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R AM PART Callustoday for a free roofing assessment!
Roofing, Inc. 719.487.7663 | RampartRoofing.com

Quality & Integrity On Every Roof

“Myseilf, and my team have used Rampart Roofing over the last 5
years with great success. They consistently provide outstanding
customer service in working with my clients. They are honest,
professional and detailed - and will give you a straightforward
evaluation on your client’s roof. They are an outstanding vendor
that you can count an!”

- Greg Luczak, Coldwell Banker Residential Brokerage
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For articles, coverage, and advertising, contact Brian Gowdy at 719-313-3028; brian.gowdy@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain
solely those of the author(s). The publication contains paid advertisements by local companies. These companies are not endorsed or specifically recommended by The N2 Company
or the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies. NOTE: When community events
take place, photographers may be present to take photos for that event and they may be used in this publication.
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Low Cost

Mortgage :
HOUSAND>

| Converl’fi"naI

AVE

« NO LENDER FEES!

« Low Interest Rate!

« Fast Underwriting!

« Direct Lender / No Overlays!
« 7amto 11pm, 7 Days a Week!
« Easy Online Portal

« Constant Communication

« 3.5Week Purchase Turn Time
« Marketing Flyers

 Listing Websites

« And Much More

Contact Low Cost Mortgage Today!

www.lcmloans.com
Mike Floren, NMLS#1574886
Branch Manager
mike@lcmloans.com

Would you like to speak to one of our
loan officers to discuss financing
options or to go over possible scenarios?

Easy, call us anytime!

719-362-0439

685 Citadel Dr. E., Ste 290-9
Colorado Springs, CO 80909

Low Cost Mortgage is a division of Mann Mortgage LLC, NMLS#2550. Mann Mortgage, LLC is not endorsed by, nor acting on behalf of or at the direction of,
the U.S. Department of Housing and Urban Development, Federal Housing Administration, the Veterans Administration, the U.S. Department of Agriculture
or the Federal Government. All programs are subject to credit and income qualification. This is not a guarantee of financing or a firm offer of credit.



MEET THE COLORADO SPRINGS REAL PRODUCERS TEAM

Brian Gowdy Sue Hunyady Katie Luster-Work

Heidi Mossman
Owner / Publisher / Ad Specialist Photographer Photographer
Advertising Sales COSads@realproducersmag.com 719-789-5558 719-963-9321
brian.gowdy@realproducersmag.com
719-313-3028

Fr

Maria Bay Ingrid Bruske Stephanie Brewer Sara Cripe Geneva Eilertson
Photographer Writer Writer Social Media Manager Reprints Manager
541-600-4171 sara@connectgrafiks.com geneva@realproducersmag.com

Our Vision for

Colorado Springs Real Producers:

To elevate the culture in real estate so agents know each other better and treat each other
more humanely. Smoother transactions mean happier buyers and sellers and more repeat
business for everyone involved.

Quality & Service That Will leeh You!

CARPET | TILE | HARDWOOD | LAMINATE | LVP

Veteran Owned e Servicing Builders

842 S. Sierra Madre St. Unit D, Colorado Springs, CO, 80903 » HardwoodFlooringSpecialists.com ¢ 719.424.7351

6 - October 2021

NO MATTER HOW
BIG OR SMALL THE
PROJECT, WE'RE
HERE TO BRING THE

Take the stress out of:
selling by ensuring your
home is looking its best:

The majority of buyers
struggle to look past an
empty home. Let us stage

your home to feel spacious,

comfortable and trigger 'an
emotional response with
potential buyers.

?? (et .ar

HOME SII‘ABIHE AND DECOR

Z0:lams |

Photo credit Jorge Borges

SELL YOUR
HOUSE IN

“Brittany is extremely talented at her
- craft. Besides being an expert in

@ staging and interior design, she
also is extremely personable and
makes clients feel comfortable. She
is organized and gives a personalized
experience to every client.” ~Kerri Denney

“We have worked with Brittany for over
4@ two years now and she has
exceeded our expectations on
every home she touches. She
emphasizes the space,
functionality, and features of a
house so that prospective buyers can
envision themselves in it. Quite simply, she is
an expert in her field and you won'’t be
disappointed!” ~Jeff & Stephanie Ryder

CALL US TO SCHEDULE YOUR
CONSULTATION TODAY

Brittany Williams Jordan Trask
360.310.2690 727.746.8913

brittanywilliams0929@gmail.com
[1 /BrittanyWilliams.homestaging
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Trust Your
Next
Antique
& Fragile
Shipment To
The Experts!

« High quality, high style

« Great closing gifts to leave a
lasting impression

|+ Custom labeling and packaging
« Local, small business with
excellent customer service

Framed Artwork = Antiques
Jewelry = China Dishes
Sentimental Pieces of Furniture, and More

Contact us today
719.434.8070
packandshipplus.biz

5214 N. Nevada Ave. Suite 130
Colorado Springs, CO 80918
719-632-5160
\"eniceintheSprings.com

8 - October 2021

Our mission at Colorado Springs Real Producers is to
strengthen the culture in the real estate industry so that
agents (and vendors) know each other better and there-

fore will treat each other more humanely.

We feel that, if you can read a fellow agents’ backstory,
learn what they’ve been through to get to where they are
now, it will be a bit easier to communicate on an even

P> publisher’s note

playing field. Better communication means a smoother
transaction, happy buyers, happy sellers, and more

repeat business for everyone involved.

I recognize that this is an idealistic vision and we will
likely never get 100% of the way there, but I've heard
enough stories from agents in the field who have lever-
aged our magazine, our events, or even my social media
posts to connect on a deeper level with their fellow agents
in the market, that progress is being made. I will continue

working hard to continue delivering on this dream.

Here’s how you can help:

+  Utilize our advertisers. Each of them has been
referred to us by a local agent in town, so they are
all pre-vetted for you! If you already work with a
vendor, it goes a long way to share that you saw
their ad in Real Producers!

Introduce us to potential advertisers. If you know a
vendor that wants to grow their business, we welcome
you to share the advertising opportunity with them!

*  Read our magazine. We put a ton of work into our
stories so that you can get to know your fellow
agents better!

Attend our events. Several times a year, we will
host or collaborate on an event specifically for real
estate agents. We often will raise money for a charity

at the event, so the more faces we have, the better!

Thank you so much for your support in our journey. You

are respected and appreciated,

Brian Gowdy
Publisher / Advertising Sales
719-313-3028
brian.gowdy@realproducersmag.com

THINKING

OF

REFINANCING?

TILL A GREAT TIME!

On the fence about whether you should
your home loan? Below are a

Potentially lower your monthly payment

Lower your interest rate

Change your rate terms

Or maybe you are looking to tap into your

home's equity? é

Below are ways you can use your home equity when you
choose to do a cash-out refinance:

Tap Into your home equity and uss
the cash to make some home
improvements, without ninning up
minre expensive credit card debt

klse the money from your cash-out
refi to help pay for big purchases
ke kids” tuition, famlly vacations o

even modical bills.

Fay olf or consolidate debd from other
high interes! laans or credit cards
into a lower cost mortgage loan.

Take advantage of the home equity

waltve balll over time and use 0t to
prepane an emergency fund. You
never know when yau might need it!

time to refinance your home loan!

Colorado Springs Real Producers - 9

DAVE SLATER

AREA MANAGER | NMLS 82573566

(719} 332-7497
DSLATER@SIL.COM
DAVESLATER.SIL.COM

5675 DTC Blvd,, Sufte 250, Greenwood Village, T0

i

g Synergy One Lending



guaranteecw

We put the customer first.
Simple as that.

Guaranteed Rate was built with the customer Top Retail Mortgage Lenders — Consumer

in mind, and our 95% customer satisfaction Financial Protection Bureau Complaints B E I I E v E
rating tells us that we’re on the right track! :
We not only lead the retail mortgage industry CFPB -3
with the fewest customer complaints,? but Lender complaints’

we’re dedicated to making the mortgage

process seamless—with technology like the Guaranteed Rate 80

Digital Mortgage. .
d 999 Quicken Loans 554

In addition to our amazing customer service,

we offer low rates, low fees and a vast Caliber Home Loans 262 t d R t o
assortment of personalized loan products. So g u a ra n e e a e

connect with Guaranteed Rate and we’ll take Freedom Mortgage Company 800
good care of you through every step of the
process. It’s that easy. Chase 850
Do you have big dreams for your new home? At Guaranteed Rate, we’re
Wells Fargo 1847 ready to help, with all the tools, technology, and dedicated support you

need to make those big dreams a reality.

1- 95% Customer Satisfaction: Data Source: Guaranteed Rate’s Client Satisfaction Surveys (Averaged 2020).
2- Only pertaining to the mortgage companies listed herein.
+ CFPB Mortgage product complaints received by the CFPB via their Consumer Complaint Database, averaged 2020.

Applicant subject to credit and underwriting approval. Not all applicants will be approved for financing. Receipt of
application does not represent an approval for financing or interest rate guarantee. Restrictions may apply, contact
Guaranteed Rate for current rates and for more information.

Contact me today for all of your financing needs!

Chris Franquemont
Senior VP of Mortgage Lending

O: (719) 309-0406 C: (719) 337-3021
Rate.com/chrisf ChrisF@rate.com
1125 Kelly Johnson Blvd, Suite 340, Colorado Springs, CO 80920

T=Tcaun nousis ewoen Chris Franquemont NMLS ID: 1435075; MO - 1435075, NC- 1-201760, AK - AK1435075, AL - Licensed, AZ - 1012571, CA - CA-DFPI1435075, CO - 100513557, OK - MLO25532, FL- 1092417, TN - 1435075, TX - TAO, GA - 1435075,
VA - MLO-54699VA, KS - L0.0045246

Guaranteed Rate, Inc.; NMLS #2611; For licensing information visit nmlsconsumeraccess.org * AZ: 14811 N. Kierland Blvd., Ste. 100, Scottsdale, AZ, 85254, Mortgage Banker License #0907078  CA: Licensed by the Department of Financial Protection and
Innovation under the California Residential Mortgage Lending Act « CO: Regulated by the Division of Real Estate, (866)-934-7283 TX: 3940 N Ravenswood, Chicago, IL 60613, (866)-934-7283.




PREFERRED PARTNERS
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APPLIANCES
Appliance Outlet
(719) 573-5802
aocolorado.com

BILLIARDS
Fodor Billiards
(719) 598-4611

CARPET CLEANING
Creative Carpet Care
(719) 641-8600
ColoradoSprings
CarpetClean.com

CLOSING GIFTS
Venice Olive Qil Co.
(719) 632-5160
veniceinthesprings.com

CUSTOM FRAMING
Orly’s Art Gallery &
Custom Framing
(719) 630-3371
orlysartgallery.com

FLOORING
Hardwood

Flooring Specialists
(719) 424-7351
hardwoodflooring
specialists.com

HOME BUILDER
Vantage Homes Corp
(719) 534-0984
www.antagehomes
colorado.com

HOME INSPECTION

A Precise Home Inspection
(719) 272-0100
APrecise.com

Brick and Mortar Home
Inspection Inc.

(719) 648-2835
bandmhome
inspections.com

Ground Floor
Home Inspection
(719) 641-1555
groundfloorhome
inspection.com

Inspections Over Coffee
Greg Fowler

(719) 900-5282
www.inspectionsover
coffee.com

Pillar to Post
Stewart Ritter
(719) 494-5313
pillartopost.com/
stewartritter

Pillar to Post

Joshua Deck

(719) 210-0188
pillartopost.com/joshuadeck

Top Choice Inspectors
(719) 581-7080
TopChoicelnspectors.com

HVAC SERVICES

Peak Home Performance
(719) 358-6992
www.gowithpeak.com

INSURANCE

ALINK Insurance
Kody Miller

(719) 219-8505
alink2insurance.com

Farmers Insurance
Michael Hendrickson
Agency

(719) 572-5938
farmersagent.com/
mhenderickson

INTERIOR DESIGN
Concepts by Carriann
(719) 338-2803
www.carriannjohnson.com

INVESTMENT
REAL ESTATE

BK Investments
Benjamin Kennedy
(719) 310-1914
BKBuysHomes.com

LOANS/MORTGAGE
Dovetail Solutions -
Academy Mortgage
Briargate
acedemymortgage.com/
about-us/branches/briargate

MAID SERVICES
Molly Maid of
Colorado Springs
(719) 638-7055
mollymaid.com

MEDICAL AESTHETICS
Glow Aesthetic Medicine
(719) 598-2000
GlowAM.com

MORTGAGE
Benton Capital
Mike Benton
(719) 331-5443

Fidelity Mortgage Solutions
Vaughn Littrell

(719) 290-0415
vaughnlittrell.com

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support
these businesses and thank them for supporting the REALTOR® community!

Guaranteed Rate
Chris Franquemont
(719) 337-3021
Rate.com/ChrisF

Low Cost Mortgage
Mike Floren

(719) 362-0439
LCMLoans.com

Synergy One Lending
Dave Slater
(719) 522-6952

The Alpine Group at
Fairway Mortgage

Brittney Hansen

(719) 505-6924
fairwayindependentmc.com/
Brittney-Hansen

The Alpine Group at
Fairway Mortgage

Karen Weller

(719) 459-2704
fairwayindependentmc.com/
Karen-Weller

MOVERS

Two Men and a Truck
(719) 551-5085
twomenandatruck.com

MOVING & STORAGE

5 Star Moving & Storage
(719) 417-4993
S5starmovingandstorage.com

Arrow Moving and Storage
(719) 573-3460
arrowmoving.net

MOVING / PACKING
Pack & Ship Plus
(719) 434-8070
packandshipplus.biz

NEIGHBORHOOD
Gold Hill Mesa
(719) 900-1461
goldhillmesa.com

PAINTER

Happy Painting, Inc.
(719) 373-5550
happypainting.biz

PHOTOGRAPHER
Capture Life Photography
(719) 789-5558
capturelife.photo

Casa Bay Photography
(541) 600-4171
CasaBayPhotography.com

Katie Marie Photography
(719) 963-9321
katiemarieseniors.com

PROPERTY MANAGEMENT
Colorado Best Team @Pikes
Peak Dream Homes Realty
(719) 284-1900
www.coloradobest
realestate.com

RADON TESTING
AND MITIGATION
All Colorado

Radon Mitigation

Ben Ingalls

(720) 726-4556
allcoloradoradon.com

RESTORATION
AmeriDri Restoration
(719) 388-8509
AmeriDri.com

ROOFING
Rampart Roofing
(719) 487-7663

ROOFING & SOLAR
Lifetime Roof and Solar
(303) 476-8658

lifetimesolarcolorado.com

SOCIAL MEDIA
Connect Grafiks

& Marketing

(719) 679-2626
connectgrafiks.com

STAGING

Brittany Williams Home
Staging and Decor
(360) 310-2690
facebook.com/
BrittanyWilliams.
homestaging

TITLE & ESCROW
Empire Title of
Colorado Springs
(719) 884-5300
etcos.com

Fidelity National Title
(719) 590-1711
FNTColorado.com

First American Title
(719) 208-8330
firstamcolorado.com

Heritage Title Company
(719) 592-9933
heritagetco.com

WEFG National Title
Sandra Kuhlman
(720) 475-8300
colorado.wfgnational
title.com

TRANSACTION
COORDINATOR
Springs Transactions
(719) 238-5707

UPGrowth Transactions
(719) 244-5454
UpGrowth
Transactions.com

MARK JONES

. TOP CHOICE |}
\ INSPECTORS

YOU’VE FOUND THE

TOP INSPECTORS!

@8

Radon Testing - Mold Testing - Sewer Scope Inspection

Thermal Imaging - Water Testing

f KOOSTER

JARED WATKIMNS

A BRI NN,

 GUARANTEE °

| e - ey
L s -

719-581-7080 - topchoiceinspectors.com - fastreply@topchoiceinspector.com

12 - October 2021 Colorado Springs Real Producers - 13
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New Partners!

Please join me in welcoming our newest preferred partners!

=Y
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Tom Bruske with Brittney Hansen with
Hardwood Flooring The Alpine Group at
Specialists Fairway Mortgage

Demi Blacklidge with
Academy Mortgage

Karen Weller with Greg Fowler
The Alpine Group at with Inspections
Fairway Mortgage Over Coffee

Brittany Williams with
Brittany Williams Home
Staging & Decor

Celebrating our renewing and upgrading partners

Keith Szabo with Mike Benton and Jen Weis Benjamin Gosz with

Appliance Outlet with Benton Capital First American Title

14 - October 2021

And a gracious thank you to the following agents who introduced us to our new partners and have supported our renewing partners!

L]

==

Dean Jaeger Mason Buck Mike Rosenhahn Jennifer Crosby Jean Wheaton Tiffany Canady

e,

Jeff and Lane Larry Knop Jeff and Crystal Sisler Mark Hubert
Morrell Stephanie Ryder

(and several more indirectly!)

New advertisers mean more resources for ~ If you know of a business that should be advertising with us, please

us to serve the real estate community, so share! Several of our categories are about to “sell out,” so don’t wait!
this is something to celebrate! If you ever And if you already use one of our vendors, we welcome you to let
are “in the market” for a new vendor, I them know you saw their ad in Real Producers!

welcome you to check out our preferred

partner list. Every business was referred Thank you sincerely,

to us by a top-producing agent—in fact,

if you reach out to me, I will let you know Brian Gowdy

exactly who introduced them to us and Area Director | Advertising Sales

what they have to say about them. 719.313.3028 | brian.gowdy@realproducersmag.com

AALIFETIME
ROOF & SOLAR

FREE INSPECTIONS
& 5-YEAR CERT&EICATIONS

FREE INS
& 5-YEAR CEF

Y . www.LifetimeRoofandSolar.com
| ASK ABOUT OUR LIFETIME WARRANTY

719.520.8080

1767 S 8TH ST, SUITE 260
COLORADO SPRINGS, CO 80905

Iy &y

OfEs

Colorado Springs Real Producers - 15
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estoration

www.ColoradoSpringsCarpetClean.com

Don't let your
dirty carpet

scare you!

Family Owned & Operated

Carpet Cleaning | 24/7 Water Restoration

719.388.8509

AmeriDri.com

g

16 - October 2021

ONLINE BOOKING AT
BandMhomelnspections.com

Speak to our customer care team at
719-648-2835

Brick and Mortar
HOME INSPECTIONS, INC

~UP
TRANSACTIONS

TRANSACTION COORDINATOR - CONTRACT MANAGEMENT
HELPING REALTORS GROW

ANDI STEMPLE | 719.244.5454
andi@upgrowthtransactions.com

ANDREA STEEVENS | 618.780.1261
andrea@upgrowthtransactions.com

UPGROWTHTRANSACTIONS.COM

EXCELLENT SERVICE & COMMUNICATION | LICENSED IN 39 STATES
DIRECT LENDER | AVAILABLE 7 DAYS A WEEK | HABLO ESPANOL

Our team is known for delivering
an elevated experience for our real
estate partners and their clients.

Mike and the team at Benton Capital
are consummate professionals! They
are very competitive with fees and
rates and give excellent customer
service. They always do the right thing!
We are proud to recommend them.

Mike Benton
DIVISION PRESIDENT
NMLS# 1606849

John & Jean Wheaton | The Wheaton Team

BentonCapital

Mortgage Lending
OF NP, INC. NMLS# 75597

719.331.5443 | bentoncap.com

Equal Housing Lender. NMLS# 75597
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Real estate changed Kim Bourgois’s life.

Kim’s career before real es

areceptionist in the D49 school district. Before
that, she was a stay-at-home mom with four
kids. In her early twenties, she was waitressing
and barely making it by living in her car.

Kim was seventeen years old when she
had her first baby and had four kids by the
time she was | ty-five. Kim fell into an
abusive relations ip from the time she was
twenty-two and escaped when she was

~ thirty-three. “I had fallen into a few bad

relationships, being young, when I met my
ex-husband. Things were not good. My ex
was abusive, both physically and verbally;
the relationship brought a lot of bad into my
life and, when my children were young, I
didn’t have custody due to the fact that I was
living in my car and I didn’t have a stable job.
Back then, I would save money waitressing to
get a hotel room a couple of times a week, so

I could shower and sleep in an actual bed.”

Today, Kim works as hard as she does to ensure
she will never have to count on a man for sup-
port. “I'will never stay in a relationship because

T have to; I will stay because I want to.”

e .

Kim exited her career as a waitress to start
helping out at her kids’ school, Pikes Peak
School of Expeditionary Learning. With her
foot in the door, she landed a full time job. She
then went on to work for Falcon High School

and then onto Patriot Learning Center.

Kim’s friend Alan en%ed her to earn her

real estate license. Loo for a place to start,
she met Stacy and Danny Kibler, eventually
joining the Kibler Group. “I wasn’t planning
on quitting my job at the school but Stacy sat
me down and convinced me to do real estate
full time. I admit, I didn’t want to tell her no,
so I left my job and D49 and gave real estate
my all.” Looking back, if Kim hadn’t listened
to Stacy, she would still be living paycheck to
paycheck and not enjoying life anywhere near

where she is today.

Kim’s first year was both frightening and
enthralling. “One of my first tasks was to cold-
call 1,000 leads; stacked, the papers were the
size of a phone book! I would literally stalk
Danny Kibler, showing up on his appointments
so I could hear exactly what he did. I went to
every real estate class I was told to attend. I

was talking to everyone I met about real estate

rising star

By Brian Gowdy and Kim Bourgois
Photography by Heidi Mossman
of Capture Life Photography




simply because I enjoyed it so much! Granted her background, Kim loves EV er
It’s been a whirlwind but I love it so to give back. “Every Thanksgiving, y
much. What better way to help others  we provide dinner to as many T h anks g ]_V]_ ng}
than investing in their future? Every families as we can; we bake meals .
day I wake up, I'm able to help people  for nurses, cops, and firefighters, we p IOVlde
reach their dreams.” Not only did Kim  dropping them off on holidays :
. dinner to as

love what she was doing but she was and even random days of the year
able to make a living that allowed her  just to say ‘thank you!”” Kim loves ma ny f = mllle S
to contribute to her family and take giving because she knows, through
some of the stress off her husband. her actions, her kids will learn the as we can 5 we

power of giving as well.
When things get difficult, Kim looks bake mea]'s fo r
at her family and she looks at all that ~ Kim has lived in Colorado Springs nurses, C Op S,
she has achieved so far. “I stand up, since she was a baby and has never
I count my blessings, and I keep mov-  left. She loves the mountains, a]_’]_d flreflghte I‘S,
ing forward.” camping, boating, visiting the zoo, d 5 1’]_

and all there is to do in the com- ropplng t em
Kim %s out.stand.ing at bu%lding lasting munity. She furt}.1er admits some o f f on h o 1 1 d ays
relationships with her clients. “I truly of her most cherished moments
care about them and their families. were growing up in the Cheyenne a ]_’]_d even
I stop by often, as if they were my Meadows neighborhood.
friends. I go above and beyond to ran d om d ayS ©) f
ensure they know I appreciate earning ~ Kim is married to her husband, :
their business and I have their best Jeremy. The two met through their th € ye ar J ust to
interests in mind. And I joke and tell daughters; in fact, it was Kim’s S ay ‘th =) nk YOU. I y
them they’re stuck with me for life!” daughter who encouraged her to go

“I want to thank Stacy Kibler for
believing in me, pushing me to do real
estate full time, and reassuring me
that I've got this. She spent endless
hours pouring into me and her team
so that we have the knowledge to

be successful. I'm so grateful for my

experience in the Kibler group.”

“I'm also incredibly thankful for Jen
Crosby. When I decided it was time
for a change, for growth and making
myself uncomfortable, I called Jen at
nine o’clock at night asking if I could
join her brokerage. I didn’t know Jen
personally but I knew that Springs
Home Finders was where I wanted to
start this new journey. Despite the late
hour, Jen didn’t hesitate and welcomed
me into her brokerage family. She has
since become a close friend, mentor,

and inspiration. I am very blessed to be

at Springs Home Finders.”

20 - October 2021 Colorado Springs Real Producers - 21



When I'm gone,
[ hope my
kids, friends,
and family
remember me as
being an honest,
hard-working,
loving mom,
wife, and friend.

22 - October 2021

on a date with him! Kim admits
that she finally got the nerve to
ask him at three in the morning
one night. The two spent New
Year’s together and haven’t

parted ways since.

Kim and Jeremy are parents

to five children: Christian (25)
graduated from the AFA in 2021
and is stationed in Las Vegas;
he going to school to be a drone
pilot. Taylor (21) is a licensed
real estate agent; she and Kim
work together. Madison (20)
recently had Kim’s first grand-
baby, Kingston Jay; Madison
has worked in healthcare and

is hoping to switch to working

with animals. Brodie (17) is
attending high school, works
full time, and is overall just
the best. Emerson (14) is a
freshman at Pine Creek and is

growing up way too fast.

Kim loves spending time
with her family, admitting
those are the best moments
of her life. “When I’'m gone,

T hope my kids, friends, and
family remember me as being
an honest, hard-working,
loving mom, wife, and friend.
Ilove everyone with all my
heart and they will definitely
remember my hugs because I

never meet a stranger.”

INSURANCE YOU CAN
DESIGN TO MEET YOUR
EVER CHANGING NEEDS

m Coverage you can customize to meet your needs

B Homeowners insurance

m Landlord/Vacant/Vacation home insurance

Call 719.572.5938
today!

Smart choices last a lifetime.

Your Local Agent

24 SWEBER ST STE 135

COLORADO SPRINGS, CO 80903
MHENDRICKSON@FARMERSAGENT.COM
https://agents.farmers.com/mhendrickson

Michael Hendrickson

£

FARMERS

INSURANCE

Notavailable n alltates. See your agent for details.
es. Notall ized to providei

affiliated Visit

t
Il states
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Your dependable HVAC team
that treats every customer like family.

PEAK HOMNEEE
PERFORM Al

L

THE DREAM IS FREE:

THE HUSTL IS SOLD SEPERAYELY:

We are currently offering 10% off a new AC, FURNACE, or INDOOR AIR QUALITY
unit when you mention Real Producers magazine.

A__/ PERFORMANCE

/F\,\ PEAK HOME

FIDELITY MORTGAGE

SOLUTIONS

-
Quinn White Vaughn Littrell

gwhite@fidelityms.com

(719) 229-6632
NMLS #280138

(719) 280-2201
www.gowithpeak.com

Serving Colorado Springs, CO \

Vlittrell@fidelityms.com

(719) 290-0415
NMLS # 1092985

15455 Gleneagle Drive, Suite 230 | Colorado Springs CO 80921 | FidelityMortgageSolutions.com | NMLS #476792
Regulated by the division of Real Estate



WANT YOUR FACE IN ONE OF OUR ADS?

[ e e _ Lo
Agents, do your clients need Property‘l‘rmagement‘?
Our team can Help!
...and we wm LET YOU KNOW

SHARE A
TESTIMONIAL
FOR ONE
OF OUR
PREFERRED
VENDORS!

»» in the know

FUN FACT:

Every business | have signed on to
advertise in Real Producers was referred to
us by a top-producing agent in town! That’s
why, when you see Rampart Roofing’s ad

on our front inside cover and A Precise = : S Colorado Best Team
=N Home Inspection in our back inside Cach s o d | @Pikes Peak Dream Homes Realty
he— cover, you have Greg Luczak and e T . . T (719) 265-5600
' -‘h”'h Cherise Selley share their e -~ '_ ¥ S e S COLORADOBESTTEAM.COM

experiences with them. In

my opinion, this makes a
highly effective ad and |

want more of them!

P

* Interior and Exterior Painting

* Residential and Commercial Painting
* Window Replacements

» Stucco Repair

» Carpentry

I would love to have
YOU share your positive
feedback with one of

our vendors to possibly ' = .

useinan ad | e s e — e 1NsSpecClion
To make this happen, f - = el 5 A d t
please shoot me a . - SOl — - Va n a g e

quick email with
your headshot +
your positive com- e them p
ments (the shorter
the better) and I will

approach the vendor

- E

tFFSrrr iy
rrrrrrini

* Choice of Home Inspection Packages
» Report printed on-site
» Convenient scheduling

A Stewart Ritter Joshua Deck

M

to see if they would
like to include it.

Email your testimonial x - n s 2
to brian.gowdy@ Thank you for your [ I PILLAR POST 719 494_ 531'_-5 : ,?-Ig 633 5539_
lorod . o, ' stewart.ritteri@pillartopost.com joshua.deckiapillartopost.com
S g influence and readership! HOME INSPECTORS pillartopost.com/stewartritter pillartopost.com/fjoshuadeck




»» overcomer

Photography by Maria Bay of Casa Bay Photography

Written by Brian Gowdy and Ashlee Nath

Ashlee Nath was 9 years old when the doctors told her she

wouldn’t survive through the night. Hospitalized after a

freak go-kart accident, she proved the doctors wrong once

when she survived the first night and a second time after

reclaiming movement in her right arm. Such an experience

forged Ashlee into the champion she is today.

Ashlee spent the next several years of
her childhood being bullied because
of her arm, and so she started to find

ways to hide what made her different.

Today, she embraces herself and
inspires others to know that it’s okay
to be different; that being yourself is
your superpower, that there is only
you in this world, and that it’s okay
to embrace it. Here is Ashlee’s story,
told by Ashlee herself:

“At the age of 9 years old, I was in

a life-changing go-kart accident.

My six-year-old cousin and I were
playing race car driver with his new
go-kart at our grandparents’ home in
Jefferson, MD. Driving, I realized the
throttle was stuck (no brakes—cue
panic!), I swerved around a tree and
lost control, crashing into a boat
trailer. The clip cut my right arm
almost entirely off from the chest,
(broken ribs, broken collar bone, torn
chest muscles) ... my arm was hanging
on literally by the skin.”

“My grandfather had been mowing
the lawn and witnessed the entire
thing. He scooped me up and rushed
me inside as my grandmother called
911 and applied an extreme amount
of pressure to me, attempting to not
let me bleed out. As the EMT arrived,

they assessed the situation and knew it

was too serious to send me to the
county hospital. Instead, they had
the MediVac land in my grandpar-
ents’ nine-acre backyard. En route
to Children’s Hospital in DC, I
was given two blood transfusions
and a transfusion of platelets.
Upon arrival, They rushed me into
surgery to stop the bleeding. My
grandparents called my parents
who rushed to DC from our small

town three hours away.”

“When I finally woke from the sur-
gery, the first thing I said was ‘Did
I mess up my nails?” as I had just
had them done that morning. After
a moment of confusion, I blurted:
‘Where is my arm?’ it was para-
lyzed - no feeling or movement.
The doctor went on to tell my par-
ents that I would never regain the
use of my right arm. A week later, I

was allowed to go home.”

“After nearly a year of having

my arm paralyzed in a sling

and splint, my step-dad met, by
complete luck, a renowned doctor
who specialized in neurology who
thought he could help. Next thing

I knew, the neurosurgeons at
Union Memorial in Baltimore were
giving me the news of a lifetime;
they could maybe help me regain

feeling and some movement!”




“After a 12-hour surgery
transferring nerves from my
left leg and an artery from
my right leg, I eventually
regained movement in my
elbow, wrist, and shoulder,
though my hand had atro-
phied too much at this point

and would never be able to

be fixed. The surgery led to

an extensive recovery period
which included relearning
how to walk and a ton of
physical therapy. Since,

I’ve had multiple surgeries
to keep my progress going.
Around my senior year of
high school, I had two more
surgeries with an orthopedic
surgeon to help the forma-
tion of my fingers and my

wrists movement.”

“I feel that this happened

to me for a reason. Without
it, I wouldn’t be who I am
today and I have a completely
different outlook on life now.
Overcoming this hurdle was
no easy feat but, looking
back, I don’t think I would
change anything. It led me to
meet my husband and having
our children. It’s given me
such a big heart for the dis-
abled outliers of our commu-
nity, I know what it’s like to
be different and to be treated
differently - it’s not fun.”

Ashlee has had an interesting
journey into real estate. She
met her husband, Joel, over
Facebook in 2010 while he
was still living in London.

But, by 2013, they were

married and Joel was sta-
tioned at Fort Carson; they’ve
stayed here ever since. “We
love it here because it feels
like home. The only other
place I would consider living
is in a cottage in England’s
beautiful countryside with

the rest of Joel’s family.”

After moving to Colorado,
Ashlee was a stay-at-home
mom until 2015 when

she started working as

a scheduler at Colorado
ENT and Allergy. In 2017,
she started her own home
staging business and in
2019, she became the
Transaction Coordinator for
the Top Notch Home Team,
until she became licensed

that August. “I had always

wanted to be a REALTOR®

but, after the accident, I
had been burdened with
self-doubt. It wasn’t until
I had been working with
other agents that I knew
that real estate was some-
thing that I could do. I was

ready to take the leap!”

Like anyone, Ashlee’s first
month was challenging. “My
self-doubt kicked in and I
felt like I couldn’t do it was
going to fail. I would cry in
the office so often that my
teammate, Eric Council,
would give me pep talks
telling me to get that famous
‘drunk monkey’ off my back!
With Eric’s pep talks and
Joel’s constant support,

knew I couldn’t quit.”
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I feel that this
happened to me

for a reason.

Overcoming this

hurdle was no easy
feat but, looking back,
I don’t think | would

change anything.
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Disproving her own lim-
iting beliefs, Ashlee had
an incredible first year.
“I worked non-stop. I
was always doing some-

thing real estate-related

whether at home or at the

office. I would wake my

husband up at three in the

morning to tell him that
I had the greatest idea. It
became something I was
so passionate about that
I knew I couldn’t fail.”
Ashlee sold nine homes
between August and
December of 2019 and
37 in 2020. As of writing
this (August 8, 2021, she
has sold 32 homes this
year with another six

under contract!
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“Looking back, I have
to thank my hus-
band, Joel, for being a
constant rock through
the good and bad of
real estate and life in
general. To this day,
he believes in me more
than myself sometimes.
After him, I have to
thank Eric Council for
his pep talks faith in me
and for always being
there to cheer me up.
Last, I have to thank
my mom for always
being there to helping
with the kids and free-
ing us up whenever we
need time. She under-
stands how crazy our
schedules can be and

is always a phone call
away when we need to
show homes at 8 p.m.”
Ashlee admits that,
without real estate, she
would likely still be

a stay-at-home mom,
stuck feeling unfulfilled
with her life. Real
estate gives her pur-

pose because it allows

her to truly help others.

Granted, what she

has overcome, Ashlee
is passionate about
organizations that help
prevent bullying and
child suicides. “I've
been bullied because of
my arm and for being

different. I know how

it feels to eat lunch in the

bathroom, having done it

many times in high school.

I know how it feels to

be picked on for looking

different and it hurts. This

behavior is something that

needs to be stopped and
controlled.” Today she
loves showing others that

it’s okay to be different.

She started making TikTok

videos on her arm and has
amassed over one million

views on her videos!

Ashlee is married to her

husband Joel and together

they have three children,
Rowan (7) and Emersyn
(4), and Indie (2).

TO CHOOSE FIRST AMERICAN TITLE

1 PROTECTING

Your client’s largest investment

b

COLORADO SPRINGS

First American Title™

The kitchen is a
main focal point
for buyers.

Upgrading appliances will greatly increase

your kitchen’s visual appeal while staying
within your budget!

|~ Appliance Outlet

7 Your Favorite Appliances at Outlet Prices e—
Most appliances come with a 1 year warranty. Extended protection plans available up to 4 years.

www.aocolorado.com | 3325 N Academy Blvd | Colorado Springs, CO | 719.573.5802
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Cet updated localized data
sent to you every
Wednesday through
Fidelity National Title.

To learn more about how
you can provide the
power of content to your

customer, contacta
Fidelity National Title Sales | : \
Executive today. | I [ \

=N i |
e 2

- A . - Leveraging our technology to
@ Fidelity National Title enhance the customer experience

1277 Kelly Johnson Blvd | Suite 100 | Colerado Springs, CO 20 | 719-520-1711 | fntcolorado.com

Keep the Referrals Coming! m
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ORIGINAL ART & FRAMING

S FOR ME AND MY HOUSE
. WE WILL SERVE THE LORD

JOSHUA 24:15

—

orlysartgallery.com
719.630.3371
730 South Tejon, Colorado Springs

36" Shiplap Faux Wood Sign with Raised Lasercut Lettering
Other sizes available. Customize your saying.

l Visit us online for up-to-date information

Personalized Laser Engraved Gifts

Referrals for Years to Come.

Open Monday-Friday 10am-5pm
Saturday: 10:30am to 2Pm

%ksp % Closed Sunday & Monday: Appointments Available!

Laserfirt

HANGING & DELIVERY AVAILABLE

www.larkspurlaserart.com lisa@larkspurlaserart.com
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100%
Conventional
Financing

for First-Time Homebuyers

NO money down

NO mortgage insurance!

Quick Facts
» Available for Arizona, Colorado, ldaho,
Nevada, New Mexico, Oregon, Utah,

and Washington properties only.

* Borrowers must have 31,000 of their
own funds for this transaction.

+ 3% seller-paid closing costs
are allowed.

 For primary residence only.

Get clients into their dream home with this great option for first-time homebuyers!

CONTACT US today to learn how this exceptional solution can help your clients get their dream home!

Briargate Branch
Branch: (719) 266-8183

1880 Office Club Pointe
Colorado Springs, CO 80920
academymortgage.com/briargate

Allmortigag vt L
i tmbales | L by T}
Memhbe 1 Mo Amer

der | Corp

A\\ACADEMY

MORTGAGE CORPORATION®
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d restrictions
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P> partner
spotlight

Written by Brian Gowdy
Photography by Heidi
Mossman of Capture Life
Photography

IRVASIA YANINEK

NETTE

H.

GUARANTEED RATE

L

hris Franquemont and
Bryan Yaninek’s vision for
their team is to create a
national presence where
they can impact families
across the country with a well-commu-
nicated, low-stress, education-based
mortgage experience. They understand
the importance of being advised cor-

rectly when purchasing a home.

Their growth plans focus on expanding
further into military towns so they can
take care of their database of soldiers
when they PCS every four years.
Eventually, they want to have AVPs
planted in every military city across the
country so they can help people on a
high level no matter where they live.

Chris and Bryan both have a passion
for giving back. Some of the non-prof-
its they support are the USO, The
Colorado Springs Conservatory, and
the Ronald MacDonald House. They
recently ran a back-to-school drive
where they purchased backpacks and
school supplies for a school. During
the pandemic, they provided printers
for teachers in need. They recently
donated to a local dance studio as well
as Christmas Trees for the Troops. On
top of the fun events they’re always
throwing for their REALTOR® part-
ners, they’re always looking to grow
their charitable footprint.

Chris and Bryan would like to share a

special thank you to their team:

* Admin Asst.: Amber Scott

*  Licensed Sales Assistants: Sean
Morrissey, Shane Lees, Scot Powell,
Sean Powell, Danielle Johnson,
Cameron Waldron

* AVP Mortgage Lending (an LO on
our team): Adam Hubbell

*  Processors: Tyna Sawyer,
Nicole Thompson

*  Loan Officers: Ashley Burgan,
Shauna Andrews, Ray Hishmeh,
Sarah Lathrop, Nichole Milenski

Chris Franquemont

ABOUT CHRIS:
Chris Franquemont was born in
Charlottesville, VA, and has lived

in Colorado Springs since he was 3
years old. He admits, while he has a
personality for change, the Springs
has proven to be a perfect home base.
His love of the mountains and sun-
shine has far outlasted any inclination

to leave.

Chris’s first taste of the mortgage
industry came through an internship
as he was earning his degree in eco-
nomics. Growing up, his friend’s dad
was a lender and he was constantly
encouraging Chris and his friends to
follow in his footsteps. When the day
came that he was seeking his intern-
ship, there was only one person he
could call. His friend’s dad took him
on and he was shortly after intro-
duced to one of the top producers at

the firm, Bryan Yaninek...

Given his passion for people, num-
bers, and self-improvement, the

mortgage industry was a fantastic

fit for Chris. Not only is he always
looking to learn but he is always
seeking others who are willing to
teach. Chris’s mentor in the industry
is Bryan Yaninek, admitting that, so
far in his career, Bryan has answered
roughly 10,000 questions of his.
Through Bryan’s mentorship, Chris
has learned to take pride in educating
his clients through videos and walk-
ing them through different options
and structures. He follows an ethical
approach, presenting his clients with
more than just one option and talking
through the positives and negatives
of each.

‘What Chris finds most fulfilling about
the mortgage industry is the oppor-
tunity to help educate clients on how
loans work and how they can vastly
improve their financial situation. One
of his favorite stories was a client
who, after working with Chris, shared
that “Retirement never felt real until
this moment.” And while there are
several other quality lenders in the

Springs, there are some that aren’t
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and Chris is always ready and willing to help someone

out of a bad situation when a lender didn’t have their best

interest at heart.

done before doesn’t mean it’s ethical or allowed.

Chris prides himself in always showing up as his

genuine self in his real estate agent partnerships as

well as communicating honestly, early, and often.

Chris’s advice for real estate agents is to understand that

lending is always changing and evolving. As an agent, it’s
important to know the basics, but when it comes to the

heavy details, it’s best to rely on the mortgage partners who

are staying up to date. Just because you’ve seen something Can-Am!

Chris and his wife Kelsie are parents of their two
children: Carter (2) and Brooks (1). In his free time,

Chris loves snowboarding and off-roading in his

ABOUT BRYAN:

Bryan Yaninek entered the mort-
gage industry as a way to make
ends meet while he was earning
his nursing degree. Given his
sales background and brain for
numbers, the part-time gig turned
into a full-fledged career, and his
nursing diploma is still collecting
dust to this day.

Born in Panama, Bryan moved to
Colorado Springs when he was 4,
and then at age 12, he moved to
Grand Junction. His college bas-
ketball career eventually led him to
UCCS in 1992, and he’s been in the

Springs ever since.

What sets Bryan apart from others
in the mortgage industry is his
extreme knowledge of the game.
Many lenders claim to be experts
but they aren’t. Bryan receives calls
from other lenders, locally and
nationwide, asking for advice on
how to best structure loans. With
his immense knowledge of guide-
lines and rule interpretations, great
pricing, and smooth process, he
always delivers. His average loan is
twenty-one days and has closed in

as short as eight days!

Like any real estate agent, Bryan
loves getting people into homes
where they will be raising their
families. But where Bryan finds
fulfillment in lending is his ability
to take someone who has lived

in their home for a few years and
accumulated some credit card
debt and restructuring that debt to
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Bryan Yaninek

allow them to become financially
secure later in life. Having grown
up in a low-income household,
Bryan knows the importance of
empathy, ethics, and putting his
clients before his wallet. After
all, there’s nothing more reward-
ing than showing his clients

that they could save $3,500 per
month simply by restructuring
their debt.

In his twenty-six years in
lending, Bryan has had clients
come to him for their first home
and then come back for their
refinance and their second, third,

and subsequent homes. What is

really rewarding is when their children
come to him for their first homes. Bryan’s

influence spans generations!

Bryan’s advice for real estate agents is to
get educated. As a veteran of the industry,
it’s obvious when agents understand the
process from their side. When you become

a master of the trade, the value you bring

to your clients reaches the sky and beyond.

Bryan and his wife, Krystal, raise six
children: Anndera (26), Caleb (18), Kailey
(15), Riley (11), Brayden (5), and Dax (2).
When not spending time with his family,
Bryan loves racing sports cars. Recently
at the Pikes Peak Airstrip Attack, he ran
206MPH.

House Not Selling In

We Will Buy It For Cash Today—
NO INSPECTIONS. NO OBJECTIONS!

¢ >

BENJAMIN KENNEDY
I'N.V E™SsT $&'E N §- G¢R-O U P
Your Trusted, Local Resource
to Get Your Sellers Out of
Difficult-to-Sell Properties!

ent makes selling

Not Ready To Sell?

BK also offers a variety of programs that allow homeowners to stay in their homes
if they're not ready to sell just yet.

BK Investment Highlights
Over 300 homes bought and sold since 2010 - Access to pre-listed

and off-market properties - In-house cash resources - Knowledgeable project
management team with excellent risk analysis - We buy in any condition,
no matter what - Close on the same day!

BKbuyshomes.com - 719.310.1914 - kennedy_investments@yahoo.com
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MOLLY MAID

WHEN YOU NEED
PICTURE PERFECT
FAST!

Fully insured & Bonded
Quick Turn Around
Move-In/Move-Out Ready
Fully sanitized
Last-minute Appointments Accepted

d.3
7 — M MOLLY MAID

N gy |

323-6651 « MOLLYMAID.COM

s GROUND FLOOR

HOME INSPECTION, LLC = 719-641-1555

i e

roundFloorHomelnspection.com
7 — National

T# Home Inspector ”“"Tﬁi;’“""" @ HAHIT

-
i | |
s J Examination - = CERTIFIED
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CASA BAY

— PHOTOGRAPHY—

HEADSHO'T

Headshots without the hassle.

- 30 minutes of studio photography

- Extensive coaching

- Unlimited outfit changes

- Two professionally retouched images

We make quality photography quick and fun!

BOOK TODAY!

& 541.600 4171
& info@CasaBay.Photography
@& www.CasaBay Photography/headshots




Thorough, Fast & Easy Home Inspections Start at $300

PROTECT YOUR DEALS

BY PROTECTING
YUUR CLIENTS

o We're f.DLf;ﬁwlmt Buying a new home should
he fun and hassle free. We talk with you and your clients
not at them or around them. We bring the knowledge
without all the typical tech talk and scare tactics.

Feel wﬂﬁtdetw moving
with $100,000+ eﬁv wavwanties,

guwmnm, and extvas!
360° HOME PROTECTION PLAN

INCLUDED WITH EVERY HOME INSPECTION

«  ‘Buy Your Home Back' Guarantee

= $100k Structural Warranty

«  100-Day Zero Deductible Inspection Warranty
90-Day New Mold Warranty
90-Day Warranty Against Sewer Line Breaks
5-Year $3,000 Roof Leak Warranty

«  200% Money-Back Guarantee
BuildFax Property History

«  Advanced Thermal Imaging Scan
RecallCheke for all Appliances and Systems

All 3rd-party warmranties may have deduclibles andfor max coverages.
Read the fine print for exact coverages. Home protection plans
may vary by state. Check with local inspector for details.

$2 5 MILLION

DONATED THIS YEAR TO HELP
END MODERN=-DAY SLAVERY.

Did you know there are more victims held against their will today than ever
before? That's why The N2 Company - the company behind this publication
and 850+ others like it - is financially committed to end human trafficking.

FOR EVERY AD SALE WE MAKE, N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES FROM CAPTIVITY.

The average Fortune 500 company donates about 1% of their profits
to charity. The N2 Company donates 2.6% of their gross revenue.

Thanks to the businesses within these pages, our Area
Directors, and readers like you, we're able to break the
chains of this horrible reality.

N2<E=
GIVES

Visit n2gives.com to learn more about our fight.

|
ARROW ™

Moving & Storage Co., Inc.

Wmny Co/omzb Q/m/zy&
i < )

Mayﬂu;r;elr'ﬁ §=

Residential Moving - Office Moving « Corporate Moving

International Moving - Specialized Moving

Warehousing Distribution and Storage

Call us or visit our website for a quote

719.573.3460

www.arrowmoving.net

Colorado Springs Schedule 719-900-5282
COS@inspectionsovercoffee.com

Learn all the reasons to love us & schedule online at
homeinspectionsovercoffee.com/phoenixhomeinspection

® miraDry

Permanently reduce
underarm sweat and odor

5200 off your
treatment if

you mention
this ad

aesthetic medicine

Call today to book your free consultation!

(719) 598-2000
glowam.com
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standout REALTOR®
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JENNIFER JENKINS

Growing up in Philadelphia, PA, Jennifer’s
parents were real estate investors; before
she was even out of the house, they had

her managing the properties. Further,

her father was always listening to the

real estate radio talk show hosted by Jay
Lamonte, the founder of the Real Estate
Institute at Temple University. “I remember
that talk show always on in the background
of the house. It felt natural to make real

estate my career.”

Jennifer earned her license at 18 years old.
“I had been working as a loan processor in
Bucks County and I remember reading the
real estate contracts and thinking, wow,
real estate agents make a lot of money; I

need to get my license!”

Jennifer had a friend whose father was a
builder and she worked for his company
while earning her AA degree in real estate.
The opportunity not only taught her selling
and new construction but also how to get

a buyer to the closing table based on the
financial aspects of the deal. “Back then,
interest rates were high and I had no choice
but to learn a lot of creative financing
options.” Beyond the mechanics of the job,
she also took away values that she carries
with her to this day. “I learned to adapt

and adjust and always be early. The most

successful mentors I had, were always the first ones
in the office. Faith — sometimes you have to believe in

what you cannot see and have two feet in!”

Things clicked when Jennifer moved to California.
“I was interviewing with the managing Broker at
RE/MAX of Napa Valley. She read my resume and
saw that I had worked for Joe Clement of RE/MAX
Properties for ten years. She had known Joe from
attending broker conventions and had even served
on a panel with him! She went on to tell me, ‘If I had
lasted with Joe for ten years, I was automatically
hired!” They had a director of training position and a
manager position for the commercial division. I told
her I would do both. In short, it was an amazing two

years in Napa!”

As a former military spouse, Jennifer has lived all over
the country. She originally moved from Philadelphia to
Colorado Springs in 1992, after visiting the city with
her childhood friends. “We liked to ski and mountain
bike and after a visit to Colorado, we ended up packing

12

up our cars and moving out here

The military took Jennifer and her family to
California, where she worked for RE/MAX of
Napa Valley for two years. Later they moved

to Kentucky where she worked for RE/MAX
Executive Group in Elizabethtown for five
years. Both were amazing places to experience,
but the most memorable place she lived was
London, England.



Back in school,

mountain bikes when she was Jennifer has great sympathy
Jennifer partic- living in Kentucky, placing “ for families affected by
ipated in a study third in the state! Her Alzheimer’s and demen-
abroad program in favorite places to bike tia. “My mom passed
London where she __1_- here are Cheyenne State QUITE COMPLEX away in 2010 with fron-
studied architecture. Park and Stratton. tal lobe disorder. The
Everything about — symptoms were much
it was memorable. Jennifer shares that her like that of someone who
“Whatever style of two children are her core suffers from Alzheimer’s.
architecture we were motivator and the “why” Our family learned a lot
learning about that day behind her work. “My about dementia, and I have
would be our classroom. - daughter is 20 years old; after ” so much empathy for those
When we learned about a few years at CCU in Lakewood, families affected by this. My heart
Perpendicular Gothic, our CO studying business management, goes out them.”

class was held at The Henry she decided to follow her passion in the wine

VII Chapel at Westminster industry. She is studying viticulture and enol- Back in 2011, she had the opportunity to honor her
Abbey. When we learned ogy and will soon be leaving to work on her first mother by helping a family whose father was suffer-
about Romanesque style, our harvest at Cedarvale Winery in NJ. My son is 17 ing from vascular dementia. Jennifer spent several
class was held at Canterbury years old and will be a senior this year in high years taking the father to church during the week
Cathedral; Baroque at St. school. He plays football, is a straight-A stu- before work and helped the family juggle whatever
Paul’s Cathedral; etc...I was dent, and has an entrepreneurial spirit. He has they needed. Further, her niece is a survivor of brain

only there for a semester but aspirations to attend college at Temple University = cancer and her brother-in-law is a survivor of throat

it gave me a lifetime experi- or West Chester University and wants to study cancer; Jennifer shares that she’s always interested
ence and a world of knowledge physical therapy.” Beyond her children, she is in supporting others in similar situations. On top of
in the history of architec- also grateful for her thankful for her parents, her  that, Jennifer has been a volunteer for the U.S. Forest
ture.” During her time abroad, siblings, and cousins who have been immensely Service for years and still participates when she can.

Jennifer also did her first (and supportive along the way.
last) parachute jump in Kent,
England, and backpacked
through England, Ireland,

Scotland, and Wales.

Even with London in the mix,
Jennifer admits Colorado
Springs is her favorite place
she has ever lived. “I love the
outdoor lifestyle, the beauty,
and being a part of the
growth of our city.
From the people

to the history to

the culture and

art commu-

nity, our city

is special.”

Outside of

work, two of

her favor-

ite hobbies

are hiking and
mountain bik-

ing. She even raced




YOU NEVER KNOW
WHAT SOMEONE IS
GOING THROUGH
BEHIND CLOSED
DOORS.

Beyond giving back, Jennifer

prides herself on serving

clients and solving problems.
“Real estate deals can become
quite complex and my thir-
ty-five years of experience
gives me a lot to pull from
when issues arise.” Jennifer’s
wealth of knowledge stems
from selling vineyards in Napa
Valley, CA to horse properties,
dairy farms, and hunting land
in Kentucky; from managing
commercial and residential
condos in downtown
Philly to working for
the fourth-larg-
est builder in

the country

to purchasing

foreclosures
for an investor
in New Jersey; to
her time working with

the Clement family in

Colorado. “I’ve gained the
best and most experience from
Joe Clement. When people ask
me what it’s like working with
him I told him it’s like The real
estate Olympics and Joe is a

tireless coach.”

“Always be kind. You never
know what someone is going
through behind closed doors.”

Jennifer’s designations:
ABR, Accredited Buyer Agent

SFR- Short Sales and
Foreclosure Resource

Currently working on my CRTE —

CNHS- Certified New Home Specialist
RCC- Residential Construction Certified

SRS — Seller Representative Specialist
MRP- Military Relocation Professional

Certified Real Estate Team Specialist
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2 ALINK

/" Insurance Services:
AUTO HOME [IFE BUSINESS

I recommend Kody Miller with ALINK Insurance

Services® to all of my clients as they go through the
buying process. Most realtors don't realize how
cruclal this step is for their buyers. He's able to shop
to get them the best coverage while also saving them
money, and gets it done QUICK! | highly recommend
Kody and am thankful for his Integrity and honesty
with each and every client. 4

Mason Buck | Co Il Banker

Senior Insurance Advisor

Kody@ALINK2ins.com | Direct: 719.219.8505 | Cell: 719.494.9718 | ALINK2insurance.com
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YOUR REAL PRODUCERS PORTRAIT
PHOTOGRAPHER
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WE ARE YUUR TRUSTEI]
SOURCE FOR RADON
MITIGATION AND TESTING.

We also offer several Indoor Air Quality
improvements from crawl space
encapsulation to home air filtration.

Ben Ingalls
(NEHA/NRPP CMT#10598¢) |
All Colorado Radon Mitigation, Inc.

Denver: 720.726.4556
Loveland: 970.966.7853
Colorado Springs: 719.599.8908
www.AllColoradoRadon.com
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Hodor Billiards

GAMEROOM DESIGN CENTER

Established 1975

- POOL TABLES
- SHUFFLEBOARDS

- COUNTER AND
BAR STOOLS

- DARTS & SUPPLIES
— - THEATER SEATING
The Best Selectz’on - POKER TABLES

of Bar Stools in Town! - ART WORK
FodorBilliards.com - CUSTOM CUES

COLORADO SPRINGS PARKMEADOWS

LARKRIDGE CENTER - THORNTON
5959 N.ACADEMY BLVD,, 80918 5740 E.COUNTY LINE PL., UNIT 1, 80126 16565 N. WASHINGTON ST, 80023
719-598-4611 303-770-7771 303-920-0800
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By Brlan Gowdy
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tbbehappy, people only be loved.”
Jennifer worked a variety of jobs though none h
the substance of a career. In 2001, while working
for a landscaping company, she was transferred
from Utah to Colorado Springs. “I found aﬁt
Woodland Park because, on the map, it appears to sit
in-between Colorado Springs and Denver. I thought

it would make commutes easier. I was wrong.”

ace i

In time, Jennifer found herself balancing three
jobs: working for a Christian-based media company
(“I had traded Mormons for Christians!”), selling
PartyLite candles (this was the start of her career
in sales), and working as a receptionist at Coldwell
Banker (her first taste of real estate). After glimps-
ing the agents’ paychecks, realization dawned. “If
they can do this, I can.” Jennifer admits she had to
borrow money from her parents to pay for school,
which, metaphorically, cost more in pride than it did
in dollars, but it was necessary to follow her dream.
Three jobs became three jobs plus night school and

she was on her way to earning a real estate license.

d Paul hel
his day, Pau
figures in Je ni Ta
a B

2003, Jennifer was offered a sales position with

R ond Homes, a builder in town. She received

her first-ever life-changing paycheck the day after
she left an unfulfilling marriage. That day, she went
from having $5.32 to her name to making a six-figure
income and being able to afford her own apartment!

In 2008, after five years of working for Richmond
Homes, Jennifer returned to Heritage Realty,
joining Harry and Lynn Wolf’s team. “Harry and
Lynn couldn’t have been better mentors. Harry
could sell, he loved new homes and people. Lynn
was the contract expert, and I got the best of both
worlds. And the cherry on top was being back with
Paul Goldenbogen again.” Jennifer eventually joined
Keller Williams as she needed more technology
than what Heritage Realty offered. “I remember
telling Paul that it would be a dream to have both
him and KW...” Only, when Paul finally joined Keller
Williams, he joined Partners and Jennifer was at
Clients’ Choice.
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The next year, Jennifer hit rock bottom. Since
her days in Utah, she had harbored a bit of a
drinking problem (“Just one more reason I didn’t
belong with the LDS culture!”) and in 2009, she
reached its apex. Rather than allow it to unravel
her further, she went to her first twelve-step
meeting on 04/12/2009, which also happened to
be Easter Sunday. Later that August, she checked
into The Meadows, a trauma and addiction center
in Arizonato help her kick the problem for good.

To this day, she hasn’t had a drink since.

Things were looking up. Jennifer was sober and
successful. She had found her niche, connecting
deeply with others and never allowing her ethics

to take a back seat, even when no one is watching.
She even started her very own team, Springs Home

Finders, a brand she carries to this day.

And then, in July 2015, fate showed its crueler side
once again. Jennifer caught her assistant and good
friend embezzling a staggering amount of money
from her business. Altogether, the situation wound
up costing Jennifer over $150k. “It was a massive
and terrible event, and I was devastated. But I

dug myself out without ever having to mortgage

anything. Anytime I needed money for something,

I would find a way to earn that exact amount of
money just in time for it to be due. It was serendipi-
tous, to say the least!”

Once she was back on her feet, Jennifer returned
“home” once again to work for Paul Goldenbogen,
this time at Keller Williams Partners. And there
she stayed until Paul’s eventual retirement. Today,
she owns her own firm, Spring Home Finders. “Our
vision at Springs Home Finders is to create an
integrity-based company that empowers clients and
agents to achieve their dreams and live their best
life, as well as connecting with and supporting the

local community. Our clients are our family!”

Giving back, Jennifer is passionate for victims of
domestic violence, the homeless, and families in
general who have hit a rough patch. “I do what I
can where I can in my community. I tend to do my
best to support other women, especially if they
are struggling. When I started in real estate, I was
going through a divorce and one of the adminis-
trative assistants at Heritage Realty allowed me
and my daughter to live with them rent-free. The

assistant’s mother even supplied daycare for Zayla,

56 - October 2021

Our vision at Springs Home Finders is to create an integrity-based
company that empowers clients and agents to achieve their dreams
and live their best life, as well as connecting with and supporting the

local community. Our clients are our family!
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so I could work to earn enough money to get my Outside of real estate, Jennifer loves being active and

own space. Dylan went to live with my mom and, outdoors, especially deep-sea fishing! Some of her
although I wanted to move home, I wasn’t allowed most cherished memories are deep-sea fishing with
to leave during the custody battle with my husband,  her father on the waters of the Sea of Cortez alongside
I was angry and felt trapped...but today, I thank Baja California Sur. And of course, she loves to travel.
my ex-husband (Zayla’s dad) for making me stay. The best trips are when she can take someone along
We are close and became amazing co-parents and who has never had the opportunity to travel overseas
really good friends.” before. Some of her favorite destinations are Mexico,
Iceland, and Jamaica. In early 2021, she led a trip,
On top of that, she also seeks out a family or two along with her team, their spouses, and some of her
each year who have either suffered a loss or finan-  vendors to Belize where they stayed in a treehouse!
cial hardship so that she can supply Christmas W 1 i —
for, providing everything from food, gifts for the Jennifer is married to her husband Mark Schoning,
family, and even the Christmas tree! In short, owner of 5280 Construction & Roofing, and has "l re f erda I l
Jennifer loves giving back to those who raised two beautiful children: Dylan (24) and Zayla Your local move in the Colorado Springs Metro Area for a worry-free % clients
have been through similar situations (20). Dylan is in the army and Zayla recently joined experien(e,
to what she’s been through, as well her mother full-time in real estate! to M ely sa
as supporting those who have : e o | at 5 Star.
supported her. “Love WINS.” very detail is handled with expert care and professionalism.
She takes

great care of
them and they are

always very satisfied with the job her
team does. | highly recommend 5 Star

n”

Projects handled with expert precision from accepting items for storage,
delivery, and set up in their home.

We leverage the power of our national van line network to move across . .
the country effortlessly. Moving for local and national moves.

—Darrell Wass, RE/MAX Integrity

. ‘ Need Storage? Ask about our 20,000 sq ft, Dept of Defense approved for
our military members' state-of-the-art facility with 24 hr surveillance.

CALL OR EMAIL TODAY FOR A FREE ESTIMATE

5starmovingandstorage.com

v A N LI N ES

Moving & Storage, Inc.
Woman AND Locally Owned & Operated
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The Fairway Advantage™ Pre-Approval* . 1975 Research Parkway, Suite 105 90 South Cascade Ave., Suite 950
program provides your clients with a Colorado Springs, CO 80920 » 719.592.9933 Colorado Springs, CO 80503 = 719.639.7810

conditionally approved loan before they
make an offer, which may allow them to
compete with cash!

VANTAGE

Contact us
to learn more!
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ey KAREN WELLER | NMLS 1372605 | KAREN.WELLER@FAIRWAYMC.COM

*Fairway Advantage pre-approval is based on a full review of the borrower’s creditworthiness and is contingent upon there being no material changes in the ! ol ] I I
borrower’s financial condition or creditworthiness at the time of final loan approval. Final loan approval is subject to the following conditions: (1) borrower has Monday - Saturday s Sunday by Appaintmant

Identified a sultable property, and a valld appraisal supporis the proposed loan amount; (2) a valid title insurance binder has been Issued; and (3) borrower Summer Hours | 10:00am - 5:30pm
selects a mortgage program and locks in an interest rate that will support the pre-approved monthly payment amount, Loan must close before the expiration date Winter Hours | 10:00am - 5:00pm

provided in the pre-approval, Please note that submitting verifying documentation is not a requirement to receive an estimate of closing costs associated with
a mortgage loan. Copyright®2021 Fairway Independent Mortgage Corporation. NMLS#2283. 4750 5. Biltmore Lane, Madison, Wi 53718, 1-866-312-4800,
All rights reserved. This is not an offer to enter into an agreement. Not all customers will qualify. Information, rates and programs are subject to change @

without notice. All products are subject to eredit and property approval. Other restrictions and limitations may apply. Equal Housing Oppertunity. .
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By Bill McAfee,
owner at Empire Title

statistics

“Again, | haven’t seen that before!

Just when we thought the shortage

of listings and the demand for homes
couldn’t affect pricing any more than it
already has, we were wrong. In addition
to souring prices, “days on market” has
hit an all-time low. The market contin-
ues to climb at rates that are unimag-
inable. Just when you think we couldn’t
set any more records; old records are
shattered every month. Sometimes
records can be set by the amount of
time they hold in a certain area. The
factors that are having a direct impact
on our real estate market include com-
panies like Amazon, In-N-Out Burger,
Southwest Airlines, Space Force, and

Space Command.

Never have I seen before have we had
average sales prices above $500,000.00
for two consecutive months. One would
expect the median price to do the same
thing, and it did, but the dollar volume
was $450,000.00. These numbers did
not seem possible two years ago and

as crazy as it sounds, both average and
median prices are up 20.4% and 19.3%
respectively. Is this sustainable? We are
going to find out.

Similar to average and median prices,
the days on market has also set a new
record of seven days. It is truly remark-
able to think that a home goes into the
MLS on a Friday and is under contract
by the following Thursday. This is abso-
lutely crazy when the days on market
in January 2019 were 46 days; January
2017, 44 days; January 2015, 106 days.

'”

Days on Market will likely be very
low over the next five years and pos-
sibly longer because of the compa-
nies coming to town. The anticipated
employment of the new Amazon
facility is more than 2,500 workers.
In-N-Out Burger plans to hire 150
employees between both Colorado
Springs restaurant locations. It is
undetermined how many employees
are to be hired at their distribution
center off Interquest Parkway. Space
Force and Space Command in the
next ten years projects employing
possibly 20,000 to 30,000 people.
That is an average of 3,000 jobs a
year. All though Space Command

is going to be moved to Alabama, if

I were a betting man, and I am, the
odds of it moving are slim to none.
Southwest Airlines will be a key
player to handle the growth that is
coming to Colorado Springs.

Colorado Springs home prices will
continue to rise because of the low
supply and high demand, which

we currently have. All indicators
including industry, both government
and private sector, will continue

to increase. The Colorado Springs
market will continue to thrive
because of the above factors, and it is
an incredibly desirable place to live.
Colorado Springs will set records in
prices, days on market, and housing
demand. This growth we are experi-
encing will leave me to say, again, “I

haven’t seen that before.”
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2021 YTD VS. 2020 YTD

Average Price Median Price Residential Units Sold
£20.4% 119.3% 18.8%
o (o o (o o (o
Inventory Levels Number of Listings

459.2% $53.1%
Sonviarier” 1 e 2.87%

*This information is deemed reliable, but not guaranteed. It is intended to show market trends and should not be used to evaluate
individual properties. Sources for this information include but are not limited to: El Paso County Clerk and Recorder, El Paso County
Public Trustee, Empire Title of Colorado Springs LLC, the Pikes Peak Multiple Listing System.
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WPFG National Title Insurance Company-

a Williston Financial Group company

,-_-r

A BETTER
CLOSING
EXPERIENCE
FOR
EVERYONE

5-star closings. More referrals.

WFG’'s MyHome® provides you and your clients
unparalleled transparency, real-time updates,
and post-closing home information in a secure
web environment. All this and more, right at your
fingertips.

Personalized communication via text, email,

or dashboard notifications alert all parties
involved about important milestones, creating
confidence in the timelines that lead to a
successful closing day. MyHome has been
designed with you and your clients in mind and
works seamlessly on any device.

Contact your local WFG Sales Representative to
schedule a demo.

WFG National Title Insurance Company
8610 Explorer Drive, Suite 105. Colorado Springs, CO. 80920
Office: 719 598 5355

MyHome

Instant access to
essential file details

Contact information
for all parties involved

Timeline view of the
entire escrow process

Real-time updates
via text, email,

or personalized
dashboard

Introduction and prior
to close videos of the
escrow officer

Access on desktop,
tablet or mobile

colorado.wfgnationaltitle.com

A\ A PRECISE

HOME INSPECTION

NOW OFFERING
ROUTINE HOME
MAINTENANCE PLANS
FOR HOMEOWNERS!

HOME INSPECTION
Sz, 2007

‘ ‘ Tom George and the entire group at
A Precise Home Inspection have a proven
track record of providing top-notch home
inspections for our clients. Tom is a leader in
the inspection industry. He goes to great
lengths to make sure they go above and
beyond for our clients and us. We trust them
because they are extraordinarily proficient and
take the time to explain the report to the client,
which equips them with the knowledge to
make the best decision about the purchase.
They have saved our clients from moderate to
huge cost inspection items that would have
otherwise gone unnoticed, even in new
construction. We cannot thank them enough
for their service and attention to detail. ’ ’
- Cherise Selley

. | L
Shawn Eaton, Jessica Martinez, Ryan Lewis, Janet
Whiteman, Tom George, Jacob Dehart

Katie Marie Photography

Thermal Drone Inspections Convenient Communication Happy Customers
Imagery-Certified
-No roof is too steep
or snowy to reach!
-Licensed by the Federal
Aviation Administration.

Complimentary Thermal
Imagery with
every inspection

-Online Scheduler Reports reviewed to 800+
-Reports Built and ensure your clients 5-Star
Delivered On-Site  understand their report Google Ratings

Schedule Your Client's Inspection Today!
APreciseHomelnspection.com ¢ 719.272.0100 e office.aprecise@gmail.com



Empire Title of Colorado Spr
5555 Tech Center Drive, Suite 110, Colorado Sg
Phone: (719) 884-5300 - Fax: (719) 8

Empire Title of Woodland Park
350 N. Pine 5t., Woodland Park, CO 80863

Phone: (719) 686-9888 - Fax: (719} 696-8208

Empire Title of Canon City
1220 Main St., Canon City, CO 81212

Phone: (719) 275-4900 - Fax: (718) 235-5029




