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ON THE RISE:
Bailey Hayden

PARTNER SPOTLIGHT:
Mighty Movers

ASK THE EXPERT:
No-Nonsense Healthcare Ninja

TEAM SPOTLIGHT:
Gaylin Langhofer & Leah Lawrence

LOCAL LEGEND:
Lenny Diaz

ASK THE EXPERT:
Guardian Roofing & Construction
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Jessica Schmidt
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WE HAVE BIG NEWS TO =
SHARE WITH YOU

Help us welcome Shauna Walden to our team!

JocaL Licewseo wsures €3 (3 )

Shauna Walden is excited to serve you as a Meritrust Real Estate Senior
Loan Originator. She is entering the position with 14 years of experience in
the mortgage industry. Shauna is a valued and trusted professional who
will ensure your client's homeownership goals are met by taking time to
understand their needs and exceed expectations.

Congratulations, Messina!

Congratulations to Messina Hamlin on her promotion to'Real Estate Sales
Manager. In her new role, Messina will help guide our team of Ldar*r
Originators in continuing to provide an exceptional home-loanexperience,
As she moves into her new role, Shauna will take over as your Lodn

Originator and point of contact for guestions and assistance! J

¥
We look forward to continuing to serve you and your clients on #heir path
to homeownership. \

)

Let’s talk today.

Shauna Walden _ Messina Hamlin We Know That Your Time Matters
Sr. Loan Originator s
O: 316.252.8045
M: 316.207.1576
NMLS #968870
shauna.waldeni@meritrustcu.org

Sales Manager

NMLS #320780 We will be able to look at your projects
typically within 24 hours of notice.

G U A R D | A N You Name It - We Fix It

: Any projects that may consist of the exterior
ROOFING & CONSTRUCTIO! of your clients homes: Roofing, Siding,
Windows, Gutters, Decks, Etc.

ROOFING = SIDING « WINDOWS

oriustromelaans com Meritrust 316.302.4100 A WINNING TEAM MEMBER
T HOME LOANS. GuardianRoofingLLC.com FOR A SUCCESSFUL CONTRACT




MEET THE WICHITA REAL PRODUCERS TEAM

: Ei"-'?ﬂ F
Samantha Lucciarini Ashley Streight Katherine Fondren Ashley Labus Jennifer Ruggles
Owner/Publisher Editor Ad Strategist Events Coordinator Photographer

316-258-4855

Kelly Remacle Dave Danielson Heather Pluard Adler Grey
Photographer Writer Writer Videography

If you are interested in contributing or nominating REALTORS® for certain stories, please
email us at samantha.lucciarini@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The

N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Wichita Real
Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the
publisher may be held liable or responsible for business practices of these companies.

YOUR LOCAL
MORTGAGE LENDER

4 1635 N Waterfront Pkwy # 150 | Wichita, KS 67206
tel (316) 573-3996
NMLS: #1770738 | Company NMLS #129386

4 . September 2021

EXPERIENCE THE DIFFERENCE

OUR COMMUNITIES

ARBOR CREEK
183rd & 23rd
Goddard Schools

BAY COUNTRY

Central & 119th
Goddard Schools

THE COVES

53rd & Tyler
Maize Schools

ESTANCIA

37th & Ridge
Maize Schools

‘I./ ‘ SCHELLENBERG

DEVELOPMENT COMPANY

MEWICHITA.CO 316-721-2153




Putting
People®
Firstm

When you are looking for smart home loan
solutions in ith a local and caring
mor:

KANSAS SECURED TITLE

SERVICE BEYOND EXPECTATION

East Office West Office

Office 316.252.1465

https:/fwww.GatewayFirst.comfwichita-ks hitps:fwww.GatewayFirst.com/wichita-west-ks  https:/www.GatewayFirst.com/derby-ks

@ Gateway Mortgage, a division of Gateway First Bank. Equal Housing Lender. NMLS 7233.

PROVIDING SERVIOUS BEYOND EXPECTATION

THROUGHOUT KANSAS

KELLY REMACLE . . . »
PHOTOGRAPHY Our exten.swe exlper!ence and unmatched' ser.V|ce 'has posmorTed us' as

a leader in the title industry. Our reputation is built on trust, integrity,
and many years of proven performance - in everything we do.

kellyremacle aphy.com

B16 803 5081

kstitle.com | 316.262.8261

6 - September 2021




CONTENTS VA LOANS

Getting your facts straight

RS

g Up to max 90% LTV if cash out now:
> Credit Scores as low as 580 allowed
% Interest Rate Reduction Refinance
N ‘ Loans (IRRRLs) generally require no
-V _—_— s— ;
I B appraisal or credit/income |
information ' ’

g B ".,__‘ ﬁ 9
~+ Closing cost can be included in

_

loan amount

Owner DCCUpiEd Dnly* additional restrictions may apply

ol

- -

-

r t'D gnu}"(ﬂ ﬁ [ 1 T ,;.',I' 1O -_ rChase
ortgagedermsy

BRET FRERICHS

Branch Manager BENCHMARK

MNMLS #543323
Office: 3167792002 MORTGAGE

2118 N Tyler Rd, Bldg. B, Ste 101

COMMERCIAL - RESIDENTIAL - RETAIL

: NE Do you have a ProjeCt we can helP Wlth? ArteLa-Tex Financial Services, LLE. 5160 Tennyson Plwy STE 1000, Plang, TX 75024, NMLS 1D #2143 (www nmisconsumeraccess.ong) 972-398-7676
Q11D SUREACES 316-778-1566 + KEYSTONESOLIDSURFACES.COM f':_-'s advertisement |»;rf-:-'g-:r'-:-'lalrr'm---:‘.tl:pur;lar.»t—:--.c alu*-i-jﬁcr1'ﬂ :!:-:u-:[sl-:-ur-_.-ur_*; be ava ﬁl:h:m s]:l--:mzf_l-sf ocations. Information, rates, and
ik gk pricing are subject lo change without prior notice at the sole discretion ol Ark-La-Tex Financial Services, LLC. D@n programs supject o bomowers T
1655 N. WABASH AVE | WICHITA, KS 67214 mesating appropriate underwriting conditions, This is not a commitment 1o lend, Other restrictions may apply. (https./benchrark.us) %WHTT

8 - September 2021




Home Inspection

the Pillar To Post way.

Whether your clients are buying
or selling, a Pillar To Post Home
Inspection will give them peace of
mind about the home's condition.
Choose from our exclusive Home
Inspection Packages.

*Printed & digital reports
+E&OQ insured to protect you

* Convenient scheduling

Hancock Team

Cheerrer /' Carliied Home Inspector
316-570-1444
hancockteamapillartopost.com
pillartopeost.com/jasonhancock

D
| B PiLLARTOPOST

HOME INSPECTORS

Request an inspection today!

Each ofice & e

penaen iy owned and operaad

McEachern Ins and Fin Sves Inc
Crystal McEachern, Agent
1133 5 Rock Rd
Bus: 316-425-0925
crystalBcallcrystalnow.com

1708164

Ride with the
No. 1 car insurer
in Kansas.

With competitive rates
and personal service,

it's no wonder more
drivers trust State Farm®.
As your local agent, I'm
here to help life go right.*
LET'S TALK TODAY,

o StateFarm-

Stabe Farm Mutual Alomobile Insuwrance Company

Bloomingtan, IL

We serve
with passion

Meet Courtney Griffiths,
new Mortgage Loan Originator
serving Wichita.

Your dream of home ownership
may be closer than you think with

loan options up to 100% financing.

Ask Courtney how.

316.247.7706
cgriffiths@bankrcb.net
10501 E. Berkeley Square Pkwy.

AN
RCB BANK

Mortgage

RCBbankMortgage.com

Coumnzy Caifith MVESS 219605, Memer FOC %
WAL, Beunctiony, kmitation: apply, SMILL T3R5 56
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New Floors Can
Make ALL the

DIFFERENCE

Payment at Closing Accepted!

LIFETIME
INSTALLATION
WARRANTY
ON ALL WOOD,
TILE & CARPET

" highly recommend Ben Henwood at Designer's Home Gallery. | first use
a client's home that needed the entire home recarpeted prior to listing r fo. 4

I always shop around to get my clients the BEST deal and was shocked hot &
could get me the same prices that the factory outlets could, and the qua
carpet was better. He came to me with the samples, they did the insta//,_ and got me

the invoice promptly (which is so important to REALTORS®).

They really made the whole process so much easier than ANY other company | had
ever used prior. | have been using Designer's Home Gallery ever since. | dont have to
shop around,; he knows what | like, and he gets the job done smoothly.

For the REALTORS®, Ben understands the “Allowance” process,
REALTOR® rate, and he knows how to keep your clients happy! If you want to
impress your clients, send Ben with Designer’s Home Gallery!”

-Janiece Erbert, REALTOR®

Keller Williams Signature Partners

DG

D&fZ(gﬂ&’?’SHOMEGaIIay

“Saving the world from JGLY floors”
MONDAY - FRIDAY 8:00 - 6:00PM
SATURDAY 9:00 - 3:00

nouglyfloors.com | 530 N Hydraulic Street Wichita, KS 67214 | 316-395-9949 | ben@nouglyfloors.com



PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

RP

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please

support these businesses and thank them for supporting the REALTOR® community!

BANKS

Credit Union of America
(316) 265-3272
CUofAmerica.com

BLINDS: SALES/
REPAIRS/CLEANING
Radical Bubbles

Ann Seybert

(316) 204-4694
radicalbubbles.com

BUILDER

Craig Sharp Homes
(316) 775-2129
craigsharphomes.com

BUILDER/DEVELOPER
Perfection Builders
(316) 729-1900
perfectionbuilders.com

CABINETS AND GRANITE
COUNTERTOPS

Wichita Granite & Cabinetry
(316) 945-8880
wichitagraniteand
cabinetry.com

CAR DEALERSHIP
Eddy’s Volvo

(316) 312-0440
eddysvolvo.com

CLEANING & RESTORATION
Good To Be Clean

(316) 320-6767
goodtobeclean.com

CLEANING/MAKE READY
First Impressions
Environmental

Kelly Dixon

(316) 522-8795
firstimpressionsenv.com

12 - September 2021

CLOSING GIFTS

Cutco Closing Gifts
Blaine Rodman

(316) 293-8701
sharpbrandingtools.com

CONCRETE LEVELING
Midwest Foam Works
(316) 749-7200
midwestfoamworks.com

CONSTRUCTION /
MORTGAGE LOANS
Andover State Bank
(316) 219-161M1
goasb.com

COUNTERTOPS -
GRANITE/QUARTZ
Keystone Solid Surfaces
Cyle Barnwell

(316) 778-1566
keystonesolidsurfaces.com

DECKS/GENERAL
CONTRACTOR

Deck Doctor of Kansas
Adrian Hunt

(316) 992-7511

DEVELOPER

Schellenberg Development
(316) 721-2153

schellenberg
development.com

EXTERIOR CLEANING /
PRESSURE WASHING
Clean Rite

(316) 665-0388
cleanritepressure
washing.com

FENCING

TM Fencing
Tane Murphy
(316) 218-3450

FINANCIAL PLANNING
Edward Jones

Jeff Christensen

(316) 990-1968
jeff.christensen@
edwardjones.com

FINANCIAL RESOURCES
Equisset

Angie Vailas

(316) 217-1178
equisset.com

FLOORING

Designer’s Home Gallery
Ben Henwood

(316) 440-8888
nouglyfloors.com

Jabara’s Carpet Outlet
Jason Jabara

(316) 267-2512
jabaras.com

FOUNDATION REPAIR &
WATER PROOFING

IWP Foundation Repair
(316) 308-8507
kansasfoundationrepair.com

GARAGE DOOR SERVICE
& INSTALLATION

Roberts Overdoors

(316) 788-1752
robertsoverdoors.com

HEALTH INSURANCE
No Nonsense
Healthcare Ninja

Chad Beisel

(785) 766-1584
nononsensehealthcare
ninja.com

HOME & PROPERTY
INSPECTIONS

Bright Light Inspections
Josh Counce

(316) 250-5221
blinspections.com

HOME INSPECTION
Pillar To Post

Jason Hancock

(316) 570-1444
jasonhancock.pillarto
post.com

HOME INSPECTION TEAM
Twister City Inspections
Joshua Franklin

(316) 680-2328
twisterinspections.com

HOME LOANS
Heartland Credit Union
Michael Lorimor

(800) 428-8472

HOME WARRANTY
Achosa Home Warranty
George Brockman

(417) 983-3204
achosahw.com

Old Republic

Home Protection

Janell Enderson

(800) 282-7131 x1291
myorhp.com/JanellEnderson

HOUSECLEANING &
CONCIERGE SERVICES
ICT Fresh Nest

Nicole Hagar

(316) 866-1259

INSURANCE

Wheat State Insurance Group
(316) 776-0777
wheatstateinsurance.com/

INSURANCE AGENCY
American Family Insurance
Dylan Hartnett

(316) 775-5522
agent.amfam.com/
dylan-hartnett/ks/augusta

INSURANCE BROKER
Zachary Insurance
(316) 773-1330
zacharyins.com

INSURANCE/
FINANCIAL SERVICES
State Farm Insurance
Crystal McEachern
(316) 425-0925
callcrystalnow.com

INTERIOR DESIGN

Interiors by Design Gallery
Ashley Labus

(316) 990-8262
interiorsbydesigngallery.com

LANDSCAPE DESIGN

& SERVICE

Total Landscape Solutions
Jeremiah Petrocci

(316) 217-3344

LENDER

RCB Bank
(316) 247-7704
rcbbank.com

Regent Financial Group
Brent Flower

(316) 882-4080
regentfinancial.com

US Mortgage Company
Will King

(316) 312-2936
kansasloanman.com

MORTGAGE
Benchmark

Bret Frerichs

(316) 990-9990
ksvahomeloans.com

Flat Branch Home Loans
Grace Peterson

(316) 992-7003
gracehomeloan.com

Gateway Mortgage Group
gatewayloan.com/
kandi-jones

Guardian Mortgage

Luke Landau

(913) 289-6018
LukeLandau@gmc-inc.com

Kanza Bank
(316) 636-5821
kanzabank.com

Meritrust Credit Union

meritrusthomeloans.com

Sierra Pacific Mortgage
sierrapacificmortgage.com

MORTGAGE BANKER

BNC National Bank

(316) 854-3625
bncnationalbank.com/wichita

MORTGAGE BROKER
Phoenix Mortgage Group
(316) 942-8228
phoenixmortgagegroup.com

MORTGAGE LENDER
Mortgage One

Aaron Clark

(316) 573-3996
mortgageone.com/wichitaks

Planet Home Lending
Michelle Crubaugh

(316) 304-3910
planethomelending.com

MORTGAGE LENDING
US Bank

Steve Farmer

(316) 655-1700
mortgage.usbank.com/
steve-farmer-wichita-ks

MOVERS

Mighty Movers
Sherry Smith

(316) 685-5719
movingwichita.com

MOVING / PACKING
Two Men And A Truck
Garret Petetman

(316) 558-5588
twomenwichita.com

PHOTOGRAPHER
Kelly Remacle Photography
(816) 803-5061

PHOTOGRAPHY
Jennifer Ruggles
Photography
(615) 415-3029
jenniferruggles
photography.com

PLUMBING/HVAC
Frederick Plumbing Heating
& Air Conditioning

(316) 262-3713
icalledfred.com

POOL & SPA -
DESIGN/BUILD
Shocker Pools
Doug Baker

(316) 260-4717
shockerpools.com

ROOFING &
CONSTRUCTION
A & L Roofing

Art Lohrengel
(316) 721-5799
alroofing.org

Guardian Roofing

and Construction

(316) 302-4100
guardianroofingks.com

TAX SPECIALIST
Phelps Tax

Ryan Phelps
(316) 262-1900
phelpstax.com

TITLE COMPANY
Kansas Secured Title
(316) 262-8261
kstitle.com

Security 1st Title
(316) 267-8371
securitylst.com

VIDEOGRAPHY/
PHOTOGRAPHY

Adler Grey Collective
Adam Dreher

(316) 619-2620
adlergreyvideography.com

WELL/LAGOON/
SEPTIC INSPECTIONS
First Impressions
Environmental

Kelly Dixon

(316) 522-8795
firstimpressionsenv.com

Wichita Real Producers -
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Sunflower Bank
¢ First National /570
Guardian
Mortgage

Julie Strelow

ARE YOU
BUILDING???

If Your Current Lender Isn’t Offering 1%
Towards Closing Costs — MAKE THE SWITCH!

Get back 1% of your loan amount as a lender credit to be

used toward closing costs with our Builder One Program.
1 ; I Program Features:
1%" of your loan amount as lender credit
BUILDER Eligibl i d d id I
ONE PROGRAM - Eligible on primary and secondary residences only

« New construction only
« Fixed-rate product

Julie Strelow
Mortgage Loan Originator | NMLS# 45917

316.213.9347 | JulieStrelow@gmc-inc.com
GuardianMortgageOnline.com | TheStrelowGroup.com

“owand chming cost, rate peduction andfon prepaids. Cannot be whed hordown paymient, Program canmol be usid in conpunciion with the Henoes Progeam or combingd with oy olhar Afinity intentves:
Puichasa foans for primary residence only This is 2 1emporary ofier and the ender credit is not bed o theinterest e Limitations apply o the credt emount based on lazan 2mount. Consub your Gusndan
Miorigage laan origingtos dor details, Carladn Barms and restriclions apply. Program avalable only o quadtied borowers. Progtam sublect 1o change aithout notice. Indenstiting terms and condRions FOUAL HOEING
apply. Loan subject 3o cradi review and approval First Hational 1370 and Guardian Morigage ane divisions of Sunflower Bank, A | NMLSS 700430 | Mesber DI LENDER

YOUR INDEPENDENT
INSURANCE AGENT

NOW providing agents with clean homes
for quick sales. Our cleaning services are
affordable enough for you to offer them to

. . . '
Saving you CA$H and covering your A$$ for 13 years! your clients as a bonus for listing with you!

Home ¢ Auto « Commercial » Bonds

Chris Zachary /_\—\\\\ Call us for a quote at

Office (316) 773-1330 FIRST IMPRESSIONS
Mobile (316) 209-8060 u 316.522.8795
chris@zacharyins.com www.FISmartClean.com
www.zacharyins.com SMART Clean, LLC
» N » » » A - [ > . x
AR 0 DER : 0 ; ;

Interiors by Design Gallery

8201 E. 34th Cir. N #905 | Wichita, Ks 67226
316.942.1820 | www.interiorsbydesigngallery.com
REAL ESTATE STAGING, INTERIOR DESIGN, WINDOW TREATMENTS, REMODELING
EVENT STYLING « FURNITURE RENTAL

Wichita Real Producers - 15



»» publishers note

2 YEARS STRONG

Just Getting Startecd

v

WORHKS

This September 2021 publication is a bit more of our Wichita Real Producers staff, Editor Ashley Streight.

special than normal because we’ve officially beenin  Ashley is a native Wichitan and is an incredibly talented

print for two years! female entrepreneur. You're welcome to reach out to Ashley
or myself with any questions, concerns, feedback or nomina-

I am flooded with gratitude and joy that I can bring tions of agents to feature.

something of value to the Wichita real estate commu-

nity that holds a special place in my life and heart. And last but certainly not least ... Mark your calendars now for

Thank you to every single one of my business our next BIG REALTOR® Appreciation party on October 14th

partners and to each and every agent for your from 4-8pm. Craig Sharp Homes will be the generous host in a

support. Having told only a few hundred stories gorgeous $1.7M+ new build in Emerald Bay Estates.

thus far, we have ¢thousands more to share. We

= z I
l »

1 TIMETABLES [NMIND

* SINKING STEPS/PORCHES

Your friend, publisher and
fellow REALTOR®
Samantha Lucciarini
316.258.4855

are just getting started!

H
Y0

* SINKING DRIVEWAY SLABS

As school commences for our kiddos and our fall
routines come back into full swing, I think we can
all agree that 2021 is flying by! With all growth

and the transition to a new season, change is inev-

itable. I'd like to introduce the newest member

* TRIP HAZARDS

* SINKING SLAB FOUNDATIONS

* POOLS, PATIOS, WALKWAYS

JAKE BAIRD DAWN BYERS

Residentiaflending Specialist pasidential Lending Specialist

www.midwestfoamworks.com

(316) 749-7550

MO 757540

Wichita Real Producers - 17



¥ ™\ BNC
.. National Bank

MORTGAGE LENDERS

EXCEPTIONA
SERVICE

Why Choose BNC

BNC National Bank was founded with the goal of providing fast and exceptional customer
service. We have provided mortgage loans for over 30 years. We have thrived due to our
devotion to our core values and continual innovation. By utilizing revolutionary digital banking
technology we have funded over 11 billion dollars and assisted almost 40 thousand families buy
their dream home. BNC offers mortgage solutions o meet every person’s needs.

B B O

New Look Low Rates Technology

We might have a fresh new
look but it's still the same

Because of our commitment to We offer high-tech solutions

customers we offer low rates that make applying easier

great feam. that are hard to beat. than ever.

Office: 316-773-9500
Website: bncnationalbank.com/wichita

| Address: 8558 W 21st Wichita, KS 67205

towse Cleaning
& &WSM
Nicole Hagar

FOUNDER & CEO

-5

+

/C7 Zresh Nest

316-866-1259
www.ictfreshnest.com

Sic) WHEAT STATE

INSURANCE GROUP

WORK WITH US!

We are an independent insurance agency .
We work for our clients, not the carriers.

OUR PROMISE TO YOU:

e We shop multiple carriers to find homeowners
insurance that best protects your buyer and fits
their budget.

¢ You'll always get one-on-one client service.

e Proof of homeowners insurance will be sent to
you and your buyer--ON TIME.

Let’s talk: (316) 776-0777
wheatstateinsurance.com

"%
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P» ask the expert

Written by Ashley Streight

ROOFING & CONSTRUCTION

Working right alongside him are Tyler’s two broth-
ers, Daniel and Nick. With their family heavily
invested into the real estate community while grow-
ing up, they take real estate transactions seriously.
They understand the time constraints put on real
estate agents to have potential roofing or construc-
tion related issues addressed during a home sale.
One of their goals is to ensure that both sides of the
transaction end up happy, and of course provide
quality work for a fair price. Their now expanded
team of construction professionals allow for them
to provide real estate agents a short timeframe
turnaround on getting to their potential project and

thus not slow down a home sale transaction.

* Accountability

* Approachability

* Concise Communication
* Cleanliness

¢ Integrity

* Punctuality

He says, “We believe that if we fulfill these 6 simple
tasks during each and every job we encounter, we
will establish a secure and long-lasting relationship
with every one of our customers.” He calls it the

Guardian Approach.

This year, Tyler says he is most proud of their
partnership with Tony Zimbleman and Habitat for
Humanity to donate seven roofs on new construc-
tion builds for Habitat for Humanity. Their partner-
ship, along with shingle manufacturer, GAF, allow
Guardian Roofing & Construction to give back and
that, Tyler says, is “the most important thing we

could possibly do.”

Wichita Real Producers - 19



Having a hard time finding the perfect
home for your buyers in Andover?

We'we got a solwtion for you!

The Heritage is a convenient and walkable 100-acre master-planned
community pairing a commercial district with two charming residental additions.

The Heritage Commons is perfect for families and business professionals
offering a low-maintentance, urban farmhouse collection with
stylish designs, functional spaces, private patios, and fun amenities.

Within walking distance of Andover Central Schools,
Andover YMCA, Andover Central Park and more!

@PB REALTY




sure we never wanted to experience
again. During my second trimester, I
was walking out of a KW Bold class at
3:30 on a Wednesday afternoon, and
my phone rang. There was an eight-
day-old baby boy who needed a home.

Iimmediately said, ‘Yes!’

By 5:30 p.m., they brought this baby
to me, and he was our responsibility.
I was in shock. I had never had a baby
even stay overnight in our house,

and now we had one to take care of
until he could go back home with his
family. HE NEVER DID. He’ll turn 3

this month, and we are praying for

his adoption to be finalized by the end
of this year because we can’t imagine

our life without him.”

A Wichita native, Bailey attended
Cowley County Community College

on a soccer scholarship and graduated

in 2012 with an Associates in General
Studies. “I thought I would get a
degree in early childhood education to
open a daycare, but the classes they
offered weeded me out,” she laughs.
“After college, I was always in sales
of some type before making the leap
into real estate. I had wanted to sell
houses for quite a while but couldn’t
afford the gap in income until Travis
offered to help. We got married on
April Fool’s Day in 2017, and he is still
my biggest cheerleader.”

i 48
}} on th ClllSE Bailey started in the industry in 2016

Written by Heather Pluard as an ISA. After earning her license

that November, she stayed on the

same team and sold 12 homes, 11 of

CHANGING DIAPERS AND CLOSING ON MILLIONS PRETTY MUCH
SUMS UP THE LAST FEW YEARS FOR MOM BOSS BAILEY HAYDEN, | ioo 1 oeiode and family. Then,
AND SHE COULDN’T BE HAPPIER! WITH FOUR CHILDREN UNDER 3,  in May of 2017, she launched Bailey
$21 MILLION IN CAREER VOLUME, AND MULTIPLE AWARDS IN HER ~ Hayden Homes. She immediately
NAME, BAILEY IS LIVING HER DREAM LIFE. BUT FIVE YEARS AGO,  started winning awards, including

HER SITUATION LOOKED COMPLETELY DIFFERENT. President’s Club in 2017, 2018, 2019,
and Master’s Circle in 2020. In

“My husband, Travis, and I struggled to start our family,” she says. “The losses addition, Bailey was an LLS Woman

which were through her personal

BAILEY HAYDEN

we experienced led us to become foster parents. Ten days before we were offi- of the Year candidate in 2018, won

cially licensed, we discovered we were pregnant — something we were pretty Xy

Wichita Real Producers - 23




oee Wichita Eagle’s “Favorite” Real Estate Agent in
2019, and Wichita Eagle’s “Winner” for Best Real
Estate Agent 2020.

“Last September, I felt called to start a team where
it was a win-win for both sides, and if it were ever
a win-lose, I would take the loss,” Bailey says. “My
team is not a means of extra income to me as much
as it is a complete honor to see these agents suc-
ceed. I have always had a passion for training oth-
ers, and I want nothing more than to see the agents
I have brought on my team become top producers
themselves. I also love educating my clients on the
entire process before we get started so that they
know what to expect instead of having whiplash

each time something comes up.”
A boss once told Bailey, “It isn’t enough to give

clients good service. You have to WOW them.
People don’t tell their friends and family about good

24 - September 2021

UPS driver, to be the breadwinner,” Bailey another foster placement because

says as she winks. “If I can maintain a we keep having surprise biological
kids! With our kids all being so

young, our hobbies mainly include

5-million-dollar-a-year-volume busi-

ness for the remainder of my career, I

Tanganyika and the Barnyard
Indoor Playground. We like to

will be a happy woman. Of course,
achieving 10 million and 15
million would be awesome, but have fun and go to our neigh-
it has never been about that for borhood park, the trampoline
me. I would rather help 30 fam- park, and splash pads. And
ilies a year buy their first home . the boys have recently
than only help five families a year ".. started horseback
buy million-dollar homes.” riding lessons. Success
in my business means I
Outside of her business, Bailey’s can support my family
whole life revolves around financially, while also
Travis and their four children,
Bodie (3), Cannon (2 and a
half), Sienna (1 and a half),

and a baby due any day

being present for all of
their milestones, events,
and memories to be
made. ’'m incredibly
thankful those

dreams have

now. “Our guardian angels
are having quite the blast
sending us babies back come true!”
to back to back,” she
smiles. “We hav-

en’t ever taken

experiences like they do bad ones. If you WOW
them, they will tell everyone all about it.” So today,
Bailey’s best advice to agents is to focus on the cli-

ent’s experience and not volume or money.

“Set your goal on how many families you can help,
and let that guide you,” she says. “Then, take care of
those clients beyond the sale. When there is a hiccup
post-sale, don’t ignore them. Step up. I also wish
agents cared about each other a bit more. We are all
humans, and we are all trying to achieve the same
goal. Sometimes our clients may not be in agreement,
but with two agents doing their best to find a middle

ground, all parties can feel like they have won.”

Bailey would like to be remembered for being an
amazing mother first and an amazing agent second.
“The most rewarding part of my business is the
ability to be home and present with my children

while also competing with my husband, who is a

Photo by Kara Smith
Photography
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Sprinkler system
maintenance & repair

Spring Start-Up
Mantenance
Repair
Winterization
Backflow Testing

Call or Text 316-302-4858
Ei@ICTIRRIGATION

ICTIRRIGATIONKS@QGMAIL.COM

CLEAN UP YOUR LISTING

& MAKE MMOLDY, OLD BRICK LOOK LIKE /VEZWI° AGAIN

Pressure Washing and Sweepin

www.clea n rltepressu rewas
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TM Fencing LLC

Tane Murphy, Owner
(316) 218-3450
tmfencingllc@gmail.com
www.tmfencingllc.com €}
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Give the gift FULLY TAX DEDUCTIBLE
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Blaine Rodman

(316) 293-8701 |
SHARPERANDINGTOOLS.COM |
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ATTENTION REALTORS®
A Partner to Grow With.

MORTGAGE GROUP

LOWER RATES. MAKE USs PROVE IT.

- A World of Banks in One Location

- Find Your Client A Lower Rate 316-942.8228

- Strategic Solutions To Meet Any Challenge
- We Have Buyers To Share With You!

240 N. ROCK RD. | SUITE 280 | WICHITA, KS 67206

Kansas licensed mortgage company the Phoenix Mortgage Group, Inc. MC.0001205. NMLS#323881
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team spotlight

Written by Ashley Streight
Photography by Kelly Remacle Photography

‘When it comes to teamwork, Gaylin
Langhofer and Leah Lawrence know
exactly what they’re doing. From

a young age, both had careers in
cosmetology, though they eventu-
ally found their way into the real
estate industry. Leah purchased
her first home when she was just
18. After making improvements,
she sold it and had some equity,
then purchased another home and
repeated the process. This made her
more intrigued with real estate and
decided to get her real estate license
in 2005. Gaylin relocated to Wichita
and was greatly inspired by her real
estate agent, Eleanor Winters. When
the opportunity arose to become a
licensed assistant in 1991, Gaylin took
it. Four years later, she was recruited
by Ritchie Development and for the
next 16 years, marketed and sold new
homes in Wilson Estates, Residences
at Waterfront and The Residences at

Reed’s Cove.

Opportunities and success continued
to follow both women in their real
estate careers. In 2010, both knew
Coldwell Banker was their home. Over
the next eight years, they became
friends. In 2018, Gaylin’s mother
became ill, and Leah offered a helping
hand during this tough time. Leah,
having a small child, had been search-
ing for a partner, so she purposed the
thought to partner with Gaylin. “It’s
been a great match ... even though
we’re in different generations and
stages of life, we feel like we make a
great team, and, even better, we are
family and best friends,” Gaylin says.
Both women bring unique education
and experience, but when it comes
down to it, their goal is to provide the
best experience to their clients. They
understand that communication and
dedication is key. It takes courage and
tenacity to be honest REALTORS®.
“We want to be your real estate con-

sultants for life — not just for today.”

Great agents always have great
mentors. For Leah, it was

Todd Welsh. He was a national
speaker, trainer, and real estate
coach for “By Referral Only.” It
was a very cutting-edge busi-
ness system and one of the first
to help agents implement video
into their businesses. She began
to travel quarterly around the
U.S. for trainings. She says: “I
was so grateful for the opportu-
nity to become friends with the
founder, Joe Stumpf. I learned so
much from both him and Todd. I
adopted the mindset of building
relationships vs. deals. Gaylin
and I follow these principles as a

team now.”

As in life and business, Gaylin
agrees that hard work and edu-
cation pay off. She also sought
out top trainers to receive many

designations over the years.

WE WANT TO BE YOUR REAL ESTATE CONSULTANTS
FOR LIFE — NOT JUST FOR TODAY.
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Both women have served on the
RSCK Board of Directors and are
involved with community projects.
Gaylin donates her time and sits on
the board to Kids 4 Kids. Gaylin has
grown, married children, Dawn and
Drew, and is a “Gigi” to two “perfect
granddaughters.” Outside of work,
travel and adventures with family and

friends take top priority, she says.
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Leah’s husband, David, has been a
State Farm agent for 29 years, and she
says he is her biggest cheerleader. They
decided to combine their entrepreneur-
ial spirits and purchase rental property
starting in 2012. They now own 17
homes and manage them together as

a part of their retirement plan. They
have one daughter, Elise, who is 6.
Their family loves traveling, hiking,

biking, snorkeling and zip-lining.

How do they define success? Both
women say that “having a balance of
career and family is utterly important,
so we feel extremely blessed that our
partnership has made this attainable.”
Having the respect of their clients and
peers is also something extremely
important for both women. They want
to be remembered for who they are

as people - being loving, fun, having a

sense of humor and being genuine.
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owned and operated general
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SPIRIT

THE LION TATTOO ON JESSICA SCHMIDT’S
ARM IS A SIGN OF HER TENACIOUS NATURE.

But even without it, you would be able to
tell that the broker/owner of Reign Real
Estate has an all-in approach to life and

her work with clients.

“I know I have the ability to be fierce. It’s
a constant reminder to me. This reminds
me to get up every day and be fierce and
keep working toward my goals,” Jessica
emphasizes. “That’s the only way that

you’re going to get there.”
That spark was honed from an early age.

“When I was a little girl, I had a single
mom. I watched her struggle, and now
she’s the Cardiovascular Lab Manager at
Hutchinson Regional Medical Center. She
put herself through radiology school,”

Jessica points out with pride.

OF A WARRIOR

Written by Dave Danielson | Photography by Kelly Remacle Photography

THE DRIVE TO WIN

Jessica also put her competitive drive

to work with her eyes set on a big goal.

“I wanted to be an Olympic gymnast.
I remember my grandparents taking
me to gymnastics practice through
time. I was very committed to that,”
she remembers. “That’s where I get a
lot of my self-discipline from going to

years and years of gymnastics.”

As she came of age and started her
family, Jessica took that spirit into
life. It would serve her well time and

time again.

“I went through a divorce, and it
kicked me pretty low financially for a
time. I'd say that was my lowest adult
point in life,” Jessica remembers.

“I was working a part-time job and
always looking for other gigs while I

raised my two children.”

CRUCIAL CONVERSATION
In the course of time, a pivotal conver-

sation changed the trajectory of her life.

“Alan Howard with Results Realty
asked if I was interested in getting
my real estate license,” she says. “It
sounded good, so I gave it a shot, and

the rest is history.”

‘While real estate had never been on
her radar before that, it was soon
apparent that Jessica and real estate

were made for each other.

“Real estate was never the path that

I thought I would choose. I went

to Kansas State University, and 1
thought I would become the owner of
a gym,” Jessica says. “After having the
chance to work in different careers,
I've found that real estate really fits

the values that I have ... freedom,
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authenticity, family and fun. This career allows me

to have a lifestyle that meets my personal values.”

Early in 2020, Jessica decided to take the next step
forward in her real estate career by starting her

own brokerage.

“We started a month before COVID shut everything
down last March,” she recalls. “But we’ve definitely
made it work. I have an assistant and two other
agents who work with me. It was definitely a team
effort to get going, and I don’t think I would have
taken that step without my assistant. She is terrific.”
FULFILLING LIFE

In her free time, Jessica looks forward to moments
with family and friends. She also enjoys any chance

she has to get out in nature.

“In fact, my father-in-law raises bison, and I
wanted to help take care of them. I wanted to see
what that was like. My husband doesn’t care for
it much, but I really enjoy it,” she smiles. “It’s my
aspiration to someday learn how to manage all

aspects of the bison ranch.”
In her free time, Jessica has a heart for giving back.

“One of the programs that I really am a big fan of
with Interfaith Housing and Community Services
helps people pay for home repairs or down-payments
on a property,” Jessica says. “I used that program to

help make repairs to my house and then re-sell it.”

As she considers her own career in the business,
Jessica offers advice for those who are just getting

their own start.

“I’'ve mentored a couple people and I say, ‘Real
estate is like a recipe. If you follow it, you’ll get it
right and measure your own level of success.” You
have to figure out what your success looks like.
Another mentor, Harland Priddle, said ‘He who

aims at nothing hits it every time.”
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If you follow it, you'll get it right and

measure your own level of success.
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[PLUMBING HEATING & AIR CONDITIONING
If it's Dead, Call Fred

316-262-FRED
24-hr Emergency Service,

Fall is the time to get your heating system maintenance
done. Neglecting your system can lead to dangerous
conditions or simply just be left in the cold all night.

OWNED AND OPERATED
SINCE 1958

Our Mission is to provide our community
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2 L—,
Locally-owned | Competitive Pricing | Award-winning Craftsmanship

with the best available residential, commercial,
garage door and operator products and services. To
assemble a team of individuals with high morals, ethics

and standards who strive to continually improve on
customer service, installations and repairs. A company you
can trust to serve.

“We Love garages and care about yours” 316-788-1752 | www.robertsoverdoors.com

PROUDLY SERVING: Wichita, Andover, Maize, Derby,
Haysville, Rose Hill, Augusta, Newton, and Bel Aire

10% DISCOUNT FOR ALL MILITARY...PAST AND PRESENT

316-680-2328

1800 S West St, Wichita, KS 67213
(316) 945-8880 | wichitagraniteandcabinetry.com | wgcusa316@gmail.com

Loan options for
your needs to buy,
build or borrow

Peggy Pepper Alejandra Gomez Steve Farmer
Mortgage Loan Officer CHA Mortgage Loan Officer Mortgage Sales Manager
316.448.4402 316.768.5525 316.448.4398
peggy.pepper@usbank.com alejandra.gomez@usbank.com steve.farmer@usbank.com
NMLS #: 938242 NMLS #: 222758 MMLS #: 492459
801 E. Douglas Street | 2nd Floor | Wichita, KS 67202 @ ba n k,
=, Mot all loan programs ang availabda in all states for all loan amounts. Interest mites and Program Larmes are E.I|.'-_5:'.: {ie]
3 Vil vices; Martgage, home equity and credit products ane offened by LS, Bank National Association
Member FIHC. 2021 ULS, Bank 298103 371
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top producer

Written by Ashley Streight
Photography by Kelly Remacle Photography
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BRINGING IT ALL TOGETHER

REALTOR® Kelly Watkins is a Top
Producer like no other, with a career
volume of nearly $149 million, and
over $16 million just last year, her
dedication to real estate is incredible.

Kelly was born in Texas but grew up

in Wichita. Her real estate career
began in 2001, and she has been going
strong ever since. Though being a
stay-at-home-mom was a dream come
true when she was younger, she found

herself needing something of her own.

One random Thursday, the thought of
becoming a REALTOR® popped into
her head, she opened the phone book
and called a real estate instructor. He
said he had a class starting Monday
and signed her up. She then called

a babysitter she was referred to in
order to see if she would watch the
four kids for the week, and she said
yes. But, she was moving out of town
in a few weeks and asked could Kelly
could be her agent. Just like that, she
had a new career and her first client!

Once she had her license, a friend

of hers reached out to his step-dad,
Mike Weigand, to tell him she would
like a tour of the office. Mike picked
her up in his Cadillac for the ‘tour,’
walked her into Delaine Lacey’s office
and said, “This is Kelly Watkins. She

12

is your newest agent!” Twenty-one
years later and she says, “I'm still glad
I did not object in that moment!” In
2011, she was even named Weigand’s
number-one agent. When it comes

to people she looks up to, Kelly says
she is Delaine Lacey’s biggest fan. She
has been Kelly’s Broker for 20 years.
During that time, Delaine has been her
biggest supporter, encourager, mentor

and even disciplinarian when needed.

Kelly is married to her husband,
Jason, and has four children (Keara,
Jordan, Kassidy and Justin). They

are a very close-knit family and love
spending Christmas in Mexico every
year. Though she has been highly
successful in her real estate career,
there have been obstacles for Kelly.
She became a mom at 19. Her daughter
was born premature at 29 weeks and
with Cerebral Palsy. (She is wheel-
chair-bound, has no use of her legs and

limited use of her upper extremities.)
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She says having a special-needs child
throws you into a world unfamiliar to
most. Though it hasn’t always been
easy, it’s been a wonderful learning
experience for their family, and they
have all learned how to be positive,

even during difficult times.

One of Kelly’s favorite things is selling
the lake lifestyle. Her family moved
to Ridgeport Lake in 2005, and since
then, she has sold hundreds of homes
on the lakes around Wichita. She
says the most rewarding part of her
business is hearing from clients who
have purchased on a lake, to find that
their children are now fluent in boat
lingo, can wake surf and just had no
idea how life-changing lake living can
be. Kelly and her husband have even
started flipping homes and she says
it’s a fun, yet challenging extension
of her business. They say you should
find a passion that keeps you up at
night, and this certainly does just
that for her. She says, “Even though

I know real estate like the back of

my hand, it has been so fun to push
myself out of my comfort zone by
learning more of the construction
side, making day-to-day fast-paced
decisions and really thinking about
how we can transform a house into a
new home for a new homeowner or

family to enjoy for years to come.”

Outside of real estate, she is a part
of Big Brothers Big Sisters, and she
loves designing, planning and creat-
ing. In fact, she holds the “Best Dorm
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Design” at Florida Southern college for her daugh-

ter’s dorm for three years in a row. She also enjoys

running with a group of her girlfriends.

When asked to give some advice to up-and-coming
agents, Kelly says, “Find a balance and know your
priorities. I know that is easier said than done when
you’re at the height of your career with your phone
ringing off the hook, texts and emails you can’t keep
up with, and your mind boggled with deals. But,
always remember to slow down, appreciate your
family, whom you may be sacrificing time with, and

relax. Deals will come and go, some will fall apart,

44 . September 2021

some clients will not like you, and some friends will
not use you, and that’s all okay. Focus on what mat-

ters, and take care of yourself and your health.”

Something fun and unique about Kelly and her
business is that she absolutely LOVES staging. In
fact, she even has a storage unit at the ready and
says, “Sellers beware; if I ask for permission to
bring over a few items to help the home look its
best for pictures and showings, there is a chance I

show up with a carload!” In close, Kelly is one-of-
a-kind. She’s a wonderful example of not only a

REALTOR® but a great person as well.

OLD REPUBLIC HOME PROTECTION

It's not
too late!

Did your buyers close
without a home warranty?

Contact me for
more details!

Janell Enderson

Senior Accoun] Executive
B00.282 7131 Ext. 1281

C: 9132194245
JanellEf@orhp.com

my arhp comanelienderson

Dylan Hartnett, Agent

Bus: (316) 775-5522
dhartnet@amfam.com
amfam.com

AMERICAN FAMILY
_ INSURANCE B

24-HOUR CLAIMS REPORTING £ CUSTOMER SERVICE |-B00-MYAMEFAM (692-6326)
HOME | AUTO | UFE | BUSMESS | Faam&ravch  amesmcon R I

American Family Mutual Insurance Company, 51 and lts Operating Companies.
American Family Insurance Compasy, American Family Life Inserance Company, 6000 @
American Parosay, Madison, W1 53783 010996 - Rew, 2N 7T S5 - 12272903 o

OPEN NEW DOORS

at Regent Financial Group

When you are ready to purchase a home,
you want to know things will be done right
and in a timely manner. Here is why
Regent Financial Group should be your
first and only choice.

+» (Clear to close in 2 weeks

«  24/7 loan officer availability

+ High quality customer service

* In-house underwriting

« Beat or match interest rates

« Keep borrowers informed at each step
* Minimal loan denial

« Opportunity to lock in a lower rate if rates
decrease while loan is in process

* Help increase credit with Rapid
Rescore option

Brent Flower

NMLS 261320

Phone 316-882-4080
bflower@regentfinancial.com

regentfinancial.com

REGENT FINANMCIAL GROUP, INC,

Wikl WO
GFFORTEETY
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The right
lender

NMLS = 754429
]

# ANDOVER

STATE BANK

Wichita Andower

THE M. Webb Rd, BN M. Andanwer Rd.

Wichita, KS ET206 Andover, KS &T002
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Security 1st Title

We Protect Property Rights.

Security 1st Title offers licensed and PRODUCTS AND SERVICES:
trained professionals to assist you with
your title and closing needs. Our local
experienced staff delivers exceptional

service to protect property rights of

homeowners and lenders. Escrow Contract Servicing | 1031 Exchanges

Residential and Commercial Transactions
Purchases and Refinances | New Construction

Foreclosure | HUD | Short Sales

TITLE INSURANCE | CLOSINGS | 1031 EXCHANGE | CONTRACT SERVICING

CONTACT US (316) 267-8371 | 727 N. WACO, SUITE 300 | WICHITA, KANSAS 67203

VISIT US ONLINE AT WWW.SECURITY1ST.COM
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FOUNDATION REPAIR

SERVICES

 Wall Support
 Crawlspace Encapsulation
e Settlement

e Waterproofing

316-308-8507

KansasFoundationRepair.com

Services:

o RADON TESTING/
MITIGATION

e ODOR MITIGATION

“We would love to introduce
ourselves to you. Give us a call."

lonEnvironmentalServices.com i E
o AIR PURIFICATION 316-650-2068 Radon Specilist



A TRADITION OF TRUST

eal Estate Associate Broker Lenny Diaz years in mutual funds. After that, he went to work
is a local legend in the real estate busi- for Don Klausmeyer, which is where his interest
ness. He was born in Lima, Peru (South in real estate was sparked. Don told Lenny that he
America), and moved to the United belonged in sales, not construction.

States in 1960. After attending college at WSU, he

went back to Peru and earned a degree in theology The road wasn’t easy, though. Three different

and business administration from Lima University. brokers told Lenny he wouldn’t make it in this

After college, he did not go directly into real estate industry, which is when he made contact with

= but joined John Hancock, where he worked for 25 Tim Holt. Unlike the other three brokers, Tim
local legend -

Written by Ashley Streight
Photography by Kelly Remacle Photography
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believed in Lenny, and he went on to obtain his
real estate license in 1997. Even though it took him
four times to pass the test, Lenny never gave up,
which is something we learned about him during
our interview. No matter what the circumstances
may be, he never backs down. To begin his career
in the real estate industry, he worked at Golden
Ink. Next, Lenny opened his own company (Casas
Homes and Realty) but went back to Golden Ink
about six years ago. When we asked him why, he
said he went back all because of Tim, his mentor.
‘When no one else believed in him, Tim did, and
Lenny says he will always be grateful for that.
There have been other obstacles for Diaz through-

out his career. After a stroke four years ago, he

graduated from college and coming back to him to

purchase their first homes.

As we mentioned before, Tim Holt is Lenny’s men-
tor. Lenny says Tim is “the most educated, honest,
humbled and Christian broker he knows.” Alongside
his real estate career, Lenny has also served as

a volunteer for Mennonite Housing for 20 years,
teaching the homeownership class. He also used to
assist with Enrolling kids in school in the Spanish
community because the husbands had to go to work
in the construction field from 6:00 am to 7:00pm.
His love for volunteering is something we are in
awe of. He is happily married to his wife, Jackie,

and they will be celebrating an incredible 53 years

‘ ‘ Help people regardless of their income.

Be kind and remember that to some families,

the cost doesn’t matter. It is more blessed to

give than to receive. , , ]

was left paralyzed on his right side. Even though
he went back to work just nine months later, he
struggled to walk, so he brought in his son-in-law,
Steven Reed, to assist. Prior to real estate, Steven
was a teacher, but left his teaching career to work
with Lenny. In his first year in the business, he
earned Rookie of the Year and brought in a volume

of nearly $2 million last year alone.

When it comes to achievements, his proudest
moment was earning second place at the National
Volunteer Awards and was presented with the
award by the President of the United States at the
time, George Bush Jr. During his career in real
estate, Lenny has a volume of over $160 million.
However, the most rewarding part for him is help-
ing others. Specifically, low-income minorities. He
says that for those families, an $80,000 house is
no different than a $1-million house to a higher-in-
come family. It’s all about helping everyone, regard-
less of race, religion, education or income. What’s
even better, Lenny says, is seeing the children of

the families he’s helped over the years, grown up,
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of marriage in September. They have one daughter,
Gina Diaz, who is 42. Gina helped Lenny for the
first seven years of his business, and he says, “I owe
her 100% of my career. She was the best assistant

I ever had, but her dream was to became an RN.
After seven years, she graduated from Newman
University and started her dream carrier for which

her mom and I are so proud and happy.”

One of Lenny’s hobbies used to be racketball. (He
even earned second place at state in division C in
1982.) Now, Lenny loves is to read religious books,
such as The Life of Saint Joseph and Spouse, Virgin
Mary. In fact, he is just 13 books from finishing the

Bible and says he gives honor to Jesus at all times.

We asked Lenny was advice he has for other real
estate agents. He says to “help people regardless
of their income. Be kind and remember that to
some families, the cost doesn’t matter. It is more
blessed to give than to receive.” He truly is a local
legend, and we are all lucky he’s a part of both our

industry and community.




IT’S NOT ABOUT
FINANCING

YOUR HOME.

. A IT'S ABOUT
%" FINANCING FOR
YOUR FUTURE.

We are committed to
finding you and your
family the best
mortgage solution that
fits your unique situation.
To learn more, contact
our local team at
316-260-5656.

A S1erraPac1f1c ‘ 9 Brian McGinley | Midwest Regional' Manager
el y ( NMLS #11371 | Brian.McGinley@spmc.com
Promises Made. Promises Kept. 10111 E 21st Street, Suite 200 | Wichita, KS 67206

eddysvolvocarsofwichita.com

(316) 630-0689

3211 N Webb Rd
Wichita, KS 67226
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1 We won't be

fooled and will
find the issues
that matter to
your closing.

Give us a call so we can

| protect your clients from
the unexpected.

' ——— amil Easily schedule online

right now through
BLInspections.com

Bright Light

INSPECTIONS LLC

“When looking for a home inspector to recommend
for my clients, | look for thoroughness,
responsiveness and someone who my clients will like
and trust. Josh with Bright Light is just that! His
process is seamless. You will get a full report at the
end of the inspection or shortly after, and if you have
any questions, he is happy to help answer them as
they arise. My team and | love working with Josh.”
Bobbie Lane, Bobbie Lane Realty Group

RUGGL
‘Jj_..,t_.k.ﬁ
PHOTOGRAPHY

015-415-3029
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VIORRIE SHEETS

The Bu:s of Building Success

Few have more firsthand knowledge of the
commercial landscape than Morrie Sheets.

As a Commercial Sales Associate with
JP Weigand & Sons, Morrie has made a
rewarding career out of building success in

the commercial sector.

Gaining Ground

Morrie graduated from the University of
Kansas in 1981, and then he went to work
for Dan Carney the day after his graduation.

He earned his real estate license in 1985.

“My start in the business really happened
by default. I was working for two broth-
ers, Dan and Frank Carney out of college,”
Morrie remembers. “I started out in
Denver in restaurant management at an

Embassy Suites that Dan owned.”

From there, Morrie quickly became

immersed in the business on a national scale.

Dan owned and partnered with others to
acquire hotels in different cities. In the pro-
cess, Morrie was moved to Denver, Kansas
City, Memphis, Atlanta and Tyler, Texas.

Coming Home
In time, Morrie returned to Wichita

and ran restaurants in the area.

“I liked the acquisitions and deals Dan
did in real estate, so I approached him
and said I wanted to get involved in real
estate deals, as well. He didn’t think I
was quite ready, so he sent me to work

for Willard Garvey for one year.”

After a year, Morrie was ready to
take big steps ahead. They formed
Chaseland, Inc. as partners with
Carney in 1986.

Coast-to-Coast Development

During Morrie’s storied career, he has
worked with some of the biggest names
in the restaurant world, including

Pizza Hut, Joe’s Crab Shack, Churches
and Popeyes Chicken, Lone Star
Steakhouse, Landry’s Seafood and find-
ing over 250 Rent-A-Center locations
throughout the United States.

“I was single and had the ability to
travel for many years. In fact, I'd say

there were 25 to 30 years when I was

out of town 300 days of the year or
more,” he explains. “In the process,
we figured out that I had done over
1,800 site developments in every state

in the nation — except Alaska.”

Then 19 years ago, Morrie transi-
tioned in the building and develop-
ment side of the business, forming
a partnership with Dan and Gayla
Carney and Colby Sandlian.

“From 2000 to 2009, we did a lot

of work developing U-Stor sites,”

he remembers. “We put together

22 mini-storage facilities in Texas,
Kansas City and Wichita, representing
over 1.4 million square feet of space.

I had the best construction partners

in the business, with Nick Howell and
Larry Turner. Without them, I would
have built probably only five.”

After selling the business in 2009,

Morrie considered retiring.

“That’s when I got a call from Wink

Hartman a partner of mine in Jimmy’s
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Egg Restaurant in both Wichita and E1
Dorado. He asked if I would come work
with him,” Morrie says. “I enjoyed that
for 11 years and sold my ownership in
Jimmy’s Egg to him in July 2021.”

Active Pursuits

Now, Morrie stays busy with a variety
of pursuits, including working as part
of the JP Weigand & Sons team. He’s
also a partner with Colby Sandlian in
another venture, AOK Pawn Shops
(both Wichita East locations), and

developing warehouse distribution
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them and mak

centers of which two are under con-
struction, with a third and fourth on
the board. He is also doing another
Exec-U-Stor Condo Development at
Central and Greenwich. Plus, Morrie
is also Founder and Co-Owner of
Morts Martini and Cigar Bar.

“I love working and having fun with
people and all the different busi-
nesses I'm involved with. Success
breaks down to the people who are
your employees. They aren’t actually

employees. They are your partners.

You have to treat them with respect,”
Morrie says. “And service is the key. If
you can provide service better than any-
one else can, your clients will never leave
you. If you service your clients and make
them happy, you’re making your company
happy and, in turn, you’ll be happy and
make a very good living.”

Wonderful Life

Family is at the heart of life for Morrie.
He looks forward to time with his wife,
Jana, their daughters — Libby and Dani
— and their granddaughter, Eris.

‘When it comes time to unwind, a favor-
ite beverage for Morrie is a nice glass of

Scotch. He also enjoys time on the golf

course, and stopping by his bar on Monday
and Friday nights to meet old friends.

Morrie gets energized by analyzing new

deals. In fact, it’s an ongoing passion.

“One thing I’ve done all my life is I try
to find out about one different business
a week that I don’t know about,” he
says. “I like to visit them and figure out
what they do and why they do it. I get

to meet at least four or five new people

a week. I love stopping at my bar on
Monday and Friday nights.

As Morrie reflects on his career and the
success he strives to create for others, he
feels a lot of gratitude for those who have

helped him along the way.

“There are many who have taken time

to guide me ... people like Dan and Frank
Carney, Tom Devlin, Jamie Coulter,
Colby Sandlian, Wink Hartman and Ron
Ryan,” Morrie smiles. “All of them were
fundamental in making me who I am and
teaching me what I know and how to act.

And they all aren’t the same. I'm able to

read what people need from all sorts

of different angles.”

As a coach and teacher to others,

Morrie also continues to learn.

“I like doing what I can for the next
generation coming up. The younger
people also teach me at the same
time. You can teach the old goat
knowledge, too,” he laughs. “It’s all
about relationships. I’ve found that it

means so much to surround yourself

with good people. Be loyal to them

and make them feel like they are part

of you and you are part of them.”

Morrie definitely enjoys the journey
of helping those around him.

“No one loves having more fun than
me,” he smiles. “One thing I say is
laugh out loud every day, even if it has
to be at yourself. I'm the luckiest guy
in the world. I'm enjoying this life. I'm

living like I'm never going to die.”
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NATIONWIDE VA
MORTGAGE LENDER

We service the majority
of our loans!

MICHELLE CRUBAUGH

Retail Branch Manager
NMLS ID%1201530

CALL ME TODAY _

+ £36 Billion Servicing Portfolio

* Biweekly Budget Payment
Plan available

* True DIRECT Lender

Planet Home Lending ..
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316. 5585588 i} TWUMEN

Each franchise is independently cwned and cperated. ILI$Q0'PIIQ.22"H5$
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MOLD Remediation
Same Day Estimate
316-320-6767

4,

CLEANING € RESTORATION

- philosophy and straight

ivce Blinds,
Patm Shacies and

= Piantdtmn Shutters

We Understand P
Commitment N

You can rely on Edward
Jones for one-on-one
attention, our quality-
focused investment

talk about your financial
needs. To learn more,
call today.

Jeff Christensen, AAMS®
Financial Advisor

142 N Main Suite 115
El Dorado, KS 67042
316-322-0001

edwardjones.com
Member SIPC

Edward Jones

MAKING SENSE OF INVESTING
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Written by Dave Danielson
Photography by
Kelly Remacle Photography

His mission is making

sure others do as well.

“I know the under-65
health-insurance market
like the back of my
hand, and no matter the
situation, I will be able
to point the client in a
direction that fits the cli-

ent’s needs,” Chad says.

As Chad says, the insur-
ance world is very con-
fusing. He makes it part
of his mission to help
people sort out the path
that’s right for them.

“I think one thing that

is very important when
you’re looking for
coverage is making sure
that you have an advisor
who is willing to show
you an option even

if they do not sell it,”
Chad points out.
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Healthcare Ninja

P> ask the expert

Chad helps individuals and families understand

what options are available to them and guides them

to find the right option for their situation.

‘When shopping for coverage, top-
flight access is key.

“Having a PPO plan is especially important to have. Don’t only

worry about the doctor you use today, but you need to make
sure you have access to the best doctors and facilities in the
nation,” he says. “Because you never know what might happen

with your health.”

If you encounter a serious illness or injury, does your plan pro-

tect you against catastrophic loss?

“It is very important to make sure your plan has a stop-loss or
max out-of-pocket feature. A stop-loss or max out-of-pocket
feature is when the insured stops paying, and the insurance com-

pany starts to pick up the cost 100%.”

There are other tips to keep in mind when it comes to selecting

your coverage.

“One important element is to make sure your agent
actually looks to make sure that your current
doctors are in your network,” Chad says. “Also, it’s
important to have a plan or network that people

actually recognize.”

Chad brings a wealth of experience to his work
with real estate partners and clients. He’s very

engaged in helping those around him.

“I live by H.O.P.E. ... Helping Other People Every
day. This is what it is about for me ... putting the
client in a better position before they met me or
give them knowledge they did not have previously,”
Chad says. “As a licensed insurance agent and being
a mortgage loan officer before I got into insurance,
it is a natural fit for me to build relationships with

real estate agents.

Away from work, Chad looks forward to time with
his family, including his wife, Megan, and their chil-
dren — Grady, Marshall, Stafford and Ainsley.

In their free time, they enjoy taking trips to national
parks, along with hiking, kayaking and outdoor
activities of all kinds.

“We have a set goal of going to 10 national parks
this year. So far, we’ve been to seven,” Chad says.
Chad has the road trip set up in October for the
family to knock out National Parks numbers eight,
nine, and 10 off their list.

The passion Chad has for his profession comes
through loud and clear.

“I like helping individuals and families who are
getting hammered with high health insurance
premiums, bad benefits, and restricted networks. I
am helping them with plans they do not even know
exist,” Chad emphasizes. “The relief that I hear in
most clients’ voices when I show them, they actu-
ally have options for their health insurance means
alot ... to know that I'm filling a need and giving

them peace of mind.”
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Our FABULOUS FLOORING SALE is
the perfect time to take advantage of
our IN' STOCK REALTOR PROGRAM IFH"@@

(largest in stock selection of flooring in the state!) SA I I I :
At Jabara’s, we understand

Craig Sharp Homes is proud to introduce our
new Interior Designer, Mackenzie Gallardo.

“move-in-ready”!

, SAVE UP TO %500
Mackenzie joins the Craig Sharp Homes creative (1 on select flooring styles,
team with years of experience helping homeowners : j X MY including Shaw Floors.
coordinate selections, materials, and finishes r 105530 Ends September 30th
AR cest

throughout their new homes and we are very
excited to have her on board. We encourage all of

" ., LIFETIME INSTALLATION GUARANTEE « THE PRICE MATCH « FREE SHOP AT HOME
our hUmEFUW”ETS to tgke advantage o MHCKE"?'E S 2020 WICHITA EAGLE READERS CHOICE WINNER FAVORITE FLOORING STORE.
professional expertise to ensure a smooth build
r for he Realtor and for your clients. 'b
process for you as the Realtor and for your clients 3]6_3 0_0443 ° Ja aras.com
. . . . , 1816 N. Broadway St., Wichita, KS. 67214 « HOURS Mon-Sat. 9am - 5pm
Not only will Mackenzie help coordinate your clients : : ’ P

style and design choices on materials or finishes,
she will also schedule appointments and coordinate
meetings as requested and be a single point of contact
for all of your clients’ selections.

Please join us in welcoming Mackenzie to the Craig Sharp Homes
Team and the new home market in Wichita!

Mackenzie Gallardo
Interior Designer | Craig Sharp Homes
mackenzie@craigsharphomes.com
Office: 316-775-2129
Cell: 316-371-3096

-5-

hcuhomeloans.com
LEARN MORE ABOUT OUR BUSINESS OR FIND GREAT DESIGNS AT

It's the Heartland Way

|/ Heartland

CREDIT UNION
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"Phelps Tax has given me

hours back that | use to a
focus my time and energy * :
on my highest dollar i =¥
producing activities. They Y |
really have a passion for
helping me optimize my
time and money."

Emily Base, 1119 W Douglas

Wichita, KS 67213
Roy Real Estate Team I

www.PhelpsTax.com

Ryan Phelps, Owner

4 5

D HELPS

{ TAX + RINANCIAL

Experienced. Professional:yReliable:
Give us a call today to schedule your move.

3116-202-3703

movingwichita.com | Family Owned & Operated

S-Corp Conversions - Payroll - Bookkeeping
Individual and Small Business Tax Preparation

Health Insurance Premiums are Rising.
Why stress when you can just relax?

NN Tlo Nensenae Healthcare Tinja,
H < Cell- 405-435-2129 \/
Office- 785-766-1584

Website- www.nononsensehealthcareninja.com
N Email- chad@nononsensehealthcareninja.com

CHAD BEISEL
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. POOL SERVICE AND MAINTENANCE
e NEW IN-GROUND POOL CONSTRUCTION
e HOT TUBS

DONATED THIS YEAR TO HELP
END MODERN=-DAY SLAVERY.

Did you know there are more victims held against their will today than ever
before? That's why The N2 Company - the company behind this publication
and 850+ others like it - is financially committed to end human trafficking.

FOR EVERY AD SALE WE MAKE, N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES FROM CAPTIVITY.

The average Fortune 500 company donates about 1% of their profits
to charity. The N2 Company donates 2.6% of their gross revenue.

Thanks to the businesses within these pages, our Area
Directors, and readers like you, we're able to break the
chains of this horrible reality.

Visit n2gives.com to learn more about our fight.

DESIGN « BUILD « MAINTENANCE

s

-'.- 'jl' . - - -
Mowing ¢ Bed Maintenance ¢
Tree and Shrub Plantings ¢ Sod Installation
Landscape Design Program * Spring and Fall Cleanups
Lawn Aeration <« Seeding ¢ Dethatching
Hardscapes: Patios-Walls-Boulders

g “lh. www.tiswichita.com
e e 316.217.3344

the Flat Branch Way

USDA USDA USDA USDA
LENDER LENDER LENDER LENDER
IN MISSOURI INILLINOIS IN KANSAS IN THE US

GRACE PETERSON
Senior Mortgage Banker
316.992.7003

gpeterson@fbhl.com

10585 E 21st St. N

Wichita, KS 67205

NMLS: 459177
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company to handle your upcoming move from start to finish.
Their employees are courteous, professional and will take care of
your belongings with the utmost care to ensure that the transi-

tion to your new location is well-organized and stress-free.

When it comes to how they run their
business, two things are always a priority —

TAKING GOOD CARE OF THEIR EMPLOYEES and

TAKING GOOD CARE OF THEIR CUSTOMERS.

2
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We Offer S 0 e
Opportunities ‘ .

949
s EQUISSET \ %

.04
te ongolng amangements, ’ ' ’ .
SOGINN

we can provide an Opportunity Purchase

alternative lo Den't ket that great deal get away

traditional financing. bacause of the dificult process of

—(:)— getting financed. q CI IOE ; q
Opportunity Zones

— HOME WARRANTY, LLC —

We enjoy tac ng Whelher Equissel ocls as o Gualfied

challe r'tging ii0=li(s pclll “rrortunity Zone manger or helps
: creale copilal gains fo invest. we are
and can act ':z'-'”':l'f-h.l'r ready o tackle any situalion.

to insure we get the

Assured Replacement Property
deal closed. Equisset hos took o “pork” your capital.

% Straw Buyer i " i e
Equaset con act as an independent
E buyer lor the property you wanl. GEGI’gE BrOCkmaIl
Contact us at: Senior Sales Executive
Sales@Equisset.com

417.983.3204 . _}'-i

B
georgeb@achosahw.com m

www avhosshw. com

316-440-5840

Don't Drop the Ball on Your Clients
Work with a Lender You can

Trust to Gget TThem Over

the Goal Line -

- - o

BUYING A HOME REFINANCING

Will King | Branch Manager/Loan Officer

ﬁ= US MORTGAGE NMLS #459176 |

“w L' L} p\ ]1 [.) R\ ,r"\ T : (') I\\ Office: (316) 665-k7:|343 | Ce@ll (316)312-2936
Helping You Make It Home. sloanman@usmortgage.com L
www.kansasloanman.com >,

Rates, fees, and program guidelines are subject to change without notice. Some loans arranged through third party providers. Certain restrictions may apply. This is not intended as an offer to extend credit nor it is a commitment to lend. Corporate Office (NMLS 1D#3901): 201 Old
Country Road, Suite 140, Melville, NY 11747; (800)LOANS-15. Kansas Licensed Mortgage Company, License #MC.0025044.
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Branch Office: (NMLS 1D#1405053) 405 S. Holland, Suite B, Wichita, KS 67209. Kansas License Mortgage Company, License #MC.0025044-BR.002. US Mortgage Corporation is not an agent of or acting on behalf of or at the direction of HUD/FHA/VA/USDA or the Federal government.
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NULER BVEY ADLER SREY
REAL ESTATE PHOTOS,
VIDEO, MATTERPORT,

AND MORE.
ADLERGREYCOLLECTIVE.COM

BUSINESS + PROMOTIONAL
FILMS, DRONE SPECIALISTS

ADLERGREYVIDEOGRAPHY.COM

LOCALLY OWNED. LOCALLY OPERATED.




Zero down.
No PMI.

YEAH, YOU READ THAT RIGHT.

Credit Union of America is offering home
loans with no down payment and no
required private mortgage insurance
from July 1 to September 30.

CALL OUR MORTGAGE TEAM AT

FOR MORE INFORMATION.

‘Purchase ma

A b

CREDIT UNION
sAmerica

Friendly Home Loans

rgage is a frced rate, with a 30-year repayment. Annual percentage rate (APR) as of 4222021 is 3.498% and subgect to change. Exarnple: 5115,000

loan at 3.4625% interest rate equals 352444 monthly payment. Taxes and insurance are not incleded, actual payrnents mey be greater. 15-year, 20-year, and 30-year
Tisct- rates pre s availabie, Mnimurn loan amount of 80,000 and maximum loan amount of 5548 250, Minimuwm FICO® scone of 700 mequired for financing
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