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IREFRESH

FIX-FAST-FREE
FIX

Trust the ReFresh expert team to

make your home ready to sell. REMOVE BUYER OBJECTIONS & GET
YOUR HOME READY TO SELL FAST!

Sell your listing faster for more money. ReFresh works with
you to determine the proper scope. No matter the size, our
expert team does it all. We eliminate the burden of out of
pocket costs prior to close. ReFresh is the trusted partner to

FAST handle all the details for a stress-free experience.

ReFresh will handle all the details and do the
work quickly so you can sell your listing faster.

www.refresh2sell.com +~

FREE Please email michelle@refresh2sell.com
ReFresh offers the solution for your clients

with no out of pocket costs prior to close. or call (224) 408-8088 for more information.
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If you are interested in contributing or nominating Realtors for certain stories,
please email us at jason.acres@RealProducersMag.com
DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain

solely those of the author(s). The paid advertisements contained within the North Shore Real Producers magazine are not endorsed or recommended by The N2 Company or the
publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.

$2.5MILLION

DONATED THIS YEAR TO HELP END MODERN=DAY SLAVERY.

Did you know there are more victims held against their will today than ever before? That’'s why
The N2 Company - the company behind this publication and 850+ others like it - is financially
committed to end human trafficking.

FOR EVERY AD SALE WE MAKE, N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES FROM CAPTIVITY.

The average Fortune 500 company donates about 1% of their profits
to charity. The N2 Company donates 2.6% of their gross revenue.

Thanks to the businesses within these pages, our Area Directors, and

. i k . . Visit n2gives.com to learn more about our fight.
readers like you, we're able to break the chains of this horrible reality. 8 g

MEET THE

NORTH SHORE

REAL PRODUCERS TEAM
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Jason Acres Michelle Medeiros Blair Piell Melissa Lopez
Owner/Publisher Ads Manager Events Coordinator Content Specialist

="

Lindsey Well

Annette Patko Travis Heberling

Laura Zickert
Writer Writer Photographer Photographer Videographer

Laura Humpa

Karen M. Patterson is your Concierge Closer:

Curator of residential and commercial real estate transactions
from contracting to closing and everything in between.

Karen, immediate past president of the Glenview
Chamber of Commerce, has represented buyers
and sellers of residential and commercial real estate

in Chicago and its suburbs for over 27 years.

You will work directly with Karen on all aspects of
the transaction. She keeps both real estate brokers
fully informed throughout the entire transaction so
you will never wonder “what’s going on?” after the
contract is signed.

Please call anytime with questions or concerns!

Karen M. Patterson, P.C,, Attorney at Law

2400 Ravine Way, Suite 200 | Glenview, Illinois 60025
C: (847)226-7818 | O:(847) 724-5150 | Karen@Glenviewlaw.net

North Shore Real Producers - 7



= EXCEEDING QUALITY AND
G E BUDGET EXPECTATIONS

MYNORTHVILLAGE.COM | 866-667-8414

MULTI-FAMILY/HOA FIRE/WATER RESTORATION

CLAIMS
EMERGENCY MAINTENANCE SERVICES PROPERTY SECURITY
BUILDING REPAIRS INVENTORY
CAPITAL IMPROVEMENT PROJECTS REMEDIATION

FULL RESTORATION

RESIDENTAL BASEMENT/FOUNDATION
ADDITIONS BASEMENT WATERPROOFING
INTERIOR RENOVATION EXCAVATION

UNDERPINNING

COMMERCIAL

TENANT BUILD OUTS

NEW FACILITY BUILDS

INDUSTRIAL MAINTENANCE AND RESTORATION
EMERGENCY MAINTENANCE SERVICES




PREFERRED PARTNERS

ACCOUNTING - CPA
The Hechtman Group Ltd
(847) 853-2599
TheHechtmanGroup.com

ADVERTISING/PRINT/
SOCIAL MEDIA
Rarecurve

Seth Price

(816) 728-6895
Rarecurve.com

ATTORNEY
Chang Legal, LLC
David Chang
(847) 907-4971
ChanglLegal.com

Floss Law, LLC
Bob Floss

(224) 326-2903
FlossLaw.com

Jeffrey S. Marks Real
Estate Attorney

(312) 208-7340
ThelLouboutinLawyer.Com

Karen M. Patterson, P.C.
(847) 724-5150
KarenPattersonPC.com

Law Office of Susan
Ruffer Levin

(847) 441-4311
RufferLevinLaw.com

Lincoln Street Law P.C.
Kathy O’Malley
(847) 912-7250
LincolnStreetLaw.com

Nemani Law
(312) 646-4434
NemaniLaw.com

The David Frank Law Group
(773) 255-6499
FrankESQ.com

BUILDER

A Perry Homes
Tony Perry

(847) 549-0668
APerryHomes.com

ICON Building Group
Charlie Murphy

(815) 715-2536
ICON-Group.com;
IBGREModel.com

Middlefork, LLC
Andrew Bowyer
(312) 560-3969
MiddleForkLuxury.com

Russ Contruction
Dariusz Ruszkienkz
(847) 312-6160

CHIROPRACTIC CARE
Atlas Upper

Cervical Chiropractic
Alex Halstead

(847) 920-4506
AtlasUCC.com

CPA SERVICES

Dam, Snell, & Taverine, LTD.
Barbara Harpold

(847) 367-4448
www.dstcpa.com

DESIGN

Blair Crown Design, Inc.
Blair Piell

(224) 707-0138
BlairCrownDesign.com

DESIGN & HOME STAGING
M Design, LLC

Andrew Bowyer

(312) 560-3969
MDesign.house

GIFTS

Woodcut Workshop Co.
Laura Zickert

(847) 873-2821
WoodcutWorkshop.com

HOME IMPROVEMENT
The ABL Group

George Markoustas
(847) 579-1600
theABLgroup.com

HOME INSPECTION

ALPS Home Inspections
Shane Cook

(847) 984-3155
ALPSHomelnspections.com

Dunsing Inspections
Jamie Dunsing
(847) 367-0782
Dunsing.com

HOME WARRANTY

Home Warranty of America
Kim Basaillon

(847) 212-8635
HWAHomeWarranty.com

INSURANCE

State Farm

(847) 395-1321
ChadArnoldinsurance.com

JUNK REMOVAL
Junk Remedy
Nick DeGiulio
(877) 722-5865
JunkRemedy.com

MOLD REMEDIATION
Green Home Solutions
Erik Sager

(860) 919-5538
GreenHomeSolutions.com

This section has been created to give you easier access when searching for a trusted real estate
affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.
These local businesses are proud to partner with you and make this magazine possible. Please
support these businesses and thank them for supporting the REALTOR® community!

MORTGAGE / LENDER
Draper & Kramer

Mortgage Corp.

Cathy Schneider

(847) 239-7830
DKMortgage.com/Schneider

Forum Mortgage Bancorp
Bill Vasilopoulos

(773) 774-9040
ForumMtg.com

Guaranteed Rate

- Brian Jessen

(847) 712-0830
Rate.com/BrianJessen

Guaranteed Rate - RJ Dolan
(847) 922-5884
Rate.com

Key Mortgage Services, Inc -
Lauren Marks

(847) 910-5988
MyKeyMortgage.com/
Lauren-Marks/

Key Mortgage Services, Inc.
- Tammy Maranto

(630) 291-1476
MyKeyMortgage.com/
Tammy-Maranto

Loan Depot - John Noyes
(312) 319-9833
LoanDepot.com/JNoyes

Loan Depot - TJ Lynch
(773) 732-6843
LoanDepot.com/TJLynch

Molitor Financial Group, LLC
- Brett Hines

(773) 275-3100
MolitorFinancialGroup.com

Wintrust Mortgage

Susan Seeberg

(847) 418-2825
SusanSeeberglLoans.com

MOVING SERVICES

Doorage

Sean Sandona
(833) 366-7243
Doorage.com

ORGANIZING AN

MOVING ASSISTANCE

Paxem, Inc.
Jennifer Prell
(847) 829-4437
Paxem.com

PAINTING

DiVinci Painters Inc

Jim Berardi
(847) 266-1295

DiVinciPainters.com

PAPER BOUTIQUE

Paper To Party
Linda Crown
(847) 903-2148
PaperToParty.com

PEST SOLUTIONS
Rose Pest Solutions
(800) 468-7378
RosePestControl.com

PHOTOGRAPHY
D Bordeaux Studio
Annette Patko
(847) 563-8273
www.bordeauxstudio.com

Conerstone Photography
Laura Humpa

(630) 205-5033
CornerstonePhotography.com

REMODEL & DESIGN
Refresh

Michelle Morris

(847) 549-0668
Refresh2Sell.com

TJ Lynch
MNMLS #21449]

Loan Consultant
(847) 504-4156 Office
(773) 732-6843 Cell
filynch@loanDepot.com
www.loanDepot.com/tjlynch

REMODELING (HOME)
North Village Companies
Sean Sandona

(866) 667-8414
MyNorthVillage.com

ROOFING

Etruscan Gutters & Roofing
Shaun Payne

(847) 926-0035
EtruscanRoofing.com

L.R. Gregory and Son
Jim Gregory

(847) 999-7297
LRGregory.com

SALON & SPA

Salon Oak & Spa @BarberTown

Georgia Zorba
(847) 998-0899
Salon-Oak-Spa.Business.Site

SOLAR ENERGY
Solterra Sun

Brandon Pratt

(360) 731-8955
www.solterrasun.com

STAGING

Phoenix Rising Home Staging
(312) 450-8365
ChicagoStaging.com

TITLE COMPANY
Chicago Title

Dan Halperin

(847) 833-1430
CTCastleConnect.com

Euclid Title Services LLC
Verra Rudolfi

(847) 996-9965
EuclidTitleServices.com

VIDEOGRAPHER
Visual FilmWorks
Travis Heberling
(872) 356-8135
VisualFilmWorks.com

financing
needs!

North Shore Real Producers - 11



Don'’t pay for wasted space.
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: Ready to create some space?
Storage y MOVIng y Rental Call us today at 833-366-7243 - doorage.com

“Hassle-free, convenient and affordable. | cannot recommend Doorage
@OO ra e enough. Not only do they offer a great service that someone should
storage at your door have thought of sooner, but they are also very accommodating with it.
And most importantly, my stuff was picked up when | wanted it to be,
Doorage is your new Chicago storage solution offering door-to-door storage rental and pickup services stored safely and returned when | needed it to be.”

throughout the metropolitan area. Our service areas include all of Chicago’s major neighborhoods from

Addison and Andersonville to Wrigleyville and Woodridge. - EVAN K., %% % %% GOOGLE REVIEW



.

-.%_

‘Creative mortga
where experience counts!

« Your go-to for North Shore Mortgages.

+ In house jumbo and conforming underwriting.
- Available 7 days a week.

RJ Dolan
VP of Mortgage Lending

O: (773) 516-6364 C: (847) 922-5884
Rate.com/RJDolan

RJ.Dolan(@rate.com
3940 N.Ravenswood, Chicago, IL 60613

Not alf applicants will be approved for Kinancing, Receipt of application dees not represent an approval for financing or interest rate guaraniee. Restrictions may apply, contact
Guaranteed Rate for current rates and for mare information.

@EHUAI. HOUSING LENDER &) Dolan NMLS |0 # 2058 40; IL - 031005837 3, VA - MLO-42895VA

NMLS 1D #2611 [Natlonwide Mortgage Licensing System www.nmlsconsumeraccess.org) = IL - Residential Mortgage Licensee - |DFPR, 122 South Michigan Avenue, Suite 1900,
Chicago, IWinois, 60603, 312-793-3000, 3940 N. Ravenswood Ave,, Chicaga, IL 60613 #MB.0005932 « VA - Guaranteed Rate, Inc. - Licensed by Virginia State Corporation Commission,
License # MC-3769

ge solutions

North Shore Real Producers Celebrates Top REALTORS®

ENDURING

DY publisher’s note

As we’ve mentioned in previous publisher’s notes,
creating an environment where relationships can
flourish is one of our hopes for our realtors and
preferred partners. Every month we send our beau-
tiful magazine to the top 500 realtors on the North
Shore. In it, we feature their stories and celebrate
their successes. One key ingredient I've found is
that the most successful have built their business

on enduring relationships.

The picture I’'ve posted in my note this month is of
my grandparents, Art and Donna. Can you see any
of my genes in them? Nevertheless, they are cele-
brating 70 years of marriage this month. 'm blown
away! I’ve been married 25 years. I can’t imagine 70
years, but I look forward to it. At 91 and 92 years
old, they have learned what it means to have an
enduring relationship together. How did they do it?
Better yet, how does an agent endure in relation-

ships with both other agents and vendors alike?
Enduring relationships have several consistencies:

Forgiveness - Long-lasting relationships endure
with the amount of forgiveness granted.

Trust — Trust only goes as far as the integrity of
one’s word. Let our yes be yes and our no be no!
Respect - Everyone has a different view point. We
show greater respect when we understand before
being understood.

Honesty — Enduring relationship will last long into
eternity and making the quick buck dishonestly

simply isn’t worth it.

Many more attributes could be given, but allow me
to ask you if that’s the kind of realtor that sets you

apart? I would agree that many of the agents I've

RELATIONSHIPS

Providing A Platform to Elevate & Unite the Top Real Estate Agents in the North Shore Areal

had the privilege of meeting exemplify these characteristics and
many more. Here’s to many more years of enduring relation-

ships to come!

Jason Acres
Owner/Publisher
North Shore Real Producers

jason.acres@RealProducersMag.com

EMANI
LAW, LLC

Business Law | (_:ajm_mgﬂ;i_gl' Real Estate
Estate Planning | Residential Closings

North Shore Real Producers - 15
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partner spotlight

Article written by Lindsey Wells

Sell Your Clients’
Homes In Style

“There’s no place like home.” Dorothy said it best in 7%e Wizard
of' Oz. Home is our anchor. It’s our happy place, the one place
where we can retreat after a long day. Homes are Andy Bowyer’s
specialty. His company, Staging MDesign, provides editing and

staging services for real estate agents, developers, and builders.

MDesign

Andy and his team of professionals
know how challenging it can be for
potential buyers to visualize the
opportunities a space can provide,
especially when it’s empty. At
MDesign, they create spaces reminis-
cent of the buyer’s home and life-
style—spaces in which the buyer can
genuinely see themselves living and

creating lasting memories.

In 2008, Andy started a design/build
firm, Middlefork, LL.C (www.middle-
forkluxury.com), which initially built
luxury spec homes in Lincoln Park
and Lakeview. It now focuses exclu-
sively on custom home construction
and renovation. When his first house
was completed, Andy wanted to stage
the home before presenting it to the
market. “I wanted people to walk in
and either say, ‘This is how we live,’
or, ‘This is how I WANT to live,” he
said. Andy curated a collection of fur-
niture that allowed him to stage two
houses at the same time. Eventually,
however, the furniture became repe-
titious in photographs, and the small

collection was no longer benefiting

the business. That’s when his wife,

Kate Denny Bowyer, stepped in.

Kate’s vision was to create a stag-

ing company that allowed her the
flexibility to continue being a full-
time mother to hers and Andy’s four
young children. She created MDesign
and hired other young mothers who
could build their schedules around
the school day. Before they knew it,
Kate had built a large following and
inventory that has propelled MDesign
into one of the top staging companies
in the Chicago market.

What sets MDesign apart in its
staging is product layering and the
quality of furniture used. MDesign’s
inventory is full of custom pieces,

as well as pieces collected from
estate sales and auctions that have
previously been used in other
beautiful homes. Accessories include
high and low pieces, including those
that have been collected on trips
around the globe along with pieces
collected from local shops. Beds

are layered with sheets, coverlets,
comforters, and throws, while bed
pillows are backdrops for luxurious
accent pillows perfect for resting
against while reading a good book.
Millwork is filled with books, photos,
and collectibles, all brought together
to illustrate a well-led life. “Together,
the product tells a story of a ‘family’
that lives in the home, whether it is a
young family with a nursery and toys
or an empty-nester with rooms set
aside for guests or grandchildren,”
Andy said. “We listen to the
REALTORS®O as to the demographics

i

| §
'r.1'I'I'I"l'!!\'l\llll-llnl'lill'lnllil“'ll
=
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Everyone should do that - you never know it all.

And if you don’t keep evolving, you will become

very bored, and, possibly, boring!

18 - May 2021

they are pursuing, pay attention to the architecture

of the space, and stage accordingly.”

Tragedy struck the Bowyer family in early 2018
when Kate was diagnosed with Stage 4 colon
cancer. She died nine weeks later. “As traumatic

as that continues to be for my family, continuing to
keep MDesign alive—7er vision alive—helps a little
bit,” Andy said, adding that he is passionate about
continuing his wife’s legacy. “I enjoy speaking with
REALTORS® who worked with her or knew her
and hearing their stories about working with her.
Ilook forward to the time when my children can
work in the warehouse or help with stagings and be
a part of the life she imagined. Further, the market
is still there and very receptive of our services;
MDesign is still going strong. Therefore, I took over
the mantle of running it with a lot of help from the

other MDesign teammates.”

While MDesign may not be the cheapest staging
service in town, Andy believes it is the most cost-ef-
fective. “If you give us a try, I believe that you will

quickly appreciate the value of MDesign,” he said.

Over the past two years,
Andy and his four
children, who range in
age from 10 to 15 years
old, have done their best
to accept their new life
without their mother,
their sun, around which
they all orbited. While
they have not fully recovered, the Bowyer family
grows a little more each day. Together, they enjoy
beach vacations, snow skiing, and a variety of
sports. They also love playing with and walking
their two Bichon Frises, who become slightly better
trained every day. In his own free time, Andy loves

to read, garden, run, and play tennis.

“We keep learning and growing as a family,” Andy
said. “Everyone should do that - you never know it
all. And if you don’t keep evolving, you will become

very bored, and, possibly, boring!”

For more information, visit www.mdesign.house
or call 312-560-3969. And don’t forget to mention
this article in order to receive 15% off your next

staging agreement!

BORDEAUX
STUDIO

SCOLTGEEMAR i

WINE CONSULTANT

«Wines with no

Scout & Cellar

Give The Gift added sugar,

chemicals, or

Clean Crafted Wine synthetic pesticides

(224) 456=-7275

Bordeaux Studio

1703 Darrow Avenue, Unit 2 Evanston , IL 60201

annette@bordeauxstudio.com

Make A Lasting
Impression With
Compelling Images

WWW.BORDEAUXSTUDIO.COM

LOVERS

L GiftSet

WWW. SCOUTANDCELLAR.COM/BORDEAUXSTUDRLO



P> partner spotlight

Article written by Laura Zickert

oTpn1g Xnespiog

OMIBd 9@11suuy

Picture
Perfect
Passion

Finding your passion and turning it
into a career is a beautiful process.
Annette Patko is a photographer in
the North Shore creating memorable
and beautiful images for businesses,
families, and more. She says, “When
you love what you do it really is not
work. Making people feel good about
being in photos is one of the best feel-

ings and a big reward.”

Annette is the owner of The Bordeaux
Studio, a full-service studio that
provides lifestyle, business, portraits,
and family photos. Additionally, the
Bordeaux Studio has associates who
provide product and boudoir pho-

tos. Their commercial studio space
accommodates groups and is a space

that captures beautiful images.

Growing up in Germany, Annette
enjoyed seeing her dad have a big
passion for photography. She came to
the United States and when it came
to pursuing a career, Annette chose
to study photography at Columbia
College. “I started out with a big
passion for food photography but
then the passion for photographing
people took over. To this day, I love a

combination of both,” she says.

Annette is the president of the Chicago
Photography Society. She is also a
member and on the board of the Many
Photographic Association. “We are

an association of photographers who

When you love what
you do it really is
not work. Making

people feel good
about being in
photos is one of the
best feelings and a
big reward.

North Shore Real Producers - 21




love to share and support each other. I

love connecting photographers and dif- I like to help my clients create
ferent shoots,” said Annette. Annette

the edge above the sea of

is also very involved with her local

Chamber of Commerce and volunteers selﬁes out there. Creatmg a

on many committees associated with high-end headshot or business

the Chamber. She is proud to be on photo should reflect the

the Evanston Chamber of Commerce l‘eal them and capture their

personality and style.

Board of Directors Member.

22 - May 2021

For Annette, photography is more
than just a career, but it is also a
passion. She says, “I have had an
education in phototherapy and the
experience has made me a well-
rounded photographer and artist.”
She continues to grow and utilize her
expertise to help others learn how

to constantly improve their craft and
provide their clients beautiful images.
She also has taken this to heart and
stays up to date with new technology
and photography courses within her

industry for herself.

When it comes to helping clients
with business photos, Anette says,

“I love to provide images for my
clients that they can use to advance/
show off their business. I like to help
my clients create the edge above the
sea of selfies out there. Creating a
high-end headshot or business photo
should reflect the real them and
capture their personality and style. I
have loved working with the different
REALTORS® and creating portraits
that reflect their individual style.”

She takes many of the photos for
REALTORS® featured in the North
Shore Producers magazine and has
helped capture many stories through
her images. Her client care and ability
to connect with her clients has cre-
ated a safe and comfortable environ-

ment for people to be themselves.

Family is very important to Annette!
She has a son who is almost 16. He
is very active, and she enjoys cheer-
ing him on during his basketball and
baseball season. She says, “We have
a close bond and I love to watch him
play sports. We enjoy being out-
doors and going to sporting events
together.” Both Annette and her

son have a tradition of traveling to
different sports arenas together. They
also enjoy being by the water and the
beach. Living in Evanston has been
great for their family as they get to be
close to a Lake and have great scenery
while they walk their golden-doodle.

When Annette is not working, she
enjoys cooking for friends, enter-
taining, and listening to some of her
favorite country music artists. She
says, “I also have a big passion for
wine and discovered a brand called
Scout & Cellar that has no added
sugar or chemicals in them. They
have been a game changer and I love

12

sharing them with others

Annette Patko is an example of some-
one who is using her talents and pas-
sions to help others capture memories,
stand out in their business, and more.
She is kind, thoughtful, and a joy to be
with! Book a session with Annette and
you can see for yourself how she has a

picture-perfect passion to help you.

North Shore Real Producers - 23



The outside of a house says a lot about a home.

If a roof is falling apart and gutters are leaking, it can affect the
curb appeal when trying to buy or sell.

By referring us to your client, we can help improve their home's
appearance and functionality for a faster sale.

'HCHANGI.{-E..M_H-:' 847.907.4971

changlegal.com | david@changlegal.com

WE’RE 'I'HE
 MISSING PIECE
'TO THE PUZZLE.

|

I
UTHITgE

31l
HiE

Dam, Snell & Taveirne, Ltd.

\KI,DS&T Certified Public Accountants

CALL TODAY TO BOOK AN APPOINTMENT WITH OUR EXPERIENCED TEAM
847-367-4448 | WWW.DSTCPA.COM

LIBERTYVILLE OFFICE | 1512 ARTAIUS PARKWAY SUITE 100 LIBERTYVILLE, IL 60048

CURBSIDE
—CLOSINGS

DRIVE UP - STAY IN - 51GN - DRIVE OFF

CHICAGO TITLE ANNQUNCES THE
ADDITION OF CURBSIDE CLOSINGS: TO
HELP FACILIATE YOUR URPCOMING REAL
ESTATE TRANSACTIONS

FEEL FREE TO REQUEST THIS - SERVICE
AT THE TIME OF SCHEDULING.

Rooﬁng and Gut!:er Sewi‘ces in the North Shore frDm Evanston ‘tD Lake Bluff lL‘ ;

. _ Call us today at 847 926 0085 | etruscanroofmg com
() CHICAGO TITLE b i S BTG, %

1% 3 r:"l e 1
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PLANNING TO
- OR
- AHOME?

. FREE

C at h Y S C }‘} ne [ {j " VP of Residential Lending

I BAT-239-T830
M:B4T7-363-T321

400 Skokie Boulevard, Suile 100
Northbrook, IL 600532

cathy.schneiderfmdkmortgage.com

dkmorigage.com/schneider

WE'RE PUTTING THE SPOTLIGHT

ON HOME PROTECTION

arlo

Account Executive

Muti-Million Dollar Producer

2017 NSBAR Affiliate of the Yaar
Z017 8 2019 Presidents Club Winner

All Buyers can get a FREE Arlo Essential Spotlight Camera

with the purchase of any of the three HWA programs.

B47-212-B635
kehalekian@hwahomewamanty.com

Don't let your client chance their
BIGGEST INVESTMENT.

Schedule with us for so much
more than a HOME INSPECTION.

N

ALPS Home Inspections

qAHIT www.alpshomeinspections.com = shane@alpshomeinspections.com

Insired = Liconse & 450012288 = Entity £ 451.001331

CERTIFIED  Buying a home is a big deal. We want to help educate your clients to understand what they are buying.

CHERYL O'ROURKE, COLDWELL BANKER

P> thoughts from a top REALTOR®

Written by Top REALTOR® Cheryl O’Rourke

The pandemic has created a
major shift in our real estate
market. Not just the way we
sell but Zow we do our jobs and

what we sell.

Buyers are now realizing that their house
is not only just their home. It is their
office, children’s school, gym, and so much
more. As a result, the needs of buyers
have shifted quickly and dramatically.
Many of these changes such as working
remotely, are predicted to stay in some
capacity even after the pandemic is behind
us. Agents who can stop, pivot, adjust,
adapt, modify, and retune are winning list-
ings and buyers. Our business continues to
change and those who can change with the

times are the big winners.

Young families from the city have accel-
erated their life plans and are searching
aggressively on the north shore for homes
with more space and a yard. With the abil-
ity to work remotely, buyers have much
more freedom to open their search span.
The “close commute to work” has moved
down a couple notches on the buyer’s
“wish list” and has been replaced with a
“home office, room for remote learning
and a large yard.” Remember the days
when buyers would say, “That living room
is just wasted space,” or, “We would never
use that separate formal dining room.”
Now those rooms can seal a deal because
they can easily be converted into a home

office or a remote learning space.

This surge of buyer activity has created
a shortage of inventory. Many homes
are going under contract before they hit
the market, and several homes that hit

the market are selling with multiple
offers. Most of us are inundated with
calls, emails and text messages from
agents looking for inventory that has
not hit the market. It usually goes
something like, “I've got a well-quali-
fied buyer looking up to $950,000 do
you have anything coming on?” “Are
you holding any listings?” “I've got
buyers looking from $400K-$2M, do
you have ANYTHING?” The shortage
is real and has caused panicked buy-
ers to be extremely aggressive when

writing an offer.

There is no room in the current

landscape for a passive buyers’ agent.

The days of automatic emails to
buyers when a new listing appears
within their criteria are long gone,
and so is the house. Finding homes
for buyers is much more compli-
cated today. Searching and posting
on real estate sites, checking in with
homeowners that have been con-
sidering selling, connecting with
agents, searching private listings,
TAN, pocket listings and the PLN
have become a regular routine.
And when a buyer does find

their dream home they need

to MOVE FAST. If your buyer

likes it, most likely other

buyers want it too. Offers

are coming in strong and

clean, some with accel-

eration clauses, inspec-

tions waived and no
contingencies.

A buyer that

needs more

from their

home than ever, also needs more

from their agent than ever.

Agents have mastered navigating
through this pandemic while keeping
themselves and their clients safe.
Although the market is challenging
there is nothing more rewarding and
satisfying than telling your buyer

“Your offer was accepted!”

By the way...if you have anything com-
ing on in Glenview between $1,000,000
-$1,250,000 give me a call.

Cheryl O’Rourke
Coldwell Banker Realty
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WOODCUT WORKSHOP CO.

: i Custom home decor and gifts that are
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There’s a reason why Brian Jessen
IS the best in the North Shore.

top producer

Article written by Laura Zickert
Photography by Laura Humpa //
Cornerstone Photography

WITH JUST A FEW EASY CLICKS,
THE BRIAN JESSEN AND HIS MORTGAGE LENDING TEAM
WILL FIND THE PERFECT LOAN FOR YOU!

Not all applicants will be approved for financing. Receipt of application does not represent an approval for financing or interest rate
guarantee. Restrictions may apply, contact Guaranteed Rate for current rates and for more information.

Work with a mortgage expert you can count on—contact us today!

Brian Jessen Let's get started

Senior Vice President of Mortgage Lendin O: (847) 943-2169 C: (847) 712-0830
1M1'S Pfingsten Rd , Ste 124 ' '

Deerfield, IL 60015 Rate.com/BrianJessen
brian(@rate.com
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You may have heard the phrase,
“practice makes perfect,” but what
about balance? For Elise Rinaldi, find-
ing balance and positive energy has
been transformational for herself and
her career. Balance in relationships,

schedules, career, and more have all

played a role in making Elise one of
the most successful REALTORS® in
the North Shore!

Elise was born in New York City and
grew up in Westchester County, NY.
She attended the State University
of New York at Oneonta and gradu-
ated in 1985 with a degree in Speech
Communications. Out of college,
Elise first worked in the tenant
services department of a commercial
real estate development company.
After transitioning to corporate
relocation, she decided it was time

for a shift when her family moved
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to Chicago in 2003. She knew
residential real estate would be a
natural fit and received her real
estate license in 2005. After 5
years at Coldwell Banker, she
was one of the first brokers

to join the new @properties
Winnetka office in 2010. Sixteen

years of experience and hundreds

of transactions totaling over
$200Million set the tone for per-

sonal and career success.

Her marriage to her husband,
Patrick McNally has truly been

a calming force in her life. “He’s

a sounding board for me and my
business as he too worked in an
industry interfacing with clients
and their assets,” said Elise. “Top
agents go hard at this business,
sometimes for weeks or months
without a break. Patrick and I take
frequent short getaways for just a

few days to reset our souls.”

When Elise is not working, she’s
cooking. “Being 100% Italian, that
is probably more of a trait than

a hobby,” she says. “My time in
the kitchen is very therapeutic
and allows me to disconnect from
the intensity of business. It’s how
I nurture family and friends.”
Additionally, she is a certified
etiquette consultant. She says,
“My etiquette training was by

Liv Tyler’s grandmother, who
founded the Washington School
of Protocol. Some of my clients
included children of notable

political figures.”

NP o o T O 4




single day with thoughts In a world with much negativity and

of gratitude and positive in a role where you can experience
intentions for both my rejection, she says, “I learned a com-
life and someone else in petitive business can also be kind and
my world who needs it.” it defined the company with which I

She emphasizes, “I findit  was aligned.”
much more calming and
productive to come from
a place of abundance

rather than scarcity.”

Elise is particularly

Although having several mentors passionate about having
throughout her career, Elise cred- balance in her life. She
its @properties co-founder Thad says, “The pandemic
Wong as the person she continues to  has created much
admire. “His vision has always been anxiety and stress in
groundbreaking, and his example is everyone’s life. Staying
always to do it with genuine kindness  healthy both physically
and authenticity” and mentally benefits
everyone...especially
Like every industry, real estate has clients. It provides me
its ups and downs. Elise shares that with patience, clarity
“overcoming the challenges of tough and vision for me and
negotiations, difficult clients or even my business. Balance
a slump requires positivity, discipline is key!” As she also
and resilience”. Since participating in works to attract pos-
a sales training program several years itive energy, she has
ago in which much of the focus was on found this comes from
mindset, Elise says she “starts every choosing to pursue it.

I find it much

more calming and
productive to come
from a place of
abundance rather
than scarcity.
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Her positivity has transformed the
lives of those around her, influenced
the way she does business and views
success. She says, “Top Producers
are not only defined by revenue

or volume. You are a top producer
when you collaborate with others
and contribute to the overall success

of the industry.” By pursuing a life of

balance and pursuing her passions,
Elise is known on the North Shore
as a leader who possesses market
knowledge and positivity.




OUR TEAM IS READY
TO MAKE YOUR TEAM LOOK GREAT!
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Qur Suite of Services: Customer Service: ent Education:

Residential & Commercial Inspection, From the first phone call, to questions you & offer Webinars for real estate
Sewer Scan, Radon Test, Thermal Imaging, may have after your report is dedi i professionals. Details? Visit hittps://
EIFSijiE{H;I, Fireplace Chimney Scan. excellent customer service is our spedialty. wiww. dunsing.comytraining-center

CALL: 847.367.0782 SCHEDULE: 24/7 Online — www.Dunsing.com
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SUSAN RUFFER iE'V “ATTORNEY/MEDIATOR

773-255-3418 | . www.rufferlevinlaw.com
790 West Frontage Road | #718 - Northfield, IL 60093 Over 20 YEARS of real estate law

susanrufferlevin.law@gmail.com experience in Cook & Lake Counties
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Giveus a L
847-312-6161

Get great service &
great rates.

W 3
KIBLE SOLUTIONS
Chad Arnald, Agent You know I'm always here TO GIVE YOUR CLIENTS THE

432 Lake Street with Good Neighbor service. ? 1 nl
f -
]

Antioch, IL 60002 e iy
Bus: B47-395-1321 ut fm aiso here wit

chad.amold.uyiT@statefarmcom  SUrprisingly great rates for
everyone. Call me for a quote
to see how much you can
save. You might be surprised.

Like a good neighbor,
State Farm is there”

Individual preméaums will vary by customer. A3 applicants
sulsject toState Farm® uneds rarling reguinsmanta

State Farm

& StateFarm PR

MORTGAGE
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Design
Build
Decorate
Maintain

FROM
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TO CLOSE

We give our clients
Individualized Service.

EVENT PLANNING

Personal Touch
Coordination

Full
JEFFREY S. MARKS S
Real Estate Attorney Wording
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Your clients long for
the ideal home...
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ALEX HALSTEAD, D.C. ' home your clients

402 Linden Ave, Wilmette, IL o info@atlasucc.com s www.atlasucc.com | N drfﬂ?ﬂ ﬂf,
Call us today to schedule your visit! 847-920-4506 / E
Follow us on B3@ @atlasucchiro for updates

_-_ www.forummtg.com | (773) 774-9040
CORNERSTONE 7221 W Touhy Ave. Chicago, IL 60631

Forum Mortgage Bancorp is regulated by: State of [linois Department of Financial and Professional Regulations, [Jivision of Banking
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40 - May 2021 North Shore Real Producers - 41




"ﬁéa#lhjre

icle wrl\ten by

Y PAVING A PATH TO

Positivity, patience, and persistence. Some say those are the three P’s to
success. In theory, they are all such simple concepts, but achieving them
is sometimes easier said than done. No one knows that better than Realtor
Martin A. Uthe who persevered through some major personal hurdles and
has made quite a name for himself in the local real estate market.

Born in Jamestown, New York,
Martin and his family moved to
Singer Island, Florida in 1972 where
he attended Palm Beach Academy
followed by Northwestern University
and earned a B.S. in Speech, major- g |
ing in Theatre. After graduation, A
he worked at the NU library, while
stage managing and directing for area
theatres. He has been a resident of
Evanston ever since. He met his wife,
Karen, while stage managing, and
they raised their daughter, Kate, who

is now 29.

As a child growing up in an Italian
household (Norwegian on his father’s
side), a great love for cooking was
instilled in young Martin. “I would
watch my mom and grandma cook,
learning all the basics of Italian
cuisine,” he said. “Even today, I will
do something and be reminded that
Ilearned that from my grandma.”
Martin’s love of cooking led him to
Kendall College Culinary School,
from which he graduated in 1989.
Upon graduation, Martin helped
open Va Pensiero in Evanston. As the
restaurant’s Private Dining Manager,
he booked, planned, staffed,

and oversaw all private events.

Unbeknownst to him at the time, this
juggling act would greatly benefit

him in his future real estate career.
As any good agent knows, being able

to listen and understand clients’
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needs along with wearing different hats and keep-
ing plates spinning, all done without a sweat, are

part and parcel of the job.

Martin also helped open Betise, a French bistro at
Plaza de Lago in Wilmette, where he eventually
became General Manager. As much as he loved
running a restaurant, the hours finally got to him.
“I rarely saw my family and wanted to use all my
customer service skills,” Martin said. Real estate
broker Alynn Rawling introduced Martin to real
estate in 1998, thus beginning his journey in the
industry. Now a real estate professional at @prop-

erties, Martin is in his 24th year in real estate.

At the risk of sounding corny, Martin said that the
most rewarding aspect of his career is the relation-
ships that he has made over the years. “I find it so
rewarding to have so many friends who have been
clients. I recently had plans to have coffee with a
client/friend, and right before I was to meet him,
he called and asked if I wanted to go bike riding
instead--I still brought the coffee--so that’s what
we did on his electric bikes. It was a blast,” he said.
“It’s also the lunches and the coffees, and the texts

and calls that I receive on birthdays and holidays.”

Looking to the future, Martin plans to continue real
estate but wants to place more focus on spending
time with his family. His mother will turn 100

on May 19th, and the family is in the process of
planning an event; one that, unfortunately, may be
limited to Zoom. Once the pandemic is a thing of
the past, Martin and his wife plan on visiting their
daughter and her boyfriend in Boston.

‘When Martin and Karen can enjoy some time
together, they love playing board games, visiting
the Chicago Botanic Garden, cooking, and traveling.
“We take an annual trip to Hayward, Wisconsin,”
Martin said. “We rent a cabin on the lake and have
the luxury of spending two weeks without an itiner-
ary. Our daughter joins us as well. We are hoping
to visit Chile in 2022 to visit Kate’s Chilean family
(she spent a semester abroad and they visited us
Christmas of 2019).”

Needless to say, Martin has landscaped a future of
which he can be proud. For him, success is being
thankful for everything that has been given to him,
everything that he has worked for. The numbers are

just icing on the cake.
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With over 20 years specializing in real estate
accounting and tax strategies, our team of experts
can guide you in achieving maximum return and
growth for your business. From commercial and
residential developers, to agents and investors, we
understand the complexities of your business.

Hechtman Group

Exceptional CPA services for
small businesses with big plans

T B47.256.3100
@ info@thehechtmangroup.com www.thehechtmangroup.com &

‘LR Gregory and Son is my go to company for
everything HVAC! Jim Gregory does great work
and his service team is thorough and efficient.
I've done my homework and their pricing is by far
the best I've found. Great work!!"

- Russell A.

\W Ourteam of specialists are ready to assist you.

= For nearly 70 years, graciously serving
Chicago’s North Shore communities.

Irgregory.com

= Fully Licensed and Insured
24/7 Emergency Service

= Your Local HVAC, Roofing, and Plumbing Experts

WE'RE THE FINAL PUZZLE PIECE

Your client's search for legal expertise by a
professional real estate lawyer is over.
Give us a call today!

LINCOLN STREET LAW, P.C.

Attorney at Law

CONTACT US: Office; zﬁ‘sm 7770 | . 795(
LincolnStreetLaw.com | komalley@lmcolnstreetlaw )



LET US HELP YOU MAKE YOUR REAL ESTATE TAKE YOUR BUSINESS TO THE NEXT LEVEL
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Euclid Title'Services; LLC is'a full-service title and real estate settlement provider. - North Shore
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At Euclid Title Services, LLC, the client is always our first priority and our goal is to make the closing process a smooth one.
Our experienced staff has handled thousands of closings so whether you're buying, selling, or refinancing, We can help!

Euclid Title Services. LLC I ‘%- 2 Social media advertising is the most effective
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TITLE SERVICES, 11c Office: 847-996-9965 | Cell: 847-902-9339

Verra Rudolfi | verra@euclidtitleservices.com SETH PRICE, MARKETING STRATEGIST | 816.728.6895 | SETH@RARECURVE.COM

NEW JUMBO PRODUCT Curious aboutﬁowermg I'LL HELP YOU CLOSE YOUR DEAL FAST BY
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rising star

Article written by Lindsey Wells

COLDWELL BANKER

/)

HOME IS WHERE YOUR STORY BEGINS

I T 1 hink about the
people you
help each day.

Everyone you see,
everyone you walk by on the
sidewalk is living their own
complex life full of heart-

ache and happiness, just as

we all are. Each individual
has their own family, each
family has their own story, and the purchase or sale
of a home is often the beginning of a new chapter.
Megan Leadbetter takes her role in those stories
seriously. As a REALTOR® with Coldwell Banker
Realty, Megan is her clients’ biggest cheerleader.
When she started in real estate, Megan’s tireless
work ethic, coupled with her caring heart, set her

apart in an industry where it’s easy to blend in.

Born and raised on the North Shore of Chicago,
Megan attended college at Xavier University,
where she majored in Communications and
minored in Psychology. After graduating, she made
her way to Washington, D.C. There, Megan began

working in IT on Capitol Hill, where she created
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websites for senators and members of Congress.
Megan’s time there took place in an interesting
period in United States history during Bill Clinton’s
impeachment trial. One of her most memorable
moments on Capitol Hill was when she posted Ken
Starr’s investigation report online while sur-

rounded by armed guards.

Eventually, Megan returned home to Illinois and was
ready for a career change. The real estate industry
presented itself to her as a breath of fresh air. While
real estate has its own unique set of challenges,
Megan finds personal fulfillment in helping families
achieve homeownership. And, she never grows tired
of seeing the excitement on her clients’ faces when
they’ve finally found the home of their dreams.
“Because the interest rates are so low, it provides
more opportunities for families,” Megan said. “It gets
me excited to listen to my clients dream about how

they’ll make their new home their own.”

When her clients are on a mission to find something
specific, it is not uncommon to find Megan scouring
the internet at all hours of the night, researching

homes and their histories to match the client with

the right home or property. “I'm more
interested in finding the right home
for the right people than finding more
homes for more people,” Megan said.
“I want them to feel like it’s the best

place for them.”

Megan’s own family is and will always
be at the center of everything she
does. She and her husband, Scott,
have been married for 22 years and
have five kids, Jack, Charlie, Lucas,
Spencer, and Addison, whose ages
range from 21 to 14. They also share
their home with a Saint Bernard
puppy. While the kids are all involved
in different sporting and extracurric-
ular activities, the Leadbetter family
does share one common love: The
lake. “In the summertime, we’ll get
on a boat and cruise around Lake
Michigan, or we’ll go paddle boarding
or throw the football around on the
beach,” Megan said, adding that she
and Scott also enjoy playing tennis,
bike riding, and running. Something
that many people may not know about

Megan is that she is a drummer.

Megan and her family are avid sup-
porters of the Great Lakes Alliance,
a nonprofit organization dedicated
to protecting the Great Lakes. “That
is our largest natural resource, and
Lake Michigan is right here in our
backyard,” Megan said. “We love the
water, we love the beach, and we
hang out on the lake all the time, so
keeping the Great Lakes great is one
of our passions.” Megan also proudly
supports Coldwell Banker Cares,
whose focus is on building stronger,

more empowered communities.

When asked how she defines the
word success in her life, Megan’s
answer was simple: Success is
achieved only when she can live the
life she loves, with the ones she loves.
For Megan, success is not measured
by the number of houses she sells;
instead, it’s measured by her fami-
ly’s happiness. “For me, my family

is everything,” she added. “Home is
where your story begins. My husband
and my children are my everything;
they are my story.”

ARE MY STORY.

FOR ME, MY FAMILY IS
EVERYTHING. HOME IS WHERE
YOUR STORY BEGINS. MY
HUSBAND AND MY CHILDREN
ARE MY EVERYTHING; THEY
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Experience Matters

» Guided On-Time Closings
Ovel" 20 * Expert Advice and Market Knowledge

« Mortgage Financing Strategies
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Satisfied Homeowners

Working with an experienced mortgage professional can make all
the difference when it comes to closing your loan successfully.

Contact me today to discover loanDepot’s
wide spectrum of home loans!

\,,,
Loan Consultant | NMLS #214555
\ N JOhn (312) 319-9833 Direct

(773) 213-1339 Cell

// No es jnoyes@loanDepot.com
www.loanDepot.com/jnoyes

_ _ 1055-569 Waukegan Rd. | Glenview, IL 60025 | salonoakandspa.com
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FULL SERVICE SALON AND SPA | MAKEUP | NAILS | SKIN CARE
FOR BRIDAL PARTY HAIR | BEST HAIR CUTTING AND COLOR | MEN AND KID CUTS

A 20 years of residential

L LI law expertise
Paxem.com PR o ’
e Design PRy, = — |
. SDI’tiﬂg Indeoor Alr Quality Experts s = .-_: g Seam|e55|y taklng the baton
® Estate Sales Mold, Odor & Disinfection Services —— —J from ContraCt tO C|OS|ng

® Organizing
¢ Decluttering

Packi \\ Fast, efficient,

e Packing

e Set Up \ /days alvveek
e Move responsiveness

Management

THE LAW FIRM

P Paxem, Inc.

For Your Complimentary
Consultation Call

David Frank

1211 Landwehr Rd, Northbrook, IL 60062
Phone: 773-255-6499 | Fax: 425-928-4061
www.frankesg.com | david@frankesg.com

The David Frank
Law Group

847-829-4437
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TOP REALTOR®

P» featured agent

Article written by Laura Zickert

FINDING THE MOST IMPORTANT ASSET

Important personal assets people often think of are their house, car, cash,
and investments. For Sohail Salahuddin, he has spent his life finding the
most important asset isn’t external, but instead it’s your mindset. His journey

of finding his passion, career, and self has led him to be a successful and

confident real estate agent impacting the North Shore in many aspiring ways.

i
right mindse

the wrong mi

only do very few

Born in Skokie, Sohail grew up in
Park Ridge. He attended both Loyola
and Devry before graduating with

a degree in Network Engineering

in 1999. Over time, he has run a

few small businesses ranging from

a production company to personal
training. He was inspired by many
people in his life to transition to the
real estate industry on the mortgage
side. In 2005, he received his real
estate license and started a new chap-
ter in his career. One year in, Sohail
started working on his own mortgage
company. He was there for two years
before selling his half of the to go
open up a real estate office. He said,
“It was a good ride, and I learned a
lot about business, business partners,
growing a company, etc.” After a few
other transitions, he was finally led
to @properties. “It is a great firm
with great leadership. I don’t know
if I would ever want to go anywhere

else,” said Sohail.

With 16 years of experience, Sohail
has excelled and received many
recognitions. He attributes much of
his success to the many mentors who
have taught him about marriage, life,
business, sales, and spirit. Sohail con-
tinues to find opportunities to grow
and be the best version of himself. He
says, “I look up to people who have
done something smart, different or
courageous. Courage right now is at
the top of my list to grow within.”

As he has overcome a lot, he often
reflects on how he has been in some of
the worst places and worked hard to
come back and be in the best places.
He has found “there are very few
things that we can’t do with the right
mindset, but with the wrong mindset

we can only do very few things.”

Even though he has found much
success, Sohail says, “I will be 44

this year, and I am just starting to
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figure out business and life with a very long way to

g0.” Making strides toward growth comes from being
disciplined in daily life. He says, “the discipline to pursue

personal growth is where the magic is.”

Sohail’s best friend, life partner, business partner, and

trusted source is his amazing wife, Christina. Together,

they have three daughters, Briana (17), Amera (11) and
Ahriellah (9). In addition, his mother, Sara, also lives with

their family and has been such a blessing. Sundays are a

favorite day in their home as it is spent all together and enjoying

one another’s company. “We try to go places on Sundays whether it’s

boating on Lake Geneva in summer to
skiing in winter, etc. With the current
environment, due to the pandemic,

we have been watching a lot of family

movies,” said Sohail.

Sohail is into fitness and what the
human body and mind can do in rela-
tion to fitness and growth. “When I
was young, I was very obese. My first
year in high school I was introduced
to a gym, which led me to dramat-
ically changing my body and life,
competing in a few bodybuilding com-
petitions prior to my 20s. When I saw
the progress I made, I was hooked,”
he said. “The discipline I learned,
from such a competitive and highly

) mentally tough sport, I use every day
Tsss==  in my business life.”

S
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Sohail is recognized as someone who sets the

example for how to be an effective communica-

tor. He also excels at listening carefully to conver-

sations and contributing a logical perspective. Sohail

says, “The most important asset you have is your mindset.

The ability to keep going, stay focused and have tunnel vision

on your goals.” The North Shore applauds and congratulates him
for all of his efforts, success, and leadership!

FLOSS LAW. LLC

GIVING YOUR CLIENT CLOSING
THE ATTENTION IT DESERVES.

Real Estate Attorney

Driven by RESULTS for
you and your client.

1200 Shermer Road, Suite 206 | Northbrook, IL 60062
flosslaw.com | Bob@flosslaw.com
224-326-2903




BUILDING GROUP

Your Home. Your Way.

CALLING ALL
REALTORS

Homes DO NEED updating post close
According to Trulia, the number of new homeowners that want
to remodel or renovate is up from 84%: in 2018 to 90% in 2019,
The most commonly cited rooms homeowners plan to

remodel or renovate are kitchens (50%) and bathrooms (45%).

So, our question is... why shouldn't YOU
benefit from this?

Let's work together to grow your commissions by getting
credit for this additional spend!

MAKE THE BEST
FIRST
IMPRESSION

Refer a new Icon home or remodel and get

your commission paid on the front end!*
*If your client signs a deal to build a new custom home or
remodel with lcon Building Group, you will be paid your full
commission on the 1st draw, not at the closing!

WHAT VISUAL FILMWORKS CAN “"“G“MM“MTES

DO FOR YOU Woodland ChEIS’E_. Vermon Hills
Riviera Estates-Greqggs Landing, Vermon Hills
Deerpath Farm, Meltawa
Hawthorn Place, Hawthorn Woods

e« PROPERTY FILMS Meadowood Estates, Kildeer
¢ BRAND FILMS Woodleaf at Sanctuary Club, Kildeer
Elm Estates, Lincolnshire
« TESTIMONIALS Oak Knoll Woodlands, Lake Forest
Wimbledon Estates, Lake Biuff
* 3DTOURS Brighton Oaks, Lakewood
» DRONE
» SOCIAL MEDIA fcon builds homes that are 100% custom, whether in one
¢ SMORE of its communities or on a lot we help your client find.

Ready to get started?

www.icon-group.com | 847.773.1200 | info@icon-group.com

isualfilmworks.com - info@visualfilmworks.com - (872) 356-8135 - @visualfilmwork
wisuatifmmwarks eotn 7 inte@visaltimworks com =872} @I W Irk: Building CUSTOM homes all over the North Shore since 2008!
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¢ PHOENIX RISING

* HOME STAGING - INTERIOR DESIGN « FURNITURE SALES
9&5‘ ns M_LM,&W&
/f_’ ’-"ilr‘-’ﬂ" (__S%{t" lnppiness, Flegance,

Lawii, f wetions, PIWL&Z?{ Trnnguitity, JranSaclions
(773) 433-3888 - 105 E Dakton St, Des Plaines, IL 60018 - www.chicagostaging.com

What are Agents saying about Phoenix Rising Home Staging?

They are top notch in service, design, communication, and Professional and reliable. I've used them numerous times
efﬁniem:r. Any home that | have utilized their service from inexpensive condos to luxury homes. Fantastic job on
for has sold faster and for a higher price than expected. my latest listing. They are my go to Stagers.

» Pattie Murray - Berkshire Hathaway HomeServices * Jon Gerstein - @Properties




