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Memorial Day is a time to remember the past, celebrate the present, and plan for the future. A time 
to give thanks for those who have given their lives and health to keep this nation safe. A time to 
honor those brave soldiers who are still with us, and to thank them for the freedoms we enjoy.

Please contact Tina Del Casale of Sandy Spring Bank to determine if you are
 eligible for the 10k Grant and to begin your application process.

The information provided above is designed to assist you in selecting a loan program that suits your budget. This is not an o�er of credit or a commitment to lend. Actual loan 
quali�cation is subject to veri�cation and approval of income, credit, property appraisal, and other factors. Rates, fees, and loan programs are subject to change without notice.

Up to $10,000 available for your next home purchase

EVERYDAY REAL HEROES DESERVE 
REAL LENDING OPTIONS

When you work with Tina Del Casale at 
Sandy Spring Bank, we help service 

members and veterans make 
purchasing a home a reality.

Sandy Spring Bank can help Veterans 
access up to a $10,000 Grant to assist 
with the down payment & closing costs 

incurred when purchasing a home.

         The homebuyer must:                      
• Contribute at least $1,000 toward the       
   purchase of the home
• Occupy the home as a primary residence
• Complete a homebuyer education course     
   speci�ed by FHLBank Atlanta
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Todd Greenbaum
Owner and Founder

(301) 840-3910
www.titletownsettlements.com

todd@titletownsettlements.com

YOUR EXPERIENCED
SETTLEMENT TEAM

Our Services:
Residential & Commercial Transactions

Purchase/Sale • Refinance
Contract Preparation • Deed Preparation

“Todd has handled settlements for several of my buyer clients and 
he has exceeded all my expectations for a settlement attorney!  He is 
both knowledgeable and professional yet remains grounded enough 
to be approachable. I was particularly amazed by his thoughtfulness 
and sensitivity in communicating with my clients for whom English 
is not their �irst language. My clients, ranging from young �irst-time 
home buyer to retired down-sizer, are all exceedingly pleased with 
his settlement process and, especially, the respect he naturally 
carries for every one.  I enjoy working with Todd and recommend 
him highly.” ~ REALTOR

MARYLAND
15201 Diamondback Drive | #200 | Rockville, MD 20850

WASHINGTON, D.C.
1440 G Street, NW | Washington, DC 20005
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Peak Settlements, LLC

(301) 528-1111

PeakSettlements.com

Prime Title Group, LLC

(301) 341-6444

PrimeTitleLLC.com

Stewart Title and Escrow

(480) 203-6452

DCTitleGuy.com

Title Town Settlements

(301) 840-3910

TitleTownSettlements.com
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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support 

these businesses and thank them for supporting the REALTOR® community!

CLOSING GIFTS

Strategic Gifting

(313) 971-8312

StrategicGifting.com

DESIGN/BUILD/

REMODELING

NVP Construction

(202) 846-7196

newvisiondc.com/ 

construction

FINANCIAL PLANNING

Socium Advisors

(203) 848-4870

Tripp-Kelly.com

FLOORING

Floormax

Joseph Jovinelli

(301) 206-2200

FloormaxFloors.com

HANDYMAN SERVICES

NVP Home Services

Jason Wilder

(202) 846-7196

newvisiondc.com

HOME INSPECTION

BPG Inspections

Ken Humphreys

(703) 881-6617

BPGInspections.com

Donofrio Property 

Inspections

(703) 771-8374

Donofrioinspections.com

Kenneth Cox &  

Associates, LLC

Kenneth Cox

(202) 298-7868

National Property Inspections

Mike Tebeau

(240) 409-3711

NPInpections.com

ProTec Inspection Services

(301) 972-8531

ProTec-Inspections.com

HOME RENOVATION

Curbio

(810) 300-9432

Curbio.com

HOME STAGING

New Vision Staging 

& Design

(202) 846-7196

newvisionstaging.com

HOME WARRANTY

Cinch Home Services

(800) 247-3680

CinchRealEstate.com

HWA Home Warranty

Cynthia Void

(443) 817-3147

HWAHomeWarranty.com

INVESTMENTS

Joseph Asamoah

(301) 379-0357

JoeAsamoah.com

JUNK REMOVAL

123JUNK

(800) 364-5778

123JUNK.com

LANDSCAPING &  

LAWN CARE

Laser Cut Property Services

Jason Wilder

(410) 216-7825

lasercutlawncare.com

MORTGAGE

First Home Mortgage

Ryan Paquin

(301) 332-1589

First Washington Mortgage

Chanin Wisler

(301) 526-0020

ChaninWisler.info

FitzGerald Financial Group

Kasey Martin

(301) 452-5217

KaseyMartin.com

Guaranteed Rate

Craig Miller

(703) 592-6637

Rate.com/CraigMiller

Monarch Mortgage

Richard Early

(301) 332-2184

Monarch1893.com/ 

rockville/rearly

Sandy Spring Bank

Tina Del Casale

(301) 523-1893

SSBTina.com

The Mortgage Link Inc.

Steve Summers

(301) 704-1282

TheMtgLink.com

Truist

Patti O’Connor

(301) 922-7734

www.Suntrust.com/profile/

patti-oconnor-loan-officer-

rockville-md-20850

Vellum Mortgage

Greg Kingsbury

(301) 254-1486

KingsburyMortgageTeam.com

Wells Fargo

Pat Bowman

(301) 956-1589

WFHM.com/loans/ 

pat-bowman

MOVING COMPANY

Bargain Movers

(301) 685-6789

BargainMoversInc.com

Interstate Moving  

& Storage, Inc.

(703) 226-3279

Moveinterstate.com

JK Moving Services

(703) 260-3098

JKMoving.com

Moyer & Sons  

Moving & Storage

(301) 869-3896

MoyerAndSons.com

Perry Moving, LLC

Sam Perry

(410) 799-0022

perrymoving.com

Town & Country Movers

(301) 670-4600

TownAndCountryMovers.com

PHOTOGRAPHY

A. Claire Vision 

Photography

(240) 988-0010

AClaireVision.com

Ryan Corvello Photography

(757) 685-2077

CorvelloPhotography.com

TruPlace

Colleen Smith

(301) 972-3201 x824

colleensmith@truplace.com

TruPlace.com

PRINTING, DIRECT  

MAIL SERVICES

My Marketing Matters

(301) 590-9700

MyMarketingMatters.com

STAGING

On Time Staging

(301) 379-0367

OnTimeStaging.com

TITLE COMPANY

Eastern Title & Settlement

(240) 403-1285

EasternTitle.net

Federal Title

(202) 362-1500

FederalTitle.com

VIDEO SERVICES

HDBros

(833) 437-4686

HDBros.com

TruPlace

Colleen Smith

(301) 972-3201 x824

colleensmith@truplace.com

TruPlace.com

Inspections®

BPG sets the bar for the home
inspection profession, so we're the

natural FIRST REFERRAL.

ADD BPG INSPECTIONS TO YOUR LIST OF REFERRALS NOW!

Serving DC, MD, and Northern Virginia.
• Home inspections
   (phase 1, 2 and 3)
• New construction (RNS)
• Radon
• Termite (DC and VA)
• Air testing
• Level 2 chimney inspections
• Water testing
• Sewer scope inspections
• Structural engineer evaluations
• FREE infrared scans with all
   home inspections.

800-285-3001
BPGInspections.com

100+ YEARS OF TEAM EXPERIENCE@BPGDMV

PRE-OFFER
EVALUATIONS
$400 WITH
REPORT 
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This information is for real estate and building professionals only and is not intended for consumer distribution.

Information is accurate as of date of printing and is subject to change without notice.

Wells Fargo Home Mortgage is a division of Wells Fargo Bank, N.A. © 2020 Wells Fargo Bank, N.A. All rights reserved. NMLSR ID 399801. AS5083982 Expires 02/2021

Pat Bowman
Sales Manager
301-641-3436
pat.bowman@wellsfargo.com
NMLSR ID 450411

Let’s work together to turn home 
shoppers into homeowners.

Let’s connect.

Your go-to connection
for products and support to put more buyers in your homes

When your buyers choose to work with Wells Fargo, they 
can count on unique products, programs, services, and 

Plus, with reliable preapprovals and personalized support 
every step of the way, you’ll spend time doing what you 
do best — selling more homes.

tools - whatever their home financing needs may be.

Angela Clemons 
Events Manager

M E E T  T H E

D C  M E T R O
R E A L  P R O D U C E R S  T E A M

Chris Menezes
Writer

Zachary Cohen 
Writer

Wendy Ross 
Client Operations Manager

Ellen Buchanan
Editor

Kristin Brindley 
Publisher  

Kristin.Brindley@
RealProducersMag.com  

(313) 971-8312

DISCLAIMER: Any articles included in this publication and/or opinions expressed herein do not necessarily reflect the views of The N2 Company d/b/a Real Producers, but remain solely those of the author(s). 
The paid advertisements contained within DC Metro Real Producers magazine are not endorsed or recommended by The N2 Company or the publisher. Therefore, neither The N2 Company nor the publisher may be 
held liable or responsible for business practices of these companies.

Note: When community events take place, photographers may be present to take photos for that event, and they may be used in this publication.

If you are interested in contributing or nominating Realtors® for certain stories, please email the publisher at
Kristin.Brindley@realproducersmag.com.

Kristina Richardson 
Project Manager

Bobby Cockerille 
Videographer

Ryan Corvello 
Photographer

Amanda Claire  
Photographer
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Members of our Real Producers community gathered 
in February for a virtual mastermind focused on the 
low-inventory climate. “Inspirational” is the word I’d 
use to describe the interaction and spirit of sharing 
from our group! Thank you to all who participated.  
 
Photos from our April event will be inside the June 
issue, coming soon!
 

Here is a Mother’s Day blessing for all our Real 
Producers mothers out there:  
 

Wonderful Mother 
~ Anon
 
The heart of a home is a mother
Whose love is warm and true,
And home has always been “sweet home”
With a wonderful mother like you!
 

We look forward to seeing you soon on May 19th 
in North Bethesda for our May Mixer. Also, be on 
the lookout for your exclusive invitation to our 
Summer Social, to be held on June 16th!
 
See you soon!
 

Kristin Brindley
Owner/Publisher

DC Metro Real Producers
313-971-8312
Kristin.Brindley@realproducersmag.com

www.dcmetrorealproducers.com

publisher’s note

Mother’s Day!
Dear Real Producers,
 
This month, we celebrate mothers. Check out one of 
our community’s amazing mothers, Stacy Allwein, this 
month’s cover story! Also, check out the answers to this 
month’s “We Ask...You Tell!” question, “What is the 
most important life lesson you learned from your mom?” 
on page 14. We love the input from our Real Producers on 
the “We Ask” page each month. If you haven’t answered one of 
our monthly questions, be sure to do so and we’ll publish your 
answer in the magazine!
 

KRISTIN BRINDLEY
ENTREPRENEUR, CONNEECTOR, PUBLISHER

HAPPY

This kid brings us joy! (Kristin, Kellie, and Avery Brindley)
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special events

SAVE THE DATE

WEDNESDAY
MAY 19, 2021
11 AM–2 PM

NORTH BETHESDA, MARYLAND

For information on all DC Metro Real Producers 

events email events@dcmetrorealproducers.com.

KRISTIN BRINDLEY
ENTREPRENEUR, CONNEECTOR, PUBLISHER
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we ask...you tell!

What is the most important 

life lesson you learned 

from your mom?

DENISE & RICH FOX

RE/MAX Realty Centre

“My mom loved to ‘mark the moments.’ 
She never let any special day go by without 
recognition.  Every holiday was tastefully 
acknowledged, and there were always lots of 
photos to look back on and remember them 
all. She really loved life and taught all of us to 
do the same … smelling all the roses along the 
way and living every moment to the fullest. I’m 
forever grateful.” —Denise
 

ANNABEL BURCH-MURTON

Compass

“If something isn’t working, don’t hold on. Put 
aside ego and change your approach.”
 

MELINDA ESTRIDGE 

Long & Foster Real Estate

“A sense of humor is your most  
important attribute.”
 

JIM BROWN 

Turning Point Real Estate

“This is an easy one. My mom taught me that 
laughter is vitally important in everyone’s 
lives, especially in tough times. Mom taught all 
of us (even my dad, who could be a bit curmud-
geonly) that most of life’s serious moments 
could be put into perspective with a good 
laugh. The idea of it puts a smile on my face!”
 

SUSAN LEAVITT

Compass

“‘Where there is a will there is a way.’ And 
‘Never leave for tomorrow something you can 
do today.’”
 
“My mom, Betsy Leavitt, was one of 
McEnearney’s first REALTORS® back in the 
late ‘70s/early ‘80s. She was really ‘bottom 
line-oriented’ and was an amazing shepherd to 
her clients.”

Call us today to get your customers qualified 
and get them into the home of their dreams!

The Mortgage Link, Inc. NMLS#113054 is licensed in Maryland (7957), District of Columbia (MLB113054), 
Virginia (MC-2236), Delaware (19208), Florida (MLD1556), Pennsylvania (61690) and West Virginia (ML-35608).  
For more information, please reference the NMLS Consumer Access Website at http://nmlsconsumeraccess.org. 

Steve Summers 
NMLS  #113062 
301.704.1282 
summers@themtglink.com

Chrissy Summers 
NMLS #891811 
301.602.6364 
chrissy@themtglink.com

GREAT RATES | GREAT SERVICE
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2021 … the year of very low inventory. Low inventory to the point where buyers are doing 

irrational things to win homes. COVID is playing a part in this low-inventory arena, but there are 

other factors as well — factors such as people might sell their home quickly but then have to find a 

new home within 30 days. And with low inventory and tough buyer competition, they don’t want to 

be rushed. It’s a weird conundrum of low inventory because people are waiting for more inventory. 

How do we create more inventory? There are several ways, but there are three real estate farms 

that are ripe for the picking that can help to alleviate this issue.

It’s no secret that with a pandemic, people are leav-
ing close-quarters living and moving outward to the 
suburbs. In many markets, rental rates have come 
down due to the abandonment of city living, which 
leaves absentee condo owners not only looking 
for more tenants, but finding their income stream 
is less than it was 12 months ago. This is causing 
these owners to consider selling their assets at a 
time of great urgency for housing inventory, hence 

Inner-City Absentee  
Owners of Condos1 cashing out. Targeting these owners and position-

ing yourself with easy, turnkey solutions to their 
problems should have the phone ringing.

 
One of the best real estate farms to target is the 
downsizers. Yes, they have been hanging on not 
wanting to sell, but now is the time. It’s very tough 
to “time the market,” but there is no better time 

Downsizers in Desirable 
School Districts2

REAL ESTATE FARMS

EVERY REALTOR® 

SHOULD BE CRUSHING!3

words by wade
By Wade Vander Molen

Wade Vander Molen is the Director 
of Sales/Marketing for Stewart Title 
in the Northern Virginia/Washington, 

D.C., area and has been in the title in-
dustry since 2005. Wade helps real estate 

professionals with all facets of their marketing 
and teaches a new, sustainable business mod-
el to help them grow their businesses. You can 
visit Wade at www.DCTitleGuy.com.

than this moment to sell that large home you no 
longer want to clean and take care of. Families with 
small kids buy these homes and they do it based on 
where their children will be going to school for the 
next 10 to 15 years. Farming by a school district is 
far more effective than just subdivisions. Parents 
want their kids in good schools, and they shop for 
homes that way. As a REALTOR®, targeting these 
people and educating them on how you can assist 
with their sale and transition into something else 
will put you in a good light. Thirty-eight percent of 
ALL homeowners in the U.S. own their homes free 
and clear. Now is the time to cash out … so get after 
these people.
 

If you own and live in a condo/townhome and want 
to sell and move up … now is a great time. Interest 
rates are super low, so if you want to make out 
like a bandit on the sale of your home and bor-
row the most money you will have ever borrowed 
on a move-up purchase, now is when you make 

that happen. We know the lifespan of a condo/
townhome is less than a single-family, so look for 
great locations that are desirable to live in and 
have young people who have better-than-average 
income levels. This farm has a ton of potential, 
and with the move out of close quarters and into 
single-family, I would be spending marketing 
dollars here.
 
We all want more housing inventory to hit the mar-
ket. Focusing on these three hot real estate farms 
should yield great results. Happy hunting! 

Condo/Townhome Owners  
— Owner-Occupied3
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Ce
rtif

ied Inspection Experts

Estimated Time Frame: 30-60 minutes
Report: NO REPORT - VERBAL ONLY

Call us today at 703-771-8374

OUR NEWEST
INSPECTION:

WALK AND TALK
PRE-OFFER INSPECTIONS

THE HOUSING MARKET IS HOT AND INVENTORY 
IS LOW. OUR NEW WALK AND TALK PRE-OFFER 

INSPECTION IS THE PERFECT SOLUTION!

www.donofrioinspections.com | schedule@donofrioinspections.com

Description: The Walk and Talk Pre-Offer is NOT a home
inspection. The inspector will perform a visual walkthrough of 
the property and provide you with oral comments summarizing 
their observations of the general and limited systems/areas:
Electrical ∙ Foundation ∙ HVAC ∙ Plumbing ∙ Roof

This is a limited inspection offered by Donofrio & Associates and the home 
inspector will discuss prior to the start of the Walk and Talk if the client 
may have any specific areas of concern that they would like the inspector 
to look at.  

 919-747-8220
clientservices@cuttingedgegift.com

• GUARANTEED FOREVER
• USED DAILY BY CLIENTS
• BRANDED OR CUSTOMIZED 

AUTO FOLLOW UP PROGRAMS TO APPRECIATE CLIENTS EVERY QUARTER.

DRINKWARE CUTTING BOARDS

CLOSING GIFT TWO MONTHS
LATER

SIX MONTH
AFTER CLOSING

ONE YEAR
ANNIVERSARY GIFT

CUTCO CLOSING GIFTS

STRATEGIC GIFTING
PARTNERS WITH CUTTING EDGE GIFTS

TO SERVE YOU ON AN EVEN HIGHER LEVEL!
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marketing matters

I N 
Y O U R By Todd 

Lebowitz

I
n a market where there is more interest 

than inventory, houses will sell quickly. But 

sometimes, you come across a listing that 

just doesn’t sell as fast (or as fast as your clients 

need it to). There are a few ways to remedy this, 

and the more prepared you are with creative 

ideas to sell that hard-to-move listing, the faster 

you’ll be able to find the perfect buyers.

BOOST INTEREST

Highlight Unique Features

People love to know what 
makes a house different and 
special. Show off some of the 
unique features and highlight 
the best attributes to increase 
interest. Use your marketing 
and showings to explain what 
makes this home different from 
other houses at similar price 

points. This way, clients will see 
what makes this specific home 
worth the asking price.
 
Stage or Re-Stage

Often, part of the problem is that 
buyers can’t picture themselves 
living in the home. Getting a home 
professionally staged can help 
show off different features of the 

LISTINGS

house and define the rooms. For example, stage 
a partially unfinished basement as an in-home 
workout room.
 
Host a Virtual Open House 

Open houses are usually a great way to draw in 
interested buyers, but social distancing has made 
the home-search process a bit more complicated. 
While open houses are still happening in some loca-
tions, some people may be less interested in view-
ing a home in person. Consider hosting a virtual 
open house or recording a video tour for buyers to 
watch later. Virtual tours allow prospective buyers 
to get a feel for the new house without leaving the 
safety of their current home.
 
Send Out More Consistent Marketing 

A great way to capture more interest is to send out 
more consistent marketing. Send out brochures, post-
cards, and emails, and make it clear to your audience 
that this house is for sale and it is going to be an excel-
lent fit for one of them. If people aren’t aware that a 
home is for sale, they won’t know it’s available to view.

With 25-plus years of experi-
ence, Todd Lebowitz is CEO 
& Owner at My Marketing 
Matters, which he runs with 
his business partner, Ram 
Devaguptapu. Together, they 

have grown the company to be a recognized lead-
er in real estate marketing with more than 20,000 
clients locally, regionally, and nationwide.
 
ABOUT MY MARKETING MATTERS

Since 1982, My Marketing Matters (MMM) has 
helped clients create and implement effective 
marketing solutions to reach their business 
goals. MMM is a full-service real estate mar-
keting firm located in Gaithersburg, Maryland, 
with clients across the Mid-Atlantic region and 
nationally. MMM has grown to be a leading mar-
keting vendor, offering innovative print products 
and custom, on-demand marketing materials 
through their design portal. Learn more at  
www.mymarketingmatters.com.

We are committed to 
raising the standards of 
your client's home inspection.

CONTACT US TODAY!

Kenneth Cox
O: (202) 298-7868
C: (202) 413-5475

 kencox1@mac.com

PO Box 5642, NW
Washington, DC 20016

Kenneth Cox & Associates, LLC

Providing Thorough Home Inspections, 
One Satisfied Client At A Time!
• Comprehensive & Detailed Inspections
• Professional & Personable Service
• Radon Testing

Over 5 Billion in Real Estate Inspected
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"As an agent, I only use On Time Staging for 
my listings. Eileen has an eye that gives my 

properties a selling edge." ~Realtor
    N TIME 
Staging

Eileen Asamoah | Founder & Principal | easamoah@comcast.net | 301-379-0367
www.ontimestaging.com | 6710 Laurel Bowie Rd, #921 | Bowie, MD 20715

You never get a second chance 
to make a First Impression!

Let us transform your client's home 
into a showplace that sells itself!

Golden Nuggets
PRESENTS

D C  M E T R O

JUSTIN SPRINZEN
New Vision Properties, LLC
“As with anything, the key to success 
is how you define it ... to us, it is help-
ing people better their lives and their 
homes. When you are able to provide 
a service and see the fruits of your 
labor firsthand, it is a true success.”
 
“Whether it is construction, home 

renovation, landscaping and design, or home repair, the biggest 
win-win for us is making our clients happy and our community a 
better place to live.”
 

SHARMILA VISWASAM
Barsch Realty
“Take every day for what it’s worth 
and never look back. You are on this 
journey for a reason. Make sure you 
help a lot of people along the way so 
God can bless you even more.”
 
“A vision without action is only a 
daydream, so put the work in to make 
your vision a reality.”

STACY ALLWEIN
Century 21 Redwood 
1. “Find a way of doing business that 
works for you ... and stick with it.
 2. Get a coach! I talk to a lot of top 
producers throughout the country and 
what we find that we have in common 
is that most of us have coaches.
 3. [If you’re starting a team], start 
small, with an assistant maybe.

 4. Be proud of yourself and take some time to look at all you’ve 
accomplished. You really are amazing.”

KIMBERLY RICE
TTR Sotheby’s  
International Realty 
 “A cool life is having happy, healthy 
and grounded kids, savings for the 
future and rainy days, global travel 
and checking off things on the  
bucket list, and a plethora of satis-
fied clients.”
 

WORDS OF WISDOM FROM OUR FEATURES
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NEW VISION  
PROPERTIES, LLC

Dream. Design. Build.

Back in 2001, Justin Sprinzen was working as a 
lobbyist on Capitol Hill. In his spare time, he began 
taking on real estate investment and development 
projects. Over the course of a few years, Justin pur-
chased and rehabilitated several residential prop-
erties. In addition to selling some of the properties, 
he also chose to hold the rest as rental assets.
 

By 2009, Justin had fallen in love 
with real estate. He left his work on 
Capitol Hill to become a project man-
ager for a D.C.-based development 
company. He oversaw the develop-
ment and conversion of a large condo 
building and eventually became a 
strategist with the company. As a 
strategist, Justin was entrusted with 
creating and implementing new plans 
for the organization’s single-family 
homes division.

Justin found tremendous success in 
the real estate world, yet he desired 

partner spotlight
By Zachary Cohen

Photos by Blue Ridge Vantage

“Dream. Design. Build. We believe in this 

process wholeheartedly. From the moment a 

member of our community dreams of something, 

we hope to partner with them to make it a reality. 

We stand apart because we can be that partner 

for them throughout their time in their home.”

Justin Sprinzen, owner and CEO of New Vision Properties, LLC.
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that strives to better our communities,” Justin contin-
ues. “From the day you purchase a new home through 
the day you sell it, we provide a 360-degree suite of 
services to help.”
 
With a vast array of solutions, New Vision Properties 
is changing the face of the D.C. metro real estate mar-
ket. New Vision can handle anything from home repair 
and renovation (painting, plumbing, electrical, and 
more) to interior design and staging to landscaping.
 
“We work with developers, homeowners, and investors 
through every stage of the real estate transaction, spe-
cializing in the redesign and transformation of single 
and multi-family properties as well as commercial 
construction projects,” Justin says.
 
Making a Difference

Justin’s commitment to service extends to real estate 
agent partners. Justin understands that real estate 
agents are an essential part of the growth and health 

something more meaningful. He aspired to use his 
passion for the business to serve his community. That 
vision led to the creation of New Vision Properties, 
LLC, in 2013.
 
In the past seven-plus years, New Vision Properties 
has grown to become much more than a development 
company. Today, the company offers complete home-
ownership solutions, from kitchen and bathroom ren-
ovations to home repair, interior and exterior design, 
landscaping, and home staging. New Vision offers help 
at every stage of the homeowning process.

“In the real estate world, whether it is construction, 
home renovation, landscaping and design, or home 
repair, the biggest win-win for us is making our clients 
happy and our community a better place to live,” 
Justin smiles.
 
Serving the D.C. Community

“New Vision Properties is a homeownership company 

of the community. “Agents are trusted by the home-
owner, and we strive to be that trusted partner for 
them to make their client’s purchase of a home or 
sale of a home as good an experience as possible,” 
Justin says. “Whether it is 
home staging or some nec-
essary repairs before going 
to market, we want them to 
know we are ready to help 
them throughout the pro-
cess. Each real estate agent 
is different, and we respect 
that. We love hearing 
about their insights on the 
market and where they 
think it is heading.”
 
Justin lives in the community he serves, and 
the value of helping his neighbors goes beyond 
anything else he does. Success isn’t just monetary; 
while healthy finances are imperative to running 
a business, bettering the lives of others is Justin’s 
primary objective.
 

For more information, please  

visit www.NewVisionDC.com.

“I have always been fascinated by the real estate 
industry because it impacts so much of our daily lives,” 
Justin explains. “Our communities determine a large 
part of our quality of life and I wanted to ensure I was 

doing something to make 
a positive impact. I also 
respect the role that private 
enterprise and small busi-
nesses make every day. To be 
able to contribute to better-
ing the places we live, I feel 
a great sense of satisfaction. 
Honestly, seeing satisfied 
customers is still a rush of 
happiness. If we have a sat-
isfied customer, we not only 

have made someone happy, but we have contributed to 
making a positive impact in our community.”

WE STRIVE TO BE THAT 
TRUSTED PARTNER FOR 
AGENTS TO MAKE THEIR 

CLIENT’S PURCHASE OR SALE 
OF A HOME AS GOOD AN 

EXPERIENCE AS POSSIBLE.

““

Justin Sprinzen (right) with New Vision Properties COO & CFO Jason Wilder (left).

New Vision Properties, LLC, has been named one of the Most Successful Companies in America by Inc. 5000.
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What Do We Offer?

www.npinspections.com
240-409-3711 Locally Owned Franchise

MD Lic. #31227

NATIONAL
PROPERTY
INSPECTIONSNPI

Schedule with NPI Inspections for so
much more than a HOME INSPECTION!

Residential/Home Inspections (Buyer’s Inspections)
Prelisting Home Inspections (Seller’s Inspections)

New Construction (Pre-closing Inspections)
Builder’s Home Warranty Inspections

Providing Peace of Mind,
One Home Inspection at a Time.

5 years or less in the business

At least $5 million in sales in one calendar year

Active on social media

OR KNOW SOMEONE WE  
SHOULD FEATURE?

RISING STAR? 
WANT TO BE FEATURED AS A 

For more information, to nominate, or to request to be 

featured, please email info@dcmetrorealproducers.com 

or visit www.dcmetrorealproducers.com!
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K im Rice, a REALTOR® with TTR Sotheby’s 
International Realty, always understood 
that she had to create her own success, to 
go out and get what she wanted, to figure it 

out herself. She had no other options — it was a sur-
vival mechanism that kicked in around the age of 10.
 
“My mother started going to prison when I was 
around 10 years old, so I had to make it for me 
and my kid brother,” Kim explains. “I was forced 
into growing up very early. I didn’t have an option. 
Survival was a must.”
 
Kim more than survived. She earned a degree 
in business finance from the University of 
Maryland, studied international tourism at George 
Washington University, became a strategic plan-
ner and financial analyst, and owner of a fashion 

company, which she has continued to run now for 
the past 20 years.
 
Those are just a few things Kim pursued before 
entering real estate. She was an event promoter 
at one point, and was very involved in the arts and 
music world, hosting shows and private parties. 
The large pool of contacts and relationships she 
built over the years was a definite boon to her real 
estate business.  
 
A tenacious entrepreneur and people person 
determined to take advantage of every experience 
that comes her way, real estate was an unavoidable 
pursuit for Kim. After moving on to provide advi-
sory consulting services to real estate investors and 
developers, she decided to obtain her real estate 
license in 2013.  
 

N O  R E G R E T S
By Chris Menezes

Photos by Ronda Gregorio

a cool life story

RICE
KIMBERLY 
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However, entering real estate wasn’t 
strictly a business move for Kim; 
like many of her decisions, it was a 
personal necessity. Kim spent many 
years in and out of hospitals, diag-
nosed with Crohn’s Disease. She got 
to the point where she was unable to 
support herself and her two kids. And 
she hated many of the jobs she found 
herself in. “I was in a different place, 
but always determined to get out and 
find a way. I was weak, but found 

strength. I was tired of being tired, 
and that was my fuel,” she says.
 
In addition to building a successful 
real estate business, earning a rep-
utation for resourcefulness, cre-
ativity, and swift negotiations, Kim 
also overcame her Crohn’s Disease. 
After taking an alternative/holistic 
approach to her health, she was able 
to get off of nearly 20 pills a day, and 
enter a state of remission.
 

Committed to comprehensive customer service, 
providing a smooth and exciting experience for her 
clients, Kim leaves a lasting impression on the peo-
ple she meets. She has built a significant business 
on referrals and repeat clientele.
 
Additionally, she has become an exclusive consul-
tant on several new-construction luxury projects 
and has worked with developers from concept to 
completion. She is currently passionate about an 
upcoming project called The Adagio, a new 31-unit 
luxury condo. 
 
In her free time, Kim loves spending time with her 
two kids, Rahmeer (15) and Adeigh (22). She is also 
very close to her sister, Teresa, and niece, Melodie, 
whom she calls and talks to every morning (for fun, 

and in the spirit of TMZ, the three have a family 
morning talk called “TMK”). Kim loves to cook, 
dance, read, meditate, travel and experience differ-
ent cultures. She is looking into starting a podcast 
in the near future. She also serves on the GCAAR 
Community Service Board and established a non-
profit organization called EKWIP (Encouraging 
Kids With Incarcerated Parents).
 
Looking back at all the challenges Kim has had 
to overcome in life, she says that she wouldn’t 
change a thing. “Had it not been for the journey, 
both the highs and lows, I would not be who I am 
today. I would not have the wisdom and strength, 
and I would not have the testimony. So, in the end, 
no regrets.”

After a long 
battle with 

Crohn’s 
Disease, 
Kim Rice 

was finally 
able to 

cure herself 
using an 

alternative/
holistic 

approach.

“HAD IT 

NOT BEEN 

FOR THE 

JOURNEY, 

BOTH THE 

HIGHS AND 

LOWS, I 

WOULD 

NOT BE 

WHO I AM 

TODAY.

“
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BARGAIN MOVERSBARGAIN MOVERS

301.685.6789
7579 Rickenbacker Drive, Gaithersburg, MD 20879

www.bargainmoversinc.com

Family Owned & Operated For Over 36 Years
FREE
In-Home 
Estimates

Established in 1982 and located in 
Gaithersburg, MD, Bargain Movers 

is one of the most trusted local 
moving companies in the DMV. 

RESIDENTIAL & COMMERCIAL
LOCAL & LONG-DISTANCE

CHECK OUT OUR
5 STAR REVIEWS ONLINE!

Title Services · Real Estate Settlements · Notary Services
Property Transfers · Deeds · Reverse Mortgage Settlements

Purchase, Refinance and Short Sale Settlements
Witness Only Closings

Looking for an Experienced Title Attorney
to Close Your Next Transaction?

Looking for an Experienced Title Attorney
to Close Your Next Transaction?

600 Jefferson Plaza #420, Rockville, MD 20852 | 301-528-1111
www.peaksettlements.com | info@peaksettlements.com

Contact us today!Contact us today!

Client Satisfaction
is Our Top Priority.
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agent spotlight
By Zachary Cohen

Photos by Blue Ridge Vantage

Sharmila Viswasam’s family moved to the 
United States from South India in 1989, when 
she was 7 years old. Her father was already 
living in the U.S., and Shar, her little brother, 
and her mother joined their dad in a world 
that would soon become their forever home.  
 

Shar grew up in Savage, in Howard County, 
Maryland, and graduated from Long Reach High 
School. She went on to study business manage-
ment at Georgetown College and the University of 
Phoenix. Upon graduation, she worked as an admis-
sions counselor at various local universities and 
trade schools. In early 2014, however, her career 
path was transformed.
 
“On January 1st, 2014, I found myself unemployed 
for the admissions school industry,” Shar remem-
bers. “It ran its course. I knew that the next job 

“We ourselves feel that what we are doing  

is just a drop in the ocean. But the ocean  

would be less because of that missing drop.”  

— Mother Teresa

SHARMILA
VISWASAM Sharmila Viswasam prioritizes relationships and works around the clock with a 100-percent referral-based business.
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would have to be the job that will get me to finan-
cial freedom and help me retire early.”
 
Shar began to research possible next steps. Real 
estate quickly rose to the top of her list of potential 
careers. She knew that the local housing market 
was hot and was intrigued by the possibilities that 
real estate provided. She thought to herself if she 
could sell education for all this time, she could 
probably sell houses.
 
“After I did my research, I prayed to God, and it 
was very clear in my head; this is what I needed 

to do,” Shar says. “I decided to go ahead and take 
my real estate classes at Long & Foster. I took an 
eight-day class, passed with flying colors, and then 
I passed my state exam. And the rest is history. 
I knew I was on the right path to success. I have 
never been more confident in my life. I knew this 
was it.”
 
Building a Business

An agent with Barsch Realty, Shar’s real estate 
career began with a bang. The very same day that 
she passed her state real estate exam, she posted 
her achievement to Facebook. That led to her very 

first client. She showed him a house the following 
day, and he was ready to write an offer.
 
Since then, Shar’s business has only continued to 
grow. She’s an outside-the-box thinker, and her 
work ethic is second to none. “I work 24/7, around 
the clock,” she states.
 
With a focus on relationship-building over sales 
numbers, Shar has discovered a path to continued 
success. She believes in the adage that her “net-
work is her net worth.” “It’s more about building 
a relationship than selling a house,” she says. “I 
prepare my clients for a win in their real estate 
transaction and teach them the process along 
the way. My clients, I absolutely love them. I’m a 
100-percent referral-based, word-of-mouth agent. 
So my clients become my friends.”
 
A Life of Freedom

Shar is loyal, generous, compassionate — and a 
bulldog of a negotiator. As an Indian-American and 
lover of international travel, she has an uncanny 

ability to understand diverse cultures and personal-
ities. It’s this unique combination of traits that has 
allowed her to excel in real estate.
 
“I have put in a lot of blood, sweat, and tears!” Shar 
continues. “Everyone sees the success, but they don’t 
see the hard work it took for you to get here. I always 
remember why I’m on this path and stay humble.”
 
Shar considers real estate her “dream job.” She 
believes that she was called to do this work and is 
honored to have found her passion. “It’s definitely 
been an amazing journey of growth, blessings, 
relationship building, and financial freedom,” she 
smiles. “I’m truly blessed, and I would love to help 
others in this journey and path I’m on. That’s of 
most importance to me.”
 
“Take every day for what it’s worth and never look 
back. You are on this journey for a reason and make 
sure you help a lot of people along the way so God 
could bless you even more. Keep working hard and 
never give up on your goals.”

“
After I did my research, I prayed to God, and it was very  

clear in my head; this is what I needed to do.“

Sharmila Viswasam’s trusty dog, 
#SOLDTheRealEstateDoodle (“SOL” 

with a silent ‘D’), is on Instagram  
@soldtherealestatedoodle. 
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Lawrence O. Elliott, Jr.
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lawrence@primetitlellc.com
(301) 341-6444
www.theprimetitle.com
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The ALLWEIN Team at Century 21 Redwood (From left: Michael Allwein, Fatima Kingsbury, Stacy Allwein, Melissa Monn, 
Kristen Redwine, Adam Kohn, Elizabeth Carswell, TJ Kerman). (Photo by Almodóvar Photography)

“It’s a good story,” Stacy Allwein begins. “It 
started as a sad story but turned out to be a 
wonderful story.”
 
In 2006, Stacy was two decades into a very 
successful career in human resources. She had 
been a director in the biotech industry for many 
years. And then, suddenly, tragedy struck. “My 
brother passed away from a drug overdose,” 
Stacy recalls. “It was the second brother I’ve 
lost tragically.”
 

After her brother passed away, Stacy was left 
questioning much in her own life. She recog-
nized that she needed to shake things up. “I 
dreaded going to work every day. The only 
thing I could think of to get some relief was to 
give up my job. I needed a change. Something 
in my life had to change,” Stacy says. “I had a 
great job, and it was a huge leap of faith. My 
income was really important. I didn’t know 
what I wanted to do, but real estate was some-
thing I was thinking about.”

F I N D I N G  H E R  C A L L I N G

STACY
A L L W E I N

cover story
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Photo by Ryan Corvello
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Stacy’s husband, Bob, had started investing 
in real estate about five years earlier. Stacy 
thought that she would give real estate sales 
a try. So in 2008, she enrolled in classes 
and, with her typical positive attitude in 
hand, set off to build a business.
 
“This was in 2008, though,” Stacy quips. 
“That gives you an idea. That’s when things 
crashed. I remember taking my class and some-
body substituting for the teacher saying there is 
going to be a real estate crash.” Getting started in 
2008 was no small feat. Yet, in hindsight, she looks at 
the timing as a blessing.
 
“I learned that you couldn’t just put a sign in the yard to 
sell houses. I learned you have to learn how to do short 
sales, you have to learn foreclosures, and you have to 
learn how to build relationships with people. It was a 
struggle. It was hard. But I think it made me who I am 

today as a real estate agent, somebody that can help 
my clients. I can help someone through any situa-
tion and sell real estate through any climate.”
 

Bob and Stacy Allwein. (Photo by Ryan Corvello)

Stacy with granddaughters, Adriana and Amira Elshafey.  
(Photo by Ryan Corvello)

The Allwein Family (From left: daughter Emily Allwein, 
granddaughter Amira Elshafey, Stacy Allwein, husband Bob Allwein, 
future daughter-in-law Jacklyn Elshafey, son Michael Allwein, 
granddaughter Adriana Elshafey. (Photo by Ryan Corvello)
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Into the Present: A Family Affair

Over a decade later, Stacy is running 
a high-powered real estate business. 
She’s allowed her business to support 
meaningful efforts in the community 
too. Stacy was awarded the Frederick 
County Association of Realtors® 
2018 Community Service Award and 
the Frederick County “Do Gooder” 
award for her active involvement in 
the community and support of char-
itable organizations. She gives back 
to the Alzheimer’s Association and 
has been a past supporter of Toys for 
Tots. Currently, she volunteers with 
several nonprofits and serves on the 
board of a nonprofit that supports 
the recovery community.  
 
“I have the ultimate compassion for 
people that are suffering from addic-
tion. Not only those that are suffering 

from addiction, but something that 
really drives me is adults who have 
lost siblings. If you are a sibling who 
loses a sibling, there isn’t a lot of 
support for those people. My way of 
keeping [my brother’s] memory alive 
is to help other people.”
 
In real estate, Stacy and her team 
continue to find success, year after 
year. Her son, Michael (25), is now 
her top agent.
 
“2020 was a fabulous year, as far 
as real estate goes, and I’m a really 
positive person, so I try to look at 
the positive sides of things and the 
silver linings and all the things that 
happened this year that were really 
good,” Stacy says. In 2020, Stacy 
and her team closed 125 homes 
for $38.8 million in volume. All of 

Stacy’s business is referral-based, a 
testament to her community engage-
ment and customer care.
 
“I am very fortunate that my team 
consists of some awesome people,” 
Stacy beams. “Some of them are 
family and some just like family.”
 
As she looks ahead to the remain-
der of 2021 and into 2022, Stacy 
hopes that local housing inventory 
increases alongside continued 
industry growth. She aspires to con-
tinue to do her work with the same 
integrity-based approach that she 
has since the beginning. “I’m about 
always doing the right thing. I think 
it’s so important in our industry to 
make sure, as real estate agents, 
we are always going to do the right 
thing. And I’m that person.”

Photo by Ryan Corvello

The DMV’s top mover for over 40 years.
Let our family move your family.

Experienced  |  Reliable  |  Trusted

Just
Announced

301-670-4600 | 800-683-6683
www.townandcountrymovers.com

”
“I am very fortunate 

that my team 
consists of some 

awesome people,” 
Stacy beams. 

“Some of them are 
family and some 

just like family.
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I had the pleasure of interviewing Cindy Ashton, a pre-
sentation strategist whose expertise is messaging and 
video, and asked her to share her tips on how to stand 
out in 2021.
 
Q: What is your number one tip to make a virtual 
showing stand out?

A: Show, don’t tell. Grab attention in the first seven 
seconds of your video with story. How?

	 1. Tell the story behind the features and benefits 
of the home. 

	 Instead of showing the garden and saying how beau-
tiful it is, tell the story about how the couple that 
lives there got married in that garden and has been 
happily married for 50 years. You can start the video 
by saying, “Fifty years of marriage all started in this 
bed of roses.” Or talk about how the living room was 
used as a speakeasy back in the 1920s. Start with, 
“Cigar smoke filled the air…”

 

Tips For  Making Great  Real  Estate  Videos
MASTER THE MEDIA

	 2. Get your potential buyers imagining what is 
possible for them when living in that home.

	 “Imagine your kids riding their bikes around this 
private cul-de-sac with the other neighborhood kids.” 
Or, “Imagine you are working in your virtual office, 
you feel stressed, and all you have to do is lift your 
head and look out at that amazing view of the lake.”

 
Q: Everyone has moved their business online. Now 
that REALTORS® really can’t network in person, what 
do you recommend they do to stand out digitally?
 
A: 
1. Be a real person. 
Too many agents come across on camera like “slimy” 
salespeople with canned phrases like, “I can sell your 
home for the highest price in the least amount of 
time.” People hire people they like and feel connected 
to. Don’t try to be too polished. Instead, plan out your 
talking points, get that great opening line that tells a 
story, and then just talk to the camera as if you are 
talking to your best friend or favorite client.
 

By Christina Daves

2. Be of service. 
You stand out when you make your videos about your 
clients. In addition to posting videos about the homes 
you are currently selling, also post videos that give 
helpful tips on things that are important to them. If 
your clients have families, ask yourself what you can 
share that would help them, such as, “Four ways to 
keep your kids engaged with virtual learning.” Or, 
“Three fun things your family can do together while 
stuck at home.”
 
Q: Video is simple now, with our handheld technology 
of cellphones and iPads, but there are nuances to 
creating a great video. Could you give us your top 
three skills to master so you stand out on video?
 
A: 
1. Lighting 
Always have the light facing you. If you are outside, 
face the sun. Inside, face the window where the light 
comes in. You can buy a light ring or broadcast light. 
Or go old school and take the shade off the lamp and 
put the lamp in front of you.
 
2. Sound
If you can’t be heard, the viewer will keep scrolling. 

If you record your videos from your computer or laptop, 
snowball microphones are great. Newer phones have good 
internal microphones. If they don’t or you are filming outside, 
get an external lavalier microphone.
 
3. Background 
If you have all kinds of clutter behind you, the viewer will be 
distracted. Be sure to choose a location that is organized, clean, 
and aesthetically pleasing. And try to be at least three feet from 
the wall or any object behind you, as it makes you appear more 
powerful and confident. 

Learn more about Cindy and Christina at  
www.CaptivateandCashIn.com/Agents. 
 

Christina Daves
PR for Anyone®
Christina Daves is the founder of PR For 
Anyone®. She has trained thousands of real 

estate agents in gaining visibility by using 
traditional and social media together for maxi-

mum effectiveness. Agents she has worked with have appeared 
in national magazines, newspapers, radio, television, and 
blogs. Book your free business strategy session with Christina 
at www.ChatWithChristina.com, and learn more about her at 
www.ChristinaDaves.com.
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Disclaimer: Information based on MLS closed data as of April 6, 2021, for residential sales from January 1, 2021, to March 31, 2021, in Virginia, Maryland, 
and Washington, D.C., by agents licensed in our D.C. Metro service area of Washington, D.C., and Frederick, Montgomery, and Prince Georges Counties 
in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. 
Some teams may report each agent individually.

Teams and Individuals Closed Data from Jan. 1 to Mar. 31, 2021

TOP 250 STANDINGS

RANK NAME OFFICE SELLING 
#

SELLING  
$

BUYING 
#

BUYING  
$

SALES TOTAL

1 Nancy W Taylor Bubes Washington Fine Properties, LLC 14 $27,834,064 6 $21,781,500 20 $49,615,564

2 Daniel M Heider TTR Sotheby's International Realty 12.5 $22,117,500 9 $19,530,700 21.5 $41,648,200

3 Dana Rice Compass 14 $17,841,184 9.5 $13,887,350 23.5 $31,728,536

4 Trent D Heminger Compass 35.5 $25,155,894 6.5 $4,942,626 42 $30,098,520

5 Kara K Sheehan Washington Fine Properties, LLC 10 $24,430,000 2.5 $5,527,500 12.5 $29,957,500

6 Jennifer S Smira Compass 16 $14,016,400 14.5 $12,673,176 30.5 $26,689,576

7 Mark C Lowham TTR Sotheby's International Realty 3 $13,027,360 2.5 $12,652,360 5.5 $25,679,720

8 Michael W Rankin TTR Sotheby's International Realty 5.5 $18,091,000 2.5 $6,595,500 8 $24,686,500

9 Robert Hryniewicki Washington Fine Properties, LLC 5.5 $15,403,505 4 $9,132,500 9.5 $24,536,004

10 Tim Barley RE/MAX Allegiance 11 $11,784,641 12.5 $12,743,250 23.5 $24,527,892

11 Nathan J Guggenheim Washington Fine Properties, LLC 8.5 $9,862,500 12 $12,897,500 20.5 $22,760,000

12 Ellie M Shorb Compass 6 $10,337,000 5 $12,315,000 11 $22,652,000

13 Barak Sky Long & Foster Real Estate, Inc. 14 $10,234,900 18 $11,316,099 32 $21,551,000

14 Carolyn N Sappenfield RE/MAX Realty Services 11 $14,276,000 7 $6,801,000 18 $21,077,000

15 Joel S Nelson Keller Williams Capital Properties 16 $15,090,650 4.5 $5,780,000 20.5 $20,870,650

16 Mandy Kaur Redfin Corp 27 $16,356,400 8 $3,512,500 35 $19,868,900

17 Marc Fleisher Compass 6 $14,905,000 2 $4,449,000 8 $19,354,000

18 Christie-Anne Weiss TTR Sotheby's International Realty 3 $6,193,000 4 $12,710,000 7 $18,903,000

19 Cara Pearlman Compass 2 $2,465,000 7.5 $15,177,910 9.5 $17,642,910

20 Roby C Thompson III Long & Foster Real Estate, Inc. 3.5 $4,469,625 11.5 $13,090,450 15 $17,560,076

21 Lauren E Davis TTR Sotheby's International Realty 6 $6,936,000 6 $10,601,500 12 $17,537,500

22 Brian Wilson EXP Realty, LLC 22 $13,450,500 5 $4,065,512 27 $17,516,012

23 Brent E Jackson TTR Sotheby's International Realty 10.5 $8,690,750 7 $8,627,500 17.5 $17,318,250

24 James C. Peva Washington Fine Properties, LLC 3 $12,125,000 2 $5,175,000 5 $17,300,000

25 Wendy I Banner Long & Foster Real Estate, Inc. 9.5 $14,059,630 6 $3,136,500 15.5 $17,196,130

26 Marjorie S Halem Compass 10.5 $10,334,400 3.5 $6,327,500 14 $16,661,900

27 Frederick B Roth Washington Fine Properties, LLC 6 $14,299,000 0.5 $2,325,000 6.5 $16,624,000

28 Antonia Ketabchi Redfin Corp 9 $6,681,500 11 $9,853,000 20 $16,534,500

29 Alejandro Luis A Mar-
tinez

The Agency DC 14.5 $7,443,900 24.5 $8,772,650 39 $16,216,550

30 Rong Ma Libra Realty LLC 3 $1,307,200 20 $14,731,815 23 $16,039,015

31 Carl G Becker Premier Properties, LLC 6 $11,285,000 2 $4,675,000 8 $15,960,000

32 Hans L Wydler Compass 6 $7,263,000 3.5 $8,015,000 9.5 $15,278,000

33 Avi Galanti Compass 6.5 $9,482,500 3.5 $5,702,500 10 $15,185,000

34 Barbara C Nalls TTR Sotheby's International Realty 6.5 $6,673,000 8 $8,118,760 14.5 $14,791,760
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35 Chris R Reeder Long & Foster Real Estate, Inc. 18.5 $7,142,546 20.5 $7,639,838 39 $14,782,384

36 Daryl Judy Washington Fine Properties, LLC 8.5 $9,884,900 3.5 $4,560,000 12 $14,444,900

37 Hazel Shakur Redfin Corp 33 $13,259,800 3 $1,050,000 36 $14,309,800

38 Nathan B Dart RE/MAX Realty Services 15 $8,716,202 8 $5,452,400 23 $14,168,602

39 Jonathan S Lahey RE/MAX Fine Living 21 $10,567,025 7.5 $3,566,700 28.5 $14,133,725

40 James E Brown Turning Point Real Estate 11 $7,428,500 8 $6,704,000 19 $14,132,500

41 D'Ann K Lanning Compass 22 $14,020,470 0 $0 22 $14,020,470

42 Robert A Sanders TTR Sotheby's International Realty 11.5 $9,337,700 3 $4,575,000 14.5 $13,912,700

43 Anslie C Stokes Milligan McEnearney Associates, Inc. 4.5 $2,118,000 9.5 $11,774,500 14 $13,892,500

44 Alan Chargin Keller Williams Capital Properties 2 $886,900 16 $12,646,150 18 $13,533,050

45 Troyce P Gatewood Keller Williams Realty Centre 8.5 $3,165,800 29 $10,129,150 37.5 $13,294,950

46 Richard Michael Morrison Redfin Corp 2 $1,293,000 16 $11,964,100 18 $13,257,100

47 Lawrence M Lessin Save 6, Incorporated 28 $12,651,400 1 $299,600 29 $12,951,000

48 Kira Epstein Begal Washington Fine Properties, LLC 6 $4,489,011 8 $8,302,500 14 $12,791,511

49 James M Coley Long & Foster Real Estate, Inc. 7 $6,689,475 6 $5,999,500 13 $12,688,975

50 Mary Anne Kowalewski KOVO Realty 19 $10,025,273 5 $2,634,993 24 $12,660,266

51 Nurit Coombe The Agency DC 11.5 $7,293,000 6.5 $5,313,400 18 $12,606,400

52 Nancy S Itteilag Washington Fine Properties, LLC 6 $11,360,000 1 $1,200,000 7 $12,560,000

53 Jocelyn I Vas Compass 5.5 $4,232,500 8 $8,264,900 13.5 $12,497,400

54 Tyler A Jeffrey Washington Fine Properties, LLC 5 $5,654,000 6.5 $6,703,500 11.5 $12,357,500

55 Ethan F Drath Washington Fine Properties, LLC 2.5 $4,127,315 3 $8,166,800 5.5 $12,294,115

56 Michael B Aubrey Compass 6 $5,283,000 9 $7,002,000 15 $12,285,000

57 James Bass Real Estate Teams, LLC 15 $8,098,900 11.5 $4,157,725 26.5 $12,256,625

58 Melinda L Estridge Long & Foster Real Estate, Inc. 7.5 $8,017,499 5.5 $4,168,500 13 $12,185,999

59 Maxwell E Rabin TTR Sotheby's International Realty 4 $4,825,500 9 $7,351,788 13 $12,177,288

60 Elizabeth M Lavette Washington Fine Properties, LLC 3 $4,237,000 3 $7,870,000 6 $12,107,000

61 Jacob Taylor Blue Valley Real Estate 33 $11,435,276 1 $560,000 34 $11,995,276

62 Joshua D Ross RE/MAX Realty Services 6 $5,131,000 8.5 $6,834,560 14.5 $11,965,560

63 Andrew Essreg RLAH Real Estate 5 $4,513,000 11 $7,320,974 16 $11,833,974

64 Jay A Day Real Estate Teams, LLC 17 $7,876,297 11.5 $3,945,848 28.5 $11,822,145

65 Judy G Cranford Cranford & Associates 8 $6,015,500 5 $5,805,000 13 $11,820,500

66 Eric P Stewart Long & Foster Real Estate, Inc. 10 $9,152,200 1 $2,626,500 11 $11,778,700

67 Rebecca Weiner Compass 6.5 $5,912,775 6.5 $5,861,689 13 $11,774,464

68 Sergei A Goumilevski RE/MAX Realty Services 6 $2,841,000 10 $8,759,000 16 $11,600,000

69 Maya D Hyman Compass 2.5 $3,305,500 4 $8,285,000 6.5 $11,590,500

70 Louis P Chauvin Compass 1.5 $5,106,500 4 $6,452,500 5.5 $11,559,000

71 Rex Thomas Samson Properties 3 $1,376,100 17 $10,098,460 20 $11,474,560

Teams and Individuals Closed Data from Jan. 1 to Mar. 31, 2021
TOP 250 STANDINGS
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72 Justin Tanner RE/MAX Allegiance 7 $7,518,400 3 $3,841,000 10 $11,359,400

73 Marin Hagen Coldwell Banker Realty 1 $1,870,000 3.5 $9,486,100 4.5 $11,356,100

74 Thomas S Buerger Compass 4 $2,545,000 8 $8,781,750 12 $11,326,750

75 Robert G Carter Compass 7 $4,000,500 11 $7,292,000 18 $11,292,500

76 Donnell L Kearney Compass 4 $2,485,000 9 $8,740,289 13 $11,225,289

77 Margaret M Babbington Compass 5.5 $3,605,050 11 $7,570,867 16.5 $11,175,916

78 Keith James Keller Williams Capital Properties 2.5 $1,767,500 19 $9,251,000 21.5 $11,018,500

79 Chelsea L Traylor Redfin Corp 15 $10,697,500 1 $305,000 16 $11,002,500

80 Shierra Houston XRealty.NET LLC 29 $10,815,700 0 $0 29 $10,815,700

81 Sheena Saydam Keller Williams Capital Properties 5.5 $2,767,941 12.5 $7,988,865 18 $10,756,806

82 Juan Umanzor Jr. Long & Foster Real Estate, Inc. 14.5 $5,584,450 12 $5,155,450 26.5 $10,739,900

83 Karen D Rollings EXP Realty, LLC 19 $8,311,978 6.5 $2,384,750 25.5 $10,696,728

84 Aret Koseian Compass 4 $4,180,500 9 $6,174,150 13 $10,354,650

85 Michelle C Yu Long & Foster Real Estate, Inc. 8 $8,779,000 3 $1,512,750 11 $10,291,750

86 Eva M Davis Compass 0 $0 7.5 $10,237,500 7.5 $10,237,500

87 Carlos A Garcia Keller Williams Capital Properties 6 $5,844,500 2.5 $4,377,500 8.5 $10,222,000

88 Thomas Lindsay Reishman Compass 10 $10,195,000 0 $0 10 $10,195,000

Disclaimer: Information based on MLS closed data as of April 6, 2021, for residential sales from January 1, 2021, to March 31, 2021, in Virginia, Maryland, 
and Washington, D.C., by agents licensed in our D.C. Metro service area of Washington, D.C., and Frederick, Montgomery, and Prince Georges Counties 
in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. 
Some teams may report each agent individually.
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89 Sebastien Courret Washington Fine Properties, LLC 6 $4,857,500 7 $5,317,000 13 $10,174,500

90 Rory Obletz Redfin Corp 3 $2,509,000 10 $7,578,688 13 $10,087,688

91 Andrew L Pariser Long & Foster Real Estate, Inc. 7 $7,585,100 2 $2,460,000 9 $10,045,100

92 Stacy M Allwein Century 21 Redwood Realty 18.5 $6,345,650 9 $3,601,070 27.5 $9,946,720

93 Nicole Roeberg Redfin Corp 1 $435,000 13 $9,470,400 14 $9,905,400

94 Kelly Lee TTR Sotheby's International Realty 1.5 $2,113,500 3.5 $7,781,450 5 $9,894,950

95 Adam T Rackliffe Washington Fine Properties, LLC 3 $8,964,005 0.5 $925,000 3.5 $9,889,005

96 Christopher T Bulka Compass 2 $1,242,000 6 $8,625,000 8 $9,867,000

97 Pamela B Wye Compass 3.5 $3,594,000 5.5 $6,242,750 9 $9,836,750

98 Daniel Brewer Washington Fine Properties, LLC 6 $4,857,500 5 $4,933,400 11 $9,790,900

99 Andres A Serafini RLAH Real Estate 8.5 $5,956,250 6.5 $3,820,000 15 $9,776,250

100 David R Bediz Keller Williams Capital Properties 5.5 $2,933,750 7.5 $6,841,500 13 $9,775,250

101 Norman S Domingo XRealty.NET LLC 16 $9,352,207 1 $349,999 17 $9,702,206

102 Thomas K Paolini Redfin Corp 4 $2,819,500 11 $6,831,979 15 $9,651,479

103 Kimberly A Casey Washington Fine Properties, LLC 6.5 $9,074,900 0.5 $550,000 7 $9,624,900

104 Lyndsi Sitcov McEnearney Associates 4 $2,109,121 11 $7,448,150 15 $9,557,271

105 Mary Lynn White Compass 5.5 $6,269,326 2.5 $3,287,500 8 $9,556,826

Teams and Individuals Closed Data from Jan. 1 to Mar. 31, 2021
TOP 250 STANDINGS

Disclaimer: Information based on MLS closed data as of April 6, 2021, for residential sales from January 1, 2021, to March 31, 2021, in Virginia, Maryland, 
and Washington, D.C., by agents licensed in our D.C. Metro service area of Washington, D.C., and Frederick, Montgomery, and Prince Georges Counties 
in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. 
Some teams may report each agent individually.
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106 Robert Crawford Washington Fine Properties, LLC 6.5 $7,031,500 1 $2,475,000 7.5 $9,506,500

107 Patricia G Mills Charis Realty Group 19.5 $7,641,652 7 $1,652,339 26.5 $9,293,991

108 Mark D McFadden Compass 4 $5,090,000 2 $4,130,000 6 $9,220,000

109 Sheila R Pack RE/MAX Roots 22.5 $7,017,182 6 $2,134,173 28.5 $9,151,355

110 Casey C Aboulafia Compass 5.5 $3,263,800 8 $5,676,388 13.5 $8,940,188

111 Eric M Broermann Compass 4.5 $3,056,173 5.5 $5,880,100 10 $8,936,273

112 Marshall Carey Redfin Corp 11 $7,968,000 1 $915,000 12 $8,883,000

113 William R Hirzy Redfin Corp 1 $378,000 9 $8,449,000 10 $8,827,000

114 Daniel M Schuler Compass 3.5 $3,410,350 7 $5,330,000 10.5 $8,740,350

115 Margot D Wilson Washington Fine Properties, LLC 2 $2,407,500 2 $6,325,000 4 $8,732,500

116 Amanda M Lasko Redfin Corp 10.5 $7,191,610 2 $1,524,000 12.5 $8,715,610

117 Meredith L Margolis Compass 3 $3,470,750 8 $5,195,385 11 $8,666,135

118 Katri I Hunter Compass 4 $2,649,150 7 $5,997,000 11 $8,646,150

119 Debora A Leyba Long & Foster Real Estate, Inc. 2.5 $4,027,500 2 $4,617,800 4.5 $8,645,300

120 Kelly C Kelley Compass 0 $0 9 $8,512,900 9 $8,512,900

121 Joseph G Zorc Coldwell Banker Realty 3 $2,327,500 2 $6,150,000 5 $8,477,500

122 Phoenix E Wright Compass 1 $785,000 13 $7,634,114 14 $8,419,114

123 Roman Mychajliw Long & Foster Real Estate, Inc. 23.5 $8,214,561 0.5 $152,500 24 $8,367,061

124 Frank D Snodgrass TTR Sotheby's International Realty 4.5 $2,603,750 3.5 $5,741,500 8 $8,345,250

125 Joseph M Poduslo TTR Sotheby's International Realty 4.5 $3,646,500 5 $4,656,000 9.5 $8,302,500

126 Mehrnaz Bazargan Redfin Corp 14 $8,287,800 0 $0 14 $8,287,800

127 Jeanne H Harrison Compass 5 $4,114,000 4.5 $4,149,800 9.5 $8,263,800

128 Matt Ackland Washington Fine Properties, LLC 1 $1,193,500 1 $7,000,000 2 $8,193,500

129 Charles Dudley Compass 4.5 $2,554,000 6.5 $5,497,000 11 $8,051,000

130 Shelley I Gold Compass 1 $730,000 9 $7,316,400 10 $8,046,400

131 Delilah D Dane Redfin Corp 13.5 $6,952,175 2 $1,079,000 15.5 $8,031,175

132 Vincent E Hurteau Continental Properties, Ltd. 0 $0 4 $8,030,000 4 $8,030,000

133 William T Gossett Washington Fine Properties, LLC 0 $0 3.5 $7,984,500 3.5 $7,984,500

134 Cameron H McFadden Compass 4 $5,090,000 3 $2,885,000 7 $7,975,000

135 Mitchell J Toland Jr. Redfin Corp 21 $7,084,250 3 $880,000 24 $7,964,250

136 Scott J Swahl Redfin Corp 17 $7,388,700 1 $569,000 18 $7,957,700

137 David S Hatef TTR Sotheby's International Realty 2.5 $3,672,700 3 $4,275,000 5.5 $7,947,700

138 Kenneth A Grant RE/MAX Plus 8 $3,229,500 14 $4,709,500 22 $7,939,000

139 Erich W Cabe Compass 3.5 $1,539,625 6.5 $6,375,400 10 $7,915,025

140 Gali Jeanette Sapir Long & Foster Real Estate, Inc. 4 $2,645,000 8 $5,250,000 12 $7,895,000

141 Matthew C Patterson Redfin Corp 15 $5,197,600 5 $2,679,000 20 $7,876,600

142 Kimberly A Cestari Long & Foster Real Estate, Inc. 6 $6,655,100 1 $1,200,000 7 $7,855,100
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ClientCare@ProTec-Inspections.com
www.ProTec-Inspections.com

(301) 972-8531

           RADON TESTING •  MOLD SAMPLING •  INFRARED SCANS •  POOL INSPECTIONS •  TERMITE IN
SPECTIO

NS •  SEWER SCOPES & MORE!

EXPERIENCE
Over 30,000 inspections 
performed since 1986–we have 
seen it all! ProTec stands above 
the rest with the best team of 
inspectors in the industry!

TIME SAVING
Saving Realtors® countless hours 
each transaction with our one-stop 
shop and full-time support staff!

INTEGRITY
Although no home 
inspection company 
can provide a 
complete list of 
house defects, we 
do expect to find all 
visible problems in 
excess of $500 and 
stake our reputation 
on it with our 
ProTec Promise!

SOLUTIONS
With access to thousands 
of local contractors, 
Porch Home Assistant 
has helped millions of 
homeowners ease the 
pain of moving. Free to 
your client forever with 
every ProTec Inspection!

RESIDENTIAL & COMMERCIAL INSPECTIONS
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143 Jeffrey M Wilson TTR Sotheby's International Realty 3.5 $3,883,250 2 $3,945,000 5.5 $7,828,250

144 Lindsay W Lucas Compass 2 $1,765,500 3 $6,060,000 5 $7,825,500

145 Corey C Burr TTR Sotheby's International Realty 2 $1,708,956 5.5 $6,102,750 7.5 $7,811,706

146 Jason E Townsend Compass 6 $5,021,311 3 $2,789,900 9 $7,811,211

147 Robert J Krop RE/MAX Plus 10 $3,853,500 10 $3,871,800 20 $7,725,300

148 Hugh McDermott TTR Sotheby's International Realty 3.5 $3,883,250 6 $3,797,500 9.5 $7,680,750

149 Michael Bowers Compass 1 $3,010,000 4 $4,630,000 5 $7,640,000

150 Farrah E Fuchs Redfin Corp 13 $5,898,200 3 $1,740,000 16 $7,638,200

151 Edward Slavis S&G Realty 9 $5,739,498 2 $1,896,500 11 $7,635,998

152 Jessica G Evans Compass 2 $2,295,000 7 $5,325,900 9 $7,620,900

153 Theresa Helfman Taylor Keller Williams Capital Properties 6 $5,815,250 2 $1,799,999 8 $7,615,249

154 Megan Stohner Conway Compass 3 $3,034,000 3 $4,562,500 6 $7,596,500

155 Thomas F Faison RE/MAX Allegiance 7 $7,518,400 0 $0 7 $7,518,400

156 Lisa R Stransky Brown Washington Fine Properties, LLC 5 $3,811,000 3 $3,701,000 8 $7,512,000

157 James L Roy LuxManor Real Estate, Inc 8 $5,699,700 4 $1,801,640 12 $7,501,340

158 Russell A Firestone III TTR Sotheby's International Realty 2 $5,500,000 1 $2,000,000 3 $7,500,000

159 Michael R Brennan Compass 7 $6,133,000 2 $1,345,000 9 $7,478,000

160 Hanna G Wang Prostage Realty, LLC 6 $3,385,800 5 $4,067,000 11 $7,452,800

161 Carrie Balsam Long & Foster Real Estate, Inc. 7 $7,440,500 0 $0 7 $7,440,500

162 Elaine S. Koch Long & Foster Real Estate, Inc. 4.5 $2,254,800 8 $5,147,400 12.5 $7,402,200

Teams and Individuals Closed Data from Jan. 1 to Mar. 31, 2021
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163 Jason D Martin RLAH Real Estate 4.5 $2,401,000 6.5 $4,991,900 11 $7,392,900

164 Jason S Cohen Compass 3 $2,787,000 6 $4,595,785 9 $7,382,785

165 Mary S Addison Washington Fine Properties, LLC 2 $4,400,000 2.5 $2,980,500 4.5 $7,380,500

166 Julia S Fortin Long & Foster Real Estate, Inc. 2 $6,897,200 1 $477,500 3 $7,374,700

167 Ann Y Young Coldwell Banker Realty 3 $5,054,900 2 $2,294,100 5 $7,349,000

168 Tracy D Diamond EXP Realty, LLC 4 $4,155,000 2 $3,160,000 6 $7,315,000

169 Sarah L Howard Compass 4 $3,186,000 3 $4,125,000 7 $7,311,000

170 Carmen C Fontecilla Compass 8 $2,896,924 5.5 $4,390,990 13.5 $7,287,914

171 John R Young RE/MAX Excellence Realty 1.5 $865,000 7 $6,415,000 8.5 $7,280,000

172 Tyler F Siperko Compass 3.5 $2,319,700 6.5 $4,940,205 10 $7,259,905

173 Wentong Chen Libra Realty LLC 5 $3,934,000 4 $3,268,000 9 $7,202,000

174 Kathleen A King Washington Fine Properties, LLC 3.5 $4,072,250 2 $3,093,144 5.5 $7,165,394

175 Mary C Gatton Redfin Corp 14 $5,618,100 2 $1,502,000 16 $7,120,100

176 Kirsten C Williams TTR Sotheby's International Realty 4.5 $2,603,750 2.5 $4,515,000 7 $7,118,750

177 Robert H Myers RE/MAX Realty Services 5 $2,864,000 7 $4,251,850 12 $7,115,850

178 Peter J Ferguson Compass 2 $1,148,700 10 $5,966,000 12 $7,114,700

179 John P Ippolito Redfin Corp 14 $7,107,900 0 $0 14 $7,107,900

Disclaimer: Information based on MLS closed data as of April 6, 2021, for residential sales from January 1, 2021, to March 31, 2021, in Virginia, Maryland, 
and Washington, D.C., by agents licensed in our D.C. Metro service area of Washington, D.C., and Frederick, Montgomery, and Prince Georges Counties 
in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. 
Some teams may report each agent individually.
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Stewart Title is dedicated to putting your clients first and providing service that exceeds their every expectation!

Let us close your n�t Escrow deal for you!Let us close your n�t Escrow deal for you!

Wade Vander Molen
10505 Judicial Drive Ste 300, Fairfax, VA 22030
480-203-6452 • www.DCTitleGuy.com • wvander@stewart.com

FAIRFAX • RESTON • WASHINGTON, D.C. • FREDERICK • CROFTON • TOWSON
Offices To Serve You in Virginia, Maryland, and D.C.

J U S T  C L O S E D !J U S T  C L O S E D !

Chanin Wisler
Mortgage Loan Officer

18+ YEARS EXPERIENCE18+ YEARS EXPERIENCE

2233 Wisconsin Ave NW Ste 232
Washington, DC 20007-4153

NMLS #206900

Let me help your clients with a home loan to get 
them into their 'AMERICAN DREAM HOME.'

Let me help your clients with a home loan to get 
them into their 'AMERICAN DREAM HOME.'

 | chanin@firstwashingtonmortgage.com | www.ChaninWisler.info301-526-0020 | chanin@firstwashingtonmortgage.com | www.ChaninWisler.info

You will love my first-class service!You will love my first-class service!

Choose Chanin - Low Rates, Less Stress

VA  |  CONVENTIONAL  |  JUMBO  |  BANK STATEMENT LOANS  |  FHA  |  DOCTOR LOANS  |  INVESTMENT PRODUCTSVA  |  CONVENTIONAL  |  JUMBO  |  BANK STATEMENT LOANS  |  FHA  |  DOCTOR LOANS  |  INVESTMENT PRODUCTS

SERVING THOSE WHO HAVE SERVED.
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180 Lee Gochman Keller Williams Capital Properties 1 $1,175,000 11.5 $5,922,300 12.5 $7,097,300

181 Renee M Peres Compass 5.5 $3,412,450 5 $3,682,500 10.5 $7,094,950

182 William J Skipworth DC Living Real Estate LLC 4 $2,614,900 6 $4,458,555 10 $7,073,455

183 Seth S Turner Compass 5 $3,351,681 5 $3,700,400 10 $7,052,081

184 Cynthia L Howar Washington Fine Properties, LLC 2 $2,850,000 2 $4,200,000 4 $7,050,000

185 Lee J Stillwell RE/MAX Success 2 $2,294,000 5 $4,755,000 7 $7,049,000

186 Mary G Ehrgood Washington Fine Properties, LLC 1.5 $2,565,000 3 $4,480,000 4.5 $7,045,000

187 Sarah Minard Compass 1 $850,000 3 $6,190,800 4 $7,040,800

188 Christopher R Leary Washington Fine Properties, LLC 1.5 $2,072,000 3 $4,965,000 4.5 $7,037,000

189 Michael J Alderfer Redfin Corp 1 $931,000 9 $6,087,714 10 $7,018,714

190 Rachel Miller Redfin Corp 2 $1,200,000 10 $5,800,000 12 $7,000,000

191 Louis G Cardenas TTR Sotheby's International Realty 4.5 $5,986,500 1 $1,000,000 5.5 $6,986,500

192 Anna D Mackler Long & Foster Real Estate, Inc. 1.5 $962,500 8 $6,007,250 9.5 $6,969,750

193 Lauren Donnelly Compass 6 $3,140,000 6 $3,823,000 12 $6,963,000

194 Scott Sachs Compass 3.5 $3,477,850 2 $3,478,500 5.5 $6,956,350

195 Donna Mank Compass 2 $1,423,500 6 $5,516,900 8 $6,940,400

196 Brian G Evans Redfin Corp 0 $0 10 $6,931,900 10 $6,931,900

197 Elysia L Casaday Compass 2 $1,875,000 4.5 $5,007,500 6.5 $6,882,500

198 Bryan Kerrigan Redfin Corp 14 $6,873,000 0 $0 14 $6,873,000

199 Avery Boyce Compass 1.5 $1,660,500 8 $5,203,900 9.5 $6,864,400

200 Ioannis Konstantopoulos Compass 7.5 $4,327,400 4 $2,530,500 11.5 $6,857,900
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201 Kyrsten Green Compass 1 $967,000 4 $5,872,685 5 $6,839,685

202 Laura W Steuart Compass 2 $2,327,000 3 $4,460,685 5 $6,787,685

203 John T Kirk RLAH Real Estate 9.5 $5,687,968 2 $1,081,815 11.5 $6,769,783

204 Todd A Vassar Compass 6 $4,593,673 3 $2,173,750 9 $6,767,423

205 Lee Murphy Washington Fine Properties, LLC 3 $2,510,000 5 $4,240,500 8 $6,750,500

206 Sina Mollaan Compass 4.5 $2,685,300 5.5 $4,043,000 10 $6,728,300

207 Lisa B Resch Compass 1.5 $3,014,185 3 $3,710,350 4.5 $6,724,535

208 Bradley J Rozansky Compass 4.5 $5,091,750 1 $1,620,000 5.5 $6,711,750

209 Jason C Lallis RLAH Real Estate 2 $788,500 10 $5,906,111 12 $6,694,611

210 Arnita A Greene Compass 6 $2,145,000 9 $4,547,059 15 $6,692,059

211 Shalamar Muhammad TTR Sotheby's International Realty 4 $3,613,000 3 $3,076,000 7 $6,689,000

212 Ruby A Styslinger Redfin Corp 0 $0 7 $6,615,000 7 $6,615,000

213 Teresa M Burton Long & Foster Real Estate, Inc. 5 $4,298,000 4 $2,306,800 9 $6,604,800

214 William Thomas TTR Sotheby's International Realty 1.5 $3,795,500 1 $2,800,000 2.5 $6,595,500

215 Joan Cromwell McEnearney Associates, Inc. 3 $2,948,000 4 $3,617,000 7 $6,565,000

216 Thomas H Snow Compass 3 $2,945,311 5 $3,616,000 8 $6,561,311

217 Semyon Sarver Compass 2 $797,500 10 $5,755,900 12 $6,553,400

Disclaimer: Information based on MLS closed data as of April 6, 2021, for residential sales from January 1, 2021, to March 31, 2021, in Virginia, Maryland, 
and Washington, D.C., by agents licensed in our D.C. Metro service area of Washington, D.C., and Frederick, Montgomery, and Prince Georges Counties 
in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. 
Some teams may report each agent individually.
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Did you know there are more victims held against their will today than ever before? That’s why 
The N2 Company – the company behind this publication and 850+ others like it – is financially 

committed to end human trafficking. 

$2.5 MILLION$2.5 MILLION
DONATED THIS YEAR TO HELP END MODERN-DAY SLAVERY.

FOR EVERY AD SALE WE MAKE, N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES FROM CAPTIVITY.

The average Fortune 500 company donates about 1% of their profits 
to charity. The N2 Company donates 2.6% of their gross revenue.

Thanks to the businesses within these pages, our Area Directors, and 
readers like you, we’re able to break the chains of this horrible reality. 

Visit n2gives.com to learn more about our fight.

Teams and Individuals Closed Data from Jan. 1 to Mar. 31, 2021
TOP 250 STANDINGS

RANK NAME OFFICE SELLING 
#

SELLING  
$

BUYING 
#

BUYING  
$

SALES TOTAL

218 Stuart N Naranch Redfin Corp 0 $0 9 $6,528,500 9 $6,528,500

219 Lloidy Guevara Compass 2.5 $1,090,000 10 $5,438,100 12.5 $6,528,100

220 Anne-Marie R Finnell TTR Sotheby's International Realty 3.5 $3,993,500 1.5 $2,487,500 5 $6,481,000

221 Katie R Nicholson Coldwell Banker Realty 7 $3,761,500 7 $2,702,080 14 $6,463,580

222 Gary P Jankowski Coldwell Banker Realty 3 $4,139,500 2 $2,304,450 5 $6,443,950

223 Kenneth M Abramowitz RE/MAX Town Center 3.5 $1,414,750 9.5 $5,020,750 13 $6,435,500

224 Arial Pegues Vylla Home 10 $2,764,150 9 $3,664,012 19 $6,428,162

225 Leslie C Friedson Compass 4.5 $1,964,700 3.5 $4,458,705 8 $6,423,405

226 Brian S Hagarty EXP Realty, LLC 6.5 $3,535,400 6 $2,884,900 12.5 $6,420,300

227 Andrew Riguzzi Compass 3.5 $2,831,750 3 $3,585,000 6.5 $6,416,750

228 Todd C Harris Long & Foster Real Estate, Inc. 4 $3,150,000 4 $3,252,000 8 $6,402,000

229 Margaret B Heimbold Long & Foster Real Estate, Inc. 2 $2,600,000 1 $3,800,000 3 $6,400,000

230 Lenore G Rubino Washington Fine Properties, LLC 2.5 $3,313,500 1.5 $3,085,000 4 $6,398,500

231 Michael J Matese Compass 6 $4,849,000 2 $1,536,900 8 $6,385,900

232 Jennifer K Knoll Compass 2 $1,287,000 5 $5,093,251 7 $6,380,251

233 Andrew K Goodman Goodman Realtors 9 $3,686,569 3 $2,665,000 12 $6,351,569

Disclaimer: Information based on MLS closed data as of April 6, 2021, for residential sales from January 1, 2021, to March 31, 2021, in Virginia, Maryland, 
and Washington, D.C., by agents licensed in our D.C. Metro service area of Washington, D.C., and Frederick, Montgomery, and Prince Georges Counties 
in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. 
Some teams may report each agent individually.
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234 Katrina L Schymik Abjornson Compass 1 $975,000 8 $5,338,501 9 $6,313,501

235 Eric Fafoglia Compass 0.5 $1,150,000 5.5 $5,159,000 6 $6,309,000

236 Anne C Killeen Washington Fine Properties, LLC 4 $5,436,000 1 $860,000 5 $6,296,000

237 Richard S Prigal Compass 5.5 $3,248,700 5 $3,043,000 10.5 $6,291,700

238 Lukas Iraola Compass 4 $1,566,600 8.5 $4,669,900 12.5 $6,236,500

239 Nicholas Despotidis Keller Williams Capital Properties 1 $422,500 10 $5,789,250 11 $6,211,750

240 Matthew L Modesitt Redfin Corp 2 $733,000 8 $5,469,950 10 $6,202,950

241 Kathy Xu RE/MAX Realty Group 4 $2,310,000 7 $3,874,900 11 $6,184,900

242 Debra Morin Redfin Corp 4 $1,217,000 12 $4,953,766 16 $6,170,766

243 Paul D Warthen Real Estate Teams, LLC 9 $4,620,074 5.5 $1,547,945 14.5 $6,168,019

244 Margaret M Ferris Compass 2 $1,260,000 5 $4,904,750 7 $6,164,750

245 Michael A Gonzalez Redfin Corp 1 $625,000 7 $5,514,000 8 $6,139,000

246 Nelson G Marban Washington Fine Properties, LLC 5.5 $4,389,119 3 $1,745,000 8.5 $6,134,119

247 Nicholas P Chaconas Redfin Corp 13 $6,133,700 0 $0 13 $6,133,700

248 Harrison l Beacher Keller Williams Capital Properties 3 $2,068,139 5.5 $4,058,000 8.5 $6,126,139

249 Cheryl R Leahy Compass 5 $6,118,500 0 $0 5 $6,118,500

250 Kenneth C Germer Compass 2 $2,024,000 4 $4,082,500 6 $6,106,500

Disclaimer: Information based on MLS closed data as of April 6, 2021, for residential sales from January 1, 2021, to March 31, 2021, in Virginia, Maryland, 
and Washington, D.C., by agents licensed in our D.C. Metro service area of Washington, D.C., and Frederick, Montgomery, and Prince Georges Counties 
in Maryland. Numbers not reported to the MLS by the date the information is retrieved are not included. MLS is not responsible for submitting this data. 
Some teams may report each agent individually.
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