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This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support 

these businesses and thank them for supporting the REALTOR® community!

AUTO, HOME & LIFE INSURANCE

Ted Mausbach American  

Family Insurance

Ted Mausbach

8124 E Cactus Rd St 420

Scottsdale, AZ 85260

(480) 951-5058

www.tedmausbachagency.com

FINANCIAL ADVISOR

New York Life

Jarod Mills

14850 N Scottsdale Rd Suite 400

Scottsdale, AZ 85254

(480) 766-1338

www.newyorklife.com

HOME INSPECTION

National Property Inspections of 

Arizona INC

David Marshall

(602) 550-4777

www.HomeInspectionsScottsdale.com

HOME WARRANTY

First American Home Warranty

Karynn Waas

2411 W Rose Garden Ln  STE 100

Phoenix, AZ 85027

(480) 760-5623

www.homewarranty.firstam.com/

Old Republic Home Protection

Tara Carter

(480) 707-7779

www.orhp.com

INSPECTIONS

Home Team Inspection Service  

of Scottsdale

Tracy Andrews

(480) 546-8040

www.hometeam.com/scottsdale

Horizon Inspection Service

Dennis Nobley

(602) 859-4333

www.horizoninspectionservice.com

MEDIA PRODUCTIONS

Red Hog Media AZ LLC

Lauren Gettman

(208) 870-2334

www.RedHogMediaAZ.com

MORTGAGE

Bell Bank Mortgage

Margo Rockas & Laura Painter

14350 N 87th St. Ste 165

Scottsdale, AZ 85260

(602) 451-2844

www.RockasPainterTeam.com

Cardinal Financial

Matt Askland

(480) 759-1500 x1001

www.MyArizonaLoan.com

Geneva Financial LLC

Danielle Bowers

777 E Missouri Ave Ste 101

Phoenix, AZ 85014

(602) 502-9498

www.genevafi.com/danielle-bowers/

Nova Home Loans

Mike Hengy

3900 E Camelback Rd Suite 200

Scottsdale, AZ 85018

(602) 385-4802

www.novahomeloans.com

MOVERS

Alpha Movers LLC

Jenessa Campbell & Michael Mitchell

(480) 361-9922

www.alphamoversaz.com

Camelback Moving

Chad Olsen

(602) 564-6683

www.camelbackmoving.com

PHOTOGRAPHY

Desert Lens LLC

Ethan Maurice

(602) 753-4818

www.desertlens.net

PLUMBER

Desert Foothills Plumbing

Joe Morgan

38238 N Basin Rd

Cave Creek, AZ 85331

(480) 488-2825

www.desertfoothillsplumbing.com

ROOFING

AZ Roofing Works

Austin Gardener and Piper Lindenmuth

(602) 283-3383

www.azroofingworks.com

State 48 Roofing

Jason Payne

(602) 527-8502

www.state48roofing.com

TITLE AGENCY

Landmark Title

Kristi Smith

(480) 695-1585

www.LTAZ.com
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WWell, it’s hard to believe the summer is behind us. 
For those of us that have kids returning to school, 
the season is benchmarked with memories that will 
last a lifetime. It’s surreal for me to sit here writing 
my fourth publisher’s note as it seems like yester-
day we just got started. 

I say this almost daily but I have the best job on 
Earth, getting to meet you all. There’s something 
about people in the real estate industry, agents, and 
the businesses that support them alike. There’s a 
certain grit combined with charm that unites us 
all in the same direction. As we turn the page into 
fall, I wanted to devote this article for reflection 
to those that got us here and thus have propelled 
us into the last half of 2021. Thank you to all the 
agents that have sat down with me and shared your 
stories. I’m honored I could help in some small way 
tell your amazing stories about who you are.
 
I want to mention an important date in our future. 
Our first event was tentatively scheduled for 
September 15. I’ve decided to push that date to 
mid-October for a multitude of reasons. The weather 
in October is much more conducive to indoor/outdoor 
event venues and will not only be more comfortable 
but also better for any social distancing issues with all 
the recent media coverage over the C-19 variants.
 
Speaking of important dates: Let us not forget the 
sacrifices of those who paid the ultimate price on 
September 11, 2001. My thoughts and prayers go 
out to their survivors as well as all first respond-
ers that continue to put themselves in harm’s way 
for our safety.
 
Lastly: I’ve updated mailings lists to be a combination 
of office addresses and home addresses. If you need 
your address updated for any reason please email me 
directly at Brett.Gettman@realproducersmag.com. 
As always if you want to nominate a Realtor for an 
article let me know. Reminder: There’s no charge to 
be featured in our magazine. It’s your free gift paid for 
by our amazing business partners contained within 
this magazine. Feel free to reach out to them directly 

and say thank you!
 

See you soon!
Brett Gettman

Let’s get connected on social media. There 
you will have access to video interviews, event 
announcements, and much more!

publisher’s note

Events  & 
Social  Media!

CONNECTING WITH
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PROUDLY SERVING ARIZONA FOR OVER 10 YEARS

Sell homes faster with
#SexyRoofStatus

    √ Maintenance  √ Repairs             √ Refelts √ Replacements  √ Installs √ New Construction

Complimentary inspections & appointment 
scheduling: state48roofing.com 602-527-8502        @State48Roofing
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rising star 
Photo courtesy of Red Hog Media

Todd and his wife run Sechrest 
Property Group and they’re making 
a name for themselves. She means 
the world to him and because of her 
partnership, they’ve pushed their life 
& business to even greater successes 
than he could have imagined, and it’s 
because they’re a proactive dream 
team. Todd’s ready to rise up, be 
honest, and get his clients into their 
perfect homes. What sets him apart 
is his insight and understanding of 
how the market means more than just 
closing sales. “Oftentimes we forget 
just how much actually goes into a 
real estate transaction. We’re not 
only talking about dollars and cents, 
the age of a roof, or even the property 
at all sometimes...we’re dealing with 
people’s reality—their life and what 
they’ve worked hard for!” 

It took a while for Todd to find his 
footing in his own life; he had a hard 
time deciding on what he wanted to 
do with it. “After 16 years of formal 
education, graduating from business 
school with honors, I still had no real 
grasp on one of the most important 
aspects of our lives on earth, which 
is a roof over our heads. I made it 
my mission to learn as much as I 
could—to understand real estate like 
the pros do. Although I was unaware 
at the time how my previous experi-
ences in life would allow me to serve T

o
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e
c
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people at this level, it was important for me 
to be able to use this education for more 
than just myself.”

And just what were the past experiences 
that primed Todd for a life in real 
estate? “Competitiveness from 
sports, grit from odd jobs 
and manual labor growing 
up, entrepreneurship from 
knocking on doors of neigh-
bors with out of control 
lawns,” he remembers, 
“strategy and game 
face from years 
of beating the old 
guys in Texas Hold 
‘em, and genuinely 
relating to people 
from my years in 

We’re not only talking about dollars 
and cents, the age of a roof, or even the 
property at all sometimes...we’re dealing 

with people’s reality—their life and what 
they’ve worked hard for!

Todd Sechrest has his eye on the future. For him, it 

“holds tremendous growth in our lives through personal 

development, business development, and creating success 

with others! One day at a time, we will be taking steps to 

live a bigger, more impactful life.”
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hospitality. All of it and more have shaped me to 
thrive in my role in serving people in real estate 
and business.” Throughout his life, during every 
seemingly mundane moment, it was as if he was 
adding building blocks to his set of skills and it all 
culminated into the perfect combination for this 
industry. “We are just the type of people that leave 
no choice but to get it done.”

Todd was born on the coast of California, where he 
lived until moving to Arizona in 1998. “We lived in 
Peoria for the majority of my 
youth, and I had the best child-
hood spending most of my time 
outdoors, playing sports, and 
enjoying time with friends.” He 
even met his wife when they 
were freshmen in high school, 
but it wasn’t until years later, 
after college, that a romantic 
spark ignited. “We reconnected at a virtual gun 
range where she shot me with Cupid’s arrow.” They 
were smitten with one another and it was only a 
matter of time before they tied the knot. “We were 
engaged at sunrise atop Camelback Mountain, got 
married a year later, and just welcomed our first 
baby girl into the world.”

Now, in his free time, he loves to simply watch his 
daughter as she grows up a little more each and 
every day. “My favorite thing to do is spend time 

watching my daughter learn and grow,” he says, 
thinking about her. “It’s an incredible process and 
provides me a lot of joy.” But when he finds himself 
alone, he likes to get out and experience life to its 
fullest, whether that means camping, sports, dirt 
biking, or just planning for the future—it’s the little 
things that enable his positive, fun, and adventur-
ous perspective on life. Also, as a way to keep his 
all-state drum skills sharp, he uses the best drum 
set alternative in the world: his car. “Nowadays 
you can find me jamming at my steering wheel on 

the way to my next appoint-
ment, celebrating my client’s 
accepted offer on their home.”

It certainly seems like Todd 
has chiseled out a pretty per-
fect life for himself: a beautiful 
daughter, a wife he loves who 
doubles as his business part-

ner, and a career he feels proud to work in. He con-
tinually pushes himself so people can obtain that 
same kind of contentment within their own homes. 
These are “the places where they share memories 
with loved ones, the house they retired in, or the 
home they brought their first baby home to. What I 
love most about serving people in real estate is get-
ting the opportunity to share moments during the 
brief yet monumental season in their life, all while 
given the challenge and excitement to do what I’m 
good at—making things happen!”

If you know a great agent that you think would like to be featured as a rising star, please email Brett.
Gettman@realproducersmag.com. There’s no cost to be featured in Scottsdale REAL Producers.

My favorite thing to do is spend time watching 
my daughter learn and grow. It’s an incredible 

process and provides me a lot of joy.

Photo Credit Red Hog Media
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CookCook
featured agent
Photo courtesy of Red Hog Media

Kelly Cook has a competitive nature 
about him. This makes sense because 
he’s a former University of Nebraska 
football player, competing in four bowl 
games and a National Championship 
in 2001. Kelly pointed his life in this 
direction because it provided him a 
way to work toward something better. 
“I grew up in middle America, very 
poor. I played a lot of sports and was 
always outside doing something. I had 
the good fortune to choose a college to 
play football.” 

His love of the game carried him 
past his years of playing and Kelly 
started coaching at the collegiate 
level. He was the graduate assistant 
coach at Nebraska and the University 
of Mississippi, but after putting in 
long hours he didn’t feel like he was 
making much headway financially. “I 

KELLY
was making $800 a month working 
95 hours a week,” he said, “and was 
broke.” Kelly knew this wasn’t a 
sustainable path forward, and after 
being part of a coaching staff that 
was let go, he opened up his options. 
“I thought, ‘In most professions, 
anyone who worked 95 hours a week 
would be very successful; in college 
football coaching, you get fired for 
it.’ So, I decided to take matters into 
my own hands and try something dif-
ferent.” He struck up a conversation 
with his sister’s landlord, where he 
learned about the kind of money he 
could be making in real estate. “The 
money he told me he was making 
floored me because how I grew up, 
making $20k a year was normal,” he 
said. “I became a real estate agent to 
be in control of my own destiny and 
help people. I love to coach, whether 
it’s sports or in business. I am always 
educating myself to be better and 
I want to be surrounded by like-
minded people.”

His interest in the business isn’t just 
about the money. “I have always been 
interested in real estate investing. I 
read several books—Rich Dad Poor 
Dad [by Robert T. Kiyosaki] started it 
all for me—and my stepfather at the 
time had several rental houses.” After 
he lost his coaching job, he realized 
he could go anywhere he wanted. 
At this point, Kelly was essentially 
putting the puzzle pieces together. 
“I had played in the Fiesta Bowl in 
1999 when we played Tennessee 
and loved Arizona. After we were 
fired the first week of December in 
2004 at Ole Miss, I decided to move 
out to Arizona to see if I could find 

something I enjoyed overall better 
than college football coaching.”

Kelly’s past feels like it could be 
painful to think about, full of ups 
and downs like being fired from a 
job he loved or growing up poor, but 
he acknowledges that he wouldn’t 
change anything about it. “My past 
taught me to work for everything I 
wanted. Everything had to be earned, 
nothing given. That work ethic, drive, 
and determination were instilled 
through my experiences growing up 
and I used that to always outwork 
my competition,” he said. “I wasn’t 
always the best at a sport, but if I 
wanted it, no one was going to out-
work me. The one downside of this 
is the fact that it may have taught me 
to work hard, but not really to work 
smart. Working smart was something 
I had to learn at a later age.”

He’s the kind of guy who takes life 
as it comes. He’s extremely grateful 
for every day God gives him on this 
planet and continually works to be 
more for other people, making impacts 
on their lives. “The fact that I get to 
put together a deal that is best for my 

Kelly Cook Real Estate Group of 

Keller Williams Arizona

Est. 2005 
www.kellycookhomes.com 
480-227-2028
Last years volume $123,100,000 
and 272 transactions.

I BECAME A REAL ESTATE 

AGENT TO BE IN CONTROL 

OF MY OWN DESTINY AND 

HELP PEOPLE. I LOVE TO 

COACH, WHETHER IT’S 

SPORTS OR IN BUSINESS. 
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client. And that they get to win by achieving their goal. Seeing or 
hearing them when I get to deliver the good news is the best feeling 
on planet earth.” 

He’s blunt about what makes Kelly Cook Real Estate Group dif-
ferent, “Customer service and experience. Quality over quantity. 
We would rather focus on treating the clients we have the abso-
lute best we can, rather than spending our energy searching for 
new people to obtain as clients.” Seeing his success proves this is 
an admirable and smart approach to the business. 

Even though Kelly has moved past professional coaching, he still 
finds time to volunteer at local high schools and even gets to coach 
both his son’s football teams (one tackle and one flag). He loves 
spending time with his beautiful family and is open about them 
being his why behind everything he does. It’s great to see how 
giving and loving Kelly is and how he consistently puts people first. 
This approach to life shines through in how he runs his business. “I 
will always put my clients first. Our business exists to help people 
first and foremost. I love the famous Zig Ziglar quote, ‘You get 
what you want by helping enough people get what they want.’” And 
it certainly sounds like Kelly is getting what he wants. 

If you want to nominate a realtor for a feature, please email 
Brett.Gettman@realproducersmag.com, and remember, it’s 

free to be featured!
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HORIZON INSPECTION SERVICE

Nobley
sponsor spotlight
Photo courtesy of Red Hog Media

Dennis Nobley

Horizon Inspection Service

Founder, Inspector 

Founded: 2008
http://www.horizoninspectionservice.com/ 
(602) 859-4333

As a lifelong Arizonian, Dennis Nobley has contin-
ually put his heart and soul into this community, 
and Horizon Inspection Service is just the next way 
he’s providing great services to the area he loves. 
“Horizon Inspection Service is a family-run small 
business. We provide top-tier real estate inspec-
tions in Arizona, including Scottsdale, Paradise 
Valley, Fountain Hills, Carefree, Cave Creek, 
Phoenix, Anthem, Glendale, Peoria, the East Valley, 
and all of Maricopa County. We pride ourselves 
on our strong relationships with our customers 
and agents. Our services include home, pool/spa, 
termite, and commercial inspections.”

Dennis was a high school math teacher and coach 
for many years. He’s driven by the opportunity and 
the love of educating people, so moving from the 
classroom to the home inspection business allows 
him to continue teaching people, only now it’s about 

Dennis
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their new homes. “One of Horizon 
Inspection Service’s core values is a 
focus on communication and educa-
tion. Effective communication and 
sharing knowledge are the reasons we 
maintain such personal and powerful 
relationships with our agents.”

His passion for real estate, remodel-
ing, and handyman work prompted 
the move from a career in education 
to home inspections, which inevitably 
led to him starting his own business. 
The aptitude he gained from working 
with his hands and a strong back-
ground in construction gave him an 
understanding about how things are 
built. This made home inspections 
a natural and logical career shift. “I 
spent nearly three decades teaching 
high school math and coaching sports, 
and the transition has been a blessing 
because I get to do what I love, and 
I get to provide education along the 
way,” he said. “I love that I am able to 
pursue this exciting line of work, and 
I appreciate the value provided by my 
experiences as an instructor.” 

But he admits that the shift into home 
inspections was a decision he didn’t 
take lightly. “Taking the leap and decid-
ing to start this family business was 
risky, and it took a lot of faith, persever-
ance, and dedication to bring Horizon 
Inspection Service to where it is today,” 
he says, thinking back to the early days. 

“When I started doing 
inspections back in the 
nineties, the business 
was different and not 
nearly as competitive. 
Buyers and agents have 
many options now, so 
we set ourselves apart 
from other companies 
with our commitment 
to spending the time 
necessary to complete 
thorough inspections.”

Dennis goes on, 
expanding on the 
success they’ve seen 
over the years, “This 
rewarding experience 
has only been possible 
due to perseverance 
and commitment to 
maintaining incredi-
ble person-to-person 
relationships. I always 
focus on doing every-
thing I can to help 
other people, as I know 
kindness will always 
be reciprocated.” Then, 
thinking more about 
what sets Horizon 
Home Inspections 
apart: it’s the focus on 
serving every buyer and 
agent with exceptional 
personal attention. “The 

greatest gift we can give is our time, 
so we commit to our objectives of 
taking time and delivering outstand-
ing personal service. This commit-
ment has led us to develop strong 
and healthy business relationships 
and has naturally drawn us into the 
luxury home market, where buyers 
truly desire and appreciate our style 
of service.” 

And now, much to Dennis’s pleasure, 
Horizon has turned into a family busi-
ness with his oldest son taking on an 
even larger role. “Family and relation-
ships are the foundation of everything 
I do, both personally and profession-
ally. Horizon Inspection Service is 
actually a father-son business now.  

My oldest son Garrett recently com-
pleted five years of active duty service 
in the U.S. Air Force and is now 
joining the business as an inspector 
and operations lead. He grew up in 
Scottsdale and attended Horizon High 
School. He went to college at the Air 
Force Academy and served five years 
as an Active Duty Air Force Officer. 
He brings a fresh, exciting attitude to 
the business and loves the excitement 
of working with high-flying and fast-
paced performers.”

In the end, it’s about the people and 
the community that drives Dennis 
to work so hard. “No matter what, 
I want to leave a legacy of generos-
ity, patience, and kindness. Treating 
others with respect and building solid 
relationships will lead to a positive 
future for my family and my company. 
I care for others, and I trust that such 
care and kindness make life more 
valuable and enjoyable for everyone.” 
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CamelbackMoving.com
Enroll Online today or call

602-564-6683

Become a VIP Realtor Member and give your client’s special savings and 
some peace of mind. If a closing is delayed, 3 days, 2 nights, storage is FREE.

That’s one reason our motto is “Preserving Sanity One Move at a Time.”
(Membership is Free to Licensed Realtors®)

Realtor
Program

®
We Love Our

US DOT #1635834

We have 615 
5 Star Reviews

CAMELBACK MOVING INC.

S UMME R !
summer in review
Cover photos by Red Hog Media AZ

Did you know there are more victims held against their will today than ever before? That’s why 
The N2 Company – the company behind this publication and 850+ others like it – is financially 

committed to end human trafficking. 

$2.5 MILLION$2.5 MILLION
DONATED THIS YEAR TO HELP END MODERN-DAY SLAVERY.

FOR EVERY AD SALE WE MAKE, N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES FROM CAPTIVITY.

The average Fortune 500 company donates about 1% of their profits 
to charity. The N2 Company donates 2.6% of their gross revenue.

Thanks to the businesses within these pages, our Area Directors, and 
readers like you, we’re able to break the chains of this horrible reality. 

Visit n2gives.com to learn more about our fight.

Photo by Red Hog Media

KARAS
CHRIS 
Featured Agent - 

RISING STAR 
Savannah Gangsei

SPONSOR SPOTLIGHT
 Home Team Inspection  

Service of Scottsdale
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C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

S C O T T S D A L E  A R E A

Cionne 
McCarthy

FEATURED AGENT

RISING STAR 

Eliza Kiburz

SPONSOR SPOTLIGHT 

Landmark Title Assurance 

Cover Photo 
Credit by Red 
Hog Media AZ
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Photo courtesy of Red Hog Media

Featured Agent

Blake
St John
RISING STAR 
Jamie Steimer Hughes

SPONSOR SPOTLIGHT 
David Marshall of 

National Property 

Inspections of Arizona INC

J U L Y  2 0 2 1

C O N N E C T I N G .  E L E V A T I N G .  I N S P I R I N G . 

S C O T T S D A L E  A R E A

AUGUST -  CIONNE MCCARTHYJULY -  BLAKE ST.  JOHN

JUNE -  CHRIS KARAS

Sayonara,
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Search “Scottsdale Real Producers” on social media to be updated on events.  Also, like Brett Gettman on Facebook to be invited to the private group.

M A G A Z I N E  R E V E A L S  & 
C H R I S T M A S  I N  J U LY !events

thissummer’s
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LANDMARK TITLE 
ASSURANCE AGENCY

Labor 
KIERLAND

7047 E Greenway Pkwy Suite 100
Scottsdale, AZ 85254

480-476-8200

BILTMORE LAKES
2920 E. Camelback Road Suite 130

Phoenix, Arizona 85016

602-775-5990

RAINTREE
14500 N. Northsight Blvd Suite 208

Scottdale, Arizona 85260

480-977-1300


