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S This section has been created to give you easier access when searching for a trusted real estate 

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These 

local businesses are proud to partner with you and make this magazine possible. Please support 

these businesses and thank them for supporting the REALTOR® community!

APPLIANCES

Appliance Outlet

(719) 573-5802

aocolorado.com

BILLIARDS

Fodor Billiards

(719) 598-4611

CARPET CLEANING

Creative Carpet Care

(719) 641-8600

ColoradoSprings

CarpetClean.com

CLOSING GIFTS

Larkspur LaserArt

(719) 494-5330

larkspurlaserart.com

COMMUNITY 

DEVELOPMENT

Cordera Community

(719) 867-2279

The Farm

(719) 867-2279

thefarmcolorado.com

CUSTOM FRAMING

Orly’s Art Gallery 

& Custom Framing

(719) 630-3371

orlysartgallery.com

HOME BUILDER

Saint Aubyn Homes

saintaubynhomes.com

Vantage Homes Corp

(719) 534-0984

www.vantagehomes

colorado.com

HOME INSPECTION

A Precise Home Inspection

(719) 272-0100

APrecise.com

Brick and Mortar Home 

Inspection Inc.

(719) 648-2835

bandmhome

inspections.com

Ground Floor 

Home Inspection

(719) 641-1555

groundfloorhome

inspection.com

Pillar to Post

Stewart Ritter

(719) 494-5313

pillartopost.com/

stewartritter

Pillar to Post

Joshua Deck

(719) 210-0188

pillartopost.com/joshuadeck

Top Choice Inspectors

(719) 581-7080

TopChoiceInspectors.com

HVAC SERVICES

Peak Home Performance

(719) 358-6992

www.gowithpeak.com

INSURANCE

ALINK Insurance

Kody Miller

(719) 219-8505

alink2insurance.com

Farmers Insurance

Michael Hendrickson 

Agency

(719) 572-5938

farmersagent.com/

mhenderickson

INTERIOR DESIGN

Concepts by Carriann

(719) 338-2803

www.carriannjohnson.com

INVESTMENT 

REAL ESTATE

BK Investments

Benjamin Kennedy

(719) 310-1914

BKBuysHomes.com

MAID SERVICES

Molly Maid of 

Colorado Springs

(719) 638-7055

mollymaid.com

MEDICAL AESTHETICS

Glow Aesthetic Medicine

(719) 598-2000

GlowAM.com

MORTGAGE

Academy Mortgage

Dave Slater

(719) 522-6952

AcademyMortgage.com/

DaveSlater

Bank Central

Bryan Emrick

(719) 231-9029

LoansWithBryan

Benton Capital

Mike Benton

(719) 331-5443

Fidelity Mortgage Solutions

Vaughn Littrell

(719) 290-0415

vaughnlittrell.com

Guaranteed Rate

Chris Franquemont

(719) 337-3021

Rate.com/ChrisF

Low Cost Mortgage

Mike Floren

(719) 362-0439

LCMLoans.com

The Broadmoor 

Mortgage Company

(719) 576-1900

MOVERS

Two Men and a Truck

(719) 551-5085

twomenandatruck.com

MOVING & STORAGE

Arrow Moving and Storage

(719) 573-3460

arrowmoving.net

MOVING / PACKING

Pack & Ship Plus

(719) 434-8070

packandshipplus.biz

NEIGHBORHOOD

Gold Hill Mesa

(719) 900-1461

goldhillmesa.com

PAINTER

Happy Painting, Inc.

(719) 373-5550

happypainting.biz

PHOTOGRAPHER

Capture Life Photography

(719) 789-5558

capturelife.photo

Casa Bay Photography

(541) 600-4171

CasaBayPhotography.com

Katie Marie Photography

(719) 963-9321

katiemarieseniors.com

PROPERTY MANAGEMENT

Colorado Best Team @Pikes 

Peak Dream Homes Realty

(719) 284-1900

www.coloradobest

realestate.com

RADON TESTING 

AND MITIGATION

All Colorado 

Radon Mitigation

Ben Ingalls

(720) 726-4556

allcoloradoradon.com

RESTORATION

AmeriDri Restoration

(719) 388-8509

AmeriDri.com

ROOFING

Rampart Roofing

(719) 487-7663

ROOFING & SOLAR

Lifetime Roof and Solar

(303) 476-8658

lifetimesolarcolorado.com

SOCIAL MEDIA

Connect Grafiks 

& Marketing

(719) 679-2626

connectgrafiks.com

TITLE & ESCROW

Empire Title of 

Colorado Springs

(719) 884-5300

etcos.com

Fidelity National Title

(719) 590-1711

FNTColorado.com

First American Title

(719) 208-8330

firstamcolorado.com

Heritage Title Company

(719) 592-9933

heritagetco.com

WFG National Title

Sandra Kuhlman

(720) 475-8300

colorado.wfgnationaltitle.com

TRANSACTION 

COORDINATOR

Springs Transactions

(719) 238-5707

UPGrowth Transactions

(719) 244-5454

UpGrowthTransactions.com

Fully insured & Bonded
Quick Turn Around

Move-In/Move-Out Ready
Fully sanitized

Last-minute Appointments Accepted

( 7 1 9 )  3 2 3 - 6 6 5 1   •   M O L L Y M A I D . C O M

WHEN YOU NEED 
PICTURE PERFECT 

FAST!
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719.576.6683 (MOVE)  |  twomenandatruck.com
719.963.9321

katie marie  

M E E T  T H E  C O LO R A D O  S P R I N G S  R E A L  P R O D U C E R S  T E A M

Sara Cripe 
Social Media Manager 

sara@connectgrafiks.com

Geneva Eilertson
Reprints Manager

geneva@realproducersmag.com

Barbara Gart 
Writer

Brian Gowdy 
Owner / Publisher / 
Advertising Sales 

brian.gowdy@realproducersmag.com 
719-313-3028

Sue Hunyady 
Ad Specialist 

COSads@realproducersmag.com

Katie Luster-Work 
Photographer 

719-963-9321

Heidi Mossman 
Photographer 

719-789-5558

Maria Bay
Photographer

541-600-4171

Our Vision for 
Colorado Springs Real Producers:

To increase the culture between real estate agents and vendors 
so people know each other better and treat each other nicer.
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publisher’s noteGOALS
Real estate friends and professionals, welcome 
to our May edition of Colorado Springs Real 
Producers! We have an incredible lineup of 
agents and vendors in this edition and I hope 
you find the chance to get to know them better 
through their stories and ads!

I recently sat down with Dan and Stacy Kibler, 
who have mentored some of the most successful 
rising star agents in the city. I asked them what 
they do that is outstanding regarding helping to 
shape such incredible agents and their answer 
centered around goal setting. They walked 
me through their strategy and, I admit, I was 
inspired myself! And on that note, I want to 
share my goal with you:

While most of you know me for the social 
media posts I do about agents, my job centers 
around selling advertising space in this maga-
zine for vendors who want to reach real estate 
agents. As of our March 2021 edition (Patrick 
Muldoon’s cover), I’m proud to share that I’ve 
already hit my income goal. My current goal 
goes beyond myself.

My company, N2 Publishing, has a corporate 
giving program, N2 Gives, which donates a 
percentage of every ad to fight human traf-
ficking and the organizations we give to have 
calculated that, for every $25,000 in advertis-
ing dollars a magazine brings in (not profit, but 
cash received), enough is donated to save one 
person from human trafficking. So that is my 
goal: for every edition of Colorado Springs Real 
Producers is published, one person (on average) 
is rescued from human trafficking.

As of writing this, we have eight businesses to bring aboard 
before we are there! I’ll be sure to make a big announcement 
once we do hit it! Stay tuned and please know that every 
dollar spent by our preferred vendors not only funds this 
community-building platform, but rescues children and teens 
from one of the worst realities imaginable.

Thank you,
Brian Gowdy
Publisher / Advertising Sales
719-313-3028 
brian.gowdy@realproducersmag.com
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YOU’VE FOUND THE

TOP INSPECTORS!
 Mention this ad for $50 OFF

any Premium Home Inspection!
Expires: 05/31/2021

719-581-7080 • topchoiceinspectors.com • fastreply@topchoiceinspector.com 

Radon Testing • Mold Testing • Sewer Scope Inspection
Thermal Imaging • Water Testing

TOP CHOICE'S TOP TIP:
It is time to turn on your irrigation 
systems. Remember, Top Choice 

Inspectors will do a free irrigation 
inspection if you mention this ad.

MARK JONES

GARY KOOSTRA

JARED WATKINS

����������������������������������

�	�_�
������
������������

House Not Selling In

We Will Buy It For Cash Today—
NO INSPECTIONS. NO OBJECTIONS!

Your Trusted, Local Resource 
to Get Your Sellers Out of

Difficult-to-Sell Properties!
Why Sell To BK?

Benjamin Kennedy, your friend, colleague, and 30-year Springs resident makes selling 
your home fast and easy with no inspections, no appraisals, no commissions, and no 
repairs needed. Our group uses in-house resources to purchase homes cash with no 

need to wait for additional funding. We will purchase any home or property, no matter 
the condition of the home.

Not Ready To Sell?
BK also offers a variety of programs that allow homeowners to stay in their homes 

if they're not ready to sell just yet.

BK Investment Highlights
Over 300 homes bought and sold since 2010 • Access to pre-listed

and off-market properties • In-house cash resources • Knowledgeable project 
management team with excellent risk analysis • We buy in any condition,

no matter what • Close on the same day!

Keep Your Commission!
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Brittany Winn  
Gayla Bustos

Brittany Winn  
THE 

PROPERTY 
MOMMIES

differently. We’re yin and yang but we 
complement each other so well. I’m 
compulsive and work hard to get it 
right away, and Britt will sit back and 
think about things. One thing we have 
in common is how we serve our cli-
ents by giving them the best customer 
service. When a client works with 
one of us, we let them know they’re 
getting both of us, which includes 
both of our experience and expertise. 
It’s two for the price of one!” 

Gayla grew up in Reno, Nevada, and 
moved to Colorado eight years ago 
when her husband was stationed 

here in the army. She loves Colorado 
because “it reminds me of home. Reno is 
in a valley with mountains, and I love the 
mountains in Colorado and having all four 
seasons. My kids can experience what I 
experienced growing up without me having 
to actually go home.” Although she loves 
Colorado, she says if she could live any-
where, she would move somewhere that’s 
warm all the time. Gayla and her husband 
Arron were high school sweethearts who 
have been married 14 years. They have 
two sons, Cash and Dante, along with two 
Great Danes named Gemma The Great and 
Shanks and two cats named Honzo the 
Ninja and Lord Beerus. 

PROPERTY MOMMIES may be a 
unique name for a REALTOR® 
team, but it’s the two women 

who comprise the team that make it 
truly unique. Gayla Bustos and Brittany 
Winn are not just mothers, they are 
also best friends and strong women who 
have succeeded in starting a business 
together and making it work. 

Gayla and Britt met five years ago when 
they were on the same team at a differ-
ent brokerage. Gayla says, “We knew we 
wanted to work together. We were at a 
place where we wanted to run our busi-
ness differently and take care of clients 

standout 
REALTORS®

Written by Barbara Gart

Photography by
 Heidi Mossman of 

Capture Life Photography

Gayla Bustos&
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Britt is a native of Colorado who grew 
up in the Widefield area. She says 
what she loves most about living here 
is “Being close to my family, and hav-
ing my kids be able to grow up around 
their grandparents.” She also says if 
she could live anywhere else in the 
world, it would be somewhere warm, 
and she would probably choose a 
vacation home on Anna Maria Island 
in Florida. Britt also married her 
high school sweetheart and has been 
married for ten years. Her husband 
Josh is in the Air Force, and they have 
two daughters, Amaya and Kylana. 
Britt is a huge animal lover and has 
four dogs, one cat, nine chickens and 
three ducks.

Gayla and Britt both got their real 
estate licenses in 2015. Prior to 
real estate, Gayla managed gyms in 
Colorado Springs and Hawaii. She 
says those experiences taught her 
about sales, the art of follow-up, 
understanding people and most 
importantly, customer service. “It’s 

one thing to sell a house, it’s another 
thing to have good customer service 
while doing it.” When Gayla and her 
husband experienced some financial 
hardships, she remembered her parents 
always encouraged her to look into real 
estate as a career. Although she took 
a different path initially, “their words 
were always in the back of my head. I 
talked to my dad about it, and he was 
very excited, as if he had been waiting 
for this all along.” 

Britt was on a different path before real 
estate. “I was a stay-at-home mom with a 
4-year-old and 2-year-old when I got my 
license. Having two daughters, I wanted 
to show them they don’t ever have to 
depend on a man financially. They should 
want to be with him, not have to be with 
him. When we bought our home, we had 
a great experience with our agent, and I 
wanted to show my daughters that it is 
possible to be a good mom, a business-
woman and happy. I stayed home with 
my girls while they were young, until 
Kylana was 2. Then I strapped her to 

me and we went everywhere, on 
listing appts, to showings, and to 
the office.”

Britt and Gayla both view real 
estate as their perfect profes-
sion. What makes it even better, 
Gayla says, is, “How many people 
get to be in business with their 
best friend?” Property Mommies 
started as a simple New Year’s 
resolution for Gayla and Britt 
to make a social media video 
every week for a year before it 
was cool. The idea grew into a 
successful business when thou-
sands of people started follow-
ing them, commented on their 
posts, and then called them to list 
their homes. Excellent customer 
service is a defining principle of 
Property Mommies, but it isn’t 
the only thing Britt and Gayla 
focus on. Britt says, “We work 
hard on building relationships that 
last forever, not just through the 
transaction. We’re big on being 

Gayla 
Bustos

Brittany 
Winn

WE WORK 
HARD ON BUILDING 

RELATIONSHIPS 
THAT LAST FOREVER , 
NOT JUST THROUGH 
THE TRANSACTION.
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there for our clients. 
We work with a lot of 
military families, and 
sometimes, they just 
need help finding a 
babysitter and we’re 
happy to help with that 
too. We love grow-
ing with our clients.” 
Gayla also appreciates 
the special bond they 
have with their clients. 
“Working with military 
families has given us 
some special memories. 
Once I sold a home to a 
couple whose husband 
was deployed, and I was 
invited to go to their 
new home the next day 
and have dinner with 
her. I’ve been one of the 
first people my clients 
tell when they’re preg-
nant, even before they 
tell their own family. 
I’ve had clients sell the 
first home they bought 
with me and go on to 
the next stage in life. It 
gives you so much hope, 
especially when so much 
chaos is happening.”

Gayla and Britt are proud 
of their accomplish-
ments but admit it can 
be hard to talk about 
their success. “I believe 
our marketing is one 
reason for our success. 
We show people we are 
best friends and have 
fun with it. We’re very 
tongue-in-cheek and like 
to show our personality. 
Hearing from people that 
we respect how much 
they respect us has been 
incredible to hear.” Britt 
also says a big reason for 
their success is that in 
the beginning, people had 

doubts they would make it and were even critical 
of their name. She says, “It’s been fun to watch us 
grow with the doubt people had. There were so 
many eyes on us, and failure wasn’t an option, so 
we are thankful to be where we are now.”

When they aren’t busy working, both women spend 
their free time with their families. Gayla says, “I’m 
a boy mom, so most of my time is spent with them 
doing boy mom stuff. I don’t get to do dress-up and 
tea parties, we’re all about getting dirty. We have 
dinner together almost every night, and then after-
ward, we play board games together. I don’t want 
to live to work, I want to work to live. I also like to 
garden, and Britt loves animals and has chickens, 
so my hope is someday we could have a mini co-op 
for our families.” Britt says spending time with her 
daughters and husband is a priority for her outside 
of work. “We have a lot of drawing parties and fam-
ily game nights in the basement, playing cornhole 
and darts. We also love to go hiking.” Britt also loves 
plants and amazingly, she has 131 plants in her home 
and would love to open up a plant store one day. 

Giving back to their community is extremely 
important to everyone at Property Mommies. Galya 
and Britt have donated to Springs Rescue Mission, 
Women Partnering and other organizations that 
help military families. When asked what mark 
they want to leave on the world, Britt points to 
her “Why,” which is “To show my daughters and 
other women they don’t ever have to depend on a 
man financially. I have seen many women in my life 
‘stuck’ in a relationship. We only have one life, and 
we all deserve to be happy.” Gayla hopes to leave 
her mark that when her children think of her, they 
do better. “No matter where I am, I try to keep my 
smile, even if I’m hiding tears. We don’t know what 
kind of day anyone is having. Something as simple 
as a person saying hi to me at the grocery has 
helped me, and I want to give that back. Being that 
bright sun when the world is dark, that’s the mark I 
want to leave.” 

Gayla and Britt love real estate, and they both 
agree that for them, the profession is not about 
just selling homes and making money. “It’s about 
creating a tribe and building relationships that 
last longer than the transaction. We work so well 
together, because we share the same morals and 
ethics. We are better together, and as a team, we 
are unstoppable.”

Gayla and Brittany are rockstars and leaders in our industry! 
Both are amazing moms, wives, and genuinely authentic women. 
Gayla is honest, real, and driven by helping others; Brittany is 
intuitive, kind, and cares so much. As a duo, they balance each 
other out perfectly! I’ve admired them both for some time now 
and I’m unbelievably honored they chose to join my brokerage! 
—JENNIFER CROSBY, SPRINGS HOME FINDERS
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up-and-comer

P R O S P E R I T Y  P R O P E R T I E S  G R O U P

Written by Barbara Gart

Photography by Heidi Mossman of 
Capture Life Photography

It takes many new REALTORS® years to figure out how 

to best market to their clients, but for Andrew Vose, 

that came pretty quickly to him. Only two and a half 

years into his career as a REALTOR®, Andrew was 

honored as the #5 Agent on Social Media in Colorado 

by PropertySpark. Learning how to leverage social 

media to promote not only his listings, but also himself 

has been one of the keys to Andrew’s early success. 

Andrew 
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Andrew grew up in Seneca Falls in Upstate New York, 
where his parents worked in public service. Andrew 
joined the Army at age 19 and worked for the Army 
for ten years, eight of those in Special Operations 
Community. When Andrew found out he was going to 
be a dad and the army wanted him to move across the 
country, he decided to leave the military and went to 
work at Fort Carson as a government contractor. 

During his time at Fort Carson, one of Andrew’s 
friends in Nashville, Jay Nelson, sold his real estate 
franchise and joined EXP Realty. Every time they 
spoke, Jay mentioned that Andrew should look into 
becoming a REALTOR®. While Andrew says he loved 
the opportunity and growth potential, he was a bit 
reluctant to change careers. However, one day Jay 
said to him, “Are you ready to get your license?” and 
it was in that conversation that Andrew decided to 
do it. He earned his license in November 2018 and is 
incredibly glad Jay convinced him to make the move 
to real estate. 

Andrew’s beginning was a bit rocky. In fact, he didn’t 
make his first sale until 4 months after he got his 
license, and he was actually living in the house that 
ended up being his first sale! He was renting from 
a Major in the Army, and found out the Major was 
going to sell the home. Andrew said to him “I’m a 
REALTOR® now, have you signed a contract with 
another REALTOR® yet?” The Major hadn’t and made 
the deal with Andrew to sell his home. Andrew said, 
“That got me motivated and hungry for the business. I 
was a brand-new guy out here, I hadn’t sold anything 
yet, and I wanted to prove that I could sell real estate 
and build a massive team.” 

Andrew says another challenge he encountered is that 
“Real estate is a completely a self-motivated business, 
requiring a lot more work and self-discipline than a 
W2 job. Getting a business off the ground, you have 
to do a lot more work than a W2 job where all the 

systems and platforms are already built for you. In the beginning, 
I had to work on building the sphere in my network and getting 
referrals while at the same time learning all the systems and 
putting it all together. I spent my first year learning contracts, 
how to deal with objections, lead generation, and trying different 
things and just figuring everything out.”

One of the aspects that Andrew has figured out extremely well is 
how to market himself on social media. He was recently named 
by Property Spark as the #5 Agent in Colorado for Social Media 
and the #2 Agent in Colorado Springs. He says, “I think some-
thing that sets me apart is I’m very authentic. I’m not a flashy 
guy, you can usually find me in jeans, sneakers and a t-shirt. I’m 
constantly posting and having fun being authentic, and I’ve built a 
lot of my business through Instagram.” His strategy has definitely 
been working. In his first full year in business in 2019, Andrew 
completed 22 transactions and he more than tripled that number 
to 67 transactions in 2020, his second year in real estate.

When asked what he finds most fulfilling about real estate, 
Andrew says, “90% of my work is with veterans or buyers using a 
VA loan, and I’m all about helping them. When I left the military, 
a little piece leaves with you too. I miss the camaraderie and the 
brotherhood sometimes. I worked with some of the most com-
petitive and elite men and women on the planet. You lose some 
of that when you leave, so helping a veteran get into a house or 
talking about their best options is if they’re about to PCS or edu-
cating them about finances is something I really enjoy. Definitely 
the most fulfilling part is the people I get to work with.”

of my work is with veterans or 

buyers using a VA loan, and 

I’m all about helping them.

90%
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Outside of real estate, Andrew 
enjoys spending time with his 
6-year-old daughter Taylan. 
Right now, she is into Legos, 
Barbies and dress-up, so 
Andrew enjoys being a dad 
and playing those activities 
with her. Losing his dad at age 
15 had a profound effect on 
Andrew, and because of that 
experience, he doesn’t want 
to take any relationships for 
granted, so spending time with 
his daughter is very important 
to him. Andrew also enjoys 
traveling and sports, espe-
cially basketball, football and 
kickball. Andrew is even a 
member of a REALTOR® and 
Lender kickball team that he 
looks forward to every week. 
He says they’re a very fun but 
competitive group of people, 
and they’ve won the champi-
onship multiple seasons. 

Paying it forward is very 
important to Andrew. He says 
new agents should “Plug into 
your brokerage’s systems and 
find a great coach and mentor 
that is still selling real estate. 
Remember you have to be 
persistent and consistent with 
your time and energy, and you 
have to be willing to make 
some sacrifices. Give back as 
much as you can to the real 
estate community and always 
help people out. There are so 
many people that helped me 
out, and it would be selfish of 
me to not pay that forward.” 
Andrew has a favorite quote 
that is short but to the point, 
and sums up his career per-
fectly. “Let’s get it” are words 
he tries to live by, and he is 
definitely out there getting it 
each and every day.

Remember you have to be  and

with your time and energy, and you have to be willing to make some sacrifices. 
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Learn more at

WELLNESS  •  TRANSITION  •  RESOURCESVETERANS  •     MILITARY     •      FAMILYVETERANS SERVICE CENTER

We exist to help future generations 
build valuable coping mechanisms in 

order to avoid tragic and extreme 
alternatives such as substance abuse, 

criminal behavior, and suicide.

brysonschase.org
719-257-3525
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in the know

Want Your Face In 
One of Our Ads?

FUN FACT: Every business we have signed on to advertise in Real Producers was 
referred to us by a top-producing agent in town! That’s why, when you see Rampart 
Roofing’s ad on our front inside cover and A Precise Home Inspection in our back inside 
cover, you have Greg Luczak and Cherise Selley sharing their experiences with them. In our 
opinion, this makes a highly effective ad and I want more of them!

We would love to have YOU share your positive feedback with one of our 
vendors to possibly use in an ad!

To make this happen, please shoot us a quick email with your headshot + your 
positive comments (the shorter the better) and we will approach the vendor to 
see if they would like to include it.

Thank you for your influence and readership!

Email your testimonial to brian.gowdy@realproducersmag.com

SHARE A 
TESTIMONIAL 

FOR ONE OF 
OUR PREFERRED 

VENDORS!

Established 1975

FodorBilliards.com 

• POOL TABLES

• SHUFFLEBOARDS

• COUNTER AND
   BAR STOOLS

• DARTS & SUPPLIES

• THEATER SEATING

• POKER TABLES

• ART WORK

• CUSTOM CUES

YOUR"Big Kids Toy Store"YOUR"Big Kids Toy Store"

Quality
      THAT LASTS

The Best Selection
of Bar Stools in Town!
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Interior and Exterior Painting • Residential and Commercial Painting
Window Replacements • Stucco Repair • Carpentry

happypainting.biz | (719) 373-5550

The Only Painter In Town That Works Realtor Hours

719.641.8600

Family Owned & Operated
Free Estimates

www.ColoradoSpringsCarpetClean.com

Carpet Cleaning | 24/7 Water Restoration

"Every time we have ever used Creative Carpet 
Care and Ameridri, the job has always been done 

with excellence! They are our "Go-To" and we 
cannot recommend them enough!" —Andrew & 

Wendy Weber, The Cutting Edge Realtors

We Clean Your
Home Like We

Clean Our Own

We Clean Your
Home Like We

Clean Our Own

AmeriDri.com
719.388.8509

COLORADO SPRINGS
RESTORATION

EXPERTS
SINCE

1992

COLORADO SPRINGS
RESTORATION

EXPERTS
SINCE

1992
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partner spotlight

APPLIANCE
Written by Barbara Gart

Photography courtesy of Katie Luster-Work of Katie Marie Photography

OUTLET

Keith and Kristi started Appliance Outlet two years ago, after Keith got the 
inspiration when he moved from Denver to Colorado Springs and needed to buy 

a refrigerator to match the other appliances. He found one with a small dent on 
the side which ended up saving him 40% off the full retail price. He quickly 

realized there was a market for homeowners that wanted name brand, high-
end appliances at a lower price, who were willing to accept small cosmetic 
damage. The concept was born, and Keith and Kristi started Appliance 
Outlet as the destination to find great scratch and dent/open box appli-
ances in the Colorado Springs area.  

COVID-19 has changed many things, and it has changed Appliance 
Outlet’s business model as well. Keith explained that scratch and dent is 
usually auctioned off, and because of the pandemic, prices have sky-

rocketed. “Therefore, we’ve evolved into 90% new, in-box appliances. 
Even with the change, there are quite a few differences between us and 

the big box stores. One is we’re locally- and family-owned. We also carry 
a lot of inventory on hand, so items are often in stock. We have our own 

in-house delivery teams where big box stores use third party delivery ser-
vices. The result is that our turnaround time and prices are usually better, and 
our customer service is way better.”

Buying a home can be

stressful, but Keith Szabo 

and Kristi Trompke, Owners of 

Appliance Outlet, can help make 

it easier for REALTORS® and their 

clients by storing new appliances at 

their warehouse until closing time. 

That type of service is just one of 

the many aspects that makes this 

locally owned appliance store stand 

out from the competition.  
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Appliance Outlet is located on the east side 
of Colorado Springs, off of North Academy 
Boulevard. They carry appliances for the 
kitchen and laundry room including refriger-
ators, dishwashers, ranges, microwaves and 
washer/dryers, featuring popular brands like 
LG, Samsung, Thor, Bosch and Frigidaire. 
Keith says they keep their inventory in their 
warehouse locally, so their customers don’t 
have to wait weeks or months for appliances. 
In fact, Keith says, “We can have most appli-
ances out to customers within five days. One 
of the aspects that I find most fulfilling about 
my job is we can help service the local com-
munity and deliver items that the big national 
stores can’t.” 

One of the benefits REALTORS® and their clients have 
found working with Appliance Outlet is since they have 
a large warehouse and inventory, Keith says “Sometimes 
we get calls when REALTORS® or their clients have 
already tried the big box stores. We can usually deliver 
with a much faster turnaround than the competition, but 
pre-planning helps. If REALTORS® can send their clients 
to us a month or two before closing, we can help them 
purchase appliances ahead of time and store them until 
closing, which they truly appreciate.” 

Appliance Outlet has earned rave reviews for taking care 
of their customers. LeeAnn Perea says, “Appliance Outlet 
is fantastic! Chris at the store was super knowledgeable 
about all the appliances. He understood everything we 
wanted/needed and didn’t try to over-sell us, which is 

I think our success 
is due to us taking 

a local, down-to
-earth approach. 

Most of our team has been 

with us from the beginning. 

greatly appreciated. Once I ordered my appliances, they were delivered 
the next day! Great service from the delivery guys, Joe and Roger, they 

were friendly and respectful. A huge 5 stars all the way around!” 
Emily Pitts agrees, stating, “My experience here was fantastic! 

Went to Lowes and the salesman was so honest about lack of 
supply. He ended up sending me here and WOW! Walked in with 
two toddlers (hard enough lol) looking for an affordable washer 
in stock. I was in and out with the washer loaded into my car 
in under 15 minutes. The saleswoman was knowledgeable and 
not pushy at all. I got a beautiful Samsung washer (way nicer 
than my in-budget ones at Lowes). I’ll definitely be back when I 

remodel my kitchen!” 

Keith says, “I think our success is due to us taking a local, down-to-
earth approach. Most of our team has been with us from the beginning. 

My lead delivery and installer, Joe, been with us since the start, before 
our first delivery truck even, and has been a huge part of our success. 
Also, we work hard to be part of the community and we treat everyone 
like we want to be treated.” Appliance Outlet has also made giving back 

to their community part of their mission. They sponsored the Coat 
Drive for Early Connections Learning Center in December and have 

made other donations to the organization. 

Prior to starting their own business, both Keith and Kristi 
worked in banking. Keith has lived in Colorado Springs for six 
years, is married to his wife Tanya, and they have a 5-year-old 
son Jordan. In his spare time, Keith enjoys golfing and spend-
ing time outdoors. Kristi has lived in Colorado Springs for 
six years, and she and her boyfriend Chris, who also works at 

Appliance Outlet, enjoy hiking in their free time. They love the 
local community feel of Real Producers and Keith says, “It feels 

good to support local and connect with people that we can help.” 

Joe Medley

Keith Szabo

Kristi Trompke

For more information on Appliance Outlet, 

call 719-573-5802 or visit 

www.AOColorado.com.
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THE DREAM IS FREE.
THE HUSTLE IS SOLD SEPERATELY.

Vaughn Littrell
Vlittrell@fidelityms.com

(719) 290-0415
NMLS # 1092985

15455 Gleneagle Drive, Suite 230  |  Colorado Springs CO 80921  |  FidelityMortgageSolutions.com  |  NMLS #476792

Regulated by the division of Real Estate

Ben Ingalls
(NEHA/NRPP CMT# 105986)

All Colorado Radon Mitigation, Inc.
Denver: 720.726.4556

Loveland: 970.966.7853
Colorado Springs: 719.599.8908

www.AllColoradoRadon.com

We are your trusted
source for radon

mitigation and testing.
 We also offer several Indoor Air Quality 

improvements from crawl space 
encapsulation to home air filtration.  

Your Favorite
Appliances at
Outlet Prices

| 719.573.58023325 N Academy Blvd | Colorado Springs, COwww.aocolorado.com  |

Increase a home’s property value by 
upgrading to high-efficiency appliances. 
We offer the best value in town with brand 
new, open box and scratch & dent 
purchase options. 

Most appliances come with a 1 year warranty. Extended protection plans available up to 4 years.
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Berkshire Hathaway 
HomeServices 
Synergy Realty GroupD’Alessio

Charles

real producer
Written by Barbara Gart

Photography by 
Maria Bay of 
Casa Bay Photography

Charles D’Alessio’s past was a defining factor that shaped him into the man he 

is today. In his own words, he came from “a colorful past,” and was in and out 

of foster homes, growing up without a lot of money or direction. When he was 

eleven years old, he met a man “who treated me like his son and took 

me in. Every day since then, I have worked to not disappoint him 

for taking a risk on me. I strive to do things with excellence, 

treating people well. I have a deep belief that God did 

not put me here to be a REALTOR®. He put me 

here to help people, and I use real estate 

as the vehicle to do that. Keep 

looking up, because it’s a 

pretty great life we 

all have.”
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Finding out she was going to become a mother was the 
biggest defining moment for Dodi D’Alessio, but sharing 
her life with Charles and her daughter Dominique has 
led to “many moments put together define us into who 
we are. I think as we go along, having a lot of fun and 
enjoying each other and life, sometimes challenging 
things and overcoming them together, that shape us all 
the time.”

Charles and Dodi met when they working as real estate 
agents at the same brokerage and were married in 2013. 
Prior to real estate, Dodi was working at a US Hospital 
as a nurse in Germany. She moved to the United States 
in 2007 where she had her daughter, Dominique. She 
had a “gut feeling to get into real estate,” went to night 
school and earned her real estate license in 2009. 
Charles earned his license in 2003, after working in 
the restaurant industry for 19 years. Charles says “I 
got into real estate by accident. I came to Colorado 
Springs to look after my dad who was sick at the time. 
I bought a house, fixed it up, and then listed it ‘For Sale 
By Owner.’ At showings, several people asked me if I 
was a REALTOR®. After so many people kept asking me 
this question, I started thinking ‘I should look into this 
real estate thing.’ I registered for real estate school, not 
thinking I would become a REALTOR®, but just wanting 
to have more knowledge about real estate. In my first 
year, I made six figures working part-time. After that, 
I started thinking, there’s something to this real estate 
business, and the rest is history.” 

Although many people struggle in the beginning, 
Charles says his first year was very success-
ful. “I have a different mindset and try to 
teach others. Coming from corporate 
America, I understood leverage and 
knew that you have to have certain 
tools to start a business. Many 
REALTORS® struggle, 
thinking they just have 
to show houses. I 
knew you had to have 
a budget, a business plan, 
staff, time management skills, 
and  goals. The first year I got 
my license, I hired an assistant, got 
a corner office and just started calling 
people. I knew a lot of people growing up 
here and let them know I had my license and 
was happy to answer questions. After four years 

of being a Broker Associate, I became an owner of a real estate 
company and eventually ventured out on my own to become 
a successful Independent real estate company for nine years.  
Now I’m proud to be an affiliate of Berkshire Hathaway. To be 
truthful, I had a lot of help and support along the way, and I 
remember each and every one of you.” 

Sometimes it can be difficult for people to talk about what 
they do exceptionally well. For Charles and Dodi, having a 
joint interview meant they could say what the other does well 
and each were admirable of each other. Dodi says what stands 
out for Charles is “He is a great listener, he really cares about 
his clients and Agents, he will answer calls and texts at all 
hours and he’s very knowledgeable about all subjects of real 
estate.” Charles says “Dodi is tenacious about taking care of 
her clients. She’s all about advocating and advising them no 
matter what, she’s good at getting to the heart of the matter, 
and many of her clients end up being her friends. She’s relent-
less, she researches, she studies, she makes sure her clients 
are with the right lender, she hits it from all sides, and to sum 
up, she’s very relational.” 

Charles’ family is very important to him, and that family 
includes his agents and staff. His company doesn’t just focus on 
residential real estate, but also offers Commercial real estate, 
Property Management, Cleaning and Maintenance Services. 

Dominique, Dodi, and Charles D’Alessio
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Everything we do and 
work so hard for is to take 

care of our family. 
It’s much harder to own a 

brokerage than to work as a 
REALTOR® for 

a brokerage.
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“Everything we do and work so hard for is to take 
care of our family. It’s much harder to 

own a brokerage than to work as a 
REALTOR® for a brokerage. There 

can be a lot of problems, and it 
would be much easier at times 

to just sell real estate and 
not have that respon-

sibility.” Charles 
says there are so 

many people 
who have 
helped 

him along the 
way, but there 

are three who are 
pivotal to his busi-

ness today that he wants 
to acknowledge: his Office 

Manager Laura Sandoval, his best 
friend and agent Bob Landry, and his 

Broker In Charge Mike Ockert. “I am 
very grateful for their support.”

Charles and Dodi are passionate about giving back to their 
community, and as part of Peak Producers, Charles has given 
back to Catholic Charities, Springs Rescue Mission, Mary’s 
Home and Griffiths House for Children. As a family, they have 
also given to Wounded Warrior Project, St. Jude, National 
Mill Dog Rescue and Humane Society of Colorado Springs. 
Charles has also served the real estate industry in many 
capacities, starting as Director of PPAR, Vice Chair and Chair 
of the Government Affairs, Chairman of the Board at Pikes 
Peak Association of REALTORS’® and Director at Colorado 
Association of REALTORS® and is currently serving with the 
National Association of Real Estate Property Managers. Dodi 
is right there alongside Charles “making sure our industry is 
well taken care of.” She has taken PPAR leadership classes 
and is part of the Women’s Council of REALTOR® and a 
Military Relocation Specialist. Being fluent in three languages 
has helped Dodi a lot in Real Estate.

Outside of real estate, Charles and Dodi love cooking and host-
ing regular dinner parties. They often invite people who don’t 
know each other to help match new people together. They also 
enjoy working on their backyard and garden, along with danc-
ing and traveling. Dodi loves to remodel their home and cannot 
sit still, always redoing and repainting. They love to spend their 
time on the ranch with Dominique’s rescue horse and watch-
ing her perform at Ballroom dance competitions. Charles has 
another diversion as the Lead singer for Red Rocks Rebellion, 
who perform monthly. Dodi’s parents live with them, and they 
love that Dominique is growing up with her grandparents in 

the same house. “Dodi is remarkable in that she emigrated from 
Poland to Germany, speaks several languages and is an incred-
ible dancer.” Charles has two adult stepchildren, Timothy and 
Jennifer, four grandchildren and lots of pets including five rescue 
dogs, one guinea pig and one horse. 

When asked what mark you want to leave on the world, Dodi 
says, “I want to leave a legacy that will continue with our child 
and that she will know I did whatever I could for her happi-
ness. I also hope people will say I was a good person with a 
good heart.” Charles says, “Legacy is the right word. So many 
times, people float through life like a feather in Forest Gump 
and land where they land. Being purposeful with your legacy is 
really important. One of the things I try to adopt in my life is 
to help others every single day. Part of that is being available to 
them and listening. Many people don’t feel they’re being heard 
or understood, and listening to their wants, needs and goals 
is critically inspiring for people. My legacy is I want to be an 
example of this and let people know this is what we have to do 
to help each other and lift them up.”

“Charles and I have now been friends for many years. A lot of 

that friendship was built in leadership at the board. Charles 

took his role as chair seriously and during that time had a lot to 

tackle in the MLS and Zillow world. He showed great leader-

ship while talking to other chairs of boards, working hand in 

hand with MLS’s across the State and much more. He is a big 

advocate of donating to RPAC as well. But what Charles does 

best is set an example daily with brokers he helps out behind 

the scenes. I have been proud to call him my friend, and I know 

he has so much to offer the industry moving forward.”  
—PATRICK MULDOON, MULDOON ASSOCIATES, INC.

“Charles is an interesting guy.  I am impressed by his care and 

concern for his agents and desire for them to both do well and 

do it right. Also, the fact that he always speaks well of his wife 

and family says a lot about him to me. I am pleased to have him 

as a valued colleague.” —DOUG BARBER, 
THE RAWHIDE CO., REALTORS

“Charles D’Alessio loves being a REALTOR® but more impor-

tantly he loves bettering REALTORS®. He is a true mentor and 

advocates for this industry. I learned a lot of what I know from 

Charles. He cares about his agents and clients. Looking back, I 

am so grateful for the time I had learning under Charles- I know 

a lot of agents that didn’t get that same opportunity. I remem-

ber him reviewing my first contract; and let me just say...if you 

can’t explain, in detail, why you checked a certain box on your 

contract, you better learn quickly and be able to explain it next 

time he asks!” –AMBER WOLCOTT, 
THE PLATINUM GROUP, REALTORS

I want to leave 
a legacy that will 
continue with our 
child and that she will 
know I did whatever 
I could for her 
happiness. 
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THE BROADMOOR MORTGAGE CO

Linda Schierholz  |  719.330.0898
NMLS #275886-MLO #100028326
Linda@BroadmoorMortgage.com

Broadmoor
Resident

Healthcare

Teachers

Teachers

Call Today to Find Out About This Program!

Healthcare

EMT

Military

Military

It’s my mission to serve the heros that serve
our nataion and community everyday!

Recognized by Forbes as one of 
America’s Best Banks ten years in a row

"I’d highly recommend Bryan Emrick. 
In addition to being thorough and so great at 

what he does, he’s also so kind and patient with 
my clients and instills so much confidence in 

them about the lending process. He’s never too 
busy to take my calls and questions on the 

weekend and goes the extra mile to make sure 
my clients are taken care of. You just can’t go 

wrong recommending Bryan." 
- Jessica Daniels

Bryan Emrick
Mortgage Loan Originator

5278 N Nevada Ave #100
Colorado Springs, CO 80918

719.231.9029
bryan.emrick@bankcentral.net

NMLS#1657909

www.LoansWithBryan.com

Ready to Deliver MARCH 2021

Single Family / Patio Home 

El Paso County Price Ranges

All Listings 

as of Mar 20 

2021

Total Listings 

Sold last 6 

Months

Avg. Sales 

Last 6 

months

Current 

Supply in 

Months

$50,000 to $149,999 2 13 2.17 0.92

$150,000 to $199,999 1 36 6.00 0.17

$200,000 to $249,999 4 227 37.83 0.11

$250,000 to $299,999 21 812 135.33 0.16

$300,000 to $349,999 39 1369 228.17 0.17

$350,000 to $399,999 44 1410 235.00 0.19

$400,000 to $449,999 62 830 138.33 0.45

$450,000 to $499,999 44 578 96.33 0.46

$500,000 to $599,999 49 729 121.50 0.40

$600,000 to $699,999 45 358 59.67 0.75

$700,000 to $799,999 20 168 28.00 0.71

$800,000 to $899,999 13 101 16.83 0.77

$900,000 to $999,999 14 60 10.00 1.40

$1MM  to $1,499,999 22 92 15.33 1.43

$1.5MM to $1,999,999 9 14 2.33 3.86

$2MM to   $2,499,999 6 6 1.00 6.00

$2.5MM to $2,999,999 5 7 1.17 4.29

$3,000,000 Plus 6 1 0.17 36.00

Total 406 6811

m
ar
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Single Family / Patio Home      
El Paso County Price Ranges                        

All 
Listings 
as of Mar 
20 2020

Total 
Listings 
Sold last 
6 Months

Avg. 
Sales 
Last 6 

months

Current 
Supply in 
Months

$50,000 to $149,999 3 26 4.33 0.69
$150,000 to $199,999 10 98 16.33 0.61
$200,000 to $249,999 15 558 93.00 0.16
$250,000 to $299,999 50 1261 210.17 0.24
$300,000 to $349,999 72 1389 231.50 0.31
$350,000 to $399,999 79 896 149.33 0.53
$400,000 to $449,999 93 482 80.33 1.16
$450,000 to $499,999 114 411 68.50 1.66
$500,000 to $599,999 139 394 65.67 2.12
$600,000 to $699,999 86 194 32.33 2.66
$700,000 to $799,999 71 92 15.33 4.63
$800,000 to $899,999 39 57 9.50 4.11
$900,000 to $999,999 19 38 6.33 3.00
$1MM   to $1,499,999 49 35 5.83 8.40
$1.5MM to $1,999,999 12 7 1.17 10.29
$2MM to   $2,499,999 6 2 0.33 18.00
$2.5MM to $2,999,999 7 0 0.00 Unlimited
$3,000,000 Plus 9 1 0.17 54.00

Total 873 5941

March ‘20 Supply / Demand

Supply & Demand
Contributed by Darrell Wass, owner of RE/MAX Integrity



52 • May 2021 Colorado Springs Real Producers • 53@realproducers realproducersmag.com

(719) 280-2201 • www.gowithpeak.com

· NO HIGH-PRESSURE SALESPEOPLE

· HIGHEST EPA CERTIFICATIONS

· 10-YEAR PARTS WARRANTY ON 
  INSTALLED HVAC EQUIPMENT

We are currently o�ering 10% o� a new AC, FURNACE, or INDOOR 
AIR QUALITY unit when you mention Real Producers magazine.

Serving Colorado Springs, CO

Your dependable HVAC team that treats every customer like family.
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*masks and social 
distancing was practiced 
prior to photos taken

IGGY BELJOVKIN loves taking his metal detector out and 
prospecting for gold! He had even struck gold in Cache Creek!

KRISTIN DIONNE met her husband at a floral convention in 
San Diego. She was a floral buyer for a supermarket chain 
and he was a wholesaler!

DAVE 

KAERCHER 

and his co-
broker Bryan 
Vail are best 
friends from 
high school!

To read more about 
your fellow agents, 
add Brian Gowdy on 
Facebook. He posts 
short bios and fun facts 
about each agent to his 
personal page!

If you haven’t met Brian 
yet, he would love 
to meet you! Brian’s 
contact: 719-313-3028; 
brian.gowdy@real

producersmag.com; or 
Facebook Message him!

About Your 
Fellow Agents

KIMBERLY HUNSTIGER and her husband are high school 
sweethearts! The two met when they were 15 and 16 years 
old and have been together most of the past 41 years and 
married for 33 years!
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BRYAN VAIL is a “concert junkie” and has traveled coast to coast 
to follow his favorite band, Pearl Jam!

FUN
FACTS 

around town
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Schedule Your Client's Inspection Today!
APreciseHomeInspection.com • 719.272.0100 • office.aprecise@gmail.com

A PRECISE
HOME INSPECTION

Tom George and the entire group at
A Precise Home Inspection have a proven 
track record of providing top-notch home 

inspections for our clients. Tom is a leader in 
the inspection industry. He goes to great 
lengths to make sure they go above and 

beyond for our clients and us. We trust them 
because they are extraordinarily proficient and 
take the time to explain the report to the client, 

which equips them with the knowledge to 
make the best decision about the purchase. 

They have saved our clients from moderate to 
huge cost inspection items that would have 

otherwise gone unnoticed, even in new 
construction. We cannot thank them enough 

for their service and attention to detail.
- Cherise Selley

Shawn Eaton, Jessica Martinez, Ryan Lewis, Janet 
Whiteman, Tom George, Jacob Dehart

Katie Marie Photography

       Thermal
Imagery-Certified

Complimentary Thermal
Imagery with

every inspection

       Happy Customers      Convenient       Communication

-Online Scheduler
-Reports Built and
Delivered On-Site

800+
5-Star

Google Ratings

Reports reviewed to
ensure your clients

understand their report

Drone Inspections

-No roof is too steep
or snowy to reach!

-Licensed by the Federal
Aviation Administration.

NOW OFFERING 
ROUTINE HOME 

MAINTENANCE PLANS 
FOR HOMEOWNERS!

BRADLEY
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MERIDIAN
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www.saintaubynhomes.com  719-434-4750

The Ridge At Sand Creek  High $300s
CENTRAL LOCATION

719-355-0757

Lorson Ranch  $400 to $500s
NEAR MILITARY BASES — GREAT NEIGHBORHOOD

719-640-5996

Bradley Ranch  $400s to $600s
AMAZING VIEWS — DISTRICT 20 SCHOOLS

719-930-8246

Paint Brush Hills  $400s to $600s
LARGE LOTS  — INVENTORY HOMES AVAILABLE

719-355-0757

Meridian Ranch  $400s to $600s
NEW LOTS COMING MAY 2021

719-355-0757

Jackson Creek  June 2021
COMING SOON

  6428-039-917

›› INVENTORY HOMES AVAILABLE NOW

›› LOTS AVAILABLE NOW FOR DIRT START BUILDS

›› GENEROUS PREFERRED LENDER INCENTIVE

719-313-3028
brian.gowdy@realproducersmag.com

realproducersmag.com

O
W

N
 A

 B
U

SI
N

E
SS

?
A

d
ve

rt
is

e 
in

 R
ea

l 
P

ro
d

u
ce

rs
C

a
ll

 B
ri

a
n

 G
o

w
d

y 




