaching people, “You have to listen 
a lot, but you have to take action.”

PEOPLE FIRST

Although coaching was fulfilling 
to her, Stephanie felt the need 
to get back into the job of being a 

REALTOR® proper. In July 2021, 
Stephanie joined the newly formed 
Keyfinders Team Realty, a “boutique, 
local office with a passion for sup-
porting its agents.” From that time 
until the end of the year, they had 
165 transactions with $50 million 
in volume. Stephanie believes a 

REALTOR® has to put people before 
such metrics: “You don’t calculate 

the commission first. You’re there 

to serve other people. The money 

will follow you after you serve other 

people and put their interests first.” 
This statement suggests the faith that 
is central to Stephanie’s perspective. 

Every Sunday she relates, she and 
her husband attend worship with 
their “wonderful church family,” and 
Stephanie reads the Bible and other 
books in the morning and at night, 
finding that this “calms her. “With a 
house full of boys,” she says, “I need 
some quiet.” She also has become 
“addicted” to her Peloton bike and 
often does classes while one of her 
sons rides an adjoining spin bike. “I 
clocked in over 200 classes at the end 
of last year.” 

POSITIONED TO LEARN

For new REALTORS®, Stephanie 
finds that the best advice comes from 
one of her former students, now “a 
major producer” in Baton Rouge. “Be 
the dumbest person in the room” so 
that you are in a position to learn. 
“I think this goes for experienced 
agents,” she advises, “because 
you can always find yourself in a 
rut. A lot of times you learn more 
from your clients than you do from 
real estate.” In a related way, it is 
important to surround yourself with 
people who know more than you 
because “your standards are going 
to rise based on the people you sur-
round yourself with.”

WE’RE LOUISIANA 
BAYOU PEOPLE 
turned hikers!
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2051 Silverside Drive Suite 100
Baton Rouge, LA 70808

225-926-5408
www.lalending.net
chasity@lalending.net

Your
Louisiana
Mortgage
Solution

*with all closed transactions for Veterans, Doctors, Nurses,
Emergency Professionals and Teachers. Limit of $650.00

LA Lending Offers
FREE APPRAISALS For
All First Responders* 

Chasity Graff
Mortgage Broker/Owner

Licensed by the Office of Financial Institutions in the State of Louisiana,
NMLS #129561 / LO NMLS #129638

(225) 387-5328 
666 Chippewa St 
Baton Rouge, LA 

www.gngonzales.com

ATVs • Motorcycles • Dirt Bikes • Generators

When It Comes To Power Equipment, 

We’ve Got You Covered! 

Our selection of generators includes top brands 
such as Honda and Yamaha! 

Sales, Service, and Parts We do it all!
Family-Owned and Operated, G.N. Gonzales, 

conveniently located in Baton Rouge, LA is 
ready to become your one stop shop for all 

your Power Equipment needs!

IF YOUR HOUSE
NEEDS A LIFT,
CALL SWIFT!

EXTERIOR PAINTING | INTERIOR PAINTING
STAINING SERVICES  |  (225) 414-6312

SWIFTPAINTINGLLC.COM

Matthew
Johnson
O W N E R

Motorized Spray Tank, Liquid Fertilizers,
 Herbicides, Insecticides & More

9800 Airline Hwy, Suite #243  |  Baton Rouge, LA 70816

mbglawnservices.com | 225-424-1000

At MBG customer service is #1!

Unparalleled Quality
at an Affordable Price!

Greener Grass & A Healthier Lawn
With 8 Applications a Year You'll Be On Your Way To Fewer Weeds, 
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Facebook page, participates in the Denham 
run club, and promotes small businesses 
so she can help make a better life for the 
people and families in her community. 

Although she was only 15 years old when she 
got her first job, Melody developed a strong 
work ethic and moved quickly to a position 
in management in the foodservice industry. 
She had to work for what she had, and it 
taught her to value both people and experi-
ences. At the age of 17, Melody moved out of 
her parents’ house and started her own life. 
She worked hard, paid her own bills, and 
looked for opportunities to challenge herself 
personally and professionally.

While her friends incurred college debt, 
Melody worked hard and followed her 
drive to move up in life. She met Clifton 
Newman, a diligent and motivated Marine, 
and they started a new life adventure as 
husband and wife. They moved to Los 
Angeles for a few years when Clifton was 
in the music industry, and Melody worked 
in accounting in Beverly Hills. 

When Melody was 21, she developed 
a passion for a healthy lifestyle. 
After she and Clifton moved back to 
Louisiana to be near family, Melody 
earned positions as manager at a local 
Starbucks, CC’s Coffee House, and 
Whole Foods. She oversaw concierge, 
hired, coached, and trained others. 
Soon her knowledge and compassion, 
as well as her ability to connect with 
people, led to a role as the Whole 
Foods healthy eating specialist. She 
helped customers with special diets, 
such as cancer patients and athletes, 
shop and learn to eat better. 

“I loved my time at Whole Foods, 
and the experience that I gained from 
that,” recalled Melody. “I learned 
from, and worked with, some amazing 
people. I made wonderful friends, 
and great memories, during my time 
there. I am grateful to have served, 
and served with, such wonderful cus-
tomers and co-workers.”

Melody was mentored by the Geaux 
CrossFit gym owner, Johnny Blount, 
who had served as a Navy SEAL. She 
was able to talk with lots of people 
through CrossFit training and her job at 
Whole Foods, and working retail hours 
was a good fit for Melody and Clifton. 
However, when their oldest son, 
Magnus, was born six years ago, the 
Newmans had a shift in her priorities. 
Melody still loved people, but she also 
wanted to be home to enjoy her family 
and make memories with them. Two 
years later, Odin was born, and Melody 
knew something had to change.

Because of her strong desire to 
help others, Melody thought about 
nursing training. As she talked with 
a close friend who was a successful 
REALTOR®, Melody knew she had 
found her true calling. Although she 
knew it could take some time to start 
earning an income, Melody left retail 
and enrolled in real estate school. She 
was ready to make a better life.

By Ruth Gnirk  |  Photos by My Sister and I Photography LLC

rising star M
ELO

D
YM elody Newman didn’t spend much time 

as a teenager daydreaming about a better 
life. She rolled up her sleeves and applied 

herself to make a better life. By using the skills she 
learned during her two decades of leadership in 
the customer service industry, she has become a 
multi-million-dollar producer and risen to the top 5% 
of REALTORS® in Greater Baton Rouge area in less 
than four years. Melody is making a better life for her 
family through real estate and by improving on herself. 
Melody is not only a sought-after REALTOR®, she also 
leads a monthly business book club, encourages others 
in their health journey through her blog and fitness 

new
m
an

MAKING A BETTER LIFE
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Melody earned her license 
November 2018. Her KW training 
coach connected her to a team 
where she worked from home 
while caring for her 6-month-old 
and 2-year-old. She became the 
only buyer’s agent on the team 
in the Phillips-Miller Group and 
closed on her first house in March 
2019. She had 14 deals in her first 
year and sold 26 houses in her 
second year.

2020 was a year of changes for 
everyone, including Melody. She 
took the boys out of daycare and 
worked from home. She changed 
brokerages and worked with Cherie 
Mack as a listing agent for nine 
months before she transitioned 

back to Keller Williams Realty Premier 
Partners and went solo. In 2021 Melody 
helped 42 families!

Melody gives back to her community 
through her online presence and 
resources, including her Facebook 
fitness page and her health blog, 
and by posting shoutouts for local 
businesses on Yelp! Elite. She is also 
part of the Denham run club, which 
meets at Le Chien Brewing Company. 
She also participates in KW’s “Red 
Day.” She enjoys handing out school 
supplies and organizing supplies for 
those with disabilities. 

Melody earned a commendation as a 
military relocation specialist and loves 
to help veterans. She also has a heart 

for first-time buyers and has many clients 
who are upgrading because of growing 
families and those who prefer new con-
struction. She connects and relates easily 
to moms over the joys and struggles of par-
enting and balancing work and family. She 
enjoys bringing her sons along, and is very 
transparent and active on social media. Her 
clients also love to talk about her involve-
ment in improv, and the joy of watching her 
perform after she enrolled in a workshop 
on stand-up comedy.

“I love what I do; I love helping people!” 
beamed Melody. “I measure my success 
by the people I help. My why is family; my 
family and the families I serve in my com-
munity. Clifton is proud of my nomination 
as a Rising Star and that I can find homes 
for clients that others have given up on. I 

I  love what 

I  do; I  love 

helping people. 

I  measure my 

success by the 

people I  help.

have put systems in place because I don’t ever want to be 
too busy to handle more and help more people.”

Clifton and Melody are excited about 2022. They moved 
into their newly built home in February. The boys are 
becoming more independent, and they can afford to 
make memories together as a family. Follow Melody 
on social media to stay motivated on your health 
journey, hear about hidden dine-ins and dives, 
to see photos from the family’s first trip to 
Disney with the kids, and to hear about 
Clifton joining her in real estate 
and truly making this a 
family business!
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A title company backed by a full-service law firm
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Offices in Baton Rouge & Houma 

10101 Siegen Ln  | Bldg 4 Suite A | Baton Rouge, LA 70810 
4561 Durham Place, Suite C | Baton Rouge, LA 70816

225-214-5153
GMFS LLC is an Equal Housing Lender. All mortgages are originated by GMFS 
LLC at 7389 Florida Blvd. Suite 200A Baton Rouge, LA 70806. LA License 619. 

Products may not be available in all states. This advertisement is not a 
commitment to lend. All loans subject to credit approval.

Siedda Hines

Adam Woods

Ambrey Nicholson

Home sweet loan

Ryan Larussa
Mortgage Loan O�cer

NMLS #96565
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FOR YOUR PERFECT HOME
THE PERFECT LENDER

1737 OAKDALE DRIVE, BATON ROUGE, LA 70810
225.663.2500 (O)  |  225.663.2501 (F)  |  WWW.AREAHOMELENDING.COM

JASON GUERIN
OWNER

(NMLS #113052)

CHRIS LEWIS
MANAGER

(NMLS #950192)

NICK TERITO
LOAN OFFICER 

(NMLS #684689)

RHONDA BROOKS
LOAN OFFICER

(NMLS #92176)

MELISSA HALABI
LOAN OFFICER

(NMLS #2108342)

STEVEN MONTGOMERY
LOAN OFFICER

(NMLS #979728)

YOU FIND THE HOME. WE’LL FIND THE LOAN.

question of the month

PHIL DEBIN: 

1. Neighbors’ yards
2. Traffic noise, or lack there
3. If there’s a smell, the smell.

LISA THOMAS:

1. Front yard and surrounding houses’ yards.
2. Smells (good and bad)
3. If home is dirty and cluttered. Sometimes it’s 

so bad it feels like they didn’t know you were 
coming and you are trespassing.

CHERIE’ MACK:

1. Overall aesthetic/upkeep of the neighborhood
2. The smell of the house – good or bad
3. If they have cameras
 
KAYLYN WARD:

1. How well-kept the surrounding properties are
2. Smell
3. Cleanliness/clutter on countertops/night 

stands/tables 
 

MARCY MAURER:

1. The surrounding homes as we pull in/feel of 
the neighborhood.

2. The curb appeal
3. How decluttered it is! (So important.)
 
RACHAEL TAYLOR:

1. Overall appearance of the neighborhood and if 
they are well maintained.

2. I always smell, then look at baseboards when I 
first walk in to see if they’re clean, then I look 
at ceiling fans.

3. If the home is clutter-free. I cant stand clutter! 
Less (just enough) is more!

KELLY MITCHELL:

1. Surrounding area
2. Curb appeal (especially landscaping and a 

good wreath)
3. Cleanliness of the home (return air vent is 

always a good place to look!)

What are the TOP Three 

Things you notice first 

when showing your 

clients a house?
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WHO WE ARE
As a family-owned and operated company, we value 

honesty, faith, integrity, and our family of customers. Our 
goal isn't our bottom line; it's a solid relationship with our 

friends and neighbors who trust us with their home 
improvement services.

PROTECTING WHAT MATTERS

CALL
NOW!

Ask
about our

100% FREE
Sellers

Coverage

Call today to find out about our current promotion!
985-869-6111 • LHodges@hwahomewarranty.com

Easy Orders or Claims Online 24/7
www.hwahomewarranty.com  |  Customer Service - 888-492-7359

Juli Jenkins Team
KW First Choice

#1 Producing Team

Take The Worry Out Of
Home Ownership With

a Home Warranty

Lydia Hodges, Sales Representative

Serving New Orleans, Baton Rouge,
St. Tammany, & Tangipahoa Parish

Lydia and her team are the highest of professional in any industry. From the 
initial meeting, we were blown away with her knowledge, research and ideas of 
how to help us best market our listings. Always present, she returned texts, calls 
and e-mails seemingly around the clock. We from the bottom of our heart thank 

Lydia and her team for everything they do to continue supporting our team 
through assisting with new orders to follow up with existing clients. 

(225)315-7040
hautedesign@cox.net

    @angiebwilson.hautehomes        @_hautestu_/    @angiebwilson.hautehomes        @_hautestu_/

angie b wilsonangie b wilson
haute homes llc

interior design . staging

Let Us Carry the Stress of Your Move!

BATON ROUGE, LA // 225-384-6683 // ABBAMOVERS.COM // INFO@ABBAMOVERS.COM
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cover story
By Brian Amend  |  Photos by Rebecca Jones

GAME PLAN
Ryn and architect husband, John, are grounded in Baton 
Rouge and are very much an LSU family. Both LSU 
graduates, Ryn and John have four children, the oldest 
of whom, Anna Kathryn, 22, graduated from LSU in 
May 2021. Their second daughter, Benton, aged 19, is 
currently attending LSU. They reside near the LSU lakes 
with their two sons, Preston, aged 15, and Carter, aged 
12, along with three dogs, Kate, Ramona, and Otis. As 
a hobby, Ryn likes to run the LSU lakes near her house. 
They enjoy tailgating and attending LSU basketball and 
football games, and at the invitation of LSU announcer 
Dan Borne, Ryn spotted a game for the football team. 
This required intense but fun concentration, as Ryn had 
to use binoculars to watch the game and relay in real-
time to the announcer the plays happening on the field 
together with the numbers of the players involved. 

Ryn has serendipitously developed a game like this in 
real estate. “I’m not a stager, but I have things that I can 
bring to help supplement, to make things look better 
for pictures,” she says, a bowl of artificial green apples 
being among those things. Friends and clients will often 
call to let her know they have spotted that bowl in her 
latest listing’s photographs. “It’s like a game of Where’s 
Waldo?” she laughs.

The Jones Family  
Carter, Anna Kathryn, Preston and Benton, along with Ryn and John and the family pets, Ramona, Otis and Kate

m
ee

tRYN JONES

WHAT AN HONOR
Ryn started out in real estate working at the same 
brokerage as her father, who, along with a family 
friend, had offered encouragement to become a 
REALTOR®. “So we had a chance to spend a lot of 
time and work on projects together,” she relates. 
“That was a real highlight for me, to get that chance 
to work together and spend time with my dad.” 
Although the two no longer work together, Ryn 
promises, “He’s gonna stay busy; I’m gonna make 
sure of it.”

One of the greatest honors in Ryn Jones’s life as a 
REALTOR® is adult children referring their parents 
to her: “That really just speaks volumes to me, 
that they would entrust the care of their parents to 
me, who might be older or moving into an assisted 
living facility.” That specific honor is of a piece 
with her general sense of connection to the greater 
Baton Rouge real estate community: “It’s just an 
honor to work with all of these professionals, the 
REALTORS®, the lenders, the photographers. It 
takes a whole team of people to get it done, and 
we have a great group of professionals here. It’s an 
honor to get to know all of them and to work with 
them on a daily basis.”



34 • April 2022 Baton Rouge Real Producers • 35@realproducers realproducersmag.com

Ryn and John standing in what was once their kitchen, reviewing the plans of what will soon 
become a butler’s pantry.

Ryn in her storage unit filled with items that enhance 
the showing factor for her clients. “I’m not a stager, 
but I have things that I can bring to help supplement, 
to make things look better for pictures.”

Ryn has enjoyed her past seven years 
of working as a REALTOR®, not only 
because of the great success she has 
had. “You have friends that become 
your clients, but yet I have clients 
who I didn’t know before who have 
become friends through the process. 
That’s success when you can build 
those relationships and know that 
you’ve helped other people.” In those 
seven years, Ryn has won awards 
such as the 2016 and 2017, Re/
Max 100% Club; the 2018, 2019, and 
2020; Re/Max Platinum Club Award; 
and the 2021 Re/Max Chairman 
Club Award. Ryn is as well a Re/
Max Hall of Fame Member. In 2019, 
she won the Greater Baton Rouge 
Association of REALTORS® Most 
Cooperative REALTOR® of the Year. 
Probably closest to Ryn’s heart is the 
Children’s Miracle Network Miracle 
Agent Executive Club Award, she has 
achieved year after year since 2015, 
which recognizes portions of com-
missions donated to the Children’s 
Miracle Network. 

KNOWLEDGE APPLIED
Ryn is actively involved in rais-
ing money for Louisiana Public 

Broadcasting and Baton Rouge’s Big 
Buddy Program. “If you’re watching 
Celtic Woman, I’ll come on and ask 
for money.” She has applied her back-
ground in dancing and teaching dance 
to raising money for the Big Buddy 
program. Ryn has danced ballet with 
her daughters in performances of 
The Nutcracker, and at a previous 
time in her life helped run Silly Goose 
Creative Dance, teaching dance and 
creative movement at pre-schools and 
after-school programs. 

In 2015, before television cameras 
and a large crowd, she danced a salsa 
routine with Adam Knapp in the ninth 
annual Dancing for Big Buddy in the 
Pete Maravich Assembly Center. 
These activities are in line with her 
definition of success as being “not a 
dollar amount” but instead “using the 
gifts and talents God gave you to ben-
efit others.” By either measure, Ryn 
has been successful, with a career 
volume of $78,599,386, and 2021 hav-
ing been her biggest volume year yet. 

SOUND ADVICE
Ryn recommends that anyone 
desiring to get into real estate find 

“encouraging mentors,” who can help 
with what can be a lonely business 
and finding ways to also be that 
encouraging mentor when others 
need it. This helps to keep one’s atti-
tude positively aligned so that one can 
“get up every day and keep working 
hard, being honest, being humble and 
helpful” so that “success will come.” 

Another habit she strongly encour-
ages in an age of technology is to 
“pick up the phone” and talk to 
people instead of relying on technol-
ogy and texting for communication. 
This advice explains so much of her 
approach to being a REALTOR® along 
with her response to this writer’s 
request for an elevator pitch: “I’m 
your person. Once you’re in my life, 
I’m there. I’m loyal and honest, all of 
these things. It’s a partnership, and it 
is hopefully a lifetime relationship.”

You have friends that become your clients, but yet 
I have clients who I didn’t know before who have 

become friends through the process. That’s success 
when you can build those relationships and know 

that you’ve helped other people.
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(225) 281-6037
Magnoliaplumbing@yahoo.com
P.O Box 83217 • Baton Rouge, LA 70884
www.magnoliaplumbingllc.com

We're Baton Rouge's Home Plumbing Experts! 
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The Life of a

IMPACT A SINGLE MOM. IMPACT 
HER CHILDREN. IMPACT A NATION.

Jennifer Maggio is happily married to long-time 

mortgage lender, Jeff Maggio, and they share 

three children... So what led to her interest in the 

single mom?

At 19, Jennifer 
Maggio found her-
self a single mother 
with two children, 
living in govern-
ment housing, and 
utilizing food stamps 
to make ends meet. 
Homelessness, 
abuse, the death of 
both parents, and 
a strong sense of 
overwhelm culmi-
nated into an almost 
unbearable plight. Years later, she had climbed 
the corporate ladder and met her husband, but 
she never forgot a moment where she huddled on 
a bathroom floor as a young mom, contemplating 
taking her own life. Her faith became the catalyst 
that changed everything, leading to her passion to 
help moms today.

In 2007, Jennifer walked away from a mortgage 
career as an 11-time Circle of Excellence winner. 
She did so for one reason – to see no single mom 
walking alone. That year, she began a small Bible 
study for single moms in her home through Healing 
Place Church. Rapid growth led to the birth of 
The Life of a Single Mom in 2011. This national 
nonprofit is headquartered in Baton Rouge, and its 
influence has been significant, both statewide and 
nationally. Having served 750,000 single mothers 
in its 10-year history, the organization is highly 
regarded as one of the largest faith-based programs 
for single moms in the U.S.

The organization provides a variety of programs, 
including offering over 1,600 support groups in 

churches (with new ones launching every day), offering 150 
online life skills classes, hosting boot camps and conferences, 
providing counseling, and distributing much-needed resources. 
With over 469,000 Louisiana children being raised by single 
mothers, Maggio believes empowering, educating, and equip-
ping single mothers with the tools they need to successfully 
raise their children is critical to Louisiana’s future.

In late 2021, The Life of a Single Mom entered negotia-
tions with The Caring People of Branson, Missouri and 
SingleMomzRock of Springfield, Missouri and has since 
acquired both ministries. “2022 is an exciting year, as we see 
all the doors God has opened,” says Maggio. 

HOW CAN YOU GET INVOLVED?

• You can support a single mom by becoming a corporate 
sponsor for the Impact Luncheon to be held on May 11 at 
Crowne Plaza. 

• You can consider starting a single moms’ support group at 
your church. 

• You can sign up to be the volunteer database for  
ongoing activities. 

IMPACT LUNCHEON AND SILENT AUCTION

MAY 11, 11:30-1:00  |  CROWNE PLAZA

Founder Jennifer Maggio

Single Mom

Residential and Commercial Transactions
Specialists in Real Estate Law and Closings.

Not the Biggest, Just the Best
Denham Springs
1111 South Range Ave. Reina Building
Denham Springs, LA 70726

www.ptitleinc.com • (225) 665-5600
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Spring has officially sprung in all corners of the country! The sun 
is shining, and our outdoor spaces are coming alive with green-
ery, birdsong, and, yes, springtime pests. Just as we humans 
have been eagerly watching for signs of warm weather, these 
vermin, to survive winter’s scarcity of food, have gone dormant, 
awaiting springtime’s rising temperatures to revive … and de-
scend upon our homes. Learn more about common seasonal pests 
below and how to fend them off proactively.

Ants
When temperatures start to warm up outside, ants wake up to for-
age, seeking new food sources to provide for their colonies. Your 
home – with its cozy nighttime temperatures and ready supply 
of snacks and water – is an ant’s dream in the spring! Ants have a 
strong sense of smell, and once an ant finds food in a place, it will 
surely keep coming back … and bring its friends. To prevent an 
infestation, make sure food crumbs and spills are always cleaned 
from floors, sinks, and countertops, especially in the kitchen, and 
keep leftover food in the refrigerator or tightly sealed containers. 
Examine and repair all cracks or holes around pipes, electrical out-
lets, and HVAC units, and in weatherstripping and door screens.

Flies 
Many homeowners don’t know that some fly species spend the 
winter dormant indoors – in homes’ attics, walls, and other 
sun-facing areas – reawakening when outdoor temperatures start 
to rise. Key here is preventing flies’ access to the dwelling in the 
first place, so seal any openings they might use to get inside – 
openings in screens, weatherstripping, vents, for example – and 
keep risk zones, such as food prep areas, garbage / recycling bins, 
and yard and pet waste piles, clean and tidy. 

Termites
Often called “silent destroyers,” these wood-eating insects cause 
up to $5 billion in damage to American homes yearly. Be on the 
lookout for warning signs of infestation, such as hollow-sound-
ing or crumbling wood, sagging floors or ceilings, or mud tubes 
on exterior walls. To help deter termite houseguests, eliminate 
any outstanding moisture problems by diverting water from the 
foundation, keeping gutters and downspouts clean, sealing entry 
points, and removing wood / paper termite food sources from 
around the outside of your home.

home matters
By Shauna Osborne

HOUSEHOLD PESTS

Springtime
(AND HOW TO EVADE THEM!)

Brooke Stevens
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Spring is here!�
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www.supercleansoftwash.com          225-470-0080

Soft Wash • Roof Washing • Pressure Washing
Serving Baton Rouge & Surrounding Areas

Ask About Our Realtor Services

Before
Before

After
After

www.safesourceins.com
O: (225)-300-4500 • M: (225) 333-6220
aundrea@safesourceins.com

BEST COVERAGE. BEST RATES. ONE-ON-ONE SERVICE.

Aundrea Allen
Independent Insurance Agent

April SHOWERS bring May FLOWERS FLOODS
April is when FEMA rolls out flood insurance changes.

Contact SafeSource Insurance for all the details!

Michael Webster
O W N E R / E L E C T R I C I A N

Circuit
Breaker
Electric L.L.C.

circuitbreakerelec@gmail.com
OFFICE - 225.658.2903 | MOBILE - 225.572.7963

OPEN MONDAY - FRIDAY
SATURDAY & SUNDAY BY APPOINTMENT ONLY

License No. 65239
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225-295-8222
4473 Bluebonnet Blvd., Suite A Baton Rouge, LA 70809

27179 Highway 42 Springfield, LA 70462 gctitle.com

With over 40 years of experience, our team provides real estate title and closing services throughout 
the state of Louisiana including Residential and Commercial closings, Judgements, Lien Searches, 

Escrow Services and much more. We provide the highest standard of experience, convenience, and 
customer service with o�ces in Baton Rouge and Springfield, Louisiana.

#ClosingTheCoast

 Corinne Schwartzberg Jim Beatty
Attorney at Law Attorney at Law

Spring into your next closing 
with Gulf Coast Title




