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Amy Felix
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GENERAL CONTRACTOR
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Western Way

Termite Services

Chris Tiopan

(408) 837-7734
WesternWayServices.com

INSURANCE AGENCY
Goosehead

Insurance Agency
Justin Turner

(951) 965-4651

JH Insurance, Inc
Jessica Hawkins
(408) 264-2400
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Patrick Cayabyab Insurance
Agency Inc

Patrick Cayabyab

(650) 755-9690
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daly-city/patrick-cayabyab

Patrick Chua Insurance
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Patrick Chua

(650) 249-6999
agents.farmers.com/ca/
san-mateo/patrick-chua

INTERIOR DESIGN
Gorman Interiors
Cindy Gorman

(408) 623-5262
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Ace Relocation Systems Inc
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AceRelocation.com

MOVING & HOME
CONCIERGE SERVICE
Extensive Home Solutions
Trish Gray

(650) 400-9562
extensivehomesolutions.com
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Eric Joyce Photography
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2828 S. Bascom Ave
San Jose, CA 95124
(408) 316-1613
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REAL ESTATE
PHOTOGRAPHY

Daryl Davis Photography
Daryl Davis

(408) 393-4491
dndavisphoto.com
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Brooks Landry
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INVZNmedia.com

SOLAR

Allied Veterans Roofing,
Solar & HVAC

Doug Wilmerton
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AlliedVeterans.net

STAGING & HOME DESIGN
Elevated Interiors Staging
Nicole Chambers

(925) 385-8409
ElevatedInteriorsStaging.com

Encore Staging Services
Vanessa Nielsen

(408) 800-1566
EncoreStagingServices.com

Pure Lux Staging & Design
Catherine Waldeck

(858) 229-0909
PureLuxStaging.com

VIDEO PRODUCTION

C Sharp Video Productions
Christine Ann Igelsias
(408) 758-8293
csharpvideo.com

WEALTH MANAGEMENT
Peak 360 Wealth
Management

John Lane & Miguel Delgado
(925) 413-7337
peak360wealth.com
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rising star

By Zach Cohen

“T wanted something different, and I
wanted to be happier,” Joe Ventura
begins with a smile. “So, I decided to

bet on myself this time.”

After a decade in the tech industry,
Joe returned to his roots in 2016,
joining his father and uncle in busi-
ness at Ventura Barnett Properties,
which is now part of Better Homes
and Gardens Real Estate.

“I have a unique story,” Joe continues.

‘While working for CyberSource, an
e-commerce payments company that
was eventually acquired by corporate
giant Visa, Joe sold a complex soft-
ware product to large, enterprise-level
companies. The sales cycles were
long, forcing Joe into a role that

extended far beyond just sales.

“It felt like project management. I was
overseeing all sides of the transac-
tion,” Joe says. “It was a very detailed
sales cycle. I had to stay very orga-

nized, on top of everything.”

Joe’s career in tech was loaded with
success, but after 10 years, he came
to a realization: He was ready to work
for himself. Handcuffed by corporate
structures and product limitations,
Joe aspired to be free in his ability to

execute for his clients.

8 - November 2021

BIG THINGS ON THE HORIZON

“I ended up getting tired of the big corporate scene and wanted
a change,” Joe explains. “What prompted me to get out of tech
wasn’t the money — I was doing well. It was feeling like I didn’t
have control over my destiny. I'd go on sales calls, travel across

the country, and oftentimes the client would compliment me,

ENTURA

personally, but go a different direction because
our product wasn’t the right fit, or due to pricing
and contractual challenges. I didn’t have control

over these things.”

Growing up in and around the real estate business,
Joe recognized that in real estate, the opportunity
to sink or swim based on his own merits was avail-

able. He was ready to bet on himself.

“I was looking for a career that afforded me more
control and flexibility over the service/product I
could provide to my clients. The great thing about
this industry is that I get to be the product and
tailor that to each individual client’s goals. The
sense of personal appreciation I get from clients
is really what fuels me to work tirelessly for each

and every one of them.”

“Real estate, at its core, is dependent upon the
ability to form and maintain trusted relationships.
There is no amount of technology that will ever

replace that aspect of this business.”

In 2016, Joe got his real estate license, and by 2018,

he was working full time in the business.

Drawing on his Roots

Growing up, Joe was continually surrounded by
real estate table talk. His uncle, Tony, owns the bro-
kerage he now works for. Joe’s father, Frank, has

long been a real estate agent.

“I've grown up around this industry. It’s been
ingrained in my life for the entire time. My uncle
has been an office manager and agent since the ‘70s.
In the early 2000s, he opened his own private bro-
kerage after stints with Cornish & Carey, Coldwell
Banker, and Century 21,” Joe says.

“Talk about having two incredible mentors,”

Joe beams. “Tony, along with my father, Frank,
both served as mentors for me early on in my
real estate career. I have always admired the way
both of these men carried themselves, personally

and professionally.”

After graduating from San Jose State University,
Joe wanted to cultivate his own professional path.
He didn’t want to feel like he was handed a career
opportunity or that he took the easy road. He
wanted to grow - his own way.

INVZN MEDIA

Creative Film X Photography Productions

REAL ESTATE | LIFESTYLE | BUSINESS

We're a media marketing company providing high quality
videos and photos with a modern aesthetic. Through
specialized videos we create more brand awareness and
eye catching content for your audience.

(825) 377-0607 | WWW.INVZNMEDIA.COM

For Pricing & Bookings check us out online!

FoLLow us oN i@
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The decade in tech sales served Joe well. Not only
was he able to forge his own way, but he gained
skills and a professional outlook that have made

him unique in the real estate world.

Joe has always considered himself highly self-mo-
tivated. It’s a skill that’s served him well in sales.

As well, the experience that he gained in managing
long-term technology projects has been ever-valu-

able in real estate.

“My career in tech - that’s what’s made me a more

successful real estate professional, in a smaller

“Clients appreciate that I am present for them each

step of the way,” Joe says.

Big Things on the Horizon

“Ultimately, my goal is to get a brokers license,” Joe
says. “If there is ever a time where my uncle retires,
T have a long-term vision of wanting to become a
broker, to keep the family name that my uncle has

built for all these years.

“There’s a sense of pride I get when I go to work
every day, and I hand out my business card, and it’s

my last name on there. I'd be proud to carry that on.”

Real estate, at its core, is dependent upon the ability to form and

maintain trusted relationships. There is no amount of technology

that will ever replace that aspect of this business.

amount of time. I relate well with a lot of the buyers

and sellers here in the Silicon Valley,” Joe says.

Discovering Personal Success

Over the past few years, Joe has found considerable
success in real estate. In 2019 - only his second full
year in the business — he was fortunate enough to
close around $22 million in sales over 26 transac-
tions. He was ranked the number-one agent in his

office and number-two agent in the Peninsula region.

“I was pretty proud of being full time for just a cou-

ple of years and getting that accolade,” Joe smiles.

Joe has found success by resting in his ability to
manage projects from beginning to end. He brings
value to his clients by staying involved in every sin-
gle aspect of a transaction. Joe has always taken a
very consultative approach, focusing on more than

just the purchase and sale of the property.

10 - November 2021

For now, Joe takes pleasure in the joy that real
estate has brought to his life. He set out in real
estate with the goal of living a happier life, and
he’s accomplished that.

At home, Joe and his wife, Linsay, now have a young
daughter, Olivia. Another benefit to his transition
into real estate is the daily flexibility it’s allowed him.

“When I dove into this change of career, I wanted to
be able to have a little more control over my sched-
ule, those sorts of things. I wanted to find the right
work-life balance,” Joe says. “Most importantly,
being in real estate has made me a happier person. I
know that if 'm happier, I can be a better husband,

father, and real estate agent.

“I know I made the right move here.”

Market Slowing Down?
Your listing | |

deserves

PHOTOGRAPHY | VIDEOGRAPHY | VIRTUAL TOURS

EJP PHOTOGRAPHY
Q4152259084 - @ERICIOYCE.PHOTO

We provide faster closings, better
service and lower rates for your clients.

Contact Us Today For Unmatched, Personalized Service

PACIFIC
WHOLESALE
Q MORTGAGE

EXCELLENT SERVICE. AMAZING RATES.

Sergio Michel | (408) 856-2770 | NMLS #2023203
sergio.michel@pacwm.com | SergioMichel.pacwm.com
7412 Elsie Avenue, Suite 300 | Sacramento, CA @
Company NMLS# 979693

PUFQE LL;(

Luxury Home Staging
Our experienced
team will make sure
that your house shines!

Contact Us For A Quote Today!

650-285-3627
pureluxstaging.com

FARMERS
INSURANCE

Coverage Your Clients Deserve.
From An Agent They Can TRUST.

PATRICK CHUA

235 E 3rd Ave Ste 220 San Mateo, CA 94401
Office: (650) 249-6999
Email: pchuo@farmersagent.com
agents.farmers.com/ca/san-mateo/patrick-chua
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The #1 preferred home staging company
of fop agents in Silicon Valley.

CALL OR TEXT 408.800.1566

EncoreStagingServices.com/Portfolio

Egﬁnggﬁfs [@] @EncoreHomeStagingBayArea



Mini Kalkat’s story begins across the Atlantic
Ocean in Kenya, where she was born and raised.
Her parents immigrated to the East African
country and succeeded in building a life for
themselves in a foreign land.

“You know how people come to America to start
a new life, new beginnings? That’s how my family
came to East Africa,” Mini explains. “My parents

were pioneers.”

Unbeknownst to Mini, she would eventually follow
in her parents’ footsteps, crossing continents — but

for Mini, the move was for love.

Forging Her Own Path

Mini watched her parents transition from immi-
grants in a foreign land to successful business
owners, as her father went from civil engineer to
businessman to land developer. She remembers the

East African country as a beautiful place to grow up.

“When my dad started building houses and taking
us to development projects, that was the beginning

of my career. That inspired me,” Mini reflects.

Mini’s father recognized her gifts and suggested
that she head to England to study, and at 19, she
moved to the UK to study land management. Since
that time, she has been connected with real estate

in one form or another.

“I eventually became a Chartered Surveyor in the
UK. There, it’s a very professional credential, not
just going and getting a license. I did a four-year
degree, then two years of training, followed by

professional exams.”

Mini’s first job was with one of London’s top real
estate companies, Jones Lang LaSalle. She became
a member of the Royal Institution of Chartered
Surveyors and was well on her way to building the

career of her dreams.

Across the Pond

After her time with Jones Lang LaSalle, Mini
transferred to a smaller company in Mayfair. She
was given a portfolio of 50 prime Central London

buildings to manage.

“I had the dream job. Life was good. I was in my mid-

20s and couldn’t believe where I was,” Mini reflects.

14 - November 2021
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And then, Mini met her husband, Kuljeet. He had just completed his
MBA at Carnegie Mellon and had landed a tech job in the Bay Area.

“Before I knew it, I came to California in the middle of the recession.
He got a job, and I moved here with no job. I never thought I'd come

here,” Mini says.

Mini and Kuljeet rented a house in Palo Alto, but Mini struggled to find
her place in a new culture. Finally, at the encouragement of her mother,
Mini called the head of the Royal Institution of Chartered Surveyors,

and within a month, she had a job with a commercial appraiser.

“I'm commuting to San Francisco, and I'm back in the business. But

I’'m in a different world.”

Mini’s boss understood what she was capable of and often gave her
the most challenging projects. She found herself appraising wetlands,
an office building transformed into a car dealership, and a building in

Sausalito with an eroding foundation.

“Those are the kinds of jobs I was being given. It was challenging but
a great start to my career in America. I would drive around different

areas and get familiar,” Mini says.




Finding Her Community

“What I was missing, though, was the community
spirit that I had in the UK and in Kenya. I didn’t
have any friends. I didn’t have a connection. The

soul was missing for me,” Mini remembers.

Mini connected with a gentleman who sold busi-
nesses in the area. One day, he called her and

said that he had found a home and lifestyle gifts
shop in downtown Los Altos. Mini purchased the
Cranberry Scoop, which she ran for six years. She
also joined the local planning commission to stay

involved in real estate.

“I became part of a community,” Mini smiles.

The Return

Mini had gotten her real estate license when she
arrived in the U.S. in 1990s, but it wasn’t until
2011, when she sold her own custom home devel-
opment in Los Altos Hills, that her residential real

estate career began.

“It was an art piece. I always had in mind this
would be the start of my career back in real estate
development. Little did I know it was the beginning

of me getting into sales,” Mini reflects.

While selling her home, Mini fell in love with real
estate all over again. Her listing agent became a

friend and, eventually, her business partner.

“My career has been inspired by building that house
in Los Altos Hills. I realized there was something
missing in the real estate industry — relationships.
There aren’t many people that sit down to discuss
the big-picture vision,” Mini says. “Deep down
inside, I had this vision that I'd become a person
that people would know by my commitment to
building connections. I thought it would be in devel-

opment, but it turns out it was in sales.”

Real Estate With Heart
Today, Mini has been selling real estate in and
around Los Altos for over a decade. Suffice it to say,

the Bay Area is truly home.

“Now, I’ve been living here in Los Altos for decades,
and I know so much about this place now. I've
managed property here, built property here, and
remodeled homes here.”

16 - November 2021
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Mini has come to understand that, oftentimes, people sell their
homes due to a loss — death, divorce, or a relocation. Her own
experience with loss has made her realize that she wants to help
others like her.

“We’re brothers and sisters. There are so many emotions
involved in selling your family property,” Mini says. “I'm different
because I care. I care about my relationship with people. I want
my clients to walk away thinking that I was a friend, that I sold

their house as if it were my own.”

As Mini looks ahead, she envisions a long career in real estate.
She feels she is in the right place at the right time.

“I have found a place that not only makes me happy, but it fills
me up. I give so much to people, and I hope they feel good. I hope

they receive that.”

CLEAN TODAY,
SELL TOMORROW!

usihandle thedirty’

RIATABC
RIABE

PROFESSIONAL CLEANING SERVICES
Commercial | Residential

Call today to schedule your appointment Ty
650-400-8335 %

www.srjanitorialservice.com

Gaaes Bunssnass

PROTECTING THE THINGS
YOUR CLIENTS

JESSICA HAWKINS

650-464-0763 * jhawkins@gofarmers.com  JHIA.COM

Partner with JH Insurance Agency to protect your
client’s financial future at a rate they can afford,

and a service team they will trust!

DARYL DAVIS PHOTOGRAPH

Real Estate, AEC, Commercial, Event, and Portrait Photography

408.393.4491 - daryl@dndavisphoto.com
www.dndavisphoto.com

| PTIFTE T di VROVREN

street or around the globe:
RESIDENTIAL | CORPORATE | STORAGE .

Call Eric Galpine for a
FREE, no-obligation
moving estimate!

Ready to Move?
5@ 408-878-0007

B egalpine@acerelocation.com
mecocarion svstems: AAS.  \\ww, AceRelocation.com
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star on the rise

By Dave Danielson

NOTHING IS QUITE AS SATISFYING

AS KNOWING YOUR NEEDS HAVE

BEEN HEARD, AND THE PERSON WHO
IS WORKING WITH YOU IS DOING
EVERYTHING THEY CAN TO MEET THEM.

That’s the way Jason Buqeileh
approaches the work he does with

his clients on the Peninsula. Jason
has honed his own special brand of
hospitality throughout his career —
even long before he entered the world

of real estate.

CREATING AN EXPERIENCE

Jason worked in the restaurant indus-
try for a number of years, including
serving as Front of House Manager at

Limon Rotisserie.

“I had been familiar with the
restaurant industry and was
working there as a server while I
explored real estate,” he recalls.
“And then the opportunity came

up for management.”

In the end, Jason answered the call he
had felt for a while to become a full-
time real estate agent and started in
February 2017.

He has definitely enjoyed the fit he

feels in the industry.

“One of the things that I really like
about real estate is you're not in

the same place every day,” Jason

doing the same thing, and it can get to

feel very routine.”

Jason also enjoys the depth of the expe-

rience he gets to share with his clients.

“Generally, in a restaurant, the

someone for 20 minutes to an hour,
and then they’re gone,” he explains. “In
real estate, we have the ability to really

get to know clients more in-depth.”

PERSONAL APPROACH

While sales are an obvious compo-

“I think for me, it’s about communi-
cation and providing the best level

of customer service I can. I work to
get to know them and discover what
they’re really looking for,” he says.
“Many people mostly want someone
to talk through the process with them
and interpret elements for them. The
whole process can be pretty scary. I
think that’s something I can bring to
the table. I try to meet them on more

of a personal level.”

Jason’s clients agree, as well. In a short
time in the business, Jason has already

achieved his fair share of success.

HOMETOWN INSIGHTS
Another advantage Jason enjoys
sharing with his clients is his home-

town knowledge.

“A lot of the people I have the chance
to work with aren’t from the area.
They’re moving here from somewhere
else in many cases,” Jason says.
“Being born and raised here in the
Bay Area I think definitely allows me
to add a personal, hometown touch
with clients and give them some

insights into the surrounding area.”

There’s no substitute for learning
through experience. And Jason has
definitely had that experience in his

first couple of years.

“Starting with Redfin -- they are defi-
nitely supportive, and they also throw
you into the fire, so you get to meet

a lot of clients and get to see a lot of
houses ... and do it all very quickly,”
Jason points out. “I think my first few
months were really challenging in
terms of learning the business, and,

at the same time, being asked to pro-
duce. It was a pretty tough, but very

good experience.”

IT’S THAT FEELING OF
GIVING SOMEBODY THE
KEYS. THAT’S WHY WE DO
IT, AND IT’S THE BEST PART
OF THE WHOLE THING.

NURTURING GROWTH

Jason believes in reaping what you sew in the business.

“It’s like a seed that gets planted. You plant a lot of seeds, but

if you don’t water the seeds and nurture them, those seeds will
never grow. You have to really take care of them and grow them
yourself. And then the averages will be better over time,” Jason
emphasizes. “Not everybody is going to buy, and not everybody in
the economy is going to buy with you. But the more you follow up
and take care of those clients, the more they’re hopefully going to
buy, and buy with you ... and have a good experience throughout

the whole process.”

The learning process continues. Along the way, Jason measures

his success through his clients’ results.

As Jason says, “I’ve never really done anything for money per-
sonally, and I think that helps me to focus more on my clients’

needs, rather than on my own personal ones.”
The learning process continues. And Jason is enjoying the journey.

“Even though two and a half years in real estate is a relatively
short amount of time, I feel like it definitely has helped me build
a lot of confidence,” he explains. “I'm always looking to get better
and to improve on what I'm doing. With every transaction comes

more competence, and I'm learning something new.”

As alifelong fan of the area’s pro sports franchises, Jason enjoys

the rush of creating a win for the clients he teams up with.

“It’s that feeling of giving somebody the keys. That’s why we do
it, and it’s the best part of the whole thing,” he smiles. “I'm really

enjoying it. I feel like it’s really starting to be a nice fit for me.”

explains. “In the restaurant, you're relationship you have with clients is nent of his career, Jason thinks of his

relatively more shallow. You meet role in other terms.
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Hewifid Lo Find The Best Service and
Discounts For Your Clients.

-Evidence of Insurance forms on short notice and on time
-Fast, dependable service
- Competitive rates and a variety of discounts*
-Broad coverage options
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INSURANCE
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Need a contractor in Santa Clara County?
You've come to the right place.

Calland let's discuss what | . J.-'- 1
Your #1 referral for I can do for your customers. e/ S
Residential & Commercial Construction Patrick Cayahyab p
CONTACT US TODAY FOR A FREE ESTIMATE! Insurance Agency INC.
650.755.9690

(408) 420-9444 . .
1618 Sullivan Ave Ste 203 - Daly City. CA 94015
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707-712-3630 - elevatedinteriorsstaging.com - nicole@elevatedinteriorsstaging.com

POTENTIAL BUYERS SHOULD BE GROW YOUR BUSINESS ONLINE WITH VIDEOS
SWARMING THE PROPERTY

Even if you have a strong referral-based
business and you haven't done videos before.
Discover how you could...

M Nurture your warm audiences on social media

Family Owned & Operated

FULL-SERVICE M Engage your prospects and past clients

TERMITE & PEST
MANAGEMENT
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Call Today For A Free Quote!
408-837-7734

Western WayServices.com

™M Increase your referral numbers

Experienced
in VA loans
and rejmance
inspections.

Call to schedule a 15-minute strategy session at (408) 758-8293
...and mention Real Producers!

Christine Ann Iglesias | Video Producer c SHARP
C Sharp Video Productions LLC
VIDEO PRODUCTIONS
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OIL TREATMENTS
OCAL SPOT TREATMENT OPTIONS
UMIGATIONS & REPAIRS

sa— - L i
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P event

BILLION DOLLAR

panel discussion on team building

Thanks to Disen Cai, Brett Jennings, Sandy Jamison, Eric Boyenga, and Susan Fixsen for sharing their wisdom.

Photos By Taner
aner Photography.

L/Oﬁofoqrapffq Thank you, Ugur Taner,
L b for your photography!

' 1424
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WWW.FOTOSBYT.COM
2828 S BASCOM AVE / SAN JOSE, CA 95124
Teresa Nora Trobbe

& 408 316 1613
X info@fotosbyt.com

goosehead”

INSURANCE

We treat patients from Pediatric to \ V)
Geriatric and all of those in-between.

«ﬁ JUSTIN TURNER |Agent/0wner

Contact us today to learn more about our

Integrated Practice. Lic#0F89647
| 408-356-0270 ¥ Info@In-HealthClinic.com ¢ | e 051.965.4651
A mh justin.turner@goosehead.com

www.goosehead.com

LIGHT e JOY We only align ourselves with AM Best A Rated and Better Insurance Carriers.

ACUPUNCTURE INC

Have your clients give us a call today to discuss their options!

Chiropractic and Acupuncture Care

FASTER, RoMELUS
EASIER ®

Close Faster at Lower : . .
Rates with an \
Easier Process. :

Schedule Your Ton 1

Consultation with '" = 3 -
Arton Today! . " ,ﬂ' |

Arton Chau

Direct: (650) 759-6539
Office: (650) 777-8705
team@teamarton.com

www.artonchau.com l
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THE SERVICE YOU BOTH DESERVE.

Karen Bartholomew

&S Loan Officer | NMLS280075 @l‘p DRUSSBDU NTRY
PARTNER WITH T04.385.4877 MORTGAGE™

Karen.Bartholomew@myccmortgage.com
ME TODAY! CrossCountryMortgage.comy/Karen-Bartholomew

CrossCountry Mortgage | 1230 W, Maorehead 5t., Unit 108 - Charlotte, NC 28208 | NMLS3029 NMLSI0O35645 | Licensed by the Department of
Financial Protection and Innovation under the California Residential Mortgage Lending Act.Equal Housing Cpportunity. All leans subject to
underwriting approval, Certain restrictions apply. Call for details. CrossCountry Mortgage, LLC NMLS3029 (wwwnmilsconsumeraccess.ong)

||

During unexpected
times, you should
KNOW what you have!

Things can change in an instant, so knowing what
you have is critical if experiencing a devastating loss.
We'll create a customized inventory of your home
belongings with our Home Inventory services.

extensive

SOLUTIONS™
. .
Contact Trish for.a free con.s ultation Our clients receive the details of what they own,
650490'9562 I |nfo.@exh5|.com cataloged, and safely backed up in their cloud.
ExtensiveHomeSolutions.com - v e




