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ON THE RISE:
Adam Crowder

PARTNER SPOTLIGHT:
Andover State Bank
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Jennifer Cook
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Groover Labs
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Security First Title
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Julie Gooch

PARTNER APPRECIATION:
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CELEBRATING.LEADERS:
Alex Carbajal



FRIENDLY. FUN. Zabulous.
MEET AYERIANNE HIBLER!

Meritrust is pleased to have Ayerianne Hibler on our team to provide you
and your borrowers with an exceptional mortgage lending experience.

Ayerianne believes every loan makes a dream come true. That’s why she
prides herself on taking a big-picture approach, providing options to help
borrowers accomplish their long- and short-term goals. Clients will
remember how Ayerianne made their loan process seamless with her
attention to detail, can-do attitude and positivity.

Ayerianne and her husband, Derrick, have two children. In her spare time,
you can find Ayerianne baking or at the gym.

To learn more about Ayerianne and Meritrust’s unique home loan
solutions, contact her today.

Ayerianne Hibler
Loan Originator - NMLS #1206445
ayerianne.hibler@meritrustcu.org
0: 316.219.7766 | M: 316.227.9306
610 E. Cloud Ave. Andover, KS 67002

GUARDIAN

ROOFING & CONSTRUCTION

ROOFING = SIDING « WINDOWS

316.302.4100

GuardianRoofingLLC.com

We Knnw That Your Time Matters
We will be able to look at your projects
typically within 24 hours of notice.

You Name It - We Fix it

Any projects that may consist of the exterior
of your clients homes: Roofing, Siding,
Windows, Gutters, Decks, Etc.

A WINNING TEAM MEMBER



MEET THE WICHITA REAL PRODUCERS TEAM

——

Samantha Lucciarini Katherine Fondren Ashley Labus Jennifer Ruggles
Owner/Publisher Editor Ad Strategist

316-258-4855

Events Coordinator Photographer

R :
; }
Kelly Remacle Adler Grey Dave Danielson Heather Pluard Holly Bay,
Photographer Videography Writer Writer Writer

If you are interested in contributing or nominating REALTORS® for certain stories, please

email us at samantha.lucciarini@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The

N2 Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Wichita Real
Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the

publisher may be held liable or responsible for business practices of these companies.
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OWNED AND OPERATED
SINCE 1958

Our Mission is to provide our community

with the best available residential, commercial,
garage door and operator products and services. To
assemble a team of individuals with high morals, ethics

and standards who strive to continually improve on
customer service, installations and repairs. A company you

can trust to serve.

“We Love garages and care about yours” 316-788-1752 | www.robertsoverdoors.com
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LET US HELP PROTECT YOUR DREAMS.

Dylan Hartnett, Agent
Bus: (316) 775-5522
dhartnet@amfam.com
amfam.com

AMERICAN FAMILY
L INSURANCE

&

24-HOUR CLAIMS REPORTING £ CUSTOMER SERVICE |-B00-MYAMEFAM (692-6326)
HOME | AUTO | UFE | BUSMESS | Faam&ravch  amesmcon R I

American Family Mutual Insurance Company, 51 and lts Operating Companies.
American Family Insurance Compasy, American Family Life Inserance Company, 6000 @
American Parosay, Madison, W1 53783 010996 - Rew, 2N 7T S5 - 12272903 A

Home Inspection

the Pillar To Post way.

Whether your clients are buying
or selling, a Pillar To Post Home
Inspection will give them peace of
mind about the home's condition.
Choose from our exclusive Home
Inspection Packages.

*Printed & digital reports
+E&OQ insured to protect you

* Convenient scheduling

Hancock Team

Chrrer / Carlified Home inspecior

316-570-1444
hancockteamapillartopost.com
pillartopeost.com/jasonhancock

iy,
| B PiLLARTOPOST

HOME INSPECTORS

We serve
with passion

Meet Courtney Griffiths,
new Mortgage Loan Originator
serving Wichita.

Your dream of home ownership
may be closer than you think with
loan options up to 100% financing.

Ask Courtney how.

316.247.7706
cgriffiths@bankrcb.net
10501 E. Berkeley Square Pkwy.

B/ N
RCB BANK

Mortgage

RCBbankMartgage.com

Coonrtnsy Grifth NVESS 7159605, Memier FOI

WAL, Rettnctiond, bmitation: appdy, WMLL TIRIS1 o
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ZJecome
a KANZAN

KAKN Z A

bank
www.kanzabank.com
LEXIE MOTE SHY PULLIAM
Customer Service Manager Customer Service Manager
East Wichita West Wichita
Imote(@kanzabank.com cpulliam{@kanzabank.com !'

We Understand
Commitment

You can rely on Edward

WA

o= Tﬂf

Jones for one-on-one -
attention, our qua“ty' n n'\.- .I-:,E -.n, " F-I,.le v &gsl;lgﬂu(n;nﬂsgx
- focused investment
" philosophy and straight BUSINESS + PROMOTIONAL REAL ESTATE PHOTOS,
talk about your financial FILMS, DRONE SPECIALISTS VIDEO, MATTERPORT,
needs. To learn more, AND MORE.
ADLERGREYVIDEOGRAPHY.COM ADLERGREYCOLLECTIVE.COM

call today.

LOCALLY OWNED. LOCALLY OPERATED.
Jeff Christensen, AAMS® o w
Financial Advisor

142 N Main Suite 115 edwardjones.com . ’ F l l I I l

El Dorado, KS 67042 Member SIPC
316-322-0001

Edward Jones

MAKING SENSE OF INVESTING

6 - October 2021



8 - October 2021

TABLE OF

CONT

Meet the

| Wichita Real

Producers
Team

Celebrating
Leaders:
Alex
Carbajal

10,

Partner
Spotlight:

Andover
State Bank

o6

Nonprofit
Spotlight:
Groover
Labs

ENTS

Preferred
Partners

31

History in
Real Estate

Ask the

Expert:

Security
First Title

60

On the Rise:
Adam
Crowder

18

Niche
Agent:

Jennifer
Cook

Featured
Agent:
Julie Gooch

Producer:
Tara
T Maxwell

66

Partner

Appreciation:

Kelly
Remacle
Photography

$2.5MILLION

DONATED THIS YEAR TO HELP
END MODERN-DAY SLAVERY.

Did you know there are more victims held against their
will today than ever before? That's why The N2 Company -
the company behind this publication and 850+ others like

it - is financially committed to end human trafficking.

FOR EVERY AD SALE WE MAKE, N2
DONATES ENOUGH MONEY TO FREE
2 SLAVES FROM CAPTIVITY.

The average Fortune 500 company donates about
1% of their profits to charity. The N2 Company
donates 2.6% of their gross revenue.

Thanks to the businesses within these pages, our
Area Directors, and readers like you, we're able to
break the chains of this horrible reality.

Visit n2gives.com to learn more about our fight.

N2<=
GIVES

OPEN NEW DOORS

at Regent Financial Group

When you are ready to purchase a home,
you want to know things will be done right
and in a timely manner. Here is why
Regent Financial Group should be your
first and only choice.

+» (Clear to close in 2 weeks

«  24/7 loan officer availability

+ High quality customer service

* In-house underwriting

« Beat or match interest rates

« Keep borrowers informed at each step
* Minimal loan denial

« Opportunity to lock in a lower rate if rates
decrease while loan is in process

* Help increase credit with Rapid
Rescore option

Brent Flower

NMLS 261320

Phone 316-882-4080
bflower@regentfinancial.com

regentfinancial.com

REGENT FINANCIAL GROUF, INC.

Wikl WO
GFFORTEETY

Wichita Real Producers - 9



@ WHEAT STATE

INSURANCE GROUP

Craig Sharp Homes' newest custnmé)lan, “The Baja” is inspired by California Modern Design.
Overlooking the 100-acre Emerald Bay ski-lake, the infinity pool, rooftop deck, fully opening
Eg:IEu:-.s wall, and fresh modern design features, this property will leave you California dreaming.
njoy a sneak peek of the fresh design and experience all this property has to showcase at the
Exclusive Top 300 Realtor Tour and Real Producers Party!

WE LOVE HAPPY ENDINGS!

We are an independent, locally owned
insurance agency--we work for our

clients, not the carriers.
- B | ET US HELP YOU

WW %@ Il HELP YOUR CLIENTS:
|

e
. We shop multiple carriers to
..- find homeowners insurance

that best protects your
buyers & fits their budget.

.

"y o L - - = Let’s talk: (316) 776-0777 | wheatstateinsurance.com

Putting
Joiv us Octoler 14+ 7 =P
for our Vets & Pets - . e Op e

Fumdrais
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Real Producers Flrst
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will NOT wawt to miss.

for smart home loan
ith a local and caring

When you are |

ooking
solutions in

East Office West Office Derby Office
\ 71 -. M Callective Lar 9916 \W 1ot | te 00 N. Baltimore Aw
Wichita, KS 67206 Wichita, KS 67205 Derby, KS 67037
if Dffice 316.252.1465 Office 316.768.3060 Office 316.768.3053

https:/fwww.GatewayFirst.comfwichita-ks hitps:fwww.GatewayFirst.com/wichita-west-ks  https:/www.GatewayFirst.com/derby-ks

SHOW YOUR CLIENTS HOW GORGEOUS

A NEW HOME CAN BE AT

' e .. Fa -.1 " I A ™™ ,__, 2 [ ; - .k A
y cRAI-HAFFMFM(IVIES (| J.'t."|
VMM IRl AV e n? s W WA Y

2N W 0 ol o =

@ Gateway Mortgage, a division of Gateway First Bank. Equal Housing Lender. NMLS 7233,

Wichita Real Producers - 11



RP

BANKS

Credit Union of America
(316) 265-3272
CUofAmerica.com

BLINDS: SALES/REPAIRS/
CLEANING

Radical Bubbles

Ann Seybert

(316) 204-4694
radicalbubbles.com

BUILDER

Craig Sharp Homes
(316) 775-2129
craigsharphomes.com

BUILDER/DEVELOPER
Perfection Builders
(316) 729-1900
perfectionbuilders.com

PREFERRED PARTNERS

CABINETS AND GRANITE
COUNTERTOPS

Wichita Granite & Cabinetry
(316) 945-8880
wichitagraniteand
cabinetry.com

CAR DEALERSHIP
Eddy’s Volvo

(316) 312-0440
eddysvolvo.com

CLEANING &
RESTORATION
Good To Be Clean
(316) 320-6767
goodtobeclean.com

12 - October 2021

CLEANING/MAKE READY

First Impressions
Environmental

Kelly Dixon

(316) 522-8795
firstimpressionsenv.com

CLOSING GIFTS

Cutco Closing Gifts
Blaine Rodman

(316) 293-8701
sharpbrandingtools.com

CONCRETE LEVELING
Midwest Foam Works
(316) 749-7200
midwestfoamworks.com

CONSTRUCTION /
MORTGAGE LOANS
Andover State Bank
(316) 219-16M1
goasb.com

COUNTERTOPS -
GRANITE/QUARTZ
Keystone Solid Surfaces
Cyle Barnwell

(316) 778-1566

keystonesolidsurfaces.com

DECKS/GENERAL
CONTRACTOR

Deck Doctor of Kansas
Adrian Hunt

(316) 992-7511

DEVELOPER

Schellenberg Development

(316) 721-2153
schellenberg
development.com

EXTERIOR CLEANING /
PRESSURE WASHING
Clean Rite

(316) 665-0388
cleanritepressure
washing.com

FENCING

TM Fencing
Tane Murphy
(316) 218-3450

FINANCIAL PLANNING
Edward Jones

Jeff Christensen

(316) 990-1968
jeff.christensen@
edwardjones.com

FINANCIAL RESOURCES

Equisset
Angie Vailas
(316) 217-1178
equisset.com

FLOORING

Designer’s Home Gallery
Ben Henwood

(316) 440-8888
nouglyfloors.com

Jabara’s Carpet Outlet
Jason Jabara

(316) 267-2512
jabaras.com

FOUNDATION REPAIR &
WATER PROOFING

IWP Foundation Repair
(316) 308-8507

kansasfoundationrepair.com

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support
these businesses and thank them for supporting the REALTOR® community!

GARAGE DOOR SERVICE &
INSTALLATION

Roberts Overdoors

(316) 788-1752
robertsoverdoors.com

HEALTH INSURANCE
No Nonsense
Healthcare Ninja
Chad Beisel

(785) 766-1584
nononsensehealth
careninja.com

HOME & PROPERTY
INSPECTIONS

Bright Light Inspections
Josh Counce

(316) 250-5221
blinspections.com

HOME INSPECTION
Pillar To Post

Jason Hancock
(316) 570-1444
jasonhancock.
pillartopost.com

HOME INSPECTION TEAM
Twister City Inspections
Joshua Franklin

(316) 680-2328
twisterinspections.com

HOME LOANS
Heartland Credit Union
Michael Lorimor

(800) 428-8472

HOME WARRANTY
Achosa Home Warranty
George Brockman

(417) 983-3204
achosahw.com

Old Republic Home
Protection

Janell Enderson
(800) 282-7131 x1291

myorhp.com/JanellEnderson

HOUSECLEANING &
CONCIERGE SERVICES
ICT Fresh Nest

Nicole Hagar

(316) 866-1259

INSURANCE
Wheat State
Insurance Group
(316) 776-0777

wheatstateinsurance.com/

INSURANCE AGENCY
American Family Insurance
Dylan Hartnett

(316) 775-5522
agent.amfam.com/
dylan-hartnett/ks/augusta

INSURANCE BROKER
Zachary Insurance
(316) 773-1330
zacharyins.com

INSURANCE/FINANCIAL
SERVICES

State Farm Insurance
Crystal McEachern

(316) 425-0925
callcrystalnow.com

INTERIOR DESIGN
Interiors by Design Gallery
Ashley Labus

(316) 990-8262
interiorsbydesign
gallery.com

We won't be
fooled and will
find the issues
that matter to
your closing.

Give us a call so we can
protect your clients from
the unexpected.

LANDSCAPE DESIGN
& SERVICE

Total Landscape Solutions

Jeremiah Petrocci
(316) 217-3344

LENDER

RCB Bank
(316) 247-7704
rcbbank.com

Regent Financial Group
Brent Flower

(316) 882-4080
regentfinancial.com

US Mortgage Company
Will King

(316) 312-2936
kansasloanman.com

MORTGAGE
Benchmark

Bret Frerichs
(316) 990-9990
ksvahomeloans.com

o Easily schedule online

right now through
BLInspections.com

Josh Counce, Owner | 316-250-5221
JOSH@BLINSPECTIONS.COM | BLINSPECTIONS.COM

Flat Branch Home Loans
Grace Peterson

(316) 992-7003
gracehomeloan.com

Gateway Mortgage Group
gatewayloan.com/
kandi-jones

Guardian Mortgage

Luke Landau

(913) 289-6018
LukeLandau@gmc-inc.com

Kanza Bank
(316) 636-5821

kanzabank.com

Meritrust Credit Union
meritrusthomeloans.com

Sierra Pacific Mortgage
sierrapacificmortgage.com

Bright Light

INSPECTIONS LLC

INTFEHATUIY TERETIEIED

“When looking for a home inspector to recommend
for my clients, | look for thoroughness,
responsiveness and someone who my clients will like
and trust. Josh with Bright Light is just that! His
process is seamless. You will get a full report at the
end of the inspection or shortly after, and if you have
any questions, he is happy to help answer them as
they arise. My team and | love working with Josh.”
Bobbie Lane, Bobbie Lane Realty Group

Wichita Real Producers - 13



PREFERRED PARTNERS

MORTGAGE BANKER
BNC National Bank
(316) 854-3625
bncnationalbank.com/
wichita

MORTGAGE BROKER
Phoenix Mortgage Group
(316) 942-8228
phoenixmortgagegroup.com

MORTGAGE LENDER
Mortgage One

Aaron Clark

(316) 573-3996
mortgageone.com/wichitaks

Planet Home Lending
Michelle Crubaugh

(316) 304-3910
planethomelending.com

MORTGAGE LENDING
US Bank
Steve Farmer

(316) 655-1700
mortgage.usbank.com/
steve-farmer-wichita-ks

MOVERS

Mighty Movers
Sherry Smith

(316) 685-5719
movingwichita.com

MOVING / PACKING
Two Men And A Truck
Garret Petetman

(316) 558-5588
twomenwichita.com

PHOTOGRAPHER
Kelly Remacle Photography
(816) 803-5061

PHOTOGRAPHY
Jennifer Ruggles
Photography
(615) 415-3029
jenniferruggles
photography.com

PLUMBING/HVAC
Frederick Plumbing Heating
& Air Conditioning

(316) 262-3713
icalledfred.com

POOL & SPA -
DESIGN/BUILD
Shocker Pools
Doug Baker

(316) 260-4717
shockerpools.com

ROOFING &
CONSTRUCTION
A & L Roofing

Art Lohrengel
(316) 721-5799
alroofing.org

Guardian Roofing and
Construction

(316) 302-4100
guardianroofingks.com

TAX SPECIALIST
Phelps Tax

Ryan Phelps
(316) 262-1900
phelpstax.com

TITLE COMPANY
Kansas Secured Title
(316) 262-8261
kstitle.com

Security 1st Title
(316) 267-8371
securitylst.com

VIDEOGRAPHY/
PHOTOGRAPHY

Adler Grey Collective
Adam Dreher

(316) 619-2620
adlergreyvideography.com

WELL/LAGOON/SEPTIC
INSPECTIONS

First Impressions
Environmental

Kelly Dixon

(316) 522-8795
firstimpressionsenv.com

McEachern Ins and Fin Sves Inc
Crystal McEachern, Agent
1133 5 Rock Rd
Bus: 316-425-0925
crystalBcallcrystalnow.com

Ride with the

No. 1 car insurer
in Kansas.

With competitive rates
and personal service,

it's no wonder more
drivers trust State Farm®.
As your local agent, I'm
here to help life go right.*
LET'S TALK TODAY,

o StateFarm-

Stabe Farm Mutual Alomobile Insuwrance Company

1708164

Bloomingtan, IL

The right

lender

-

e

~ -
- / Christy Almquist

L

e POOL SERVICE AND MAINTENANCE
e NEW IN-GROUND POOL CONSTRUCTION
e HOT TUBS

Visit Our Retail Location

832 N Webb Rd #400 Wichita, KS 67206
(316) 260-4717 * www.ShockerPools.com

REFINED FURNITURE RENTAL and INTERIORS
ARE NOW UNDER THE SAME OWNERSHIP!

is key.

bl "'JII 5 #T54429

Interiors by Design Gallery

8201 E. 34th Cir. N #905 | Wichita, Ks 67226
316.942.1820 | www.interiorsbydesigngallery.com
REAL ESTATE STAGING, INTERIOR DESIGN, WINDOW TREATMENTS, REMODELING
EVENT STYLING « FURNITURE RENTAL

# ANDOVER

STATE BANK

Denise Hearson
NMLS 405553

‘Wichita Andover

THNE M Webb Rd, 511 N, Andéved Rd.
Wichita, K5 67206 andover, K5 &T002

HeeIe00 D e hey Y 1] GoASB.com
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COMMERCIAL - RESIDENTIAL - RETAIL

Do you have a project we can help with?
316-778-1566 + KEYSTONESOLIDSURFACES.COM
1655 N. WABASH AVE | WICHITA, KS 67214

Security 15t Title

We Protect Property Rights.

Security 1st Title offers licensed and PRODUCTS AND SERVICES:
trained professionals to assist you with
your title and closing needs. Our local
experienced staff delivers exceptional

service to protect property rights of
homeowners and lenders. Escrow Contract Servicing | 1031 Exchanges

Residential and Commercial Transactions
Purchases and Refinances | New Construction

Foreclosure | HUD | Short Sales

TITLE INSURANCE | CLOSINGS | 1031 EXCHANGE | CONTRACT SERVICING

CONTACT US (316) 267-8371 | 727 N. WACO, SUITE 300 | WICHITA, KANSAS 67203

VISIT US ONLINE AT WWW.SECURITY1ST.COM

16 - October 2021
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YOUR VA HOME LOAN
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BENCHMARK IS CHANGING THE PERCEPTION OF THE VA HOME LOAN...

\WE WILL NEVER QUIT ON THE VETERAN HOMEBUYER
QUALIFIED VETERANS MAY BE ENTITLED TO:

- NO DOWNPAYMENT
* NO MORTGAGE INSURANCE
MEXIBLE BORROWER REQUIREMENTS

CALL TODAY: 316-/73-2002
~ BRANCH MANAGER '
: NMLS #543323 57 : :
| '
- OFFICE: 316-779-2002 Visit us online: bretfrerichs.benchmark.us
. 2118 NTYLER RD, BLDG. B, STE 101
' WICHITA, KS 67212
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With her infectious giggle and drive to help others,
Jennifer Cook is not only a REALTOR®, but also a
member of NAR, an active mother and a beacon of
light for Wichita and its surrounding areas.

Jennifer moved to Kansas from California at 15
years old and considers herself a true Kansan after
living here the majority of her life. She attended
both K-State and then Friends University, where
her father was the University president. Her class-
mates and friends always considered her warm
and outgoing. When her college years came to an
end, she tried a few different career paths, which
included banking, retail and helping others who
struggled with mental health issues. The common-
ality of these careers is that she was helping and
working with others. She knew early on that she

was meant to be among the people.

AT YOUR
SERVICE

Jennifer met her husband, Tim, in 2002, shortly
after he returned from deployment with the Air
Force. At the time they met, he was still active duty
and was away for long periods of time due to his
position as a flying crew chief. He has since retired
after 25 years of service, and, among other endeav-
ors, has gone on to be co-owner of Mil-Works. Tim
was actually the driving force behind Jennifer’s
decision to become a real estate agent. He had
always encouraged her to become a REALTOR®,
knowing she truly loves helping others. He just
knew she would be great, even though she may
have lacked confidence in herself at the time. She
finally took the “scary plunge”, as she calls it,

into the industry in 2014 and never looked back.
Tim made her promise to give it all she had. No
half-stepping, no part-time job ... just a complete

devotion to fine-tuning her craft. And that she has. oo



Jennifer started her career at J.P. Weigand and
Sons in 2014 and was deemed Rookie of the Year/
Rising star. After three years with J.P Weigand,
she made the decision to join eXp Realty. She has
become an integral part of their team by being a
top agent, as well as being chosen as a certified
mentor for new agents. She remembers how, in
her beginning, fellow real estate agents like Alyssa
Unruh, Natalie Moyer and Leslie Hodge Perrault
helped her navigate the real estate business by
willingly sharing their knowledge and expertise.
They are all successful agents and were so full of
solid advice. Jennifer has molded herself over the
years and takes pride in the benefits of hard work
and discipline. Nothing has stood in her way. She
even claims she toted her toddler (at the time)
sons around to showings, stopping by the office
and even going to meetings with clients before the
boys were in school. That grit and determination

allows Jennifer to boast a career volume of over

20 - October 2021
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ALWAYS BE
WILLING TO
ALTER YOURSELF
WITH LIFE’S EBBS
AND FLOWS.

IF YOU DO YOUR
BEST, HAPPINESS
AND SUCCESS
WILL COME.

$19.2 million in sales in just seven short years and
over $3 million of that was just last year during the
throes of Covid.

During her time as a REALTOR®, Jennifer has worked
with many different types of buyers and sellers in all
stages of life. However, her heartstrings have always
pulled her toward helping military individuals and
families transition into and out of our great city. She’s
the perfect person for it, too — knowledgeable, friendly
and a dedicated military wife. You can be sure her cli-
ents are confident in the decisions made and thankful

they followed Jennifer’s guidance.

Jennifer loves to spend time with her husband, Tim,
and their children, Avery, TJ and Ryan. She also
enjoys working the land. Gardening and landscaping

her 2-acre property helps her wind down and get back

to Zen. It helps her focus on herself. The family also
loves to take road trips. In fact, they have set a goal to
visit all 50 states together.

‘When asked to define success, Jennifer describes

it as different for everyone. Her personal successes
lie not just in real estate, but also in being the best
wife, mother and leader she can be. She feels she has
achieved a great balance with home and career and
sees herself as a life-long REALTOR®. She hopes to
leave her own stamp on our community by being kind,
trustworthy and grinding hard to fulfill her dreams.

Her advice to others, especially new agents:

“Ask questions! Try new things, put yourself out there,
and never quit learning! Always be willing to alter
yourself with life’s ebbs and flows. If you do your best,

happiness and success will come.”

Wichita Real Producers - 21



p=% SunflowerBank
: First National 7570

Guardian
Mortgage

Julie Strelow

ARE YOU
BUILDING???

If Your Current Lender Isn’t Offering 1%
Towards Closing Costs — MAKE THE SWITCH!

Get back 1% of your loan amount as a lender credit to be
used toward closing costs with our Builder One Program.

Program Features:

« 1%" of your loan amount as lender credit

« Eligible on primary and secondary residences only
« New construction only

« Fixed-rate product

12

BUILDER

OME PROGRAM

Julie Strelow
Mortgage Loan Originator | NMLS# 45917

316.213.9347 | JulieStrelow@gmc-inc.com
GuardianMortgageOnline.com | TheStrelowGroup.com

HE T i in conpuncicn wilh the Heroes F mbiseecd with 3y other Affinity incentns.
o fied VErE imit t B maan amaunt. Consul your Gusndan

tions appiy: Program avallabie ony to queified borrowers. Program sublect i change without natice. Uderwriting ferms and condhions. S,
al 130 and Guardian Morgage ane divisions of Sflower Bank, A | NWLSS 70083 | Messber FDE LEMDER

eddysvolvocarsofwichita.com

(316) 630-0689

3211 N Webb Rd
Wichita, KS 67226

%
ar

pealth iNsu”
e moré than

Health Insurance Premiums are Rising.
Why stress when you can just relax?

ance premiurg’s z
mortgag : jl

1%

H

SN

NN Tlo Nensenae Healthcare Tinja,
< Cell- 405-435-2129
Office- 785-766-1584

Website- www.nononsensehealthcareninja.com
Email- chad@nononsensehealthcareninja.com

CHAD BEISEL

Wichita Real Producers - 23



A ‘ >< : o P» celebrating leaders

Written by Dave Danielson | Photography by Kelly Remacle Photography

: 3. 1 e Staying in the Game
' $ e Alex’s story of success in the Midwest began on the
' . . T s - West Coast. Alex came of age and was a standout
; o e [ L E high school football player in California. From

there, he went on to the next level. He excelled. In

fact, before his sophomore year at Fullerton Junior
College, he was a pre-season All-American.

Adding Certagity '.

Life took a turn for him then.

“I broke my leg during my sophomore year,” he
remembers. “As a result, the Division I recruiting

opportunities I had went away.”
He didn’t quit.

“I healed up and called different coaches, doing every-

thing I could to get recruited again,” Alex remembers.

Boise State was definitely interested in Alex joining

n a world of unrest and an industry of unknowns, the program. The thing was, they said not all of his

clients yearn for something solid they can count on.  junior college credits would transfer, so he would
You are their rock. have to sit out a year.

Alex Carbajal is one who excels at that, too. [ didn’t want to do that,” he says.

There was another offer. This one came from

As Broker/Owner of RE/MAX Associates, Alex works Bethel College in Kansas. Alex and a friend made
with his team members to bring that tangible security the trip out to take a look. While it wasn’t Division
to the process ... in the process, adding certainty. I football, it was a chance to play. So they recruited

a few of their California friends and came to play at

“We are in the middle of a pandemic. It makes me the small school.
proud knowing that people can trust us. People call

us because they need someone who is well-versed,
educated and who will be able to help them out during
these uncertain times,” Alex emphasizes. “It makes me  another shift in direction ... again not enough of
feel good knowing that we are producing that way. his classes would transfer to allow him to play. He
We focus on helping as many people as possible.” would need to sit out a year.

Meant to Be
Though Alex had been recruited with the under-

standing he could play right away, there was
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“I was bummed. I prayed about it. I'm a God-fearing man. I
felt like I needed to stay and redshirt that year,” Alex says.

“Everything happens for a reason.”
One of those reasons was about to reveal itself.

“I remember arriving for a job interview. I got out of the car and
saw this young lady opening the door to the building. She glowed
like an angel. I knew at the time that this was a young girl I
wanted to get to know,” Alex recalls with a smile. “Her name was

Shana, and she ended up being my wife.”

Opening New Doors
During Alex’s senior year he had an internship at RE/MAX.

As he says, “I worked there all summer and didn’t get paid a
dime, but I learned so much working with Ron Harder ... more

than anything I could have gotten paid.”

That was it. Alex had his direction. He got his license and started
right away in 2003. Alex didn’t have a sphere of influence in
Kansas at the time. But he had belief and drive.

Soon, he became friends with Kay Neff, a staff mem-

ber who also sold produce from her family’s farm.

“I told her I had recipe cards from my family with
amazing salsa and guacamole. I asked her if she
would sell me what I needed to make these dishes,”
he says. “She agreed, so I made recipe cards and
gave it away when she sold produce. I got to know

so many people that way.”

His efforts worked. His first year, Alex sold 12
properties. That grew to 14 his second year, and
then things just started doubling. In turn, he got
involved, becoming President of the Newton area
Chamber of Commerce as well as the President of
The Newton Area Board of REALTORS®.

Leading with Change
Four years ago, when Ron Harder decided it was
time to turn the reins over, Alex bought the fran-

chise and has worked hard to continue moving

the firm forward. In fact, this year, the brokerage

opened a new satellite office in Hillsboro,
serving the McPherson, Marion, and sur-

rounding counties.

The joy Alex has in building his team and

serving his community is contagious.

“I'm so proud of our team. Last year we
helped more folks buy and sell real estate

than any other franchise in Harvey County for
the second year in a row,” he says. “We have
two teams in this office. There are 10 of us all
together. We have two agents in Hillsboro, and

everyone else is here in our office.”
While some avoid change, Alex looks for it.

“Everyone here is always striving to be a Top
Producing agent. To give the best service,

we know we need to continue to grow and
embrace change and technology. I like making
everyone uncomfortable in a good way with
growth,” Alex points out. “I really try to help
people expand outside their comfort zones. If
you're not able to expand, you’re never going

to grow.”

Life’s Rewards

Away from work, Alex and his wife, Shana,
look forward to time with their children —
l4-year-old son, AJ; 10-year-old daughter,

Cammie; and 8-year-old son, Samuel.

In their free time, Alex and his family enjoy
time at their Burrton lake cabin — swimming,

fishing, and relaxing with friends.

As Alex thinks about the future and ways of
continuing to grow and serve people at the
highest level, he thinks about the people he

feels honored to serve.

“I don’t see clients. I see them as friends.
When you have a friend, you trust them and
you know they’re going to look out for you.
That’s what we want to be for the people we

get to know.”

Without a doubt, those who work with Alex
and his team know they’ve found a resource

they can trust ... one that adds certainty.

66

I’'M SO PROUD
OF OUR TEAM.
Last year, we helped
more folks buy and
sell real estate than
any other franchise in
Harvey County for the
second year in a row.
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PERFECTIONBUILDERS.COM

Explore Owr Current &
Upcomung lnventfory

COMMUNITY ADDRESS FLOORPLAN APPROXIMATE PRICE  ESTIMATED AVAILABILITY
119 S Shay Redwood S 357,677 NOW!
111 S Shay Larkspur S 328,435 NOW!
‘2 107 S Shay Hibiscus S 299,155 NOW!
g 103 S Shay Hawthorne S 285,843 NOW!
g 438 E Park Place Dogwood $ 306,969 NOwW!
o 434 E Park Place Sawgrass S 334,988 NOwW!
2 430 E Park Place Redwood S 316,201 NOW!
= 427 E Park Place Redwood $ 302,962 NOW!
T 431 E Park Place Sawgrass S 295,478 NOwW!
435 E Park Place Larkspur S 329,213 NOW!
439 E Park Place Dogwood S 298,944 NOW!
= 11810 E Winston Portico Tandem S 367,000 Nov-21
a E 11814 E Winston Palazzo S 340,000 Nov-21
°<‘ E 3721 N Bedford Verona S 464,000 Dec-21
E 8 3717 N Bedford Portico + S 372,000 Dec-21
8 & 3713 N Bedford Promenade S 410,000 Dec-21
© 3709 N Bedford Promenade IlI S 417,000 Dec-21
Q< 6606 Palmetto Torino Il S 394,000 NOW!
'é g 4007 Solano Palazzo S 356,000 NOW!
E E 4031 Solano Capri lll S 288,000 Nov-21
8 - 6610 Palmetto Salerno S 325,000 Dec-21
o < 4018 Solano Casina S 475,000 Dec-21
Q> 1222 S Angela Portico + S 435,993 NOwW!
= ¢ |13111Naples Verona S 430,000 NOW!
E % E 13221 Montecito Salerno S 345,000 Nov-21
3 E 13214 Naples Palazzo $ 308,500 Dec-21
© 13114 Naples Portico Tandem S 357,000 Dec-21
8¢
<3
E ":i:" 1055 Waters Edge Verona S 440,000 Dec-21
3 &
8 &
5):: g 4928 Prestwick Promenade IlI S 404,000 NOW!
E =
3 E 4945 Indian Oak Salerno $ 328,000 Nov-21
O
8
5{: w g 136 Legacy Way Promenade llI S 393,000 NOw!
EFE
=g
S b 140 Legacy Way Salerno S 341,000 NOow!

FOR MORE INFORMATION
CALL PB REALTY @ 316-729-1900

P PB REALTY

*All information is deemed reliable but not guaranteed. Subject to change without notice. Subject to availability.
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NATIONWIDE VA
MORTGAGE LENDER

$45

CALL or TEXT TO SCHEDULE

316-302-4858

iICT
IRRIGATION

We service the majority
of our loans!

MICHELLE CRUBAUGH

Retail Branch Manager
NMLS ID%1201530

CALLMETO

=1

« $36 Billion Servicing Portfolio

* Biweekly Budget Payment
Plan available

* True DIRECT Lender

Planet I-inme_lgnding il

Let's put an end to boring head shots.

| RIS
Let

PERSONAL BRANDING SESSIONS BY

KELLY REMACLE

PFPHOTOGRAPHY

kellyremaclephotography.com
B16 B03 5061

30 - October 2021

History
@

Written by Richard Schodorf, Security 1st Title

Of all of the many parts of a house that might stir a debate among
architects, it is surprising that the hallway is near the top of the
list. Relatively speaking, the hallway is considered a historical
newcomer to house design. According to author Judith Flanders
in her book, “The Making of a House,” the first architect to
replace multiple connected rooms with rooms along a connected
hallway was English architect John Thorpe in 1597. That would
mean that the hallyway made its first appearance approximately
10,000 years after the oldest discovered English dwelling in
Scarborough, North Yorkshire, England (8,500 B.C.)

If you grew up in a house that was designed with a room-con-
nected hallway, it is easy to see the advantages - number one

of which is a promise of more privacy. However, this favorable
characteristic does not impress all architects. In the article,

“Do you really need that hallway” in Houzz Magazine, architect
Dylan Chappell described the advantages of a “hall-less house”
by stating that a smaller footprint means less to build, which
would result in more money within the construction budget or as
Chappell surmised: “Cutting back on circulation space, including
massive and unnecessary hallways, can help you reduce square
footage and, in the end, can save you money on the overall cost of

your new home.”

In the early days of the history of Wichita, the land east of the
Arkansas River was more likely to be platted into smaller lots. This
meant that building up was more practical than building out. Also,
a smaller footprint meant the need for design efficiencies, and hall-

way was the first concept that disappeared from many blueprints.

West of the Arkansas River an entirely different evolution of
house design was taking place. This was because most of West
Wichita was not that long ago, farmland. The ground tended to be
less expensive, so the lots tended to be larger, perfect for the lon-
ger ranch-style homes and their room-connected and privacy-af-
fording hallways. Even the basements, when finished, tended to

be hallway-friendly by design.

In an article in the Irish Times, Orna Mulcahy listed the oppor-
tunity to improve the hallway as one of the renovations that
will add value to your home. Adding a hallway window might
completely change the appearance of not only the hallway but

possibly the entire house.

Whether your home was designed with either a hallway or a path-
way, flooring, photos and paintings can be used to provide a visitor
with a pleasant experience as they transition from one part of the
house to the next. This can be accomplished by including informa-
tion about the history of the house, the history of its occupants or
any other theme and thereby transforming each design into both
living space and passageway. Then you might have the best of both

designs without sacrificing the advantages of either.
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INSURANCE AGENT

NOW providing agents with clean homes
for quick sales. Our cleaning services are
affordable enough for you to offer them to

. . . l
Saving you CA$H and covering your A$$ for 13 years! your clients as a bonus for listing with you!

Home ¢ Auto « Commercial » Bonds

Chris Zachary A Call us for a quote at
- ‘ aree ey s oS 316.522.8795

chris@zacharyins.com www.FISmartClean.com
www.zacharyins.com SMART Clean, LLC

IT’S NOT ABOUT
FINANCING
YOUR HOME.
IT’S ABOUT
FINANCING FOR
YOUR FUTURE.

We are committed to
finding you and your
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- . s our local team at

¥ ‘ - & ~ Y 316-260-5656.
ASlerraPamﬁc “5 " IBrian McGinley | Midwest Regional Manager
PABIEA y ( NMLS #11371 | Brian.McGinley@spmc.com

Promises Made. Promises Kept. 10111 E 21st Street, Suite 200 | Wichita, KS 67206
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NOW PRE-SELLING
316.854.0009 | WWW.YOURHOMEWICHITA.COM
=) > |SCHELLENBER

DEVELOPMERNT COMPARNY
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P» featured agent

Written by Ashley Streight | Photography by Kelly Remacle Photo

EARLY YEARS

Earning her salesperson license in 1996 and bro-
ker’s license in 2006, Julie Gooch holds the real
estate industry near and dear. Though her father
was in the Air Force and she spent her younger
years traveling to different countries, Julie spent
most of her childhood in Belle Plaine, KS, where

she currently lives with her husband, Kenny.

At just 24 years old, Julie had two boys at home and
was taking college classes to be a paralegal/attor-
ney, but decided to get her real estate license and
focus her education on taking classes that would
make her more informed about the industry she
was entering. During her time in college, she had
taken a business law class that involved contracts.
At the same time, her husband, Kenny, was building
houses, and Cathy Sheets was his REALTOR®. He
came home one day and said, “I think you should
investigate becoming a real estate agent.” In truth,
he thought, “My wife and I could be a team. He
would build and I would sell.”

HELPING OTHERS

Julie says real estate has been the best career choice
she’s ever made. “I enjoy helping people find their
happy ending — whatever that may be for the time

in their life. I have met some amazing people in

this business, whether they are clients, customers,

&
O

Small-Town

WS

vendors and other agents. The roller coaster of real
estate keeps you on your toes and constantly makes
you think out of the box to help your clients get

their homes sold or bought. Every deal is different
because of the people involved and what they need to

help make their transaction easier.”

Working in real estate in a small town like Belle
Plaine, Julie says you need knowledge in multiple
aspects of real estate. She has helped with first-
time homebuyers, investors, residential, land, farm,
rural properties and even some commercial. She
joined J.P. Weigand & Sons in March of 1996, just
after she earned her salesperson license, and has
worked in the same office with the same broker,
Cathy Sheets, for 25 years. As a matter of fact,
Cathy is Julie’s biggest mentor. Julie said:

“Cathy cares whether you are successful and will
help you get where you want to go. She provides
endless hours of advice and has a can-do attitude.
Her willingness to share her knowledge to make

us all better has encouraged many REALTORS®

to keep going in this crazy business. She makes a
difference. Her motto back in the day was serving
from the heart, and she truly lives her life that way.
I contribute much of my success to her guidance
throughout the years.”
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When it comes to agents who are new to the industry, Julie

wants them to know this:

“Every deal is different because of the people and circum-
stances that are needed to get to the closing table. Take
time to really listen to what your clients need, and do what
is best for them. Be willing to learn and continue to edu-
cate yourself on the market and industry. It is okay to ask
questions when you don’t know the answer because we’re
all still learning every day! Kindness and understanding go a

long way in making a deal come together.”

AS TIME MOVES ON

During her 25 years in real estate, Julie has a career volume
of over $72 million and has earned many awards along the
way. These include both the Presidents Club and Master
Circle Awards from RSCK, as well as the following JPW
Awards: Partnership Club, 5 Million Dollar Producer, Top
Sales Associate Number of Sales, Top Listing Associate

and Top Sales Associate. But she’s not done yet! Her future

plans as far as she can see always include real estate.

Aside from her business, family and community are every-
thing to her. She has served as the President for the Belle

Plaine Chamber of Commerce, Director of the Belle Plaine

Recreational Organization, and also served on many com-

mittees during the time her four boys were in school

Her husband, Ken, and she are now empty nesters who enjoy
spending time with their grandsons, Wyatt and Waylon. All
four of her boys (Bryce, Benjamin, Brett and Bowen) were
active in high school with sports, so the family spent the

last 25 years traveling for basketball, football, baseball and
cross country. As a family, the Gooches enjoy camping and
boating. They purchased a pontoon boat about three years
ago and upgraded their sleeping to a camper about two years
ago (they used to tent-camp). Julie says camping has become
much easier with the camper. They also own farm ground and
recreation land with two ponds and a creek, where their kids

enjoy four-wheeling and hunting.

We asked Julie to tell us about something that not many
people know about her. She said she loves to wiggle or line
dance. “If there is a dance, I am there. I also love to go to
karaoke, but I am the one who sings every song at her table
with no microphone. My boys can sing, but their momma

122

cannot!” After learning about Julie, we can tell she’s an
adventurous soul and loves this industry, even in its craziest
moments. Her favorite quote? “Life isn’t about waiting for

the storm to pass. It’s learning to dance in the rain.”

R
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FOUNDATION REPAIR

SERVICES

 Wall Support
 Crawlspace Encapsulation
e Settlement

e Waterproofing

316-308-8507

KansasFoundationRepair.com

Services:

o RADON TESTING/
MITIGATION

e ODOR MITIGATION
e AIR PURIFICATION

Environmental Services

“We would love to introduce

: : I . Gi I
lonEnvironmentalServices.com Girssiiesbarendtveliaies

316-650-2068 Radon Speat

Loan options for
your needs to buy,
build or borrow

1 1—4%'\'

“‘“H_l_"‘ Tl

Peggy Pepper Ale_iaﬂdl"ﬂ Gomez Jessica Smith Steve Farmer
Mortgage Loan Officer CRA Mortgage Loan Officer Mortgage Loan Officer Mortgage Sales Manager
316.448.4402 316.768.5525 316.320.3472 316.448 43598

peggy. pepperdusbank.com alejandra.gomez@usbank.com jessica. smith3@usbank.com steve. farmer@usbank.com
NMLS # 938242 MMLS # 222758 NMLS & 2167374 MMLS # 492459

801 E. Douglas Street | 2nd Floor | Wichita, KS 67202 @ban k,

@ Lean r,. o 1I &= subject to credit approvad and program guidelines. Not all loan programs are availab®a in all stales for aft loan amounts. Irtevest rates and program tarms are subject to
chang r I o nofice Visit | shasik_com fo leam mare about U5, Bank products and services. Martgage, home equity and cradit products are offered by LS, Bank Nasional Association

LEMDER [leposit pre ‘°a offered by LS H'n Mational Association. Member FDIC. ©2021 L5, Bank 204103c 871
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Strengthening Connections

ANndadover
State Bank

Allison Grace is President of the
bank. She personally feels that local

connection each and every day.

“I was born and raised here,” Allison

says. “I love watching the community
grow. The entrepreneurial spirit is

so alive here, and everything we do

THRIVING WITH COMMUNITY SPIRIT

comes back to supporting local busi-

nesses and people.”

Christy Almquist has a frontline role
in putting that dynamic into action.
As Vice President of Residential
Lending at Andover State Bank, she
delivers a full range of residential,

commercial and construction loans.

“Buying a home or investing in prop-

erty is often the largest purchase peo-
ple ever make. It’s a major life event.”
Christy says. “Helping them do that is

very rewarding.”

Vital Flexibility

Working with Andover State Bank
provides flexibility when it comes to
moving your clients’ dreams forward.
One example that stands out is the

fact that the bank does construction

Christy Almquist, Vice President of Residential Lending

o - L

lending that then converts into per-

manent financing.

>> pa rtn ers pOtl |g ht In addition, Andover State Bank

Written by Dave Danielson | Photography by Kelly Remacle Photography offers a special financing program
for doctors.

Your clients don’t want to just get by. They want to thrive.

That’s why they rely on your resourcefulness to see them As Christy explains, “We offer doc-

through to the next chapter in their lives. tors 100 percent financing with no
PMI required. Since doctors typically

have a lot of student loan debt, we
You have a partner that puts that same mindset to work. Andover 3 J110w higher debt ratios. We've

State Bank is a leading resource for mortgage solutions that help  helped many physicians buy homes
you and your clients thrive in the spirit of community. that may not have been possible for
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them before. Plus, we also help them
get equipment for their practice on
the commercial side. Our programs

have extremely competitive rates.”
That’s just the start.

As Allison says, “With our flexibility,

if a REALTOR® has something special
they’re looking for, they should ask us if
we can help them. We are pretty agile.”

“We’re here to support you,” Christy
adds. “If you have a deal falling apart,
call us, and we can see what options we

have to keep that deal moving forward.”

A Growing Tradition of Excellence
As a fourth-generation owner of the
bank, Allison grew up around the
family business and has been part of

the team for 20 years. Her proactive,

aggressive approach to differentiating
the brand has paid off.

“Over the last four years, we have
almost doubled in size,” Allison says.
“We are also one of the few wom-
en-owned financial institutions. Women
compose 66 percent of our leadership
team and 57 percent of our board. And
we support a lot of women-owned busi-
nesses in the community. It’s exciting to

be part of their success stories.”

Today, Andover State Bank has a
team of 28 professionals, including
eight who joined the team in 2021.

“We are a very close-knit group,”
Allison says. “We create a family
atmosphere across our organization
so everyone can feel at home and

connected to each other.”

i
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“Every employee feels valued,”
Christy emphasizes. “Everyone has
the freedom to provide input, so
we all feel empowered to make an

important contribution.”

Reputation for Results

Allison smiles when she talks about
Christy, who joined the Andover State
Bank team this past spring.

“When Christy joined us,

she brought over 20 years of
experience,” Allison says. “She has
been an incredible addition to the
team. She has made a huge impact
for our REALTOR® partners and

our clients.”

One of Christy’s favorite parts of her
role is her work with her REALTOR®

partners throughout the region.

66

WE SERVE OUR CUSTOMERS WITH THE MINDSET OF

MEETING THEIR NEEDS AS
QUICKLY AS POSSIBLE

“I put a lot of emphasis on being available when “That is so important in what we do. We serve our

people need me,” Christy says. “If you have ques- customers with the mindset of meeting their needs
tions in the evening or on the weekend, I'm respon-  as quickly as possible,” Allison says. “Christy is
sive. A quick answer may help you win the deal. At  the epitome of that, and that’s why she receives so
the end of the day, I care about your business and many referrals from our REALTOR® partners. She
want you to succeed.” really cares about their clients and their needs.”
Those who work with Andover State Bank won’t As Christy says, “Every time I work with someone,
be surprised to hear that the institution’s core I want it to be a great, solid experience for them.”
values revolve around being passionate to serve and

responding quickly.

Christy Almquist, Vice President of Residential Lending

316-219-1642 | 620-755-5761
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o AARON CLARK | Mortgage Lender
S Mortgage 1| Infinity Branch
1635 N Waterfront Pkwy # 150 | Wichita, KS 67206
tel (316) 573-3996
NMLS: #1770738 | Company NMLS #129386
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* SINKING DRIVEWAY SLABS
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* SINKING STEPS/PORCHES

* TRIP HAZARDS
* SINKING SLAB FOUNDATIONS

* POOLS, PATIOS, WALKWAYS
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PHOTOGRAPHY www.midwestfoamworks.com

(316) 749-7550

44 . October 2021



GUARANTEED FOREVER
FULLY TAX DEDUCTIBLE

MADE IN USA

Give the gift
of CutCo

For all of your
closirig gift needs

Blaine Rodman

(316) 293-8701 | I=(
SHARPBRANDINGTOOLS.COM IE ;

THE LOAN PROCESS
DOESN'T HAVE TO BE

EQUAL HOUSING
LENDER

BUYING A HOME

A= US MORTGAGE
— C ORPORATION

Helping You Make It Home.

CLEAN UP YOUR LISTING

ke MOLDY, 0LD BRICK LOOK LIKE VW AGAIN

Spaslarr_ljng in'Exterior Services

Pressure Washing and Sweeping

www.clean ritepressu rew

REFINANCING

Will King | Branch Manager/Loan Officer

NMLS #459176

Office: (316) 665-7343 | Cell: (316) 312-2936

ksloanman@usmortgage.com
www.kansasloanman.com

Branch Office: (NMLS 1D#1405053) 405 S. Holland, Suite B, Wichita, KS 67209. Kansas License Mortgage Company, License #MC.0025044-BR.002. US Mortgage Corporation is not an agent of or acting on behalf of or at the direction of HUD/FHA/VA/USDA or the Federal government.
Rates, fees, and program guidelines are subject to change without notice. Some loans arranged through third party providers. Certain restrictions may apply. This is not intended as an offer to extend credit nor it is a commitment to lend. Corporate Office (NMLS 1D#3901): 201 Old
Country Road, Suite 140, Melville, NY 11747; (800)LOANS-15. Kansas Licensed Mortgage Company, License #MC.0025044.
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P» ask the expert

Ways You Could Lose Your

Amy Feather, Sedgwick
County Sales Manager

DJ.:&@D

RTAY

A DEED SIGNED BY A MINOR, A MISAPPLIED TAX PAYMENT, A DEED EXECUTED UNDER
FALSIFIED POWER OF ATTORNEY, AN ERROR BY A CLERK IN THE COUNTY RECORDER’S
OFFICE, A DEED EXECUTED UNDER DURESS — THESE ARE JUST A FEW EXAMPLES OF
HIDDEN “TITLE DEFECTS” THAT COULD CAUSE YOU TO LOSE YOUR PROPERTY OR

MAKE IT IMPOSSIBLE FOR YOU TO SELL.

You don’t want a problem that occurred
long before you bought your property to
deprive you of ownership, your right to use
or dispose of'it, and you don’t want to pay
the potentially high cost of defending your

property rights in court.

An Owner’s Policy of title insurance pro-
tects you against covered title defects, like a
previous owner’s debt, liens, or other claims
of ownership that may have been instituted
prior to purchasing your home. Title insur-
ance is a one-time fee that protects against
past problems, whereas other insurances, like

property and casualty, deal with future risk.

A title insurance policy protects you against

common defects such as:

DEED BY PERSON WHO IS INSANE OR
MENTALLY INCOMPETENT.

Pay close attention to sellers that show signs
of dementia. When in doubt, consult their
physician and see if they will attest that the
seller is of sound mind and capable of execut-

ing legal documents.

INSUFFICIENT LEGAL DESCRIPTIONS.
Don’t assume the tax parcel legal descrip-

tion encompasses all the land to be sold.

Oftentimes, there are multiple tax parcels
that make up one property. Consult with the
seller to see how many tax bills they receive;
also check tax parcel maps to make sure

they match up with expectations.

MISSING HEIRS.

‘We will not insure inherited title based off
an affidavit; there must be a court proceed-
ing to determine lawful heirs. If there is
concern of an heir that can’t be trusted with
money due to addictions, then consult with
an attorney about setting up a guardianship

and conservatorship for that heir.

POWER OF ATTORNEYS.

Be sure to get these cleared in advance of
closing. Common problems are insufficient
notary acknowledgements or insufficient

powers conferred to transfer real estate.

Since 1944, our team of licensed and trained
professionals at Security 1st Title has
experienced the situations above and much
more. We can help you navigate any situa-
tion that may arise throughout the closing
process. We are proud to help people obtain
their dreams of homeownership by protect-
ing their property rights. For us, there’s no

bigger mission.
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We Offer
Opportunities

From a one-time transaction

to ongoing arrangements, we

can provide an olternative to
traditional financing.

o*>——=0

We enjoy tackling
challenging situations
and can act quickly to
insure we get the deal

closed.

Contact us at:
sales@equisset.com
316-440-5840

£

EQUISSET

M TURN

Featured Product:
Assured Replacement Property
10321 Exchange Tool

= You don't have to pass up
on that great offer to sell
because you're worried
about capital gains taxes,

« We can work with you to
alleviate the timing issue
to reinvest that capital into

a new property.

= Our ARP Program will help
you keep your money in
your hands.

DON'T LET THE MOVING PROCESS

WE'LL MAKE IT EASY.

Experienced. Professional. Reliable.
Give us a call today to schedule your move.

316-202-3703

movingwichita.com | Family Owned & Operated

Gearge Brockman

Senior Sales Executive

417.983.3204
georgeb@achosahw.com

www.achoshw. com
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"Phelps Tax has given me
hours back that | use to
focus my time and energy
on my highest dollar
producing activities. They
really have a passion for
helping me optimize my
time and money."

Emily Base,
Roy Real Estate Team

Ryan Phelps, Owner

1119 W Douglas
Wichita, KS 67213
316.262.1900
www.PhelpsTax.com

TAX +

RINANCIAL

S-Corp Conversions - Payroll - Bookkeeping
Individual and Small Business Tax Preparation

a0l N 0ee

TM Fencing LLC

Tane Murphy, Owner
(316) 218-3450
tmfencingllc@gmail.com
www.tmfencingllc.com €}

It's the Heartland Way,

A/ Heartland

CREDIT UNION

hcuhomeloans.com

MOLD Remediation
Same Day Estimate
316-320-6767

5,

CLEANING € RESTORATION
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I'decided right away that this

was just one

of those times for me ... It was just one more difficult

challenge I had to

We have to use our

as a way to redirect our lives, to

shift the weight of importance onto
things that

i

\

This was not Tara’s first experience
with devastating news. When she was just
5 years old, she lost her mom in a car accident.
Throughout her life, that tragedy helped her find optimism
in any difficulty. “I decided right away that this cancer diag-
nosis was just one of those times for me,” Tara says. “It was
just one more difficult challenge I had to overcome. We have
to use our valleys as a way to redirect our lives, to shift the

weight of importance onto things that matter most.”

\ Seeking more information, Tara became a late-night stu-
dent of Japanese medical journals and spending too much
time with “Dr. Google.” “I know much too much about ER
and SR receptors, HER2, grades vs. stages, KI-67, BRCA
gene mutations, and other acronyms I would love to
un forget,” she says. “Fortunately, before the pandemic hit,
I was able to have in-person visits with my oncolo-
gist, towing along three of my very best friends. We
critiqued Dr. Truong in the car, and I knew right away

he would save my life.”

| Tara’s treatment included six months of combination
chemotherapy infusions, including one known as the
“Red Devil.” Then she had immunotherapy. After

that, she opted for a lumpectomy since she doesn’t
have any cancer genes. Finally, she concluded her
treatment with 36 rounds of radiation and six

months of Xeloda, an oral chemotherapy pill.

“TNBC likes to come back in other areas of the
body, most often within the first two years of
completing chemotherapy,” Tara explains.
“So my current milestone goal is to stay
cancer-free through June 30th, 2022, at a
minimum. At that point, TNBC has less than

a five-percent chance of returning.”

While managing her treatments and
slaying cancer cells, Tara enjoyed the
most productive time in her nine-year
real estate career. She closed on $5.5
million in 2020 and is on track to
double that number in 2021. Tara also
continued her multi-year trend of
earning Berkshire Hathaway’s cov-

eted President’s Circle and Masters

Circle. In addition, this former 2013
Rookie of the Year placed in the Top 8%
of 50,000 network agents in 2018, 2019,
and 2020 and became a Leading Edge
Society Member in all three years.

“As a REALTOR®, my ability to get past
adversity helps every single day,” Tara
says. “Our profession is full of pressure
and high expectations, and you can’t
foresee every situation. So being able

to put unique and challenging circum-
stances into perspective for others truly
makes a difference. A good agent needs
empathy and patience. And you should
genuinely care about your clients and

their outcomes.”

Tara moved to Wichita from Arizona
when she was 23 and met her hus-
band, Jeff, here. They have three
children, Tayla (16), Tommy (13), and
Claire (7). “Jeff is the one who encour-
aged me to become a REALTOR®,”

Tara says. “I had no idea just how

joytul legacy.”

complex and specialized this job is, but

I knew sitting at my desk in the Human
Resources Department pushing paper-
work was not for me. Instead, real
estate has shown me the best in life
through the people I have worked with
and helped along the way.”

Outside of work, Tara loves digging
through antique stores and road-trip-
ping with friends to find even more.
She is obsessed with fabric and hopes
to work on multiple sewing projects
over the holidays. However, she and
Jeff are primarily focused on build-
ing their new home with Prairie
Construction. “We will be planting a
tree there to honor my dad, who passed
away on April 25th, just before my one-
year anniversary of being cancer-free,”
Tara says. “The world isn’t the same
without him. His loss is another life
experience that keeps me

focused on leaving a

Tara is forever grateful to Jeff, her
family, her sister, Courtney, and her
very best friends for helping her
keep up her positive outlook since
her TNBC diagnosis. Her faith in
God has allowed her to welcome
good things into her life despite the
adversity. “I may be terrified in small
moments or have blips of doubt that
my life won’t continue as I plan, but I
also know I can’t control any of this,”
Tara says. “My best advice is to use
your adverse life situations for good,
try to help others, and find some-
thing joyful out of every step along
the way, no matter how bad it was or
may still be. And don’t forget to get

your yearly mammograms.”

To learn more about Tara’s

cancer journey, follow her on Facebook at:
Finding Joy in the Unknown @
TriplePositiveThriver




"I highly recommend Ben Henwood at Designer’s Home Gallery. I first used ther
a client's home that needed the entire home recarpeted prior to listing it jor
I always shop around to get my clients the BEST deal and was shocked that Ben
could get me the same prices that the factory outlets could, and the quality of the
carpet was better. He came to me with the samples, they did the install, and got me

the invoice promptly (which is so important to REALTORS®).

They really made the whole process so much easier than ANY other company | had
ever used prior. | have been using Designer's Home Gallery ever since. | dont have to

shop around, he knows what | like, and he gets the job done smoothly.

For the REALTORS®, Ben understands the “Allowance” process, they offer a
REALTOR® rate, and he knows how to keep your clients happy! If you want to
impress your clients, send Ben with Designer’s Home Gallery!”

-Janiece Erbert, REALTOR®

Keller Williams Signature Partners

DesignerSHoME Gallery

“Saving the world from U GLY floors™
MONDAY - FRIDAY 8:00 - 6:00PM
SATURDAY 9:00 - 3:00

TnedeiX

PLUMBING HEATING & AIR CONDITIONING

If it's Dead, Call Fred
316-262-FRED

Fall is the time to get your heating system maintenance
done. Neglecting your system can lead to dangerous
conditions or simply just be left in the cold all night.

1800 S West St, Wichita, KS 67213
(316) 945-8880 | wichitagraniteandcabinetry.com | wgcusa316@gmail.com

PROUDLY SERVING: Wichita, Andover, Maize, Derby,
Haysville, Rose Hill, Augusta, Newton, and Bel Aire

10% DISCOUNT FOR ALL MILITARY...PAST AND PRESENT

316-680-2328




nonprofit spotlight

Written by Ashley Streight | Photography by Jennifer Ruggles Photography

Curt Gridley and Tracy Hoover are the founders of Groover

Labs, a collaborative working environment where entrepreneurs
and tech workers can get support and share ideas. Their
42,000-square-foot facility features a variety of work and
meeting spaces available on flexible terms. These spaces include
large and small offices, dedicated and open desk seating, seven
conference rooms, a large event venue and two classrooms,
and a maker and prototyping space, all with high-speed

gigabit internet access. It is large enough to house all of the

key elements necessary for successful product prototyping —
providing members access to advanced equipment as well as a
place to collaborate and learn new skills. The large maker and
prototyping space features digital fabrication tools such as large
format laser cutters, multiple styles of 3D printers and plastic
forming tools, an electronics lab with PCB assembly tools, along
with well-stocked wood and metal shops.
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Both Curt and Tracy are software engineers with back-
grounds in the Boston tech industry. In the mid-"90s, they
founded venture-backed startup Amber Wave Systems,

to develop a low-cost ethernet switch, which was subse-
quently purchased by US Robotics. They moved to Wichita
in 2005 and became active in STEM activities with their
children. They have also both been active philanthropi-
cally, donating funds through their foundation, The Gridley
Family Foundation, and sitting on nonprofit boards. They
have donated over $1 million to WSU, and $2 million total
prior to their investment in Groover Labs. Curt was on the
WSU Foundation board and Investment Committee and

the board of MakeICT. Tracy is the volunteer treasurer

for the Viola da Gamba Society of America, was treasurer
for MakelCT for a short time and currently sits on the
boards of the Wichita Art Museum, the Ulrich Museum and

Downtown Wichita.

It was in 2018 when they learned about the Printing Inc.
building being for sale, and having read the Chung Report,
they began having conversations with people in the local
tech ecosystem. Their conclusion was that they could
combine their foundation funds with their experience in the

Boston tech ecosystem to help Wichita.

The outcome? They established Groover Labs, a nonprofit

collaborative tech hub where all parts of the tech ecosys-
tem could gather and develop. Their foundation purchased
the building, funded the renovation and has been funding
operations until Groover Labs becomes self-sustaining.
Curt and Tracy both volunteer their time as co-founders at
Groover Labs, working each and every day to help the local
tech ecosystem thrive. Curt’s background in physical prod-

uct development plays a large role in Groover Labs also. He

says their maker space is one of the things that is so incredibly
unique about them because they plan to use the space for local
product development in hopes of achieving manufacturing growth
in Wichita in the long run. Nationwide, there aren’t many spaces
available to assist small companies with prototyping, and to have

that space in Wichita is an amazing opportunity for so many.

As we all know the pandemic has greatly impacted everyone.
Groover Labs was no exception. It had its grand opening just a

few short weeks before the Covid shutdown in 2020. They say:

“When they were planning Groover Labs, we never thought we’d
have to deal with such a significant pause in our growth. With
Covid still a factor in the economy, it’s unclear how long it will
take for us to reach our goals. It feels a little like we’re holding
our breath until it’s all over. If things had been different, we might
be making a bigger splash and hiring additional staff. In order to
outlast Covid, we’ve scaled back and allowed growth to be more
organic. It’s been much slower than we’d like, but hopefully that

strategy will help us stay the course.”

Curt and Tracy are passionate about helping Wichita become a
thriving center for tech startups in the Midwest and helping to
diversify its economy. They hope to be a catalyst for change in
the Wichita ecosystem. Time and time again, they’ve heard how
Wichita has fallen behind peer cities in the Midwest in terms

of startup activity. “We started Groover Labs to try to change
that trajectory.”

Aside from Groover Labs, Curt and Tracy have two children,
Henry and Fiona. Both graduated from the IB Program at

East High in Wichita and both graduated from Northeastern
University in Boston. As a family, they enjoy cooking together,
traveling and making things. They even had the great good
fortune to visit Thailand and Tokyo in late 2019, where they had
an abundance of food adventures. Curt is a lifelong learner and
is always watching YouTube videos to learn about new technol-
ogies, tools and fabrication methods. He also has an interest in
the history of science and technology, particularly that of the
Industrial Revolution. Tracy is an accomplished amateur player
of the viola da gamba, a bowed Renaissance string instrument
and a specialist in its 17th-century repertoire. She is also an
accomplished knitter and has nearly completed the Master

Knitter certification from The Knitting Guild of America.

At this point in their lives, they say success is having indepen-
dent, self-sufficient and engaging children and helping fuel the
local startup ecosystem through their efforts at Groover Labs.
Though it’s still a work-in-progress, they hope to see their

dreams come to fruition.

‘Want to learn more about Groover Labs? You can visit their

website at: www.grooverlabs.org.

Wichita Real Producers - 57



TOTAL LANDSCAPE

+

/67?;'554”55; DESIGN « BUILD « MAINTENANCE

HW%WW il

Tree and Shrub Plantings ¢ Sod Installation d
Landscape Design Program ¢ Spring and Fall Cleanups

Lawn Aeration ¢ Seeding ¢ Dethatching
N[ca& Hagm Hardscapes: Patios-Walls-Boulders
FOUNDER & CEO e 185
www.tiswichita.com

316-866-1259

www.ictfreshnest.com Jeremiah Petrocci 316.217.3344

~—

ciopet oinTet

BeautiFALL is the perfect
time to take advantage of our
IN'STOCE REALTOR
PROGRAM

(largest'in stock selection of flooring in
the statel!)

=5 Jak:::, Z’_xfr:;‘jj;jta”d ATTENTION REALTORS® ‘
A Partner to Grow With.

MORTGAGE GROUP

- A World of Banks in One Location LOWER RATES. MAKE Us PROVE IT.
. - Find Your Client A Lower Rate
LIFETIME INSTALLATION GUARANTEE « THE PRI(E MATCH « FREE SHOP AT HOME - Strategic Solutions To Meet Any Challenge
2021 WICHITA EAGLE READERS CHOICE WINNER FAVORITE FLOORING STORE. - We Have Buyers To Share With You! 316_942_8228

316-320-0443 e jabaras.com 2N
1816 N. Broadway St., Wichita, KS. 67214 « HOURS Mon-Sat. 9am - 5pm 240 N. ROCK RD. | SUITE 280 | WICHITA, KS 67206

Kansas licensed mortgage company the Phoenix Mortgage Group, Inc. MC.0001205. NMLS#323881

58 - October 2021



Adam Crowder

INDIVIDUAL
IMPACT

Think about the people you’ve helped during
the course of your real estate career. As you do,
you probably remember specific stories you’ve
contributed to.

As Associate Broker with Coldwell Banker Plaza Real
Estate, Adam Crowder is one who excels at delivering
true, individual impact.

“l believe that you have to be a people person to be in
real estate. I’'m naturally kind of introverted. But real
estate has been a learning process, and it helps me
expand my comfort zone,” Adam explains.

“The nice thing about real estate is it’s one-on-

one. It’s more like two friends talking. I’ve been so
blessed that the majority of my clients have become
friends. We stay in contact. It’s more of a friendship
relationship than a business relationship, and that’s
what’s really enjoyable for me.”

Getting His Start
Growing up, Adam got a glimpse at what would

become his future career.

“My grandparents were in real estate,” he remem-

bers. “They were developers and were involved in

the Bridgefield development. Before that, my grand-

mother was a real estate agent.”

As Adam came of age, he met Lisa, his high school
sweetheart and the woman who would become his
wife. After college graduation, he and Lisa moved

to Florida, where Adam earned his massage thera-

pist license.

In time, they moved back to Wichita, and Adam

went to work as Business Manager for his father’s

60 - October 2021

orthodontist practice. Lisa worked at the front desk

at the office, as well.

“I worked with my dad for 18 years until he retired.
‘When the new doctor came in, he brought his own
staff in, so Lisa and I started flipping houses,” Adam
remembers. “We did most of the work ourselves,

hiring plumbers and electricians for the work that
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FOR ME, IT’S REALLY ABOUT MAKING SURE

MY CLIENTS ARE TAKEN CARE OF INACRAZY MARKET.
That could mean educating sellers to know where to list their
home and what to expect once an offer has been accepted,
to a buyer not getting caught up in the buying frenzy and
overpaying for a home in an inflated market 99

needed to be certified. Plus, we were working with
my brother-in-law, Tim Marchand, who is also a
real estate agent with Coldwell Banker. We loved
doing that.”

In the process, Adam had taken his test, earned his
own real estate license and used it in support of
their house flips. That was seven years ago. After

getting his license, something interesting happened.

“I had intended to use my license just a bit, but we
quickly became too busy, and so I made the decision
to go into real estate full-time,” he says. “I just wish

I would have started doing it earlier.”

Made for This

From the start, it was clear that Adam was made
for real estate. He got off to a very fast start, earn-
ing Coldwell Banker’s Rookie of the Year honors, as
well as becoming a Top 10 producer during his first

couple of years in the business.

From there, Adam continued taking new steps
forward in his real estate career, when the man-
agement team at Coldwell Banker urged him to get
his Broker’s license and work in the East office as

Associate Broker.

Gratitude
It’s easy to see Adam’s passion for what he does.

“For me, it’s really about making sure my clients
are taken care of in a crazy market. That could
mean educating sellers to know where to list their
home and what to expect once an offer has been
accepted, to a buyer not getting caught up in the
buying frenzy and overpaying for a home in an
inflated market,” Adam points out. “I want to make
sure that my clients come back to me in the future
happy with their decision and not upset that they
aren’t able to get out of a home they might have

overpaid for.”

Adam is thankful for his team, as well as the
leadership and support of John McKenzie and
Todd Woodburn.

As he says, “John and Todd are extremely

knowledgeable in the local, state and national level
of the real estate industry. Their professionalism and
knowledge of the industry and care for their agents
shows every day. They are available to all of their
agents to help no matter what the circumstance, big

or small.”

Family Fulfillment
Away from work, Adam treasures time with his

family, including Lisa and their daughter, Brittany.

“Brittany recently graduated from Wichita State
with a degree in Sports Management and is now
doing her dream job,” Adam says. “She has been
hired as the new cheer coach for both middle school
and high school at Central Christian Academy

where she went to middle school as a student.”

In their free time, Adam and his family enjoy
traveling together. He also is very involved with his
church and coordinates sound for area churches.
In fact, he has been doing sound, lighting and video

work for more than 20 years.

When it comes to giving back, Adam likes getting
involved with supporting church efforts, as well as

The Muscular Dystrophy Association.

Those who have a chance to work with and get
to know Adam appreciate the way he follows The
Golden Rule, and how he really gets to know them

one-on-one.

“Buying a house is hard and stressful. I say to people
let me take the stress off you. You don’t have to do
this alone. I do this enough that I can keep you away
from the pitfalls. I also remind them that there are
no dumb questions. I don’t want people to be afraid
to ask things. I want them to feel comfortable.”

Truly, Adam embraces each and every opportunity

he has to make an impact.

“Everyone is important no matter how big or small
their deal may be,” he emphasizes. “Treat others
the way you would want to be treated and it will

come back to you tenfold.”
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A & L YOUR "ONE-STOP SHOP"

Rooﬁng, |_ LC | FOR ALL REPAIR REQUESTS

. A &L Roofing LLC, a locally
- owned and operated general

: i contractor, has the
s experience and
: expertise required to !
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Kelly Remacle
Photography

LIFE THROUGH THE LENS

P» partner appreciation

GETTING STARTED

Kelly Remacle has been taking pic-
tures since she was a very young child,
but has been hired to create portraits
since she was just 17, when three

of her classmates asked her to take
their senior portraits. Originally, she
thought photography was a “cop-out”
from her classical training in creat-
ing “real art.” She took private art
lessons, alongside her brother and
best friend, beginning in fourth grade,
until eighth grade. The classes were
taught by Lee Hammond and covered
photorealistic drawing techniques,
using mainly graphite and colored
pencil. Hammond was also the author
of the “Draw Real...” books that you
might find in places like Hobby Lobby
and Michaels. It wasn’t until Kelly was
“forced” to take a photography class
during her junior year of high school
that she really came to respect the
medium. Her instructor, Sara Silks,
was an excellent teacher and mentor.
Once she got her hands on a film strip
and an enlarger in the dark room, she

was completely smitten.

Kelly loves the feeling she gets when
she sees really beautiful light. She
says, “It absolutely never gets old

or boring [to me]. In fact, I find it
quite distracting. In an instant, I can
be completely torn away from any
conversation by beautiful light. In pho-
tography, light is always your subject,
no matter what or who is in it.” Her
motto? “Find the good light and get in
it,” “[because] without light, you can’t
make pictures,” she explains. Another
aspect of photography that Kelly loves
is bringing happy tears to people’s
eyes upon seeing their images. Being
able to achieve that level of connec-
tion, in such a short amount of time, is

so incredibly rewarding to her.

THEN TO NOW

We asked Kelly to compare her first
shoot to now, and, boy, what a dif-
ference. She says she remembers the
portraits her friends and her used to
make at 3 am in her bedroom, with a
sheet draped over her closet doors,
makeshift hair and makeup and not-so-
great ambient light with multicolored
twinkle lights framing the backdrop,
shot with an auto-advancing 5mm point
and shoot camera. “The difference is

absolutely hysterical,” she says.

Kelly makes continued education a
priority through Sue Bryce Education,
while drawing a lot of inspiration

from instructors she had at Hallmark
Institute of Photography, as well as
MANY of her photography and artist
peers, near and far. She also watches

a great number of films that end up
inspiring her lighting, composition and
ideas. However, her all-time favorite
influence is Irving Penn; with Annie
Leibovitz and Arnold Newman as equal

and extremely close seconds.

Kelly’s favorite place to make pictures
is Westport, KCMO. “There is some-
thing about that place that is very
grounding to me — almost on a cosmic
level. It was one of the first places I
really ventured ‘out to,” with my art
friends, from high school, and it always
brings me back to that explorative and
exciting time in my life; not to men-
tion it is absolutely perfect in the fall.”
Closer to home, Kelly relies heavily on
the Delano district. She loves that area
of Wichita and always finds new ways

to create intriguing images there.

The best advice that she ever received
came from Gregory Heisler, which was:
“Other photographers need to make

money too,” meaning: figure out what

you really love to photograph, charge
what you’re worth, and know it’s okay
to turn down work that doesn’t feed
your soul a little bit more than it feeds
your bank account. You will NEVER
photograph something you don’t love as
well as something you do love. You will
work harder for something you don’t

want. Don’t do that. It’s not worth it.

FAMILY LIFE

Kelly and her husband of nine years,
Josh, love standup comedy. Their
favorites are (in no particular order):
Dave Chappelle, John Mulany, Ali
Wong, Tom Segura, Nate Bargatze,
Ryan Hamilton, Tom Papa, Marc
Maron, and many more. They have two
children: Paige, 5 and a half years old,
and Jack, who just celebrated his 2nd
birthday. Kelly says both of their chil-
dren are very smart, little comedians.
Kelly and Josh are also fur parents to
two dogs (Pabst and Blue) and one cat,
Howard, who she says is, somehow,

their children’s best furry friend.

A fun fact about Kelly is that she has a
private Instagram account that is entirely
composed of black and white images. She
says that sometimes, she posts one that
is truly a tiny masterpiece that bridges a
small connection back to her early days
of photography. Throughout her edu-
cation and career, she has heard many
people say, “If it doesn’t work in black
and white, it won’t work in color,” and
she wholeheartedly believes that.

WANT TO LEARN MORE ABOUT KELLY
OR HER PHOTOGRAPHY BUSINESS?
SEE BELOW FOR HER CONTACT
INFORMATION.

PHONE: 816-803-5061
EMAIL: kelly.remacle@gmail.com
WEBSITE: www.kellyremaclephotography.com
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In an instant, [ can be

completely torn away

from any conversation
by beautiful light.

IN PHOTOGRAPHY,
LIGHT IS ALWAYS
YOUR SUBJECT,
NO MATTER WHAT
OR WHO IS IN IT.
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LENDERS

Rekey service is included in LOW RATES

our Sfénr(lard Plan fgr home buyers! EXCEPTION | _' I{ANSAS SECURED TITLE

SERVICE e SERVICE BEYOND EXPECTATION

Why Choose BNC

BNC National Bank was founded with the goal of providing fast and exceptional customer
service. We have provided mortgage loans for over 30 years. We have thrived due to our
devotion to our core values and continual innovation. By utilizing revolutionary digital banking

technology we have funded over 11 billion dollars and assisted almost 40 thousand families buy

their dream home. BNC offers mortgage solutions to meet every person’s needs.

B B O

Your clients can feel secure knowing only
they have keys to their new home. _

Janell Enderson |

New Look Low Rates Technolo
Call me tﬂdaf to Senior Account Executive h et ] for hiohtach g‘y
‘We might have a fresh new Because of our commitment to We offer high-tech solutions
learn more. 800.282.7131 Ext. 1281 look but it's still the same customers we offer low rates that make applying easier
great feam. that are hard to beat. than e

JanellE@orhp.com
my.orhp.comfjanellendarson

Address: 8558 W 21st Wichita, KS 67205

.f"-’;_!.r?:t; ,!??'étjﬁi.nq .f'%r?;.ti'.- Sl Office: 316-773-9500

Website: bncnationalbank.com/wichita

WE HAVE THE TOOLS, RESOURCES, AND EXPERTISE TO
ASSURE EVERY REAL ESTATE TITLE IS SOUND AND THE
CLOSING RUNS SMOOTHLY.

n . @KANSASSECUREDTITLE - WWW.KSTITLE.COM

EAST WEST DERBY
2020 N. Webb Rd. 10616 W. r"l'apIL 1710 E. Madison
. ite Suite 500

OLD TOWN
232 N. Mead
Wichita, KS 67202

316 5585588 ITWUMEN 1 COM

Each franchise i5 indep | U3, DOT Mo, 2277955
— 316.262.8261

- S, e, 316.262. 316.683.2785 - 316.788.5070
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A step ahead of

other buyers.

NEW! CUA NOW OFFERS ™
COMMITMENT LETTERS! |

Strengthen your buyers’ offers
with more than a preapproval. .«

Send your buyers to the table
with the upper hand.

b

Contact us today to learn more!
CREDIT UNION
i 316.265.3272 x191
Friendly Home Loans CUofAmerica.com/HomelLoans




