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XSIGHT CLOSET

CREATIVE MARKETING SOLUTIONS Storage SOIutions

At Closet Gallery, we
specialize in helping you
simplify and organize your
home. Every home has
different needs and every
homeowner has a different
style. Closet Gallery
collaborates with you to
design the perfect solution
for your lifestyle and
budget. Whether it’s your

master closet, a kitchen

pantry, your garage, a
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. T WU [ i home office, we can create
' . ; 0 custom storage solutions
e B ' | for all your needs. Offering
- . = Tt the highest quality

materials and hardware you

T ; - }"_--: will find a wide range of

3% 4 | ' \ product options that will

-~ b o 1 ' - - b ! o suit your specific style.
i 1 _ — Potential home buyers

often look for good storage

. o . e o options within homes and
; 3 A A having custom closets can
. . ~ L ' : give your clients” homes a -
g g -
. b e T i competitive advantage.
* . I-\{E\.-"{ Ty

AND CAPTURE YOUR AUDIENCE

CUSTOM CLOSETS CAN:
- Offer More Storage Options

- Reduce Outside Clutter

- Make Home Organization Easier
- Create a More Functional

Use of Space

PHOTOGRAPHY | VIDEO | DESIGN | MARKETING | SOLUTIONS

FREE IN-HOME CONSULTATIONS
xsightusa.com 916.444.9100 studio@xsightusa.com (916) 826'7016 I aC/OSGan//el’yCOm



BELWOOD
INVESTMENTS TABLE OF

sl o POWERED BY
AP Tow
ghofogra«p%g HDR Photo/Video THE BIG COMPANIES C O N T E N ‘ E ;
Prove

. - Hey Realtors!
Services Virtual Staging . v Realt
3D Tours starfing at $150 Did you know that when you bring Belwood Investments

3D Towr & Pl rophy properties for purchase, you are invited to....
916-968 -TO17 packages sharting ot $225

ryen@bluehmuphotographyiervices.com X x . -. O 7 O 8 B 1 6
W, blecehomurphofegraphuyyservices. com w ‘ 0 { \
d b - ' Meet the Preferred = - Publisher’s
' : Double-End Co-List With Us Earn 10% of B et W : Sacramento \ Partners = M Note

The Acquistion On The Flip Belwood's Profit Real
. N Producers
Side! For The Flip

Team
+*Outside agents, limited time only * &

For More Info: Call (916) 990-3010
or Email support@thebigco.org
www.belwoodinvestments.com

24

Question of R L Profile: : ¢ Star on
the Month : Dayna the Rise:
Summers, Angie
Boutique Counts,
w= Real Estate eXp Realty
Inc.

Reverse Mortgages have come a long way, we set ourselves apart from the other
lenders by specializing in this unigue financial tool that can assist senior clients with
their overall financial goals.

We offer: EDUCATION and KNOWLEDGE for industry professionals and clients
alike, before during and after the transaction closes,

Partner Celebrating - e | Cover

Spotlight: Leaders: J = lp AT Story:

Keoua Bill Sadek, i 4 Debbie

Medeiros, Engel & Ao Austin,

Snap A Vélkers 4 . Reller
Prop = Williams

= : Realty

EXPERIENCE, American Pacific Reverse Mortgage Group has over
183 years combined experience in the specialization of Reverse Mortgages,

The RESOURCE you trust. With access to a multitude of programs from the
traditional FHA HECM Reverse Mor tg ge to proprietary programs and
more on the way.

Liz Andersen

Reverse Mortgage Done Right
R

Local COMMUNITY support by volunteering time and giving back to
those in need.

CALL ME for all of your LIZ ANDERSEN
Reverse Mortgage Needs! PEAE 2253203
Account Executive
‘o 9 16-2 23 8869 3000 Lava Ridge Court
e Suite #103
S Roseville, CA 95661 / 150590
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Online

THE BEST SOURCE FOR FAST AND
ACCURATE ROOF INSPECTIONS

Asset Preservation, Inc. is a leading 1031 exchange qualified

Inspections & Estimates
P intermediary, having completed over 200,000 exchanges.

Certifications & Warranties Trusted by high-net-worth investors and committed to providing

. ik i ot fe F r ST leT] [
Repairs & Replacements the highest levels of experience, expertise, and security of funds.

Residential & Commercial

Pitched & Flat Roofs W = oo Illllll
- Y - '”“""'“ i ASSET PRESERVATION
916-222-6688

A 1 1|'_
"!'.l 82100 ap

https://casaplacer.org/

chlld

BLACKPINE S 2dvocates

UNCOMPROMISED LIVING L | Sponsored by Nick Cunningham

& the PointEquity.com family
NMLA 1404205

e, w
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Have you ever been curious

about how some businesses seem to have it all together
and become really profitable, while others don’t?

Schedule your free
15-minute consult now!
financialpathconsulting.com

Cherise Sutton has been listening
to her clients’ needs and using
her background in business and
accounting as a controller to help
businesses drive their profit and
operate at their highest efficiency
while working less.

Dream it. Work it. Live it.

We drive profitability in your
business with the Profit First
Method. Achieve financial goals
for long lasting change. Master
your money and become highly
effective managing your finances.

FINANCIAL

MEET THE

SACRAMENTO

REAL PRODUCERS TEAM

Katie MacDiarmid Alison Davis Kelly Dunn Rachel Lesiw

Publisher Content Coordinator Administrative Photographer
Assistant

!

XSIGHT Dave Danielson Selena Boyts Chris Menezes
Creative Solutions Writer Writer Writer

Creative Marketing Services

Suzy Delong Tori Barker Aura Design Company Olha Melokhina,
Ad Strategist Social Media Designers (Interior, Florals & Events) Photographer

If you are interested in contributing or nominating Realtors for certain stories,
please email us at katie.macdiarmid@realproducersmag.com.

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2
Company d/b/a Real Producers but remain solely those of the author(s). The paid advertisements contained within the Sacramento Real
Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor
the publisher may be held liable or responsible for business practices of these companies.

Sacramento Real Producers - 9



Protect your future sales and earn a referral fee. \/I[ENN I\V/

We handle your client's management needs & point them back in your direction for sales. PROPERTY MANAGEMENT

HOW OUR LANDLORD REFERRAL
PROGRAM WORKS

1 REFER A CLIENT TO US
Send us a client for property management
by filing out a simple form.

2 WE GET IN TOUCH
We contact the client to explore their
. management options.

3 WE PAY YOU
If the client signs a property management

contract, we'll pay you a referral fee.
DRE# 01882979

- (916) 626-3105 - VIENNAPM.COM

AFC
360

MORTGAGE CENTER

Benjamin. Androvich

SENIOR MORTGAGE CONSULTANT
DRE01873018 NMLS 121231

EXPERIENCE
MATTERS.
Efficiency. Integrity.
Attention to detail.

Asset Financial Center, Inc
916.955.8287 |

916.209.8698
benandrovich@gmail.com

ben.afc360.com

1424 21st Street
Sacramento, CA 95811

10 - May 2021
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NORTH AMERICAN
HOME SERVICES

N W
PROFESSIONAL )
INSPECTIONS,

DEPENDABLE
RESULTS

40+ YEARS
OF IMPECCABLE
HOME SERVICES

ONE CALL FOR ALL YOUR INSPECTION NEEDS

Since 1978, North American Home Services has provided California homeowners, homebuyers,
and real estate agents with best-in-class home inspection and repair services.

We are proud to serve over 10,000 homeowners and real estate agents annually in Sacramento
and Surrounding Counties. North American Home Services is ready fo assist you in any way
we can, and to answer all questions you may have.

DOOCOOOO

TERMITE HOME ROT ROOF POOL SEWER PEST
INSPECTION INSPECTION DAMAGE  INSPECTION INSPECTION INSPECTION CONTROL
REPAIR SERVICE
916.481.0268
Orders@NAHSPRO.com | Repairs@NAHSPRO.com
SPCB CA LICENSE PR.6840 NAHSPRO.com



PREFERRED PARTNERS

12 - May 2021

This section has been created to give you easier access when searching for a trusted real

RP

estate affiliate. Take a minute to familiarize yourself with the businesses sponsoring your mag-
azine. These local businesses are proud to partner with you and make this magazine possible.

Please support these businesses and thank them for supporting the REALTOR® community!

1031 EXCHANGE
Asset Preservation Inc
(916) 832-1031
apiexchange.com

ATTORNEYS
EIGuindy, Meyer &
Koegel, APC
Judith Maranski
(916) 778-3310
emklawyers.com

BLINDS/SHADES

Made in the Shade Blinds
and More

Mandie VanBuren

(916) 300-4306
blindsofnorcal.com

CARPET CLEANING
Cleaner Choice Services
(916) 899-1783
cleanerchoice.us

CONSTRUCTION/
REMODELING

Good Life Construction, Inc.
Dmitriy Tupikov

(916) 833-1379
goodlifeconstruction.com

CUSTOM CLOSETS
Closet Gallery
(916) 826-7016
AClosetGallery.com

EVENT VENUE
Silt Wine Company
Alex Valburg

(714) 599-281M
siltwineco.com

FINANCIAL CONSULTING
Financial Path Consulting
(916) 612-6261
FinancialPathConsulting.com

HARD MONEY LENDER
Focus West Capital

Dan Stoligrosz

(916) 947-4754
focuswestcapital.com

HOME BUILDER
BlackPine Communities
Jessica Atkins

(916) 497-0900
www.blackpine
communities.com

HOME IMPROVEMENTS
Patriot Home Improvements
Tara Barton

(916) 251-7660
Patriotimprovements.com

HOME INSPECTION
CalPro Inspection Group
Andrea Quyn

(800) 474-3540
calprogroup.com

Certified Home and Building
Inspections

Jason Stockwell

(916) 223-3400
certifiedhbi.com

HVAC

Bronco HVAC

(916) 675-1062
BroncoHeatingandAir.com

INSURANCE

Intrinsic Insurance Services
Aurora Mullett

(916) 585-8184
iiprotect.com

Sky Insurance Brokers
Erik Sjolie

(916) 540-7000
skyinsurancegroup.com

JUNK REMOVAL
Junk Responders
(844) 586-5786
JunkResponders.com

MARKETING
Creative Marketing
Tori Barker

(916) 832-0502
CreativeMarketing
Sacramento.com

Exodus Marketing
Keith Shapiro
(800) 315-1910
xomark.com

XSIGHT Creative Solutions
Scott Rodier

(916) 444-9100
xsightusa.com

MORTGAGE

American Pacific Reverse
Mortgage Group

(916) 223-8869
APRMG.com

Asset Financial Center, Inc.
Benjamin Androvich

(916) 955-8287
afc360.com

Fairway Independent
Mortgage

Michael Pankow &
Greg Sandler

(916) 318-5626
wefundhomeloans.com

Fairway Mortgage - Dan &
Sherene Team

Dan Mclntire

(916) 276-3324
5StarTeam.com

Fairway Mortgage -
Lucia Lending Team
Nicholas Lucia

(916) 730-6339
LuciaLendingTeam.com

Family First Mortgage Group
AJ Jackson

(916) 835-4100
ffhomeloans.com

NKS Financial
(916) 718-9816
NKSFinancial.com

Point Equity
Residential Lending
Nick Cunningham
(916) 302-2018
pointequity.com

WealthWise

Mortgage Planning
Andrew Vierra

(916) 932-7160
VALoansofCalifornia.com

Your Mortgage Girl at
Guaranteed Rate

Padi Goodspeed

(916) 257-9435
YourMortgageGirl.com

MOVING COMPANY

House to Home Moving, Inc.
Jacob Giorgi

(916) 484-1144
housetohomemoving.com

OVERHEAD DOORS
Overhead Door Company
of Sacramento Inc.
Melonie SanFilippo

(916) 421-3747
ohdsac.com

PAINTING

Camacho’s Custom Painting
Amanda Camacho

(530) 306-9928
camachoscustom
painting.com

PROPERTY MANAGEMENT
M&M Property Management
Bruce Mills

(916) 548-7712
mmproperties.com

Titan Property Management
Ryan Miller

(916) 745-3385
TitanREl.com

Vienna Property
Management
(916) 626-3105
ViennaPM.com

REAL ESTATE
INVESTMENTS
Belwood Investments LLC

Steven Belmont
(916) 990-3010
belwoodinvestments.com

REAL ESTATE MARKETING
Aerial Canvas

Matt Wood

(650) 730-6139
AerialCanvas.com

REAL ESTATE
PHOTOGRAPHY
Andrea Gunn Real Estate
Photography

Andrea Gunn

(916) 223-8948
gunnphoto.com

REAL ESTATE
PHOTOGRAPHY /
VIDEOGRAPHY

Blue Hour Photography
Ryan Maupin

(916) 968-7017

bluehour
photographyservices.com

Snap A Prop
Keoua Medeiros
(408) 921-7550
snapaprop.com

ROOF INSPECTIONS
Roof Checks

(916) 222-6688
RoofChecks.com

STAGING

Blondie Inc. Design
Diana Jorgensen
(916) 821-3534
blondieincdesign.com

Premiere Home Staging
Nicole Runkle

(916) 300-0402
thepremierehome.com

TERMITE INSPECTION
North American

Home Services

Jen Finley

(916) 833-3531
nahspro.com

TITLE COMPANY
North American Title
Julie Shroyer

(916) 416-8245
nat.com/nocal

Placer Title Company
(916) 933-4550
PlacerTitle.com

TRANSACTION
COORDINATOR
Platinum TC Services
Melanie Prescott

(916) 812-7454
platinumtcservices.com

VIDEO PRODUCTION
Dynamic Cinema
Productions

Matthew Walter

(530) 417-6170
DynamicCinema
Productions.com

WEALTH MANAGEMENT
AWA Wealth Management
Derrick Andrews

(530) 889-1258
awallc.com

Y

2

Prepa_ring your hme fo stando

ut in the Real Estate

remiere

ME STAGING & DESIGHN

' s

Mar

www.premierehomestagingllc.com | 916.300.0402 [callftext)

infc@premierehomestagingllc.com

Nicole Runkle Owner at Premiere Home Staging
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844-Junk-Run (586-5786) | 530-802-4664
contact@junkresponders.com

Honest Answers.
- Stress-Free Closings.

5 STAR SERVICE from YOUR 5 STAR TEAM

“Dan and Sherene are the lending dream team! I've
never worked with any lender that communicates
better than they do! They make buying a home fun
with their senses of humor and they take the stress
=1 out of the process with stellar efficiency!”

Monica H. (REALTOR®)

| [FAIRWAY | 5 StarTeam

CHABLEME RARELL, KMHLE »iZ5d03D0
INDEFONOCHT MORTGACE COHPOHATION w

Dan Mcintire Sherene Gray
Loan Officer, NMLS# 300900 Loan Officer, NMLS #302159
Cell: (916) 276-3324 Cell: (916) 798-8026

5StarTeam@FairwayMC.com
www.5StarTeam.com

Copyright©2020 Fairway Independent Mortgage Corporation. NMLS#2289. 4750 S. Biltmore Lane, Madison, WI 53718, 1-866-912-4800. Other restrictions and limitations may apply. All rights reserved.
Licensed by the Department of Business Oversight under the California Residential Mortgage Lending Act, License No 41DBO-78367. Licensed by the Department of Business Oversight under the
California Financing Law, NMLS #2289. Loans made or arranged pursuant to a California Residential Mortgage Lending Act License.

14 - May 2021

OUR CUSTOMERS KNOW
THAT THEY COME FIRST

« AIR CONDITIONING ':
« HEATING

. INDOOR AIR
QUALITY

« WATER HEATERS

« COMMERICAL
SERVICES

« MAINTENANCE
PROGRAM

PLUMSBING HEATING AND AlIR L

916-675-1062 « BRONCOHEATINGANDAIR.COM

“1
SKY INSURANCE

— BROKERS —

PERSONAL AND SMALL BUSINESS INSURANCE

A COMPANY AS UNIQUE AS YOU ARE
SERVING THE ENTIRE STATE OF CALIFORNIA

Ready to save time, aggravation, and money?
Give us a call today and see if we can help you save!

Specializing in:
* Homeowners Insurance ¢ High Fire/High Brush
* Flood Insurance ¢ Life Insurance * Auto Insurance

www.skyinsurancegroup.com ¢ (916) 540-7000

CA Insurance Lic: 0J15368 f ’

OUT WITH THE OLD

nsultation!

ORDER A HOME & TERMITE INSPECTION TOGETHER
AND RECEIVE $25 OFF

SERVICES WE OFEER:
- HOME INSPECTION
- TERMITE INSPECTIONS

- TERMITE TREATMENTS
& REPAIRS

- PEST CONTROL

- SEWER CAMERA
INSPECTIONS

- MOLD TESTING :
- SOLAR INSPECTIONS s

- POOL/SPA INSPECTIONS  Your One-Stop-Shop for
_ COMMERCIAL Inspections and Pest

INSPECTIONS Control

@CalPro
INSPECTION GROUP

RESIDENTIAL = COMMERCIAL = TERMITE
PEST CONTROL = SOLAR = SEWER = MOLD

SACRAMENTO AREA - 3565 TAYLOR RD, STE D | LOOMIS, CA 95650
BAY AREA - 80 GILMAN RD, STE 2A | CAMPBELL, CA 95008

(800) 474-3540 | WWW.CALPROGROUP.COM

Sacramento Real Producers - 15




P> publisher’s note

It’s a

WORKING

MOM’S
WORL.

This month in honor of Mother’s Day, I thought I’d confess
something to you all. When I first began this job with Real
Producers, I felt like I had to hide the fact that I have FIVE
kids and that I'd basically been out of the ‘full time working
world’ for the last decade or so. I could spend a looong time
dissecting the why behind that feeling: All the internal inse-
curities and subconscious messages floating around our cul-
ture that made me feel like being a mom was going to cause
people to question my dedication to this new job, my ability
to get it done, or to put in the hours required to successfully
launch our Sacramento market. But the bottom line is that I

was worried I wouldn’t be taken seriously.

Most of my Publisher Colleagues in other markets across the
country are 30-something and single, or they are married
men with wives who stay home with their kids. And so when
I first began to introduce myself and the Real Producers
platform to you all, I felt the strong instinct to downplay how
big a part of my life my kids are. It’s a hard thing to balance
loving and being proud of your crazy, kid-wrangling mom

life AND still having career goals and dreams that you fully

intend to pour your heart and soul into.

I share this with you now because this community of Real
Estate professionals has given me a tremendous gift. For the
past two years now, in interview after interview with you all,
I'have watched the way you do business and build your net-
works, and it has given me so much freedom. So many of you
are uniquely and authentically genuine about your real lives
behind the scenes. You DO share the details of your life, you
ARE so completely yourselves that it actually BECOMES
your recipe to success. Your clients connect to you because
you share your real lives with them, and for many of you that
includes your kids! I have been inspired by how many of you
(and not just moms!) are simultaneously amazingly involved
parents AND incredible business owners. About six months into
getting to know this community, I realized that I didn’t have to

16 - May 2021

\

hide that part of my life either. That in Real Estate, maybe even
more than other industries, blending the personal and profes-

sional is actually really important!

This shouldn’t have been a surprise to me considering it is
the actual objective of Real Producers to do this through our
content and events. But for whatever reason, early on I was
afraid that this very goal would not apply to me personally.
Last month I took (what felt to me like) a big risk in allowing
my 16-year-old to work our registration table at our April
8th SRP Event. She has been so interested in what I do and
in all of you, and has been begging me to let her participate
in some way, that I finally agreed to this small step of letting
her be at our event for awhile. You all were so wonderful to
her! She left inspired, and I left feeling incredibly grateful
for this community that has affirmed to me that both my
business owner AND my mom hats are welcome in your

world. I can not tell you what this means to me.

So this month, I suppose I just wanted to say, “Thank

you and Happy Mother’s Day” to all the moms out there.
Whether you are a mother biologically or through a men-
toring and modeling relationship, your investment in other
lives matters, and the way you balance it alongside chasing
your own dreams and building your own businesses makes

you absolute Super Heroes in my eyes.

Cheers to YOU,

>V< EXO D U S READY '.l'O. GET STRTD? CALL OR SCAN HERE [

SERVING 1000°S OF INDUSTRY PROFESSIONALS FROM THESE & MANY OTHER REAL ESTATE AND FINANCE AGENCIES

o .

REAL ESTATE'S MOST SUCCESSFUL MARKETING NEWSLETTERS!

YOUR RELATIONSHIPS
WITH PAST CLIENTS
ARE THE KEY TO

REFERRAL SUCCESS!

LET US SHOW YOU
HOW IT WORKS!

MARKETING 800-315-1910 "/ omarxcor o

et

. Century, VALoansOf
FAIRWAY wuu'ﬂs B *Cﬂ”f“’"_fﬂm

CFPT NI NT MORTEASS CORPORATION

"Great Experience! Return on Investment 400%!" - Fred Goncher

KATIE MACDIARMID
katie.macdiarmid@realproducersmag.com
(916) 402-5662

n facebook.com/sacramentorealproducers

@SacRealProducers

PLACER TITL

Wﬂygﬁ
OUR HEROES

WE REMEMBER AND HONOR.,

IVY WILKINS
SALES MANAGER

O 915782 3M C 9165406895
iwilkins@placertitle.com

1508 Eureka Bd #150
Reoseville, CA 9566!

' AR DGETTE HOLMES
SINE 5 DEVEI_DPMEHT

W bhol

' 3B40F Demgo Hils Bivd #3507
El Dorado Hills, CA 95762

P
A MoTHER LogE COMRANT
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CONSULTING

IS YOUR MARKETING
UNIQUE TO YOU?

IT'S TIME TO THINK OUTSIDE
OF THE BOX.

LET'S GET (" % . /e TOGETHER

TORI BARKER, Principal
916.832.0502 :
Tori@CreativeMarketingSacramento.com P =
s

(icﬁ feve
MARKETING

www.CreativeMarketingSacramento.com

Moe m¥ Sisjer

a4

o Eandra Prescott
! nrlj-'rmq d-every doy

916.812.7454 | Melanie@PlatinumTCServices.com | www.PlatinumTCServices.com

18 - May 2021

Here

WE PAY FOR ALL APPRAISALS LOW RATE AND FEE STRUCTURE
15-DAY CLOSES NiEmAS MAKE DIFFICULT FILES EASY

0 Help¥ou e

NMLS#39096

AJ JaCkson 7806 Uplands Way

Citrus Heights, CA 95610

OWHGI’ 916-835-4100 Phone

NMLS# 210062
BRE# 01872296

916-848-3386 Fax
FAMILY FIRST
Mortgage Growp - Tfhomeloans.com

$2.5MILLION

DONATED THIS YEAR TO HELP
END MODERN=-DAY SLAVERY.

Did you know there are more victims held against their will today
than ever before? That’'s why The N2 Company - the company
behind this publication and 850+ others like it - is financially
committed to end human trafficking.

FOR EVERY AD SALE WE MAKE, N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES FROM CAPTIVITY.

The average Fortune 500 company donates about 1% of their profits
to charity. The N2 Company donates 2.6% of their gross revenue.

Thanks to the businesses within these pages, our Area Directors, and
readers like you, we're able to break the chains of this horrible reality.

Visit n2gives.com to learn more about our fight.

Sacramento Real Producers - 19




P> question of the month

In hb'nor of Mother’s Day, -« @

. T i
share a photo of you with your Mom,
v R WS -7

20 - May 2021

PEGGY URIEFF: “Maxine Feil was my very
first manager. I was new to the area and
seven months pregnant with my first child
when she hired me in 2005. Real estate can
be a heartbreaking industry. Maxine was
always there to lift me up and advocate for
my success. In that first year of business with
anewborn, Max let me take my newborn to
office meetings and trainings. As my business
grew, so did my family with the births of five
children. Maxine was instrumental in teach-
ing me how to balance the demands of family

and business.”

Vi é E o

TR

MELANIE PRESCOTT, PLATINUM

TC SERVICES: “Oh, so many wonderful
women have helped me grow in my career.
But Melissa Shrout not only has been
professionally but personally. Even taking
the role of surrogate mother after my mom
passed. She has listened to me vent, cry and
worry, whether good or bad. She has been so
supportive in my life. On top of that, she is an
a-mazing human being and REALTOR® who
always has a smile on her face. This is the
last picture with my mom (who always went
by wow), who I miss dearly every day. She

definitely was my mentor!”

HEATHER MCKAY: “Dina Stockwell was my
mentor at Realty ONE! She taught me every-

thing I know about real estate.”

NICOLE RUNKLE, PREMIERE HOME
STAGING: “My mother and mentor.”

CHRISTA PROCTOR: “This is me with my
mother (who passed away in 2020) and my
sister, who is an award-winning detective. My

female heroes for sure.”

TORI BARKER, CREATIVE MARKETING:
“My mom and I. XOXO.”

ANTONIO CARDENAS and his mother.

BRI MILANI, SKY INSURANCE BROKERS:
“My mom and Grammy. Two most
important women in my life. They’re

both such inspirations.”

KELLY PLEASANT and his mom/family.

ERIN STUMPF: “My mom passed away two
years ago (March 26, 2019). Her death left a
gaping hole in my heart.”

ANDREW VIERRA, WEALTHWISE
MORTGAGE PLANNING: “Almost three
years since Mom was called home. Sweetest
lady you’d ever know. Never a mean word

about anyone. Sure miss her.”

TAD THOMPSON and his mom and fellow

real estate agent, Judy Thompson.

KIANA RODRIGUES: The mom to Snap A

Prop and Olani Properties!

AMANDA CAMACHO, CAMACHO’S
CUSTOM PAINTING: “Throwing it back.
#That80sHair.”

SHELBY RYBURN and her parents.

TANYA CURRY: “My MOM! Love her! I can’t
wait for her to travel again from Florida to be
with us. We have missed her during this year
of Covid.”

SAMANTHA TOV: “My forever angel. She
risked her life to give us a better life. She
was a selfless person to all. She had a heart
of gold. She donated back to the community.
She taught me selflessness to think and help
others, she worked multiple jobs to put food
on the table, she was a great friend always
helping whoever asked. She’s my forever role
model and forever angel. She lost her life

protecting her family.”

MARGUERITE CRESPILLO: “Me, my mom,
grandma, and great-grandmother - all amaz-

ing role models.”

DESTINY SLOTHOWER: “My mom. Lost her
when I was only 21. She’s been gone almost
14 years already. She was so strong and

greatly missed.

DMITRIY TUPIKOV, GOOD LIFE
CONSTRUCTION, INC. and his mom.

PARMIS POURARIAN: “The classiest, most
kind-hearted, patient, loyal, pure, honest

human I know. Love my mamma!”

KENDRA BISHOP: “Blessed to live, work and
love with my mom on the daily! Not a kinder,
more generous, giving person on this earth.
But don’t cross her girls, lol... There is another

spitfire side! Love my mom with all my heart!”
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ARE YOUR INVESTORS OVERWHELMED WITH
ALL THE NEW STATE AND FEDERAL ADDENDUMS?

e AB3088 Informational Notice of Covid-19 and 15 day
notice for Covid unpaid rent
* AB1482 rent control
* Proposition 65
e Megan’s law
e Bedbug notification
e Notification no flood insurance to residence
e [ead base and asbestos notification
* Assistance animals
e Fair Housing

WE HAVE THE BEST
vetting system for
background checks

on tenant applications!

Call Bruce Mills @ 916-548-7712 | brucemills@bmrealtor.com
DRE# 01100901

House to Home Moving is a full-service
moving company dedicated to providing
top quality direct shipment moving services
at an affordable price.

I’m a top Realtor in the area and the most important thing to me is my
clients trust. | have worked with House to Home Moving for 8 years and
| wouldn’t go anywhere else. They are super professional, always on time

and you can tell they enjoy their job! Rachel Adams | Keller Willams Realty

- o

LOCAL & LONG DISTANCE = PACKING & UNPACKING

GALL US FOR A FREE
IN-HOME OR VIRTUAL ESTIMATE (916)4 8 4 _] I 4 4
s;-wwii.ifHuus.e}n I'IIDIFIEM&Nﬂg:EEHH_-' Gozogle  focebook ‘

A &9
STAL PUC. T190786- = yelps g

 PROFESSIONAL - EﬁUﬁ‘TEUUS » FRIENDLY - CAREFUL = DETAIL ORIENTED - TRAINED - EXPERIENCED
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Placing offers with peace of mind starts with a complete

loan approval and a team of experts by your side.

Work with a team that understands the competitive nature
of this market so that you can be positioned to win!

SERVICE MATTERS. EXPERIENCE MATTERS.

| WWW FOURHORTEAGE CIRL.C0N

N

l.-.-‘-—__-"
__I F1e!

e ____..—""

Padi Goodspeed
Branch Manager & SVP of Mortgage Lending

O: (916) 257-9435 | padi@rate.com
www.yourmortgagegirl.com

***** 18 years of experience with more than 150 5-star reviews on Zillow!

18-21 Day Close On: FHA Loans * VA Loans * Conventional Loans * JUMBO Loans
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By Selena Boyts
Rachel Lesiw, Indulge Beauty Studio

LEGACY MAKER

Dayna Summers has persevered through her fair share of

ups and downs in life. She could have laid down, given up,
tapped out — and she would have had great reasons to do
so. Instead, she bounced back. She has taken the lessons
learned from those tough years and is building a legacy of

empowerment and positivity.

“Too many people are looking in the rearview mirror instead
of focusing on what is in front of them,” Dayna said. “I live
my life looking through the windshield. I want to see what’s

coming my way and focus on the journey ahead of me.”

Early on, Dayna knew she wanted to build a company and

be her own boss - but more than that she wanted to create

an inviting experience for those within the company and her
clients. “I only take clients who are interested in joining the
journey with me,” she said. “During our intake process, we
really get to know our potential clients. We make it clear that
we’re not here for a one-time transaction. We are here to help
them build a legacy of financial freedom for their families and

become a part of the community.”

Dayna’s reputation for being energetic is an understate-

ment. Talking with her is like watching a ball of energy

ey

BOUTIQUE

real estate

trying to sit still - you can tell she is itching to get out of

her seat. With that said, you also feel like you are the most
interesting person in the room. When she looks at you, she
is looking at you. Dayna’s bright smile and outgoing person-

ality make you want to be her friend.

She is also a well of knowledge, and if she doesn’t know
the answer, she will find it or knows who can. “Everyone
says they provide great customer service, but we go deeper.
Yes, we put together a financial plan for them but we also
connect them with every industry possible: CPA, doctors,
schools, grocery stores, everything. We love on our clients,

and our clients love on us,” Dayna said smiling.

So many of her clients have come back to tell her how
she changed their lives. Stories of going from foreclosure
into financial freedom. “We’re the fairy dust,” Dayna said
without blinking. “We have a fairy dust bucket here at the
office and just keep shoveling it out to help make dreams

come true.”

Her team will tell you, “We don’t just sell homes.” They
use it as the Ferrari that helps them get where they want
to be: starting a 501(c) to give back to their community and

surrounding area.
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WOMEN LEADING WOMEN

Dayna Summers has lived her life in
the realm of women leading women.
As she talked about her mom and the
amazing role model she was, her eyes
glistened and she choked up. “My
mom started her own company called
Skinny Haven when I was young, and
I fell in love with seeing a woman -
my baller mom - kick ass, take names

and run a successful company.”

Since then it has been Dayna’s mis-
sion to be an example of successful
female leadership to her children and
grandbabies. Her daughter, Amanda,
popped in for a quick “hello” and

described her mom as “driven.”

Dayna has dedicated the last decade
to serving the real estate industry and
supporting women in leadership. As a
director for the California Association
of Realtors, she is an active mem-

ber of WomanUp! where she is a
Wavemaker. She previously served

as the president of Placer County
Association of REALTORS® and is
now serving on the board of directors.
She believes in personal growth and
development for herself and others,
and actively participates in master-
mind and women CEO groups. Dayna
is also involved in the Masters Club
of Placer County Association and has
consistently placed in the top 10% of

producers her entire career.

LIFE IS HARD, AND SOMETIMES IT HURTS.

“There is no end to the amount

of passion I have for this type of
empowerment,” Dayna said. “I want
to teach young women how to be a
baller, break the ceiling, make a name
for themselves, and then turn around
and do it for someone else. I love real
estate, but it is my journey to create
a bigger vision of how to lead women

into leadership roles.”

On the rare occasion that Dayna isn’t
in the office or doing volunteer work,
she can be found spending time with
her kids and four grandbabies or at
the track watching her husband, Brad,
motocross at reckless speeds. She is
an avid reader and has a goal to read
a book a month every year. She is
empowered by books that instigate

change and move us forward.

She might also be found in the gym
lifting weights. Dayna has admitted to
being “addicted to iron” and is a for-
mer competitive bodybuilder. “Being
strong all-around is important to me,”

she said.

Dayna has been through some of the
most difficult things a human being
can experience, and yet, she is still
standing. With her husband by her
side, her family’s support, and a staff
of superstars, not only has she built
a successful business, but she is

also winning at life.

THE LEGACY YOU CREATE

IS NOT JUST FOR YOU -

26 - May 2021

\@LCertified

Home and Building Inspections

Sacramento, Placer and El Dorado Counties
Premier Home and Pest Inspection Company

Inspectionsidonelnightythelfinstitimegandithel
[customergenyicelthatiwilIKeeply oL om i nEID A CHS
o mmars] Epariunas e CERTIFIED chiluramnasl

WE’RE PARTNERING
WITH REALTORS T0 KEEP
RELATIGNSHIPS ALIVE
FOR YEARS T0 COME

Through co-branded marketing efforts, we help connect and
reconnect you with previous buyers/sellers and their connections
when they are thinking of buying or selling in the future. We
excel in escrow closings with properties in hard-to-place, risk
areas and we work directly with the Lender & Title to ensure
escrow closes on time.

OTHER AREAS WE EXCEL IN

» Residential Homes « Luxury Homes * Secondary Homes
» \iacation Rentals < Flip/Construction  Kitec Plumbing

» High Fire  Flood  Real Estate Commercial Protection

N

Plan your life,
by telling us your story.

We believe in the power of planning for your goals and
investing for your independent future. Our financial planning
strategies and six-step process look beyond investments to
help you design your dream lifestyle and legacy.

Ne help our clients navigate...

Laws & Tax Planning Estate Planning Strategi
2ss Transactions Retirement Plannin
ent Management Wealth Preservation

Schedule Your Complimentary Discovery Meeting Today!

Derrick S. Andrews, CFP®, CEP®

\  President/Financial Advisor

. 530-889-1258

Derrick@awallc.com | www.awallc.com
CA Insurance Lic #0757915

is a registered representatives with, and securities offered through LPL Financial, Member FINR
dvice offered through Strategic Wealth Advisors Group, registered investment advisor. Strategic We
\dvisors Group and AWA Wealth Management, LLC are separate entities from LPL Financial.

WHAT OUR PARTNERS
ARE SAYING ABOUT US

[ntrinsic Insurance excels with my customers time and again.
No matter what hurdle we throw at them they always find an
option and propel us to closing. They are one of the only
agents that partner from listing to close to ensure insurance
IS Never an issue.

Maury 0’Hearn ~ Premier Property Group

~ INTRINSIC office: 916.585.8184 « Cell: 530.903.2362 « Fax: 916-745-8434

INSURANCE SERVICES

info@iiprotect.com * www.iiprotect.com

Serving: CA, WA, OR, 1D, CO, NV, UT, AZ
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ANGIETCOUNTS PP star on the rise

REALTOR Photos by Courtney Handl Photography

Angie Counts

30 - May 2021

Meet Angie Counts of eXp Realty.
Following a 20-year career working

in a dental office, she transitioned to a
successful career as a REALTOR® four
years ago. She and her husband, Bob,
a fire chief for Cal Fire, have two boys:
Joey, who just graduated from high
school and wants to be a firefighter,
and Jacob, who keeps them busy

with school and sports. The family
also loves to travel and spend time
together at their cabin in Tahoe. Angie
attributes her rapid success in real
estate to never giving up, and powering
through when times get hard.

When you are new to the industry, it
can be hard to gain respect and to be
taken seriously. You have to prove your-
self to other professionals. Let them
know how hard-working and serious
you are. Once they know this, you can
start to build your network. A network
of other realtors is so helpful. Personal

relationships take you a long way.

I was hopeful. I was very lucky to have
a wonderful mentor. Without her, this
would not have been possible. She
gave me the knowledge, confidence

and connections to become successful.

Home design. I love seeing different
homes and styles. It is really fun to
see how my clients transform spaces

to their unique styles.

Getting to know my clients and

their needs. Relationships are very
important to me. Whether it is a first-
time buyer, an investment property,

a travel home, or an upgrade to your
dream home, I love getting to know
my clients personally and under-
standing what they are looking for
and why.

Educating my clients about the mar-
ket. Homes are selling so quickly and
far above listing prices. This can be
very discouraging for buyers. It has
been very helpful for my clients to set

expectations and know what to expect.

Relationships. Whether it is another
broker, REALTOR®, or client, I like
to get to know people on a personal
level. Real estate is so much more
than a transaction. I truly care about
doing the right thing for my clients.

I go above and beyond to make the
process as smooth as possible for

all parties.

Find a team and mentor that has simi-

lar goals and values. Don’t give up!

BIH' ({' i

(Jq.{({ . s

Angie, her husband, Bob, and their two boys
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VIDEO TOURS / PHOTOGRAPHY
30 MATTERPORT / 2D FLOOR PLANS
DYNAMIC CINEMA  TWILIGHT / PERSONAL BRANDING
PRODUCTIONS LIFESTYLE COMMERCIALS

Matt impressed us with his professionalism and with his creativity. Matt has a
calm demeanor and is well organized. The finished product has always
exceeded our expectations. We would recommend Matt without hesitation.
- Paragary-Miller Team

MATTHEW WALTER

VIDEOGRAPHER / PHOTOGRAPHER
EDITOR / CERTIFIED DRONE PILOT

Matt@DynamicCinemaProductions.com
DynamicCinemaProductions.com/real-estate

VA Loans are a Bigger Deal.

24% Bigger!*
New Law for 2020: No Limits!

Té VA Home Loan Benefit...They’ve Earned it.
Purchase and Refinance to at least $2 million

Education workshop for your office or team, e AT Wealth'\/Vise
“Presenting a VA Dffer Sellers Will Accept” covers: bl b Mortgage Planning
% Creating an “annuity” of loyal, repeat clients Knowledge; many of our agents —— e e
* One simple question to brand you as their go-to agent at Nick Sadek’s go to Andrew Wealth'/ - -Mortgage.com
* Getting your VA offer accepted with VA questions and refer their
* VA advantages clients to Andrew with VA loans.

# Truth about VA appraisals st Andrew with your
# Truth about fees R

VA LoansOfCalifornia.com
VA Home Loan Specialist = Folsom, CA

(916)932-7160

Army * Navy * Air Force * Marine Corps * Coast Guard * National Guard * Reserves

2 Andrew Vierra
lients™ NMLS #230799
er Branch Manager

101 Parkshore Drive (!

oy ’ Folsom, CA = 95630 F

a0theby's Internatior f MMLS #1827781
Andrew@WealthWiseMortgage.com

VA » CONVENTIONAL » FHA » USDA » REVERSE
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GOOD LIFE

CONSTRUCTION e

DON'T LET CONTINGENT REPAIRS SLOW DOWN YOUR CLOSING.

WE’LL HANDLE IT!

Providing the highest quality of work and excellent customer service
for you and your clients in:

- Dry Rot Repair « Termite Damage Repair = Stucco & Masonry Repair
- Fire Restoration - Siding Repair & Installation - House Painting
= Patios & Awnings - Deck Construction & Repair - Doors & Windows

“Here at Good Life, we are
committed to providing only the
best value for your dollar, without
compromising on quality and
integrity. We do not fall short

on delivery and complete every
project to the highest standard.”

- Dmitriy Tupikov, CEO






“Growing up around my dad, I learned how

demanding this industry is, so from day one

T have always guaranteed same-day delivery
on photos to my clients,” Keoua says. “I'm
always willing to stay up all night to complete
a project for a client so they have it in their

inbox when they wake up.”
“I also understand that my business is a
direct reflection of their business,” he contin-

ues. “Their success is my success, period.”

Keoua built his photography business the

same way many top-producing agents build
their business — by bending over backwards ‘-f:;.r
for his clients and being the hardest worker

in the room. Perhaps the best example of this
occurred not too long ago when he arrived at
a $300,000 listing to shoot photos and video,

but the elderly homeowners were not ready.

66

“The wife had a broken arm, and they had
quite a bit of landscaping, cleaning and
various items needing to be picked up before
they were comfortable with photos. They
also still needed to install their front door,”

Keoua explains.

Rather than leaving and coming back, how-
ever, Keoua rolled up his sleeves and helped
put on their front door, cleaned inside, and
finished spreading rocks in their front yard.
“It was important that the client felt taken

care of in their time of need,” he says.

Keoua’s talent for photography and videogra-
phy has been apparent to REALTORS® since
the first presentation he ever gave at a large
brokerage where his sister used to work in
2013. After debuting the photo/video presen-
tation he made for one of Kiana’s listings, the
agents there were so impressed by his ded-
ication, creative eye, and attention to detail
that he added 35 new clients that day.

Keoua first got into photography in 2009,

when his best friend purchased a camera,
which then inspired Keoua to do the same.
They began doing day trips together, travel-
ing around the Bay Area and taking landscape
photos, such as driving to Santa Cruz to
capture a sunrise or San Francisco to capture

various angles of the Golden Gate Bridge.

-

Succesds:t

It’s setting goals‘and achieving them. And it’s knowing

my family is taken care of and protected.

|

When his friend would upgrade his equipment,
Keoua would also upgrade his, until one day he

found himself having purchased a $3,000 profes-

sional camera. Wanting to put his investment to
use, he began doing portrait photography and soon

started getting requests to do weddings.

Keoua built his business by doing weddings on the
weekends while working full time at Fry’s corporate
office as a buyer. He finally had enough of corporate
life when one day, his director took out his frustra-

tion on him in a negative and demeaning manner.

Keoua was so upset that he immediately left the

building and went to lunch with Kiana, where he
vented to his sister for a good 30 minutes. During the
conversation, Kiana encouraged him to take a leap of
faith, as she had recently done, and pursue his pho-

tography and videography business full time.

“I decided right then and there I was going to quit
and give my business my all. I gave my notice to Fry’s

the next day and never looked back,” Keoua explains.

Sacramento Real Producers - 37




Keoua definitely gives his all. In fact, he is so protec-

tive over the quality of his work and the service he
gives to his clients that he remains a one-man opera-
tion. While he would like to find like-minded people
to expand his business, he knows the importance of

building his business with the right people first.

Although Keoua’s hands are in every aspect of his
business, he says he couldn’t do what he does with-
out his wife, Desiree. “She takes care of everything
else at home so I can give my all to my clients. She

inspires me to be better every day,” he says.

Keoua and Desiree have two kids, Kylea (6)
and Demi (2), and are expecting another
baby girl in August. “I do all of this for
them,” Keoua says. “Time is our cur-
rency. I trade my time so that my family

can enjoy theirs.”

While balancing his time between
work and family is a struggle, he
tries to overcome it by setting a

strict schedule and following it.

In his free time, Keoua loves
escaping reality playing his
grand piano. He also plays
guitar and has a love for all
music, from classical to metal.
When he’s not playing music
or spending time with his
family, he enjoys working out
in the yard.

“Success to me is giving it
my all at all times,” he says.
“It’s setting goals and achiev-
ing them. And it’s knowing
my family is taken care of

and protected.”

To contact Keoua and

Snap A Prop for your next listing,
or to check out his work, visit:
Website: snapaprop.com

Phone: (408) 921-7550

SNAP’.XPROP

FROFESSIONAL REAL ESTATE MARKETING
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PATRION

HOME IMPROVEMENTS

Offering Full Service Home
Improvements for You
and Your Clients in:

- Roofing. Kitchen & Bath Remodels,
HVAC, Window Replacement,

ing, Sclar & More!

- Financing Options Available

- Mow Offering Interior Design Consults

Quality eraftsmanship and service you can
count on, at a price that will make you smile.

CALL FOR YOUR FREE ESTIMATE!

916-251-7660

VETERAN OWNED AND OFERATED- License# 1063294
WWW.PATRIOTIMPROVEMENTS.COM

TAKE A BREATH
AND RELAX.

- "“qi All of our services come with
1D} our exclusive 7-Day 100%
et - Happiness Guarantee.

Call or Text 916-899-1783

Visit cleanerchoice.us

CARPET & UPHOLSTERY

WINDOW & SCREEN CLEANERCHOICE
HVAC & DRYER VENT  =—CLEANING SERVICES —
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“The secret of change is to focus

: The Genuine. The Original.
a" yourenerg rnﬂ:ﬂn h-tl-ﬂ. g e Genuine. The Origina

WE'RE CHANGING THE GAME TO ELEVATE YOUR BUSINESS. STAY TUNED.

Reach out to our team for the knowledge and expertise to spring
your business to the next level. We are committed to bringing value
and providing the highest level of service in the region.

PLACER COUNTY - 2998 Douglas Blvd., Suite 300 | 3 916.771.0176

“Don’t Be Fooled By Our Competitors. Look For The Ribbon!”

Overhead Door Company
of Sacramento’, Inc.

“The Largest Selection of Garage Doors in Northern California Since 1953”

Sales * Installation * Service
Residential * Commercial * Garage Doors * Operators
Free Estimates * Installed & Serviced by Professionals

= i
o é
] T
] ¥ We service all 6756 Franklin Blvd. Camacho's Custom Painting
! BRANDS Sacramento, CA 95823 & i
seees 530-409-1624
JAMA FARIAS DAVID SIEGLER VANESSA PEERMAN WENDY MEMNJIVAR EDUARDO ANDERSON  TAYLOR CRYDERMAN
jfarias@natcom dsreglerginat.com vepesrmaninat.oom wimenjivannatl.com edandersenidfnatoom torydermandnat.oom WWW‘OHD SAC.Com camachoscustompainting.com ‘/
) . ®
\ \ A A Email today for your estimate
CamachosCustomPainting@Gmail.com CSLB #983710

EL DORADO HILLS - 4357 Town Center Blvd., Suite 210 | 3 916.933.6500

”1"m so thankful I found Andrea! She is consistent, quick,
and takes the best photos. And she makes me and my clients look great.”
- Marcie Sinclair, Realtor

24-Hour Turnaround | MLS Upload Ready

ESCROW

Focus West Capital

THE EXPERTS IN REHAB LENDING

SPECIALIZING IN NORTHERN CALIFORNIA

LYNDATREMAIN JANELL ERICKSON COLLEEN GALLAGHER  MICHELLE SCHAFFERT JEN BUSS
Itremain@nat.com jerlickson@nat.oom coallaghen@nat.com mischaffert@natcom [buss@nat.com

REBECCA NICHOLS
michobi@nat.com

ELK GROVE - 9245 Laguna Springs Drive, Suite 160 | 3 916.525.7799

-
< FIRST TRUST DEED PRIVATE
EE INVESTMENTS FINANCING
< FOR FIX & FLIP
== Earn 8-9% on 1 year PROPERTIES
- s loans for FIX & FLIP
BRENDA COSGAYA THEA WALKER CHARLENE ANCHETA JULIE SHROYER BRYNN POWERS KELLIZANTER 5 No P t
brosgayag@nat.com twalker@nat.com cancheta@nat.com Regional Diwision President Regional Propertles o repaymen
Sales Managar brynn@nat.com Escrow Manager Pena |ties
Jshroyeninat.oom kjpanterinat.com

Individuals, LLCs,

GOLD RIVER - 11231 Gold Express Drive, Suite 108 | () 916.883.3200 Corporations and

Interest Rates

IRAs from 8-9%

=
o o=
) —] $100,000 to 1 Low Cost and
u ﬂ . . .
& it million Fast Funding

TIFFANY MOLINE EDEN JACK DAVID JENNIFER MINMETTE REGINA

tmalinednarcom efackEnat.com WooDs AZEVEDD THOMPSON BURMLEY ) A N D R E A G U N N

9167997272 616.214.3439 530.556.9341 916,871.8148 Dan Stoligrosz | FOCUS WEST CAPITAL

dwoods@anat.com |azevedo@nat.com mecthomgeongmatoom - rbumieyi@nat.com
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916.947.4754
www.focuswestcapital.com
Dan@focuswestcapital.com

REAL ESTATE PHOTOGRAPHY

Making you look sharp, one listing at a time.

@andreagunnrealestatephotog ® www.gunnphoto.com
916-223-8948 * andreagunnphoto@gmail.com
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ENGEL &VOLKERS

—ngel & Volkers Roseville
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»» celebrating leaders

By Dave Danielson
Photos by Olha Melokhina Photography

Answering the Call
There are some things that seem like they were

made for each other.

A prime example of that is Bill Sadek and the fulfill-

ment he gains from his real estate career.

As Licensed Partner and Broker with Engel and
Volkers, Bill takes pride in being there when his
clients and team members need him... It’s a call
he’s been answering since he first entered the real

estate business in 1989.

“I look forward to getting up every morning and
answering my phone,” Bill smiles. “You’re always
meeting new people, and nothing is predictable in this
business. It’s definitely not boring, with each transac-

tion being absolutely different from one another.”

A Head Start

Bill was exposed to the business at a very young age.

“I grew up with it. My father was a devel-
oper as I was growing up overseas. He was
involved with putting together high-rise
building developments,” Bill recalls.
“When he moved to the U.S., he was very
involved in buying pieces of property
and then subdividing them. Throughout
time, he was always involved with real
estate. As a result of that exposure, I

was very intrigued by it.”

Bill followed his interest in real estate
fully. In fact, it has been the only indus-
try he has worked in. After getting his
start in the business in 1989, Bill soon

earned his broker’s license in 1991.

Each step of the journey has been a rewarding

one for Bill.
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with people, and to help them find
or sell their homes so that they can
move on to the next step in their

life journey,” he emphasizes.

New Opportunity
Through time, Bill continued to
build his business and his team. In
2020, Engel and Volkers reached out

with an interesting offer.

“I remember receiving a letter from
them with a hand-stamped wax seal
on it, expressing interest in talking
with me about working together,”
Bill recalls. “I set the letter aside

at first, but that was soon fol-

lowed up by them calling me.”

Before long, Engel and Vélkers
flew Bill to the East Coast to learn

more about the company.
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“I truly enjoy the opportunity to work

“In the process, I fell in love with their brand
and what they had to offer,” Bill explains. “I had
thought about growth plans for my business
and knew that if I took that step, that I would
want to do it with a company that had a strong
name recognition worldwide. This will allow

us to have a local presence with a global reach.
This definitely describes Engel & Volkers.”

Moving Forward

Bill signed the agreement in January, only

to face the uncertainty of COVID and the
shutdown that came soon after in March.

He and his team continued moving forward
during that time, and by the end of 2020, they
had recorded their best year ever. This spring
is marked by his team’s move into high-end

office space in The Fountains.

“We’re excited about the move. It will give us a
very nice, upscale presence and will allow for a
good amount of walk-in traffic, as well. It’s like

doing an open house every day,” Bill explains.

Today, Bill’s team stands at nearly
30 agents who are dedicated to
delivering a luxury experience.

“When we talk about luxury

in terms of how we work with
clients, what we’re really talking
about is the level of luxury ser-
vice that we provide,” he says.
“It’s not reserved only for high-
end homes. That level of service
is something we’re committed to

providing at every price point.”

Family First

Away from work, Bill cherishes
time spent with his wife, Souna.
They were married in 1993 and
share a rich path in life together.

“Souna is a tremendous support
for me. She has always helped
me, and she has a great eye for
interior design,” Bill smiles. “In
fact, I sometimes bring her in to
give advice to sellers for deco-

rating tips.”

Bill and Souna have two children
- their daughter, Tima, who
earned her MBA and works with
Bill in real estate as a licensed
agent; and their son, Ramzi, who
recently graduated from Granite
Bay High School and is pursuing
his engineering degree as well as

his real estate license.

In their free time, Bill and his
family enjoy exploring different

trails around their home.

Bill also has a heart for giv-
ing back. He appreciates that
similarity he shares with Engel
and Volkers, an organiza-

tion that is a big supporter of
Special Olympics.

Dedicated Drive

Dedication is key to success. It’s a princi-

ple that Bill lives out in his own life and

approach to his work.

“One thing I say to new agents is that they
have to eat, drink and sleep real estate. It’s

a full-time job. People can’t really do this

job well on a part-time basis when it
comes to serving their clients. It’s a

fast-moving business.”

Those who work with Bill, see that drive up
close and personal. They appreciate his car-
ing, thorough nature and the way he’s always

there to answer the call when they need him.
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We all need support sometimes ...
someone who can come alongside and

guide our next steps.

That’s exactly what Debbie Austin does.

As a REALTOR® with the Debbie
Austin Group as part of Keller
Williams Roseville, Debbie is there
each step of the way for her clients
— opening new opportunities for

them in the world of real estate.

“When I think about what I like
about real estate, I love being with
people and finding unique opportu-
nities for them,” Debbie says with a
smile. “There’s nothing like the feel-
ing I get in helping secure a buyer’s
dream home or selling a seller’s home
for a great price. I feel that in helping
people achieve their real estate goals,
T also help them achieve some of their
life goals. This is why I find the work
so fulfilling.”

As Debbie came of age and completed
high school, she set her sights on con-
tinuing her education and graduated

from Chico State University.
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“From there, I didn’t really have a
specific career path in mind,” Debbie
recalls. “But sales came naturally
to me, so I decided to progress my

career in that direction.”

For a time, Debbie worked in
broadcast sales. She then
worked with a dot-com in San
Francisco. After the dot-com,
Debbie rounded out her
background with adver-
tising and marketing by
working for a global
advertising brokerage,
where she picked up
extensive experience
in the pharmaceuti-

cal sector.
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“While I was at the ad firm, I thought
I'd invest in real estate on the

side. So, I started looking out of state
and started investing in properties
that interested me sight unseen,” she
says. “I would close on them and rent

them out to people I'd never met. I had

multiple properties out of state. As

that went on, I thought I should take it

I FEEL THAT IN HELPING PEOPLE
ACHIEVE THEIR REAL ESTATE GOALS,
I ALSO HELP THEM ACHIEVE SOME
OF THEIR LIFE GOALS. o . ) she initially hung her license with

THIS IS WHY P " ~e i - ¥ | W the company she had used in mak-
I FIND THE . ! ' / \ ing online property purchases. She
WORK SO

to another level and get licensed.”

As Debbie transitioned into res-

idential real estate 17 years ago,

continued in that role for a few years.

Eventually, she made a change.

“I had started doing a lot of business

FULFILLING.

with friends and family ... and my
husband said he thought I should con-
sider shifting the way I was thinking
about the business and taking more
ownership in what I was doing,”

Debbie remembers. “I followed that

o
-

advice, changed my broker to Keller
Williams, and the business began to
take off.”

LR

Debbie has a knack and love for find-

' ing the right pieces that fit together in

each transaction.

“I love matchmaking. It’s like a puzzle
for me,” she smiles. “I have a pas-

sion for bringing things and people
together. Real estate is the same way
for me ... where I have the opportunity
to work with people ... finding tAeir

needs and then matching them.”

Debbie and real estate are like two
interlocking pieces that seem to

have been made for each other. And

the results prove that out. In fact, in

2020, she recorded an astonishing
total of $60 million in sales, including
both on- and off-market deals. Even
more incredibly, she does it all herself

with “an amazing full-time assistant.”
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“I absolutely love what I do
and often work seven days a week,”

she says.

While real estate is indeed a passion
for Debbie, her top priorities are her
faith and her family, including her
husband, Richard, and their children
— Haley (along with her husband,
Clint, and their three children),
Michael, Hannah, as well as her par-

ents and in-laws.

Making it all work requires a black
belt in multi-tasking, which Debbie
clearly has.

“My youngest child is a sophomore
in high school. As the kids get older,
being very present in the lives of
my family is very important to me,”

she emphasizes.

Away from work, Debbie enjoys main-

taining an active pace, as well.

“We love to travel and take trips as
often as possible. We enjoy downhill
skiing and hiking. Any opportunity to

IT’S A FUN AND v By _ |
REWARDING CAREER. * RS s ! B - L _;_-e‘*@;’:ﬁti:'a;:":;z‘;zr;::“'

I LOVEIT!

spend time as a family is extremely valuable!” Debbie
says. Another fun, relaxing activity that my young-
est daughter and I do together is taking short road

trips. It’s a great way to talk and connect.”

Debbie lives her faith with Richard. Together,
they lead small group sessions through their
church. They are also actively involved with

Hannah’s school and recreational activities.

As she continues to build on her reputation
for results, Debbie offers advice for others
who may be thinking about getting into the
business or looking for a way to take their

career to the next level.

“For those who are considering real
estate, I would say, dive right in!
There’s nothing you can really learn

from a textbook. It’s really about

1

"

DEBBIE
AUSTINS
GROUP)

gaining experience and aligning

yourself with those who have

experience,” she points out. “It’s
a fun and rewarding career. I

love it!”
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Day by day, Debbie is making a

difference for others by open-
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ing new opportunities.
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