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PATRICK & STATHOS Www.patrickandstathos.com
LLC

TODAY, HOME IS EVERYTHING.
We’ll Help Get You There.

|

#EstablishingSuccessTogether

Nurturing relationships with realtors & lenders to help
our mutual clients achieve their goals.

Residential Real Estate

Sam GC. Stathos, Commercial Real Estate

Attorney at Law o : . .
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PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real

estate affiliate. Take a minute to familiarize yourself with the businesses sponsoring your mag-

azine. These local businesses are proud to partner with you and make this magazine possible.

Please support these businesses and thank them for supporting the REALTOR® community!

APPRAISAL SERVICES
For What It's Worth
Michael Sichitano

1136 44th Avenue North
Suite 101

Myrtle Beach, SC 29577
(843) 808-1533
www.fwiwappraisal.com/

ATTORNEY - REAL ESTATE
Joye, Nappier, Risher,

& Hardin, LLC

Wendy Hardin

(843) 357-6454
www.inletlaw.com

Patrick and Stathos, LLC
Sam Stathos

(843) 238-5618
www.patrickandstathos.com

The Law Office

of Ray Winters

Ray Winters

(843) 712-2661
www.rhwlawpc.com

Will Parker Law, LLC
Shawn Sullivan

541 Atlantic Ave
Murrells Inlet, SC 29576
(843) 357-41M1
www.willparkerlaw.com/

BOATING

Freedom Boat Club

Chris Speckman

(843) 732-3777
www.freedomboatclub.com
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CPA SERVICES

Palm and Pine CPA, PC
Katherine Nixon

(855) 725-6272
www.palmandpinecpa.com

FLOORING

The Wholesale

Flooring Company

Tom Guido

2301 Hwy 17 South

North Myrtle Beach, SC 29582
(843) 273-4367
www.myrtlebeachfloors.com

FURNITURE

Sea Side Furniture
Gallery & Accents

Julie Almeida

(843) 280-7632
shopseasidefurniture.com

GIFTS

Conrad Farms Gourmet Gifts
Michael Conrad

4633 Factory Stores Blvd
Suite C 120

Myrtle Beach, SC 29579
(843) 796-2658
www.conradfarms.com

GIFTS/HOME
DECOR/ACCESSORIES
AR Workshop Myrtle Beach
Christi Rippy

(843) 213-2670
www.arworkshop.com/
myrtlebeach

HOME INSPECTION

Island Inspections, LLC

Matt Smoak

(843) 817-8810
www.islandinspectionslic.com

Rivertown Property
Inspections

Justin Ferraro

1203 48th Ave N

Suite M

Myrtle Beach, SC 29577
(843) 360-4354
www.rivertowninspects.com

Top to Bottom Home
Inspection

John Pate

(843) 231-8532
www.homeinspection
toptobottom.com

HOME WARRANTY

2-10 Home Buyers Warranty
Angela Mitchell

(843) 999-5355
www.2-10.com

Home Warranty Inc.
Curtis Shelley
(864) 993-1536

Old Republic
Home Protections
Stephanie Midgett
(910) 382-8048

HURRICANE SHUTTERS
Gator Strong Services
Michael Ames

(843) 650-8480
www.Gator-Strong.com

HVAC

Coastline Heating

and Cooling

Andrew Veigel

65 Park Street

Little River, SC 29566
(843) 399-5555
www.coastlinecool.com

INSURANCE

Coastal Insurance Group
Sarah Sichitano

1136 44th Ave N

Suite 1

Myrtle Beach, SC 29577
(843) 808-0291
www.coastalinsurancellc.com

Tilghman Insurance
Agency, Inc.

Raymond Sessions, Jr.
(843) 427-4415
www.tilghmaninsurance.com

LENDER

Anderson Brothers Bank
Bryan Lenertz

(843) 712-2235
www.abbank.com

MORTGAGE LENDER

Bank of England Mortgage
Carl Monsour

(843) 970-3120
www.boemortgagepros.com

Citizens One Home Loan
Trippett Boineau, Jr.
(843) 353-5598
lo.citizensone.com/sc/
myrtle-beach

Princeton Mortgage
Carl Padavano

(843) 222-4044
carlpadavano.
princetonmortgage.com

MOVING & LIQUIDATION
Caring Transitions
Charlene Blanton

(843) 997-5088
www.caringtransitions

myrtlebeach.com

Miracle Movers
Chris Wilhoit

(843) 447- 9525
miracle.movers.mb
@gmail.com

PHOTOGRAPHY

High Tide Content, LLC
Jeremy Kierez

(843) 885-3088
www.hightidecontent.com

SIGNS, BANNERS
& PRINTING
Design the Sign

Tides Eye Photography
Donald Hovis Jr.

(843) 504-8711
www.tideseye Olga Kazakova
(843) 808-9301

www.designthesign.com

photographysc.com

REMODELING
CONTRACTOR

D3 Construction, LLC
Daniel R. LeGault
(704) 989-40M
D3construction.net

SOCIAL MEDIA
Twelve31 Media
Margaret Geiger
Twelve31-Media.com

MAJOR REMODELING CONSTRUCTION CONTRACTOR

.fj_,_

-

/¢ SERVING THE GRAND STRAND

D3 CONSTRUCTION

REQUEST A FREE CONSULTATION
FOR A CUSTOM DESIGN

Commercial and Residential General Contractar

Kitchens/Bathrooms/Additions/Condos/Custom Homes

TAILORED JUST FOR YOU!

(843) 213-3632 » (833) 932-8933 Ext 2
Email: office@d3construction.net
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RIVERTOWN MEET THE CAROLINA COAST REAL PRODUCERS TEAM

PROPERTY INSPECTIONS

Bill Poulin Anita Jones Jeremy Kierez
Publisher / Owner Publisher / Owner Photographer

SAME DAY INSPECTION
REPORT

Margaret Geiger Anna Price Dave Danielson Donald Hovis
Social Media Ad Strategist Writer Photographer

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at anita.jones@realproducersmag.com
El www.facebook.com/carolinacoastrealproducersmag

www.instagram.com/carolinacoastrealproducersmag
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Contact me for mor

Stephanie Midgett

Senior Account Executive
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The Largest Selection of Coastal Furniture &
Home Decoration on the Grand Strand!

SEASIBE

FURNI F}
GALLERY, ZA(C ENTS
O
Visit our showroom and see all we have to offer!

843.280.SOFA (7632) | shopseasidefurniture.com
527 Highway 17 North, North Myrtle Beach, SC 29582

Shop Our Wlde Selectlon
of Mattresses!

@IA.MISQN fW TI(E?II:UR—PEDIC

Financing Available

Sjnchron! Financial

Great “EVERYDAY LOW PRICES”! Same or Next Day Delivery!
MONDAY - SATURDAY, 9AM-6PM | SUNDAY, 1PM-5PM




Protect Yourself & Your Family with
the Right Insurance Coverage.

ol s Today!

gowners Insurance
nhdo Insurance
AUto Insurance
aft Insurance
\ B mmercial Insurance
e wLife Insurance
B ca th INsurance
P=Mortgage Life Insurance
Disability Insurance
Umbrella Insurance

905 Second Avenue N, North Myrtle Beach, SC 29582 @
843-249-1454 | tilghmaninsurance.com 535 )

How did fall get here already? We had such a great
summer here on our beautiful coast! It was so nice
to have the tourist back in almost full force enjoying
our beaches with their families and friends. The
restaurants were open and the hotels full.

A Total Solution

Our Carolina Coast REAL Producers Summer Party
at the Boat House was so much fun. We really love
how the connections among our best realtors and
their best business partners keep getting stronger.

We love bringing you together in person to enjoy

live music, cold drinks, good food, great company,

and a beautiful venue.

The Boat House staff did a great job with excel-

lent service, and the food was really good! The September is such a great month Senior Relocation/ Resettllng
beautiful waterway view was the icing on the here, with a bit cooler tempera- Estate LIQUIdatIOH ° Organlze/ Declutter
cake. It is a true Myrtle Beach classic restaurant, tures and fewer crowds. We are . . : .

S0 we were surprised to hear it was a first visit  so lucky to live in a place where Clean Qut « Online Auctions * Nationwide Network

for many of you. We are glad you loved it. We will  every month is great!

Carin g Caring Transitions of Myrtle Beach

definitely be back. We would love to know your

ideas for future venues. See you at the beach! o o o
ransitions Tel: (843) 997-5088
Senior Relocation * Downsizing * Estate Sales CaringTransitionsMyr tleBeach.com
We are always looking for great content. Please email me with your ideas at anita,jones@realproducersmag.com. Offices Nationwide « Bonded & Insured » Each Offce is independently owned and operated. Email: CBlanton@Car ingTr ansitions.net

12 - September 2021 Carolina Coast Real Producers - 13



Written by Dave Danielson
Photography by

Jeremy Kierez,

High Tide Content

High Tide Content

o
=

Big-Picture Impact

Through your work with clients, you take the
time to make sure all of the pieces of the deal
are working together — toward the ultimate
objective of fulfilling their real estate dreams.

In the same way, it’s refreshing to know you

have a partner who brings that same approach.

That’s where High Tide Content excels — delivering
true, big-picture impact that adds up to real results.

14 - September 2021

As the company’s Owner, Jeremy Kierez takes pride in delivering

real visual impact.

As Jeremy says, “We are a media and marketing company that
focuses on real estate photography, video tours, drone photo/
video and 3D tours for agencies, Brokers and Agents along The

Greater Grand Strand area.”

ADD UP THE DIFFERENCES
That’s just the start of the full range of services available when
you partner with High Tide Content

“We can also help with almost any media or marketing project,
or get you headed in the right direction” Jeremy explains. “From
helping small businesses with photo/video assets to wedding and
proposal videos — we would love to have a conversation about any

fun or creative projects.”

SEEING THE NEED. RESPONDING WITH SOLUTIONS.
Many of today’s business success stories sprang directly from a
need and a plan to deliver a solution. That definitely holds true
when it comes to the way High Tide Content was born.

“In early 2018, I saw a need along The Grand Strand for
high-quality video tours and drone photo/video in the local real
estate market, and couple that with traditional photography
packages,” Jeremy points out. “I took my media and marketing
background and pushed that toward the real estate industry to
help local Brokers and Agents better showcase their properties.”

EXCEEDING THE NEED
A large part of delivering big-picture impact is remembering to

step back and ensure that the client experience is exceptional.

“We strive to leave all of our clients saying, wow! From quick
response times and scheduling to getting shots that really show
off the property in the best way possible, we strive for happy, life-

long customers,” Jeremy emphasizes.

SPARKING SUCCESS

Jeremy’s passion for his profession is very evident.

“It means a lot when the REALTOR® and homeowner
love the work we did and knowing that it helps them
get the property sold fast,” he says. “I also love when
we put together an awesome video for a client and
they are just so happy with how their home looks and
how we showed all the details of the property.”

As Jeremy points out, video continues to be a grow-
ing, valuable tool in putting properties in their best

light possible and delivering full impact.

“You can show so much detail in a video, if done cor-
rectly, that just can’t be portrayed in 40 photos on the
MLS. The potential buyer presses ‘play’ and watches
a short movie about the property,” he explains. “And
you, the REALTOR®, can even get on camera and talk
about the property while bringing brand awareness to
yourself, while we focus on creating that eye-catching
video. We work hard to deliver the best media assets

for you and your clients!”

REWARDING LIFE

Away from work, Jeremy looks forward to time
spent with his family, including his wife, who is

a REALTOR® with Berkshire Hathaway Home
Services of Myrtle Beach. They’re expecting Xy

Carolina Coast Real Producers - 15



their first child later this year. In addition, they enjoy

time spent with their two dogs.

“We enjoy the lifestyle that The Grand Strand offers,” he
says. “We love doing outdoor activities, hitting happy hour
at different restaurants, and enjoying the attractions that
this area offers. My wife and I moved here from the New

Jersey/Pennsylvania area in 2016 and we love it here!”

As you look to the needs of your growing real estate
business, you have a partner who brings a clear vision
and engaging results to support your efforts. Look to
High Tide Content!

As Jeremy says with a smile, “My growing team would love

to help you with any media and marketing needs!”

16 - September 2021

A MODERN FIRM FOCUSED ON TODAY'S CLIENT NEED

Advanced Tax;
PlanningStrategiests
Call TodaylodBook¥Appo:
_ OnlineitodDisciss)
= —,
Yeéar-Round Avéilébi_l’ity

* Proactive Planning Strategies
Free Initial Consultation

" a3

PaLMan PINE GPA PC Secure Document Portal
TAX » AUCOUNTING - BUSINESS SERVIUES [ FUIIyRemote service Options
- — w '. I'u.l :f-"u .

Individual Tax-Preparation &Planning ‘u_sirgess Tax Preparation &Pl JBusiness’Accounting Solutions & Consulting
Real Estate Taxation Issues *» Multi-State Taxation Issues * Trust, Estate & Gift Tax Compliance

advisor@palmandpinecpa.com | palmandpinecpa.com OGN
1361 21st Ave N, Suite 107, Myrtle Beach, SC 29577 | 1.855.PALM CPA (725-6272)

We Inspect Homes
Like We’re BUYING
THEM OURSELVES

e e
| ol IO

;""r_ . I
- 4ANE

Tasland

INSPECTIONS, LLC

Every Residental Home Inspection
Comes with a FREE Home Warranty

» Residential Home Inspections
« Indoor Air Quality

« Pool/ Hot tub Inspections

« Thermal Imaging

« Wind Mitigation Inspections

« Irrigation Inspection

« Mold Inspection E © (3 v Pintered

Q 843-817-8810 (<) islandinspectionslic@gmail.com @ Islandinspectionslic.com
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PROFESSIONAL REAL ESTATE
PHOTOGRAPHY

 Listing Photos (interior, exterior,
community amenities)

* Aerial Drone Photos & Video

« 3D 360" Virtual Tours with FREE
Schematic Floor Plans

¢ Virtual Staging

¢ Virtual Twilights

¢ Stock Landscape Photos of the
Local Area taken by us!

. 25% Off Your 1st Listing Shoot
Use promo code 25DISCTEP.

(843) 504-8711
info@tideseyephotography.com
www.tideseyephotography.com/real-estate

@tides eye photography

@tides eye real estate imagery
. @tideseyerealestateimagery

@tideseyephoto

Now with two
locations to better
serve you!

Now Open at _ : o b
Coastal Grand Mall! » =53 ==

All-Tatural Local Favorites
Branded Closing Gifts | Gift Baskets

Give the Gift of Authentic Southern Flavor!

CONRAD FARM

All Natural
South Carolina Courmet Treat

In Tanger Outlets on 501 by Clark's & In Coastal Grand Mall, By Loft

4633 Factory Stores Blvd., Suite C-120 Myrtle Beach, SC 29579 | 843-796-2658 | service@bestgourmetgifts.com | bestgourmetgifts.com
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p» 1031exchangefor T NCREASE IN

vacation property

POST-COVID

rave

spurs interest, questions, and demand

l

* “Bleisure” trips / “workations” combining business/work
travel and vacations for longer periods of time

* Comfort in sticking closer to home and opting for Airbnb,
VRBO, or vacation home rental properties

* Domestic travel and staying local or closer to home

* Experiencing the great outdoors and scenic beauty in nation-
al parks and beach destinations

* Road trips. RV parks. Tiny home camping or glamping

* Purposeful excursions and experience-driven travel

And with these travel trends blossoming, what will this mean
for your real estate investor clients? If you are an investor,
should you think about renting your investment property?
Convert a long-term rental into short or extended stay rentals?
Make a new purchase? These are great questions to discuss
with your financial planner or tax advisor and IPX1031, as a
1031 Qualified Intermediary, is the expert resource for you and
your advisors regarding structuring vacation property pur-
chases and sales as tax-deferred transactions. Here are a few
tips for 1031 and vacation properties:

+ Do vacation (or second) homes qualify for Section 1031 tax

deferral? Yes, vacation investment properties may qualify for

1031 treatment. There are clear guidelines on which transac-
tions qualify. Plan ahead and make sure the property you’re
buying or selling qualifies.

- Real estate is a hot commodity and competition is fierce. For

YOUR BUYERS AND SELLERS
HAVE QUESTIONS

1031, identification and timing are critical. Make sure you
don’t experience any failed exchange pitfalls.
+ Think outside of the box. Can you capitalize on a dual-use

Got the Post-Covid-19 itch for property? Two is better than one!

traveling? If so, you’re like most
Bottom line - 2021 travel and vacation plans are booming. A

Americans. Based on our recent . .
vacation property may be a great return on your investment,

), ]
research, we’re gearing up for a very provide a reliable income stream, and give you access to an

busy travel summer. We are in a hot excellent vacation spot, if you plan properly. As Covid-19 has
spot for short- and long-term rentals. led people to think more carefully about the way and where
they travel, investors may want to discuss with their tax advi-
Most of us, having been in our homes for a sors 1031 tax deferral opportunities.

very long time, now want to discover new

places, cuisines, landscapes, activities and As with any 1031 tax-deferred exchange, proper planning is
simply reconnect and refresh. Whatever needed. Get your clients to consult with their tax and legal
the reason for travel and mode of travel, advisors about their specific situation. Timing for this type of

we’re hearing about trends of: transaction is extremely critical.

Carolina Coast Real Producers - 19



Z0cndty A. Hardin

ProGecting Ghe rights and interests of our clients through every step of real estate transactions.

= * > " 3575 Highway 17 Business
Joye, Nappier, e
Risher & Hardin, 1ic HR e

Personal Injury * Criminal Defense * Real Estate Law * Business Law * Civil Licigation * Mediation * Collection & Foreclosure

12-year parts &
unit replacement
LIMITED
WARRANTY

$2.5MILLIO!

DONATED THIS YEAR TO HELP
END MODERN=-DAY SLAVERY.

Did you know there are more victims held against their will today than ever
before? That's why The N2 Company - the company behind this publication
and 850+ others like it - is financially committed to end human trafficking.

FOR EVERY AD SALE WE MAKE, N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES FROM CAPTIVITY.

The average Fortune 500 company donates about 1% of their profits
to charity. The N2 Company donates 2.6% of their gross revenue.

Heating and Cooling
———

Thanks to the businesses within these pages, our Area
Directors, and readers like you, we're able to break the
chains of this horrible reality.

Service « Maintenance « Repair « Installation « Air
Purification « Surface Sanitizer - Corrosion Coating
Whole-Home Dehumidification « Ductwork

www.coastlinecool.com | 843-399-5555 i

Visit n2gives.com to learn more about our fight.
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=W | |
As a member of the Coastal Carolina
Association of REALTORS®, we've
worked closely with Myrtle Beach Area
Realtors for over 10 years!

it

ITH A PROPERTY INSPECTION
TOP TO BOTTOM, THE ONLY THING
GLIENT HAS TO WORRY ABOUT
TTLING INTO THEIR NEW HOME.

Refer an inspector you can rely on to be HONEST, TRUSTWORTHY, AND TRUE!!

'\ Roof Inspections

John Pate, Certified Roof Inspector | 843-231-8532

Book your Home Inspection online at www.homeinspectiontoptobottom.com

ZA8\ :
TOP@)BOTTOM | o, fosr Tos fign

bouligue DO-IT-YOURSELF warksfapn

-—q'n_-

CLIENT GIFTS
GIFT CERTIFICATES
CORPORATE EVENTS

i |-I:H-I1-‘,\-\!

AR

o WORKSHOp ,
Tlrile Beach

4999 Carating Ferest Blud ofte 7
843- 213-2670

DIY CLASSES, PARTIES & RETAIL
wapey ARWORKSHOP.com /myhllebeact

i

b

&tcler, WITH PROMO CODE: CCRPZ0

Close MORE Real Estate
Transactions with the
RIGHT insurance partner

“We work to provide insurance value to our clients
through the strength of the companies we represent, as
well as, our direct agent to client customer service.”

J y 1§

s

1136 44th Avenue North, Suite 101
Myrtle Beach, SC 29577

info@coastalinsureit.com

843-808-0291

www.coastalinsurancellc.com

flin]c

AUTO « HOME » BUSINESS ¢ LIFE « BOAT « FLOOD
RV ¢« RENTERS « GOLF CART « JEWELRY
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Success Is
Defined by the
Satisfaction of
My Clients

Written by Barbara Gart

Photography by Jeremy Kierez, High Tide Content

kyler Hearl has always

looked up to her dad.

After graduating college,

she thought she would
work alongside him by pursuing a
contracting license to build residential
housing. However, after researching and
discussing with her family, she decided
to pursue real estate instead and is
so glad she made the decision. “Our
heart has always been to serve others
through the gifts and talents God has
blessed us with. | have always loved to
be in close contact with others, building
community and serving. It gives me
such joy to be able to help individuals
accomplish their goals and begin new
journeys. Helping clients find a home is
one of the greatest honors | have been
entrusted with, and | am so thankful for
the opportunity to serve my community.”
Skyler grew up in Conway, South
Carolina, and spent most of her sum-
mers in Surfside Beach, minutes from

the sandy shores. She graduated from

Conway Christian School and attended Georgetown Tech,
where she graduated in 2020. She recently completed her
first year of real estate with an impressive 1.7 million in
volume and being awarded Rookie of the Year for 2020
with RE/MAX Southern Shores.

One significant obstacle Skyler had to overcome start-
ing her career was earning the trust of new clients. “I
had been trained and went through all the schooling for
real estate, but that did not mean customers and clients
thought I was qualified to be trusted with helping them
purchase or sell their home. The perception of my
youth seemed to be the most daunting obstacle in my
career path. Luckily, I was able to prove myself with the
first few clients I had, and it not only gave me experi-
ences to support my career endeavors but also gave me
the confidence I needed to boldly step up and claim my

place in this field. Being determined to prepare myself

and my clients for any and all situations has helped

me prove myself and I am so grateful to learn from my

senior coworkers.”

The most rewarding part of Skyler’s career so far has
been meeting new people and having the chance to create
solid relationships with them. “If I had to tell you the
most important goal of my life, I would say it is to love
God and love people. This job lets me pursue that passion
every single day! It is so rewarding to help others take
new stepping in their lives.” Skyler is determined to give
her clients the very best service they have ever received.
“My passion is being able to serve them with the best
care and attention, helping them accomplish their goals
without any trace of selfish ambition and instead grasp-
ing the opportunity to share the heart of God with those I

have the pleasure of serving.”

Although she is still new to real estate, Skyler’s advice to

new realtors is to surround themselves with people who




are wiser and better at their job. “By doing this, it forces
you to keep your head up when things go wrong. Do a lot
of praying, because stuff is going to go wrong and only
God can save you.” Skyler looks up to her parents and
grandparents as role models in life and her career. “They
have always exemplified what it means to work hard with
a dedication to excellence, upholding integrity always and

gratefully serving with humility.”

Skyler is passionate about giving back to her community.
She supports the Rock Church, through monetary con-
tributions and service, and she serves Wednesday night
at church for the Conway High School junior and senior
girls. She is very close with her family and along with her
parents and grandparents, she has one brother and many
cousins who are like siblings to her. “When I look to my
future, I am so excited for the chance of being able to use
my career in real estate to help give back to my family
because they have given so much to me. I dream of being

able to provide a beautiful future for my current and future

24 . September 2021

family through my career. One of the biggest benefits of
my career is expanding my community and having more
opportunities to serve them, which has always been a big
goal for me.” Outside of real estate, Skyler enjoys spend-

ing time at the beach, with friends, and trying to lead a

balanced lifestyle through nutrition and exercise.

As she moves into her second year in real estate, Skyler
shares, “My success is not defined in terms of volume
sales or a specific number of transactions within a year,
but rather the satisfaction of my clients. Success, to me, is
knowing that I did everything in my power to offer the best
service to my clients, to help them achieve their dreams,
as we meet our goals together.” She hopes to be remem-
bered for being service-minded. “My goal is not rooted in
selfish ambition, but with the intention to serve and give
back to others who have given to me.” Looking at her suc-

cess in her first year, Skyler is well on her way to achiev-

ing that goal in 2021, and we cannot wait to see what the

future holds for this bright rising star.

/&

:r Success, to me, is
5 knowing that | did
everything in my
power to offer the
best service to my
clients, to help

them achieve

their dreams,

as we meet our

goals together.



LILINE I MoVERs DON'T MISS THIS
e EXCLUSIVE OFFER!

Ready For a . * 1 Double Sided,
NO Stress 18x24 Metal Sign

* 1 Frame 5! 20

Move Day? Rl 3

Moving Miracles Happen with
Incredible People and Trust

DESIEN
ESIGN

PRINTING II:I:II""'IF'JAI'l"IIr

“A business with no sign,
is a sign of no business”

SIGN + FRAME
COMBO!

=== Ack for a FREE Miracle Moving Estimate!

(843)447-9525 e miracle.movers.mb@gmail.com § Hmﬂ’;‘:‘fg‘”m o 843-808-9301 @ DesignTheSignMB@gmail.com
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The team name, “The Mortgage Pros,” says a lot

and relationship-driven focus that is needed to
about one of our local lending professionals. Not succeed. The local team of Bank of England Mortgage
only does he have an expert background in mortgage  (not the bank across the pond, it is a U.S. bank!) is

financing, but he understands the professionalism appropriately known as “The Mortgage Pros.”
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The producing manager, Carl Monsour,
works directly with consumers and local
partners. Carl always knew that finance (and
being an entrepreneur) was in his blood.
After graduating with a finance degree from
Duquesne University, he began his career

as an investment advisor, finding the right
stocks, bonds, and mutual funds to help his
clients build their wealth.

He then transitioned into the mortgage
industry based on a recommendation from a
recruiter friend. “I started as a loan officer with
anational lender and quickly became the num-
ber one loan officer in the company, working
my way up the corporate ladder. Eventually, I
co-headed the entire retail division with about
500 people reporting to me. I took the company
from doing 25 million dollars a month to over
200 million dollars per month in a short time
frame. After that experience, I started my own
mortgage brokerage business from scratch,
before joining forces with The Bank of England.

Now, I enjoy a slower lifestyle, with less travel,

THE MORTGAGE PROS AT
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and I am thrilled to be working directly with

clients and realtor partners again.”

With Bank of England Mortgage, Carl is active
in the day-to-day activities of his team, and
he enjoys the satisfaction that comes from
helping his clients. His background in finance
allows him to truly understand his clients’
finances and goals, so he can recommend the
best possible lending solution. “I ask the right
questions to provide expert guidance, not just
a loan. Helping my clients with their lending
goes hand in hand with their overall financial
goals. I want to make sure they walk away
from the transaction in a stronger position
than when they started with me.” It’s rare to
find someone with his background and experi-

ence working directly with consumers!

Carl also enjoys working directly with

REALTORS®. “I am all about relationships. We

are a reflection of each other, and I understand

that. I want to work with like-minded, success-

ful partners who understand the long-term

LL

Helping my
clients with their
lending goes
hand in hand
with their overall
financial goals.
T'want to make
sure they walk
away from the
transaction in a
stronger position
than when they

started with me..

77
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Carl and his wife enjoy a Pelicans game

Loves our
beautiful beach!

Go, Falcons! Nothing like football with his boys.

value of good realtor/ lender relationships
as well.” Having been a mortgage profes-
sional since 1997, Carl has seen a lot of

changes in the industry through the years.

From housing market shifts to the mort-
gage meltdown, he has experienced the
good and the bad times. Carl shares that
“The hardest part has probably been all
the regulatory changes that the mortgage
industry has gone through since 2007.”

Some fun facts many don’t know about
Carl is that he used to be a DJ and owned a
bar at 23 years old. He is an entrepreneur
at heart, starting businesses even when he
was in middle school! Being a huge sports
fan, Carl has been to two Super Bowls, two
NBA championships, three Stanley Cup
finals, and two Kentucky Derbys.

Carl and his wife Michelle are originally
from Pittsburgh, and they have three

kids, Kaden (11) Khoury (9), and Mya (8.)
Michelle and Carl actually got married on
the cliffs of Positano, Italy! They love the
beautiful weather in Myrtle Beach and
enjoy going to the beach together. Carl and
Michelle support all of their kids’ activities,
including football, baseball, cheerleading,
and guitar. One of their favorite family
traditions is Friday night “Pizza and Movie
Night.” When he’s not spending time with
his family, Carl enjoys golfing with friends,
watching Steelers games, and playing in a
golf league on Thursday nights.

Carl defines success in “Many different
ways, but ultimately, it would be happiness.
My family being happy (including me,) and
helping as many people as I can in whatever
I do.” Carl hopes to be remembered for
being a great father and husband, and he is
immensely proud of being an asset to his cli-
ents in helping them achieve their financial
goals. To reach out to Carl for more infor-
mation, visit www.boemortgagepros.com or

call/text him directly at 843-970-3120.

To reach out to Carl for more information,
visit www.boemortgagepros.com or call/
text him directly at 843-970-3120.

£ Citizens”

PERSONAL ATTENTION. LOCAL EXPERTISE.
FINANCING OPTIONS TO SUIT YOUR CLIENTS’ NEEDS.

At Citizens, we’re ready to help find home financing that’s right for your clients. With more than 30-plus years of experience,
Trippett Boineau thoroughly understands the complexities of mortgage financing and can help clients in making the best choice
for their circumstances.

We offer competitive rates, prequalications and a wide variety of mortgage products including:

« Jumbo loans: financing for up to $2,000,000

» Doctors and dentists:* Up to 95% financing with no mortgage insurance
» Construction financing: One loan, one closing and one rate for building a new home or a major renovation.
» Second home/investment properties

Trippett Boineau, Jr.

Senior Mortgage Loan Officer
NMLS ID# 414566
843-450-8903
trippett.boineau@citizensone.com
lo.citizensone.com/tboineau

**The Citizens Doctor Loan is available to licensed Doctors of Medicine (MD), Doctors of Osteopathic Medicine (DO), Doctors of Dental Surgery (DDS), and Doctors of Dental Medicine (DMD) who
have completed residency within the last ten years and to current medical professional residents, fellows and interns. Available in select states. Mortgages are offered and originated by Citizens, N.A.
Citizens is a brand name of Citizens Bank, N.A. (NMLS ID# 414566). All loans are subject to approval. & Equal Housing Lender. © 2021 Citizens Financial Group, Inc.
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? call shouldn’t feel that way
When you call Home Warranty toll-free Curtis
during business hours, youll reach Shelley
ane of our team members quickly. o
Mo complicated phone maze—just ST omme ot
an easy system to direct you to the lin] f)
C. (864)993-1336

person who will help serve you best.
CurtisS@homewanantyine. com

Easy and personal
service when it
matters most!

Comntact us online as well!

Home ﬂWarranty

Aalicl wllal il

homewarrantyinc.com « (877) 877-4948

14 months

of coverage!
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Written by Dave Danielson

P> cover story

REPUTATION FOR RESULTS

Leaders come in all forms.
But one of the chief
qualities they tend to share
is the ability to get things
done ... to take positive
action and involve those
around them in reaching a

common goal.

Pete Sollecito is one who personifies

that description.

As Team Lead with The Sollecito
Advantage Group with Coldwell
Banker Seacoast Advantage, Pete has

built a true reputation for results.

“I respect the process that we go
through in this business,” Pete
emphasizes. “I respect the fact that
this isn’t just a transaction. It’s
someone’s home. It’s an investment.

I take tremendous pride in the fact
that someone who has never met me
before is putting their trust in me. I
work as hard as I possibly can to help

people find their dream home.”

EARLY EXAMPLES OF EXCELLENCE
That determined drive was honed
early on in life. As a boy growing up
in Rahway, New Jersey, Pete saw
powerful examples at home that

helped set his course for life.

“My father was, and always will

be, my mentor and best friend. He
unfortunately passed in May 2013. I
noticed at a young age that my father

had a tireless work ethic. His mis-

sion in life was to provide all that he

could for his family,” Pete remembers.

“Even though he isn’t physically here,
I always felt his presence. I am moti-
vated to do all I can for my family.
Knowing that my father is looking
down and is proud of the life my wife
and I are providing for his grandchil-

dren means everything to me.”

FINDING A NEW HOME
‘When Pete’s father retired, he moved

to South Carolina.

“At the time, I was contemplating
staying in New Jersey. But I thought
I would come to South Carolina and
see how it was. My plan initially was
to stay here for about a year and then
head back to New Jersey.

That was 20 years ago, and I've been
here ever since,” Pete says with a
smile. “Before I knew it, I had started
building relationships here. I fell in

love with the people and the area.”

Through time, Pete had worked in the

service industry. His last position was
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as the Bar Manager for Dagwood’s
Deli and Sports Bar.

“Iloved what I was doing, but the
hours were taking a toll on me. It
wasn’t very conducive to family

life,” Pete recalls. “In 2013, I married
my wife, Danielle, who works as a
Financial Advisor. Being on complete
opposite work schedules, I found
myself missing out on quality time
with her. We also both shared a dream
to grow our family. The late hours I
was keeping weren’t conducive for the

family life I wanted.”

A NEW DOOR OPENS

Pete’s interest and real estate sprang

out of his own experience.

34 - September 2021

“I purchased my first home in 2007,
and I instantly became addicted to
real estate. I found myself always
looking at new listings and monitoring
property values,” he explains. “My
work background assisted me in grow-
ing a large local sphere of influence.
So I was confident that if I mixed my
sphere with our growing market, it

would be a perfect storm for success.”

As Pete earned his license and got his
start, he experienced the same chal-

lenges that most new agents do.

“It was a definite learning curve.
My very first day, I opened up my
computer and said what do I do now?

It was a big challenge. It can be a

| ALWAYS WANT OUR CLIENTS TO
KNOW THAT I’'M THERE WITH THEM
FROM CONTRACT TO KEYS AND
BEYOND. AND WITH OUR TEAM, IT’S
A REWARDING FEELING BEING ABLE

TO SUPPORT THEIR SUCCESS. ’ ,

lonely business. There was a lot of

doubt in the beginning. I realized that
even if I sold a property my first day, I
wouldn’t get paid for another 45 days.

Success just doesn’t come fast.”

GAINING GROUND
Pete moved forward with drive

and determination.

“I think it helped that I had a good
sphere of influence. Plus, I just

was very consistent and worked

hard. I think coming to work every
day makes a big difference,” he

says. “Today, I see a handful of
REALTORS® who are in the office
every day. Coincidentally, these are
the same people who seem to be doing

the majority of the business.”

That kind of approach has definitely
created results. In 2015, Pete earned
the Coldwell Banker Rookie of the
Year Award. The next year, he was

the general brokerage sales leader.

The list of achievements continued
to mount ... with Coldwell Banker
Team Sales and Listing Leader
honors from 2017 to 2020. He

also earned the Coldwell Banker
Presidential Elite award from 2016
to 2020. In 2020, his team earned
the number one ranking among
medium teams in South Carolina,
based on transaction sides, along
with the number seven ranking
based on sales volume, according to
REAL Trends.

In 2020, Pete and his team amassed

184 transactions, representing over

$45 million in sales volume.

TRUE TEAM SPIRIT

When you talk with Pete, you
instantly know that he is driven by
teamwork and the pride he has in his

team of 10 professionals.

“Our success is a shared one for sure.
I'm very grateful for their hard work
and their efforts. We push and moti-
vate each other each day. Part of my
motivation is I want to be a good exam-
ple. I want them to respect my work

ethic and for that to be contagious.”

Fostering growth in others is a truly

rewarding feeling for Pete.

“Keeping my team members happy

and seeing each agent exceed their

personal goals means more to me than
any individual success or accolades I
have ever received,” Pete says. “I started
in 2017 with a team of two. I'm proud
that today we are a team of 10, consist-
ing of Jennifer Donohue, our licensed
Administrator and the absolute glue

of our team,” Pete says. “Plus, we have
tremendous, seasoned REALTORS®
Allison Stack, Tiffany Densford, Gina
Terracciano, Meghan Sansouci, and
Sitell Patel. We are blessed to have
recently added three agents who are new
to the business, including Chad Whitely,
Dana Keip, and Caitlyn Leggens. Plus we
have our long-time Marketing Director,
Sherry Bonnette. I am beyond proud
when I see what we have created and

excited to see where we are going.”

WHAT MATTERS MOST
Family is at the heart of life for

Pete. He and Danielle treasure time

with their children—Jayden, who
will attend the University of South
Carolina this fall; their 4-year-old
daughter, Mia, and their son, Beckett,
who will be 2 years old in September.

Away from work, Pete enjoys golf, ski-
ing, and getting together with friends.
He’s also a huge Star Wars fan. And,
when it comes time to giving back, a

favorite for Pete is the Miracle League.

Those who know Pete count on his
genuine, caring dedication. “I always
want our clients to know that I'm
there with them from contract to
keys and beyond. And with our team,
it’s a rewarding feeling being able to

support their success.”
With a selfless spirit, hard work and a

helping heart, Pete Sollecito continues

to build on his reputation for results!
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SOCIAL MEDIA CONSULTING -
need help growing your audience?

GRAPHIC DESIGN - need better
marketing materials?

WEBSITE CREATION - need a website
that actually generates leads?

TWELVE]1

Margaret H. Geiger
Owner + Founder

Margaret@Twelve3l-Media.com Twelve3l-Media.com

WILL PARKER LAW — REAL ESTATE, LLC

Real Estate Attorneys-that are
Always Here to Help!

Contact Shawn Sullivan today and see
what he and Alexis can do for you.

FREE CONSULTATIONS Im'v'

—

Murrells Inlet Office
541 Atlantic Ave
Murrells Inlet, SC

Will Parker Law - Real Estate, LLC
willparkerlaw.com
Call or Text 843-357-4111
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HOME BUYERS
WARRANTY.
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for Real Estate Pros

Happy Clients. More Transactions.
Solid Reputation.

2-10.comjagent  720.531.6723

Angela Mitchell

Account Executive

843.999.5355 | angmitchell@2-10.com

LET’S BRING IN THE EXPERT
& MAKE SURE YOUR
BIGGEST FINANCIAL INVESTMENT
ISN'T A MISTAKE

Locally Owned & Operated Residential Real Estate Appraisal Firm

: the Beach }
%2015-2020°
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Purchase or Selling a Home | Refinancing | PMI Removal
Divorce Settlement | Relocation
Estate Liquidation | Home Improvements

“We pride ourselves in extensive knowledge of the marketplace,
providing exceptional service and industry-leading turn-around iime.”

THE

Wholesale Flooring

s
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Dream Wéaver

Engincered

HAPPYFEET

PERGO.

CARPET ¢ VINYL ¢ TILE « WOOD Life goes on it

VINYL PLANK e LVT/VCT m

LAMINATE « BACKSPLASHES FLOORS
AREA RUGS ¢ BINDING

OUTDOOR MARINE CARPET ® MANNINGTON.

COREtec
GORIGINAL]

AMERICAN OLEAN
PH JEMN IM TILE

AND MANY MORE!

LARGE IN-STOCK

SELECTION

Come Visit us at Our NEW location!
4430 Highway 17 Bypass S Murrells Inlet

843-651-1122

843-273-4367

2301 Hwy 17 South N. Myrtle Beach, SC 29582
www.myrtlebeachfloors.com
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Manager Kent and owner Julie of Seaside Furniture

CAROLINA COAST REAL PRODUCERS

UMMER Paye

at the Boat House

GOODBYE, SUMMER. WE WILL MISS YOU.

PREMIUM SPONSORS: PRINCETON MORTGAGE AND SEA SIDE FURNITURE AND GALLERY

SUPPORT SPONSOR: DESIGN THE SIGN

Bill and I would like to give a special thanks to our
platinum sponsors, Princeton Mortgage and Seaside
Furniture. It was great to get to meet Mark and the
Princeton Mortgage management team that traveled
from Charleston to meet everyone. We love working
with Carl Padavano and Lisa Sullivan here in our market.

We had no idea that Julie Almeida had the mad decor
arranging skills in addition to running her Seaside
Furniture store. The arrangement she created for one
of our door prizes was exquisite! Check it out in the

summer party photos.

Olga, owner of Design the Signs, has become a key
part of our team. All of the retractable signs, table
overlays, and magazine cover posters you see at our
events are created by her and her team. They do such

a beautiful job and are so much fun to work with.

Most of all we want to thank you, our REALTORS®

and our business partners, for making this REAL

38 - September 2021

Princeton Mortgage Team. They will get the job done!

Producers journey such a remarkable experience
for us. We have loved getting to know you. We love
seeing how you are getting to know each other and
care for each other. We love hearing about your
successes, your kids, your marriages, your vaca-

tions, and your families.

We love seeing the outpouring of good wishes and
help when you are sick or have lost a loved one. This
has been a crazy year and a half where we have had
to be more isolated and separated than ever before.
Community is always important but is even more
important now as we are heading out of the darkness

and can get together again.

Thank you for welcoming us and growing with us.
We love seeing you in person and want to do it
more often. We are planning to do smaller gather-
ings in the future in between our quarterly events
so we can get to know you even better. Stay tuned!

And stay connected!

Design the Sign, power duo
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Elizabeth and Justin Ferraro, Rivertown Property Inspections Amanda Patrick and Katie Hole of Amanda & Co.

Tammy Wolfe wins the gorgeous arrangement created by Julie Aimeida, Owner of Seaside Furniture and Gallery ~ Stephanie Midget, owner of Old Republic Home Warranty
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Julie and Kent: “Come to Seaside Furniture!”
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Look! That’s us!
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Angela Mitchell with 2-10 Home Warranty and Janelle Tiderman  Matt Smoak - Island Inspections
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b
Amanda Lamb wins a beautiful fall wreath and security system from Stephanie of
Old Republic Home Warranty.

Greg Warren wins the gift card to spend Beautiful gift basket donated by Conrad

wherever he wants from John Pate, Top to Farms Gourmet Gifts. They just opened a big
LT Bottom Home Inspection new store at the Grand Coastal Mall.

&
A

Cover girl Brini Gaddy

Sandy Hartman wins a beach bag full of goodies from Gator
Strong’s Jim Leone

ol L M

Angie Tavik showing off her RP Cover! Who has been to Seaside Furniture? Ashlynne Chapman wins beautiful wine and cheese basket
from Design the Sign
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We provide thepergon attention and customer service
to make your transaction smooth & worry-free.

Residential Real Estate
CommerciallReal Estate
Acquisitions
i e i
Organization
**f—)jjb; Iannmg
*r.n:;w mg.r_,___

Free consultatlon Contact us today'

ATTORNEY AT LAW (843) 712-2661 | www.rhwlawpc.com | info@rhwlawpc.com
HONEST | PROFESSIONAL | AFFORDABLE In the Mayfair Building - 1039 44th Ave North, Ste 104 « Myrtle Beach

RHW RAY H. WINTERS, rc.

NO SOLICITATIONS, NO OVER PROMISING, STRAIGHT PARTNERSHIPS.

WORK WITH A TRUE PARTNER.

LET MY EXPERTISE HELP BUILD YOUR BUSINESS.

Carl D. Monsour, Branch Manager

NMLS #145101 | cmonsour@boemortgage.com | (843) 970-3120 | @BOEMortgagePros
Call or text me now to set up a time to see if we are a good fit for each other!

Hn‘i‘]’mﬂ.ﬂ.ﬂ'ﬂnﬂw isadivision of Bank of England. NMLS 418481, Member FINC. 5050
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THE WORLD'S LARGEST
MEMBLERS-ONLY BOAT CLUB!

We Buy and You Join Get Unlimited, Reserve a Boat
Maintain Boats the Club FREE Training and Enjoy!

MURRELLS INLET
@ Crazy Sister Marina
& Wacca Wache Marina

SOUTHPORT, NC
@ Southport Marina

NORTH MYRTLE BEACH
@Harbourgate Marina

FREEDOMBOATCLUB.COM - 843-732-3777



PRINCETON ‘
MORTGAGE

For 24-48 hour underwriting
turn times on purchase loans

Integrity. Responsibility. Honesty. Communication.
These are my core values driving every transaction
to make your closing #Effortless.

Your success is my success.

E: cpadavano@princetonmortgage.com
W: carlpadavano.princetonmortgage.com
C: 609-707-4107 | O: 843-222-4044
NMLS 1418174

Refer a qualified customer who closes to receive a FREE
Matterport scan. It's my way of saying "Thank you!"

Princeton Mortgage Corporation is an Equal Housing Lender, NMLS Consumer Access # 113856. (www.nmlsconsumeraccess.org) Princeton Mortgage Corporation is licensed by: California, Regulated by the Department of Financial Protection (DFPI), License No. 600B091513; Colorado,
Regulated by the CO Division of Real Estate; Connecticut, Licensed by CT Department of Banking - Consumer Credit Division, License No. ML-113856; Delaware, Licensed by the DE State Bank Commissioner, License No. 025304; District of Columbia Mortgage, Licensed by District Department of
Insurance, Securities and Banking, Lender License No. MLB113856; Florida, Licensed by the FL Department of Banking and Finance, License No. MLD1550; Georgia, Regulated by GA Department of Banking and Finance, License No. 58957 lllinois, Licensed by the IL Division of Real Estate, License
No. MB.6761325; Maryland, Licensed by the MD Commissioner of Financial Regulations, License No. 23108; Michigan, Regulated by MI Department of Insurance and Financial Services | License No. FRO0022057; Minnesota, Regulated by Minnesota Commerce Department, License No.
MN-MO-113856; New Jersey, Licensed by the NJ Department of Banking and Insurance, License No. 8501223; North Carolina, Regulated by Minnesota Commerce Department, License No. MN-M0-113856; Ohio, Regulated by Ohio Department of Commerce, License
RM.804396.000; Oklahoma, Regulated by Oklahoma Department of Consumer Credit, License MLO12855; Pennsylvania, Licensed by the PA Department of Banking and Securities, License No. 21055; South Carolina, Regulated by SC Board of Financial Institutions, License No.
113856; Tennessee, Regulated by TN Department of Financial Institutions, License No. 113856; Texas, Regulated by TX Department of Savings and Mortgage Lending; Virginia, Regulated by the VA Bureau of Financial Institutions, License No. MC 6831; Washington, Regulated by WA
State Department of Financial Institutions, License No. CL-113856. Interest rates and products are subject to change without notice and may or may not be available at the time of loan commitment or lock-in. Borrowers must qualify at closing for all benefits. © 2020 Princeton
Mortgage Corporation. All Rights Reserved. Princeton Mortgage Corporation, 439 Grand Avenue, Ewing, NJ 08628 1-609-737-1000. info@princetonmortgage.com. Approved 10/21/2020.

EQUAL HOUSING
LENDER



