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l S LOOKING FOR 5 STAR PROFESSIONAL,
AFTER IN S P E CT | O N REPAI RS (Al R) Windermere FULL SERVICE PROPERTY MANAGEMENT?

PRESTIGE PROPERTIES

$.0069857 $300 referral fee paid to agent
PM.0164150

Clients are referred back to Agent when they want to sell P

You Ve go’r a REQUEST for REPAIRS’?’?

R

Don't Worry WE GOT YOUR BACK!

o

* Free 24 Hour Estimate based on your Inspection Report,
just simply forward it to us!

 Pay Out of Escrow option is available

e Pre-Listing Repairs, Clean up and Remodeling Services offered

 Plumbing, Roofing, HVAC, Electrical, Pool,

Landscaping, General construction and much more!

1-.‘._!'..:"" AT -1
ST SRl Uiy over 12 years
MARTI LADD, iy, S el experience;
Property Manager : 2 L] call her today
Windermere Prestige Properties so she can

1681 W Horizon Ridge Parkway, Henderson, NV 89012 help you.
702-432-4600 Office | 702-301-8020 Cell | martimatthewslv@hotmail.com

When the inspection report comes in, and the buyer has a list of repairs, CALL US.
AIR is a one stop shop for all your repair needs. Let us take the weight off
your shoulders and save your time for more successful closings!

A I . R estimator@afterinspectionrepairs.com
www.dafterinspectionrepairs.com

License #0086793 | Bid Limit $200,000 / FNT Agency of Nevada, Inc | 500 N Rainbow Suite 100 | Las Vegas NV 89107

Joslyn England | Michael England_-"' !
53) 225-6521 | (253) 225-9597
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JUST GIVE ME THE 7] FAIRWAY
GREEN LIGHT...

r I'LL GET YOUR CLIENT TO THE FINISH!!!

INDEPENDENT MORTGAGE CORPORATION

). Branch Manager
NMLS# 404275
Las Vegas, NV

L) Cell 702.777.BOOM (2666) Fairway Independent Mortgage Corp. NMLS 2289
C'.}:(- ua._,‘lmgg.-é @009 @TheLoanRacer i ' 702.685.2225 | 7885 W. Sunset Rd. Ste 130 | Las Vegas. NV 891135 e
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MEET THE

LAS VEGAS

REAL PRODUCERS TEAM

Mike Maletich Shane Dasher Kendra
Owner/Publisher Assistant Publisher Woodward
Editor

HOME INSPECTION

Looking for a
New Inspection Partner?

Phil Whalen

WIN Home Inspection Summerlin

702-336-4190

www.summerlin.wini.com

License #10S.0002665-RES
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Brad Martin Chris Menezes Albert and Liliya
Scheduling Writer Chernogorov
Coordinator Photographer:

Chernogorov
Photography

TH 5 BAD
You
- WOULDN'T

e TEST
NEVADA MOLD

LET US HELP ENSURE YOUR
CLIENTS HOME IS A SAFE PLACE
FOR THEM TO CALL HOME

REALMARKETING
g
REALMarketing4u.com

THE AVERAGE LAS VEGAS AGENT SELLS
$5.6 MILLION ANNUALLY...

b 4
OUR LAS VEGAS AGENTS SELL AN AVERAGE OF

$17 MILLION EVERY YEAR!

COMMUNITIES DOMINATED BY OUR AGENTS:

Lake Las Vegas Roma Hills Country Club Hills The Club at
Hillsboro Seven Hills Chelsea Gardens Madera Caynon
The Fountians Waldord Astoria One Queensridge

Westwood Village Park Towers Madera Canyon

RESERVE YOUR COMMUNITY TODAY | 858.204.1282
B ? —

-




PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine.

These local businesses are proud to partner with you and make this magazine possible. Please

support these businesses and thank them for supporting the REALTOR® community!

AFTER INSPECTION
REPAIRS

After Inspection Repairs
(702) 706-8065

AIR CONDITIONING
& HEATING

Aire Serv of Las Vegas
(702) 565-4610

DISINFECTION SERVICES
DnA Environmental Defense
Doug Moore

(702) 514-4103

ELECTRICAL SERVICES
Fowler Electric LTD
(702) 778-4346

HOME INSPECTION
Home Shield Inspections
(702) 349-4707

Red Rock Home
Inspections LLC
Rick Watkins

(702) 902-9749

Win Home Inspection
(702) 336-4190

HOME WARRANTY
Old Republic

Home Protection
(925) 963-4726

www.orhp.com

Tina Lim - Your Home
Warranty Advisor
(702) 767-0568

INSURANCE
Allstate - Nick Sakha
(702) 968-7878

MOLD TESTING
Nevada Mold Testing
(702) 247-6653

MORTGAGE
Canopy Mortgage -
Jason Hill

(702) 768-8898

The Loan Racer with Fairway
Independent Mortgage

Clay Schmeisser
(702) 685-2225

Union Home Mortgage -

Caitlin Turkovich
(702) 575-1041

NON-PROFIT
Love Justice International
(412) 606-9954

PHOTOGRAPHY
Chernogorov Photography
(424) 236-8553
www.chernogorovwed.com

PROPERTY MANAGEMENT
Windermere

Prestige Properties

Marti Ladd

(702) 301-8020

REAL ESTATE MARKETING
REAL Marketing -

Real Estate Marketing

(858) 254-9616

TITLE COMPANY
Fidelity National
(253) 225-9597

Fidelity National Financial
(702) 877-3003

Landmark Title Assurance
Agency of Nevada
(702) 869-11M1

WFG National Title
(702) 728-5295

.,

Caitlin Turkovich

Branch Manager
702-575-1041

UNIONHOME

MORTGAGE LO NMLS # 1105530 | NC # 1-59204 | NV # 61382

.
( TEAMTURKOVICH | From Army Service to
; nmm Customer Service
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YOU'RE ABOUT TO UNDERTAKE

THE BIGGEST INVESTMENT

OF YOUR LIFE.

Red Rock Home Inspections truly cares
about ensuring you make a wise purchase.

Father & Son - Family owned - Veteran owned | Military/Veteran, First Responder & Teacher discount
Proud Member of VAREP Las Vegas Chapter | Home Pre-Listing Inspections
General Home Inspections | New Construction Inspections | 11th Month Warranty inspections
Fully Licensed & Insured | 100% Satisfaction Guarantee

A 90-Day Warranty, Sewer GARD, Recall Chek, & Build Fax included with every inspection

/é/;f\ ma 702-902-9749
rrhilv.com
RED ROCK rick@rrhilv.com

— HOME INSPECTIONS LLC. —

Weekend, holiday,
& next-day
appointments

- available*
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MEMORIAL DAY!

* ok & Yok
Celebrate

Honor
Remember

KKKk

Fidelity National Title
honors the memory of all the
service men and women and their families
who sacrificed to protect our freedom!

v '
Dave Banneit Riss Elm'th_

’mg Fidelity National Title Agency of Nevada

Trusted everywhere every day.

Natal
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LANDMARK

TITLE ASSURANCE AGENCY

=1

Landmark Title Assurance Agency of Nevada
10000 W. Charleston Blvd. Suite 135
Las Vegas, NV 89135
Main: (702) 869-1111
Contact Us Anytime: Answers@LandmarkNV.com

A Shaddock Company

WE WANT

TO PARTNER
WITH YOU TO
GROW YOUR
BUSINESS

We understand that although all real
estate agents may be in the business
of Real Estate, their business needs
are not all the same.

DAVE CHEVAL

President
f
=~
e,

LIZ HOFFMAN

Escrow Officer
Cell: 714-673-1911
Direct: 702-846-0281
Liz.Hoffman@LandmarkNV.com

7
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CASSARA BELL

Escrow Officer
Cell: 714-271-5538
Direct: 702-846-0276
A Shaddock Company [KGEEEICH=RICIEREIMEICUNAEE)]

Our team takes the time to listen to
your challenges, wants and needs.
They know that it is only then that
they can assist you in developing
strategies and ideas to help grow
your business. They will support you
with the tools and education that will
take your business to the next level

At Landmark, we understand that it
takes the attention and hard work of
our title officers, escrow teams and
sales to make your team a successful
force in this market.

Contact one of our team members
today to set up a strategy session.

=] LANDMARK

TITLE ASSURANCE AGENCY

CYNDI BARTHOLOMAY

EVP, Escrow Operations Manager

.ﬁ.‘ g
HEIDI MOSCORELLI

Sr. Escrow Officer
Cell: 702-338-6319
Direct: 702-846-0225
Heidi@LandmarkNV.com

PN
$ A

JASON BILBRUCK

AVP, Business Development
Cell: 949-500-5187
Jason.Bilbruck@LandmarkNV.com



Written by Chris Menezes
2hotography by Liliya & Albert,
ernogorov Photography

MIKE ROLAND WAS LOST BEFORE GETTING
INTO REAL ESTATE. AS A FORMER
STAND-OUT HIGH SCHOOL FOOTBALL
PLAYER, WHO RECEIVED A SCHOLARSHIP
TO FRESNO STATE AS A DEFENSIVE
LINEMAN. MIKE EVENTUALLY REALIZED

HIS FUTURE DREAMS OF NFL GLORY WERE
JUST THAT, A DREAM. ONCE MIKE REALIZED
HE WOULD NOT HAVE A FUTURE PLAYING
FOOTBALL, HE FELT AS THOUGH THERE
WAS NOTHING LEFT TO GIVE HIM PURPOSE.

Dazed in his twenties, Mike stumbled into bartending
and did odd security jobs here and there. For years he
worked at Stoneys, a local country bar, as security,
barback, and bartender and eventually became a man-
ager. “I wandered through most of my twenties with-
out a purpose. I woke up every day without anything
to motivate me or to challenge me once I no longer
was playing football. I was forced to clock in and clock

out of a place I had no desire to be,” Mike explains.

“I believe most people who are lost or unhappy

just haven’t found their purpose yet,” he continues.
“They need to find something that gets them excited
to get out of bed. For me, that wasn’t necessarily
real estate, but to build something, to be the best at
something. It can be anything to anyone, but for me,
it was first being the best real estate agent I could,
then it became to build the best team that I could.”

Mike’s first step to finding that purpose again actu-
ally came through Stoneys, when he met his wife,
Molly, who was also a bartender. After dating for a
couple years, they bought their first house and got
married. “Molly screwed my head on pretty good
after we got hitched,” Mike jokingly admits. “As a
Las Vegas native, I love it here, but you can get in
trouble living here if you don’t have a good head of

your shoulders.”

While Mike and Molly were ready to build their
life together, having gotten married and purchased
a house, just two weeks after they came back to

their honeymoon, Mike was let go from Stoneys,

Las Vegas Real Producers -
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as it had been acquired by new owners. “We

were young and broke at the time. We spent

every extra dime we had on the wedding and
honeymoon. We were in financial trouble, to
say the least,” says Mike. “Luckily the home
we purchased years earlier in 2012 had a good
amount of equity built up. Without any other
options, we were forced into selling our home

and one of our cars just to make ends meet.”

It was around this time (2015) that Mike
decided to get into real estate. He remembered
enjoying the process of buying his first home
and thought he could be good at it. Plus, he

didn’t really have any other options.

Mike struggled for the first couple of years as
a new agent getting his footing in the industry.
“I remember having to carpool with Molly

to drop her off at work and then pick her up
again after her shifts. Thankfully the proceeds
from the sale of our first home, along with
Molly’s income bartending was enough to get
us through the first couple of years when real

estate was less than lucrative.”

Once Mike got into the swing of things, busi-
ness started to take off. Mike says the biggest

game-changer for him was joining Platinum

R.E. Professionals three and a half years ago,

where he formed The Roland Team.

ALS AND OF
DLAND TEAM.

“It’s been extremely fun and exciting. You can
never get bored in the world of real estate.
There is always something to do. Once I accom-
plish something, I look for something new, and

in real estate the options are endless.”

APPY |
3 OND
 CHAPTER TO
Y STORY.
AND | PLAN ON
MAKING THE
MOST OF IT.

Mike is currently focused on making his team : = . ] L
the best they possibly can be. “The way I run the ‘;_ p
business is by surrounding myself with amazing
people. I truly care about my team and I want
to see them be successful in this industry,” he

says. “They are my team, but they also are like

my family. Through the highs and the lows, we

endure together...as a team.”

Molly has since joined Mike in real estate and
is part of The Roland Team. Outside of real
estate, Mike enjoys reading, working out, and
hanging out with Molly and their four dogs -
Chubbs, Charlies, Baxter, and Becky.

“I owe everything to God, my wife Molly, my par-
ents, my siblings, my brokerage and everyone at
Platinum R.E. Professionals and of course, The
Roland Team. I'm happy I got a second chapter

to my story. And I plan on making the most of it.”




..« THROUGH THE HIGHS AND THE LOWS,
WE ENDURE TOGETHER
...AS A TEAM.

| TRULY CARE ABOUT MY TEAM
AND | WANT TO SEE THEM BE I Holidey
SUCCESSFUL IN THIS INDUSTRY.
THEY ARE MY TEAM, BUT THEY
ALSO ARE LIKE MY FAMILY. ...

Annie Verruno

_—

Joel Adams




BY THE NUMBERS

HERE’S WHAT LAS VEGAS’ TOP 500 AGENTS SOLD...

23,356

s $9,285.796,949
SALES VOLUME

TOTAL TRANSACTIONS
LISTING SIDE
TRANSACTIONS

AVERAGE
SALES VOLUME I
PER AGENT

QD

TRANSACTIONS
PER AGENT

ARE YOUR CLIENT'S
INTEREST RATES PAYING
FOR THIS GUYS COMPANY
CONFERENCES?

NOT HERE AT

CANOPY

M ORTGASGE

JASON HILL

(702) 768-8898 | LOAN OFFICER
NMLS # 377676

170 S GREEN VALLEY PAF
OFFICE 332 HENDE

DNSUMERACCESS.ORG

~dwellis

THE SMARTER WAY TO CARE FOR YOUR HOME

Introducing a new kind of warranty that provides hassle-free
homeownership to Las Vegas residents.

THE SMARTER WAY TO CARE FOR YOUR HOME

TINA J. LIM
702.767.0568
TLim@nhwusa.com

" ASK THE
LITTLE

702-349-4707
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HE LONE WOLF

\ . i

Written by Chris Menezes
Photography by Liliya & Albert, Chernogorov Photography
Photographed at Nevada Brew Works

It’s Derek’s good humor and humble demeanor that makes
his service so appealing to his clients. His passion to help
others is also what drives him to make life fun and to take
the risks necessary to succeed, like moving out to Las

Vegas 22 years ago without a job. To be fair, he did have a

Many of lot of support from his parents with that one.

the Purdue

Allmn’ S “My parents have always supported me no matter what
events are

held hert crazy ideas I had. When I said that I wanted to move to
at Nevada Vegas without a job, and that I had saved money to make
Brew it happen, they encouraged me to chase my dream and
Works.

that...worst case scenario...I could always come back to

Chicago.” Ironically, they’ve since moved to Vegas too.

Las Vegas Real Producers - 23
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Derek came to Vegas after earning \
his degree from Purdue University in

Restaurant, Hotel, and International Tourism
Management, with intentions to get a job at one
of the many hotel openings at the time and Derek
credits his brother-in-law for ultimately setting
him on that path. “I grew up with two older sis-
ters. This guy is the reason I went to Purdue and
the reason I got into the hotel business, which
ultimately landed me in Vegas. He owns a suc-
cessful marketing/branding firm in Chicago and
to this day, is still a guiding light to me.”

Initially, when Derek landed in Vegas though, he
got a job as a valet/bellman. He was making so
much money parking cars and carrying bags that
getting into hotel management and progressing in
his career would have been a step backward...finan-
cially speaking. The stagnancy of which he found

himself made him realize he needed a change.

About a year before getting into real estate,
Derek took over the presidency of the Purdue
Alumni Club. The former president, Ellen Fahr
(coincidentally a former Real Producer), pushed
Derek to get into the real estate business. “When
I entered real estate, my first broker literally said
to me that my first deal might possibly be my
hardest, and he might’ve been correct. DO NOT

let one deal (especially early on) get you down!”

Unfettered by short-term challenges as he never
takes an opportunity for granted, Derek has always
played the long game in real estate. That has trans-
lated to taking every single lead that comes his way
(big or small) and not thinking in terms of commis-
sions, but in treating every deal as an opportunity
to build his brand. As a result, his rental pipeline

has become a huge part of his business.

For example, before “The Property Brothers”
became known as such, Derek worked on a rental
with one of the brothers, and ended up staying
with him as a client. The partnership later blos-
somed into an amazing friendship and valuable
business opportunity. “I cannot tell you how many
rental leads that have turned into great sales
opportunities and even more importantly, great
friendships! There will be a day when your pipe-
line will dry up, so go back to the tools that worked

before, because they’ll work again.”

_‘ |
I i
When I entered real estate, my first broker DO NOT
literally said to me that my first deal let one deal

might possibly be my hardest, and (especially early on)
he might’ve been correct. get you dow, ’




Derek also credits all the companies that he
uses to support his business for his success. He
treats each one as equal partners because that is
how important he views their role in his business.
“It is absolutely imperative to have STRONG
business partners,” he says. “Find business part-
ners that are like-minded and stick with them.

Remember, everyone has the occasional bad day.”

Derek has a lot to thank his career in real estate
for. He even met wife through real estate. She
was the office manager at RE/MAX when
they first met. “She is the reason that I
would go into the office as much
as I did,” Derek laughs.

\

As Derek continues as a lone wolf in his wolf pack of one, he has found that he
still loves helping other agents in the business. While coaching for profit was 702-968-7878
never on his radar, Derek takes great pride in mentoring others in the field. :
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g -
- — R
- —
—

/ | (WNevadaBre . | *mem | GET EVERY ISSUE

4 | = REAL PRODUCERS ON YOUR PHONE

Download Our Mobile App

It’s a badge of honor to hold the printed version of Las

Vegas Real Producers magazine in your hands. If you want all
issues wherever you go, download our mobile app, and take
them with you. Search DigaPub wherever you download apps
and choose NEVADA - Las Vegas Real Producers.
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* OLD REPUBLIC HOME PROTECTION
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DURING THEIR

HOME PURCHASE
YOUR GLIENTS |ty
DONT HEED -

Complete your winning team with ORHP!

Contact us today to learn more

You're in good hands.

Francine Willis Katherine Dunfon

Seniar Acoound Exccutive Serwor Acoount Excoulive

H BOO-282. 7131 Ext. 1151 BOO-2E2. 7131 Ext. 1344
N IChOIaS Sakha C: 702 504 2004 KatherineDiharhp.com

Francine'Wiorhp .com my oehp comikatherinedunton
my.orp comifrancnewils

Agency Owner
Las Vegas
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_.}} back to basics =

Written by Chris Menezes
Photography by Llllya & Albert, Chernogorov Photography

‘«'r."
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DOING _HAT IT TAKES

\ _:- A

: .-; ~.}ason Schielke is not a qmtter"H,Q is the business again. He had:a large database of con-
-periep} example of perSIStence and doing - tacts that he had amassed over the previous
wha{I it take's to become successfur even  few years that he started to leverage again.

He also started to network with fellow
agents around the country. Within his
networking, he connected with a group of
o dr a QOQd three years or so. Then, about agents from major cities around the world
i ,s_ev.pn yéars ago, he found himself having  ~ who have been a source of support and

- 'aﬁeéﬁft_qygh year £ , encouragement ever since. “They have been
1. Sl - / ¥ 4 1. L : ) generous to share their knowledge, ideas and
:@ " “Hve trar;,s&ctlon seemed to be cancehng struggles with me, and vice versa. It’s great
fot ong reas'gn or another, and ?consudered . toknow thatyou are not the only one strug-

that mayb?“tﬁis wasn blthe busmess for me gling with something in business, or life.”
any longer,. J.ason exp"lams el

" From there; Jason built his business to where
You see, whlle Jason did well in the begln- it is today; as the top solo Keller Williams agent

ning of his career, he also knew that he in the Las Vegas/Henderson area (by volume

didn’t have any sales experler}se, whlch gave ' sold in 2020). Jason also credits Debbie Zois,

him room to doubt his abilities. B yitha  the operating principle and owner of Keller
degree in Finance from the Stern ihbol of ‘Williams Realty Las Vegas, for his current
Business at NYU, and a passion for invest- | success. “Years ago, she saw something in me

ment and financial analysis, he really didn’tl ! that I prebably didn’t see myself at the time,”
need to doubt. But hey, he’s only human. says Jason. “Despite all the headaches I have

caused her over the years, she was relentless
Luckily, he didn’t give up. Instead of walking in pushing me and offering me opportunities I
away, Jason rolled up the proverbial sleeves didn’t know I wanted or needed. Without her, I
and went back to the basics to grow his wouldn’tbe the person I am today.”

-~
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As real estate has become a
24/7/365 business, you need
to put processes in place to
separate your personal life
from your business.
EFEINM@VESIPREIRIRGEASIE
IF YOU DON'T STOP AND
LOOK AROUND ONCE IN A
W EIEESYEGULCOULD MISSIEE

Despite all the headaches |
have caused [Debbie] over
the years, she was relentless
in pushing me and offering
me opportunities | didn’t
know | wanted or needed.
WITHOUT HER, |
WOULDN’T BE THE
PERSON | AM TODAY.




Today, Jason is passionate about using leverage to free

up some of his time to pursue more charitable giving and

volunteering efforts. Jason works with Three Square Food

Bank, GiveDirectly.com (which sends donations directly to

[ ] =1
the world’s poorest areas), and Saint Jude’s. Saint Jude’s [ = = Bak
sits especially close to his heart, as his brother survived .
childhood cancer when he was very young. “I remember . . i

the organizations and people that saved his life, and also

made our lives more comfortable. St. Jude’s did not provide

services to my brother or my family, but their mission is o WRTO=_y .
important to me and really resonates.” : [

Jason also works with Nevada Partnership for

Homeless Youth through his brokerage, which

has provided numerous volunteer services v |

over the last eight to nine years. Lastly, Jason

also provides assistance to those that fall ;

between the cracks of public and private THESCHEL R a0y

assistance, like paying the rent for those ‘
who are struggling, providing funds for -

everyday expenses or giving toys and
school supplies to children in need.

“I strive to run my business as effi-

Akl c BRlRcanipass/those : [ ; If you work with a preferred partner and you think
benefits along to my clients, fellow = y

they should be a part of Las Vlegas Real Producers,
PLEASE let us know.

agents, and to those in need.”

When Jason isn’t working, he enjoys
hiking and being outdoors. He goes for

early morning hikes most mornings, and & We are cu rrently interviewi ng pOSSi ble partners to

on the weekends he typically leads larger | ;
groups of friends and fellow agents on hikes & oy build our p referred vendor list.
in and around the southern Nevada area. “I love

hitting the road and visiting new places, including

a month-long road trip this past summer.”
Jason is also an avid reader and mostly reads non-fic- ) \
tion books on science, astronomy, mathematics, and Ik - . I : Please send nominations to Mike Maletich at:
physics, which has been a childhood passion of his. i

330-510-0234

Jersey native, he is a huge New York Yankees fan. I f i or

Another childhood passion includes baseball. As a New

mike.maletich@realproducersmag.com

“As real estate has become a 24/7/365 business, you
need to put processes in place to separate your per-

sonal life from your business,” Jason emphasizes.

As he likes to say in one of his favorite movies, “Life

moves pretty fast. If you don’t stop and look around once

in a while, you could miss it.”



announcement €4 | The Answer Is Simple -

Just Reach Out

a fellow Las Vegas REALTOR®

for a feature in Las Vegas Real
Producers, PLEASE email us at
mike.maletich@realproducersmag.

com or call 330-510-0234.

ne \/l 3 g QZiNne | mesocsmomeme

We would LOVE to talk!
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RESIDENTIAL

COMMERCIAL
INDUSTRIAL

702-778-4346

License #079908 License #087194

e ooo0s ‘We are Sevice  Senssiens

OUR
COMMITME NT‘
Free System

Replacement
Estimates

*Price Match
Guarantee

24 /7 Service with NO
Overtime Charge

AIRESERV.

a neighborly company
AireServ.com/Las-Vegas

702.904.9555 ‘
Lic. # 0080033

38 - May 2021

YOUR BUSINESS PHOTOGRAPHY STUDIO
PORTRAITS * PRIVATE EVENTS » ARCHITECTURE

We believe that every professional needs a captivating image to
support their brand. Together we’ll team up to create
a professional look that captures you and your work in the best way.

WWW.OCHERNOGORVWED.COM

CONTACT@CHERNOGOROVWED. COM « (424) 236-855°

Liliya & Albert

CHERNOGOROV
i%«i/ﬁg ;ry&}fy

ELECTROSTATIC
DISINFECTION

( nonu.)

E-LEK-TRO-STAT-ICK
DIS-IN-FECK-SHEN

THE PROCESS BY WHICH
ALL SURFACES IN A HOME
OR OFFICE ARE SPRAYED
WITH AN
ELECTROSTATICALLY
CHARGED MIST OF
PARTICLES THAT CLING
TO AND KILL 99.99% OF
BACTERIA

( Yes, even the hard to reach .'i-"uﬂl)

33

p “
DNA

EMNVIROMNMENTAL
DEFENSE

Electrostatic Disinfection
Chemical Fagging
Duct Cleaning
Duct Fogging
702.514.4103
DNAENVIRONMENTALDEFENSE.COM
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MNATIOMAL UNDERWRITER

WEG ES THE 6TH TRULY MATIONAL
UNDERWRITER AND ACHIEVED THAT
FOOTPRINT FASTER THAN ANY OTHER
UNDERWRITER 1M HISTORY

COMMITMENT TO
INFORMATION SECURITY

PROTECTING YOU 15 OUR TOP PRIORTY.
THAT 15 WHY WFC HAS PASSED QUR S3:L2
COMPLIAKCE ALIDITS WITH PERFECT SCORES

WHO IS WFG NATIONAL TITLE
INSURANCE COMPANY?

FINANCIAL STABILITY RATING

WG CARNED AN &' PRIME UNSURPASSED
RATING FROM DEMOTECH, OMNE OF THE HATIONS
LEADERC RATING AGERCIES
FOR FINANCIAL STABILITY.

CLAIMS RESERVES®

WHEN COMPARED TO OTHER MNATIDNAL
UHDERWRITERS, WFQ LEADS THE WAY IM THE
HUMBER OF MONTHS FOR CLAIMS RESERVES.

SHTAL Cuane BESEIVIRPATWINTS Y TD W30

FASTEST GROWING UNDERWRITER*

YEAR OWVER YEAR WFCQ CONTINUES TO
SHOW VELOCITY BY CROVWING FASTER
THAM ANY OTHER COMPANY.

FRASED OM ALTA HATHMGAL HADKET SHASE RIFOETS
EF b VEARY

CUSTOMER EXPERIENCE

GS HET PROMOTER SCORE 15 T6 WHICH 15
COMSIDERED T BE & WORLD CLASS SERVICE
RATING ACROSS ALL VARIDUS ENDUSTRIES




