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Help our clients see
thez - future.
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REMODELING

As you work with clients to place them in their next home, you now

have another powerful offering. If you and your clients discover an existing
home, be sure to share the creative wonders of Zicka Remodeling with
them. This incredible resource can enhance a home’s current layout or
build onto it. Maybe a new kitchen is in order. Or a breathtaking great
room helps seal the deal.

Here’s how it works. Zicka Remodeling’s award-winning interior designers
spec the look and style your clients desire. Once the client is satisfied, Zicka
Remodeling make it all happen. Based on client-approved CAD renderings,
the artisans build out the space and bring the transformation to fruition.

This complementary resource opens a new door for closing more deals.

Zicka Remodelin
C&W Custom WOgOdWOI'king Contact Zicka Remodeling at 513.247.3500 or via email at 7 AREA LOCAT'ONS

juliez@zickahomes.com. P L U 5 A M O B ' L E 0 F Fl c E
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A FRESH KIND OF CLEAN UP!

Mold Inspection/Testing - Mold Removal
BLE. 5. b AL Mold Remediation - Water/ Flood Mitigation

‘THE RAM'REAL ESTATE
GROUP, COLDWELL

patrick.braddick@realproducersmag.com Basement Waterproofing - Foundation Crack Repair

513-763-2121
1045 Hopkins St. Cincinnati, OH 45203

www.dryeffect.com
4 . May 2021




PREFERRED PARTNERS

This section has been created to give you easier access when searching for a trusted real estate

RP

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support

these businesses and thank them for supporting the REALTOR® community!

CARPET CARE
Cincinnati Dry
Carpet Cleaning
Charlie Stout
(513) 503-0797

CLOSING GIFTS

Cutco Cutlery

(513) 687-0635
www.cuttingedgeemmi.com

CUSTOM FRAMING
ASM Custom Framing
(513) 763-9373
www.asmcustom
framing.com

CUSTOM HOME BUILDERS
Ashford Homes

(513) 445-1800
ashfordhomesohio.com

Zicka Homes
(513) 247-3500
zickahomes.com

ESTATE SALES
Everything But The House
Shannon Dager

(888) 862-8750

ebth.com

FURNITURE BANK
New Life Furniture Bank
(513) 313-0530
www.nlfurniture.org

HEATING/ AIR
CONDITIONING
Greater Comfort Heating
and Air Conditioning
(859) 491-4915
greatercomfort.com

HOME INSPECTION
Horizon Point Inspections
(513) 831-1200
www.inspecthorizon.com

IPA Inspections
(513) 379-7988
Ipalnspections.com

Pillar to Post

Home Inspectors-

The Capuano Team
(513) 771-6689
https://cincinnati.pillarto
post.com/

Safe Start Home Inspections
Nathan Wessel

(513) 968-4311
www.safestarthi.com

HOME STAGING

Design To Market LLC

Jo Potvin

(513) 265-0952
www.designtomarket.com

Eye 4 Design Interiors
Sharon Colvill

(513) 916-0500
www.eyeddesign
interiors.net

HOME THEATER/
HOME AUTOMATION
TECHNOLOGY
Hanson Audio Video
(513) 563-0444

HOME WARRANTY
Achosa Home Warranty
Jenna Wheeler

(937) 474-1866
www.achosahw.com

FPL Nextera Home

www.nexterahome.com

Old Republic
Home Protection
Deana Hayes
(513) 305-9179
www.ORHP.com

INSURANCE

Edwin O. Young IIl --
State Farm Ins.

(513) 631-6699
www.oakleyinsurance.net

INSURANCE AGENCY
Meridian Insurance
(937) 567-8900

LAW FIRM

Leo Grote LPA
(513) 554-3000
leogrotelpa.com

Yonas and Rink LLC
(513) 427-6100
www.cincinnatiattorney.com

MORTGAGE LENDER
AmeriFirst Home Mortgage
(513) 985-3000
www.amerifirst.com

Annie Mac Home Mortgage
(513) 769-2071
tony-annie-mac.com

C4 Residential

Rick Ruehimann

(513) 247-7859
www.c4residential.com

Guaranteed Rate
(513) 609-4484
www.rate.com/ronerdmann

Motto Mortgage
(419) 906-2082

Mutual of Omaha Mortgage
Mike Bowers
(800) 589-8430 x310

Ruoff Home Mortgage
Dave Scully

(513) 633-8476
www.ruoff.com/davescully

Stockton Mortgage
(513) 486-4133

stockton.com/cody-coomer/

Warsaw Federal
(513) 238-0999

MOVING COMPANY
Big Blue Moving
(859) 608-2583

PHOTO BOOTH/EVENT
ENTERTAINMENT
Signature Photo Booth LLC
(513) 443-2050
www.signaturephoto
booth.com

PHOTOGRAPHY &
VIDEOGRAPHY
Tim Spanagel Photo
& Video

(513) 374-8656
timspanagel.com

RADON GAS TESTING

Geiler Company
(513) 574-0025
www.geiler.com

RESTORATION
Dry Effect

(513) 463-2121
www.dryeffect.com

TITLE AGENCY

AllQuest Title Agency LLC
(513) 563-6161
www.aqtitle.com

American Homeland
Title Agency

(513) 863-9100
www.americanhome
landtitle.com

STOCKTON

MORTGAGE

CS Title Agency
(740) 335-6645
cstitleagency.com

TITLE SERVICES
Prodigy Title

(513) 870-9070
myprodigytitle.com

WINDOW AND
GLASS REPAIR

Burkhardt Pro Hardware

Anthony Wilkerson
(513) 821-3475

We get to the closing table fast.

Like, really fast.

kton.com

ckton.com

6 - May 2021 Cincinnati Real Producers - 7



MEET THE CINCINNATI REAL PRODUCERS TEAM
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Patrick Braddick Sandy Taylor Beth McCabe Emmi Abel-Rutter
Publisher Ad Manager Senior Writer Writer

Krista Silz Brenna Smith Geneva Eilertson
Photographer Photographer Reprint Coordinator

Interested in custom reprints? Contact Geneva for details: geneva@realproducersmag.com

Weill'Bring the o i :':3:: - FAST, FREE

pre-approvals & advice We also offer

Refinancing Options:
Lower Your Interest Rate

» Primary, vacation, &
investment loans available

- Loans down to 580 credit score

Lower Monthly Payments
FHA, VA & USDA Direct Lender Eliminate PMI or Cash out
Renovation Loans Available

« Fannie Mae, Freddie Mac,

« First-time homebuyer &
0 DOWN payment programs

CONTACT ME TODAY!

SIGNATURE
PHDTGBUE

TONY AUTULLO |
T} 0. B\ONORXHEFys EH%T:(‘:I:ER ANNIEMAC HOME MORTGAGE
Completely customized, lovingly restored and ( 5 ]. 3 ) 4:4: 3 - 2 O 5 O i NMLS# s

Phone: 513-769-2071 I U LLO

' Cell: 513-461-9321 MORTGAGE TEAM

TAutullo@Annie-Mac.com - -
tony.annie-mac.com B O Lese FUB A I SR ma U IO

outfitted with the very latest in photo booth .
technology. Rosie takes beautiful photos but she also rental@ Slg’ naturephotobooth.com
loves posing for selfies with everyone at the party!

8 . May 2021



Your partner in
home loans.

WHEN YOU WORK WITH OURTEAM,
YOU’'LL FEEL THE DIFFERENCE.

At Amerifirst, we're raising expectations for what the lending experience
should be. Our goal is to help you take care of your client, givethem a
smooth experience, and make sure the loan closes on time,

Between your team and ours, there’s nothing we can’t accomplish.

Let’s get started.

John Insco
Branch Manager/Loan Originator
NMLS #21807 |

jinsco@amerifirst.com
C 513.702.9249
O 513.985.3000 x | 1705

amerifirst ;2= ...

Th | Cheviot Road, Siime 24 Cre inmnd b 45247
Eghizl Holmin
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P> sponsor spotlight

Written by Elizabeth McCabe

Home
Technology,
Hi-Fi Audio,
Home Theater,
and Much More!
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HANSON
Audio Video

With the global pandemic, people are spending
more time at home than ever before. Remote

learning and working from home has brought

about changes to make those experiences better
but has also provided more focus on home
improvements and enhancing the way we spend
our overall time at home. Since 1999, Hanson
Audio Video has been helping homeowners
improve their home time, both for work and the
more enjoyable things we like to do as well as the
environment we do them in. Whether it’s indoor

or outdoor, Hanson has some great lifestyle tech-

nology improvements that can easily be added

to a home and make the time there much more

enjoyable for the entire family.

Media Rooms, Home Theaters and
Entertainment Spaces

Media rooms, Home Theaters and entertainment
spaces can be designed to cater to today’s home-
owner. Listening, watching, and gathering — multi-

ple activities can come together in a shared space.

Troy Hanson, owner of Hanson Audio Video,
comments, “Play life-sized video games, stream
music as you shoot pool, initiate a family video
call and maximize every experience with multiple
big screens. This is today’s carefully designed
entertainment space where all the fun merges
beautifully. And high-style media furniture pro-
vides personalized storage while simultaneously
creating a show-stopping centerpiece. With the
increase in first-run movie options along with
Netflix, Prime Video, HBO Max, Disney, Apple,
etc. that are now available for streaming due to
the closure of many theaters, having a big screen
in the home makes for a great entertainment
option. Done right, the experience exceeds that
of most commercial theaters. If space allows,
golf simulators have become very popular and
provide for year-round play in the privacy of
your own home. Other games can be played on
the simulator as well such as baseball, football,
soccer and even Zombie Dodgeball which is a
favorite with the kids. And, spending time out-
doors enjoying nice weather and clean air with
music playing through all-weather landscape
speakers or by watching the Reds or a favorite
show on a weatherproof TV is a great way to
spend a relaxing day. Party, relax, enjoy - it’s all
at your command from an easy-to-use remote,

touchscreen or smart device.”

Cincinnati Real Producers - 13



Home Technology to Enhance the

Living Space Environment

Transform spaces effortlessly with
home technology. Beautiful art can
function as artwork during the day
and magically turn into a TV at
night. Or choose a custom mirror
that mysteriously transforms into a
television. Or choose to conceal your
television with recessed mounting

and sliding cabinetry.

Revolutionary speakers can be heard
but never seen. Wires are a thing

of the past. Best of all, control your
home’s settings from an elegant wall
panel that can display family photos
when off or recognizes you, turning on
to accommodate your personal pref-
erences. Sleek, architectural keypads

can be made to match any décor.

Create the home of your dreams with
world-class lighting. The options are
truly endless, whether highlighting
artwork, dimming lights for eve-
ning, or creating a party atmosphere
with multi-colored lights. Choose a
collaborative environment at a shared
workspace or a media room. Change
the color temperature of a room to
enhance furnishings, create a sooth-
ing ambiance, or get ready to retire

for the evening.

14 - May 2021

Hanson Audio Video has a wide vari-
ety of lighting options that enables
them to automate the lighting in the
home that simulates the lighting that
occurs during the day in a natural
environment, starting with a brighter
light in the morning and transitioning
throughout the day to a softer yel-
low-orange light in the evening.

Light can be designed to best suit
each client, changing throughout
the day. Lighting scenes can also be
programmed into a smartphone and
changed at the touch of a button.

The professionals at Hanson Audio
Video can design lighting to take into
account how people live, the things
they want to accent, and the mood
they want to create. Some of the
lighting is controlled by chips in the
light bulbs, which can be individually
controlled. Dimming lights down to 1
percent expands the options available
for homeowners; generally, many
LED fixtures only dim to 25 percent
before they start to flicker. Not to
mention the energy savings as a result
of this low voltage, LED technology.

Designer shade options that can
synchronize with the day, the season

or your command, controlled from

anywhere using remotes, keypads or
panels can greatly enhance the living

spaces in the home.

Lighting and shades are changing for
the better with advanced technology.
Light switches on the wall can be a
thing of the past. With a push of a
button, lights can dim and shades can
lower, transforming an environment.
Music can also be programmed to play,

changing the ambiance in a home.

Hanson Audio Video has greatly
expanded their lighting and shade
options which has become much
more important to homeowners,
lighting designers, architects, build-
ers, and REALTORS®.

Try It Before You Buy It

Try it before you buy it. That princi-
ple drove Hanson Audio Video to cre-
ate an experience like no other with a
state-of-the-art showroom, enabling
people to walk in and see the latest
home theater, high-performance
audio, and smart home automation

products for themselves.

People walk in and experience a
house within a house - living room,
bedroom, home theater, kitchen,

family room, outdoors - all equipped

with the latest in-home technol-

ogy. Hear exceptional audio; watch
climate control outdoor television;
control temperature, lighting, blinds
and security cameras through home
automation; or see the latest options
in home theater and media rooms.
See how technology can simplify your
life with the touch of a button.

Their award-winning showroom

is the proud recipient of the 2018
CEDIA Best Showroom of the Year
Award for North and South America.
Walking through their showroom,
you can also see numerous awards
and credentials from industry groups
and vendors that nationally recognize
Hanson as a premier supplier of their

products and services.

Troy comments, “Our objective was
to create a unique experience center.
The design criteria had to include
ways to educate and inform our
various stakeholders (REALTORS®,
customers, builders, designers, archi-
tects, etc.) about brand quality, as
well as what makes our key manu-
facturers and partners the best in the
world. We wanted to provide effec-
tive product education, demonstrate
features and compare key brands in

a live environment to help clients
understand product differences - and

have some fun doing it.”

Troy and the dedicated team at
Hanson Audio Video has a simple
philosophy. Troy explains, “Our phi-
losophy is that we don’t sell things to
people. We help people buy things.”
He adds, “A showroom is just a bigger
opportunity for us to highlight what
all of these products can do together,
or speak to an audience that might

not normally go into AV stores.”

Hanson Audio Video has grown to
two locations, one on Montgomery
Road and one in Dayton. They offer
home theater, high-performance

audio, and smart home technology.

Potential buyers also turn to Hanson
Audio Video as a consultant to show
them what possible enhancements
could be made to their prospective
new home. Key areas addressed are
home networks and wi-fi, whole-
house music and TV entertainment
options to start. There are also great
living space improvements for light-
ing, blinds, security cameras, outdoor
entertainment that would appeal to a

new homeowner’s lifestyle.

Clients love the freedom of con-
trolling their house with a swipe

of their phone, tablet, wall switch,
in-wall display or simply through
voice commands. It’s all about con-
venience. The options are endless
with over 13,500 third-party con-
sumer devices that can be controlled
remotely through home automation

- all on a single application.

What’s great about Hanson Audio

Video is their reliability and depend-
ability. With their dedicated employ-
ees, they are equipped to provide the

initial installation and ongoing service

levels to support their rapidly grow-
ing customer base. They even have
a service department with 24-hour
service available 365 days a year for

those who select this option.

Troy adds, “Our installed devices can
be equipped so we can remotely diag-
nose most issues that can occur with

today’s electronics. We can solve 80%

of the problems without ever having

Our objective
was to CREATE

A UNIQUE
EXPERIENCE
CENTER.

to go to the house.” Hanson Audio
Video is one of the few in the nation

with this cutting-edge service.

We are honored to feature Hanson
Audio Video in our Sponsor Spotlight
in this month’s issue. For more
information, check out their website,
hansonav.com or visit them at 10800
Montgomery Road, next to Eddie

Merlot Restaurant.

Cincinnati Real Producers -
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Your search is over!

Title Searches & Analysis * Hybrid Closings * Small-town Service
513-563-0199 » www.aqtitle.com

Give Hope with Furniture Donations

We gladly pick up essential furniture items including:

— — ——
—

e Mattresses e BoxSprings e Tables e Chairs
e Dressers e Housewares e Sofas e New Pillows

Furniture and mattresses must be in good condition, free of stains, tears and pet hair.

Furniture collected is used to furnish the empty homes of families in the Greater Cincinnati
area transitioning out of homelessness, escaping abuse, and other devastating circumstances.

el

We Make Giving Easy.

YOUR CLIENTS CAN REACH WE PICK UP THE FURNITURE A WE FURNISH THE HOMES
o US AT (513) 313-0530 FROM DONORS o'we OF FAMILIES IN NEED

] ' - t-‘ Pﬁ g S
11137 Main St. Sharonville, OH 45241 - ..-'.-'-if e W0 N

Robertson Helping you plan for 513-563-5;92ir-
& Associates those you love T i
Of OhiO, LLC Real Estate & Small Business Law * Estate Planning ™ : I

& Elder Law * Wills, Trusts, Powers of Attorney A v/

Visit nlfurniture.org/realtors for more information

i

"You can trust the Geiler Company
because they have been doing

it right for 3 generations."

- Gary Sullivan Talk Show Host
At Home with Gary Sullivan

| Heart Media

LET CINCY PHOTO PRO HELP GROW YOUR BUSIN ES_%!

E : NEXTera
B o Introducing home HOMEZ

warranty plans to help
keep life running.

Home warranty plans* offered by NexiEra Home have a

one-hour limited service guarantes, 50 your clients could YOU DE’E’CJ
have their homes up and running faster than they can do their '

next load of laundry. See terms and conditions for details. it done fast

You want it done

REAL ESTATE AERIAL PHOTO & VIDEO COMMERCIAL PORTRAITS
Reudy to attract your ideal Want a :umplei’e view of your Create a !usi‘ing impression for rlght ThaT'S Wh aT
buyer? Quality photos that will home or business? Aerial your business! Professional )
impress and help sell your images and video get the full portraits that tell a story and help We CJO and Weve been
listing fast! picture! you lock your best!

doing it for 130 years

: W 1 I. : Since 1885
. R Jennifer %
e e GEJIIER
513.912.0022 (o) Jennifar.Ham:::z“

513.324.4206 (c)

For more infermation, please

contact Jennifer Hamad or visit: 513-919-8498
www.NextEraHome.com/realtor 513-574-0025

PLUMBING, HEATING, AIR, RADON MITIGATION

CincyPhotoPro.com
krista@cincyPhotoPro.com

'
‘P am oftered amd provided By Nexdiza Home. NasSim Home, 70U Unsesrse Boulevard G |
Juno Bedeh, Flnrds 02, e hene wananty plai e wsrves ploss and nol waersiie WWW- E| er-com

16 - May 2021 Cincinnati Real Producers - 17



P» on the rise

Photography by Krista Silz _ — = fl
Written by Elizabeth McCabe 1

“If you want to make this a full-time
job and get 40 hours out of it, put 80
hours into it. That is what it takes

P
BRITPNRy o

= Teayy

meet

Brittney

with RE/MAX Preferred Group

“I bought my first house with my hus-
band Drew when I was age 19,” recalls
Brittney Frietch. “I've been in real
estate my entire adult life. I bought
houses and fixed them up every three
years for 12 years, although I didn’t
formally get licensed until 2017.”

As Brittney says, “We would find a
good buy and turn the listing into a
Pottery Barn magazine, pocketing a
big profit. It kind of came naturally.”

A stay-at-home mom for a decade,
Brittney felt the call to real estate. A
natural at flipping houses with her
husband, Brittney decided to launch

18 - May 2021

into real estate full-time. When decid-
ing her next step in life, real estate
simply made sense. With her children
becoming school-aged and her hus-
band had new ownership at his com-
pany, a change was in order. Brittney
built her business, one satisfied client
after another, earning a career vol-
ume topping 23 million dollars with
16.5 million dollars in 2020.

“Buying and selling a house is one of
the biggest decisions that a person
will make,” says Brittney. “To be a
part of that excitement in helping
get what people want is rewarding.”
Getting to the closing table, fighting

Frietch

appraisals, and seeing people at their
best and worst is what Brittney does
best. “I hold their hands through the
valleys and hills and come out to the

other end.”

She built the Brittney Frietch Team
with RE/MAX Preferred Group in
Loveland, helping clients find the
properties of their dreams. The road,

however, hasn’t been easy.

Double or Nothing

“You get out of this business what you
put in,” says Brittney. Working long
days and being there for her clients is

what it takes to make it.

to be successful. You have to put
in double,” explains Brittney. But
it’s not about profit as much as it is

people to Brittney.

Brittney advises new agents: “Don’t
ever forget that people are putting
their trust in you. Buying a home is
one of the biggest decisions of your
life. Be grateful that you are given
that trust. That’s a big thing that they

are trusting you with.”

Overcoming Obstacles

Only 40% of teen moms graduate high
school, and fewer than 2% graduate
college by the age of 30. “I've lived life
backward,” says Brittney. “I haven’t
lived the traditional way that people
might think.” A teen mom at the age
of 17, Brittney graduated high school,
received a bachelor’s degree from
NKU, bought a house, got married,
and had two more children all by the
age of 24.

“I've had doors shut in my face, but

I find an open window around the
corner and get in anyway,” she laughs.
Her drive and determination, coupled
with her free and independent spirit,
were important in paving her own way
in life. “People questioned my age my
whole life. They tend to think, “You
can’t do that. You're not good enough.
I’ve had to prove people wrong time
and time again,” she says. “God doesn’t
always call the qualified; He qualifies
the called.” Having led a life with odds
stacked against her, Brittney says, “but
He has always brought me through

every trial and tribulation.”

Community Involvement

When Brittney isn’t working, she
likes giving back to others. She is
part of the Lector Ministry at her
church, St. Columban. “I also lead a
Wednesday evening women’s Bible

study at my church,” adds Brittney.

Cincinnati Real Producers - 19



She and Drew are also big supporters
of the Loveland Athletic Boosters.

In addition, they are monthly food
providers for the Daily Bread Soup

Kitchen in Downtown Cincinnati.

Counting Her Blessings
“I'm married to the most handsome and
most incredible man on planet earth,”

smiles Brittney. “He’s my best friend.”

Blessed with three kids together,
Brittney has many blessings to

count. Brayden, 15, is a sophomore

at Loveland. Their daughters Malea,
12, and Ashlynn, 9, both also attend
Loveland. All their children love
sports and Brittney and Drew spend a
lot of time on the sidelines, cheering

their children on to victory.

“It was either farm animals or select
sports,” laughs Brittney. “We’re not
doing both.” She and her family reside
on 9 acres in Loveland with a pond
and a couple of barns. In their free
time, they enjoy riding ATVs, fishing,
grilling out, and swimming in their

in-ground pool.

When asked what she does to relax,
Brittney jokes, “What is that?
Relaxing? At this point in my life and
career, there is no relaxing. Growing
a new business from the ground up,
and raising three active kids, there

is no downtime.” Though we do
enjoy our property, and going on our

annual trip to 30A.”

Living a simple life is the best way for
her to relax and recharge from running
kids and the long hours of real estate.
“I love being outside with my husband
and kids,” says Brittney, even if that’s

in her “muck boots” and sweatpants.

Being A Light

A light in the community, Brittney is
also eager to spread encouragement
to others. She comments, “Be kind.
Be a light. Offer an encouraging word,

whether to your clients, a title rep, a

20 - May 2021

lender, anyone you are working with on a
deal. Life will just beat you up. Leave the
world a little better than when you found
it.” That’s her goal and she is definitely

doing that in real estate.

Buying and selling
a house is one of the
biggest decisions
that a person will
make. To be a part

of that excitement

in helping get what

people want is
rewarding.

Brittney




Why is your choice for a Title Company vital to your success?

Because. .. it is the last impression your client has of you.
Select a Title Company you can trust to finish smooth and strong.
At Prodigy Title Agency, we offer:

Quick Turnaround on Numbers
Resolution of Title Issues
15 Years minimum Experience for our Staff
Experienced and Professional Closers

On-Staff Attorney Support

Make your job easier... PICK US...

Results You Can Trust

8080 Beckett Center Dr. - West Chester, Ohio 45069 - (513)870-9070

HERE'S TO THE HEROES.

WE OFFER A MILITARY
DISCOUNT OF $50.

Jenna Wheeler

Senior Sales Executive

jennaw@achosahw.com
P (s88)509-2916
www.achosahw.com

22 - May 2021

YOU SELLIT...
WE FINANCE I'T!

Cincinnati’s

——  Commercial & Residential —

Real Estate Lending
Specialists

@ cxrovancins (@ ca resipeymiaL

6355 E. Kemper Rd. Cincinnati, OH 45241

513-247-7859

\\;; A l-

Safe Start

INTERNACHI® CERTIFIEp

SAFE START HOME
INSPECTIONS OFFERS:

» Full residential and commercial inspections
» State licensed Wood Destroying Insect Inspections
> State licensed Radon testing

We understand not everyone is in need of a full home

inspection and can customize to fit your needs. Whether
it is to just look in a crawlspace or inspect the plumbing
we can customize an inspection to fit your needs.

Office: 513-968-4311 Mobile: 937-321-7479
nwessel@safestarthi.com www.SafeStarthi.com

RUOFF
TECHNOLOGY

With industry leading technology,

we make sure your loan process
moves swiftly so you can close v—
quickly and settle in sooner.

Digital Closing

Experience

- Avoid hand-signing page after page at closing.

- Apply your digital signature to nearly all your documents in seconds.

- Use a computer, mobile phone, or tablet. r

- Know your signature is secure with special encryption and extra Ia;re'rs-'ﬁ-rE: Secur

2 Ruoff

MORTGAGE

Dave Scully

SVP Area Manager
MMLS: 757304 | MLO-OH. 757304

513.633.8476

dave.scully@ruoff.com

TW YONAS & RINK, LLC

L ATTORNEYS AT LAW

CRIMINAL DEFENSE

ESTATE PLANNING
FAMILY LAW
PROBATE LAW
REAL ESTATE LAW

NOW ACCEPTING NEW CLIENTS

513.427.6100 | www.yandrlaw.com

Cincinnati Real Producers - 23



»» REALTOR® to watch

“I knew that I wanted to get involved
in some kind of real estate,” says
REALTOR® Christopher R. Sandker
with ERA Real Estate.

A graduate of the University of
Cincinnati, Chris double majored in
Finance and Real Estate. He admits,
“Finance classes were a little boring.
I started taking real estate classes by
a lot of influential teachers who were
actually involved in the industry, as

opposed to the finance professors.”

24 . May 2021

Although Chris’ original plan was to

become a financial advisor, he says,

“It was way too boring for me. I didn’t
want to spend the rest of my life doing
that.” Real estate was the answer to a

brighter tomorrow.

Chris entered into real estate in 2011
and has built his business, one satis-
fied customer at a time. Licensed in
Ohio and Kentucky, he takes the time
to connect with his clients. Making

videos about listings and intertwining

CHRISTOPHER
R. SANDKER

with ERA Real Solutions

Written by Elizabeth McCabe
Photography by Mackenzie Frank

iconic elements of Cincinnati - local
restaurants, the Cincinnati Bearcats,
or the new soccer stadium - make
him relevant to today’s buyers in a
digital age.

Launching into Real Estate

“When I originally graduated col-
lege, I didn’t have a job lined up, so I
googled Cincinnati real estate com-
panies,” recalls Chris. After sending
his resume to as many brokerages as
possible, he got two phone calls back.

One of those was Monica Weakley, a
REALTOR® with Keller Williams.

“She was great,” says Chris. “I'm still
in contact with her today and sold a

house with her recently.”

The second person was Jon
DeCurtins with ERA Real Estate. He
says, “I was on my way and his wife
was in labor. We rescheduled for the
very next day. He didn’t even take a
day off.” Relying on MapQuest, Chris

was surprised that the location for

his interview was at Jon’s house in
his home office. It was here that he

learned of Jon’s down-to-earth nature.

“The interview went great,” he
recalls. “He went to UC too. Then he
asked me if I wanted to meet his wife
and 1-day-old baby. That’s classic
Jon,” laughs Chris. “Things went
well. I connected with Jon and never

expected to be here for 10 years.”

Loving Real Estate

“I wouldn’t do anything other than
real estate,” says Chris. “I have no
desire to do anything else.” He jokes
that his dream job would be a profes-
sional baseball player or a golfer, but

those aspirations are behind him.

Real estate is more than just houses
to Chris; real estate is about people.
He has built solid connections with
numerous REALTORS® including
Sarah Woody at Keller Williams,
Danny Baron at Keller Williams, and
Nick Welage at Coldwell Banker.

“We are all very supportive of one
another,” says Chris. Real estate is
just a very fun job. Who doesn’t like
showing houses, especially when you

work with good quality people?”

Helping clients purchase their home
that they are going to live in for years

to come is priceless.

Overcoming Challenges

“I started real estate when I was
22,” says Chris. “That was a big
challenge at first. I was living

with my parents at the time and
when you’re trying to be a credible
REALTOR® as a 22-year-old adult,
that can be difficult.”

Fortunately, Chris didn’t let anything
deter him from pursuing his dream

in real estate. Through his profes-
sionalism and his personality, people
came to trust him. Leading clients
through the home buying process
also cemented Chris’ credibility and
bolstered his reputation. Excelling in
communication, accessibility, and a
sense of urgency has made a differ-
ence in a hot market. Glued to his cell
phone all day, Chris quickly responds

to his client via text and phone.

“I'm fortunate I started when I did,”
comments Chris. “This job requires
experience.” A decade in the industry

means volumes to his clients.
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Chris also makes the home buying
experience fun for those he serves.

His clients are a priority to him.

Gone are the days of working at

Coney Island, where Chris holds the
record of grilling the most burgers in
one day - a whopping 2,311. “I like to

cook,” he smiles.

Sunday Soups

When Chris isn’t working, he says, “I
make a lot of soups, cooking a different
soup every single Sunday.” He films his
videos and posts them on Instagram,
Sunday Soups with Sank. People come
over to his house every Sunday for
soup. For the past five years, Chris has
been cooking all sorts of soups in his
kitchen, getting fresh ingredients from
Findlay Market.

He also has a Restaurant Club, trying
a different restaurant around town
every month. Check out his Instagram

to see more — @chris.sandker.

Although Chris has held his Soup
Soiree prior to COVID-19 in the fall,
he didn’t hold this popular event in
2020. He’s hoping to bring it back this

year and it’s all for a good cause. All

funds raised go to Our Daily Bread, a
soup kitchen in OTR.

“I want to get it back up and running.

Those were good times,” says Chris.
For more information on this
REALTOR® to Watch, check out Chris’

website, www.chrissandker.com.

| wouldn't do
anything other than
real estate. g9
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Now Serving Southern Ohio

LOWEST RATES OF ANY PROFESSIONAL, LICENSED AND INSURED MOVING COMPANY  OPEN 7 DAYS A WEEK
COMMERCIAL AND RESIDENTIAL MOVING < LOCAL AND LONG DISTANCE MOVING < PACKING/UNPACKING + REARRANGING
PIANO AND GUN SAFE MOVING - FURNITURE ASSEMBLY/DISASSEMBLY < TRUCK, POD AND ABF TRAILER LOADING AND UNLOADING

(859) 608-BLUE (2535)

WWW.BIGBLUEMOVINGKY.COM
<E=m LOCALLY OWNED AND OPERATED

Why work with us:

*« We have been servicing the Greater
Cincinnati and Northern Kentucky region
for over 30 years.

« With our flexibility, we are able to close
transactions on nights & weekends at no
extra charge.

» Keeping our clients in mind, we are willing
to travel to the most convenient location
for each closing.

A Trustworthy Partner

RE

Leah Grote

(513)-554-3000
leah@leogrotelpa.com

https://lecgrotelpa.com/
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< OLD REPUBLIC HOME PROTECTION

Have you
heard?

ORHP now offers two valuable services for
homeowners to complement their home warranty:
Tech and Smart Home Protection Plan

and Porch Home Helper “Porch
Visit orhp.com/value Deana Hayes
ar call me! Ancount Execulive
BO0D 282 T131 Ext. 1230
C: 513.305.9179
M WM M DeanaH@orhp.com

my.orhp.comideanahayes

LET HORIZON Z%42¢ YOU IN THE RIGHT DIRECTION

* Your personal
Horizon Point
Scheduling App

* Create and Send
your Repair Request
Addendum within our
report software
« $600 worth of repair
coupons from our
trusted contractors

* In-House Infrared,

/‘/L\
Radon and Termite r

Somvices HorizonlPoint

« $25 Discount for INSPECTIONS
Police, Fire, and )
Military Chris Heywood, Owner

INCINNATI

DRY CARPET CLEANING

Why? They can't rememberiyour name!

Cutco Closing Gifts Are:

100% Tax Deductible

High Quality

Branded Client Retention Tools
American Made

Forever Guaranteed

astjee

513.687.0635

eabelrutter@gmail.com
www.360BusinessGrowth.com

k.~ GHARLIEST UT
| [51311535'51797..

CINCINNI-\TIDRYCARPETBLEANING COM

a——
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Named after the coastal mountain
range in Israel, the community of Mt.
Carmel - although not its own city or
township yet - is home to over 4,700
Clermont County residents. The area
is structured as a squared-off pocket
of land that lies between State Route
32, 275, and Clough Pike. Across

the highway, you’ll find familiar
Cincinnati staples, such as Jungle
Jim’s and the Eastgate Mall.

Schools

Mt. Carmel is located in the West
Clermont School District, giv-

ing the local residents 10 public
school options. The district schools
include: West Clermont Preschool,
Withamsville-Tobasco Elementary,
Willowville Elementary, Summerside

Elementary, Merwin Elementary,

30 - May 2021

neighborhood focus

By Emmi Abel-Rutter

Car

Holly Hill Elementary, Clough Pike
Elementary, Amelia Elementary,
West Clermont Middle School, and
West Clermont High School.

Additionally, Mt. Carmel has a private
school right in its backyard - St.
Veronica, home to students in Pre K -
8th Grade.

Good Eats

For your best local food options, take
a drive down Mt. Carmel Tobasco
Road, you’ll run into a handful of

edible favorites.

Responsible for bringing a plethora
of visitors to the area is Mt. Carmel
Brewing Company. MCBC is not only
Cincinnati’s oldest microbrewery,

opening its doors in 2005, but also

was ranked in Cincy Magazine’s “Best
of the East” in 2020.

Keep driving and you’ll run into Hank’s
Mt. Carmel Pub, as well as Sonny
Marie’s - the corporate headquarters
and storefront for an entirely glu-
ten-free brand, providing GF options

for local and national restaurants.

Shopping & Entertainment

As mentioned above, the most notable
places for both shopping and enter-
tainment in the area are the Eastgate
Mall and Jungle Jim’s, however, you’ll
still find a few gems within the bounds

of Mt. Carmel. Those may include:

+ Skin Tight Tattoo

+ Just Off Broadway — Dance School
* Nothin But Net Sports Complex

¢ Bullseye Ink Tattoos & Piercings

* Mt. Carmel Park

STAGING...

One ol the most ellective mal‘kt‘ling
tools when sclliug homes

513.916.0500

www.eyeddesignintleriors.net

Your Cincinnati Real Estate Insurance Partner!

Edwin Young Il

Agent

edwin@oakleyinsurance.net
www.oakleyinsurance.net

Homeowner Insurance
Condominium Insurance .
Renters Insurance B
Rental Property Insurance
Commercial Building Insurance

i

oo StateFarm' ’

3218 Madison Rd. Ste. A
Cincinnati, OH 45209 )

PROVIDING INSURANCE &
FINAMCIAL SERVICES

‘vt P s [Ty, Frocmsingion, i

We Give Your Buyers the
Security They Deserve!

" ilan is AMAZING! He gave me so much confidence, and

# enthusiasm, for the home | ultimately purchased! |
appreciated his common sense explanations about the
inner working of my home, and trusted him fo let me
know the dear areas of concerns, as well as the simple
fixes. He goes above and beyond...from his thorough
report with photographs, to being easy to reach, and
easy fo like!" ~Molly

|PA

(513) 379-7988
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SMARTER HOME & ENTERTAINMENT Mortgage Services for Generations...

Helping people get the mortgage loans they need

7 ey e - TR T - 3 ~
. L) . et '

Accurate and affordable

glass replacement and window repair.

When you need a PRO’ - Certified Control 4 Showroom for Smart Home Automation

° + Home Theater - Whole Home Audio - Security
Ive Bu rkha rdt's a ol - Smart Lighting - Automated Shades - Climate Control
g g ® +TV's - Theater Seating - Furniture

- Streaming Audio - High Performance Audio - Headphones
» Custom Design, Installation and Support
« Free In-Home or Office Consultation

ey AL Visit Us & Educate Your Home Buyers

7110 Vine Street Cincinnati OH, 45216
513-821-3475 (513) 563-0445 - HANSONAV.COM - 10800 MONTGOMERY RD - CINCINNATI

F R
T

et

TR Wise has been helping thousand;éf_fc‘fl;i
making their biggest purchase investment decision —Their home!

g $2 5 M I LLION e Fast and Easy Process
: 3

e Great Loan Products
DONATED THIS YEAR TO HELP e Competitive Interest Rates
END MODERN=DAY SLAVERY.

Did you know there are more victims held against their will today I R W I Se

than ever before? That’'s why The N2 Company - the company

behind this publication and 850+ others like it - is financially g 1 Vlce PreSIdent ReSIdentlal Mortgage Lendlng

committed to end human trafficking. N M LS# 132687

FOR EVERY AD SALE WE MAKE, N2 DONATES ENOUGH
MONEY TO FREE 2 SLAVES FROM CAPTIVITY.

32 Warsaw Federal | e On oursi
The average Fortune 500 company donates about 1% of their profits (\\ / At Your Service, On Your Side.

to charity. The N2 Company donates 2.6% of their gross revenue.

Member
www.WarsawFederal.com 513-244-6900 FDIC
Thanks to the businesses within these pages, our Area Directors, and CENBER

readers like you, we're able to break the chains of this horrible reality. R (513) 238 - 0999
Visit n2gives.com to learn more about our fight. by 78 O 0 E . Kem pe r Rd . Ste 140
Cincinnati, OH 45249
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P> featured producer

GREATER CINCINNATIS
DREAM TEAM:

REAL ESTATE GROUP

Written by Elizabeth McCabe
Photography by Tim Spanagel

\/

Drive through almost any
neighborhood in Greater Cincinnati
and you’ll spot SOLD and FOR

SALE signs featuring the Ram Real
Estate Group’s double-R logo. The
familiar brand has become a fixture
on the region’s landscape and part of
Greater Cincinnati’s cultural fabric.

The offices of the Ram Real Estate
Group are beehives of activity—
places of perpetual motion as

this dynamic group delivers its
trademark Service | Experience |
Results to clients across the region.
Agents’ computer screens hum with
data on the group’s active listings,
homes they’re preparing to bring

to the market, as well as listings

of other brokers flagged for their
clients to get a look at. In 2020,

the group sold a home every 2.6
days—earning a spot in the top 1%
of U.S. real estate teams for another
year, but more important, fortifying
the already well-established trust
of buyers and sellers throughout
Cincinnati and Northern Kentucky.

“The value that we bring is totally
customer-centric,” explains team
lead Rakesh Ram. Exceptional

client service is the starting point,
and it’s ingrained in everything the
group does. There is a reason clients
return as their real estate needs
change, and why they refer their
families and friends. The team deliv-
ers the real estate experiences that

buyers, sellers, and investors want.

A Dynamic Group
Individually, the members of

the Ram Real Estate Group are

recognized professionals with impres-
sive résumés and demonstrated
records of exceptional performance.
Together, they’re an unstoppable
powerhouse working on clients’
behalf. “Everyone on our team is
highly educated,” says Ram. “They
have professional experience and are
motivated individuals who excel at
working with customers. We have a

dynamic group.”

Ram heads up the group that bears
his name. A longtime REALTOR®

and developer who has been helping
people buy, sell and build homes in
Cincinnati for nearly 35 years, Ram
appears annually on the industry’s top
producers lists and is the recipient of
the profession’s highest awards. “Real
estate is not a job and it never has

been. It has been a lifestyle,” says Ram.

At Ram’s right hand, son Mitchell
Ram has a reputation for possessing
an almost encyclopedic knowledge

of the region’s neighborhoods. “I
have been going on showings with
my dad for as long as I can remem-
ber,” he says. While a student at St.
Xavier High School, he worked at
open houses as a greeter welcoming
prospective buyers. On any day of
the week, you can find him scout-

ing houses for buyers in Hyde Park,
Madeira, Mason or Bridgetown, or
showing listings on behalf of sellers in
Oakley, downtown Cincinnati, Delhi
Township, Walnut Hills or any other
number of neighborhoods. Since
graduating from Miami University
and partnering with his father, his life
has been on the road in the commu-

nities he serves. He has an intuitive
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aptitude for identifying the region’s

up-and-coming neighborhoods, and
for helping clients get in before home

prices skyrocket.

REALTOR® Larry Baker was a client
before joining the team. After having
his home on the market with no
movement, Baker turned to the Ram
Real Estate Group. “The result, we
sold our house in two days and closed
in a month,” he says. Baker enjoyed
along and distinguished career as a
partner at accounting giants Arthur
Anderson and Grant Thornton before
getting into real estate. When he
made the change, he knew there was
only one place he wanted to build his
new career and he signed on with

the Ram Real Estate Group. Clients

36 - May 2021

appreciate his financial acumen and
attentiveness to the details of their
transactions, as well as his easygoing,

“no pressure” personal style.

At the Ram Real Estate Group, you’ll
find lifetime Cincinnatians. They
grew up here, are invested in the
communities they serve, and have the
intimate knowledge of neighborhoods
that locals are uniquely qualified

to offer. Brad Feldhaus is among
Cincinnati’s biggest boosters. He’s an
ardent Bengals fan and graduate of
Elder High School. Feldhaus grew up
working in his family’s parking and
valet business, where he learned the
value of delivering the highest level
of customer service. He continues to

help manage Tri-State Parking, is a

real estate investment entrepreneur,
and a REALTOR® who is dedicated
to guiding clients through the buying

and selling processes.

Real estate is a business of trust

and the professionals of the Ram
Real Estate Group are people per-
sons, above all. Clients often become
longtime friends, and relationships
last long after the closing. Allison
Voelkerding is a master at building
relationships. She understands that
buying or selling a home is a major
life event—and she approaches each
transaction with a calm disposition
and proven expertise that instills con-
fidence and empowers clients. Poise
under pressure, multi-tasking, and get-

ting things done on-time and done well

66

Everyone on our team is highly
educated. They have professional
experience and are motivated
individuals who excel at working
with customers. We have a

dynamic group.

come naturally to this mother of three
boys. Before becoming a REALTOR®,
Voelkerding ran a Cincinnati learning

center for children.

The newest member of the group is
no stranger to local sports enthusi-
asts, who followed Jake Proctor’s
career from Little League to the big
leagues. A former star outfielder

at Oak Hills High School and the
University of Cincinnati, Proctor
signed with the Minnesota Twins out
of college. He returned to Cincinnati
to start a business and a family.
“Cincinnati is home. I'm a big family
guy, and this is where my heart is,”
he explains. A proud new father and
founder of one of the area’s premier
personal training centers, Proctor has
a seemingly endless reserve of energy
and enthusiasm. He’s a natural-born
motivator who pinpoints the positive
in any situation. Clients appreciate
his unbounded passion for service,
proven business know-how, and per-

petually upbeat attitude.

The calm at the center of this
fast-moving, top-producing real
estate storm is Group Manager
Kelly Weiskittel. Quietly competent,
supremely professional, and excep-
tionally organized, Weiskittel is the

“go-to” for coworkers and clients,

alike. Organization and time man-
agement are skills she honed as

a student-athlete at Mount Notre
Dame High School, then at Northern
Kentucky University where she
played volleyball. Weiskittel, who
holds a Marketing degree from NKU’s
prestigious Haile/US Bank College
of Business, manages the legions of
details that go into every transaction
with the grace, attention-to-detail,
and expertise that ensure smooth

closings and satisfied clients.

No profile of the Ram Real Estate
Group would be complete without
mentioning Mary Lou Grove, Ram’s
assistant for 26 years, and a favorite
of clients. Grove has played a role in
each of the more than 4,000 homes
the group has sold, earning the trust
and appreciation of generations of
clients. A doting grandmother of four,
Grove now works part-time and con-
tinues to share her considerable insti-
tutional knowledge and experience
with grateful clients and colleagues.

Making a Difference

“Real estate gives us an opportunity
to be a part of someone’s life and
their family’s life. It’s much more
than a transaction. If you like making
a difference for people, there is no
better industry to be in,” says Rakesh
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IN TODAY'S ENVIRONMENT HOME
IS MORE IMPORTANT THAN EVER!

DON'T LET BOOMER PROSPECTS
BECOME LOST OPPORTUNITIES!

“ Real estate gives us an opportunity to be a part of
someone’s life and their family’s life. It's much more
than a transaction. If you like making a difference
for people, there is no better industry to be in.

Ram. He and his group live in the group saw its community hurting and  Butts Family Foundation, The Karen M E R I D A N I N S U R A N C E

neighborhoods they serve, and are launched a generous charitable giving ~ Wellington Foundation for Living g MI“_“ alL of Om aHa

invested in improving the lives of program. Each team member nom- with Breast Cancer, and the Leukemia Your MORTGAGE

their neighbors—through exceptional  inated a local nonprofit to be a ben- & Lymphoma Society. Home’ Auto’ Bu SlneSS, Life

service and making homeownership eficiary of the group’s giving. Since RN T e e e e T

dreams come true, and through the the program’s inception, thousands For more information about the Ram

group’s charitable giving program. of dollars have been donated to local Real Estate Group, check out its 3443 Edwards Rd, CiﬂCiﬂﬂaﬂ, OH 45208 CALL ME: MIKE BOWERS, NMLS: 61535

At the onset of COVID last year, the help organizations, including IN5, website at ramrealestategroup.com. . OFFICE: 800-589-8430 | CELL: 513-680-6168

the American Cancer Society, The pkem@merld|ancap8tone' com MUTUALOF OMAR AMORIGAGE NMLS E1025594) 515 ICAMING DEURIG NI190) SANIDIEGO] CA D21 0B Y THESE

MATERIALS ARE NOT FROM HUD OR FHA AND THE DOCUMENT WAS NOT APPROVED BY HUD, FHA OR ANY
GOVERNMENT AGENCY. SUBJECT TO CREDIT APPROVAL. WWW.NMLSCONSUMERACCESS.ORG

Y
GOT | ﬂg

JERSEYS?

BRING THEM INI

NEW MOVE-IN SPECIAL

Heating and Cooling Maintenance

Work to be performed during normal
business hours. Not valid with any

[ other offers. Vll'lE "‘!"PF TH Efgﬂ';’? T f JLJIP'M1P|M1EP'M1 .-'I \ 2
Heating & Cooling Systems pres e YOUR SPORTING ACHIEVEMENTS

THE PERFECT COMFORT ZONE FOR A FAMILY PILLOW FIGHT. o iy o Y2

GREATER COMFORT

859-491-4915 / greatercomfort.com &

License #: KYMO4107, KYB1493, OHMO45158, OHBC4781

.L-L

IMFRAN
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Their Dream.
Our Expertise.

As a real estate expert, you help turn your clients’ dreams into a reality.

As a loan originator with Motto Mortgage Apex, | have the same goal.

Day in and day out, | strive to deliver competitive rates and strong
loan options for each client through our wholesale lender network. It's
not just about customer service-- it IS customer service. "One size fits
all" loans don't fit everyone which is why | work diligently to find the
right options for each borrower.

Let's find the right loan option for your client.
Give me a call to get started today.

Breon Price

Operations Manager
NMLS# 938631

www.applywithapex.com MORTGAGE

mmmmnmﬂ
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TOP 150 STANDINGS

Individuals | By Volume Closed date from Jan. 1- March 31 As Of April 11, 2021 at 12:11PM

Office: 513-204-9587 M OTTow
Breon.Price@mottomortgage.com

Rank Name Office Total Volume

1 Julie K Back Sibcy Cline 27 $29,524,200
2 Ellie D Kowalchik Keller Williams Pinnacle Group 44 $17,490,990
3 Scott A Oyler Coldwell Banker Realty 47 $15,980,964
4 Jeffrey E Woken Redefine Realty 63 $15,802,600
5 Donna Franke Sibcy Cline 29 $14,123,502
6 Andrew S Gaydosh eXp Realty 56 $13,094,400
7 Rick J Finn Coldwell Banker Realty 34 $11,790,600
8 Kim K Mansfield Keller Williams Advisors 46 $11,722,182
9 Adam G Marit Real Link 43 $11,704,312
10 Ragan R McKinney Ragan McKinney Real Estate 68 $11,610,895
" Bob Dorger Comey & Shepherd 24 $11,110,413
12 Michael T Maley Comey & Shepherd 44 $10,797,400
13 Tom Deutsch Jr. Coldwell Banker Realty 45 $10,261,000
14 Rakesh Ram Coldwell Banker Realty 43 $10,056,750
15 Peter D Chabris Keller Williams Seven Hills Re 43 $9,648,543
16 Heather R Herr Coldwell Banker Realty 23 $9,628,150
17 Sondra M Parker Coldwell Banker Realty 25 $9,048,394
18 Susan K Welsh Real Link 34 $8,970,900
19 Gina A Dubell-Smith eXp Realty 14 $8,795,697
20 Michael C Hinckley Coldwell Banker Realty 16 $8,650,413
21 Kevin E Hildebrand eXp Realty 31 $8,535,800
22 Walter B Gibler Coldwell Banker Realty 27 $8,083,780
23 Helena F Cameron Sibcy Cline 16 $8,041,141
24 Amy Hackett Roe Coldwell Banker Realty 12 $8,027,000
25 Shelley Miller Reed Coldwell Banker Realty 12 $7,972,000
26 Larry L Thinnes Sibcy Cline 18 $7764,668
27 Sandra L Peters Comey & Shepherd 14 $7,732,250
28 Maureen D Pippin Sibcy Cline 6 $7,528,000
29 John M Bissman Keller Williams Pinnacle Group 23 $7,401,250
30 Jack C Hinckley Coldwell Banker Realty 13 $7,297,413
31 Ron A Bisher Coldwell Banker Realty 23 $6,950,510
32 Holly M Finn Coldwell Banker Realty 20 $6,932,300
33 Sarah A Woody Keller Williams Advisors 26 $6,911,900
34 Regina M Hamilton Sibcy Cline 28 $6,887,050
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TOP 150 STANDINGS

Individuals | By Volume Closed date from Jan. 1- March 31 As Of April 11, 2021 at 12:11PM

Rank Name Office Total Volume
35 Daniel K Watkins Comey & Shepherd 33 $6,816,700
36 James E Pitzer Il Coldwell Banker Realty 23 $6,765,951
37 Michael P Hines Coldwell Banker Realty 16 $6,688,360
38 Mitchell Ram Coldwell Banker Realty 20 $6,665,150
39 Megan S Stacey Coldwell Banker Realty 15 $6,634,850
40 Jeanne M Rieder Hoeting, Realtors 25 $6,577,200
41 Bobby Stephens Comey & Shepherd 10 $6,570,500
42 Beth R Mahoney Sibcy Cline 12 $6,246,074
43 Marc A Cameron Sibcy Cline 12 $6,238,000
44 Heather M Stallmeyer Coldwell Banker Realty 17 $6,134,300
45 Keli S Williams Sibcy Cline 17 $6,102,650
46 Monika Deroussel eXp Realty 15 $5,946,900
47 Michelle R Sloan RE/MAX Time 15 $5,902,812
48 Tyler McConnell Comey & Shepherd 25 $5,681,300
49 Catherine M Mueller Sibcy Cline 16 $5,664,155
50 Alexander Schafers RE/MAX United Associates 21 $5,637,816

DISCLAIMER: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual
date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by
the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS® through

the MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information.

Staging Works!
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Rank Name Office Total Volume
51 Jaime Thinnes-Neumaier Sibcy Cline 13 $5,617124
52 Jamie R Gabbard Comey & Shepherd 23 $5,599,611
53 Alice M Jones Comey & Shepherd 27 $5,572,090
54 Patrick J Cagney Coldwell Banker Realty 29 $5,569,928
55 Lisa S Morales Coldwell Banker Realty 23 $5,542,800
56 Mike Hildebrand eXp Realty 21 $5,447,600
57 Jon L Bowling RE/MAX Preferred Group 12 $5,338,400
58 Lisa M Phair Coldwell Banker Realty 19 $5,255,500
59 Missy B Friede Century 21 Thacker & Assoc. 19 $5,216,700
60 Deborah A Martin Keller Williams Advisors " $5,162,400
61 Sue S Lewis Sibcy Cline 17 $5,126,000
62 Michael L Vazquez ERA Real Solutions Realty 14 $4,951,194
63 Robert R Smith Coldwell Banker Realty 22 $4,943,299
64 Tina A Burton Sibcy Cline 19 $4,926,779
65 Jeff D Dickey The Dickey Group Inc, Realtors 17 $4,913,800
66 Sheryl D Buechly Key Realty, LTD 15 $4,912,900
67 Amy L Markowski RE/MAX Preferred Group 29 $4,900,760
68 Jeffrey R Boyle Keller Williams Assoc. Partner 22 $4,878,550
69 Emily A Foebar Huff Realty 9 $4,849,000
70 Shifali Rouse RE/MAX Preferred Group 1 $4,779,158
Al Sylvia Hill K&D Associates in Real Estate 3 $4,750,000
72 Jessica Lieberman Jones Sibcy Cline 4 $4,678,000
73 Tyler Minges Huff Realty 19 $4,677,000
74 Thomas L Canning Comey & Shepherd 8 $4,658,800
75 Michael T Wiseman ERA Real Solutions Realty 16 $4,618,303
76 Lindsay Spears RE/MAX Incompass 21 $4,535,255
77 Eric Lowry eXp Realty 19 $4,525,030
78 Jeffrey F Bennett Bennett Realty, LLC 3 $4,439,040
79 Bishnu L Kharel RE/MAX Preferred Group 16 $4,396,400
80 Tiffany B Allen-Zeuch Sibcy Cline 9 $4,368,000
81 Julie B Canning-Hollenbeck Comey & Shepherd 7 $4,285,400
82 Diane Tafuri Sibcy Cline 7 $4,274,700
83 Brittney Frietch RE/MAX Preferred Group 1" $4,273,000
84 Heather S Kopf Kopf Hunter Haas 9 $4,264,050

realproducersmag.com
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TOP 150 STANDINGS

Individuals | By Volume Closed date from Jan. 1- March 31 As Of April 11, 2021 at 12:11PM

Rank Name Office Total Volume
85 Molly E Blenk Comey & Shepherd 14 $4,250,500
86 Tyler A Smith RE/MAX United Associates 13 $4,242,200
87 Maura K Cagney-Tipton Coldwell Banker Realty 23 $4,221,078
88 William Wall eXp Realty 10 $4,217,900
89 Steve L Elbert Around Town Realty 19 $4,196,300
90 Micha Gleisinger Comey & Shepherd 9 $4,184,475
91 Jason J Bowman RE/MAX Elite 23 $4,117,050
92 Poonam Bhardwaj Coldwell Banker Realty 12 $4,097,044
93 Michael Alford Coldwell Banker Realty 18 $4,068,500
94 Jessica R Bush ERA Real Solutions Realty 1 $4,054,323
95 Holly S Maloney eXp Realty 19 $4,013,300
96 Tryfon T Christoforou 3CRE Adbvisors, LLC 8 $4,008,600
97 Brian T Revalee RE/MAX Alpha Real Estate 9 $3,969,700
98 Maryann D Ries Coldwell Banker Realty 1 $3,960,800
99 Steve S Early Sibcy Cline 4 $3,955,000
100 Angelo M Pusateri Comey & Shepherd 8 $3,875,900

DISCLAIMER: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual
date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by
the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS® through

the MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information.

Erdmann Group | guaranteed

Proud to partner with the

best Realtors in Cincinnati.

O: (513) 609-4484 Rate.com/RonErdmann
2101 Grandin Road Suite B, Cincinnati, OH 45208
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Rank Name Office Total Volume
101 Amy Davis Donald E.Fender, Inc. 4 $3,870,000
102 Judy S Recker Sibcy Cline 4 $3,862,500
103 Candace N Burton Sibcy Cline 15 $3,852,900
104 Anna S Bisher Coldwell Banker Realty " $3,843,405
105 David G Smith Keller Williams Advisors 3 $3,823,000
106 Kathy J Kramer Star One Real Estate 10 $3,802,650
107 Brian P Leisgang Coldwell Banker Realty 16 $3,786,504
108 Beth Silber Coldwell Banker Realty 19 $3,778,01
109 Lesli D Norris Coldwell Banker Realty 12 $3,766,400
10 James C Harris Keller Williams Seven Hills Re 17 $3,761,500
m Denise Y Koesterman Keller Williams Advisors 7 $3,739,000
12 Kimberly A Price Plum Tree Realty 21 $3,734,000
13 Karen S Kelley Comey & Shepherd 4 $3,732,000
14 Rob J Mahoney Sibcy Cline 7 $3,704,974
115 Bob Hines Coldwell Banker Realty 7 $3,702,500
16 Beau Tuke Sibcy Cline 9 $3,672,200
17 David D Dawson Sibcy Cline 8 $3,646,800
18 Roy D Webb Key Realty, LTD 23 $3,628,988
119 Randall J Walton Linden Lane Realty 1" $3,604,800
120 Andrea M Johnson RE/MAX Victory + Affiliates 10 $3,570,374
121 James D May Jr Keller Williams Community Part 23 $3,558,600
122 Jason A Sheppard Comey & Shepherd 14 $3,555,900
123 Sarah E Close Keller Williams Advisors 20 $3,549,800
124 Nick Guetle Cincinnati Boardwalk 16 $3,510,500
125 Michael W Jordan Jordan, Inc. 14 $3,490,640
126 Jerry Marks Keller Williams Pinnacle Group " $3,488,950
127 Matthew R Riley Sibcy Cline 8 $3,456,532
128 Lynn M Schwarber Comey & Shepherd " $3,432,400
129 Jennifer Sarver Comey & Shepherd 2 $3,405,000
130 Michele Donovan Comey & Shepherd 17 $3,391,900
131 Jason R Beebe Comey & Shepherd 12 $3,391,400
132 Allison Thornton Sibcy Cline 3 $3,380,000
133 Sandra L Lettie RE/MAX Preferred Group 8 $3,378,500
134 Tami E Holmes HER LLC 13 $3,376,384
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TOP 150 STANDINGS

Individuals | By Volume Closed date from Jan. 1- March 31 As Of April 11, 2021 at 12:11PM

FASTEST GROWING HOME BUILDER IN GREATER CINCINNATI
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Rank Name Office Total Volume % ﬁo mmed w at
135 Keith T Taylor Comey & Shepherd 15 $3,373,500

136 Paul C Renwick Renwick Realty 3 $3,352,000

137 Diane R Wiesmann eXp Realty 14 $3,330,823

138 Devan V Hafle Keller Williams Community Part 19 $3,329,200

139 Laura A Kraemer Comey & Shepherd 9 $3,316,500

140 Pamela L Kurtz Coldwell Banker Realty 13 $3,308,300

141 Carol A Grubb Comey & Shepherd 8 $3,305,500

142 Angela M Sexton Coldwell Banker Realty 6 $3,297,200

143 Rachel A Silverman Silverman and Company 7 $3,292,305

144 Derek L Tye eXp Realty 10 $3,283,000

145 Chase R Rickey Coldwell Banker Realty 12 $3,281,500

146 Chris R Waits Sibcy Cline 14 $3,275,950

147 Richard A Davey Comey & Shepherd 14 $3,258,500

148 Drew M Mahoney Sibcy Cline 10 $3,257,392

149 John T Lytle eXp Realty 4 $3,246,425

150 Tahsin Mert Coldwell Banker Realty 8 $3,239,700

DISCLAIMER: Information is based on reported numbers to the Cincinnati REALTORS® through the MLS, as indicated above by the date range listed on the actual
date the numbers were run. Transactional reporting is not static, as numbers vary based on the way they are reported by the REALTOR®. Accuracy is also affected by
the date transactions are reported, which affects all parties involved in a transaction. New construction or numbers not reported to Cincinnati REALTORS® through
the MLS within the date range listed are not included. Cincinnati REALTORS® are not responsible for submitting this information.

Close with Confidence!
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Mt. Lookout | 3518 Kroger Ave. | 2,991 Sq. Ft. | 4 Beds/3.5 Baths | $865,000 Clough Chase /Anderson | 2 Story | 3,533 Sq. Ft. | 4 Bedrooms/3.5 bath | Starting at 659,000

15 wooded homesites offering customizable floor plans to fit your lifestyle.

Visit our newest development, Clough Chase, in Anderson. ChoughChase.com ‘
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COLDWELL o

Patrick Gunning Cathy Hall

Colawell Banker Agent Ashford Homes Sales Consultant

224 N. Fayette St, Washington C.H., OH 4316
(p) 740-335-6645 (f) 740-335-5718
correspondence@cstitle.com

www.cstitleagency.com

BANKER O

WEST SHELL

Say Hello! Cigm = 513-300-6929 513-442-5555
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New Construction
Phase Inspections

The Pillar To Post Capuano Team is pleased to offer New Construction Phase Inspections

for new resiclences. Our inspection evaluates workmanship and construction to help
ensure that the home is properly built. An inspection report is completed after each
phase, including the final inspection and walk through after construction is complete

Phase 1 - Footer and Foundation Inspection LEARN MORE HERE

Phase 2 - Pre-Drywall E E
o

Phase 3 - Final Inspection
P e
f The Capuano Team A
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4 cincinnati@pillartopost.com
‘V Serving the Cincinnati area HOME INSPECTORS
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LET US TAKE CARE OF EVERYTHING

Personalized full service consignment services whether you are
looking to sell a few items, downsize or manage a complete estate.

EBTH.com
(888) 862-8750 = contact@ebth.com







