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PATRICK & STATHOS Www.patrickandstathos.com
LLC

TODAY, HOME IS EVERYTHING.
We’ll Help Get You There.

|

#EstablishingSuccessTogether

Nurturing relationships with realtors & lenders to help
our mutual clients achieve their goals.

Residential Real Estate

Sam GC. Stathos, Commercial Real Estate

Attorney at Law o : . .
412 N. Poplar Drive Homeowners Association ANDERS@N
BB

Surfside Beach, SC 29575 Corporate & Business Law B'RTHERS BANK
DAV L LLLANO DOAAININ

(843) 238-5618 Litigation

sgs@patrickandstathos.com




bouligue DO-IT-YOURSELF warksfapn

l—_—

AIR CLIENT GFTS
s WORKSHOp ,

GIFT CERTIFIGATES
TABLE OF Wyrtte Beack CORPORATE EVENTS
4999 Parating Ferest Blud ofie 7

CONTENTS A— 0 o

RESIDENTIAL ROOFING & RESTORATION
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We deliver 100% satisfaction, every time.
A Business i i ' Community:

SECOND TO NONE clean-up process.
—— s o P (we will remove all nails, debris, and
Signisa aal | and

WEATHERGUARD (il

materials at the conclusion of the job.)

HAVE A PROJECT? (843) 855-4211

SCHEDULE A FREE CONSULTATION! weatherguardrestoration.com

Ranked 81 nationally out of the top 500 contractors!
We carry General Liability & Workers’ Compensation Insurance

Sign of No - r Kemp Nash
Business

" Cover Story: i i " . ‘ Rising Star: - ! oy 0T g i ! . Carolina
! Joshua : = - Desiree - WL Coast Real
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If you are interested in contributing or nominating REALTORS® for certain stories, Raad ; ok bl g 4 _' Free |n|t|a| Consultatlon

please email us at anita.jones@realproducersmag.com Secure Document Portal
Fully Remote Service Options

DISCLAIMER: Any articles included in this publication and/or opinions expressed therein do not necessarily reflect the views of The N2 Company d/b/a Real Producers but remain
solely those of the author(s). The paid advertisements contained within the Carolina Coast Real Producers magazine are not endorsed or recommended by The N2 Company or
the publisher. Therefore, neither The N2 Company nor the publisher may be held liable or responsible for business practices of these companies.
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»Estate & Gift Tax Compliance

A MODERN FIRM FOCUSED ON TODAY'S CLIENT NEEDS

advisor@palmandpinecpa.com | palmandpinecpa.com  {|w]G]in]
1361 21st Ave N, Suite 107, Myrtle Beach, SC 29577 | 1.855.PALM CPA (725-6272)
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PREFERRED PARTNERS

6 - May 2021

This section has been created to give you easier access when searching for a trusted real estate

RP

affiliate. Take a minute to familiarize yourself with the businesses sponsoring your magazine. These
local businesses are proud to partner with you and make this magazine possible. Please support

these businesses and thank them for supporting the REALTOR® community!

ATTORNEY - REAL ESTATE
Joye, Nappier, Risher, &
Hardin, LLC

Wendy Hardin

(843) 357-6454
www.inletlaw.com

Patrick and Stathos, LLC
Sam Stathos

(843) 238-5618
www.patrickandstathos.com

The Law Office of Ray
Winters

Ray Winters

(843) 712-2661
www.rhwlawpc.com

BOATING

Freedom Boat Club

Chris Speckman

(843) 732-3777
www.freedomboatclub.com

CPA SERVICES

Palm and Pine CPA, PC
Katherine Nixon

(855) 725-6272
www.palmandpinecpa.com

FLOORING

The Wholesale

Flooring Company

Tom Guido

2301 Hwy 17 South

North Myrtle Beach, SC
29582

(843) 273-4367
www.myrtlebeachfloors.com

FURNITURE

Sea Side Furniture Gallery
& Accents

Julie Almeida

(843) 280-7632
shopseasidefurniture.com

GIFTS

Conrad Farms Gourmet Gifts
Michael Conrad

4633 Factory Stores Blvd
Suite C 120

Myrtle Beach, SC 29579
(843) 796-2658
www.conradfarms.com

GIFTS/HOME DECOR/
ACCESSORIES

AR Workshop

Myrtle Beach

Christi Rippy

(843) 213-2670
www.arworkshop.com/
myrtlebeach

HANDYMAN
Budget Boys
Anthony Inman
(843) 653-8152

HOME INSPECTION
Rivertown Property
Inspections

Justin Ferraro

1203 48th Ave N

Suite M1

Myrtle Beach, SC 29577
(843) 360-4354
www.rivertowninspects.com

Top to Bottom Home
Inspection

John Pate

(843) 231-8532
www.homeinspection
toptobottom.com

HOME WARRANTY
Home Warranty Inc.
Curtis Shelley

(864) 993-1536

Olde Republic Home
Protections
Stephanie Midgett
(910) 382-8048

HURRICANE SHUTTERS
Gator Strong Services
Michael Ames

(843) 650-8480
www.Gator-Strong.com

HVAC

Coastline Heating

and Cooling

Andrew Veigel

65 Park Street

Little River, SC 29566
(843) 399-5555
www.coastlinecool.com

INSURANCE

Tilghman Insurance
Agency, Inc.

Raymond Sessions, Jr.

(843) 427-4415
www.tilghmaninsurance.com

LENDER

Anderson Brothers Bank
Bryan Lenertz

(843) 712-2235
www.abbank.com

MORTGAGE LENDER

Bank of England Mortgage
Carl Monsour

(843) 970-3120
www.boemortgagepros.com

Citizens One Home Loan
Trippett Boineau, Jr.

(843) 353-5598
https://lo.citizen
sone.com/sc/myrtle-beach

Princeton Mortgage
Carl Padavano

(843) 222-4044
carlpadavano.
princetonmortgage.com

MOVING & LIQUIDATION
Caring Transitions
Charlene Blanton

(843) 997-5088
www.caringtransitions
myrtlebeach.com

Miracle Movers
Chris Wilhoit
(843) 447-9525

PHOTOGRAPHY

High Tide Content, LLC
Jeremy Kierez

(843) 885-3088
www.hightidecontent.com

Tides Eye Photography
Donald Hovis Jr.

(843) 504-8711
www.tideseye
photographysc.com

REMODELING
CONTRACTOR

D3 Construction, LLC
Daniel R. LeGault
(704) 989-40M
D3construction.net

ROOFING

Weather Guard Roofing
& Restoration

Kimberly Kauffman
(843) 855-4277
www.weatherguard
restoration.com

SIGNS, BANNERS &
PRINTING

Design the Sign

Olga Kazakova

(843) 808-9301
www.designthesign.com

SOCIAL MEDIA
Twelve31 Media --
Margaret Geiger
Twelve31-Media.com

MEET THE CAROLINA COAST REAL PRODUCERS TEAM

Bill Poulin
Publisher / Owner

Anna Price
Ad Strategist

Anita Jones
Publisher / Owner

Margaret Geiger Dave Danielson
Social Media Writer

Donald Hovis
Photographer

Jeremy Kierez
Photographer

If you are interested in contributing or nominating REALTORS® for certain stories, please email us at anita.jones@realproducersmag.com
E]l www. facebook.com/carolinacoastrealproducersmag

www.instagram.com/carolinacoastrealproducersmag

That

110SING DAY FEELING

is the mortgage exp erience we provide
S from contract to close.

Realtors
let’s conect o Your wext
rransacrmw and receiye 5 Star

reviews fi Ogether. Text me ow
at (843) 970-312¢

- Carl

Carl Monsour

Branch Manager | NMLS #145101
cmonsour@boemortgage.com

(843)970-3120
ety

ENGLAN

MORTG/
BOEMortgagePros.com

&

EIIJE‘}QDEIH Bank of England Mortgage is a divisi_ocl-#ﬂd_ﬂngland. NMLS 418481. Member FDIC.
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P> may publisher’s note

Written By Anita Jones

OUR LAUNCH PARTY WAS A

Our Carolina Coast Real Producers launch party was a huge success. We loved being

able to finally gather and meet many of you in person for the first time. We enjoyed
watching you connect with agents that you had closed deals with but had never met, or
maybe had not seen in a while. Our preferred partners enjoyed meeting new top agents

and chatting with those they already knew.

It is a wonderful thing to be able to connect a face with a name! We cannot wait to
build this community closer with each event. Many of you asked - when can we do this
again? How about August, before school starts? We hated missing many of you who
were FINALLY able to get away with your family during spring break, but so happy you

were able to go.

We learned a lot on this first venture. We learned you get slammed with so much email
that your launch-party invitation got buried in the mass. We learned that some of your
admins automatically unsubscribe from these emails to protect you. I found this out

when an agent told me she was bringing her broker who had unsubscribed. He never

knew he had received an invite! We also found out a lot of these invitations went to spam.

I want to again thank our sponsors: Julie Almeida, Kent Schaeffer and their team at
Seaside Furniture for sponsoring the bar, and Olga Kazakova, owner of Design the
Sign, for our wonderful beach tote bags and all of our signs. We loved what Olga did

with our backdrop banner.

I also want to give a shoutout to all our preferred vendors who gave us tremendous

swag items to put in the totes. We received a lot of great feedback on that.

And finally, I want to thank Albert and Michael, owners of Conrad Farms Gourmet
Gifts, for their beautiful gift baskets they donated for our door prizes. The winners
were really excited about these! They also added a bottle of their great hot sauce in

your tote bags. I put it on practically everything.

Thanks for your support. Our goal is to make each event better. We will see you in

August, if not before. Happy spring!

ANITA AND BILL

Branded Closing Gifts | Gift Baskets

CONRAD FARM

All Natural
South Carolina Courmet Treat

LOCATED IN TANGER OUTLET 501 BY THE BIG AMERICAN FLAG IN SUITE C-120

4633 Factory Stores Blvd., Suite C-120 Myrtle Beach, SC 29579 | 843-796-2658 | service@bestgourmetgifts.com | bestgourmetgifts.com

We welcome your feedback! Email me at anita.jones@realproducersmag.com.

8 - May 2021

PROFESSIONAL REAL ESTATE
PHOTOGRAPHY

« Listing Photos (interior, exterior,
community amenities)

* Aerial Drone Photos & Video

« 3D 360" Virtual Tours with FREE
Schematic Floor Plans

¢ Virtual Staging

¢ Virtual Twilights

¢ Stock Landscape Photos of the
Local Area taken by us!

25% Off Your 1st Listing Shoot
Use promo code 25DISCTEP.

(843) 504-8711
info@tideseyephotography.com : T —
www.tideseyephotography.com/real-estate | o ﬂ

@tides eye photography
@tides eye real estate imagery

@tideseyerealestateimagery
@tideseyephoto

Carolina Coast Real Producers - 9



P> sponsor spotlight

Written By Lindsey Wells
Photography By Jeremy Kierez, High Tide Content

A BUSINESS WITH NO SIGN

B SIGN OF NO BUSINESS

Personal Branding is Introducing your
Story and Services to the World

merican entrepreneur and Amazon founder

and CEO Jeff Bezos is widely quoted as saying,

“Your brand is what people say about you when
you’re not in the room.” As REALTORS®, personal brand-
ing is introducing your story and services to the world.
People want to give their business to someone they feel
they know and trust, and let’s face it: competition is fierce.
Marketing your business and your clients’ properties in an
effective and eye-catching way could make all the differ-

ence in the world.

10 - May 2021

Cue Design the Sign, a local full-service printing company
whose affordable prices and lightning-speed turnaround

times have earned thousands of repeat customers.

Whether for real estate needs, retail restaurants, small
businesses, or homes, Design the Sign can customize signs
that fit any need. Specializations include: offset printing,
digital design, and fabrication of signage that includes
printing business cards, flyers, posters, brochures, post-

cards and rack cards, menus, receipt books, letterheads,

y (O

and office paper material; indoor or outdoor custom signs
made of coroplast, PVC, aluminum, and plexiglass; vinyl
banners of all sizes and finishes. They also offer large
format posters and murals; graphics and installation for
cars, trucks, and trailers; dimensional logos for office lob-
bies and installation of window, floor, and wall graphics;
any size, shape, and quantity bumper stickers, labels, or
decals; and vinyl lettering and numbers. Design the Sign’s
production team has a record one-day turnaround time for

specialty items!

SNEIU

PRINTING COMPHARM

Owner Olga Kazakova emigrated from Belarus to the
United States with only $300 in her pocket. She came on
a student visa and attended Coastal Carolina University,
where she minored in Marketing and earned her bache-
lor’s degree in Business Administration while maintaining
employment at various jobs from house cleaning to Pizza
Hut. After college, Olga and her husband at the time,
Ward Shepherd, began designing websites and mobile
apps for local businesses. It was then that they discovered

the enormous demand for printed products. “We thought

Carolina Coast Real Producers - 11
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Wholesale Flooring

Stressed

“ O

14 Months
of Coverage

* FREE, No-Strings-Attached®
Listing Coverage for Sellers

* Washer, Dryer, Kitchen

the best way to help small business owners and
their community would be to open a printing and
sign business with a focus on understanding the

client’s vision and quickly turning it into a visual

reality,” Olga said. They operated on a belief that '
- i
MOHAWK

g . - I ’ | INDUSTRIES. INC

R daltile

“you become successful by helping other people to

become successful,” she added.

A lot has happened since the purchase of their first

single printer nine years ago. What started off as

self-taught graphic artists working in an area the /_. ' : L\ Refrigerator Included \ Dream W éfz ver
size of a living room, has grown to a staff of five - il \ ; at NO EXTRA COST - - I . :
plus a team of designers and production workers in ) _—L‘ﬂ:'p 4 * Choice of Service 4 L

a 3,000-square-feet office space. Design the Sign’s Contractor! T y g |

i
/" HAPPYFEET

INTEANATIONAL

PERGO.

Contact me fo help your {37?} 977-4949 ARD o NOD Life goes on it.

clients profect what maflers... . )
24/7 LIVE Claim Support D1 A
Curtis e W Shaw|

Shelley Home ; BA _ '.‘ FLOORS

+ Enhanced HVAC and

product offerings have developed from a mere five -— : .
Refrigerant Protection

products to over 100 different products and ser-
vices. Its clientele has expanded from helping one
single customer to now having helped over 4,000

customers and businesses.

Seven years ago, Sarah Swartz joined the design

team and has since built up her own long list of District Bales Mgr. W B i N B MANNINGTON.
clients, many of whom request her specifically to in| 4 EIITHI'!UJ = =040 i i
handle their projects. The team’s most recent mem- C: (864)993-1536 Pralack ihal eallevy [:- l] HE tE 4

ber, Jeff Miller, joined the design team three years

CurlisS@homewarrantyinc.com homewarrantyinc.com oy @ ' HORIGINAL

ago and has been a tremendous asset.

Production members Tanya Temple and Zhenya
AMERICAN OLEAN

PROVEMN 1M TILE

AND MANY MORE!

Wade put their heart and soul daily into bringing all

of the orders to life. “In almost a decade, everything

has come quite a long way! I owe a lot to my incred-
ible, hardworking team and all the work and busi-
ness they bring in for us,” Olga said. “My journey

. Aq”® ()
played out as the American Dream that came true,

and I can only see us growing more from here.”

The team operates by two mottos. The first is: “A
business with no sign is a sign of no business.” Olga

and her team understand that their clients call on

them to help get their business or name out on

display. They strive to establish not just a business

relationship with clients but a friendly rapport. family, including her mother, father, and sister, who have also
“We thrive when they thrive, and we want them to relocated to the United States. “We enjoy getting together and
understand our team cares about their ideas and having a Russian potluck; just a full day of everyone cooking and
projects,” Olga said. The company’s second motto enjoying great food,” Olga said. “When things quiet down, we

is: “Any job, big or small, do it right, or not at all.” enjoy talking and joking around by the fireplace.”

Design the Sign is dedicated to giving its full atten-

tion to its clients, no matter the scale. Olga added, “My team is looking forward to working with you,

and I’'m looking forward to meeting you all!”
In her free time, Olga can usually be found spending

843-273-4367

time outdoors, whether it be camping or going to Call 843-808-9301, or stop by in person at 1788 Highway 501 in

2301 Hwy 17 South N. Myrtle Beach, SC 29582
www.myrtlebeachfloors.com

the beach. She also enjoys spending time with her Myrtle Beach.

Design the Sign is running a special promotion for REALTORS© who mention their membership in Carolina Coast Real Producers.

12 - May 2021 Carolina Coast Real Producers - 13



The Largest Selectio of Coasﬁil Furniture & = Shop Our Wlde Selectlon

Home Decoration on the Grand Strand!
of Mattresses!

SEASIBE ?) @IAMSQN fW TIFE?II:UR-PEDIC
FURNIFL

GALLERY 7.0 ENTS
O

Visit our showroom and see all we have to offer!

Financing Available

Sjnchron! Financial

843.280.SOFA (7632) | shopseasidefurniture.com Great “EVERYDAY LOW PRICES”! Same or Next Day Delivery!
527 Highway 17 North, North Myrtle Beach, SC 29582 MONDAY - SATURDAY, 9AM-6PM | SUNDAY, 1PM-5PM
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PP giving back to the community

Written By Dave Danielson
Photography By Jeremy Kierez, High Tide Content

One of the sure signs of success in life is the difference

made in the lives of others.

Two who are prime examples of that are Linda Given and

her son, Kemp Nash.

As local iconic leaders of the Nash/Given Team with
Century 21 Coastal Lifestyles, Linda and Kemp form a
dynamic mother/son team who continue to build on their

legacy of leadership each day.

“Success is being able to lay my head down at night knowing
that I did all I can that day to take care of my clients’ needs.
Also, especially important to me is having a loving family

to go home to at night and wanting to go to work every day

| because I love what I do,” Kemp emphasizes. “It’s about cre-
ating clients for life ... and having a real estate company that
an d has been in business over 40 years. It not only creates jobs
for our employees, but also the many agents that we have
' mentored and are out there doing real estate today.”

16 - May 2021

Their Beginning in the Business

Linda started her real estate career in 1981 when she earned
her license in South Carolina. She got her broker’s license a
few years later. In 1990, she earned her broker’s license in
North Carolina.

“Before that, I was running a waterslide, miniature golf
course and shopping area. One of the owners, Charles
Tilghman, who developed much of North Myrtle Beach, told
me he would like me to get my real estate license,” Linda
remembers. “Being a single mother of two boys, I explained

to him that I couldn’t take a job without a salary.”

Charles told Linda not to worry ... he would pay Linda to do
all of his bookkeeping.

“So, I began taking my real estate courses and proceeded
to work for Mr. Tilghman. This was the best thing that
could ever have happened to me,” Linda smiles. “He was
one of the most ethical people that I have ever met, and he
was definitely my mentor. While I worked for him, I had
an opportunity to become a property manager for several
homeowner associations, which eventually led to 10 associ-
ations. This was about eight too many, but it took me some
years to figure that out. I still manage one but plan to retire
from it at the end of this year. Meanwhile, my real estate
sales grew and by the third year in the business, I was in

fairly good shape financially.”

Kemp started his real estate career 26 years ago after
getting his start as a student and banquet waiter. Kemp had
graduated from Coastal Academy and then went on to earn
his Bachelor of Science degree from the University of South

Carolina, where he worked two jobs.

As Kemp recalls, “I was 25 years old, was getting married
and needed a real job. My dad, Charles (Swami) Nash,
started this company 40 years ago. I had been around
real estate all my life, and felt it gave me the best path for

my future.”

Kemp moved back to North Myrtle Beach to start his jour-
ney in the real estate business, and he has been here ever
since. He owns the company with his half-brother, Kyle
Nash, and is Broker in Charge.

Life’s Crossroads
Life presented more than its share of challenge and heart-
break to this family over time.

Carolina Coast Real Producers -
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“In the early 1980s, Kemp was diagnosed with Hodgkin’s
Disease,” Linda recalls. “At that point in time, it could have
been a death sentence. Kemp and I were immediately sent to
Charleston, where he underwent surgery and chemotherapy.
‘We were there for almost a month. For the next two years,

we traveled to Charleston for treatment almost every month.”

As Kemp remembers, “Going through that time kept me
from excelling at soccer. I continued to play, but I was very

sick. I just had a strong desire to play.”

Kemp recovered, but would also face another scare when he
suffered a heart attack at age 47.

“It held me down for a few months, but my work ethic
wouldn’t let me quit,” Kemp explains. “My strength is to

keep fighting and not to give up when things look down.”

But tragedy struck in 1993, when Linda’s other son, Michael,

was killed in a bungee-jumping incident.

“In 1993, during Michael’s summer vacation from the College
of Charleston, he worked at a bungee jump in Atlantic Beach.
Michael had graduated from North Myrtle Beach High School
the year before, where he played and loved soccer,” Linda
says. “He had walked on to the College of Charleston soccer

team but was redshirted his freshman year.”

Michael had a summer job working at a bungee-jump attrac-
tion and had one more night left at work before heading back
to school. As Linda says, the owners of the bungee jump had
a problem with the original setup, so they had rigged it with
a winch and cable. One of the owners was operating it on the

ground, and he put Michael in the cage with the customers.

“Michael went up with a 17-year-old. The owner wasn’t paying
attention and went beyond the mark with the winch and cable,
which caused the cable to fray and the cage to fall, killing both
Michael and the customer, Zack Steinke,” Linda says. “Our

hearts were broken, and our lives were changed forever.”

The annual Michael Nash Soccer Tournament is 'sécénd"larges't in SC.

18 - May 2021

In 1990, Linda married Stan Given. Michael’s dad, Swami,

was now married to Nina. Both their families were in shock.

Michael was well-known in the community, and the tragedy
was such that our entire cities, North Myrtle Beach and
Myrtle Beach, grieved with us. This shocking tragedy was
reported on television and in print. The whole community

was mourning the loss of this promising young life.

At the suggestion of then North Myrtle Beach High School
soccer coach, Newt Merricks, Linda, and her family

started the Michael B. Nash Memorial Soccer Scholarship
Tournament. After Newt’s retirement, the tournament
continued and grew with the school’s girls’ soccer team
coaches — first with Lorrie Ruggieri and now with Kelsey
Winkler. After beginning with a few teams the first year, the
tournament has grown into the state’s second-largest soccer

tournament, attracting 18 boys and girls teams each year.

“Every year, our goal is to give some scholarship funds to
each graduating senior who is continuing their education
and so far, we have been able to do so,” Linda explains.

“This doesn’t bring Michael back, but it is a weekend that

lots of our friends and family remember and honor him.”

Dedicated Service and Drive
Linda and Kemp bring a dedicated spirit of service and drive

to their work each day.

As Linda says, “The wonderful thing about selling real
estate is the feeling that I have when I have helped someone
realize their dream, whether it be through the purchase of
their primary residence or a second home. I have always

adored working with most everyone I have encountered.”
Kemp says real estate is a part of my life and always will be.
“I have been around real estate since I was a kid going to open

houses with my dad, putting up for-sale signs when I was

able to drive and now being a Broker in Charge and owner

of a company that I feel like has a great reputation of being

honest and putting our clients’ needs ahead of our own.”

Away from work, Linda, Kemp, and their family have a wide

range of activities they enjoy.

Linda has a strong passion for traveling and reading. She’s
also very active in her church, Ocean Drive Presbyterian,

where she taught Sunday school for years.

Supporting a Strong Community

Linda has a passion for her community. She completed
Leadership Grand Strand and has been on the North Myrtle
Beach Planning Commission and has served on the Board of

Directors for Ocean View Memorial Foundation.

Linda has been involved in giving back to the industry she
loves. In fact, she has served as Treasurer, Vice President,
President, Education Committee Chair and on the Board
of Directors during her years on the Grand Strand Board
of REALTORS® which merged with the Coastal Carolina
Association of REALTORS®.

Looking Ahead
As she considers her career and the industry that has given

her so much, Linda feels great gratitude.

“I know that I have reached the age where most people
would retire, but I just can’t imagine a life without selling
real estate. So many times, success is about money. I think
we all want to be able to make enough money to enjoy life
and take care of ourselves and our family, but to me, success
is feeling good about yourself, your family and about the

people you have come into contact with each day.”

Building with Their Best
Those who get to know Linda and Kemp know they are real
people who have a genuine interest in their clients’ future

and their dreams.

“Helping people is what I do, and I am very proud of that. I
enjoy building people’s trust that I have never met by giving
exceptional service. I like to say I devise a plan for each cli-
ent I work with,” Kemp says. “My goal is to find their need

and then create a plan to meet that need.”

As Linda says, “My hope is that people see me as a knowl-
edgeable REALTOR®, wife and mother with a good sense
of humor and many satisfied clients,” she says with a smile.

“What more can I ask for?”

Truly, the people of the region are better off each day, thanks
to the legacy of leadership of Linda Given and Kemp Nash.




A Total Solution

RIVERTOWN

PROPERTY INSPECTIONS

Senior Relocation/Resettling
Estate Liquidation * Organize/Declutter
Clean Out  Online Auctions * Nationwide Network

(HHH
EHIEE Carl ng Caring Transitions of Myrtle Beach SAME DAY ISPECTION
ransitions Tel: (843) 997-5088
Senior Relocation » Downsizing ¢ Estate Sales CaringTransitionsMyr tleBeach.com

Offices Nationwide < Bonded & Insured * Each Office is independently owned and operated. Email: CBlanton@CaringTranSitionS-net

GUARANTEED

@ POOL AND SPA INSPECTIONS @ POOL LEAK DETECTION
MoLp INsPEcTions G LEAD PAINT TESTING [€g9

@ ADVANCED MECHANICAL PROGRAM @ SEWER SCOPE INSPECTIONS

@ 4 POlNT |NSURANCE INSPECTIONS @ CI. 100 INSPEC"ON
~ " ASBESTOS TESTING (@)
- ? @ WIND MITIGATION FHA/VA/CONVENTIONAL PERMANENT
REQUEST A FREE CONSULTATION FOUNDATION CERTIFICATION
D3 CONSTRUCTION FOR A CUSTOM DESIGN
Commercial and Residential General Contractar TAILORED JUST FOR YOU!
(843) 213-3632 » (833) 932-8933 Ext 2

Kitchens/Bathrooms/Additions/Condos/Custom Homes Email: office@d3construction.net

Veteran-Owned & Operated. Fully Licensed & Insured.
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BREAKING NEW GROUND FOR THOSE HE SERVES

P cover story

Written By Dave Danielson
Photography By Jeremy Kierez, High Tide Content

Leaders in life look for ways to make the path ahead

easier for those around them.
That’s a quality that perfectly describes Joshua Carter.

As Broker Associate with Grande Dunes Properties,
Josh is breaking new ground for his clients and help-

ing them move closer to their dreams.

“The most rewarding part of what I do is seeing people
happy after the transaction has completed,” Joshua
says. “When I sell their property for them, and the
stress has been lifted from their life and they can move

forward, that is the most rewarding.”

Getting His Start
Joshua grew up in Windsor, Vermont, and attended
Plymouth State University in New Hampshire, going

for a degree in the Information Technology field.

“After the first year, I decided to go down a different
path,” Joshua says. “I ended up becoming a Corvette
technician and moved from a small town in Vermont to

Las Vegas, Nevada, where I lived for three years.”

From there, Joshua moved into the themed construction
industry, where he spent 10 years traveling through 48

states for a wide range of construction projects.

“At that point, I wanted to find roots and bought a
house in Myrtle Beach. My mom and stepfather built
a home here at the beach. So I bought a home here

in Myrtle Beach while still traveling for work. I was

finishing up the sea lion exhibit at the Riverbanks

Zoo in Columbia, South Carolina, at the time,”

Joshua recalls.

“My REALTOR® who I bought my house with, Rene
Fletcher, actually just reached out to check in to see
how the house was going. We talked and I mentioned
to her that I was looking for a change and it would be
hard to build a family while traveling for work. She
thought real estate would be a good fit. I was a little

skeptical at first, never being in sales.”

Joshua did move forward. He earned his license in
2016 and joined The Harrelson Group with Century
21. He jumped in with both feet.

Learning and Growing
Like most who enter the business, Joshua experienced

a time of transition.

“It took me five months to get my first sale, and I was
down to my last month of savings. Then the listings
started coming,” he says. “Then I had 14 more deals
that came in the rest of the year. I give thanks to Greg
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THE GREATEST
COMPLIMENT
1 COULD EVER
RECEIVE
IS WHEN A
PAST CLIENT
REFERRING
SOMEONE TO
ME FOR MY
SERVICES.
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Harrelson and the coaching I got from

him. I knew I was in the right place.”

Joshua has steadily built his business
through time and in 2018 went to
Grande Dunes Properties to focus
more in the luxury market. In fact,
during his relatively young real estate
career, Joshua has already recorded
$65 million in sales volume, including
$26.5 million in 2020.

Joshua earned the Grande Dunes
Diamond Award and finished 2020 as
a Top-10 agent. He has his sights on
an even bigger 2021 and is working
to streamline his processes for the

increased volume.

Passion for the Profession
The passion Joshua feels for his

work is easy to see.

“I like helping people. You want to
learn something new every day. I had
that mindset of when I got in,” he
says. “I work a lot with luxury real
estate, also. One of the things I enjoy
the most about that is the opportunity
to get to know people who have been
extremely successful and to learn

from them.”

24 . May 2021

Family Foundation

Away from work, family forms a strong
foundation in life for Joshua ... including
his mom and stepfather in Myrtle Beach,
Tom and Eileen Johnson, along with his
brother Christopher. In Vermont, he has
his father and stepmother, Nick and Debb
Carter, and his brother Taylor.

In his free time, Joshua and his family
have a passion for golf. He also likes
traveling and spending time at the
beach. He also enjoys time with his

golden retriever, Titan.

Joshua also has a drive to continue learn-
ing and growing in the business. With
that in mind, he takes part in coaching

from the Mike Ferry organization.

Leading the Way
Those who know Joshua appreciate
his kind, thoughtful and respectful

approach to life and business.

As Joshua says, one of his primary
goals in life is for people to know that

they can count on him.

“I love helping people achieve their goals
in real estate. For instance, if someone is

looking to sell their home, my goal is to

provide exceptional service to them and

allow them to achieve what they are look-

ing to do,” Joshua emphasizes.

“The greatest compliment I could ever
receive is when a past client referring

someone to me for my services.”

Day by day, Joshua is breaking new

ground for those he serves.
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ProGecting Ghe rights and interests of our clients through every step of real estate transactions.

) Joye, Nappier,
Risher & Hardin, 1ic

Personal Injury * Criminal Defense * Real Estate Law * Business Law * Civil Licigation * Mediation * Collection & Foreclosure

Margaret H. Geiger

Owner + Founder
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843-399-5555

Call Today for Free Estimate
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Whether you need to get a
property list-ready or your client
needs help crossing things off
RS the home inspection report,
By r ¥ L we're the team for you!
843-653-8152

tonyinmanl2@gmail.com

Daiken Air Intelligence
Follow Us on Facebook

e E T
New - Compact - Powerful - Modern @ BUDGET BOYS PAINTING/MINOR Bt
Residential and Commercial

. ) ) REPAIRS/PRESSURE WASHING
Service « Repair « Installations

) INTERIOR & EXTERIOR PAINTING
www.coastlinecool.com MINOR REPAIRS | PRESSURE WASHING

Protect Yourself & Your Family with
the Right Insurance Coverage.

do In:
[0 Insurance
sraft Insurance

-

ommercial Insurance
«Life Insurance
s calth Insurance
=Mortgage Life Insurance
Disability Insurance
Umbrella Insurance

PHOTO | VIDEO | DRONE | 3D TOURS | MARKETING

WWW.HIGHTIDECONTENT.COM | 843.885.3088 | INFO@HIGHTIDECONTENT.COM

905 Second Avenue N, North Myrtle Beach, SC 29582
GET 20% OFF ONE PROJECT WHEN YOU REFER THIS AD* 843-249-1454 | tilghmaninsurance.com

QUNT PER CUSTOMER [NEW OR CURRENT) ON ANY SINGLE SERVICERROIECT
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Written By Dave Danielson
Photography By Jeremy Kierez, High Tide Content
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RELENTLESS PURSUIT

There is a wonderful power in having an ongoing
drive to serve ... a tireless passion for what you do.
That is what Desiree Rowles brings to life and her
work each day.

As a REALTOR® with Century 21
Stopper & Associates, Desiree
serves those around her with a

rewarding, relentless pursuit.

As Desiree says, “When

I work with someone, I

always want to do the

most I can for them. One

example of that is when it

comes time for negotiating.

It makes me feel great when I

can help them get a better price
than what their list ask price was.
My clients appreciate that my hard
work makes this happen for them.”

Following Her Vision
Desiree first moved to the Myrtle Beach area when

she was 21.

“I came here as a waitress and started bartend-
ing, because that is good money in a tourist area.
Iwanted to be part of this lifestyle. I love it here!”
she says. “Through the process of working and
meeting people, I had several individuals
who suggested that I think about

getting into real estate.”

Made for This
Desiree had always felt a
strong knack for sales.
Soon, she would put this

ability to work again.

“I had been licensed in
Georgia. I started working
for a small builder who did 20

homes a year,” Desiree recalls.

“In this job, I did the invoicing, account-
ing, and MLS listings, along with advertising,
marketing, and Facebook social media. I saw the
possibilities that came with selling homes. I got

licensed, and it went from there.”

Carolina Coast Real Producers -




Early Results
As Desiree started in real estate, it
was on a part-time basis. She contin-

ued bartending for a short time.

“I couldn’t believe it. I was bartending
part time during my first month in

the business,” she remembers. “Then,
during my second month, I had eight
closings. I remember wondering, since
T had been so successful with only
working at real estate part time, what
I could do if I put my attention to it full
time?” This is an amazingly fast start
for a newcomer to real estate. There
is so much to learn, and takes a lot

of time to build relationships, so it is
rare for a new agent to get this many

closings in their first month.

A little over a year ago, Desiree
joined the team at Century 21,
Stopper & Associates.

Signs of Success
Through time, Desiree’s record of

successes have continued to mount.

In fact, in 2019, she recorded 96 deals
and completed another 100 deals in
2020. In 2021, she is on track for 115
deals! In the process, she has been
ranked as the number-one individual
agent in her brokerage, Century 21
Stopper. She is the epitome of a Real
Producer Rising Star.

To make that record of achievement
even more astounding, she does it

all by herself. And she has done this
while being a single mom. She was
thrilled with her beautiful wedding in
March of this year to Kody Rowles.

The secret to Desiree’s success

is straightforward.

“I think it comes down to my dili-

gence and desire to help my clients,”

she says. “I just work extremely hard.

I get up early in the morning and
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Beautiful couple!

I REMEMBER WONDERING, SINCE I HAD BEEN
SO SUCCESSFUL WITH ONLY WORKING AT REAL
ESTATE PART TIME, WHAT I COULD DO IF I PUT MY
ATTENTION TO IT FULL TIME?
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work late at night. Even on Christmas Eve, I am showing property. I answer my

phone; I am always responsive. I never want people to be waiting on me.”

Life’s Treasures
Away from work, Desiree treasures time with her family, including her 8-year-

old twins, and her new husband.

In her free time, Desiree enjoys playing board games with her children, spend-

ing time at the playground, playing cards, pool and darts.

Giving back is also a big part of her world, too. Desiree is a member of the Coastal
Carolina Association of REALTORS®. She is also a member of Young Professionals
Network (YPN), where she supports a range of worthy local causes.

Faith plays a central role in Desiree’s world, too. “God and family are at the
center of who I am, along with the relationships I have the chance to create

through the work I do,” she says with a smile.

Sparking Dreams
When you talk with Desiree, you quickly see her spark and get a sense for the

spirit that her clients enjoy on a daily basis.
“I just never want to stop. I cannot be still. I never have a day off. It’s hard for
me to stop,” Desiree says. “I feel a very strong eagerness to move forward and

to stay active and busy.”

Each day, Desiree continues her relentless pursuit to help all of those around her.

As a member of the Coastal Carolina
Association of REALTORS®, we've
worked closely with Myrtle Beach Area
Realtors for over 10 years!

WITH A PROPERTY INSPECTION
FROM TOP TO BOTTOM, THE ONLY THING
GLIENT HAS TO WORRY ABOUT
TTLING INTO THEIR NEW HOME.

V
Refer an inspector you can rely on to be HONEST, TRUSTWORTHY, AND TRUE!!

'[[]P;J“‘ﬁ) BOTTOM No Roof Too High' john pate, Certified Roof Inspector | 843-231-8532

NSPEC Roof Inspections Book your Home Inspection online at www.homeinspectiontoptobottom.com

The experience to help you find a
home loan that’s nght for you.
Talk with Trippett Boineau today.

With more than 30+ years of experience, Trippett Boineau thoroughly understands the complexities of mortgage financing
and can help clients in making the best choice for their circumstances. He is known for providing top-notch service and
communicating with his customers at every stage of the loan process. Trippell’s prafessionalism and expertise has earned
him numerous awards and designations. Above all, his greatest satisfaction comes from being of service to his customers
with their home borrowing needs. [t's never too early to explore your aptions, so contact Trippett today.

R. Trippett Boineau, Jr. (NMLS ID# 414566)
Mortgape Loan Officer
trippett.boineau@citizensone.com

Office: 843-353-5598 | Cell: 843-450-8903

citizenslo.com/tboineau

%% Citizens One

Hoimé Leans

Maorigages are offered and onginated by Citizens Bank, LA, Citipens: Oine and Citizens One Home Loans are brand names of Cilizens Bank, A (NMLS IDF 433560)
All |ans are sublsct te approval, & Equnl Housing Lender, 450446

Carolina Coast Real Producers - 31



......

to make your transaction smooth & worry-free.

""""""" ' it Residential'Real Estate
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%LEAHLNTERS’ e (843) 712-2661 | www.rhwlawpc.com | info@rhwlawpc.com
HONEST | PROFESSIONAL | AFFORDABLE In the Mayfair Building - 1039 44th Ave North, Ste 104 « Myrtle Beach
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{ OLD REPUBLIC HOME PROTECTION
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Have you heard?

ORHP now offers two valuable services for
homeowners to complement their home warranty:
Tech and Smart Home Protection Plan

and Porch Home Helper

Porch

Visit orhp.comyvalue or call me!

Stephanie Midgett
Senior Account Executive
B00.282.7131 Ext. 1070
C: 910,382 8048
StephanieM@orhp.com
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Poople Helping Foople

<Oh S OLD REPUBLIC INSURANCE GROUP

THE WORLD'S LARGEST
MEMBLERS-ONLY BOAT CLUB!

We Buy and You Join Get Unlimited, Reserve a Boat
Maintain Boats the Club FREE Training and Enjoy!

MURRELLS INLET
@ Crazy Sister Marina
& Wacca Wache Marina

NORTH MYRTLE BEACH
@Harbourgate Marina

SOUTHPORT, NC
@ Southport Marina

FREEDOMBOATCLUB.COM - 843-732-3777
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Photography By Donald Hovis, Tides Eye Photography GALLERY SACCENTS rr
Video by Jeremy Kierez, High Tide Content T

A GOOD TIME WAS HAD BY ALL!
COCKTAIL SPONSOR: SEA SIDE FURNITURE
GIFT SPONSOR: DESIGN THE SIGN

Wendy Hardin

i

STy

Thank you Conrad Farms Gourmet Gifts for our amazing Door Prizes! Charlene Blanton - Caring Transitions
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Bill and | would like to give a special shoutout to Julie
Almeida, owner, and Kent Schaefer, manager of Sea
Side Furniture, and Olga Kozakova, owner of Design
the Sign, for not only sponsoring this event but also

for giving us support from the very beginning.

And finally, we want to thank Albert and Michael,
owners of Conrad Farms Gourmet Gifts, for their
beautiful gift baskets they donated for our door
prizes. The winners were really excited about these!
They also added a bottle of their great hot sauce in
our tote bags. | put it on practically everything. We
hope you enjoy.

Check out the launch party videos on our Facebook
page. Thank you!




Please email us with feedback on this event — we want each one to get better!
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LIRS ) MoVERs DON'T MISS THIS
Com e EXCLUSIVE OFFER!

Ready For a . * 1 Double Sided,
NO Stress 18x24 Metal Sign

* 1 Frame 5! 20

Move Day? R 3

Moving Miracles Happen with
Incredible People and Trust

DESIEN
ESIGN

PRINTING II:I:II""'IF'JAI'l"IIr

“A business with no sign,
is a sign of no business”

SIGN + FRAME
COMBO!

=== Ak for a FREE Miracle Moving Estimate!

(843)447-9525 e miracle.movers.mb@gmail.com § Hmﬂ’;‘:‘fg‘”m o 843-808-9301 @ DesignTheSignMB@gmail.com



PRINCETON ‘
MORTGAGE

For 24-48 hour underwriting
turn times on purchase loans

Integrity. Responsibility. Honesty. Communication.
These are my core values driving every transaction
to make your closing #Effortless.

Your success is my success.

E: cpadavano@princetonmortgage.com
W: carlpadavano.princetonmortgage.com
C: 609-707-4107 | O: 843-222-4044
NMLS 1418174

Refer a qualified customer who closes to receive a FREE
Matterport scan. It's my way of saying "Thank you!"

Princeton Mortgage Corporation is an Equal Housing Lender, NMLS Consumer Access # 113856. (www.nmlsconsumeraccess.org) Princeton Mortgage Corporation is licensed by: California, Regulated by the Department of Financial Protection (DFPI), License No. 600B091513; Colorado,
Regulated by the CO Division of Real Estate; Connecticut, Licensed by CT Department of Banking - Consumer Credit Division, License No. ML-113856; Delaware, Licensed by the DE State Bank Commissioner, License No. 025304; District of Columbia Mortgage, Licensed by District Department of
Insurance, Securities and Banking, Lender License No. MLB113856; Florida, Licensed by the FL Department of Banking and Finance, License No. MLD1550; Georgia, Regulated by GA Department of Banking and Finance, License No. 58957 lllinois, Licensed by the IL Division of Real Estate, License
No. MB.6761325; Maryland, Licensed by the MD Commissioner of Financial Regulations, License No. 23108; Michigan, Regulated by MI Department of Insurance and Financial Services | License No. FRO0022057; Minnesota, Regulated by Minnesota Commerce Department, License No.
MN-MO-113856; New Jersey, Licensed by the NJ Department of Banking and Insurance, License No. 8501223; North Carolina, Regulated by Minnesota Commerce Department, License No. MN-M0-113856; Ohio, Regulated by Ohio Department of Commerce, License
RM.804396.000; Oklahoma, Regulated by Oklahoma Department of Consumer Credit, License MLO12855; Pennsylvania, Licensed by the PA Department of Banking and Securities, License No. 21055; South Carolina, Regulated by SC Board of Financial Institutions, License No.
113856; Tennessee, Regulated by TN Department of Financial Institutions, License No. 113856; Texas, Regulated by TX Department of Savings and Mortgage Lending; Virginia, Regulated by the VA Bureau of Financial Institutions, License No. MC 6831; Washington, Regulated by WA
State Department of Financial Institutions, License No. CL-113856. Interest rates and products are subject to change without notice and may or may not be available at the time of loan commitment or lock-in. Borrowers must qualify at closing for all benefits. © 2020 Princeton
Mortgage Corporation. All Rights Reserved. Princeton Mortgage Corporation, 439 Grand Avenue, Ewing, NJ 08628 1-609-737-1000. info@princetonmortgage.com. Approved 10/21/2020.
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