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R AM PART Callustoday for a free roofing assessment!
Roofing, Inc. 719.487.7663 | RampartRoofing.com

Quality & Integrity On Every Roof

“Myseilf, and my team have used Rampart Roofing over the last 5
years with great success. They consistently provide outstanding
customer service in working with my clients. They are honest,

.

' professional and detailed - and will give you a straightforward o - GOLD
evaluation on your client’s roof. They are an outstanding vendor ; ;"' HIL. f_‘
that you can count on!” . MESA

Stop by, visit our home bullders and discover more at goldhillmesa.com It’s good tobe home.

- Greg Luczak, Coldwell Banker Residential Brokerage




TABLE OF
N

CONTENT Low Cost

e N 12 Mortgage

Preferred ' Publisher’s T ; : - Meet The S I
Partners L 5 Note: [ | S Team
- !-_.. . .h_ O

Over- ! : ¥l / e g " Partner
comer: L =4 {91 5 ** | Spotlight:
Michelle - ¥ Lifetime
Bies - N A g _ Roof and

. ! A "

NO LENDER FEES!

Low Interest Rate!

Fast Underwriting!

Direct Lender / No Overlays!
7am to 11pm, 7 Days a Week!
Easy Online Portal

Constant Communication
3.5 Week Purchase Turn Time
Marketing Flyers

Listing Websites

And Much More
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Would you like to speak to one of our www.lcmloans.com
719.520.8080 loan officers to discuss financing Mike Floren, NMLS#1574886
options or to go over possible scenarios? Branch Manager

1767 S Bth St Suite 260, Easy, call us anytime! mike@lcmloans.com

Colorado Springs, CO 80305

FREE INSPECT I ONS :El EI www LifetimeRoofandSolarcem 7 1 9-3 62-043 9 ggli)fgzafgl)lrjl:l:s: itOe 5(9)8699

AND 5-YEAR CERTIFICATIONS = ASK ABOUT GUR LIFETIME WARFANT o

15 20908 é B o

Low Cost Mortgage is a division of Mann Mortgage LLC, NMLS#2550. Mann Mortgage, LLC is not endorsed by, nor acting on behalf of or at the direction of,
the U.S. Department of Housing and Urban Development, Federal Housing Administration, the Veterans Administration, the U.S. Department of Agriculture
or the Federal Government. All programs are subject to credit and income qualification. This is not a guarantee of financing or a firm offer of credit.
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MOLLY MAID

WHEN YOU NEED
PICTURE PERFECT
FAST!

Fully insured & Bonded
Quick Turn Around
Move-In/Move-Out Ready
Fully sanitized
Last-minute Appointments Accepted
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(719) 323-6651 MOLLYMAID.COM
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« High quality, high style

« Great closing gifts to leave a
lasting impression

+ Custom labeling and packaging
« Local, small business with
excellent customer service

5214 N. Nevada Ave. Suite 130
Colorado Springs, CO 80918
719-632-5160

VeniceintheSprings.com
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ONLINE BOOKING AT
BandMhomelnspections.com

Speak to our customer care team at X

719-648-2835

Brick and Mortar

HOME INSPECTIONS, INC

Take advantage of Academy

Mortgage's Lock & Shop
program! Lock in a great
rate now for up to 90 days,
then shop for the home of
your dreams!”

CONTACT YOUR TRUSTED LOCAL HOME LOAN LENDER

to lock in your interest rate and get shopping for your dream home!

) @ © €

Demi Blacklidge John Burnett Ashley Colwell Marianne Elep-Turner

Branch Manager Loan Officer Lean Cificer Loan Officer
WMLS #449052 MMLS #8287 289 MMLS #204360C MNMLS #231308
(719) 964-9505  (719) 522-6954  (719) 266-8183  (719) 651-6757

Tyler Garcia Marcy Langlois Ryan Lundgren Alan Paquin Sheldon Perino
Loan Officer Senior Loan Officer Loan Officer Loan Cfficar Loan Officer
MNMLS #1425420 NMLS #452580 NMLS #1513403 NMLS # 1878076 NMLS #593307

(719) 505-4560 (719) 265-5147 (719) 522-6001 (714) 595-1294 (719) 641-4522

O @

Shari Porter Randy Sloan Kelly Turek Phil Wynkoop
Jumor Loan Officer Loan Officer Loan Officer Sales Manager, Producing
WMLS #2014082 NMLS #1884370 NMLS #1456602 NMLS #1422341

(719) 522-6958 (505) 400-2687 (719) 360-7575

(719) 266-8183

A\ ACADEMY 1880 office Club Pointe, Colorado Springs, CO 80920

MORTGAGE CORPORATION Carp NMLS sl H




PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

RP

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support

these businesses and thank them for supporting the REALTOR® community!

APPLIANCES
Appliance Outlet
(719) 573-5802
aocolorado.com

BILLIARDS
Fodor Billiards
(719) 598-461M

CARPET CLEANING
Creative Carpet Care
(719) 641-8600
ColoradoSprings
CarpetClean.com

CLOSING GIFTS
Venice Olive Oil Co.
(719) 632-5160
veniceinthesprings.com

CUSTOM FRAMING
Orly’s Art Gallery

Brick and Mortar
Home Inspection Inc.
(719) 648-2835
bandmhome
inspections.com

Ground Floor
Home Inspection
(719) 641-1555
groundfloorhome
inspection.com

Inspections Over Coffee
Greg Fowler

(719) 900-5282
www.inspectionsover
coffee.com

Pillar to Post
Stewart Ritter
(719) 494-5313
pillartopost.com/

Farmers Insurance
Michael Hendrickson
Agency

(719) 572-5938
farmersagent.com/
mhenderickson

INTERIOR DESIGN
Concepts by Carriann
(719) 338-2803
www.carriannjohnson.com

INVESTMENT
REAL ESTATE

BK Investments
Benjamin Kennedy
(719) 310-1914
BKBuysHomes.com

LOANS / MORTGAGES
Dovetail Solutions
Academy Mortgage -

MORTGAGE
Benton Capital
Mike Benton
(719) 331-5443

Fidelity Mortgage Solutions
Vaughn Littrell

(719) 290-0415
vaughnlittrell.com

Guaranteed Rate
Chris Franquemont
(719) 337-3021
Rate.com/ChrisF

Low Cost Mortgage
Mike Floren

(719) 362-0439
LCMLoans.com

Synergy One Lending
Dave Slater

MOVING & STORAGE

5 Star Moving & Storage
(719) 417-4993
Sstarmovingandstorage.com

Arrow Moving and Storage
(719) 573-3460
arrowmoving.net

MOVING / PACKING
Pack & Ship Plus
(719) 434-8070
packandshipplus.biz

NEIGHBORHOOD
Gold Hill Mesa
(719) 900-1461
goldhillmesa.com

PAINTER

Happy Painting, Inc.
(719) 373-5550
happypainting.biz

PHOTOGRAPHER
Capture Life Photography
(719) 789-5558
capturelife.photo

Casa Bay Photography
(541) 600-4171
CasaBayPhotography.com

Katie Marie Photography
(719) 963-9321
katiemarieseniors.com

PROPERTY MANAGEMENT
Colorado Best Team @Pikes
Peak Dream Homes Realty
(719) 284-1900
www.coloradobestreal
estate.com

RADON TESTING
AND MITIGATION

All Colorado

Radon Mitigation

Ben Ingalls

(720) 726-4556
allcoloradoradon.com

RESTORATION
AmeriDri Restoration
(719) 388-8509
AmeriDri.com

ROOFING
Rampart Roofing
(719) 487-7663

ROOFING & SOLAR
Lifetime Roof and Solar
(303) 476-8658
lifetimesolarcolorado.com

SOCIAL MEDIA
Connect Grafiks

& Marketing

(719) 679-2626
connectgrafiks.com

TITLE & ESCROW
Empire Title of
Colorado Springs
(719) 884-5300
etcos.com

Fidelity National Title
(719) 590-1711
FNTColorado.com

First American Title
(719) 208-8330
firstamcolorado.com

Heritage Title Company
(719) 592-9933
heritagetco.com

WFG National Title

Sandra Kuhlman

(720) 475-8300
colorado.wfgnationaltitle.com

TRANSACTION
COORDINATOR
Springs Transactions
(719) 238-5707

UPGrowth Transactions
(719) 244-5454
UpGrowthTransactions.com

& Custom Framing stewartritter Briargate (719) 522-6952
(719) 630-3371 acedemymortgage.com/ ‘ o , .

. . . For articles, coverage, and advertising, contact Brian Gowdy at 719-313-3028; brian.gowdy@realproducersmag.com.
orlysartgallery.com Pillar to Post about-us/branches/briargate  The Alpine Group at

Joshua Deck
(719) 210-0188
pillartopost.com/joshuadeck

Fairway Mortgage DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain
solely those of the author(s). The publication contains paid advertisements by local companies. These companies are not endorsed or specifically recommended by The N2 Company
or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies. NOTE: When community events

take place, photographers may be present to take photos for that event and they may be used in this publication.
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Your dependable HVAC team that treats every customer like family.

FLOORING
Hardwood

LOANS/MORTGAGE
Dovetail Solutions

Brittney Hansen
(719) 505-6924
fairwayindependentmc.com/

Flooring Specialists
(719) 212-9575
hardwoodflooring

Academy Mortgage -
Top Choice Inspectors
(719) 581-7080
TopChoicelnspectors.com

Briargate Brittney-Hansen
acedemymortgage.com/

specialists.com about-us/branches/briargate  The Alpine Group at
Fairway Mortgage
HOME BUILDER
Vantage Homes Corp
(719) 534-0984

www.vantagehomes

HVAC SERVICES

Peak Home Performance
(719) 358-6992
www.gowithpeak.com

MAID SERVICES
Molly Maid of
Colorado Springs
(719) 638-7055
mollymaid.com

Karen Weller

(719) 459-2704
fairwayindependentmc.com/
Karen-Weller

colorado.com

INSURANCE MOVERS
HOME INSPECTION ALINK Insurance MEDICAL AESTHETICS Two Men and a Truck
A Precise Home Inspection Kody Miller Glow Aesthetic Medicine (719) 551-5085 " NO HIGH-PRESSURE SALESPEOPLE

- HIGHEST EPA CERTIFICATIONS

(719) 272-0100 twomenandatruck.com

APrecise.com

(719) 219-8505
alink2insurance.com

(719) 598-2000

GlowAM.com - 10-YEAR PARTS WARRANTY ON

INSTALLED HVAC EQUIPMENT

~\ PEAK HOME
(AR P

\.__4;‘/ ERFORMANCE (719) 280-2201 - Www.gowithpeak.com

Serving Colorado Springs, CO

8 - September 2021 Colorado Springs Real Producers - 9
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ABOUT A NON-PROFIT?

Share Its Story In Real Producers!

Do you

serve on Are you
a board? an active
( / volunteer?

M
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Reach out to brian.gowdy@
realproducersmag.com to
highlight your favorite non-profit in
a future edition of Real Producers!

We would love to
share the story!

@realproducers

Your Impact

P> publisher’s note

Why do you work?

For some, the answer comes
immediately; for others it’s not
so quick. I remember when I
first discovered my “why,” I
followed an exercise where

I wrote down every possible
“why” I could think of, stream
of conscious-style, until, four
pages later, something real
finally surfaced. That was a
career ago for me and things
in life shift around... In short,
my “why” then is different
from my “why” now. With Real
Producers, the “why” behind
why I work is so I can build a
stable business where I don’t

have to focus on growth; instead

focusing on delivering value
for the clients who I've already
signed up. The good news is, we

are getting close!

I’'ve had the joy of sitting
down with several note-wor-
thy agents over the past year
and a half and, regarding the
“whys” I hear, the recurring
theme is that it’s about others
and not themselves.

Of course, everyone’s “

why”
is their family, their kids...
But in real estate, my favorite
“whys” are those that are
centered around your pre-
ferred vendors. Every home
you sell is food on the table
for your family—but it’s also
food on the table of your pre-
ferred lender’s family; same
with your home inspectors,
title reps, etc..Whether
you’re on track to sell twenty,
thirty, or fifty homes in 2021,
consider how many busi-
nesses you've supported!
You, as real estate agents,
are driving the wheels of our

local economy.

I’d love to add one more com-

ponent to the mix:

‘When you use one of our
Preferred Vendors (see

our index on pages 8-9),
you’re not only supporting
that business, but you're
also supporting mine. Real
Producers is 100% funded by
advertising so every loan,
every inspection, every roof
you are able to refer out
brings value to our partners,
helping them grow, and
solidifying their loyalty to
the Real Producers platform.

If one of your preferred
vendors is already advertis-
ing with us, please let them
know you appreciate their
support of Real Producers!
If one of our advertising
partners can help you bring
value to your buyers and

sellers, please give them a

chance. Every business’s
advertising has been
referred to us by a top-pro-
ducing agent so they are all
pre-vetted for you! And be
sure to tell them you saw

their ad in Real Producers.

Please consider Real
Producers to be one of your
partner vendors. Your help
goes further than you know.

Thank you,

Brian Gowdy

Publisher / Advertising Sales
719-313-3028

brian.gowdy

@realproducersmag.com

Quality & Service That Will 3[0010 You!

CARPET | TILE | HARDWOOD | LAMINATE | LVP

ETT SHOT=F |

HBA ""’m'“"""

Veteran Owned e Servicing Builders

842 S. Sierra Madre St. Unit D, Colorado Springs, CO, 80903 » HardwoodFlooringSpecialists.com ¢ 719.424.7351

realproducersmag.com

Colorado Springs Real Producers - 11




MEET THE COLORADO SPRINGS REAL PRODUCERS TEAM

Brian Gowdy Sue Hunyady Heidi Mossman Katie Luster-Work
Owner / Publisher / Ad Specialist Photographer Photographer
Advertising Sales COSads@realproducersmag.com 719-789-5558 719-963-9321
brian.gowdy@realproducersmag.com
719-313-3028

l

Maria Bay Ingrid Bruske Stephanie Brewer Sara Cripe Geneva Eilertson
Photographer Writer Writer Social Media Manager Reprints Manager

541-600-4171 sara@connectgrafiks.com geneva@realproducersmag.com

Our Vision for

Colorado Springs Real Producers:

To elevate the culture between REALTORS® and vendors so
people know each other better and treat each other more kindly.

:._ - ; o : 3 L_r;‘_?’ .._ fﬁ .
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Agents, do your clients need Property Manage | = B | ¢
Our team can Help! RS &
...and we will LET YOU KNOW Colorado Best Team

when your clients are READY TO SELL! i == .  @Pikes Peak Dream Homes Realty

- = 4 £ (719) 265-5600
m; j P COLORADOBESTTEAM.COM
[l 4 L L | .

=
i

(". 1_
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FIDELITY MORTGAGE

SOLUTIONS

Quinn White Vaughn Littrell
gwhite@fidelityms.com Vlittrell@fidelityms.com
(719) 229-6632 (719) 290-0415
NMLS #280138 NMLS # 1092985

15455 Gleneagle Drive, Suite 230 | Colorado Springs CO 80921 | FidelityMortgageSolutions.com | NMLS #476792
Regulated by the division of Real Estate



House Not Selling In TOP 10 REASONS

TO CHOOSE FIRST AMERICAN TITLE

We Will Buy It For Cash Today—
NO INSPECTIONS. NO OBJIECTIONS!

) COMMUNITY
&= CARE

N\ LA We give back to the communities
[3 J_I/ LN where we live and work

BENJAMIN KENNEDY

"NV ETSST S E N §- GFRs0 U P

Your Trusted, Local Resource
to Get Your Sellers Out of
Difficult-to-Sell Properties!

K ing!
eep the Referrals Com|ng %@RLV’S
TR il e [ = A}muf i %
- = NS

CUSTON FRAMGHG {1, 0T AR SRS

f
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ORIGINAL ART & FRAMING
* HANGING & DELIVERY AVAILABLE

H'.I ':‘.... f

Not Ready To Sell?

BK also offers a variety of programs that allow homeowners to stay in their homes AS FOR ME AND MY HOUSE
if they're not ready to sell just yet. _ WE WILL SERVE THE LORD
= - JOSHUA 24:15 Visit us online for up-to-date information
. 0 S o _ orlysartgallery.com
BK |I‘IveStmelIt nghllg hts 36" Shiplap Faux Wood Sign with Raised Lasercut Lettering 719.630.3371

Other sizes available. Customize your saying.

Over 300 homes bought and sold since 2010 - Access to pre-listed
730 South Tejon, Colorado Springs

and off-market properties - In-house cash resources - Knowledgeable project
management team with excellent risk analysis - We buy in any condition,
no matter what . Close on the same day!

Personalized Laser Engraved Gifts

Referrals for Years to Come.

Open Monday-Friday 10am-5pm
Saturday: 10:30am to 2Pm

Closed Sunday & Monday: Appointments Available!
%kspur%
Laserfirt £ ]

www.larkspurlaserart.com lisa@larkspurlaserart.com

BKbuyshomes.com - 719.310.1914 - kennedy_investments@yahoo.com

Colorado Springs Real Producers - 15
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Written by Stephanie Brewer
hy courtesy of Katie Luster-Work
of Katie Marie Photography

A story of the ultimate circle of kind-
ness and perseverance. With tenacity
and positivity Michelle Bies (pro-
nounced “Beez”) pursued a realty
career earning early accolades
from her peers and clients, but
it wasn’t until a brush with

death that she learned the
true depth of her tenacity

and the power of positivity.
Realty is in her blood with a REALTOR® grand-
father and two REALTOR® brothers, but she was
ultimately inspired by her REALTOR® husband,
Michael, to join the Kenney & Co. team for the
flexibility of family and to satisfy a strong desire
to help her community. Armed with a strong
will and dedication to become a REALTOR®, she
worked full time as a special events coordinator
for the City of Colorado Springs while attending
night school to obtain her real estate license.
But that wasn’t all, she was also simultaneously
preparing for the birth of their first child. She
reports this sequence of events in a rather mat-
ter-of-fact manner, “once I decide on a path, I'm
all in.” She credits her father for this can-do atti-
tude and her mother for being present and a pil-
lar of strength through her life’s events. Growing
up, her father affirmed her every dream - no

matter how lofty — and would foster ideas to help

her think about ways to fulfill those dreams.
He never told her she couldn’t do something,
which instilled security and confidence in her
that has served her well. Her mother’s support
was also instrumental in encouraging Michelle
to practice self-care, and she never hesitated to
pause her world and support Michelle after the
birth of her children. Michelle affirms that one’s
tenacity and commitment don’t carry the day
without the support of family and community

and is eternally grateful for these relationships.

Having grown up in Monument as an eques-
trian show jumper, she developed a strong
work ethic, and a sense of commitment and
trust in herself at an early age. She attended
Colorado State University obtaining a degree
in journalism and dreamed of living in a big
city. With the encouragement of her father, she
secured an internship in New York City with
the Martha Stewart marketing department but
ultimately missed her roots and sense of family
and community in Colorado and soon returned.
A career-driven go-getter, Michelle engrossed
herself in realty with vigor earning the Rising
Higher Award in her initial year in 2017 and
Member of the Year in 2019 from the Colorado
Springs Rising Professionals organization.

These accolades were the result of her strong

work ethic, starting her days at 5:00 a.m. at the
gym and dedicating her waking hours from
early morning until ten or eleven o’clock at
night serving her clients to ensure they were
“taken care of so they get what they want
and doing whatever is necessary to get that
job done.” While she reports those days as
long and sometimes exhausting, she was
exhilarated by the satisfaction of helping
her community and providing her clients a
sense of stability amidst the emotional chaos
of buying a home. She particularly loves
serving families transitioning from their first
home and feels she is especially empathetic
to the emotion of selling a first home and
gifted at assisting them in making choices
that will serve their family and needs for
the future. She often tells clients, “in this
tough market, I won’t give up on you if
you don’t give up on me — we’re in this
together for the long haul.” It is much more
than a job for Michelle and she takes pride in
helping and connecting people in ways that
make life a little gentler and happier. Even
talking with Michelle for a short time, it’s
easy to see her as a beacon of reason and
element of calm for her clients. While
she believed then that she had a life
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balance between developing a successful realty career
and spending time with her children by alternating

days at home with her husband, she now realizes true
balance also requires self-care and presence in all that

you do for yourself and others.

This realization strongly resonated with Michelle

last October when her world changed forever and her
tenacity and work ethic were redirected to survival. As
a lifelong equestrian, she often decompressed by riding
horses. After one particularly stressful day at work
last Fall, she was riding horses and developed a head-
ache. As the evening progressed, Michelle’s symptoms
worsened and she ultimately experienced a cerebral
aneurism rupture resulting from an arteriovenous mal-
formation in her brain. While inconceivable that she
lived through the rupture, she was delivered to Denver
on flight for life for what became the fight of her life. In
her usual spirit, she resisted the flight for life arguing
with the nurses that ‘you will not take me away from
my babies.” If the initial shock of losing his wife to

the rupture wasn’t enough, Michael faced two more
harrowing waits as the medical team worked to relieve
blood from Michelle’s brain, each time having to wait
five minutes to learn whether his wife would respond
to the treatment or drift away. Almost two weeks in the
ICU and three brain surgeries later, she was a medical
miracle and as determined as she had ever been. She
says, “my eye was on the prize and I needed to get out

of the hospital and back to my family.” Driven to live

and find her way back to her children, she channeled
her tenacity but couldn’t have done it without her faith
in God and the community that cared for her children
and supported her world while she focused on recov-
ery with her husband by her side.

The community that she had so fervently served for
the past three years was now giving back. Friends
moved into her house and seamlessly took care of
their children and ran her household so she and
Michael could focus on her care and recovery. A
friend checked in and took the trash out every day.
Former employers sent a fire truck, police car and
dump trucks to the house to celebrate her daugh-
ter’s third birthday that Michelle missed while in

the hospital. A community organization even sent
Santa to her house to see the kids at Christmas. She
gratefully recounts, “the community support allowed
my kids to be protected from what was really going on
and the fear of the circumstances which gave me the
ability and strength to focus on and achieve miracu-
lous recovery in an incredibly short time.” In reality,
the community outpouring of support is a testament
to Michelle’s character and the extent to which she
served her community and offered kindness to others,

who were now paying it back in her time of need.

As the mother of two, Olivia (age 3), born a week
prior to Michelle passing her real estate test, and
Carson (age 1), born in April 2020 amidst a pandemic

MY JEAITIER IBUAS BEEN VITAIL
T@ MY RE@@VERY __, doctors said that my recovery

does not make medical sense
and I truly believe that God
performed a miracle on me.

and mere months before Michelle’s

brain injury, it’s clear the Bies have

been on a wild ride the past few

years. She tearily and joyously

recounts her reunion with her children saying, “that
moment was like no other. I was sensitive to light and
sound from the injury and it was physically painful

to hear the screams when they saw me, but the joy it
brought my heart wiped away any physical pain.” Her
daughter said, “mommy, you got a really bad haircut
while you were away,” and the joy of that moment was

the ultimate reward for her will and tenacity to live

Colorado Springs Real Producers - 19
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THINKING OF

REFINANCING"

LL A GREAT TIME!

On the fence about whether you should
your home loan? Below are a

‘é In thls tough market,

Potentially lower your monthly payment
"1 won’t g1ve up on you if Lower your interest rate

Change your rate terms

Or maybe you are looking to tap into your —|

home's equity?

Below are ways you can use your home equity when you
choose to do a cash-oult refinance:

719.641.8600

www.ColoradoSpringsCarpetClean.com

September Specials
$200 off mold jobs

Tap Into your home equity and use
the cash to make some home
improvements, without ninning up
mnre expensive credit card debt.

Fay olf or consolidate debd from other
high interes! laans or credit cards
into a lower cost mortgage loan.

10% off for carpet cleaning

through those harrowing moments. Michelle’s faith in mirroring her sense of kindness and service during her time -

. « . . . . . . lse the money from your cash-out.  Take advantage of the home equity
God is a source of her strength. “My faith has been vital of need will surely again circle back to those Michelle is refi to help pay for big purchases  you've bullt over time and use it to
to my recovery — doctors said that my recovery does not entrusted with in the hopes of making the world a little better Carpet Cleaning | 24/7 Water Restoration [ike kids” tuition, family vacallons o1 prepare an emergency fund. You
make medical sense and I truly believe that God per- place. She wants more than ever to leave her stamp on the even modical bills. never knaw whan you might need it!

formed a miracle on me.”

world through the people she helps, shows kindness to and

makes feel a little more appreciated, heard and cared for as 719.388,8509 W foL are s rour interest rate or
While her recovery has been slow, she reports starting she was in her time of need. AmeriDri.com i ome equity ¢ right now is a great
each day at what she perceives as 100%, but each new day time to refinance your home loan!
seems improved from the 100% she experienced the day Michelle is now grateful for the opportunity to focus on the
before. Starting each day with such positivity is surely joys of today since tomorrow is never a guarantee. She and -,
a critical element of her recovery. She proclaims that Michael recently decided to renew their vows sobbing their .
“you can’t serve from an empty vessel, so I owe it to my way through the true gravity of what it means to take the . A meri D r i D AVE SL ATER

family and the clients I serve to self-care and rest so I can, other in sickness and in health. Michelle will once again be HES T ol

AREA MANAGER | NMLS 8257366

for life, family and service to the people you are entrusted

once again, be sure to have a vessel from which to serve 100%, but new and improved because she now appreciates

those that need me.” And that it’s not just about building k i (719) 332-7457

the circle continues with a business or successful career, N 7l DSII-;"ATE.R@SILCQM
Michelle’s tenacity and vigor it’s about enjoying life and C OL ‘ RAD O SPRIN G S DAVES LA'}EP;EIL.EDM

5675 DTC Blvd,, Sufte 250, Greenwood Village, T0
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ol Nowsing ) Synergy One l.ending

her community and clients with. She says that no one ever

RESTORATION

but with a renewed sense wants something like this to

of balance and presence. A happen, but she regards her

EXPERTS

SINCE

common quote for Michelle new and improved life as a gift
is “sprinkle kindness like

confetti.” The gratitude

from the near tragedy. A true

inspiration in career and life! 19 9 2

SR, Wears RTiGs

106N 14

her community exuded by STREALLL O

Viak ARSIk el | Eirgpe
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EXCELLENT SERVICE & COMMUNICATION | LICENSED IN 39 STATES
DIRECT LENDER | AVAILABLE 7 DAYS A WEEK | HABLO ESPANOL

Our team is known for delivering
an elevated experience for our real
estate partners and their clients.

Mike and the team at Benton Capital
are consummate professionals! They
are very competitive with fees and
rates and give excellent customer
service. They always do the right thing!
We are proud to recommend them.

Mike Benton
DIVISION PRESIDENT
NMLS# 1606849

John & Jean Wheaton | The Wheaton Team

BentonCapital

Equal Housing Lender. NMLS# 75597 Mortgage Lending

719.331.5443 | bentoncap.com

P ESAI-(I:IIF(’ ®miraDry

Trust Your
Next
Antique
& Fragile Permanently reduce
Shipment To underarm sweat and odor

The Experts! |

Framed Artwork = Antiques
Jewelry = China Dishes

Sentimental Pieces of Furniture, and More

Contact us today
719.434.8070
packandshipplus.biz

~UP
TRANSACTIONS

TRANSACTION COORDINATOR - CONTRACT MANAGEMENT
HELPING REALTORS GROW

5200 off your
treatment if

you mention
this ad

aesthetic medicine

Call today to book your free consultation!

(719) 598-2000
glowam.com

ANDI STEMPLE | 719.244.5454
andi@upgrowthtransactions.com

ANDREA STEEVENS | 618.780.1261
andrea@upgrowthtransactions.com

UPGROWTHTRANSACTIONS.COM
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WANT YOUR FACE IN ONE OF OUR ADS?

A I-I N K = AN INSURANCE ADVISOR YOU
b =~ AND YOUR CLIENTS CAN TRUST
»» in the know /" Insurance Services® St

HOME BUSINESS - I recommend Kody Miller with ALINK Insurance

F U N F A C T . : Services® to all of my clients as they go through the

buying process. Most realtors don't realize how

SHARE A
TESTIMONIAL
FOR ONE
OF OUR
PREFERRED
VENDORS!

Every business | have signed on to
advertise in Real Producers was referred to ; | : cruclal this step is for their buyers. He's able to shop
us by a top-producing agent in town! That’s Al =
why, when you see Rampart Roofing’s ad
on our front inside cover and A Precise
Home Inspection in our back inside - ' : o - Kody and am thankful for his integrity and honesty
cover, you have Greg Luczak and Bliad o kit g s i =Nl with each and every client. 1
Cherise Selley share their - "y

experiences with them. In
my opinion, this makes a

highly effective ad and |

g Kody A. Miller, TR

Senior Insurance Advisor
Kody@ALINK2ins.com | Direct: 719.219.8505 | Cell: 719.494.9718 | ALINK2insurance.com

to get them the best coverage while also saving them

money, and gets it done QUICK! | highly recommend

- Mason Buck | Coldwell Banker Realty

M VANTAGE | THEFARM

TIME IS RUNNING OUT IN

I would love to have
YOU share your positive

feedback with one of ; : : :

Onlv a few lots are left, so don’t miss out on the
our vendors to possibly chance to own a Vantage Home in one of the
use in an ad! most sought-after communities in town,

To make this happen, -

please shoot me a
quick email with

your headshot + Award-Winning D-20 Schools
your positive com- The Gathering Place Community Center
ments (the shorter Interquest Shopping & Dining

the better) and I will 1 Miles of Hiking Trails

- ¥ B . .' P " gh
: ; approach the vendor with Ponds and Open Space
W to see if they would B
like to include it.
Email your testimonial
to brian.gowdy@ Thank you for your

realproducersmag.com influence and readership!
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INDEPENDENT MORTGAGE CORPORATION .

ZIFARWAY <

FAIRWAY" I — W
advantage™=Q

E-APPROVAL

RE/MAX

n / d 3 \ - -
_ _ Ireferall — [AYEerta Give Your Clients
Your local move in the Colorado Springs Metro Area for a worry-free my clients ' N
S to Melysa | | an Advantage
Every detail is handled with d professionali as St P
very detail is handled with expert care and professionalism. She takes The Fairway Advantage™ Pre-Approval*
great care of program provides your clients with a
Projects handled with expert precision from accepting items for storage, them and they are conditionally approved loan before they

delivery, and set up in their home. make an offer, which may allow them to

always very satisfied with the job her compete with cash!

. . team does. | highly recommend 5 Star
We leverage the power of our national van line network to move across . . Y
the country effortlessly. Moving for local and national moves.

—Darrell Wass, RE/MAX Integrity Contact us

Need Storage? Ask about our 20,000 sq ft, Dept of Defense approved for to le arn mo I'E'
our military members' state-of-the-art facility with 24 hr surveillance. *

CALL OR EMAIL TODAY FOR A FREE ESTIMATE . BRITTNEY HANSEN & KAREN WELLER
71 FAIRWAY" | i iy

INDEPEMDENT MORTGAGE CORPORATION

NMLEE Z2R9

ALPINE GROUP | 1880 OFFICE CLUB POINTE, STE. 245 | COLORADO SPRINGS, CO 80920
BRITTNEY HANSEN | NMLS 1474567 | BRITTNEYHANSEN@FAIRWAYMC.COM
KAREN WELLER | NMLS 1372605 | KAREN.WELLER@FAIRWAYMC.COM

5starmovingandstorage.com

*Fairway Advantage pre-approval is based on a full review of the borrower’s creditworthiness and is contingent upon there being no material changes in the
borrower’s financial condition or creditworthiness at the time of final loan approval. Final loan approval is subject to the following conditions: (1) borrower has
identified a sultable property, and a valld appraisal supports the proposed loan amount; (2) a valid title insurance binder has been issued; and (3) borrower
° selects a mortgage program and locks in an interest rate that will support the pre-approved monthly payment ameunt. Loan must close before the expiration date
MOVlng & Sforage, Inc, provided in the pre-approval. Please note that submitting verifying documentation is not a requirement to receive an estimate of closing costs associated with
a mortgage loan. Copyright®2021 Fairway Independent Morigage Corporation. NMLS#2283, 4750 5, Biltmore Lane, Madison, W1 53718, 1-866-912-4800
Woman AND Locally Owned & Operated All rights reserved. This is not an offer to enter into an agreement. Not all customers will qualify. Information, rates and programs are subject to change @
without notice. All products are subject to credit and property approval. Other restrictions and limitations may apply. Equal Housing Opportunity.
FW10T0633 Eeeaeran




Whitney Ward

Whitney Ward had always wanted to become a REALTOR®.
Working a full-time job, she studied in the late hours of the

Nominated by Vaughn Littrell

night, preparing for the ever-daunting real estate exam—until

P> up-and-comer

her current employer found out she was planning to change
careers and let her go before she could!
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Backtracking, Whitney moved to Colorado
Springs from Altamonte Springs, FL (just
outside of Orlando). She was in the third
grade at the time and her father’s job had been
relocated. While Whitney misses the beaches
and cooling off in the neighborhood pool, she’s
grown to appreciate the variety of Colorado’s

four seasons and the beauty they bring.

Whitney is the second-oldest of four chil-
dren. Her older brother, Jared, lives in North
Dakota working as a strength and condition-
ing coach for a local college. Her younger
brother, Josh, is back in Orlando and works in
the music industry. Her youngest sister, Tori,
lives with Whitney here in the Springs! Her
parents are still happily married and just cele-
brated their thirty-first wedding anniversary;
the two live in Virginia, having relocated there
in September of 2020.

Whitney’s professional life has been a colorful
one! Her first real job was working at Salsa
Brava as a waitress. Next, she spent a year
teaching preschool. After that, she worked as
a nanny. Nothing seemed right for her, so she

continued to soul search...

“I always had loved teeth and I knew I would
be happy working in the dental field. Also, fun

fact: in Colorado you don’t have to have any
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schooling to be a dental assistant, if a dentist
wants to train you on the job, they can do
so.” Taking action. Whitney reached out who
she knew in the dental field to see who was
hiring for a front desk position or, even better,
would train her to become a dental assistant.
Her friend Morgan texted me back right away,
telling her to bring in your resumé, which she
did, earning her a sit-down with the dentist

of a hybrid pediatric dental and orthodontics
office. Impressed with her experience with
children, he took her under his wing and that
she would be starting next Monday.

“I worked for that dental practice for two-
and-a-half years, growing close to the parents
and children who came in regularly. The job
was fulfilling for me at the time and I'm proud
to say I became fully trained in both pediatric
dentistry and orthodontics... Though, after a
year-and-a-half of working there, I wanted
more in my life. So many of the parents that
came in were entrepreneurs and they helped

open my eyes to being my own boss.

“Until one day, I was in the operating
room helping fill a cavity. It turned out the
child’s mother was a REALTOR®. I had
never met her before but something inside
me told me, “If she can do it, so can I!” So
I that night and signed up for real estate
school. And I didn’t tell a soul.

“I started studying the day I received

my books. I would work at the dental
office from 7:45AM-6:00PM; then I would
go to the gym for an hour; I would run
home, eat dinner; and then I would sit

at the Starbucks on Barnes and Powers
five times per week until they closed at
11:00PM. That was my weekday routine

for six months.

“The first time I took the test, I didn’t
pass so I continued studying and I took it
again. Around that time, my boss found
out what I was up to. He called me to
wish me luck but also shared that they

were suddenly overstaffed. He knew I was

| hope the people in my life always know how

much | love and care about them. | would do

anything for the people in my life that I love!

“Another secret about me is that, from a very
young age, I had always wanted to become
a REALTOR®. My dad had always told me I

would make for a good agent and, to this day, I

remember watching House Hunters as a little
girl; the thought of showing houses for a liv-

ing was the coolest idea. But at twenty-three

years old, I didn’t know anyone in the industry

or how to get started...
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taking off for a wedding in two weeks and,
despite my two-and-a-half years there, he
told me to not come back to work after.

I admit, that was painful at the time, but
the wound healed and made me stronger.
And everything solidified. Real estate was
the only option!




o YOUR REAL PRODUCERS PORTRAIT
PHOTOGRAPHER

open houses together, building
their businesses the old-fashioned
way. After a few months at Keller
Williams Partners, Whitney’s friend
called her wanting to partner so I
went back to RE/MAX Real Estate
Group and spent the majority of her
career there. Today, Whitney and
her partner Allen Taylor run their
own team in which Whitney is the
manager. She’s also proud to share
that her and Allen have been named

Peak Producers!

Outside real estate, Whitney is a
yogi, admitting that she is obsessed
with yoga. She also loves to travel to
Mexico and Florida (anything with a
beach!) She loves hanging with her
friends as well as her dog, Whimsy.
Lastly, she recently started going
back to church and shares that it’s

been amazing for her soul. : AL L TC, D“Y ; —' \ N III'I'Iﬁ'H'Ir \ N1 f: fﬁ. FJT l _J R E L | F E : P H {:JTC}

Overall, Whitney is driven by her

care from others. She strives to be

a warm-hearted person always as
SO
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would do anything for the people in Oh, and YO L'_:_ P
my life that I love!” frorn yOULEE

well as to serve as a role model for

“I finally passed the test just before my twen-
ty-third birthday—it was the best birthday present
I could ask for!”

Whitney kicked off her real estate career as an
assistant at RE/MAX Real Estate Group doing
open houses every weekend until she landed

her first client. She then ventured over to Keller
Williams Partners, joining another team—
Whitney admits that this was when things started
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WFG’S
® ® ®
L —— MyHome

GAMEROOM DESIGN CENTER
Established 1975 | A BETTER W’H

vour DI Kids TOVST CLOSING G S s

EXPERIENCE
FOR
EVERYONE

5-star closings. More referrals.

* |nstant access to
essential file details

S WFG’s MyHome® provides you and your clients . .
. ua l ) « Contact information
. unparalleled transparency, real-time updates, e

for all parties involved
v THAT LASTS and post-closing home information in a secure

web environment. All this and more, right at your
- POOL TABLES fingertips. . Timeline view of the
entire escrow process
- SHUFFLEBOARDS Personalized communication via text, email, mealti
- . . » Real-time updates
- COUNTER AND or dashboard notifications alert all parties via text, email,
BAR STOOLS involved about important milestones, creating or personalized
confidence in the timelines that lead to a dashboard
« DARTS & SUPPLIES successful closing day. MyHome has been
designed with you and your clients in mind and
* THEATER SEATING works seamlessly on any device. * Introduction and prior
y I id f th
The Best Selectwn - POKER TABLES e e ohe
. Contact your local WFG Sales Representative to
OfBar StOOlS Zn TO@ n./ y ART WORK schedule a demo. * Accesson desktop,

tablet or mobile

FodorBilliards.com - GUSTOM CUES

COLORADO SPRINGS PARK MEADOWS LARKRIDGE CENTER - THORNTON WEG National Title Insurance Company
5959 N.ACADEMY BLVD, 80918 5740 E. COUNTYLINEPL, UNIT 1, 80126 16565 N. WASHINGTON ST, 80023 8610 Explorer Drive, Suite 105. Colorado Springs, CO. 80920 colorado.wfgnationaltitle.com
719-598-4611 303-770-7771 303-920-0800 Office: 719 598 5355
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Swedish army veteran Peter Svedin

immigrated to the U.S. in 2001. After
a stint in Hawaii to attend college, he
landed in Colorado and dabbled in the
home-improvement business, almost

by accident. Working with companies

specializing in windows and siding,
he quickly amped up his knowledge
and expertise, and took notice of

the industry’s strengths — and its

weaknesses. Customer service, quality

installation, and savvy marketing

strategies were sub-par at best. So, Peter
set out to change the trajectory. Lifetime

Windows and Siding, LLC was born. The
business began its humble operations out

of Peter’s apartment under the slogan

“Quality Before Quantity.”

38 - September 2021

For 10 years, Lifetime Windows and Siding enjoyed
a booming business while operating exclusively in
this industry space. Yet time and again, Peter found
himself fielding requests for roofing replacements
and repairs. To deliver on his clients’ needs, Peter
launched Lifetime Roof and Solar in 2016. U.S.
Navy veteran Jeff Gray took the helm as general
manager, bringing a unique perspective from his
work acquiring seismic data for energy companies

in the GeoScience industry.

Together, Peter and Jeff have built Lifetime Roof
and Solar into Colorado’s most trusted roofing and
solar company. They are proud to select and offer
clients and homeowners the top roofing materials,

products, and customer service on the market.

The two veterans are committed to supporting

the military community as well as Colorado-based
businesses. “The only way our local economy suc-
ceeds is by investing in each other,” says Jeff. With
that mindset always front of mind, Peter and Jeff
keep Lifetime’s marketing dollars local. They are
passionate supporters of GAF’s Roofs for Troops

rebate program, which offers a $250 rebate for

active military; Lifetime Roof and Solar proudly matches the

$250 rebate. They also serve as the official donor to the Food

Bank of the Rockies. Lifetime Roof and Solar offices are con-
i ) i } The only way our local

veniently located in Colorado Springs and Denver with a Fort V4

Collins office coming soon. economy S'LICCEECIS is by

investing in each other.
Last year, with business hitting a new level of propulsion,

Peter and Jeff recruited Audrey Congleton, award-win-
ning communications and engagement strategist, to join
the team as Business Development Director. Audrey’s

well-honed expertise in local and regional publishing,

audience acquisition, and business strategy drives Solar-panel
Lifetime’s client and industry relationship growth for- installation has
ward. She has created a specialized niche in building also become a
the company’s connections to the region’s top-pro- rapidly growing
ducing real estate agents. side of the company.
Fueled by Colorado’s
“Lifetime continues to grow its cadre of busi- temperate climate
ness-to-business contacts. We know that and abundant sun-
REALTORS® need a quick turnaround when shine, solar has gained
it comes to inspections, and we commit to a mainstream following
working around inspection objection dead- and popularity across
lines to get the job done,” Audrey shares. the state. Lifetime Roof
“We also welcome every opportunity to refer and Solar offers a range of
prospective buyers and sellers to our team customized mounting and
of REALTORS®. It is a very synergistic design options to fit any style
relationship that serves us, the real estate of home. Panels are able to

community, and our clients well.” be installed on roofs, garages,

carports as well as by ground

Lifetime Roof and Solar offers Colorado’s and pole mount. Today’s solar panels integrate seamlessly with mod-
only double lifetime warranty on all ern architecture, and Lifetime always provides free estimates to help
roofing jobs as well as free inspections homeowners see the dollar and environmental value of their investment
and free five-year certifications. Over upfront. The incredible rebates, low installation costs, and carefree

95 percent of jobs are finished over maintenance Lifetime provides help clients across Colorado take advan-
the course of one day. The team is tage of affordable renewable energy.

distinctively comprised of former
adjusters and certified roofing Serving clients with the industry’s top roofing and solar experts, coupled

inspectors who are able to tap with the support of sister company Lifetime Windows and Siding, makes

their insurance regulation and Lifetime Roof and Solar stand shoulders above the competition. The team

claims credentials to provide celebrates its veteran leadership, its commitment to supporting fellow locally

clients a holistic level of service. owned businesses, and its mutually beneficial relationship with Colorado
Springs’ top producing agents to exceed client expectations at every turn.

Their newest partnership

is with the brand, F-Wave. As alocal Colorado Springs business, Lifetime Roof and Solar looks forward to

F-Wave offers an unprece- serving you and your clients with all of their roofing and solar needs.

dented 5-Year Hail Warranty

and replaces a roof free Lifetime Roof & Solar

of charge if hit with hail 1767 S. Eighth Street Suite 260 |— I F E T I M E

2 inches or smaller. No Colorado Springs, CO 80905 ROOF & SOLAR

insurance work required.

Lifetime is one of the Lifetimeroofandsolar.com

exclusive roofers offer- 719.520.8080

ing this product.
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YOU’VE FOUND THE ‘
TOP INSPECTORS! Attention Realtors!
Give the gift of professional Interior Design Services

TOP CHOICE
INSPECTORS

Radon Testing - Mold Testing - Sewer Scope Inspection
Thermal Imaging - Water Testing

TOP CHOICE'S TOP TIP:

GARY KOOSTRA

MARK JONES JARED WATKINS

Imannlohnson.com C ation . Orgc

719-581-7080 - topchoiceinspectors.com . fastreply@topchoiceinspector.com 719.338.2803 New Home Construction .

Q/[/e $

Transactiogns

catie marie
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/19.963.9321

719-238-5707 + SpringsTransactionsLLC@gmail.com
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To say that real estate is a family
affair for Michelle Blessing and
Eddie Hurt would be an understate-
ment. Michelle got into the family’s
real estate business after years of
coaxing from their father, Bill Hurt,
who owned ERA Shields for over

30 years. Michelle admits she was
hesitant for so long because she does
not like sales nor does she consider
herself to be a true “salesperson”.
Her father eventually wore her down
and 17 years later she is still in the
business working alongside Eddie, her
brother and business partner. Eddie began

his career at ERA Shields over 20 years

ago as a Broker/manager. He transitioned into
sales after a few years, as he wanted the flex-
ibility of being an agent in order to spend

more time with his young sons.

Eddie and Michelle grew up
in Denver and the family
moved to Colorado
Springs in 1974. While
they have both lived
in other places over
the years, Colorado
Springs is the place
they love to call
“home”. Michelle
lives here with her
husband, Alex, who
is a commercial real
estate agent and
former professional
hockey player.
Additionally,
Michelle has two
daughters and

three grandchil-

dren in Denver

who she tries to

visit at least once

a week. Eddie lives

in Colorado Springs
with his wife, Alison,
and their two teenage
sons. One of Eddie and
Michelle’s favorite things
about living here is the fact
that their parents and two
other sisters all still live in
Colorado Springs. They have big

family dinners virtually every Sunday.

66

Being an athlete has made me a better agent as | have
learned to be DISCIPLINED, CONSISTENTLY WORK
HARD, AND KNOW THAT SUCCESS WILL FOLLOW. 99

Before his career in real estate at ERA
Shields, Eddie left Colorado for a while
to attend Arizona State University. He
later lived in Summit County where

he worked in the ski industry doing
marketing and spent a lot of time on the
slopes! He then moved to Denver where
he lived for some time before settling
back in Colorado Springs. In addition to
real estate, Eddie has a background in
soccer and he coaches the men’s varsity
soccer team at Coronado. He gives a lot
of his time and energy to the program
and the difference it makes in the lives
of these young players is amazing. He
utilizes his coaching background and
skills to help people purchase a home
while trying to make the experience less
stressful. One of the things Eddie loves
most about Colorado Springs is the

laid back lifestyle, the beautiful scen-
ery, and the overall quality of life that
comes with living here. Having been in
Colorado Springs for so long, he’s seen
how the city and the real estate market
has changed over time and he finds that
helpful as he works with clients who
are new to the city. Eddie embraces the
challenges involved in real estate and
believes they’re a constant learning
experience. He takes his role in help-
ing people purchase a home (which

is oftentimes their largest asset) very
seriously and enjoys helping and guiding
them through the process.

Michelle’s background was in coaching
and training athletes at the national
and international level. She coached
professional triathletes for several
years at the Olympic Training Center
and was the Olympic Coach for the
men’s and women’s triathlon team at
the 2000 Olympic Games in Sydney.
She herself has also competed in

numerous races and triathlons over

the years. One

of the things
Michelle

now loves

about being

in real estate

is the way in
which it can be
quite similar to
coaching athletes.
She believes that real

estate mirrors coaching because
whether people are buying a home

or trying to make the Olympic team,
they are putting so much of their trust
in her to help them achieve a lifelong
dream. She understands buying a
house is a big deal for most people
and it is a huge responsibility that she
doesn’t take lightly.

Coming from an athletic background
has taught her that nothing comes
easy and being successful at anything
takes a lot of dedication and hard
work. This philosophy has helped her
weather the many challenges she has
encountered throughout her career.
She admits that just like coaching at
such a high level, there’s a lot of stress
that comes with being a REALTOR®,
but she loves the challenge of solving
problems! Michelle says “being an
athlete has made me a better agent

as I have learned to be disciplined,
consistently work hard, and know that
success will follow”. Michelle says if
she wasn’t in real estate, she might
still be coaching, as she’s passionate
about helping people thrive through
helping them fulfill their goals. But,
the rigid schedule and heavy travel
demands of coaching at the National
level make it tough to do much of any-
thing else and she likes to try to have

more balance in her life.

L

Michelle and Eddie
both say they work
really hard to be
service-oriented and
put the needs of their cli-
ents first, often working long
hours. But they both also like the flex-
ibility real estate provides so it makes
the long hours worthwhile. This flex-
ibility allows them the time to focus
on other things and lead a more bal-
anced life. They believe it is import-
ant to be involved in their community
and giving back is very important to
them both. Eddie takes the oppor-
tunity to mentor other agents in the
company as often as possible. He also
serves on the board of the Colorado
Springs Executives Association
and coaches the boys’ soccer team
at Coronado High School. Michelle
currently serves as the Secretary
for the Goodwill Foundation Board
and is the President of the Board for
Rocky Mountain Women’s Film. Upon
occasion, she has also been known to
speak to groups on topics related to

sports and the Olympics.

Eddie and Michelle both share similar
backgrounds and values so they have a
like-minded approach to their work in
real estate and how they want to work
with clients. Because of their coach-
ing backgrounds, Eddie and Michelle
see their role as more of a coach who
provides guidance and advice to the
people they work with as opposed to
just being a salesperson and making a
sale. They believe this is what makes

their partnership work so well.
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Michelle believes what sets them
apart in this industry is their desire
to always do right by their clients.
She says she loves to collaborate

and learn from others and strives to
be client-focused and that her job is
more about the relationship versus
just closing a deal. What’s most
important to her is helping her clients
make a decision they are proud of and
that will be in their best long-term
interest. She says she values building
positive connections and wants to

make lifelong clients and friends.

Eddie thinks that what sets their
work apart from others is their
willingness to serve their clients as
they would want to be served. He also

has a strong work ethic and is able
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Michelle and Eddie welcome the
CHALLENGES OF BUSINESS AND LIFE and
see them as growth opportunities for themselves.

to be creative with solutions to help
their clients. He says they strive to be
professional and collaborative when
working with clients. They also take
this approach when they work with
other agents in the market, as they
understand the importance of these
relationships when they are trying to
get a deal to the finish line.

Another important component to
their success has been their commit-
ment to working as a team. Although
they are part of the large ERA Shields
family, their team is small and com-

mitted to the same work ethic and val-

ues. Pam Presas, who is their assistant

and client coordinator, has worked
with them for over 15 years and she

helps their business run smoothly and

efficiently. Their other team member
is marketing guru, Amy Mogck, who
oversees all of their social media.
Michelle and Eddie believe having a
small team is an advantage because
they truly get to know clients and
often these clients become longtime

friends and repeat clients.

Outside of the office Eddie and his
family take full advantage of the out-
doors and love getting away to the
mountains as often as possible.
Some of the things they enjoy
during their spare time
include skiing, camping,
hiking, fishing and
riding mountain bikes.
They have an RV and
love to travel around
Colorado exploring new
places. Michelle also has a
passion for the outdoors and
appreciates the active lifestyle
the area has to offer. She is an avid
cyclist, hiker, yogi, and trail runner.
Recently she has been more focused
on open water swimming, having
competed twice in a swim race from
Cancun to Isla Mujeres. This year
she has another race coming up in
October that will take place in Egypt!
As you can tell Michelle and Eddie
love virtually all sports (they have
season tickets to Colorado College
hockey games and Switchback soccer
games), anything outdoors, and
spending as much time as they can

with their family and many friends.

Michelle and Eddie welcome the
challenges of business and life and

see them as growth opportunities for
themselves. They find this industry
satisfying and they feel honored to be
able to help others achieve positive
growth along the way. They have lived
in Colorado Springs for a very long
time and they have a deep love for, and
commitment to, this community. They
hope to spend many more years help-
ing others not only find homes, but

also find their place in the community.

Thorough, Fast & Easy Home Inspections Start at $300

PROTECT YOUR DEALS
BY PROTECTING
TOUR CLIENTS

How We're Different: Buying a new home should
be fun and hassle free. We talk with you and your clients
not at them or around them. We bring the knowledge
without all the typical tech talk and scare tactics.

Feel wﬂﬁtdetw moving
with $100,000+ eﬁv wavanties,

guwmnm, and extvas!
360° HOME PROTECTION PLAN

INCLUDED WITH EVERY HOME INSPECTION

«  ‘Buy Your Home Back' Guarantee

= $100k Structural Warranty

«  100-Day Zero Deductible Inspection Warranty
«  90-Day New Mold Warranty

»  90-Day Warranty Against Sewer Line Breaks
= 5-Year $3,000 Roof Leak Warranty

«  200% Money-Back Guarantee

+  BuildFax Property History

«  Advanced Thermal Imaging Scan

»  RecallChek@ for all Appliances and Systems

All 3rd-party warmranties may have deduclibles andfor max coverages.
Read the fine print for exact coverages. Home protection plans
may vary by state. Check with local inspector for details.

Colorado Springs Schedule 719-900-5282
COS@inspectionsovercoffee.com

Learn all the reasons to love us & schedule online at
homeinspectionsovercoffee.com/phoenixhomeinspection



ﬁu;m ailonal 113l of Sulosdy.
Add Curb Appeal and e S
lake Great First Impressions *

" We're proud to be developing solutions, prowdmg sﬁ'bport and standmg by yourslde
Yesterday, Toddy, and Tomorrow

The kitchen is a
main focal point
for buyers.

Upgrading appliances will greatly increase
your kitchen’s visual appeal while staying
within your budget!

73 ht geLomparni,

ReS| J*Commercial

= Appliance Outlet

F |ntérior 2 Exterior Painting y nght Carpentry (719) 373-5550 Your Favorite Appliances at Outlet Prices

P - _ e e n . Most appliances come with a 1 year warranty. Extended protection plans avallahle up to 4 years.
* STUCCO Repalrs ¢ vec epairs erinisning e - R
o Ao B tements happypa|nt|ng_b|z www.aocolorado.com | 3325 N Academy Blvd | Colorado Springs, CO | 719.573.5802
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‘Movers Who Care.” /
Supply & Demand g RE/MAX

INTEGRITY

Free no-obligation estimates Contributed by Darrell Wass, owner of RE/MAX Integrity *

Moving & packing services

Competitively priced boxes & packing supplies % Single Family / Patio Home All Listings | Total Listings | Avg. Sales | Current
I El Paso County Price Ranges | as of June Sold last 6 Last 6 Supply in
Local & long-distonce moving = 20 2021 Months months | Months
Professional, trained, cnd uniformed movers =< [ $50,000 to $149,999 0 15 2.50 0.00
g $150,000 to $199,999 3 37 6.17 0.49
TWO MEN AND A TRUCK. A | $200,000 to $249,999 6 15 1917 0.31
719.576.6683 (MOVE) | twomenandatruck.com A $250.000 to $299,999 15 466 7767 019
IR R e SO $300,000 to $349,999 35 173 19550 | 018
$350,000 to $399,999 79 1410 235.00 0.34
$400,000 to $449,999 63 1195 19917 0.32
$450,000 to $499,999 85 797 132.83 0.64
| N S U R AN C E YO U C AN $500,000 to $599,999 95 952 158.67 0.60
$600,000 to $699,999 71 482 80.33 0.88
D ES | G N TO M E ET YO U R $700,000 to $799,999 40 220 36.67 1.09
$800,000 to $899,999 27 154 25.67 1.05
EV E R C H A N G | N G N E E DS $900,000 to $999,999 25 90 15.00 167
$1MM to $1,499,999 52 122 20.33 2.56
. $1.5MM to $1,999,999 22 27 4.50 4.89
m Coverage you can customize to meet your needs
= Homeowners insurance $2MM to $2,499,999 9 4 0.67 13.50
m Landlord/Vacant/Vacation home insurance $2.5MM to $2,999,999 13 9 150 867
$3,000,000 Plus 1 1 047 66.00
Total 651 7269

The Inspection
Advantage

Whether your clients are buying or selling, a Pillar To Post

Michael Hendrickson

Your Local Agent

24SWEBER ST STE 135

COLORADO SPRINGS, CO 80903
MHENDRICKSON@FARMERSAGENT.COM
https://agents.farmers.com/mhendrickson

home inspection will give therm peace of mind about the home

* Choice of Home Inspection Packages
* Report printed on-site

Call719.572.5938 ax : = Convenient scheduling
today! FARMERS : N it Stewart Ritter Joshua Deck
Smart choices last a lifetime. INSURANCE [ I I PILLARTOPOST 719-494-5313 719-633-5639
! stewart.ritterc@pillartopost.com joshua.deckapillartopost.com
HOME INSPECTORS pillartopost.com/stewartritter pillartopost.com/fjoshuadeck

ee youragent for details, by d dother afflated Visit
p

g of companies. Notall einallstates. C Istat
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YOU WILL. _ _
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Seconds with... Title Company

(® Commonwealth
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1975 Research Parkway, Suite 105 90 South Cascade Ave., Suite 950

Colarado Springs, CO 80920 = 719.592.9933 Colorado Springs, CO B0%03 = T19.639.7810

I o U '- O  heritagetco.com

by, frn m expert dds[rp and dt‘dl“itl-'d support, to

e
am of a new

tools, tech, and a whole array of financing options.

You can make it happen. Let us show you how.

WE ARE YOUR TRUSTED

alll beap
iriciipnd =

f SOURCE FOR RADON
£ MITIGATION AND TESTING.

We also offer several Indoor Air Quality
improvements from crawl space
encapsulation to home air filtration.

Contact me today to learn more!

Chris Franquemont guarantee:w
SVP of Mortgage Lending

Ben Ingalls

(NEHA/NRPP CMT# 105986)

o: (719) 309-0406 | c: (719) 357-3021 All Colorado Radon Mitigation, Inc.
] j D :720.726.4

rate.comy/chrisf | chrisf{@irate.com ot et Lovzrllz;,r?;: 978.%2.7222

Colorado Springs: 719.599.8908
www.AllColoradoRadon.com

1125 Kelly Johnson Bivd,, Suite 340, Calorads Springs, CO 80920

Em HOUFSIHG LENDER [hiia Frangesmant NMLS#1 LRSS A ARARSO7 S AT - 1012, Ol CA-DFP B 3507 s, 00 - 100513557, 1oh « 1835075, MO - 1335075, WA « MLD:SLA05A, KS - LD o043 MG
Gusramieed Bade, i RELS 1361 1; Foriicensing (nformaiion WsH nmisconsamersioassarg. = Ad: 16311 K. Kierland Bivd., S0e 100, Scodtsdale AL, 85255, Mortpape Banker License B0MT07 8 « CA: Liceased by the Departmend ol financial
Prodedtlon and Iniovetion whdes the Calilgosis Redideatis] Morgaye Leading Aot = CO: Begalited by thie Dhvigion of Be sl Egpete, (606934 0 T | M3 1063 148551
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fun facts

ABOUT YOUR FELLOW AGENTS

around town

To read more about your fellow agents, add Brian Gowdy on
Facebook. He posts short bios and fun facts about each agent
to his personal page!

If you haven’t met Brian yet, he would love to meet you! Brian’s
contact: 719-313-3028; brian.gowdy@realproducersmag.com;
or Facebook Message him!

ASHLEE NATH was 9 years old when the doctors told her she wouldn’t
survive. Hospitalized after a go-kart accident, she proved the doctors
wrong once when she survived the first night and twice after reclaiming
movement in her right arm. Such an experience forged Ashlee into the
champion she is today.

JOEL NATH is a huge Tolkein fan and even proposed to Ashlee in New
Zealand, (where the Lord of the Rings movies were filmed).

W
ARROW >

Residential Moving - Office Moving « Corporate Moving
International Moving - Specialized Moving

Warehousing Distribution and Storage

Call us or visit our website for a quote

719.573.3460

www.arrowmoving.net
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Mayflower i
Moving & Storage Co., Inc. =

Wmhy Coloradp S’,m‘ny&

In high school, RYAN MOBERLY was a competitive soccer
player, an 8-time letterman in soccer and wrestling, held a 4.0
in college, and was a sponsored skateboarder!

CREED SPILLANE is fluent in Albanian, has driven for
the Secret Service, and arguably has one of the largest
LEGO collections around!

TALITHA POWER’S eyes change color for green to blue!

by 2 S

ik

-~ Favorite Fall Memnr}fﬂctmty Contest

Head on over to our Facebook page and leave a
‘comment under the postﬁ.flth this picture.
‘Each comment about )ﬁciur favorite fall
memnry or activity will be entered in a drawing. One
Iucky person w:ll wm a canvas print of this picture.

s e ar e i '

' GROUND FLOOR :

HOME INSPECTION, LLC = 719-641-
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CASA BAY

— PHOTOGRAPHY—

HEADSHO'T

Headshots without the hassle.

- 30 minutes of studio photography

- Extensive coaching

- Unlimited outfit changes

- Two professionally retouched images

We make quality photography quick and fun!

BOOK TODAY!

& 541.600 4171
& info@CasaBay.Photography
@& www.CasaBay Photography/headshots

A\ A PRECISE

HOME INSPECTION

= NOW OFFERING

HoME INSPECTION ROUTINE HOME
e 2007 MAINTENANGE PLANS

LT FOR HOMEOWNERS!

track record of providing top-notch home
inspections for our clients. Tom is a leader in
the inspection industry. He goes to great
lengths to make sure they go above and
beyond for our clients and us. We trust them
because they are extraordinarily proficient and
take the time to explain the report to the client,
which equips them with the knowledge to
make the best decision about the purchase.
They have saved our clients from moderate to
huge cost inspection items that would have
otherwise gone unnoticed, even in new
construction. We cannot thank them enough
for their service and attention to detail. ’ 9
- Cherise Selley

— =%
L —

e sl

Shawn Eaton, Jessica Martinez, Ryan Lewis, Janet
Whiteman, Tom George, Jacob Dehart

Katie Marie Photography

‘Y

Themat =2 Drone Inspections Convenient Communication Happy Customers
Imagery-Certified
-No roof is too steep
or snowy to reach!
-Licensed by the Federal

Aviation Administration.

Complimentary Thermal
Imagery with
every inspection

-Online Scheduler Reports reviewed to 800+
-Reports Built and ensure your clients 5-Star
Delivered On-Site  understand their report Google Ratings

Schedule Your Client's Inspection Today!
APreciseHomelnspection.com ¢ 719.272.0100 e office.aprecise@gmail.com



Empire Title of Colorado Spr
5555 Tech Center Drive, Suite 110, Colorado Sg
Phone: (719) 884-5300 - Fax: (719) 8

Empire Title of Woodland Park
350 N. Pine 5t., Woodland Park, CO 80863

Phone: (719) 686-9888 - Fax: (719} 696-8208

Empire Title of Canon City
1220 Main St., Canon City, CO 81212

Phone: (719) 275-4900 - Fax: (718) 235-5029




