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Barret Blondeau

Barret Blondeau founded and intro-
duced Unlock’d last March as the
country abruptly shut down from the
coronavirus. Eight months later, he
received a cease-and-desist letter due

to the name.

Blondeau and his team had 90 days
to create a new name for the com-
pany. This change required a new

logo, website, signage and business

Barret with his wife,
Julie, and son, River.

cards. Essentially, his team recre-
ated every marketing material for
the company. The task called for
behind-the-scenes work that was not
easy for Blondeau and his team. Say
hello to Falaya. The name evolved
from the familiar Atchafalaya, yet
holds more than one reason to be the

brand that houses his company.

“Atchafalaya is Choctaw for long river,”
Blondeau said. “We envision the real
estate process being a river that flows
smoothly from beginning to end.” He
added that his son’s name is River mak-

ing the company name extra special.

The goal of Falaya is to connect homeown-

ers to agents, title companies, lenders,
contractors and movers throughout the
sales process. Blondeau also wants this
process to be efficient and effective on both
sides for buyers, sellers and REALTORS®.

After an intense first six months,
Blondeau and his team “came out on the
other side.” Traction increased, and the
housing market exploded. Falaya took
advantage of the opportunity. Falaya ended
its first year in business with over $12 mil-
lion in volume, as well as listed over 100

houses in that timeframe.

“We positioned ourselves well, but we had
to fight because there was so much noise,”

Blondeau said.

Before his career in real estate, Blondeau
was a market manager for DeWalt,

selling tools to companies in Louisiana,
Mississippi and Texas. This job required
early mornings, traveling and hotel stays.
At night, he settled into his hotel room and
worked on his MBA. However, his schedule
left no time for family. After his brother-
in-law passed in a car accident, Blondeau

decided to control his own outcome.

“I thought, ‘This is ridiculous. What if my

time comes up tomorrow, and I've been
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We envision

HOME INSPECTION

company acro$ three states, n
seeing my wife - for what?’ I nee
to go and create something for

myself,” Blondeau said. Hence the

decision to transition to real estate
full time so he could be his own boss

and spend time with his family.

Blondeau is excited to develop

g |

technology for real estate,

especially for Louisiana and

locally to Baton Rouge. He
believes in Falaya’s ability

to change processes and

angie b wilson (225)315-7040
haute homes lic hautedesign@cox.net
interior design . staging  f @angiebwilson.hautehomes (©) @_hautestuff_/

make the real estate world
better. “If you believe in

what you’re doing, it makes
it a whole lot easier to fight
through the problems.

And if you’re running

into issues, and you don’t

believe in it, you’re going . s §
to give up,” Blondeau said. \
“I think that’s what it boils "LQrAQ‘A

down to: Do you really believe

PHOTOGRAPHY

in what you’re doing?”

225.892.2665

Trentongordonphoto@gmail.com
Trentongordonphotography.com

Trentongordonphoto
€3 trenton.gordon.5473
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* OLD REPUBLIC HOME PROTECTION

Louisi
Soluti
You're committed to your clients, and we're committed to you!

Add ORHP's home warranty to your winning team today. LA Lending Offers

Call or email me today F REE AP P RA'SALS F or
th/ieer more! i 4 ¥y All First Responders*

BUTTING}EO\ I\\M!?V ERTISING
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THE STARS ALIGN

when Real Producers work together!

ity

Pople Helpping Praple

77\ BOOST BRAND 77\ IMPACTFUL 77\ INCREASE SALES
@ RECOGNITION @ INNOVATION @ & REVENUE

The more people see you, Eye-catching visuals that People buy from businesses
the more they choose you. won't get lost in the noise. that are top of mind.

LA LENDING

(BN

Chasity Graff

Mortgage Broker/Owner

r 2051 Silverside Drive Suite 100
Baton Rouge, LA 70808
J ] "

225-926-5408

www.lalending.net

—
Jonathan Silva

wwww.jdsilvaphotography.com
8295.721-8220 -
jdsilvaphotography@gmail.com_

k joﬁo’rhonsilva.pho’rograph
3 e ———

To be a successful business, you need memorable, cutting-
edge advertising that grabs the consumers attention. We have CALL (225)347-4201 OR VISIT
a unique way to drive your message to where the people are,

using DAV® (pronounced dave), our digital mobile billboard.

chasity@Ilalending.net

'| Licensed by the Office of Financial Institutions in the State of Louisiana,

L
- 4
¢ L]
& "'. . NMLS #129561 / LO NMLS #129638
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the right thing to do

By Erin Phelps | Photos by Jonathan Silva

P» rising star

Amanda felt so
strongly that real
estate is what she’s
meant to do that
she signed up for
an online course
on a Friday and
was licensed by the
very next Friday.

“I didn’t realize until that week
that real estate is my thing — it

came so naturally.”

Amanda’s life path wasn’t always
so clear. After graduating with

a degree in Communications
from Southeastern University,
Amanda worked as a medical
assistant. Eventually, she found
her way back to communications
by marketing at Associates in
women’s health. With a laugh,
she admits how she would
peruse the internet for real
estate listings and was always
interested in how the market
works, but it didn’t cross her
mind to look into becoming a
REALTOR®. Having a back-

ground in sales also pushed her

in the direction of real estate.
“I used to be a licensed makeup
artist and work at Sephora, so I
knew how to sell, and I realized
that this skill would help me a
lot if I decided to take this path

of real estate.”

Amanda came into the industry
intrigued with the possibilities
ahead, but she never expected to

do so well her first year.

“I was surprised at how quickly
things happened; the market was
great, and it taught me so much
very quickly.” Amanda’s friend
Brittany Kenney was her support
throughout the entire process of
becoming a REALTOR®.
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“Another friend of mine, Sharell
Jacquet, has been there for me,

whenever, wherever I needed.”

On top of being a new REALTOR®,
Amanda has a full life with two kids,
James and Allie, three pets, Yoda,
Rex and Ella, and her husband, Trey.
Amanda also holds the title of Head
Coach to her son’s baseball team.
“I’'m one of those moms that always
steps up, even if I don’t exactly have
the time,” she says with a chuckle.
“It’s been so much fun, though. My
daughter does cheer, and while I will
never be a coach for that, I love that
she likes it.” The family has enjoyed
supporting their favorite restaurant
P-Beau’s in Denham Springs through-
out the pandemic. There’s one place,
though, arguably the most magical

place on earth, where you can find

the Becks twice a year: Disney World.

“I’'ve always loved Disney, and I can
honestly say I enjoy going to the
parks more than my kids! My parents
never took me, so at 28 I went for the

first time, and now we go every year.”

While Amanda will for sure have the
legacy of being the most fun mom,
she has important goals for her real
estate legacy. “When someone talks
about the experience of buying with
me, I want them to say that I commu-
nicated through the entire process.

I want them to say that I was there
for them, and if I didn’t have the
answer right then and there, I found
it for them.” For Amanda, her job as
a REALTOR? is not just to make the
paycheck. “My biggest goal is for my
clients to have the best experience
they can have, whether that means

we make a sale or not.”

Amanda knows that as a new agent,
she still has much to learn. Her
commitment to learning and embrac-
ing the process showed as she spoke

about a conversation she had with

her grandfather in college. Sharing his
words of wisdom, he said, “Never let
what you’re doing be about the money,
let it be about doing the right thing,

and never be afraid to ask ques-
tions and get all the details.” These
words have permeated through
Amanda’s career in real estate and
will no doubt guide her as she con-
tinues to sell families the homes of
their dreams. “Even if T only sell

a few homes or even if I sell a lot,
as long as I know I did everything
for the right reasons and I was

consistent, I'm proud.”

For now, Amanda’s feet are one
in front of the other and her
plan is simply to keep doing
what she’s doing ... work to
make her budding real estate

career fully bloom.

Tell us about your education.
Baton Rouge kid through and through. I went to Catholic High School. Then got my BA from LSU in International
Studies and French. | then went on to get my JD from Southern University Law Center were | graduated from in 2016.

Why did you want to become an attorney?

I was naturally drawn to the law and was told since a young age that | should be an attorney. | worked in the family
business as a Professional Landman for a while after | finished my undergrad degree at LSU. By doing this type of
work, | learned a lot about property law, real estate law, mineral law, contracts, etc. and became very

interested. Then in about 2012 when the oil & gas market took a hit | decided to go back to law school.

If you were not practicing law, what would be your alternate profession?
I would probably be back working in the oil & gas industry or working back with the Walt Disney
Company and/or Universal Studios.

Get to Know Our Newest
Closing Attorney,

Brett Bajon

What is one thing you wish you would have known before you went to law school?

How to manage my time better! That is by far one of the most valuable things I learned in law school. It
is something | still practice in my everyday life and without good time management there is no way |
could accomplish everything that needs to be done.

Are you involved with any other organizations or causes?
My wife and | are parishioners at St. Jude Catholic Church. | am also a member of the American Bar Association and
the Louisiana Bar Association.

What is the best piece of advice you have received?
“Why worry? If you’ve done the very best you can, then worrying won’t make it any better.”

Tell us something interesting about yourself.
| attended the French immersion program at St. Anne’s University in Nova Scotia, Canada twice and | am still
fluent in French.

HELPING YOU CLOSE THE DEAL!

TITLE SOLUTION

Experienced Attorneys Handling Real Estate Closings, Litigation, and Mineral Law.
A Title Company backed by a Full Service Law Firm

Charles G. Blaize, Jr.
MANAGING PARTNER

cblaize@mfbfirm.com | 10101 Siegen Ln. | Bldg4, Suite A
Baton Rouge, LA70810 | Phone: (225) 810-4998 | Fax: (225) 810-4999

1o



GULF COAST
TITLE:

With over 40 years of experience
from our founder and lead
attorney, Bill Adcock, Gulf Coast
Title Incorporated provides title
and closing services throughout
the state of Louisiana including
Residential and Commercial
closings, Judgements, Lien
Searches, Escrow Services and
much more. We provide the
highest standard of experience,
convenience, and customer
service with offices in Baton
Rouge and Springfield, Louisiana.

GULF COAST  f]w]©]in
TITLE: @GCtitleLA

#ClosingTheCoast www.GCTitle.com

225-295-8222

4473 Bluebonnet Blvd. Baton Rouge, LA 70809
27170 Highway 42 Sprindfield, LA 70462
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Experience for yourself
why so many of our
customers and partners refer
GMFS Mortgage to their
family, friends and clients!

Ryan La russa
ortgage Loan Officer Mprtgage Loan Officer Mortgage Loan Officer
~ NMLS #1779427 ~ NMLS #1581575 NMLS #96565

m
GMES MORTGAGE

4561 Durham Place, Suite C | Baton Rouge, LA 70816

225-214-5153

GMEFS LLC is an Equal Housing Lender. All mortgages are originated by GMFS
LLC at 7389 Florida Blvd. Suite 200A Baton Rouge, LA 70806. LA License 619.
Products may not be available in all states. This advertisement is not a
commitment to lend. All loans subject to credit approval.

S

Let Me Help You Reach
Your Target Market

EL =1 ﬁi q‘\

BRANDED APPAREL
PROMOTIONAL PRODUCTS
CLOSING & REFERRAL GIFTS
CREATIVE MARKETING CAMPAIGNS

www.eminentpromo.com
225-933-3008

@ @eminent_creations

EFlEminent Creations & Marketing

Lu( y

. PP CLOSED

Virtual Transaction Coordinators + PLUS

Necole S. Weaver
Cell; (504) 669-4703

i  Office: (225) 435-9815 v
www.theexecutivelady.com
Follow us on social media in f@ Executive_Lady_

Baton Rouge Real Producers - 31




MAGNOLIA PLUMBING

CYPRESS " ROOFING

HURRICANE DAMAGE? LET US HELP!

We are a local company and experts
in handling insurance claims.

LISTING & TRANSACTION
MANAGEMENT

Carver (et
SOME TIME TO
LEVERAGE

" YOUR BUSINESS

EXCELLENT SERVICE AND
STRONG COMMUNICATION
Servicing These Areas All Across South Louisiana: % ﬁ % oA Making your job easy and your clients happy.
Baton Rouge Sorrento Darrow Saint Amant ehg
Denham Springs Donaldsonville Prairieville Geismar List to Close LLC : ;‘::‘-;r;::;u!ﬂy _ Saeitt Gusidry, LHI #1690%
. French Settlement Livinﬁ]s;o; ore Walker Gonzales 8686 Bluebonnet BIvd s “""Tm'f:':'“‘_t < i '“f"‘:"‘"’:
! Magnoliaplt ing@yah(')\'o'fcom \ + V Baton Rouge LA 70817 @ Compatitive grieng g o
i PO Box 83217 » Baton Rouge, LA 70884 ) ’ 225-317-9295
e e/ < : 225.450.5507 - cypressroofingla.com ;=) 3. 1@;@ Brooke@ListToCloseLLC.com Proudly serving Baton Rouge and Surrounding Areos

The Right Loan...The Best Terms... The First Time
’ - " e & . n
| ) Key Lending Give your home the

- Solutions. protection it deserves.

Owner/Partner -"“ 'ix i SOlutionS 4'

NMLS# 118490

JOHN "GREG" FOY

L=

=

Owner/Partne
% i NMLS# 1184
Conventional _ _ ) _ )
Your home is where you make some of your best memories, and that's worth protecting. We're here to help.
FHA LET'S TALK TODAY
Ross Garbarino Anna Jones
VA Agent Agent
Rural Garbanno State Farm Anna Jones State Farm
ura 9844 Jefferson Hwy Suite 102 4811 Harding Bivd Suite A
Development Baton Rouge LA TOB03 Baton Rouge LA 70811
225.751.4840 25.356.1241
Construction rossi@garbarinoSF.com anna@annabJones com
www.garbarinaSF.com wwrw AnnablJones. com
CAFA
< StateFarm
Jumbo
State Farm Fire and Casualty Company, State Farm General Insurance Company, Bloomington, IL
. . State Farm Florida Insurance Compary, Winter Haven, FL
10311 Jefferson Hwy Ste B3 | Baton Rouge, LA 70809 | (225) 291-7901 | keylendingsolutions.com 1708137 State Form Lioyds, Richardzon, TX
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Whether it’s real estate or gumbo,
Michael Borne of Berkshire Hathaway
United Properties can sell it to you,
and by the time you’ve closed the
deal, you’ll be friends for life. With

an incredible 2020 production of

$20 million, he’s already superseded
those numbers in 2021 and projected
to finish just shy of $30 million at the

close of this year.

Michael spent most of his upbringing
thinking he’d be an entrepreneur in
the restaurant industry. After watch-

ing his father run restaurants all his

34 . October 2021

Michael Borne

BORNE2SELL

By Erin Phelps | Photos by Aaron Cox

life, this path seemed like a natural
fit for the personable and food-loving
Michael; however, after a conversa-
tion with a friend about real estate,
he knew it was time for a change.
Realizing that many members of his
family had found their way into the
real estate industry, Michael began
the process of obtaining his license
and falling in love with the thought of
finding someone their perfect home.
While doing so, Michael had to tie up
a few loose ends, namely his busi-
ness selling his dad’s frozen recipes

to grocery stores across Southern

Louisiana. “I don’t think my heart was

completely in the food business. I saw

real estate as something out there

that I really wanted to do; I wanted

balance in my life and career, and I

wanted to be my own boss,” he said
with a laugh.

It didn’t take much time for Michael

to realize that he made the right move

to real estate. After working at a

boutique brokerage for a few years,

he needed a space with resources for

him to grow and to build a team. “I

had always had my eye on Berkshire.




that’s easy to see for Michael. Not

I sat down with them, wanting to get ahead of himself,

and our morals and

L O \/ | N G A N D va'lues ali.gned.ljust
CARING FOR clicked with Chase

Muller and Jonathan

P E O P L E | N Starns, and I decided to

make the move.” One of

/A\ N Y W AY | the most principal val-
CAN IS SO ues to Michael is caring

for his people and com-

| M P O R T A N T munity. “Loving and
caring for people

T O M E : in any way I can

is so important

Michael’s focusing on growing his
team’s skills, knowledge, and cli-

entele to better serve the commu-

nity. “I see growth for my current
team happening right now. We’re
focused on getting ourselves to the
next level. I don’t want to get ahead
of myself. I just want to take this
one step at a time and have each

step count.”

Baton Rouge isn’t the only place
you’ll find Michael selling homes.

to me. My people His team has recently expanded

skills started in restaurants with my dad, and - their listings into New Orleans,
and for BORNE2SELL it’s been a

welcome challenge navigating the

those skills help me connect with people in real
estate.” Many REALTORS® are in the industry

because they love interacting with people, but very different market. Outside of

ichael ti hat h hes, fi . .
Michael practices what he preaches, from rocking the real estate world in

having a simple lunch with clients to attend- Baton Rouge and New Orleans, you

ing tailgating events. g can find Michael on the golf course
Michael is truly invested in the happiness of 3; j}: ii::;ﬁr:ﬁiif;iﬂ;(;i};ijing
the people he works with. “Some of my former
clients are now my best friends. I played golf
yesterday with a friend who was a client of mine,
and now we get together all the time. The oppor-
tunity to make friends for life is one of the best
parts of my job.” Having Michael as a REALTOR®

and a friend means he will go to the ends of the
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| SEE GROWTH FOR

couple 35 houses in the span of two years. During f MY CURRENT TEAM

that time, I really got to know them well.” After two .' . : _ " gl P | HAPPENING RIGHT NOW.
years, Michael finally found them the perfect home; he : : _ E B :
“I could really see the genuineness of their heart by | : i . — | WE'RE FOCUSED ON
how we became friends throughout the process, and e,y ’ | 1 GETTING OURSELVES

TO THE NEXT LEVEL.

earth to find your perfect home. “I showed one

now they send me referrals all the time.”

Along with REALTORS® Sara Hart and Madylin

Travieso, the BORNE2SELL team is consistently . - £ Nagd b - - o s \ | DON'T WANT TO GET
among t'he to]_;f sellers ofBerkshire. Hathaway Un'ited . : ' S a 4y : - - _' oo = - . ¥ S | AHEAD OF MYSELF. |
Properties. Michael wants to continue empowering ’ L ) L - i il . = L& ]

Sara and Madylin to achieve their goals and learn : - A [ e . =ik - N L . JUST WANT TO TAKE

as much as possible. “All I want to do is help my ' — I — ‘ - gt 1| ' = 1

team get better. The girls and I know each other’s A 1 _ r - e, Wi THIS ONE STEP AT A
strengths and weaknesses, so we interact with each : : o i D T e 2 : T ™ b= _ _ =5, TIME AND HAVE EACH
other well. Every day I feel like they get better at o | - - i =N i = - - j =

what they do.” There’s something to be said about f " I._I : SRRl . '_ . ; = by 1 = | Y = STEP COUNT.

recognizing when you have something great, and
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Circuit -
Breaker

Electric L1.c.
Michael Webster

OWNER/ELECTRICIAN

OPEN MONDAY - FRIDAY
SATURDAY & SUNDAY BY APPOINTMENT ONLY

circuitbreakerelec@gmail.com

As an Tndependent
TInsurance Agency, we
have MANY companies to
evaluate your needs with!

Aundrea Allen

Independent Insurance Agent

. www.safesourceins.com
0O: (225)-300-4500 * M: (225) 333-6220
‘ ‘ aundrea@safesourceins.com

safesource

BEST COVERAGE. BEST RATES. ONE-ON-ONE SERVICE.

OFFICE - 225.658.2903 | MOBILE - 225.572.7963

When It Comes To Power Equipment,
We‘ve Got You Covered!

Our selection of generators includes top brands
such as Honda and Yamahal!

Sales, Service, and Parts We do it all!
Family-Owned and Operated, G.N. Gonzales,
conveniently located in Baton Rouge, LA is
ready to become your one stop shop for all
your Power Equipment needs!

HONDA QYAMAHA

ATVs * Motorcycles * Dirt Bikes * Generators ===

(225) 387-5328 666

L. Chippewa St Baton Rouge, LA

OF BATON ROUGE

70805 www.gngonzales.com
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Take The Worry Out Of
Home Ownership With

iome Warranty of America

a Home Warranty

Serving New Orleans, Baton Rouge,
St. Tammany, & Tangipahoa Parish

Lydia and her team are the highest of professional in any industry. From the
initial meeting, we were blown away with her knowledge, research and ideas of
how to help us best market our listings. Always present, she returned texts, calls
and e-mails seemingly around the clock. We from the bottom of our heart thank

Lydia and her team for everything they do to continue supporting our team

through assisting with new orders to follow up with existing clients.

Juli Jenkins Team
\ﬂ_,__ KW First Choice
Lydia Hodges, Sales Representative #1 Prod ucing Team

Ask

about our

100% FREE
Sellers

Coverage

www.hwahomewarranty.com | Customer Service - 888-492-7359

aaroncoxphotc.com

318.453.1609
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Jeff A. LeSaicherre Douglas Harper Dylan Yesso Parker Ryan

Under the leadership and vision of CEO, Jeff LeSaicherre, Fleur Des Lis has grown to be one of Louisiana’s largest title companies, with
a focus on local offices that are managed and operated by local attorneys with direct ties to the community. Our growth is a result of
how we treat the agents and lenders we serve, providing them an alternative to more traditional and often dated ways of doing business.

Our ability to anticipate changes in the marketplace and remain at the forefront of evolving technologies has made our emphasis on

being a trusted resource even more relevant as the world continues to change.

As a company, we are successful when our clients are successful, and that success can only come with a proven process. Here, it’s called

the Fleur Des Lis Way.

Fleur Des Lis Title

Fleur Des Lis

FMIS FDLtitle.com

LAW & TITLE COMPANY




